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Delivering Excellence for Top Producers and Their Clients

LET’S GET YOU A FREE QUOTE!
719.602.9617  |  ColemanAllied.com

L O N G  D I S T A N C E   |   L O C A L   |   S T O R A G E

VIRTUAL SURVEYS AVAILABLE

SKIP THE IN- HOME VISIT!
WE OFFER CONVENIENT VIRTUAL SURVEYS - CHOOSE YOUR DAY AND TIME.

ALL YOU NEED IS A SMARTPHONE OR TABLET AND WI-FI.

719.602.9617

Work with us to maintain the value
of your home buyer’s new home!

•  Landscape design and install

•�����(�S�R�G�V�I�X�I���ü�E�X���[�S�V�O

•�����+�I�R�G�M�R�K� ���[�S�S�H�����Z�M�R�]�P�����G�L�E�M�R���P�M�R�ORESIDENTIAL • COMMERCIAL • AGRICULTURAL

Contact us today
719-291-4145 • Handh-fencing.com

H & H FENCING AND LANDSCAPE  SOLUTIONS
WELCOMES YOU

Restore Properties
in Mitigation
Needs
Flood, Fire
and Mold
Restoration

We Offer:
• Residue-free carpet & upholstery cleaning
• Professionally trained, certi�ed, and educated technicians
• Quality-focused service with attention to every detail
• We help you maintain your carpet warranty
• Carpet Repairs • Air Ducts and Dryer Vent Cleaning
• Pet Damage • Tile and Grout Cleaning

719.896.6274 | Absolute�oorsandmore.com

Not All Carpet Cleaners 
Are Created Equal…
How are your client’s 
carpets cleaned? 

Call today for a
free estimate

 719-238-5064
absomit.com
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FEATURED AGENT

CASA BAY PHOTOGRAPHY

In the bustling world of 
Colorado Springs real estate, 
Becky Martinez stands as 
a beacon of resilience and 
authenticity. A California 
native who traded sunny 
skies for the beauty of the 
Rockies, Becky’s path to 
real estate wasn’t a straight 
line, but rather a story of 
perseverance, learning, 
and an unwavering 
commitment to integrity.

Becky’s journey began long 
before she obtained her real 
estate license in 2019. With 
a diverse background in 
mortgage lending and as a 

911 dispatcher for the Pueblo 
Police Department, she 
quickly learned the power 
of problem-solving and the 
importance of relationships. 
Both jobs instilled in her 
a deep sense of service to 
others, a quality that would 
serve her well in real estate.

It wasn’t until she found 
herself at a crossroads, 
just before the COVID-19 
pandemic hit, that Becky 
knew it was time for a 
change. “When I was at a 
point in my life where I 
had outgrown my previous 
career, I realized that real 

estate was my calling,” she 
recalled. “I was drawn to 
the idea of helping people 
with one of the biggest 
decisions of their lives while 
also challenging myself in 
a new and dynamic field.”

Becoming a real estate agent 
was no easy feat. Becky 
plunged headfirst into the 
industry just before one 
of the most unpredictable 
markets in recent history. “It 
was a crazy time! COVID-19 
had just started, and the 
market was shifting in 
unexpected ways. I had 
to learn quickly how to 

negotiate in a market that 
was anything but traditional. 
I figured out that price 
wasn’t always the winning 
factor in a bid—there were 
other ways to craft strong 
offers, and relationship-
building became crucial.”

Her background in mortgage 
lending gave her a unique 
edge. Becky’s ability to 
creatively structure deals 
and explain complicated 
financials to her clients 
set her apart from the 
competition. Beyond her 
expertise, it was Becky’s 
integrity and honesty 

MartinezBecky
A Journey of Resilience, Integrity, & Service

that won her trust among 
clients and fellow agents. 
“Building relationships 
based on trust has been 
the cornerstone of my 
success,” she reflected. “In 
this business, people need to 
know they can rely on you 
to do the right thing, even 
when the deals get tough.”

For Becky, real estate isn’t 
just about transactions; it’s 
about setting her clients 
up for success. “I love 
when my clients win. I’m 
deeply invested in their 
success,” she stated. “I 
use my knowledge and 
experience to ensure that 
they’re making the best 
decisions for their future.”

Becky’s passion for education 
is one of the reasons she 
thrives in real estate. “I want 
my clients to understand 
the process, the risks, and 
how they can make the 
best possible decisions. 
With my mortgage lending 
background, I get to help 
clients save money and 
truly understand what 
their options are.” It’s 
clear that Becky isn’t 
just selling homes—she’s 
empowering people to 
make informed choices.

Her ideal clients? “Those 
who trust me enough to be 
honest with them. I’m the 
kind of agent who will tell 
you the truth, even if it’s 
not what you want to hear,” 
Becky explained. “Setting 
boundaries and saying ‘no’ 
when necessary is key to 
maintaining integrity in 
this business. But when 
you stay true to yourself, 
everything and everyone 
aligned with your values 
will find their way to you.”

While Becky has a natural 
gift for helping her clients 

navigate the complexities of 
real estate, she also excels in 
building genuine connections 
with her colleagues. One 
of the keys to her success 
has been the mentorship of 
others in the industry. “I’m 
so grateful for the mentors 
who have helped shape my 
career, especially Wendy 
and Andrew Weber, Jessica 
Lanquar, and Lauren Jerden. 
They’ve each inspired me 
in different ways, showing 
me that there’s more than 
one way to be successful 
in this business. They’ve 
cheered me on when I’ve 
felt burnt out and have 
continually encouraged me 
to level up my business.”

When reflecting on the 
lessons learned during 
her journey, Becky offers 
valuable advice to those just 
starting out in the industry. 
“If I could talk to my younger 
self, I’d tell her to trust her 
worth. Don’t let anyone treat 
you as less than you are,” she 
said thoughtfully. “It’s okay to 
slow down, reflect, and move 
forward with intention. 
Your journey is yours, and 
there’s no race to the finish 
line.” She added, “In honor 
of my dear friend and 
local agent Charlie Keller, I 
frequently remind myself 
and encourage my fellow 
colleagues to hold on to the 
truth that you are valued, 
loved, and an important 
part of this world. It’s critical 
to believe the people who 
remind you of that.”

As Becky’s real estate career 
has flourished, she has 
learned to embrace who 
she truly is. Being a first 
generation American, Becky 
is proud of her heritage and 
nationality. Her parents are 
immigrants from Mexico 
and English is her second 
language. She admits to 
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being a soft-spoken introvert 
who is also incredibly kind 
and a little goofy once you 
get to know her. She added, 
“I’m fiercely loyal and 
integrity is everything to 
me. I may not be the loudest 
person in the room, but I 
show up when it matters.”

And while Becky’s work 
in real estate is incredibly 
fulfilling, she doesn’t let 
her career define her 
entire life. Outside of work, 
she finds peace in the 
great outdoors—whether 
it’s hiking, backpacking, 
or paddleboarding. 
“Backpacking is my escape; I 
love connecting with nature 
and I have this odd obsession 
with moss. It’s just one of 
those quirky things that 
bring me joy.” Additionally, 
reading is Becky’s favorite 

way to unwind and she 
loves getting lost in a good 
thriller - the kind that keeps 
her turning pages late into 
the night. “I love the feel 
of a hardcover book in 
my hands, the weight of 
a story waiting to unfold, 
and that unmistakable 
scent of paper and ink.”

But it’s not just nature or 
books that fill her heart; 
it’s her family as well. 
Becky is grateful for her 
partner Andrew and 
children Adaleigh (16), 
Olivia (13), Barrett (5), and 
her bonus son Cameron 
(13). The Martinez family 
is all about quality time 
spent together, whether 
it’s over a homemade 
Mexican meal, family game 
nights, or cheering each 
other on at various events. 

“We’re spontaneous and 
easygoing, and we always 
support one another no 
matter what,” she said.

Looking to the future, 
Becky’s focus remains on 
providing exceptional 
service to her clients while 
staying grounded in her 
values. “Being featured 
in Colorado Springs Real 
Producers is such an honor. 
To be recognized among so 
many people I admire in 
the industry is humbling 
and invigorating,” she 
stated with gratitude.

In a world that can often 
feel chaotic, Becky Martinez 
stands as a reminder that 

success isn’t just about 
numbers—it’s about people. 
With a heart dedicated to 
service, integrity as her 
foundation, and a fierce 
passion for helping others 
succeed, Becky is truly a 
shining example of what 
it means to be a real estate 
agent in Colorado Springs.

Whether she’s navigating 
the complexities of a tough 
deal, hiking through the 
mountains, or sitting down 
with a client to discuss 
their options, Becky is 
living proof that staying 
true to yourself—no 
matter the obstacles—will 
always lead you to where 
you’re meant to be.

If I could 
talk to my 

younger self, 
I’d tell her 

to trust her 
worth. Don’t 

let anyone 
treat you 

as less than 
you are.”
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Health Insurance Plans 
To Meet Your Needs

VISIT ONLINE OR CALL
FOR MORE INFORMATION

K�h��e Mosk�
303.900.5666

We specialize in helping self employed
individuals and families across Colorado save
money on their health insurance premiums.
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5 Essential 
Downsizing 
Tips for 
Your Sellers
BY RICH SCHUR | SCHUR SUCCESS GROUP 

– AUCTION, REALTY, AND ASSET APPRAISAL

ASK THE EXPERT

Rich Schur

For many sellers—especially those transitioning out of 
long-held family homes—downsizing isn’t just a move. 
It’s emotional, logistical, and often overwhelming. As real 
estate professionals, we can offer real value by guiding 
clients through this process with empathy and efficiency.

Here are five key strategies to help your 
clients downsize with confidence:

Take Inventory—Then Take a Breath: 
Most people underestimate how much they’ve 
accumulated. Encourage clients to do a walkthrough 
and note what stays, what goes, and what needs further 
thought. It’s not a weekend project—it’s a process.

Expect Emotion: 
Letting go of personal possessions—especially those 
tied to memories—can be difficult. Remind clients 
that sentimental value doesn’t always carry over. 
Focus on preserving stories, not just stuff.

Be Realistic About Value: 
What something cost doesn’t always reflect what it’s worth now. 
Secondary market values shift, and yesterday’s “collectibles” 
may not fetch top dollar today. Set expectations early.

Bring in the Pros: 
Auctioneers, appraisers, and senior move specialists can 
simplify the transition. The right partners save time, 
reduce stress, and ensure things are done properly.

Start Sooner Than You Think: 
The most common regret? “I wish I’d started earlier.” 
Encourage early conversations and planning—
before a sale or move becomes urgent.

Let clients know that they don’t have to do this alone. 
Referring trusted professionals—including estate planners 
and transition experts—can make all the difference.

ABOUT US: 
Schur Success Group is a Colorado-
based real estate, auction, and 
appraisal company with decades of 
experience guiding clients through life 
transitions with care and expertise.
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REAL PRODUCER

CASA BAY 

PHOTOGRAPHY

PEAK PASSION, 
PURPOSE, & 
PROPERTY 
Some people stumble into real 
estate. Others are born into 
it. But for Andrea Warner, 
real estate was something 
that found her—like a calling 
she never saw coming, yet 
was uniquely built for.

Andrea’s story begins in North 
Carolina, the daughter of a 
military dad and, later, a military 
spouse herself. Structure, service, 
and strength were threads 
running through her life from 
the start. Back then, her sights 
weren’t set on real estate; she 
was passionate about health and 
wellness. “I was in school to be a 
nutritionist,” Andrea recalls. “But 
when we moved to Colorado, life 
changed—and so did my plans.”

As so many military families 
know, moving means adapting. 
In Colorado, Andrea pivoted into 
teaching fitness—cycling, strength 
classes, and water aerobics. 
But beneath the dumbbells and 
spin bikes, something else was 
stirring. She had a knack for 
helping friends, especially her 
fellow military families, house-
hunt. “I loved HGTV, especially 
the house-hunting shows,” she 
shared. “I had so many military 
friends relocating, and I found 
myself driving around looking 
at homes for them. One day it 
just clicked—‘I’m already doing 
this... why not get paid for it?” 
Andrea knew that this new career 
would give her the flexibility 
she desired. “Having two small 
children at the time, I wanted to 
be there for them and be able 
to attend their school events.” 
Additionally, Andrea wanted a 
career, not just a job - one she 
would enjoy and be proud of. 

In 2009, with two young boys 
at home and her husband often 

deployed, Andrea earned her real 
estate license, acknowledging 
the challenge. “That first year 
was one of the hardest of my 
life,” she admitted. “I had no real 
training, two small kids, and I was 
running a household solo most of 
the time. But I closed seven deals 
that first year. I was determined.” 
Her biggest takeaway? “Set 
up your systems early,” she 
says. “Once you get busy, it’s 
harder to create structure.”

That lesson in structure stuck 
and as the years rolled on, 
Andrea didn’t just survive the 
real estate rollercoaster— she 
thrived on it. She followed 
a long-standing passion into 
property management, building 
Colorado Peak Real Estate, 
Inc. from the ground up. “I’ve 
always been drawn to property 
management,” she explains. 
“It’s the longest relationship 
you’ll ever have in real estate, 
and I value those long-term 
relationships. Plus, when sales are 
down, property management is 
usually up—it’s a great balance.”

She earned her managing broker 
license in 2011 and planted 
roots on Colorado Springs’ West 

Side, a part of town she adores. 
“I just love it here. There’s such 
a community vibe, especially 
in Old Colorado City,” Andrea 
says. “I sponsor pretty much 
everything that happens here 
and in Manitou Springs.”

And that’s no exaggeration. 
Andrea is the president of the 
Old Colorado City Associates, 
a lead force behind the 
legendary Territory Days 
festival, and an unwavering 
presence at community events. 
Volunteering, for her, is a way 
of life and a driving force in 
her leadership journey. 

Over the years, Andrea has 
poured herself into service—
not just to her clients, but to 
her industry. She’s been the 
President of the REALTOR® 
Services Corporation (2021), 2021 
REALTOR® of the Year, and is 
currently the 2025 President-
Elect of PPAR (set to serve as 
2026 President), has served on 
nearly every PPAR committees 
also and 2016 PPAR leadership 
graduate. At the state level, she 
was a CAR Director for several 
years, 2018 CAR Leadership 
Graduate, 2024 CAR Southeast 

Andrea 
WARNER
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Jessica Jones, VP of Mortgage Lending
jessica.jones@rate.com
rate.com/jessicajones
719-439-6440
102 S Tejon St., Suite 1100, Office 1151
Colorado Springs, CO 80903
NMLS ID: 1640430

Your Dream Home, Simplified: 
The Best Mortgage Experience Starts Here
I know better than anyone that financing your first or next home is the 
last thing you want to worry about. That’s why I joined one of the most 
trusted lenders in the business, Rate. In fact, they stand above national 
banks in overall customer satisfaction, boasting a 95% customer 
satisfaction rating.* And it's no surprise why.

They're dedicated to a simpler mortgage process, with award-winning 
technology and a dedicated team of mortgage experts. Now I can o�er 
my clients the best mortgage experience possible. In the end, that's 
what matters most.

Best,

Jessica
P.S. Please be sure to update your 

records with my new contact info! I 
always welcome your referrals.

District VP, and recipient of 
the 2024 CAR Distinguished 
Service Award. She’s served 
on several Committees —
from CAR’s Legislative Policy 
Committee (where she’s testified 
multiple times for property 
rights) to Prostandards. Her 
service pours into the national 
level with NAR. She served 
on The Multiple Listing Issues 
and Policies Committee for 3 
years and now serves on The 
Small Broker Committee.

What drives all this involvement? 
“Honestly, I just believe in giving 
back and having a voice,” Andrea 
says. “And I believe in making 
space for new leaders. That’s 
why I’m hoping to institute term 
limits in leadership—so more 
people get the chance to serve 
and grow. It’s hard work, but 
it’s incredibly rewarding.”

Andrea’s commitment to 
mentorship runs deep. “I want to 
be the leader others can look up 
to, the one who encourages them 
to step forward,” she says. “When 
I look back, I’ve learned from both 
the people I admired—and the 
ones who showed me what not to 
do. That’s shaped the way I lead.”

But perhaps what’s most inspiring 
about Andrea isn’t just her 
résumé—it’s her resilience. After 
her divorce, Andrea found herself 
at a crossroads, personally and 
professionally. “It was the hardest 
thing I’ve ever been through. But 
it made me stronger. It pushed 
me to stand on my own two feet 
and really embrace life. I realized 
how short life is, and that I didn’t 
want to waste a moment of it.”

That realization ignited her 
adventurous spirit. Andrea 
bought a Sprinter van—“the 
best spontaneous purchase 
I’ve ever made!”—and began 
traveling solo. Almost every 
weekend, she escapes to the 
mountains doon-docking or 
drives across the country to Key 

West where she camped in her 
van for five weeks. Andrea hits 
nearly every music festival in 
Colorado, and travels almost 
monthly when the weather gets 
cold to places like Scottsdale, 
Mexico, and back to her beloved 
Key West in November.

“I had a girlfriend who traveled 
solo for the holidays and I 
thought, ‘Wow, I wish I had that 
courage. One day I just decided 
to go for it. And I haven’t stopped 
since. People always say they 
live vicariously through me—
and I always tell them, just take 
the leap. You won’t regret it.”

Those who know Andrea know 
that she’s a lover of hats; it’s rare 
that she is seen out in public 
without one. What they may 
not know is that her son got her 
a beautiful hat for Christmas, 
which is her favorite. Inside it 
reads: “for a woman who wears 

many hats,” and Andrea shared 
that this little statement has 
many resonant meanings.

Outside of work, Andrea is a 
foodie, a live music lover, a 
paddleboarder, and an avid hiker, 
sharing that Garden of the Gods 
is basically her backyard. She’s 
also a romance novel addict. 
“People know me by my hats,” 
she joked. “But what they don’t 
know is that I’ll stay up until 
2am reading a good book.” 

Asked what it means to be 
featured in Colorado Springs Real 
Producers, Andrea shared, “I’ve 
seen so many amazing people 
in this magazine. I love that it 
highlights not just how many 
transactions someone does, but 
the good we do. That matters 
to me. I’m truly honored.”

In every part of her life—whether 
she’s mentoring new agents, 
fighting for property rights, 
managing homes, or chasing 
sunsets in her van—Andrea 
Warner leads with grit, heart, 
and a fierce belief in community. 
Others see these qualities in her, 
too. A leader that inspires Andrea 
had this to say of her: “I have had 
the privilege of working alongside 
Andrea and I can confidently 
say that her passion for the real 
estate industry, particularly in the 
area of property management, 
is unmatched. Andrea is a 
dedicated leader who not only 
excels in their own practice 
but consistently gives back to 
the industry and community 
by mentoring others and 
encouraging active involvement. 
She understands the importance 
of fostering strong, professional 
communities and is deeply 
committed to elevating standards 
and advancing education in the 
real estate industry. Through 
her leadership and willingness 
to support and guide others, 
Andrea has made a meaningful 
impact in the real estate 
industry and her community.”

“When I look back, I’ve 
learned from both the 
people I admired—and 

the ones who showed me 
what not to do. That’s 
shaped the way I lead.”
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WE’LL GET
YOU THERE!

WE’LL GET
YOU THERE!

No matter where your 
journey takes you…

USDOT 70719 | MC 87113

CALL OR EMAIL TODAY FOR A FREE ESTIMATE
719.227.7755

info@5starmovingandstorage.com  •  5starmovingandstorage.com

Woman AND Locally Owned & Operated

LOCAL Your local move in the Colorado Springs Metro Area for a 
worry-free experience.

COMMERCIAL
Every detail is handled with expert care and professionalism.

WHITE GLOVE DELIVERY SERVICE Projects handled with 
expert precision from accepting items for storage, delivery, and set up in 
their home.

INTERSTATE As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to move across 
the country e�ortlessly.

STORAGE Need Storage? Ask about our 20,000 sq ft, Dept of Defense 
approved for our military members' state-of-the-art facility with 24 hr 
surveillance.

Attention Realtors-
We o�er Free Packing Kits for your clients 

Agent & Vendor Snapshots

AROUND TOWN

Follow Colorado Springs Real Producers on 
social media for more agent snapshots!

1. Elevated Electric
Welcome Dustin & Kristine DeWitt, 
owners of Elevated Electric as an 
advertising vendor! Elevated Electric 
was referred to us by Andrew Nielson 
of the Summit Group. Prior to becoming 
a Master Electrician, Dustin worked 
in construction and carpentry — his 
knowledge of construction is a huge 
separator between Elevated Electric 
and other companies. Real estate 
agents, be sure to add Elevated Electric 
to your vendor list for when you 
need an electrician: 719-354-3704.

2. Angelia Chinkeefatt
Angelia Chinkeefatt was a registered 
nurse until she put her career on hold 
to take care of her daughter, who had 
developed chronic asthma. A terrible 
car crash kept her out of work for 
longer than planned. That same year, 
Angelia lost her mom and her marriage 
and is grateful for the strength she 
found through her faith and her family. 
Knowing how wonderful Angelia is 
with people, a friend encouraged her 
to pursue a new career in real estate 
and she earned her license in 2021. She 
joined Pikes Peak Dream Home Reality 
and closed 19 deals in her first year. 
Two years later, she transitioned to 
RE/MAX Advantage Realty and enjoys 
connecting with military clients. Now, 
she loves building deep relationships 
with her clients, many of whom feel 
more like friends or family.  Outside 
of work, Angelia loves shopping and 
admits she is a “bag junkie.” She also 
spends a lot of time with her 13-year 
old granddaughter, whom she has 
been raising since the age of 1.

3. Rachel Pugia
What started as a weekend job for 
Rachel Pugia led to a newly discovered 
talent for leasing and property 
management. She had been working at a 
call center when she picked up weekend 
shifts in the leasing office at her 
apartment complex. When she realized 
her second gig offered more potential, 
she transitioned to full time and was 
promoted twice - first to assistant 
manager then manager. Rachel’s 
next step was earning her real estate 
license at the age of 21 and shifting to 
sales; some of her earliest transactions 
involved selling model homes. With 
a major life change looming, Rachel 
needed steady income and iced her 
license for three years while she 
returned to property management. 
Since then, she rose to one of the top 
sales positions at Acquire Homes. Rachel 
and her team manage 500 properties 
and Rachel often sells homes to her 
tenants. Outside of work, Rachel enjoys 
hiking and camping and as a foodie, 
loves inviting her clients out for meals.

4. Sarah Barber
Sarah Barber’s passion for real estate 
was ignited when she and her husband 
were making the shift from renting to 
home ownership. She met Lorraine 
Amos, who invited Sarah to interview 
at The Cutting Edge, REALTORS®. 
When Sarah earned her license in 
2020, she joined Lorraine’s team and 
learned the “science” of the business. 
After a couple of years, Sarah was 
introduced to Katie Ely and decided 
to transition to a solo agent on Katie’s 
team. Outside of work, Sarah enjoys 

cooking, hiking, spending time with her 
adult children, and taking her golden-
doodle and a berna-doodle to dog parks.

5. Ryan Marquez
Ryan Marquez was born in Los Angeles, 
grew up in Pueblo, went to college in 
Missouri, and returned to Colorado 
in 2020, making a home in Colorado 
Springs. He worked over ten years in 
the field of criminal justice, juvenile 
probation, and as a child protection 
caseworker until he and his wife 
decided to start a family, which ignited 
a desire for a new career. Ryan’s cousin 
was a real estate broker who, early in 
Ryan’s life, planted a seed to invest in 
home ownership for the long-term. 
Ryan and his wife have owned and 
flipped several homes. Intrigued by 
the possibilities of real estate as a new 
career, Ryan studied for his exams 
during a paternity leave from his 
child protection job and earned his 
license in 2022. He jumped into real 
estate full time, which reignited his 
passion for helping people - now in a 
different way. Outside of work, Ryan 
enjoys date nights with his wife and 
spending time with their three girls, 
ages 4, 3, and 1. The family regularly 
attends church and Ryan enjoys 
spending nice days on the golf course.

1 42 53
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CONTACT WAYNE FOR A FREE 3D TOUR & ZILLOW FLOOR PLAN

YO
U

R 
O

N
E 

SO
URCE FOR COMPLETE REAL ESTATE VISUAL SERVICES Improving 

the competitive 
edge of listings 
using the latest 

technology
Video | HD Photography

3D Virtual Tours | Floor Plans
Virtual Enhancements

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com



9151 Currency St.
Irving, TX 75063


