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TOWN & COUNTRY

MOVING SOLUTIONS
CONTACT US
TOWN & COUNTRY
MOVERS, INC. &% TOWN & COUNTRY >
e STAGING S=s=ws tE| TOWN & COUNTRY
800.683.6683 S301.670.4600 301.450.2023
Est. 1977 Est. 2017 Est. 2023

TOWNANDCOUNTRYMOVERS.COM
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STRUCTURAL & DRAINAGE
INSPECTIONS

SOIL & STRUCTURE
CONSULTING,INC.

STRUCTURAL - GEOTECHNICAL - CIVIL

Foundation Cracks

Damaged Wood Framing

Load-Bearing Walls

Basement Waterproofing

Wet Yards

Soil Erosion

Sloping Floors i)

Stream Stabilization Scan to
Schedule

Your
Help Protect Your Client - Call Today! IS

Now!
(703) 391-8911/ SoilAndStructure.com

info@soilandstructure.com / Licensed Engineers in VA, DC, MD & WV
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Moving
y). Services

Residential & Commercial Moving & Storage
Local, Regional, and National Capabilities

MC

MY GUYS MOVING

Experience Affordable, Award-Winning Relocation
And Call MG Moving Services Today!

(703) 406-9605 * MGmoving.com
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MORTGAGES
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Your support can help us
make an IMPACT in our
community and for our clients

SCAN ME

- Bo Lee

Loan Officer | NMLS# 195871
(703) 967-9792
bo.lee@movement.com

@ MOVEMENTMORTGAGE




TO VIEW OUR MAGAZINE ONLINE,
VISIT NOVA REALPRODUCERS.COM
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sales with us!
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTANT/CPA
LeMay & Company
(703) 912-7862
LeMay&Company.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DOWNSIZING/ESTATE SALES
Caring Transitions, Inc.

(703) 627-0556
CaringTransitionsNOVA.com

ENGINEERING -
STRUCTURAL & SOIL

Soil & Structure Consulting, Inc.

Ken Fraine, PE / Andy
Fulambarkar, PE
(703) 391-8911
SoilandStructure.com

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

FLOORING
Lighthouse Floors
(703) 544-9044
Lighthouse-Floors.com

Rachels Floors
(571) 316-1218
RachelsFloors.com

HOME INSPECTION
ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

Rn HomeTech

(301) 221-0357
RnHomeTech.com

8 - June 2025

HOME ORGANIZING &
MOVE MANAGEMENT
The Organizing Mentors
(703) 434-9585
TheOrganizingMentors.com

HOME RENOVATION
Design Pro Remodeling
(571) 470-1819
DesignProRemodeling.com

HOME WARRANTY
Choice Home Warranty
Vicki L. Hamp

(703) 987-7021
CHWopro.com

Old Republic Home Protection
(540) 498-5632
ORHP.com

HVAC

Luka Home Services
(703) 340-0771
LukaHomeServices.com

INSURANCE

Goosehead Insurance
(571) 384-2049
Goosehead.com/agents/va/
burke/Seth-Mcguire/

JUNK REMOVAL
123JUNK

(703) 956-1415
123JUNK.com

It’s Haul Good
(703) 646-9194
ltsHaulGood.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MORTGAGE
CrossCountry Mortgage
Sylvia Bae

(571) 251-9854
BaeTeam.com

Embrace Home Loans
Shawn Barsness
(703) 783-2322
TheMortgageAce.com

Movement Mortgage
Bo Lee

(703) 967-9792
CallBoLee.com

TD Bank

Amit Desai

(410) 905-9638
TD.com/US/EN/Personal-Banking

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVING / STORAGE
Barry’s Best Movers
(703) 622-3061
BarrysBestMovers.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Metro Delivery Group, LLC
(202) 438-4100
MetroDeliveryGroup.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

My Pro Movers & Storage
(703) 763-4285
MyProMoversDC.com

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY- REAL ESTATE
Amazing Listing Photos

(703) 340-3880
AmazingListingPhotos.com

PORTABLE STORAGE

Units NOVA

(540) 907-5454
UnitsStorage.com/Manassas-VA/

PRINTING / PROMOTIONAL
Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PROPERTY MANAGEMENT
Circle Property Management
(703) 851-2849

CirclePM.com

PMI Smart Choice
(703) 930-3333
PMISmartChoice.com

RESTORATION SERVICES
Lightspeed Restoration of
Alexandria and Fairfax
(571) 288-8050
LightSpeedRestoration.com/
Fairax-VA

ROOFING

DryHome Roofing & Siding, Inc.
(703) 230-7663

DryHome.com

SENIOR MOVE MANAGEMENT
Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Elevated Staging and Design
(571) 888-9725
ElevatedStagingandDesign.com

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

TITLE SERVICES
Pruitt Title

(480) 203-6452
DCTitleGuy.com

TRANSACTION COORDINATOR
Scalable RES

(703) 639-4166
ScalableRES.com

VIDEO SERVICES
HD Bros

(540) 840-1388
HDBros.com

VIRTUAL ASSISTANT
Cyberbackers Virginia
(703) 851-2849
Cyberbacker.com

The DMV's Premier Moving
Professionals Since 1967

E( Offering High-End Residential Moves through our White Glove Service

o Solution-Based Company Driven by Efficiency

E( Full-Service Residential / Commercial Moves

E( Courier and Same-Day Delivery Services in the DMV

d Long and Short-Term Warehousing / Storage Facilities

Call Jeff to request a quote!

IV

METRO

DELIVERY

(202) 438-4100 | MetroDeliveryGroup.com

“"No moving company in the world would do what I'm doing right now.” - Jeff Wingrove, Owner

OLD REPUBLIC HOME PROTECTION

= ?
Help Is Just a
Click Away

=%

T
Your clients deserve fast, reliable support
when covered home systems and appliances fail.

With Old Republic Home Protection, they can request
service 24/7 through the Homeowner Cenfral portal.

Help your clients manage the siress of surprise
malfunctions with a home warranty they can trust!

Contact me today
for detalis!

Perry Bocson

Senior Account Execulive
T. 980.308. 8429

C: 540.498.5632
PermryB@orhp.com
my.erhp. comiparrybocson

COME FLY

WITH US

Why The McGuire Agency?

571-384-2049

« PERSONALIZED SOLUTIONS: With over 30 home
insurance carriers in the brokerage, | cater to your
client's situation and present policies that get them
the coverage they need at the price they want.

« POSITIVE CLIENT EXPERIENCE: | am responsive and
thrive on providing great value while ensuring your
client's insurance needs are met well before closing.

« CONTINUED CARE: We never let our clients go
underinsured and don't forget about them after
closing. We're available to review and re-shop
coverage at renewal to ensure your client maintains
the coverage they need at the price they want.

@ goosehead

INSURANCE

THE MCGUIRE AGENCY
Seth McCGuire, Agency Owner

seth.mcguire@goosehead.com
Licensed in VA, MD, DC, WV, WI, MN

Scan the QR code to get
started on a home and auto
quote today!

NOVA Real Producers - 9
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Kristin Brindley Wendy Ross Lexy Broussard Ryan Corvello
Publisher Operations Manager Sales Manager Publisher Photographer

Follow Us Online!

MEET THE REST OF
THE KB TEAM!

OFS 340

o

NOVA Real Producers NOVA Real Producers
@realproducersnova @realproducersnorthernva

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

REAL ESTATE AGENTS:

Need a Fast, Reliable Junk Removal Partner? We've Got You Covered!

Spring market is here! Homes move fast... and so should junk removal!
At It's Haul Good, we offer quick scheduling, reliable service, and seamless cleanouts to
help your clients declutter and list their homes faster.

« Same-day and same-week service +/ Stress-free scheduling I'l"s H AUI' Euu]]

v Eco-friendly disposal & local donations

;Trsﬂiui'ﬁnnn

Serving Fairfax and Northern VA

s : 4R 3P From move-out
{?[lf:ll E#E‘gt e : ' & LA cleanups to estate
. B W E— transitions, we handle it
Wi iishaulgond.co . & all so you can focus on
selling. Let's make every
listing shine!

Call Sam
today!

$71.749.9023

10 - June 2025

We help your clients
end their stuckness
and create a plan.

As Professional Organizers and certified Senior and
Specialty Move Managers, we help your clients mentally
and physically prepare for their move.

Lisa Geraci Rigoni, Owner & Chief De-clutter Officer
+ Certified with The National Association of Senior & Specialty Move Managers.
+ Professional organizing since 2008.

« #1 Best Selling Author of 17 Spatulas and the Man Who Fried an Egg
+ Serving DMV and beyond!

“I found Lisa and her team at just the right time! I had three closings of houses over
5,000 sq ft each. Two sellers had lived there for decades...so you can imagine the
amount of stuff! Lisa and her team made quick work sorting, selling, and hauling out.
They were friendly and accommodating down to the last piece of furniture. I'm so
glad to have found the Organizing Mentors and already have her lined up for more
closings.” - Cricket Bedford, Thomas and Talbot Estate Properties

TheOrganizingMentors.oom

>
/4

703-434-9585 - Lisa@TheOrganizingMentors.com

§
i

Stay focused on your clients,
we've got everything else!

"Cyberbacker is perfect for people that are committed to their
business. The level of skill and accountability is very high. If
you are truly looking to go to the “next level” you need to be
focused on the activities that give you the best ROI,
Cyberbackers allow you to do this!!!! Highly recommend this
critical business asset!!!"

Shawn P, A Successful Cyberbacker Partner

Schedule a FREE
business evaluation!

View All Of Our Services!

Amina Basic
(571) 410-0661
va@cyberbacker.com -

cyberbacker.com 1 _ . "§=
$ @cyberbackervirginia E!

Dream ”p L
OF THE NEXT: g

ADVENTURE

-Vacancy Marketing  Tenant Screening « Rent Collectlon
« Property Maintenance - Financial Reporting « Eviction Protection
—

Contact Patrick Page! m .
703.592.6802 @ Circle

Circ|epm.C0m Property Management

NOVA Real Producers - 11



PROVIDING MOVINGSERVICESTO NORTHERN VA & DC SINCE 2009

o RESIDENTIAL & COMMERCIAL MOVES e INTERIOR MOVING SERVICES e JUNK REMOVAL & DISPOSAL
o BOAT & RV HAULING e GOVERNMENT MOVERS & DELIVERY

Google

CHECK OUT OUR
REVIEWS!

BARRY'S BEST MOVERS

YOUR MOVE SHOULD BE THE BARRY BEST!

Hey June — let’s go! the Real Producers community and look forward to great

“We'renot just one guy

things ahead. .

" L n
Summer is heating up, and June brings with it that perfect mix with onetruck anymore.
of sunshine, motivation, and momentum. It’s the season to reset, As we settle into the rhythm of summer, remember: Chris now has a team of experienced
recharge, and refocus on what matters most—both in life and in “Summertime is always the best of what might be.”

years of moving experience. They are
_honest, punctual, and hard-working. For
the security of our customers, all
employees are fully bonded.

business. Whether you’re soaking in the outdoors or gearing up

o movers, all with a minimum of several
for your next big move, now’s the time to lean into possibility. Ev

Here’s to a season of growth, sunshine, and fresh opportunities.
Happy June!
We’re already looking ahead to our next Mastermind event -

E— Wil

coming up on September 25th! These gatherings are packed Kristin Brindley y

with real talk, fresh ideas, and high-level connection—and trust Owner/Publisher Text TOdaV!

us, yowll want to be in the room. Mark your calendar and keep NOVA Real Producers (703) 622-3061

an eye out for more details! 313-971-8312 Learn More!
Kristin@kristinbrindley.com :

We’re also excited to welcome our newest preferred www.novarealproducers.com BarrysBestMovers.com

partner, Rachel’s Floor! We’re so glad to have her as part of

Over 60,000
Successful
Pickups
Completed

WE'LL HELP YOU BE A W2 Caring
REALTOR SUPERHERO *fransitions

When you work with the experts at Caring Transitions, Senior Relocation - Downsizing - Estate Sales

you'll look like a superhero to your real estate clients. [TTIT A Local, Small
o) Business Serving
VA, MD & DC for

Over 16 Years

From relocation/move management to estate sales,
and liquidations to clearouts, we'll do all the work
needed to get your listing ready faster and easier with
one point of contact.

« Downsizing « Free Consultations

« Space Plans
« Senior Move Management

» New Home Set Up

« Clear Outs/Liquidations
« Estate Sales/Online Auctions

« Donations/Trash Disposal

ONE COMPANY, ONE CALL AND WE TAKE CARE OF IT ALL
Let us do all the work - from packing and organizing to photos and
descriptions, we'll liquidate your client's home stress-free.

Terry Kern
tkern@caringtransition.com
(571) 441-0996
CaringTransitionsNOVA.com

Tom & Lieann Wade
twade@caringtransitions.com
(571) 441-0996
CaringTransitionsLoudoun.com

12 - June 2025

/ _- 70% of business
~ comes from
referrals

Over 1000
5-Star Reviews!

W, 123 JUNK.COM T Collin Wheeler

Call Collin directly.
703-956-1415
cwheeler@123junk.com

Junk Removal ¢ Furniture Removal
Appliance Removal « Cleanout Services

SERVING VA, MD & DC

A Local DMV Small Business

NOVA Real Producers - 13



WORDS BY WADE

Why Consumers Think
Being a Realtor is Easy

BY WADE VANDER MOLEN

I'hope the headline caught your attention, because it’s true.
Most people think they can do what you do, and at a high
level. Have you ever had a potential client say that they or
their spouse is getting their real estate license to “save money”
when buying or selling? If someone thought what you did was
difficult, this more than likely wouldn’t happen.

When it comes to being who is at fault, it’s yours, the Realtor.
That’s right. For decades, Realtors have been telling the
consumer how “easy” it is to do what they do. This stigma has
now backfired, where you, as a top Realtor, are now competing
with less-than-qualified people. Let me explain...

Marketing Problem

The majority of the Realtors I am connected to on social media
do a great job of promoting what they are doing. Taking a new
listing, sold a home, got a buyer under contract, and more. The
issue is that Realtors let everyone know how easy it was for
them to do those things. Do these phrases sound familiar?

* Sold over asking in 2 Days!
* Beat out 5 offers to Ratify!
* Sold Off-Market! No Open House!

On their face, there is nothing wrong with these posts. You are
explaining to your audience the good news of what you were
able to achieve for your clients. The downside is it doesn’t “tell
the story” of all the hard work you put in to make that happen.
The result of all of your work is the headlines, but there is so
much you left out! What can you do in addition to these posts?

Tell The Story

The “art of storytelling” is important in a career where every
transaction you ratify and close has a story or multiple
stories behind it. Telling this elaborate story on a Facebook or

14 - June 2025

LinkedIn post isn’t easy. Instead of a quick post on social media,

shoot a 45 second to 60 second video explaining the highlights
of what you did to create these amazing results. These posts
can live as a “reel” on Instagram and a “short” on YouTube
gathering eyes to it every single day.

The other benefit is there can be video content of you and
potentially your happy clients telling the story about how you
got the home ready for market, staged it, shot a video, did the
pre-marketing, then got the winning offer with two days on the
market over asking price. If you are going to send out direct
mail, send a “Just Sold Letter” vs a postcard. Tell the story with
multiple photos within the letter and add a testimonial from
your happy clients.

Real Estate is Hard

We can all agree that what you do is not easy. It takes a lot of
hard work and innovation to create success. Tell the story of
what you do to make this happen. Creating content or sending
out marketing pieces that make it sound like what you do is
easy and anyone can do it, pays you no favors with consumers.
If you are having issues getting over the hump of creating
content or “knowing what to say” then we should talk as I help
Realtors like you every day in our market.

Wade Vander Molen is senior vice
president of business development at
Pruitt Title LLC in the Northern Virginia/
Washington, D.C., area and has been

in the title industry since 2005. Wade
helps real estate professionals with all
facets of their marketing and teaches

a new, sustainable business model to
help them grow their businesses. You
can visit Wade at www.DCTitleGuy.com.

Your Gutters May Have STORM

and you may not even know it!

When it comes to exteriors
trust the experts!

e Roofing
° Wlndows

‘ & Siding, Inc.

Contact Us for a Free Storm Damage Inspection!

703-230-ROOF (7663) - DryHome.com/Storm-Damage

45921 Maries Rd, Suite 100 ¢ Sterling, VA 20166 ﬂ @DryHome
Fairfax County, Loudoun County, Arlington County and Prince William County

RYAN CORVELLO PHOTOGRAPHY

Real Estate & Lifestyle Photographer
Cevenio in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans
Agent and Team Portraits

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077

“A father’s smile
has been known
to light up a child’s
entire day.” susan Gale

Tony Fernandez
Founder and

Lead Home Inspector
Fluent in English & Spanish
Speaks Italian and French

\}I‘_—-’ | W

Call OR Email
Us TODAY!

_________ HOME INSPECTION SERVICES'

301-221-0357 | Schedule-me@RnHomeTech.com | rnhometech.com
Serving MD, VA and DC Metro area | 21214 Delevan Way | Germantown, MD

NOVA Real Producers - 15



“We paved the way for the industry,”
Collin shares. “Now lots of companies
promote sustainability, but we were one
of the first to truly build our business
model around it.”

= =g = =] e e
2009 on 2018 2o 2009 2021 2023 members and operates with a
— L
' T EE— e e S o I o DR O ﬂ ; - T S o I o E— o I —— o E— 0 — strong culture of customer service

H- iz oK 28 : g/ y 05 00 2092 and community engagement. Their
= " = 2 H - reputation for white-glove service is
no accident: new hires go through
arigorous interview and training
process that includes a video screen,
in-person interview, driving record
and background checks, and three
working interviews.

“People say our process is too intense,”
Collin admits, “but that’s why our team
is so strong. Amazing people are more
important than amazing systems.”

Solving Problems for Realtors, On
the Spot

For Realtors juggling deadlines, moving
parts, and last-minute surprises,
123JUNK is more than just a vendor—
they’re a solution.

[ ] “We operate on a tight timescale and
solve problems quickly,” Collin says.

“And when Realtors can tell their clients
BY GEORGE PAUL THOMAS ' that their things may end up with a
PHOTOS BY RYAN CORVELLO . charity like A Wider Circle or Habitat

ReStore, the decision becomes easier.”

Whether it’s a pre-listing purge or a

F d last-minute clean-out before settlement,
oc U s e n 123JUNK is known for being prompt,
professional, and easy to work with. And

Wh a t M a tt e r s That spark led to a truck, a business plan, if something goes wrong? They own it.
and what would eventually become one

of the DMV’s most trusted names in eco- “We measure our success by how we
In 2008, when the concept of pq|d iunk removal was conscious junk removal: 123JUNK. respond to unhappy customers,” Collin
. . . explains. “Our service training teaches
Sh” ngw fo most p_eopl_e' Co|||n Wheeler th an |de.c1. A Local Company with a our team how to deliver a five-star
Worki ng as a residential moving consultant, he noticed a Bigger Purpose experience, but if we miss the mark, we
common thread among his clients: everyone had things Based in Chantilly, VA, 123JUNK is make it right.”
. 1y . proudly local, independent, and focused
they womted to gef I’ICI OF, bUt d|dn t knOW thﬂ' to dO with on doing things differently. Their Built on People, Not Just Process
fhem . “"Customers I(epl- sting me to |eqve items out of fhe name says it all: 1 - Donate, 2 - Recycle, After 17 years in business, Collin still
te” h ” “4 l( d fh Wh ti F 3 - Dispose. This simple but powerful sees his role as two-fold: build a strong
move quoie, € recatls. Sparked someligacE L | method ensures that as little as possible team culture and obsess over the
there were d beﬂer way to hG nd|e unwd nted items2” ends up in a landfill. customer experience.

16 - June 2025 NOVA Real Producers - 17



123JUNK.COM
800-564-5718

Proud Partner of

But his proudest accomplishment
isn’t the scale of the company—it’s the
growth of his team.

“Watching our team members develop,
take on more responsibility, and grow
personally and professionally—that’s
the most rewarding part,” he says.

The toughest moment? The early
months of COVID-19. “We lost team
members who weren’t comfortable
going into homes. We had daily all-
hands Zoom calls trying to figure out

18 - June 2025
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our next move. It was a real test of
leadership and flexibility.”

Collin is proud that 123JUNK is
homegrown—not a franchise, and

not beholden to a corporate HQ. “We
were born in the DMV. We know the
neighborhoods, the people, and the pace
of life here. Our local roots make us
nimble and give us a deeper connection
to the community we serve.”

That community connection extends
to giving back. Through its donation

partnerships, 123]JUNK helps support
local charities while helping clients
lighten their load.

“We’re lucky to be in an industry where
we can run a profitable business and
make a difference. We have a double
bottom line.”

Life Outside the Truck

Outside of work, Collin is a proud
husband and dad. He and his wife,
Rachel, married in 2021 and now have
two young children: Riley (2) and Addie
(2 months).

“Life is busy at home,” he laughs. “But I
love it.”

He balances that family energy

with a love for movement and self-
development. Whether it’s CrossFit, F45,
or hiking out West on a snowboarding
trip, Collin thrives on challenges. He also
loves reading business and personal
growth books—and dreams (only
slightly half-joking) of being a Formula
One driver.

Looking Ahead

Over the next five to ten years, Collin
hopes to continue growing his business
and building leaders within the team.
“You’re only as good as the people you
convince to work for you,” he says.
“That’s what I focus on.”

To agents, he offers this simple
insight: “If someone refers you, you
have a responsibility to protect their
reputation. We take that seriously.”

Want to see what makes them

different? Call 703-956-1415 or
visit www.123junk.com to learn
more. Let Collin Wheeler’s
team show you why local roots
and top-tier service make all
the difference.

66

You're only as good as the people
you convince to work for you.
That’s what | focus on.
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BY AMELIA
ROSEWOOD
PHOTOS BY

RYAN CORVELLO

Mastering
the Market

When you meet Joshua Chapman, you instantly

feel like you’ve known him forever. That’s probably
because he’s outgoing, friendly, and thrives on
meaningful connections. As a top-producing agent
with Compass, Joshua brings something special to the
Northern Virginia real estate scene: a clear focus on
people first, business second.

“I've always enjoyed interacting with people,”
Joshua shares. “Real estate was just the perfect fit
for who I am.”

And after over a decade in the industry, it’s safe to say
he has found his lane.

From College Intern to Compass Vice President
Joshua may be based in Northern Virginia now,

but his story begins in California. Born on the West
Coast and raised in a military family, discipline,
adaptability, and commitment were core values long
before he got his real estate license.

“My military upbringing shaped who I was for most
of my life,” he says. “That foundation gave me the
perspective I needed to help clients through what can
be a stressful process.”

Joshua graduated from Radford University with a
degree in advertising, and by the time he crossed
the stage, he was already knee-deep in the industry.
He began interning at Century 21 New Millennium,

where he quickly discovered a
passion for the work.

“The agents I met were so
generous with their time and
stories,” he remembers. “That
summer internship was what
pushed me to give it a real shot.”

He got licensed in 2013 and
spent the early years soaking

up experience, closing deals,
and developing a client-first
philosophy that would shape the
rest of his career. Today, he’s a
solo agent operating under the
Compass brand and recently
earned the title of Vice President
at Compass for his outstanding
2024 sales volume.

“I use a tailored approach for every single client,” he
explains. “There’s no one-size-fits-all in real estate.”

Intentional Service, Real Results

What makes Joshua stand out isn’t just the
impressive numbers. (And let’s be clear: they’re
impressive. Last year, he closed 27 transactions
totaling over $25 million in volume. As of mid-2025,
he’s already passed the halfway mark.) It’s the way
he approaches his work—with care, precision, and a
healthy dose of realism.

“I take pride in simplifying the process,” Joshua says.
“Buying or selling a home is stressful, no matter how
many times you’ve done it. If I can make that journey
easier, that’s a win.”

His success hasn’t gone unnoticed. Joshua has been
recognized by Real Trends as one of the top 1.5%
of agents in the country, named a Washingtonian
Magazine Top Real Estate Agent, and awarded
Compass’ Elite Platinum Level.

Life at Home

Behind the scenes, Joshua’s greatest role is at home.
He’s been married to his wife, Lindsey, for eight
years, and together they’re raising their daughter
Lyla (3) and son Conner (4 months) in the vibrant
Del Ray neighborhood of Alexandria.

“We love walking to our favorite local spot, The
Garden, or spending time around Old Town,” he says.

“Just being together as a family is the best part.”

Their two French Bulldogs, Walter and Penelope,
complete the crew and provide daily entertainment.
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Joshua’s downtime often includes golf, hanging

out with friends, or catching a local sports game. A
devoted fan of the Caps, Nats, and Commanders, he’s
always down for a good tailgate or backyard cookout.

Building Something Bigger

While Joshua is a one-man show for now, his goals
are already growing. With nearly $9M closed and
close to $4M under contract in the first half of 2025,
he’s setting his sights on the $30M mark and beyond.

“I’d love to build a small, highly productive team,”
he says. “It’s not about scaling big—it’s about
scaling smart.”

Joshua credits much of his mindset to the book
Discipline Equals Freedom by Jocko Willink, a
message that resonates deeply thanks to his military
family roots.

“There’s no one-size-fits-all
in real estate. The process
should fit the client, not
the other way around.”

“My grandfather always said discipline was the most
important skill,” Joshua reflects. “If you live with that
kind of structure, the rest follows.”

For Joshua, success in real estate boils down to a
simple formula: honesty, ethics, and relentless
hard work.

“Work as hard as humanly possible, but always stay
honest,” he says. “If you’re ethical and consistent, the
business will come.”

His advice to up-and-coming agents? Don’t rush.
Don’t cut corners. Be the kind of professional who
earns trust first, then results.

“The code of ethics matters more than you think,”
he adds. “Clients—and other agents—will remember
how you made them feel.”
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Transaction and Listing Coordination.
One size doesn't fit all.

ALICIA BROWN | FOUNDER & CEO

Ae

@ REAL ESTATE SOLUTIONS

Schedule a consult
with our transaction
coordination team.

703.639.4166 | info@scalableres.com | ScalableRES.com
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Home Warranty

Looking for a way to create a WIN-WIN
in post-inspection negotiations?
INSTEAD OF:

- Offering to replace a system.

- Offering a price reduction.

» Watching the deal fall apart.

« Offer a CHOICE multi-year plan.

- Our 5-year ultimate is only $2400!

- Smaller expense for the seller!

- Better value for the buyer!

- Everyone wins!
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Vicki L. Hamp

Senior Account Representative
703.987.7021 | vhamp@chwpro.com
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Gain an advantage over the competition
with Verified by Vellum pre-approval.

J

’ Verified

BY VELLUM MORTGAGE

Per Freddie Mac, Vellum Mortgage
approves loans on average 15 days faster
than any other company!

66—
| Our team works with Nathan because he

simply helps us close more transactions.
Listing agents accept our offers over
others because of Nathan.

He easily and concisely help our clients
understand why home ownership is
important to building long-term wealth.
In turn, our team is more successful and
closes more transactions because of
Nathan.

-Georgia Ingalls, Sales Manager
Fine Living Group at EXP Realty




t" RISING STAR

- L
e
BY AMELIA ROSEWOOD
. . PHo;roiBY RYAN CORVELLO
* A ’
s Pl -

Making
Moves By
Keeping
It Real

Elber Olivo isn’t your typical
buttoned-up real estate
agent. He’s extroverted, a
little crazy (his words), and
has a personality that fills a
room the moment he steps
in. But beyond the energy
and humor, there’s a guy
who’s constantly pushing
himself to be better, not just
in business, but in life. With
multiple awards, he still
admits that he’s a work in
progress. That mix of drive
and authenticity is exactly
what makes him stand out in
the world of real estate.

Venturing Forth

Born in El Salvador but
raised in Virginia, Elber’s
journey didn’t start in

a traditional classroom

or corporate office. He
intentionally skipped the
college route to avoid
student debt, opting instead
for hands-on experience.

“I only have a high school
diploma,” he says matter-of-
factly. “I never went further
than that because I didn’t
want unnecessary debt.

My real estate course? I did
that online.”

Before stepping into real
estate, Elber worked in
construction for a few years,
and that experience gave
him an edge. “It helps me out
a lot in this business because
I have a hawk eye when

it comes to house defects
and expenses,” he explains.
That background toughened

him up, too. “Working in
construction gave me thick
skin—I can take the hardest
criticisms with a smile.”

But it’s not just about
physical durability. Elber’s
past taught him the power of
resilience. “I was a troubled
teen,” he shares. “Staying
positive and keeping my faith
strong was what kept me
sane. That’s carried into my
adulthood. I've learned that
not everything is forever,
and there’s always light at
the end of the tunnel.”

That mindset would prove
invaluable when he stepped
into real estate, just months
before the world shut down
in 2020.

A Thriving Career

While many people enter
real estate chasing big
commissions and luxury
listings, Elber had a different
motivation: his mother. “She
did loans for over a decade
and started doing her own
investments on the side,”

he says. “I'm glad I finally
listened to her.”

“I've always
wanted to help
people have a
roof over their
head and food
on the table.
Real estate helps
me in both of
those goals.”

Today, real estate isn’t just a
career—it’s a way for him to
make an impact. “I've always
wanted to help people have a
roof over their head and food
on the table,” he explains.
“Real estate helps me in both
of those goals. We’re able to
provide those things back
home to families in need,
and we donate constantly to
religious groups. We don’t

post about it because we
feel these are things better
kept quiet.”

The most rewarding part
of his job? Seeing clients
light up when they realize
homeownership is within
reach. “That inner joy I get
when they start speaking
about their future in the
home is amazing,” he says.

And what sets him apart
from other agents? He laughs
at the question. “I don’t
know. I just show up. That’s
pretty much it.”

And he isn’t just showing
up—he’s showing out. As a
Top Producer at First Decision
Real Estate LLC, Elber built
his own brand within the
brokerage: Olivos Realty. His
team includes his mother,
Silvia Olivo, and three other
agents.. Together, they’re
making serious waves.

Last year, Elber closed about
$12 million in total volume,
and for 2025, he’s aiming
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Silvia Olivo, leading the way at Olivos Realty

even higher—somewhere
between $15-20 million.
“Nothing too crazy, but
something doable,” he

says. His hard work hasn’t
gone unnoticed either. He’s
received awards every

year, and most recently, he
earned the 2025 GCAAR Gold
Recognition Award.

Up Close and Personal
For all his business success,
Elber’s foundation remains
the same: family. “We’re very
close,” he says. His mother,
Silvia, is at the heart of it all.
“She and I are inseparable—
like the old saying goes, ‘nail
to skin.”

His younger siblings,
Chelsea, Erika, and David,
mean the world to him.
“They teach me patience and
compassion,” he shares. His
uncles keep him grounded
with tough love. “Eres
hombre y no te puedes
rendir’ is their favorite line,”
he says, smiling. And his
cousins? “They make life
fun. We’re always cracking
jokes and being there for
each other.”
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When he’s not working,
youwll find Elber enjoying

a good meal with his

family, watching movies, or
debating sports with friends.
He’s a die-hard Baltimore
Ravens fan and never misses
a chance to see them play
live. He also loves reading,
playing video games, and
meeting new people.

Erwin Baez, team agent at Olivos Realty

If he weren’t in real estate?
“Immigration law,” he says
without hesitation. And while
he keeps much of his person-
al philanthropy private, he’s
quietly working behind the
scenes to make a difference.

What'’s Next?
Elber isn’t just thinking
about the next deal—he’s

thinking about the next
decade. “My goal is to have

a bigger positive impact in
my community,” he says. “My
professional goal is to have
areal estate portfolio of $10
million. Let’s see.”

His personal philosophy is
simple but powerful: “You

do not have to be perfect

or loved by everyone to be
successful. We’re all just
trying to survive in this life.
We just need to show up, do
our best, and smile at the end
of it all.”

And for those looking to
break into real estate and
become top producers? Elber
has one key piece of advice:
“Find a good community to
be around. Do your best to
positively contribute to their
life and vice versa.”

With that mindset, there’s
no doubt Elber Olivo will
continue rising—one deal,
one dream, and one smile at
a time.
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MLS to close more deals. The Elevate Marketing Suite
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my marketing
matters

today! mymarketingmatters.com
301.590.9700

Estate & Moving Sales.
Auctions & Appraisals

“We were extremely pleased with the service provided by Four
Sales. We were thrilled with their success in finding new homes
for our treasured belongings!”

“The DC-areas largest and most innovative professional estafe sale,
auction, and personal property firm since 1972. 1 ‘ “
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FREE Consultations!

,. Questions? 1%
Call Daniel Sanders!

“\Schedule an Inspection Today!

(301) 972-8531

Servicing MD, DC & VA

(703) 256-8300 « (301) 580-9542
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QI foursales.com @ questions@foursales.com i@
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Zoey Hoover
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BUILDING AN EMPIRE FROM
GRIT, GRACE, AND GUTS

BY AMELIA ROSEWOOD | PHOTOS BY RYAN CORVELLO

Carolyn Young doesn’t walk
into a room quietly. She
arrives with purpose, passion,
and a kind of energy that
makes you sit up straighter.
She’s a force—the kind that
doesn’t just break ceilings, but
rewrites the blueprint. And in
the world of real estate, she’s
carved a name not just by
being a top-ranked Realtor,
but by leading a life rooted

in faith, family, passion, and
fierce determination.

Born in Washington, D.C. and raised

in Northern Virginia, Carolyn never
imagined that the challenges life
handed her would one day become the
foundation of her skill and mindset,
which has led to her now running one
of the most successful real estate teams
in the country. Her journey didn’t begin
with business school or internships—it
started with working in a grocery store,
as a young single mom doing everything
she could to stay afloat.

“I didn’t have the option to take four
years to figure things out. I needed to
change our future, and real estate gave
me a way to do that,” she says.

In less than 30 days, she got licensed.
From there, she was all in. No backup
plan. No plan B. Just a burning desire to
rewrite her story.

More than three decades later, that
decision has translated into over $285
million in volume last year alone, over
500 transactions, and the formation of
the powerhouse Carolyn Young Team,
now thriving under Samson Properties.
Their reach spans Virginia, Maryland,
Washington, DC, and West Virginia,
and they’re ranked the #1 large team
across all brokerages by RealTrends
“America’s Best.”




But Carolyn will be the first to tell you:
it’s not about the numbers.

“What fulfills me the most is mentoring

others. Watching people grow into their
full potential—whether it’s clients or my
agents—that’s what lights me up.”

That passion is contagious. Her team
isn’t just high-performing, it’s deeply
connected by a culture Carolyn has built
over the years: one of loyalty, vision,
excellence, and perseverance. Our
Team is like a family. We all support the
same values. At a young age, Carolyn
had to push through one of her biggest
challenges in life after the sudden loss
of her first husband—a chapter that
forever changed her perspective and
deepened her resilience.

“That experience reminded me how
fragile life is. It gave me a fire to do
more, to live with intention, and to help
others rise with me.”

And rise they have. Now on track to

hit $400 million in 2025, the Carolyn
Young Team is growing with intention.
And Carolyn isn’t just thinking in
transactions—she’s thinking in legacies.

“Real estate gave me freedom—not just
financially, but emotionally and spiritually.
It gave me a platform to give back. It
helped me build wealth for my family, and
now I get to help others do the same.”

That mindset has never wavered. She
believes that success isn’t about flash;
it’s about follow-through. While many in
the industry chase motivation, Carolyn
builds structure. While others are
interested, she’s committed.

“You can’t just want success. You have to
be willing to outwork everyone to get it.”

Carolyn’s energy doesn’t stop at the
closing table. Outside of real estate, she’s
competing—literally. At 58, she became
an Ironman. Not once, but three times.
We’re talking 140.6 miles of nonstop
swim, bike, and run. Oh, and she’s a jiu-
jitsu champion, too. Alongside her son
Chip, she’s gone through five Fights at

NAGA worlds with women half her age
and walked away with a Gold Medal.

“Fitness keeps me grounded. I train
today for the person I want to be at 85.”

Carolyn and her husband, Hans, have
been partners in life and business

for over two decades. He plays a key
leadership role on the team, and their
three kids, two daughter-in-laws, and
five grandchildren are the center of
their lives. Together, they balance family
dinners with big dreams, proving that
you can have both drive and downtime
when your priorities are clear.

“My relationship with God is the
foundation of everything. Faith is what
guides me. Without Him, none of this
would be possible.”

As the team sets its sights on 2025 and
beyond, Carolyn’s goals are as ambitious

as ever, with over $400 million in
volume on the horizon, developing
future leaders, and continuing to
create a culture where excellence
isn’t just encouraged—it’s expected.

Her advice for aspiring top
producers? Get coaching. Find
mentors. Build structure. But most
importantly, stay true to your values.

“Have a clear goal, build a process
around it, and don’t stop. There will
be challenges, but you can’t grow
without discomfort. You don’t need
to be the loudest in the room—you
need to be the most consistent.”

And if anyone knows the power

of consistency, it’s Carolyn Young.
She’s proof that grit, gratitude,

and God can build a life that not
only breaks records but lifts others
along the way.
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confusing or scary!
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"Words cannot describe how incredibly
amazing Sylvia has been to our home buying
journey. As first time home buyers, my sister
and | had very little knowledge about the
entire process. Though we spoke with multiple
loan officers from different mortgage
companies, no one came close to the amount
of attention and care Sylvia gave us. From
setting up after hour meeting for walking us
through loan/closing cost breakdowns to
going absolutely above and beyond to get us
the best rates and discounts, she's literally the
goat. We consider ourselves beyond lucky to
have met Sylvia and would 1000% recommend
anyone who is looking to purchase a home to
work with her. Hands down, you're not going to
find anyone better around DMV areal!’

SYLVIA BAE , 2025

PROVIDER

|||||||||||||

TX, CA, NJ, WV

WWW.BAETEAM.COM

N%21 Freedom Drive. Suite 550 Office 559, Reston, VA 20190 | Branch NMLS 2568119
This is an ad, These credits can apply for all FHA, VA and Conventicnal loans. Discounts may be applied to VHDA, USDA, and other down
payment assistance programs within these program limitations. Company NMLS ID# 3029 (www.nmlsconsumeraccess.org) '
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Individual Closed Data as reported to MLS from Jan. 1to Apr. 30, 2025
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Disclaimer: Information based on MLS closed data as of May 5, 2025, for residential sales from January 1, 2025, to April 30, 2025, in Virginia, Maryland and
Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church City,
Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible

for submitting this data. Some teams may report each agent individually.

© INTERSTATE RSl Because There’s More to Your Move
Than Just Getting There
Interstate Moving & Storage

{powered by northAmerican Van Lines) is committed to safely,
simply, and efficiently, relocating your home.

We are here for you whether moving around
the corner or around the world.

hAmerican

B IWrRs rare

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to Apr. 30, 2025

OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

RANK NAME
# $ # $ $

Disclaimer: Information based on MLS closed data as of May 5, 2025, for residential sales from January 1, 2025, to April 30, 2025, in Virginia, Maryland and
Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church City,
Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible

for submitting this data. Some teams may report each agent individually.

f—~ Shawn Barsness
f c:703.783.2322

ph B00,333,3004 x3830
sborsnessBembraocehomelodns.com

embrch

Embroce Home Loons. Inc. NMLS #2184 25 Enterprise Center; i @
Middietown. R 02842 ph BO0333 3004, wiwiv. imiScoNEaTercooess.ong, e et
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to Apr. 30, 2025

OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

RANK NAME
# $ # $ $

Disclaimer: Information based on MLS closed data as of May 5, 2025, for residential sales from January 1, 2025, to April 30, 2025, in Virginia, Maryland and
Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church City,
Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible

for submitting this data. Some teams may report each agent individually.

PRUITT TITLE GOES ABOVE AND BEYOND TO

MAKE SURE YOU CLOSE THE DEAL

We offer the highest level of customer service for
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!

WADE VANDER MOLEN ' ’
480-203-6452 | Wade@Pruitt-Title.com ) 2 l '

DCTitleGuy.com

8221 Old Courthouse Rd. #101, Vienna, VA 22182
Offices in Northern VA, DC, and Maryland. Mobile settlements also available.
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-TOP 250 STANDINGS

RANK NAME

52 - June 2025

Individual Closed Data as reported to MLS from Jan. 1to Apr. 30, 2025

OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING  SELLING BUYING BUYING SALES TOTAL
# $ # $ $

# $ # $ $

Disclaimer: Information based on MLS closed data as of May 5, 2025, for residential sales from January 1, 2025, to April 30, 2025, in Virginia, Maryland and
Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church City,
Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible

for submitting this data. Some teams may report each agent individually.

NOVA

REAL PRODUCERS

WHO DO YOU TRUST

Know of a business that should connect with the top real estate agents in NOVA?

+ Accounting/CPA + Landscaping + Painting + Asbestos Abatement
+ Heating & Cooling + Interior Design + Plumbing and Sewer - Real Estate Technology

We take recommendations from YOU - our top agents — on who should be named a preferred partner with

Real Producers. Refer your favorite vendor to us at info@novarealproducers.com. SCAN ME
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FELEVATE YOUR LISTING. ATTRACT MORE BUYERS.
MAXIMIZE THE RETURN!

LIGHY.

WATER - FIRE - IAU

PEED

RESTORATION

Water Damage
Restoration &
Emergency
Services

Call or text our VETERAN-OWNED,
FAMILY-RUN, LOCAL team!

& FREE INSPECTIONS

& 24/7 EMERGENCY SERVICES

/ _ & WATER DAMAGE RESTORATION

ELEV/ l\T ED' ' v & INTERIOR MOLD REMEDIATION/TESTING
H : i ¢ ' @ ATTIC & CRAWLSPACE MOLD
& MOLD IN AIR DUCTS
) POST REMEDIATION REPAIRS
& ODOR MITIGATION

571.288.8050

STAGING & DESIGNS

=

CALL OR TEXT TO GET STARTED!
571-462-2660

elevatedstaginganddesigns.com

© elevatedstaginganddesigns ~
O Elevated Staging and Designs LEARN MORE
© @elevatedstaging ‘ LightspeedRestoration.com 24/7 Emergency Phone: (571) 512-5852

Ir.alexandria-fairfax@lightspeedrestoration.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Our heart goes into every floor,

every relationship, every home.

When looking for new floors, rely on our
woman-owned company, which has been serving

the Northern VA area since 2019.

Helping single parents with one-time,
large ticket items so they can focus

III on leading successful families.

START WITH ONE STEP www.startwithonestep.org

Request your FREE estimate!
®571-316-1218 RachelsFloors.com @ rachel@rachelsfloors.com
Rachel Loback, Owner




