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accolades, his greatest reward comes
from seeing his partners and clients
achieve success while maintaining a
balanced and fulfilling life.

Building a Sustainable Future

In January 2023, facing burnout, Will
reassessed his business model and long-
term goals. Although he had built a
strong foundation, his business needed
a structure that could thrive beyond his
daily involvement. That’s where PLACE
came in—a platform that allows him

to create lasting opportunities for his
team, ensuring long-term sustainability
and success.

Unlike traditional real estate teams, Will
and his colleagues operate as partners.
Their structure includes a Director of
Operations, Transaction Coordinator,
and Marketing and Events team, along
with seven full-time Agent Partners.
This unique approach provides
comprehensive benefits such as health
insurance, stock options, and multiple
revenue streams, while emphasizing

a collaborative environment where
everyone grows together.
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KEFIRST ABOUT

Family, Faith, and Community
Will’s dedication is rooted in his love
for his family, married to Sarah since
2012, they share three children—
Hannah (11), Hudson (9), and Charlotte
(5). The Kings are active members

of Grace Point Church in Irmo and
prioritize experiences over material
gifts, fostering a life rich in memories
and adventure. Whether attending
their children’s theater performances,
basketball games, or dance recitals,
family always comes first.

Beyond real estate, Will and Sarah

are passionate about philanthropy,
supporting Compassion International
and missionary efforts in Brazil. Their
faith inspires their generosity, rooted
in the belief that they give because they
have been given so much.

Passion and Perspective

Will’s enthusiasm for life extends to

his hobbies—college football Saturdays
can be lively (with a South Carolina
Gamecock married to a Georgia
Bulldog), pickleball, and fitness. He’s also
an avid reader, recently enjoying Brad

Meltzer’s The JFK Conspiracy and The
Extraordinary Life of Sam Hell.

Words of Wisdom
For aspiring realtors, Will offers this
sage advice: Decide early if you want

to be an employee or an entrepreneur.

Understanding your strengths and
career aspirations will save time and
effort. His business model provides

a unique opportunity for those

who want to build their own legacy
while benefiting from a supportive,
structured partnership.

For Will, success isn’t just about sales
volume—it’s about impact. “Success
is first about how many lives you
positively influence. Profit always
comes second.”

With his deep-rooted values, strategic
mindset, and commitment to his
partners, Will King continues to shape
the real estate landscape, ensuring that
success is not just personal but shared
by all who work alongside him.
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Vice President, Mortgage Lending
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Kevin.Kuper@grarate.com

(803) 361-8249
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Smooth Transactions, "*'#
Confident Closings!

Trust Bryan to make every deal
hassle-free while ensuring every
detail is handled with care.

Bryan Caskey

ATTORNEY
803-708.3252 LAW OFFICES OF ///
CaskeyLawOffice.com Bryan CaSk

SELL FASTER

Installation | Repair
Preventative Maintenance Plans

e, JACO HEATING

AND AIR Will Jaco | 803-319-6798 | jacohvac.com
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Ready-to-Move-In Homes and Custom
Builds on Your Buyers' Lot or Ours
Made Easy for You and Your Buyers

Bill Sinnett
and Tim Kern

803.7/784.4853
conguesthomes.com
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T here’s something magnetic
about Tim Williams Jr.—a
synergy of entrepreneurial grit,
unwavering community pride, and

a heart tuned toward impact. As the
owner of CENTURY 21 803 Realty and
a true Columbia success story, Tim’s
rise through the ranks of the real estate
world has been anything but ordinary.
His journey is one of resilience, bold
ideas, and an infectious passion for
people and place.

A Lexington County native, Tim’s deep
love for his hometown pulses through
everything he does. “I love my town,”
he says with the kind of conviction
that only comes from someone who’s
poured their soul into it. “I love going
to local events, meeting new people,
and showcasing why this is the

best place in the world.” That local
pride is part of the DNA that fuels

his brokerage—one that began not
with a desire for status or accolades,
but out of necessity and vision.

Before becoming a licensed Realtor in
2013, Tim had already dipped his toes
into real estate by purchasing, flipping,
and owner-financing manufactured
homes. A single father at the time, he
was searching for a career path that
allowed him to be both the entrepreneur
he naturally was and the present father
his children needed. Real estate didn’t
just become a job—it became his saving
grace. “Helping people through what’s
likely the biggest purchase they’ll ever
make is something I wanted to simplify
and make less stressful,” he explains.

His first step into professional real estate
was with Russell & Jeffcoat. “He had this
way of making you feel like the most
important person in the company—even
as a new agent, he was someone that
Tidolized and that I knew that when I
started my own brokerage, I wanted to
build a company as strong as his” Tim
reflects. After a brief stint with Brand
Name Real Estate, Tim realized the

current models weren’t quite meeting
the needs he envisioned. That revelation
led him to launch his own brokerage,
Williams Home Sales, in 2015—striking
a balance between full-service offerings
and agent-centric support.

But Tim’s ambition didn’t stop there.
With a handful of key agents, strategic
guidance from trusted voices in his life,
and his own persistent drive, he grew his
small firm into what is now CENTURY
21 803 Realty—a powerhouse with

over 100 agents across five locations
throughout the Midlands. Under his
leadership, the brokerage now ranks

in the Top 50 nationally for company
production in the CENTURY 21 network.
It’s a testament to what happens

when bold vision meets unrelenting
execution. Tim mentioned that his
current office is actually in the office he
started his real estate career in, the old
Russell and Jeffcoat Lexington Office.

Tim’s real estate acumen is as broad as
it is deep. Over the years, he has helped
clients buy and sell everything from
raw land and commercial buildings to
luxury homes and starter properties.
Most recently, his passion has circled
back to manufactured homes through
his newest venture, 803 Housing Center.
“Iwant to fill a gap in the market with
high-quality, affordable housing,” he
says. “Manufactured homes have come
a long way in terms of quality, efficiency,
and sustainability. They’re no longer the
‘trailers’ of the past. These homes offer a
real, dignified solution in an increasingly
competitive housing market.”

At the same time, Tim has refocused

on resale, using his network and deep
market knowledge to help sellers
achieve faster, more profitable results—
without the typical stress. His strength
lies in leveraging relationships with
local builders, movers, and decision-
makers to connect clients with the

right opportunities, no matter how
unique. A prime example? The sale of
the unforgettable “castle” on Maxie
Road, a property that could easily have
intimidated the average agent. “They
asked me if I had ever sold a castle
before—and if I always wear shorts and
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or playing basketball in the backyard.”
A fan of South Carolina’s beaches and
mountains, Tim may not be the best at
relaxing, but he treasures short escapes
and local adventures, especially when
they’re tied to community events like
concerts at the Icehouse Amphitheater
and seasonal festivals.

Giving back is part of his personal and
professional mission. He’s a proud
supporter of the American Cancer
Society’s Real Men Wear Pink campaign
and National Lemonade Day—a youth
entrepreneurship program that teaches
kids the fundamentals of business
ownership through, you guessed it,
lemonade stands. “It’s powerful to watch
kids light up when they realize they can

flip-flops,” Tim laughs. “I got the listing

-

because I was authentic. Even with be their own boss,” he says.
Covid, bats in the attic, and its one-of-a-
kind architecture, I got it sold. That one Looking ahead, Tim’s goal is to continue —_-.
will always stand out.” building a seamless, one-stop-shop
model for real estate that includes
Authenticity, indeed, runs at the core sales, mortgages, insurance, and w_-
of Tim’s leadership style. Having construction—all designed to ease the e
weathered the early days of single consumer journey. With his blend of .-
parenthood and financial hardship, Tim vision, work ethic, and heart, there’s
built his business on the foundational no doubt he’ll continue to disrupt and
values of grit, humility, and community. elevate the industry in equal measure.
“I've had help along the way,” he shares.
“Tough love when I needed it, support As for his legacy? Tim Williams Jr. is
when I didn’t think I could keep going. already writing it—one home, one
I've always outworked the situation handshake, and one inspired agent at
I'was in, leaned on my people, and a time.

trusted the path I set for myself.”
Favorite Quote

Today, Tim is not just a high-producing “No is a complete sentence” from my

agent with a career volume of over $140 good friend Dustin Johns.

million and nearly $60 million closed

last year—he’s a mentor, an innovator,

and a pillar in his community. The

most rewarding part of his business?

“Hands down, it’s the mentorship. I

love coaching agents—helping them see

what’s possible. Watching someone open

their own brokerage or reach financial

freedom they didn’t think was possible?

That’s everything.”

Outside of the business, Tim’s heart
belongs to his family. He’s the proud
father of five children—Landin (19),
Addi (16), Hampton (7), Georgia (4), and
new baby Evie (2 months). “It’s hard to
get us all together at once,” he admits,

. "
/ p “but I cherish the simple moments—
v standing around the kitchen catching up,
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Rooted in the heart of Columbia,

H Al al . ~
South Carolina, the Law Offices
& of Bryan Caskey, LLC is a
\ small client centered law frm
k pmviding pcrsmm/i:cd, client-
= . A/{)cuscd /cga/ services in real

estate, pmlmu’, estate p/mmi ng,

and family law. Founded

originally in 2017 as Caskey &
Imgrund, 1‘/1C_/irm transitioned
to its current name in 2024 when
co—‘/‘bundw Alex Imgrund was
dppoinl‘cd as a pm[ul‘c judgc in
4 Richland County. T(m'a_y, Bryan
/_ ‘- ' Caskey leads a dedicated team
that includes Associate Attorney
Bobby Walters, Paralegal
Amanda Gulbis, and Office
Manager Mary Dancy. 'Ibga/lcr,
—_— t/zc_\' deliver dc[wnddblc, solution-
| oriented representation across the
Midlands and beyond.

Bryan, a Columbia native and proud
Eagle Scout, brings a deep love for his
community into his practice. After
graduating from law school and joining
the SC Bar in 2006, he worked as an
associate before venturing out to co-
found his own firm. In 2024, he added
another layer to his legal expertise

by becoming a certified Family Court
Mediator, reflecting his passion for
helping clients find common ground.
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SUCCESS
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At the core of his work is a desire to
demystify complex legal challenges
and guide clients—especially first-time
homebuyers—through important life
decisions with clarity and confidence.

Bryan’s law office is located at 1534
Blanding Street in a historic Columbia
building that mirrors his appreciation
for the city’s character and charm. With
spacious rooms, a central location, and
a welcoming atmosphere, the office
reflects the firm’s commitment to
comfort and professionalism.

Outside of work, Bryan is a devoted
family man. He and his wife, Mary—also
a local attorney—have two children,
Henry (13) and Molly (10). Bryan is an
Assistant Scoutmaster for Troop 10 at
Eastminster Presbyterian, the play-
by-play broadcaster for Hammond

Middle School’s baseball team, and a
self-proclaimed baseball enthusiast.

He and Mary enjoy traveling, cooking
as a family, and staying active in their
church, First Presbyterian of Columbia,
where they were married in 2004.

The firm’s commitment to giving back

is evident through participation in SC
Bar community initiatives, including
backpack drives, free will clinics for first
responders, and pro bono legal work.
Bryan attributes his success to being
consistently dependable and always
striving to learn and improve, both
personally and professionally. “Success,”
he says, “is adding value to every
relationship that you are in.”

Whether you’re a homebuyer
seeking clarity through a real estate
transaction, a real estate agent in

need of a responsive closing attorney,
or someone navigating family or
probate matters, the Law Offices of
Bryan Caskey is ready to help—one
relationship at a time.

For more information, visit www.
caskeylawoffice.com or connect
on Facebook.

LAW OFFICES OF BRYAN
CASKEY, LLC

BRYAN CASKEY

1534 Blanding Street
Columbia, SC 29201

Phone: 803-708-3252
bryan@caskeylawoffice.com
www.caskeylawoffice.com
Facebook: https://
www.facebook.com/
LawOfficesofBryanCaskey/
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Service éExcellence
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For over 26 years, Todd
Beckstrom has been a
cornerstone of the real estate
industry in South Carolina,
setting the gold standard for
professionalism, service, and
leadership. As a REALTOR
with ERA Wilder Realty,
Todd’s career volume has
reached nearly $500 million,
an impressive testament to
his dedication and expertise
in the field. While he has
consciously scaled back his
work in recent years, closing
approximately $5 million

in sales last year, his impact
on the industry remains as
strong as ever.

A Career Defined

by Achievement

Todd’s contributions to

real estate extend far
beyond transactions. His
extensive list of accolades
and leadership roles speaks
volumes about his influence.
He has served as the Chair of
36 local, state, and national
committees, including
Community Service, RPAC,
Grievance, and Professional
Standards. In 2025,

Todd serves as the NAR
Professional Standards Chair
and continues as an NAR
Board Member representing
the South Carolina
REALTORS (SCR). His
commitment to upholding
ethical practices in real
estate has made a lasting
mark on the profession.

Among his many honors,
Todd was inducted into the
2017 NAR REBAC/ABR Hall of
Fame, the 2019 ERA National
Hall of Fame, the 2022 CCRA
Hall of Fame, and the 2023
ERA Wilder Realty Hall of
Fame. He has been named
the top ERA Wilder Realty
agent 14 times and the top
ERA agent in South Carolina
13 times. Additionally, he is
the highest-rated instructor
in NAR history, sharing his
wealth of knowledge with
the next generation of real
estate professionals.

From Sales to Real Estate:
A Journey of Purpose
Todd’s journey into real
estate was initially fueled by
his passion for investment
properties. Having worked
in sales and marketing for
prestigious brands like Ralph
Lauren, Godiva, and Pentax,
he honed skills in negotiation
and client service that would
later propel his real estate
career. Encouraged by his
wife Kathy, Todd took the
leap from part-time agent to
full-time REALTOR, finding a
perfect home at ERA Wilder
Realty, a brokerage that
aligned with his core values.

Influences and Life-
Changing Moments
Todd credits his parents as
his greatest inspirations.
His father, a decorated Air
Force pilot and squadron




commander, tragically lost
his life on a routine mission
when Todd was just six years
old. His mother, a dedicated
registered nurse, instilled

in him the values of service
and compassion. These
experiences shaped Todd’s
commitment to integrity,
leadership, and resilience.

Education also played a
significant role in Todd’s
path. He attended Wilson
Hall High School before
enrolling at The Citadel,
where he learned invaluable
lessons in duty, honor,

and teamwork. Though he
initially pursued a pre-med
major, his professional
trajectory ultimately led
him to real estate, where he
found his true calling.

Passion for Advocacy and
Giving Back

Beyond real estate, Todd has
been a passionate advocate
for charitable causes.

His work with Pawmetto
Lifeline, where he served

as Chairman of the Board,
significantly reduced the
euthanasia rate for homeless
pets in The Midlands, taking
it from over 83% to around
11%. He spearheaded the
expansion of the foster
program, increasing foster
homes from 30 to over 500,
and played a crucial role

in launching the HEART
Program, which finds new
homes for homeless pets
across the U.S. Together
with his wife Kathy, he has
fostered 168 pets, providing
them a loving transition to
their forever homes.

The Most Rewarding
Aspect of Real Estate
For Todd, success is no
longer defined by numbers
or accolades. Instead, he
takes the greatest pride

34 . June 2025

in his role in shaping the
REALTOR Code of Ethics,
specifically the historic
amendment to Article 10,
which holds REALTORS
accountable for hate speech
and discrimination beyond
real estate transactions.
Knowing that he played a
role in this landmark change
remains his most meaningful
professional achievement.

Looking to the Future

As he moves into the twilight
of his career, Todd remains
committed to mentoring and
educating agents, ensuring
they uphold the highest
standards in serving their
clients. His passion for
helping people find homes
and navigate life transitions
remains unwavering. He
hopes to continue sharing his
knowledge as an instructor
and course writer for NAR’s
certification and designation
programs, serving the

local, state and national
REALTOR organizations

and helping his fellow
agents reach their potential.
He is not DONE YET!

A Life of Love

and Adventure

Todd’s biggest joy comes from
his wife of 30 glorious years,
Dr. Kathy Beckstrom, whom
he describes as “the love of
my life.” Together, they share
a passion for travel and
exploring the world. Their
adventures, both personal
and professional, continue to
inspire those around them.

For Todd Beckstrom, real
estate has been more

than just a career—it has
been a lifelong mission of
service, leadership, and
making a difference in the
lives of others. His legacy
will continue to shape the
industry for years to come.
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HOUSING CENTER

Because Local Mafters

EXCITING NEWS FOR
REAL ESTATE AGENTS: FULL COMMISSION
PAID ON MANUFACTURED HOME SALES!

At 803 Housing Center, we're redefining what manufactured home living looks like—and
making it easier than ever for agents to confidently guide their buyers to affordable, high-
quality homeownership. Today's manufactured homes offer stunning designs, customizable
layouts, split floor plans ideal for multi-generational living, and upgraded finishes like
granite countertops, stainless steel appliances, overhead ducts, and smart home
technology. Even better? \We pay full commission to buyer's agents—no cutbacks, no
exceptions. Your clients win with unbeatable value, and you win with a strong commission
for your expertise.

Modern manufactured homes rival site-built construction in durability, style, and energy
efficiency. Built to HUD standards in a climate-controlled environment, these homes offer
consistent quality, weather resilience, and impressive eco-friendly features like upgraded
insulation and sustainable materials. With flexible placement options—private land or
community settings—and features like built-in porches, fireplaces, and designer cabinetry,
the homes at 803 Housing Center are the perfect fit for today's buyers.

Send your clients our way and experience firsthand how we're changing
the manufactured housing game—one beautifully built home at a time.

CONTACT:
803-463-8424

WWW.803HOUSINGCENTER.COM
803HOUSINGCENTEReGMAIL.COM =

LET'S WORK
TOGETHER!
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[:I-USE MDRE REAL ESTATE At Premiere Roofing, we value the real estate community

R u u F I N G and understand the impact that a solid, beautiful roof has
on property value. That's why we offer Lunch & Learn sessions

‘ ‘ |
REEiI]EHTIAL P m— exclusively for real estate and mortgage professionals!

(~*) TIMELY RODF INSPECTION JOIN US TO LEARN:

55 PROFESSIONAL DRONE CAPABILITIES % { /J‘_*I _‘O’_

‘O] COMPREHENSIVE PHOTO REPORTS

— The Latest in The Impact Tips for Spotting
= Roofing Materials of Roofing on Roofing Issues
‘ I] ETAI I'E[I I]u [lTES & Technologies Property Valuations During Showings

>< DEDICATED REPAIR TEAM

SCHEDULE YOUR COMPLIMENTARY

al=  §03.884.9148
PRE  RODFTEAM.COM



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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MY NAME IS
JOHN HINKS, JR.

and | love the mortgage business!

Big John's
Got Your Back

|
<\'\"
JOHN HINKS, JR. | NMLS 335154

(803) 832-2472
www.johnhinksjr.com




