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The Ultimate Home Inspection Experience”

FEATURING
* PTP360 * PTPFloorPlan
Interactive 360° Visual A measured floor plan of
Inspection Summary the entire home
* PTPEstimates * PTPHomeManual
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* Convenient scheduling
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HELPING YOUR CLIENTS

with Every Move

TRIPLE / MOVERS®

Affordable, Competitive Pricing ‘

On-Time Pickup and Delivery
Top-Notch Customer'Service
& So Much More

PARTNER TODAY
FOR A SEAMLESS
MOVING
EXPERIENCE!

GABRIEL MCGOWAN
Client Relations Advisor

(702) 768-9897
Triple7Movers.com

We Handle the Fixes, You Seal the Deals.

Fix It. List It. Sell It!
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PROFESSIONAL HANDYMAN - REMODELING - POWER WASHING
PAINTING - AND SO MUCH MORE

> MAINTENANCE
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BE GLAD YOU CALLED US FIRST!

Anthony Cuomo, Owner/Operator
702.773.8434
MaintenanceAmericalV.com
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ART GALLERY

Park West Gallery
(248) 354-2343
parkwestgallery.com

HOME INSPECTION
Bridge Home Inspections
(702) 722-2222

Odin Home Inspections
GENERAL CONTRACTOR (702) 848-3998
RM General Contracting
(702) 458-2772 Pillar To Post - The Skyline Team
(702) 285-5332
Win Home Inspection

(702) 336-4190

HANDYMAN SERVICES
Maintenance America

(702) 773-8434
HOME WARRANTY

ACHOSA Home Warranty
(702) 908-9003

Dwellness Home Warranty
(702) 344-7652
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Rekey service is included in
our Silver Plan for homebuyers!”

Your clients can feel secure knowing only
they have keys to their new home.

Contact us today to learn more.
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Old Republic Home
Protection - Francine Willis
(702) 604-2004
www.orhp.com

Old Republic Home
Protection - Stacia Brain
(702) 596-3752

INSURANCE
Goosehead Insurance
(725) 213-7221

MORTGAGE
Citizen’s Choice Mortgage
(702) 433-5626

CrossCountry Mortgage -
Gaylord-Hansen Team

(858) 776-6830

Fairway Mortgage
(702) 713-7206

HighTech Lending
(702) 491-2583

Pride Lending - Andrew Dort
(725) 780-5001

MORTGAGE / LENDER

Adrian Webb Mortgage Advisors

(425) 658-8600
teamwebbloans.com

MOVING & STORAGE
Berger Moving & Storage
(702) 399-9913
bergerallied.com

Triple 7 Movers
(702) 768-9897

PROPERTY MANAGEMENT
GoldenWest Management, Inc
(858) 779-0577

REAL ESTATE MEDIA
Rocket Lister
(480) 570-8455

Valley Wide Photography
(702) 685-7696

SOLAR
Sun Solar Solutions
(702) 569-8555

TITLE COMPANY
Core Title of Nevada
(702) 592-5501

Fidelity National Financial
(702) 877-3003

Landmark Title Assurance
Agency of Nevada
(702) 869-1111
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The city of Las Vegas has always been more than just a place to call home for Zach Walkerlieb...it s part

of his DNA. A fourth-generation Las Vegas native, he comes from a lineage as varied as the city itself:

where his mother runs a major accounting firm, his father dedicated his life to coaching and teaching, his

grandfather dealt blackjack in the city * s famed casinos, and his grandmother even once graced the stages

as a showgirl. While the neon lights of the Strip may tell one story of the city, Zach has spent his career

telling another...the one about the people who call it home and the communities that shape it.

With a degree in Political Science
from Santa Clara University, Zach
had the chance to take a different
path, as we learned in our previous
article about him. However, despite
an offer from Goldman Sachs in

the Bay Area, which could have led
him into the world of high finance,
something about the promise of his
hometown and its potential for growth
and transformation, kept him firmly
rooted. He saw a city on the verge of
something greater and wanted to be
part of that evolution.

In 2012, Zach earned his real estate
license and quickly made a name for
himself by securing a spot on Coldwell
Banker’s Top 30 under 30 list...twice! By
2021, he and his business partner Mike
McNamara had formed Willow Manor,
a division of Keller Williams, built on a
vision of real estate as something much
more than transactions and sales, and
he’s been fighting for change in the
industry ever since.

For Zach, real estate was a vehicle for
change - every deal, every client, every
policy he advocates for is another step
toward shaping the community he loves
so much. “I am doing everything I can
to protect and improve our state and
community by being a part of the most
critical organizations and efforts to
accomplish that goal,” he explains. And
he means it, as he also sits on the Board
of Directors for Nevada REALTORS®,
serves on the Legislative Committee,
and actively works to shape housing

16 - June 2025

policies that impact Nevadans. His
advocacy doesn’t stop at boardrooms
and committees though, he’s also deeply
involved with Habitat for Humanity and
working to make homeownership more
accessible, particularly for those who
need it most.

“The industry is constantly changing

- with new law changes, regulations,
technology, and market fluctuations

- it demands staying well informed
and productive. If you don’t put in the
appropriate amount of effort, you lose
ground quickly. So, I enjoy the constant
push to continually better myself and
those around me.” That relentless
drive and spirit is what has propelled
Zach to the top of his field, now
leading the #1 luxury real estate team
for Keller Williams in Las Vegas as the
top-producing agent for the company
in the region.

But success for Zach isn’t measured in
sales, it’s measured in the partnerships
and relationships he builds, the agents
he’s mentored, and the lives he’s
helped improve along the way. As
those closest to him would describe;
he’s a shield - protective, principled,
and unwavering in his commitment to
the people in his life. “When someone
in my circle needs support, I give it my
all to show up as the best version of
myself for them,” he prides.

That same sense of responsibility and
commitment however, extends well
beyond his inner circle and sphere...it

extends itself to the entire city and those
who call it home. “I want to be one of the
main reasons that Nevada gets control
of its land from the Federal Government.
The largest barrier to affordable housing
and continued economic expansion/
diversification in Southern Nevada is
the limit of available land to develop

on. We need the Federal Government to
release our land so that our destiny can
be prosperous and within our control.”

Outside of the office, this dedicated
and determined Nevadan is a devoted
husband and father to three young
sons - Ryker, Weston, and Shepherd.
Family is at the core of everything he
does, shaping not just his personal life,
but the values he brings to his business
as well. In his free time, Zach continues
to give back through his work with
organizations like Ronald McDonald
House, Habitat for Humanity, Keystone
Corporation (Nevada’s largest pro-
business PAC), and as a Fellow with The
Club For Growth Nationally.

For Zach, real estate has always been
about more than just opening doors

and signing contracts. Whether he’s
negotiating a luxury home sale, fighting
for fair housing policies, or working

to ensure his children grow up in a
stronger, more vibrant Nevada, the goal
remains the same: to leave things better
than he found them. And as long as
there’s work to be done, Zach is sure to be
the one leading the charge, determined
to make a lasting impact - one home, one
policy, and one family at a time.
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~_up as the best version
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I AM DOING EVERYTHING
I CAN TO PROTECT AND
IMPROVE OUR STATE AND
COMMUNITY

by being a part of the most

critical organizations and
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A Shaddock Company

Our Product Is Our
Customer Service

LANDMARK TITLE ASSURANCE AGENCY OF NEVADA
702.869.1111 | Answers@LandmarkNV.com
10000 W. Charleston Blvd., Suite 135 Las Vegas, NV 89135

WE WANT
TO PARTNER [
WITH YOU TO (&=
GROW YOUR
BUSINESS

We understand that although all real
estate agents may be in the business
of Real Estate, their business needs
are not all the same.

Our team takes the time to listen to
your challenges, wants and needs.
They know that it is only then that
they can assist you in developing
strategie d ideas to help grow
your bu S. They wi || pp ort yo
with the | and educ that wi ||
take your busmess to th t level

EXPERIENCE |
MATTERS

and
Service IS

At Landmark, we understand that
takes the attention and hard work of
our title officers, escrow teams and
sales to make your team a successful
force in this market.

Contact one of our team members
today to set up a strategy session

702-869-1111
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COLORING OUTSIDE THE LINES: HIGH TECH
LENDING’S GUIDE THROUGH THE-GREY - BECAUSE
MORTGAGE ISN'T SO BLACK AND WHITE.

harisse (Char) Palazzolo has
C never been one to back down

from a challenge. Whether
she was sticking a landing in a
gymnastics routine, throwing stunts in
cheerleading, or navigating the chaos
of a Vegas hospitality shift at some of
the city’s most iconic casinos...she has
always been fueled by motion. With the
drive to do more, push harder, and rise
above expectations. It’s part of her DNA
- a fierce internal rhythm that has taken
her from the flashing lights of the Las
Vegas Strip to the more nuanced world
of mortgage lending, where the stakes
are just as high and the satisfaction just
as sweet.

Having grown up living in two vastly
different city backdrops, Las Vegas and
New York, Char was able to experience
the best of both worlds first hand.
Surrounded by a large Lebanese-
American family that lived by the values
of hard work, gratitude, and resilience,
she learned not to take anything for
granted. This mindset, focused on family
and continued growth, is ultimately

what shaped Char, her character, and
her determination at a very young age.

Long before she would ever step

foot into the realm of real estate
professionally, Char began investing her
earnings from working in the hospitality
industry throughout many of the Las
Vegas Strip’s most renowned casinos
into her investment properties. The
Cosmopolitan, Bellagio, Venetian,

and The Wynn were just a few of

the legendary places where she

learned the importance of service,
relationships, and timing...all skills that
remain important in her career now as
a lender.

However, it was her own experience
refinancing a property that sparked
something new in Charisse. Juggling
properties within her own investment
portfolio, she saw how confusing and
frustrating the process could be for
everyday people. She was also having
troubles finding genuinely good help,

so she set out to fill that gap for others -
a decision which would ultimately lead
her to joining Hightech Lending. Char
quickly found her footing within the
team, eventually growing into a role
where she now has employees who
support her in helping clients navigate
the lending maze.

“Mortgage isn’t so black and white”
is a sentiment that resonates with
anyone who’s had to jump through
hoops to secure financing, but for
Char, that gray area is where she
thrives. She’s become known for
handling complicated loans with ease
and helping clients who might be
turned away by big banks. “I'm
helping people get into their
homes! I’'ve done a lot of
complicated loans and

together with Hightech

Lending, we’re able to -
approve people that &
oftentimes can’t get

a loan with a bigger
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I’'m helping people
get into their
homes! I've done a
lot of complicated
loans and together
with Hightech
Lending, we’re
able to approve
people that
oftentimes can’t
get a loan with a
bigger bank. Or
maybe they have a
more complicated
loan and need
someone whao’s
more creative

in lending.” =

bank. Or maybe they have a more
complicated loan and need someone
who’s more creative in lending.”

After years of hands-on experience
during one of the industry’s most
volatile chapters, combined with
Charisse’s athletic background and
competitive spirit, she has become
quite the advocate for her clients.
The physical discipline, the mental
resilience, the habit of getting up and
showing up every day...these aren’t
just old memories from competitive
sports...they’re the building blocks
of her career. It’s how she keeps her
edge and maintains mental clarity and

p—

balance. “I enjoy being able to provide
for myself and my family, while also
helping others who may be in a tough
spot,” Char shares. “Family is the most
important thing to me, and that’s what
keeps me motivated.”

Whether she’s at a closing table,
mentoring someone new to the industry,
or poolside with friends and family,
Char shows up with the same blend

of grit and grace that she learned as a
child and has compounded on every
day since. Her appearance in major
marketing campaigns with Nutrishop,
including Men’s Health magazine and
billboards on The Vegas Strip, continue

66

[ enjoy being able to

9"7/(/04 2

for myself and my
family, while also
helping others who

may be in a tough spot.”

to solidify her presence in both of her
favorite worlds - fitness and lending.

At the end of the day, it’s about the
possibilities she is able to provide

her clients with. It’s about creating
something tangible from a string of
what-ifs. It’s about coloring outside
the lines in a black-and-white industry
and giving people the tools they need
to build a life that feels entirely their
own. She wants to be able to help
others obtain their dreams and act as
an inspiration to others who juggle
the challenges of career and family
providing that with the right mindset,
anything is possible!
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GO ALL IN ON
EVERY DEAL!

Your Partner for
a Winning
Home Warranty

AMBASSADOR PROGRAM
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v Discount on the Ambassador Own Home Warranty
v/ 40% Off All Home Warranty Policies

v/ Credit Your Buyer Up to 40% on Renewal
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We Want to Be ‘The Bridge

“ ‘.; ' o Your Client's New Home!
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Home Inspections

Owner and
Master Inspector

Larry Perna w‘

20+ Years in
Construction & Real

Estate Industry! 702.722.2222 | BridgeHomelnspections.com

Luxury Real Estate’s
Trusted Contruction Partner

with Over 30 Years of Experience
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Ashley

AGENT LIFE

FUELED CAREER,
ROOTED IN PURPOSE

WRITTEN BY KENDRA WOODWARD ¢ PHOTOGRAPHY BY SPACES AND PORTRAITS

Ashley McCormick never planned
on pursuing a career in real estate...
in fact, it wasn’t even on her radar.
But life has a funny way of steering
people toward their true calling.

Originally from North Carolina, Ashley
lived in several East Coast cities before
attending high school in the Bay Area

- a formative experience that shaped
her adaptability and people-first
perspective. She then began her college
education at the University of Tampa
and later relocated to Las Vegas in 1995 -
without ever stepping foot in the city.

While pursuing a degree in interior
design, it was a part-time role in high-
end retail that opened the door to a
completely unexpected opportunity.

A client mentioned her son, one of the
nation’s top-producing agents - was
seeking an assistant in his real estate
business. Sensing possibility, Ashley
stepped into a new chapter that would
blend her creativity, discipline, and
instinct for human connection. On

her very first day in her sales support
role, Ashley scheduled three listing
appointments - an extraordinary start for
someone brand new to the industry. That
early success revealed a natural instinct
for real estate and ignited the passion
that would ultimately shape her future.

After obtaining her real estate license
in 2000, Ashley built a thriving

practice while drawing on the interior
decorating business she had previously
founded. What began as a creative
complement, had evolved into a dual-
career advantage for nearly a decade,
giving her clients a rare combination of

bespoke market insight and aesthetic
expertise. That foundation still shapes
her work today, offering a refined eye
for potential and the ability to help
clients reimagine spaces with both
beauty and intention.

Today, Ashley is a trusted Global

Real Estate Advisor with Las Vegas
Sotheby’s International Realty, known
for her depth of knowledge, sharp
negotiation skills, and a relationship-
driven approach that inspires long-term
trust. “I don’t ever go away,” she jokes,

a playful nod to her commitment to
maintaining her client connections well
beyond the closing table.

Appreciated for her discreet service
style, Ashley ensures every client

feels understood, seen, and expertly
represented regardless of the price
point. Often praised for her ability to
guide investment-minded buyers and
sellers through the various nuances and
strategies with ease, Ashley’s twenty five
year career experience, coupled with an
intuitive grasp of portfolio growth and
legacy planning, make her a sought-
after advisor. “Helping people through
major life transitions is a privilege. My
role is to bring clarity, advocacy, and
confidence to every step of the process.”

“Whether I'm working with a first-time
buyer or a seasoned investor, the level
of care and service never changes,”
Ashley says. “Luxury is about experience
- not the price point.” This mindset,
unwavering drive and work ethic can
be credited to Ashley’s father, and
trusted mentors who helped shape her
early path. Today, she quietly pays that

wisdom forward, mentoring emerging
professionals within the industry.

Described by friends and colleagues

as deeply loyal, intuitive, and driven,
Ashley also draws strength from

her personal journey - including her
experience as a cancer survivor and
single mother. That chapter instilled

a level of resilience and grace that
continues to define her approach today.
“When I first started in real estate,

all you needed was a glamour shot,”
she laughs. “Now, it’s all about brand
recognition, digital presence, and
meaningful evolution.” Her ability to
adapt in the ever-shifting landscape is
one of the many reasons clients consider
her an indispensable asset.

At home, family remains the foundation
of Ashley’s world. She shares her home
with her spirited Golden Retriever,
Daphne, and cherishes time with her
son, Ryan, and young granddaughter,
Aubrey. Her home is a reflection of what
she values most: warmth, connection,
and laughter. Whether seated around
the dining table or at the negotiation
table, relationships are always at the
heart of her work.

As Ashley is constantly looking

for new ways to grow and become
grounded with nature. She finds
balance through travel, yoga,
hiking, and the occasional round of
golf - though she admits she’s more
enthusiastic than skilled. Years ago,
she even trained for and completed
several triathlons, an experience that
taught her the value of discipline,
structure, and pushing past limits.
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A passionate advocate for cancer-related Looking ahead, Ashley remains focused driven career fueled by passion,
- causes, she also dreams of founding on building a legacy rooted in family, authenticity, and vision. “The

a nonprofit dedicated to supporting purpose, and impact. Her commitment harder you work, the luckier

single mothers rebuilding their lives to lifelong learning and personal you get,” she shares, a guiding

after cancer and continues to support evolution positions her as not just a real philosophy passed down by

her community through her eight estate expert, but a trusted partner in someone whose love and wisdom
year service on the LVR Professional life’s most meaningful moves. still shape her journey. It’s a
Standards Committee reflecting her mindset she brings to every
dedication to integrity and excellence What once began as an unexpected relationship, every challenge, and
within the real estate community. pivot, has evolved into a purpose- every opportunity to grow.
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;:.: ]. f ‘. AL et i il 1 STEP OF THE PROCESS.”




Ensure Prompt
& Reliable Care
for Your Clients

We love to give your clients the power
to choose their own service provider!

Lisa Waldeck

Vice President of Sales ’ ‘ ’ ‘
0 &
p: 702.908.9003 .O:‘ " ‘

E: LisaW@AchosaHW.com

Vs'l: AchosaHW.com . ACHOSA

O #thenewwaytohomewarranty
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SPACES AND PORTRAITS "

FRAMED BY ART

MODERN HOME INSPECTIONS
{ AT YOURIEINGERTIPS

Quality Reports

Technically
Advanced Tools

Competitive
Pricing

Experience &

Follow-up
Support

£ Scan to easily schedule today!

|
702.848.3998 | OdlnHomeInspections.com

Your Neighborhood

Property Managers
Rent It Like You Mean It

OUR REALTOR PARTNER PLEDGE
We Don’t Do Sales...Your Clients Stay Yours!
We Protect You From Negative Tenant Reviews.
We Are Your Landlord-Tenant Experts.

Goldenwest &
Management Inc.

We Are Here For All Your Property Management Needs

CONTACT US TODAY! 702.685.7696

GoldenWestManagement.com

»~
"WE CAPTURE THE DREAM.

YOU MAKE THE SALE.

Quality Photos for f/pwfar g«[w

k. Aerial | Exteri hterior | Videography

Tyler McKee,
OWNER

PartnerawithiUs to/Unlock the
“WIN™ in Every Inspection

PHILWHALEN

702-336-4190 | ummerlin.wini.com

Effectively Navigating the
Insurance Maze for Your Clients
Smarter Insurance. By Design.

goosehead

INSURANCE

Experience the "4
Goosehead Difference Today! {,a,

Joe Mascio
Agency Owner

725-213-7221
License #: 789773
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How Derrick Keller Is Rising To The Times
And Preparing For The Future

While some kids dreamed of becoming
astronauts or firefighters, Derrick had a
front-row seat to the world of real estate,
watching his father navigate the industry
with precision and care. As a broker and
business owner however, his father didn’t
just build a career, he built a legacy, one
which Derrick always knew he’d follow.

Unlike many of his counterparts, by

the time Derrick had officially entered
the real estate industry in 2014 he was
already steeped in knowledge and
experience, mentored directly by the
people who had set the foundation for
his future...his parents, Rick and Kristin
Keller. Side by side, he learned the
intricacies of property management and
sales, not just as an observer but as an
active participant in the business.

Having spent years focusing exclusively
on property management in the
beginning, The Keller’s brokerage, Keller
n’ Jadd, is rooted in those experiences.
However, with the addition of years

of experience now under their belt, as
well as the addition of Derrick to the
brokerage, the focus has since been
divided equally between property
management and resale. Derrick, who

is now in the process of taking over the
company, is balancing that legacy while
also planning to evolve the business with
his adept understanding of social media.

Having garnered so much information
through his father, Derrick’s decision

to obtain a degree in Business Finance
from UNLV was a strategic move

on his part. While the university
offered real estate as a degree, it
seemed more commercially focused
and therefore wasn’t a right fit for
Derrick’s long term goals. Instead, a
degree in finance provided him with a
broader understanding of investments,
insurance, and economic principles that
would complement his real estate career
in the long run while also benefitting
his clientele. This proved to be a solid

foundation for Derrick and by 2019,
after years of working part-time while
finishing school, he hit the ground
running while simultaneously building
a team.

“That was the game-changing moment for
me,” Derrick recalls. “I felt like I had built
a pretty good base being part time in real
estate for those five years. The knowledge
I gained between getting my degree and
my hands-on experience in real estate
during that time, allowed me to hit the
ground running. I started to really see my
career taking off and growing.”

Now, Derrick is stepping into a new
chapter in real estate as he prepares

to take the reins of the brokerage his
parents built. It’s a transition that’s been
years in the making - one he doesn’t take
lightly. “Growing up, I played sports and
my dad was always coaching my teams.
He wasn’t just my dad - he was my coach
and my real estate mentor. I learned so
much of my character, principles, and
morals from him and my mom, who was
the driving force behind launching the
brokerage. From them, I learned how

to do business the right way and how

to take care of people. As a business
owner and a coach, my dad was always
a leader.”

As 2025 unfolds, Derrick continues
leaning into new strategies while
focusing more and more on creating
great relationships with their clients.
Still maintaining a 50/50 split between
property management and residential
resale, the team at Keller n’ Jadd is
leaning into social media to connect with
a new generation of buyers and sellers...
but they’ll never lose sight of where they
came from. “Property management is a
big part of how we manage our business
and how we grew our business,” Derrick
prides. “I have a passion for helping my
clients sell their homes and grow their
wealth through real estate investing. It is
such a special milestone in my clients life

that I get to ensure they are treated to the
highest standard.”

Beyond the brokerage, Derrick’s world
has also recently expanded...in the best
way possible. He and his wife, Abigail,
welcomed their first child, Sophie, last
October, bringing with it a new sense

of purpose and joy. They still enjoy
working out together (though they

have to take turns with a baby now),
traveling, wine tasting in Napa, relaxing
in Newport Beach, and exploring the
endless culinary offerings Las Vegas has.

“Since becoming a father and growing
our family, my vision has never been
clearer,” Derrick prides. “The birth of my
daughter, and the love I have for my wife
and family, have given me a renewed
sense of purpose. 'm more focused and
driven than ever - every move I make is
with their future in mind.”
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- Derrick is also a strong supporter of the

Ronald McDonald House Charity, serving
on its maintenance committee and
helping find homes for families whose
children are receiving critical medical
care. “The founder started it when he
saw parents sleeping in their cars just to

be close to the hospital,” Derrick explains.

“Now, the property functions like a hotel,
but it’s built like a large home so families
have a place to stay near to their babies.”

Looking ahead, Derrick has a clear
vision: to continue growing the
brokerage and guiding agents with the
same integrity and leadership his father
exemplified while ensuring his clients
receive the best possible service. For the
Keller family legacy, timing has always
been on their side and Derrick is no
exception, admitting, “I'm very grateful
for the way everything worked out for
me, the timing was right.”
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Make Your Homes Stand Apart
with World-Class Art

Park West Gallery, the world’s largest art dealer, can provide custom art solutions for real
estate professionals, ranging from bulk framed art for large orders or in-person art consulting
for high-end clients.

No other art dealer on the planet has our scope or our selection. We have art priced under
$500 and original masterworks by Picasso, Renoir, Rembrandt, and more.

Get in touch and let us show you how we can turn your blank walls into something spectacular.

PARK WEST ﬁﬂTTF GALLERY Contact our Las Vegas Consultant,

Isabella Kowalski, at 702-630-1037
parkwestgallery.com or ikowalski@parkwestgallery.com
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mortgage expert. Committed to service and expertise, Adrian
Webb Mortgage Advisors delivers competitive solutions for
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Upgrade your lender today! Call Adrian.
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Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com
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We are here to Power your business, go to www.PowerYourBusiness.ai
for more info on events and how we support your growth!

Adrian Webb | NMLS ID: 811655 | Milestone Mortgage Solutions, LLC| NMLS #1815656 | 128 Union Street, Suite 101, New Bedford, MA 02740 | Milestone
Mortgage Solutions, LLC s licensed/registered in California (60DB0-192393), Connecticut (MB1815656-MORTGAGE BROKER ONLY, NOT A MORTGAGE LENDER
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Visit www. ess.org and www.mil lutions.com/legal for more i ion. For infc | purposes only. This is not a
commitment to lend or extend credit. Information and/or dates are subject to change without notice. All loans are subject to credit approval. Other
restrictions may apply. For additional details, visit www.milestonemortgagesolutions.com.
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