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Guaranteed on-time closing
or your buyers get $5,000

Finding the right home is exciting, and we're committed to making homebuying as easy as
possible. The Chase Closing Guarantee' will give your buyers the confidence they need to
plan their move. We promise an on-time closing for eligible products in as soon as three
weeks to give you and your buyers peace of mind, or they get $5,000, if they qualify.

Visit chase.com/cg for more details about closing fast.

Contact me today — I'm here for your buyers:

Tom Ottlinger, Senior Home Lending Advisor
T: (847) 274-5969
thomas.ottlinger@jpmorgan.com Scan to visit my website
homeloan.chase.com/thomas.ottlinger

NMLS ID: 2704871

CHASE ©

For real estate and lending professionals only and not for distribution to consumers. This document is not an advertisement for consumer credit as defined in 12 CFR 1026.2(a)(2).

'Ask me about eligibility, timing and documentation requirements. Contract closing date must be at least 21 calendar days (30 calendar days for FHA- and VA-insured loans and 60 calendar days for all cooperative project
(co-ops) purchases) after receipt of a completed mortgage application, supporting documents and a fully-executed purchase contract. Loan type, property type and other restrictions and limitations apply. This offer is
subject to change at any time without notice. All home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available
in all states or for all amounts. Other restrictions and limitations apply. The Chase Closing Guarantee may be reported on Form 1099-MISC. Your clients should contact their tax advisor or the IRS for more details.

@ Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC
s ©2025 JPMorgan Chase & Co. B1124-4464093 109870D | 25052444

A Legal Partner Who

Understands Real Estate

0O@© 17 W. 775 Butterfield Rd., Unit 124 | Oak Brook Terrace, IL 60181

ZAMORA LAW OFFICE P.C.
Joseph A. Padula-Zamora | Attorney at Law

Real Estate Transactions, the gating, Criminal, and Civil Cases.
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PARTNER WITH A
MORTGAGE EXPERT

DAN GJELDUM

SVP of Mortgage Lending

0: 773.435.0654

1 C:312.543.9692
ate DAN@RATE.COM
WWW.RATE.COM/DAN

OVER $1 BILLION CLOSED SINCE 2019!
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS

Donna Craft Cain P.C.
(630) 941-8650
DonnaCraftCain.com

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

Law Office of
James F. White, P.C.
(630) 466-1600
JWhite-Law.com

Niko Law LLC
(708) 966-9388
Niko-Law.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

The Kelly Law Firm, P.C.

(630) 660-4963
Kelly-LawFirm.com

The Law Office of
Damon M. Fisch P.C.
(630) 857-951
Fisch.Law

Zamora Law Office P.C.
(312) 788-7819
ZamoraLawPC.com

CARPET/DRAPERY/
UPHOLSTERY
CLEANING

Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com
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EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FLOORING

Great Western Flooring
(630) 357-3331
GreatWestern
Flooring.com

FRAMING

If These Walls Could Talk
(331) 212-5962
WallsTalkFraming.com

HEATING & COOLING
ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION
The BrickKicker
(630) 420-9900
BrickKicker.com/
Chicagoland

White Glove Building
Inspections

(630) 428-4555
WhiteGlove
Inspections.com

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty
of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

Next Level Insurance
Agency

Anthony Campanella
(630) 347-9855
NextLevelinsAgency.com

JUNK REMOVAL

& HAULING

JDog Junk Removal
& Hauling

(630) 537-0610
JDogEImhurst.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MORTGAGE / LENDER

A & N Mortgage Services
(773) 305-7037
ANmtg.com

Chase Home Loans
(630) 479-3296
Chase.com

CrossCountry
Mortgage Chris Hoss
(630) 884-0030
crosscountrymortgage.
com/st-charles-il-3007/
chris-hoss/

Guaranteed Rate
Dan Gjeldum
(773) 435-0654
Rate.com/Dan

Guaranteed Rate
Dan Rock

(630) 364-7509
rate.com/drock

Key Mortgage
Alanna Nicolosi

(847) 343-0563
mykeymortgage.com/
alanna-nicolosi

Motto Mortgage
Desmond Lawe
(708) 522-7713
www.mottomortgage.
com/offices/
affiliated-libertyville/
desmondlawe

Neighborhood Loans
Archie Vetter

(708) 261-5583
AVetterLender.com

Neighborhood Loans
Jeffery LaRocco
(630) 701-0179
neighborhoodloans.
com/jeff-larocco/

Preferred Rate
Sergio Giangrande
(847) 489-7742
preferredrate.
com/loan-officer/
sergio-giangrande/

Union Home Mortgage
Bill Pendley

(630) 330-5626
uhm.com/loan-officers/
bill-pendley/

MOVING & STORAGE
Berger Moving

& Storage

Colleen Tubacki
(630) 888-5278
bergerallied.com

Boerman Moving
& Storage

(630) 972-1000
boerman.com

PAINTER

McMaster Painting

& Decorating, Inc.
(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Portraits of Home
(708) 212-4206
POHphotography.com

PROPERTY
MANAGEMENT
GC Realty &
Development LLC
(630) 587-7400
GCRealtylnc.com

RADON MITIGATION
DuPage Radon
Contractors

(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO
& PHOTOGRAPHY
KDE Photography Inc.
(630) 244-9959
KDEphotography.com

RESTAURANT
Modern Plate
(630) 361-6304
ModernPlate
Elmhurst.com

STAGING
Chicagoland
Home Staging
(815) 577-2233
ChicagolandHome
Staging.com

TITLE INSURANCE
Chicago Title
Insurance Company
(224) 242-6848
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

POTOSIaPIVING:  £30.244.9959

) o s

Photography ¢ Videography ¢ Aerial
www.kdephotography.com

QMOTTO
Where Options
Meet Expertise

¢4

It was a great experience working with
Desmond! He made the process so easy."

- Leslie C.

DESMOND LAWE

Mortgage Loan Originator

NMLS# 915359
Licensed States: IL

(708) 522-7713
501 Peterson Road, Suite 200B
Libertyville, IL 60048

Coverage You Can TRUST

Give your buyers and sellers the coverage they deserve.
Always ask for the HWA FULL SERVICE 13-month company

YOUR LOCAL oy
REPRESENTATIVES %}%

Over 25 Years
“® combined experience!

Tl

Account Executive
Million Dollar Producer
847-271-796
Tia.D@hwahomewarranty.com

JiawoJuckilt™

Account executive
Multi Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com
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30 Years.
Thousands of Closings.
One Trusted Partner.

Agents know that experience matters. Work
with Dan Rock — a Five Star Mortgage
Professional for 13 consecutive years and a
closer you can count on.

2024
FIVE STAR %

MORTGAGE PROFESSIONAL Q  Partner with
Dan Rock experience. Partner
o with Dan Rock today!

Dan Rock

Branch Manager/SVP of Mortgage Lending
(630) 688-5592

rate.com/drock

drock@rate.com

THE

te | Dan Rock

TEAM

=

@ MNMLS: 194424

L'END‘E"

Operating as Guaranteed Rate, Inc In New York,

Applicant suliject to credit and underwriting approval. Restrictions apply. Guaranteed Rate, Inc. dha Rate; NMLS #2611; For licensing information visit nmisconsumeraccess.ong.

Our family recently had the joy of attending the wedding
of a longtime family friend. I honestly can’t remember
another time when Emily, the kids, and I were all dressed
up together. It was one of those rare moments you want
to freeze in time. I can already picture my wife and me,
decades from now, saying, “Remember that wedding

in 2025 when all the kids were still at home?” Hard to
believe our oldest is about to get her driver’s license!

We had a great time with many of you at our spring event at
Empire Burgers+Brew in Lombard last month. Just like with
family, we’re building memories here with our real estate
community—moments we’ll all look back on with gratitude.
Many of you have shared how much this publication feels
like a time capsule, capturing the spirit of our network over
the past five years and counting. I'm so thankful to be part of
your journey and to have shared these moments with you.

Look for spring event photos in the July issue,
and stay tuned for details
about our fall gathering!

Andy Burton
Publisher
andy.burton@n2co.com

@DupageRealProducers

ﬁ facebook.com/DupageRealProducers

* Real Estate Transactio
* Real Estate Litigation®

* HOA Disputes

* Mechanics Lien Litigatiol

* Eminent Domain Litigation

FISCH.LAW

THE LAW OFFICE OF DAMON M. FISCH, P.C.

WE ARE HERE TO HELP
www.fisch.law « 630-857-9511
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“Keep it positive and
have fun,” is the advice
REALTOR® Amy
Avakian gives every new
agent she meets. “And
keep stress-relieving
activities in your life.”

These three keys have
carried Amy from the
beginning of her career to
today. Finding harmony in
work and life is something
that many professionals,
including REALTORS®,
struggle with. After two
decades into her life as an
agent, Amy feels like she’s
found the best of both.

Born and raised in Hinsdale,
Amy spent her early years
surrounded by strong family
values and community

ties. After graduating from
Hinsdale Central High School,
she went on to earn her bachelor of science degree in business
and human resource management from Indiana University.

After college, Amy spent a decade living in downtown
Chicago and working as a convertible bond salesperson in
the finance industry. She was thriving in her career until
a sudden shift in circumstances put her at a crossroads.

“I was living in the city and working in finance when I was

told my job was going to be relocated out of state,” Amy recalls.

“So I started looking at other careers. After watching friends
start buying condominiums in the city, I was inspired to switch
to a career in real estate and stay in the Chicagoland area.”

This leap of faith came in 2004, just as she and her husband,
Keg, were starting their family. The timing was perfect for

10 - June 2025

a career that offered both
fresh challenges and needed
wiggle room for added
family responsibilities.

“T've always loved real
estate,” says Amy. “When
starting a family, it proved
a great career transition—
it gave me the flexibility

I needed to be with my
kids and get involved

in their activities.”

As Amy settled into her
role as a REALTOR®, she
drew heavily on her finance
background and business
acumen. But the path
wasn’t without its hurdles.
Within her first five years,
Amy faced the mid-2000’s
market downturn, which
tested her ability to evolve
her tactics. Then, during
the COVID-19 pandemic,
in-person showings became nearly impossible. Instead of
panicking, Amy adapted. In both cases, she’s learned valuable
lessons that she’s applied to her everyday approach.

“When we couldn’t hold in-person showings, we transitioned
to virtual showings,” she says, “It was something we were
forced to do back then, but now it’s often a great tool for out-
of-state clients.”

For the last seven years, Amy has been based at Berkshire
Hathaway HomeServices in Hinsdale. It’s a short commute
from her home in Western Springs, the suburb she returned
to in 2004 to raise her family. Her three children—K],
Michael, and Suzy—are now young adults (age 21, 19, and
17 respectively), but Amy has remained deeply engaged

in their lives, both personally and professionally.

E
- ———_— —
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My ultimate joy and
inspiration comes from
finding my clients their

perfect next home while also
inviting [these] new families
to the western suburbs.”

“Being able to help pay for my
kids’ college tuition has been
one of the most rewarding parts
of my career,” she says. “And
finding a work-life balance that
has let me spend time with my
family and contribute financially
is a true achievement.”

Amy is also passionate about giving
back to the community that raised
her. She helps run a program called
Safety Village, a beloved summer
initiative that teaches safety lessons
to five- and six-year-olds in the
western suburbs. Her involvement
in local causes reflects the same
spirit that drives her business:
service, heart, and commitment.

When she’s not helping clients
or volunteering, Amy can

be found outdoors, usually
with a paddle in hand: she’s an avid player of
paddle tennis, regular tennis, and pickleball.

“Paddle tennis is something I could talk
about all day,” she says. “I also love long
walks, good music, and all the small things
that can help replenish a big, busy life.”

As for her plans ahead, Amy has no
intentions of slowing down.

“I plan to be in real estate for a long while,” she says.

“My background and experience have kept me diligent
and driven in running my real estate business,” she
adds. “But my ultimate joy and inspiration comes from
finding my clients their perfect next home while also
inviting [these] new families to the western suburbs.”

Cris Cunningham

www.pohphotography.com | 708-212-4206 | €)(9) cris_portraitsofhome_chicago
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* Personal Touch * Theme Party Book

* Coordination e Printing
o Full o Thermography
o Partial o Flat
* Wording o Letterpress
 Calligraphy * Quick Turnaround

CALL LINDA TODAY TO GET STARTED!

papertoparty@comcast.net
847'903'21 48 papertoparty.com
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IT'S TIME FOR A

When you need Custom Framing... T 5
See us first to make it last. | 2#-% || 1= GIVE A//AY —a :

HUNDREDS of MATS
THOUSANDS of FRAMES

/ (J.-’i”?'-*"' T Quality , _- -F :._ Y O U C A N W | N A
Friendly, L.rmu,luim able, IHli “ ) = )
helpful and ¢ *-.pcnemt‘d Framers f . g F R E E M o N T H
Artwork, Photos, Memnrabllla&h‘lare... — o F V I D E o C o N T E N T !

32 S. Stolp Ave. Aurora, IL 60506

TL" 331.212.5962  wallstalk@itwct.com SCAN THE QR
EisE CODE TO ENTER
.wallstalkframing.com s
Custom E nﬂ!'cli, == [l - TO WIN.*

REAL

PRODUCERS
PODCAST

II I I I I - '
L EELERYETLTE
Owner, CEO top real estate agents.,

Same Brand, New Reach —
Tune in for free today

773 .305.LOAN

ANmtg.com

(T

Aand N mortgage

BROUGHT TO YOU BY VISUAL FILMWORKS

*DETAILS PROVIDED VIA THE QR CODE LINK
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with Chase

“For me, success is an evolving concept
that has changed as I've grown older
and gained more perspective,” says
Dawn Stewart, senior lending manager
at Chase. “The satisfaction I find in
helping others achieve their dreams
continues to motivate me every day. I
enjoy my work, as it is challenging and
aligns with my values and aspirations.”

For Dawn, success has never been about
titles or accolades, but about helping
people—whether they’re customers
buying their first home, colleagues
looking for mentorship, or
community members seeking
guidance through financial
solutions. It’s about adding value
every day to the role you play.

Uniquely, Dawn grew up in a
family with a long line of only
children on both sides. Perhaps
unsurprisingly, their close-knit
family dynamic emphasized
personal responsibility and
independence. In addition, her
father’s extraordinary career
in professional baseball—
which spanned more than
seventy years with the New
York Yankees and Kansas City
Royals—immersed her in a
world of discipline and drive.

“Our family life was centered
around baseball. We attended
countless games and tryout
camps throughout those years,”
Dawn reminisces. “Interestingly,
my father’s enthusiasm for
scouting top talent and his
strategic approach to baseball
and team-building mirrors my
role in the mortgage industry:
it’s about assembling the right

16 - June 2025
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EMPOWERING PARTNERS, FOSTERING COLLABORATION

BY LAUREN YOUNG e PHOTOS BY KDE PHOTOGRAPHY

team, nurturing talent, and striving
to win over hearts and minds.”

Dawn’s professional path began with

a strong academic foundation in
finance, accounting, and real estate.
Originally planning to become an
accountant, her trajectory changed
while working at a local credit
union: she found herself captivated
not by numbers, but by people.

“Working directly with clients and
witnessing the impact of financial

services on people’s lives drew me
toward a more interactive, customer-
focused role,” she explains. “Soon,

I discovered my true calling was in
the mortgage sector, where I could
directly assist families in realizing
their dreams of homeownership.”

That move marked the start of her

decades-long journey in mortgage

lending, always gravitating toward roles

where she could educate clients on

credit, budgeting, and homeownership—

providing essential know-how and tools
for long-term financial success.

Dawn credits her own success

to a combination of education
and exposure, but also, and most
importantly, to the relationships
she’s built with REALTORS®,
colleagues, and clients alike.

“T’ve built solid relationships with
REALTORS®, colleagues from

the Illinois Mortgage Bankers
Association, and others in the real
estate community, and I regard
many of these individuals as

more than professional contacts—
they’re friends and family,” she
shares. “Together, we collaborate
to help our clients achieve their
goals. Collaboration is what makes
our industry truly exceptional.”

When Dawn transitioned from
back-office accounting work to
customer-facing roles, she had
to lean into skills she hadn’t yet
fully developed. But her time at
organizations like the Chicago
Park District Credit Union,
Draper and Kramer Inc., and
National City/PNC Bank gave
her a 360-degree understanding

PARTNER SPOTLIGHT



of the mortgage process and a wide

view of the industry. Those experiences
ultimately prepared her for her

executive position at Chase, where she
now manages teams and initiatives
focused on helping families achieve

their dream of homeownership and
building generational wealth, and driving
outstanding customer satisfaction.

Dawn emphasizes that Chase’s
distinguishing factor is its people.
“Our dedicated team truly cares
about their work, their communities,
and providing optimal solutions to
their clients. Our people make all

the difference,” she says. Dawn’s
home lending advisors in the greater
Chicago marketplace are led by

Dawn with her team.

AL LR N E L e i

lending managers Matthew Weisseg, Terri
Thurman, Joany Park, and Dawn Marquis.
Their dedication, experience, and passion
are evident in the tailored solutions they
create for their clients, which include
Chase’s relationship
pricing discounts,
flexible underwriting
solutions, and Chase’s

“THE CHASE AGENT EXPRESS PROGRAM COMPLEMENTS
OUR COMMITMENT TO SERVING OUR CUSTOMERS, WHILE
PROVIDING ADDITIONAL OPPORTUNITIES TO REALTORS®.”

)\ 4

I\
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purchase closing guarantee, which promises
an on-time closing in as few as three weeks
for eligible customers who qualify.

Dawn also champions the Chase Agent
Express program, which connects
REALTORS® with Chase’s expansive
customer base. “The program is designed
to connect Chase customers with top-
performing agents in the market,”

Dawn explains. “It complements our
commitment to serving our customers,
while providing additional opportunities
to REALTORS®.” Dawn’s leadership
continues to help create long-term
relationships that benefit the REALTORS®,
her home lending advisors, and most
importantly, their mutual customers.

Outside of the office, Dawn brings the same
mindfulness and passion to her personal
life. Her family remains central to her
world. Dawn and her husband, Brian, have
two adult sons, David and Mark. A Christian
and a dedicated yogi for over thirty years,
Dawn annually attends yoga retreats that
blend self-reflection with service. She values
that her practice has taught her valuable

life lessons and fosters the importance of
always operating with honesty and integrity,
being a good person, doing the right thing,
and giving back to the community.

Looking ahead, Dawn’s vision is clear:
beyond her unwavering commitment to
clients, she is devoted to cultivating the next
wave of industry leaders and championing
mentorship across all tiers. “In my role as the
national sales executive for home lending
sales on JPMorgan Chase’s Culture Council,

I am passionate about nurturing employee
growth through mentorship,” she affirms.

Dawn’s daily mantra embodies her essence
and actions: “Pursue excellence relentlessly,
and support customers, partners, and
employees in every possible way.”

Dawn invites top-producing REALTORS® to
experience the benefits of building relationships with
her team at Chase. Email her at dawn.stewart@
chase.com or call 630-479-3296 to find out more.
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| PLATE

Where Real Estate Meets

ALY PRIVATE EVENTS | CATERING | RESERVATIONS

(630) 361-6304 | ModernPlateElmhurst.com | 119 N York St, ElImhurst, IL

Our state-of-the-art
facilities and inviting
atmosphere make us the
go-to destination for
unforgettable nights in
Elmhurst.

PROTECT WHAT MATTERS!

+- FIRST TIME

HOMEBUYERS

\/
A/
AR
B

.

ACHOSA

= HIM

KIM BISAILLON

SENIOR SALES EXECUTIVE
S YEARS IN THE BUSINESS

CALL OR TEXT MENOW! )
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(W) CHICAGO TITLE

LET’S BUILD TOGETHER

Unlock Your Listing
Potential With Us

Molly Manzella | Ryan Hovarth Nancy Kroll

AVP EXECUTIVE KEY ACCOUNT EXECUTIVE
ACCOUNT MANAGER MANAGER ACCOUNT MANAGER

630.464.4779 224.242.6848 630.913.1399

Molly.Manzella@CTT.com Ryan.Hovarth@CTT.com Nancy.Kroll@CTT.com

CALL TODAY TO LEARN ABOUT OUR
tectnology-adcver doletiond

Your clients are making one of the biggest investments
of their lives. We help protect it. Whether it's
termites threatening a foundation,
mosquitoes ruining outdoor
=4, SPaces,or unexpected
© pestissues surfacing
before closing, we
provide proven,
family-safe solutions.

» Termite Protection - Chemical-free,
preventive solutions for Chicagoland homes.
» Mosquito Control - Safe for families, pets,
and pollinators like butterflies.
« Investor & Property Management Expertise -
Trusted by real estate professionals.
» 165+ Years of Integrity & Excellence -
We're still family-owned, unlike the competition.

We are a local resource for your team _Er Th:
and clients. Book a free Lunch & Learn! g:‘ ]
We'll equip you with essential pest knowledge L
[Elinr

to protect deals and add value to your service.

Y eees o -
: NOSE

‘ wy CERTIFIED PEST SOLUTIONS
J ;

- -""q_' 751‘?:

4" . Great Service. Great Products.
Great Western.

Your Partners in Design

GREAT WESTERN
FLOORING CO.

630-357-3331
Greatwesternflooring.com

Tile . Carpet - Hardwood . Vinyl

Laminate - Countertops - Window Coverings
— —#
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New Season, Renewed Passion

“This new season has been a
great opportunity to reflect,
recharge, and set fresh goals for
the future with excitement for
what’s ahead,” says REALTOR®
Tracy Driscoll of the Driscoll
Crisp Team. She and her business
partner and fellow REALTOR®
Diane Crisp have seen many
seasons of transition since

their partnership launched
fifteen years ago. Their latest
may be the most thrilling.

Rooted in their shared experiences as
busy working moms, Tracy and Diane
have built a thriving agency based on

their nearly two-decade, close friendship.

Since the last time we checked in with
them in 2022, the pair have continued

22 - June 2025

to evolve their services as the needs
of their clients change. Evolution is a
concept not foreign to either, as their
own careers and team have had to
adapt many times over the years.

“Being successful in today’s challenging
real estate market has been especially
meaningful. It reminds me of the
volatility I experienced during the
Dotcom crash in the late ’90s when I
worked in tech. Weathering that storm
taught me resilience—something that’s
served me well in real estate,” says
Diane. “Our perseverance and expertise
have really helped us stay ahead.”

Long before their names graced yard
signs, the duo became fast friends
through their involvement in the

The Driscoll Crisp Team

(] Jiare

risp

BY LAUREN YOUNG e PHOTOS BY KDE PHOTOGRAPHY

Downers Grove Junior Woman’s Club
and their children’s preschool. As their
kids moved into elementary school, both
women found themselves at a pivotal
life juncture, shaped both by their
husband’s career transitions and the
growing need to contribute financially to
their households. By working together,
Tracy and Diane have been able to
achieve an ideal work-life harmony.

“Real estate can be all-consuming.
Partnering together has allowed us to
balance our work and personal lives,”
says Diane. “Our goals and situations have
been pretty much the same throughout
the years, which has contributed to the
success of our partnership.”

Now that the pair are empty nesters, they
can reflect on how lucky they were (and
are) to have each other. The two agents
have not only built a thriving business,
but also raised their families alongside
each other, supporting one another
through successes, struggles, and grief.

“The loss of my husband a few years
ago was incredibly difficult. But it
deepened our bond even more,” Diane
says of her friendship with Tracy.

“The support we give each other has
enriched our lives far beyond business.”

As Diane and Tracy continue to grow
and evolve their business, which

now includes high-end properties
alongside diverse real estate sales, they
continue to finesse and sharpen their
approach. The Driscoll Crisp Team

has expanded to include REALTOR®
Candice Roberts, who brings custom
home design expertise to the table; Doug
Lee, a seasoned agent with a decade

We’re not just

business partners;
we’re great friends
who genuinely enjoy
working together.”




of experience; and Kathy Stopka, the
team’s marketing manager. The Driscoll
Crisp Team continue to stand out for
their ability to deliver results and
provide expert, personalized guidance.

“What truly sets us apart is our
collaborative mindset: every client
benefits from the strength of our entire
team, not just one agent,” says Tracy. “We
pride ourselves on clear communication,
strategic negotiation, and a seamless
process from start to finish.”

Over their years in the industry, Tracy
and Diane always found fresh ways

to stay engaged. Recently, they both
recognized that that challenge had new
color, yet found their answers.

Tracy with her family at The
University of Missouri game.

Diane with her family.
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“After these many years in the business,

I found myself needing a reset,” shares
Tracy. “Real estate can be incredibly
demanding. I knew I had to approach
things differently to stay energized and
continue delivering at a high level.”

“So at the end of last year we both

started working with a business coach,

not just to grow our business, but to
also operate with more intention and
clarity,” she adds. “That decision has
already made a noticeable impact

on how we approach our goals and
support our clients.”

Echoing that sentiment, Diane says,
“One challenge I faced recently is
something many seasoned agents
probably experience but don’t always
talk about, and that’s questioning my
purpose after being in the business
for over twenty-four years.”

“There have been moments when
I've asked myself, ‘What’s next? That
little spark of restlessness ended up
reigniting my passion,” she continues.
“I've been more intentional about

Albp

finding new ways to be creative, serve
clients better, and challenge myself.”

Looking forward, the Driscoll Crisp
Team is poised for continued success
through creativity. They’re not only
mentoring new agents, but also
planning client appreciation events
and embracing innovative marketing
tools to stay ahead in a competitive
landscape. Their vision is clear: to
be the top-producing, most trusted
team in the western suburbs, known
as much for how they treat people

as for the results they deliver.

“We want our current team to be happy
and successful and to know that they are
supported,” says Diane. “We continue to
collaborate [as partners and as a team]
so we can help as many clients achieve
their dreams of homeownership.”

“We’re not just business partners;
we’re great friends who genuinely
enjoy working together,” adds Tracy.
“We want to continue doing work
we’re proud of, with people we love,
in the community we call home.”

Ask me about...

SecureShop

Offering your client a rock solid, FULLY UNDERWRITTEN
APPROVAL that is as good as cash to help them close quickly!

ALANNA NICOLOSI

Sr Mortgage Consultant

KEY IMTORTGAGE

847-343-0563
Alanna@MyKeyMortgage.com
MyKeyMortgage.com/Alanna-Nicolosi

Alanna Nicolosi, NMLS #622314, Key Mortgage Services, Inc | NMLS #155748 | Equal Housing Lender | For licensing
information, go to www.nmlsconsumeraccess.org | 425 N. Martingale Rd., Suite 1710, Schaumburg, IL 60173 | 847.296.5757
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DONNA CRAFT
CAIN, P.C.

DonnaCraftCain.com « 630.941.8650

DEBORAH
W. CAIN

3 EAST PARK BOULEVARD . VILLA PARK, IL
Donna@DonnaCraftCain.com
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We never let a good deal

-LOAT AWAY
o

We had a great experience with Isa, Alex, and the rest
of the Ranjha Group team! We appreciate how
professional the team is, specifically, the speed and
clarity of the communication. We highly recommend
working with them!

£ o RANDHA
CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take
your client on a stress—free journey to the closing table!

HINKLEY

N

903 Commerce Dr., Ste 210
Oak Brook, IL 60523
630-277-9368 ° ranjhalaw.com

0OOMm

YOUR NUMBER 1 “BUY NOW, SELL LATER” LENDER

CALL TODAY TO

& » LEARN MORE!
- UNIONHOME | ¢ cuer
ill Pendley Dl AL

Branch Manager | NMLS# 211969
630-330-5626 | BPendley@uhm.com

We'll take care of it!

& ] FREE ESTIMATES o ECO-FRIENDLY OR I O
Junk Removal

sHauling COMMUNITY CONNECTED e« RESPECTFUL
ON-TIME e« LICENSED & INSURED

HOME LIGHTING

Visit Our Ultimate Lighting Destination in La Grange
American Owned « Veteran Operated
4 60 South La Grange Road | La Grange, IL 60525
Ray Hill, Owner « 844-GET-JDOG ¢ JDogJunkRemoval.com www.HortonsHome.com | 708.352.2110
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o
A PLACE
S ‘ ‘ TO THRIVE

A home is more than just a place to live; it defines
your lifestyle,” says REALTOR® Giselle Carmona of
Sotheby’s International Realty in Hinsdale. “And the
people you surround yourself with play a huge role

in your success. The ones you interact with daily
are the ones who motivate and encourage you.”

Born and raised in Westlake, Ohio, just outside
Cleveland, Giselle’s small-town roots provided
a strong foundation for the career she would

28 - June 2025

eventually build. But she knew that her
dreams would lead her elsewhere: to
brighter lights and bigger opportunities.

“Ineeded a place and career that aligned
with my ambitions,” Giselle says. “I chose
to become a REALTOR® not only because
of my passion for real estate, but also
because of the incredible networking
opportunities and resources that are
available through the industry. Real estate
isn’t just a career; it’s a platform for endless
growth, opportunity, and impact.”

Growing up, Giselle was surrounded by family
stories of business owners and farmers. Being
so close to such driven individuals, like her
mother and grandfather, she developed a deep
appreciation for hard work and perseverance.

“My great-grandfather was a farmer, and
I often think about his early mornings
and late nights,” she says. “His example
shaped how I approach everything in life.
People respect honest, consistent work.”

Giselle carried that mindset into her college
years at Miami University, where she balanced
full-time studies with creative pursuits

in the media and film industry. Juggling
coursework and project deadlines honed her
skills in time management, multitasking, and
relationship building— skills-turned-strengths
that now fuel her real estate business.

Moving to Naperville proved a game-
changer for Giselle. “It showed me how your
environment impacts your network, lifestyle,
and opportunities,” she says. “That’s why I
take so much pride in helping clients find

the environment where they can thrive.”

ON THE RISE

She officially began her real estate career in 2020,
and Giselle saw the industry’s then unprecedented
volatility as a chance to learn and adapt quickly.

“My biggest assets are my mindset and drive,
so I dove in headfirst and learned firsthand
what works and what doesn’t,” she says. “The
experience allowed me to refine my approach,
ensuring every client benefits from my
expertise, strategic thinking, and dedication.”

“Navigating the pre- and post-COVID markets also
taught me how to stay agile, as well as to always
think one step ahead,” she adds.

While Giselle believes that starting young
continues to give her a competitive edge, being a
fresh face in the competitive world of real estate
meant she had to work harder to win over those
skeptical of her capability. But once she did, her
results snowballed into the success she now enjoys.

“Earning the trust of homeowners was the
hardest part,” Giselle recalls. “It’s always
been crucial for me to go above and beyond
for my clients to build that trust.”

“Once I gained their confidence and began
working with them, their positive testimonials
helped elevate my business and were invaluable in
growing my reputation,” she adds.

Community and connection are central to Giselle’s
work. She’s active in the Naperville area, frequently
hosting local events and open houses, always
looking for ways to build genuine relationships.

She also supports animal rescues like Cache Creek
Animal Rescue and the Naperville Area Humane
Society. Her own pup, Lucy, a rescue, has only
deepened her connection to animal welfare.

“It’s incredibly rewarding to help animals get
a second chance, and that helping them is
something that connects me even more to my
community,” she says.

Outside of work, Giselle finds balance through
nature, travel, and creative hobbies. With her
partner, Ryan Casey, she enjoys trying new dishes
and planning trips. With her mom, Jacqueline,
and sister, Jasmine, she enjoys horseback riding
and hiking. Whether they’re boating on Lake
Michigan or visiting the Shedd Aquarium, they
all make the most of their time together.

DuPage Real Producers - 29



30 - June 2025

66

EARNING THE
TRUST OF
HOMEOWNERS
WAS THE
HARDEST
PART...IT’S
ALWAYS BEEN
CRUCIAL FOR
ME TO GO
ABOVE AND
BEYOND FOR
MY CLIENTS
TO BUILD
THAT TRUST.

’

But one of Giselle’s favorite ways to unwind
is through gardening. She recently started
planting hydrangeas and also hopes to grow
an orange tree to use its fruit in her cooking,
testing out the idea that her family’s farming
history has given her a green thumb.

She says, “Success to me means having a healthy
work-life balance while maintaining a steady
business.” So, like with her garden, personally
and professionally, Giselle is focused on growth.
In real estate, she sees a career that matches her
endless aspirations, both now and in the future.

“The associations and communities within real
estate provide invaluable tools, mentorship, and
connections that help REALTORS® grow their
businesses and elevate their expertise,” she says.

“Being surrounded by like-minded professionals
and having access to continuous learning
opportunities has allowed me to refine my skills,
stay ahead of market trends, and ultimately
provide the best service possible to my clients,”
she adds. “And clients come first.

Turning

. Summer Leads
Into Smooth Closings

Let’s keep your buyers moving forward.

| make myself available when others don't. Fast pre-approvals, smart solutions, and
consistent communication that keeps your deals on track.

Realtors deserve a lending partner they can count on.

Let’s win together.

THE HOSS TEAM

CROSSCOUNTRY MORTGAGE™

Chris Hoss, Originating Branch Manager
Mortgage Loan Officer
(630) 884-0030
Chris.Hoss@ccm.com

myccloan.com
NMLS #933997

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet minimum credit score,
loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. CrossCountry Mortgage, LLC NMLS3029 (www.nmlIsconsumeraccess.org).

LGUAL HILSING
OPFORTURITY

See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a complete list of state licenses. 1057386 24P_86b046jr4
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Anthony Campanella

1300 Greenbrook Blvd Suite 200 Hanover Park, Il 60133

THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

S E—y

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

BLAIR CROWN
BES G N
224-707-0138

BLAIR@ BLAIRCROWNEESIGN.COM
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OVERCOME THE MARKET AND

SELL YOUR HOUSE FASTER!
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Our staged homes sell faster and for more money
than non-staged homes. Overcome unpredictable
housing markets and buyer |
pattern to move buyers from "looking” tc

ﬂ /ﬂ N \\\ §
ONE LINCOLN CENTER

18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

Phone 630-563-5383 | Fax 630-629-9767
vanessa@frylawgroup.com

SN "I'M IN LOVE!"
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references WIth a proven  g1s.577.2233 | INFORCHICAGOLANDHOMESTAGING.COM

WWW.CHICAGOLANDHOMESTAGING.COM

'REALTY & DEVELOPMENT, LLC
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CHICAGO'S RESPONSIVE PROPERTY MANAGER”

DUPAGE
PROPERTY
MANAGEMENT
LET US PROVIDE YOU
THE GC REALTY
EXPERIENCE™
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STRAIGHT up™

GC Realty & Development, LLC
gcrealtyinc.com | Mark@gcrealtyinc.com
630-781-6744 Call or Text
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2025 to April 30, 2025

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

1 Bryan Bomba 14 $24,096,800 3 $3,384,999 17 $27,481799
2 Nicholas Solano 38 $22,564,175 0 $0 38 $22,564,175
3 Dawn McKenna 6 $9,657,500 9 $12,631,232 15 $22,288,732
4 Tim Schiller 14 $10,102,500 17 $11,541,635 31 $21,644,135
5 Lance Kammes 22 $12,614,900 13 $7177,000 35 $19,791,900
6 Maureen Rooney 15 $10,708,500 13 $7,806,000 28 $18,514,500
7 Daynae Gaudio 37 $17,821,385 0 $0 37 $17,821,385
8 Linda Little 30 $15,045,490 0 $0 30 $15,045,490
9 Sabrina Glover 6 $4,296,000 15 $10,231,500 21 $14,527,500
10 Kim Preusch 8 $7,589,011 6 $6,294,000 14 $13,883,01
11 Christine Wilczek 16 $11,564,300 3 $2,010,000 19 $13,574,300
12 Alice Chin 8 $8,309,000 7 $4,040,137 15 $12,349,137
13 Jan Morel 6 $10,005,000 2 $2,075,000 8 $12,080,000
14 Nathan Stillwell 9 $6,113,279 8 $5,084,990 17 $11198,269
15 Kelly Stetler 5 $4,847,800 5 $6,206,000 10 $11,053,800
16 Larysa Domino 7 $7,955,000 2 $2,615,000 9 $10,570,000
17 Julie Schwager 5 $5,564,900 5 $4,554,000 10 $10,118,900
18 Patty Wardlow 6 $3,240,000 10 $6,649,600 16 $9,889,600
19 Renee Hughes 6 $4,857,875 6 $4,957,000 12 $9,814,875
20 Bridget Salela 5 $4,671,000 6 $4,828,600 n $9,499,600
21 Pat Murray 10 $6,532,400 7 $2,797,000 17 $9,329,400
22 Linda Feinstein 7 $5,085,500 5 $3,890,000 12 $8,975,500
23 William White 5 $5,344,000 5 $3,573,000 10 $8,917,000
24 Lori Johanneson 7 $4,978,000 4 $3,760,000 1 $8,738,000
25  Holley Kedzior 7 $5,198,000 5 $3,525,400 12 $8,723,400
26 Jennifer laccino 2 $1,613,500 6 $6,350,000 8 $7,963,500
27 Jil Clark 6 $7,465,000 1 $480,000 7 $7,945,000
28 Elaine Pagels 6 $3,671,500 6 $3,965,500 12 $7,637,000
29  Diane Salach 0 $0 4 $7,408,000 4 $7,408,000
30 Jackie Angiello 7 $3,958,900 5 $3,393,900 12 $7,352,800
31 Sarah Leonard 4 $1777,900 16 $5,544,100 20 $7,322,000
32 Keith McMahon 6 $3,839,000 4 $3,462,000 10 $7,301,000
33 Virginia Jackson 4 $3,107,000 5 $4,148,800 9 $7,255,800
34 Natalie Weber 4 $4,100,000 3 $3,104,500 7 $7,204,500
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $
35 Natasha Miller 9 $6,778,000 0 $0 9 $6,778,000
36 Tom Fosnot 12 $5,355,000 3 $1,370,000 15 $6,725,000
37 Lydia Memeti 1 $985,000 2 $5,678,888 3 $6,663,888
38 Trevor Pauling 5 $6,659,000 0 $0 5 $6,659,000
39  Wendy Pawlak 8 $4,123,500 5 $2,260,000 13 $6,383,500
40 Katie Minott 3 $4,215,000 3 $2,124,500 6 $6,339,500
41 Julie Kaczor 3 $3,085,000 3 $3,226,000 6 $6,311,000
42 Joseph Champagne 6 $4,019,900 4 $2,289,000 10 $6,308,900
43 Kris Berger 3 $3,250,000 3 $2,999,000 6 $6,249,000
44 Courtney Bohnen 6 $4,365,000 3 $1,852,500 9 $6,217,500
45  Susan Hoerster 2 $1,040,000 8 $5,137,500 10 $6,177,500
46 Lisa Wolf 9 $5,057,900 3 $1,107,500 12 $6,165,400
47 Ryan Cherney 10 $6,130,827 0 $0 10 $6,130,827
48 Michael Muisenga 4 $5,088,129 2 $895,000 6 $5,983,129
49 David Aranki 3 $5,968,632 0 $0 3 $5,968,632
50 Mike Berg n $4,173,900 2 $1,656,000 13 $5,829,900

Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2025 to April 30, 2025

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
51 Katherine Karvelas 2 $2,635,000 2 $3,185,000 4 $5,820,000 85 Natalie Ryan 1 $2,800,000 1 $1,530,000 2 $4,330,000
52 Melissa Montanye 2 $3,275,000 1 $2,535,000 3 $5,810,000 86 Julie Sutton 1 $975,000 2 $3,310,000 3 $4,285,000
53 Michael Thornton 7 $2,068,000 8 $3,701,400 15 $5,769,400 87 Daniel Firks 3 $3,010,000 3 $1,251,500 6 $4,261,500
54 Harris Ali 2 $1,300,000 6 $4,465,000 8 $5,765,000 88 Rosaria Becker 0 $0 4 $4,247,500 4 $4,247,500
55 Bernard Cobb 7 $4,719,500 2 $836,600 9 $5,556,100 89 Mike Long 6 $3,344,845 1 $896,000 7 $4,240,845
56 Gail Niermeyer 2 $2,365,000 3 $3,175,000 5 $5,540,000 90 Deb Ritter 4 $2,409,000 4 $1,790,800 8 $4,199,800
57 Rick OHalloran 5 $3,462,750 3 $2,010,500 8 $5,473,250 91 Jack Brennan 1 $870,000 4 $3,315,000 5 $4,185,000
58 Jeffrey Proctor 4 $3,911,042 3 $1,531,200 7 $5,442,242 92 Paul Mancini 1 $475,000 4 $3,624,000 5 $4,099,000
59 Daniel Close 0 $0 3 $5,430,000 3 $5,430,000 93 Meredith Lannert 3 $2,692,000 3 $1,392,000 6 $4,084,000
60 Saulius Galinskas 4 $4,459,999 1 $950,000 5 $5,409,999 94 Simran Dua 2 $1,367,000 6 $2,695,130 8 $4,062,130
61 Lauren Walz 3 $4,857,500 1 $530,000 4 $5,387,500 95 Sairavi Suribhotla 7 $3,637,001 1 $410,000 8 $4,047,001
62 Justin Greenberg 4 $1,402,500 8 $3,946,656 12 $5,349,156 96 Linda Thomas 4 $1,611,000 5 $2,355,180 9 $3,966,180
63 Brandon Blankenship 6 $2,550,000 5 $2,764,345 1 $5,314,345 97 Charles McCann 6 $2,393,900 4 $1,562,000 10 $3,955,900
64 Kimberly Brown-Lewis 5 $1,862,000 7 $3,380,500 12 $5,242,500 98 Tracy Tran 5 $1,877,000 6 $2,039,500 n $3,916,500
65 Stacey Harvey 2 $2,474,000 3 $2,754,000 5 $5,228,000 99 David Swanson 1 $680,000 5 $3,188,000 6 $3,868,000
66 Briana Murray 1 $1,200,000 3 $4,015,000 4 $5,215,000 100 Afrouz Kameli 1 $1,199,000 5 $2,652,997 6 $3,851,997
67  Juliet Mills-Holubowicz 2 $1745,000 2 $3,447,500 4 $5192,500
68 Lisa Byrne 6 $2,986,555 4 $2,024,000 10 $5,010,555 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,

or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
69 Penny O'Brien 4 $3,235,000 3 $1,681,500 7 $4,916,500 credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.

DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
70 Beth Burtt 3 $3,655,000 2 $1,215,000 5 $4,870,000
71 Jaclyn Manrique 1 $1,340,000 3 $3,475,000 4 $4,815,000
72 Denis Horgan 6 $2,530,000 6 $2,215,950 12 $4,745,950
73 Jennifer Drohan 7 $3,866,500 1 $875,000 8 $4,741,500

I\‘ NIKO-LAW LiLc
74 Ginny Leamy 5 $1,494,000 6 $3,247,500 1 $4,741,500
75 Carl Cho 3 $1,187,000 6 $3,522,600 9 $4,709,600
76 Lina Shah 4 $3,950,000 1 $625,000 5 $4,575,000
77 Sarah Machmouchi 6 $2,109,000 6 $2,422,000 12 $4,531,000 Let Us Assist With All Your Real Estate
78 Ginny Stewart 3 $4,495,000 0 $0 3 $4,495,000 Legal Needs & Questions!
79 Subhapriya Lakshmanan 4 $2,070,000 5 $2,416,900 9 $4,486,900
80 Ivan Santos 13 $4,481,400 0 $0 13 $4,481,400
81 Casselyn Tertell 3 $2,310,500 4 $2,112,500 7 $4,423,000
82  Angela Testa-Kerivan 5 $2,962,500 3 $1,445,000 8 $4,407,500 Attorney at Law | Niko Law LLC
7808 W. College Dr., STE 4SW | Palos Heights, IL 60463
83 Mary Braatz 5 $3,287,100 2 $1,083,000 7 $4,370,100
708-966-9388

84 Melanie Young 7 $3,525,700 2 $812,000 9 $4,337,700 info@niko-law.com
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GET A QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

(630)425-6943

PATRICK KELLY =
MyComforTemp.com - 111 E. JEFFERSON AVE., SUITE 103 |
r NAPERVILLE, IL 60540 |

COMFORTEMP

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2025 to April 30, 2025

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§
101 Christina Lotzer 0 $0 1 $3,850,000 1 $3,850,000
102 Mary Myzia 1 $995,000 2 $2,848,900 3 $3,843,900
103 Margaret Giffin 4 $2,780,000 2 $1,050,000 6 $3,830,000
104  Margaret Noldan 1 $2,175,000 1 $1,648,000 2 $3,823,000
105  Michael Tovella 1 $220,000 2 $3,589,000 3 $3,809,000
106  Douglas MacArtney 0 $0 4 $3,798,000 4 $3,798,000
107  Mateen Ansari 1 $3,788,888 0 $0 1 $3,788,888
108  Arlene Scott 4 $2,039,679 3 $1,739,679 7 $3,779,358
109 Victoria Tan 2 $1,070,000 6 $2,694,499 8 $3,764,499
110 Daniel Czuba 7 $2,872,000 2 $890,000 9 $3,762,000
M Zahara Bazigos 2 $875,000 4 $2,872,500 6 $3,747,500
12 Tracy Anderson 1 $355,000 3 $3,378,700 4 $3,733,700
113 Puneet Kapoor 2 $2,111,000 3 $1,580,000 5 $3,691,000
14 Christopher Paradis 0 $0 8 $3,676,700 8 $3,676,700
15  Shanon Tully 5 $3,676,500 0 $0 5 $3,676,500
16 Donna Glazer 5 $1,864,000 4 $1,799,500 9 $3,663,500
"7 Liz Ruiz 2 $1,895,500 3 $1,752,000 5 $3,647,500
18 Kimberly Rivera 0 $0 3 $3,636,500 3 $3,636,500
19  Beth Gorz 5 $2,996,000 1 $635,375 6 $3,631,375
120  Mary Beth Ryan 2 $1,444,000 3 $2,165,500 5 $3,609,500
121 Agnes Czaja 4 $2,855,000 2 $745,000 6 $3,600,000
122 Fabio Brancati 2 $740,000 4 $2,845,000 6 $3,585,000
123 Laura Thon 7 $2,385,000 3 $1,178,000 10 $3,563,000
124 Samuel Lubeck 0 $0 5 $3,511,000 5 $3,511,000
125  Kelly Schmidt 1 $410,000 3 $3,083,000 4 $3,493,000
126 Matt Laricy 2 $801,000 7 $2,687,000 9 $3,488,000
127 Tom Makinney 2 $2,052,000 2 $1,388,000 4 $3,440,000
128  Marty Dunne 3 $3,070,000 1 $370,000 4 $3,440,000
129  Ben Lalez 0 $0 4 $3,429119 4 $3,42919
130  Debra Cuchna 4 $2,675,500 2 $735,000 6 $3,410,500
131 Vipin Gulati 2 $860,000 6 $2,550,000 8 $3,410,000
132 Eva Burns 2 $1,535,000 4 $1,855,000 6 $3,390,000
133 Nicole Bokich 1 $1,700,000 3 $1,690,000 4 $3,390,000
134 Kristine Kramer 2 $3,380,000 0 $0 2 $3,380,000

42 . June 2025

# First Name Last Name List # List $ Sell # Sell $ Total # Total $
135 Chris Pequet 1 $1,235,000 2 $2,110,000 3 $3,345,000
136  Chris Ingraffia 12 $1,664,000 12 $1,664,000 24 $3,328,000
137 Kimberly Heller 5 $1,879,500 3 $1,442,000 8 $3,321,500
138 Jennifer Newsom 1 $1,079,000 3 $2,237,000 4 $3,316,000
139 Rose Pagonis 2 $1,943,750 2 $1,362,500 4 $3,306,250
140  Kim Moustis 3 $985,450 7 $2,304,050 10 $3,289,500
141 Lance Kirshner 1 $477,434 3 $2,801,000 4 $3,278,434
142 Diane Coyle 4 $1,704,000 3 $1,570,000 7 $3,274,000
143 Pasquale Selvaggio 1 $610,000 3 $2,660,891 4 $3,270,891
144 Jen Goodale 2 $1,900,000 2 $1,355,000 4 $3,255,000
145 Thomas Pilafas 3 $2,200,000 1 $1,025,000 4 $3,225,000
146 Julie Roback 6 $3,203,000 0 $0 6 $3,203,000
147 Laura McGreal 4 $1,296,500 3 $1,879,500 7 $3,176,000
148 John Salidas 1 $345,000 1 $2,825,000 2 $3,170,000
149 Rutul Parekh 7 $1,879,001 5 $1,285,551 12 $3,164,552
150 Marianne Kearney 2 $1,480,000 3 $1,680,000 5 $3,160,000

Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
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Partner with a lender who gets it done.

ON TIME, EVERY TIME. Let's win together this summer! n,
1]

Archie E. Vetter
VP of Morlgage Lending
&=  C:708.261.5583
; '."' archig@nedghborhoodloans,. com

www, avetterlender.com
NMLS# 203674 Scan now to

learn more! 4
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SELECT
SURFACES

CLIENT KITCHEN
MAKEOVER

BERGER @SR List your client's home in no time with our Kitchen Makeover Special.
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v The Careful Movers Home Relocation Specialist
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Realtors receive a commission, and your clients receive a discount.
Contact us today for more information!

847.260.5940

135 E Van Emmon St. | Yorkville, IL 60560

9894 Franklin Ave. | Franklin Park, IL 60131 (j o~
905

www.selectsurfaces.net | support@selectsurfaces.net houzz
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9151 Currenc y St.
Irving, TX 75063

GET PRE-APPROVED

oo MORTGAGE

YOUR LOCAL DUPAGE MORTGAGE LENDER

6350.701.0179

o2l

JEFF LAROCCO
neighborh ood Loan Officer / NMLS# 1156729

— neighborhoodloans.com/jeff-larocco




