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Cell: 843-270-7227     Office: 843-447-9525
Valerie@miraclemoversusa.com 

Empower your clients to take control of their
next move with confidence, courtesy of

Miracle Movers of Myrtle Beach & Charleston!

 

RATED #1 IN MYRTLE BEACH FOR OVER 6 YEARS

What sets us apart as
a trusted leader in

moving companies? 
Our family based company, filled 

with passionate vetted employees! 

Local & Long Distance Moves
Commercial Moves 
Junk Removal
Professional Packing Services
Furniture Placement 
Box Delivery
Licensed & Insured

FREEDOMBOATCLUB.COM • 843-732-3777

 

 

 NORTH MYRTLE BEACH
@ Harbourgate Marina

MURRELLS INLET
@ Crazy Sister Marina

& Wacca Wache Marina

SOUTHPORT, NC
 @ Morningstar Marina

WHEN YOUR CLIENT SAYS THEY WANT TO BUY A BOAT…
TELL THEM ABOUT FREEDOM BOAT CLUB!
Before your client takes on the cost and hassle of ownership, show them a smarter option
with Freedom Boat Club—where boating is easy, affordable, and fun.

As a trusted REALTOR®, offering this unique solution makes you stand out, gives your
clients incredible value, and turns one sale into a lifelong relationship.

Partner with us today—and give your clients one more reason to love coastal living.

No maintenance. No cleaning. No storage.
Unlimited access to boats—locally and nationally.
They get the lifestyle. You get the credit.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

APPRAISAL SERVICES
For What It’s Worth
Michael Sichitano
(843) 808-1533
1136 44th Avenue North Suite 101
Myrtle Beach, SC 29577
www.fwiwappraisal.com/

ATTORNEY
Joye, Nappier, Risher, 
& Hardin, LLC
Wendy Hardin
(843) 357-6454
www.inletlaw.com

BOATING
Freedom Boat Club
Chris Speckman
(843) 732-3777
www.freedomboatclub.com

BUILDER
Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

CRM
Bonzo
(614) 357-2367
getbonzo.com

FENCING
Creative Fencing
Brandon Krotz
(843) 267-7254
creativefencingllc.com/

FURNITURE
Sea Side Furniture 
Gallery & Accents
Julie Almeida
(843) 280-7632
shopseasidefurniture.com

HANDYMAN SERVICES
Ace Handyman Services 
Grand Strand
(843) 380-8663
www.acehandymanservices.com/
offices/grand-strand

HOME BUILDER
D.R. Horton
(843) 655-0347
www.drhorton.com

HOME INSPECTION
Island Inspections, LLC
Matt Smoak
(843) 817-8810
www.islandinspectionsllc.com

Rivertown Property Inspections
Justin Ferraro
(843) 360-4354
1203 48th Ave N
Suite 111
Myrtle Beach, SC 29577
www.rivertowninspects.com

Sloan Home Inspections
(843) 209-4792
sloanhomeinspections.com/

Top to Bottom Home Inspection
John Pate
(843) 231-8532
www.homeinspectiontop
tobottom.com

HOME WARRANTY
Old Republic Home Protections
Stephanie Midgett
(910) 382-8048

INSURANCE
Coastal Insurance Group
Sarah Sichitano
(843) 808-0291
1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
www.coastalinsurancellc.com/

IRRIGATION
Conserva Irrigation
(843) 979-7070
www.conservairrigation.com

MORTGAGE / LENDER
American Financial 
Network - MB
(843) 839-4992
www.afncorp.com/web/sarahellis

Element Funding
PJ Crescenzo
(843) 813-6745

Nation One
(843) 813-6745

MOVERS & DELIVERY 
RESIDENTIAL/COMMERCIAL
LaBarbera Movers, LLC
(843) 214-2569
labarberamovers.com/

Miracle Movers Myrtle Beach
John Navarro
(843) 447-9525
www.miraclemoversusa.com

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton
(843) 997-5088
www.caringtransitions
myrtlebeach.com

PEST CONTROL SERVICES
Beach Pest Service
(843) 945-2806
www.beachpestservice.com

PHOTOGRAPHY
High Tide Content, LLC
Jeremy Kierez
(843) 885-3088
www.hightidecontent.com

Weston Media
(843) 396-3609
www.weston-media.com

ROOFING
Monarch Roofing
(843) 396-2802
monarchroofing.biz/

SIGNS, BANNERS & PRINTING
Design the Sign
Olga Kazakova
(843) 808-9301
www.facebook.com/
designthesign/
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YOUR GRAND STRAND REAL ESTATE MEDIA TEAM

EST 2018 | Licensed & Insured | Photo | Video | Drone | 3D | Creative
A small team of five that cares! Text/Call Us at 843.885.3088 or book online www.hightidecontent.com

John Pate, Certified Roof Inspector  |  843-231-8532
Book your Home Inspection online at www.homeinspectiontoptobottom.com

WITH A PROPERTY INSPECTION
FROM TOP TO BOTTOM, THE ONLY THING 

YOUR CLIENT HAS TO WORRY ABOUT
IS SETTLING INTO THEIR NEW HOME.

No Roof Too High!
Drone Certified and Licensed
Roof Inspections

As a member of the Coastal Carolina 
Association of REALTORS®, we've 

worked closely with Myrtle Beach Area 
Realtors for over 10 years!
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Meet
The

Team
Bill Poulin

Publisher/Owner
Dave Danielson

Writer

Jeremy Kierez
Photographer

Anna Price
Ad Strategist

Anita Jones
Publisher/Owner

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Follow us on Facebook and 
Instagram

https://www.facebook.com/
carolinacoastrealproducersmag

https://www.instagram.com/
carolinacoastrealproducersmag

Tyler Graham
Photographer
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LEADING WITH HEART, HUSTLE,
AND HUMILITY

WRITTEN BY ANITA JONES  ••  PHOTOGRAPHY BY JEREMY KIEREZ - HIGH TIDE CONTENT

Lindsay Lindsay Jones is the kind of REALTOR® 
whose impact reaches far beyond the 
closing table. With over $85 million 
in career volume and a standout 
$31.5 million in 2024 alone, Lindsay 
has proven herself as one of the most 
respected, accomplished, and genuine 
professionals on the Grand Strand. 
Numbers only tell part of her story. Her 
heart for people, her unwavering work 
ethic, and her quiet resilience are what 
truly set her apart.

From Farm Roots to  
Fierce Resilience 
Originally from Texas and Oklahoma, 
Lindsay grew up on a farm—a 
childhood that instilled a lifelong work 
ethic and appreciation for grit and 
perseverance. After graduating from 
McAlester High School in Oklahoma, 
she pursued a degree in Microbiology 
at the University of Oklahoma and later 
earned her certification to teach high 
school sciences. From the classroom to 
business ownership, Lindsay has always 
embraced challenge and growth. She 
spent eight fulfilling years running a 
women’s boutique in Nixa, Missouri—
an experience that highlighted her 
entrepreneurial spirit and love for 
connecting with others.

A Real Estate Rise Fueled  
by Purpose 
In 2018, when her two children left 
for college out of state, Lindsay and 
her husband, Marty, an ER physician 
with Conway Medical Group, made 
the move to Myrtle Beach. “After 
relocating, I realized how much I missed 
working,” Lindsay reflects. “My husband 
encouraged me to get my real estate 
license, and the rest is history.”

And what a history she has built. In 
just under five years, Lindsay has 
become a top-producing single agent 
at Grande Dunes Properties in both 
2023 and 2024 and holds the Certified 
Luxury Home Marketing Specialist 
(CLHMS) designation. But among all her 
accolades, there is one award that holds 
special meaning- it is the brokerage’s 
“Spotlight Award” which is given to the 
agent with the Most Positive and Helpful 
attitude. She has received it three years 
in a row. “That award is my favorite,” 

JonesLindsay
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Lindsay shares. “It reflects who I strive 
to be every day.”

Her passion for people and positivity 
is deeply rooted in her personal life. 
Married to her high school sweetheart 
for 30 years, Lindsay is a proud mom to 
Kaitlyn, a pilot and aerospace engineer, 
and Todd, a Citadel graduate and Air 
Force officer. Kaitlyn’s husband is 
a research professor at Penn State. 
“My family is my WHY,” she says with 
pride. “Everything I do is with them 
in mind.” When they are together, 
the Jones family loves hiking, playing 
board games, listening to music, and 
dominating trivia nights.

Lindsay brings that same team 
spirit and drive to real estate. “I am 
passionate about growing—not just my 
own business, but also building a team 
culture where everyone can succeed,” 
she says. “I love the challenge of 
improving my skills and helping others 
do the same.” Her client-first philosophy 
is grounded in authenticity and daily 
intentionality. “I set small goals every 
day,” she explains. “It’s amazing how 
consistent action leads to big results.”

Even in the face of challenges, 
Lindsay remains steadfast. Whether 
transitioning between careers or 
navigating the demands of motherhood 
and business ownership, she has 
learned how to adapt without losing 
sight of what matters most. “I’ve always 
been very goal-oriented,” she says. “And 
I’ve learned that the ability to pivot is 
just as important as staying focused.”

Outside of real estate, Lindsay enjoys 
running with her pup, Piper, traveling 
with her husband, and discovering local 
boutiques. And while many may not 
know this, she once played a dueling 
piano with Luke Bryan at a piano bar—a 
moment her family loves to remind her 
of. “I do love country music,” she laughs.

A Legacy of Impact, Integrity,  
and Intention 
Looking ahead, Lindsay sees real estate 
not just as a career, but as a vehicle for 
personal growth, financial freedom, 
and meaningful impact. “This business 
is built on relationships,” she says. “So, 
show up, follow through, and treat 

every connection like it matters—
because it does.”

Her advice to fellow agents? “Stay 
consistent, stay genuine, and never stop 
learning. And never be afraid to ask 
questions. That is how we grow.”

Lindsay Jones wants to be remembered 
as someone others could count on—
whether it is a client buying their dream 
home or a fellow agent needing a 
helping hand. “I care,” she says simply. 
“I care about my clients, my team, and 
my community.”

In a world that often measures success 
by numbers alone, Lindsay reminds us 
that true success is about happiness, 
human connection, and setting goals 
that reflect your values. “Your personal 
success isn’t contingent on the failures 
of others,” she says. “Focus on your 
own journey.”

In both business and life, Lindsay Jones 
is doing just that—and helping others do 
the same every step of the way.

     My family is my WHY. 
Everything I do is with them in mind.”
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Charting His Own 
Course to Success  
in Real Estate
WRITTEN BY ANITA JONES 

PHOTOGRAPHY BY JEREMY KIEREZ - HIGH TIDE 

CONTENT

NICK PAOLOZZI
FEATURE AGENT

The road to success is rarely a straight 
path. For Nick Paolozzi, a top-producing 
realtor with RE/MAX Southern Shores, 

the journey has been one of discovery, 
perseverance, and an unwavering 
commitment to growth. As he 
approaches his seventh year in the 
real estate industry, Nick’s story is 
one of passion, resilience, and a 
relentless drive to create a life and 
business on his own terms.

From Finance to Fitness  
to Real Estate 
Originally from 
LaGrangeville, New York, 

Nick’s early interests revolved 
around art, design, and 
architecture. However, his path 
took a turn when he chose to 
pursue business and economics 
at SUNY New Paltz, leading him 
to a career in financial services. 
Yet, something was missing. 
“I quickly realized I did not 
love that life,” Nick admits. “I 
wanted something different, 
something where I could build 
my own future.”

In search of a fresh start, Nick 
moved to Myrtle Beach in 
2016, drawn by family ties and 
the opportunity to reinvent 
himself. He explored the fitness 
industry and later transitioned 
into HOA management, but 
the itch to carve out his own 

path never faded. It was during 
this time that he discovered real 

estate—a career that would allow him 
to combine his love for business, design, 
and investment with the independence 
he had always craved.

Building a Business from the 
Ground Up 
The early years in real estate were 
not easy. Moving to a new city 
without an established network 
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posed significant challenges, and as a 
naturally reserved person, stepping 
into the highly social world of real 
estate was daunting. “I doubted 
myself a lot,” Nick recalls. “I struggled 
to make connections, and I even 
considered quitting multiple times.”

But rather than give in to self-doubt, 
Nick found an innovative way to 
connect with potential clients: YouTube. 
He recognized that creating videos 
about Myrtle Beach real estate would 
allow him to showcase his knowledge 
and personality while easing the 
pressure of in-person networking. 
“It was a dream come true because I 
believed people would be ‘sold’ on me 
before even meeting me,” he explains. 
While the first year of content creation 
yielded little success, he persisted—and 
today, his video presence is a key driver 
of his thriving business.

A Competitive Spirit and a 
Relentless Work Ethic 
Nick’s background as a competitive 
runner instilled in him a strong work 
ethic that has been instrumental in 
his real estate success. “In running, 
my success was determined by how 
hard I worked, not by luck or talent 
alone,” he says. He applies the same 
mindset to real estate, pushing 
himself to improve daily and using 
competition as fuel for growth. “There 
are people who are smarter, more 
connected, and more outgoing than 
me, but that will not stop me from 
striving to be the best.”

The Evolution of Success 
While Nick once measured success 
in terms of financial milestones and 
accolades, his perspective has evolved 
over time. “The older I get, the less 
that matters,” he reflects. “Success, to 
me, is about being truly happy in my 
everyday life—spending my time doing 
what I love with the people I enjoy 
being around.”

His wife, Malinda, whom he met in 2019 
and married in 2023, is a cornerstone 
of his happiness. Family is at the heart 

of his life, with many of his relatives 
having relocated to Murrells Inlet. From 
backyard barbecues to rounds of golf 
with his dad and father-in-law, Nick 
cherishes the simple moments that bring 
true fulfillment.

A Passion for Innovation and 
Helping Others 
Nick is deeply invested in making real 
estate a more seamless experience for 
his clients. He is actively exploring 
AI and new tools—not to replace 
the human element but to enhance 
efficiency so he can spend more time 
building relationships. “I want to grow 
in a way that allows me to help more 
people achieve their goals,” he says.

Beyond real estate, Nick’s passions 
extend to golf, fitness, hiking, and 
snowboarding—activities that reconnect 
him to his roots and balance his fast-
paced career. He also prioritizes giving 
back, donating a portion of every closing 
to the Children’s Miracle Network.

Words of Wisdom for  
Aspiring Realtors 
For those starting in real estate, Nick’s 
advice is simple yet powerful: “Do not 
give up.” Acknowledging that success 
in this industry often comes after years 
of struggle, he encourages others to 
find role models, stay persistent, and 
embrace their own journey. 
 
“Most people doing well today had a 
tough beginning. It is easy to assume 
it was easy for them, but that is rarely 
the case.”

Above all, Nick wants to be remembered 
as someone who always did his best and 
inspired others to do the same. “I love 
sharing my story because if someone 
is struggling, I want them to know that 
hard work does eventually pay off.”

With his relentless dedication, 
innovative mindset, and commitment to 
helping others, Nick Paolozzi is not just a 
top-producing realtor—he is a true Real 
Producer, shaping the future of Myrtle 
Beach real estate one client at a time.

“Success, to me, is 
about being truly 

happy in my everyday 
life—spending my 

time doing what I love 
with the people I enjoy 

being around.”

DO NOT 
GIVE UP.

20 Years of Local Lending & Experience

Purchase Closings in 30 Days or Less

Wide Array of Loan Programs

Weekly status updates from contract to close

843-602-1389
Sellis@afncorp.com

SarahEllisHomeLoans.com

EMPOWERING REALTORS
SERVING HOMEOWNERS
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whardin@inletlaw.com  |  inletlaw.com  |  843-357-6454
3575 Highway 17 Business   Murrells Inlet, SC

Personal Injury • Criminal Defense • Real Estate Law • Business Law
Civil Litigation • Mediation • Collection & Foreclosure

Wendy A. Hardin
Protecting the rights and  interests of our clients
through every step of real estate transactions

Joye Nappier Risher & Hardin LLC

69

1788 Highway 501
Myrtle Beach, SC 29577 843-808-9301 DesignTheSignMB@gmail.com
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With over 20 years of experience cooking 
in the finest restaurants, our chef and 

owner is excited to present his vision to 
you and all our guests.  Our caring and 
committed staff will ensure you have a 

fantastic experience with us.

Our staff are second to none in providing 
our guests with an exceptional fine 

dining experience.  �

( 843 )  945 -93 10  |  42nd st re et ba randg r i l l . c om
4209  No rth  K i ng s  H i ghway,  My rt le  Bea ch ,  

S ou th  Ca ro l i na  295 7 7 ,  Un i t ed  S t at e s

CL100 • Pest Inspection Reports
Residential Pest Control
Termite Control • Rodent Control
Commercial Pest Control

FROM OUR HOME TO YOUR HOME PEST CONTROL.

843-945-2824

415 79th Ave N
Myrtle Beach SC 29572
BeachPestService.com

100% Satisfaction Guarantee
LOCALLY OWNED

& OPERATED

SloanHomeInspections.com

(843) 209-4792

Home Inspections
Wind Mitigation
Engineer Certification
Mold Testing
Water Quality Testing
Indoor Air Quality Inspection
Phase New Construction Inspection

The only real choice for your
real estate inspection needs.

RP REALTOR RAVES: BEST BITES IN TOWN 

R E S TAU R A N T S 
I N  T H E  S T R A N D

Our Real Producers Brag on 
Their Favorite Restaurants
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Blazing their Way from 
Automobiles to Real Estate

WRITTEN BY ANITA JONES 

PHOTOGRAPHY BY TYLER GRAHAM -  

WESTON MEDIA

THE HERMANNS
TEAM

RISING STAR

For Angie and Todd Hermanns, the 
Hermanns Team, real estate is more 
than a career—it is a calling. Their 
journey to success has been anything 
but conventional, yet it is precisely their 
diverse backgrounds, resilience, and 
shared commitment to helping others 
that have made them rising stars in the 
Myrtle Beach real estate market.

From California to the  
Carolina Coast 
Before real estate, Angie and Todd built 
impressive careers in the automotive 
industry. Angie spent 25 years in the 
business, working her way up to General 
Sales Manager for a Ford/Lincoln 
dealership in Los Angeles. Todd, on 
the other hand, worked as the Western 
Regional Manager for Kelley Blue Book 
before transitioning into high-rise 
property management. Their paths 
crossed through work, and together, 
they built a life in sunny California, 
never imagining they would leave.

Then, life threw them a curveball. 
COVID-19 reshaped everything. Todd 
was laid off when leasing clients began 
working remotely, and at the same 
time, Angie’s father, who lived in Myrtle 
Beach, needed help. The pandemic 
forced them to reevaluate their future, 
and by the fall of 2020, they made a life-
changing decision—to move across the 
country and start over in real estate.

A New Beginning in Real Estate 
By March 2021, the Hermanns had 
officially traded the West Coast for the 
Grand Strand, embracing a new way 
of life. With Angie’s father’s health in 
mind, they sought careers that offered 
flexibility without compromising their 
work ethic or passion for service.

“For years, I thought I would always 
be in the auto industry,” Angie shares. 
“But I prayed about it and felt drawn to 
real estate. The transition made sense—
whether you are selling cars or homes, 

it all comes down to understanding 
people and helping them make 
informed decisions.”

Todd agreed. Their ability to work 
seamlessly as a team, offering two 
perspectives and a shared dedication 
to their clients, gave them an edge. And 
so, in February 2022, they officially 
launched their real estate careers with 
Century 21 Broadhurst.

Overcoming Challenges and  
Finding Purpose 
Starting over is never easy, let alone in 
a brand-new industry and town. But 
Angie and Todd leaned into their strong 
work ethic, positive mindset, and faith, 
knowing they were meant to be here.

Now, they channel their experiences 
into their work, specializing in helping 
seniors and their families navigate 
the emotional process of downsizing. 

After going through it personally—first 
with Angie’s father and later with her 
mother—they understand the stress 
and uncertainty that can accompany 
such transitions.

“That experience changed everything 
for us,” Angie explains. “When my dad’s 
health declined, we had to move him 
out of his condo and into our home. A 
year later, we helped my mom leave her 
house of 62 years. We have been on both 
sides of this process, and now, we are 
passionate about helping other families 
through it with knowledge, compassion, 
and guidance.”

Defining Success 
For Angie and Todd, success is not just 
measured in sales—it is about impact. 
“To us, success means ensuring our 
clients make informed decisions with 
confidence, knowing we have their 
backs every step of the way,” Angie says.

Angie and 
    Todd
 Hermanns
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Their dedication to their clients 
extends beyond just buying or selling 
a home. Whether they are guiding a 
first-time buyer or assisting a senior in 
transitioning to a new chapter, they take 
pride in making the process as seamless 
and stress-free as possible.

A Life Built on Family  
and Community 
Angie and Todd’s passion for real estate 
is matched by their love for family. 
Though most of Angie’s siblings remain 
in Michigan, they stay closely connected, 
regularly traveling back and forth. Their 
28-year-old son, Grant, is pursuing his 
dreams as an entertainment journalist, 
and they could not be prouder.

Outside of work, the couple enjoys 
cooking, golfing, beach walks with 
their dog Wrigley, and dining out. They 
also dedicate time to supporting senior 
communities, finding great fulfillment in 
helping older adults and their families 
adjust to lifestyle changes.

Words of Wisdom 
Their advice to up-and-coming real 
estate professionals? “Do not look 
at each sale as just a transaction—
remember that you are helping change 
someone’s life.”

And if there is one message they want to 
leave behind, it is this: “For us, success 
in real estate is not just about closing 
deals—it is about the people we serve. 
Every client has a story, a dream, and a 
unique journey, and we are honored to 
be a part of that. At the end of the day, 
it is not about the money—it is about 
making a difference.”

A Lasting Legacy 
The Hermanns’ journey is a testament 
to perseverance, adaptability, and the 
power of genuine service. Through 
their work, they are not just selling 
homes—they are changing lives, one 
client at a time.

As Henry Ford famously said, ”Whether 
you think you can, or you think you 
can’t—you’re right.” Angie and Todd 
Hermanns have chosen to believe they 
can—and they are proving it every 
single day.

“DO NOT LOOK AT 
EACH SALE AS JUST 
A TRANSACTION—
REMEMBER THAT YOU 
ARE HELPING CHANGE 
SOMEONE’S LIFE.”
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QUICK
MOVE-IN HOMES

AVAILABLE
Available homes from Murrells

Inlet, SC to Ocean Isle, NC!

Let us make it easy for you
to find the perfect home.

843.417.9575  •  drhorton.com

@2025 D.R. Horton is an equal Housing opportunity builder. Home and community information, 
including pricing , included features, terms, availability and amenities are subject to change or prior 

sale at any time without notice or obligation. 

Offering Up To A
3% Buyer Agent
Compensation

Myrtle Beach
Communities

North Carolina
CommunitiesFlorence Communities

MAKE MONEY.
SAVE MONEY.

SAVE TIME.

GetBonzo.com

Connect
Converse

Convert

What Can
Bonzo Do For

Your Business?

Scan to 
learn more and

worry less!

(843) 214-2569
LabarberaMovers.com

385 French Coll ins Rd. 
Conway, SC 29526

Attention Realtors- Free Packing Totes for Your Clients!
We o�er 50 eco-friendly packing totes free of charge to your clients. Delivered up to 

14 days before their move and picked up up to 7 days after—all at no cost.

PROFESSIONAL MOVERS at an A�ordable Rate

Voted Best Movers on the Beach for 2023 and 2024!
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843-817-8810 • islandinspectionsllc@gmail.com • Islandinspectionsllc.com

We Inspect Homes Like We’re
BUYING THEM OURSELVES

Every Residental Home Inspection
Comes with a FREE Home Warranty

Indoor Air Quality 

Pool/ Hot tub
Inspections

Thermal Imaging

Wind Mitigation
Inspections

Irrigation Inspection

Mold  Inspection

Only Company with Residential, Commercial, and General Contractor's License.
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©2025 Ace Handyman Services, Inc. All rights reserved. Locally owned and independently operated Franchise.

SCHEDULE A HANDYMAN
843.507.2540
AceHandymanServices.com

It’s time to tackle that growing list of home projects.
The Multi-Skilled Handymen at Ace Handyman Services  

have the expertise you can trust with the helpful  
approach you’ll LOVE.

E D I F Y.
E L E VAT E .
E X E C U T E .

Rob Ferraro
Mortgage Consultant
Myrtle Beach, SC
843.997.4306
elementmortgage.com
Rob.Ferraro@elementmortgage.com

E M P O W E R I N G  D R E A M S  O N E  L O A N  AT  A  T I M E
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The Smart Choice for Water-Savvy Solutions
WRITTEN BY ANITA JONES  ••  PHOTOGRAPHY BY JEREMY KIEREZ - HIGH TIDE CONTENT

CONSERVA 
IRRIGATION 

SPONSOR SPOTLIGHT

Conserva Irrigation was founded upon irrigating with water 
conservation being its core goal.

How we do that is through the products we use…..smart 
technology, designing each system we install and having 
knowledgeable certified technicians.

More Than Just Irrigation—A Commitment  
to Conservation 
At its core, Conserva Irrigation is built on the principle of water 
conservation without sacrificing performance. Whether it is 
repairs, full system maintenance and monitoring, new system 
installations, or drainage solutions, the team provides top-
tier service to both residential and commercial properties—
including expertise in 2-wire systems.

What sets them apart? It is all in their cutting-edge technology 
and certified expertise.

Conserva integrates smart irrigation controllers, flow meters, 
and internet-connected systems that can adapt to weather 
conditions, detect leaks, and optimize water usage—ultimately 
saving customers money and resources.

A Vision Born from Industry Experience 
For Bill Hester, a registered Landscape Architect, the need for 
high-quality irrigation repair became apparent through years 
of experience in the field. Realizing there was a gap in the 
market, Bill and Dawn researched solutions and discovered 
Conserva Irrigation, a brand that aligned perfectly with their 
vision. After extensive research and a visit to Conserva’s 
headquarters, they launched their business—quickly bringing 
on Jay and Pam Griffith as partners.

Their partner group is called the 4 Pack Group LLC. Dawn 
shares, “Since we are all avid NC State Wolfpack fans, it was 
a fitting name.” Dawn and Pam are sisters. Being in business 
with family can be tough but we all love business and what 
we each do for the business. Jay and Pam have two daughters, 
Jessica and Jaclyn and two grandsons while Bill and Dawn 
have one son, Matthew who is 23. Matthew also works for the 
company and is responsible for Conserva analytics.

Dawn continues, “We are lifetime seat holders for NC State 
football so that keeps both of our families busy in the Fall with 
most weekends in Raleigh or on the road watching college 
football. We all enjoy traveling and will do several trips 
together a year.”

“We started a business with some in the area saying the higher 
service, quality products model would not work here at the 
beach. We proved that most here are just the opposite and 
want those things. And providing that, we became the highest 
grossing startup year for Conserva nationally, then broke the 
record for the highest sales volume in our first full year. We are 
driven people, and when we set our minds to something we 
don’t look back!”

But success was not handed to them—it was earned. Launching 
in February 2020, just weeks before the world shut down, they 
faced uncertainty head-on. Rather than faltering, they thrived, 
quickly becoming a record-breaking franchise within Conserva 
Irrigation’s national network.

What Sets Conserva Irrigation Apart? 
If there is one thing this team stands by, it is their unwavering 
commitment to excellence.

Certified Experts – Every technician is a nationally  
certified Irrigation Technician and SCDENR certified for 
backflow testing.

Reliability You Can Trust 
•	 They answer the phone, show up on time, and deliver on 

every promise. 

In a world where efficiency and sustainability are everything, Conserva Irrigation of Myrtle Beach is 
redefining what it means to have a well-maintained, high-performing irrigation system.

Owned and operated by Dawn and Bill Hester, along with Jay and Pam Griffith, this team is more than 
just experts in irrigation—they are pioneers in smart water management, ensuring homeowners and 

businesses get the most out of every drop.

“WE ARE DRIVEN 
PEOPLE, AND 
WHEN WE SET 
OUR MINDS TO 
SOMETHING WE 
DON’T LOOK 
BACK!”
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•	 Fully Stocked Vans – No delays, no waiting—just efficient 
service with the right tools on hand. 

•	 Customer-First Service – With over 560 five-star Google 
reviews, the feedback speaks for itself.

“We hear it all the time— ‘No one else could figure out the 
problem, but your team did.’ That is what makes this so 
fulfilling,” they say.

A Game-Changer for REALTORS® and  
Property Managers 
For top-producing realtors, Conserva Irrigation is more than a 
service—it is a strategic advantage. With thousands of satisfied 
homeowners and hundreds of commercial property managers 
relying on their expertise, they understand the importance of 
keeping landscapes lush, green, and hassle-free.

For realtors looking to offer clients a concierge-level irrigation 
service, Conserva Irrigation is the only call you need to make.

Defining Success—And Breaking Records 
From the beginning, skeptics doubted their high-service, 
quality-driven model would work in Myrtle Beach. They 
proved everyone wrong.

•	 Highest-Grossing Startup Year in Conserva History
•	 First Franchise to Hit $1M in Annual Sales (Year 3!)
•	 First to Hit $1M in Commercial Sales Alone 
•	 Named 2024 Franchisee of the Year

Their formula? Driven minds, unwavering commitment, and a 
refusal to settle.

A Legacy of Excellence 
More than just a business, Conserva Irrigation has raised the 
industry standard in the Grand Strand. Other professionals 
have taken notice, and the company actively shares business 
advice and mentorship with fellow franchisees. Their 
employees are more than staff—they are family. And above 
all, they want their customers to say: “That is a group of 
hardworking, honest people”.

Need a Solution? Call Conserva Today! 
If your irrigation system is a “Pain in the Grass”, it is time to 
call Conserva Irrigation of Myrtle Beach.

(843) 602-1389 

conservairrigation.com/myrtle-beach/ 

“We install the very best—and service all the rest.” 
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Residential • Roof Repairs • Gutters • Temporary Tarping • Free Inspections

MonarchRoofing.biz

“We pride ourselves in extensive knowledge of the marketplace, providing exceptional 
service and industry-leading turn-around time.”

Over 70 Years Appraisal Expertise Combined

Providing Commerical & Residential Appraisal Services Throughout Horry, Georgetown, & Brunswick Counties
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843-808-1533 | fwiwa.com | Info@fwiwa.com

843-808-0291
info@coastalinsureit.com
www.coastalinsurancellc.com
1045 London St, Ste 201, Myrtle Beach SC 29577
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Sarah Sichitano



9151 Currency St.
Irving, TX 75063

One Call Does It All
Transforming the way seniors and their
families transition through life's stages.


