
A TEAM-FIRST APPROACH THAT 
COMBINES EXPERTISE, HEART, 
AND DEDICATION TO CLIENTS.

The 
Whiteman 
Team

PARTNER SPOTLIGHT:
SOL CHOICE RESIDENTIAL  

SOLAR SOLUTIONS

PARTNER SPOTLIGHT:
PILLAR TO POST:  

THE MIRANDA TEAM

AGENT TO WATCH:
CHANELLE GOLDSON

BEYOND THE SALE:
PHIL GIAMPIETRO

N E W  H AV E N  &  M I D D L E S E X JUNE 2025

Brew, Bite, and Build 
Event Photos Inside!
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(203) 272-6964
cheshireroofingandsiding.com

Over 40 years of roofing knowledge & experience We treat every home as our own!

SIDING • ROOFING

R E S I D E N T I A L  R OO F I N G  E X P E R T S  •  O V E R  2  D E C A D E S  I N  B U S I N E S S
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NU-FACE HOME IMPROVEMENTS I 860-681-3002

With this coupon. Valid for one product only. O�er 
must be presented before estimate and inspection. 

Cannot be combined with other o�ers or prior 
purchases. Expires 6/30/25 
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50% OFF
INSTALLATION

50% OFF
INSTALLATION
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KNOW  B E F O R E  YO U  BUY

INSPECTING THE
ENTIRE STATE OF CONNECTICUT

860.422.4449 |  Info@safeguardct.com | SafeGuardCT.com

"when you schedule with us, you get me every time"

Jonathan Krompegal
Lead Inspector/President

Scan to Schedule - Visit our Website!

• Easy 24-Hour Online Scheduling

• Appointments 7 Days a Week

• 5 Star Average Google Rating

• Radon Testing • Well Inspections

• State Certified for Crumbling 
Foundation Inspections

• Drone Inspections • Thermal Imaging 

BOOK YOUR 
INSPECTION IN 
30 SECONDS

203-483-8888  |  avtheaterdesigns.com

Home AV & Theatre Design  •  Whole House Audio
Structured Wiring Systems  •  Video Surveillance 

Smart Home  •  Computer Networking

25+ Years in Business 

info@avtheaterdesigns.com
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THE TOP CHOICE FOR 
HOME INSPECTIONS IN 
THE NEW ENGLAND AREA

FEATURED SERVICES: Residential Inspections • Commercial Inspections
Sewer Camera Inspections • Foundation Inspections

Septic Inspection • Radon Testing • Drone Inspections • Mold Testing

OUR WEBSITE WWW.SHERWOODINSPECTION.COM
SCHEDULE YOUR INSPECTION WITH US INSPECTIONS@SHERWOODINSPECTION.COM

CONNECTICUT
860-646-9983

MASSACHUSETTS 
413-686-9383

NEW YORK
845-768-1300

RHODE ISLAND
401-427-0305

INSPECTOR SPOTLIGHT:

Michelle Goodrich

Michelle has recently changed from a retail 
leadership role to becoming a home inspector with 
Sherwood Inspection Services, LLC. She has 20+ 
years in providing excellent customer service in the 
retail industry. She is OSHA 10 & 30hr General 
Industry certified, and has conducted many 
commercial security, inspections & risk assessments. 
She is sewer scope certified and certified 
professional inspector. Protecting our 
clients/customers from any potential safety concern 
is something that she takes great pride in providing. 
Awareness and training opportunities are vital skill 
sets that she offers to each of our customers. She 
enjoys that comfort of a complete and thorough 
inspection for our clients to make an informed 
decision on something that is very important to all 
home buyers & sellers.  She is excited to offer those 
services to every client we have here at Sherwood 
Inspections Services, LLC.

In her free time, she enjoys fishing and home 
improvements projects around her house. She also 
enjoys playing games of corn-hole with her adult 
son while enjoying a nice fire in the back yard with 
family and friends. She is excited to start her new 
career path with an outstanding inspection position 
here at Sherwood Inspections Services, LLC.

Chanelle Goldson
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Meet
The

Team
Sam Kantrow

Publisher
George Grotheer

Content Writer
Chris Devlin
Photography

Alyssa Mucha
Photography

Phylicia Bova
Director of Operations

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither 
The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Molly Cobane
Client Relations Specialist

Why Us? 

Fast Turnaround
Highly Attentive Project Management

Client Driven
Projects Structured with Client Needs Prioritized 

No Pushy Tactics
Consultative Process over Sales Process 

Jeff Amanna
Owner

860-574-3344
info@solchoice.us 
www.solchoice.us

Residential Solar Solutions

YOUR SOL CHOICE

Jenny Ashpaugh-Hockett
Client Outreach Coordinator

203-758-7593
WWW.AWS-CT.COM

The Answer
to all of your
H20 System
Needs! 

We Install

Radon in Water

Mitigation

Systems!

We Install

Radon in Water

Mitigation

Systems!
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This section has been created to give you easier access when searching for a trusted real estate affiliate. These businesses 
have been independently verified to provide the highest quality agents demand in their vendors. Take a minute to familiarize 
yourself with the businesses sponsoring your magazine. These local companies are proud to partner with you and make this 
magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ACCOUNTING
Borruso & Co
(203) 467-1544

ATTORNEY
Sarah Poriss, Attorney 
at Law, LLC
(860) 233-0336
sarahporiss.com

ATTORNEY - 
REAL ESTATE
Law Offices of Ryan 
B. Corey, LLC
(203) 699-9422
coreylawoffices.com

ATTORNEY - REAL 
ESTATE / ESTATE 
PLANNING
Attorney Stephen Cline
(860) 767-2800

AUTOMOTIVE 
DETAILING
E.C. Detailing
(347) 775-1084
ecdetailing.org

AV SYSTEMS / 
SMART HOMES
AV Theater Designs
(203) 483-8888
avtheaterdesigns.com

BUILDER/DEVELOPER
Pinnacle Land 
Development
(203) 271-1115
pinnland 
development.com

CLEANING SERVICE
M & V Cleaning LLC
(860) 227-7659
mandvcleaning.com

CLOSING ATTORNEY
Connecticut Real 
Estate Closing 
Attorneys
(203) 693-8055
connecticutrealestate 
closingattorneys.com

Drapp Law PLLC
(203) 871-0356
drapplaw.com

Law Offices of Michael 
Iacurci, LLC
(203) 245-2400
lawonwall.com

CLOSING GIFTS
7d Laser Design LLC
(860) 249-6205
7dlaser.com

Bespoke Home
(203) 208-0768
bespokehome.studio

CONCRETE/
RESTORATION/
RESURFACE
Jason Robert’s Inc.
(203) 876-1152
jriconcrete.com

CONSTRUCTION/
GENERAL CONTRACTING
Sunrise Cove 
Partners LLC
(203) 627-1655
srcpartnersct.com

CUSTOM 
WOODWORKING/
FURNITURE
Planeta  
Woodworking LLC
(860) 986-1155
planetawoodworking.com

DECKS
Deck Restore
(203) 996-4981

DIGITAL MARKETING
Courtney Luft Design
(860) 917-1037
courtneyluftdesign.com

ELECTRICAL SERVICES
Sampson Electric LLC
(203) 745-4246
sampsonelectricllc.com

ESTATE LIQUIDATION
William Macina Antiques 
and Appraisals
(203) 915-7662

ESTATE SALES
Lovejoy Estate Sales LLC
(860) 908-4645
lovejoyestatesales.com

EXCAVATION, 
SEPTIC DESIGN & 
INSTALLATION
J.Rosadini Excavating 
& Septic
(203) 623-1352
jrosadiniexcavating 
andseptic.com/

FENCE & GATE 
SOLUTIONS
Fence World, Inc.
(203) 421-0406
fenceworldinc.com

FINANCIAL PLANNING/
RETIREMENT
Scranton Financial 
Group
(860) 399-8202
scrantonfinancial 
group.com

FINANCIAL/ 
INSURANCE
Northwestern Mutual
(860) 803-7664
northwesternmutual.
com/office/ct/
new-haven/87835679

FLOORING
Custom Wood 
Floors by Ferrucci
(203) 996-1221
ferrucciflooring.com

HOME / BUILDING 
INSPECTIONS
Modern Home 
Inspections
(860) 263-9499
inspectconnecticut.com

HOME IMPROVEMENTS 
/ EXTERIORS
Nu-Face Home 
Improvements
(860) 532-6322
nufacect.com

HOME INSPECTION
Sherwood Inspection 
Services, LLC
(860) 646-9983
sherwoodinspection.com

The Miranda Team: Pillar 
To Post Home Inspectors
(203) 490-7855
mirandateam. 
pillartopost.com

HVAC/PLUMBING
Bonito Mechanical
(203) 671-8281
bonitomechanical.com

HVAC/PLUMBING/
ELECTRICIANS
F.F. Hitchcock Co.
(475) 255-6883
ffhitchcock.com

INSURANCE AGENCY
Connecticut 
Insurance Exhange 
of Southington LLC
(860) 810-8641
CTinsExchange.com

INSURANCE BROKER
Farmers Insurance - 
Karen Bellamy Agency
(203) 627-2678
agents.farmers.
com/ct/woodbridge/
karen-bellamy

INTERIOR DESIGN
Artisan Kitchen and Bath
(203) 458-8453

Steph Herzog Interiors
(203) 515-7624
bespokehome.studio

JUNK REMOVAL & 
DEMOLITION SERVICES
The Junkluggers of 
New Haven County
(203) 455-6331
junkluggers.com/
new-haven-county

JUNK REMOVAL & 
DUMPSTER RENTAL
Just Dump It
(860) 989-4902
just-dumpit.com

JUNK REMOVAL/
DEMOLITION
Junk Bear
(860) 385-6068
junk-bear.com

KITCHEN CABINET 
REFACING
Kitchen Tune-Up
(203) 703-2594
kitchentuneup.com/
shoreline-central-ct

LANDSCAPE 
DESIGNER/LANDSCAPE 
CONTRACTOR
USL Outdoor Living
(203) 390-9093
usloutdoorliving.com

LANDSCAPING
J&L Property Services
(203) 240-5236

LAWN & GARDEN
Madison Earth Care
(203) 410-4520
madisonearthcare.com

MOLD REMEDIATION
Connecticut Mold Pros
(203) 920-0265
ctmoldpros.com

MORTGAGE
CrossCountry Mortgage
(203) 209-1192
yourhomeloan 
resource.com

Revolution Mortgage
(203) 872-2622
revolutionmortgage.com

Total Mortgage- 
Dominic DeMilo
(203) 676-6926
totalmortgage.com/
bankers/dominic-demilo

MORTGAGE / LENDER
New England Lending
(203) 641-2246
jerrylends.com

MOVING & HAULING
Jams Moving Specialists
(844) 446-2526
jamsmoving.com

MOWING/
LANDSCAPING
JC’s Landscaping
(203) 927-2058
jcslandscapingct.com

JAM  
SMALL ...

NO JOB IS TOO 
OR TOO  

BIG 

IF YOU'RE IN A  
GIVE US A CALL

 Moving Specialist
Jamsmovingspecialists@gmail.com

JAMS

(844)4-in-a-jam
• Local and Long
  Distance Moves

• Dump Runs

• Clean Outs

• Residential and
  Commercial

• Family Owned
  and Operated 
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Preferred Partners
CONTINUED

PEST CONTROL/
WILDLIFE REMOVAL
Alpha Wildlife and 
Pest Management
(860) 999-2796
www.alphawpm.com

PHOTOGRAPHER | 
REAL ESTATE MEDIA
Alyssa Mucha 
Photography
(203) 980-1913
alyssacaptures.com

PHOTOGRAPHY/
VIDEOGRAPHY/
VIRTUAL STAGING
Devlin Photography LLC
(860) 434-0005
devlinphotography.com

PLUMBING/HVAC
The Guild Plumbing 
and Heating
(860) 510-6899
theguildplumbing 
andheating.com

PROFESSIONAL 
PHOTOGRAPHER
Ascend Studios
(203) 623-6966
instagram.com/
ascendstudiosct

PROPERTY 
MANAGEMENT/
HOME WATCH
Shoreline Home 
Management
(203) 710-3703
shorelinehome 
mgmt.com

RADON TESTING 
AND MITIGATION
A & R Environmental
(860) 742-6767
arenvironmental.com

REAL ESTATE 
APPRAISAL
S.A.T. Appraisals LLC
(203) 671-4321
satappraisals.com

REAL ESTATE 
ATTORNEY
Adam M Brouillard 
Attorney at Law
(203) 915-1836
brouillardlawct.com

Law Offices of 
Karen DeMartino
(203) 488-5548
demartino-law.com

REMODELING/
CONSTRUCTION
Cityline Construction
(203) 430-2152
citylineconstructionllc.com

RESTORATION - WATER, 
FIRE & MOLD
Pioneer Environmental
(203) 934-7332
pioneerenvironmentalct.com

ROOFING & ROOF REPAIR
Cheshire Roofing LLC
(203) 272-6964
cheshireroofing 
andsiding.com

ROOFING CONTRACTOR
Brown Roofing
(203) 723-1372
brownroofing.org

SENIOR MOVING/ 
DOWNSIZING/ 
ORGANIZATION
Caring Transitions 
of Guilford
(203) 589-6562
caringtransitions.com/ 
locations/mode/guilford

SEPTIC INSPECTIONS 
& CONSULTING
Northeast EnviroCare
(860) 609-3840
neenvirocare.com

SEPTIC INSTALL, REPAIR 
& MAINTENANCE
Anderson Sanitation
(203) 421-4080
andersonsanitation.com/

SOFT / POWER WASHING
New England 
Aerial Cleaning
(855) 237-4255
newenglandaerial 
cleaning.com

SOLAR ENERGY ADVISOR
Sol Choice Residential 
Solar Solutions
(860) 574-3344
solchoice.us

STAGING
Interiors by Lindsay
(203) 506-7934
interiorsbylindsay.com

TREE SERVICES 
- ARBORIST
E C Tree
(203) 272-4485
ectreellcct.com

WATER SYSTEMS
The Well Guys
(203) 828-6129

WATER TREATMENT 
/ SOFTENERS
Advanced Water 
Systems Inc.
(203) 228-7874
aws-ct.com

WELL, PUMP, AND 
WATER TREATMENT
Rhodes Pump Service
(203) 481-5666
rhodespump.com

Attorney John Drapp has been representing clients
in all aspects of real estate sales and purchases for more than twenty years.

Our commitment to client satisfaction
has earned us more than 100
5-star reviews on Google. Offices in Milford and Cheshire

(203) 309-4433
drapplaw.com
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JERRY BUONANNO
Sales Manager | NMLS #441587 | NMLS #423065 
    203.641.2246 | jbuonanno@nelend.com

NOW
LENDING IN
50 STATES! 

HOME PURCHASE LOANS  |   PERSONALIZED CONSULTATIONS
LOAN PROGRAM GUIDANCE  |   REFINANCING OPTIONS

Personalized Service - Extensive Experience - Fast & E	cient Process

Seller Guarantee
Borrowers Receive Fully Underwritten Mortgage Commitment, Subject to: 

***Appraisal & Title***

Allows Borrowers to Compete with Cash O�ers!

Allows Buyers to Close in as Little as 2 Weeks!

Borrowers Don't Waive Mortgage Contingency, They Simply Already Have It! 

A team of 9 Accountants who work year-round...
we are always available to answer your questions! 

61 High Street East Haven CT 06512 
Phone: 203-467-1544 • Fax: 203-469-5518 • taxes@borrusoandco.net

Trusted Accounting Solutions for Real Estate Professionals

Scan to
Connect
with Us!

Personal Income Tax • Business Tax
S Corp & C Corp Tax • Rental Properties • Partnerships

Building Trust with Quality Work

Design-build services • General contracting • Project management

Custom home building • Kitchen and bathroom remodels • Basement finishing

Additions and expansions

Commercial construction 203-430-2152

BEFOREAFTER

�������������������������
������������
�����
��� 24/7 Emergency Services

Your Trusted Family-Owned HVAC & Plumbing Business

Over 34 
years of

experience

HVAC and Plumbing
Service and Installations

475-321-0537          BonitoMechanical.com

Service Contracts Available



New Haven & Middlesex Real Producers • 1716 • June 2025

 • Over 30 Years Experience • Handles Each Case Personally • 5 STAR Service

454 East Main Street
Branford, CT 06405

(203) 488-5548
karen@demartino-law.com
www.demartino-law.com

Document Preparation and ReviewContracts & Agreements Residential & Commercial Closings

Why Choose the Law Offices of Karen DeMartino?

Make an Appointment Today for your 
Free Consultation!

TRUST, OR BUST
Let’s be honest—if you screw 
up a referral, it sticks. Like 
glitter. Forever. You can close 
50 flawless deals, but the one 
time you send your client 
a flaky roofer who ghosts 
after the deposit? That’s 
the one they’ll remember. 
And they’ll tell everyone.

That’s because in real estate, 
your word is your brand. It’s 
your currency. When you 
recommend a business to a 
client, it’s more than a favor—
it’s a full-blown endorsement. 
You’re saying, “I trust this 
person to represent me when 
I’m not in the room.” That’s a 
big deal. And it should be.

That’s also why we’re laser-
focused on who gets featured in 
these pages. Every vendor, every 
partner, every business you 
see in New Haven & Middlesex 
Real Producers got here the 
hard way—by earning the trust 
of the people who know what 
excellence looks like: you. 

This isn’t some pay-to-play 
vendor directory. We’re not 
just throwing logos into a 
magazine and hoping for 
the best. The businesses in 
this publication come as referrals from top-
performing agents who’ve worked with them 
in the trenches—on tight deadlines, with 
high-stakes closings, demanding clients, and 
all the usual chaos that comes with the job.

They’ve shown up, followed through, and 
made you look good. Again and again. So 
when you’re flipping through this issue, 
you’re not just browsing ads. You’re browsing 
a vetted list of real-deal pros—people 
who’ve already proven themselves worthy 
of your trust and your clients’ business.

We built this community on the idea that rising 
tides lift all boats. That means collaborating, 

PUBLISHER’S NOTE

sharing the good stuff, and holding each other 
to a higher standard. It means saying, “Hey, 
this person crushed it for me—you should 
know them too.” That’s the spirit that fuels Real 
Producers, and it’s what keeps this magazine 
from being just another pile of pages.

So the next time someone asks, “Know a good 
painter? Moving company? Lender?”—don’t 
roll the dice. Don’t Google. Don’t guess.

Flip to a page in Real Producers.

Refer smart. Work with the best. And 
protect your brand like your business 
depends on it—because it does.

Full-Service
Landscaping Company
Residential & Commercial

Luke Liquori | 203-240-5236

Design/Build | Lawn Maintenance | Mowing
Seasonal Clean Up | Mulching | Hedge Trimming
Pavers & Patios | Weed Control | Tree Trimming

Snow Removal  | And More! 

Downsizing
& Decluttering

Senior
Relocation

Estate Sales & 
Online Auctions

Home
Clean-Outs

 Karen Warner
203-589-6562 kwarner@caringtransitions.com

You have a specialty - so do we.
Our experts help families in times of transition and 
relocation. Our services help eliminate the clutter 
so you can do what you do best, sell the home. 
Whether it is organizing and packing homes full of 
possessions, managing clutter, clean-outs, 
donations, and liquidating sellable items, let us 
help remove the barriers and assist in getting the 
house SOLD. 
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Caring for your home

We cover everything 
from home watch services 

to home repairs and 
maintenance. Our goal is 

your peace of mind.

shorelinehomemgmt.com
(203) 710-3703
      ctpropertymanager
shorelinehomemgmt@gmail.com

when you can't be there

Serving the shoreline's
residential property
management needs,
from Branford to Essex

 Carr, Douglas & Cline

Tax Prep, Real Estate - purchases 
and sales, Wills,  Trust and Estate 

Work, and Set-Up of Small Business

(860) 767-0339 | office@cldcessex.com
Stephen R. Cline

A
MULTIFACETED

LAND 
DEVELOPMENT
& REAL ESTATE 

COMPANY 
BASED IN 

CONNECTICUT
specializing

in residential
and commercial

land development

phil@pinnlanddevelopment.com
Mobile: 203.506-8155 | O�ce: 203.271.0423
200 Old Towne Road | Cheshire, CT 06410Phil

www.blackberrywoodsct.com
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A Legacy of Service:  
Phil Giampietro’s Mission 
Beyond the Badge

Phil Giampietro
BEYOND THE SALE: REALTORS WHO GO THE EXTRA MILE FOR THEIR INDUSTRIES AND COMMUNITIES

When you meet Phil Giampietro, 
you immediately understand 
that real estate is more than a 
job for him—it’s a calling built on 
a lifetime of service. A Coldwell 
Banker agent based in Cheshire, 
Phil is known throughout the New 
Haven and Middlesex real estate 
communities for his unmatched 
integrity and tireless work ethic. But 
it’s his extraordinary commitment 
to giving back—particularly 
through the Homes for Heroes 
program—that truly sets him apart.

Before becoming a Realtor, Phil served 
25 years as a police officer, much of it 
spent investigating serious and fatal 

Phil doesn’t just participate—he gives 
30% of his commission on every 
qualifying transaction. That money is 
used to fund a thank-you check issued 
to the hero after closing, typically 
averaging more than $3,000. To date, 
Phil has donated close to $500,000 of 
his own income through this program.

“I don’t even think about the money,” 
Phil said. “It’s not about that. These 
people—nurses, teachers, first 
responders, veterans—they give so 
much of themselves every single day. 
This is my way of saying thank you.”

Abby Waltz, National Director of Homes 
for Heroes, calls Phil’s contributions 
extraordinary. “Our mission is to thank 
every hero, and that only works because 
of people like Phil,” she said. “What 
he does is generous, yes, but more 
than that—it’s intentional. He’s deeply 
connected to the cause, and it shows.”

Phil shared one story that especially 
stuck with him—a young Army veteran 
with a small daughter and a baby on the 
way. Their dream of homeownership 
was on the edge of slipping away due to 
tight finances. But thanks to the benefit 
provided through Homes for Heroes, they 
were able to close on their first home. 
“That money made the difference,” Phil 
said. “Now they’ve built equity, they’re 
thriving. It’s something I’ll never forget.”

And he’s done this not once or 
twice—but close to 150 times.

Despite his accomplishments, Phil doesn’t 
seek the spotlight. He’s a proud father of 
three, a grandfather of six, and still finds 
time to enjoy car shows and Yankees 
games when he can. But his heart is never 
far from his work. Whether mentoring 
new agents or quietly helping local 
heroes build a future, he approaches 
each day with the same purpose and 
humility that’s defined his entire career.

In a world where accolades often go 
to the loudest voices, Phil Giampietro 
stands out by doing the quiet, consistent 
work that truly changes lives. For 
him, giving back isn’t a campaign 
or a slogan—it’s a way of life.

motor vehicle accidents. It was a career 
defined by long hours, emotional 
resilience, and a deep sense of duty 
to his community. As retirement 
approached, Phil found himself asking 
the question many first responders 
eventually face: “What’s next?” The 
answer came unexpectedly when he 
helped his son and future daughter-in-
law purchase a condo. Watching their 
agent work sparked something in him. 
“I realized I could do this,” Phil said. 
“And once I make a decision, I go all in.” 
Within two months, he was licensed 
and began his real estate journey.

It didn’t take long for Phil to thrive. 
Rooted in Cheshire his entire life, 
he leveraged decades of community 
ties—built through law enforcement, 
volunteer work, and his family’s local 
business—to grow his client base. His 
genuine care for others quickly became 
evident to anyone who worked with 
him. Real estate was never just about 
the sale; it was about helping people 

find the right home and navigating 
one of life’s most important decisions 
with honesty, trust, and patience.

Phil now co-leads a 20-agent group, 
Team Legend, alongside partner 
Kathleen Maloney. Though he’s begun 
easing into a more strategic leadership 
role, he remains closely involved 
with his clients and team, driven 
by the same purpose that’s guided 
him for decades: service to others.

That same passion led him to Homes 
for Heroes, a national program that 
helps healthcare workers, teachers, 
firefighters, law enforcement officers, 
and military personnel save money 
when buying or selling a home. The 
program was founded after 9/11 with a 
simple but powerful mission—to thank 
those who serve our communities and 
country. Real estate agents like Phil can 
become affiliates, allowing them to give 
back a portion of their commission as a 
direct cash benefit to qualifying clients.
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Mike Wengzn
Financial Advisor
(860) 803-7664

michael.wengzn@nm.com

FREE In-home computer design 

Locally Owned & Operated 

Custom Closets, Garages,

Pantries & Home Office Solutions 

203.671.5046
www.3SONSCUSTOMCLOSETS.com

203.671.5046
www.3SONSCUSTOMCLOSETS.com

FREE In-home computer design 

Locally Owned & Operated 

Custom Closets, Garages,

Pantries & Home Office Solutions 

LET US HELP YOU
KEEP YOUR DEALS!

NO JOB IS TOO SMALL!NO JOB IS TOO SMALL!

(203) 745-4246
SAMPSONELECTRICLLC.COM

RESIDENTIAL - COMMERICAL
INDUSTRIAL - WIRELESS/CELL

When Deals
Get Stressful,

We Stay Steady
Title hiccups? Inspection issues? 
We keep deals moving forward.

Kishore I. Kapoor, Esq
Helping agents shine.
One closing at a time.

2839 Dixwell Ave, Hamden CT 06518
closingct.com • 203-267-9127 (direct) • 203-693-8055 • kishore@closingct.com

Your client's experience is our priority — smooth, clear, professional closings.

Scan to get 
in touch! 

Why us over others?
Choose the team that has over 
100 five-star reviews on Google. 
Clients consistently say we're 
"incredibly responsive, 
knowledgeable, and an absolute 
pleasure to work with."

Help us serve your client faster — send all new contracts to contracts@closingct.com
Doing so ensures nothing gets missed and helps make the closing process a little smoother for everyone.
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A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

Give us a call for a 
bug-free summer! 

Alex Russow | alphawpm.com
(860) 999 2796 | arussow@alphawpm.com

Insects

LOCALLY OWNED & OPERATED! FREE ESTIMATES

William Macina Antiques
& Appraisals

Estate Liquidations
Appraisals, Auctions, Consignments

Estate Sales Managed
Estates Purchased, One Piece or Collections

Broom Cleanouts

203-915-7662  •  bill91@sbcglobal.net
Over 35 Years in Business

When Experience, Honesty & Dependability Count

FAQ
All About New Haven/
Middlesex Real Producers

The first Real Producers magazine 
started in Indianapolis in 2015. 
Real Producers is now in over 130 
markets across the nation and is 
continuing to grow nationwide.

Q: WHO RECEIVES Real 

Producers MAGAZINES? 

A: The top 300 real estate agents 
across New Haven and Middlesex 
Counties and our preferred partners. 

Q: WHAT IS THE GOAL OF 

THIS MAGAZINE? 

A: We believe that we are better 
together. When we surround 
ourselves with other successful, 
like-minded people, we grow to 
new heights. Real Producers is a 
platform that brings together the 
most accomplished individuals in 
the Connecticut real estate sector.

By curating an exclusive community 
comprised of the top 300 real estate 
agents and RP-vetted businesses 
in each market, we foster a shared 
space for sharing stories, celebrating 
successes, discussing market trends, 
and highlighting upcoming events. Our 
monthly publication is dedicated to 
connecting, informing, and inspiring, 
encompassing anything that contributes 
to the enrichment of our community.

Q: DOES Real Producers 

HAVE EVENTS? 

A: Yes! We have specific networking 
events throughout the year.

Q: WHAT IS THE PROCESS FOR BEING 

FEATURED IN THIS MAGAZINE? 

A: The process for getting featured in 
our magazine is straightforward. To be 
eligible, you need to be on the top 300 
list, and we value nominations highly. 
Whether you’re a real estate agent, 
business, broker, owner, or someone 
who admires the work of others, you 
can nominate individuals, including 

yourself. Even office leaders have the 
opportunity to nominate outstanding real 
estate agents. We take every nomination 
seriously and consider anyone from 
the top 300 list who is brought to our 
attention. While we cannot guarantee a 
feature, we strongly encourage you to 
connect with one of our team members, 
show support for Real Producers, and 
participate in our private events. These 
steps can enhance your chances of 
being featured in our publication.

Q: WHAT DOES IT COST 

A REAL ESTATE AGENT/

TEAM TO BE FEATURED? 

A: Zero, zilch, zippo, nada, nil. It costs 
nothing to agents, so nominate away! 
We are not a pay-to-play model. We 
share REAL stories of Real Producers.

Q: WHO ARE THE RP-

VETTED BUSINESSES? 

A: The RP-vetted businesses featured in 
our publication represent the some of 
best in the business in their respective 
categories within the Connecticut 

Shoreline. You can easily locate them in 
our index. We do not randomly select 
businesses, nor do we collaborate with 
every business that approaches us. We 
prioritize businesses that have received 
your stamp of approval through 
recommendations and each business 
showcased has been personally 
recommended by many of the top 
agents featured in our publication. 
Before featuring any business, our 
team conducts additional vetting to 
ensure they align with our community’s 
values and bring substantial value. 
Our aim is to build a robust network 
that not only includes the best real 
estate agents but also features top-tier 
businesses, fostering collective growth 
and strength within our community.

Q: HOW CAN I RECOMMEND 

A BUSINESS? 

A: If you want to recommend a 
business that works with top real estate 
agents, please email or message us -
Email: sam.kantrow@
realproducersmag.com 
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From Flood to Full 
coverage, we've
got the best 
programs for
your clients.
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We serve all of Connecticut!

ADAM M. BROUILLARD - Attorney At Law

(203) 915-1836
O F F I C E S  AT :
339 Greene Street New Haven, CT
171 Broad Street Mllford, CT (by appointment)

Providing trusted counsel in all aspects of
real estate transactions since 1998.

RESIDENTIAL |  COMMERCIAL |  REAL ESTATE DEVELOPMENT

“Improve
your Image! ”
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Sol Choice Residential 
Solar Solutions

BY GEORGE GROTHEER

VENDOR SPOTLIGHT

“I love creating deals that are 
a huge win for the client.”

With Jeff Amanna at the helm of Sol Choice, 
it’s not only the company getting that win – 
it’s the client being prioritized to get the best 
possible outcome. While he says that is a rarity 
among many solar companies, Sol Choice is 
proving to be a standout exception to the rule.

“I just enjoy working with people and 
helping them win, so I foster a lot of strong 
partnerships in and out of the industry to 
make sure we can offer the very best solutions 
to our clients.” Amanna says. “We can win 
together – that’s something that drives me.”

Amanna has long been driven to find success 
through partnerships in the solar industry. 
He chose to get into the business in the first 
place because he had moved into a home 
that had extremely high electric bills, and 
immediately benefited from going solar.

“When I started to explore it, I looked at it 
from a business standpoint. Having been 
in business development my whole life, it 
intrigued me to see that there were options for 
people to be able to go solar and drastically 
reduce their energy expenses without 
having to come out of pocket to do so if they 
weren’t in a position to. It really can be an 
amazing financial vehicle for homeowners.”

Amanna wanted to offer value to 
homeowners and be disruptive in the 
high-pressure sales space of the solar 
industry. By chance, he met a major national 
solar dealer who offered a brokerage 
concept – a case-by-case customized model 
Amanna could offer to his clients, setting 
him apart from the big companies.

Those big companies, Amanna says, 
dominate the industry with sales 
representatives who are constantly 
pressured by their managers to close every 

JEFF AMANNA

Jeff Amanna, 
founder of 

Sol Choice, 
is committed 

to building 
partnerships 

that put 
people first, 

redefining how 
solar energy 
solutions are 

delivered. 
(Photo by 

Chris Devlin 
Photography)
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single deal as quickly as possible 
to reach certain quotas. Amanna 
says what causes misconceptions 
about solar energy is the lack of 
education being provided to clientele 
by reps – people are often pushed 
down a specific path without being 
given enough information to make 
an informed decision. Solar sales, 
Amanna says, can often be deceptive, 
either intentionally or unintentionally, 
due to a lack of training, knowledge, 
or resources on behalf of the 
representatives. His team at Sol Choice 
is working to counteract that problem. 
“Solar is really an amazing thing for 
many people, but only those whose 
conditions (sun hours, sun exposure, 
roof, etc.) qualify to benefit from it.”

“For me, I’m the business owner,” 
Amanna points out. “My business 
is highly dependent on referrals 
and doing a good job to make sure 
that my reputation and brand stay 
strong in the marketplace.”

Amanna says some people sign up 
for solar under the belief that one 
hundred percent of their home’s 
energy will be covered, but electric 

bills still come in the mail. This upsets 
customers because of a lack of transparency 
and due diligence from the company 
designing and selling the system. Amanna 
likes having options that work best for the 
client, with the goal in every interaction 
to eliminate the ever-increasing electric 
bill, and stresses that he has those options 
because of his vast offering. He can provide 
his clients with more choices for their 
home energy setup because he is not stuck, 
like many solar consultants, with one 
particular financer or manufacturer.

The big companies? Not so much.

“At the end of the day, many reps are 
just trying to get a deal signed,” Amanna 
says. “They have no consequences to pay 
if that homeowner is upset a year later 
because they got the wrong deal, because 
chances are they are not going to be at 
that company a year later.” He says Sol 
Choice’s process focuses on the front-end 

Family first – Jeff Amanna, with his wife and three kids, embraces the 
power of doing life together. With a flexible schedule as his own boss, 
he stays active in local athletics, their church, and the community, 
building strong relationships both at home and in business.

analysis, making sure his team and the client have 
a mutual understanding of the whole picture. If the 
client is going to finance, purchase, or lease their solar 
energy, Amanna says, they can figure out what makes 
the most sense for the homeowner’s specific situation.

Overall, the industry is looked upon favorably in our 
state – especially with utility companies like Eversource 
and United Illuminating pushing for higher rates. 
Prospective home buyers can save thousands of 
dollars a year by leasing or purchasing solar. Amanna 
says that is not the only benefit to the client.

“If you own the system, it adds real value to your home 
because (in addition to the reduction of energy costs) it is an 
asset attached to your home,” he says. “If you lease a system, 
it can add tremendous value in that your home comes 
with a much lower overall cost of ownership over time.”

“In many cases, even with a power purchase agreement 
or lease, we can reduce the overall cost of energy by 
30–50% with no upfront cost to the homeowner. In 
CT, many homeowners lease solar, and it has become 
a lot more streamlined in transferring ownership 

in the event of the sale of the home, with options to 
buy out at FMV or easily transfer ownership.”

Of course, each case and each client are 
different. Amanna treats every opportunity 
with the same level of care he would expect as a 
homeowner, after deciding to enter the field to 
make others’ lives easier in the first place.

“I just enjoy working with people and fostering 
mutually beneficial relationships, so I invest a lot of 
time networking and partnering with other like-minded 
business owners,” Amanna says. “I enjoy that because 
it feels good to set somebody up in a good situation.”

The idea of doing things together is key to Amanna’s work 
life and personal life. He and his wife are raising three 
kids in Connecticut, and Amanna loves being his own 
boss so he can work his own flexible schedule. The family 
is very involved with local athletics and their church, 
always trying to be active in their community to foster 
more great relationships, personally and professionally.

“We can win together – that’s something that drives me.”
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“Wait — Where’s the Washer?” 

How Small Oversights Can 

Sink a Smooth Closing

Ask The BY KISHORE 

KAPOOR- OWNER/

ATTORNEY AT 

CONNECTICUT 

REAL ESTATE 

CLOSING 

ATTORNEYS

“The closing was smooth — until 
the buyers walked in and realized 
the washer and dryer were gone. 
The listing said ‘all appliances 
included’… so now what?”

At our law firm, we’re seeing more 
and more deals hit bumps right at the 
finish line — not because of financing 
issues or inspections, but because 
of misunderstandings about what’s 
included in the sale. The biggest 
culprits? Fixtures. Personal property. 
And the gray area in between.

Let’s break it down.

Fixtures are generally items that are 
permanently attached to the property. 
Think: built-in bookshelves, mounted 
TVs (and yes, often the brackets too), 
curtain rods, and light fixtures. If it’s 
nailed, screwed, or glued, it’s probably 
a fixture — and it’s expected to stay.

Personal property, on the other hand, 
is movable. This includes furniture, 
artwork, or a freestanding fridge — 
items that aren’t permanently affixed.

But then we get into the murky 
middle: washers, dryers, wall-
mounted TVs, mirrors screwed into 
the wall, and even smart devices. 
These are the things that spark 
heated post-closing phone calls when 
expectations haven’t been clearly set.

Here’s the truth: It doesn’t matter 
what’s “typical” or what “usually 

stays.” If it’s not in writing, it’s up for 
debate — and in real estate, debate 
often means delays, stress, and blame.

So, how can you protect your 
clients — and yourself?

1.	 Use the Inclusions/Exclusions 
Section. Fill it out every single time. 
If there’s an MLS remark that says 
“all appliances included,” mirror 
that language in the contract, and 
specify exactly which ones.

2.	 Add an Addendum When in Doubt. If 
the seller wants to take the washer/
dryer, spell it out. If they’re leaving 
the Nest thermostat but taking the 
Ring doorbell, write that down too.

3.	 Educate Early. Walk the house with 
your clients. Ask what they plan to 
leave or take. If it plugs in, holds 
sentimental value, or is worth 
more than $100 — talk about it.

4.	 Don’t Assume. Just because the last 
three closings included the washer 
and dryer doesn’t mean this one will.

As closing attorneys, we love a clean 
closing. But too often, preventable 
issues like this bubble up at the eleventh 
hour. Clear documentation avoids 
drama, makes your job easier, and 
positions you as a true professional.

If you ever have a weird situation 
you’re not sure how to handle, give 
us a call. We’re always happy to help 
agents draft language or talk through 
scenarios — before it becomes a 
problem. Because nothing should come 
between your client and a smooth 
closing — especially not a missing dryer.

Attorney!

ASK THE EXPERT

Looking For 
An Appraiser?
You can depend on Dana Ajello.

2 0 3 - 6 7 1 - 4 3 2 1  •  d e t a 2 3 6 7 @ a o l . c o m

S.A.T. Appraisals LLC

Providing appraisal services throughout Connecticut

Listing Consultations
Litigation support
Foreclosures
FEMA support
Probate

Bankruptcy
Tax assessment appeals
Estate planning
Dissolution of marriage
Valuation for Trusts

203-627-1655 | bob@srcpartnersct.com
399 Sackett Point Road | North Haven, CT 06473

Quality Construction

Design & Build with 3D Modeling

Highest Standards

SRC Partners

Let SRC design & build a quality custom home for you

 Septic system 
installation and 
repairs
 Sewer and water 

hookups 
 Site work and 

excavation 

(203) 623-1352
justinrosadini@gmail.com
jrosadiniexcavatingandseptic.com

KEEP UP WITH US HERE!

lovejoyestatesales.com

Let us handle the load!  
We cover all aspects of downsizing and 

moving, from packing to sales & cleanouts!

860-908-4645
loren03vette@yahoo.com

EXPERIENCE

30
years

Lovejoy Estate Sales
Have a client who 

needs a home cleared? 
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•  Woman-Owned Business 
•  State-of-the-Art 
    Sewer Cameras
•  Digital, Same-Day 
    Septic Reports
•  Easy, Convenient 
    Scheduling via Online, 
    Phone, Text or Email

We Also O�er Radon 
Mitigation Installations!

860-609-3840

Scan to Visit our Website!

Septic Inspections Across
ALL of Connecticut!

Septic Inspections Across
ALL of Connecticut!

Providing 
meaningful 

education to 
our clients!
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CALL NOW TO 

SCHEDULE 

CLEAN AIR!
CALL NOW TO 

SCHEDULE 

CLEAN AIR!

SummerSavings!
Save $1000

on all NEW HVAC equipment! 
SCHEDULE INSTALLS NOW!

*Order your equipment now and beat the tarrifs later.
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Elevate your Events to Unforgettable 
Experiences With Our

EVENT PLANNING SERVICESEVENT PLANNING SERVICES
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www.perfectlyplannedpartiesct.com

All Inclusive Celebrations, Perfectly Planned!
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Alyssa Mucha 
P H O T O G R A P H Y

alyssamucharep@gmail.com

203-980-1913
alyssacaptures.com

for real estate and
professional
branding needs!

Your
One-Stop Shop

Matterport scans
Zillow 3D scans
Videography Packages
for listings
Virtual Staging

EDISON CAHUANA

347−775−1084
www.ecdetailing.org

Madison, CT

Ceramic Coating Certified • Special Detailing Packages
Pick up & Drop o  Available • Licensed & Insured

before after
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Chanelle
BY GEORGE GROTHEER 

ALYSSA MUCHA PHOTOGRAPHY

AGENT TO WATCH

Chanelle Goldson, a U.S. Army 
veteran turned rising real estate star, 

brings discipline, heart, and a deep 
commitment to community into every 

deal, proving that success is built 
on service, structure, and vision.

To make it in the real 
estate industry, one 
must have discipline, a 
commitment to success, 
and world-class people 
skills. Chanelle Goldson, 
this month’s agent to 
watch and a rising star 
in Connecticut, has 
a lethal combination 
of those attributes.

Goldson served in the United 
States Army for seven years 
and credits it for giving her 
essential skills to survive 
in this field. She says her 
time in the military helped 
her deal with adversity and 
challenges – something she 
says put her in a position 
to succeed in several 
potential career pathways 
when she returned home.

“My time in the military set 
me up for this career because 
in real estate, you have to be 
really disciplined. You are 
your own boss, and if you’re 
not disciplined, it’s easy for 
you just to do whatever you 
want and not have structure, 
or do what you need to do.”

Upon her return home from 
active duty in 2017, Goldson 
found work in the human 
resources field, working 
with nonprofit organizations 
and behavioral health 
professionals. She says 
this experience motivated 
her to put personal 
policies and procedures 

Chanelle Goldson with her biggest supporters — 
her husband and two daughters — who inspire 
her mission to provide safe, affordable housing 

and build a legacy of community care.

in place and develop 
crucial interpersonal and 
customer service skills.

While her path to a real 
estate license took many 
turns professionally, Goldson 
has long held an interest 
in this work. She says her 
mother was successful in 
real estate investing, starting 
in low-income housing and 
developing a skill for “house 
hacking.” She watched as her 
mother invested in multi-
family homes, renting out a 
unit to earn passive income. 
Eventually, the family 

moved into a single-family 
home and rented out the 
entire multi-family home to 
increase that financial boost.

“I saw how it changed our 
life, and I said, ‘I want 
to do the same thing as 
my mom,’” she says.

Goldson found herself 
starting with house hacking 
before her military service 
had ended – buying a 
multi-family home in 
2015 and renting out a 
floor to others. She and 
her husband used their 

funds to purchase blighted 
homes and land in their 
New Haven neighborhood, 
rehabbing and selling several 
properties all within a short 
distance of each other.

It was at this juncture that 
Goldson discovered her 
penchant for home sales.

“During the process of getting 
into investing, even from 
buying my first home, I 
reflected on my experience 

with my agents,” she says. 
“I felt like I saw things that 
I didn’t like and hoped 
that it could have gone 
better. I said, ‘since we’re 
doing this – I might as 
well become an agent.’”

Goldson secured her real 
estate license in November 
of 2023 and has taken off 
in the year and a half since. 
She says she announced 
herself as an agent on 
social media platforms and 

Goldson
Rooted in Service, Rising in Real Estate.
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Chanelle 
Goldson’s path 
started with the 
inspiration of 
her mother.

that led to her getting her 
first listing. At this point, 
almost all her leads come 
from social media and 
referrals. Goldson values 
her connections with other 
realtors and vendors; she 
says referrals ensure a level 
of trust already built up 
with the client through the 
third-party realtor. She says 
she wants to connect with 
businesses and vendors 
to get clients set up with 
services for their new homes.

At this point, Goldson 
is mostly working with 
buyers, helping individuals 
and families find their 
forever homes. She says 
she is always listening to 
podcasts or reading books, 
focusing on training to 
improve her skills as an 
agent. Goldson credits this 
routine with creating habits 

for her that will make 
her successful in building 
her business. As she grew 
accustomed to the formula, 
she started working with 
a higher volume and is 
seeing bigger results.

Goldson has found joy 
outside her work as well – 
she and her husband have 
two elementary school-
aged daughters. The family 
travels often and enjoys 
each other’s company, 
especially as they complete 
their summer and winter 
bucket lists each year. 
Goldson has inspired her 
daughters by involving 
them in her work – they 
help with open houses, 
handing out print material, 
and even appearing in 
her videos. She says her 
kids have learned about 
real estate at a young 

age just by watching 
her work and taking an 
interest in participating.

Moving forward, Goldson 
plans to stay in touch 
with what works for her. 
She wants to have more 
investment properties, keep 
working on her “fix-and-flip” 
formula, and mentor new 
agents to find similar levels 
of success. While her ultimate 
goal in this industry is to 
reach an even higher tier 
as a top agent in the region 
and state, Goldson says her 
work is not about having 
bragging rights – it is about 
providing a level of care and 
service to her neighbors.

“I love being able to provide 
safe, affordable housing for 
members in my community,” 
she says. “That’s just my 
mission, no matter what.”

I LOVE BEING ABLE 

TO PROVIDE SAFE, 

AFFORDABLE HOUSING 

FOR MEMBERS IN MY 

COMMUNITY. THAT’S 

JUST MY MISSION, 

NO MATTER WHAT.”
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CT# HIC 0581892
ARBORIST # - B -3163

E.C. TREE - CHESHIRE
(203) 272-4485 

ECTREELLCCT.COM
Licensed and Insured

BB Accredited - Certi�ed Arborist

Connecticut’s
Premier Tree Service

We Solve All  Your Tree Problems

GETS IT ALL

• Residential & Commercial Inspections
• Well Inspections
• Septic Inspections
• Radon Testing
• Water Testing
• Mold Testing
• WDI
• Crumbling Foundation Evaluations

860-263-9499

Check out
our website!

Over 650 5-Star 
Google Reviews!

Covering all of Connecticut

Your leading
floor specialist
Your leading
floor specialist
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Jamie Ferrucci
203-996-1221
info@ferrucciflooring.com

Commercial
& Residential 

7 day EMERGENCY SERVICE
with NO emergency fees

Servicing all of New Haven
and Middlesex Counties.

Well Pumps | Basement Pumps | Septic Pumps
Sewage Pumps | Grinder Pumps | Water Softeners

Well Extensions | Well Chlorinations

AGAINST
REAL ESTATE

MISTAKES

Protect
Yourself 

• Boutique law office that focuses
   on real estate transactions
• Personalized representation provided to
  clients throughout Connecticut
• Residential and Commercial Real Estate

Law Offices of
Ryan B. Corey, LLC
203.699.9422
1331 HIGHLAND AVE
CHESHIRE,  CT

Home Staging Services

2 03 . 5 0 6 .7 93 4
interiorsbylindsay.com

lindsay@interiorsbylindsay.com
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BY ALEX OLSON, OWNER & OPERATIONS DIRECTOR, 

JASON ROBERT’S INC., CONCRETE RESTORATION 

AND RESURFACING SPECIALISTS

CONCRETE 
OVERLAYS  

THE RESTORATIVE APPROACH TO 
CONCRETE FOR INSTANT CURB APPEAL

When it comes to a home’s first 
impression, nothing stands out more 
than the front entry and exterior 
surfaces. Driveways, walkways, patios, 
and pool decks all contribute to a 
property’s curb appeal. Unfortunately, 
these areas are often the most 
neglected. Cracks, stains, uneven slabs, 
and faded surfaces can age a home and 
turn away potential buyers or dampen 
a new homeowner’s enthusiasm.

Whether your clients are preparing to 
sell a property or have just purchased 
one, enhancing concrete surfaces can 
dramatically transform the look and 
feel of a home, as well as provide an 
instant ROI for sellers. At JRI Concrete, 
we specialize in restorative and 
new installation concrete services 
designed to breathe new life into tired 
surfaces, providing both aesthetic 
value and functional performance.

Concrete overlays are the perfect 
marriage of form and function, offering 
superior durability and longevity along 
with modern yet timeless finishes to 
complement any home or business. 

Benefits of  
Concrete Overlays: 
•	 Exceptional Durability – Overlays 

are built to handle daily wear 
and tear in both residential and 
commercial settings. Our proprietary 
blend, paired with a premium 
sealant, is designed to resist the 
elements, especially the freeze-
thaw cycles and moisture common 
in the New England climate. The 
result is a surface that resists 
cracks, stains, scratches, mold, 
and mildew for years to come.

•	 Custom Design Flexibility – One of 
the greatest appeals of overlays is 
the range of customization. You can 
choose from a variety of patterns, 
textures, and colors to achieve 
your ideal aesthetic. Our popular 
Stone Texture Bluestone Pattern, 
for example, emulates the natural 
elegance of stone at a fraction of 
the cost and maintenance. Whether 
you’re aiming for a classic colonial 
look or a modern finish, there’s an 
option that complements your vision.

•	 Heat Reflectivity for Comfort – 
Unlike natural stone or asphalt, 
concrete overlays reflect heat instead 
of absorbing it. This is especially 
beneficial for patios, walkways, and 
pool decks, which stay significantly 
cooler in the hot summer months. 
Your outdoor spaces remain 
comfortable and inviting, even during 
peak sun hours.

•	 Environmentally 
Friendly – Concrete 
overlays are made with 
sustainable materials 

such as aggregates, pozzolans, and 
water—all of which are widely 
available and locally sourced. Plus, 
overlays allow you to preserve and 
reuse existing concrete whenever 
possible, rather than removing 
and replacing it, reducing landfill 
waste and environmental impact.

•	 Slip Resistance for Safety – All of 
our overlay finishes include anti-slip 
properties, making them an ideal 
choice for pool areas, walkways, and 
entryways where moisture can pose 
a hazard. For additional grip, we 
can incorporate a non-skid additive 
into the final sealant—an especially 
valuable feature for families with 
young children or elderly residents.

•	 Low Maintenance and Easy Upkeep 
– Compared to pavers or natural 
stone, which often require joint 

refilling, leveling, and weed control, 
concrete overlays are relatively low-
maintenance. A simple cleaning and 
resealing every 2–3 years through our 
”Wash & Seal” service helps maintain 
their appearance and performance.

•	 Versatile Applications – Overlays 
are not just for aging concrete. 
They can also be applied to newly 
poured slabs to increase durability 
and elevate design. Whether 
you’re enhancing an old walkway 
or finishing a new patio, overlays 
provide a seamless and unified finish.

•	 Backed by Warranty and Local 
Service – Every overlay project 
is backed by our limited 10-year 
warranty. We take pride in standing by 
our work, from the initial consultation 
to years after the installation is 
complete. Our local crews are 
always available to provide support, 
service, or touch-ups if needed.

Between the affordability, durability, 
longevity, and classic yet on-trend 
aesthetic, concrete overlays provide 
immense value to their users.

Now let’s narrow in on one of the 
surfaces that concrete overlays 
were specifically formulated for, 
with a purpose—pool decks. Many 
homes in our region have pools, and 
unfortunately, many of these pool decks 
have been neglected over the years. Pool 
decks are one of the most overlooked 
but critical areas when it comes to 
resale and homeowner satisfaction. A 
weathered or cracked pool deck can 
significantly detract from a home’s 
value and turn off potential buyers.

However, when in great condition, 
a pool can be a huge selling point, 
especially when marketing to young 
families. Since many busy families’ 
goal is a turnkey housing solution, it 
is less than ideal to move into a house 

and then have to tackle a pool deck 
renovation. A degrading, cracked pool 
deck also does not photograph well for 
those listing photos either! Furthermore, 
as mentioned earlier, restoring a 
huge component of a home’s property 
results in an instant ROI when selling.

Then there is the opposite scenario—
you have a client looking to purchase 
a home where the seller did not 
maintain their pool deck properly, 
and it is in need of some TLC. Not a 
problem, as you now have an efficient 
and cost-effective solution for your 
buyer should they purchase the home. 
A bonus is that the buyer now has the 
opportunity to design their pool deck 
to meet their own personal style.

So whether you have a seller who 
needs to get their property ready 
to get on the market for the highest 
value, or you have a buyer who 
needs solutions to seal the deal on 
a new home—at JRI Concrete, we 
can provide you and your clients 
with a complimentary consultation 
and ultimately a transformation.

We believe in helping clients make 
the most of their properties through 
expert craftsmanship and personalized 
service. We are happy to review photos, 
discuss design ideas, and recommend 
the right solution based on your needs. 
Whether it’s a front entry, a cracked 
walkway, or a forgotten pool deck, we’re 
here to help your clients bring their 
vision to life—and make sure it lasts.

Reach out today to begin your 
concrete transformation.

AfterBefore
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QUALITY
HVAC, PLUMBING, AND ELECTRICAL SERVICES

IN CHESHIRE, CT & SURROUNDING AREAS

Offer ing  24-Hour  Emergency  Serv ices  -
Here  for  you  and  your  c l ients ,  day  and  n ight !  (203) 350-8525 • ffhitchcock.com

 ELECTRICAL INSTALLATION & REPAIR

HVAC INSTALLATION & REPAIR PLUMBING INSTALLATION & REPAIR

FUEL
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By George Grotheer
ALYSSA MUCHA PHOTOGRAPHY

VENDOR SPOTLIGHT

The Miranda Team
Pillar to Post: 

Sometimes… coincidence and 
fate become intertwined. It 
has now been more than a 
decade since that happened 
to Marco and Melanie 
Miranda and their Pillar to 
Post team of home inspectors.

“We were driving down to 
North Carolina, and I had 
The New York Times open 
on my lap when Marco 
said he wanted to start his 
own business,” Melanie 
says. “I looked down and 
it said, ‘home inspections 
are the next best business.’” 
With Marco’s construction 
background and Melanie’s 
background in client care, 
this was the perfect starting 
point for their business. 

They jumped in at full 
steam ahead with their 
main goal in mind, creating 
confident homeownership 

and providing helpful 
resources for real estate 
agents and their clients.

In the beginning, The 
Miranda Team prioritized 
getting its name out into 
the world, with Marco and 
Melanie showing up at every 
event they could possibly 
attend, meeting agents, 
making clients familiar with 
the Pillar to Post brand, and 
availing themselves, day or 
night, as an up-and-coming 
resource. That personal 
touch has lasted to this day.

The Miranda Team has 
grown from two people with 
a dream in 2013 to the top 
Pillar to Post home inspection 
franchise on the East Coast 
in 2025. In that time, they 
have performed over 25,000 
home inspections, which 
helped to get them voted 
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Marco and Melanie with 
their first Pillar to Post Brand 
Conference photo from 2013

Marco and Melanie celebrating the team’s hard 
work and achievement at their team meeting

“Best Home Inspection Company” four years in a row. At this 
juncture, they have 10 inspectors in a branch of eighteen people 
with plans for further growth as needed. As a franchise of a 
national company, Melanie says this team stands out because 
of its exceptional performers and fearless leadership, with 
Marco named Pillar to Post Franchise Business Owner of the 
Year out of more than five hundred locations nationwide.

“There is a framework that everybody follows, and we all 
stick to The Miranda Team: Pillar to Post brand standards,” 
Marco says.

Melanie says the team’s success has come from an unmatched 
quality of service as well as their non-alarmist delivery. 
They offer residential and commercial inspections at three 
levels – plus, premium, and prestige. This team recognizes 
and appreciates the need to understand the client when 
they have different concerns, no matter their budget.

In addition to the three levels of inspections, The Miranda 
Team offers a wide variety of additional services that can 
be added on to any level of inspection or can be done as a 
stand-alone service. Some of these services include radon 
testing, well yield testing, water quality, mold, indoor air 
quality testing, as well as termite inspections, chimney 
inspections, pools, and city sewer-line scoping. They 
make all their reports available online through a digital 
platform, with agents and clients receiving their own 
individual dashboards that they can access anywhere.

“Buying a home may be one of the biggest transactions 
that the clients will ever have, so that level of trust, 
whether it’s a simple test or something bigger, we’re 
taking care of people, which is always top priority.”

All of The Miranda Team’s inspectors are licensed in 
the state of Connecticut and exceed the requirements 
for certifications through Internachi, making them a 
stronger resource for specific needs had by realtors 
and clients. The team inspects all kinds of properties 
from mobile homes to multi-million-dollar luxury 
estates. While The Miranda Team’s marketing territories 
are New Haven and Fairfield Counties, they are 
regularly available across the state and go anywhere 
in the state that the agents in their territories go.

With the company’s base aiming to provide local support 
for agents in Connecticut communities, the team is also 
heavily involved in their local communities. The team 
is involved in local charities such as Seymour Pink, 
Whiskers Pet Rescue, and partners with The Stewie the 
Duck Foundation every year to promote pool safety.

“Our goal is for people to move into their homes with 
confidence and be a resource to real estate agents,” 
they say. “If agents are at home or showing a client a 
listing and the agent has any questions or comes across 
something they’ve never seen before, they can text us a 
picture or give us a quick call. We are always available 
to answer any questions. Having that level of trust and 
maintaining it is incredibly important to us.”

Marco says it gets the inspectors excited when they see 
people start to understand the home inspection and 
home-buying process a little more clearly, thinking about 
their houses in a way in which they had not thought 
about them before.

Melanie and Marco receiving the 2025 Franchise Business Owner Of 
The Year award, presented by Charles Furlough, President/CEO, Pillar 
to Post Home Inspectors.
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Brian 
Fully Licensed & Insured

Deck Cleaning • Deck Sanding • Deck Staining
Gentle Wash House Cleaning • Repairs

HIC #0678344 | Cell: (203) 996-4981

DECK
RESTORE BEFORE

AFTER

FREE ESTIMATES

IICRC & BPI Certified Specialists

Priority Scheduling for Real Estate Transactions

Most projects can be remediated in ONE day

Mold Testing & Remediation

Water Restoration

Indoor Air Quality Testing & Solutions

Moisture Control & Ventilation Solutions

SERVICING ALL
OF CONNECTICUT

ctmoldpros.com
info@ctmoldpros.com

WE BREAK THE MOLDMOLD
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7DLaser7DLaser

77DDLLaasseerr7DLaser Custom Creations
Quality You Can Trust

Personalized Gifts & Décor
Business Branding Solutions

Local Craftsmanship, Connecticut-Based
Fast Turnaround

Satisfaction Guaranteed

O�ce 860-249-6205
Cell 860-517-9065
Sales@7dlaser.com

7dlaser.com

Congratulations
to This Month's

Featured
Top Agent
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Where teamwork, heart, and real estate come together.

CHRIS DEVLIN 

PHOTOGRAPHY

WHITEMAN
The 

WayTEAM

TOP AGENT

Kelly Whiteman brings warmth, 
balance, and a hands-on approach, 
nurturing team culture while guiding 
clients with ease and care.

Tim Galvin brings energy, 
adaptability, and a creative 
spark to every client interaction, 
on and off the stage.

Leigh Whiteman leads 
with heart, experience, 
and vision. Building a 
team rooted in excellence, 
support, and genuine 
client care.

Kimberly Stoddard, the team’s “Mama 
Bear,” blends corporate savvy with 
compassion, leading operations, 
protecting the process, and making 
sure every client feels at home.

The shape of the organization makes The Whiteman  
Team unique.

Leigh Whiteman: Leading with Heart, Backed by 
Experience

Leigh Whiteman believes in education, practice, 
preparation, delivery—and above all, people. A former 
choreographer and dance educator with degrees 
from Mount Holyoke College and Sarah Lawrence 
College, Leigh brought her passion for excellence and 
performance into real estate after moving back to 
her hometown of Guilford. Inspired by her parents, 
longtime agents themselves, Leigh dove into the 
business in 1988, determined to blend top-tier service 
with genuine client care.

As her real estate career flourished, Leigh faced a 
challenge: how to maintain both exceptional service 
and quality time with her growing family. Her solution? 
Build a team. In 2002, The Whiteman Team was born 
with a clear mission: deliver expert, personalized 
service—while allowing each member to thrive both 
professionally and personally. In 2004 the Team joined 
William Raveis Real Estate where the concept of teams is 
encouraged and supported. 

The Heart of the Team 
Kimberly Stoddard was the first official hire, bringing 
strong organizational and leadership skills from 
the corporate world. Though she had no real estate 
background, she embraced the systems Leigh had in 
place and quickly became the “hub” of the team. Kim 

earned her license to better support clients and now 
manages digital marketing, listing coordination, and 
day-to-day operations. She describes herself as the 
team’s “Mama Bear”—protective, reliable, and deeply 
client-focused. “Whether it’s launching a new listing 
or navigating a complex closing, I’m here to make sure 
everything runs smoothly and our clients always feel 
supported,” she says.

From Protégé to Partner 
In 2018, Kelly Whiteman joined the team, bringing her 
hospitality background and natural ease with people 
to real estate. As Leigh’s niece-in-law, Kelly already 
had a strong connection to the family—and soon 
developed a deep understanding of the business. While 
taking classes, she interned with the team, learning 
the systems from the ground up. “I started with Leigh’s 
method: imitate, integrate, innovate. It gave me a 
strong foundation and room to grow,” she says. Kelly 
now helps onboard new agents and plays a vital role in 
maintaining team cohesion and energy. Known for her 
ability to juggle multiple tasks with a smile, Kelly also 
shares Leigh’s belief in work-life balance—a value that 
matters even more now that she has a young family of 
her own. “Leigh made it work with little kids—I’m doing 
the same,” says Kelly.

A Coachable Force 
In 2021, longtime friend Tim Galvin turned to Leigh for 
career advice—and instead of mortgage lending, Leigh 
guided him toward real estate. A talented drummer 
for Foxtrotter, Tim brought the same rhythm and 
adaptability to his new career. He joined the team with 
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drive, curiosity, and a willingness to learn. While still 
working his landscaping job in off-hours, Tim trained with 
the team, soaking up every detail. No longer landscaping, 
Tim frequently performs with his band at venues around 
Connecticut. “He’s a sponge,” says Leigh. “He listens, 
adapts, and applies—it’s no surprise he’s found quick 
success.” Tim credits Leigh’s systems with helping his 
right-brained personality find structure. “I never feel like 

I’m flying blind. There’s a proven process—but I get to 
make it my own.”

The Penguin Philosophy 
What sets the Whiteman Team apart isn’t just its skill—it’s 
the culture. Inspired by emperor penguins, who survive 
Antarctic storms by rotating between the cold outer 
circle and the warm center of their huddle, the team has 

adopted the “penguin” as a symbol of teamwork. When 
a team member goes above and beyond—whether it’s 
covering for someone on short notice, solving a tricky 
client issue, or handling a midnight showing—they’re 
awarded a “penguin.” It’s a lighthearted but meaningful 
way to recognize each other’s sacrifices and commitment.

“We all take our turn on the outer edge,” Kim says. 
“That’s what makes us strong. And when it’s your turn in 

WHAT SETS THE WHITEMAN TEAM APART 

ISN’T JUST ITS SKILL—IT’S THE CULTURE.

the center, you are being supported by everyone else. By 
sharing the load, we make it through any storm. Together.”

Since 2002 The Whiteman Team has been a solid and 
productive force in Connecticut Real Estate. As Leigh puts it: 
“It’s always been about superior service to our clients and 
genuinely caring about their welfare and happiness. This is 
best accomplished by agents who are energetic, creative and 
who feel supported. That is The Whiteman Team
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NORTH HAVEN:
203-234-0207

MADISON:
203-421-0406
TOLL FREE:

800-612-0406

fenceworldinc.com

P VC   •   A LU M I N U M   •   C H A I N  L I N K
C U STO M  WO O D  F E N C I N G

R E S I D E N T I A L  &  C O M M E R I CA L
F E N C E  I N STA L L AT I O N  

Alex Olson
OWNER
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JUST DUMP THE JUNK!JUST DUMP THE JUNK!

Tom Larson
Owner/Operator

Junk Removal Services • Dumpster Rentals
Estate Cleanout Services • Demolition Services

86 0-742-6 76 7
35 Riverside Dr  •  Andover,  CT

Radon Air & Water Mitigation 
Water Treatment Systems

Servicing CT & MA
Established 1995

SEPTEMBER 29 & 30, 2025
LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience 

packed with industry insights, cutting-edge strategies, and powerful networking 

opportunities designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE

SAVE THE DATE FOR
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AND ASCEND STUDIOSMay 21, 2025

SPECIAL EVENTS

BREW, BITE, AND BUILD AT 
CAIUS FARM BREWERY

TITLE SPONSOR:

ELECTRIC. That’s the only way to describe 
the energy in the room when the very best 
come together to watch the magic happen. 
Thank you to everyone who showed up 
for our Brew, Bite, and Build event last 
month at Caius Farm Brewery, even with 
the weather being unseasonably cold!

A huge shoutout goes to our incredible 
event sponsor, Dominic DeMilo of Total 
Mortgage. Thanks to Dom, we were able 
to host this event completely free for the 
top agents and businesses in the market. 
Keep an eye out for a feature on him 
in our August issue. It’s one you won’t 
want to miss. We also want to give a big 
thank you to Silver Sands Pizza Truck 

for treating everyone to an incredible 
spread of pizza, fresh salad, and gelato—
it was a hit from start to finish. 

If you weren’t able to make it, you 
seriously MISSED OUT. But don’t 
worry, we’ll be announcing the date 
for our Summer Soiree event soon. 
In the meantime, scan the QR code to 
watch the highlight video and browse 
through some amazing photos from an 
unforgettable night.

Cheers!

Sam Kantrow
Owner/Publisher

Check out our 
event video!
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Visit Our 
Website!5 STAR AVERAGE

REVIEW RATING

(203) 245-2400
info@lawonwall.com

UNWAVERING DEDICATION • EXCEPTIONAL SERVICE 
DECADES OF EXPERIENCE

Residential and Commercial 
Real Estate Closings

AMERICAN-MADE,
HANDCRAFTED EXCELLENCE

(860)-986-1155 (Text or Call)  |         @planetawoodworking
planetawoodworking.com

Serving All of New England

CUSTOM HANDCRAFTED FURNITURE

HEIRLOOM CUTTING BOARDS & BUTCHER BLOCKS

CUSTOM HOME DÉCOR & SIGNAGE

(203) 390-9093
Over $2.1 
Billion in 
Listings 

Shot Since 
'22

Ascend Studios
PREMIER REAL ESTATE MEDIA

Helping you showcase your listings in the best possible light

Cristian Vinan
(203) 623-6966 | info@ascendstudiosct.com



9151 Currency St.
Irving, TX 75063


