Tired of losing your
new buyer leads to
the same old lead
companies?

Protect your leads for free
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- Your Local Resource
Honoring Our Cheryl Rost
Hometown Heroes 717-495-6522
In appreciation of their dedicated service, cdrost@firstam.com

we offer all activeformer firefighters, law
enforcement officers, and members of the L5,
Armed Forces $25 off new home warranty plans!™

Contact me for details.

"Dicount apphis to base prce of Resl Estate or Mew Constructson hoema
warrankty plans, Mot eveilable on bulk plees. Cannot be combined with any
nther promobiors or ciscoonts.

firstamrealestate.com et i “My goal is to make
Phone Orders: 800-444-9030 i fome Warrant) your job easier

REAL ESTATE'S FUTURE
SOLAR SOLUTIONS FOR
EVERY HOME!

over 15 years of industry experience

717-502-2366 | JOSH.RANCK@SOLARITYES.COM
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AGENT ON FIRE

DREAM HOME REALTY

PHOTOS BY NEXT DOOR PHOTOS | MIRIAM SMITH

Natalie Crawford is innovative and
dynamic. With a half-decade in the real
estate business, her career is marked by
creativity and leadership. Natalie is also
the dynamic co-creator and president of
One Of One Records. A Central PA native
with a global mindset, she’s turning
heads for her fearless approach to
business, her entrepreneurial spirit, and
a style that’s anything but traditional.
She is a visionary force dedicated to
shaping the future of real estate and the
music industry.

Coach Fino: Natalie, let’s start with
your roots. You’re a Cumberland Valley
grad. What values shaped you growing
up here?

Natalie: I come from a hardworking
family. My parents worked full-time,
juggling the pressures of work and
raising a family. They both had a
tremendous work ethic, which I believe
shaped me and contributed to my drive
and tenacity today. My late grandmother,
though, was my anchor. I will always
cherish her faithfulness, loving spirit,
and her generosity. I work to be mindful
to emulate those qualities daily.

Coach Fino: What pushed you into real
estate after the pandemic?

Natalie: When the world shut down,
everything in my life changed. I knew at
that point, something in my life had to
shift, and that’s when real estate came
into the picture. After my first settlement,
I knew this was the career for me.

Coach Fino: And at the same time, you
launched a record label?

Natalie: I founded One of One Records
the same month I started my career in
real estate. I have always loved music.
I have friends in the music industry.
Watching their journey, I came to
understand that the music industry
operates like any other industry. I also
realized that many artists aren’t aware
that traditional record deals are often
structured like high-interest loans. I
took my business mindset and built a
platform that truly serves the artist’s
interest, One Of One Records.

Coach Fino: Five years in, what have
been your biggest wins in both fields?
Natalie: This year, I was honored to
be nominated for Businesswoman

of the Year by the West Shore and
Carlisle Chambers, recognizing my
work in real estate and community
engagement. At the same time, I was
recognized as a professional member
of the Recording Academy. While I
am honored for the recognition, the
moments that truly resonate with me

are when fellow REALTORS® approach
me and say, “You inspire us.” That
means everything to me.

Coach Fino: You’ve said before, “Life
is a gift, and every day you have to live
it.” What triggered that mindset?
Natalie: Unexpectedly, I lost my
grandmother and then my best friend.
Those moments served as a reminder

of how fragile life is. I understand you
can’t wait for the perfect opportunity;

CENTRAL PA OFFERS DIVERSITY AND ACCESSIBILITY,

and we’re sitting on potential. Harrisburg should be a thriving

river city—we just need the right investors and leadership. 1

believe in this place.
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| TELL EVERY
NEW BUYER:

if you're not willing to
have a consultation, I'm
not your agent. [ need
to know where you're
at, and [ need you to
know what's ahead.

you must create it. That was a shift for
me.  knew I wanted to build a legacy for
my family and the people around me.

Coach Fino: You’ve chosen to stay
based in Central PA, even though your
work takes you all over. Why here?
Natalie: Central PA offers diversity and
accessibility. We are sitting on potential.
Harrisburg, in particular, has all the
makings of a thriving river city—it
simply needs strategic investors and
strong, forward-thinking leadership. I
believe in the long-term promise of this
area and am invested in being a part of
its transformation.

Coach Fino: You’re also teaching
now—how did that happen?

Natalie: As I'was building Dreams by
Natalie and One of One Records, I was
fortunate to have the support of mentors
who guided me along the way. That
experience reinforced my belief in the
importance of positive, knowledgeable
role models, especially for young people.
I felt a strong calling to give back by
educating the next generation about real
estate, financial literacy, and wealth-
building, equipping them with the tools
to shape their futures.

Coach Fino: What’s your read on
where our industry is heading in the
next five years?

Natalie: Technology is changing the real
estate industry—from virtual reality
tours to Al tools. Staying adaptable is
essential. However, what’s even more
critical is client education. I encourage

every new client to begin with a personalized
consultation. Identifying their goals allows
me to provide guidance and empower them
with the knowledge they need to achieve
them. That is how I turn dreams into reality.

Coach Fino: You’ve learned a lot bridging
real estate and music. What can real estate
borrow from the music world?

Natalie: In the music industry, success is
rarely achieved without a dedicated team. In
real estate, we often operate in silos, hesitant
to share knowledge and resources. When we
come together in the spirit of collaboration
and collective growth, magic happens.

There is more than enough opportunity for
everyone. Collaboration is the key.

Coach Fino: Final thought—you said
something | loved: “Manifest and repeat
the pattern.” What does that mean to you?
Natalie: It means that once you figure out
how to make something happen, you can do
it again. I'm building systems and legacies
now. I've seen what’s possible. Now it’s about
doing it again—bigger, smarter, and with
more impact. That’s where I'm headed.

~ NIERLS
@CREATIVE

-~ Check out our studio in New Kingstown PA!

SOCIAL MEDIA CONTENT

T

VIDEOGRAPHY - PODCASTING REAL ESTATE PHOTOGRAPHY

CALL OR TEXT TODAY! 717.790.1712 | NieriCreative.com | @niericreativerealestate
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_I TRADES & ROOFING

ARMOR’S GOT YOUR BACK!

SEASONAL PLANS | TERMITES | ANTS & FLEAS
COCKROACHES | MOSQUITOS & TICKS | RODENTS

26 - July 2025

Roofing, Siding & Gutters
Interior Remodels
Flooring & Tile Installation
Decks & Pergolas

& much more!

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Applle Podcasts

Listen on

amazon music
N1

T REMINGTOM RAMSEY

LOCAL & LONG-DISTANCE
LANCASTER |

o

4 & SON

HO'U’FNG & STORAGE

GEQ, W. WEAVER

L+ SENIOR MOVING * STORAGE

COMMERCIAL & RESIDENTIA
| YORK

HARRISBURG

Make Us Part of Your Service!

717.774.7838 - GWWMovmgAndStoragecom

J

-

I

N

KEYSTONE

LAND TRANSFER LLC.

U ’ Secure Closings, Simplified Transactions -

Your Trusted Title &
Settlement Partner

Annette Myers

717-731-4200 e keystonelandtransfer.com
3421 Market St. Camp Hill, PA
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THAT 1 PAINTER

CENTRAL PA

Mike Schmidt and Josh Cook bring a higher standard of painting and home improvement to
homeowners, real estate agents, and business owners across Central Pennsylvania.

PHOTOS BY KARA CLOUSER OF CONTE PHOTOGRAPHY

When Mike Schmidt made the leap from a career in healthcare
operations to opening a professional painting business in
Central Pennsylvania, he knew it wasn’t just about paint—

it was about delivering a higher standard of service.

“I've always known I wanted to own something of my own,”
Mike said. “The goal was to build something that could create
more flexibility for my family in the future. We’re not there
yet—it’s a grind—but we’re building toward that every day.”

Mike brings an analytical and service-oriented background
to the business. Originally from the Pittsburgh suburbs,

he moved to Central PA six years ago. He earned his
Doctor of Pharmacy from Lake Erie College of Osteopathic
Medicine and an MBA from Lehigh University. He led

large pharmacy operations and patient service teams in
the corporate world before deciding to take on business
ownership. He’s now the owner of That 1 Painter Central
PA, part of a national franchise under ResiBrands.

28 - July 2025

Joining him in the venture is Josh Cook, a York
native with a strong background in sales, chemical
manufacturing, and service businesses.

“I spent the last decade running a niche chemical
company,” Josh explained. “But eventually, I got
tired of climbing ladders and working with harsh
chemicals. When I met Mike and saw what he was
building, it just clicked. It was the right opportunity
to use my experience to support something bigger.”

A Professional Experience in a Traditionally
Simple Industry

That 1 Painter Central PA offers a range of services
that go beyond just applying paint. Their core services
include interior and exterior painting, drywall repair,
pressure washing, and full “sell-ready” prep services
designed with real estate professionals in mind.

b

FOR MIKE AND JOSH, success isn't just about running a painting company —it's
about raising the bar in an industry that often suffers from low expectations.

“We want to help people see their home
in the best light—whether they’re
planning to sell or just want to enjoy it
more,” Josh said. “Paint is often the first
thing people notice. It’s about more than
color—it’s about how it makes someone
feel when they walk in the room.”

This is especially relevant in the real estate
world, where first impressions matter.
The That 1 Painter team often works with
REALTORS® to prepare homes for listing
or close-to-close refreshes for buyers.

“We know a fresh coat of paint can speed
up a sale and boost value,” Josh said.
“We do same-day estimates, prioritize
REALTOR® referrals, and offer quick
turnarounds. Even if it’s just a backsplash
or a front door, we’re happy to do it—
because we know how important those
details are to getting a home sold.” Mike
added, “When a real estate agent refers
us, we understand that their reputation
is on the line as well as ours. We take
that seriously. We’re not just trying to
check the box and move on. We stay
with the project until it’s right.”

What REALTORS® Can Expect:
* Same-day estimates for active listings
 Priority scheduling for sell-ready services
» Ability to defer payment until closing
» Willingness to take on small, high-

need projects (like doors and trim)
» Full punch-list services, including

light repairs and cleaning

Commitment to Craft

and Communication

One of the features that sets
That 1 Painter Central PA
apart is its customer service
model. Each project includes
a dedicated project manager
who stays in communication
with the client throughout.

“Paint is messy, but your experience
shouldn’t be,” Mike said. “We prep
thoroughly, communicate clearly,
and clean up after ourselves

like a good guest should.”

Josh pointed out that their
process starts with asking the
right questions. “I always ask
the customer what they want
the space to feel like when it’s
done,” he said. “We’re not there
to upsell or overcomplicate.
We’re there to understand the
vision and bring it to life.”

Family Roots and Local Pride
Outside of work, Mike and Josh
stay busy with family. Mike has
been married for nearly a decade
and is the father of three young
kids. He coaches soccer, and the
family camps regionally and takes
an annual trip to Myrtle Beach.
“It’s definitely glamping,” he said
with a laugh, “but it’s our thing.”

Josh and his partner have six children
between them, ages 13 to 23. “It’s a full
house,” he said. “We love doing local
stuff—hiking the Susquehanna, finding
hidden creeks. We try to find ways to
get everyone together, even though

it’s not always easy with a big crew.”

Both owners say that their
connection to Central PA is part
of what keeps them focused.

“We’re not just trying to do a
job,” Josh said. “We want to build
something lasting here.”

For Mike and Josh, success isn’t just
about running a painting company—it’s
about raising the bar in an industry that
often suffers from low expectations.

“Our goal is to bring an elevated
experience to a simple service,” Josh
said. “People expect painting to be
basic. We try to deliver something
that surprises them in a good way.”
For more information or to
schedule an estimate, visit
thatlpainter.com/central-pa.
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Secrets of Homes | |:I \ SETTLEMENTS, INC.
Why Choose Us?
Certified & Professional
Detailed Reports
Competitive Pricing
Family-Owned Business

PROTECT YOUR=
INVESTMENT

HOME INSPECTION
//\—"’-

W(.:'Shmg one house' one Kevin and Linda Kenny
neighborhood and one

community at a time Schedule Your Home Inspection

Today and Secure Peace of Mind!
7] 7.69] . ] 7] 2 e 717.914.1600 | alphainspection.net

SAVE THE DATE FOR

SEPTEMBER 29 & 30, 2025 TITLE INSURANCE | VIRTUAL CLOSING
LOEWS ARLINGTON HOTEL&CONVE;ITION CENTER . LAND ACQUISITION | COMMERCIAL PROPERTIES

Join real estate leaders and the top 5% of agents from across the country for a two-day experience . Settlements made Simple.
packed with industry insights, cutting-edge strategies, and powerful networking :

Sty ipaighs, cERDtge " ratsgi = Partner with us for seamless real estate
| transactions. ACT NOW!

opportunities designed to help you succeed in the ever-evolving real estate market.

Sean Lafferty

SPONSORSHIP OPPORTUNITIES AVAILABLE AL 717.581.5810 - Premiersettlements.com
3 locations across south central PA

30 - July 2025




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

? Mhite Rose

SETTLEMENT SERVICES, INC.

SUBMIT
YOUR

REQUEST
ONLINE!

'3 PROTECTING YOUR INVESTMENT, EFFORTLESS CLOSINGS - LOCALLY OWNED & OPERATED SINCE 1996 \[ P

9 Shonna S. Cardello Melanie Caputo

PRESIDENT DIRECTOR OF MARKETING
717.846.8882 | Packages@wrsettlements.com | 1441 East Market St. York, PA, 17403

[ 4 v

Real Estate Settlements and Title Management | Serving Pennsylvania and Maryland | Secure Online Portal

Remote Online Signing and Notarization | Residential and Commercial Title Services




