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REALTORS® Win with Alliant Credit Union!

30+ Years of Mortgage Experience
$4B+ in Funded Residential Loans

Call Today to Learn More!
Sandi Frith
Mortgage Loan O�cer
NMLS #: 564023
586-871-8002
sfrith@alliantcreditunion.com

Backed by Alliant Credit Union’s
Competitive Rates & Trusted Reputation
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Come Hail or High Water Protect
Your Transactions with ACS Roofing's
EXPERT ROOFING
SOLUTIONS!

Residential Roofing
Commercial Roofs

Flat Roofs
Roof Repairs

Gutters

Get a Quote Today!
586.325.4001  |  ACSRoofers.com

• Installation, Repair &
 Maintenance
• Emergency HVAC Services
• Residential & Commercial

Call Now for Fast &
Reliable Cooling Service!
586.625.2121

Your Client's Comfort
is Our Top Priority!

IS YOUR AC READY?
GET A $59 INSPECTION NOW!
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MOVES FAST
Macomb County’s Real Estate

Follow Macomb County Real Producers
on social media to keep up.

M A C O M B  C O U N T Y@realproducersofmacombcounty

@realproducersofmacombcounty

@realproducersofmacombcounty
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Into an Experience

Available
7 Days a Week
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586.634.7929
RawleyHVAC.com

ADD VALUE AND
SMILES TO 
EVERY PROPERTY
With Reliable
Heating & Cooling!

RawleyHVAC
Providing Comprehensive HVAC Services
for the Detroit Metro Area Since 1968
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the real estate community!

Preferred Partners

ALARM/SMART 
HOME SYSTEMS
Safeguard Security 
Solutions
(800) 631-3550
safeguard 
securitypros.com

CLEANING SERVICE
Dawn To Dusk Cleaning
(586) 932-4090
dawntoduskcleaning.com

CUSTOM HOME 
BUILDERS
Cranbrook Custom 
Homes
(586) 781-2316
www.cranbrookcustom 
homes.com

Lombardo Homes
(586) 781-2316
lombardohomes.com

DRONES
Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakes 
aerialvideo 
services.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

DRYWALL & PAINTING
Briteway
(586) 709-1829

EVENT 
ENTERTAINMENT
The Todd Everett 
Experience
(248) 808-1902
www.thetoddeexp.com

FINISHED CARPENTRY
Briteway
(586) 709-1829

FLOORING
Dobb’s Carpet Service
(586) 776-7352

HEATING & COOLING
Controlled 
Weather HVAC
(586) 625-2121
www.weather 
controlhvac.com

Rawley HVAC
(586) 634-7929
rawleyhvac.com

VisionAir Heating 
& Cooling
(586) 256-7300
visionairhc.com

HOME INSPECTION
Comprehensive 
Property Inspection
(586) 842-4700
www.comprehensive 
propertyllc.com

HHI Hodge Home 
Inspections
(248) 388-4783
www.hhiservices.org

HomeTeam 
Inspection Service
(586) 783-9957
www.hometeam.com

WIN Home Inspections
(586) 500-0099
newbaltimore.wini.com

HOME REMODELING
CCR Renovations
(800) 988-1710
ccrrenovationsllc.com

HOME STAGING
Impact Home 
Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

INSURANCE
Goosehead Insurance 
Jessica Dodge Agency
(586) 355-4558
goosehead.com/
jessica-dodge

State Farm Agency
Aaron Seitz
(586) 992-1175
aaronseitzinsurance.com

KITCHEN & BATH
CCR Renovations
(800) 988-1710
ccrrenovationsllc.com

MORTGAGE LENDER
Alliant Credit Union
Sandi Frith
(586) 871-8002
www.alliantcreditunion.
org/mortgages/
loan-officers/sandi-frith

Lake Michigan 
Credit Union
Brent Green
(586) 697-0199
www.lmcu.org/
brentgreen

LoanVision Mortgage
Stephen Gikas
(248) 686-6488
www.loanvision 
mortgage.com

Michigan Schools 
& Government 
Credit Union
(248) 260-8906
msgcu.org

Union Home Mortgage
Jennifer La Rose
(586) 855-6136
approvedwithjen.com

MOVING & STORAGE
Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

PAINTING
Briteway
(586) 709-1829

Jon J. Painting
(586) 839-0166

PHOTOGRAPHY & 
VIDEOGRAPHY
Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

PHOTOGRAPHY/ 
BRANDING
Gina Dinverno 
Photography
(586) 260-9658
ginadinverno 
photography.com

PLUMBING & DRAIN 
SERVICES
Drain Inspectors
(248) 854-6014

PLUMBING/SEWER
J.A. Inspections 
Plumbing & 
Sewer Services
Jamyre Anderson
(313) 920-6708

RENOVATIONS/
REMODELING
Renovation 
Sells Northeast 
Metro Detroit
Andrew Wehrli
(586) 301-6063
renovationsells.com

ROOFING
ACS Roofing
(586) 325-4001
acsroofers.com

GC Commercial 
Roof Systems
(586) 961-6735
gcroofingservice.com

TITLE COMPANY
Alliance Title 
of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitle 
ofmi.com

VIRTUAL 3-D TOURS
Stylish Detroit
(313) 799-3686
stylishdetroit.com

Insured by NCUA

CONSTRUCTION DRAW LOANS
Get financing you can count on, with a one-time close and funds distributed directly to your builder during 
each phase of construction. Once your home is complete, seamlessly transitions into a mortgage. 

Building your dream home just got easier 

 
 
 

Updated 1/2025

Jeff Miller
Mortgage Consultant
NMLS #718451
Michigan Schools and
Government Credit Union
4555 Investment Drive
Troy, MI 48098
P: (586) 263-8800, ext. 764
C: (248) 515-0198 

Sam Jovanovski
Mortgage Consultant
NMLS #1171796
Michigan Schools and
Government Credit Union
16224 26 Mile Rd
Macomb, MI 48042
P: (586) 263-8800, ext. 540 
C: (586) 604-6072

Local Mortgage Consultants o�er free 
consultations and personalized guidance. 

Available for primary and secondary 
homes in Michigan and Florida. Applying 

is easy online or in person. 

We’re open to all Michiganders and
proud to be the financial 

champion of dream chasers.

� Streamlined process with a single closing
� Funds disbursed to your builder in phases to match construction milestones
� Automatically converts to mortgage after construction
� Secure your rate and know all fees upfront for peace of mind

� Pay only the interest during construction
� Finance your lot purchase or build on land you already own
� Utilize your land's value as equity in your construction loan

BRITEWAY
Painted Curb Appeal

That Closes Deals

Transform Your Listings Today!
586.709.1829

Britewayllc@gmail.com

Drywall 
Painting

Carpentry
Insurance Restoration
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Meet
The

Team
Elena Filimon

Relationship Manager

Amanda Matkowski
Editor

Ashley Streight
Publishing Assistant/ 
Content Coordinator

Holly Garrish
Relationship Manager

Andrea Hoffman
Ad Strategist

Gina Dinverno
Gina Dinverno Photography

Photographer

Andy Schwartz
Stylish Detroit

Photographer/Videographer

Jay Dunbar
Great Lakes Aerial  

Video Services
Photographer

Kevin Jurvis
Event Coordinator/

Relationship Manager

Robbyn Moore
Writer

Terra Csotty
Owner/Publisher

Todd Everett
The Todd Everett Experience

Event Vibe Curator

Heating Services | Cooling Services | Air Quality Solutions

Call to Get a Free Consultation | 586.256.7300 | VisionAirHC.com | 33855 Harper Ave

24/7 EMERGENCY SERVICES | FREE ESTIMATES

Trusted
Partner
FOR EXPERT
HVAC SOLUTIONS!

YOUR

Quality painting for standout listings!
First Impressions Matter

We Specialize in Interior and Exterior Painting

Contact us today for a free estimate!

586.839.0166

Jon J. Painting 

Keep Surprises
Out of the Sale -

Your Partner for
Drain & Sewer

Inspections

CALL ERIK TODAY!

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today
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SUMMER PICNIC
Real Producers

Join us for a night of fun, entertainment & baseball!

HOPPERS VS. MAMMOTHS
THURSDAY, JULY 17

FIRST PITCH 7:05 PM | GATES OPEN 6 PM

Group Perks Include:
● Game seating in party patio area
● Group photo on the field
● Welcome message on the scoreboard 
● Kids Run the Bases after the game
● Meet JJ the Field General, the bat dog
● Meet & Greet with a team mascot
● Free Parking

Enjoy an All American BBQ!
Premium Hot Dogs, Slow Roasted BBQ 
Pulled Chicken, Sliced Smoked Sausage with 
Peppers & Onions, Fresh Pasta Salad, Coleslaw, 
Baked Beans, Potato Chips, and Cookies.

Food is served starting when the gates open 
for 90 minutes. Each guest will receive unlimited 
soft drinks, lemonade, iced tea, and water. 

Click Here to Purchase Tickets

Serving Oakland, 
Macomb, and 

Lapeer counties.

Erik Hodge • 248-388-4783
erikhodge@hhiservices.org • www.hhiservices.org

HHI is an InterNACHI and ICA
Certified Home Inspector.

 NACHI21041416  |  ICA # 24628

Home Inspection • Radon Testing
Water Quality Testing • Air Quality Testing

Thermal Imaging • Sewer Scope Inspections

DON'T LET YOUR DREAM HOME BECOME A NIGHTMARE

Scan to
Learn More

734.484.1717
morsemoving.com

USDOT 274486 | PUCO HHG#509459-HG                                     

Unlock Exclusive Benefits
for REALTORS® with  

• Expert Fleet Allocation for Real Estate
• Seamless Client Transitions & 

Personalized Service
• Active Involvement in Real Estate 

Industry Events
• Trusted by Top Agents for 65+ Years

Partner with Morse Moving & Storage

Today to Elevate Your
Client Experience

& PHOTOGRAPHY

Aerial Videos  •  Aerial Photos
Listing Photos
Walkthrough

Videos
Floor Plans

Property
Websites

Free Marketing
Virtual Staging

ONE STOP SHOP

www.greatlakesaerialvideoservices.com

586.246.4203
Contact@GLAerial.com
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Morasso
Mary Navigating Life’s Twists To Thrive

PHOTOS BY JAY DUNBAR OF GREAT LAKES AERIAL VIDEO SERVICES

PHOTOS TAKEN AT LOMBARDO HOMES MODEL AT STILLWATER 

CROSSING IN MACOMB TOWNSHIP

It’s easy to imagine that Mary Morasso 
might have stayed in the classroom, 
grading paper and shaping young 
minds, but life threw a few curveballs. 
Today, she is a thriving associate 
broker at Keller Williams Paint 
Creek and is transforming lives in a 
different way — through real estate.

“I got licensed in 2017, and I was doing 
real estate part time while teaching full 
time,” Mary said. “I didn’t know if I’d ever 
do it full-time, but I quickly learned that 
it was tough to balance it as a side gig.” 

By 2020, Mary had transitioned fully 
into real estate, motivated by personal 
changes — most notably, her divorce 
and the birth of her daughter. “Real 
estate, as a profession, was more 
accommodating to the life of a single 
mom than teaching was,” she explained.

Mary’s career has been defined by 
resilience and adaptability. Her 
journey from high school teacher to 
top-producing agent might sound 
unconventional, but her diverse 
background gave her a unique 
perspective. “Before becoming an agent, 
I was a teacher, wedding coordinator, 
and house cleaner,” she said. 

Other than work experience, family 
played an important role in shaping 
Mary as well. “My parents are the 
biggest influence in my life,” she 
shared. “They challenged me and my 
siblings to be contributing members of 
society. They set examples of generosity 
daily in big and small ways.”

That family influence, coupled with 
Mary’s drive to give her daughter 
the best life possible, propelled Mary 
forward in her real estate career. 
“Before having my daughter, my goal 
was to just get by,” she said. “Becoming 
a mom gave me purpose and a 
reason to thrive. I am so incredibly 
grateful for the responsibility of 
being a mom; it has defined my 
path in every sense of the word.”

In a competitive industry, finding 
the right support system can be the 
key to unlocking potential, and Mary 
is grateful to have found that in her 
team — In Network Real Estate Group. 
“I remember being unimpressed 
with the positive atmosphere at 
first, questioning its legitimacy,” she 
admitted. Four years later, the team’s 
influence is clear. “This team has had an 
impact on more than just my business: 

It influenced my attitude 
and allowed me to get out 
of my own way to achieve 
success, independence, 
personal growth, and 
peace,” Mary added.

With a team of 
approximately 30 agents — 
along with a productivity 
coach, vice president of sales, 
and CEO — Mary appreciates 
the continuous motivation 
for growth. “What makes 
our team awesome is the 
constant push to be better. 
Someone from our team 
is always available and 
directing us to necessary 
resources and encouraging 
us to step outside of our 
comfort zones,” she shared.

Like many other agents, Mary’s 
rise in the industry hasn’t 
been without challenges. 
“The ups and downs of the 
market have been tough,” 
she admitted. Mary, however, 
views these difficulties as 

AGENT ON THE RISE
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opportunities for growth. “The continual 
need to grow and change isn’t going 
anywhere, and that’s something I’m 
coming to appreciate,” she added.

Mary left the traditional classroom 
behind, but her passion for education 
is stronger than ever. “Education is 
one of the most important parts of my 
business,” she said. “Education is key. 
I want to be a lifelong learner, and I’m 
always open to improving myself.”

These days, Mary is focused on helping 
young professionals understand 
their finances, branching off her 
real estate business to coach people 
on budgeting and financial literacy. 
“I’ve heard too many people say, ‘I 
wish I knew this before I bought.’ 
It’s our job as agents to guide the 
homebuying process,” she explained.

Outside of the hustle and bustle 
of real estate, Mary is happily 
spending time with her 6-year-old 
daughter, Daniella. When she’s not 
homeschooling Daniella, they are often 
crafting, making jewelry, or tackling 
the “1,000-hours outside” challenge. 

As for philanthropy, Mary’s spirit 
shines through. She supports several 
crisis pregnancy centers, which 
provide outreach to mothers in need. 
“Being a single mom, I know how 
hard it is to get food on the table. 
These organizations resonate with 
me on a personal level,” she shared.

Mary’s future in real estate looks 
as bright as ever. She’s passionate 
about continuing to help her clients 
achieve their dreams — whether 
that’s achieving homeownership, 
building generational wealth, or simply 
securing a better financial future. “I 

want to always be in the real estate 
business, one way or another,” 
Mary said. “The lessons I’ve learned 
and the growth I’ve experienced 
are things I will always crave.”

When it comes to success, 
Mary’s definition for it is “peace, 
independence, and freedom to live 
the life I ought to live. It means being 
able to put my God first, my daughter 
second, and my business third.”

As for how she wants to be 
remembered, Mary keeps it simple: 
“I want to be remembered as a 
good mom whose daughter never 
questions whether or not she is 
loved. As an agent, I want to be 
remembered as someone who 
advocated for her clients and 
prepared them for their next steps 
in their homeownership journey.”

With her focus on education 
and growth, Mary is a shining 
example of what happens when a 
person turns their life’s challenges 
into opportunities. With each 
closing, Mary is not just selling 
homes — she’s building a legacy.

“AS AN AGENT, I WANT TO BE REMEMBERED AS SOMEONE 

WHO ADVOCATED FOR HER CLIENTS AND PREPARED THEM 

FOR THEIR NEXT STEPS IN THEIR HOMEOWNERSHIP JOURNEY.”
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Lori Brown
PHOTOS BY LINDSEY NEVISON

AGENT SPOTLIGHT

Lori Brown has built a thriving 
real estate career that spans 
nearly two decades, but her path 
to becoming a real estate broker 
is rooted in a lifelong passion 
for helping people. Now with 
Oak & Stone Real Estate, she is 
excited to continue bringing that 
same dedication to every client 
she serves. Her story is one of 
resilience, personal growth, and 
a deep love for family that shines 
through in her work.

Before Lori received her real estate 
license in 2006, she spent years in the 
hospitality industry. “I had worked in 
the restaurant business since I was 
a teenager,” she explained. “I love 
working with the public, but as much 
as I loved the restaurant business, it 
can be stressful, especially with the 
long hours.” With her natural ability 
to connect with people, transitioning 
into real estate felt like a perfect fit. 
“Taking care of people was what I 
loved to do, so now I get to help them 
with the largest decision and purchase 
of their lives,” Lori added.

Lori’s career kicked off during one of 
the most turbulent periods in recent 
history — the 2007-2008 financial 
crisis. Despite the tough timing, Lori 
embraced the challenge head-on. 
“The foreclosure/short sale market 
was in full bloom, so why not learn at 
that time?” she recalled with a laugh. 
“It was a wild ride, but it made me 
stronger, and I’ve dedicated my career 
to continually advancing my education 
in order to better serve my clients.”

Lori has a bachelor’s degree in 
business and an associate degree 
in computer science, so between 

her education and professional 
background, she was provided 
the tools to succeed in real estate. 
Throughout her career, she has 
accumulated numerous accolades, 
including the Hour Detroit Real Estate 
All-Star, and was named among the 
Top 300 in Macomb County. During her 
time at RE/MAX, she also earned the 
Hall of Fame and 100% Club awards. 
Last year alone, she closed over $7.8 
million in total volume, a testament to 
her expertise and dedication.

Beyond her professional achievements, 
Lori admits that her family has been 
deeply influential in shaping who she 
is today. “My greatest accomplishment 
would be my daughter, Jessica, and my 
two grandsons, Jackson and Lincoln,” 
she said proudly. Her family is at the 
center of her life, and it’s clear that her 
bond with them drives her forward, 
especially now with the exciting news 
that Jessica is expecting a baby girl.

Lori lights up when she talks about 
her late husband, John Gusumano, 
who passed away in 2020 due to 
COVID-19. “John was the greatest 
man I’ve ever met,” she said. “We had 
the best life together, and he always 
supported my career, even if my 
ideas made him crazy. He was always 
so proud of me. Losing him was the 
hardest thing I’ve ever been through. 
My grandson, Jackson, doesn’t know 
it, but he’s the one who saved me.”

As she reflects on her career, Lori 
acknowledges the unique challenges 
real estate has presented, especially 
when she has to deliver bad news. 
“Ugh, giving bad news is the worst! 
Sometimes deals don’t go as planned, 
and it’s always daunting to call the 
client or the agent with the bad 
news,” she said. “I’ve learned that if 
you maintain good communication 
throughout the transaction, you can 
build trust and rapport that can help 
weather those difficult moments.”

Lori’s commitment to educating her 
clients has become an important 

A LIFE OF SERVICE,  STRENGTH, AND SUCCESS
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EXCLUSIVE OFFER: 
  Enjoy $50 off Your First 
    Cleaning as a New Client!

Jamyre Anderson | Owner

(313) 920-6708
jamyreanderson726@gmail.com

Customer Satisfaction is our 
NUMBER ONE goal and to 

always leave you confident in 
the services we provide for 

you and your clients.

Over 120 5-star reviews on Thumbtack

Dedicated to Plumbing Excellence
and Customer Satisfaction!

part of her business philosophy. “Each 
transaction and client is unique! 
Educating clients is key right now, 
especially with so much going on in 
our industry,” she explained. “It’s not 
just about selling houses: It’s about 
making sure my clients understand 
every step of the process.”

“My favorite part is transforming a 
house into your home,” Lori added. 
“I love it when my clients send me 
before and after photos. Knowing I 
had a hand in helping create their 
dream home makes me happy.”

Despite working solo — “No team, just 
me!” — Lori manages to balance a busy 
real estate career with her personal life, 
and she wouldn’t have it any other way. 
“I love being able to juggle my schedule 
and still make time for family,” she said. 

Outside of work, Lori loves spending 
time at her condo in Naples, Florida, 
boating on Lake St. Clair, crafting 
with her mom, and, most importantly, 
enjoying time with her grandsons. 
“Now that I don’t have John, my 
focus is on Jessica and my grandsons. 
Jackson always talks about his ‘papa,’ 
and even though he was so young 
when John passed, he remembers 
their time together, especially 
fishing and Florida,” she shared.

Lori is excited about what’s to come. 
“Real estate is ever-changing, and 
adapting with the times keeps me 
on my toes,” she shared. “My career 
has allowed me to meet my dreams 
and goals as a mom and grandma 
(aka ‘mimi’), and many of my clients 
are now my friends. I love watching 
them grow in their new homes.”

Lori’s advice for up-and-coming agents 
is to treat people with respect. “Treat 
them the way you would want to be 
treated. Bottom line,” she said. This 
philosophy has guided her through 
her career and life. “Success, to me, is 
happiness in your own life. You must 
find that happiness within yourself 
first in order to be productive and 
successful in business,” she added.

Whether Lori is navigating life’s 
personal challenges or the ups and 
downs of real estate, her spirit remains 
strong and compassionate, and she’s 
committed to making every moment 
count — which is what makes her a true 
standout, both in life and in business.

Success, to me, 

is happiness in 

your own life. 

You must find 

that happiness 

within yourself 

first in order to 

be productive 

and successful 

in business.”
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Tozzi Jr.From Politics to Properties
PHOTOS BY GINA DINVERNO PHOTOGRAPHY

AGENT ON THE RISE

Not every real estate journey begins with open 
houses and MLS searches. For Gino Tozzi Jr., an 
associate broker with Real Estate One, it started with 
a Ph.D. in political science, a stint as a professor, and 
a consulting career that didn’t quite feel like home. 
Seven years later, he has made a name for himself 
in Metro Detroit real estate. With a career volume 
exceeding $32 million, Gino has earned numerous 
accolades and now serves as a leader in the industry.

“When I started in June of 2017, I wasn’t entirely sure 
about jumping into a 100%-commission business,” 
Gino recalled. “I’d been in well-paying positions with 
benefits — and the uncertainty was intimidating 
— but once I committed, I never looked back.”

For Gino, the transition to real estate wasn’t entirely out 
of left field. Growing up in Macomb County, he worked 
for his family’s building company and apartment complex 
during high school and college. “I was familiar with 
many aspects of real estate sales early on, but it wasn’t 
until later that I saw it as my path forward,” he said.

Since embarking on his real estate career, Gino has 
amassed an impressive list of accomplishments. He’s 
a member of the Million Dollar Roundtable and has 
earned Real Estate One’s Gold Award, Diamond Award, 
and President’s Council of Excellence. The Grosse Pointe 
Board of REALTORS® (GPBR) recognized him with its 
Outstanding Service Award, and he was named one of 
Expertise.com’s “19 of the Best Agents in Metro Detroit.”

Gino’s dedication to his clients 
is mirrored by his commitment 
to the real estate community. 
As vice president of the GPBR, 
a former president, and 2025 
chair of the GPBR’s Fair Housing 
Committee, he plays an active 
role in shaping the industry. 
Gino also serves as treasurer for 
Realcomp MLS and is a major 
investor in the REALTORS® 
Political Action Committee (RPAC).

Another one of Gino’s passions 
is education. A graduate of the 
Michigan REALTORS® Leadership 
Academy, Gino has earned 12 
designations and certifications, 
including Accredited Buyer’s 
Representative (ABR®), Graduate 
REALTOR® Institute (GRI), and 
Senior Real Estate Specialist 
(SRES®). “I thrive on educating 
people about our business,” 
he said. “Consultations with 
prospective clients are where 
I feel most at home — figuring 
out if we’re the right fit and 
setting them up for success.”

Tozzi Jr.
Gino

Photo submitted by Gino Tozzi Jr.
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 While Darla was the visionary who built this company, she stepped away from the day-to-day operations 
several years ago. During that time, Darla thoughtfully formed a dedicated and talented team. We are a 
team instilled with her core values of service and a commitment. Because of the strong foundation she 
built, we are not only ready but eager to continue serving our clients with the same passion and 
dedication that defined Darla's leadership. We are your dedicated and trusted Partner for home staging 

and interior design services that you have come to know. We are committed to upholding the high 
standards Darla established and will continue to go above and beyond for every project.

 
We are also pleased to share that Michael Rowley has been named President and will be assisting to guide our team forward. This 
transition ensures continuity and focus on the quality and service that has always been the driving force of Impact Home Staging 
Experts & Interior Design. We are incredibly proud of our team Darla built and excited to continue creating impactful and beautiful 
spaces. Our entire team welcomes Michael with open arms, he is like family to us, he is very customer driven and while he will not 
play a huge role in “day to day” operations, he earns our trust and we know that our customers will appreciate his presence 

— Yesterday, Today, and Tomorrow.

Your Trusted 
Staging & 
Design Partner 

Gino’s journey is rooted in his upbringing and the 
lessons he learned from his family. He was raised 
by his father and grandparents after losing his 
mother at a young age, and he credits them for 
instilling values of compassion and determination.

“My dad and grandfather were significant 
influences in my life. My dad’s support and my 
grandfather’s success inspired me to aim high,” 
Gino said. “My grandmother’s care and compassion 
gave me a heart for customer service.”

Today, Gino and his wife, 
Courtney — whom he met 
in college — are raising two 
children — Dalton, 13, and 
Sydney, 11. Family time 
often includes attending 
church at Rockpointe 
Community Church, having 
movie nights, going on 
skiing trips, and cheering 
on Dalton’s football games 
or admiring Sydney’s 
artistic creations.

Another cornerstone of 
Gino’s life is philanthropy. 
He supports charities 
such as Guardian Angels 
Medical Service Dogs, Life 
Remodeled, and Habitat for 
Humanity, and volunteers 
at his children’s school. 
“I believe we all have a 
responsibility to give back 
— whether it’s time, talent, 
or resources,” he said.

Gino’s ambitions don’t stop 
at real estate sales, though: 
He invests in properties and 
owns a vacation home in 
Florida, with plans to grow 
his portfolio into a robust 
passive income stream. “My 
ultimate goal is to have a 
portfolio of properties that 
generate more revenue 
than what I make selling 
homes,” he explained.

Gino’s advice to aspiring 
real estate agents reflects 
the focus and discipline 
that have defined his 
career: “Time is your 

most finite commodity. Use it wisely. Work hard, 
but make sure your efforts are productive.”

Whether it’s navigating the complexities of 
a real estate transaction, mentoring new 
agents, or skiing with his family, Gino is always 
relentlessly pursuing excellence. “I never look 
back except to build a new future,” he said. 
Gino is a shining example of what it means 
to turn life’s challenges into opportunities 
— and inspire others to do the same.

“TIME IS YOUR 

MOST FINITE 

COMMODITY. USE 

IT WISELY. WORK 

HARD, BUT MAKE 

SURE YOUR 

EFFORTS ARE 

PRODUCTIVE.”
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Dave’s journey into real estate began 
as a side hustle while working full time 
as a district sales manager for Chrysler. 
His initial motivation was to buy a 
few investment properties on the side 
to supplement his income, but what 
started as a strategic financial move 
quickly evolved into a true passion.

“I originally got licensed to bird-dog 
investment properties, 
but I quickly realized how 
much I enjoyed helping 
buyers, sellers, and first-
time investors navigate the 
market,” Dave explained.

By 2019, Dave made the 
leap to full-time real estate, 
a decision fueled by his 
desire to work for himself 
and be more present for 
his growing family. “Being 
able to go to gymnastics at 
2:30 p.m. on a Tuesday or 
be home for dinner at 5:15 
p.m. — that’s winning. Real 
estate gave me that,” he said.

Early on, Dave leaned on 
industry veterans such as 

PHOTOS BY 

JAY DUNBAR 

OF GREAT 

LAKES AERIAL 

VIDEO 

SERVICES

TOP PRODUCER

DAD LIFE AND DEALS:  
HOW ONE AGENT TURNED REAL  
ESTATE INTO A LEGACY OF IMPACTDAVE 

THOMAS
Dave Thomas remembers the exact day he traded his corporate badge for 
something far more fulfilling: freedom. On September 1, 2019, he bolted out 
of his office job and into a full-time real estate career — determined never to 
return to the “beige cubicle and pizza-party incentives” of his former life.

Today, Dave is not just living a life by design 
— he’s helping others do the same. As an 
expansion partner for the second office of Best 
Life & Co. - eXp Realty, he has 20 agents under 
his leadership in Downtown Romeo. With more 
than $100 million in personal career sales and 
a growing number of rental properties and 
commercial ventures, Dave has proven that 
success in real estate doesn’t have to come at 
the cost of family time or personal fulfillment.
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Mark Z and Ken Hirschmann. “Mark was the 
first person to take the time to answer all of my 
questions — from how to run an open house 
to how to write a good offer. He was my first 
call for everything,” Dave said. Mark later 
introduced Dave to Ken, who had just founded 
Best Life & Co. and was moving their office to 
Royal Oak. “Ken has helped me tremendously 
since going full-time,” Dave added. “He helped 
me understand the business side of real estate 
— how to work on my business and improve 
my processes — which helped me evolve into 
the sales coach and leader that I am today.” 

Best Life & Co. currently has 55 agents across 
their three offices in Royal Oak, Grand Rapids 
and Romeo. The Romeo office — which opened 
in 2023 — has grown to 20 agents and ended 
2024 with over $94 million in total sales, 
with the average agent closing 23 homes a 
year. Dave attributes their accomplishments 
to daily team calls, bi-weekly coaching 
sessions, and a no-excuses attitude. His 
favorite quote sums up Best Life’s production-
focused culture: “Everyone likes sausage, 
but no one likes to see how it’s made.”

More than a business, real estate is a lifestyle 
that Dave shares with his wife, Erica — a 
fellow Oakland University track athlete — and 
their four children: Everleigh, 7, Daphne, 5, 
Asher, 3, and Noah, 7 months … and their 
10-year-old Yorkshire terrier, Pearl. Dave is 
determined to show that entrepreneurship 
and fatherhood are not mutually exclusive.

“You can grow a big business and still be an 
attentive dad and husband. You don’t have to 
sacrifice one for the other,” Dave shared. “You 
just have to be humble, coachable, and willing 
to take massive action. I want to exemplify 
this day in and day out for my family.”

Dave’s personal real estate portfolio now 
includes nine doors, spanning from single-
family homes, multi-family units, a mid-
term rental, a short-term Airbnb in Florida, 
and even a historic 1857-built commercial 
building in Downtown Romeo that he 
developed into Best Life’s second location. 
According to Dave, he’s just getting started.

“I bought my first two rentals before I was 
‘ready,’” Dave said. “That leap changed 
everything. Real estate is the engine that 
drives opportunity — not just for your career, 
but for generational wealth-building.”

That entrepreneurial spirit recently led Dave to an 
exciting new chapter: developing a restaurant on 
the first floor of his Romeo office, creating a new 
space where community and commerce intersect.

“This space will be a staple in Romeo for 
years to come,” Dave said. “None of it would 
have been possible if I hadn’t taken that first 
leap into real estate sales and investing.” 

Dave is passionate about coaching and 
mentorship. Whether he’s helping a new agent 
navigate their first listing or empowering seasoned 
professionals to scale with systems, his leadership 
style is direct and rooted in experience.

“If you’re a new agent, join a team. Learn to 
convert at a high level. Learn to manage your 
pipeline,” Dave said. “You don’t have to do it alone.”

As Dave reflects on his journey from his 
small hometown of Almont — “not the 
end of the world, but you can see it from 
there” — to becoming a top-producing agent 
and investor, he credits his success to one 
thing: taking action before he felt ready.

“People wait for the perfect time, but failing 
is okay. Everything is a learning experience,” 

Dave explained. “The more houses you 
sell, the more people you help, the more 
impact you have, and the more doors open 
for you — literally and figuratively.”

When he looks to the future, Dave has clear 
goals: continue expanding Best Life & Co.’s 
reach, grow his investment portfolio, and 
serve as a pillar in the Romeo community 
for decades to come. He wants to be 
remembered not only for his production 
numbers but also for the lives he has 
impacted — clients, agents, and family alike.

“I want to be known for helping people grow 
their business, for showing them tools and 
strategies they didn’t think they could use, 
and for encouraging them to take the leap,” 
Dave said. “No risk it, no biscuit.”

PEOPLE WAIT 

FOR THE 

PERFECT TIME, 

BUT FAILING 

IS OKAY. 

EVERYTHING 

IS A LEARNING 

EXPERIENCE. 

THE MORE 

HOUSES YOU 

SELL, THE 

MORE PEOPLE 

YOU HELP, THE 

MORE IMPACT 

YOU HAVE, 

AND THE MORE 

DOORS OPEN 

FOR YOU — 

LITERALLY AND 

FIGURATIVELY.
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FAQFAQ
All about Macomb County Real Producers

Q: WHO RECEIVES THE MAGAZINE?
A: The top 300 real estate agents in Macomb County. We
update our mailing list annually to ensure Real Producers reaches
our area’s top-producing agents.
 
Q: WHAT IS REAL PRODUCERS ALL ABOUT?
A: Real Producers is a platform that brings together the most elite
individuals and affiliates in Macomb County real estate. Every
month we share stories of some of the area’s most recognizable
names in real estate, as well as the rising stars in the industry
and the preferred partners that are highly recommended by top
agents. Beyond the magazine, we host exclusive events that
bring titans of real estate together. 
 
Q: HOW DO YOU GET FEATURED IN THIS MAGAZINE?
A: You have to be on the top 500 list to be a featured agent.
We welcome nominations for other real estate agents,
businesses, brokers, owners, or yourself. Office leaders can
also nominate real estate agents. Though we can’t guarantee a
feature, we strongly encourage you to meet our team and
attend our private events so we can get to know your story.

Q: HOW MUCH DOES IT COST TO BE FEATURED AGENT?
A: Absolutely nothing! Real Producers is not a pay-to-play model. 
We share real stories of Real Producers – no price tag attached.

Q: WHO ARE THE PREFERRED PARTNERS SHOWN IN THE MAGAZINE
AND AT EVENTS?
A: The businesses that sponsor the magazine and attend our events
are some of the best vendors in Macomb County in their category.
Find them listed in our index. We partner with businesses that top
agents have recommended to us, so every single business you see in
this publication has earned its “stamp of approval.” Our team also
vets every business to make sure they are a good fit and bring value
to our powerhouse network.

Q: HOW CAN I RECOMMEND A BUSINESS?
A: If you’ve enjoyed working with a local business that isn’t part of
our preferred partner network, please email us their information at
terra.csotty@n2co.com.

Q: CAN I SUBMIT AN ARTICLE OR IDEA FOR REAL PRODUCERS?
A: Yes, we would love to hear from you! Email your ideas to
terra.csotty@n2co.com.

Real Producers magazine started in Indianapolis in
2015 and is now in more than 130 markets across
the nation. 

More info at www.macombcountyrealproducers.com
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EVENT RECAP

Thank You 
FOR ATTENDING!

Interested in sponsoring a 
future event? Reach out to 
terra.csotty@n2co.com.

Thank you for attending our 
Fiesta at Juan Blanco’s!

Host: Juan Blanco’s
VIP: Lombardo Homes
Support Sponsors: Michigan 
Schools and Government Credit 
Union, and Berkshire Hathaway 
HomeServices - Kee Realty

Photos/Videos by:  
Stylish Detroit 
Event Vibe Curator: The 
Todd Everett Experience
Live Podcast: Elite Network

Check out next month’s 
issue for photos 
from the event! 

HERE’S WHAT THE TOP AGENTS IN MACOMB COUNTY SOLD IN 2024

BY THE 
NUMBERS2024

[7,720]
TOTAL TRANSACTIONS

[$2,497,874,124]
SALE VOLUME

[$8,326,247]
AVERAGE SALES  
VOLUME PER AGENT

[26]
AVERAGE TRANSACTIONS  
PER AGENT 

WHO DO YOU TRUST
With Your Real Estate Business?

We want to know which local vendors you’d recommend to other agents in Macomb County.

Send your list of most trusted partners to terra.csotty@n2co.com.
www.macombcountyrealproducers.com

Mortgage Lending
Title Company

M A C O M B  C O U N T Y

Builders
Client & Referral Gifts

Home Repairs
Home Warranty

Insurance
Moving Services

Property Management
Inspections
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Transform Your
Home with

Contact Us to Start Your
Home Transformation

FROM CONCEPT TO COMPLETION,
WE HANDLE IT ALL

Restoring the American Dream
One Home at a Time

1.800.988.1710
CCRRenovationsLLC.com

Jessica Dodge
Agency Owner

COME FLY
WITH US

Home, Auto, Life, Business, Flood

+ dozens more!

Licensed Independent Insurance Agent

������������������������
���������������������������

SCAN FOR
A QUOTE

BUILT FROM
THE GROUND UP

TO PARTNER
DIRECTLY WITH
LENDERS AND

REALTORS

• SIMPLE ONLINE APPLICATIONS
• COMPETITIVE RATES
• EXCEPTIONAL SERVICE

A Reputation
For Service

Visit loanvisionmortgage.com
to Start Your Home
Journey Today!
Madison Heights, MI.
248-929-5767

REDESIGNING YOUR
MORTGAGE EXPERIENCE

GinaDinvernoPhotography.com

Magazine-Style
Brand
Headshots!
In today’s digital 
world, your headshot 
is often the first 
impression you make 
on potential clients.

PROUDLY SERVING
THE METRO AREA SINCE 1980

DOBB’S CARPET SERVICE

586-776-7352  •  Cell: 586-489-4155
Check out our showroom at 13713 E. 10 Mile Rd., Warren, MI 48089

Tuesday-Friday 10:00 a.m. - 5:00 p.m.

CARPET SALES  •  INSTALLATION  •  SERVICE
CLEANING  •  VINYL PLANKS  •  HARDWOOD

LAMINATES  •  LINOLEUM  •  LVP

Mike Dobbelaer - Owner



9151 Currency St.
Irving, TX 75063


