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BETENBOUGH -' HOMES®

Intimidating EARN MORE

Bankers WITH BETENBOUGH HOMES!
S

Less

on any
move-in ready home!

for your buyers
to use toward closing costs, upgrades,
interest rate buy-downs, and more!

offers peace
of mind to your buyers.

Help your clients find their dream home while
maximizing your earnings. Explore our
move-in ready homes in Lubbock today!

y NMLSH# 1473442
Steph? “‘eLRan officer

N\Oﬂgag Apply Today
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Hire a professional roofing company PLAINS

1 ROOFING

LBK TX — EST 39

Real Estate Inspection
Insurance Claims
Residential & Commercial
Serving Lubbock since 1939

FOR THE BEST ROOF,
OUR QUALITY IS PROOF.

Regular roof inspections are critical
in protecting your residential
or commercial property.

Just ask your neighbors,
we can help! Call us
———_ e : 7 : today for a free quote.
NEW LOOK. o PlainsRoofing.com
: N 806-748-0702

PlainsRoofing@gmail.com

- p————

VALUING YOUR PROPERTY
VALUING YOUR TRUSTS

UB+CITY

- ACCURATE & DEFENSIBLE VALUATIONS
- FAST TURNAROUND

5 s

FREE QUOTE &)  PRE-LISTING

UB CI

. 806.239.5520 &) DIVORCE

B JET.SEIDEMAN@ICLOUD.COM w) ESTATE

% HUBCITYAPPRAISALS.NET
e 15 YEARS OF EXPERIENCE

806-786-6444

Call or text to schedule

S0OUTH PLAINS COUNTIES:
LUBBOCK - BAILEY - COCHRAN - DICKENS - FLOYD
- GARZA - HALE - HOCKLEY - LAME - LYNN - TERRY

hubcityinspection@gmail.com | TREC# 24751
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)
4=

£

HOME INSPECTIONE

5



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES
Hub City Appraisals
Jet Seideman

(806) 239-5520
hubcityappraisals.com

BANK / MORTGAGE /
FINANCIAL SERVICES
Lubbock National Bank
(806) 473-6235
lubbocknational.com

BANK/MORTGAGE/
FINANCIAL SERVICES
First Texas National Bank
TK Farris

(806) 701-3320

BUILDER
Betenbough Homes
betenbough.com/homes/lubbock

D.R. Horton Lubbock
(432) 238-4324
DRhorton.com

CARPET CLEANING
Carpet Tech Lubbock
(806) 795-5142
www.carpettech.com/

ELECTRIC

South Plains Electric Co-op
Lynn Simmons

(806) 775-7826

SPEC.coop

ELECTRICIAN
Action Electric

Ryan Kennedy

(806) 239-7595
actionelectriclbk.com

WHEN SHIFT
HAPPENS/

WesliTech

FOUNDATION REPAIR
NUMBER ONE IN STRUCTURAL REPAIRS

The team you can trust to assist with residential
remodel and new construction projects.

20 years of industry experience

Dedicated to bringing the latest advanced
technology in diagnosis and repairs to West Texans
to protect their most valuable asset.

call 806-470-0535 now

for Reliable Foundation Service

6 - June 2025

FINANCIAL ADVISOR
Valerie Hinojosa —
Edward Jones

(806) 783-3072
www.edwardjones.com

FOUNDATION REPAIR
WestTech Foundation Repair
Thomas Sexton

(806) 500-3367
westtechfoundation.com

HEALTH

Restore Hyper Wellness
+ Cryotherapy

(806) 621-2796
restore.com

HEATING/ AIR CONDITIONING

Fire & Ice Heating & Cooling
(806) 422-1087

HOME INSPECTION

3-8 Real Estate Inspections
Darian Bethune

(806) 470-8223
38inspect.com

Hub City Home Inspection
Remington Reeder

(806) 786-6444
hubcityhomeinspections.com

HOME STAGING

Hub City Staging

Ashley & Braxton Whittle
(806) 252-0062
Hubcitystaging.com

INSURANCE AGENCY
Ana Borrego, Agent
— State Farm

(806) 745-2555
www.anaborrego.com

Grimes Insurance
Ryan Reynolds

(806) 762-0544
grimesinsurance.com

Shar Merchant

— Archgate Insurance

(469) 583-9906
www.archgateinsurance.com

LADIES CLOTHING, SHOES
& ACCESSORIES

J. Hoffman’s

(806) 795-8290
JHoffmans.com

MORTGAGE

Alliance Credit Union
Candice Gerron

(806) 507-0631
alliancecutx.com

Alliance Credit Union
(806) 798-5554
alliancecutx.com

Benchmark Mortgage
(806) 300-8805
lubbock.benchmark.us

City Bank Mortgage
(806) 792-7101
city.bank/mortgage

Peoples Bank

Laci Walton

(806) 776-2088
peoplesbanktexas.com/

Prime Lending Lubbock
(806) 731-8360
lo.primelending.com/
abbi.brickey/

Revolution Mortgage Lubbock
(806) 681-7095
www.revolutionmortgage.com/

RWM Home Loans
Phebe Roach
(806) 773-0531
rwmloans.com

Texas Tech Credit Union
Home Loan Center

(806) 470-4886
texastechfcu.org/home-loans

Western Bank Mortgage
(806) 792-9700
westernbank.com/
personal/mortgage/

MOVING COMPANY

Hart Moving and Storage
Courtney Henson

(806) 763-4191
hartmovingandstorage.com

PHOTOGRAPHY

Alicea Jare Photography
Alicea Jare

(575) 825-5588
aliceajare.com

Rowdie Bright Photography
Rowdie Richardson

(979) 224-6757
rowdiebright.com

PUMP AND WELL SERVICES
Thunder Pump Service

(806) 781-3061
thunderpumpservice.com

RESTORATION
Carpet Tech Lubbock
(806) 795-5142
www.carpettech.com/

ROOFING

Plains Roofing
Travis Warmoth
(806) 748-0702
plainsroofing.com

TERMITE & PEST CONTROL
Rusty’s Bug Stop

(806) 777-7424
rustysbugstop.com

TITLE COMPANY
American Land Title
Michael Boulos
(806) 344-8470

Hub City Title WATER FILTRATION/

(806) 412-1234 PURIFICATION

hubcitytitle.com Culligan Water of Lubbock
(806) 792-3341

Lubbock Abstract culliganlubbock.com/

Steve Shanklin
(806) 798-9800
Lubbockabstract.com

Service Title
(806) 794-9966
servicetitleco.com

Western Title
(806) 795-9143
westerntitlelubbock.com

A
(%wutﬁ:u 3&1»%4:@

1419 QUAKER ;‘I‘UE, TUBBOCK
806-300-8805 T
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Meet

The ; |
Team i y & CREDIT UNION

Kathy McCandless Pettit Jacki Donaldson Alicea Mullins Rowdie Richardson
Publisher/Owner/Connector Managing Editor & Writer Alicea Jare Photography Rowdie Bright Photography ®
806-368-1526 352-332-5171 575-825-5588 979-224-6757
kathy.pettit@realproducersmag.com jacki.donaldson@n2co.com www.aliceajare.com rowdie.bright@gmail.com MOR TG AG@

fJCin $1,000 says youwon’t find

Follow us on our social
channels for the lates

a lower mortgage rate.

Britney Sherley Kaelea Pena Dan Steele
RP Assistant RP Assistant & Writer Writer

If youdo, we’ll pay up.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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)
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SUDDENLY A BIBANTIC
CONE OF LIGHT PIERCES
THE NIGHT AND ETCHES
A FEELING OF SECURITY
AGAINST A BLACK
CLOUD—-THE SILHOUETTE
OF A Co-op LINEMAN
RESTORING SERVICE!

A
iy .ﬁm\

Brett Dunlap Edwin Prieto Larissa Cable HadenLipham Whitney Chaney = Tom Couture
NMLS# 446649 NMLS# 2628920 NMLS# 525982 NMLS# 1644599 NMLS# 1213629 NMLS# 842717

We'RE NOT JUST A SERVICE
PROVIDER, WE'RE ACTIVE MEMBERS
OF OUR communITY. WE TAKE
PRIDE IN SERVING OUR MEMBERS
AND 60ING THE EXTRA MILE IN
EVERYTHING WE DO.

South Plains Electric

’/ﬁ Cooperative, Inc.

SPEC.COOP
FOLLOW US ON
SOCIAL MEDI

vy A gl B

Your Touchstone Energy” Cooperative ?Ci}c
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TOP PRODUCER

Coldwell Banker

STORY BY KAELEA PENA
PHOTOS BY ALICEA MULLINS, ALICEA JARE PHOTOGRAPHY
(UNLESS OTHERWISE NOTED)
DRESSED BY J. HOFFMAN’S

fter years of working alongside

her family members in

their business, becoming a
REALTOR® was a dream Kim Burrous
always kept close to her heart. Once her
children had grown and left the nest,
she knew the time was right to pursue
real estate. In 2013, Kim transitioned
from being a certified family law
mediator and stay-at-home mom to
earning her license. She hit the ground
running, and with passion, drive, and
a deep-rooted work ethic, she quickly
made her mark in the industry.

Diving headfirst into the industry,

Kim strived to find a brokerage that
aligned with her values and would
support her growth to become the best
REALTOR® she could be. She chose
Coldwell Banker, a company with a
long-standing reputation for upholding
high moral standards. Founded after
the San Francisco earthquake in the
1800s, Coldwell Banker was America’s
first real estate company. Ethical
business practices have always been a
pillar of the company. “I love this story,
and when I met with the leadership at
Coldwell Banker, I could feel this sense
of integrity,” Kim shares. She knew she
wanted to practice real estate with a
company like that—and she still remains
with Coldwell Banker.

What makes real estate worth the time
and effort? For Kim, the answer is
helping and serving—because everyone
deserves a place to call home. “It sounds
cliche, but it’s not,” Kim expresses. Life
happens at home—family dinners,
relaxing, entertaining, and even
decorating Christmas trees—and finding
a home for someone and handing

over the keys is extremely rewarding.
The process is emotional and also an
important business deal. Kim describes
the experience as a delicate balance that
culminates in something beautiful.

Kim believes that strong
communication—one of her greatest
strengths—is the key to standing out in
real estate. “I pride myself on providing
a personal touch because no two buyers,
sellers, or transactions are ever the
same,” she shares. With an intuitive
ability to connect with people from

all walks of life, Kim takes the time to
understand each client’s needs and
dreams. Her goal? To make every home
buying or selling encounter as smooth,
enjoyable, and stress-free as possible.

According to Kim, one of the biggest
challenges in real estate is aligning
buyers and sellers, especially in today’s
ever-changing market. With high
emotions and expectations on both
sides, blending patience, experience,

and finesse to unite everyone is critical.

“That’s where strong communication
comes in,” Kim explains, adding that

essential skills are listening closely,
understanding each side’s perspective,
and finding common ground. Her
ability to navigate challenging
conversations and keep everything
moving forward is a key reason clients
trust her to guide them through even
the most complex transactions.

Kim’s most significant priority is carving
out quality time with her family. She
and her husband, Dal, who happens to
be her teammate in real estate, make

a dynamic duo at work and home. “It’s
never dull working with your spouse,”

Lubbock Real Producers - 11



“Photo provided by Kim

Kim laughs, “and I wouldn’t have

it any other way.” Together, they’ve
built a beautiful life with their two
children and three grandchildren. Their
daughter, Erin, is a banker in League
City, TX, while their son, Jay, works in

IT and currently resides in London.
Rounding out the family is their beloved
fur baby, Lucy, an affectionate English
Springer Spaniel who keeps life lively
wherever she goes.

A fun fact about Kim: She’s an avid
birdwatcher. Her love for spotting
feathered friends has
even rubbed off on
her grandkids, who
now excitedly
share stories of
birds they’ve
seen in their
backyards.
The quiet
passion brings
Kim joy and
mindfulness.
She also deeply
adores the
mountains—her
haven. The crisp air
and stillness of nature

When past
° B : = '. # 1 o f T Vg e X i make the mountains a
Chents ca“ mec ; ~ % F o gLk perfect place for finding peace,

rest, and a chance to recharge.

A large part of Kim’s business comes

[
again or send
L) L)
thell‘ fl'lellds from repeat clients and referrals—
A : ! \ something she doesn’t take lightly.
and famlly :‘. i i ] ; “When past clients call me again or send
P J 5

their friends and family my way, it’s the

L) ¥ [ -] ey kL I it | : » Ki ;
my Way, lt S gi=q TS A : : . greatest compliment,” Kim says with

a smile. “It lets me know I’ve done my

s : ) ! [ : job well and am living up to my goal of
the gl' eatCSt - b . being the best REALTOR® I can be.”
1 A - : _ | .
compllmellt. j Kim is eternally grateful. She feels
¢ ; Wy : o 0] humbled that God has blessed her with
a wonderful family, friends, and two
careers that have allowed her to serve.

Kim Burrous
Coldwell Banker
806-239-3715
kim@cblubbock.com

Lubbock Real Producers - 13



YOUR CLIENTS COULD
CLOSE WITH

ON THEIR NEW HOME!

with HO.M.ET100

806.798.5554
alliancecutx.com

8401 Quaker Ave. Lubbock, TX 79424
ach account insured up to $500,000. By members’ choice, this institution i

Each accou 4 not fei
Credit Union membership is required. Loans are subject to credit qualification and




ON THE RISE

—————

DANE
HENSLEY

Panhandle Realty Group

SUBMITTED BY DANE HENSLEY e PHOTOS BY ALICEA MULLINS, ALICEA JARE PHOTOGRAPHY
(UNLESS OTHERWISE NOTED)

When did you start your career in
real estate?

I became an agent in 2020 but began
building homes with my dad in 2014.

What did you do before you became
a REALTOR®?

I'was an ICU nurse for a couple of years
and was in nurse practitioner school
before deciding to be involved in

real estate.

Share the life events that led you to
real estate.

Building homes with my dad was the
catalyst for me choosing real estate as

a career. It instilled a passion for
helping others.

What do you find most fulfilling
about your work?

Closing and seeing families live in and
love these homes we’ve worked on for
months is the most fulfilling aspect of
my job.

What do you see for your real
estate future?

We are growing our building, land, and
real estate companies. We are focused
on becoming better, more streamlined,
and more productive to ensure a better
product at a quicker turnaround.

How and why did you choose your
current brokerage?

We started our brokerage in 2023. We
wanted to bring ours and my family’s
properties under one roof.

What drives you to keep going on
tough days?

My family and my team. Knowing I have
people who rely on us to put forth our
best foot and a good product pushes me
to strive harder.

Do you have any mentors or people
you look up to?

My dad, Ronnie Hensley, and my
business partner/co-owner of our
brokerage, Austin Martin. Knowing

the work they put into making our
companies run inspires me to be better
every day.

How would others describe you?
Determined and hardworking!

Lubbock Real Producers - 17



What sets you apart?

Being a REALTOR®, developer, and
builder on our properties gives me

a unique edge because clients get
information straight from the source.

What are you most passionate
about in real estate?

I am most passionate about putting out
high-quality rural homes.

Share your favorite places to meet
with clients.
Evie Mae’s or Hillcrest.

Please share a story about a client
or agent experience.

The most memorable home I can
remember selling is my first of ours as
an agent. My whole life, I have been

18 - June 2025

involved in the building process but
never on the sales side of our company.
Once I sold our first one and realized I
could do it, I was determined to do as
much as possible.

What would you do differently if you
were starting over in real estate?
Start sooner!

Tell us about your family.
I have an amazing support system. My
wife, Jacy Hensley, is a hardworking

mother and teacher at New Deal ISD.
Our son, Jack, is 2 1/2, and our daughter,
Emma, is 1 month old. We love spending
time with our kids—as long as I am with
them, that’s all I care about. We are huge
Texas Tech fans, so if Tech is playing, we
are probably watching.

How do you define success?

To me, success is about relationships.
You can have all the money, but are you
close with your family? Your friends?
My version of success is having a great

f?;fi-’(ﬂ',;k
af -

Photo provided by Dane

home life, providing for my children, and setting them on
their path to happiness and success.

What do you want to be remembered for?

I'want to be remembered as a hardworking, kind, Christian
man and father. Being a father is my greatest achievement
and the most important part of my life.

What are you most grateful for?

My family. My dad instilled a work ethic in me at a young
age—to go out and make things happen for myself. I am
beyond grateful he did that. I'm also thankful for my wife
and her support. She understands that there are no days off
in real estate.

What is something that not many people know

about you?

I am an avid European soccer fan. I go at least once a year to
catch a couple of games. I am also a big hunter and spend a
lot of time hunting in the fall and winter when I should

be working!

Dane Hensley

Panhandle Realty Group
806-317-5427
dane@panhandlerealtors.com

Full-Service Packing,
Moving & Storage

Fully Insured & Bonded

Locally Owned & Operated
FREE, GUARANTEED Estimates
REALTOR® Discounts

Local & Long-Distance Moves

Béfore you start,
call

(806) 763-4191

HartMovingandStorage.com

Lubbock Real Producers -




Weddings & Events

Professional B
Brandin

Family Portraits
Graduation Portraits
Couples Portraits
Maternity & Newborn
and more!

Photography t+at meets vou
WHERE YOU ARE & REACHES FOR

WHERE YOU'RE HEADED.

ion

BOOK NOW I |

Rowdie Richardson
9T4-114-6757 J T
Www.lowdiebright:com e J

fTowgle,bright@pmail:com
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ARCHGATE

INSURANCE

THE BEST HOME INSURANCE FOR
THE BEST PRICE...

YES, IT REALLY IS THAT SIMPLE.

g
FIRE & ICE

HEATING AND COOLING

SERVICE
INSTALLATION
INSPECTION

LET US HELP WITH ALL YOUR
HVAC NEEDS

PROFESSIONAL
PROPERTY

A /A A

2_Q Po~l Fetate
OSANSSi Tl INSPECTION
- RESIDENTIAL INSPECTIONS SERV’GES
* COMMERCIAL INSPECTIONS
* SEWER SCOPE INSPECTIONS
* SEPTIC INSPECTIONS
- WELL FLOW INSPECTIONS
- WATER QUALITY TESTING
* TERMITE INSPECTIONS (3RD PARTY)
* IR THERMAL CAMERA
- FOUNDATION SCAN

Same-Day Reports

806-470-8223 | 38inspect@gmail.com | www.38inspect.com

Lubbock Rhstracl ekl i
& Title Company —
\p—!"‘

= P . . S .' - t“";*ﬁ.‘:’-" =
Myou r,chentsa'dosmg

: experlence they’ Il rave about~ ~

e, U

.\

MAKING YOUR WEST
TEXAS DREAM HOME
POSSIBLE.

Y

Loan Olficer | NMLS# 2480909

806.773. 5140

Purchasing a home is an important milestone, and
we're here to make it meaningful. We toke the time
to understand your needs and aspirations, helping
yeu navigate each step with confidence, 50 you can
reach your goals now and in the futurs.

Pl WA B e, e A i O 1 RBrlicd Ty e €24 Eopprmerrrs :
s N 0 g o P 1 ﬁ
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PRECIOUS PETS

THE PETS .=

OF REALESTATE *

Behind every successful real estate agent and preferred partner is
a precious pet calling the shots. From loyal office companions to
Zoom call crashers, meet the beloved pets who truly run the show—

and steal our hearts—in the world of real estate. Oaklee
Taryn Lackey

Banjo Simon Snoopy Minnie Pearl Halo

Denise Stout

-/ i «';- | ".'.".l.
; LA 7 f -"""_r.‘:" &
Wl 2tk satl
Fred & George Hattie Packer Finley & Harper
Jennifer Tollett Michelle Stuart & Whitney

& Zachary Leif Kauffman Lindsey Bartley  Pendergrass

22 - June 2025
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Cheeto & Charlee
Bailee Porter
i‘ o, Oreo
Harper & Coby @,
L] ’
Chelsea Timmens i‘ A X

Opie & Herman
Trajen Johnson

Oakley, Cooper, & Milo . Linda & Carlos

Courtney Wicks Jennifer Busbea

Shep Tigger

lB\??n;(&éa.ck Yuna Bear & Delsin . Cole Susan
1C 1IIMPSon
| Heather Brandt | Whisenhunt Kalisiak

Darla Summer Riley & Maggie
Kari Payne Madisyn Seymore | Renee B“rgett |
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THE PETS OF REAL ESTATE v ¥ o
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Sienna, Sedona, & Grace Piper Meli, Asher, & Penny Teddy

Candace & Mary McGuire Josh Nichols Katie Jo Schafer
Robert Wood

Midge Lucy

Vexy Hermes Tiffany Cook Kim Burrous

' Bambi Temple |

Lubbock | Home Loan Center
6102 82nd St. Suite 12-B, Lubbock, TX 79424 | 806.701.3320 | FirstTexasNB.Mortgage
Wemilied I £27 Equal Housiee Lsndar
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RUSTY’S BUG STOP

18 YEARS OF EXPERIENCE IN LUBBOCK

termite inspections - termite treatrments - residential & commercial pest control
competitive pricing on all termite treatments

_ HOME LOAN CENTER 806.777.7424 | rustysbugstop.com
Are your clients looking to buy a

new home this summer?
] AMERICAN

|
’ L@\/@ 7 = LaAND TITLE
@ - actionelectric98@gmail.com

PEOPLE THAT YOU KNOW

actionelectriclbk.com
“Michael is knowledgeable, professional, and works diligently

to get the closing done. He has helped us through some tough

situations and found solutions quickly.” -Client Review

Electrical Installations Home Inspection
Remodeling Repairs Michael Boulos is an attorney with extensive real

estate experience. He's ready to use all of his

knowledge to make sure your transaction is

Lubbaock’s No. 1 Electrician

. = = (=) Backup Solar . . 4
Sonya Garcia Lacie Walton Christian Allen Updla  Swenw  Bao Freseron Exparince TR S
. American Land Title: personalized service, expert
Vice President Executive Vice President Mortgage Loan Officer ' e = _ _ _
Mortgage Operations Manager Mortgage Dept. Manager Banking Officer - guidance, and a streamlined closing process.
NMIL.S#1622095 NMLS#469782 Hablo espaﬁol When it's time to close, close with the
806 4451205 806-441-8036 AblES:q o6 O American Land Titl team.

623-249-9259
callen@peoplesbanktexas.com

MORTGAGE /(i Suple

Member
Www.peoplesbanktexas.com
s FDIC P l[)\lMLS#Sl4404

sgarcia@peoplesbanktexas.com  lwalton@peoplesbanktexas.com

AMERICANLANDTEXAS.COM

Michael Boulos
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PARTNER SPOTLIGHT

Lubbock National Bank

STORY BY KAELEA PENA e PHOTOS BY ALICEA MULLINS, ALICEA JARE PHOTOGRAPHY

Lubbock National Bank (LNB) isn’t
just the largest family-owned bank
in the country—it’s a legacy of more
than 130 years. With roots in the
Texas Panhandle, LNB has begun
expanding its presence across West
and South Texas.

LNB represents Texas banking history.
It’s a one-stop shop for all mortgage
needs. Known for blending tradition
with innovation, LNB offers a full
suite of financing options, including
Conventional, FHA, VA, and USDA
loans. For those looking to build or
invest, LNB also provides tailored
private banking products like interim
construction loans, land and lot
financing, and flexible home equity
solutions—from lines of credit to home
improvement loans.

One of the team’s top producers is
Stephanie Ratty, a loan officer with

10 years of mortgage experience

and a drive that hasn’t faded since
Day 1. Her passion and LNB’s trusted
reputation make the home financing
process feel less like a transaction and
more like a partnership.

When Stephanie stepped into mortgage
lending, she knew she had found her
calling. She was born in Pampa, TX,
and raised in Dimmitt until she was a
teenager, finishing school in Plainview.
She grew up in a fire station, so when
she began her career as a mortgage
loan officer, she quickly discovered that
the fast-paced, people-focused nature
of the job was right up her alley. With

a natural ability to connect with clients

Lubbock Real Producers - 29



and a sharp eye for detail, Stephanie
thrives in an environment where every
day brings a new opportunity to make a
difference. “The best thing about being
a mortgage lender is helping people
achieve their goals and dreams,” she
says. Her passion for guiding others
through one of their most significant
decisions has made her successful and
fulfilled in her work.

Why bank with LNB? Because it’s not
like the rest. If you think all banks are
the same, think again. What sets LNB
apart is its genuine commitment to
staying local and personal. “When we
say we’re LOCAL, we mean it,” says
Stephanie. “We’re not too big for any
customer.” At LNB, the team makes
decisions quickly, keeps fees low, and
prioritizes customers over profits. This
personal, community-driven approach
makes LNB a loyal partner.

LNB offers a variety of loan products.

If clients don’t qualify for a traditional
mortgage, LNB has in-house loan
options that have helped many people
achieve their dream of homeownership.

Banking should be easy, convenient,

and tailored to each person, so LNB
continually invests in the latest
technology to meet and exceed customer
expectations. “The innovation goes far
beyond smartphone apps,” Stephanie
explains. “From launching new products
to exploring better ways to serve
communities, we’re always looking
ahead. At LNB, settling for the status quo
isn’t in our DNA.”

When she’s not helping clients navigate
the mortgage process, Stephanie
treasures quality time with her family,
including her two beautiful daughters.
Whether in the kitchen cooking
something special or fishing at the
lake, she cherishes every moment. Her
oldest daughter is wrapping up her
final semester at Texas Tech, while

her youngest is making her mark as

a freshman at Liberty High School—
already earning a spot on the varsity
softball team.

Stephanie hopes people remember
her as someone who always gave her
best. Life is a journey filled with highs

and lows, triumphs and setbhacks—

sometimes, those setbacks pave the way

to success. “I want to be remembered as

someone who walked her path with a

smile, proud of what I’ve accomplished WH E N WE
and at peace with the journey,” she

shares. That grounded perspective and SAY WE, RE

quiet determination define her.
LOCAL,

For Stephanie, success is an ongoing,
never-ending journey. Setting her eyes
on a goal is just another step along the

we
way. “Success is always moving forward
with the mentality that I am better than W 3
I'was yesterday but not as good as I will ¢
be tomorrow,” Stephanie reveals.

WE'RE NOT
Stephanie Ratty

NMLS ID: 1473442 TOO BIG

Lubbock National Bank
806-473-6424
stephanie.ratty@lubbocknational.com FOR ANY

Lubbock CUSTOMER.”
National
Bank

of Amarillo National Bank

HomelLoan

Member FDIC | @ Equal Housing Lender | NMLS# 644528

o StateFarm

Your local agent
for home & auto

Ana Borrego | Agent

4521 114th St Ste 100
Lubbock, TX 79424-2289

Bus: 806-745-2555

www.anaborrego.com

State Farm Mutual Automobile Insurance Company, State Farm Indemnity Company, State Farm Fire and Casualty Company,
State Farm General Insurance Company, Bloomington, IL

State Farm County Mutual Insurance Company of Texas, State Farm Lloyds, Richardson, TX

State Farm Florida Insurance Company, Winter Haven, FL
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Take On |
Homeownership

y <\ NI discover a home financing experience that's simple,
- ‘transparent, and uniquely yours. For more than 35 years,

we've been helping countless customers all across the
‘country confidently navigate their home financing journey.
.:.:!I_ . ¥m¢-m, k. __tmﬁl'q:lr '- ) { 3 _I_”. . '-.pf__.___“ -.--.- “

i ‘experts to understand today’s housing market and reliably
provide quick answers, clear updates, and personalized
service

g 806-445-5344 @ cody hedges@primelending.com

5010 University Avenue, Suite & @ www.CodyHedges.com
Lubbock, TX 79413
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D-R-HORTON

Almerica’s Buitater

V\iestmont

New Phase & New Floorplans

6801 54" Street, Lubbock TX 79407

New Affordable Homes from the high $200s

Up to 3% commission! Ask about our VIP program

Vew Home Feafures

Floor Plan Variety | 1 & 2 story | 4-5 bed | 2-4 bath
1,863 sq. ft. to 2,884 sq. ft.

« 2 Car Garage

Covered patio on all homes

Stainless Steel Appliances

« Smart Home Technology

Sprinkler System

Tankless Water Heater & More

a f Ll L
Amerificg ¢ ;7%» Z
« MNearby Parks | Walking trails | Pond
« Mear major routes: Marsha Sharp and Milwaukee
« 3 mins from Water Rampage Family Waterpark®
« 5 mins from Cracker Barrel Old Country Store®,

Main Event®, Milestones Development®, Target®
« 20 mins from Buffalo Springs Lake

@ 808.606.6668 - Lubbockinfo@drhorton.com
@ www.drhorton.com/lubbock

Haome and community information, pricing, plans, included fea!ures._gpﬁnns. larms, ava:lah:lﬁi,r. amenitias, and co-broka are subject o change and prior sale atl any
time without nolice or nnhaa_tmn. rawings, pictures, photographs, video, square footages, colors, features, and sizes are for ilusiration purposes only and will vary
from the homas as buill. Frices shown are base home prices and do nof include closing cosis and fees, modifications to Plans and custom features, which maﬁ
substantially affect final cost of the home. Prices vary m{’cammumly. [.R. Hortan reserves the night to cancel or change all offars without prior notice or obligation,

Buyer is working with a licensed real eslate agent or broker, the agent or broker musl accompany and register buyer on first visit to the community, Additional
restrictions may apply. D.R. Horton is_an Equal Housing Opportunity” Builder. The up to 3% commission program is valid only for closings in D.R. Horton homes in
Lubbock Communities, Commission will be paid uF-an closing & Tundlngsnf the home, Offer valid only for new -:%nlrams & dogs not apply to transfers, cancellations,
or re-writes. To receive commission, buyer cannol have previously registered with DR, Horton in person or on DR, Horton's website, infterest list or pre?uallflcahnn
list. Please contact a communily sales representative for additional requirements, including a list of available homes, Promotional consideration is suhge: to caps, If
any, on total broker compensation imposed by the home buyer's lender or by the buyer/buyer a?ent agreement. Must be a licensed sales broker/fagent to gualify. This
special commission incentive may not be used in u:nn||unct|c-n with any other broker/sales agent bonus or incentive. Commission is calculated on final sales price of
the home as staled on the Closing Disclosure form, It buyer is working with a licensed Texas real estate agent or broker, the agent or broker must accompany &
register buyer on first visil to_the community. A D.R. Horton Smart Home is equi Ped with technology that includes the following: a Z-Wave Elrngrammahle thermostal
manufactured by Honeywell®; a Z-Wave door lock manufactured by Kwikset®; a Smart Switch; a Oolsys®, Inc. touchscieen Smart Home control device; an
automation platform from Alarm.com; an Alarm.com video doorbell; an Amazon Echo Pop®. D.R. Horton reserves the right, without prior nofice, to substitute other
products for those listed above, Other Smart Home lechnclugr fealures may be offered for an additional charge. For Smart Home lechnology included in the home to
work, homeowners must obtain and pay for their own Internel service and ma]lr need lud:lun:haﬁe compatible devices and lo mainfain accounts with third parties for
the services. D.R. Horton makes no répresentation or warranty that any or all of the Smart Home Iechnalu% is secure, will meet any homeowner needs or will
provide any level of physical or cyber security for the home - even if the technn!_n?g.- is working as intended. All photos and drawings are for illustration purposes
only. See 3 D.R. Horlon sales agent for complete information. DR, Horton is a regislered trademark of D.R. Horton Management Company, Ltd. All other trademarks
Ehuwn barE il']‘e Eﬁggerly of their respective owners. Amazond, Echo®, Alexa®, and all related logos are trademarks of Amazon.com, Inc. or its affiliates. Offer expires

ecember 31, .



FEATURED AGENT

MILY

SCHLABS

Keller Williams

STORY BY KAELEA PENA
PHOTOS BY ALICEA MULLINS, ALICEA JARE
PHOTOGRAPHY (UNLESS OTHERWISE NOTED)

In the fashion world, Emily Schlabs had
mastered the art of styling—in a space
where creativity and confidence came
naturally. But something inside her was
calling for more. Emily decided to step
away from the familiar and leap into
the unknown. “I walked away from

the world I loved to pursue something
that felt equally thrilling but full of
uncertainties—it was a risk, but there’s
no looking back now,” she shares
jokingly. That fearless move wasn’t just
about a career change but about growth,

passion, and embracing a new chapter
with open arms.

Thriving in her role as a sales associate,
Emily eventually stepped into a
manager and buyer position at Hemline
Lubbock, where she shined curating
stylish looks for clients. But then, COVID
hit. Almost overnight, the world paused.
Events were canceled, travel plans
vanished, and fashion shifted to one
word: loungewear. “I hated it,” Emily
admits. The creative spark that once lit
up her days had dimmed.

All the while, REALTORS® she had
styled over the years kept nudging
her—“You’d be amazing in real estate,”
they said. At first, she brushed off their
remarks. But as the world changed,

so did her perspective. With some
encouragement (and a stimulus check),
Emily made a bold move: She signed
up for real estate classes, leaned on
her REALTOR® clients for guidance,
and started soaking up everything she
could. “Thanks to the support of my
now-husband and parents, I took the
leap, quit my job, and became a full-time
REALTOR® in 2020,” she shares.
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For Emily, real estate is a calling.
What fuels her most is helping first-
time buyers, especially those who
never thought homeownership was
within reach. “There’s nothing like
seeing someone realize their dream
of owning a home,” she emphasizes.
“Being a part of that moment is
incredibly rewarding.”

But Emily’s passion doesn’t stop there.
She’s also a champion for the Lubbock
community, proudly highlighting
everything the city has to offer—from
its vibrant culture to its welcoming
neighborhoods. Emily is a trusted guide
through one of life’s biggest transitions,
and her business relationships often
grow into lasting friendships. “Many of
my clients become like family,” she says.
“Knowing they trust me for future needs
and refer me to others makes this work
truly fulfilling.”

Additionally, Emily has been a proud
partner with the Big Brothers Big Sisters
organization for the past five years,
directly impacting the lives of local

youth. She also leads the Keller Williams
volunteer group for St. Benedict’s; her
deep commitment to Lubbock goes
beyond real estate—she’s dedicated to
making the city a better place.

When Emily isn’t helping her clients in
real estate, she’s soaking up time with the
people who matter most—her family and
friends. She and her husband, Darren,
met at Texas Tech, and they are at

almost every Red Raider sporting event,
cheering on their alma mater. They
share their lives at home with their fur
baby, Zara. They love weekend getaways
and hanging out with their nieces and
nephews. “We’re also fortunate to have
an amazing community of friends and
family in Lubbock—whether grabbing
drinks or Sunday family dinners, we love
doing life with them,” Emily shares.

Looking back on her journey into
real estate, Emily wouldn’t change

a thing. “I truly believe everything
happens for a reason,” she says. She’s
passionate about becoming a leader
in the industry and helping others

“I truly
believe
everything
happens for
a reason.”

succeed just as she did, especially as a
solo agent. She also envisions building
a family of her own. She is determined
to strike that meaningful balance
between career and personal life—
proving that having both is possible
with heart, hustle, and purpose.

Emily Schlabs

Keller Williams
210-241-2824
em.sanchez@kw.com

Photo by Pam K. McNutt

“Many of my clients become
like family. Knowing they trust

D ; !./ /
| Yl 0% 1)
me for future needs and refer . 5/&

me to others makes this work . W . -ap}:u_rmg Smiles That Sell!

truly fulfilling” . | | _, ad ﬂ

To support her new career, Emily knew she
needed more than just a brokerage—she
needed a place where people would believe
in her potential, align with her values, and
guide her growth every step of the way. She
chose Keller Williams because its faith-based
foundation of putting God first, followed

by family and business, immediately

gave her peace and comfort. The office
environment was welcoming, with an
incredible camaraderie and a strong sense of
community. Tara Newton and the leadership
team genuinely care about each agent’s
success; that support made all the difference
for Emily. She also loved the office dynamic
and the agents. “Now, those agents are some
of my closest friends, and we truly do life
together,” Emily smiles.
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PHOTOGRAPHY

ADD ME TO YOUR CONTACTS!

(575) 825-5588 e aliceajare.com
aliceajare@gmail.com




“Savanna Holton “ Ashley Laycock
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| I l\| [5 % hubcitytitle.com

City title 4415 66th St Suite 100
Lubbock, Texas 79414

—

800.450.2010 806.549.0105 806.661.8044

50 reasons to love C’ufﬁga.n.,.

Water Softeners « Reverse Osmosis = Whole House Filtration = Commercial

S50
referral

fees

You tell them.
They tell us.

o vy (806) 795-8290 WWW_JHOFFMANS.COM 4918 50TH ST LUBBOCK, TX
culiganlubbock.com CLOTHING * SHOES * JEWELRY « ACCESSORIES * GIFTS & HOMES

38 - June 2025 Lubbock Real Producers - 39




SPOTLIGHT REALTOR®

Better Homes
and Gardens
Real Estate
BlU Realty

STORY BY DAN STEELE
PHOTOS BY ALICEA MULLINS, ALICEA
JARE PHOTOGRAPHY

For Nick Simpson, the most

fulfilling part of being a real estate

agent is helping people get where
they want to be for the next
chapter of their story. No matter
the challenge’s complexity, he
never gives up fighting to help
them achieve their goals. “People
count on me, and | do not take that
lightly,” he says. “Letting those
around me down is not an option.
My job is to make sure that my
people have a roof over their heads
and to bring the best possible

solution for them.”

Being able to serve others while
having the financial freedom to pursue
aspirations is what drew Nick into real
estate. “I started my real estate career
in February of 2020,” he recalls. “At
the time, I had spent 15 years in law
enforcement, and with the highs and
lows that come with that job, I started
to consider if there could be more.
Real estate had intrigued me for a

few years, and I had seen enough to
know the opportunities for financial
freedom, the thrill of the unknown,
and being my own business.”

Nick brings the same dedication to his
clients that he did to the public during
his career in law enforcement, and he
defines himself by his accessibility to
and availability for his clients. “I am
there when they need me, and they
are my priority for one of the biggest
and most expensive decisions they will
make in their lifetimes,” he declares.




“I KNEW |
WANTED
SOMEWHERE
WITH A SOLID,
SUPPORTIVE
CULTURE THAT
WOULD ALLOW
ME TO REACH
MY FINANCIAL
AND PERSONAL
GOALS.”

Having the proper support and tools to
serve his customers is why Nick chose
to hang his license at Blu Realty. “I
knew I wanted somewhere with a solid,
supportive culture that would allow

me to reach my financial and personal
goals,” he explains. “I had been working
on my classes and searching for the
right fit by talking to different agents
about their experiences. I had met
several of the Blu crew, including John
Darden.” Although Nick was aware of
the brokerage’s stellar reputation, he
did not join until John boldly invited
him to join the Blu Realty team while
Nick was working at the brokerage’s
annual Cyan Awards banquet. “John
was hosting the event and called me
out over the mic to ask if I wanted to
be a part of Blu—in front of a room
full of people,” Nick reflects. “It sounds
unnerving, but that day, I decided to
join. I have been there ever since, and
my business continues to grow and
thrive because of that decision.”

When Nick isn’t delivering his clients
top-notch service to help them achieve
their real estate dreams, meeting with
them at such places as LBK Brewery,
Nashwell Café, and Brisas, he enjoys
listening to podcasts such as The
GaryVee Audio Experience, All-In,

and On the Market. He also reads,
listing Rich Dad, Poor Dad, The Laws
of Human Nature, Start with No, and
How to Win Friends & Influence Others
among his favorites.
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Nick’s absolute favorite activity, aside
from helping his clients, is spending
time with his wife and two dogs. “My
wife, Ginny, and I have been married for
nine years, and we have two 4-legged
boys—]Jack, a British lab, and Benny, a
golden retriever,” Nick shares, adding
that his wife and family are what he

is most grateful for. “Ginny is such an
integral part of everything I am able

to accomplish despite all that she has
on her plate. She is absolutely amazing
and makes me a better person.” They
enjoy taking their furry boys to the dog
park or a brewery, traveling, hanging
out with friends, and sharing “driveway
drinks” with their neighbors on perfect
West Texas evenings.

Nick Simpson

Better Homes and Gardens Real Estate
Blu Realty

806-559-4119
nsimpson@betterlbk.com

Reliable.
Steady.
Ready

Kind of

11421 Slide Road, Suite 700
4101 84th Street, Suite B

When You
Need Us.

Like Dad.

1408 Buddy Holly Avenue, Suite B

Service Title

74 years of service

806-368-9507

ServiceTitleCo.com
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SAVE THE DATE PROUD TO BE A CLOSING TEAM YOU CAN

, S T

SERVING
LUBBOCK
AND THE

SEPTEMBER 29 & 30, 2025 y n 8 SURROUNDING

LOEWS ARLINGTON HOTEL & CONVENTION CENTER AREAS SINCE 1963

ESTERN’TITLE
CeO*M*P* L A*N-Y

Join real estate leaders and the top 5% of agents from across the country for a two-day experience

packed with / , and

designed to help you succeed in the ever-evolving real estate market. | | I | | ’ ] &hm e c an d ice G erron

\ \
; ) 79 ALLIANCE

Betler rales, exceplional service.

FHA, VA & Conventional Loan Programs
H.OM.E 100 - $0 Down Payment Loan
Interim Construction Loans

Investment Renovation Loans

Down Payment Assistance Programs

J “‘

Oscar-nominated for “Molly’s Game,” New York Times bestselling Creator of Real Producers, = [ *  Bank Statement Loan for Self-Employed Borrowers
the movie tells Bloom’s journey author of "Take the Stairs" host of Real Producers Podcast j ’ i i USDA Loans
hfrim UE Sklerkto Waltresfs ) - *  Extended Rate Lock Program
igh-stakes poker game fame ‘ *»  HELOC - Home Equity Line of Credit Loans

cgerron@alliancecutx.com * B06.507.0631 * NMLS #1951472
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LETTER FROM THE PRESIDENT

Your Future’s So Bright,
You’ve Gotta Wear Shades

Welcome SUMMER! This month’s title
comes from the 1986 one-hit wonder by
Timbuk3: “The future’s so bright, I gotta
wear shades.” It’s a catchy line from an
impactful decade, but it holds real wisdom
as we reflect on how far our industry has
come—and where it’s heading next.

BY 2025 LAR
PRESIDENT ANDREA
STURDIVANT

Let’s have some fun. Step back to 1986:
REALTORS® were rocking shoulder pads
and showing properties without smartphones, the internet, or
Google Maps. Listings lived in spiral-bound MLS books, and
you had to drive around and pick up keys to show houses.
Contracts were typed—yes, typed—on carbon paper, and if
you wanted to deliver a counteroffer, you better hope the fax
machine didn’t jam. Mortgage rates had come DOWN to an
eye-watering 16% in 1986, but LAR agents didn’t flinch. They
got creative, built trust face-to-face, and closed deals with sheer
hustle and heart. I wonder if agents in 1986 could imagine
what selling real estate would look like in 2025. Some are still
practicing in our Association—sit down with one of them, and
youwll have an amazing perspective on today’s market.

Back then, the Lubbock Association of REALTORS® had
619 members. Today, we’re a network of almost 1,700
professionals—and growing. While the tools have changed—

WATER WELL INSTALLATION | WATER WELL REPAIRS | WATER PUMP MAINTENANCE

HUNDER WA_; ER

-SERVICE- \,, R

internet
platforms, CRMs,
Al-driven lead
gen, social media
strategy—the
core of our
business is

still people,
relationships, and local expertise.

We are in another amazingly transformative time in selling
real estate with Association and MLS consolidations, evolving
marketplaces, compensation diversion, and a stronger
emphasis on professionalism and specialization. The most
successful REALTORS® will be those who own their niche,
invest in their craft, and confidently wield today’s technology.
At LAR, we’re here to help you shine. From continuing
education to networking events and tech tools, we’re equipping
members to stay sharp in a competitive and rapidly changing
market. Check out the calendar on the member dashboard this
month—you’re sure to find something that sparks your growth.

So yes—it’s bright out there, not just because the sun is beating
down on the South Plains, but also because the future of real
estate in Lubbock is full of opportunity. Dig out your shades,
roll up your sleeves, and be active in creating what’s next.

ula

Cindy Carver

SVP-Mortgage Area Manager
NMLS# 338730

(806) 543-5111
ccarver@city.bank

Apply at cindycarver.net

alY A hOME
U LOVE WiTh A

Bob Rowten

SVP-Mortgage Consultant
NMLS# 339970

(806) 928-2120
browten@city.bank

Apply at bobrowten.com

eNOER YU TRUST

Randy Runquist
Mortgage Consultant

NMLS# 1736985

(806) 789-3378
rrunquist@city.bank

Apply at randymortgage.com

vy
7

We make & bajopen. %&% Bant:

Youw make i home MORTGAGE

Specializing in residential, commercial and agricultural wells

thunderpumpservice@gmail.com *» www.thunderpumpservice.com
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THE WESTERN BANK

MORTGAGE TEAM

._*
Allyn Piland Bert Rogers Frances Barrera Sarah Jester

Martga esident Mortgage Loan Offcer Mortgage Loan Offic Plainviesw President Operations Manager

From “just looking" to “just moved in".

We've got you covered.
Western Bank
Mortgage

+
+

"AT RESTORE HYPER
WELLNESS WE MAKE
YOUR HEALTH AND
WELLNESS A PRIORITY.
WE OFFER A MIX OF
SERVICES TO HELP YOU
ON YOUR PREVENTATIVE
HEALTHCARE JOURNEY!"

YOLANDS BARNES -GENER AL
MANMAGER

7604 MILWAUKEE AVE
LUBBOCKTX 79424 4
806-368-8660 +
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THE FASTEST WAY TO BOOST
HOME VALUE BEFORE LISTING

When Selling a Home,
First Impressions are EVERYTHING.

Potential buyers make snap judgments within seconds of
walking through the door, and a home's cleanliness plays a
major role in its perceived value. One of the quickest and
most cost-effective ways to elevate a home’s appeal before
listing is with professional tile and carpet cleaning from
Carpet Tech. With our expert services, homes look and feel
newer, cleaner, and more inviting—helping sellers get top

dollar in less time.

Professional floor cleaning is a
low-cost, high-impact upgrade.

THE POWER OF CLEAN FLOORS

Professional cleaning removes years of built-up dirt, grime,
and stains, instantly brightening spaces and creating a fresh,
inviting atmosphere. Whether it's eliminating pet odors,
tackling high-traffic areas, or restoring worn-out flooring, the
impact is undeniable. Carpet Tech specializes in deep
cleaning and restoring all types of flooring, giving sellers a
hassle-free way to increase perceived home value with a
minimal investment.

BEFORE-AND-AFTER PROOF

Real estate professionals consistently report that freshly
cleaned floors make a dramatic difference in a home’s
presentation. Stained carpets can make a home feel
outdated, while clean, plush fibers signal quality and care.
Dull tile or scuffed hardwood can turn buyers away, but a
professional refresh can restore their shine. A small
investment in cleaning can lead to bigger offers and faster
closings.

FAST TURNAROUND FOR LAST-MINUTE LISTINGS

Time is often a factor in the real estate world, and
professional floor cleaning offers a quick, hassle-free
solution. Carpet Tech offers same-week service, ensuring
properties hit the market looking their best without
unnecessary delays.

A SMALL INVESTMENT WITH BIG RETURNS

Professional floor cleaning is a low-cost, high-impact
upgrade. It enhances staging efforts, maximizes listing
photos, and can even lead to higher offers. Buyers will
perceive the home as well cared for, helping to justify the
asking price and reduce time on the market. Carpet Tech’s
professional cleaning not only improves appearance but also
extends the life of flooring, adding long-term value for both
sellers and future homeowners.

BOOST CURB APPEAL FROM THE INSIDE OUT

Realtors know that home buyers buy with their eyes first.
Don't let dirty carpets and dingy floors be the reason a sale
falls through. Carpet Tech has been trusted for decades to
clean and restore flooring in homes across the region.
Schedule a professional floor and carpet cleaning today and
give homes the best chance to sell quickly and at top dollar
with Carpet Tech's proven expertise.

Realtor Referral DISCOUNT

20% OFF

o .f..'-.#..
FLOOR CARE SERVICES [sids:

*Not good with any other offers.
Other restrictions may apply. See store for details.
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