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Santa Rosa Beach Office 
111 N. County Hwy 393 

Suite 202 
Santa Rosa Beach, FL 32459

Fort Walton Beach Office 
158 N.E. Eglin Pkwy 

Suite 102 
Fort Walton Beach, FL 32548

Destin Office 
35008 Emerald Coast Pkwy 

Suite 500 
Destin, FL 32541 

CHECK OUT OUR PODCAST 
Listen in to Dion Moniz and Ashley 
Bowen discuss relevant real estate 
closing topics on the "Let's Talk Title 
Podcast". New episodes monthly! 
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Attorney-Run Title & Escrow Company Serving the Emerald Coast Since 1983

ECTS.COM   ||   850.650.0077 

Freeport Office
857 Highway 20 E

Suite 3
Freeport, FL 32539
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HELPING YOU DEFEND WHAT MATTERS MOST

Stormy Seas to

Smooth
Sailing

Your Beacon Towards Success in
a Hard Insurance Market

Home | Business |  Flood

Info@DefenderInsurance.Rocks | www.defenderinsurance.rocks | 850.979.5225

License # W884718
Insurance Agent

SECURING THE RIGHT COVERAGE AT THE RIGHT PRICE
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners
Meet

The
Team

Cindy Bell
Owner/Publisher

Dave Danielson
Writer

Tyler Faltisek
& Sarah Gloria

Photography Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Follow us on our social 
channels for the latest 
info on exclusive events, 
newsmakers and more. 

CUSTOM BUILDER
JP Carducci Inc
(850) 699-1028
www.jpcarducciinc.com

DRONE VIDEO/
PHOTOGRAPHER
AeroTech LLC
(850) 758-4427
www.aerotechdroneservices.biz/

HOME INSPECTION
Pillar to Post Home Inspectors
(850) 271-0501
www.mclendonteam. 
pillartopost.com

HOME WARRANTY
Home Warranty of America
(850) 480-5102
www.hwahomewarranty.com

INSURANCE AGENCY
Coastal Insurance
(850) 231-0042
Www.coastalcoverage.com

Hassler & Associates 
Insurance Agency
(850) 872-0711
www.hasslerinsurancepc.com

INSURANCE/HOMEOWNERS
Defender Insurance
(850) 830-5955
www.defenderinsurance 
rocks.com

MORTGAGE
Benchmark Mortgage
(859) 977-5239
www.bradhacker.com

MORTGAGE / BANKING
Community Bank
(850) 502-1466
www.cbmortgage.
mymortgage-online.com/
mendygregory.html

South State Bank
(850) 714-7856
www.southstatebank.com/lisabell

MORTGAGE / LENDER
Movement Mortgage
(850) 621-1616
www.movement.com\sheryl.
douglas

Movement Mortgage
(850) 797-8881
www.movement.com/ 
lindsay.fretina

University Lending Group
(850) 279-4630
www.universityloanofficer.
mymortgage-online.com/
allisonfingall.html

PEST CONTROL SERVICES
TruNorth Pest Control
(850) 988-1852
www.trunorthpest.com

ROOFING PROFESSIONALS
Warren Roofing, LLC
(850) 642-6075
www.warrenroofingflorida.com

TITLE & ESCROW
Anchor Title
(850) 371-0696
www.anchortitle.co

TITLE ATTORNEY
South Walton Law, PA.
(850) 837-0155
www.southwaltonlaw.com

TITLE SERVICES
Emerald Coast Title Services
(850) 650-0077
www.ects.com

aerotechdroneservices.biz
richard@aerotechdroneservices.biz

(850) 758-4427

������������
Industry Leading Drone Services

At AeroTech LLC, we specialize in top-notch drone services 
tailored for various industries. From stunning aerial photography, 
real estate and business advertising, to precise inspections, we 

elevate your experience and deliver exceptional results.
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The lesson I keep seeing (and living) lately? 
The magic happens when you say YES—
even when it’s messy, even when it’s scary, 
even when it’s different than you pictured. 

So here’s your reminder for June:
Say yes to the deal.
Say yes to the growth.
Say yes to slowing down when you need it.
Say yes to celebrating even the tiniest wins.

Thank you for being part of what makes 
the Emerald Coast real estate community 
so special. I’m cheering for you, always!

See you out there.

Cindy Bell 
Publisher, Emerald  
Coast Real Producers

Joe@hasslerinsurancepc.com
850-872-0711 

hasslerinsurancepc.com 
400 W 11th St, Suite A, Panama City, FL 32401

PROTECT 
YOUR FAMILY
Our agency provides a wide 

variety of Coverage,
such as:

Specializing in Homeowner's
Flood | Auto

Commercial Packages

PUBLISHER’S NOTE

SAY YES

Parade of Homes winner
BIA’s 2022 builder of the year

Veteran & locally Owned

20 YEARS EXPERIENCE 

NEW HOMES AND
REMODELING SERVICES

Building 
Custom 
Homes 
unlike 

the rest!
We focus on building 

Custom New  Construction 
homes throughout Okaloosa 

and Walton counties

2023
Bia builder
of the year

YES
Hello Summer!

If you’re anything like me, June 
feels like the ultimate fresh start—
longer days, busier schedules, 
and that wide-open feeling 
that anything is possible (and 
probably happening all at once).

In real estate, summer brings 
the heat in more ways than one: 
Listings, showings, contracts, 
negotiations… it’s a whirlwind. 
But what amazes me about 
this community is that you 
show up—not just for your 
businesses, but for each other.

This issue is full of proof that 
success isn’t just about grinding 
harder—it’s about growing 
smarter, staying open to 
opportunity, and remembering 
why you started in the first place.

You’ll read about Marie Babin, 
our Cover Feature, whose story 
spans continents and careers, 
Cora Rasmussen, June’s Rising 
Star, who turned a chance 
encounter into a thriving business, 
and Preferred Partners like 
Sheryl Douglas and Lindsay 
Fretina, who are redefining what 
it looks like to lead with heart.
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PARTNER SPOTLIGHT

& & & Sheryl Douglas  
Lindsay Fretina 
BY CINDY BELL  ••  PHOTOS BY FALTISEK & GLORIA

Movement Mortgage

SHERYL DOUGLAS 

Making a Difference 
With over 23 years of experience 
in the mortgage industry and three 
years at Movement Mortgage, Sheryl 
Douglas has built a reputation as 
a trusted partner who combines 
expertise, compassion, and a genuine 
passion for helping families achieve 
their dreams of homeownership.

A Journey From Back-End 
to Front-Line Service 
Sheryl’s path into the lending world 
began behind the scenes, working on 
the title side of real estate transactions. 
But it didn’t take long for her to realize 
she wanted to be part of the front 
end—directly helping people secure 
their homes, not just managing the 
paperwork after the deal was done. 
That decision sparked a career that has 
been marked by resilience, innovation, 
and a relentless dedication to service.

A Unique Approach to Lending 
What sets Sheryl and her team apart 
is their unique and highly organized 
approach to getting loans to the closing 
table smoothly. As part of Movement 
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Mortgage, one of the few impact 
lenders in the industry, Sheryl’s work 
goes beyond just mortgages. Movement 
Mortgage donates at least 10% of 
its profits to charities, particularly 
those supporting children—a 
cause close to Sheryl’s heart.

Core Values That Lead the Way 
Every transaction Sheryl touches is 
grounded in honesty, integrity, and a 
strong work ethic. These core values 
shape how she and her team operate 
day-to-day, ensuring that every client 
experience is built on transparency, 
trust, and follow-through.

Rescue Lender with a Heart 
Sheryl and her team have become 
known as “rescue lenders” —stepping 
in to save transactions when deals 
fall apart with other lenders. Through 
constant communication and an 
unwavering commitment to finding 
solutions, they help clients cross 
the finish line to homeownership, 
often when hope seemed lost.

LINDSAY FRETINA 

More than Numbers 
With nearly a decade of experience 
and a heart for service, Lindsay Fretina 
has carved out her place as one of the 
most dedicated and compassionate 
loan officers in the industry. Her 
journey into the mortgage world 
may have started unexpectedly—
but it was clearly meant to be.

A Career That Found Her 
After earning a biology degree, Lindsay 
wasn’t quite sure what would come 
next—until a call from her best friend’s 
mom (and fellow Movement Mortgage 
standout, Sheryl Douglas) changed 
everything. Sheryl needed help in her 
mortgage office, and Lindsay stepped 
in without hesitation, thinking it would 
be a temporary stop on her path. 
What she didn’t expect was to fall 
completely in love with the business.

“I’ve never looked back or considered 
anything else since,” Lindsay says. 
“Helping people during one of the most 
personal and emotional milestones of 
their lives—it’s incredibly rewarding.”

A Mortgage Experience With Heart 
Now licensed in Florida, Tennessee, 
Alabama, and Georgia, Lindsay brings 
passion and precision to every client 
interaction. What sets her apart is 
her personal, intentional approach.

“I don’t treat clients like numbers. 
I’m fully invested in their story, 
their goals, and their future,” she 
explains. With access to a wide range 
of loan programs and the support of 
an incredible team, Lindsay helps 
clients navigate the complexities 
of lending with clarity and care.

Authenticity. Compassion. 
Consistency. 
These three values are the 
heartbeat of Lindsay’s 
business. She leads with 
honesty and shows 
up consistently for her 
clients and her team—no 
fluff, no pressure, just genuine 
guidance every step of the way.

Recognized Excellence 
Although Sheryl is modest about 
her achievements, her track record 
speaks volumes. Out of her 23 years 
in the business, she’s earned a 
spot on her company’s prestigious 
annual recognition trip 19 times—a 
reward reserved for top producers 
with exceptional customer service.

Meeting Challenges Head-On 
The real estate market is always 
evolving, and Sheryl has faced 
her share of challenges, including 
shifting interest rates and ever-
changing loan guidelines. Instead 
of being deterred, she adapts, 
using creative solutions like seller-
assisted concessions and specialized 
loan programs to help her clients 
secure the best possible deals.

Giving Back Locally 
Sheryl’s commitment to 
community impact goes 
beyond the workplace. She’s 
currently helping organize 

a pickleball tournament to benefit 
the Eleanor Johnson Youth Center in 
Fort Walton Beach. With proceeds 
matched by Movement Mortgage, the 
event promises to make a meaningful 
difference for local youth.

Life Beyond Lending 
Outside of work, Sheryl’s world 
revolves around family. She and her 
husband are deeply involved with 
their children and grandchildren, 
often spending weekends traveling 
for soccer games and supporting 
the many activities their growing 
family participates in.

Through every transaction, every 
relationship, and every act of service, 
Sheryl shows what it means to build 
a career—and a life—centered 
around integrity, compassion, and 
a passion for making a difference.

Contact: Sheryl Douglas 
850-621-1616 
sheryl.douglas@movement.com 
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“I want everyone who works 
with me to feel seen, heard, 
and taken care of,” she says.

Changing Lives, One 
Home at a Time 
One of Lindsay’s most memorable 
moments came when she helped 
a single mom of three purchase 
her first home. After six months of 
perseverance, setbacks, and shared 
determination, the moment they 
cleared to close was filled with joyful 
tears on both ends of the phone.

“That call reminded me why I do 
this,” she says. “Helping someone 
change the course of their life—
that’s what success really looks like.”

Resilience Through Every Season 
This past year brought its own 
challenges for Lindsay. After 

navigating burnout and personal 
struggles, she took time to heal, 
reflect, and realign her purpose.

“I came out stronger—with a 
clearer vision and deeper passion,” 
she shares. That resilience now 
fuels how she runs her business—
with balance, purpose, and joy.

Growth, Expansion, and 
Exciting New Chapters 
Lindsay’s career continues to 
evolve as she expands her licensing 
across the Southeast and builds 
new relationships in Tennessee, 
Alabama, and Georgia. Movement 
Mortgage’s ever-evolving loan 
programs and tools are 
helping her serve more 
families than ever before—
and she’s embracing the 
growth with enthusiasm.

Life Outside the Loan Desk 
When she’s not helping clients, 
Lindsay is soaking up the sunshine—
boating, playing pickleball, painting, 
and exploring the outdoors with her 
Aussie Doodle, Billie. She splits her 
time between Florida and Tennessee 
and always makes room for family, 
creativity, and connection.

Lindsay Fretina is more than 
just a mortgage professional—
she’s a trusted guide, a tenacious 
problem-solver, and a heart-led 
partner who shows up for her 
clients with intention and integrity. 
Through every home loan, she 
brings more than numbers to 
the table—she brings joy.

Contact: Lindsay Fretina 
850-797-8881 
lindsay.fretina@movement.com 

“I DON’T TREAT CLIENTS LIKE NUMBERS. 

I’M FULLY INVESTED IN THEIR STORY, 

THEIR GOALS, AND THEIR FUTURE.”
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When you meet Cora Rasmussen, you 
instantly feel her authenticity. Behind 
her easy smile and quick wit is a woman 
who has built her real estate career on 
hard work, honesty, and an adventurous 
spirit that’s carried her across industries, 
states, and unexpected opportunities.

A Journey Rooted in Resilience 
Born and raised as the youngest 
of four daughters in Washington 
State, Cora grew up in a home where 
strength, work ethic, and faith 
were cornerstones of daily life.

“My parents, Doug and Heidi McComas, 
raised us to work hard, take no crap, 
and love the Lord and each other,” 
she says with pride. “My dad may 
have gone bald raising four girls, 
but he raised four warriors.”

From an early age, Cora learned to 
navigate responsibility with grit—
taking her first job at a funeral 
home, where she brewed coffee, filed 
paperwork, and even drove a hearse 
at just 16 years old. After high school, 
her dreams of becoming a chef led her 
through professional kitchens across 
Tacoma and Gig Harbor, Washington, 
where she trained in classical 
techniques and honed her craft.

Her culinary ambitions were redirected 
when love intervened. After marrying 
her husband, Erik, a soldier in the 
Army’s 7th Special Forces Group, Cora 
moved to Florida. It was a new world—
and her introduction to the realities of 

the restaurant industry in her new 
home was far from glamorous.

“On my first night as a Kitchen 
Manager, I was handed a 2x4 to beat 
rats off the dumpster. Not exactly 
Michelin star dreams,” she laughs.

Disillusioned, Cora pivoted to 
bartending, thinking it would be a 
temporary move. Little did she know 
that fate had another plan when she 
met Jacqui and Matt Luberto at her bar 
in December 2019. Impressed by her 
quick wit and attention to detail, Jacqui 
offered her a position as a personal 
assistant. A few months later, she 
invited Cora to join her in launching 
a new brokerage as a marketing 
manager—and then encouraged 
her to get licensed as an agent.

“Every good thing in my career has 
come from saying yes,” Cora reflects. 
“Yes to marrying a 19-year-old Army E1. 
Yes to leaving kitchens behind. Yes to 
getting my license.” By early 2021, Cora 
was officially a licensed Realtor—just 
in time to cut her teeth in one of the 
most competitive markets in history.

Building a Career on  
Honesty and Heart 
For Cora, the biggest early challenge 
was learning how to balance her 
natural people-pleasing tendencies 
with the demands of the job.

“I had to learn that honesty and 
awareness beat out people-pleasing 
every time,” she explains. “I don’t 
promise the impossible anymore. I 
deliver what I know I can—and that 
honesty has helped me build a clientele 
I actually love working with.”

Motivation, she says, comes easily when 
you’re surrounded by good people. “I’ve 
lost clients by being honest, but I’ve 
never had to work with someone who 
didn’t respect me. That’s worth it.”

Rather than chasing big moments, 
Cora views success as a gradual, 
personal journey: building a 
sphere of clients who trust her, 

CoraRasmussen

RISING STAR

NO LIMITS

BY CINDY BELL

PHOTOS BY FALTISEK & GLORIA
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Ensuring Homes Are
Market-Ready!

• PREVENTION OPTIONS
• PRE-SALE INSPECTIONS
• FAST & RELIABLE TREATMENT SOLUTIONS
• EASY-TO-USE CUSTOMER PORTAL
• SEAMLESS SCHEDULING & FREE QUOTE!

 Cody Carder
cody.carder@trunorthpest.com
850.988.1852

establishing a reputation as a smart, 
capable, and fun agent, and finding 
her own people along the way.

Mentorship, Networking, and Growth 
Cora credits her mentor, Jacqui Luberto, 
for being a critical part of her success.

“Being in the office as much as possible, 
learning the market, having real 
conversations—it’s been everything. 
I believe there’s always enough to go 
around in this industry. We should 
learn from each other, share with each 
other.” An open door and an open 
phone line are her standard policies: 
“Let’s talk about how to be better.”

Finding Balance in a 
Demanding Industry 
Treating real estate like a real job—
with real structure—has been key to 
Cora’s work-life balance. She holds 
herself accountable to a clock-in, clock-
out schedule and designs systems to 
minimize after-hours stress. “If I work 
all weekend, I’ll take Tuesday off. It’s 
not about being perfect—it’s about 
protecting personal time and giving 
yourself permission to recharge.”

A True Team Player 
At the end of the day, Cora loves what the 
real estate industry has revealed to her.

“From the outside, real estate looks 
so different than what it really is. It’s 
not a solo game—it’s a team sport. The 
more we take care of each other, the 
more we take care of ourselves.”

With a mindset rooted in service, learning, 
and saying “yes” to the unexpected, Cora 
Rasmussen is just getting started—and 
there’s no limit to how far she’ll go.

“FROM THE OUTSIDE, REAL 

ESTATE LOOKS SO DIFFERENT 

THAN WHAT IT REALLY IS. 

IT’S NOT A SOLO GAME—IT’S 

A TEAM SPORT. THE MORE 

WE TAKE CARE OF EACH 

OTHER, THE MORE WE TAKE 

CARE OF OURSELVES.”
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BABIN
No Excuses...Just SolutionsMarie BY CINDY BELL  ••  PHOTOS BY FALTISEK & GLORIA

COVER STORY

When you meet Marie Babin, it’s easy to see why she’s among the top 1% 
in the real estate industry on the Emerald Coast. With a spirit defined 
by resilience, adaptability, and an unmistakable passion for real estate, 
Marie’s journey stands out as a true testament to perseverance and heart.

From Sweden to 
Florida’s Shores 
Born and raised in Sweden, 
Marie took a leap of faith in 1990, 
leaving behind her family, friends, 
and a thriving professional life to 
start a new chapter in the United 
States. Landing first in San Diego, 
she and her husband quickly 
embraced entrepreneurship, 

operating both a computer 
supply company and a gift shop.

In 1996, the couple made 
another bold move, relocating 
to Florida—her husband’s 
home state—in search of fresh 
opportunities. Faced with 
limited prospects in the area, 
Marie once again adapted, 

earning her real estate license 
and helping to co-found Southern 
Resorts (now Southern Vacation 
Rentals) alongside Kevin Veach.

It was a different world back then: 
no websites, no cell phones, and 
a lot of uncharted territory. Yet 
Marie thrived, helping to grow 
the company into a powerhouse 
managing over 2,000 short-
term and long-term rentals. 
After two decades of success 
in the vacation rental sector, 
she made a pivotal decision 
in 2017 to transition fully into 
residential real estate—a move 
she describes as “life-changing.”

“I LOVE IT,” she says with a 
spark that’s impossible to miss.

Building a Legacy at RE/MAX 
Marie’s passion for real  
estate found its perfect home 
at RE/MAX. After beginning at 
RE/MAX Southern Realty, she 
later transitioned to RE/MAX By 
the Sea, where broker Robert 
Ward and his wife, Sherry, 
offered unwavering support.
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Today, as a Broker Associate, Marie is 
more than just a top producer—she’s 
a true leader. She cultivates a team 
environment built on collaboration, 
trust, and continuous learning. 
Weekly team meetings aren’t just a 
formality; they’re dynamic forums 
where challenges are tackled, ideas 
are exchanged, and the team’s vision 
is consistently realigned.

At the heart of her leadership 
philosophy is a simple yet powerful 
mantra: ”No Excuses... Just Solutions.” 
It’s a mindset that fuels her team’s 
success and fosters a culture of 
accountability and empowerment.

“I listen and ask questions,” 
Marie explains. Empowering 
others and fostering open, 
genuine communication are the 
cornerstones of her success—and of 
the culture she’s helped build.

Advice for the Next Generation 
When asked what advice she 
would give to aspiring real estate 
leaders, Marie doesn’t hesitate:

“Listen to your team and 
empower them.”

Simple, profound, and deeply 
reflective of the values that have 
guided her remarkable journey.

Marie Babin’s story is more than 
one of success in real estate. It’s a 
story of courage, transformation, 
and wholehearted leadership—an 
inspiring example of the lasting 
impact one person can have on a 
community when they lead with 
both strength and heart.

Staying Ahead in a 
Changing Market 
Marie’s dedication to professional 
growth never wavers. She actively 
works with a real estate coach 
and consistently participates in 
industry events and conferences. 
Staying connected and informed 
ensures she’s always one step 
ahead—ready to navigate the ever-
evolving real estate landscape 
with confidence and care.

A Life Well Lived 
Away from the world of contracts 
and closings, Marie leads a rich, 
joyful life. She has raised two 
accomplished daughters, Desiree 
and Lexi, who have found 

their own success in medicine 
and healthcare. Her close-knit 
family spans two continents, 
with visits from her mother 
and brothers in Sweden and 
strong ties with her former in-
laws, who remain like family.

Marie also cherishes her life 
with her significant other of 
11 years, Joe. Together, they 
enjoy weekends spent boating 
and hosting friends and family 
at their beautiful home. Her 
passion for creating memorable, 
welcoming experiences mirrors 
the way she approaches 
her work—with dedication, 
authenticity, and an open heart.

No Excuses... 
Just Solutions."

It’s a mindset that  
fuels her team’s 
success and fosters a 
culture of accountability 
and empowerment.
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Personalized Approach | Knowledge and Professionalism
Insured and Guaranteed | Family Owned and Operated

850-642-6075 | www.warrenroofingflorida.com

CALL NOW FOR A FREE ESTIMATE:

The REALTORS® Roofer

Committed to
Top Quality

Roofing

Committed to
Top Quality

Roofing

Anchor Title Co. takes the stress out of closings, 
creating a memorable closing experience for everyone!

(888) 552-7636 438 N. Cove Blvd.
Panama City, FL 32401

Kathleen M. Headley
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SEPTEMBER 29 & 30, 2025
LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience 

packed with industry insights, cutting-edge strategies, and powerful networking 

opportunities designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE

SAVE THE DATE FOR



9151 Currency St.
Irving, TX 75063


