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‘PRMG
REAL ESTATE'

pARTNERSHIP
PROGRAM

The Real Estate Partnership Program allows the owner of a real estate enterprise to become a W-2
employee of PRMG as a Branch Manager or Business Development Specialist to hire loan originators and receive
distributions of profits once realized in a highly controlled business model.

WHAT TO EXPECT:
- Absolute best industry marketing tech stack ~ « Credit union and small bank partnerships available
« Direct seller/servicer with Fannie, Freddie - [TIN, asset depletion, renovation, HECM and many
and Ginnie Servicing portfolio other niche products
» Multiple lead generating verticals - Lead monitoring for FICO changes, debt, listings,
« Consistent two-week closings mortgage inquiries and more
« Multiple brokering outlets « In-house decisions for all products
« No overlays - Affinity Partnership Program

| Let’s Partner! Call TODAY for Details!

| JD PECK ¢ 719428.1020

BRANCH MANGER ¥4 jdpeck@prmg.net

MNMLS I 314883
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EVERY
GREAT
REALTOR
NEEDS A
GREAT
ROOFER!

L { ) ROOFING

& SOLAR

EXPERIENCE THE DIFFERENCE
CALL 719.232.8747



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ART AND CUSTOM FRAMING COMMUNITY

Orly’s Art Gallery & Mayberry

Custom Framing www.mayberry-colorado.com
(719) 630-3371
orlysgallery.com CONCRETE

Colorado Custom Masonry Plus
(719) 342-5959

ccmpluslic.com

ASSISTANT TASKS

The On-Call Assistant

theoncallassistant.com
CRM

BUILDER Bonzo

Classic Homes (614) 357-2367

(719) 785-3309 getbonzo.com

classichomes.com

ELECTRICIAN

Elevated Electric

(719) 354-3704

elevatedelectric.co

Classic Homes: Timber
Ridge and Sterling Ranch
(719) 592-9333
classichomes.com
ESTATE SALES

Blue Moon Estate Sales
(719) 494-3659
bluemoonestatesales.com/
colorado-springs

G.J. Gardner Homes
(719) 394-9179
www.gjgardner.com

JS Luxury Homes
(719) 439-4046
jsluxuryhomes.com

ESTATE SALES & AUCTIONS
Schur Success Group
(719) 667-1000

CARPET CLEANING schursuccessgroup.com

Absolute Floors and More
(719) 896-6274
absolutefloorsandmore.com

EXCAVATION SERVICES
Absolute Excavating, LLC
(719) 440-6000

FENCE BUILDER

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

FLOORING
HOMEstretch

(719) 900-8257
home-stretch.com/cos

GENERAL CONTRACTOR
Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

HANDYMAN

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

On Top Roofing & Resoration
(719) 432-9886
ontoproof.com

Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

HEALTH INSURANCE PLANS
Katherine Moskal Health Plans
(303) 900-5666
moskalhealthplans.com

HOME IMPROVEMENT
That 1 Painter

(719) 491-7031
thatlpainter.com/
colorado-springs

HOME INSPECTION

Brick and Mortar

Home Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

Ground Floor Home Inspection
(719) 641-1555
groundfloorhomeinspection.com

Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

BILLS

Plumbing & Drain

COLORADO SPRINGS
PLUMBING SPECIALISTS

Repair « Remodel - Water Heaters « Gas « Sewer Services
Hydro Jetting - Video Inspection « Excavation

FAMILY OWNED AND OPERATED

. Contact us today
1 BESTom:  (719) 598-4775
‘_SS@I]!GS billsplumbinganddrainservice.com

Your go-to plumbing contractor that
you can trust and always delivers.
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HOME PREPARATION SERVICES
HOMEstretch

(719) 900-8257
home-stretch.com/cos

HVAC

Cheyenne Mountain HVAC
(719) 330-1839
cheyennemountainhvac.com

JUNK REMOVAL
COS Hauling
(719) 357-7147
coshauling.com

HOMEstretch
(719) 900-8257
home-stretch.com/cos

Junk-N-Haul
(719) 466-0198
junknhaul.com

LANDSCAPER
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

MARKETING

Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MASONRY

Colorado Custom Masonry Plus
(719) 342-5959

ccmpluslic.com

MORTGAGE
Central Bank
applywithteamslater.com

Fairway Independent
Mortgage Corporation
(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Mortgage Solutions Financial
Leanna Hardwick

(719) 283-9577
mortgagesolutions.net

NFM Lending
Mary Greenwood
(719) 649-6656
nfmlending.com

Paramount Residential
Mortgage Group, Inc.
JD Peck

(719) 428-1020
jdpeck.lender.marketing/

Rate

Jessica Jones

(719) 439-6440
rate.com/jessicajones

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
S5starmovingandstorage.com

MOVING COMPANY
Coleman Worldwide Moving
(719) 602-9617
colemanallied.com

NOTARY SERVICES
NorthEnd Notary Services
(719) 440-4843
northendnotaryservices.com

ODOR REMOVAL
1-800 WATER DAMAGE
of Colorado Springs
(719) 355-7988
1800waterdamage.com/
colorado-springs

OUTDOOR LIVING
Freedom Landscapes
Zack Langston

(719) 301-4000
freedomlandscapes.co

PAINTER
HOMEstretch

(719) 900-8257
home-stretch.com/cos

That 1 Painter
(719) 491-7031
thatlpainter.com/
colorado-springs

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHER |
REAL ESTATE MEDIA
Freedom Real Estate
Photography

Ryan Warrum

(719) 675-5115
freedomrephoto.com

Hommati
(719) 357-5273
hommati.com

PLUMBING

Bill’s Plumbing & Drain
(719) 598-4775
billsplumbingand
drainservice.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

RADON TESTING

AND MITIGATION
ExperTech Environmental
(719) 568-9142
expertechenvironmental.com

REMODELER

Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

ROOFING

CO Roofing & Solar
Zack Stark

(719) 232-8747
www.coroofing.com

On Top Roofing & Resoration
(719) 432-9886
ontoproof.com

SENIOR LIVING
Melody Living

(719) 900-1540
melodylivingcos.com

SEWER SCOPING
Absolute Excavating, LLC
(719) 440-6000

SOLAR

CO Roofing & Solar
Zack Stark

(719) 232-8747
www.coroofing.com

STAGER

Elegant by Design

(719) 582-2999
elegantbydesignstaging.com

STUCCO CONSTRUCTION
Colorado Custom Masonry Plus
(719) 342-5959

ccmpluslic.com

TITLE & ESCROW
Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

First American Title
(303) 334-2186
firstamcolorado.com

TRANSACTION COORDINATOR
TranscendCO

Karen Harvey

(719) 238-5707

transcendco.net

VACATION RENTAL
MANAGEMENT

Travel to Profit Management
Kayla Olson

(719) 460-4244

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Colorado Springs
(719) 355-7988
1800waterdamage.com/
colorado-springs

Absolute Water Damage
and Mitigation

(719) 238-5064
absolutewaterdamage
andmitigation.com

WINDOW REPLACEMENT
Windows America

(719) 337-5851
windowscoloradospringsco.com

Colorado Springs Real Producers - 5



Brian Gowdy Tabby Halsrud Sue Hunyady
Publisher | Advertising Sales Editor Ad Specialist

719-313-3028 cosrealproducerscontent@n2co.com COSads@realproducersmag.com

brian.gowdy@n2co.com

‘

Stefy Ruiz Heidi Mossman Maria Bay
Event Coordinator Photographer Photographer
719-789-5558 541-213-5435

While other lenders like to talk about their “local” roots, Mortgage Solutions Financial has been Colorado Springs’
hometown lender since 1995. And over that time, we’ve helped more than 130,000 families find their perfect loan.
So when you're ready to buy, we’re ready to help. Because we love to lend where we live.

Aimee Garske Sara Cripe
Client Concierge Social Media Manager
sara@connectgrafiks.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

mordgage
__J soldtionsfinancial

Our Vision for Apply Now Leanna Hardwick Selander
Colorado Springs Branch Manager, NMLS # 232051, LMB 100020544

(719) 660-5370

Leanna.Hardwick@MortgageSolutions.net

Real Producers:

To elevate the culture in

real estate so agents and
vendors know each other
better and treat each other
more humanely. Better
communication results in
smoother transactions, happier
clients and more repeat
business for everyone involved.
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The Editor

Embracing Change. As I'm writing this, I am
reflecting on how my roles here at Colorado Springs
Real Producers have been evolving. I started working
with Brian two years ago and my first role was
writer. Writing is something I’ve always loved to do
and have always done in some capacity. I was eager
to use my talent in a new way. Over the course of the
following months, my role continued to expand to
include other tasks. Recently, Brian and I agreed to
make some shifts in how this publication is pulled
together each month. For me, that meant opening

to new ways of accomplishing the end result and I
won’t be doing much writing at all anymore (for this
publication, anyway). Admittedly, I felt some early
resistance to the shifts - even the ones I suggested
myself - because letting go of something we love

to do is hard! But as is often true in life, in order to
move toward a new future, we need to let go of the
old. It was time to embrace the change; and once
Idid, I could see value in new ways of working.

Youll see the theme of change throughout this
month’s edition. The agents each share when

they were presented with choice points and life
changes and how those shifted their trajectories.
Whether we are the initiator or not, change can feel
challenging and we get to choose how to respond.
Will we resist or will we embrace change and flow
with it? Change brings uncertainty and we won’t
always know in advance how things will turn out.
But having the courage to shift may lead to better
results and unexpected benefits. As for me, I am
grateful that I still get to be involved in pulling this
magazine together each month and am looking
forward to continuing to learn, grow, and evolve.

What changes are you
welcoming into your life?

Tabby Halsrud, Editor
cosrealproducerscontent
@n2co.com

fouR rriENDS |

From Clutter to Casing in Record Time!

e Junk Removal ® Yard Debris Removal

o

GET YOUR CLIENT’S HOMES

READY TO SHOW...

Colorado Springs Hauling &

Junk Removal Services

¢ Hot Tub Removal * And More!

Visit us online or call
for a FREE estimate

' [N 1 - 719.357.7147
WVITH A TRUCK! /) HAULING ,. coshauling.com

HELP YOUR CLIENTS PROTECGT
THEIR FAMILIES FROM RADON
GAS EXPOSURE!

——r | —=CH

ENVICFONME=ENTA L

ExperTech Environmental is here to support real estate agents
and their clients during transactions. Our certified radon professionals
offer timely, accurate testing and mitigation services, ensuring a smooth process.
Let us handle radon compliance so you can focus on your clients!

¢ 80” Of Our Systems Reduce Levels Below 2.0 pCi/L
¢ 100 Customer Satisfaction Guarantee
¢ Transferrable Warranty

(719) 568-9142
expertechenvironmental.com
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STANDOUT REALTOR

JENNIFER “JZ"

PHOTOGRAPHY
COURTESY OF
HEIDI MOSSMAN
OF CAPTURE LIFE
PHOTOGRAPHY

It’s hard to pinpoint exactly when
Jennifer “JZ” Wood’s passion for
real estate first sparked. Maybe

it began in the backwoods of
northern Idaho, where she spent
her early years in a two-bedroom
trailer with her parents and five
siblings. They later “upgraded” to
a more spacious three-bedroom
modular home. While space was
limited, JZ’s parents prioritized
investing in property over new
clothes or vacations. By the

early ‘90s, they had accumulated
1,000 acres of timberland—
quietly laying the foundation

for JZ’s future in real estate.

As a child, JZ spent hours
designing floor plans with
shoeboxes and Legos
surreptitiously borrowed
from her brothers. As a teen,
she begged her parents for
graph paper and architecture
magazines, using them to
sketch her own designs—a
clear precursor to her lifelong
love for creating spaces.

JZ married her first husband,

an Australian, at age 20; he was
22. That’s when Jennifer Wood
became “JZ”—a nickname born
from her new last name, Zurzolo.
Since many people struggled

to pronounce it, her name
gradually morphed from Jennifer
to simply “JZ,” and the moniker
stuck. Together, they managed

60 apartments, four businesses,
and one restaurant in Lewiston,
Idaho. While her husband
oversaw daily operations, JZ took
on a supporting role, all while
earning a Bachelor of Arts in
book publishing and juggling two
part-time jobs—one in catering

and another in an ESL lab
(English as a Second Language).

After 6.5 years in Idaho, they
relocated to Melbourne, Australia,
with their three-year-old
daughter, Jessie, and welcomed
their second daughter, Jaime, a
year later. While in Australia,

JZ pursued a teaching degree
and volunteered as a teen girls
group director and with refugee
women from war-torn Somalia,
helping them rebuild their lives.

When it came time to buy
property in Australia, JZ
immersed herself in the local
market. Buyer agents were

not common, so she attended
open houses and observed
house auctions—a process very
different from what she was
used to. She successfully bid
on her first property and was
hooked, eventually purchasing
another home this way and

helping friends and family
navigate the auction process too.

After 13 years in Australia, JZ—
now newly divorced—returned
to the U.S. with her daughters
and settled in Denver. The
market was tough, but her sister
encouraged her to get her real
estate license, which she did

in 2010. Starting from scratch,
with no local network and no
contacts, she dove in headfirst.

The first two years were
challenging. A turning point came
when a colleague pointed out
that she wasn’t putting enough
energy into lead generation.
Taking the feedback to heart,

JZ got to work—hosting back-
to-back weekend open houses,
taking every office call available,
joining a referral group and her
local chamber of commerce, and
sharpening her public speaking
skills at Toastmasters. She also

Colorado Springs Real Producers - 11
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committed to staying in touch
with clients—past, present, and
future—through handwritten
notes, texts, calls, and the
occasional “pop-by.” Eventually,
all that effort began to pay off
and she soon found success.

In 2017-2018, she stepped into

a leadership role as an agent
leader and managing broker at
Porchlight Real Estate Group, but
quickly realized that management
wasn’t her true calling.

In 2019, JZ relocated to Colorado
Springs and quickly rebuilt

her business by leveraging the
relationships she’d nurtured

in Denver. What she expected
to take 18 months took just six,
and along the way, she earned
her MRP (Military Relocation
Professional) and PPRES (Pikes
Peak Real Estate Specialist)
designations. For over a decade,
JZ has also held her SRES
(Senior Real Estate Specialist)
designation—a cornerstone of
her business—helping clients
navigate the complexities of
estates, trusts, and selling homes
after the loss of a loved one.
IfJZ has a ‘niche’, this is it.
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Giving back is a priority for

JZ. She actively supports
organizations like Tri-Lakes
Cares, Habitat for Humanity, the
Pikes Peak YMCA, Project C.U.R.E.
(Denver), and The Anegundi
Empowerment Project (India). She
and her husband, Dr. David Feuer,
love to travel—recent adventures
include Bhutan, Kathmandu,

and New Zealand. Australia
remains close to her heart, with
both daughters now living there
and her first grandchild born

in Adelaide earlier this year.
When not traveling, JZ and

David enjoy hiking, exploring
their community, and spending
Wednesday nights at their local
watering hole, playing trivia
under the name “PopsNGigi.”

About two and a half years ago, JZ
joined LIV Sotheby’s International
Realty and quickly came to see it
as her true “work-home.” She’s
found an incredible office full

of dedicated, supportive, and

real estate-savvy colleagues who
continually raise the bar. JZ places
a strong emphasis on balance—
nurturing her mental, physical,
and spiritual health, spending
quality time with her mother
(who lives with them), and
especially cherishing time with
David, her closest companion

and constant source of support.

She’s focused on savoring the
moments that matter most,
including making sure she sees
her daughters at least once a year,
whether here or in Australia.
Her family lovingly calls her

a workaholic, and while she
admits to running at 200%, her
managing broker, Benjamin
Day, is encouraging her to work
smarter, not harder—and her
real estate coach is helping

her dial it down a notch as JZ
steps into what she’s calling
her personal Renaissance—a
season of renewal, reflection,
and deeper connection.

=

&

Your Classic
Dream Home Awaits.

THE PREAMBLE COLLECTION

Seven single-family plans
starting from the $300s

Discover a fresh take on modern living—
simple, stylish, and affordable!

reambl

COLLECTION

Big News In A Small Package!

Classic Homes proudly presents the Preamble
Collection Model Homes in Greenways at Sand Creek.
These innovative, stylishly cozy homes are now open
daily for you to explore.

Features You'll Love:
« Smart floor plans ranging from 456 to 792 sq. ft.
« Optional attached or detached garages for flexibility
e Designer-curated interiors
« Priced from the low $300s

Visit Us
Preamble Sales Center & Design Studio located at
3595 Greenways Main Blvd., 80922

i
GREENWAYS

AT SAND CREEK

HOMES

719-309-4385 | ClassicHomes.com/Preamble
MODEL HOURS: Mon-5Sat: 10am-5pm, Sun: Noon-5pm



PARTNER WITH
Junk-|NJ-Haul

FOR FAST, RELIABLE
JUNK REMOVAL!

A clean, tidy home makes
the sales process a breeze.

JS LUXURY
~HOMES=

€

We truly value our incredible Realtors! As a result, we offer
a 3% COMMISSION on all our homes. As a special bonus,
we pay 50% of that 3% UPFRONT at the first construction
draw, with the remainder paid at closing. We appreciate

your partnership and look forward to working with you!

Book Online to Save $20

Junk-ﬁ- Haul

GIVE US A CALL 719-466-0198 | www.junknhaul.com

RESTORING WHAT
MATTERS MOST"

Your Full-Service Water Damage
Restoration & Emergency
Services Experts

Original Art & Framing ¢ Hanging & Delivery Available 0

Please come by and see our collection as well as our

"Residential & Commercial

Monthly Featured Artist e ' 719-439-4046
24/7 Emergency Setvices Stjamesteam@JSHomesinc.com - iy
g ; . . : ' www.jshomesinc.com B [
sit us online for updated information. Tl - Water Damage Restoration - Mold Remediation L O ¥ 5
719.630.3371 o el g - Fire & Smoke Restoration - Sewage Cleanup ) NS 3 Lh % : et o - : - ;
730 South Tejon, Colorado Springs -] - Sanitizing & Disinfecting - Cigarette Odor Removal e ek, o -, 3 '\56,..- , LN e e i o N R 2 Wy ,_ - T

CONTACT US TODAY FOR A FREE it
CONSULTATION 719.684.9200 EL ;i

1800waterdamage.com/colorado-springs |ofs2

Open Monday-Friday 1T0am-5pm - Saturday: 10:30am to 2pm £

Closed Sunday & Monday: Appointments Available!
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PARTNER SPOTLIGHT

COS

HAULING

» ANDREW PERKETT

Leaving Colorado Springs
Better Than They Found It

CASA BAY PHOTOGRAPHY

From Pastor to Business Owner
Andrew Perkett strived to build a career
where he could help others. His career
path initially led him to pastoral work
and nonprofit leadership, but financial
realities pushed him to explore new
opportunities. Through his experience
in real estate investing, he realized

the need for a reliable, professional,
and ethical junk removal service.

Andrew launched COS Hauling in
2023. “My wife and I were always
that friend with a truck,” he explains.
That simple idea evolved into a
business built on values of honesty,
humility, hard work, and humanity.

Setting a Higher Standard

Junk removal might seem
straightforward, but Andrew learned
that doing it right takes knowledge and
care. Many items, such as electronics,
appliances, refrigerators and mattresses,
require special disposal to protect

the environment. Unlike informal,
unregulated haulers who might illegally
dump items, COS Hauling ensures
everything is disposed of properly.

But COS Hauling isn’t just about
hauling junk—it’s about making a
difference. “We don’t just pick up bulk
items; we clean up after ourselves
and leave the space better than when
we arrived,” Andrew says. Their

team takes a relational approach,
prioritizing communication and
customer experience. Clients receive
text reminders, follow-ups, and

even personal calls from Andrew
himself to ensure satisfaction.

COS Hauling was proud to win Best of
the Springs in 2024 and, at the time of
writing this article, they are a finalist
for Best of the Springs in 2025!

A Resource for Realtors

For real estate agents, a dependable
junk removal service is an essential
tool. Whether prepping a home

for sale, handling a last-minute
cleanup, or assisting clients dealing
with overwhelming clutter, COS
Hauling provides an efficient

and trustworthy solution.

Andrew also cautions against hiring
cheap, unverified haulers found through
social media. “A lot of times, these

items don’t end up at the dump. They
get left in small business dumpsters,

on the side of the road, or even in
someone else’s yard,” he warns.

Realtors who choose COS Hauling

can trust that the job will be done
legally, ethically, and professionally.

More Than a Business—A Mission
Beyond junk removal, Andrew and his
team at COS Hauling are deeply invested
in giving back to the community. One

of their dreams is to fill a dump trailer
with toys and deliver them to children

Colorado Springs Real Producers - 17
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“WE DON'T
JUST PICK UP
BULK ITEMS; WE
CLEAN UP AFTER
OURSELVES AND
LEAVE THE SPACE
BETTER THAN WHEN
WE ARRIVED.”

in the hospital during Christmas—a
gesture inspired by Andrew’s own
childhood experience. They’re also
working on educational initiatives
to teach responsible waste disposal
and keep Colorado Springs clean.

His team shares this passion for service.
One standout moment was when their
project manager, Ross, bought and
planted flowers at a grieving client’s
home after helping clean out their

late mother’s garage. These small but
meaningful acts set COS Hauling apart.

Looking Ahead

With a growing team—including
Ross, Sam, and Colby—and a mission-
driven approach, COS Hauling is
poised to become a leader in the
industry. But for Andrew, business
success is just a stepping stone. His
ultimate goal? To build financial
freedom so that he and his wife,
Brianne, can dedicate themselves
to full-time nonprofit and church
work—without needing a paycheck.

In the meantime, COS Hauling continues
to serve Realtors, homeowners, and
businesses with the highest level of
care, integrity, and professionalism.

For those in need of reliable junk
removal done right, COS Hauling is the
trusted name in Colorado Springs.

orado Springs’ Ultimate
Lending Team is HERE!

Introducing:
Taylor Gutierrez - Ashley Smith - Mary Greenwood - Fatima Kozma « Eric Bewley

Summer is the perfect time to make your homeownership dreams a reality! Whether
you're buying your first home, refinancing for a better rate, or investing in a new
property, I'm here to guide you through every step of the journey. And for a limited
time, we're making it even easier by reimbursing your appraisal costs—up to $800!

Available now through August 31st - Don't let summer slip away without taking
advantage of this exclusive offer!

Tailored loan solutions to fit your unique financial situation!

Call or Text Mary today to schedule your FREE consultation.

MARY GREENWOOD
Branch Manager

Mobile: 719-649-6656 NFM Lending®

MGreenwood@NFMLending.com |
NFM Lending Ready. Set. Mortgage.



RISING STAR

hen Ethan Abello

reflected on how

he landed in real
estate, he recalled the twists and
turns that brought him here. “If
you had told me years ago I'd be
selling homes in Colorado Springs,
I probably would’ve said, ‘Yeah,
okay, sure,” he admitted. Ethan’s
path wasn’t linear—it was honest,
unexpected, and full of growth.

Originally from the small town
of Tuttle, Oklahoma, Ethan
moved to Colorado Springs in
middle school. Like many young
adults, he explored different
career possibilities including
working as a general manager
for a window washing company
and later launching his own

CASA BAY PHOTOGRAPHY

business. Nothing ever quite felt
like the right fit. “I just wasn’t
enjoying it,” Ethan recalled. “It
was fine, but it wasn’t fulfilling.
I knew I wanted more—more
connection, more purpose.”

Hints to that “more” came in the
form of a casual conversation
with Andrew Nielson, a

friend from his time on staff

with Youth With A Mission
(YWAM), a Christian missionary
organization. Andrew introduced
Ethan to Jed Johnson, a successful
local REALTOR® and team leader
at The Summit Group with

eXp Realty. At first, Ethan was
hesitant. Real estate felt like a big
leap from window washing and
ministry work. But the timing was

right. He was single, living with
his parents, and unencumbered
by the typical risks that often
come with a career pivot.

“I realized I could afford to take
arisk,” Ethan explained. “I had
nothing to lose and everything to
gain.” He jumped in, completing
his real estate coursework in
just five months. He started his
career in March 2020—days
before the world shut down due
to the COVID-19 pandemic.

“It was terrifying,” Ethan
admitted. “I had just left my

job, gotten my license, and then
everything just... stopped.” With
in-person showings off the table
and uncertainty everywhere,
Ethan went from shadowing Jed
on real estate appointments to
sitting alone at home, cold-calling
old leads just to practice his
phone skills. “There was no early
success. It was really just about
surviving,” he said candidly. “I
had a lot of moments wondering
if Thad made a huge mistake.”

But those tough months taught
Ethan some of the most valuable
lessons of his career: start where
you are, do what you can with
what you’ve got, and don’t expect
perfection. “You're going to fail,
you’re going to mess up—but
that’s part of the journey. You
just have to keep showing up.”

Jed was more than a team
leader—he was a mentor, a
lifeline, and a friend. During the
early days of the pandemic, he
even hired Ethan to help with odd

S

ETHAN V- 1ARK®

Finding
GRATITUDE
in the Grind
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Faith has
shaped
everything
for me. It’s

not just a
part of my
life—it’s the
foundation.”

jobs around his house so he could
make ends meet. But beyond
that, Jed modeled something
that stuck with Ethan even more
deeply: how to be a successful
agent without compromising
your role as a husband and
father. “Watching Jed run his
business with integrity and

still prioritize his family really
impacted me,” Ethan shared.
“Now that I have a family of my
own, I try to live that out too.”

Ethan married Delaynie, his
college sweetheart from Charis
Bible College, in 2021. They

now have a 20-month-old son,
Radnor, and another baby boy on
the way this fall. Life is full and
often messy, but full of joy. “We
love just being together—going
to the park, visiting Delaynie’s
family farm in South Dakota,
hanging out with my parents and

four sisters here in the Springs.
Family is everything to us.”

It’s no surprise that working
with other families in real
estate has become one of the
most rewarding parts of Ethan’s
career. “There’s something
really special about helping
people find a home where
they’re going to make memories
with their kids. I can relate to
that now more than ever.”

For Ethan, real estate is more
than transactions; it’s about
connection. “You won’t connect
deeply with every client, but
when you do—that’s the magic.
Those relationships are what keep
me passionate about what I do.”

Though he’s humble about his
place in the industry—quick
to downplay any accolades or

special recognition—Ethan

said being featured in Colorado
Springs Real Producers is a surreal
honor. “There are so many
legends in this magazine. I've
read about agents who’ve built
incredible businesses and made
a huge impact in our community.
To be included in that is wild. I
don’t think I'm fully deserving,
but I'm incredibly grateful.”

Ethan’s story is one of quiet
perseverance, humble
beginnings, and unshakable
faith. He credits much of his
character and purpose to his
Christian upbringing and time
with YWAM—experiences that
taught him resilience, servant
leadership, and a deep desire to
live a meaningful life. “I wouldn’t
even be here if it weren’t for
Christian missionaries,” he
reflected, referring to the
German missionaries who
helped smuggle his mother out
of Vietnam during the war.
“Faith has shaped everything
for me. It’s not just a part of

my life—it’s the foundation.”

Outside of work, you’ll find
Ethan on the golf course or the
pickleball court, or chasing
Radnor through the grass at a
local park. He’s a family man...
and while real estate is the
vehicle, it’s the life he gets to
live because of it that matters
most. “Real estate gives us the
flexibility to be there for our
families, to make memories, and
to create a life we love. I'm just
grateful to be here—grateful
for the journey, the people, and
every unexpected turn that
brought me to this point.”

In a business known for hustle
and competition, Ethan Abello
stands out for his heart. He’s
not trying to be the loudest

in the room—just the most
present, the most authentic,
and the most grateful. In the
end, that might just be what
success really looks like.
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REMODELING MADE EASY
— for You and Your Clients

At Wickham’s Workbench, we simplify the remodeling = s
process with trusted pros and decades of hands-on
experience. From pre-listing updates to post-sale repairs,
we make every property market-ready—without the stress.

=

« Home Repair and Remodel
. Fully Licensed and insured (719) 632-5117

Thanks to Travel to Profit’s expertise, our occupancy rates have exceeded
our expectations, and we've received countless glowing reviews. We've
gone from her managing 1 property to obtaining 4 in different states
because of their excellence, If you're looking for a property manager
who truly cares about your investment and your guests' experiences,
look no further!.

Kayla Ingalina
Real Estate Investor & Travel to Profit Chient

™
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WWW.TRAVELTOPROFIT.COM

ROOFING

&RESTORATION

In 2010, | started On Top Roofing & Restoration in Colorado Springs,
combining my passion for service with my roofing skills. We have served
_ some of the largest track and custom home builders in the area and are
& trusted by top insurance agents and property managers. We deliver
quality roofing with a personal touch, treating every project with
care and attention with a focus.on communication.

ROOFING * GUTTERS * SIDING * WINDOWS * PAINT
FENCES * DECKS * HANDYMAN SERVICES

On Top Roofing had been my go to roofer for more than a decade. Chris is honest,
responsive and takes great care of my client before, during and after everything we have

ever sent their way.

-Tiffany Lachnidt ’ ’

CONTACT US TODAY A+
S

OnTopRoof.com i

719.432.9886 BBB




REAL PRODUCERS EVENTS

R CCAGO THTLEEE CuLDAATK

REAL PRODUCERS
DODGEBALL
TOURNAMENT
FOR CHARITY

Sponsored by Chicago Title of Colorado

EVENT BY REAL PRODUCERS AND AMPLIFY EVENTS

Congratulations to Gym, Tan, Dodgeball (Harrison Cobbs,
Ryan Cleary, Jake Wade, Logan Bowles, Kyle Carey, and Brock
Domann) for winning our second dodgeball tournament for
charity! They chose to donate the winnings between two
charities: Pro Football League and Mill Dog Rescue.

26 - June 2025
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.. All Count
GROUND FLOOR Realtor Partner Program

We believe in raising the standards
of the industry,
fo dmupr the status quo.
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You refer your

When your client _
client to us for

We do this [ﬂ; ilem;]' a part n;‘a !‘H&gﬂ team is ready to sell, we

that - profects, educates refer them back to leasing and
and is driven to excellence; you. No strings management
so that we can offer attached. services.
high quality home inspections.
F 7| National HJ I
7" fy Home Inspecto AH" e p
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generous thank explain our
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All County® Colorado Springs, CRMC
811 S Tejon St, Colo Spgs, 80903
| ( allcountyrealtors.com scott@allcountycs.com
719-330-1839 : (719) 445-7172

MASONRY - STUCCO
CONCRETE

RICKY TORRES
ccmplusllic.com | 719.342.5959
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PARTNER SPOTLIGHT

TRANSCE

KAREN HARVEY

BU [LDIN }j
i aifw/h

UCCESS ONE
AT ATIME

CASA BAY PHOTOGRAPHY

In the world of real estate,
success often depends on
more than just business
savvy. It’s about genuine
connections, caring deeply
for your clients, and
providing exceptional
service. For Karen Harvey,
founder of TranscendCO,
those principles are at the
heart of everything she
does. With a Real Estate
career spanning more
than three decades, Karen
has built a reputation for
being more than just a
Transaction Coordinator
(TC); she’s a trusted partner,
advisor, and friend to

real estate agents along
Colorado’s Front Range.

Karen’s journey started in
the farm equipment industry
with Ford New Holland,
where she learned resilience

and authenticity working
alongside some of the
hardest-working people she’s
ever known. “Farmers taught
me grit,” she says. “They’re
real, and they’re loyal.” Many
of those early relationships
remain strong today.

A job opportunity for her
then-husband brought her
to Colorado Springs. With
no openings in her field,

she pivoted to real estate,
joining the top brokerage
Prudential Patterson Group
Realtors in 1992. Her first
interview? Karen drove from
Denver during a blizzard—a
fitting introduction to a
career that would require
tenacity and heart.

Karen quickly became an
essential part of the team,

assisting top agent Randy
Reynolds and managing
transactions for both resale
homes and Acuff Homes.
Later, she worked with local
developer Earl-Robertson,
contributing to projects

like Lowell Development,
Spring Creek and The

Spires Broadmoor.

When the 2008 housing
crash hit, Karen lost her
position—but not her drive.
She leaned into resale real
estate, stepping outside her
comfort zone and deepening
her understanding of what
agents truly need to succeed.
“That time shaped me,”

she says. “I realized the
value of having someone

in your corner when
everything feels uncertain.”

She later joined RE/MAX
Real Estate Group and
became a key member of
Bryan Vail’s team, not only
managing administrative
and transaction coordination
tasks but also working as

an active REALTOR®. As

her residential real estate
knowledge deepened and her
client care skills expanded,
the demand for her services
grew. “Other agents

started asking if I could
handle their paperwork,”
Karen explained. “It just
snowballed from there,

and that’s how Springs
Transactions, the in-house
TC company, came to be.”

In 2023, during a challenging
market downturn, Karen
made a bold move:

she purchased Springs
Transactions and launched
her own TC company—
TranscendCO. The name
reflects her vision: to rise
above expectations, and
eventually expand beyond
Colorado. “I want to

transcend borders, but never
relationships,” she says. “This
will always be a high-touch,
high-integrity service.”

Today, TranscendCO is
thriving, serving close to

100 agents across the Front
Range. Karen leads a team of
five exceptional Transaction
Coordinators, including
three licensed REALTORS®
and one who is also a

lender. Their deep industry
knowledge, proactive
communication, and genuine
care set them apart.

And yes—Karen remains a
licensed REALTOR® herself,
actively involved in the real
estate community and deeply
connected to both sides of
the transaction process.

What sets TranscendCO
apart from other TC
companies? For Karen, it’s
not just about checking
boxes and processing
paperwork—it’s about truly
caring. “We care about our
clients’ success,” Karen says
with conviction. “We’re

not just administrative
support; we’re an extension
of their team. We’re here

to make agents’ lives easier
so they can focus on what
they do best—serving their
buyers and sellers.”

Karen remains hands-

on with transactions,
monitoring communication,
timelines, and critical
dates to ensure nothing
falls through the cracks.
Her dedication to building
meaningful, lasting
relationships is what
keeps agents coming

back again and again.

“We build trust, and that
trust becomes partnership,”
she explains. “That’s what
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makes the difference. We’re
not just closing checklists,”
Karen says. “We’re your
second set of eyes, your calm
in the chaos, your right hand
from contract to close.”

Balancing Work, Family,
and Community

Outside of work, Karen is
deeply rooted in family. Her
daughter Jamie is a premier
real estate closer in town,
her son-in-law Michael

is a top-producing agent,

her son Kevin is a licensed
journeyman electrician

and her daughter-in-law
Anne is a Registered Nurse
Clinical Coordinator. Karen
is also a proud grandmother
of four—Kinlee, Melissa,
Luciana, and Gabriel—who
are the light of her life.

Karen also cares for her
83-year-old father and a
longtime family friend,
finding strength, grace, and
perspective in the process.

“Life is full,” she says, “but
I'wouldn’t trade it. It’s a
blessing to be needed.”

In her downtime, Karen is an
avid music lover - especially
the Blues, and can often

be found supporting live
shows and cheering on her
favorite artists—many of
whom she now calls friends.

Her community involvement
mirrors her personal
commitment, having served

WE'RE HERE
TO MAKE
AGENTYS

LIVES EASIER

SO THEY CAN
FOCUS ON

WHAT THEY
DO BEST—
SERVING

THEIR BUYERS
& SELLERS”

organizations such as PPAR,
Silver Key, local food banks,
hospice organizations, breast
cancer research, and the
Pikes Peak Blues Community.
This deep-rooted care for
family and community is

the foundation upon which
TranscendCO was built.

A Legacy of Resilience
and Care

Looking ahead, Karen’s
mission is to continue
growing TranscendCO while
holding tight to the values
that have shaped it from
the beginning: compassion,
professionalism, and trust.

Karen emphasizes that
partnering with an
experienced Transaction
Coordinator early can
transform your real estate
business. “A reliable TC helps
streamline your processes,
reduces stress, ensures every
detail is accounted for, and
frees you to focus on closing
more deals and serving clients
better. We’re here to help
agents grow, not just manage
paperwork,” she says. “We
want to elevate their business
and help them succeed

every step of the way.”

From tractors to
transactions, Karen’s path
has been anything but
ordinary. Every challenge
has strengthened her resolve.
Every connection has added
meaning to her mission.

As TranscendCO continues
to grow, one thing remains
unchanged: Karen’s
commitment to helping
others succeed—one
relationship, one closing,
one story at a time.

Learn more about
TranscendCO
Transcendco.net or by
calling 719-238-5707.

STERLING |,
RANCH

Explore beautifully crafted
homes by Classic Homes,
Vantage Homes, and

American Legend Homes, each
blending stunning aesthetics
with thoughtful architecture.

SterlingRanchHomes.com

"Tid =

HOMES

HVAN TAGE

H O E %

American

Yo_ur Homé Sweet Home.

¥

8283 Nat Love Dr.

719-888-3682
Priced from the 3500s

8275 Nat Love Dr.

719-597-6373
Priced from the $500s

8267 Nat Love Dr. &
8111 Pennydale Dr.

719-900-4603
Friced from the $500s
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COLORADO SPRINGS'
TOP-RATED MEDIA PROS
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The On-Call Assistant

FOR ALL YOUR REAL ESTATE NEEDS

real estate photography, llp

e PHOTO - VIDEO
* DRONE 3D TOURS
* FLOOR PLANS

Empnwering Custom Tailor Made Packages
Available and Flexible Services
Top Producers
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Elevate Your Business, Simplify Your Transactions

Simplify Your Listings.
Streamline Your Contracts.
Coordinate with Confidence.

With over 40 years COMBINED experience,
we provide unmatched attention to detail and
expert support every step of the way.

Quality that stands
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RISING STAR

A Journey of Discovery,
Dedication, & First-Time
Homebuyers

CASA BAY PHOTOGRAPHY

For many, finding the right
career is a winding road full

of questions, self-doubt, and
detours. Ali Applegate’s journey
to real estate was no exception,
but it was also one filled with
serendipity, dedication, and a
growing passion for helping
others achieve their dreams.
Today, as a solo agent with
Fathom Realty, Ali has carved
out a niche serving first-

time homebuyers, bringing
knowledge, empathy, and
enthusiasm to every transaction.

Ali’s story began in Peyton, where
she felt uncertain about her life path.
“I always struggled with figuring out
what I wanted to do for a career,”
she admitted. “A lot of people around
me seemed to have it all figured

out but I felt lost.” Working a 9-to-5
office job and taking a few classes

at Pikes Peak Community College,

Ali wanted to find her passion.

Her older sister Sarah, who had decided
to make a career change into real
estate, played a pivotal role in Ali’s
journey. “I didn’t really know what I
was drawn to, but my sister’s career
change into real estate was my sign,”
Ali remembered. “I decided to join her
in real estate school, which turned out
to be the smartest decision of my life.”

Ali earned her real estate license in
2016, at the young age of 20. Freshly
licensed and full of excitement, she
entered the industry with high hopes.
“I'was on cloud nine, thinking I would
be this big success right away. When
Iinterviewed with brokerages, they
talked about top producers making six
figures in their first year, so I thought
that was how it worked.” But the reality
of the industry soon set in. “I quickly
learned that success doesn’t just come
easily. When you’re 21 and your own
boss, your priorities shift, and I realized
I had to stop focusing on ‘looking’ the
part and start understanding what it
really meant to be in real estate.”




The first couple of years in real estate
were a learning curve for Ali. She faced
the tough lessons every new agent does:
figuring out the processes, learning
how to schedule showings and write
offers, and handling the intricacies of
inspection objections. As her knowledge
grew, so did her confidence. “The

more I understood the business, the
more confident I became. Confidence

is key in real estate, and once I got a
handle on the processes, everything
else started falling into place.”

Today, Ali’s confidence shines through
her true passion: working with first-
time homebuyers. “It’s such a pivotal
moment in their lives. No matter
where they are in their journey, they
will always remember their first
home,” Ali explained. “The experience
sets the tone for all future home
purchases, and I strive to make it as
seamless as possible. I want them to
walk away thinking, ‘Wow, that was
so much easier than I thought!”

Ali’s ability to break down the real
estate process for first-time buyers is
rooted in her own experience. “When
I got into real estate, I didn’t own a
home, so I can imagine how much more
nerve wracking the process would be,
not knowing much about it,” she said.
“I take the time to explain everything
in detail so they feel comfortable

and confident. It’s important that
excitement is the strongest emotion
they feel, not fear or confusion.”

But Ali’s success didn’t happen in a
vacuum. She credits several key people
for supporting her along the way. “My
sister Sarah, who led me into real
estate, has been an incredible mentor.
I've always looked up to her, and I'm

so lucky to have her as a guide in the
industry.” Additionally, Ali has built
strong, supportive relationships with
colleagues who have helped her grow
and overcome challenges. “Taryn
Simental and Johnny Allen have been
there for me through thick and thin.
Whether I'm bouncing ideas off them or
venting about a tough deal, their support
has been invaluable. Having friends
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“] take the time to
explain everything
in detail so they
feel comfortable
and confident. It’s
important that
excitement is the
strongest emotion
they feel, not fear
or confusion.”

who truly understand what you’re going
through is essential in this business.”

Outside of work, Ali finds strength and
joy in spending as much time as possible
with her family. She and her husband
Brandon have been married for six
years, and she credits him with being
her biggest supporter. “Brandon works
as a builder for Oakwood Homes, and
his endless support has kept me going
throughout my career. I couldn’t do it
without him.” They have two children:
Raelynn, a lively 3-year-old with a big
personality, and Grayson, a 10-month-old
baby who lights up the room. “Raelynn is
a star in the making, and Grayson is the
sweetest, happiest little boy. My family is
my world, and they keep me grounded.”
She loves watching her babies grow up
and the family enjoys fun activities such
as Disney on Ice, the zoo and aquarium,
the rodeo, and swimming. When she’s
not helping clients or with her family, Ali
takes care of her health by working out.

Ali’s journey into real estate has been
one of personal and professional
growth. “I've learned that this career is
about so much more than transactions,”
she reflected. “It’s about helping

people build the foundation for their
future and making their dreams come
true. Real estate is about building
relationships, being patient, and always
striving to be better for my clients.”
Looking ahead, Ali is excited to
continue growing her business and
helping even more clients navigate the
homebuying process with confidence.
“Being a real estate agent is such a
rewarding job. I'm so lucky to have
found my true passion, and I can’t

wait to see where it takes me.”

Ali Applegate is a shining example of
what happens when dedication meets
passion. Her journey from a young,
uncertain office worker to a confident,
knowledgeable real estate agent is a
testament to the power of perseverance
and support. As she continues to

serve first-time homebuyers with
integrity and empathy, she makes

a lasting impact on the Colorado
Springs real estate community—one
home and one family at a time.
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Low Cost

Mortgage

WE ARE GOOD, FAST AND
CHOOSE TO BE CHEAP

MIKE FLOREN,
OWNER

NMLS #1574886

MIKE@LCMLOANS.COM

720-448-6610

Go g|€ 719-362-0439

5 STAR RATED

2226 E Boulder St.
Colorado CO 80909

LCMLOANS.com/RATES

Low Cost Mortgage LLC NMLS #2357261. Low Cost Mortgage is not endorsed by, or acting on behalf of or at the direction of the U.S. Department of Housing and
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“Sell Ready Services”
can help

boost your home's /\
appeal and value
for a quick sale.
STRUCTURE

and will get your property in prime condition to
attract serious offers. Let us make your home

stand out: CUSTOM BUILDS

Iil THAT 1 PAINTER
Y CALL 719.649.7195 OR VISIT STRUCTURECB.COM

GET A FREE ESTIMATE
IN 24 HOURS

(719) 491-7031
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INTERIOR & EXTERIOR PAINTING « CARPENTRY ¢ POPCORN CEILING REMOVAL
ODOR REMOVAL « DECK STAINING ¢« PRESSURE WASHING

FREE SITE ADVERTISING.

FREE SITE EVALUATION.
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BandMhomelnspections.com

i| SCHEDULING
MADE EASY

From uncovering hidden issues to
expert land preparation, we ensure you're ready to
showcase your client’s property’s full potential.
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719-648-2835

CALL TODAY 719-440-6000

Sewer/Water Line Repairs » Sewer Camera Inspections
. Septic System InstallsfInspections
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Brick and Mortar
HOME INSPECTIONS, INC
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(719) 494-3659
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PARTNER SPOTLIGHT

Meet Wayne Helm,
Hommati Franchise
Owner & Operator

CASA BAY PHOTOGRAPHY

ommati provides high
< definition real estate
\ photography, video, virtual

= tours and other services for real estate
professionals in El Paso County.

Prior to his real estate photography
business, Wayne’s early career options
had him delivering food and then
managing sales for Schwan’s, where he
rose to the top 10 in the company. He
held other sales and marketing positions
and grew a $100 million business over
the span of his career. After his last
position was downsized during the
COVID pandemic, he was contacted by a
franchise broker and quickly decided to
take the leap and purchase a Hommati
franchise. He received training on how
to do effective real estate photography
and immediately started meeting
agents by visiting open houses on the
weekends and popping by real estate
W AY N E H E I_ M offices. An important secret to his
business launch was asking for honest,
critical feedback on his work, which
helped him learn and improve his craft.

Wayne leans into a unique edge in his
business: He doesn’t sell the house; he
sells the agent. His job is to care about
the agent and to market them to the
best of his ability. He backs this up
[ with the secret to effective marketing:

o top-notch technology that allows his

clients to generate more leads and

/ ultimately convert more leads to

t clients. This approach is layered on a

foundation of reliability, dependability,
and a deep commitment to deliver
a great product at a great value.

— .
: Wayne’s advice to real estate
—— - professionals is to continue to

innovate and find ways to stand out.

SR
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WAYNE LEANS INTO A UNIQUE EDGE
IN HIS BUSINESS: HE DOESN'T SELL
THE HOUSE; HE SELLS THE AGENT.
HIS JOB IS TO CARE ABOUT THE
AGENT AND TO MARKET THEM TO
THE BEST OF HIS ABILITY.

He firmly believes that partnering
with a professional who provides
quality media is the best way to
help them showecase their unique
strengths, style and offerings.

In addition to building connections with
agents, Wayne also has a passion for
meeting the sellers and acknowledges
their vulnerability in letting him into
their private residence to take photos.
Beyond this, he’s a true connector who
loves meeting new people, even outside
of his business, and hearing their stories.

The vision for Wayne’s franchise is to

be the most highly regarded real estate
media provider in El Paso County in
terms of customer service and product
quality. He desires to be the first name
that comes to mind when people need
real estate photography or are making
referrals. Wayne also hopes to employ
five or six people in the near future who
will help make this vision a reality.

When he’s not working, Wayne and his
wife love getting out and exploring all
that Colorado has to offer, including
the hidden gems that can be found
amongst its various cities and towns.

Learn more about Wayne and his offerings
at https://www.hommati.com/office/ 186

THE DREAM 1S

THE 1S SOLD SEPERATELY.

FIDELITY MORTGAGE

SOLUTIONS

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792

Regulated by the division of Real Estate



H & H FENCING AND LANDSCAPE. SOLUTIONS
WELCOMES YOU

Work with us to maintain the value
of your home bhuyer’s new home!

+ Landscape design and install
+ Concrete flat work
+ Fencing; wood, vinyl, chain-link

MProperti M AAN
in Mitigation_. B* S ABSQI/TITE
Needs -
"ELOOdAFire
| and Mold
| Restoratio

WATER DAMAGE
d MITIGATION

ey
‘Ca‘l_Ltéay‘for -
_free estimate
719-238%5064 -
‘?‘ bsémitcom

OWNED s OPERATED ' ‘- A ., "
'\ —
Not All Carpet Cleaners -‘::‘-, \
Are Created Equal... :

How are your client’s
carpets cleaned?
We Offer:

- Residue-free carpet & upholstery cleaning i -
- Professionally trained, certified, and educated technicians

- Quality-focused service with attention to every detail 3 i1
We help you maintain your carpet warranty )'_’.'
- Carpet Repairs - Air Ducts and Dryer Vent Cleaning ABSOLUTE ]

FLOORS & MORE LL

- Pet Damage - Tile and Grout Cleaning

719.896.6274 | Absolutefloorsandmore.com
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Contact us today
719-291-4145 - Handh-fencing.com

RESIDENTIAL « COMMERCIAL « AGRICULTURAL

FREED- M

LANDSCAPES
design install maintain

719.301.3000

freadomlandscapes.co

grand opening party

Colora

There's never a

second chance

to make a first B8
impression! P "

Ky -
Y DESIGN

PROFESSIONAL HOME STACING

S >~ 0 D e, B)
RO - @ e~

ELECANT B

HIVAddV ONTTTAS AHL ASVAHINT

elegantbydesignstaging.com | (719) 582-2999

155 Ke."éy

CHICAGOTITLE

OF COLORADGO

JOIN US o

AOTdd ONLLSTT AHL HONdAY LNOJ

Johnson Blvd #150
o Springs, CO 80920

&« Coleman

Worldwide Moving
719.602.9617
f VIRTUAL SURVEYS AVAILABLE

gusiifl

SKIP THE IN - HOME VISIT!
WE OFFER CONVENIENT VIRTUAL SURVEYS - CHOOSE YOUR DAY AND TIME.
ALL YOU NEED IS A SMARTPHONE OR TABLET AND WI-FI.

Delivering Excellence for Top Producers and Their Clients
LONG DISTANCE | LOCAL | STORAGE

JALLIED

The Careful Movers

LET'S GET YOU A FREE QUOTE!
719.602.9617 | ColemanAllied.com
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FEATURED AGENT

A Journey of Resilience, Integrity, & Service

In the bustling world of
Colorado Springs real estate,
Becky Martinez stands as

a beacon of resilience and
authenticity. A California
native who traded sunny
skies for the beauty of the
Rockies, Becky’s path to
real estate wasn’t a straight
line, but rather a story of
perseverance, learning,
and an unwavering
commitment to integrity.

Becky’s journey began long
before she obtained her real
estate license in 2019. With
a diverse background in
mortgage lending and as a
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911 dispatcher for the Pueblo
Police Department, she
quickly learned the power

of problem-solving and the
importance of relationships.
Both jobs instilled in her

a deep sense of service to
others, a quality that would
serve her well in real estate.

It wasn’t until she found
herself at a crossroads,
just before the COVID-19
pandemic hit, that Becky
knew it was time for a
change. “When Iwas at a
point in my life where I
had outgrown my previous
career, I realized that real

estate was my calling,” she
recalled. “I was drawn to
the idea of helping people
with one of the biggest
decisions of their lives while
also challenging myself in

a new and dynamic field.”

Becoming a real estate agent
was no easy feat. Becky
plunged headfirst into the
industry just before one

of the most unpredictable
markets in recent history. “It
was a crazy time! COVID-19
had just started, and the
market was shifting in
unexpected ways. I had

to learn quickly how to

negotiate in a market that
was anything but traditional.
I figured out that price
wasn’t always the winning
factor in a bid—there were
other ways to craft strong
offers, and relationship-
building became crucial.”

Her background in mortgage
lending gave her a unique
edge. Becky’s ability to
creatively structure deals
and explain complicated
financials to her clients

set her apart from the
competition. Beyond her
expertise, it was Becky’s
integrity and honesty

that won her trust among
clients and fellow agents.
“Building relationships
based on trust has been

the cornerstone of my
success,” she reflected. “In
this business, people need to
know they can rely on you
to do the right thing, even
when the deals get tough.”

For Becky, real estate isn’t
just about transactions; it’s
about setting her clients
up for success. “I love
when my clients win. I'm
deeply invested in their
success,” she stated. “I

use my knowledge and
experience to ensure that
they’re making the best
decisions for their future.”

Becky’s passion for education
is one of the reasons she
thrives in real estate. “I want
my clients to understand

the process, the risks, and
how they can make the

best possible decisions.

With my mortgage lending
background, I get to help
clients save money and
truly understand what

their options are.” It’s

clear that Becky isn’t

just selling homes—she’s
empowering people to

make informed choices.

Her ideal clients? “Those
who trust me enough to be
honest with them. 'm the
kind of agent who will tell
you the truth, even if it’s
not what you want to hear,”
Becky explained. “Setting
boundaries and saying ‘no’
when necessary is key to
maintaining integrity in
this business. But when
you stay true to yourself,
everything and everyone
aligned with your values
will find their way to you.”

While Becky has a natural
gift for helping her clients

navigate the complexities of
real estate, she also excels in
building genuine connections
with her colleagues. One

of the keys to her success
has been the mentorship of
others in the industry. “I'm
so grateful for the mentors
who have helped shape my
career, especially Wendy
and Andrew Weber, Jessica
Lanquar, and Lauren Jerden.
They’ve each inspired me

in different ways, showing
me that there’s more than
one way to be successful

in this business. They’'ve
cheered me on when I've
felt burnt out and have
continually encouraged me
to level up my business.”

When reflecting on the
lessons learned during

her journey, Becky offers
valuable advice to those just
starting out in the industry.
“If I could talk to my younger
self, I'd tell her to trust her
worth. Don’t let anyone treat
you as less than you are,” she
said thoughtfully. “It’s okay to
slow down, reflect, and move
forward with intention.

Your journey is yours, and
there’s no race to the finish
line.” She added, “In honor
of my dear friend and

local agent Charlie Keller, I
frequently remind myself
and encourage my fellow
colleagues to hold on to the
truth that you are valued,
loved, and an important

part of this world. It’s critical
to believe the people who
remind you of that.”

As Becky’s real estate career
has flourished, she has
learned to embrace who

she truly is. Being a first
generation American, Becky
is proud of her heritage and
nationality. Her parents are
immigrants from Mexico
and English is her second
language. She admits to




being a soft-spoken introvert
who is also incredibly kind
and a little goofy once you
get to know her. She added,
“I'm fiercely loyal and
integrity is everything to

me. I may not be the loudest
person in the room, but I
show up when it matters.”

And while Becky’s work

in real estate is incredibly
fulfilling, she doesn’t let

her career define her

entire life. Outside of work,
she finds peace in the

great outdoors—whether

it’s hiking, backpacking,

or paddleboarding.
“Backpacking is my escape; I
love connecting with nature
and I have this odd obsession
with moss. It’s just one of
those quirky things that
bring me joy.” Additionally,
reading is Becky’s favorite
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way to unwind and she
loves getting lost in a good
thriller - the kind that keeps
her turning pages late into
the night. “I love the feel

of a hardcover book in

my hands, the weight of

a story waiting to unfold,
and that unmistakable
scent of paper and ink.”

But it’s not just nature or
books that fill her heart;
it’s her family as well.
Becky is grateful for her
partner Andrew and
children Adaleigh (16),
Olivia (13), Barrett (5), and
her bonus son Cameron
(13). The Martinez family
is all about quality time
spent together, whether
it’s over a homemade
Mexican meal, family game
nights, or cheering each
other on at various events.

“We’re spontaneous and
easygoing, and we always
support one another no
matter what,” she said.

Looking to the future,
Becky’s focus remains on
providing exceptional
service to her clients while
staying grounded in her
values. “Being featured

in Colorado Springs Real
Producers is such an honor.
To be recognized among so
many people I admire in
the industry is humbling
and invigorating,” she
stated with gratitude.

In a world that can often
feel chaotic, Becky Martinez
stands as a reminder that

66

If I could
talk to my
younger self,
rd tell her

to trust her
worth. Don’t
let anyone
treat you

as less than
you are.”

success isn’t just about

numbers—it’s about people.

With a heart dedicated to
service, integrity as her
foundation, and a fierce
passion for helping others
succeed, Becky is truly a
shining example of what
it means to be a real estate
agent in Colorado Springs.

Whether she’s navigating
the complexities of a tough
deal, hiking through the
mountains, or sitting down
with a client to discuss
their options, Becky is
living proof that staying
true to yourself—no
matter the obstacles—will
always lead you to where
you’re meant to be.

CASA BAY

PHOTOGRAPRPHY

LET'S REFRESH YOUR BRAND WITH

HEADSHOT FRIDAYS

» 30 minutes of studio photography

» Up to 2 outfits changes

» Pick your images right after the session
» 2 finalized digital images of your choice
» Optional retouching

» Private gallery

* Print release

DID A SESSION WITH US RECENTLY?

Upgrade Your Images with a Custom Branding Kit

Transform your headshots into custom,

ready-to-use assets that help you stand out.
What's Inside:
« Custom social media graphics
(headshots, logo & testimonials)
« Branded reels & video content

Scan the
QR code

to book
Yyour session

O 412135435

casabayphotography.com

o scheduling@casabayphotography.com
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HOME PREPARATION SERVICES

Value-added services to prepare homes for sale.

Reduce stress for your clients
Quickly get homes market ready
Financing cptions available
Design & color support

L] - L] L]

Schedule A Free Consultation!

HCME t. 719-900-8257

......

What Can Bonzo Do
For Your Business
= Connect

CDI"I'U’EI'S&
Convert

GetBonzo.com
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Katherine////»+#-«/

HEALTH PLANS

Health Insurance Plans
To Meet Your Needs

(515 [=]

VISIT ONLINE OR CALL
FOR MORE INFORMATION

K%W%&%M

303.900.5666

YOUR REAL PRODUCERS PORTRAIT
PHOTOGRAPHER

LIFE IN HARMUNY —
:’ . Live life at your own pace while we take ﬁ
=== care of the litle things like linen services, -

maintenance, landscaping, deaning, =%

ond 24,7 Concierge services. ﬁ

Curious? Dine with us!

This is your personal imvitation to have a
dining experience in our restaurant,
be it casual or more formal,

/* MELODY LIVING

el Y I M HARMOMNY™

7570 Tutt Boulevard, 80924 « 719.900.1540
WWW.MELODYLIVINGCOS.COM

[Af.@ M@ 5&%”5
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Shannon & Rich Schur

D>ESTATE SALES

>ASSET LIQUIDATION
>DOWNSIZING

>SINGLE ITEM TO
ENTIRE HOUSEHOLD

R (719) 667-1000

¥ info@schursuccessgroup.com

356 Second 5t, Ste. B
Monument, ©0 80132
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ASK THE EXPERT

5 Essential
Downsizing
Tips for
Your Sellers

BY RICH SCHUR | SCHUR SUCCESS GROUP
— AUCTION, REALTY, AND ASSET APPRAISAL

For many sellers—especially those transitioning out of
long-held family homes—downsizing isn’t just a move.
It’s emotional, logistical, and often overwhelming. As real
estate professionals, we can offer real value by guiding
clients through this process with empathy and efficiency.

Here are five key strategies to help your
clients downsize with confidence:

Take Inventory—Then Take a Breath:

Most people underestimate how much they’ve
accumulated. Encourage clients to do a walkthrough
and note what stays, what goes, and what needs further
thought. It’s not a weekend project—it’s a process.

Expect Emotion:

Letting go of personal possessions—especially those
tied to memories—can be difficult. Remind clients
that sentimental value doesn’t always carry over.
Focus on preserving stories, not just stuff.

Be Realistic About Value:

What something cost doesn’t always reflect what it’s worth now.
Secondary market values shift, and yesterday’s “collectibles”
may not fetch top dollar today. Set expectations early.
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Bring in the Pros:

Auctioneers, appraisers, and senior move specialists can
simplify the transition. The right partners save time,
reduce stress, and ensure things are done properly.

Start Sooner Than You Think:

The most common regret? “I wish I’d started earlier.”
Encourage early conversations and planning—
before a sale or move becomes urgent.

Let clients know that they don’t have to do this alone.
Referring trusted professionals—including estate planners
and transition experts—can make all the difference.

ABOUT US:

Schur Success Group is a Colorado-

based real estate, auction, and

appraisal company with decades of

experience guiding clients through life

transitions with care and expertise.
Rich Schur
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Inspections Over Coffee
M eet Yo“ r l “sll ectnr Inspector Jerry Forsythe

What brought you to this field?

For many years, | ran a large home appraisal branch. | was ready for a change and
knew | wanted to do something where | could stay connected with the client
relationships I'd built over the years, which brought me to my job as a home
inspector.

What do you love about your work?

| love being out in the field (not at a desk), meeting and working with great people and
seeing interesting properties.

Fun facts;

My wife and | have been married for 19 years, and we have three sons who play many
sports throughout the year. | enjoy hunting, fishing, skiing, being outdoors, and spending
time with my family. | alse coach football and lacrosse.

720-845-JAVA (5282)

Frontrangeeinspectionsovercoffee.com

InspectionsOverCoffee.com



REAL PRODUCER

PEAK PASSION,
PURPOSE, ¢
PROPERTY

CASA BAY
PHOTOGRAPHY

Some people stumble into real
estate. Others are born into

it. But for Andrea Warner,
real estate was something
that found her—like a calling
she never saw coming, yet
was uniquely built for.

drea

~

= Andrea’s story begins in North
Carolina, the daughter of a

| . !

|

W
&

military dad and, later, a military
spouse herself. Structure, service,
and strength were threads
running through her life from
the start. Back then, her sights
weren’t set on real estate; she
was passionate about health and
wellness. “I was in school to be a
nutritionist,” Andrea recalls. “But
when we moved to Colorado, life
changed—and so did my plans.”

As so many military families
know, moving means adapting.
In Colorado, Andrea pivoted into
teaching fitness—cycling, strength
classes, and water aerobics.

But beneath the dumbbells and
spin bikes, something else was
stirring. She had a knack for
helping friends, especially her
fellow military families, house-
hunt. “I loved HGTYV, especially
the house-hunting shows,” she
shared. “I had so many military
friends relocating, and I found
myself driving around looking
at homes for them. One day it
just clicked—T'm already doing
this... why not get paid for it?”
Andrea knew that this new career
would give her the flexibility
she desired. “Having two small
children at the time, I wanted to
be there for them and be able

to attend their school events.”
Additionally, Andrea wanted a
career, not just a job - one she
would enjoy and be proud of.

In 2009, with two young boys
at home and her husband often

deployed, Andrea earned her real
estate license, acknowledging

the challenge. “That first year
was one of the hardest of my
life,” she admitted. “I had no real
training, two small kids, and I was
running a household solo most of
the time. But I closed seven deals
that first year. I was determined.”
Her biggest takeaway? “Set

up your systems early,” she

says. “Once you get busy;, it’s
harder to create structure.”

That lesson in structure stuck
and as the years rolled on,
Andrea didn’t just survive the
real estate rollercoaster— she
thrived on it. She followed

a long-standing passion into
property management, building
Colorado Peak Real Estate,

Inc. from the ground up. “I've
always been drawn to property
management,” she explains.

“It’s the longest relationship
you’ll ever have in real estate,
and I value those long-term
relationships. Plus, when sales are
down, property management is
usually up—it’s a great balance.”

She earned her managing broker
license in 2011 and planted
roots on Colorado Springs’ West

Side, a part of town she adores.
“I just love it here. There’s such
a community vibe, especially
in Old Colorado City,” Andrea
says. “I sponsor pretty much
everything that happens here
and in Manitou Springs.”

And that’s no exaggeration.
Andrea is the president of the
Old Colorado City Associates,

a lead force behind the
legendary Territory Days
festival, and an unwavering
presence at community events.
Volunteering, for her, is a way
of life and a driving force in
her leadership journey.

Over the years, Andrea has
poured herself into service—
not just to her clients, but to
her industry. She’s been the
President of the REALTOR®
Services Corporation (2021), 2021
REALTOR® of the Year, and is
currently the 2025 President-
Elect of PPAR (set to serve as
2026 President), has served on
nearly every PPAR committees
also and 2016 PPAR leadership
graduate. At the state level, she
was a CAR Director for several
years, 2018 CAR Leadership
Graduate, 2024 CAR Southeast
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District VP, and recipient of
the 2024 CAR Distinguished
Service Award. She’s served
on several Committees —
from CAR’s Legislative Policy
Committee (Where she’s testified
multiple times for property
rights) to Prostandards. Her
service pours into the national
level with NAR. She served

on The Multiple Listing Issues
and Policies Committee for 3
years and now serves on The
Small Broker Committee.

What drives all this involvement?
“Honestly, I just believe in giving
back and having a voice,” Andrea
says. “And I believe in making
space for new leaders. That’s
why I'm hoping to institute term
limits in leadership—so more
people get the chance to serve
and grow. It’s hard work, but

it’s incredibly rewarding.”

Andrea’s commitment to
mentorship runs deep. “I want to
be the leader others can look up
to, the one who encourages them
to step forward,” she says. “When
Ilook back, I've learned from both
the people I admired—and the
ones who showed me what not to
do. That’s shaped the way I lead.”

But perhaps what’s most inspiring
about Andrea isn’t just her
résumé—it’s her resilience. After
her divorce, Andrea found herself
at a crossroads, personally and
professionally. “It was the hardest
thing I’ve ever been through. But
it made me stronger. It pushed
me to stand on my own two feet
and really embrace life. I realized
how short life is, and that I didn’t
want to waste a moment of it.”

That realization ignited her
adventurous spirit. Andrea
bought a Sprinter van—*“the
best spontaneous purchase

I've ever made!”—and began
traveling solo. Almost every
weekend, she escapes to the
mountains doon-docking or
drives across the country to Key

“When I look back, I've
learned from both the
people I admired—and

the ones who showed me
what not to do. That’s
shaped the way I lead.”

West where she camped in her
van for five weeks. Andrea hits
nearly every music festival in
Colorado, and travels almost
monthly when the weather gets
cold to places like Scottsdale,
Mexico, and back to her beloved
Key West in November.

“I had a girlfriend who traveled
solo for the holidays and I
thought, ‘Wow, I wish I had that
courage. One day I just decided
to go for it. And I haven’t stopped
since. People always say they
live vicariously through me—
and I always tell them, just take
the leap. You won’t regret it.”

Those who know Andrea know
that she’s a lover of hats; it’s rare
that she is seen out in public
without one. What they may

not know is that her son got her
a beautiful hat for Christmas,
which is her favorite. Inside it
reads: “for a woman who wears

many hats,” and Andrea shared
that this little statement has
many resonant meanings.

Outside of work, Andrea is a
foodie, a live music lover, a
paddleboarder, and an avid hiker,
sharing that Garden of the Gods
is basically her backyard. She’s
also a romance novel addict.
“People know me by my hats,”
she joked. “But what they don’t
know is that I'll stay up until

2am reading a good book.”

Asked what it means to be
featured in Colorado Springs Real
Producers, Andrea shared, “I've
seen so many amazing people

in this magazine. I love that it
highlights not just how many
transactions someone does, but
the good we do. That matters

to me. I'm truly honored.”

In every part of her life—whether
she’s mentoring new agents,
fighting for property rights,
managing homes, or chasing
sunsets in her van—Andrea
Warner leads with grit, heart,
and a fierce belief in community.
Others see these qualities in her,
too. A leader that inspires Andrea
had this to say of her: “I have had
the privilege of working alongside
Andrea and I can confidently

say that her passion for the real
estate industry, particularly in the
area of property management,

is unmatched. Andrea is a
dedicated leader who not only
excels in their own practice

but consistently gives back to

the industry and community

by mentoring others and
encouraging active involvement.
She understands the importance
of fostering strong, professional
communities and is deeply
committed to elevating standards
and advancing education in the
real estate industry. Through

her leadership and willingness

to support and guide others,
Andrea has made a meaningful
impact in the real estate

industry and her community.”

Rate

Your Dream Home, Simplified:
The Best Mortgage Experience Starts Here

| know better than anyone that financing your first or next home is the
last thing you want to worry about. That’s why | joined one of the most
trusted lenders in the business, Rate. In fact, they stand above national
banks in overall customer satisfaction, boasting a 95% customer
satisfaction rating.* And it's no surprise why.

They're dedicated to a simpler mortgage process, with award-winning
technology and a dedicated team of mortgage experts. Now | can offer
my clients the best mortgage experience possible. In the end, that's
what matters most.

Best,

P.S. Please be sure to update your
records with my new contact info! |
always welcome your referrals.

Jessica Jones, VP of Mortgage Lending
jessica.jones@rate.com

rate.com/jessicajones

719-439-6440

102 S Tejon St., Suite 1100, Office 1151

Colorado Springs, CO 80903

NMLS ID: 1640430 e




AROUND TOWN

Agent & Vendor Snapshots

1. Elevated Electric

Welcome Dustin & Kristine DeWitt,
owners of Elevated Electric as an
advertising vendor! Elevated Electric
was referred to us by Andrew Nielson
of the Summit Group. Prior to becoming
a Master Electrician, Dustin worked

in construction and carpentry — his
knowledge of construction is a huge
separator between Elevated Electric
and other companies. Real estate
agents, be sure to add Elevated Electric
to your vendor list for when you

need an electrician: 719-354-3704.

2. Angelia Chinkeefatt

Angelia Chinkeefatt was a registered
nurse until she put her career on hold
to take care of her daughter, who had
developed chronic asthma. A terrible
car crash kept her out of work for
longer than planned. That same year,
Angelia lost her mom and her marriage
and is grateful for the strength she
found through her faith and her family.
Knowing how wonderful Angelia is
with people, a friend encouraged her
to pursue a new career in real estate
and she earned her license in 2021. She
joined Pikes Peak Dream Home Reality
and closed 19 deals in her first year.
Two years later, she transitioned to
RE/MAX Advantage Realty and enjoys
connecting with military clients. Now,
she loves building deep relationships
with her clients, many of whom feel
more like friends or family. Outside

of work, Angelia loves shopping and
admits she is a “bag junkie.” She also
spends a lot of time with her 13-year
old granddaughter, whom she has
been raising since the age of 1.
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3. Rachel Pugia

What started as a weekend job for
Rachel Pugia led to a newly discovered
talent for leasing and property
management. She had been working at a
call center when she picked up weekend
shifts in the leasing office at her
apartment complex. When she realized
her second gig offered more potential,
she transitioned to full time and was
promoted twice - first to assistant
manager then manager. Rachel’s

next step was earning her real estate
license at the age of 21 and shifting to
sales; some of her earliest transactions
involved selling model homes. With

a major life change looming, Rachel
needed steady income and iced her
license for three years while she
returned to property management.
Since then, she rose to one of the top
sales positions at Acquire Homes. Rachel
and her team manage 500 properties
and Rachel often sells homes to her
tenants. Outside of work, Rachel enjoys
hiking and camping and as a foodie,
loves inviting her clients out for meals.

4. Sarah Barber

Sarah Barber’s passion for real estate
was ignited when she and her husband
were making the shift from renting to
home ownership. She met Lorraine
Amos, who invited Sarah to interview
at The Cutting Edge, REALTORS®.
When Sarah earned her license in
2020, she joined Lorraine’s team and
learned the “science” of the business.
After a couple of years, Sarah was
introduced to Katie Ely and decided
to transition to a solo agent on Katie’s
team. Outside of work, Sarah enjoys

cooking, hiking, spending time with her
adult children, and taking her golden-
doodle and a berna-doodle to dog parks.

5. Ryan Marquez

Ryan Marquez was born in Los Angeles,
grew up in Pueblo, went to college in
Missouri, and returned to Colorado

in 2020, making a home in Colorado
Springs. He worked over ten years in
the field of criminal justice, juvenile
probation, and as a child protection
caseworker until he and his wife
decided to start a family, which ignited
a desire for a new career. Ryan’s cousin
was a real estate broker who, early in
Ryan’s life, planted a seed to invest in
home ownership for the long-term.
Ryan and his wife have owned and
flipped several homes. Intrigued by
the possibilities of real estate as a new
career, Ryan studied for his exams
during a paternity leave from his

child protection job and earned his
license in 2022. He jumped into real
estate full time, which reignited his
passion for helping people - now in a
different way. Outside of work, Ryan
enjoys date nights with his wife and
spending time with their three girls,
ages 4, 3, and 1. The family regularly
attends church and Ryan enjoys
spending nice days on the golf course.
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Follow Colorado Springs Real Producers on
social media for more agent snapshots!

0 matter where your
journey takes you...
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Your local move in the Colorado Springs Metro Area for a
worry-free experience.

Every detail is handled with expert care and professionalism.

Projects handled with

expert precision from accepting items for storage, delivery, and set up in
their home.

As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to move across
the country effortlessly.

Need Storage? Ask about our 20,000 sq ft, Dept of Defense
approved for our military members' state-of-the-art facility with 24 hr
surveillance.

ATTENTION REALTORS-

We offer Free Packing Kits for your clients

USDOT 70719 | MC 87113

Wheoton

WORLD WIDE MO\/II‘\JG
We move your life

P
CALL OR EMAILTODAY FOR A FREE ESTIMATE .
719.227.7755 2
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info@5starmovingandstorage.com « 5starmovingandstorage.com 9
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Woman AND Locally Owned & Operated @ Gazette
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Moving & Storage, Inc.




Celebrate National a
Homeownership Month )
with First American Title.

We know buying a home is not just a
financial transaction; it's a milestone, S M AL L E R M 0 R I GAG E
So, if vou're looking for a dedicated

team of experts to support you and

s it PAYMENTS
BIGGER POSSIBILITIES

= for more information. =g : ) ( ';,:1;;1:-3.1_ Foa MAKE HOMEOWNERSHIP MORE AFFORDABLE
3-318-513 : WITH A 40-YEAR MORTGAGE!
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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"TITLE
Colorado Springs Colorado Springs N
719-884-5300 719-B84-5300
5555 Tech Center Dr #110 8605 Explorer Dr. Suite 250
Colorado Springs, CO 80919 Colorado Springs, CO 80920
Canon City Pueblo
719-275-4900 T19-544-2323
120 N, Sth Street, Ste A 1401 Fortino Ste A
Canon City, CO 81212 Pueblo, CO 81008
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