


the business. His sister is a successful
Coldwell Banker agent in College Station.
“I could see she was doing very well, and
I kept her on speed dial,” he laughed.

Looking back at those early years in
real estate, Calvin offers advice to his
mentees. “I suggest giving it a couple

of years to get everything rolling: your
friends, your family, your sphere,” he
shared. “Let people know you’re serious
but give it time.”

Calvin did just that, selling a few million
in the first years, then five, then seven,
then ten, then fourteen. “I've been
blessed,” he said. “Once you brand
yourself and do a good job, people
return; it’s a snowball effect.”

As a business major in college, Calvin
learned a thing or two about marketing.
As a REALTOR®, he became known as
the sock guy. “I have about 100 pairs of
socks,” he explained. “I started doing
closing socks; I would take a photo

of my socks at the closing table or at

an open house, and I became kind of
known for it.”

Along with socks, Calvin enjoys barbecue,
and his daughter suggested he combine
his love of barbecue and real estate. So,
he created the license plate: BBQ RLTR.

“I started advertising myself as the BBQ
realtor,” Calvin said. “When I would do

a barbecue open house in Woodforest,
which can be a smaller market, I would
have 20-25 different groups come
through. I even have some regulars.”

Some people were there just for the
BBQ, and Calvin was fine with that. “I
put out big signs that said FREE BBQ
with a giant arrow,” he laughed. “A lot of
agents have smaller open house signs,
and you can’t even read them. After I
put out my signs, I'd have people texting
me: <MJWJ "TZ FY$”

His love of barbecue doesn’t stop there.
Since 2005, Calvin has volunteered at
the Houston Livestock Show and Rodeo
World’s Championship BBQ. “It’s a Texas-
sized barbecue. There will be 250,000
people there over three days, and there
are 1500 volunteers on the barbecue
committee alone,” he explained. “This is
12 - June 2025

my 20th year on the contest committee.
Ilove it. We are the liaisons between

the show and the participants. It’s pretty
cool to be part of this organization that
gives back, and I'm a product of that. The
money raised goes back to scholarships
—the same scholarship I was awarded in
1996 to attend Texas A&M.”

Calvin doesn’t forget where he came
from, and he doesn’t stop looking
forward. In 2023, he passed his broker’s

“ONCE YOU BRAND
YOURSELF AND DO A
GOOD JOB, PEOPLE
RETURN; IT'S A
SNOWBALL EFFECT.”

—_—

exam and is now a certified Broker
Associate with Coldwell Banker Realty.

Whether cooking BBQ or
photographing his socks at another
closing table, Calvin has become
known for his business acumen, his
local and market knowledge, and his
negotiating skills. He’s a wonderful
person to know; if you see the license
plate BBQ RLTR around town, don’t
forget to wave hello.

DAILEY MAINTENANCE
SERVICES

Electrical:
Panel inspections & tightening connections
GFCl & AFCI testing
e Surge protection checks
e Smoke & CO detector testing
Plumbing:

e Leak detection & pipe inspections
e Water heater flush & safety check
[ ]

Drain cleaning & flow testing
e Sump pump testing
HVAC:

e Filter replacement & coil cleaning
e Thermostat calibration

e Ductwork inspection

[ ]

Seasonal system tune-ups

Plumbing License #: RMP 38549 | HVAC License #:TACLB00148390E | Electric License #: TECL17826

industry insights cutting-edge strategies

opportunities

powerful networking
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Cover
Release

Party

Thank you to all those who attended our
Cover Release Party and helped to make
it such a success.

A huge thanks to title sponsor
HOMEstretch!!

And thank you to PRS, LLD Gifts, and
Love Always Boutique for making the
event extra special!

LOVE © ALWAYS

bt
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Coverage
They'll Use

Within 90 days of starting
coverage, nearly a third of cur
members filed claims.* Be sure
your clients have comprehensive
home warranty coverage —
chances are they'll need it!

Contact me for details.

rican Home Warranty first-year eal
¢ 1, 0 — Dacernbar 37, 2024

firstamrealestate.com

P e Orders:

800.444.9030

Home Warranty

freemodel

You make

the sale

Fully managed renovations that help
clients sell for more.

Keely James Moore
Director of Partnerships
(281)793-0116
keely@freemodel.com

18 - June 2025

Laurie Bowman Rod Davis
East and South Houston Central Houston
ljpowman@firstarm.com roderickdavis@firstam,com
8324521112 281-£86-0679
"'-:-.\. " K
>
S l
Amvy Karels Laura Menchaca
Greater Morth Houston Area  Katy & West Houston Area
akarels@firstam.com lamenchaca@firstam.com
281-541-3T1 13-206-5101

DR0TT Ferwl ArvwetCas o Wiarssty Coporation. &1 fghte reieioed. A0 HOUETON_WEP & T3

r LAUREN LASH

i

ALVIN CHAMPIONS  CLEAR LAKE KATY GALLERIA suGAR LAND ~ THE WOODLANDS
111 Hardie S0 0448 Saate Hy T W, By baws Riwil TUI W Rivew 1900 Weas Losp Sosth XN Tavvem Conner B 1A Hughes Landing Bl
Ahuin, Teaas 7511 Fie 119 Sune k20 br Sasibe 100 Fear v a3 Sulpe 150
16T A Isustan, Texar 77070 Wekater, Teran 77500 Katy, Texan THI24 Houson, Texas 79027 Sugar Land_ Texas 77470
Uy sppoincment only I ETLAE LT A% ::l ::-;mu “1:,:“:.;;0 TR 240 R The Weodlands, Texas 77330

Z81.303.6020

W

VLT BOTEA M N el A

UL ol | w L.

wilboissikes@gmail.com | 936-689-5305 | 979-220-5441

REAL PRODUCERS. PODCAST

wimesost REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

isten on . Listen on i
LA;)ple Podcasts METE G @ Spotify’ amazon music
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REAL PRODUCER COVER STORY

Justin@ Tiffany
s MeCling

—YOUR REALTORS FOR LIFE—

Photo by Jason Dotson
with Dotson Photography

Justin and Tiffany McClung got into real estate on a whim. They grew up in the Houston

area and both hold business dcgrccs from Texas A&M Univcrsity. Their work in Corporntc

America brought them to Southern California, but thcy decided to move back to Texas at

[l’lC turn O["thC CCHEUT}’ \VhCH thC dOE—COl’ll bU.bblC bUl'SE.

“We got married in 2001, moved back
to Texas, and finalized our licenses in
January 2002,” Tiffany remembered. “It
was a busy couple of years.”

“Back in the early 2000s, my mother
worked in real estate,” Justin added. “We
got our licenses to help her and to flip
houses, and the business just evolved
from there. Here we are 23 years later.”

In their first few years back in Texas,
Justin took his mom’s business to the
next level while Tiffany returned to
Corporate America for a little while. She
kept her license active while helping
with the business, involving herself

in the community, serving on several
committees, and raising their children,

Braydon (now a senior) and Siena (now
a sophomore).

Two decades later, Justin and Tiffany
lead The McClung Group. Justin’s
mom is still part of the business and
she still enjoys servicing her loyal
client base, but she’s also enjoying
hobbies like dog breeding when she is
not doing real estate.

The McClung Group currently consists
of two additional licensed agents, a full-
time assistant, and a virtual assistant.
Their tag line, “Your REALTORS® for
life,” is a serious commitment. “We build
real, ongoing relationships,” Tiffany
explained. “It’s at the core of who we
are. It’s never been transactional for us.”

Real estate is more than just a business
for the McClungs; it’s personal. “That’s
good and bad,” Tiffany said. “Sometimes,
we take it to bed at night. Any real estate
transaction has ups and downs, and
your heart can hurt for clients if a deal
falls apart.”

“We both studied business, but if we
knew we were getting into real estate,
we would’ve majored in psychology,”
Justin laughed. “Emotions can run
high in real estate.” Luckily, Justin is
known for being even keeled—the
calm in the storm.

They’re also both known for their
integrity, trust, and knowledge. “We’re
not the biggest brokerage, and that’s on
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real, ongoing
relacionships.
It’s at the core
of who we are.
It’s never been
transactional
for us.”

purpose,” Justin said. “We go through
the entire process with our clients,
and they feel good that they can speak
directly with us the whole time. We
never hand them off to someone else.”

The McClungs are committed to
providing their clients with a luxury
experience. “We try to give the same,
hand-held, personal experience to
everyone,” Tiffany explained. “When you
try on clothes at Nordstrom, someone
brings you water and checks in on you.
We want to give people the Nordstrom
experience no matter their price point.
Whether clients are excited for a new
home or sad to leave an old one, we’re
there to hold their hand and empathize.”

Most important to Tiffany and Justin
is getting to be a part of people’s
lives. Justin enjoys helping clients
build wealth and educating first-time
homebuyers. “I enjoy the building

process and construction,” he shared.
“I like helping homebuyers pick out a
floor plan and watch as it becomes a
completed home.”

Tiffany loves that they’ve become family
friends with their clients over the years.
“A high percentage of our business is
repeat, referral business,” she shared.
“We put on a lot of client events like
Cookies with Santa, which we’ve been
doing for 14 years since Siena was one.
We’ve watched families grow.”

When the McClungs returned to Texas
from Southern California, they were
drawn to The Woodlands: the outdoor
lifestyle, the hike and bike trails, and
golf. “That’s what anchored us here,”
Justin explained.

“We’ve been blessed to bring clients
here too,” Tiffany continued. “We help
with corporate relocation, and we

laugh because sometimes families come
kicking and screaming, but once they get
here, they don’t want to leave.”

Tiffany and Justin can understand; they
don’t want to leave, either. Committed
to their clients and their community,
they’re your REALTORS® for life.
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We go through
the entire
process with our
clients, and they
feel good that
they can speak
dircctly with

us the whole
time. We never

hand them off to

someone else.”
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We are a lamily-owned & operated boutique lurniture store, Serving

clients and realtors alike in Montgomerny County for 12+ years Among

a wide selection of handpicked accessories, funishings and decor, we
also offer exceptional customer senice From the MOMENT we

are continually important

HOME PREPARATION SERVICES

Value-added services to prepare homes for sale.

S . . . ,—.
3 &, oy i e

e i e it n! -'-“;.
Fralyfie ] l|;.'-’-'-"! J-'*ﬂ'.;c.::tl"‘""' Yo out o

Financing options available
Reduce stress for your clients
Quickly get homes market ready
Design & color support

www. home-stretch.com/the-woodlands 0 in
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\, / Installations P I

GET YOUR CLIENT'S HOME
GENERATOR READY!

For  limited lirs, we'ne olfering youw chisnts &
50 AMP generator infes wath interock kT for
only $395 - 8 5500 value - Instalied by
Fosnsed slecirinens

Lot BEI be o pralamed whador far
peneraions and slectiical sales and senaoes

™ 936.648.6070 N ForToAGE

IN ONE EASY ORDER.

) O
\

PREMIER REALTY SERVICES

3 (281) 800-4898

"Media, sign and lockbox installation |

Bilingual Sales Team | In-Housé

Highest Quality Customer S

26 - June 2025

INSPECTION
SERVICES

We provide complete
home inspection

services according to

the Home Inspection " &

Standards of Practice

and Codelof Ethied MEET YOUR INSPECTOR

Mark Leavell

TREC License #26084

Schedule Now | | entrustedinspectionservices.com

MORE DELIVERS: Unlock
Lower Interest Rates ﬁggﬁrc?::ﬁr
Higher Sales Prices ) ,
Faster Closings Egﬁe?si?:s
Turnkey Process Igner sale
Legal Protection prices for
sellers!

Loan Servicing

512-543-2558

MoreSellerFinancing.com

IN ORDER TO BE :
IRREPLACEABLE ONE MUST _.1’ 1

ALWAYS mﬂ{/ﬁmﬁ .

=COCO CHAMNEL
LOVE v ALWAYS
BOUTIQUE

Ur 75
Lﬂvﬁ:ummﬁa?’q

ROOFING SOLUTIONS

-

CE

Houston's Most Reliable Roofing Contractor

Call or visit or website for your FREE,
no obligations, roof inspection and consultation!

281.744.9841 * apex-roofs.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

We are your
North Houston area offices

Delivering products, services and a seamless customer experience
are only half of the equation. Our team’s talent and expertise create
an enjoyable experience and equate to the memorable closing your

clients deserve.

Becky Bohannan

Business Development Officer
becky.bohannan@stewart.com

Stewart Title - Tomball/Champions/Spring
14080 FM 2920 Frwy.

Ste. E

Tomball, TX 77377

713.591.3319

Hope Moye

Business Development Officer
hope.moye@stewart.com

Stewart Title - Magnolia/Conroe/Montgomery
Magnolia Office

6875 FM 1488

Ste. 800

Magnolia, TX 77354

362.224.1908

Shelley Kellar

Business Development Officer
shelley.kellar@stewart.com
Stewart Title - Woodlands/Willis
Woodlands Office

24 Waterway Ave.

Ste 250

The Woodlands, TX 77380
281.367.5454
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Kim Dockins

Business Development Officer
kim.dockins@stewart.com

Stewart Title - Cypress/Champions/Spring
25250 NW Frwy.

Ste. 140

Cypress, TX 77429

713.203.8640

Jeremy Ragsdale

Business Development Officer
jeremy.ragsdale@stewart.com
Stewart Title - Kingwood/Atascocita
1710 West Lake Houston Pky.
Ste. 150

Kingwood, TX 77339
281.359.1280

‘stewart

TITLE

For more information visit

stewart.com/houston

© 2024 Stewart. All rights reserved.



