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Whether you're buying or improving, NOLA Lending Group has the
experience and expertise to guide home buyers through the financing

process. With Loan Production offices in Baton Rouge and all over the

South, our lending specialists can assist your clients in determining
which type of loan is the most appropriate and affordable.
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NOLALending.com

All applications are subject to undarwriting approval
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Efficient, Affordable, Hassle-free!!

Got junk? We make it easy to clear it out! Whether you're
cleaning up, renovating, or just need bulky items gone,
we'll do the heavy lifting so you don't have to.

Furniture & Appliances
Construction & Renovation Debris
Yard Waste & Clean-ups

Estate & Hoarding Clean-outs
Residential & Commercial Junk

Don't STRESS the MESS - call us today!

225-615-8563
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OUMPSTER SOLUTIONS LLC
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OLIVER

BEYOND THE POOL.
BEYOND EXPECTATIONS.
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“Working with GW Oliver was a great experience. The team was amazing, _
super helpful, and everything turned out even better than | hoped. The
quality of the work is excellent and the finished pool looks beautiful. | am
so happy with how everything came together!”
-Diem Himel



Preferred Pariners

This section has been created to give you easier access when searching for a trusted
vendor. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible.
Please support these businesses and thank them for supporting the REALTOR® community!

AESTHETICS

Louisiana Aesthetics & Skincare

(225) 636-2603
www.louisianaaesthetics.com

CERTIFIED PUBLIC
ACCOUNTANT

Greg A. Kennedy, CPA
(225) 292-5112
www.gakcpafirm.com

COMMERCIAL REAL ESTATE
LEASING & SALES

Mid City Tower

(225) 978-9393
midcitytower.com

CUSTOM BUILDER

Krewe Construction

(337) 806-9589
www.kreweconstruction.com

CUSTOM POOLS

GW Oliver Construction
(225) 757-5577
gwoliver.com

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

ENTERTAINMENT - FAMILY
GolfSuites

(225) 218-4570
golfsuites.com

FENCING

Scott Fence USA

(225) 752-7772
www.scottfenceusa.com

FINANCIAL PLANNING/
RETIREMENT
Jacqueline Walls
Financial Adviser

(225) 612-0413
www.edwardjones.com/
jacqueline-walls

HEALTH INSURANCE
AGHealth Insurance LLC
(334) 354-7681
www.aghealthinsurance.com

HOME AUDIO / VIDEO
AVSS

(225) 439-7920
www.avssla.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brighac
(225) 456-1335

INSPECTIONS

Intricate Home Inspections
Nick Pearson

(225) 270-4959
www.intricatespecllic.com

Paragon Inspections

Scott Guidry

(985) 519-4343
www.paragoninspectionslic.com

INSURANCE
Goosehead Insurance
Stacey Keller

(225) 379-5111
www.kelleragency
goosehead.com

Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

INTERIOR DESIGNER
Haute Homes LLC
Angie B. Wilson
(225) 315-7040

JUNK REMOVAL & HAULING
Tenfold Dumpster Solutions
(225) 615-8563
www.tenfolddumpsters.la

LANDSCAPING

Lions Landscape

(225) 221-1590
www.lionslandscapingbr.com

MORTGAGE LENDER

Eustis Mortgage Corporation
Nathan Tallo

(225) 266-0109
www.eustismortgage.com

Fairway Mortgage
Monique Briggs
(225) 916-1212

NOLA Lending Group, A
Division of Fidelity Bank
(985) 612-2132
NOLALending.com

Redstick Financial
(225) 407-9250 x102
www.redstickfinancial.com

SWBC Mortgage

Tammy Balentine

(225) 939-5958
www.swbcmortgage.com/
balentine

Synergy One Lending
Doug Bickley
(225) 289-8009

NOTARY SERVICES
No Delay Notary Services LLC
(225) 202-2959

PAINTER

Rouge Painters

(225) 573-1736
www.rougepainters.com

PHOTOGRAPHER
SNL Photography
(225) 776-7784

ROOF & EXTERIOR
SOFTWASHING

Green Tiger Softwash

Alvin Brown

(225) 333-9795
www.greentigersoftwash.com

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

Roof Gecko
(225) 465-7577
www.callroofgecko.com

ROOFING AND
CONSTRUCTION
Variant Roofing

(225) 439-7401
www.variantroofing.com

SECURITY ALARM SERVICES
LA Alarms

(225) 246-8877
www.LA-Alarms.com

TITLE ATTORNEY

Fondren Blaize

Attorney Charles G. Blaize Jr
www.fondrenblaizelaw.com

TITLE COMPANY
Gulf Coast Title
(225) 456-4222
www.gctitle.com

Hyde Title Co.
Patrick Cusick
(225) 752-3200
Hydetitle.com

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
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Stated Income Programs
Bank Statement Programs

One Time Close New Construction
Mobile Homes * FHA, VA, Conv, Jumbo ¢« DSCR

NO CREDIT SCORE PROGRAMS AVAILABLE
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REDSTICK ==
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BATON ROUCE, LA
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RedstickFinancial.com |@®@ © @redstickfinancial
11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

GEAUX
LOCAL.

SCAN ME

Licensed in Louisiana, Mississippi & Texas

Darrell “Randy”Tubbs
Loan Originator
NMLS #178782

Richard Davis IlI
Loan Originator
(Houma/Thibodaux)
NMLS #1919192

Ryan Mott Sheridan Fay
Owner/President Broker/Owner

NMLS #876641 NMLS # 1967817



Meet

The
Team

Gina Miller Carolyn Foley Breanna Pizzolato Laken Foisie
Publisher Advertising Manager Writer Writer

Joseph Cottle Ace Sylvester Stevie LeJeune Shelby St.Germain
Writer Photographer Photographer Nunnery
Photographer

Follow us on our Social Media

ﬂ @BATONROUGEREALPRODUCERS

For More Information on how you can get involved email Gina @ gina.miller@realproducersmag.com

REAL Bi@
PRODUCERS i
PODCAST [E&°5

IRSPIRING CONVERSATIONS WITH
TOPF AEAL USTATE AGENTE

witimost REMINGTOMN RAMSEY

Episode 1 - Inspiring Convers: ...

Real Producers Pedcast

Same Brand, New Reach — Tune in for free today

Listen on 9 Listen on .
Apple Podcasts LISTEN ON e Spotify amazon music
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EUSTIS

MORTGAGE

/ DECADES

OF HOMETOWN SERVICE

BORN & RAISED
IN LOUISIANA

LOUISIANA'S #1 RETAIL LENDER,
through genuine local partnerships.

NATHAN TALLO CONNIE WALKER TRACEY GOINS SCOTT FORTE MICHAEL GUEST DAVID SICARD
225.266.0109 225.978.5299 225.610.7949 225.963.101 225.573.5933 225.936.0369
nathan@eustismortgage.com  connie@eustismortgage.com tracey@eustismortgage.com  sforte@eustismortgage.com m.guest@eustismortgage.com  david@eustismortgage.com
NMLS 1411386 NMLS 335639 NMLS 90560 NMLS 102756 NMLS 259817 NMLS 272976

www.EUSTISMORTGAGE.com



BY GINA MILLER

This month’s features are filled with strength, grace, hustle,
heart, and a whole lot of love.

This issue is a tribute to the moms we are, the moms we

know, and the moms we remember. We honor the new moms
navigating sleepless nights and tender firsts. The adoptive
moms whose love knows no bounds. The single moms doing

it all with quiet strength. The working moms chasing dreams
while raising babies. The volunteering moms our hands never
seem to stop giving. And to the empty-nest moms like me,
learning to love from a little further away..whose prayers have
gotten louder and longer..we get the privilege to champion our
own children as they build their own legacies.

Mother’s Day held an even deeper meaning for me this year
after having said goodbye to my mom in December.

Grief has a way of reshaping everything...especially holidays
where voids are felt and memories surface. My mother loved
getting this magazine each month. She was not one to say
much, but she made me feel seen at the same time. That

was the Dorothy way. A quiet presence. I see pieces of her in
so many of my decisions and especially as I watch my own
three daughters, now mothers themselves, step fully into
their own roles as nurturers, protectors and providers. It’s a
full-circle moment, both beautiful and bittersweet.

If you spend any time with me, you’ll hear about my daughters.
I'm one proud mom. I dare you to invite me to coffee and ask
me about my babies. I can go on and on and on...

Call your mom,

Gina
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GregA Kennedy,CPA

A PROFESSIONAL ACCOUNTING CORPORATION

Vgt

225.292.5112 “* www.gakcpafirm.com

)

Greg A. Kennedy
CPA, CLU, CAPP

Ashton Kennedy
Staff Accountant
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SPORTS BAR WITH A

golfsuites.com

BATON ROUGE'S
PREMIER FENCE COMPANY

Serving Southeast Louisiana for 70 Years
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WOOD | ALUMINUM | CHAIN LINK | VINYL | GATES
BRICK COLUMNS | CEDAR | TREATED PINE | SHADOWBOX
CALIFORNIA STYLE | PICKET | PUPPY PROOF

ScottFenceUSA.com | 225.752.7772
contactus@scottfenceusa.com (©)@

LIONS

Serving The Greater Baton Rouge Area
Commercial and Residential

. New Sod Installation

- New Flower Beds

. Landscape Cleanup

. Irrigation

- Landscape Lighting

. Gutter Cleaning

. Stump Removal

- Trash/Debris Removal

. Lawn Maintenance _
. Landscaping Maintenance £% %
- Flower Bed Design

- Wood Fence Installation

. Hardscape Construction

- Tree Trimming & Removal

- Weedeater and Blowing

- Weed Killer Application

. Pressure Washing

Adriana Martinez

Account Manager
225=335-3322
adriana@lienslandscapingbr.com
www.lionslandscapingbr.com
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Making Home Happen

BY BREANNA PIZZOLATO | PHOTOS BY ACE SYLVESTER

During dinner one evening, picnic-style on the floor of their
small apartment, Sheridan Fay made a promise to her young
daughter, Ivy. “I told her if I could buy a home of our own one
day, we would paint the door hot pink,” Sheridan recalls. She
had entered treatment just before Ivy’s first birthday with

the hope that her daughter would never have to witness her
mother struggle with alcoholism. Having recently graduated
from a sober living program, she was proud of getting into an
apartment, but knew she wanted more. That promise became

a vision that would shape Sheridan’s future and her daughter’s
childhood. Today, Ivy is 10 years old and beams with pride when
she tells people about Red Stick Financial, the company her
mother co-founded and continues to build alongside Ryan Mott.

Opportunity Knocks

The opportunity that changed everything came from a

friend in Sheridan’s sober living community who mentioned
a position with a local mortgage lender — an industry she
thought Sheridan might like. That nudge introduced Sheridan
12 - June 2025

to Ryan, who hired her as his assistant. What started as an
entry-level position soon became a launching pad. Sheridan
soaked up every bit of knowledge she could, quickly becoming
a standout in the industry. In time, she and Ryan began
dreaming of a business of their own. “It had always been on
our hearts to do something that was ours, something we could
build for our daughters,” Sheridan says. That vision became
Red Stick Financial, a name inspired by their combined initials
and the community that gave them their start — the same one
they proudly serve today.

Their commitment to Baton Rouge runs deep, with supporting
local at the heart of their business. Whether picking up baked
goods for closings from Counter Space, allocating marketing
dollars, or sourcing swag, they make a conscious effort to
shop small. Their #GeauxLocal mindset isn’t just a strategy or
hashtag —it’s a way of life. Even Ivy has embraced the value
of uplifting their community through thoughtful, intentional
choices. During Mardi Gras season, that commitment turns

delicious, with the family sampling as many locally made King
Cakes as they can, with last year’s total topping 100.

For Sheridan, supporting fellow small businesses isn’t just
good business, it’s a family value she’s passing down by
showing her daughter how collective support can strengthen
the entire community.

By My Side

Sheridan is a woman who wears many hats. Among them

are business owner, community volunteer and passionate
advocate for self-care and empowerment. She is a champion
of Flower Fest, a fundraiser benefitting St. Jude Children’s
Research Hospital, having served as an honoree and
corporate sponsorship chair. She’s also deeply committed

to uplifting other women, serving as a moderator for a local
women’s group that has over 47,000 members. Encouraging
women, especially moms and single moms, to prioritize
themselves and pour into their own cups is what inspires her
to share her personal health and weight loss journey and to
serve as a brand ambassador for local aesthetics and wellness
businesses. Whether she’s volunteering at Ivy’s school,
supporting fellow small businesses or modeling confidence
and care at home, Sheridan leads by example. “As working
moms, it’s not the work-life balance that gets you. What we’re
really trying to balance is our own identity, our own exercise,
healthy eating and taking care of ourselves. And that’s the
part that always goes by the wayside when we’re caring for
everybody else,” she says. “Actively choosing you is really,
really hard, but it’s also really, really important.”

That lesson — the importance of showing up for yourself —
is one she’s passing on to Ivy in meaningful, everyday ways.
As much as Sheridan leads by example, she also invites Ivy
into the journey.

“She’s the brand invigorator for Red Stick Financial,”
Sheridan says. “She wears her branded gear, comes to BNI
meetings with me and makes my clear to close calls, which
is the most fun. She’s just so proud of what we’ve built. And
I can’t even describe what it’s like to hear her say, ‘That’s my
mom’s company’.”

Whether it’s brainstorming marketing ideas or sitting beside her
at events, Ivy has been an active participant in her mom’s journey.
“She’s been right next to me every step,” she says. “She wasn’t
born into this. She’s been alongside me through every struggle.”

That closeness has made the wins even sweeter, but it’s also added
weight to the sacrifices. “I hope she has a better work-life balance
than I do one day. I hope she appreciates the reason I'm working
so much now, which is to be able to provide for her,” Sheridan
says. “It’s hard, but 'm grateful she gets to see me do it.”

Open Doors

Sheridan believes deeply in invisible strings — the quiet ways
life pulls you toward where you’re meant to be. Her own
story is filled with them. When her father passed away in
1987, Sheridan was only two and a half. She grew up knowing

he worked at a bank, but it wasn’t until adulthood that she
learned he originated mortgages, a full-circle detail she
treasures as she leads a company doing exactly that.

Those invisible threads of purpose, resilience and legacy also
connect her personal journey to the heart of her business.
Sheridan’s recovery journey is not just a chapter in her life — it’s
an integral part of the foundation of their business philosophy.
Red Stick Financial isn’t just about home loans. It’s about hope,
second chances and meeting people where they are. This
mission of compassion and resilience is shared by her business
partner, Ryan, who has been a steadfast believer in their shared
vision from the beginning. Together, they’ve created a company
that values long-term relationships over quick wins and sees
financial milestones as deeply personal triumphs.

For Sheridan, helping someone buy a home means something

different. It’s not just a transaction — it’s a transformation. She
knows what it’s like to yearn for safety, stability and something
all your own. She knows how monumental a front door can be.

“A home is more than just a place to be, it’s a safe space,
something to call your own, and everyone deserves to have
that,” she says. “The first time I told someone to leave my house
if they were going to talk like that was a feeling I'll never forget.
And it’s an honor to help others achieve that same feeling.”

Today, she and Ivy live in a home with a hot pink door. And
every time she pulls into the driveway, it’s a reminder of how
far they’ve come — and of the lives she and Ryan hope to
touch through Red Stick Financial: one home, one family, one
dream at a time.
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Stevie LeJeune
Located in Brusly
stevie2437@gmail.com
2257767784
© SN(photos

JOIN THE KREWE

337.806.9589
information@kreweconstruction.com

www.kreweconstruction.com

r
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Whether the system needs a quick-fix
or a full upgrade, our certified techs

Edward Jones
are here to deliver fast, reliable, and
affordable cooling solutions.

> edwardjones.com
Member SIPC

I tin
EXPERT NOTARY SERVICES FOR S OOTH REAL ESTATE CLOSINGS
TITLE ATTORNEYS - Need reliable support while you're on

vacation, parental leave, or managing a busy schedule? I've got

your retirement.
Let's talk about your options.
you covered with expert closing assistance at your primary or
satellite locations and mobile notary services!
REALTORS/VENDORS - | am also available for traditional Notary
‘, \( services as well.

HEATING & AIR

KEerRite

Heating & Cooling Products

o '3!,9\\‘\
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Jacqueline Walls
Financial Advisor

13702 Coursey Blvd Suite 4a

Baton Rouge, LA 70817
225-612-0413

e \,
<\
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Notary Public

225-456-1335 | BRANDEN BRIGNAC

CAJUNCOOLERS@CAJUNCOOLS.COM
CAJUNCOOLS.COM
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i 225-573-1736
www.Rougepainters.com

OUR REVIEWS! letsroll@rougepainters.com
£ (

MKT-58940-A AECSPAD

LOCAL, LICENSED & INSURED

Olivier Doin, Owner
Exterior & Interior Paint | Drywall & Trim Repairs | Cabinet Refinishing
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CAREER MOVER

D ]
Never
Too Late

BY LAKEN
FOISIE
PHOTOS BY
SHELBY ST
GERMAIN
NUNNERY
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Dione Collins, better known
as “Dione Gets It Done,”
didn’t start her professional
journey in real estate, but
she’s made it her purpose.
After seven years in the
business, she has carved
out a reputation rooted in
passion and a willingness to
bet on herself.

Before launching her

real estate career, Collins
worked as an administrative
assistant with the East Baton
Rouge Parish School System.
But a turning point came
when her daughter needed
surgery, and she was asked
to pay $3,500 upfront. “My
heart sank. I didn’t have

it,” she recalled. “In that
moment, I felt helpless. As

a mother, nothing is more
painful than not being able
to provide when it matters
most.” That call became

the catalyst for change. “I
made a promise to myself
that I would never be in
that position again,” she
said. “I needed more than
just a paycheck. I needed a
path to freedom, flexibility,
and financial stability.” Real
estate became that path.

Taking that leap was far from
easy. The greatest challenge
she faced was leaving her
comfort zone and going all
in as a full-time agent. “I had
a steady paycheck, benefits,
and the so-called

’security’ that came with my
9-to-5,” she explained. “But
deep down, I knew I was
playing small.” She made the
difficult decision to “fire EBR
and hire me.” She added.
“Don’t let fear keep you from
your next level.”

Collins attributes her
entrepreneurial spirit to her
father, a business owner
who, at 91, still inspires
her drive. “Watching him
build, hustle, and lead

his own way left a lasting
impression,” she said. “It
taught me that ownership,
freedom, and legacy are
possible when you're
willing to bet on yourself.”

Her real estate toolbox
includes motivational

books like Relentless, The
Millionaire Real Estate
Agent, and Atomic Habits, as
well as tools like Audible, a
Google calendar, and a trusty

paper planner. “There’s
something powerful about
putting paper to pen,” she
said. “Writing things down
on a paper calendar isn’t just
about staying organized; it’s
about making a commitment
to yourself.”

When asked about the
biggest life lesson she’s
learned, Collins does not
hesitate. “Nothing is wasted...
not the pain, mistakes,

or moments I thought
would break me,” she said.
“Through it all, God never
left me. I now understand
everything I went through
was preparing me to walk
boldly in my purpose with
grace and grit.”

That lesson has become
central to how she inspires
others, particularly
women looking to reinvent
themselves later in life. “It
was not until I was 47 that
I found my purpose and
passion,” she shared.

“It’s never too late to chase
your dreams.”

Collins describes herself
as a woman of resilience,




purpose, and passion;

traits that also define her
approach to real estate.
“Integrity is key. My word is
my bond,” she said. “In this
business, trust is everything.”
Resilience also plays a

major role: “Real estate is
not always easy. I can’t fold
under pressure.” Confidence,
she added, has come with
time: “I walk in a room like I
belong there...because I do.”

If she could add a fourth
trait, it would be passion.
“This is not just a job for me.
It’s my calling. 'm deeply

invested in helping others
build a legacy through real
estate, while also building
one for my three beautiful
daughters and my smart and
sassy granddaughter.”

Off the clock, Collins can be
found enjoying live music,
a good steak, and a lemon
drop martini. But wherever
she is, her mindset remains
steady: “Every step I take in
this industry is intentional.
I'm here to inspire,
empower, and create
generational change, not
just for my family, but for

66

Through it all, God never left me.
[ now understand everything I
went through was preparing me
to walk boldly in my purpose

with grace and grit. , ,

every client, connection, and
community I serve.”

Dione is proof that you can
reinvent yourself at any age,

rise from any setback, and
turn your story into your
superpower. “If I can do it,
with faith, grit, and a whole
lot of grace ...so can you.”

Baton Rouge Real Producers - 19




CONTACT ME TODAY TO FIND

Branch Manager | NMLS #
Cell: 255.939.5958

Prep for Hurricane
Season & Beyond

We can’t control when and if a hurricane,
hail storm or even fires happen. What we
can control is how we prepare!

PHONE NUMBERS HOME INVENTORY
Have your insurance agent ~ Walk around your home
as well as the insurance and video each room,
companies your policies closet, cabinet. We will

are with saved as never remember all the
contacts in your cell items in our home so
phone including websites taking a video
& policy numbers. captures it all.

Hurricane Season starts June Tst!

Aundrea Allen

Independent Insurance Agent

www.safesourceins.com
0: (225)-300-4500 ¢ M: (225) 333-6220
aundrea@safesourceins.com

safesource

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.
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EVERY:CLOSINGYS HAND ED WITH

The higheststandard of
prec:s:o d caxe

t “‘ s b

225-295-8222

4473 Bluebonnet Blvd., Suite A 15615 Airline Hwy, Suite B
Baton Rouge, LA 70809 Prairieville, LA 70769

OO gctitle.com

#ClosingTheCoast

Melissa LeBlanc ~ Krystal Doucet Corinne Schwartzberg  Jene' Grand Rebecca Nicholson
Receptionist Closer Attorney at Law  Marketing Director  Pre/Post Closer

REDEFINING

ROOFING |,E'XCELLENCE

idential Roofing &
eral Construction Services

(225) 369-7609 LY MATTINGL ASE CATALAN
variantroofing.com 6@ OWNERS OF VARIANT ROOFING
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MARKET UPDATE

The Price of

PRESSURE

How Inventory and Affordability
Are Shaping Our Market

BY BRANDON RICHOUX

As Greater Baton Rouge agents, we know
that price trends don’t move in isolation—
they follow the story of supply and demand.
Lately, the plot has been shifting.

Listing inventory is up across our market, which is no surprise
to any of you. And thanks to some well-qualified move-up
buyers, median home prices are still holding. But it would be
shortsighted not to acknowledge what’s happening beneath the
surface, particularly in the first-time buyer segment.

According to ShowingTime data from March and April of 2025,
showings per listing decreased year over year for homes priced
under $261,990. In contrast, listings over $270,000 saw a 7.1%
increase in showings. That tells us something: affordability
challenges are sidelining the buyers who typically drive
entry-level inventory. And that’s a concern. While second and
third-time buyers can often leverage equity gained since 2020
to offset high rates or fund rate buydowns, first-time buyers
face a much tougher choice—renting feels safer than buying in
a market where mortgage payments outpace perceived value.

» It’'s simple math:

if a large portion of buyers can’t or won’t enter the market,
sellers in those segments will have to reduce asking prices.
We’re already seeing it happen, and I think there’s more to
come. That doesn’t mean a market-wide crash is imminent. In
fact, our appreciation was moderate enough during the COVID
years that Baton Rouge is relatively insulated compared to
other metros. And the Housing Affordability Index backs that
up—in March, we scored 110, meaning the median household
income is still 110% of what’s needed to purchase the median-
priced home. But compare that to 170 in January 2021, and the
drop in affordability is significant.

» Here’s the bottom line:

to sustain price appreciation, we need more buyers. And unless
interest rates drop in a meaningful and consistent way, the only
remaining variable that can change is sales price. Now more
than ever, we need to be the voice of clarity for our clients.

The headlines may generalize, but we know that every price
bracket, every zip code, and every client’s situation is different.
Baton Rouge Real Producers will be the ones who help their
clients navigate those nuances with confidence.

22 - June 2025

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

2 Circuit Breaker
Electric LLc.

Michael Webster

OWNER/ELECTRICIAN

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

circuitbreakerelec@gmail.com

OFFICE - 225.658.2903 | MOBILE - 225.572.7963

License No. 65239

Security

& Control

REALTORS -
Ask About Our FREE
Alarm Inspections!

DOWNLOAD
OUR APP!
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SMARTER SECURITY | VIDEO MONITORING
HOME AUTOMATION | COMMERCIAL SERVICES
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225.246.8877 LA-Alarms.com

OIL & GAS RESIDENTIAL CLOSINGS
FAMILY LAW COMMERCIAL CLOSINGS
PROPERTY LITIGATION WILLS & SUCCESSIONS

TITLE SOLUTIONS

we close the

WWW.FONDRENBLAIZELAW.COM

Baton Rouge: 10101 Siegen Lane, Ste 4A | 225, 8104598
Houma: 1499 5t. Charles S5t | 985.225.4725

Proud Partner of Baton Rouge Real Producers since 2020

goosehead

INSURANCE
v HOME + AUTO + FLOOD

.@ kelleragencygoosehead.com
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RISING STAR

REGAN

HIGHEST
PRIORITY

BY BREANNA PIZZOLATO
PHOTOS BY STEVIE LEJEUNE

Long before Regan Jacob became a
mom, she knew she’d be a working
one—driven, present, and all in. Now
raising two boys, she meets life’s twists
with humor, heart, and undeniable
hustle. Whether at a closing table or up
late rocking her little ones, Regan shows
up with full force for her clients, her
family and herself.

Roll With It
After eleven years together, Regan and
her now-husband Eric were ready to say
“I do.” She had planned their wedding
down to the final detail—date set,
venue booked, invitations sent. But the
pandemic hit just one week before they
were set to tie the knot, forcing them to
cancel everything.

Still, the couple was determined to
move forward. They exchanged vows
in a small ceremony, and loved ones
watched it via Facebook Live. Later,
they tried to host a rescheduled
celebration, but they faced a second
wave of cancellations as COVID
restrictions ramped up again. The
back-to-back wedding hurdles became
just another example of Regan’s
adaptability—a trait that would prove
invaluable in the years to come.
Those early challenges marked the
beginning of a season defined by
resilience and transformation, both
personally and professionally.

After facing years of infertility and
heartbreaking miscarriages, Regan and
Eric welcomed their rainbow baby, Rafe,
in 2023. “Rafe started coming to work
with me very early,” she says. “He was
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four weeks old at his first inspection and
six weeks old at his first closing.”

While the idea of a newborn at a house
inspection might sound like a scene
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from a movie, the reality was much
more raw and real. Four weeks simply
was not enough time, and Regan found
herself wishing moments away. “I

kept thinking, well when he’s sleeping

through the night it will be easier, or
walking, or whatever the next thing
would be,” she recalls. Then came a
twist she didn’t see coming. After a few
days of feeling off, she laid Rafe down
for the night and took a pregnancy
test, expecting reassurance—not a
positive result.

“The pregnancy test seemed broken,

so when it popped up positive right
away, I thought it was a dud. I ended up
taking seven more. I called my sister,
who’s a nurse, and said, ‘Kayla, I think
I'm pregnant.’ I showed her all the tests,
and we got scared—because with an
IUD, there’s a risk of ectopic pregnancy,”
she recalls. “The whole beginning of my
pregnancy felt scary. I'd already had
multiple miscarriages, and this added
another layer. I couldn’t even enjoy the
beginning—I just kept expecting bad
news. But the baby was healthy and
born at 38 weeks and two days.”

That baby, Rhys, is now six months old.
With her second maternity leave, Regan
experienced what she describes as her
most peaceful and restorative break yet,
thanks to the team at Magnolia Roots
Realty. “How amazing is it that 99%, if
not 100%, of us are parents,” she says.
“It’s so refreshing to be walking this path
with so many people who relate to the
season I'm in.”

Better Together

Motherhood has transformed Regan in
powerful, unexpected ways—just not
the ones most people predict. Rather
than slowing her down, it sharpened
her edge. “What used to take me a full
day before kids, I can get done in two
hours,” she says with a laugh. She’s
more efficient, more focused, and even
more strategic in how she approaches
work. “People think becoming a mom
will make you take a step back and
only give it part time,” she says. “But
I've only perfected my craft since
becoming a mom.”

Regan attributes this growth to the
necessity of time management and her
more profound commitment to her
clients, rooted in her desire to protect
and serve families like her own. Because

60

How amazing is it
that 99%, if not 100%, of us

are parents. It’s so refreshing to be

walking this path with so many people

who relate to the season I'm in.”

family is her highest priority, clients know
she’ll advocate fiercely for theirs. “I work
smarter, not less,” she says. “My family
fuels my motivation to give every
client my best.”

Outside of work, she and Eric
stay busy with home projects
and a healthy dose of fun.

“We love a good project,”
she says. “We’re constantly
doing them at home. Be on
the lookout for the next Chip
& Joanna here!” And when
house projects, appointments
and life begin to make the
days feel especially long, she
remembers: “The days are long,
but the years are short.”

At her core, Regan is driven by
a desire to create meaningful
experiences for her children
and space for personal growth in
her own life. She firmly believes in
the power of therapy, self-reflection
and asking her trusted tribe for help.
Her ability to adapt and lean into
support systems—whether through
her brokerage, her family or her
own internal compass—has shaped a
professional journey marked by grace
and grit.

More than just balancing motherhood
and business, Regan embodies a
life of full integration. She doesn’t
compartmentalize who she is—she
lets every part of her inform the
other. As she continues growing
her business, raising her boys and
embracing life’s curveballs with
confidence, one thing is clear: Regan
Jacob isn’t just surviving—she’s thriving.
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look like the hero.

“Roof Gecko stands out as a
roofing company agents can
trust—responsive, professional, and
easy to work with. They know what it
takes to support a smooth closing.”

— Avery Moser, Top Producer | The Couv Group
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v FREE Pre-Listing Inspections Reports
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NEED A ROOFING PARTNER YOU CAN COUNT ON?

Trusted by homeowners.

Chosen by Realtors.
WHERE QUALITY AND Roof Gecko is Baton Rouge's 888-G0-GECKO X CallRoofGecko @X1)) Office@CallRoofGecko.com

CONVENIENCE STICK AROUND #1 choice for roofing done right.
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BENZER

MEANT TO BE

BY BREANNA PIZZOLATO e PHOTOS BY SHELBY ST GERMAIN NUNNERY

Some of the
most defining
moments in
lizzie Benzer's
life have
unfolded not
by careful
planning, but by
what she says
is simply God's
grace and will

for her life.

As a young 19-year-old,
Lizzie realized college
wasn’t the right fit, but
knew she had to present a
plan to her parents. So she
turned to Google in search
of a new path—specifically,
certificates she could earn
in just a few weeks. After an
evening of scrolling around,
she landed on real estate.
Nearly twenty years later,
that spontaneous decision
has become the cornerstone
of a thriving career. Today,
Lizzie is a top-producing
broker, a mother of five

and a devoted community
advocate in Zachary—the
place she’s proudly called
home since she was 15. With
grace, humor and a support
system she calls her greatest
gift, Lizzie makes it all look
effortless. But if you ask her,
the secret is simple: Don’t
sweat the small stuff, do
your best every day and put
people first.

Family Built on Faith
After welcoming their two
oldest daughters, Scout, now
11, and Mills, now 9, Lizzie
and her husband Dustin,
who goes by Benzer to just
about everyone, paused

on building their family to
focus on their two little girls

COVER STORY

and budding careers. When
they decided to add to their
family, they didn’t anticipate
where the journey would
lead them.

After trying to conceive

for a while, they reached a
crossroads. “The doctor said
it was time to either start
fertility treatment or begin
the adoption process.” Lizzie
had always felt drawn to
adoption, saying, “I think

a part of me always knew
adoption would be a part of
my family’s story and we felt
led to adopt for years before
it came on our radar.”

That last appointment was
on December 10th—an
important date they now
celebrate every year. They
decided to adopt and began
working through the process.
“It’s a lot of steps, a lot of
paperwork. If you think
getting a mortgage is a lot
of paperwork, adopting is
10 times more,” she laughs.
After about 5 months of
providing information on
every aspect of their life,
they could legally adopt.

The twins’ arrival was
unexpected and quick.
Lizzie’s attorney, Todd
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Gaudin, called on a Friday
afternoon as she drove down
her regular stretch of I-10
back toward Zachary after

a day in Baton Rouge. There
was a set of twins, Ben and
Birdie, born on December
10, and their legal guardians
had selected Lizzie and
Benzer from their profile
book. “In my heart, right at
that moment, I just knew
they were my babies,” she
recalls. “And they were

with us that Wednesday.”
Lizzie remembers lying

in bed at her sister’s that
Friday evening, taking a
brief reprieve from turning
their house upside down

to prepare for their newest
additions and saying, “I can’t
believe this is happening.”

Then, about a year after
welcoming the twins home,
after she had felt closure

in not carrying any more
babies, two lines appeared.
Now approaching two years
old, their youngest, Beck—
named after Lizzie’s sister—
is the fifth, supposedly final,
Benzer. “I wasn’t expecting it
at all,” she says. “I'd already
moved on mentally, thinking
our family was complete.”

As she reflects on the
winding path, Lizzie simply
says, “God gives you what he
wants you to have. I never
thought I'd have a big family.
It just has all worked out,
and we’re truly blessed.”

Adoption has become a
meaningful part of their
story—and a message
they feel called to share.
“We wanted people to
know that adoption really
is achievable,” she says.
If you feel led, this is
absolutely something that
you can do too.

Lizzie credits her family
and community for being
able to juggle her career
and family with grace. “We
didn’t buy diapers for the
twins for nearly two years,”
she says. “Our people are
good. Everyone rallied
around us and supported
us. I truly cannot emphasize
enough how much I love and
appreciate our village.”

Still, she doesn’t pretend

it’s always picture-perfect.
She quickly points out that
the elusive daily work-

life balance doesn’t exist.
“There’s no such thing as

a true balance,” she says.
“People are always searching
for that. I just don’t think
that exists.” Some days, she’s
out of the house before the
kids are up and home long
after they’re asleep. Other
days, she’s chaperoning

a field trip or grabbing
snowballs after school. “I
hope I'm teaching my kids
the value of working hard
and that you can have a good
business, be a good mom

and be involved in your
community. We’re showing
them it’s possible.” That kind
of mindset grounds Lizzie

in her day-to-day. “I don’t let
myself get worked up when
things go sideways and just
focus on moving forward
every day”

Behind the scenes, Benzer,
an entrepreneur, left

a longtime position at
ExxonMobil to pursue

his dreams and build a
career that prioritizes their
family’s lifestyle. “He’s so
good,” Lizzie says with a
smile. “His business, Parish
Dumpsters, is thriving, and
I'm so thankful he took
that leap of faith a few
years ago. We make a great
team- his strengths are my
weaknesses, and vice versa.”

That team mentality extends
to Lizzie’s business, too.
Today, her mom, sister

and sister-in-law are all
independent agents with
The Red Door Group, the
real estate group Lizzie
co-founded in 2015. “I am

so grateful to work with my
family and truly just love
every member on our team,”
she says. But, her real estate
business goes beyond family.
With a team of 9 agents and
a full-time administrative
professional, she’s built an
organization that thrives

on collaboration and runs

ADOPTING IS

TIMES
MORE.
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“My parents were
good at making us
feel like we could
do anything,”

she says, noting
that their belief
instilled a solid
foundation of
confidence in her.
“Whatever it is,
their expectation
was that we do our
best and work hard.”

efficiently, thanks to her masterful | A M S O
-

-+
delegation and careful coordination. e

s GRATEFUL
Her confidence, radiant personality '

and unwavering focus make her
a natural leader. Lizzie is a go-
getter in every sense, yet firmly
grounded in caring for others.
She’s known for bringing energy
and warmth into every room,
all while making sure her
people feel seen, heard

and supported. Her
professional success

stems not just from

In life and business,
Lizzie Benzer
proves that with
faith, community
and hard work,
even the most
unexpected path
can lead exactly
where you’re
meant to be.

Synergy One
Lending

BICKLEY TEAM

DOUG BICKLEY | SENIOR LOAH OFFICER | NMLS 896576
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SAVE THE DATE

FOR

Whether your clients are first-time
buyers or upgrading for more space,
I’ll help them navigatesthe-mortg
process with ease and confidence.

MONIQUE S. BRIGGS Licensed in AL, FL, GA, LA, MI, MS, OK, & TX
Sr. Mortgage Loan Originator NMLS# 2105964 SEPTEMBER 29 & 30’ 2025
LOEWS ARLINGTON HOTEL & CONVENTION CENTER

(225) 916-1212

10202 Perkins Rowe, Baton Rouge, LA 70810
Monique.briggs@fairwaymc.com
www.mothemlo.com

Join real estate leaders and the top 5% of agents from across the country for a two-day experience

packed with / , and

designed to help you succeed in the ever-evolving real estate market.
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Making your job easy and your clients happy
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SERVANT’S HEART

GUIDING HOMES

& HEARTS

BY JOSEPH COTTLE ¢ PHOTOS BY STEVIE LEJEUNE

espite her
remarkable success
in the real estate

industry, Darbi McGlone
finds her ultimate joy in
motherhood. Her son, River,
and her daughter, Olive,
are her primary focus and
passion. Counterintuitively,
that passion and focus does
not detract from her real
estate career. Rather, it
adds fuel to the fire. Darbi’s
hands-on, compassionate
approach to the home-
buying process reflects her
mothering nature.

Darbi’s real estate career
started at an early age when
she watched her own mother
work as an agent. “I used

to just follow her around,
carrying a fake briefcase,”
Darbi remembers. “At three
years old, I was telling
everyone that I was selling
properties with my mom.”
Darbi ultimately followed

in her mother’s footsteps,
though not without a detour.

After high school, Darbi set
her sights on becoming a
family counselor, but real
estate had a way of pulling
her back. In 2006, she
became licensed after taking
a summer job assisting

her mother. Darbi found
she loved the work. Not
dissimilar from counseling
people about their lives,

“I was counseling people

on their biggest purchase
ever,” she says, “and I loved
it.” She quickly realized
that the interpersonal
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connections she craved as a
future counselor translated
seamlessly into real estate.

Darbi’s style as a Realtor
is grounded in her instinct
to nurture and educate.

“I feel like I'm both a

40 - June 2025

counselor and a Realtor,”
she says. “I walk my clients
through every step of the
process, meeting their
goals of homeownership.”
Her motherly wisdom

and genuine care make
her a guide through the

complexities of buying a
home, and her hands-on
approach ensures that her
clients never feel alone.

She’s serious about showing
up for clients. “I've handled
every single one of my

client’s home inspections; in
nineteen years, I've never
missed one. I try to learn
something new at each
inspection,” she explains. “If
I understand what’s going
on, I can reassure my clients
that it’s going to be okay.”

Moreso, her commitment to
her clients is evident in the
way she builds relationships.
“The ones who trusted me,
they all closed with me,” she
shares about her early days
working with internet leads.
“I built those relationships
before we ever met.” Trust

is a cornerstone of Darbi’s
practice, and her clients
quickly come to see her as
more than just their Realtor—
they see her as a partner in
what is often an emotional,
high-stakes journey.

While Darbi’s professional
life is centered around real
estate, her personal life is
just as rich. Her family is
at the heart of everything
she does. “My kids are my
driving force,” she says,
speaking of their shared
activities like volunteering
and community
engagement. Darbi takes
great pride in teaching

her kids the importance of
service, especially when
they spend weekends
picking up trash around
their neighborhood as part
of a local initiative, Keep
Tigertown Beautiful. “It’s
important to me to nurture
that sense of responsibility
in them,” she says.

Darbi’s devotion to
community extends beyond
her family. In addition to
real estate, she volunteers
with Junior Achievement,
where she helps teach
young people financial
literacy. She also coaches
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“I' JUST WANT PEOPLE TO KNOW THAT
I'M ALWAYS THERE FOR THEM, DOING
the same patience and .

- EVERYTHING | CAN TO HELP THEM

encouragement she applies

to her clients. “I love helping ‘[.'_R' E_A CH THEIR GOALS.”

people grow,” she says. “I ey . =

want to be their biggest -- . -
cheerleader, and I’'m happy : —': = ﬁ-:. T
to share what I’ve learned.” — 5-4—.!-. A
This nurturing spirit, paired
with her experience, makes
Darbi an ideal mentor for
those entering the real
estate industry.

and mentors new real estate
agents, guiding them with

In her spare time, Darbi
fishes with her family,
volunteers at her children’s
school, and helps with PTO
events. Despite her many
roles—Realtor, mother, " .
mentor, volunteer—she has a R

clear focus on what matters : i E L
most: building relationships ¥ ik 1 T&:‘W

and making a difference. “It il g
all comes back to me wanting = P
to help people,” she says.

Darbi’s approach to real
estate is much like her
approach to life: full of

care, understanding, and

a strong commitment to
seeing others succeed.
Whether guiding first-time
homebuyers or mentoring
new agents, she continues to
build a legacy of kindness,
trust, and success. “I just
want people to know that
I'm always there for them,
doing everything I can to
help them reach their goals.”
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THE N2 COMPANY
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Irving, TX 75063
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