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AT LOCKE YOUR LOAN, THE PEOPLE ALWAYS COME FIRST.

Lara A Locke NMLS 949406, Branch NMLS 2391286 CrossCountry Mortgage, LLC Company NMLS 3029

Behind every transaction is a buyer navigating one of the biggest
decisions of their life. That’'s why we don’t just process loans—we
lead with empathy, communicate clearly, and move fast when it

matters most.

When you refer a client to us, you're not handing them off—you’'re
setting them up with a team that’s committed to protecting your
relationship. We keep you looped in, eliminate surprises, and treat

your clients like our own, from first call to closing table.
If you're looking for a lending partner who solves problems before

they happen, champions communication, and prioritizes the client

experience just like you do—Locke Your Loan is your team.

951.405.2454




A SUMMER OF SALES STARTS WITH
oty @/M%/ |

We're the Team You Can CountOn

RUE i

POWERED BY RWM HOME LOANS

Adridna Avila
951-801-8236

Emily Hudson
951-741-2925

Ron Gomez MelissaFigueroa  Robbie Roberts Danny Coronado
909-709-1396 951-508-7772 951-312-947 951-966-4921

Expert Lending. Exceptional Service. Every Time.

Reliable & Responsive Communication - Certified Pre-Approvals for Guaranteed Closings
Seamless Partnership Experience - Higher Closing Rate

= / 3 |
Wﬂ&cﬁ;ﬁ:ﬂe@ WW}/{ 72 RWM

HOME LOANS

VP oF BUSINESS DEVELOPMENT
N LET'S GET STARTED TODAY!
858-794-2155 | RWMLoans.com/Riverside

Lavonne.Benyola@ctt.oom Company NMLS: 79445 Company DRE: 01174642 | 7177 Brockton Ave Suite 225, Riverside ‘@“



Meet

The
Team

s 3
Mike Maletich Marissa McCutchan Terrina Russell
Owner Publisher Writer

Lauren Bell Mitzie Maletich Moses Gonzales III
Ad Strategist Promo Coordinator Owner of MG3 Media

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

a DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

Your Local Resources

Coverage
They'll Use

Within 90 days of starting
coverage, nearly a third of our
members filed claims.* Be sure your
clierits have comprehensive home

Tracie Bagnoli

warranty coverage — chances are High Desert, 5an Bamnandine

: ; Corona, Norco, Riverside,
they'll need it! %‘::""5"' gy ;

. thagnoli@firstam.com
Contact me for details. 809.414.9391

“Bnnd an First Arrssican Home Warrarly firt-year resl sstate contiacts. 8
Jarnuary 1, 2024 = December 31, 2024,

firstamrealestate.com

Amanda McMillien Brock
Coachela Valley, Southwost Riverside
and Imparial Counties
amcmillien@firstam.com
251-541-6084
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AGC

JOIN _
AGENTS ROCK
REWARDS

Meritage is turning it up a notch, with exclusive benefits designed to help grow your

business. Inspired by real feedback from agent partners, our enhanced rewards program

features three levels: Gold, Platinum and Diamond, with benefits at each tier to help

you hit all the right notes with clients.

< EI
AGENTS ROCK GOLD  PLATINUM DIAMOND |
HEWARDS Mﬂr I Closing 3 Closings Y i
AGENTS ROCK = < =
REWARDS PORTAL
CONVENIENT > 2 2
LOCK BOX ACCESS .
CONTENT witi—is O
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SHARING E :
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EDUCATIONAL
OPPORTUMITIES - . .

AND MATERIALS

EXCLUSIVE EARLY

ACCESS ¢ . * R

ABILITY TO HOLD " -

OPEM HOUSES

INVITE-ONLY . .

INDUSTRY EVENTS
¢ [ E: Search through Meritage's

A PLACE IN THE =E.l W T g ey £ Ly
- s A, gt =ntire ANTary A

AGENT FINDER * {EF’:g'f‘ L “:‘E 1| entire inventory wnh

. . ; ETTE- aﬂ'ﬂ i enhanced search filters,
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SELLER'S AGENT . EE; - EE;&F.{" 3 E: view local ,’J:’-j[k&. and
. e s ) (1

PARTNER FOR LISTINGS 351 _:_._-E"‘:{:g; more - all in one place.

Meritage!
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You Can Trust Me
With Your Referral

=g goosehead

INSURANCE

I'll Do The
Insurance
Shopping FOR
Your Client

Hernandez,

Insurance Agent

Lic# 12689650, 064363

s

| AM DEDICATED TO THE CLIENT EXPERIENCE

PARTNER WITH
ME TODAY AS
AN EXTENSION
OF YOUR TOP
QUALITY
SERVICE!

714.418.8635 « PHIL.HERNANDEZ@GOOSEHEAD.COM

HOME | AUTO | RECREATIONAL VEHICLE | COMMERCIAL

8 - June 2025
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COVER STORY Belsa &

If you are interested in nominating people for certain stories, please
email us at: marissa@n2co.com

METHOD

TRANSFORMING YOUR CLIENTS'
NEW HOUSE INTO A HOME

bri van lierop

OWNER, NEAT INLAND EMPIRE
& DESERT COMMUNITIES
951.243.4746
neatmethod.com

our move and relocation services

our home organizing services

Bathrooms | Closets | Kitchens | Nurseries | Offices Pre-move prep | Manage logistics | Unpack & organize

Pantries | Playrooms | And everything in between... Create customized solutions | Ensure every detail is complete

—
Modern Woodmen %

FRATERNAL FINANCIAL

Protecting your

» SUCCESS

Modern since 1883°®

Life insurance, retirement plannl

al strategy!

‘Partner today for a comprehensive financ

Jacob Campbell, FiC | CA Insurance Lic.: OM41405
909-235-6033 | Reps.ModernWoodmen.org/JCampbell

Modern Woodmen of America

STRATEGIC

Do you have Strategic Farming in your real estate
marketing strategy?

HERE'S SOME REASONS YOU MAY WANT TO RECONSIDER:

Brand Recognition and Trust:

Consistently marketing in the same area helps agents
establish themselves as the go-to expert, building brand
recognition and trust among residents.

Deep Market Knowledge:
Focusing on a specific area allows agents to gain
in-depth knowledge of local market trends and
property values, providing clients with valuable
and accurate insights.

Stronger Client Relationships:
Regular interactions and involvement
in the community help build strong
personal connections, leading to
increased referrals and repeat
business.

Eric Willis
ericwillis@stewart.cormn

Julie Putjenter
julieputjenter@stewart.com

951.696.2176 | 41391 Kalmia St. Ste. 330, Murrieta

Inland Empire Real Producers - 9



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BUILDER
Meritage Homes
(619) 246-1420

CLOSING GIFTS

Cut Above Gifts

Andy Burton

(951) 334-5301
www.cutabovegifts.com

ESCROW SERVICES
Corner Escrow

Lisa DeWitt

(951) 312-2073

New Venture Escrow
Tania Marks

(619) 807-0711
NewVentureEscrow.com

FINANCIAL ADVISOR/

FINANCIAL PROFESSIONAL

Modern Woodman
(714) 325-7355

FLOORING
Langdon Floorcovering
(951) 375-9025

HOME INSPECTION
Cannon Inspection Services
(619) 823-4133

T.H.l. Inspections
(562) 665-9229

HOME WARRANTY
First American Home Warranty
(951) 541-6086

INSURANCE
Goosehead Insurance
- Phil Hernandez

(714) 418-8635

MORTGAGE
Change Home Mortgage
(951) 519-8518

Locke Your Loan SOLAR
Lara Locke Shaw Energy Consulting LLC
(951) 405-2454 (951) 942-8431

www.lockeyourloan.com
TITLE COMPANY

Rural 1st Chicago Title
(502) 536-3955 Lavonne Benyola
(951)453-7380
RWM Home Loans Patti MacGregor
(909) 709-1396 (951)852-9545
Mary Thompson
MOVING COMPANY (951)236-3369
King Relocation
(562) 677-3130 Stewart Title of California
Julie Putjenter
ORGANIZER (951) 764-1757
NEAT Method Eric Willis
(951) 243-4746 (951) 764-1736

REAL ESTATE
PHOTOGRAPHY/VIDEOS
MG3 Media

(951) 515-3171

A
-

LAGUNA BEACH
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LAGUNA WOODS

PROFESSIONAL SsERVICES,
UNWAVERING INTEGRITY

A Team You Can Trust to Get Your Clients to Closing
CORNER

'. ESCROW

Lisa DeWitt « 951.694.6300 -
25220 Hancock Ave. Suite 350, Murrieta, CA . comerescrow com
i

TUSTIN BEVERLY HILLS MURRIETA CARLSBAD

A —

MISSION VIEJO

lisa@co erescrow com

At Rural 1%t, we don't just lend rural, we live rural. Our loan officers are from your
communities, which means we understand how to find the perfect lot loan for you.

Fixed Rate Options on Bare Land
While many competitors only offer variable lot loans, we offer fully-fixed rate options.

Lower Rates for Less
If a lower rate comes along you can change rates for just a small fee*, saving you
money in the long run.

Get the Full Value of Your Land

When you're ready to build, we acknowledge the equity in the land towards the
down payment on your construction loan, potentially lowering the amount you'd
need to put down.

Contact your local loan officer today to get started.

Jeff Mendez

Senior Rural 1t Loan Officer
(909) 827-2560

NMLS 484478

Jeff. Mendez@Rurallst.com

== RURAL 1%

Closer to What Matters

Eric Fuller

Senior Rural 1st Loan Officer
(951) 833-9132

NMLS 1614688
Eric.Fuller@Rurallst.com

~

*Conversion fee of $750 applies. Fees subject to change without notice.

Loans subject to credit approval. Rural 1**® is a tradename and Rural 1%, the Rolling Hills Window icon, Rural Logic, and Closer to What Matters are
exclusive trademarks of Farm Credit Mid America, NMLS 407249. Rural 1t products are available to consumers within the territories of participating
Farm Credit System Associations. Equal Housing Lender. ENDER
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WRITTEN BY TERRINA RUSSELL
PHOTOGRAPHY BY MARISSA MCCUTCHAN

RAEJEAN
BELSAGUY

aejean Belsaguy

didn’t just find

a career in real
estate—she built a calling. At
just 20 years old, she stepped
into the industry with a
business degree in hand, an
unstoppable work ethic, and
a deep desire to help others.
Today, as Broker and Owner
of Home Huntress Real
Estate, Raejean leads with
intention, compassion, and
an unwavering commitment
to the people she serves.

“I've always been drawn

to building something
meaningful,” she shares.
“Real estate was never just
about houses—it was about
creating relationships and
helping people take big
steps with confidence.”

That sense of purpose shines
through in everything
Raejean does. From first-
time buyers to seasoned
investors, her approach is
personal, hands-on, and
rooted in trust. Clients
often walk away from their
transactions feeling like
they’ve gained more than

a home—they’ve gained a

partner who genuinely cares.

One of the most powerful
moments in her career came
while helping a buyer who
had experienced financial
hardship and was unsure if
homeownership was even
possible. Raejean stood

by her through the ups

and downs of the process.
When they finally closed

on the perfect home, the
client tearfully said, “You
didn’t just guide me through
buying a house—you helped
lay the foundation for

my future.” It’s a moment
Raejean still carries with
her. “That’s when I knew—I
was doing exactly what

I was meant to do.”

What sets Raejean apart
isn’t just her experience—
it’s her mindset. She
approaches real estate not
as a competition, but as a
community. She believes
in lifting others up, sharing
knowledge, and creating

a positive ripple effect in
the industry. Whether she’s
mentoring a new agent or
going the extra mile for a
client, she leads with heart.

“Being detail-oriented and
responsive is important,
but what really matters is
how you make people feel,”
she says. “This business

is built on trust. I treat
every client like family.”

As a Murrieta Valley native,
Raejean has watched her
community grow and
evolve, and she’s passionate
about helping others find
their place in it. She’s

also bilingual, offering
services in both English
and Spanish to make sure

every client feels supported
and understood. Her brand,
Home Huntress Real Estate,
reflects that passion for the
journey—whether someone
is buying their first home
or selling their fifth.

She also stays active in

the community through
volunteer work, school

and sports sponsorships,
and donation drives. “It’s
important to me to show up
not just as an agent, but as
a neighbor,” she says. “Real
estate is about people, and
being part of this community
means everything.”

When it comes to marketing,
Raejean takes a modern, yet
authentic approach. While
she uses tools like social
media, Google, and online
listings to stay visible, her
strongest tool has always
been word of mouth. Clients
don’t just remember the
results—they remember the

experience, and they share it.

Her advice to others in the
industry is rooted in wisdom
and experience: “Be patient,
be consistent, and don’t
forget why you started. Real
estate is a journey, and the
ones who go far are the ones
who lead with their heart.”

When Raejean isn’t helping
clients navigate the real
estate market, you’ll find
her surrounded by the

people and places she
loves most. Whether she’s
golfing with her husband,
sons, and sister, boating on
Lake Havasu, off-roading
through Ocotillo Wells,
snow skiing in Mammoth, or
simply hosting a backyard
BBQ, Raejean thrives on
connection, adventure,
and making memories.

At the heart of it all are her
husband Erick and their

two sons, Christian and
Nick—her biggest supporters
and daily inspiration.
“They’re my grounding force
and my motivation,” she
shares. “Everything I do, I

do with them in mind.”

Looking to the future,
Raejean’s vision is crystal
clear: to grow with purpose,
lead with heart, and serve
with intention. She’s

driven by more than just
professional success—she’s
passionate about creating
lasting impact in the lives
of others and continuing

to uplift the community
that has given her so

much. Whether through
real estate, mentorship, or
local outreach, Raejean is
always seeking new ways

to give back, pay it forward,
and make a meaningful
difference. For her, the future
isn’t just about building a
business—it’s about building
alegacy of connection,

care, and community.

Inland Empire Real Producers - 13



‘ ‘ At the heart of it all are her husband Erick and their two
sons, Christian and Nick—her biggest supporters and daily
inspiration. “They’re my grounding force and my motivation,”

she shares.“Everything I do, I do with them in mind.”
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SHRAW

ENERGY CONSULTING

FOR SMARTER HOMES
AND BUYER DEMAND

JORDAN SHAW

Concierge Energy Advisor
O QY @JordanShawOfficial

Ok4:#400

¥ O Partner
[=] with Us

ENSURING |
YOUR CLIENTS ,
MAKE THE

BEST MOVE

NGDON

COVERING

Hardwood ° Luxury Plank * Laminate
Carpet - Tile

' Safe, Clean, 7 g
and Secure |EE————8

Storage RESIDENTIAL | CORPORATE | INTERNATIONAL
Available! :

Book with a Reliable Moving
Team You Can Count On

[
KING soeomoss

KingCompaniesUSA.com

o Worry Free Moves Since 1955
United 3 smaytioies 951.588.3882

LANGDONFLOORS.COM

nick@langdonfloors.com

18 - June 2025

ANDY BURTC

Independent Area Directo
951.334.5301
CutAboveGifts @ gmail.com
CutAboveGifts.com

e Current & Future Closings
e Going Back to Past Clients
e Referral Gifts

* Thank You Gift after
a Listing Presentation

* Staying Top of Mind
e Show Appreciation

¢ Raffle Prizes/Donations/
Giveaways/Silent Auctions

All of the above is tax deductible since it is
engraved with your contact information*

Have you used our gifting strategy for something
that is not listed? Share it with us and we will send you a

free piece of Cutco!
M s i Consult your CPA

&

= —

" v, ‘ ’ .

" 2 CUTCO

CE@SIN G GIF TS

American made since 1949 52




PREFERRED PARTNER SPOTLIGHT

True Lending Team
- RWM Home Loans

In a world where big promises often fall flat,  just close loans - he builds
relationships that often turn

Ron Gomez stands out by doing something 2 ,
into lifelong partnerships.

radical—he actually means what he says. With

over three decades of experience in the mortgage  And thatpassion doesn't stop at
the office. Ron is deeply involved

in his community, volunteering
guide, a steady presence, and a seasoned advisor  with a nonprofit that brings joy
to hospitalized children by giving
them the chance to “shop” for
of the biggest financial decisions of their lives. gifts to give their loved ones.

industry, Ron isn’t just a lender; he’s a trusted

who's helped hundreds of families navigate one

Ron started his career in 1993,
stepping into the mortgage world
from what may seem like an
unlikely beginning: a tennis shop.
“One of my regular customers
brought me into the business,”
he says, and the rest, as they say,
is history. But what really shifted
the course of Ron’s life was a
pivotal decision early on. Offered
a demanding job that would
have required him to sacrifice
time with his kids, Ron chose
instead to follow his instinct—
and his heart—into a career

that gave him the autonomy he
valued. “I always took my kids

to school and picked them up,”
he says. “That was ultimately
more important to me.”

That same people-first mindset
is the cornerstone of his success.
As Branch Manager and Loan
Advisor for the True Lending
Team under RWM Home Loans,
Ron has built a reputation for
his availability, memory, and
authentic connection with clients.
“It’s the small things that set us
apart,” he says. “Being available,
remembering a detail that
matters, and having a company
behind me that truly gets it—
that’s what makes a difference.”

The True Lending brand was
born out of that very philosophy:
being transparent, being real,

and doing what’s right. “We
chose ‘True Lending’ to reflect
our mindset and ethos,” Ron
explains. And it’s more than

just a name—it’s a promise.
Supported by an experienced
and dynamic team that includes
Danny Coronado (fellow Branch
Manager and Loan Advisor),
along with loan advisors Adriana
Avila, Emily Hudson, Melissa
Figueroa, and Robbie Roberts,
the True Lending Team delivers
a client experience that’s smooth,
stress-free, and—yes—genuine.

What makes Ron stand out in a
saturated industry is his personal
touch. While others might rely
solely on automated systems

or transactional processes, Ron
takes the time to truly connect
with people. “There’s nothing like
the feeling of knowing I helped
make a difference in someone’s
life,” he says. “That’s why I'm still
passionate about what I do.”

In today’s fast-paced, digital
world, clients crave connection,
responsiveness, and reassurance
—and that’s exactly what Ron
provides. From first-time
homebuyers to seasoned
investors, his clients know they
can count on him to answer
questions, explain the process
clearly, and be there every

step of the way. He doesn’t

“It’s such a small act that brings
so much happiness,” he says.

When he’s not helping clients or
giving back, Ron’s on the tennis
court, traveling the world, or
spending time with his grown
children and two grandchildren.
He’s also a former brewery
owner—a nod to his entrep
reneurial spirit and willingness
to try something new, even
when it requires a lot of work.

As for advice to those just getting
started in lending, Ron keeps it
real: “It’s tough at first. You have
to find your niche, lean on good
mentors, and most importantly,
know what makes you different.”
He adds, “Success isn’t about
comparing yourself to others—it’s
about being happy with your
results more often than not.”

With a solid team, decades of
experience, and a brand built

on trust, Ron Gomez isn’t just
doing loans—he’s changing lives.
And he’s doing it the only way
he knows how: with honesty,
heart, and a whole lot of hustle.

RUE

LENDING
— TEAM —

Inland Empire Real Producers - 21
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Some people fall into real estate. Others
are called to it. For Lauren Espey, it
started with a newspaper ad in 2004—
yes, a real one, printed in ink—and

a receptionist position at Century

21 McDaniel & Associates. At just 18
years old, she stepped through the
front doors of the industry, unaware
that it would one day become both

her profession and her passion.

Now, nearly 21 years later, Lauren is a
Realtor with Century 21 Masters who’s
worn nearly every hat in the business—
from junior escrow assistant to property
manager, from REO team support to
full-time sales. That depth of experience
gives her a quiet edge. She’s not just
selling homes—she’s leading clients
through life-changing transitions, often
during their most vulnerable seasons.

Lauren specializes in 55+ communities,
and her work is built around one
simple but powerful concept: listen.
Not just to preferences or budgets, but
to the emotions and memories tied to
each home. “Many of my clients are
moving into what will be one of their
last homes,” she says. “What they need
today is so different from what they
wanted 20 years ago. I pay attention

to those details and make sure they
feel seen, heard, and supported.”

WRITTEN BY TERRINA RUSSELL
PHOTOGRAPHY BY MARISSA MCCUTCHAN

That deep attention to care is what
makes Lauren stand out among her
peers. Her brand, “The Key To All
Your Real Estate Needs,” goes beyond
transactions. Need a plumber?

A dog groomer? A restaurant
recommendation? She’s not only got
you covered—she just might join you
for a margarita. For Lauren, being the
local expert isn’t about marketing—it’s
about community. And it’s personal.

The leap to full-time sales didn’t come
until the end of 2022, after 17 years

of working in real estate as a W2
employee. Leaving behind the safety net
of a regular paycheck was a major act
of faith. “I had all the knowledge,” she
says. “I just needed to believe in myself.”
Since then, Lauren has leaned fully into
the work, backed by years of experience
and the unwavering support of her
family—her husband and two girls,
who’ve become unofficial members

of Team Espey. “My girls have helped
prep houses, and my husband sets up
open houses. Success takes a village,
and mine is behind me all the way.”

Lauren’s story offers something valuable
for both clients and new agents alike.

To clients, she brings reassurance—
someone who knows the process from
every angle and who genuinely cares
about making it smooth, stress-free,

and even joyful. To fellow agents, she’s

a living reminder that consistency,
resilience, and community matter.
“This career is rewarding, but hard,”
she says. “You have to keep going, no
matter what gets thrown at you.”

When she’s not working, Lauren is
happiest with her family—traveling,
trying new things, baking for

stress relief, or curling up with a
good book. She’s also active in her
church and mentors young girls in
her community, staying true to her
roots as someone who’s always been
passionate about helping others.

After two decades in the industry,
Lauren is still growing, still learning,
and still as invested as ever in both her
business and her clients’ futures. In
five years, she sees herself continuing
to build a life that reflects both her
faith and her drive—investing not

just in properties, but in people.

Lauren Espey didn’t just find a job
in real estate—she found her calling.
And in doing so, she’s become the
kind of agent others can look up

to and clients can count on.

Because when you hand someone
the keys to their next chapter, it
helps to have someone who knows
the weight of that moment—and
how to make it feel just right.
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Protecting Your Clients' Investment,

Looking for an All-Encompassing Lending Team
to Support Your Diverse Client Needs?

One Inspection at a Time

O
[

o0on - | * From Homes To High-Rises,
Inspiring conversations || We've Got You Covered.
« Certified Inspectors,
Unmatched Quality

with the nation’s
@ANN@N * Thorough Inspections &
top real estate agents_ IEESEIEEIEEg  Same-Day Reports TEAM GOADE

HOME MORTGAGE

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

j ,' SERVING ALL OF SOUTHERN CALIFORNIA - INLAND EMPIRE
+ SAN DIEGO + ORANGE COUNTY - COACHELLA VALLEY
Eve et REMINGTOM RAMSEY
Close with Confidence Today!
Call or Text Cannon Inspection Services

619-823-4133 » Homelnspection.Today
Tony@Homelnspection.Today

podcast.realproducersmag.com

YOUR ALL IN ONE SOLUTION
TO SELL MORE LISTINGS

We have an array of niche lending THE GOADE TEAM
specialists who provide solutions for: Nichole Goade, Branch Manager
, o Self-Employed Borrowers NMLS # 347249 | NMLS #1839
;BD‘:TE'LS e i i Ll Wi':spﬁzr scar 1o oo e Veterans
beriind ”nmigﬁ sehinoloay. ur Foundation ! * Foreign National Program 951.519.8518

team combines traditional expertise

® Down Payment Assistance

ith innovative tools to provide Rool &
with innovative tools 10 provide e NGoade@ChangeMtg.com
comprehensive assessmeants of your Slmuclure ® InveSfOI"S & SO mUCh more!
poperty. From thermal imaging, e ChangeMtg.com/Advisors/NGoade
drones, and crawl bots, we hamess e Our Premium Photos, Videos, and . . .
W Shaioy o e e 20 Tours Wil Help Yo & Serving Riverside, Temecula Valley, Y
e rlumaing Build Your Personal Brand ) Rancho, LA County & OC County
iz Increase Visibility & Credibility co e
= : Pool & Spa Sell More Homes
Contact us today to schedule
your home inspection s 24-HOUR TURNAROUND TIME!

Partner with us today - Our versatile team is here to cater to your clients’ unique lending needs!

28 - June 2025




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Empowering Realtors New Vartons
Securing Sellers

Ire vour sellers protected after closing?

While buyers and agents have Elevate your reputation and gain a
safeguards, sellers often remain competitive edge by partnering with us
vulnerable after closing. Protect your and offering your sellers up to $125k in
sellers interest after their home sells. coverage for disputes or lawsuits.

Connect with us today!

COURTNEY LOUIS

Vice Fresident of Sales
CourtneytmwVontureEsciow, com
858-229-9035

TANIA MARKS
Sr. Account Executive
TankadiMNewWenture Escntw, com

619-807-07T11




