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Safehouse

Protection for you... and for them.

Quickly Get Homes
We Provide: Market-Ready.

Life transitions are hard, we make it easy.

Interconnected smart detector system
1
DO“ the SCHI‘Ed. Be prepared! Extinguishers and escape ladder Home Clear Outs B Clea il
Emergency evacuation map & planning « Painting e Move Out Cleans
o Carpet & Flooring e Light Handyman Work

Info and supplies for medical events

..........

Adult/Child CPR Pack m )
» LlFEy’Ac
-

- et Eligibility for home insurance discounts
Medical Emergency Guides Anti-Choking Device

ol CCCCO .
8! smartpetector system Two plans available to meet your needs...
-ﬂ! o For as low as $63!

Ongoing service & support

CALOC KL

Get in touch.

Escape Ladder & = Emergency & E\{acuation
Extinguishers i Portfolio

......... 260-245-3933
Medical Trauma K safehousemapping.com

C 260-442-7429




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AIR DUCT CLEANING/
MOLD REMOVAL

DustOff Disaster Recovery
(260) 600-7610
dustoffduct.com

BUILDER
D.R. Horton
(260) 490-4131

Kiracofe Homes LLC
(260) 705-7600
kiracofehomes.com

Lancia Homes
(260) 489-4433
lanciahomes.com

Prime Homes
(260) 437-4866
primehomes-fw.com

Quality Crafted Homes
(260) 493-1655

Star Homes Inc by
Delagrange and Richhart
(260) 755-5999
www.starhomesinc.com

Timberlin Custom
Luxury Homes
(260) 485-8000
timberlinhomes.com

Windsor Homes
(260) 490-1302

CARPET & AIR DUCT CLEANING
Carpet Masters

(260) 637-8781
carpetmastersfw.com

CLIENT APPRECIATION/
CLOSING GIFTS

One Hope

(260) 445-6299
onehopewine.com/myshop/
judy-filler

CUSTOM CABINETRY
Madison Cabinets
(260) 639-3915
madisoncabinets.com

6 - June 2025

CUSTOM KITCHENS

& CABINETS

The Kitchenworks of Fort Wayne
(260) 657-3311
thekitchenworks.com

CUSTOM REMODELING
Rivers Edge Construction
& Remodeling LTD.

(260) 415-3799
riversedgeltd.com

DECKS & FENCES

Five Star Decks and Fencing
(260) 444-7678
fivestardecksandfencing.com

DENTISTRY

Middleton Family Dentistry
(260) 484-3136

1234 East Dupont

Fort Wayne, IN 46825
middletondentistry.com

DJ/ENTERTAINMENT SERVICES
Get Up to Get Down

(260) 715-2858
www.getuptogetdown.com

EMERGENCY PLANNING
Safehouse Mapping
(260) 245-3933
safehousemapping.com

ENTERTAINMENT / EVENTS
The Fairfield

(530) 513-4261
www.thefairfieldfw.com/

ESSENTIAL SERVICES/
HEALTH CARE

Janel Eckert, ACN
(260) 312-1840

FINANCIAL & INVESTMENT
PLANNING

Edward Jones - Daniel Friend
(260) 436-5682
www.edwardjones.com/
daniel-friend

FITNESS STUDIO & CLASSES
Triumph Studios

(260) 438-9414
www.triumph-studio.com/

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Fort Wayne
(317) 910-7361
garageexperts.com

GRAPHIC DESIGN: LOGOS
& VEHICLE WRAPS
INKWORKS

(260) 615-5988
INKWORKSFW.com

HEALTH & WELLNESS/
IV INFUSIONS

Vita Infusion & Kurate
Aesthetics

(260) 458-1263
vitainfusionlic.com

HOME DECOR/DESIGN/GIFTS
Wayne Home & Design Co.
(260) 445-5484

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Gold Key Inspection Services
(260) 463-6558

House Call Home Inspection
of Northern Indiana
(844) 264-0404

National Property Inspections
Blake & Kelly Evans

(260) 705-9835
npiweb.com/fortwayne

HOME SERVICE SPECIALIST/
HANDYMAN

HOMEstretch - Fort Wayne
(260) 442-7429
home-stretch.com

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

INSURANCE
Goosehead Insurance
(260) 494-4030
260insurance.com

Kapocius Family
Insurance - Allstate

(260) 305-6035
app.usecanopy.com/c/
kapocius-family-insurance

MEDIA

Abundance Life Coaching/
Aligned Living

(260) 344-8571

MORTGAGE LENDER
3Rivers Federal Credit Union
(260) 399-8249
3riversfcu.org/mortgages

Annie Mac Home Mortgage
Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

Bailey and Wood Financial
(260) 240-4797

Centier Bank
Shari Vermillion
(260) 310-6881
centier.com

Diamond Residential Mortgage
(260) 240-8669

Everwise Credit Union
(260) 338-1888
www.everwisecu.com/

Go Home Loans
Greg Thomas
(260) 705-4000

Hallmark Home Mortgage
Candace Smith

(260) 444-8804
candaceyourmortgageadvisor.com

Midwest America
Federal Credit Union
(260) 263-1890
www.mwafcu.org

Ruoff Mortgage - Nick Staker
(260) 760-7467
www.nickstaker.com

Team Venture -
Bailey & Wood
(260) 602-0940
Ldavis@bawfg.com

MOVING & JUNK HAULING
Two Men and a Truck

(260) 471-6683
twomenandatruck.com

MOVING / PACKING
Hoover The Mover
(260) 459-6926
hoovermover.com

NON-PROFIT/
CHARITABLE
ORGANIZATION
Destiny Rescue

(260) 444-2407
www.destinyrescue.org/

PERSONAL DEVELOPMENT
& COACHING

Abundance Life Coaching/
Aligned Living

(260) 344-8571

PLUMBING &

HVAC SERVICES
Flow-Tech Plumbing
& Heating

(260) 248-2021
flowtechpandh.com

PLUMBING SERVICES
Best Contracting
Plumbing Services
(260) 387-9664
bestcontracting
plumbingservices.com

PROFESSIONAL JUNK
REMOVAL & HAULING
3:16 Removal

(260) 466-5219
www.316removalfw.com

Flying Dutchmen Inc.
(260) 254-4885
www.flyingdutch
meninc.com/

PROPERTY MANAGEMENT
Open Door Rentals

(260) 333-7368
opendoorrandr.com

REAL ESTATE
DEVELOPMENT
Model Group
(260) 240-8728
modelgroup.net

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY
Art Home Photo
(260) 241-6631

RESTORATION/REMODEL
Springfield Restoration

& Remodeling

(260) 657-3351

springfield

restoration.com

KICK BACK & RELAX

ROOFING

260 Roofing LLC
(260) 433-1677
260roofing.com

SIGNS & GRAPHICS
GraphX Direct, Inc
(260) 478-8697
graphxdirect.com

TITLE & ESCROW
Home Title Group
(260) 450-2453
www.hometitle
group.com/

Meridian Title
(260) 490-1100
MeridianTitle.com

Near North Title
(260) 451-0112

Trademark Title
(260) 490-9500

Lori Sanchez Ertel

Vice President

Catl us loday o schedula your closing!
(260) 416-5179 | HomeTitleGroup.com
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| ISABELLE DA VIS

SOCIAL MEDIA STRATEGIST
\ g INTRODUCING ISABELLE, OUR SOCIAL MEDIA SPECIALIST
W i AND ONE OF THE NEWEST FACES ON OUR TEAM! SHE'S THE
SIGRENEGIGAE AR SRR, Q. SUDRE i MHonag e e : CREATIVE FORCE BEHIND OUR SOCIAL MEDIA PRESENCE,
onte eation bra of Art Home Photo, serving Fc ayne and 3 e ( CAPTURING BEHIND-THE-SCENES MOMENTS AND SHARING

INSTAGRAM STORIES THAT HIGHLIGHT THE AMAZING WORK
1 H'® OUR TEAM DOES EVERY DAY.

engageme ONg omer service, and ana e help ya " H Oy WHEN SHE'S NOT CRAFTING CONTENT, ISABELLE LOVES
avigate the ever-changing world of social media for your b : ‘ EXPLORING LOCAL COFFEE SHOPS, INDULGING IN SOME

RETAIL THERAPY, AND SPENDING TIME WITH HER FAMILY
AND FRIENDS!

For more information: (260) 254-7072 OR social@arthomephote com
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SPOTLIGHTS

32 Madison Cabinets

IN THIS ISSUE

6 Preferred Partners

14 Meet the Team

18 Partner Spotlight: Springfield Restoration
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32 Partner Spotlight: Madison Cabinets

42 Cover Story: Kaylin Krontz

54 Top 100 Standings

1 Springfield
Restoration

10 - June 2025

If you are interested in nominating people for certain stories, please email us at: jon.good@realproducersmag.com
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We have the key to YOUR new home.
See if you pre-qualify today!

&
/

David Oyer Cheryl Richey Grant Sinn Renee Blessing Alyssa Hatfield Madi Cook
(260) 437-5713 (260) 341-0301 (260) 494-9939 (260) 580-3176 (574) 253-1665 (260) 444-7509
NMLS# 368087 NMLS# 493681 NMLS# 1973382 NMLS# 310651 NMLS# 2125080 NMLS# 2230059

Call one of our Loan Officers at (260) 240-8669

i

DIANMOND

RESIDENTIAL MORTGAGE CORPORATION

Wemos

diamondresidential.com/fortwayne

@ 8115-A Lima Road, Fort Wayne, IN 46818

OPPORTUNITY

This is not a commitment to make a loan. Programs, approvals, rates, fees, and loan terms are subject to loan applications, credit risk, appraisal evaluation,
underwritingguidelines, and other lending or qualification criteria and limitations, and are subject to change without notice. Not all products are available in all
states. Not all borrowerswill qualify. Diamond Residential age Corporation, 682 Oakwood Ave, Lake Forest, IL 60045, (847) 244-9301. NMLS# 186805. For licensing
information, go towww.nmlsconsumeraccess.org/EntityDetails.aspx/ COMPANY/186805. Diomond Residential Mortgage Corporation is not affiliated with or acting on
behallf of or at thedirection of FHA, VA, USDA, Fannie Mae, Freddie Mac, or any governmental body or agency.
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Large Selection of Award-Winning In-House Quality
Building Sites Builder Designers Built

Don't sweat the small stuff, let us ensure your

home is in top shape for the season ahead. Book

Mention this AD to
receive $30 OFF a
Whole Home Ihspection

SERVING TOP AGENTS & THEIR CLIENTS FOR 40 YEARS
CONTACT US TODAY!

CRAFTED HOMES

since 1985 ———




Have an Idea?

Meet
The

Team

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below to
share with our
Publisher.

Jon Good Amy Deck Dustin McKibben
Owner/Publisher Director of Operations Photography/Video

Marissa Good Heidi Holtsclaw Lydia Riggers
Photography Ad Manager Social Media Coordinator

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

NORTH

I—I NEAR  Two Fort Wayne Near North
" nmeerour  LOcations Lo serve you best.

LAURA ORMSBY
I e

Managin

Fort Wayne {) SW Forl Wayne
7765 Coldwater Rd, v 4705 lllinois Road, Suite 100
Fort Wayne, IN 46825 Fort Wayne, IN 46804

(260) 451-0112 (260) 240-4388 nntg.com
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MADISON
CABINETS

CUSTOM COUNTERTOPS | CUSTOM CABINETS | CABINET REPAIRS & ADD-ONS

HEATH GUENIN

260-639-3915

14727 Bruick Dr. Hoagland, IN 46745
heath@madisoncabinets.com
www.facebook.com/madisoncabinet | () @madisoncabinets




NEED REPAIRS TO
CLOSE THE SALE?

Count en ws!

Flow-Tech has been locally owned since
1991! When your client chooses us for
their plumbing, heating, or air conditioning
needs,theycancountonreceivingthe best
services in the industry. From installing
new heating, cooling, or plumbing systems
to repairing and retrofitting their current
equipment, we do it all. We offer a 100%
satisfaction guarantee and are proud to be
a Bryant Factory Authorized Dealer. Our
technicians are licensed, professionally
trained, and are NATE certified. We even
offer a convenient Text to Quote option
for HVAC services!

260-248-2021
flowtechpandh.com

Columbia City, Fort Wayne,
Ligonier, Wabash & Warsaw

lo#]e’c[z

——— PLC- 11800071

PLUMBING S~ HEATING, .Nc

QUOTE

Let us provide a FREE
second opinion with
our quick and easy
quoting process for
residential replacement
HVAC units.

v

FAST, EASY, FREE

[=] =g [m]

¥ 260-800-3031

. info@260roofing.com

260ROOFING.COM

] ‘r TWO MEN AND A TRUCK.

You Forward.

Now offering:

Mere Information
tWwomen.com

(260) 471-6683

Each franchise s independently owned and operated, US.DOT: 1319267,

WE OFFER * HOME INSPECTIONS

HOUSE CfiiLL
Buyer - Seller - Agent

Schedule Today!

844.264.0404

Scheduling@HouseCallNl.com

WOOD- DESTROYING INSECT INSPECTIONS ¢ RADON INSPECTIONS
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PARTNER SPOTLIGHT

SPRINGFIELD

RESTORATION & REMODELING

Springfield Restoration & Remodeling
is more than a business—it’s a legacy.
As a fourth-generation, family-owned
company, Springfield has been a trusted
name in restoration and remodeling for
49 years, proudly serving homeowners
and businesses with integrity, empathy,
and an unwavering commitment to
doing things the right way. Rooted in
family values and fueled by decades

of experience, Springfield has built a
reputation on bringing order to chaos,
especially for those navigating the
emotional and logistical challenges of
insurance-related property losses.

“At Springfield, we understand that
when people come to us, they’re often

18 - June 2025

in a stressful situation,” the team
shared. “That’s why we approach
every project with a deep sense of
respect and accountability. It’s not just
about fixing a home—it’s about helping
people through a difficult time with
care and transparency.”

That sense of care extends deeply

into their work with real estate
professionals. Springfield offers a robust
suite of services designed specifically
with agents in mind. Their service
department is equipped to handle the
minor repairs that are often necessary
during the home buying and selling
process—tasks that, while small, can
make or break a closing timeline.

Beyond that, they specialize in mold
remediation and full-service water
damage restoration, two issues that
frequently pop up during inspections
and can cause major delays if not
handled correctly.

What truly sets Springfield apart is

their dedication to transparency and
documentation. Every job is backed with
thorough records that confirm the work
was completed to industry standards.
“This level of documentation gives

our real estate agent partners peace of
mind,” they explained. “They can move
forward with confidence, knowing
everything is up to code and won’t come
back to bite anyone after closing.”

That focus on follow-up and follow-
through is at the heart of what
Springfield does best. Their Customer
Care Coordinators ensure clients are
kept in the loop every step of the way.
It’s a level of service that’s increasingly
rare in a fast-paced world, and one
that Springfield prides itself on
maintaining. “We know how valuable
communication is,” they said. “It’s
not just about doing a great job—it’s
about making sure the customer feels
supported the entire time.”

The company’s roots run deep, and their
story is one of generational dedication.
“We were born and raised in this line of
work,” they reflected. “But it wasn’t until
our early twenties that we really saw
the value of what had been built around
us—the people, the relationships, the
mission. That’s when we knew we
wanted to spend our lives building upon
the legacy our father laid before us.”

Their father, Dan Miller, founded
Springfield with the same principles

that guide the company today: hard
work, humility, and an unwavering
commitment to doing right by others.
Their grandfather, Henry Miller, was
also instrumental in shaping their
outlook—his generosity and dedication
to the community became cornerstones
of Springfield’s culture. “Their influence
is still felt every day,” they shared.

“The way they led with kindness and
strength continues to guide how we
show up for our clients, our team, and
our community.”

Growing up in the family business
taught them the importance of leading
with integrity. “We learned early on
that how you treat people—whether
it’s a customer, a coworker, or a
vendor—matters,” they said. “Respect,
honesty, and hard work have been our
north stars.”

Outside of their restoration work, the
family has also spent the last 30 years
developing a passion for real estate
investing. Their diverse portfolio
includes single-family homes, multi-
family properties, and commercial and
industrial spaces—a natural extension
of their deep understanding of property
and construction.

With an A+ rating from the Better
Business Bureau and nearly five
decades of trusted service, Springfield
Restoration & Remodeling continues to
thrive by staying true to the values that
built the company in the first place. It’s
not just a business—it’s a family legacy,
grounded in tradition and powered by a
modern commitment to excellence.

SDRINGFIE_LD

Michael Hernandezpeterson
Business Development
Consultant

260-888-4698
mhp@springfield
restoration.com
springdfieldrestoration.com
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Where Expertise Meefs Efficiency. == ;\} ~
Your Trusted Partner in Every Transaction. "-\% \5;’;'

CHOOSE
MERIDIAN TITLE

Ashley Rnhek'

Commercial/Residential Account Manager
269.841.6896
arobey(@meridiantitle.com

By Delagrange & Richhart, Inc.

Katelyn High

For over 60 years, Star Homei has committed to . R L gcgﬂun d, Ma%agﬁr
delivering the highest level of design, ~ - . . = ! 60.450.765
. . LY ® i :
craftsmanship, and quality to Fort Wayne and & _ W ) khigh@meridiantitle.com y : G
surrounding areas in Indiana and Ohio. Whetherit /[ — ___ \bi é"“ a = Nichole Jehl HREERS m Bn
is a custom home, lake cottage, or renovation, we . ulﬁ ' ‘ N J . : * i, Regional Sales Manager
take pride in combining your vision with our ' = - " - 260.740.4578
dedication to building you "The Perfect Place to - njehl@meridiantitle.com
Call H . g
att izome L R e ) Chris Alexander
- = S8 e s Senior Account Manager
’ 260.246,1687

calexander(@meridiantitle.com M E R I D I A N T I T I_ E

STAR HOMES

by Delagrange and Richhart, Inc.

If you have questions or would like further information,
COMMUNITIES contact Amanda Blackburn at 260-755-5999 MODEL HOMES




inspired asian cuisine

Nawa features distinctive small and large plate dining,
with culinary influences from Thailand, Japan, Vietham,
Indonesia and elsewhere in Asia. Part of our uniquely
Asian experience includes custom-crafted Cocktails that
showcase herbal and fruit flavors of the Far East.

On The Landing
126 W Columbia Street,
Fort Wayne, IN 46802
260-399-7501

B
FAIRFIELD
1-260-203-2316
info@thefairfieldfw.com

1510 Fairfield Ave Fort Wayne, IN 46802
@fairfieldweddingandevents, @urbangolf_fw, and @pinhousesocial
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How many years have you

been a realtor?

October 2025 will be my two year mark.
What is your career volume

as a realtor?

8.3 Million

What was your total volume last year?
6.5 Million

What awards have you achieved

as a realtor?

Top Producer, Most Units Sold,
Outstanding Sales, Highest Volume Sold

When did you start your career in

real estate?

It started with a simple message sent to
me on January 22, 2022, from Vonlaree
Chaemmon. Wanting to know if I

24 . June 2025

knew anyone that speaks Burmese and
English fluently who may be interested
in a transaction coordinator position
for The Cheviron Group - eXp. The
universe really did its thing because

I was seriously considering a career
change. Before you know it, I was
getting on Zoom calls, taking the DISC
assessment test, interviewing and
onboarding with CAST Transaction
Services. That message was no longer
so simple and became my quantum
leap into real estate.

What did you do before you became
a realtor?

I'was going back to finish university at
Purdue University Fort Wayne, while

working as a full time nail technician,
which at that time I had been doing

for over a decade. Later I became a
transaction coordinator under the wings
of Erin Peters while in close proximity
coaching with Austin & Nate Cheviron.
Something awakened in me—a deep
passion for helping people through

one of the most important decisions of
their lives. I realized how much I'loved
the process, the connections, and the
impact I could make. That spark led me
to pursue my license and fully commit to
becoming a real estate agent. During the
time I was working toward my license, I
assisted my mom with purchasing a nail
salon, an experience that gave me a new
level of knowledge and leadership. I

discovered Uptown Realty Group, where
Ibegan my journey as a real estate
agent. 'm currently with Mike Thomas
Associates. Balancing both paths wasn’t
easy, but it taught me the value of
perseverance and purpose.

What are you passionate about right
now in your business?

We sell a house, where they make it a
home. A home has a million memories.
Throughout it all, I was constantly
encouraged by Jason Bussey and Austin
Cheviron to dig deep and identify my
‘WHY’—the reason behind everything
I do. That reflection led me to a simple
but powerful truth: my passion is
people. I truly want to give my clients a

good experience during this vulnerable
time. I'm here to serve, to uplift, and to
help others step into the next chapter
of their lives with confidence and hope.
Every home I help someone find or

sell is a chance to be part of something
bigger—a new beginning, a dream
realized, a life unfolding.

What has been the most rewarding part
of your business?

“People don’t care how much you know,
until they know how much you care.”
President Teddy Roodevelt. That quote
perfectly sums up what this business
has meant to me. Of course, it’s about
helping my clients—I’ve shared happy
tears and sad tears with them. I've

shown up in the early mornings and
stayed up into late nights because I
care deeply about each journey. The
most rewarding part isn’t just about
the homes we’ve closed on—it’s about
who I've become through it all. Every
client, every challenge, every moment
has pushed me to grow. This business
has helped me become a better version
of myself— even more patient, more
compassionate, and more driven than
ever to serve with heart.

What was your biggest challenge

as a realtor?

It has been a matter of not allowing my
brain to tell me what I am doing today
but telling my brain what I am doing

Ft Wayne Real Producers - 25



“TRUE SUCCESS MEANS DOING
YOUR BEST TO STAY GROUNDED
AND BALANCED IN EVERY

AREA OF LIFE: SPIRITUALLY,
WITH FAMILY & RELATIONSHIPS,
IN PERSONAL GROWTH,
FINANCIALLY AND IN BUSINESS.”

today. Yeah, you could read that again.

I have been hyper focusing on trying to
do the more unappealing tasks we often
face first.

How does real estate fit into your
dreams and goals?

Real estate has given me a platform—
and with that, I've started to dream
bigger. I want to be a blessing not only
to people who are struggling here in
America, but also to those in other
countries who just need a little hope
and support to keep going. I also want
to create a legacy—something lasting
that I can pass on to future generations.
Real estate has opened the door for me
to build a life that’s not only meaningful
for myself, but impactful for others

too and that’s the dream I'm working
toward every day.

What’s your favorite part of being

a realtor?

On top of building lasting relationships
with clients and peers, it’s that every day
is different. I'm constantly learning—
whether I'm helping someone get
pre-approved, walking through a
multimillion-dollar home, scouting land
for a future build, or negotiating offers. I
welcome the challenge, the growth, and
how limitless this industry truly is.

Define success.

True success means doing your best to
stay grounded and balanced in every
area of life: spiritually, with family

& relationships, in personal growth,
financially and in business. It’s not
easy—we naturally lean into one or two
areas and neglect the rest—but striving
for that balance is where the real
success happens.

Tell us about your family.
I'm the oldest daughter in my family,
with a younger brother and sister.

I feel incredibly blessed to live in

the same city as my parents and
grandparents—having them nearby

is truly priceless. In July 2024, I
married the love of my life, and we’re
thrilled to begin this new chapter
together. Family has always been my
foundation, and their love and support
have shaped so much of who I am
today. In the near future, I hope to
start a little family of my own, building
on the love and values that have
shaped me.

Favorite books?

Some of my recent favorite reads
include Ikigai, The Richest Man in
Babylon, and Rich Dad Poor Dad.

Are there any charities or organizations
you support?

One cause that’s really close to my

heart is the road to freedom for my
home country, Burma (Myanmar).
Although I was born in Thailand and
have never lived in Burma, my roots
run deep. My family comes from a
political background and has been

part of the fight for democracy against

military dictatorship. The bloodshed and
oppression my people have faced and
still facing is something I carry with me
every day, and I will never stop speaking
up for justice and freedom.

I'm involved with Junior Achievement
and the Burmese community here in
Fort Wayne. I truly enjoy giving my time
to both and supporting others in any
way I can. Giving means a lot to me.

I've learned that when you give with a
genuine heart, it often opens the way for
good things to come back to you. And it’s
not always about money, receiving can
show up as love, kindness, or even new
chances in life. One way I try to live this
is by giving Swadaqa, which is a form of
voluntary charity in my faith. It reminds
me to stay grateful and to always look
for ways to support those in need or
anyone who could use a helping hand.

What are your hobbies and interests
outside of the business?

When I'm not working, I enjoy making
my home a cozy and relaxing space by
decorating and adding little touches to
make it feel peaceful. 'm into indoor
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plants and have recently started trying
out some outdoor gardening too. I enjoy
catering and one of the ways I do that
is through cooking. Trying new recipes
and sharing with others fills me up!

I also enjoy doing henna art, boxing,
and learning about and researching
skincare. Traveling is something I enjoy
too. Exploring new places and cultures
and rediscovering my own. And of
course, spending time with family and
friends is super important to me.

Given your status and expertise, what
is some advice you would give the up
and coming top producer?

Nate Cheviron once told me, “If they
come for the money, they will leave
for the money.” This business is about
relationships, not just transactions.

If I could give any advice to the top
producers, it would be this: keep
showing up, keep working hard, and
don’t give up when things get tough.
Focus on building a referral-based
business. And above all, be kind.
Kindness is what people remember long
after the deal is done.

In closing, is there anything else you
would like to communicate using this
Ft. Wayne Real Producer platform?
As Ireflect on this journey, it’s truly a

privilege to live and serve in

Fort Wayne. This path has been
filled with faith and support of so
many incredible people—and for
that, 'm deeply grateful. To my
parents — your unconditional love
and sacrifices have shaped the
foundation of who I am. I could
spend a lifetime saying thank you
and it still wouldn’t be enough.

But today, I honor you with every
achievement. To my family and
friends, near and far - your
presence in my life means more
than words can express. Thank you
for having my back, and for your
quiet prayers when I’'m not listening.
To my clients and everyone I've
crossed paths within this industry

- your encouragement, trust, and
kindness have made a lasting
impact. Special thank you to Fort
Wayne Real Producers for being a
bridge of resources in our industry.
Last, but not least. To my husband

- you are my steel heart, my anchor
and my greatest source of strength.
Thank you for believing in me, even
in the moments when I couldn’t see
the way forward myself. With a full
heart, I look forward to the road
ahead, guided by purpose, driven by
passion, and grounded in gratitude.
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REALTOR FRIENDLY BUILDER

17690 Lakota Court, Huntertown, NWAC schools
1540 Hager Way, Fort Wayne, SWAC schools

Marla Lessen: 260-580-3077
Cory Setser: 260-760-2424

Windsor Homes
260-490-1302

mywindsorhome.com SRrORTONITY

NAHB.

Mational Associathon
of Home Bullders

A better experience comes from experience. Celebrating 50 years!




HOOVER 1« MOVER

RELOCATIONS...ANYWHERE

Moving Season is

Officially Here!

We are ready to assist your
clients with all of their
moving needs, including:

. Staging
. Crating
e On-site and warehouse storage

TV mounting and hanging artwork

northAmerican

POGVER THE MOVER
[ —_

We’re grateful for the opportunity to work alongside such incredible

professionals in the real estate industry. Thank you for choosing us to

support your clients’ moving needs—it’s a privilege to be part of theirjourney.

- Starting is easy. Contact us for 260-459-6926
norinAmeren a FREE ESTIMATE!

www.hoovermover.com
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SPRINGFIELD

RESTORATION & REMODELING

If strong storms cause water or
structural damage to your-property,

call the restoration l’\pelﬂ' at n
Springfield Restoratton

to restore peace &

3
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Mortgage Loan Originator
HNMLS r1523022

‘ 260.444.8804
csmith@lhallmark.com
HERNANDEZPETERSON

B 260.888.4698
MHP @SPRINGFIELDRESTORATION.COM
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PARTNER SPOTLIGHT

For more than half a century, Madison
Cabinets has stood as a testament

to craftsmanship, tradition, and the
power of family legacy. Founded on

the woodworking skills developed by
Herman Guenin during his time with

a piano manufacturer, the company’s
roots are steeped in precision and
artistry. Herman’s attention to detail and
passion for creating with his hands laid
the groundwork for what would become
a generational business. Five years into
the company’s journey, his son Craig
joined the team, further deepening the
family commitment. In 2001, Herman’s
grandson, Heath Guenin, stepped into
the business, bringing with him not only
a passion for custom cabinetry but a
vision for the future.

Today, Heath proudly leads Madison
Cabinets into its third generation of
service, carrying on the values and
expertise passed down from those
before him. “My grandfather and my
dad had the most influence on me,”
Heath shared. “They taught me a lot, not
just about woodworking but about how
to provide great customer service and
to treat people right.” That philosophy
continues to define the company’s
culture—one that values relationships as
much as craftsmanship.

Madison Cabinets offers a wide
array of services tailored to fit the
needs of homeowners, builders, and
real estate agents. Their specialties

include designing and building custom
cabinetry for any space, budget, or
style, and offering a broad range of
stain and finish options. “We can even
blend custom colors to match your
property’s appearance,” Heath noted,
underscoring their commitment to
personalized design. In addition to
building custom cabinets, the company
provides cabinet repairs, add-ons, and
even installs custom countertops—
making them a one-stop shop for
kitchen and bathroom transformations.

What sets Madison Cabinets apart
from others in the industry is their
comprehensive, in-house approach.
“We have great knowledge to help
build anything custom here in our
shop,” Heath explained. “And we have
designers to help design the cabinet to
fit the space.” With a team of skilled
craftsmen and creative designers
under one roof, the business can
seamlessly take a project from concept
to completion, ensuring that the final
result is both functional and beautifully
tailored to each client.

Heath’s journey into cabinetry began

earlier than most. “I have been in the

woodworking field since I was able to

push a broom,” he recalled. Though

he grew up immersed in the business,

it wasn’t until his early twenties that

he fully committed to following in his

family’s footsteps. Alongside his hands-

on experience, Heath pursued education
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to enhance his understanding of the
business side of operations. He earned
an associate degree in engineering from
IPFW, followed by a bachelor’s degree

in accounting from Indiana Tech in
2015. This blend of technical skill and
financial insight allows Heath to manage
Madison Cabinets with both creativity
and strategy.

Through his career, Heath has seen

the cabinet-making industry undergo
significant changes, especially during
challenging periods like the Great
Recession of 2007-2009 and the
pandemic in 2020. “The changes came
fast and so many changes in just a few
years,” he said. “Those years were very
challenging.” Yet through it all, Heath
remained steady, learning to adapt
quickly while continuing to deliver the
same quality service and craftsmanship
that Madison Cabinets is known for. One
of the ongoing challenges, he notes, is
keeping up with evolving technology
and the expanding array of cabinet
insert options—an area the business
actively works to stay ahead in.

Despite the demands of running a
business, Heath finds tremendous
fulfillment in his role. “The most
rewarding thing right now is seeing
the completed job and how happy the

34 - June 2025

customer is,” he said. Just as important
to him is fostering growth within his
team. “I like to see how my co-workers
progress—I like to teach them and pass
on my knowledge.”

Outside the workshop, Heath enjoys a
range of hobbies including motorcycles,

MADISON
CABINETS

automobile racing, and watching
college basketball and football. He also
takes pride in his family. His son, now
21, recently graduated from electrical
school and is getting married this
month—a proud milestone that mirrors
the generational spirit Madison Cabinets
was built on.

As the company continues to evolve,

its roots remain firmly planted in
craftsmanship, family values, and

a commitment to excellence. Under
Heath’s leadership, Madison Cabinets
isn’t just about building cabinets—

it’s about building trust, building
community, and building a legacy that’s
designed to last.

HEATH GUENIN

260-639-3915
HEATH@MADISONCABINETS.COM
MADISONCABINETS.COM

Badey £ Wood

MORTGAGE
NEEDS
START HERE!

THE SUMMER MARKET IS HOT!
Cortoct Tewme Uerbwre

;e SlNoadBRY | 5 Balley&ilioon

Ghanns usner

(exi Buvig

BRANCH MANAGER MORTGAGE CONSULTANT
NMLS#1582405 NMLS#1857814
260.602.0940 330.608.2068
LDAVIS@BAWFG.COM SWARNER@BAWFG.COM

or any other federal or state government agenches. Call B55.350.4663 for details,




INNER CLARITY MEETS OUTER IMPACT
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/" ABUNDANCE LIFE COACHING -

At Abundance Life Coaching, we guide high-achieving professionals

through powerful mindset shifts using Mental & Emotional

Release, NLP, and hypnotherapy to unlock clarity, confidence,
and internal freedom.

Jimmy LaRowe

Founder & Life Strategist Coach
260-582-9821

jimmylarowe@gmail.com

ALISNED LTYING

Aligned Living Media bridges the gap between vision and

execution; helping purpose-driven individuals and brands

express their truth through impactful strategy, media, and
messaging that brings their boldest ideas to life.

Julia Haslett

wehtendl, Alignedlivingmedia@gmail.com
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HELP US,
HELP THEM.

We are a realtor and lender-focused insurance agency,
trusted with over 180 insurance companies nationwide.

We recognize that TIME IS MONEY, and WE HELP OUR CLIENTS SAVE BOTH.

(260) 250-4131
3484 STELLHORN RD.

= goosehead

INSURANCE i,:: _ 260insurance.com

joe.guardiola@goosehead.com

o R .

Where We Build:
Fort Wayne e Auburn e Garrett ¢ Angola
Van Wert ¢ New Haven e Huntertown

P 0 A e+ i ;__-""_' = = e Rp—-—

Elevate Your Expectations. Experience the Kiracofe Difference!

P: 260-705-6700 E: info@kiracofehomes.com | www.kiracofehomes.com | 10311 Dawsons Creek Blvd. D, Fort Wayne, IN 46825
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EVENT RECAP

Back in March, we hosted our 3rd
annual Real Producers Awards Gala at
the Grand Wayne Convention Center
downtown Fort Wayne! This year's RPA
Gala was by far my favorite event to
date. Not only was it a memorable night
with a packed house of 300 of the top
real estate professionals in the area,

but it was a meaningful night where as
a group we raised $20,000 which was
enough to rescue 13 girls from human
trafficking! Thank you to everyone who
donated to support our rescue mission.

Special thanks to Chris, Jared, and

the Destiny Rescue team for bringing
awareness to this tragic reality that goes
on in our world. Let us keep standing up
for justice for these children!

Lastly, we were blown away by

the response and all of the positive
feedback that we heard from all of you
who came out to celebrate the success
of 2024 that evening. We could not
have put on an event of this caliber if
it wasn't for our incredible sponsors

of the evening. I want to give a special
shoutout to all of them below:

Headline:
* Bailey & Wood
* Lancia Homes

38 - June 2025

» Safehouse Mapping

Drink:
* National Property Inspections

Entertainment:
* Everwise Credit Union
* HOMESstretch

Awards:

* Dust Off Disaster Recovery

* One Hope

* Art Home Photo,
Dustin McKibben

* Diamond Residential Mortgage

» Kiracofe Homes

* Aardvark Home Inspectors

* Go Home Loans, Greg Thomas

* Trademark Title

* Middleton Family Dentistry

* Meridian Title

* Annie Mac Home Mortgage,
Michelle Miller

* HOMEstretch

We hope you enjoy the following
pages of photos of the evening. If
you were there, hopefully, it will
cause you to reminisce on the
incredible night. If you weren't
able to make it this year, we hope

you will join us next year for what will be another

amazing evening.

Congrats to all of our 2025 winners!

Rising Star: Lucas Deck, Weichert Realtors
Spirit Award: Forrest & Sonia Radcliff,
Uptown Realty Group

Most Inspirational Story: Shannon McClure,
Coldwell Banker Real Estate Group
Go-Getter: Evan Riecke, Encore Sotheby's
Ultimate Connector: Lauren South, Keller
Williams Realty Group

Social Media Superstar: Emily Ewing, North
Eastern Group Realty

Best Marketing of the Year: Jake & Joe Hege,
Uptown Realty Group

Best Cover of the Year: MonTe Stevenson,
Anthony Realtors

World Changer: Cecilia Espinoza, Espinoza
Real Estate

Leader of the Year: Kim Ward, North Eastern
Group Realty

Team of the Year: Key Connection, Mike
Thomas Associates

Remmy Award: Wendy France,

Century 21 Bradley

See you next year at the RPAs!

Photo Cred: Art Home Photo, Dustin McKibben

#RPAs2025
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Rising Star:
Ashley Davidson

Partner Spotlight:
GraphX Direct

Partner Spotlight:
ONEHOPE Wine

Rising Star:
brina Phyo
gFSpotlight:
Gooseheligillisurance, Joe
flam Springer

Spotlight:

acofe Homes

r Spotlight:

260 Roofing

A

DO Standings

MARCH 2025

Rising Star:
Kristin Sheckler

Partner Spotlight:
3Rivers Federal
Credit Union

Partner Spotlight:
Rivers Edge Construction
& Remodeling

Partner Spotlight:
3Kings Flooring

Top 100 Standings
FROM DREAMS
TO REALITY

CONNECTING. ELEVATING. INSPIRING.

Please send all nominations to
jon.good@realproducersmag.com.

Turn Up the Hvﬂf

on Your Success!

Summer’s here—the season of high energy, big moves, and hot opportunities. While the
competition is sweating it out trying to win deals, you’ll be cool, confident, and crushing it.
Why? Because you’ve got the right mortgage partner in your corner.

HERE’S HOW WE CAN HEAT UP YOUR BUSINESS:

:: :: $2,500 Borrower Grants: Give your buyers :: :: Buy Now, Sell Later Program: Help your client
the boost they need to seal the deal. secure their dream home without the pressure
of selling their current one first.

“0: Cash Offers That Crush Competitive Bids: .
Make your clients the ones who get the “8< 1% Down Program: Get your buyers into their
“Congratulations!” call. dream home with just 1% down, leaving more
oy cash in their pockets — and making YOU look

0= Platinum Pre-Approval Program: Stand out
with lightning-fast approvals that give you and
your buyers the edge.

like the hero in their eyes.

Whether it’s conventional, VA, FHA, or jumbo loans, I've got the
tools and expertise to help you deliver more for your clients—and
grow your business in the process.

Let’s make this your hottest summer yet. Ready to team up and take your business to the next level?
Let’s talk!

Michelle Miller

Branch Manager

NMLS# 420723

Phone: 574-797-0301

Cell: 574-549-4609
msmiller@annie-mac.com
www.mortgagesbymichelle.org

ANNIEMAC | MICHELLE
HOME MORTGAGE M”_LERTEAM

CMX

CERTIFIED MORTGAGE ADVISOR™

*WINNER *

AnnieMac Home Mortgage, 3700 Lake City Highway, Warsaw, IN 46580. NMLS #338923. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage,

Family First A Division of AnnieMac Home Mortgage, homecomings Mortgage & Equity A Division of AnnieMac Home Mortgage) is not affiliated with the U.S. Department of Veteran’s Affairs, the U.S. Department of Housing and

i Urban Development, the U.S. Department of Agriculture or any other Federal Government Agency. This is a business-to-business communication directed only to professionals employed in the residential mortgage industry

and their commercial associates. It is not intended for distribution to consumers or the general public. It is not an “advertisement” as defined in Section 1026.2(a)(2) of the Truth-in-Lending Act. Information contained herein is subject

to change without notice. ©AnnieMac Home Mortgage. All rights reserved. « ‘Cash Offer’ and ‘Buy Now, Sell Later’ and ‘Cash Bridge’ programs are fulfilled by AnnieMac Private Equity Cash2Keys (Cash2Keys), an affiliate of AnnieMac

Home Mortgage (AnnieMac). Cash2Keys is not a financial institution and does not originate or issue loan commitments. You must be pre-approved by Cash2Keys for the Cash Offer program’s income and collateral requirements. Once

approved, the offer and purchase will be in the name of Cash2Keys. You must then purchase the home from Cash2Keys within 180 days. You are required to pay all transfer taxes associated with the purchase of the home. Visit anmac.
me/cash for terms and conditions on Cash Offer. For complete licensing information, please visit: www.annie-mac.com/page/licensing.



MidWest

Plumbing
Services

SUMMER-READY PLUMBING?
WE’VE GOT YOU COVERED! Call Now for a

Summer fun shouldn’t come Free Summer
with plumbing problems. PIumblng

Whether you're hosting a backyard BBQ,

heading out on vacation, or just dealing with CheCk'U p! Let!s

the extra laundry and showers — your

LOCAL SERVICING.
ONE TIME CLOSE.

Our home loans offer local
decision-making & friendly
local servicing that you can
trust. We provide the key to
easy home ownership with
an array of lending options.

o

BEST CONTRACTING
PLUMBING SERVICES

N—

@D [1] 260-482-3334

/

plumbing system needs to keep up! CatCh sma "
Services We Specialize In: problems before
Remodels/Upgrades o
Emergency Plumbing (24/7) they ru I n you r
Outdoor Faucet & Hose Bib Repairs su mmer plans
Water Heater Maintenance & Installs :

Savings & Checking Products | Business Lending | Digital Banking | Consumer & Mortgage Lending FeakiBetectioniSdRixes

& Conventional Mortgage Loans & Zero or Low Down Payment Available

(15, 20, or 30 Years) FHA, VA, and USDA RESIDENTIAL PLUMBING
@ Home Construction Loans @ Lot & Land Loans Remodels - Installations
@ 1st Time Home Buyer Financing @ Unsecured Home Improvement Loans Gas lines - Inspection Reports

& Adjustable Rate Mortgages (5/5 & 7/7)

Best Contracting Plumbing Services

260-387-9664 | Nbestcontractingllc@yahoo.com
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efore Kaylin Krontz ever held a
B real estate license, the seeds of

her career were quietly taking
root behind the scenes. In 2019, while
working as an office assistant at a Fort
Wayne property management company,
she found herself drawn to the rhythm
of the industry—the fast pace, the
problem-solving, the people. That role
offered a front-row seat to what it
really meant to be in real estate, and for
Kaylin, it was love at first glimpse. She
didn’t just want to assist; she wanted to

lead. And over the next few years, that’s
exactly what she set out to do.

But the journey was far from linear.
Kaylin didn’t leap into real estate
overnight—she built her path one step
at a time, learning through experience.
She moved from assistant to leasing
consultant, then to property manager.

DRIVEN BY PURPOSE

When COVID disrupted her plans to
pursue licensure, she adapted, pivoting
into a compliance specialist role. It was
during this time that she was offered a
position as a transaction coordinator
and real estate assistant to a top-
producing agent. That job, she says,
was transformational. “It allowed me
to see the business from every angle,”
Kaylin reflects. “I learned the value

of being organized, of staying calm in
chaos, and of truly understanding the
client experience.” Eventually, she was
overseeing the office and coordinating
transactions for multiple agents—a
hands-on crash course in what it would
take to thrive in the industry.

When she finally stepped into real
estate full-time as an agent, she hit
the ground running—and didn’t slow
down. In just over a year, Kaylin’s

RONTZ

achievements have stacked up quickly.
She was named a Top Producer for
most units sold and highest sales
volume in March 2024, and again in
March 2025. She earned a spot on the
coveted “Best in Real Estate” list and
was part of the “Team of the Year”
recognized by Real Producers. She’s
also in the 8 Million President’s Club

- all before her second anniversary in
the business.

It would be easy to assume that rapid
success came from luck or timing. But

in truth, it’s been built on something
much deeper: relationships. “I truly
believe that success in this business is all
about who you know and how you treat
people,” Kaylin explains. Her client base
has grown almost exclusively through
referrals and social media. In fact, last
year alone, she helped 36 families buy
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or sell homes—many of them first-time
homebuyers who were nervous and
overwhelmed until Kaylin stepped in to
guide them. “Helping families achieve
what they thought was impossible—
that’s the best part of what I do,” she
says. “There’s nothing like handing
someone the keys to their first home.”

Kaylin doesn’t shy away from the
challenges that come with the territory.
Early in her career, she had to come

to terms with a tough truth: not every
deal will work out. “Sometimes things
fall apart despite our best efforts,”

she says. “Learning to let go of what
you can’t control and focus on what
you can—that was huge for me.” Just
six months into her new career, she
was asked to manage a growing team.
Balancing leadership responsibilities
while serving clients stretched her
limits, but it also accelerated her
growth and taught her how to lead with
compassion and strength.

52 - June 2025

Raised by parents who modeled
resilience in the face of hardship,
Kaylin learned early what it means

to overcome obstacles. “They’ve been
together since my mom was fifteen,”
she says. “Watching them navigate
life’s challenges together taught me
about perseverance and the value of
family.” That same strength helped
Kaylin through her own season as a
single mom. And when she met her
fiancé, Nick, she found someone who
believed in her vision and offered the
unwavering support she needed to
thrive. “He’s been my rock,” she says.
“From late-night client calls to weekend
showings, he’s always made space for
me to pursue this dream.”

Today, Kaylin and Nick are raising two
children—Kymberlin, 8, and Roman, 6—
in their dream home, a 12-acre property
nestled in Southwest Fort Wayne.
They’re planning a wedding for the fall,
juggling parenthood, and running their
own plumbing business, which they

launched shortly after Kaylin became
licensed. Their two pit bulls, Chevy and
Diesel, have been along for the ride,
now enjoying their golden years as
beloved members of the family. “We
love to travel, camp, and spend time
outdoors,” Kaylin says. “I'm definitely a
thrill-seeker—anything adventurous and
active, I'm there for it.”

That same fearless energy carries into
her business. Kaylin is known for her
collaborative spirit in an industry that
often rewards competition. “I've never
believed in the cutthroat approach,”
she says. “Real estate should be about

-

community, not combat. I love working
with other agents who are driven and
passionate, and I think there’s room
for everyone to succeed.” If she could
change one thing about the industry, it
would be to foster a greater culture of
abundance over scarcity—a belief that
when agents support each other, the
entire profession gets stronger.

For Kaylin, success isn’t just about
numbers—it’s about living a life that
feels full and meaningful. “To me,
success is growth. It’s having a balance
between work and family. It’s being
able to give back and uplift others,” she
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_ I learned the value of
- being organized, of

- staying calm in chaos, and
of truly understanding the
client experience.”

explains. “When the people around me
are thriving too, that’s the real win.”

Looking back, the only thing Kaylin
would do differently is slow down. “I
graduated high school at 16 and moved
out right away. I was always in a rush
to grow up, to chase the next thing,”
she admits. “But sometimes I wish I had
taken more time to just be young.” Still,
she smiles at the journey. “Those who
know me always joke that I've lived a
hundred lives,” she says—and it’s clear
each chapter has shaped her into the
agent, leader, and woman she is today.

To those considering a career in real
estate, her advice is clear and heartfelt:
“Be ready to hustle, stay consistent,
and lead with heart. This isn’t just
about homes—it’s about people. Build
relationships, stay curious, and always
remember your ‘why.”” Spoken like
someone who’s lived every word.
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onfidence starts with
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Bfor information call 200=-333-RENT s
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For Sale
For Prelease

Wayne Street Commons
Near Trine University
Angola, IN

Call for details today!

- Tammie Jones
“ Owner/Managing Broker/Property Manager

A 500 S. Grandstaff Dr. Suite F | Auburn, IN 46706

P: 260-333-7368 Ext. 105 | M: 260-438-1087
tammie@opendoorrandr.com | www.opendoorrandr.com
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Joseph Perry NMLs #8778
Mortgage Loan Originator
Cell: (260) 402-9515
jperry@everwisecu.com

LET THE RACE TO THE RESCUE CHAMPION TROPHIES BEGIN!

-

Rescue

RESCUING CHILDR&EMN

DEStiny;

Healthcare that
Works Better and
Feels Be_tter

FREE TELEMEDICINE ~ GREAT RX PRICING COMPREHENSIVE MEDICAL

Access alicensed doctor  Receive industry- Sharing includes medical
from the comfort of your  leading discounts services for preventative,
home 24/7..with no on everyday maternity, accident, illness

consulting fees. prescriptions. and injuries.

Janel C. Eckert OO
ACN | Independent Business Owner
(260) 312-1840

janel.eckert@1791.com

Chris Russell Director of Engagement

Email: chris.russell@destinyrescue.org oo make
Mobile: (765) 610-9366 your impact!

Judy was amazing helping me set up a wine tasting for my Open
House. She was very quick to respond to all of my questions and
created a stylish presentation and delicious wines. Her services are
an impressive tool for advertising and promoting my listings.

Noel Frost
Global Luxury Realtor/Broker
Coldwell Banker Real Estate Group

We have participated in many different wine clubs over the years and
there are none better than One Hope! The selection, value, and
service from Judy is unmatched and we love their dedication to

charitable giving with each order we place.

Charity & Seth Middleton
Noll Team Teal Estate

One Hope Wine not only brings people together for a great cause
but also offers a taste so exceptional, it keeps you coming back
for more—a true gift in every bottle.

Tammy Taylor
President & CEO
New Haven Chamber

of Commerce In the dance of life, let Triumph Studio be the rhythm that resonates with
the beating hearts of those who seek to triumph over their challenges.

Contact me for details and pricing!
TOGETHER WE MOVE, WE GROW, AND WE TRIUMPH!

JUDY FILLER - DIRECTOR
260.445.6299 (CALL OR TEXT)
onehopewine.com/myshop/judy-filler

We move fogether, we grow fogether, we triumph fogether!
260.217.0820

WINE TASTINGS | CORPORATE GIFTING
CLOSINGS GIFTS | IMPACT-DRIVEN WINE CLUB

info@triumph-studio.com
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JON GOOD

Let’s get real. This movement has caught fire. What movement
am I referring to? The movement that you all know as Real
Producers. Indianapolis was the starting point for a program
that is now in over 140 markets across the country. That’s a
lot of traction in under ten years. As we grew, we knew that
we wanted to brand ourselves the same across the board but
never lost sight of the local mission.

This magazine has been successful because of its ability to
connect top-producing agents with preferred partners and
with each other. There are many other reasons that make it
successful, but, at its core, that is what this is all about.

The vision is simple: We want to be a one-stop shop for top-
producing agents in every market across the nation. How do
we do that? In my opinion, three main groups of people stand
to benefit from this monthly publication: the real estate agents
featured, the partners that advertise and the publishers who
produce the magazine.

What’s in it for the agents? It is truly a badge of honor to
receive the magazine. Being in the top 300 out of 1,500-plus
agents is an accomplishment in itself. There are countless perks

THE REAL UPDATE

to being featured in the magazine, but one of my favorites is
the element of humanizing a local legend in real estate.

What'’s in it for our partners? The struggle is real. How do we
connect with influential, top-producing agents in our market?
How do we cultivate relationships with this group? Our
partners get constant exposure through the monthly magazine
and the quarterly events. The hard work is done. Partners just
need to show up!

What’s in it for the publisher? Our publishers have the unique
ability to connect with a group of people that is otherwise
pretty difficult to get in front of. We are all busy building our
own businesses. Our publishers are entrusted with featuring
top agents, connecting our partners and producing quality
content regularly.

Where do you fit in all this? It’s simple. Connect us with people.
Who should be on the next cover? What business is catering

to agents at a high level? Who should be our next publisher to
launch a Real Producers magazine in a new market?

Join the movement.

A\ Y

Golf

OUTING

PROCEEDSFROM Destiny |/
T"'BE"EH.}'H‘E'F'-,T'- Rescue
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JOIN US THURSDAY JUNE 26TH FOR

AARDVARKS 5TH A

CONTACT JULIA FITZGERALD AT:
@ JUSTJULIA @AARDVARKHLCOM

B  @s0)609-7417

ALY

Lancia 5[' -

Ho M E s JUSOLID
BRING,YOUR CLIENTS

Partner with us today.

ASK ABOUT OUR
PROMOS

9430 Lima Road Fort Wayne, IN 46818 260.489.4433 &

-




HEART
Youveimied  'HUSTLE |

Mamber
FOURL HOLEING

LENDER

1-888-CENTIER | Centier.com/mortgages Centier Bank NMLS #408076

Jessica Maxwell
260-414-1638

" cleaning equipment to ensure the job is done:

highest level possible. We pride ourselves:
reputation of being respectful and trustw:
We can't wait to'work with you an

? IVERSEDGE
2604153799

e 4
CARPET CLEANING | FURNITURE CLEANING | AREA RUGS | TILE & GROUT
AIR DUCT CLEANING | AUTO, BOAT & RV CLEANING | RESIDENTIAL & COMMERCIAL

' ' + ADDITIONS
CARPET (260) 483- 3913 or (260) 637- 8781 #-J i )
MA STEJ'R’ ' F + WHOLE HOME

carpetmastersfw.com _‘ e TRADEMAR K TlTLE
60 - June 2025 I
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TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2025, to April 30, 2025

# Agent Office Units Volume Average # Agent Office Units Volume Average
1 Evan Riecke Encore Sotheby's International Realty - UPENSO 33 $14,904,183 $451,641 34 Kimberly Ward North Eastern Group Realty - UPNOEA 60 $4,836,344 $80,605
2 Warren Barnes North Eastern Group Realty - UPNOEA 40 $9,970,050 $249,251 35 Jordan Wildman eXp Realty, LLC - UPEXPR 225 $4,827,100 $214,537
3 Geoff Cavender eXp Realty, LLC - UPEXPR 13.5 $8,182,100 $606,081 36 Kurt Ness Ness Bros. Realtors & Auctioneers - UPRLNBO2 14 $4,815,475 $343,962
4 Timothy McCulloch Scheerer McCulloch Real Estate - UPSMRE 28 $8,165,882 $291,638 37 Cecilia Espinoza Espinoza Realtors - UPESRE 23 $4,685,650 $203,723
5 Larry White Liberty Group Realty - UPLIGR 24 $7,544,529 $314,355 38 Troy Wieland Wieland Real Estate - UPWREE 13 $4,671,388 $359,337
6 Bradley Stinson North Eastern Group Realty - UPNOEA 18.5 $7,456,200 $403,037 39 Candice Everage Weichert Realtors - Hoosier Heartland - NE2458 16 $4,588,900 $286,806
7 Kyle J Ness Ness Bros. Realtors & Auctioneers - UPRLNBO2 14 $7,417,764 $529,840 40 Patti Couperthwaite Coldwell Banker Real Estate Group - NE9 8 $4,582,000 $572,750
8 Bradley Noll Noll Team Real Estate - UPNTRE 19 $7,394,200 $389,168 4 Matthew Donahue CENTURY 21 Bradley Realty, Inc - UPBRAD 13 $4,467,600 $343,661
9 Barbara Hendrick Coldwell Banker Real Estate Group - NE9 13 $6,996,730 $538,210 42 Mary Anne Taylor North Eastern Group Realty - UPNOEA 15 $4,387,420 $292,494
10 Mary Sherer ERA Crossroads - UPSHAA 17 $6,984,516 $410,853 43 George Raptis Mike Thomas Assoc., Inc - UPMTAS 7 $4,282,500 $611,785
1 Jihan Rachel Brooks DRH Realty of Indiana, LLC - UPDRHR 23 $6,968,720 $302,987 44 Aaron Shively Pinnacle Group Real Estate Services - UPPGRE 16 $4,264,640 $266,540
12 Lucas Deck Weichert Realtors - Hoosier Heartland - NE2458 18 $6,949,900 $386,105 45 Scott Marker Anchor Realty - NE2413 13.5 $4,215,350 $312,248
13 Heather Regan Regan & Ferguson Group - UPREFE 10 $6,494,345 $649,434 46 Courtney Ousley North Eastern Group Realty - UPNOEA 10 $4,189,640 $418,964
14 Leslie Ferguson Regan & Ferguson Group - UPREFE 10 $6,494,345 $649,434 47 Isabella Reed Keller Williams Realty Group - UPKEPR 9.5 $4.110,500 $432,684
15 Dana Botteron CENTURY 21 Bradley Realty, Inc - UPBRAD 15.5 $6,343,949 $409,287 48 Cindy Bluhm Mike Thomas Assoc., Inc - UPMTAS 8 $4,080,400 $510,050
16 Tina Stuckey RE/MAX Results - UPREMXO01 15 $6,048,928 $403,261 49 Heather Sanders eXp Realty, LLC - UPEXPR 15 $4,064,299 $270,953
17 John Garcia Impact Realty LLC - UPIMPA 10.5 $6,044,550 $575,671 50 Angela Pachuta RE/MAX Results - UPREMXO1 1 $3,998,000 $363,454
18 Tim Haber CENTURY 21 Bradley Realty, Inc - UPBRAD 16 $5,982,600 $373,912
: _ Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is not responsible for
9 Gregory Fahl Orizon Real Estate, Inc. - UPORIZ v $5,944,700 $349,688 submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
by MLS. Data is based on UPSTAR and NEI counties.
20 Joelle Ruefer Encore Sotheby's International Realty - UPENSO 10 $5,889,800 $588,980
21 Tyler Secrist CENTURY 21 Bradley Realty, Inc - UPBRAD 18 $5,581,025 $310,056
22 Elizabeth Urschel CENTURY 21 Bradley Realty, Inc - UPBRAD 14.5 $5,538,911 $381,993
23 Jody Holloway Coldwell Banker Holloway - UPCOHO 13 $5,527,050 $425,157
24 Beth Goldsmith North Eastern Group Realty - UPNOEA 1 $5,510,382 $500,943 @ M | D D ]_ ETO N SC H OO L D E N TA L E XA M S JUNE - H
g T
ULY 15
25 Brandon Stone CENTURY 21 Bradley Realty, Inc - UPBRAD 41 $5,357,800 $130,678 For g 89‘:‘“ - zpm
26 Andy Zoda Coldwell Banker Real Estate Group - UPRWGRO5 17.5 $5,351,100 $305,777 l ” l ga l te n
27 Keri Garcia Mike Thomas Assoc., Inc - UPMTAS 9 $5,327159 $591,906 et Ahead for the New Sct \ool}/@ur Includes Comprehensive exam (DOTS0)
) ) . and bitewing radiographs (D0272). For new patients only.
28 Stacie Bellam-Fillman Orizon Real Estate, Inc. - UPORIZ 21 $5,236,500 $249,357 - Less than 10 minutes from St
29 Chad Metzger Metzger Property Services, LLC - UPMEPS 325 $5,141,000 $158184 Vincent de Paul Catholic School
- Visit our friendly tfeam with our
30 Christy Thomson RE/MAX Results - Angola office - NE30 19 $5,133,900 $270,205 state-of-the-art QQLJiPMGHT +o take
31 Melissa Maddox North Eastern Group Realty - UPNOEA 19.5 $5,077,074 $260,362 COIE @if you and your f‘omily’s needs
- Bring in your child's oral exam form
32 James Felger Mike Thomas Assoc., Inc - UPMTAS 225 $5,032,650 $223,673 ! . § S - K
to the appointment for Dr. Shim to
33 Brandon Steffen Steffen Group - UPSTEF 8 $4,847,200 $605,900 COH’IPKJ’C

Visit Our Website
www.middletonfamilydentistry.com

—— e— Call

(260) 490-3495
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TIMBERLIN

CUSTOM LUXURY HOMES

] TULLYMORE RUN
i 10491 BEAUGREEN COVE
: LEO, IN 46765

7 3,080SqFt | 5Bedrooms | 2.5 Baths

(260) 485.8000 | timberlinhomes.com

Baotox
Dermal Filler
Sculptra

IPL

Morpheuss
Diamond Glow
Laser Hair Removal
Microneedling
Botox Facial

e GET UP TO GET DOWN

IV Infusions ELITE ENTERTAINMENT

64 - June 2025

Veteran |

DUSTOFF
DISASTER RECOVERY
OUR SERVICES

MOLD REMEDIATION

DUCT & DRYER VENT
CLEANING

INDOOR AIR QUALITY
TESTING

dustoffrecovery.com

® 260-600-7610

TO SCHEDULE TODAY!

local
expertise
you can trust
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. oty (]
Ligh iy 1
mqvalFW-cnm &
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Bryan Kapocius
260-305-6035

5830 E State Blvd

Fort Wayne
bkapocius@allstate.com

Allstate.

You love living in Fort Wayne as much as | do. But, are you doing
everything you can to protect the life you've built here? As your

Ki I I iq n M i I I e r AgcREDITED local Allstate Agent, | can help you make informed decisions to
B8 help ensure that everything you love is well protected. Contact
me to get covered.
316 Removal

REM()\, AI_ WWW. 3 '| 6 remova |fW com Personalized service. Trusted advice.

Resident & Commercial Junk Removal, Property Clean-outs, Light Demo, and More!
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Real estate agents know it: a great garage grabs attention.
GarageExperts® transforms unused, overlooked spaces

into beautiful, functional showpieces.

® GarageExperts

High-Performance Floor Coatings -Storage Solutions

TURN “JUST A GARAGE" INTO A

SHOWSTOPPER

Full garage makeovers that
wow buyers and homeowners

11 new stunning colors for cabinetry

Industry-leading products built to last

Professional, locally-delivered service

Your clients
will love it.
Your listings
will stand out.

Book a Design Consultation today at
GarageExperts.com/Fort-Wayne

—_—
ur Dreamiof
Homeownership a Reality

with a Special Down Payment Program!

As a member of FHLBank Indianapolis, 3Rivers offers qualifying first-time homebuyers
with down payment and closing cost assistance through the LAUNCH Down Payment
Assistance Program. Those who qualify may receive up to $20,000 in assistance.

To qualify for this grant, you must:

* Be a first-time homebuyer (no ownership in a principal residence during
a three-year period ending on the date of the purchase of the property).

» Be at or below the 80% Area Median Income (AMI).
* Be purchasing a single-family home.
* Be able to contribute a minimum of $500 towards the purchase of the home.

» Complete a required state, HUD, or FHLBank Indianapolis-approved homebuyer counseling course.

Sound like an option that would benefit you? We’d be happy to discuss this program and explore all our lending
options with you to determine the best fit for you and your financial goals. Call or email us today to learn more!

SRIVERS

3riversfcu.org | 800.825.3641

*NOTE: In order to use the LAUNCH Down Payment Assistance Program, you must
meet the qualifications and work with a participating FHLBank Indianapolis member
institution like 3Rivers. Funds are available on a first-come, first-serve basis and

funding is announced each spring. Program does not allow total housing debt to
exceed 40% of total household gross income. Mortgage amount cannot exceed
the sale price of the property. For more information, visit www.fhlbi.com.

NMLS# 556303




TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2025, to April 30, 2025

# Agent Office Units Volume Average # Agent Office Units  Volume Average
51 Gabe Cerny RE/MAX Results - Angola office - NE30 7 $3,944,000 $563,428 84 Elius Hogan Hosler Realty Inc - Kendallville - NE11 i $3,095,199 $281,381
52 Tyler Jackson CENTURY 21 Bradley Realty, Inc - UPBRAD 20 $3,856,200 $192,810 85 April West Scheerer McCulloch Real Estate - UPSMRE 17 $3,072,400 $180,729
53 Daniel Orlando Mike Thomas Associates - NE341 8 $3,856,000 $482,000 86 Tyler Dohner CENTURY 21 Bradley Realty, Inc - UPBRAD 12.5 $3,038,700 $243,096
54 Katie Brown Mike Thomas Assoc., Inc - UPMTAS 1 $3,804,450 $345,859 87 Beth Walker Fairfield Group REALTORS, Inc. - UPFAGR 12.5 $3,035,750 $242,860
55 Cyndee Fiechter North Eastern Group Realty - UPNOEA 15 $3,801,000 $253,400 88 lan Barnhart Coldwell Banker Real Estate Group - UPRWGR0O5 1 $3,027,300 $275,209
56 Edmond Jemison CENTURY 21 Bradley Realty, Inc - UPBRAD 1 $3,784,563 $344,051 89 Emily Ewing North Eastern Group Realty - UPNOEA 8 $3,005,289 $375,661
57 Michelle Wyatt Wyatt Group Realtors - UPWGRE 14 $3,676,952 $262,639 90 Jackie Clark Coldwell Banker Real Estate Group - UPRWGR0O9 5 $2,993,500 $598,700
58 Justin Longardner CENTURY 21 Bradley Realty, Inc - UPBRAD 13 $3,667,600 $282,123 91 Allison Washington North Eastern Group Realty - UPNOEA 10.5 $2,980,507 $283,857
59 Paula Albright Wible Realty - UPWIBL 8 $3,657,677 $457,209 92 Madeline Shine Anthony REALTORS - UPANRE 8 $2,960,600 $370,075
60 Jessica Arnold North Eastern Group Realty - UPNOEA 12 $3,640,810 $303,400 93 Julia Carsten Anthony REALTORS - UPANRE 1 $2,958,900 $268,990
61 Daniss Warner Uptown Realty Group - UPUTRG 16 $3,537,200 $221,075 94 Lori Stinson North Eastern Group Realty - UPNOEA 6.5 $2,946,310 $453,278
62 Heidi Haiflich North Eastern Group Realty - UPNOEA 13 $3,533,800 $271,830 95 Sabrina Phyo Uptown Realty Group - UPUTRG 1 $2,940,000 $267,272
63 Jacob McAfee CENTURY 21 Bradley Realty, Inc - UPBRAD 14 $3,524,490 $251,749 96 Rebecca Maldeney Indiana Real Estate - NE399 14 $2,927,300 $209,092
64 Jared Kent Anthony REALTORS - UPANRE 10 $3,464,000 $346,400 97 A.J. Sheehe CENTURY 21 Bradley Realty, Inc - UPBRAD 5 $2,914,900 $582,980
65 Jason Currington American Dream Team Real Estate Brokers - UPADTR 14 $3,439,075 $245,648 98 Justin Heflin Mike Thomas Assoc., Inc - UPMTAS 8 $2,909,100 $363,637
66 Ashley Galentine Fall Creek Homes & Development - UPFCHD 7 $3,415,484 $487,926 99 Brenda Williams CENTURY 21Bradley Realty, Inc - UPBRAD 10 $2,885,568 $288,556
67 Michael McKinney Mike Thomas Assoc., Inc - UPMTAS 1 $3,407,400 $309,763 100 Joni Donaghy-Myers Coldwell Banker Holloway - UPCOHO 12 $2,881,300 $240,108
68 Destiney Lawson F.C. Tucker Fort Wayne - UPFCTU 14 $3,403,200 $243,085
69 Lynette Johnson North Eastern Group Realty - UPNOEA 10 $3,357,304 $335,730 Discla!in?er: Information is pulled directly from MLS. Nevc{ c.onstruction or numbers not reported to MLS within the c!ate range listed are not incluqefi: MLS is not responsible for

submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
70 Trey Forbes Weichert Realtors - Hoosier Heartland - NE2458 1.5 $3,331,687 $289,711 by MLS. Data is based on UPSTAR and NEI counties.
7 Michael Payne Coldwell Banker Real Estate Group - UPRWGRO5 10 $3,319,600 $331,960
72 Sheryl Inskeep Harner Realty LLC - UPHARR 135 $3,316,938 $245,699
73 Billie Shively eXp Realty, LLC - UPEXPR 17 $3,313,500 $194,911 HEIP Yﬂl.l , BI.IYE rs fi nd a
74 Andrew Morken Morken Real Estate Services, Inc. - UPMRSI 13 $3,308,501 $254,500
75 Michael Kirchberg Uptown Realty Group - UPUTRG 13 $3,273,749 $251,826 H o m e fo r
76 Raylene Webb eXp Realty, LLC - UPEXPR 31 $3,266,220 $105,361
77 Baylee McMaken American Dream Team Real Estate Brokers - UPADTR 13 $3,223,250 $247942 Les s
78 Joyce Swartz Coldwell Banker Real Estate Group - UPRWGRO9 10 $3165,500 $316,550 = Bowel) PERATIBTE Ol atante. O IE P L ko MOCRe

« 16 day clear to closa

79 Alyssa Schendel North Eastern Group Realty - UPNOEA 13.5 $3,130,600 $231,896 Contact mo today to loarn mors!
80 Valarie Bartrom Mike Thomas Assoc., Inc - UPMTAS " $3,129,914 $284,537
81 Richard Fletcher North Eastern Group Realty - UPNOEA " $3,125,400 $284,127 SRR
82 Stacy Dailey North Eastern Group Realty - UPNOEA 145 $3102,313 $213,952 v
83 Emily Cary Keller Williams Realty Group - UPKEPR 10 $3,097,825 $309,782

68 - June 2025
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P "y NATIONAL
| PROPERTY
INSPECTIONS'

The Real Estate Market Is

National Property Inspections is the leading name for home
inspections in Fort Wayne. Our professionally trained inspectors

$a0 Off

Mention This Ad, and Your Clients
Receive $50 Off Sewer Scope with
Their Full Home Inspection!

have years of experience identifying the condition of hundreds
of your home’s most vital systems. We pride ourselves on fast
turnarounds, while delivering our comprehensive and
easy-to-understand reports with a smile.

Contact NPI Fort Wayne to Schedule Your Inspection Today!

Free Summer Home
Maintenance Tips

‘B‘ 260-705-9835 Q www.NPlweb.com/FortWayne Blake.Evans@npiinspect.com

Edward Jones

SCAN CODE TO SEE OFF-MARKET
HOMES FOR SALE

Let’s get to work
on a life you love.

Daniel L Friend

Financial Advisor
5720 Coventry Lane
Fort Wayne, IN 46804
260-436-5682

Primehomes-fw.com

_ . Member SIPC
260-437-4866 ' o P b et A
28 ook 10 e > edwardjones.com
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DogLe S

On Social Media!
260-444-7678 OR 419-506-1559
104 Waterplant Drive, Antwerp, OH, 45813

This is Plan B...

Choose Plan A from
Home Warranty!

14-months’
of coverage

LIVE Call Answering
Complimentary Home
Concierge Included

Scott

Kellenberger
Regional Sales Manager

Active Military/
Veteran Discount seotthellenbergen@homewarrantyine.com
(260)433-4027 OO

@ Kee [ this Summer with Plan A!

mewarrantyinc.com/register

*Imitiad coverage ferm

Review Ihe ferms ond conafitions,
coveroge, Kmitations, ond exclosians
ol hemewarrantyine.com/tevms,

Home ﬂ. Warranty.

! Decks, Fencing, Concrete,

Pergolas, Gazebos, & More!

WAYNE HOMLE « DESIGN CO.

BY BRANDON WAYNF SCHUFLER

7763 Coldwater Rd. Fort Wayne IN | 260-445-5484
@ Wayne Home & Design Co. (©waynehomedesignco
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Put Home Equity

% HOME MORTGAGE
to Wo rk. GO FROM HOUSE TO HOME.

Many of your clients are sitting on equity they
didn’t even realize they had. Whether they're
ready to renovate, consolidate debt, or finally
make that move, now’s the time to have the equity
conversation. We offer loan options to help your
clients use their homes as a financial tool, without
unnecessary stress or confusion.

Thes ig not a commitment to kend. Qualifications apply. See representative for detafis.

We’re here to make lending easier.

201 W Main St Suite 01 Fort Wayne, I 48800
gohomeloans.com

P

Sign Post Placement - Yard Sign Stick-ins

Hanging Panels - Open House Signs
Directional Signs - Sign Riders and more

Easy Online Scheduling...

% GraphXDirect.com

: e 260.478.8697 | 2511 Alma Ave - Fort Wayne, IN

* Drop-offs Within Allen County (ioff Blutfton Ao near Airport Expressway)
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FLYING DUTCHMEN IN

REFERRAL

Program

For each job we complete for one of your clients
you Wwill receive a $50 VISA giftcard!

e Junk/Pile Pickups e Tenant Moveouts

e Furniture Pickup e Home/Garage Cleanouts
e Appliance Removal e Full Remodel Demolition
e Flooring Removal e Structural Demolition

\ TEXT OR CALL
\'- (260) 254-4885

FULL LIST OF SERVICES

www.flyingdutchmeninc.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

LOCATION . Fort Wayne Area Communities
LOCATION,
LOCATION! =

&3, (D GD
We sell in Fort Wayne, Sr ‘
Bluffton, New Haven, Cotumbia ity &)
Woodburn, Auburn, 5 & (10] -

and Warsaw. roodburn
All great school districts!
. (14]15) &3

Stacey Kreigh \ (1)
smkriegh@drhorton.com By v,

g @ 9) Roanoke @ A
260.341.0151 O N

(1] :
&
Huntington 0
Ossian
@ Decatur

D'RHORION

America’s Bouitater o .

D.R. Horton is an Equal Housing Opportunity Builder. Pictures, artist renderings, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as
built. Home and community information, including pricing, included features, terms, availability, and amenities, are subject to change and prior sale at any time without notice or

obligation. Buyer should conduct his or her own investigation of the present and future availability of school districts and school assignments. D.R. Horton has no control or responsibility
for any future changes to school districts or school assignments. ©DR Horton Inc. 2024. All rights reserved.




