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 "CBI is my go-to inspection company. As a realtor, I've had many clients use their services and just used them myself 
for a personal purchase. Their team is thorough and efficient, and I trust them for all my inspection needs!" Dec 2023 

Also performing radon testing via 
Chicago Radon Testing, Inc., a CBI Company.

Spring is back, and long live the Spring
Deals are a-flowing, it’s a wonderful thing

But offers get beaten and hopes they get crushed
Going to those whose bankrolls are flush

Its crazy, we know, we see it and hear
The stories of battle, the laughs and the tears

But when that dust settles and it's time to get down
CBI will be here to inspect every side of this town

Keeping it real every

single day, 312-INSPECT

….just a phone call away!
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Close your deal fast and give your clients the
peace of mind they deserve.

(312) 262-3636 • Justin@FrontDoorLegal.com • FrontDoorLegal.com
2502 N. Clark St., Ste. 236, Chicago, IL 60614
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For over 40 years, Prints Unlimited Gallery has been the trusted destination for 
custom framing and expert design. We’ve helped thousands of clients—from

homeowners to businesses—transform their spaces with frames that are as unique as 
their artwork. Let us help you find the perfect frame for your piece!

Visit us today or call to schedule a
free design consultation!

(773) 871-9900
Prints-Unlimited.com

1461 W. Fullerton
Chicago, IL 60614

Affordable, Custom, & Always Personal
Expert Framing Since 1977

Rob Jones

Keeping It Simple,
From Application 
to Closing

Let me show you how fast 
and easy the mortgage 
process can be.

Please contact me today.

Mortgage Sales Leader
NMLS# 616600

e: rob.jones@huntington.com

The Huntington National Bank is an Equal Housing 
Lender and Member FDIC.

Loans subject to credit application and approval.

8 7 2 - 2 6 0 - 6 8 6 0
m o ov e r s c h i c a g o . c o m

Chicago’s Trusted
Moving Company

P RO F E S S I O N A L  M OV I N G  &  S T O R A G E
L O C A L  &  L O N G - D I S TA N C E

R E S I D E N T I A L  &  C O M M E R C I A L
PA C K I N G  &  U N PA C K I N G
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ACCOUNTING - CPA
Manning Silverman & Co.
(847) 459-8850
ManningSilverman.com

The Hechtman 
Group Ltd
(847) 853-2599
TheHechtmanGroup.com

APPRAISAL SERVICES
Appraisal  
Solutions Group
(773) 236-8020

ATTORNEY
Cervantes Chatt 
& Prince P.C.
(312) 606-9529
CCPChicago.com

Forde and O’Meara LLP
Lisa J. Saul, Esq.
(847) 910-2317
fordellp.com

Front Door Legal
Justin Strane
(312) 638-0871
FrontDoorLegal.com

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

Mazek Law Group, LLC
(773) 800-0141
MazekLaw.com

Michael H. 
Wasserman, PC
(312) 726-1512 x102
MHWasserman.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

Ryan Group Law 
Group Ltd.
(630) 330-4017
DSRyanLaw.com

Shane E. Mowery, 
Attorney at Law
(773) 279-9900
MoweryLaw.com

Susan Kim LLC
(224) 404-3131
www.sjkimlaw.com

The David Frank 
Law Group
(773) 255-6499
TheDavidFrank 
LawGroup.com

BATH & KITCHEN 
SHOWROOM
Studio41
(773) 235-2500
Studio41.com

CLIENT AND 
REFERRAL GIFTS
Cutco Closing Gifts 
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

DESIGN
Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FINANCIAL ADVISOR
Morgan Lougee 
Financial Planning
(312) 368-3717
WestPointFinancialGroup.
com/Associates/
Morgan-Lougee

Northwestern Mutual
Jon Dickinson
(847) 969-2585
Jonathan-Dickinson.com

FLOORING
Footprints Floors
(773) 825-9955
Footprintsfloors.
com/chicago

HANDYMAN
Handy Geeks
(773) 242-9358
HomeInspectionGeeks.
com/handy-geeks

HOME INSPECTION
Chicago Building 
Inspections
(312) INSPECT
InspectingChicago.com

Home Advantage 
Inspections
(312) 401-0299
HaiPro.com

Keeshin Inspection 
Services
(773) 871-2356
KeeshinInspection.com

The BrickKicker 
(630) 420-9900
Brickkicker.com/
Chicagoland

The HomeBuyers Hour
(312) 544-9180
TheHomeInspectors.com

HOME WARRANTY
Achosa Home Warranty 
Kim Bisaillon
(847) 975-6706
AchosaHW.com

HWA Home Warranty 
of America
(888) 492-7359
HWAHomeWarranty.com

HVAC
Preferred Comfort
(773) 458-5883
PCHeatingAnd 
Cooling.com

INSURANCE
Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

LANDSCAPING
Division 32 Landscape 
Architecture
(708) 408-6769
Division32 
Landscapes.com

MORTGAGE / LENDER
A & N Mortgage Services
(773) 305-7037
ANmtg.com

BMO Financial Group
(773) 412-4250
mortgagebanker.
bmoharris.com/il/
naperville/jb-222936

Butler Group 
Neighborhood Loans
(773) 741-1094
ButlerGroupLoans.com

Chase
Andrew Tisler
(773) 469-8174
homeloan.chase.
com/andrew.d.tisler

Corby Mortgage
Jeff Schneller
(708) 268-5346
MortgageWith 
Schneller.com

CrossCountry Mortgage 
Alex Margulis
(312) 651-5352
AlexMargulis.com

Guaranteed Rate 
Joel Schaub
(773) 654-2049
rate.com/JoelSchaub

Huntington 
National Bank
Rob Jones
(847) 651-6871
www.huntington.com/

OriginPoint
Joe Burke
(773) 435-0637

Rate 
Devontae Brooks
(773) 599-1332
www.rate.com/
loan-officers/
devontae-brooks-1531190

The Bobart Team at 
CrossCountry Mortgage
Michelle Bobart
(312) 953-7365
crosscountrymortgage.
com/michelle-bobart/

MOVING & STORAGE
MOOvers Chicago Inc.
(773) 832-7350
mooverschicago.com/

MOVING COMPANY
H2H Movers
(773) 236-8797
H2HMovers.com

PAINTER
Fresh Coat Painters
(773) 923-2365
FreshCoatPainters.com

McMaster Painting 
& Decorating, Inc.
(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1 (800) GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Realtor 360 Pro
(816) 769-2256
Realtor360Pro.com

Sonya Martin 
Photography
(847) 732-0507
SonyaMartin.com

Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &

New Construction Analysis

Appraisal Solutions Group
Chicago  |  Lake Forest  |  Waukegan

312-800-1025 Main Office

orders@appraisalsolutionsgrp.comMichael S. Leigh,
Owner

signaturechicago.com  |  312-854-9515

GET THE SIGNATURE
EXPERIENCE OF HOME STAGING



Chicago Real Producers • 1110 • June 2025

312-401-0299  •  haipro.com
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 Don't Get BURNT On A Bad Inspection! Don't Get BURNT On A Bad Inspection!
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Preferred Partners
CONTINUED

PICTURE FRAMING
Prints Unlimited Gallery
(773) 871-9900
Prints-Unlimited.com

PROPERTY 
MANAGEMENT
Elevated Property 
Management LLC
(773) 951-9153
ElevatedPMG.com

REAL ESTATE 
PHOTOGRAPHY/
VIDEO/MATTERPORT
Prestige Real Estate 
Images Inc.
(773) 209-3714
PrestigeListing 
Photos.com

REMODELER
Renovation Sells
(773) 301-9125
RenovationSells.com

STAGING
Glam House Staging
(630) 430-5418
www.glamhouse 
staging.com/

HAVEN Home Staging 
& Redesign, Inc.
(312) 380-1276
HavenHome 
Stager.com

Signature Staging
(312) 854-9515
SignatureChicago.com

TITLE INSURANCE
Chicago Title
(312) 223-2270
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

Pest-Free Peace of Mind
Your clients are making one of the biggest investments
of their lives. We help protect it. Whether it’s 

termites threatening a foundation, 
mosquitoes ruining outdoor 
spaces, or unexpected 
pest issues surfacing 
before closing, we 
provide proven, 
family-safe solutions.

800-GOT-PESTS?
RosePestControl.com

We are a local resource for your team
and clients. Book a free Lunch & Learn! 

We’ll equip you with essential pest knowledge 
to protect deals and add value to your service.

• Termite Protection – Chemical-free,
   preventive solutions for Chicagoland homes.
• Mosquito Control – Safe for families, pets,
   and pollinators like butterflies.
• Investor & Property Management Expertise – 
   Trusted by real estate professionals.
• 165+ Years of Integrity & Excellence –
   We’re still family-owned, unlike the competition.

People are Talking about the
Goosehead Difference…

“I trust Kristine to help my clients with 
the same level of care and dedication I 
would. I can stake my reputation on her 
service. Working with Kristine is more 
like having a business partner with a 

stake in your success than a
service provider.” 

-Adele Lang
Two Door Group at Compass

Give your clients the "Goosehead Difference”!
Kristine Pokrandt | Agency Owner | Kristine.Pokrandt@Goosehead.com | 708-858-1246

GooseheadInsurance.com/Agents/Kristine-Pokrandt/
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THE HOMEBUYER'S HOUR
with Charlie Bellefontaine

THE HOMEBUYER'S HOUR
with Charlie Bellefontaine

We Want
Your Story!
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Our family recently had the joy of attending the wedding 
of a longtime family friend. I honestly can’t remember 
another time when Emily, the kids, and I were all dressed 
up together. It was one of those rare moments you want 
to freeze in time. I can already picture my wife and me, 
decades from now, saying, “Remember that wedding 
in 2025 when all the kids were still at home?” Hard to 
believe our oldest is about to get her driver’s license!

We had a great time with many of you at our spring event 
at Swift Tavern in Wrigleyville last month. Just like with 
family, we’re building memories here with our real estate 
community—moments we’ll all look back on with gratitude. 
Many of you have shared how much this publication feels 
like a time capsule, capturing the spirit of our network over 
the past seven years and counting. I’m so thankful to be part 
of your journey and to have shared these moments with you.

Look for spring event photos in 
the July issue, and stay tuned for 
details about our fall gathering!

Andy Burton
Publisher
andy.burton@n2co.com

facebook.com/ChicagoRealProducers

@ChicagoRealProducers

PUBLISHER’S NOTE
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HOOD
KAREN

BY CHRIS MENEZES  ••   PHOTOS BY SONYA MARTIN

AGENT FEATURE 

HOOD
Karen Hood believes in celebrating 
life—the big wins, the quiet 
moments, and even the messy 
in-betweens. That philosophy 
threads through every part of her 
life, from parenting to real estate 
to karaoke nights with friends.

“Everything should be celebrated—
good and bad,” she says. “That 
shows you’re really living.”

Before stepping into real estate, Karen 
spent two decades working in national 
cable advertising, most notably with 
HGTV. She joined the network when it 
was a small startup, long before it became 
a household name. Helping brands get 

on the air during the early days of niche 
television was exciting. But eventually, the 
industry began to shift, and Karen found 
herself craving something different.

Her media career had roots in her first 
love: sports. At the University of Illinois, 
she majored in broadcast journalism 
with dreams of becoming a sportscaster. 
She landed internships that took her 
into press boxes and locker rooms, even 
interviewing White Sox players.

But while her passion for sports was strong, 
her desire to stay in Chicago ultimately led 
her to the media sales side of the business. 
There, she found her stride, combining her 
communication skills, natural charisma, 
and drive to build relationships—skills that 
would later become essential in real estate.

As Karen’s kids grew older and the 
advertising world began to change, so 
did her priorities. She wanted more 
flexibility, more presence, and more 
joy in her day-to-day life. “I was getting 
burned-out,” she shares. “My kids were 
getting older, and I wanted to be more 
present in their school life and activities.”

But what drew her to real estate was 
more than just its flexible schedule. 
Karen wanted to stay rooted in work that 
revolved around people and home—and 
real estate offered both. “I thought it would 
be great to become a Property Brother 
instead of selling the Property Brothers 
[on HGTV],” she says with a laugh.

So, she began taking night classes and 
meeting with agents, including Dennis Hyuck, 
who introduced her to @properties. Joining 
the team was a leap, but she was ready.

“Many people thought I was crazy for 
leaving such a lucrative career,” Karen 
says. “Plus, my marriage had ended, 
and I was going through a divorce, so 
there was a lot of uncertainty. But I 

Celebrating the Journey

Karen and her family.
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Equal Housing Opportunity. All loans subject to underwriting 
approval. Certain restrictions apply. Call for details. NMLS3029 
Licensee. 2936 West Belmont Ave. | Chicago, IL 60618 
NMLS1806505 NMLS192878.

ALEX MARGULIS
VP of Mortgage Lending
312.651.5352
alex@ccm.com
www.alexmargulis.com
nmls: #192878

The perfect home deserves
the perfect loan.

With home loans for all of your clients' 
home-buying needs, there has never been a 
better time to check out CrossCountry Mortgage!

Portfolio Loan Options

Special Doctor
Programs

Down payment
assistance programs

5+ Unit Multifamily
Financing

never wavered in my faith that I could 
create a successful business in real 
estate and provide for my family.”

And that’s exactly what she did. 
Leveraging her vast network, her 
concierge-style approach to customer 
service, and her natural ability to build 
meaningful relationships, Karen hit 
the ground running and closed over 
$6 million in sales in her first year.

Much of Karen’s approach to life and 
business is rooted in how she was raised. 
Growing up in Lombard, the middle 
child in a lively, loving family, Karen 
learned the most from her dad—an old-
school, South Side business owner who 
ran a meat-packing business. “He was a 
lifeforce,” she says of him. “He taught me 
how to hustle and how to be authentic, 
but most importantly, he taught me to be 
kind, work hard, and to love everyone. 
And to not be afraid to express your 
love—that’s something I try to embody 
in both my family and my career.”

Today, home for Karen is in Bowmanville, 
just north of Lincoln Square, where she’s 
lived for twenty years. She shares that 
space with her teenage daughter, Abbi; 
their mini goldendoodle, Payton; and plenty 
of love and laughter. Her son, Ben, recently 
started college at Marquette University; 
and her partner, Jim, though they don’t 
live together, is a steady presence in 
her life. Together, they love cooking, 
playing golf, and catching live music.

Balance is something Karen values 
deeply. That balance often includes yoga 
on Sunday mornings, long walks along 
the lakefront, or peaceful weekends 
at her lake house in Michiana Shores, 
not far from New Buffalo, Michigan.

She also carves out time to give back. 
Each October, Karen leads a team of 
women in Habitat for Humanity’s 
Women Build initiative, raising funds 
and building alongside women in need 
of safe, affordable housing. Supporting 
women, especially those who are 
underserved, is very close to her heart.

Her advice to newer agents is simple: 
stay consistent, lean into what you love, 
and trust the process. “If you’re great at 

connecting with people, double down 
on that. If open houses are your thing, 
make them count. There’s no one right 
way—but you do have to show up.”

Through it all, what stands out about 
Karen is her authenticity. She shows 
up fully for her clients, her family, and 
her community. She leads with joy, 
puts in the work, and finds reasons 
to celebrate every step of the way.

"EVERYTHING SHOULD 

BE CELEBRATED—

...THAT SHOWS YOU’RE 

REALLY LIVING."

good & bad

Karen with her daughter at Lollapalooza.
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A FRESH LOOK SELLS FASTER
Our high-quality painting, fast quotes, and reliable 
timelines make us the perfect partner
for realtors.

LET’S GET YOUR LISTING
MARKET-READY!
872-278-1992
FreshCoatPainters.com/Metro-Chicago

Todd Carr, Owner/President

Before listing, after inspection, or before 
closing—Handy Geeks is your trusted 
partner for quick, high-quality repairs. 

We handle everything from 
minor fixes to larger projects, 

ensuring your listings are in top shape.

773-912-0907
HandyGeeksChicagoland.com

One call, and 
we take care 
of the rest!

Fix. List. Sell.

(847) 732-0507  |  sonyamartin.com

     SONYAMARTINPHOTOGRAPHY
SONYA MARTIN PHOTOGRAPHY

@SMARTINPHOTO

Schedule yoursession today
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Leon Mann
PROMISE SILVER,  DELIVER GOLD

Leon Mann
BY LAUREN YOUNG 

PHOTOS BY CALEB PICKMAN

PARTNER SPOTLIGHT 

“Promise silver, deliver gold,” says 
Leon Mann, owner of Home Advantage 
Inspections, LLC. “Inspections are a 
science, but explaining them is an art.”

This philosophy has been the foundation 
of his business—setting his team 
apart in an industry where clear 
communication is just as critical as 
technical expertise. Since his last feature 
in Chicago Real Producers, Leon’s 
company has experienced substantial 
growth, expanding its team to 
serve a wider geographic area. 

“We’ve added inspectors to cover 
more ground,” he says. “Now, 
we can serve clients farther 
west and south without having 
to refer them elsewhere.” This 
strategic expansion ensures that 
more homebuyers and agents 
can benefit from the high level of 
service Leon’s company provides.

Along with its growth in 
numbers, Home Advantage 
Inspections has placed a strong 
emphasis on the continuous 
education and advanced 
certifications of the inspectors. 
Every inspector is encouraged 
to become licensed for radon 
testing in Illinois and to 
obtain mold certification, 
ensuring they can offer clients 
comprehensive evaluations. 

“We’re always looking for 
ways to improve client 
experience,” Leon explains. 
“That means giving our team 
the tools and training they 
need to provide thorough, 
knowledgeable inspections.”

Leon understands that a good inspector 
must be more than technically 
proficient—they must also be an 
effective communicator. 

“We look for people who have 
construction experience combined 
with some form of customer 
service expertise, such as working 
in restaurants. “[That’s important 
because] It’s one thing to know 
buildings, but it’s another to connect 

with people and make them feel 
secure in their investment.”

This dedication to both technical 
expertise and client service is what has 
solidified Home Advantage Inspections 
as a trusted resource for REALTORS® 
and their clients. Leon and his team 
often go above and beyond to support 
agents—from answering last-minute 
questions on walkthroughs to providing 
same-day inspections when needed. 

“We know agents have a tough 
job,” Leon says. “Sometimes they 
need answers right away. We try 
to be available and responsive so 
they can better serve their clients.”

Technological advancements 
have also played a role in 
the company’s growth. 

“When I started, I thought using 
my phone with a QWERTY 
keyboard was cutting-edge,” Leon 
jokes. “Now, we use infrared 
thermal imaging, moisture 
detectors, and gas leak detectors to 
provide more detailed reports.” 

These tools have improved the 
level of detail in their inspections, 
giving clients a clearer picture 
of their potential home. 
Additionally, digital reporting 
systems and streamlined 
scheduling have enhanced 
efficiency, making the process 
smoother for both inspectors 
and clients. Leon’s team is also 
committed to educating their 
clients and partners, helping 
them to understand that 
quality inspections take time.

with Home Advantage Inspections
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To reach Leon and his team and to learn more 

about the gold-standard services Home Advantage 

Inspections, LLC, provides its clients, visit their 

website, www.haipro.com, or call 312-401-0299.

CONTACT

US!

as we examine tens of thousands 
of elements within the property.”

This is their “deliver gold” 
mindset and approach at work: 
Leon and his team advocate for, 
and strongly believe, that agents 
and clients alike benefit when 

they understand and appreciate 
the importance of thoroughness 
versus a quick turnaround.

Away from the business, Leon 
is deeply invested in his family: 
his wife, Rachael, and their three 
children. Their two daughters, 

Devyn and Makenzie, currently live 
in Florida—one is studying at Lynn 
University, and the other is working 
at the Breakers in Palm Beach. Their 
son, Hunter, a junior in high school, 
is spending much time seriously 
considering his future options. 

“We [our family] talk all the time. 
Thank God for cell phones,” Leon 
says. “When we get together, the 
time is always full of laughter.”

Also, Leon’s entrepreneurial spirit 
extends beyond inspections. 

“We’ve gotten into rehabbing 
and real estate investing,” 
he shares. “Housing, home 
maintenance—it’s all connected, 
and I love being involved in 
different aspects of the industry.”

As Home Advantage Inspections 
looks ahead, Mann envisions a 
future where his team continues to 
grow, not just in size but in value.

“A lot of our guys have families,” 
he says. “The flexibility of this 
industry allows them to be present 
for their kids, and I want to keep 
fostering that. At the same time, I 
want to see them continue growing 
as professionals, learning about 
mold inspections, radon testing, 
sewer scopes, and more.”

For Leon, the meaning of success has 
evolved from being about numbers 
to being about impact. “When I 
started almost twenty years ago, I 
had a number in mind. Now, success 
feels more like a measure of how 
many people we’ve helped,” he says. 
“I love seeing how we’ve grown, 
how we’ve improved, and how we 
continue to make a difference.”

“One aspect of our industry that we 
wish both agents and clients had a 
deeper understanding of is the level 
of detail and effort required for a 
thorough home inspection,” says Leon. 
“While we acknowledge the desire 
for efficiency, we believe that quality 
should never be compromised.” 

“Our team approaches each 
inspection as if we were buying the 
property ourselves, considering 
potential concerns as if our own 
families would be living there,” 
he adds. “This level of dedication 
results in a longer inspection process 
compared to some other companies, 

Inspections are a 

science, but explaining 

them is an art.”



Chicago Real Producers • 2524 • June 2025

S E R V I N G  C H I C A G O  &  S U B U R B S

Kevin McVicker, Owner
GET A QUOTE      773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

$

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

A LAW FIRM FOCUSED ON
ALL THINGS REAL ESTATE.

Transactional: Residential • Commercial • Closing • Zoning • Development
Litigation: Association & HOA • Litigation • Municipal Violations • Collection • Eviction

Offices in downtown Chicago and Burr Ridge serving all of
 Northern Illinois and Southern Wisconsin

312-606-9529
ccpchicago.com

contact@ccpchicago.com

Marc Cervantes
Attorney at Law

Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.com

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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Katy CHANGING LIVES 
THROUGH REAL ESTATE
BY CHRIS MENEZES 

PHOTOS BY PRESTIGE 

REAL ESTATE IMAGES INC.

ON THE RISE

Banks
For Katy Banks, MPA, real 
estate isn’t just about buying 
and selling homes; it’s a way to 
create meaningful change. A 
third-generation REALTOR® with a 
passion for making housing more 
accessible and strengthening 
communities, Katy sees her work as 
an opportunity to shape the future.

Katy grew up in a household where the 
line between family and business was 
seamless. With her parents running 
a real estate office for over thirty-five 
years, Katy’s life was shaped by the 
industry from the very beginning.

“My mom’s assistant would help me 
write ‘real estate contracts’ for my 
Barbie dolls,” Katy recalls, laughing. “I 
spent my childhood visiting construction 
sites and attending showings—even 
during family vacations.”

Katy officially joined the family 
business at just fourteen, learning 
everything from transferring calls to 
photographing homes and balancing 
earnest money deposits. At twenty-
one, she earned her real estate license 
while still in college. In a true trial-
by-fire moment, her parents left her 
in charge and went on a three-week 
vacation the day after she was licensed.

Her academic and professional journeys 
reinforced her belief in using real 
estate as a tool for systemic change. “I 
originally thought curing diseases would 
be the ultimate way to help others, so I 
briefly considered pursuing biomedical 
engineering,” she shares. “But I quickly 
realized how real estate could also create 
immense change in people’s lives.”

A Camras Scholar at the Illinois 
Institute of Technology, Katy pursued 
their dual degree program: a bachelor 
of science degree in business 
administration and a master’s in 
public administration, specializing 
in housing policy for underserved 
populations. While juggling her studies, 
she managed to sell over thirty homes.

“It was quite interesting to balance 
classes about business theory, continue 
running a complex business, and 
deeply research the effectiveness of 
community programs and laws for 
people in different housing situations,” 
she says. “The combination of academic 
knowledge and real-world experience 
gave me a unique perspective on 
housing policy and client needs.”

After graduating, Katy began blending 
innovation with service on her family’s 

team. Her parents, Cindy and Tony 
Banks, have been instrumental in 
shaping her vision. As leaders of the 
Cindy Banks Team, they’ve established 
a strong foundation of innovation and 
ethics that Katy proudly carries forward. 
“Watching my parents navigate this 
business with integrity and compassion 
has been invaluable,” she says. “They’ve 
shown me that success isn’t just about 
numbers; it’s about relationships and 
the ripple effect of doing good work.”

Today, Katy plays a key role in the 
Cindy Banks Team. Known for their 
innovation, the team integrates cutting-
edge technology, like data-powered tools 
and advanced CRM systems, to create 
seamless client experiences. Whether 
helping the team be most efficient or 
studying construction and rehabbing 
properties, Katy approaches real estate 
with a focus on finding solutions.

She’s also passionate about mentoring 
new agents, emphasizing the importance 
of ethics and innovation in real estate. 
She values the unique opportunities 
her career has brought her—from 
attending conferences on AI automation 
with clients to collaborating with 
thought leaders on housing solutions.

Katy’s vision for the future is as 
ambitious as it is inspiring. She 
dreams of expanding her family 
business while developing programs 
to address housing and food insecurity 
in Chicago. She’s currently working 
on a project to design 24/7 food access 
for Chicago’s food deserts, with hopes 
of developing modern community 
centers and transitional housing in 
the future. Katy also plans to leverage 
technology like human-centric AI to 
create equitable solutions for people. 
“The world is changing fast, and I 
want to make sure those changes 
benefit everyone,” she explains.

Her dedication to service is further 
reflected in her involvement with 
organizations like A Safe Haven, which 
provides comprehensive support 
for individuals facing homelessness. 
“Their holistic approach to helping 
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Katy with the GoodBus.

Katy with her family 
enjoying Montage Deer 
Valley in Park City, Utah.

Katy with her mother, 
Cindy Banks.

people rebuild their lives is incredibly 
inspiring,” Katy says. She also supports 
the Sweet Water Foundation, which 
revitalizes urban neighborhoods through 
innovative community programs.

Outside of work, Katy enjoys 
photography, bodybuilding, robotics, 
engineering, and producing community 
events with her husband, Joes Domingo, 
through the GoodBus—a school bus 
converted into a mobile stage with 
360-degree sound. Together, they’ve 
organized fundraisers and festivals that 
bring people together through art and 

music. “Community is everything. It’s 
wonderful to hear residents say that 
they’ve never had anything comparable 
designed for their community, their 
neighborhood. For me, it’s a particularly 
special moment when I know I 
recently sold a house in that same 
neighborhood,” Katy says. “Whether 
it’s through real estate or events, I’m 
always looking for ways to connect 
people and create positive change.”

Katy’s passion for helping others is 
matched only by her drive to leave 
the world better than she found it. 
She lives by Ralph Waldo Emerson’s 
words: “To know even one life has 
breathed easier because you have 
lived. This is to have succeeded.” For 
Katy, every transaction, connection, 
and project is a step toward creating a 
more just and compassionate world.

The 

world is 

changing 

fast, and 

I want 

to make 

sure those 

changes 

benefit 

everyone.

Unexpected HVAC issues can derail 
deals and delay closings. Join our 
dedicated Realtor Program designed
to keep your transactions on track:

• Fast, honest HVAC evaluations
• Priority scheduling for realtors
• Pre-listing reports with photos & video
• Exclusive o�ers for your clients

Ensure Smooth Closings
with Trusted HVAC Solutions

Scan the QR 
code to learn 

more about our 
Realtor Program and 
streamline your next sale!

Realtors trust us for fast, expert service
that keeps deals on schedule.

PARTNER WITH US TODAY!
(773) 456-5883

PCHeatingAndCooling.com

BOOST HOME VALUE • AVOID INSPECTION DEAL BREAKERS • FAST REPAIRS TO SMOOTH TRANSACTIONS
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I T ' S T I M E F O R A

S C A N T H E Q R
C O D E T O E N T E R

T O W I N . *

Y O U C A N W I N A

B R O U G H T T O Y O U B Y V I S U A L F I L M W O R K S
* D E T A I L S P R O V I D E D V I A T H E Q R C O D E L I N K

SEPTEMBER 29 & 30, 2025
LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience 

packed with industry insights, cutting-edge strategies, and powerful networking 

opportunities designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE

SAVE THE DATE FOR
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Go Make Friends
BY LAUREN YOUNG 

PHOTOS BY PRESTIGE 

REAL ESTATE IMAGES INC.

COVER STORY

Wolking
“‘Go make friends’ was the best advice I’ve ever been given,”  
says Alex Wolking, REALTOR® at Keller Williams ONEChicago.

Back when he was nineteen, Alex was 
about to call it quits as a REALTOR®, 
but top agent Deb Haussmann 
intervened. “She told me not to give 
up, that I’d be great,” recalls Alex. 
“She said, ‘Forget “networking.” Go 
make friends.’ One year to the day, I 
won the Quad City Area REALTOR® 
Association’s Rookie of the Year award.” 

“Always say yes to an invitation with new 
people. Go to the fundraiser or committee 
meeting when you don’t feel like it. Get 
involved with your community,” he 
advises. “There are so many interesting 
people out there waiting to meet you, 
and you will love getting to know them.”

Using that mindset as a north star, 
Alex has built a successful real estate 
business with a powerful niche that’s 
rooted in community and authenticity. 
Raised in the Quad Cities, Alex was 
drawn to real estate early. He was 
just twelve years old when he began 
working for his REALTOR® father. While 
other kids were riding their bikes to the 
park, Alex was pedaling to open houses.

“I begged my mom to take me to my 
first open house but she wouldn’t, so 
I just went by myself on my bike,” he 
shares. “From that day on, I couldn’t 
get enough. I had lots of questions.”

That insatiable curiosity propelled 
him forward. Alex earned his 
bachelor’s degree in business and real 
estate from DePaul University. The 
coursework—steeped in law, finance, 
and commercial development—gave 
him a broad foundation and ability to 
understand the industry from every 
angle. Though his education wasn’t 
sales-focused, it equipped him with 
the strategic thinking that would 
define his approach to real estate. 

“It was excellent training in 
understanding the industry from 
another perspective,” Alex says.

After college, he took a leap of faith 
and moved back to Chicago without 
knowing a single soul. The comfort of 
his small, tight-knit hometown and 

Alex with Kevin 
Brannon, Director 
of Operations. 
Photo Credit:  
Neil John Burger
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When it comes to
REAL ESTATE, always go
with Experienced Lawyers

COMMERCIAL LITIGATION  |  REAL ESTATE LITIGATION  |  REAL ESTATE TRANSACTIONS,  |  ZONING & LAND USE

191 N. Wacker Drive, 31st Floor
Chicago, IL 60606
847-910-2317
lsaul@fordellp.com
www.fordellp.com

Lisa J. Saul, Esq.

thriving business, was gone. What 
remained was a vision and the drive to 
build something meaningful. 

“I had to leave the comfort zone of 
my hometown to start all over again 
in a city where I knew no one,” 
Alex says. “I hustled for years.”

Instead of buying leads, Alex built 
relationships by following his “go meet 
friends” mantra and created his own 
version of a small town in a big city. 
He became a fixture in his Uptown 
neighborhood, volunteering and serving 
on the boards of local organizations 
including the Uptown Chamber of 
Commerce, Buena Park Neighbors, 
Friends of Brennemann (which supports 
Brennemann Elementary School), and the 
Uptown Chicago Commission. He now also 
sits on the board of Landmarks Illinois, 
a statewide historic preservation group.

“My business was built through 
philanthropy, hyperlocal neighborhood 
involvement, and marketing,” he says. “I 
have never bought a single lead. I built 
my business the old-fashioned way.”

Alex also leaned on the skills he 
learned from growing up in the 
theatre—his father performed regularly 
in local productions—particularly 
storytelling and creative problem-
solving. Alex credits his time working 
onstage, backstage, and front of house 
(customer service) with shaping his 
leadership and communication style. 

“Growing up in theatre taught me how to 
think on my feet; how to be empathetic, 
how and when to take the lead and when 
to follow, and do both collaboratively, 
always prioritizing the best interests 
of the show and audience,” he says. 
“But most importantly, how the energy 
backstage [e.g., at the office] translates to 
what happens onstage [e.g., with clients].”

Today, that mindset extends to his 
director of operations, Kevin Brannon. 
Alex says they operate with the 
efficiency of a four-person team, 
despite it being just the two of them.

“If I’m the surgeon, he’s the nurse,” 
Wolking says. “We finish each other’s 

sentences. Kevin is so much more 
than ‘just an assistant.’ I see him 
as a partner in my business.” 

Their partnership has powered their 
strongest year yet, along with their 
highest average sale price to date. 

So what continues to drive Alex now? 
The challenge of new opportunities.

Alex has become known for tackling 
listings others find tough, like homes 
with unusual architecture, historical 
properties, or homes that have been 
sitting without offers. “That’s where my 
theatre training plays out really well,” 
he notes. “I know how to look at every 
angle, think outside the box, and find a 
new way to tell the home’s story to elicit 
genuine feelings of connection—that’s 
when the offers come in.” Alex’s approach 
is also practical, methodical, and deep. 

“We prep our listings for the market 
like it’s the Olympics,” he says. “We 

know everything about that 
property, down to the last time 
the furnace filter was changed.”

When he’s not working, Alex 
immerses himself in Chicago’s 
vibrant culture—walking the 
lakefront, catching Broadway shows, 
checking out local architecture, and 
even offering free summer sidewalk 
tours of Uptown’s mansion districts. 

Looking forward, Wolking’s goals 
are as grounded as they are 
ambitious. He plans to grow his 
team to four people, with a vision 
of hitting $100 million in annual 
sales. But he never wants to get 
away from the tight-knit, people-
focused, humble culture he’s built.

“Getting to do what I want, 
when I want to, is ultimate 
freedom,” he says. “We don’t 
gloat about our accomplishments. 
We just get the job done.”

Always  

say yes 

to an 

invitation 

with new 

people...

There are 

so many 

interesting 

people 

out there 

waiting to 

meet you, 

and you will 

love getting 

to know 

them.”
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Designed to Impress. Staged to Sell.

Transform any listing into a buyer’s 
dream with Glam House Home Staging. 

Our customized staging creates 
inviting spaces that help buyers 

connect and envision their future. 
Serving the greater Chicagoland area.

Let’s Make Your Listings Stand Out
Partner with us today!

630-430-5418
GlamHouseStaging.com

EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING

With over 20 years specializing in 
real estate accounting and tax 
strategies, our team of experts can 
guide you in achieving maximum 
return and growth for your 
business. From commercial and 
residential developers to agents 
and investors, we understand the 
complexities of your business.

www.thehechtmangroup.com
847.256.3100
info@thehechtmangroup.com

FOOTPRINTS FLOORS CHICAGO
FootprintsFloors.com/Chicago

GREAT FLOORS.
GREAT IMPRESSIONS.
Hardwood | Refinishing | LVP | Tile | Backsplashes

Why Choose Us?
We will PAY you for project referrals. 
CALL TODAY!
(312) 802-0796
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CHRIS
For the Win
BY CHRIS MENEZES 

PHOTOS BY NANCY VELA

AGENT FEATURE 

EVERHARDT
For Chris Everhardt, real 
estate isn’t just about 
sales—it’s about service, 
growth, and grit. It’s about 
showing up even when the 
odds feel stacked against 
you. And it’s about turning 
every no into the next 
step toward a bigger yes.

Raised in Chicago, Chris 
has always felt a deep 
connection to the city—the 
energy, the neighborhoods, 
the skyline—and to its long-
respected, blue-collar worker 
mentality. Even when his 
family relocated to Florida 
when he was fourteen, 
Chris knew his heart would 
always be in Chicago.

His strong work ethic was 
fostered in the Windy City. 
“While I was growing up in 
Chicago, some of my closest 
friends were from the Polish 
community, and many of 
their families had deep roots 
in the trucking industry. As 
a kid, I thought it was the 
coolest thing to drive a big 
truck—and in some way, I 
think their influence shaped 
my appreciation for hard 
work and entrepreneurship,” 
Chris says.

In time, sure enough, Chris 
obtained his commercial 
driver’s license and began 
transporting Harley-
Davidson motorcycles. 
Driving gave him purpose, 
but he knew it wouldn’t 
be his final stop.

While searching for a home 
in Florida, a frustrating 
experience with a real estate 
agent opened his eyes to 
a new career option. “The 
service just wasn’t there,” 

he recalls. “I knew I could 
do better. I wanted to help 
people in a way that would 
actually make a difference.”

That motivation grew 
stronger when he met his 
now-wife, Mariia, in 2017. 
“I remember telling her the 
story with the REALTOR®, 
and she said, ‘You would do 
a much better job.’” In 2018, 
the couple moved back to 
Chicago. While still driving, 
Chris enrolled in real estate 

school and prepared for 
the exam. “Life has a funny 
way of bringing you back to 
where you belong,” he says.

By 2019, Chris was licensed—
and cold calling. That first 
year was tough. “Every day, 
I thought about giving up,” 
he admits. “I was getting 
rejected constantly. But I 
kept going. I told myself, 
‘There’s no other choice. 
Just do it.’” His persistence 
won him his first listing, 
but the world was about to 
be upended: “I put my very 
first listing on the market at 
the end of 2019, and we got 
our first offer in February 
2020. Then COVID hit—the 
buyer lost their job and 
couldn’t get financing, so 
the deal fell through.” 

But Chris rallied and kept 
going, and closed his first 
deal in August 2020, right 
in the middle of the shaky 
COVID market. By 2021, 
he’d closed $2.7M. That’s 
when things began to click.

Now, a few years in, Chris 
has built a solid real estate 
business that’s rooted in 
consistency, sincerity, and 
a sharp understanding of 
the market. Whether he’s 
helping first-time buyers 
or seasoned investors, his 
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Chris with his wife, Mariia.

focus is the same: build 
lasting relationships and 
guide clients toward smart, 
confident decisions. “I’m 
deeply passionate about 
what I do,” he says. “Every 
deal is a chance to make 
someone’s life better.”

Outside of work, Chris 
finds joy in the simple 
things: walking along the 
lakeshore, watching movies, 
practicing boxing and 
Brazilian jiujitsu, cooking 
up something delicious, 
curling up with his cats, 
Clyde and Porsche, and of 
course, spending time with 
his beloved wife, Mariia. 
His version of balance also 
includes spending time with 
his parents and brother—
including going to Broadway 
shows with his dad, and 
cooking with his mom—and 
family dinners filled with 
laughter, stories, and the 
occasional pet update.

Chris and Mariia remain 
committed to supporting 
Ukraine, where Mariia 
is from. They donate to 
hospitals there to help those 
injured by the war—a quiet 
but powerful reminder 
of what really matters.

Chris—who remains focused 
on growing, both personally 
and professionally—is 
quick to credit his wife 
for keeping him grounded 
and motivated. “Some days 
are tough,” he says. “But 
Mariia reminds me why I 
started.” He also reflects on 
his early years behind the 
wheel as the foundation of 
his work ethic: “Those years 
gave me perspective. I’m 
grateful every day because 
I know how far I’ve come.”

For Chris, success isn’t 
measured by numbers. “It’s 

about health, happiness, 
and the people around you,” 
he says. “If I can have that 
and keep helping others 
along the way, I’m right 
where I’m supposed to be.” 

His advice to new agents? 
Keep going. Be consistent. Be 
curious. “Real estate isn’t easy, 
but it’s worth it. And there 
are people out there who will 
say yes. Just don’t give up.”

Because Chris knows, 
firsthand, that success 
doesn’t always start with 
a big win. But when 
you go all in, the wins 
eventually follow.

“REAL ESTATE 

ISN’T EASY, BUT 

IT’S WORTH IT. 

AND THERE ARE 

PEOPLE OUT 

THERE WHO WILL 

SAY YES. JUST 

DON’T GIVE UP.”
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Elevating Mortgage Solutions

Rob Jones
BY CHRIS MENEZES | PHOTOS BY JOE CASTELLO

PARTNER SPOTLIGHT 

with Huntington Bank
Rob Jones, mortgage sales leader at Huntington Bank, has spent 
nearly two decades guiding clients through one of life’s most 
significant financial decisions: buying a home. His success 
stems from an unwavering commitment to customer service, 
constant communication, and personalized solutions for real 
estate agents and their clients.

“I personally call each client and agent with an update on 
their file every Tuesday,” Rob shares, emphasizing his focus 
on communication and personal service. “This keeps everyone 
informed and eliminates the need for constant follow-up calls, 
and it allows me to focus on growing my business.”

Rob’s commitment to his clients is elevated by the distinct 
advantages of working with Huntington. With the backing of a 
$204 billion asset regional bank, Huntington provides Rob and 
his team with the resources to handle complex transactions 
while maintaining a personalized, hands-on approach. 

“We operate like a mortgage company inside a 
large bank,” Rob explains. “Every week, we have 
a direct line to underwriting, where we can ask 
questions and discuss scenarios to get accurate, 
timely answers for our clients.” 

This access to real-time information allows Rob 
to streamline the lending process, ensuring 
his clients receive clear guidance and efficient 

Rob with his family.  
Photo credit: Robin Hansen Photography
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solutions. For Rob, it’s all about taking care of his clients 
and ensuring they have everything they need. 

His hands-on approach also ensures that clients feel 
supported throughout the entire process. This is where 
his unique system of weekly updates proves invaluable, 
seeing to it that all parties are on the same page. This 
proactive communication not only strengthens his 
relationship with clients but also fosters trust with real 
estate agents, who rely on him to provide seamless 
service to their buyers.

“I believe in delivering news and updates quickly,” Rob 
emphasizes. “There’s nothing worse than getting bad 
news and sitting on it for even a day. I work hard to 
make sure my clients and partners are informed, and 
they know that if there is a hurdle or hiccup, we have a 
solution or possible solutions ready for them.” 

“Our process can also be customized for the real estate 
agents,” he adds. “If they want me to reach out to the 
listing agent to secure a deal or reword my welcome 
email to a client, I’m happy to work with them to make 
the overall process the best possible experience for the 
client that it can be. 

Rob’s relentless work ethic and approach to customer 
service is rooted in his early experiences. Born in 
Chicago and raised in the northwest suburbs, he 
discovered his passion for sales during his college years 
at the University of Iowa. “I sold books door-to-door in 
Dallas for a summer,” he recalls. “We worked eighty 
hours a week, and it was the hardest thing I’ve ever 
done, but it made me fall in love with sales.”

Outside of his professional life, Rob is dedicated to his 
family, spending quality time with his wife and their 
three sons. The family enjoys outdoor adventures, often 
taking road trips to places like Colorado, Tennessee, and 
Florida. Whether he’s fishing with his sons or attending 
concerts at the Red Rocks Amphitheater, Rob values the 
work-life balance he has worked hard to maintain. 

“To me, success is having control over my life, 
especially my time,” Rob reflects. “Being able to coach 
my kids’ baseball teams or take them to a game during 
‘normal work hours’ is worth working at night while 
they’re asleep.”

Looking to the future, Rob aims to further expand his 
brand and increase his visibility among real estate 
agents. “I want agents to know that I’m here to make 
their clients’ experience smooth and stress-free,” he 
says. “It’s about building trust and showing them that 
I’m a partner they can rely on.”

Rob continues to make the home-buying process easier, 
less stressful, and ultimately more rewarding for 
everyone involved.

To learn more 
about Rob (NMLS 
#616600) and how 
he can assist with 
your mortgage 
needs, contact him 
at Rob.Jones@
huntington.com or 
visit Huntington.
com/mortgage/
jones-robert.

Huntington Bank 
(NMLS #402436) is 
an equal housing 
lender and a 
member of the 
FDIC. Lending 
products are 
subject to credit 
application and 
approval.

Rob styled by DIBI 
Menswear.
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Bringing together the knowledge and expertise in the three 
roles I embrace the most, I impart finesse and proficiency to
a fast-paced and challenging real estate market.

smowery@mowerylaw.com

(773) 279-9900
MoweryLaw.com

T H E R E  I S  N O  T R A N S A C T I O N  W H E R E
S P E E D  A N D  A C C E S S I B I L I T Y  M A T T E R  M O R E .

I understand,
and I deliver.
Attorney. Homeowner. Parent.

Adrian Scurtu, PARTNER
224-352-2645

ascurtu@manningsilverman.com
175 Olde Half Day Road

Suite 290
Lincolnshire, IL 60069

We’re a CPA firm helping real 
estate agents and investors 

understand and minimize their tax 
liability. We empower and educate 

our clients on the best tax strategy 
to implement through tax 
seminars, both locally 

and nationally. 

Securing Your Success,
Every Step of 
the Way

WE TRANSFORM BUSINESSES 

Web Design

Acquisition Email Campaigns

Search Engine Optimization

Live Chat

Reputation Management

Reach out to the publisher of this magazine for more information.

We handle the details so business owners can spend 
their time doing what they do best. 

SEM / Paid Search

Mobile and Display Advertising

OTT / CTV Streaming Advertising

Paid Social Media

Yelp Partnership

HYPORTDIGITAL.COM
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Teams and individuals from January 1, 2025 to April 30, 2025

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

1 Carrie McCormick 29 $61,260,270 21 $45,275,000 50 $106,535,270

2 Emily Sachs Wong 23 $53,797,500 25 $46,166,750 48 $99,964,250

3 Matt Laricy 64.5 $32,459,506 81.5 $43,069,149 146 $75,528,655

4 Grigory Pekarsky 14.5 $6,329,750 127.5 $63,481,424 142 $69,811,174

5 Jeffrey Lowe 14.5 $17,812,500 19.5 $25,601,000 34 $43,413,500

6 Nancy Tassone 12 $33,866,587 1 $8,500,000 13 $42,366,587

7 Benyamin Lalez 4.5 $2,393,450 52 $31,668,350 56.5 $34,061,800

8 Alexandre Stoykov 7.5 $3,942,500 44.5 $29,198,350 52 $33,140,850

9 Sam Jenkins 13 $24,734,799 8 $8,090,000 21 $32,824,799

10 Konrad Dabrowski 12.5 $13,187,250 12.5 $17,344,393 25 $30,531,643

11 Timothy Salm 7.5 $22,565,000 3.5 $7,053,000 11 $29,618,000

12 Timothy Sheahan 18 $19,982,411 7.5 $8,182,400 25.5 $28,164,811

13 Bradley Brondyke 15.5 $24,303,474 0 $0 15.5 $24,303,474

14 Margaret Baczkowski 7 $11,708,388 4 $12,593,574 11 $24,301,962

15 Leila Zammatta 7.5 $22,487,588 0 $0 7.5 $22,487,588

16 Eugene Fu 4.5 $7,892,500 16 $14,293,000 20.5 $22,185,500

17 Dawn McKenna 9 $9,937,500 12.5 $11,937,750 21.5 $21,875,250

18 Jason O'Beirne 19 $17,200,000 4 $3,195,000 23 $20,395,000

19 Brad Lippitz 11 $8,342,850 12 $11,993,699 23 $20,336,549

20 Sophia Klopas 8 $4,845,250 14 $15,241,938 22 $20,087,188

21 Leigh Marcus 16.5 $12,753,000 9 $7,287,500 25.5 $20,040,500

22 Chezi Rafaeli 9 $11,417,500 6 $8,037,500 15 $19,455,000

23 Mario Greco 16.5 $13,729,075 6 $5,648,000 22.5 $19,377,075

24 Julie Busby 13.5 $10,538,250 10.5 $8,637,000 24 $19,175,250

25 Katharine Waddell 12 $7,699,625 11 $8,909,500 23 $16,609,125

26 Hadley Rue 16 $14,547,000 2 $1,375,000 18 $15,922,000

27 Melanie Everett 8 $4,951,950 20 $10,832,000 28 $15,783,950

28 Darrell Scott 7.5 $4,280,838 15.5 $11,111,600 23 $15,392,438

29 Daniel Glick 11 $10,495,000 4 $4,875,000 15 $15,370,000

30 P Corwin Robertson 13 $15,085,260 0 $0 13 $15,085,260

31 Jill Silverstein 2.5 $1,699,750 10 $12,947,000 12.5 $14,646,750

32 Kevin Hinton 5 $2,774,500 18.5 $11,741,501 23.5 $14,516,001

33 Rachel Krueger 4 $4,095,000 3 $10,265,000 7 $14,360,000

34 Cory Tanzer 9.5 $5,072,318 18.5 $9,258,969 28 $14,331,287

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

35 Danielle Dowell 8.5 $6,159,374 11 $8,125,250 19.5 $14,284,624

36 Karen Biazar 11 $7,517,682 17 $6,597,225 28 $14,114,907

37 Karen Schwartz 12 $8,623,500 6 $5,227,000 18 $13,850,500

38 Daniel Close 4.5 $3,185,000 12 $10,542,700 16.5 $13,727,700

39 Lisa Kalous 3.5 $3,526,000 11 $9,735,500 14.5 $13,261,500

40 Sarah Jaffe 0 $0 20 $13,103,900 20 $13,103,900

41 Colin Hebson 5.5 $5,727,975 5.5 $7,363,000 11 $13,090,975

42 Sam Shaffer 4 $2,255,000 16.5 $10,730,250 20.5 $12,985,250

43 Hayley Westhoff 6.5 $4,547,306 9.5 $8,435,806 16 $12,983,111

44 Elias Masud 7 $5,051,000 14 $7,909,000 21 $12,960,000

45 Millie Rosenbloom 5 $5,376,772 6 $7,471,359 11 $12,848,131

46 Eudice Fogel 2.5 $1,278,500 8 $11,536,500 10.5 $12,815,000

47 Tommy Choi 6.5 $5,607,950 5 $7,011,450 11.5 $12,619,400

48 Ivona Kutermankiewicz 6 $5,455,000 4 $7,160,500 10 $12,615,500

49 Molly Sundby 8.5 $12,443,750 0 $0 8.5 $12,443,750

50 Lance Kirshner 6.5 $4,938,950 7.5 $7,406,500 14 $12,345,450

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago 
proper only and may not match the agent’s exact year-to-date volume.

Buyers frequently ask,
“Do I need a broker?”
Our �rm believes that yes, they really do.
See for yourself. Scan the code for
10 reasons why on our blog.

- John Aylesworth
Partner & Lead Attorney
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Make the
right move 

GET A FREE QUOTE BY CALLING US AT 773-236-8797
4250 N Marine Dr.  |  Chicago, IL, 60613

Il.C.C 184599

h2hmovers.com
The movers were courteous and 
unrushed. I really enjoyed the 
process. I would never imagine 
packing my own things again... 
H2H Movers was a great 
experience, I'm really happy we 
used them.
- John Grafft
Award-Winning Realtor

SCAN HERE
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Teams and individuals from January 1, 2025 to April 30, 2025

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

51 Debra Dobbs 6 $7,072,000 5 $5,144,000 11 $12,216,000

52 Kelly Parker 4.5 $3,014,000 15 $9,178,000 19.5 $12,192,000

53 Jonathan Chvala 5 $1,736,000 13 $10,311,500 18 $12,047,500

54 Marc Zale 8 $10,020,000 1 $1,950,000 9 $11,970,000

55 James D'Astice 4 $1,929,225 13 $9,920,100 17 $11,849,325

56 Victoria Singleton 27.5 $11,783,750 0 $0 27.5 $11,783,750

57 Gail Spreen 15.5 $9,489,000 2 $2,017,500 17.5 $11,506,500

58 Steve Dombar 1.5 $721,000 16 $10,564,500 17.5 $11,285,500

59 Nicholaos Voutsinas 3.5 $2,458,750 14 $8,815,000 17.5 $11,273,750

60 Patrick Teets 6 $8,403,000 2 $2,822,000 8 $11,225,000

61 Kathleen Ullo 24.5 $11,183,698 0 $0 24.5 $11,183,698

62 Patrick Shino 6.5 $3,019,200 13 $8,156,998 19.5 $11,176,198

63 Owen Duffy 10.5 $9,990,500 2 $1,105,100 12.5 $11,095,600

64 Lauren Mitrick Wood 7 $3,157,750 12.5 $7,937,500 19.5 $11,095,250

65 Brad Zibung 12 $4,996,400 10.5 $6,075,016 22.5 $11,071,416

66 Patrick Dodd 8 $7,961,250 2 $3,075,000 10 $11,036,250

67 Alishja Ballard 6.5 $5,373,000 9 $5,509,495 15.5 $10,882,495

68 Justin Lucas 7 $6,945,000 5 $3,873,000 12 $10,818,000

69 Michael Maier 18 $8,396,775 4 $2,305,275 22 $10,702,050

70 Jennifer Ames 4 $4,910,000 3 $5,772,500 7 $10,682,500

71 Susan O'Connor 3 $6,313,000 4 $4,345,000 7 $10,658,000

72 James Buczynski 2.5 $1,570,250 4 $8,835,000 6.5 $10,405,250

73 Lucas Blahnik 6 $6,335,000 5 $4,066,500 11 $10,401,500

74 Alex Wolking 8 $5,459,000 8 $4,939,510 16 $10,398,510

75 Leopoldo Gutierrez 6.5 $3,936,000 12 $6,377,000 18.5 $10,313,000

76 Camille Canales 2.5 $1,241,400 12.5 $8,900,675 15 $10,142,075

77 Kathleen Malone 4 $3,955,000 5 $6,046,959 9 $10,001,959

78 Jason Vondrachek 1 $5,000,000 1 $5,000,000 2 $10,000,000

79 Cynthia Sodolski 8 $6,315,000 3 $3,675,000 11 $9,990,000

80 Natasha Motev 1 $1,550,000 3 $8,288,000 4 $9,838,000

81 Cara Buffa 4 $5,132,500 3 $4,546,770 7 $9,679,270

82 Kacia Snyder 10 $9,646,000 0 $0 10 $9,646,000

83 Melanie Giglio 5.5 $2,727,500 13 $6,887,000 18.5 $9,614,500

84 Michael Greco 7 $4,600,000 6 $4,914,500 13 $9,514,500

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago 
proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

85 Rafay Qamar 11.5 $4,222,709 15.5 $5,030,426 27 $9,253,135

86 Susan Miner 2 $6,875,000 2 $2,355,000 4 $9,230,000

87 Brady Miller 8 $3,870,000 7.5 $5,285,000 15.5 $9,155,000

88 Mike Larson 1 $1,260,000 2 $7,865,000 3 $9,125,000

89 Ryan Preuett 5.5 $6,178,250 3 $2,902,800 8.5 $9,081,050

90 Keith Brand 8 $5,573,300 5 $3,410,000 13 $8,983,300

91 Rubina Bokhari 3 $2,471,000 4 $6,363,000 7 $8,834,000

92 Dan Nelson 2 $2,065,000 12 $6,666,000 14 $8,731,000

93 Amanda McMillan 5.5 $3,066,000 5.5 $5,659,500 11 $8,725,500

94 Genna Hill 2.5 $8,645,000 0 $0 2.5 $8,645,000

95 John Grafft 7 $6,439,500 3 $2,188,000 10 $8,627,500

96 Joanne Nemerovski 3 $3,972,000 6 $4,625,000 9 $8,597,000

97 Cadey O'Leary 3.5 $7,712,500 2 $866,500 5.5 $8,579,000

98 Michael Shenfeld 3.5 $2,406,600 8.5 $6,119,000 12 $8,525,600

99 Joseph Kotoch 3 $4,960,000 2 $3,549,900 5 $8,509,900

100 Keith Goad 4 $4,985,000 3 $3,505,000 7 $8,490,000
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Unlock the Power of Homeownership for Your Clients
15% Down Payment with NO MORTGAGE INSURANCE

• Lower Cash to Close
• Lower Monthly Payment
• Creates extra funds for client renovations or 

a home refresh

Equal Housing Opportunity Michelle Bobart VP NMLS 137164 | CCM NMLS 3029
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Licensed to serve clients in all 50 states.

Michelle Bobart
SVP of Mortgage Lending/
Producing Branch Manager

(312) 953-7365

Bye Bye PMI,
Hello Opportunity!

Connect with Michelle Bobart
to learn more about our
unique mortgage solutions to
fuel your clients’ success.
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JASON CHMIELEWSKI
Managing Attorney

Choose an experienced real estate
attorney you and your clients can trust.

We Handle Your contracts like 
        Dad handles the Grill:

CAREFULLY & 
THOROUGHLY

CHICAGOLAND'S TRUSTED
Historical & Luxury Home Inspection Experts.

KEESHININSPECTION.COM

CALL TO PARTNER
WITH US TODAY

(773) 871-2356
Stuart Keeshin, Owner

WE'VE GOT YOU COVERED.

Liane Luckett

Tia Duderstadt

Account executive
Multi Million Dollar Producer

708-205-5193
lluckett@HWAhomewarranty.com

Account Executive
Million Dollar Producer

847-271-7968 
Tia.D@hwahomewarranty.com

Coverage You Can TRUST 
Give your buyers and sellers the coverage they deserve.

Always ask for the HWA FULL SERVICE 13-month company

Y O U R  LO C A L
R E P R E S E N TAT I V E S

Over  25  Year s
combined  exper ience !

h w a h o m e w a r r a n t y . c o m  •  8 8 8 . 4 9 2 . 7 3 5 9
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Teams and individuals from January 1, 2025 to April 30, 2025

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

101 Sara McCarthy 4.5 $3,543,050 9 $4,919,900 13.5 $8,462,950

102 Ioannis Floros 1 $238,000 16 $8,156,400 17 $8,394,400

103 Brent Hall 9 $8,261,900 0 $0 9 $8,261,900

104 Ken Jungwirth 6 $5,362,500 6 $2,891,000 12 $8,253,500

105 Roman Patzner 4 $4,795,000 3 $3,275,000 7 $8,070,000

106 Todd Szwajkowski 3.5 $1,423,000 13.5 $6,616,500 17 $8,039,500

107 Sherri Hoke 5 $7,805,000 0 $0 5 $7,805,000

108 James Sheehan 4.5 $6,662,500 1 $950,000 5.5 $7,612,500

109 Brian Pistorius 5 $4,814,000 6 $2,796,852 11 $7,610,852

110 Bari Levine 5.5 $4,005,562 6 $3,561,000 11.5 $7,566,562

111 Tiffeny Meyers 6 $3,729,999 6 $3,770,000 12 $7,499,999

112 Vincent Anzalone 2 $1,210,000 5 $6,282,500 7 $7,492,500

113 Robert Grilli 1.5 $349,750 7 $7,044,000 8.5 $7,393,750

114 Kevin Wood 1 $4,480,000 2 $2,825,000 3 $7,305,000

115 Vikas Wadhwa 4 $4,730,000 2 $2,490,000 6 $7,220,000

116 Deborah Ballis Hirt 3.5 $1,855,500 3 $5,344,500 6.5 $7,200,000

117 Scott Curcio 8 $3,748,000 7 $3,411,000 15 $7,159,000

118 Elizabeth Lassner 4 $3,579,725 3 $3,524,490 7 $7,104,215

119 Camie Cirrincione 1 $1,140,000 10 $5,894,300 11 $7,034,300

120 Jacob Reiner 4 $2,260,000 11 $4,690,900 15 $6,950,900

121 Jeanne Martini 2.5 $6,945,000 0 $0 2.5 $6,945,000

122 Arthur Rothschild 2 $670,000 4.5 $6,245,000 6.5 $6,915,000

123 Tony Mattar 1 $469,500 8 $6,436,500 9 $6,906,000

124 Bridget Sheahan 7 $6,900,561 0 $0 7 $6,900,561

125 Vilgert Vincenzo Kostaqi 5 $3,307,000 5 $3,592,000 10 $6,899,000

126 Jennifer Liu 7 $6,499,600 1 $327,000 8 $6,826,600

127 Mariah Dell 4.5 $2,532,500 4 $4,285,000 8.5 $6,817,500

128 Nicholas Colagiovanni 6 $2,941,375 5 $3,840,000 11 $6,781,375

129 Paul Ragi 3 $1,700,000 4 $5,072,500 7 $6,772,500

130 Thomas Morrisey 0 $0 1 $6,750,000 1 $6,750,000

131 Kristin Gonnella 3.5 $2,154,000 4 $4,553,349 7.5 $6,707,349

132 Richard Kasper 6.5 $5,453,050 2 $1,210,000 8.5 $6,663,050

133 Andrew Thurston 4.5 $6,662,500 0 $0 4.5 $6,662,500

134 Karrin Algas 4 $4,685,000 1 $1,800,000 5 $6,485,000

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago 
proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

135 James Gurick 2 $718,000 5 $5,734,000 7 $6,452,000

136 Cornelis Hoogstraten 2 $1,700,100 5 $4,732,500 7 $6,432,600

137 Kristine Farra 1 $250,000 2 $6,180,000 3 $6,430,000

138 Jacqueline Lotzof 2.5 $2,495,000 3 $3,930,000 5.5 $6,425,000

139 Scott Berg 14 $5,626,900 2 $732,000 16 $6,358,900

140 Kenneth Dooley 2.5 $2,097,500 3 $4,250,000 5.5 $6,347,500

141 Emily Smart Lemire 1 $562,500 2 $5,780,000 3 $6,342,500

142 Stephanie Loverde 7 $3,944,150 4 $2,391,000 11 $6,335,150

143 Anthony Flora 6 $6,335,000 0 $0 6 $6,335,000

144 Michael Rosenblum 3 $4,383,247 2 $1,860,000 5 $6,243,247

145 Lawrence Dunning 9 $5,840,000 1 $390,000 10 $6,230,000

146 Daniel Fowler 2 $2,855,000 2 $3,350,000 4 $6,205,000

147 Lisa Blume 5 $3,584,775 6 $2,620,000 11 $6,204,775

148 Jacqueline Colando 5 $2,945,000 3 $3,225,000 8 $6,170,000

149 Chris Gomes 5.5 $3,819,000 2 $2,342,500 7.5 $6,161,500

150 Morgan Sage 2.5 $904,500 5 $5,246,400 7.5 $6,150,900

This is Naya T. Cat,
and she is judging you for

not hiring Loftus Law.

What does the
T. stand for?

patrick@loftus.law 
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We Believe Health Care Professionals Spend Their Time
Helping Others & Now its Our Turn To Help Them!

• No Income History Requirement
• Available for New Purchases or Rate and Term Refinance
• 1-2 Unit Homes Allowed
• 100% financing to $1 million with no mortgage insurance 
• MD, DO & DDS
• 100% LTV to $1M, 95% LTV to $1.5M and 89.99% to $2M

Call Us Today To Learn More!

Jennifer Brown
Senior Mortgage Banker
773-412-4250
jenniferl.brown@bmo.com
NMLS #222936
1200 E. Warrenville Road
Naperville, IL 60563 

A HOUSE CALL THAT 
LEADS YOU HOME
Physicians' Mortgage Program
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Teams and individuals from January 1, 2025 to April 30, 2025

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

151 Jessica Dekruiff 6 $6,148,750 0 $0 6 $6,148,750

152 Alice Berger 6 $4,115,000 3 $2,028,000 9 $6,143,000

153 Elizabeth Licata 4 $3,550,000 2 $2,575,000 6 $6,125,000

154 Michael Hall 2 $1,655,000 2 $4,445,000 4 $6,100,000

155 Linda Levin 7 $5,488,900 1 $608,300 8 $6,097,200

156 Layching Quek 3 $1,870,000 6 $4,227,000 9 $6,097,000

157 Adele Lang 4 $2,266,000 6 $3,823,250 10 $6,089,250

158 Maggie Diedrick 1 $443,000 5 $5,632,500 6 $6,075,500

159 Stacey Dombar 9 $4,820,500 2 $1,230,000 11 $6,050,500

160 Steven Powers 5 $5,449,000 1 $595,000 6 $6,044,000

161 Adam Zagata 4.5 $2,309,500 8.5 $3,712,855 13 $6,022,355

162 Staci Slattery 7 $6,005,157 0 $0 7 $6,005,157

163 Kathryn Barry 5 $3,244,000 3 $2,760,000 8 $6,004,000

164 Nadine Ferrata 8 $5,660,000 1 $300,000 9 $5,960,000

165 Joel Halperin 2.5 $2,650,000 4 $3,274,000 6.5 $5,924,000

166 Keith Wilkey 2 $3,962,143 2 $1,934,500 4 $5,896,643

167 Matthew Shrake 7.5 $2,966,400 2 $2,900,000 9.5 $5,866,400

168 Roman Popovych 4 $3,369,012 2 $2,475,000 6 $5,844,012

169 Mark Icuss 3 $5,823,500 0 $0 3 $5,823,500

170 Douglas Smith 3 $5,288,500 1 $529,000 4 $5,817,500

171 Neringa Northcutt 4 $2,975,000 2 $2,820,000 6 $5,795,000

172 Nancy McAdam 4 $1,763,000 4 $4,031,250 8 $5,794,250

173 Deborah Hess 3.5 $1,912,200 8 $3,846,100 11.5 $5,758,300

174 Ashley Bell 6 $3,385,000 3 $2,341,000 9 $5,726,000

175 Marta Landrosh 2 $5,720,000 0 $0 2 $5,720,000

176 Melissa Siegal 6 $3,862,500 3 $1,855,000 9 $5,717,500

177 Daniel Pogofsky 3 $1,615,100 4 $4,090,000 7 $5,705,100

178 D Waveland Kendt 5 $1,684,000 3 $4,005,000 8 $5,689,000

179 Edward Grochowiak 2 $606,500 10 $5,068,200 12 $5,674,700

180 Monica Canellis 0 $0 1 $5,650,000 1 $5,650,000

181 Brian Loomis 3 $4,740,000 1 $875,000 4 $5,615,000

182 Stefanie Lavelle 11 $3,882,000 4 $1,689,000 15 $5,571,000

183 Mark Keppy 8.5 $4,971,625 2 $528,500 10.5 $5,500,125

184 Cyrus Seraj 3 $3,535,000 1 $1,950,000 4 $5,485,000

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago 
proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

185 Brooke Vanderbok 6 $4,721,252 1 $751,000 7 $5,472,252

186 Bari Anixter 0 $0 3 $5,470,000 3 $5,470,000

187 Daniel Spitz 3.5 $1,753,750 5 $3,675,000 8.5 $5,428,750

188 James Ziltz 6 $3,338,000 2 $2,075,000 8 $5,413,000

189 Abby Kelley 4.5 $3,047,000 3.5 $2,365,376 8 $5,412,376

190 Ryan Smith 30.5 $5,393,150 0 $0 30.5 $5,393,150

191 Matthew Liss 3 $1,997,200 5 $3,394,250 8 $5,391,450

192 Jovanka Novakovic 2.5 $1,825,500 6 $3,564,270 8.5 $5,389,770

193 John Dasdelen 4.5 $4,477,000 1 $897,500 5.5 $5,374,500

194 Michael Battista 2 $4,167,000 1 $1,205,000 3 $5,372,000

195 Tatiana Perry 7 $3,462,800 3 $1,905,000 10 $5,367,800

196 Philip Skowron 3 $5,102,500 0.5 $255,000 3.5 $5,357,500

197 James Mattz 6 $1,278,750 7 $4,058,950 13 $5,337,700

198 Brett Novack 2 $1,388,000 6.5 $3,942,000 8.5 $5,330,000

199 Anne Coleman 1 $490,500 4 $4,813,000 5 $5,303,500

200 Jamie Stoner 5 $1,892,500 6 $3,360,000 11 $5,252,500

Corby Mortgage is licensed in: Illinois - Wisconsin - Indiana  

EXPERIENCE MATTERS

CHIEF OPERATING OFFICER
JEFF SCHNELLER

NMLS #217765

With 26 years in the business, our wealth of 
experience truly makes a difference.

 
 
 
 

 

• First Time Buyer Grant Programs
• Self-Employed Specialist

• Scotsman Guide Top Producer 
• Condo’s Made Simple: FHA Spot & VA Approvals

• Creative Non-Contingent Solutions!!!
708-268-5346

jschneller@corbymortgage.com

www.mortgagewithschneller.com

P:
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Teams and individuals from January 1, 2025 to April 30, 2025

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

201 Joshua Lipton 0 $0 5 $5,233,000 5 $5,233,000

202 Michael Scanlon 8 $2,880,750 4 $2,335,000 12 $5,215,750

203 Nancy Furth 1.5 $5,215,000 0 $0 1.5 $5,215,000

204 Landon Heck 2 $880,000 7 $4,325,800 9 $5,205,800

205 Pasquale Recchia 1.5 $814,000 6 $4,380,000 7.5 $5,194,000

206 Nick Riggio 0 $0 6.5 $5,163,800 6.5 $5,163,800

207 Quentin Green Iii 2 $1,225,628 7 $3,919,000 9 $5,144,628

208 Robin Phelps 2 $1,530,000 4 $3,611,000 6 $5,141,000

209 Samantha Porter 5.5 $5,085,000 0 $0 5.5 $5,085,000

210 Lauren Goldberg 5.5 $5,085,000 0 $0 5.5 $5,085,000

211 Jeremiah Fisher 4.5 $2,022,500 4 $3,020,000 8.5 $5,042,500

212 James Streff 6 $2,947,300 4 $2,089,000 10 $5,036,300

213 Tim Stassi 3 $3,975,000 1 $1,038,000 4 $5,013,000

214 Randy Nasatir 1.5 $933,750 8 $4,021,000 9.5 $4,954,750

215 Peter Kozera 3 $3,098,500 2 $1,850,000 5 $4,948,500

216 Olin Eargle 5.5 $2,137,500 7 $2,796,500 12.5 $4,934,000

217 Kevin Bigoness 3 $4,270,000 1 $650,000 4 $4,920,000

218 Ann Caron 2 $1,380,000 3 $3,530,000 5 $4,910,000

219 Salvador Gonzalez 8 $2,469,800 9 $2,439,900 17 $4,909,700

220 Bruce Glazer 4 $3,112,500 2 $1,786,000 6 $4,898,500

221 Erin Feinerman 3 $1,006,000 7 $3,878,900 10 $4,884,900

222 Michael Saladino 9 $3,893,025 2 $982,495 11 $4,875,520

223 Nicholas Farnsworth 8 $2,906,000 3 $1,945,000 11 $4,851,000

224 Kaylin Goldstein 3 $1,676,300 3 $3,122,750 6 $4,799,050

225 Shay Hata 2.5 $1,076,000 4 $3,709,000 6.5 $4,785,000

226 Ryan Huyler 3 $2,225,000 2 $2,557,500 5 $4,782,500

227 Ryan Hardy 2 $4,775,000 0 $0 2 $4,775,000

228 Luke Sandler 5 $2,330,000 2 $2,435,000 7 $4,765,000

229 Scott Stavish 1 $535,000 5 $4,222,000 6 $4,757,000

230 Kelsey Mayher 2 $956,550 3 $3,780,000 5 $4,736,550

231 Robert Sullivan 2 $1,739,000 2 $2,950,000 4 $4,689,000

232 Sari Levy 1 $1,775,000 2 $2,905,000 3 $4,680,000

233 Thomas Moran 3 $4,675,000 0 $0 3 $4,675,000

234 Mehdi Mova 2 $1,009,000 4 $3,624,938 6 $4,633,938

TOP 250 STANDINGS

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted. 
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team. 
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago 
proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

235 Jeffrey Herbert 1 $365,000 10 $4,258,000 11 $4,623,000

236 Bradley Sanders 3.5 $2,458,750 4 $2,156,800 7.5 $4,615,550

237 Amir Fouad 10 $4,607,000 0 $0 10 $4,607,000

238 Lesley Sweeney 3 $2,635,000 3 $1,946,000 6 $4,581,000

239 Ali Bakir 2 $926,000 6 $3,651,400 8 $4,577,400

240 Tanner Peterson 1 $1,022,500 5.5 $3,554,000 6.5 $4,576,500

241 Gregorio Cirone 5.5 $2,491,250 3.5 $2,082,501 9 $4,573,751

242 Michael Gentile 3 $2,899,000 3 $1,663,000 6 $4,562,000

243 Susan Kanter 0.5 $157,500 5 $4,400,000 5.5 $4,557,500

244 Shane Wulbert 5 $2,297,000 2 $2,259,000 7 $4,556,000

245 Rita Kerins 4 $2,360,250 2 $2,175,000 6 $4,535,250

246 Kimber Galvin 2 $2,141,000 4 $2,380,500 6 $4,521,500

247 Connie Engel 0 $0 5 $4,508,995 5 $4,508,995

248 Chih-Hao Yang 5 $2,102,500 5 $2,403,957 10 $4,506,457

249 Curtis Crotty 3 $3,763,500 1 $715,000 4 $4,478,500

250 Laura Bibbo Katlin 1 $1,227,500 1 $3,250,000 2 $4,477,500

ELEVATE YOUR LISTINGS info@realtor360pro.com
816-769-2256

 realtor360pro.com

$119

BASE
15 HDR images
Next day turnaround
Custom branded listing site
& property flyer

Download our app!

$156

PRO
25 HDR images
Floor plan w/ measurements
Next day turnaround
Custom branded listing site
& property flyer

$229
Most Popular

SELECT
30 HDR images
360-degree virtual tour
Drone photography
Floor plan w/ measurements
Next day turnaround
Custom branded listing site
& property flyer

$444
Best Value

THE WORKS
35 HDR images
360-degree virtual tour
Cinematic film & reel
Drone photography
Floor plan w/ measurements
Next day turnaround
Custom branded listing site
& property flyer

HDR Photography, Videography, 
60 Tours, Drone, & More!
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