














SIGNATURE

AGENT SERVICES
Grow with Confidence. Close with Ease,

* Transaction Coordination - Pre-List / Contract to Close

+ Database Management
NORTHERN COLORADO = Listing Marketing
' Let’s connect!
savanna@signatureagentservices.com
TREE SERVICE .
Follow us on Facebook for our ek i
: 5

- AT THESE RECENTLY
W ol 0 CLOSED DEALS

With over a decade in real ostate,
Savanna Campbell bullt Signature Agent
Sanvices to help agents grow intentional,

thriving businesses. Kinown for her

expertise in systoms and processes,
Sawanna partners with agents o deliver 3
huuny-hovel experience—for both them
and their clients. This isn't just admin
suppart—its brue busineds leverage with
a personal touch,

Your Local Resource

Kyle Arenson
970.404.5099
karenson@ rstam.com

Honoring Our
Hometown Her oes

In appreciation of th eir dedi cated service,

we offer all active/former re ghters, law
enforcement of cers , and members of the U.S.
Armed Forces $25 off new home warranty plans!*

. 5% Down Purchase, CONTRACT to
CLOSE in 12 DAYS

Il One year Self Employed - Closed!

Contact me for detail s.

*Discount applies to base price of Real Estate or New
Construction home warranty plans. Not available on bulk plans.
Cannot be combined with any other pr omotions or discounts.
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“Protecting Client
Relationships, Budget
and Time”

Bl Down payment assistance with
5% GRANT - Closed!

Il 10°% down with 537 credit score - Closed!

rstam realestate.com ‘ First American

Phone Or ders: 800.444.9030 Home Warranty™

©2025 First American Home Warranty Corporation. All rights reserved. FA_AD_KARENSON_MRP_7_25

Il 20% down investment property with

- Tt e NO personal income needed - Closed!
EXPERT CAREFORMOVE-IM AMD MARKET-READY PROPERTIES

a” W m.meu“;:::mmﬂ%mm At Altitude Home Mortgage,
P oo s oo e We Redefine First Class!

B P o oo so rous mosur s awars We don't just close loans,
Turn Your Client's Dream N [ — we build relationships!

Home Into a Work of Art

Watercolor prints
professionally wrapped +
0O6pu 0 60 .
Turnaround time: 3-5 days!
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WWW.ALTITUDEHOMEMORTGAGE.COM

This is not a commitment to lend & meant for distribution to Real Estate
Professionals, please inquiry within for specific details Altitude Home
Mortgage Powered by Xpert Home Lending NMLS 2179191
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BY JACKI DONALDSON
PHOTOS BY ALYSSA BENSON, A.B. CONSULTING NOCO

hen Min Meisel
boarded a
train for a

week-long trek to East
Germany at 25, she carried
just a single suitcase—and
an extraordinary amount
of courage. Armed with

a physics degree but no
German language skills, she
knew only one person in
the country: her twin sister,
who asked her to come to
be with her. “I dropped
everything and went without
knowing German at all,”
Min says. “I just knew I

had to be there for her.”

That leap of faith in 1989
landed Min squarely in the
middle of history. She was in
West Berlin when East and
West Germany reunited—a
momentous event that was
not the first upheaval she
had witnessed. Min grew up
in China during the Cultural
Revolution, navigating
political and social turmoil
from a young age. “I started
my life three times,” she
reflects. “First in China, then
in Germany, and again in the
United States. I went through
wars, revolutions, and loss.”
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In Germany, Min taught
herself the language, passed
a fluency exam within a year,
and enrolled at a technical
university in Berlin to study
IT and electrical engineering.
She juggled multiple jobs—
restoring ancient artifacts

at a museum and cleaning
offices, sometimes working
three shifts a day—to

make ends meet. While in
Germany, she married, had
two daughters, and began
laying the foundation for the
next chapter of her life in
America. “I always wanted
to come to the United States,”
Min shares. “I didn’t have
any connections, but when
my ex-husband got a job

in California, we moved.”

In January 2000, Min and
her young family arrived

in the Bay Area. She could
read English but struggled
to speak it. “I couldn’t open
my mouth,” she laughs. But
necessity lit a fire under her.
Min earned her California
real estate license in 2003
and joined the region’s
largest office, Coldwell
Banker. “My girls were
three and six years old,” she

remembers. “I needed the
flexibility to care for them.
Real estate gave me that.”

True to form, Min didn’t
settle for “good enough.”
She earned the prestigious
GRI (Graduate, REALTOR®
Institute) designation

early in her career and
built her business around

a philosophy of service—
helping clients not just

buy and sell homes, but

also navigate life’s other
challenges, from insurance
disputes to car accidents. “If
my clients have a problem,
they come to me,” she notes.
“I help however I can.”

In 2006, a road trip changed
everything again. “Four
days into the trip, I fell

in love with Colorado,”

Min recalls, smiling. On
instinct, she bought a house
sight unseen. Five weeks
later—just before the new
school year—she moved
her family to Fort Collins.

Starting over yet again, this
time in a much smaller town,
Min quickly made her mark.
Without knowing a soul, she

had secured four listings
within six months. Her work
ethic, fearlessness, and
full-service approach swiftly
spread by word of mouth.
Personal challenges didn’t
slow her down either. When
her marriage ended and

her ex-husband questioned
whether she could survive
alone, Min replied, “I'll
show you.” And she did.

Today, Min’s thriving business
relies almost entirely on
residential, commercial, new
construction, and referrals.
Her service extends well
beyond the closing table—
whether finding landscapers

I’'M A SURVIVOR,
A LIFETIME LEARNER, A HELPER.

IF SOMEBODY ELSE CAN DO
IT, | CAN DO IT. | NEVER SAY,
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for new homeowners

or donating furniture to
families in need. “I offer
full-service and lifetime
service before, during,
and after the transaction,”
Min remarks. “Now
remarried, Min’s husband
of 15 years, Erik, serves as
her unlicensed assistant
and trusted handyman.

Min’s drive extends into
every corner of her life. She
exercises 60 to 90 minutes
daily to stay mentally and
physically sharp. She sings
in choirs, square dances,
cooks homemade meals

for her open houses, and
serves as a Chinese medical

interpreter at local hospitals.

She also holds a Master’s
Certificate in Student Affairs
in Higher Education from

| STARTED
MY LIFE

THREE TIMES.
FIRST IN CHINA,
THEN IN GERMANY,
AND AGAIN

IN THE UNITED
STATES. | WENT
THROUGH WARS,
REVOLUTIONS,
AND LOSS.”

Colorado State University
and has volunteered to
help international students
improve their English.

“'m a survivor, a lifetime
learner, a helper,” Min
asserts. “If somebody else
can do it, I can do it. I never
say, ‘I can’t—I just learn.”

Min’s daughters, now
grown, are following

in her footsteps, living
internationally and
mastering multiple
languages. And Min?
She’s still learning, still
helping, still building—and
confidently speaking four
languages: Mandarin,
German, English,

and real estate!

Connect with Min at
www.minmeisel.remax.com.
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Your First American Title Sales Tea

Team Member Spotlight

Debby Myers : }}:{ BLOO M
Business Development Manager

Laura Kovari prone 970-308-3146

Closer

970-658-4685 | Ikovari@firstam.com " Cottage Home g
e in"Fort Gollins

pHonE 970-590-8018 |

from the —

With a reputation built on trust, communication, and consistent results,
Laura Kovari brings over 30 years of title expertise to every transaction.
She is a true professional who understands the complexities of real estate
transactions and ensures smooth, efficient closings.

“| love being part of helping people achieve their dream of homeownership,”
says Laura. “Strong relationships and great service never go out of style.” Lindsay Gilliland

Outside of work, Laura is a proud grandmother of five, an outdoor enthusiast, Business Development
a sports fan and loves spending quality time with friends and family. , pHone 970-227-7167

If you're looking for a closer who approaches every deal—and every client—
with care, Laura is ready to support your success.

Northern Colorado

Loveland Creeley Fort Collins

200 E 7th St, Ste 120 7251 W 20th St, Bldg A2 2950 E Harmony Rd, Ste 399
Loveland, CO 80537 Greeley, CO 80634 Fort Collins, CO 80528
oFFIce 970.278.3100 ofFIce 970.534.3495 OFFICE 970.658.4685

REAL

PRODUCERS
PODCAST

P s s T e Y g _' Ryan Abrahamson
I Mlg;ez ’ S i 3 N MNMLS #285176

970.222.9024

Same Brand, New Reach —
Tune in for free today

Dive into Growth Together'

Call us today for your next home purchase or refinance!

Guiid

-
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Listen on . .
Apple Podcasts Residential Home

Inspections
= New Construction Phase
o

= Radon Testing
= Small, Commercial Units

Listen on .
amazon music
g ——

« Multi-Unit Inspections
e s ..and more Torrie Barr Casey Kiser Sam Carlson Stacy Fridal R ,
st Loan Officer Loan Officer Loan Officer Loan Officer L?I?:ch';alprnlng!nn LI,
MMLS #2D1213 MMLS #T29436 MMLS #0166 MMLS #280577 :
Online Scheduling “'“"“%‘“‘""’L""m‘m 970.412.1170 708.704.9416 970.568.2553 970.219.1710 Fart Cetling, L0 Shcad
.A'ﬁfallable Guild Mortgage Company is an Equal Housing Oppartunity, MM L m ngu i ]
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

2025 — The Year of Change and Volatility

The Good, The Bad, and The Unknown

With the New Year in full swing, the mortgage industry has a lot
to contend with: Some good, some not-so-good, and a lot of
speculation as to how 2025 will shape up. If anything, it will be a
wild ride for us all.

On the positive end of the spectrum, conforming loan limits (the
point at which loans become a "Jumbo Mortgage") increased in
2025, to $806,500, a 5.2% increase over 2024. FHA loan limits
also increased, with Larimer County going up to $632,500 and
Weld County reaching $563,500.

Additionally, the Senate passed Bill S 3502, which aims to
prohibit the sale of "Trigger Leads" - Whereby a credit bureau
can sell a consumer's private contact information when a credit
report is pulled, without permission, and with no requirement to
report or limit the number of times it's sold. Buyers of these
Leads are primarily online-based telemarketers, looking to weasel
into a transaction with aggressive sales tactics and incessant calls
and texts. The bill awaits a House vote before becoming law.

Unfortunately, 2025 is also starting off with stubbornly high
interest rates, with the national average remaining slightly above
7.0% at the time of this writing. Forecasts and projections call for
elevated rates through mid-year, with huge variations between
year-end outlooks ranging from low-5s to mid-7s.

W FIRSTWeEstern

TRUST MORTGAGE

Lastly, with the new Administration taking over shortly after the
writing of this article, it's expected that there could be a push to
privatize Fannie Mae and Freddie Mac - The mortgage giants
responsible for roughly 2/3rds of all mortgages, who have been
in government conservatorship for most of the last two decades.
And while there could be some positive implications of such a
move, this change could remove the government guarantee on
mortgage bonds, adding more upward pressure on rates. Only
time will tell.

All-in-all, it's looking to be an extremely eventful year, and not for
the faint of heart. So strap in, and keep in touch with your
trusted mortgage resources - You're going to need them!

Justin Crowley

Sr. Loan Originator

970.691.2214 | justin.crowley@myfw.com

200 S. College Ave Ste 10, Fort Collins, CO 80524
NMLS ID 378544

8300+ Transactions & $2.55+ Billion
Personally Originated Since 2001

mortgage.myfw.com

Member

NMLS # 477166 @ FDIC



