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(& PREMIERBANK

Our team is ready to walk you through every step
of the home buying or building process!

When you succeed, we succeed.
Give us a call today!

Mortgage Loans
Brian Hart Chris Ellis
NMLS #494732 NMLS #1482248

402.715.4696

bhartepremierbankne.com

402.715.4693

cellisepremierbankne.com

Construction Loans

Brandon Mitzel

NMLS #1807349

402.715.4668

bmitzelepremierbankne.com

PremierBankNE.com | 402.558.8000 Epic
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If you are interested in nominating people for certain stories, please email us at: Stacey.Penrod@n2co.com.

BOBBY JAFFERY AHMAD JAFFERY CYRUS JAFFERY
Vice President of Sales President of Operations Founder | CEO
Insurance Advisor ahmad@jafferyinsurance.com Insurance Advisor
bobby@jafferyinsurance.com cyrus@teamcyrus.com
“
=
Get a
Home/Auto
Quote in 30
Seconds!

JAFFERY INSURANCE

& FINANCIAL SERVICES
402.451.2500 | Jafferylnsurance.com




WHAT IF YOU COULD CHANGE

THE WAY YOU AGE?

YOU CAN, AND IN ONLY
20 MINUTES TWICE A WEEK!

STR'DNGEH STR‘GNGER STRDNGER
MUSCL HEALTH

TRY 2 FREE SESSIUNS TheExermseO nach

www.exercisecoach.com

First time clients only. One promotion per person.

18023 Oak St, 5te B 8716 Countryside Plaza 3525 N 147" Street, Ste 203
402.252.4586 (callitext)

| ":‘—-.f f " [
o ) — AL
| Gabe Kopun
\ Senior Mortgage
A | Banker
4 NMLS: 1049369

402.875.6596 (call/text) 402.252.5944 (calltext)

gkopun@fbhl.com
402.250.9530

g

Brad Dombrosky

Senior Mortgage
Banker

NMLS: 404109
brad.dombrosky@fbhl.com
402.512.0041

Aaron Onufrock

Senior Mortgage
Banker

READY TO EsevATE (B S ETECEE
Flat BFCI I’\Ch YOUR CLIENTS' \- AR
HOME_LOANS

EXPERIENCE?

402.581.9283 | FlatBranchHomeLoans.com | 541 N 155th Plaza

A division of Flat Branch Mortgage, Inc. Equal Housing Lender. NMLS: 224149 (nmlisconsumeraccess .org)

6 - June 2025

For just $550, protect yoursel
and your clients with our

Cody Bousema 1 2-Month

Ready to Order:

402 597-2169 AL

Questions:

APPLIANCES erExs it \Warra nty.

HEATING & COOLING

AAAAAAAAAAAA
/

12M HW_Ad 7 5x4 875 OMA HIV7.23) |

CUNEC) M rlOME BUNLDING

HIGHLANDEBUILDERS

GET IN TOUCH!
402.616.7576

HIGHLANDBUILDERSOMAHA.COM  MATT | DANIELLE | JOHN
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

APPLIANCE REPAIR
ServiceOne

(260) 519-5266
ServiceOne.com

BLINDS/WINDOW
TREATMENTS

Accent Window Fashions
(402) 390-2667
omahawindowcovering.com

CARPET/FLOORING
Floor Source

(402) 590-2626
floorsourceomaha.com

FLOORfashions
(402) 597-3161
floorfashionsomaha.com

CLEANING

Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

CLEANING & PAINTING
The Tailored Room Services
(402) 885-0544

CLOSETS & STORAGE
Closet Factory Nebraska
(402) 697-3600
closetfactory.com

CONCRETE FLOOR COATING

RSW Floors & More
(712) 898-9027
rswfloors.com

CONCRETE LEVELING & REPAIR

EverLevel Concrete Repair
(402) 677-0188
everlevelconcrete.com

CONSTRUCTION/GENERAL
CONTRACTING

Streamline Services

(402) 690-6154
streamline370.com

ESTATE SALES/

ONLINE AUCTIONS

Twist of Fate Estate Sales
(402) 510-8509
twistoffateestatesales.com

8 - June 2025

EXERCISE / PERSONAL
TRAINER

The Exercise Coach
(402) 875-6596
exercisecoach.com

GENERAL CONTRACTING
/ REMODELING

Mike James Renovation
(402) 806-901
mikejamesrenovation.com

HANDYMAN
Streamline Services
(402) 690-6154
streamline370.com

HEALTH INSURANCE
Health Markets Insurance
(402) 517-0732
healthmarkets.com

HEALTH/LIFE INSURANCE
Your Best Life -

Insurance Broker

(402) 432-1492
usabg.com/achristensen

HEATING/COOLING
Official Services

(402) 960-4089
officialheatingservices.com

ServiceOne
(260) 519-5266
ServiceOne.com

HOME BUILDER

Highland Builders

(402) 616-7576
highlandbuildersomaha.com

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

Set The Stage

(402) 915-1325
wesetthestage.com/locations/
sts-omaha-metro/

HOME WARRANTY
ServiceOne

(260) 519-5266
ServiceOne.com

HVAC SERVICES

Skradski Heating & Cooling
(402) 333-2928
heatomaha.com

INSURANCE

American Family Insurance
Terri Scholting

(402) 234-2504
tscholtingagency.com

AXNT Insurance
(402) 380-5318
axntinsurance.com

First Priority Insurance
(402) 218-1069
firstpriorityinsure.com

My Insurance
(402) 991-6688
myinsuranceomaha.com

INSURANCE/FINANCIAL
SERVICES

Jaffery Insurance &
Financial Services

(402) 213-9890
jafferyinsurance.com

MED SPA/ WELLNESS
4Ever Young Anti-Aging
Solutions

(402) 973-1525
4everyoungomaha.com

MORTGAGE LENDING
Barrett Financial Group
Liz Schreiber

(402) 316-8176
LizSchreiber.com

Fairway Independent
Mortgage Corporation
Francisco Serrano

(402) 208-0248
fairway.com/branch/
omaha-ne-11422-68154-805

Flat Branch Home Loans
(402) 581-9283
flatbranchhomeloans.com

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
rate.com

Premier Bank
(402) 715-4691
PremierBankNE.com

Results Mortgage
Cindy Kinsler
(402) 542-5825
cindykinsler.com

Supreme Lending
Stacy Thorne

(402) 871-8128
StacyThorne.Supreme
Lending.com

U.S. Bank
USBank.com

West Gate Bank
(402) 434-3456
westgate.bank

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING / PACKING
Monster Tote

(402) 401-7220
monstertote.com

MOVING COMPANY
10 Men Movers
(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145
firefightersonthemove.com

Movers and Shakers
(712) 899-6265
moversandshakersne.com

ORGANIZING / DECLUTTERING
Simply Sorted Omaha, LLC

(402) 915-0603
simplysortedomaha.com

PHOTOGRAPHER

Natalie Jensen Photography
(402) 505-0522
nataliejensenphotography.com

PHOTOGRAPHY/PORTRAIT
Stacy ldeus Portrait

(308) 440-8043
stacyideus.com

PHOTOGRAPHY/VIDEO
PRODUCTION

Kaleb Duncan Photography
(402) 580-0128
kalebduncanphotography.com

PLUMBING
ServiceOne
(260) 519-5266
ServiceOne.com

PROPERTY MANAGEMENT
NHS Commercial

Property Management
(402) 512-3525
heartlandforrent.com

ROOFING & EXTERIORS
Golden Exteriors

(515) 402-1865
goldenext.com

Inspectix Home Inspections
(402) 506-5711
inspectixusa.com

Red Rhino Roofs
(402) 502-4270
redrhinoroofs.com

Thompson Roofing
(402) 733-0981
thompsonroofingomaha.com

ROOFING & GUTTERS
Rhino Roofing

(402) 890-8182
rhinoroofing.com

TERMITE & PEST CONTROL
Lien Termite & Pest

(402) 397-8884
lienpestcontrol.com

TRANSACTION COORDINATOR

Mirato Co.
(402) 677-9320
miratoco.com

VIDEOGRAPHY / MARKETING
Glory Visuals

(402) 216-4830
gloryvisuals.com

WATER SOFTENING/
WATER SYSTEM
Clean Water Guys, Inc.
(402) 330-6440
cleanwaterguys.com

WOMEN’S BOUTIQUE
Beau Joyau

(402) 301-7103
beaujoyau.shop

PAINTING
Bros & Son Painting _'
(402) 6121526 Francisco Serrano 4
Mortgage Advisor ®
PARTY RENTALS
FAIRWAY
(402) 670-5995 402.208.0248
mrpicnicomaha.com Fairway Independent Mortgage Corporation
FIMC NMLS #2289 et INDEPENDENT MORTGAGE CORPORATION

Omaha Real Producers - 9



The Moving Complny Realioss Teust!

From packing to transport, we make home transitions effortless for buyers and sellers.

o\ I
70/Men Movers

lUHEHHUUEH" ’

LICENSED ZINS

By Sending MORE Movers,
We are Nebraska's Most Efficient "'“’=- . ' .
Moving Company! . 402. 860 2774 | Let s get Moving! »» E

CERTIFIED AGENCY IN CUSTOMER EXCELLENCE

CALL ME TODAY AT (402) 234-2504

e e— Terri Scholting Agency, Inc.

AMERICAN FAMILY Terri Scholting, Agent
 INSURANCE J tscholti@amfam.com
amfam.com

10 - June 2025

Omaha’s Trusted Pest Control Partner
Since 1975

You Can

Residential & Commercial
Extermination

Specialists in Rodents,
Ants, Termites,
Fleas & More!

E E v 'L‘I:" oy
_‘I-f e
ol '
.
H

—— Contact us today for a free estimate! ——

402.397.8884 ¢ LienPestControl.com

Stacy Thorne

Producing Branch Manager NMLS

Cell: 402.871.8128
stacy.thorne@supremelending.com
StacyThorne.SupremeLending.com

105 N Randolph Street
Weeping Water, NE 68463

EUPEEME% LENDING

FNH/
- PROP

NIAI UL

with Professional
Painting Services

Omaha’s Trusted Experts in 1
Real Estate-Ready Painting for

Homes & Commercial Properties

Contact Us for a Free Estimate Today!

402.612.1526 BROS & SON
Bros&SonPainting@gmail.com PAINTING

Omaha Real Producers - 11



Meet
the
Team

YOU ARE THE FACE OF YOUR BUSINESS.

Hompo U Gowr Wlarkelongy Game This %W/

Stacey Penrod Phylicia Bova Shenia Schlosser Dave Danielson
Have an Idea? Publisher Editor Ad Strategist Writer
stacey.penrod@n2co.com omahane.ads@n2co.com

402-677-7744
Want to pitch,

nominate or
share a really
cools tory with
our readers?

Scan the QR code
below to share
with our publisher
or email

Stacey.Penrod@ Jess Wellar Natalie Jensen Stacy Ideus Kaleb Duncan
n2co.com. Writer Photographer Photographer Photographer
nataliejensenphotography.com kalebduncanphotography.com

‘:I#.'L

e

¥,

A
Margaret Wolf Austin Hall Darren Clausen
Social Media Manager Videographer Videographer S X ol M
) ; " C L =
Mwolfphotography.com gloryvisuals.com Gloryvisuals.com 4 r 1 "
hello@gloryvisuals.com hello@gloryvisuals.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but : F 8 3 \ H t
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the - o 1 I .
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. % -
: % B I °
L . f t I
Editorial
&-Morel

Your Client's Luxury
Flooring Destination.

©ELOOR SOURCE

- All types of flooring
- Free Estimates within 24 hours
- Price matching

9757 S 140th St,, Suite 9 | Omaha
402.590.2626 | FloorSourceOmaha.com

Nataliejensen.photography 402.505.0522

e,
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Helping your clients make it home.
Local support backed by the
strength of a national lender.

We'ra here to provide the personalized mortgage service
and step-by-step guidance your clients deserve, backed

by the strength and solutions U.S. Bank offers:

- L5, Bank lending available in all 50 states

~ Loan options for your needs 1o buy, build or borrow
~ Conventional fixed- and adjustable-rate mortgages
- Jumbo loans with increased lending limits

- FHA and VA mortgages available

Scott Hove

Mortgage Loan Officar
office: 402-963-2152
cell: 402-714-6280
scott.hove@usbank.com
MMLS # 502086

Summer Franco

Meortgage Sales Supervisor
office: 402-289-3021

ceall: 402-B50-9899
summer.franco@usbank.com
MMLS # 992463

Loan approval is subject to credit approval and program guidelines. Mot
all loan programs are available in all states for all loan amounts. Interest
rates and program terms are subject to change without notice. Visit
usbhank.com fo leam more about U.5. Bank products and services.

U.5. Bank National Association. Deposit products are offered
5. Bank Mational Association. Member FDIC.
4 U5, Bank

@ Mortgage, home equity and credit products are offered by

14 - June 2025

YOUR PARTNER IN SELLING HOMES FASTER!

=

Eé.;

LTRSS

F - o Wy
¥ . /. b v s «‘1'-“,3 e

Professional Home Staging That Makes Your Listings

5 TAND OUT.

Angela Markham
Owner & Operator

Contact us today!
402.915.1325

Faster & Smarter Sales with Official Services HVAC!

OFEICIALL Realtor Specials Available - Call Today!
SERNI=] 5..%} 402.960.4089 | 2219 Military Ave. | Omaha, Nebraska

OfficialHeatingServices.com

REAL

PRODUCERS
PODCAST

P —— PFROPERTY
MANACEMENT

YOUR PREMIER

Property Management Company

Same Brand, New Reach —
Tune in for free today

1 i
=S WG

Listen on
Apple Podcasts

LISTEN ON @ Spotify’
Listen on .
amazon music

j —

Proudly serving the Greater Omaha,
Lincaoln, York and Surrounding Areas

e e REMINGTOM RAMSEY

WWW.HEARTLANDFORRENT.COM
502-512-3525

Deefnn Roundy

Canor  Proporty Manogs
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WANT TO BE FEATURED
IN THE MAGAZINE? &lugLiEw

Omaha Real Producers Is

Accepting Nominations!

Cover Stories:

* In the top 75 agents in Omaha
for revenue

» Committed to giving back via
mentoring and/or charity

* Has an inspiring story

ENHANCE PROPERTY VALUE WITH
EXPERT EXTERIOR REMODELING

Trusted by Real Estate Agents for Over 10 Years - Premium Roofing, Siding, and Gutter
Solutions That Maximize Curb Appeal and Protect Your Investment in Nebraska & lowa

CONTACT US TODAY FOR A FREE ESTIMATE!
Nebraska: 402.208.7733 « lowa: (515) 402-1865
Dayanar@goldenext.com ¢ Jose@goldenext.com ¢ GoldenExt.com

Rising Stars:

* Less than 5 years in the business

* Atleast $3 million in sales in one
calendar year

* Active on social media

We also regularly run “Giving Back” features on agents who are actively making a difference in the community and “Inspiration”
features on agents who have a particularly inspiring story to share.

For more information, to nominate an agent or to request to be featured yourself, please email stacey.penrod@n2co.com.

ACCENT

[winDow )
FASHIONS

CUATOM
MLIHDE

Client's NeW-'m

RESIDENTIAL - COMMERICAL - PATIO

Our Consultation Process:
- We Design

- We Measure
- We Install

} ‘-‘ i
L :tq‘ ﬁ‘t"

(402) 390-2667 - OmahaWindowCovering.com

Your client can relax!

LOCALLY OWNED AND OPERATED

Cannot be combined with any other offer or existing contract. Omaha, NE 68144

e K |
2 _ N WEREN VIR,
T iE
') | i D
2 ' SAAAA A PLUS FREE INSTALLATION*
’. g f . | | Ll
\ V4 & ¥ ¥
HunterDouglas i - - ?F; Shelby & Matt Beers I T’“ll [
; . ’l ; £ Locally Owned & Operated Since 1998 f closetfactory.com
 r— — < - -
Wmoomonveﬁlm = a Schedule your FREE in-home design consultation today! 031 402-697-3600
204th ¢ Blondo Parkway in Elkhorn! ] e E *Minimum purchase of $2,000 required. Must be presented at time of consultation. VISIT YOUR LOCAL SHOWROOM AT:
sl = 14639 Grover St
I
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m HEBRASKA'S HIGHEST RATED
PHOTOGRAPHER & VIDEOGRAPHER
'WITH OVER 100 FIVE-STAR REVIEWS

L i |
PHOTOORAPHY

Stand Out in Real Estate with
High-Impact Photo & Video

The real estate market is crowded—but the best
agents know how to differentiate themselves.
Elevate your brand, attract high-value clients, and Y -
showcase properties with engaging, professional
photo & video content that tells your story.

“KALEE'S UNWAVERING
COMMITMENT IS ALWAYS
CENTERED ON THE CLIENT AND
DELIVERING THE BEST VERSION
OF THEIR STORY. WITH A
WEALTH OF EXPERIENCE, KALEB
I5 A SEASONED STORY BUILDER
AND CREATIVE POWERHOUSE.™

CHAEL WISEMAM

Branding Photography & Videos - Position yourself as a
leader with stunning professional images
Client Interactions & Testimonials - Build trust and
credibility through social proof.

Short-Form Video Content - High-performing Reels, Stories,
and social media videos.

Luxury Cinematic Showcases - Make every listing fea! like a
million-dollar property.

Drone Photo & Video - Aerial perspectives that wow buyers

and sellers alike.

Let’s make your brand unmissable. *

[

Book a free strategy session today! sg

@ kaleb@kalebduncanphotography.com ",&‘ § 8
® (402)580-0128 -
@ kalebduncanphotography.com
@ @kalebdphotography

B - 3 C = 2 Wil hella wearybody,
L an Dt hete with Brims RoaRy.

Leave The
Cleaning
To Us!

v Save Time v Stress-Free v Ensure Home is Spotless and Sanitized for Showings

FOR EFFORTLESS CLIENT MOVES, CALL CANO TODAY!
402.706.9345 ¢ CanoCompleteCleaning.com

18 - June 2025

FIVE-STATE COVERAGE, ONE STANDARD OF EXCELLENCE

Call Today for
a Free Roof
Inspection!

\ /
g 4=

HHIN

ROOFING:

H

.

RHINOROOFING.COM - (402) 369-1512
LICENSE:23394-22

=

-
& - - N - L
| can’t recommend Lucas with Rhino

After a major hailstorm, he replaced my roof a as several of
neighbors’ roofs, and the process couldn’t have been smoother. Luc
incredibly timely, reliable, and transparent, which made a stres
situation so much easier to handle. As a real estate professional,
I've also trusted Lucas to handle roofing work for several of
my clients, and he has consistently delivered on time
so we could meet our closing deadlines. One of
the biggest advantages of working with
Lucas is that he handles everything
directly with insurance, saving me
the hassle of navigating the
claims process myself."

- Sue Laubert
@KW Elite




COVER STORY

Living, Loving, And
Investing In Others

BY JESS WELLAR

“A move and new home can change
people’s lives,” Kelly Buscher reflects.
“Iremember one of the first families

I helped, the middle school daughter
did not want to move to Omaha and be
away from her friends. She adjusted to
her new school and went on to have a
full-ride scholarship and play softball in
college. She is a star athlete today, and
her mother said she recently told her
that it would not have been possible
unless they had moved to Omaha.”

Hometown Head Start

Kelly’s real estate career didn’t start with
a slow build so much as a bang. From
her very first year in the business, she
was busy helping buyers and sellers,
ultimately earning NP Dodge’s Rookie of
the Year award in 2018.

“I attribute that to being from Omaha
and living here the majority of my life,”
she notes. Being deeply rooted in the
Omaha community gave her a built-in
network of family, friends, and past
connections, and once word got out, the
business kept coming.

“I unintentionally went full-time,” she
laughs. “I thought it would start slow
and I would have substitute teaching as
a backup, but I got busy quickly ... Then
COVID hit and the market intensified.”

In 2024 alone, Kelly closed over $14
million in sales, helping 25 families
navigate the next chapter in their lives.

Teacher Turned Trusted Advisor
Prior to real estate, Kelly attended the
University of Nebraska-Lincoln and
Kearney for her education degree,

20 - June 2025

completed her master’s in curriculum
and instruction from Doane University,
and then worked as a high school
teacher at Millard West for seven years.
She later subbed for a decade while
raising her daughters and even worked
in sales for a merchandise showroom.
But it’s her experience in education that
Kelly credits for her successful approach
to serving her clients.

“As a former teacher, I thoroughly
enjoy the process of educating
potential buyers, especially first-time
homeowners,” she offers.

It was a longtime friend, Ryan Gibson,
who finally convinced her to get her
license and jump in. “Even years ago,
he would call me and tell me I should
get into real estate someday,” Kelly
recalls with a chuckle. Ryan eventually
became her mentor, helping her
navigate everything from listings to
contracts and technology.

“Without him as a mentor, I would not
be where I am today,” she acknowledges.

Kelly’s equally grateful for the support
from her brokerage: “NP Dodge has

Kelly and her husband Kevin, married 24 years, with daughters Kylee (19), a TCU freshman, and
Libby (15), a Westside High freshman — a family team always ready to help with open houses, signs,

and support. (Photo by Jamie Hill)
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Photo by
Stacie Kinney




Kelly leads with authenticity and connection — living her motto: Live, Love, and Invest in every client relationship. (Photo by Stacie Kinney)

been instrumental in my success,” she
says. “They really care about educating
agents as well, which I fully appreciate.”

True Team Player

Kelly has built her business on
authenticity and connection, both with
clients and other agents. She prides
herself on being easy to work with and
appreciates a good group effort to reach
the closing table.

“Taking time and getting to know

other agents pays off,” she emphasizes.
“We can help each other when we
collaborate and are better equipped for
the market changes.”

That same supportive spirit defines how
she approaches her clients as well.

“My clients know I will always work
hard for them. Honesty and genuine

22 - June 2025

care are a must,” she shares. “I have a
good eye for details and pay attention
to their needs and wants. And I never
give up either; some home searches and
sales take years.”

Her tagline for her business is effortlessly
simple: Live, Love, and Invest.

“Live your life, love your friends and
family, and invest in real estate,” she
elaborates. “Stocks go up and down, but
real estate gives you a place to live and
is typically a sound investment.”

She’s also leaned into creativity on social
media, highlighting properties through
lifestyle videos that tell the story of

the home. “People really responded

to those,” she notes. And though she
now outsources her social media
management to a talented friend, Kelly
remains the real deal behind the brand
while focusing on her clients.

Helpful Family

If you see Kelly out and about at a listing
or open house, there’s a good chance
she’s had help getting there.

Kelly and her husband Kevin have
been married for 24 years and have
two daughters: Kylee (19), a college
freshman at TCU, and Libby (15), a
freshman at Westside High School.

Her whole family pitches in when
needed, from setting up open houses to
delivering signs.

“My husband and girls deserve an
award for all the time and patience they
have shown over the years,” she smiles.
“They have given me a lot of grace.”

Her extended family steps up often to
assist, too, and Kelly fully realizes how
blessed she is to have such a wonderful,
supportive network. “My dad has helped

66

We can %&/p each
other when we
collaborate and are

better equipped for
the market changes.”

with client deliveries, my mom has
assisted with open houses, and both of
my sisters have helped with promoting
me.” Their adorable Coton de Tuléar,
Toby, rounds out the family crew, which
Kelly notes was a long-awaited pup her
daughters begged for over a decade.
When they’re not working or attending
school events such as cheerleading, golf,
and show choir, the Buschers love to
travel together, and Kelly enjoys a lively

game of pickleball and estate shopping
when time allows.

Giving Back While Looking Ahead
Kelly remains deeply committed to her
hometown roots, especially through
Westside school fundraisers and Dodge
Cares, a charitable program at her
brokerage that supports 13 nonprofits.
One organization especially close to
her heart is Sleep in Heavenly Peace,

Photo by
Stacie
Kinney



Selling Success with Confidence

At a Fnaction of The Cost!

Kelly’s daughters, Kylee and Libby, with their /
dog Toby—a fluffy Coton de Tuléar who quickly Sophisticated Fashion | Handmade Polish Stoneware m % ;|
became the center of family life. Statement Jewelry

Hormone Replacement Therapy

i =2
t@ﬁ(ﬂ{] Oya u LL"_: i Medical Weight Loss Treatment

Photo by Stacie Kinney

which provides beds and bedding clients with their future plans and Life Style Accessories Botox, Dysport, and Dermal Fillers
for children in need. aspirations,” she states. B i . Skincare and Rejuvenation Treatments
Experience the art of fashion—visit us today!
“My husband and I spent last That said, guiding newer agents is 402.301.7103 | 2947 S 108th St, Omaha
Saturday delivering and assembling something she definitely looks forward
beds,” she shares. “It’s one of my to as someone who spent years in the
favorite nonprofit organizations classroom shaping curious minds.
to support.”
“T hope I can mentor and give back
As for her future, Kelly makes it clear by educating new Realtors in our
she isn’t focused on chasing deals. office and watch them flourish,” she

concludes. “You can grow in so many
I never set any particular numbers as ways in real estate, and I am content to The Buscher family at TCU, proudly supporting
a goal. I just look forward to helping take it one day at a time.” Kylee during a campus visit.
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HEALTH INSURANCE

S)BARRETT

FINANCIALGROU®

#Mvc/ W
SOLUTIONS

Whether you are buying your first home, your dream home,

or preparing to refinance an existing mortgage, Elizabeth is y o ELIZABETH SCHREIBER

here to make it happen. - LOAN ORIGINATOR
NMLS #1447344

=-f'l¢ LIZS@BARRETTFINANCIAL.COM

15% OFF
YOUR IST
SERVICE
Just mention this ad
when booking! ‘

*Cannot be

combined with any "
other offer. .

Let Me Find Your Family the
Perfect Healthcare Solution

i.o8

-
THOUSANDS OF INSURANCE PLANS,
'NATIONALLY RECOGNIZED BRANDS.

® WE SHOP 160+ LENDERS @ 5-STAR REPUTATION

@ PURCHASE, REFINANCE & MORE! ' N e (402) 316-8176 JON JACOBI, LUTCF, FSS

LICENSED INSURANCE CONSULTANT
402.517.0732
Jonathan.Jacobi@HealthMarkets.com

@® AVERAGE 12 DAYS CLEAR TO CLOSE

Elizabeth Schreiber | NMLS #1447344 | Barrett Financial Group, L.L.C. | NMLS #181106 | 275 E Rivulon Blvd,
@ Suite 200, Gilbert, AZ 85297 | NE | Equal Housing Opportunity | This is not a commitment to lend. All loans are
*  subject to credit approval. | nmlsconsumeraccess.org/EntityDetails.aspx/COMPANY/181106

Service and product availability varies. Agents may b

HealthMarkets Insurance Agency, Inc. is licensed in all States.
| e 45007 AT 4everyoungantiaging.com /omaha
- i
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J OON'T KNOW
WHERE ['M GOING
- FROM HERE -
BUT | PROMISE iT
WON'T BE BORING,

= OAViD BowiE

Carpet, Luxury Vinyl, Sheet Vinyl, Countertop Formica, and Ceramic
for Kitchen Backsplashes, Showers, Fireplaces, and Floors.

Join Us For a Personal Tour and Learn About Our
New Real Estate Program!

Call to schedule your personal tour.

fFLOORfashions

floorfashionsomaha.com - 11339 P Street, Omaha

« CLEANING SERVICES « CARPET CLEANING
+ JUNK REMOVAL -« PAINTING « REPAIRS

402.885.0544
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Your client's home journey i::egins with

— West Gate Bank®' |
e "ol

-
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Were: ;rr' 313!/.1”,-)}' 8

Guthrie Steen Michael Bittner Tyler Peterson
Mortgage Lending Residential Construction Mortgage Lending

NMLS# 400111 HMLSH 408474 NMLE® 406012
0:402.758.8727 0:402.758.8730 0:402.758.8716
C: 402.490.0509 mbittner@westgate.bank C:402.657.9849
gsteen@westgate bank tpeterson@westgate bank

«\¢/ WEST GATE BANK.

wesigate bartk | NMLS# 292134 Our interest is you @ ivic

The next time your
client needs a new
roof or repairs,
rruﬁ[u Jr locally and

' od com pany
0 C *I"r|1||::~T~ your [_r|_~_|e:T_

to perfection.
402.733.0981

THOMPSOMNROOFINGOMAHACOM
ETHOMPSONROOQFINGECOX.MNET
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SENIORS
REAL ESTATE
SPECIALIST

12 HOURS OF CE CREDIT (#0472)

Seniors Real Estate Specialists or SRES designees are
REALTORS® qualified to address the needs of home buyers
and sellers age 50+.

By earning the SRES designation, you have demonstrated
the necessary knowledge and expertise to counsel clients
age 50+ through major financial and lifestyle transitions in
relocating, refinancing, or selling the family home.
MUST ATTEND BOTH CLASSES TO RECEIVE CREDIT

8 9:00AM - 4:00PM

Q OABR EDUCATION CENTER
11830 ST. OMAHA, NE 68154

‘ INSTRUCTED BY JUSTIN EVERS

REGISTER NOW AT

omaharealtors.com/sres



PARTNER SPOTLIGHT

When you speak with Brian Hart, you
quickly realize that banking is much
more than a career for him. With over
23 years of experience and a genuine
love of listening to help others, Brian is
leading the charge to rebuild and grow
Premier Bank’s mortgage division.

Established in 2011, with three
locations in Omaha and a branch in
Nebraska City, Premier Bank proudly
offers personal, commercial, and
mortgage loans, along with a variety
of personal and business accounts.
But what truly sets them apart is the
personalized attention and thoughtful
strategies crafted for each client by
their 48 employees — something Brian
and his team are deeply passionate
about delivering.

“My team was lucky enough to have
figured out the why part long ago,” Brian
remarks. “Why do we do this? Why do
we keep coming back for more? We do
this for others because we love to serve.

“Each and every one of us was put on
this Earth for the same thing: to meet
the needs of and serve others,” he adds.
“It is truly that simple.”

Heartfelt Career Pivot

Brian never imagined he would come
to love the mortgage loan origination
process when he set off for Buena Vista
University in Iowa.

“I earned my degree in Exercise Science
and played sports,” he recalls. “But after
realizing football was not my future, my
plans shifted, and I worked at a special
needs boys group home and wrote
physical therapy plans for them.”

A detour into retail left him feeling
disconnected from his true passion

of helping people. Thanks to
encouragement from his wife Amy, who
had a strong background in banking,
Brian made the leap into the financial
world. The couple eventually opened

“EACH AND EVERY ONE OF US WAS PUT

their own company, Central Omaha
Mortgage, in 2003.

The 2008 financial crash forced

another pivot, leading Brian to Cedar
Rapids, Iowa, where he ran and grew a
community bank’s mortgage division for
the next nine years. Family eventually
brought him back to his roots, though.

“My parents were getting older so we
decided to move back to Omaha in
2016 so we could be closer to them and
help them out as they had some health
issues,” Brian explains.

Brian then landed a job at another bank
and was quite content there until 2023,
when Premier Bank presented him with
an offer he couldn’t resist.

“Premier offered me the chance to
build up my team again while having
the opportunity to work with one of the
best construction lenders in the area,

ON THIS EARTH FOR THE SAME THING:
TO MEET THE NEEDS OF AND SERVE
OTHERS. IT IS TRULY THAT SIMPLE.”

Brian Hart with
team members
Chris Ellis

and Brandon
Mitzel—bringing
heart, strategy,
and service to
every mortgage

. BY JESS WELLAR :
Joutney; PHOTOS BY STACY IDEUS



Brian Hart,
Mortgage Manager

Chris Ellis,
Mortgage Loan
Officer

Todd Clevenger, the President of the
bank,” he notes.

Now, with a growing team including
standout lenders like Chris Ellis and
Brandon Mitzel, Brian’s vision of a
customer-first mortgage experience is
stronger than ever.

“We all have the same vision of
helping others, this is what makes us
want to keep moving forward every
day in this sometimes upside-down
world of mortgage.”

Active Listeners
When asked what sets Premier Bank
apart, Brian doesn’t hesitate.

“We take the time to listen and interact
with our clients. We let them tell us what
their goals and dreams are,” he explains.
Then, together, they create a plan that
fits for a custom path to success.

“This is a big decision, and a very
expensive one. We want to make sure we
have given them all the tools they need to
move forward with their dream of home
ownership,” Brian elaborates. That kind
of personal investment from the team is
what continues to attract top-producing
Realtors and loyal clients alike.

Brian and his team also match Realtors’
dedication with flexible availability.
“We work the same hours as they do,
evenings and weekends. We love to
update and communicate with both the
buyer and seller side agents throughout
the process,” he adds.

Above all, full transparency is at the
core of the team’s philosophy. “We will
be completely honest with Realtors

and their clients if a loan can or can’t
happen. Even if it means telling them
‘no’ at this point in time until we can tell
them ‘yes’ down the road.”

Family And Football

Outside of Premier Bank’s office, Brian’s
life revolves around his tight brood.
He’s been married to Amy, his “best
friend in the whole world,” since 1998,
and together they have raised four

wonderful children: Jeffrey (25), Mikey
(21), and 15-year-old twins Matthew
and Emmy.

“We are a sports nut family and very
close,” Brian smiles. Jeffrey teaches and
coaches locally, Mikey plays college
football and runs track, while Matthew
and Emmy juggle three high school
sports each. It’s a busy life, but Brian
adds they enjoy showing up to cheer
each other on.

And when schedules allow, the Harts
look forward to a good beach getaway
together, with Destin, Florida, as a
family favorite.

“It’s an amazing beach destination and
you can’t beat a 2-hour nonstop flight
option,” Brian points out.

Locally, Brian and Amy also love to
relax at local patio wineries like Cellar
426 and continue to proudly root for
the Huskers — even during their years
living in Iowa, a loyalty that earned
them plenty of flack.

In addition to running a thriving
mortgage operation, Brian and Premier
Bank are deeply committed to giving
back. They support organizations like
the Omaha Chamber of Small Business,
Teammates, Nebraska Humane Society,
Bike with Mike, Nebraska Junior
Achievement, and various schools and
churches throughout the region.

Navigating Change

Having witnessed many market ups
and downs over nearly two and a half
decades, Brian’s perspective remains
clear-eyed, calm, and optimistic.

“I love this market and all markets,” he
affirms. “Business is steady and growth
is always an option.”

Adaptability is key, and Brian
embraces change rather than fears
it. Whether it’s new regulations,
fluctuating rates, or evolving loan
guidelines, he and his team are
prepared to pivot quickly to continue
serving their clients’ best interests.

Brian Mitzel,
Loan Officer

“Since I have been in the business now
for over 23 years, just like many top
producers, we think we have seen it
all!” he concludes with a chuckle. “The
truth is, there is always something new,
something different around the corner
and we all need to be ready for it.”

TO HELP YOUR CLIENTS
START BUILDING THEIR
DREAM WITH A TEAM

WHO PUTS PEOPLE FIRST,
CONTACT BRIAN HART AT
319-538-8968, OR VISIT WWW.
PREMIERBANKNE.COM.
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PROFESSIONMAL QRGAMIZING
We Support You & Your Clients

Every Step of the Way:

Pre-Sale Decluttering (Partnering with Stagers)
Packing

New Home Organizing (Including a
Realtor-Specific Package)

Professional Organizers
& Co-Founders

402.915.0603
SimplySortedOmaha.com
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HEL”P YOUR o
CLIENTS MOVE
SMARTER WITH &
STACKASLE ’
TOTES

——=Weekly & Monthly Tote Rental Packages
——=Moving Supplies Available

——Long Term Tote Storage
@8$.50 per tote/per month

——=Junk Removal

MONSTERTOTE.COM
(402) 401-7220

FILES SUCCESSFULLY CLOSED
INLESS THANS YEARS!!!

» Licensed + Unlicensed TCs
» Over6 Years of Experience
» Marketing + VA Services

A ki B T SEOVICEE
&) weoffe ot Mists Co.

miratoco.com | miranda@miratococom | 402.677.9320
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Home | Bathrooms | Kitchens | Basements | Flooring | Outdoor Living
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LONCRETE FLOORS
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AND Loow Grear
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» Commercial Fl

P Residential/New E
P Special Coatings

Eh

JET A QUOTE FOR CONCRETE
FLOORS THAT LAST A LIFETIME!

rswfloors.com
raimond@rswfloors.com
712.898.9027
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SPECIAL EVENTS

PRESENTING SPONSOR:

My Insurance Omaha
insurance
OO®

GOLD SPONSORS:
Highland Builders
Official Services

HIGHLANDBUILDERS

8

OFFICIAL
SERVICES

SILVER SPONSORS:
Fairway Mortgage/Serrano Team
10 Men Movers

Proview Windows

Rsrway | & sconavo
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70 Hen Hovers

YOU PACK IT
WE STACK IT

402-860-27174
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BRONZE SPONSORS:

Movers and Shakers
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Spring Kickoff Event

M ay 1 5 9 2 O 2 5 PHOTOGRAPHY BY MATT BILLS AND MARGARET WOLF

It was truly pleasure to see all of you

at our Spring Kickoff event at Barnato
Omaha.What a fantastic way to launch
our year our year of events - with live
music from Wood Hoops Band, delicious
food and cocktails, and most importantly,
meaningful connections, I sincerely
enjoyed the opportunity to engage with so
many of you on a personal level. n Movers

We extend our heartfelt thanks to the
sponsors who made this event possible.

A special thank you to our Presenting
Sponsor, Mary Sladek and her team at
My Insurance Omaha. We also deeply
appreciate the support of our Gold
Sponsors, HIighland Builders, and Official
Services HVAC, our Silver Sponsors,
Fairway Mortgage/Serrano Team, 10
Men Movers, and Proview Windows of
Omaha, and our Bronze Sponsor, Movers
& Shakers Moving. Your partnership and
generosity are truly valued.

Events like this require a team effort, and
we’re grateful to those who contributed
behind the scenes. Thank you to Jacob
Coover, General Manager of Barnato,for

your support and seamless coordination.
Chad Cunningham, owner of STUDIO402
for creating the impactful stage visuals,
Kirsen McGargill of Busy Bee Concierge
Omaha - your help was truly indispensable.
And of course, our talented media partners:
Glory Visuals for videography, and
photographers Matt Bills and Margaret
Wolf, who never fail to capture the energy
and essence of our gatherings.

Finally, an earnest thank you to our real
estate community and our Real Producers
preferred partners. As we approach seven
years together, it’s been a privilege to get
to know you, share your stories, and help
cultivate such a vibrant and supportive
network. Your continued involvement
means the world to us.

We have many exciting things on the
horizon - stay tuned. Until then, wishing
you all the best.

Warm Regards,

Stacey Penrod
Owner/Publisher
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L: v :L ‘ OMAHA’S CONCRETE REPAIR EXPERTS

COMNCRETE REPAIR

. - _ = WHAT WE OFFER:
: - = - CRACK REPAIR
+ LIFTING & LEVELING
+  SURFACE SEALANT
«  CAULKING
+ EXPANSION JOINTS

G &"_@)OLING

I"-T 1951

SCHEDULE YOUR FREE INSPECTION!  EVERLEVELCONCRETE.COM | 402-677-0188

Owned &
Operated for

We Handleﬁ}&wFF You Handl"é. He\SALE.
Your Partner for Smooth Transact|ons'

AC Cleaning & Checks « Furnace Cleaning & Checks « AC Repair & Installation
Furnace Repair & Installation « Heat Pump Repair & Installation
Indoor Air Quality - 24/7 Emergency Service

Scan to
learn more!

| PRO

402.858.0734 - HeatOmaha.com PARTNER

OMAHA'S
FINEST
MOVERS!

FIRST

INSURANCE

AUTO, HOME, COMMERCIAL & LIFE™

INSURANCE + MEDICARE

firstpriorityinsure.com

Residential, Commerclal & Long Dlstance 402.850.0145

Piano/Gun Safes « Assisted Living & More! | FirefightersOnTheMove.com
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Excellence through Day-by-Day Dedication

BY DAVE DANIELSON
PHOTOS BY NATALIE JENSEN

For Scott Anderson, success in real estate starts with his greatest team—his wife Danielle and daughters Margo and Robbi.

Scott Anderson’s path into real estate
didn’t start in a traditional way—but

it’s that very journey that fuels his
success today at NextHome Signature
Real Estate. A former corporate sales
professional with a passion for personal
growth, Scott has transformed his
business background, dedication to
learning, and love for people into a
thriving real estate career.

Entrepreneurial Spark

Before real estate, Scott spent years in
B2B sales with Cintas. But his passion for
entrepreneurship was always stirring
beneath the surface. “I was listening

to a lot of podcasts about real estate
investing,” Scott recalls. Inspired by the
stories and advice he heard, he took a
bold step into real estate investing in
2020, purchasing single-family rentals
with the guidance of a mentor.

Meanwhile, he maintained close
relationships with former colleagues
Tyler and AJ, who, like him, had

transitioned from personal training

at Lifetime Fitness into real estate. AJ
earned his license in 2019, and over
time, both friends encouraged Scott to
consider the possibilities. “They showed
me how rewarding real estate could be,”
Scott says. “That’s when I decided to get
my license and start the journey.”

Getting His Start

Scott officially became a licensed agent
in late March 2023 and wasted no

time making an impact. Juggling his
new real estate work with his existing
corporate role, he closed $7.5 million in
sales volume during his first year. By
2024, with more experience and full-
time focus, he grew his business to $12
million in sales volume—a testament
to his work ethic, discipline, and
commitment to personal development.

Sales, it turns out, was always in Scott’s
DNA. “T've always liked talking to people
and building relationships,” he says.

But he credits his rapid growth in real

estate to his willingness to practice and
improve daily. “I work through cold-
calling scripts and listing presentations
every day. I believe it’s important to stay
consistent, even when motivation isn’t
high. Structure makes all the difference.”

Growing Forward

Scott’s commitment to growth isn’t

just professional—it’s personal too. He
balances the demands of real estate with
his most important role: husband and
father. Scott’s wife, Danielle, and their
two daughters—three-year-old Margo
and six-month-old Robbi—are the center
of his world. “Family time is sacred,”

he says. “We love hanging out together,
going on trips, and enjoying date nights.”

Fitness also remains a priority. A
former trainer, Scott works out five
days a week, making exercise a
non-negotiable part of his schedule.
“It’s about maintaining energy and
discipline, both of which help me in
business and in life,” he shares. At
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Scott and his wife,

Danielle, grounded by L
family and a shared

commitment to growth.

I work through cold-

calling scripts and

listing presentations
every day. I believe
it’s important'to stay
consistent, even when
motivation isn’t high.
Structure makes all
the difference.”

the end of the night, when it’s time to
unwind, Scott enjoys hanging out with
his wife, watching sports, or reading/
studying something educational.

Leading by Example

For those just getting started in real
estate, Scott offers simple but powerful
advice: practice discipline.

“Some days you're motivated, and
some days you’re not,” he says. “But

if you have structure and commit to
daily habits like script practice and
prospecting, you’ll keep growing even
on the tough days.”

Scott’s guiding principles are clear:
honesty, hard work, helpfulness,
positivity, and drive. “I want people to
remember me as someone who was
honest, hard-working, and always had
a good attitude,” he says. These values
shine through in his client interactions,

Honest. Hard- his team collaborations, and his

"'2"‘1”:',"9' e reputation within NextHome Signature
elationship-driven.

Scott Anderson Real Estate.

builds success f

thr(::tg:‘h dlzc::)lln:, ] : N Looking ahead, Scott’s vision is all about
ro ,and heart a .

?‘extHome Sigratare ; growth—personally, professionally, and

Real Estate. ) F 4 ' relationally. “I want to continue learning

from those who have led the way before
me,” he says. “There’s always something
to learn, and surrounding yourself with




Health Insurance e Life Insurance
‘ ‘ -~ Medicare Supplements (Medigap)
; g Dental Plans ¢ Critical lliness Insurance

It’s about maintaining

energy and disciplinc,
both of which help me

in business and in life."

Leverage My Expertise
to Find the Insurance
That Fits Your Ne[}ds!

Qndrea Christensen

Insurance Broker

IBHIA Benefits Group® I e S ':%:'.?.f:,:.‘?ﬁ?;?"

Health « Life » Senior Insurance 1 ' USABG.COM/ACHRISTENSEN
K , s 402.432.1492

ouR UNne-Stop Shop
YoDBRvententals.

Tables, Chairs, Tents, Bars,
Drink Machines & More!

Scott Anderson with his daughters, Margo (3)
and Robbi (6 months).

MR. PICNIC

OMAHA
PARTY & EVENT RENTALS

successful, ethical people pushes you to
be better.”

402.670.5995
MrPicnicOmaha.com

Scott Anderson with his daughter, Margo—family time is always a priority for Scott. __'_-_
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Meaningful Connections :

Real estate, Scott believes, is more foundation, supportive family, and If you're looking for an agent who

than just buying and selling homes. It’s unshakable commitment to daily brings not just skill, but heart, energy, ~

about making meaningful connections, improvement, there’s no doubt Scott and a relentless drive to do right by

solving problems, and helping people Anderson’s future in real estate will be his clients, Scott Anderson is a name to R E N T D E L I V E R S E T U P
move forward in life. With his strong as bright as his journey so far. watch—and work with.

Servicing personal, corporate, and educational events!
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Mortgages Made Easy
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Results Mortgage

McKenzie Dolph PT, DPT
Mortgage Loan Originator
402.639.0516

NMLS #2629919 =t

RE’QRR?NGEU ® 402.981.3509 Increase your sales.
M‘f&. @ RearrangedForChange.com Partner with us now! [E]&=

ARTANEND AMATTHD INTERIDEE
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ASK THE EXPERT

The Reverse

Mortgage

Explained

A Simple Guide to What It Is, How It

Works, and Who It Helps

BY DAVE DANIELSON

Larry Saub
Reverse Mortgage Advisor

In today’s dynamic real estate
market, helping senior clients
find solutions that protect their
financial futures has never been
more important.

Larry Saub, a trusted Loan
Originator with Mutual of
Omaha Mortgage, offers

a powerful tool for real

estate agents working with
homeowners aged 62 and older:
the federally insured Reverse
Mortgage, officially known as
the Home Equity Conversion
Mortgage (HECM) program.

How It Works

A Reverse Mortgage allows
senior homeowners to access

a portion of their home equity
as tax-free funds—without the
obligation to make monthly
mortgage payments as long as
they remain in their home. For
real estate agents specializing in
the senior market, particularly

50 - June 2025

those helping clients downsize or right-
size into a new home, this option can
unlock better outcomes from the sale of
a legacy property.

Larry Saub has spent the past 19 years
helping over 500 families navigate this
life-changing program. He’s passionate
about empowering seniors to live

more comfortably in retirement. “It’s a
wonderful program,” Larry says. “There’s
a lot of misinformation out there, but the
HECM is federally insured through HUD,
and there have been significant changes
over the years to make it even safer and
more protective for seniors.”

A Vital Tool

For real estate agents, Larry’s expertise
is a game-changer. When agents
encounter clients looking to sell a
family home and move into a more
manageable property, a Reverse
Mortgage can provide the flexibility and
financial security needed to make the
transition smoother.

In some cases, seniors can even upsize
to a nicer or better-suited home
without taking on a new monthly
mortgage obligation.

Larry especially sees the program
helping during challenging personal
situations, like “silver divorces,” where
couples over 62 are separating and
facing complex decisions about their
home. “One person may want to keep
the house, and the other may want to
sell,” he explains. “A Reverse Mortgage
can offer a fair solution that lets

both parties move forward without
financial strain.”

Importantly, a Reverse Mortgage does

not transfer ownership of the home to

the lender—the borrower always retains
ownership. It’s simply another form of
mortgage, but with unique advantages that
can dramatically improve quality of life.
“It’s a cost-benefit approach,” Larry notes.
“You’re turning a portion of your home
equity into a financial resource, while still
living in and owning your home.”

For agents looking to deepen
relationships with senior clients and
expand their services, partnering

with Larry Saub offers a strategic
advantage. His commitment to integrity,
education, and client care ensures that
your clients will be guided safely and
knowledgeably through the process.

“Ilove helping my partners help their
clients live better,” Larry says. “There’s
nothing more rewarding than seeing
someone access their hard-earned
equity to create a more comfortable,
secure retirement.”

If you have senior clients considering
their next move, Larry Saub and Mutual
of Omaha Mortgage are ready to help
you offer them more options and peace
of mind.

For more information contact:
Larry Saub

Mutual of Omaha
Isaub@mutualmortgage.com
402-334-2099

FULL SERVICE MOVES | EFFICIENT & RELIABLE LOCALLY OWNED & WOMEN-LED

We Fetch,
We Carry,
and We Move
so Your
Clients
Don't
Have to!

Kira McGahan
712.899.6265 Lt
MoversAndShakersN E.c_orﬁ
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Papillion, Nebraska 68046

Save Time,
More Money,
Less Stress.

We offer reduced rates for buyers to
walk them back through the home, put
report and warranty in their name and

1. Allows for the 2. Reduces time to 3. Seller can make
seller to make closing by reducing repairs/improvements
repaira before listing. eliminating inspection  per inspection, list for

contigency. more maoneyl

RELIABLE SERVICES WITH £ sisonal, [ruclh!
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stand behind it for 1 year from date of .
inspection. fi 1
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= - A - 5. It shows the sellers 4. Eliminates ‘buyer
N YREN TUU MENTIU U are being proactive Inspection’ surprises,

Family Owned
and Operated

and the home ia
g 2 ready to sell.

which are often costly,
tima consuming and

stressful. v ] e Let's talk about

NEBRASKA’'S MOST EXPERIENCED INSPECTION TEAM . Ly V;zﬁlfa::l,,;ilz
402-506-5711 AMLIN
SERVICES
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Building Dreams

BY DAVE DANIELSON | PHOTOS BY KALEB DUNCAN

When it comes to building dreams,
Hallmark Homes, LLC, demonstrates
what commitment and quality can
achieve. As Director of Operations

for the builder, Pat Cahalane works
alongside seasoned agent Jamie
Flanagan of eXp Realty to bring high-
quality, affordable, and customizable
homes to some of the most sought-after
areas in the Omaha metro.

From the start, Hallmark Homes has
embraced a unique production-model
approach—but with a twist. “We build
more value, more home, and offer
more choices,” Pat points out. “We
aren’t just about building houses.
We’re creating communities—and
we’re doing it in locations that our
buyers are excited about.”

Top Omaha Neighborhoods,
Exceptional Homes

Hallmark Homes currently builds in
several key developments across the
metro, including:

* North Streams in Millard
* Iron Bluff in Elkhorn

» Copper Creek in Bennington
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* 72 Place in Papillion

* Lake Cunningham Village in Omaha

» Coming soon: Belterra Villas at
114th & Schramm

These neighborhood locations are not
only well-positioned geographically,
but thoughtfully developed to offer
strong resale value, top-tier schools,
and quick access to retail, recreation,
and work hubs.

“We’ve made it a point to choose
communities where people want to
live,” Jamie emphasizes. “And what’s
even better—buyers can walk through
homes that are already built. We have
models available, like the Sierra in
North Streams, the Primrose in 72
Place, and the Wyndham in Copper
Creek. The Bridgeport will also be
coming soon in Iron Bluff.”

Options for Every Lifestyle—and Budget
With 20 distinct floorplans to choose
from—including ranch, two-story, and
1.5-story layouts—Hallmark Homes makes
it easy for buyers to find a home that fits
their lifestyle. Even more impressive is
their tiered pricing structure:

* Element Series: Starting in the
$300,000s

* Gallery Series: Starting in the
$400,000s

» Executive Series: Just over $500,000

“No matter the budget, we offer a
level of customization and quality that
surprises people,” Pat explains. “We’re
a production builder, but people are
blown away by the options we provide

in terms of materials, design, and layout.

You don’t have to be in a million-dollar
home to get what you want.”

And for buyers who already have their
dream lot picked out? “We have our
own neighborhoods, but we can also
bring our plans to non-builder-attached
areas,” Pat adds. “That kind of flexibility
has become a game changer.”

A Builder-Client Relationship That Works
Beyond the bricks and mortar, what
really makes Hallmark Homes stand out
is their people—and their process.

“We’ve built a streamlined experience
for buyers,” Jamie says. “You can’t make
building a home entirely stress-free, but
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you can limit the surprises. We have
an organized selections process that
continues throughout the build, and once
construction begins, clients don’t need to
worry about chasing down information.”

Pat agrees: “We like to keep things
light and relaxed when we meet with
homeowners. That’s when people are
most open and honest about what they
want, and we can tailor the experience
accordingly. Our goal is never to push
someone into one of our plans—it’s to
build their dream home.”

Both Jamie and Pat speak highly of their
collaborative team culture, which is
something buyers feel as well. “We’re

all hands-on,” Jamie adds. “We work
closely with each other and with clients
to make sure the plans fit their needs.
It’s rewarding to be able to listen, adapt,
and deliver.”

One of the other members of the sales
team is Rhonda Wachholtz who assists
with 72 Place, Copper Creek, and
Windsor East. Rhonda is with Better
Homes and Gardens.

Service Beyond the Sale

Hallmark Homes also prioritizes what
happens after the closing. “We recently
added a full-time warranty specialist,
Mike, who’s amazing with people,” Pat
says. “He gives homeowners confidence

because he gets them answers right
away. That kind of service is rare.”

Jamie notes that customer care
doesn’t stop just because the build

is complete. “It’s a continuation of
the relationship. You want your
homeowners to love their house—
and love the process of getting there.”

Final Word

Whether you’re a first-time

buyer, moving up, or building
your forever home, Hallmark
Homes delivers a one-of-a-kind
experience—rooted in community,
driven by quality, and guided by a
team that genuinely cares.
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