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iIn Collier County — Units and volume

#23 in the Nation
— Most loans closed

485 families served
$172,727,093 loan volume
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venturetitleservices.com

Your forever lender.
Financing the world
one loan at a time.

Contact me today.

Lauren Maxwell MAXWELL
Executive Vice President | NMLS331415

lauren@maxwellmortgageloans.com MORTGAGE TEAM
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A renovated home will sell for up to 50%
more than one that has not been renovated
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CONTACT US TODAY FOR A
FREE
ESTIMATE!

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.
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GULFSHORE LIFE
“There’s opportunity here—you just have to see it. Put a little money into it— D C G S W F L . C D M

well, the Naples version of “a little money”—and this could sell quickly.”

- High-End Realtors, Rupert and Karen Irby Family owned & operated ¢ Fully licensed & insured ¢ Over 23 years of guaranteed workmanship
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Where Vision Meets
Waterfront Luxury.

Your Clients’ Dream Home Starts
Wirth the Builder Who Delivers Morve.
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'ﬁﬂ’ SCHEDULE A PRIVATE BUILDER TOUR TODAY

R.K. Experience Our Homes. Meet the Team. Feel the Difference
REIMAN

CONSTRLCTION, INC.

R.K. Reiman Construction

Celebrating 30 Years of Excellence
Veteran & Family-Owned | Award-Winning Designsrkreiman.com | (239) 642-336
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!
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Lauren Maxwell
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Mariano Bernhardt
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Jake Cambria
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touch with technology
to ensure a streamlined
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Serving SWFL and all
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%) Central Bank | Mortgage
gag

Angela Hernandez Heather Call
VP, Mortgage Loan Originator Mortgage Loan Originator
3701 Tamiami Trail N. Ste 100 26811 S Bay Drive Suite 250
Naples Bonita Springs
Cell: 786-232-1243 Cell: 239-287-9075
NMLS# 320237 NMLS# 300172

OUR MORTGAGE PRODUCTS

97% LTV Conventional Loans
FHA and VA Loans
USDA Rural Development Loans

Jumbo and Super Conforming Loans

Down Payment Assistance

Bridge Loans

~  Professional Medical Mortgage Loan with ~ Construction Loans
100% Financing, no mortgage insurance ~ Home Equity Loans
~  Professional Business Mortgage Loan with ~ Land Loans

100% Financing, no mortgage insurance - Fixed and ARM loans

—  Portfolio Loans

This is not a commitment fo lend or extend credit. Applicant subject fo credit and underwriting approval. Not all applicants will be approved for financing.
Receipt of application does not represent an approval for financing or interest rate guarantee. All rates, programs and fees are subject to underwriting
guidelines and are subject to change without notice. Other restrictions may apply. See bank for details. The Central Trust Bank NMLS #407985.
MEMBER FDIC 238 Madison St, Jefferson City, MO 65101. Copyright Central Bancompany. All rights reserved.

STAGING. DESIGNING. INSPIRING, ——

STAGING TO
GROW YOUR" |if8
BUSINESS

Partner Today and Let Our Proven Su'c'_{:ess Drive

Kim
Regenhard

our Next Sale




Andrew Regenhard Ellen Buchanan Andrea Hoffman
Owner/Publisher Editor Ad Strategist

Mercedes Mikalaitis Jess Wellar Michelle Reed
Event Coordinator Writer Photographer

WOODS - WEIDENMILLER
RUDNICK

Michael Michetti « Joshua Rudnick « James “Jay” Caudill « Samuel Colburn  Brian Cordero

Sheryl Moreno Hana Snajdrova Samuel Saum - = -
Photographer Photographer Videographer I g I r m u a I y
]
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the Naples Real Producers magazine are not endorsed or recommended by The N2 Company -

or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for the business practices of these companies.

[\

. A Personal Approach to Real Estate Law

'N;jf” FOLLOW US ON

E --~:§f : FACEBOOK & |
1 239.325.4070 | lawfirmnaples.com
@NAPLESREAL @NAPLESREAL INSTAG RAM Offices in Naples, Downtown Naples and Bonita SpF:ngs/Estero

The hiring of a lawyer is an
important decision that should
not be based solely on
advertisements. Before you
Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule4-7.2(d).
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BECKER

CUSTOM BUILDERS

Realtor’s Paradise

Selling paradise should be stress free. Your customers YO ur I_i S ti N g S W it h
expect the very best closing experience - and so should you. .
Becker Custom Builders

Partner with Sam Saad and his trusted family of
Fully Customized Home Builder

companies—your dedicated, around-the-clock team that
clears hurdles, solves problems, and gets deals across the

finish line with ease.

The Becker leference

Luxury Design.
: Exceptional Quality.
Superior Experience.

LAW OFFICE OF [\) - ': .
SAMJ SAAD T X e oot Committed to Excellence

Maples | Bonita Springs | Cape Coral | Marco Island | Fort Myers °
saadlegal.com | 239-963-1635 | paradisecoasttitle.com | b e C ke rC u StO m b u I I d e rS . CO m



PUBLISHER’S NOTE

Hey everyone,

Happy July! I hope you have an amazing Fourth of July and

find time to enjoy the holiday with family, friends, picnics,
barbecues, and parades.

We’re officially halfway through 2025, and the
Southwest Florida real estate scene is showing some
interesting shifts. After a rollercoaster of a market in
the last four years—first booming for two years, then
cooling off for the next two—the dust is starting to
settle. That’s great news for both buyers and sellers.

Here’s the scoop: home prices have relaxed slightly,
and inventory is finally on the rise—especially
when it comes to condos and townhomes. If your
clients have been waiting for more options, now’s
a good time for them to take another look.

Even though mortgage rates remain on the higher side,
buyer interest is holding strong. And here’s the exciting
part—many experts are forecasting rate drops later
this year, which could lead to another boom. Mortgage

20 - July 2025

lenders, in particular, are getting ready. So here’s to
a summer and beyond that’s full of possibilities.

One of the things you shouldn’t miss this summer is our big
quarterly event coming up on August 21st at Clive Daniel
Naples. Registration is open, so if you haven’t received your

exclusive invite yet, just let me know, and I'll make sure it
finds its way to you. I'm especially excited to check out the

showroom—might even pick up a few ideas for my new home

while 'm at it!

Thanks for being such an integral part of our Real Producers
community. Wishing you a July full of good times, growth, and

new possibilities.
Very respectfully yours,

Andrew Regenhard
Publisher

Naples Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swilrp.com

Tailored Coverage
Larger Limits - L.
Negotiated Deductibles

Endorsements

The XINSURANCE Team provided water, fuel,
funds, and support to local communities in
Florida who were devastated from Hurricane
Helene & Hurricane Milton.

To learn more about our efforts visit
www.Xinsurance.com/cares.

Stand Out as the REALTOR® Who Gets Things Done.
Get a Quote for Your High-Risk Clients Today!

Rick J. Lindsey
(801) 304-5510 . xinsurance.com
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Thursday, August 21, 2025 and a celebration of the very best in SCAN TO RSVP
5PM-8PM the Naples real estate community. ey

Clive Daniel E H k! E E
2777 Tamiami Trail North Be sure to check your inbox for your

Naples, FL 34103 exclusive invitation or scan the QR code

to reserve your spot if you haven’t yet. #j" .ﬁ_

We’re excited to see everybody

on Thursday, August 21st for We can’t wait to celebrate with you
a relaxed night of networking, at another extraordinary Real
live music, great company, Producers event!

g W/Z\WQM/Z

SWEFL Real Producers’
SECOND ANNUAL AWARDS GALA

Friday, November 14, 2025
Elite Jets
125 Aviation Drive South, Naples, FL 34104
Dress Code: Formal
Join us for a spectacular evening of elegance on Friday,
November 14, 2025, as we recognize the achievements of

Southwest Florida’s top real estate professionals.

Be sure to mark your calendar—this is one celebration you won’t want to miss!




FLUENT
MORTGAGE

Seamless Transactions, Satisfied Clients, Choose The Mortgage Bank

v  Unparalleled Communication
v~ Streamlined Service
v Faster Closings

v  More Solutions

Contact Us Today!

877.7.FLUENT

myfmloan.com

Florida Offices

Naples Office Melbourne Office
4851 Tamiami Trail North 6905 N Wickham Road
Office 218, Naples, FL 34103 Suite 402, Melbourne, FL 32940

Orlando Office
7380 W Sand Lake Road
Suite 500, Orlando, FL 32819

OUR APP @4

Fluent Mortgage is a d/b/a of Meadowbrook Financial Mortgage Bankers Corp. Certain restrictions apply. For qualified borrowers. All borrowers subject to
credit and underwriting approval. Legal ©2024 Meadowbrook Financial Mortgage Bankers Corp. NMLS #177308 (www.nmlsconsumeraccess. @ 3 A
org). 1600 Stewart Ave, Suite 701, Westbury, NY 11590. 800.959.8892. = g

Insurance volatilty in Florida is likely to increase, creating
undo friction in the real estate market. We can help!

Scan the QR code to
download my contact
We provide the education about carriers, their appetite information.
for various property conditions, and ways to mitigate the
volatility to help streamline home selling and buying.

OneGroup has one of the largest portfolio of carriers to
ensure placement with the proper insurance to com-
plete your transactions.

Let us help reduce the stress and friction in your real
estate deals. Reach out to us today to arrange a lunch
and learn for your team and your clients.

Susan Atkeson

Account Executive and
Branch Manager-Naples
SAtkeson@OneGroup.com
OneGroup.com/MNaples-Florida
C 239-427-200]

6424 Naples Blvd,, Suite 301
Promenade at Naples Center
Naples, FL 34109

ONEGROUP
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CH’S CORNER
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BY MICHAEL DILL

I'was reading a great book recently—10x
Is Easier Than 2x. And I know, for some,
the phrase “10x” triggers the thought,
“Oh no, here we go again... do more,
push harder, hustle longer.” However,
that is not what it’s about. It’s not about
doing more —it’s about doing less, but
with more clarity and more leverage.

Let me share a story.

Michelangelo is widely regarded as one
of the greatest sculptors of all time. And
his most famous piece? David. Now,
here’s the part that is often overlooked—
David wasn’t carved from a flawless slab
of marble. Quite the opposite. That piece
of stone was rejected, tossed aside by

What's Your DAV ID ?

other sculptors. Too flawed. Unusable.
Michelangelo saw something different.

Before he ever picked up the chisel, he
already saw his David. The image was

clear in his mind. And then? He simply
removed everything that wasn’t David.

That’s it. That’s the magic. That’s
10x thinking.

Irecently had a coaching conversation
with a client. He’s launching a
franchise and there are a lot of
moving pieces. I asked him a simple
question: “Is this your David?” He
paused, thought about it, and said,
“Yes. This is my David.” Perfect.

Now, if that’s true—if this is your
masterpiece—then the next step is
just as important: what has to go?
What needs to be removed, delegated,
or released so you can stay focused
and chisel away at the one thing that
matters most?

That’s the essence of this work. We’re all
surrounded by distractions—new ideas,
conferences, social media, Al this and
that, books and podcasts and emails.
There’s always something shiny pulling
at our attention. But when you’re clear
on your David? The noise fades. You see
what fits and what doesn’t. You know

your role, your focus, and your lane.
And when you're in that lane—when
you’re working from your highest
purpose—you bring others into theirs.
You empower your team, your business,
your life.

So this week, I encourage you to ask
yourself: What’s your David? What'’s the
thing you’re building that matters more
than the rest? And just as importantly—
what needs to be removed so it can fully
take shape?

Let’s get clear. Let’s get focused. Let’s
get sculpting.

Coach Michael Dill is an award-winning, certified business coach,
global speaker, and published author. He is a proud ActionCOACH
franchise partner, as well as the president of Power & Ice Wealth
Creation, a strategic leadership company. Michael brings more
than 40 years of business and entrepreneurial experience to his
leadership, team training, and mentoring practice. To learn more,
call 954-675-9536 or visit BusinessCoachMichaelDill.com.

Trusted Partner in
Home Preparation

Reduce stress for your clients
Quickly get homes market-ready
Financing options available
Design & color support

Free consultations

Meet the Owner
Davis Stoner

Naples Real Producers -
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DESIGNED FOR PROFESSIONALS

AMPLE PARKING INCLUDING COVERED

BALCONIES FOR ENJOYMENT & CALL PRIVACY

CONFERENCE ROOM FEATURING PRIVACY GLASS
ATTHE PUSH OF A BUTTON

MAILSERVIGE WITH PROFESSIONAL MAILING ADDRESS
PRIVATE, SHARED AND OPEN WORK SPACES

HIGHEST SPEED INTERNET

FREE GOFFEE, TEA & FILTERED WATER
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PROFESSIONAL GRADE OFFIGE EQUIPMENT/PRINTERS, ETC.

: .nl""'l :H @ SEGURE 24-HOUR ACCESS
NYNERGY NUITEN

Schedule a Tour Today!
synergysuites.com | 239.261.1824
Info@syneraysuites.com

1110 Pine Ridge Rd, Suite 201 | Naples, F

TRUTH GUIDED, RELATIONSHIP DRIVEN.

Discover the Power of
_ ! Truth-Driven Advocacy!
o rEet At b Contact Boatman Ricci Today
[ | for Unparalleled Legal Guidance

for All of Your Legal Needs.

‘, &h Boatman Ricci

Truth Guided, Relationship Drlveg

Commercial Litigation | Business Litigation
Real Estate Litigation | Construction
Litigation | Trust and Estate Litigation
Civil/Criminal Trials | Estate Planning
Complex Commercial Transactions
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JAMES A. BOATMAN, JR., ESQ.

(239) 330-1494 | BOATMANRICCI.COM | NAPLES | MARCO ISLAND | FORT MYERS | TALLAHASSEE | DESTIN
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NO COASTING THIS
TIME AROUND EITHER

BY JESS WELLAR ¢ PHOTOS BY NEW FRAME PHOTOGRAPHY

“Each new real estate client brings
motivation. Just like my students from
my days in the classroom, they all have
different backgrounds, different stories,
different needs,” Debbie Seifert begins.
“Once I get to know them and their
needs, 'm on a mission to find them
what they are looking for.”

The heart of a true teacher never really
leaves you. And in Debbie’s case, that
heart is exactly what continues to drive
her consistent success at Downing-
Frye Realty. After three decades of
shaping young minds in Collier County
classrooms, Debbie took the same
patience and solid work ethic and
applied it to her real estate business—
and didn’t skip a beat.

New Chapter

After graduating from the University

of South Florida with a degree in
elementary education, Debbie spent 30
years in education. She raised her family
in Naples and has called the area home

for over three decades. But by year 23 in
the classroom, she started to feel the itch
for something new.

“I have a huge love for people,” she
says. “I knew when my teaching career
ended I was not going to be ready for
retirement. I had friends who were
REALTORS® and they were always
telling me that I should definitely
consider real estate. I thought it might
be ‘fun’ and decided to look into it.”

It turned out to be more than just fun; it
was a perfect fit. Debbie’s reputation in
the community and local roots made for
a smooth entry into the business.

“Having those years of teaching
experience and education as

a local, my business took off
very quickly,” she recalls.

Debbie dove into real estate in 2014
while still teaching full-time and hit the
ground running. In fact, she snagged

Rookie of the Year at her former
brokerage while somehow managing
dual careers. She taught school all day,
worked with buyers and sellers by
night, and ran on four hours of sleep
for years—seven, to be exact—before
retiring from the classroom to launch
her full-time real estate career in 2021.

A Solid Foundation

Debbie credits her teaching career for
preparing her to be the kind of agent
clients trust and return to again and
again. “Success is when my clients
call after closing and want to meet for
lunch,” she says with a smile.

Her clients span all ages and price
points, from first-time buyers to luxury
listings, and she approaches every
transaction with the same honesty, care,
and attention to detail.

“Whether on the listing side or the
buyer’s side, I take a personal interest
in my clients,” she affirms. “I'm a

FTTTTITRNY
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real person, who treats each client with honesty and
integrity.”

She leans into personal touches, too, such as birthday
cards, handwritten notes, and thoughtful phone calls,
and her repeat business reflects that effort.

“I'have also developed a passion for decorating and
designing,” she adds. “It really helps because I'm able
to assist my clients with staging, and oftentimes after a
buyer closes, I go in and help them make selections for
their new home.”

Debbie closed nearly $22 million in sales last year across
19 transactions, proving that consistency, heart, and a
reputation for doing things right still go a long way.

Rooted in Community

Born and raised in Immokalee, Debbie says her
upbringing gave her a helpful perspective she carries
into every relationship today.

“It is one of the most diverse towns in America. I
learned to respect people from all walks of life,” she
shares. “Seeing people for who they are as a person
and not what they have or who they know is how I
was raised.”
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Her family wasn’t wealthy, but Debbie notes they were rich in
affection and values: “My parents were hardworking people, and
we always had what we needed—most importantly, love and faith!”

Now living in Naples, Debbie still makes frequent trips back to
Immokalee and never forgets her roots. “There are multiple times
throughout the year where we will either attend functions or donate
to different school clubs or functions. It always feels good to give
back,” she adds with a smile.

Off the Clock

Debbie has been married to her husband Steve for 15 years. Steve
works in the construction industry and often steps in when a second
set of expert eyes are needed on a property.

“It’s great having my husband available to help out when
my clients need something construction-related. We
really do make a great team!” Debbie acknowledges.

Their blended family includes five adult children spread across
different states, but they always make time to return to Naples for
holiday fun and family trips.

“We all love cruising, so our destinations are usually filled with warm

weather and lots of sunscreen,” Debbie points out. They’ve got a
family cruise planned next summer to celebrate a few big birthdays,
including hers.
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Debbie Seifert, a REALTOR® with Downing-Frye Realty, spent 30 years teaching in Collier County schools before shifting to real estate full-time in 2021.

“THERE IS ALWAYS ROOM FOR
LEARNING AND TRAINING

TO KNOW MORE... AND AS

THE MARKET IS CHANGING
DRASTICALLY, | WANT TO STAY IN
THE KNOW OF WHAT’S GOING ON.”

The Seifert gang is completed by their “furry children,” a Yorkie
named Snickers and local rescue, Winston, a high-energy Jack
Russell mix. Both pups keep the house “full of chaos and joy,”
Debbie chuckles. “But we wouldn’t have it any other way!”

When Debbie does carve out time for herself, it’s usually to
relax poolside, at the spa, enjoying lunch with friends, or
engaging in a little “retail therapy.” With her love of baking, she
also looks forward to when the holiday season rolls around.

“Christmas is my absolute favorite time of the year because it’s
full of family, food, and fun!” she beams.
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Debbie Seifert
brings her passion
for baking to life—
especially during
the holidays.

34 . July 2025

“I HAVE
A HUGE
LOVE FOR
PEOPLE”

The Road Ahead

After 11 years in real estate, Debbie
clearly has no intention of tapping
the brakes.

“Not a chance!” she declares. “There is
always room for learning and training
to know more... and as the market is
changing drastically, I want to stay in the
know of what’s going on.”

Though many agents have suggested
she consider building a team or
pursuing her broker’s license,
Debbie knows what lights her
up—and it’s not paperwork.

“I think it would take away from

what I'love the most about real estate:
interacting with my clients,” she
concludes. “But I do love to mentor
young agents and am always willing to
help anyone who comes to me to look
over a contract or give advice.

“I'm just excited to see what the future
holds for me in my real estate journey.
Bring it on!”

NOT ALL VENUES HAVE

NAUTICAL MILES

ank you event, birthday, corporate dinner,
or anniversary — turn your moment into _ .
a memory with a luxury yacht g
experience curated just for you.

All Private Charters Include:

¢ Convenient departures from Fort Myers, Naples & Marco Island
¢ Choice of yachts ranging in size from 40’ - 120’

¢ Certified captain, crew & Nautical Miles host onboard

* Food & beverage package

¢ All charter fees included

¢ Dedicated yacht charter specialist to help plan your event

Looking to host something
unforgettable? Let’s talk.

nauticalmilesyachtcharters.com
charters@nauticalmilesyachtcharters.com
941.216.7625
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A New Standard in Home Services

Distinguish Your Listings | Increase Home Value | Impress Discerning Buyers
Fast & Easy Installation | Exclusive Realtor Discounts
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HEALTH & WELLNESS

Self-Talk is

your

[A2[2[3[] SUPERPOWER ...oocvnen

As a high achiever, you can

have the drive, the skill set, the
knowledge, and the network, but
if your self-talk is working against
you, it will shape how you show
up, connect, and succeed, and
often without your awareness.

The words you speak to yourself
affect your energy, your presence,
your ability to focus under
pressure, and your confidence

in critical moments. Yet most
often, our self-talk runs in the
background, unchecked.

You may walk into a negotiation
well-prepared, but if your inner
script is whispering, “Don’t mess
this up,” that message leads.
Doubt shows up in your body
language, voice, and timing even
if no one else hears it.

Studies in neuroscience confirm
this. According to Dr. Ethan
Kross, psychologist and author of
Chatter, the thoughts we repeat
influence our decisions, emotions,
and stress responses. When our
internal dialogue turns negative
or loops old beliefs, it limits how
we lead and perform.

Some researchers estimate we
speak to ourselves at a rate of
4,000 words per minute. That
inner monologue quietly shapes
everything from your mood and
memory to your physical posture
and performance.

The problem isn’t that, you think.
It’s that you’ve never been taught
to direct those thoughts. Most self-
talk is unconscious and defaults to
fear, comparison, or pressure. But
you can shift it. You can become
the empowered director of your
inner script, mastering your story
and your very mindpower.
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In my work with high performers,
I'use a simple framework to help
retrain self-talk and create the
mindset for lasting success. It’s a
step-by-step approach that begins
with awareness and ends with
aligned action.

Step 1: The Thought
Awareness Trigger

Before any high-stakes moment—
an appointment, a call, a
negotiation—first simply pause
and check in. Ask, “What am I
telling myself right now?” Labeling
the thought creates space. You
can’t change what you don’t
notice. This step builds conscious
awareness and gives you choice.

Step 2: Identity-

Based Affirmations

Once you’ve interrupted the old
script, redirect it with identity-
based language. Say, “I lead with
calm. I solve problems. I bring
clarity.” Grounded, present-tense
statements rewire the brain and
rebuild trust in yourself.

Step 3: The 90-Second Reset
Even with intention, emotion

can hijack clarity. When pressure
builds, regulate first. Breathe
deeply. Try two inhales through
the nose and then one long exhale
out. Dr. Jill Bolte Taylor notes
emotional reactivity only lasts 90
seconds unless fed by thought. Let
the wave pass so your mindset
can lead.

Step 4: Inner

Coaching Language

Speak to yourself as you would
arespected client. Replace
judgment with strategic guidance.
Ask, “What’s my next best step?”
This keeps you anchored in
clarity, not criticism.

Mindset and performance are
inseparable. The thoughts you
repeat become your energy and
your energy is what others feel
and impact their response.

The most important conversations
you have every day are the ones
no one hears. So speak with
clarity. Lead yourself with calm.
Anchor in truth, not pressure and
faulty old beliefs. And remind
yourself daily that you are driven
not by fear but by vision. Because
the voice you choose to lead,
believe, and master ultimately
determines your very success in
every aspect of life.

Carlene Marie is

a Certified Master
Mindpower Coach
and Certified
Health, Wellness

& Life Coach. She
specializes in
private and group
coaching, keynotes,
workshops and
publications helping
high performers
cultivate mental
toughness and
emotional resilience.
With extensive
expertise in
unlocking human
potential, Carlene
Marie’s programs
empower and guide
toward lasting
change for optimal
success in every
area of life.
CarleneMarie.com
513.383.5647

“THE WAY YOU SPEAK
TO YOURSELF MATTERS.
YOU’'RE ALWAYS
LISTENING.” — Unknown




Growth Starts with
Better Fmanma
Decisions

My passion is supporting businesses
by giving my clients more time to
focus on doing what they love most
and providing key advice to help
achieve business growth.

Why Work With Us?

Female Owned and Operated
Always On-Call & Always On-Time
White-Glove Bookkeeping Support

Nosotros Hablamos Espanol

Seamless Title
& Escrow Solutions Scan to Fasiy

Schedule Your
Free Discovery

Call and Get
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RENOVATION SELLS SWFL

BEAUTIFUL RESULTS, HASSLE-FREE

Who wouldn’t want to sell

a home faster and for more
money? It’s little wonder
George Nahra’s fledgling
business, Renovation Sells
Southwest Florida, is quickly
gaining traction.

“The reception has been very
positive so far!” George says
with a grin. “One client at

a time, I aim to prove that
renovations don’t have to be
painful with the right tools,
experience, and mindset. It
really can be hassle-free.”

That hassle-free approach is
a core focus for George, who
launched the Naples-based
branch of Renovation Sells

BY JESS WELLAR ¢ PHOTOS BY NEW FRAME PHOTOGRAPHY

in November 2024. While

the national franchise was
initially focused around pre-
sale cosmetic renovations—
helping REALTORS® get
listings market-ready—the
model quickly adapted

to shifts in the real estate
market. The company also
serves homebuyers who want
to update outdated homes
prior to moving in, as well as
homeowners who want to
renovate their spaces to stay
put and enjoy their refreshed
surroundings.

“We handle design,
construction, and even
offer financing,” George
explains. “I want to simplify

the renovation process

by leveraging trusted

local experts, timeless
designs, and a streamlined
experience from start to
finish. It’s a white-glove, all-
in-one experience.”

A Background in Strategy
and Service

George’s business background
makes him uniquely qualified
to deliver exceptional results.
Originally from Chicago,
Illinois, George attended Duke
University for his undergrad
and Wharton for his MBA.

“I worked for over 20 years in
leadership roles with major
retail brands and consulting

for CEOs on strategy, sales
growth, and profitability,”
George notes. “ worked
for McKinsey in Chicago
for several years and am
fortunate to have had the
opportunity to serve many
recognizable clients.”

That extensive experience
taught George the value of
stellar customer service,

a skill that translates
perfectly to his own business
endeavors today.

“My ultimate goal is to serve
the client, whether that’s the
Realtor or their homeowner,”
George emphasizes.
“Renovations can be
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George Nahra is the owner of Renovation Sells in Southwest
Florida, an all-in-one home renovation company offering design,
construction, and financing.

stressful, but I aim to deliver
an excellent experience.

I've been through the

pain of renovating

myself, so I completely
understand where clients
are coming from.”

In fact, George had tackled
his fair share of renovation
projects before launching
Renovation Sells locally.

“I've renovated both of the
homes we’ve lived in here
in Southwest Florida, one in
Fort Myers and one in North
Naples,” he points out. “I've
also renovated a few condos
while living in Chicago and
Columbus, Ohio. I know
firsthand how daunting the
process can be, and that’s
why I'm focused on making
the experience easier for
everyone involved.”
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A Trusted Network
George launched Renovation
Sells in Naples last November
to serve both Lee and

Collier Counties. Employee-
wise, he’s running the
business “lean and mean”
for now and recognizes

that subcontracting can

raise eyebrows for some
homeowners, but he’s very
intentional about the people
he works with.

“I only use subcontractors
I've personally used in my
own home or who were
referred to me by people I
trust,” he says with pride. “I
want my clients to know I'm
not bringing random people
to work in their homes.”

That focus on trusted
connections has been key
in delivering beautiful,
lasting results thus far,
and in building George’s

reputation as a reliable
renovation partner.

But if you ask George what
separates Renovation Sells
from the competition,

his answer is simple:
communication.

“I've found that one of

the biggest pain points

in renovations is the lack

of communication and
transparency,” he continues.
“So I take the opposite
approach. I'm always
available via text, phone,

or email. I keep an open
line of communication and
provide full transparency for
everyone’s peace of mind.”

Because Renovation Sells
primarily focuses on
cosmetic renovations such
as floors, paint, countertops,
cabinets, lighting, and
plumbing fixtures, George’s
team can typically complete
projects in four to six weeks,

depending on the scope of
the improvements.

“There’s a lot you can do
without pulling permits,”
George elaborates. “Cosmetic
updates aren’t just ‘lipstick
on a pig.’ You can drastically
remake a home without
permits, and that makes the
turnaround faster while

still delivering a high-
impact transformation.”

Family Man

When George isn’t busy
helping Realtors and
homeowners achieve their
renovation goals, he’s
spending every spare minute
with his loved ones.

“I'have a 2-year-old son,
Jonathan, so most of my

free time is spent with him
and my wife, Samantha,”
George beams. “We’ll be
celebrating our 10th wedding
anniversary this October, and
as a family, we love going for

walks, visiting the zoo, and
spending time at the beach.”

George and Samantha
moved to Southwest Florida
from Ohio nearly a decade
ago for George’s work,

but he notes the region
quickly became home.

“My in-laws have a home
in Bonita, and my mom has
a condo on Mareco, so this
area has become our happy
place,” he smiles. “We love
being here.”

Rosy Outlook

Looking ahead, as George
continues to grow Renovation
Sells Southwest Florida, his
focus remains on delivering
consistently excellent results
and building meaningful
partnerships. He also sees
major opportunities for
growth in the Southwest
Florida market in particular.

“A lot of the homes here
lend themselves to cosmetic

updates,” he offers. “There
are so many homes that have
been lived in for 20 or 30
years that are overdue for

a refresh. That’s where we
come in—we can modernize
those homes without the
stress of extensive, permit-
heavy projects.”

With an increase in available
inventory, George believes
cosmetic updates are the key
to helping homes stand out in
the current market.

“Instead of a home sitting

on the market for months,

a few key updates can get it
sold in a matter of weeks,” he
concludes. “And we’ll be here
to help.”

To learn more, visit
RenovationSells.com or
contact George Nahra
directly at 239-880-2992.

Ny Renovation
#° Sells .

“INSTEAD OF A HOME SITTING ON THE
MARKET FOR MONTHS, A FEW KEY UPDATES
CAN GET IT SOLD IN A MATTER OF WEEKS.
AND WE'LL BE HERE TO HELP.”
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N <Renovation
#f Sells .

While You Sell'the Dream,
Let Us Bring it to Life

Elevate your client offerings with fast, on-budget renovations. Whether
prepping for market or renovating to stay, we handle design, construction,
and financing for a seamless process.

l i 3 4-Point
— l}' - i Inspections
k
=

The Smart Way .. _ 392167892
—— T o _ ] joethehomepro.com
to Sell >

Maximize your client’s returns with
turnkey renovations that help homes
sell for more, faster.

+ Comprehensive Same Day Reportiné’%_m —
» Termite, Radon, Mold, 4 Pt, wWind Mitigatiuh'\

Profit

e ?1,,
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George

Your Southwest Florida Renovation Expert

(239) 880-2992 | george@renovationsells.com




FEATURED AGENT
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The Gina Guarino Group (from left: Alec Guarino, Dominic Guarino, Gina Guarino, Sue Teske, Joey Guarino, Jeanne Sopiarz) (Photo by Ash Wittmer)

BY ELLEN BUCHANAN

For over 30 years, Gina Guarino—team
leader of the Gina Guarino Group at
John R. Wood Properties—has been
expertly guiding clients through

some of the most important decisions
of their lives. A real estate icon and
multimillion-dollar producer, Gina’s
career spans three states: Illinois,
Indiana, and now, Florida.

To say real estate is a family affair for
Gina would be an understatement.
She got her start under the wing

of her mother, a successful
REALTOR®, and today, her team
includes her three adult sons.

While expanding her business in
Southwest Florida, Gina continues to
serve clients across all three states.
Given her proven track record and
tireless work ethic, there’s no doubt

Gina will continue to deliver excellence
and results throughout the region.

Roots in Real Estate

Gina grew up in a suburb of Chicago
and was introduced to real estate early
on by her mother, a successful agent
in her own right. By age 16, Gina was
working part-time as a secretary at her
mother’s brokerage. Two years later,
when her mother opened her own
RE/MAX office, Gina stepped into the
role of administrative assistant.

After high school, Gina had plans to
attend UCLA—but her mother had other
ideas. According to Gina, her mother
paid (“bribed”) her to attend the local
community college instead and help run
her brokerage. Taking her mother up on
the offer set the course for Gina’s career.
She was licensed at 21 and began selling
real estate.

After her mother sold her brokerage,
Gina moved to Indiana with her husband
to start a family. She took a brief break
from real estate—but not for long.

“My husband didn’t really want me to
work, so I told him, ‘Don’t worry—TI'll
just sell one house a month.” And here I
am,” Gina says with a smile.

From One Generation to the Next
Gina’s three sons—Dominic (30), Alec
(29), and Joey (25)—all went to college
intending to pursue their own careers.
But much to Gina’s surprise, each
eventually came to her with the same
realization: they’d rather work with her
in real estate. And with that, the Gina
Guarino Group was born.

The team now includes Gina’s sons,

her mother, Sue Teske—who, at 81, still
sells the occasional home in Illinois and
Indiana—and a couple of dedicated
buyer’s agents. Dominic has been with
the team for 12 years, Joey for seven,
and Alec officially joined the family
operation a year ago.

Gina spent more than 15 years with

Coldwell Banker Realty in Illinois and
Indiana, during which she was named
to the President’s Club multiple times,
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Gina Guarino’s three sons (from left: Alec, Joey, and Dominic) decided to join her in real estate and
now manage operations across lllinois, Indiana, and Southwest Florida. (Photo by Ash Wittmer)
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Photo by LaCasaTour

was ranked as the number one agent

in the state of Indiana, and earned

a coveted spot on RealTrends’ “The
Thousand” list—recognizing the top
1,000 real estate agents in the country—
every year from 2016 to 2023. She’s also
been named to the 2025 list, with her
ranking forthcoming.

Today, Gina and her sons continue to
serve the Illinois and Indiana markets
through McColly Real Estate. The team
divides and conquers—with Dominic
and Alec managing operations up north,
while Joey covers both states and now
works alongside Gina in their newest
location as well.

Planting New Roots in

Southwest Florida

In 2018, Gina decided to expand her
business to the Southwest Florida
market. It was a client who inspired her
to seriously consider relocating.

66

I thrive on my clients’
success. If their home
isn’t sold, I literally
can’t sleep at night.”

“I wasn’t even licensed in Florida, but a
client who was buying a house wanted
me to be here to oversee everything
because they’d bought and sold so many
times up north with me. I just loved

it here and thought, ‘Oh my gosh, I'm
definitely doing this.”

Two years ago, Gina joined John R.
Wood Properties and opened an office
on Fifth Avenue in Naples. With strong
local support from her son Joey and

a dedicated buyer’s agent, Gina has
continued to thrive in Southwest
Florida. In 2024 alone, her entire group
closed 60 transactions across their three-
state territory, and Gina was honored
with the prestigious Platinum Circle of
Excellence at John R. Wood.

Systems, Strategy, and Standing Out
Beyond experience and industry
knowledge, Gina stands out for her
professionalism, drive, streamlined
systems, savvy marketing, and total
commitment to client satisfaction.

“I think what sets me apart is being
absolutely obsessed with client
satisfaction,” Gina shares. “I thrive on
my clients’ success. If their home isn’t
sold, I literally can’t sleep at night.”

This client-first mindset drives Gina to
refine systems and embrace innovative
marketing strategies. Meticulous
checklists and streamlined processes
help manage high transaction volumes,
while savvy social media amplifies

Photos by LaCasaTour

visibility to keep deals on track and
maximize client success.

In the last few years, Gina has actively
embraced social media to showcase
properties, share client success stories,
and educate both clients and prospects.
During the COVID pandemic, with a bit
more time on her hands, she took the
opportunity to enroll in online classes
in social media marketing and began
applying those strategies on Facebook
and Instagram.

“It’s working really well,” she says. “In
fact, one of my clients from up north
bought a condo down here that I posted
on Facebook—sight unseen.”
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I’d always been a firm
believer in ‘If it’s meant to
X be, it will be. That is, until

- % I heard this at a conference
S o a couple years ago: ‘If it’s TILE & STONE | MOSAICS | CABINETRY | FLOORING

meant to be, it’s up to me.””
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Thirty-year real estate veteran Gina Guarino leads the Gina Guarino
Group at John R. Wood Properties, Christie’s International Real Estate.
(Photo by LaCasaTour)

Life Beyond Real Estate She remains focused

Gina and her husband, Rock, are on actively growing

celebrating 30 years of marriage this her business in

year. Loving Southwest Florida, they Southwest Florida

savor evenings dining out with friends. and is open to

As a family, they make the most of their expanding her team

time outdoors, enjoying the beach, if and when the time

golfing, boating, and fishing together. is right. Florida Design Works partnered with McGarvey Custom Homes to create this luxurious lakefront estate featuring

eye-catching tile in nearly every room of this 10,000 sf masterpiece.

f(:g—‘l;gzlifnt:z i?;l;fcllliif};o lr?;ea?;ar?gver EE;EQGIEEZSSE?ROCI{ Photo by Ash Wittmer . With filve decades of experience workinglwith residential and commercial indurstr'f prcfessi::muls, .

truly “off.” are eagerly planning a long-awaited Florida Design Wc:rrlfs hu_s becc_:ma a purveyor in qu_ury tile and several fine Icr‘u:l fnsh[cmql::—le cabinetry lines.
trip to tour Italy this year in celebration Having built a thriving career through We cover it all including one-on-one service from our seasoned tile or cabinetry experts.

tI made ﬁ reel showinguhtow (;(I)lmi;al of their 30th anniversary. g?terﬁnatizﬁ’ f[hSCiphnej and ?ea:tg Call or visit our showroom today to see how together we can elevate your next project.

it was when we were all together for ina knows that success in real estate

Mother’s Day weekend—we’re on As Gina looks toward the future, she doesn’t just happen—it’s something you

the beach, on the boat, riding the golf reflects on what truly drives her in real create. One quote in particular captures I N F I N I T E P o S s l B I I. I T I E S o N E S o U R c E ™

cart, and everyone’s on their phone or estate: a passion for helping people her philosophy. o *

computer. Things just had to get done,” make confident, life-changing decisions.

she chuckles. The most fulfilling moments come from “I'd always been a firm believer in ‘If it’s
seeing the joy on a client’s face when meant to be, it will be,” she says. “That NAPLES SHOWROOM

Looking Ahead buying a first home or selling a property is, until T heard this at a conference a 2082 Trade Center Way Naples, FL, 34109

Even after three decades in real estate, that was tough to move, but that she couple years ago: ‘If it’s meant to be, it’s

Gina shows no signs of slowing down. sold with ease. up to me.” 239.378.5219

FLORIDADESIGNWORKS.COM
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Interior Painting - Commercial
New Construction - Epoxy Flooring

Office@MarcoPainter.com = 239.675.8224

Elevate Your
Image

WITH

Michelle Reed

PHOTOGRAPHY

Keserve Your gamm/ﬁ;{ag
239.404.8158

michellereedphoto@me.com

michellereedphotography.com
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ELEVATE YOUR LISTINGS WITH
LUXURY MARKETING

Twilight Photography + Video | Signature Flash Photography | Media Memberships

MODERN REAL ESTATE + BRAND MEDIA MARKETING

Book Now and Let Us Help

"' / You Take Your Listings +
- ) Brand to the Next Level

LIST 290000

MEDIA GROUP 239-273-9258 | luxurylistmediagroup.com

‘Luxury
lite P

REALTORS® your clients expect the best—so do
we. At State Insurance USA, we specialize in
seamless, high-value home coverage designed
for SWFL's most prestigious properties.

v/ TAILORED POLICIES FOR LUXURY HOMES

v/ EXPEDITED QUOTES FOR SMOOTH CLOSINGS

v/ UNPARALLELED SERVICE FROM A TRUSTED TEAM
v/ PERSONAL & COMMERCIAL

ELEVATE YOUR CLIENT EXPERIENCE
WITH INSURANCE THAT MEETS
THEIR EXPECTATIONS

BLAKE CHAPMAN

stateinsuranceusa.com
(239) 567-9992
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NATHANBERGUM
AMERICAN LEGACY ROOFS

BY JESS WELLAR

Radical
H onestry

Some roofing companies just want to
cash the check and move on. Not Zach
Farrell and Nathan Bergum. You’ll find

M eets them juggling roofing jobs across Naples

and Fort Myers, but you won’t catch

E xp er tl Se them cutting corners.

“We are 100 percent transparent and we

stay truthful to the roof,” asserts Zach, co-
owner and president of American Legacy

Roofs. “We don’t lie to help agents,
REALTORS®, or homeowners make

a sale. I believe in karma, and I treat
people how I would want to be treated,
like family—they’re not just a number.”

That level of honesty and integrity is
exactly why American Legacy Roofs has

been building momentum so quickly in
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Southwest Florida. Launched less than a
year ago, the business is already fielding
steady work and earning a reputation
for doing things consistently the right
way, even if it’s not the easy way.

Getting Started

A Cleveland, Ohio, native, Zach never
set out to be in roofing. “I started in

the roofing industry by chance,” he
explains. “While I was still in college,
my best friend and his dad asked me to
work with them in the summer of 2010,
going door-to-door to sell roofs based on
insurance claims.”

The first summer was brutal. But
Zach stuck with it and by the time he
graduated from The University of Akron

in 2013 with a business communication
degree, roofing had already evolved
into a steady side hustle. After dabbling
in a few other jobs post-college, Zach
realized his real career was right in
front of him the whole time.

“I made the decision to make it my full-
time career in 2017, and it was a great
success,” he recalls.

Starting out as a sales rep, Zach rose
quickly through the ranks and by 2019
was general manager of his former
employer. Like many households,
COVID brought big changes, though; for
Zach, that meant a move to Florida with
his family.

“We had visited Florida several times
during COVID and we loved it. Being
from Ohio, it was pretty great to be
wearing flip-flops in winter and living
on the water,” he grins.

After two and a half years selling

roofs for a well-known Naples roofing
company, Zach knew it was time to build
something of his own. That’s when he
joined forces with fellow Midwesterner
Nathan Bergum—co-owner of
American Legacy Roofs—who hails
from Wisconsin. The two had worked
together for years at their former
roofing company and brought different
strengths to the table.

“We have over 23 years of roofing
experience between the two of us,” Zach
says with a touch of pride. “Nathan

runs the back end of the business and
marketing while I handle production.”

b W g e ol
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Zach Farrell is the co-owner and president of
American Legacy Roofs.

Co-owner and Sales Manager Nathan Bergum
leads marketing and oversees the back end of
the business.

We are a family-
oriented business that
puts homeowners'
needs over money

or profit.”

Above Code Every Time

Whether it’s a re-roof, repair, or
preventative maintenance, American
Legacy Roofs specializes in tile, shingle,
standing seam metal, stone-coated
metal, 5V metal panels, and both
residential and commercial flat roofs.

American Legacy Roofs’ business model
is refreshingly straightforward, as well,
just like Zach’s personality: no fluff,

just quality work, fair pricing, and a
homeowners-first mentality.

“We are a family-oriented business
that puts homeowners’ needs over
money or profit,” Zach says. “I talk with
homeowners and want to make sure
they are comfortable with the entire
roofing process before we start talking
dollars and cents.”

And the quality of the craftsmanship
speaks for itself. “The roofs we install
are done above the Florida Building
Code to ensure homeowners have peace
of mind that they don’t need to worry
about their roof after it’s been replaced,”
Zach adds.

Full Transparency, For Better

or Worse

For top-producing Realtors, American
Legacy Roofs is the rare contractor
partner who won’t give their client the
runaround—or the silent treatment.

“I'm very straight-up, honest, and
blunt,” Zach notes. “That’s my nature as
someone from up north; I'm not going to
sugarcoat anything.”
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When it comes to roof life expectancy, he
doesn’t mince words either. “According
to the insurance companies, roofs last

a certain amount of time... but typically
they last much longer than that,” Zach
points out. “A roof’s life expectancy
depends on many factors: the material,
if it’s been through hurricanes, if it’s
near the water, if it’s under trees, if it’s in
direct sunlight... Everyone here knows
that warranties are worthless, though, if
the insurance won’t cover the damage.”

Zach also realizes how important time
isin a deal. That’s why he keeps his
phone on him 24/7. “I'm very responsive
because I understand the reality: time is

B ™

money for Realtors, so I will respond via
call or text at all hours,” he affirms.

That responsiveness and transparency
make a huge difference for both buyers
and sellers, especially in a post-Ian
marketplace. “People don’t want to
deal with roofs at all, especially not the
snowbirds that are here just to enjoy
themselves and the Florida lifestyle,”
Zach continues. “Most people don’t
know they have damage until the roof
is inspected.”
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Photo by New Frame Photography

The most rewarding
part of what we do is
showing up for people
when they need it
most—after hurricanes,
when everything feels
uncertain—and helping
them find peace of
mind again.”

And with insurance claims from Hurricane Ian
still being processed, the volume hasn’t slowed
down one bit.

Outside of Work

When he’s not busy installing roofs, Nathan
enjoys working out at the gym, hunting, and
shooting guns.

In the early hours, you can find Zach hitting

the gym, as well, or relaxing on the water. He
and his wife, Carrie, have a blended family that
includes four children and two rescue dogs, Nala
and Blue. “Carrie is the driving force for what I
do!” Zach says appreciatively of his wife. “She
really encouraged me to go into business for
myself, and I am so thankful she believed in me.”

A Heart for Service

Both Zach and Nathan approach their work
with a heart for service—prioritizing trust,
follow-through, and genuine care for the people
they help.

“Our business donates to local fundraisers
whenever possible and helps out with local food
drives,” Zach offers. “It’s incredibly rewarding to
give back to our community.”

Zach Farrell (left) and Nathan Bergum (right), co-owners of American Legacy Roofs, worked together for many years at their prior roofing company.
(Photo by New Frame Photography)

What does Zach find most fulfilling
about the job? “Homeowners have a

lot of stress dealing with the roofing
process,” he says. “I love being able to
deliver on what I promised them from
the start and to see them happy with the
whole process.”

For Nathan, too, the most fulfilling part
of the job is helping people.

“The most rewarding part of what we
do is showing up for people when they
need it most—after hurricanes, when
everything feels uncertain—and helping
them find peace of mind again.”

For more information, visit
www.americanlegacyroofs.com
or call/text Zach Farrell directly
at 239-450-2804 to schedule
a consultation.

American Legacy Roofs
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AMERICAN LEGACY ROOFS

RESIDENTIAL & COMMERCIAL ROOFING SOLUTIONS

Protect Your Home with Quality Roofing Solutions
with American Legacy Roofs

- = =

E BN,  SERVICES
‘ MY - Roof Repairs
Tree W - Full Reroofs
Roof0E
)8

MATERIALS

= Concrete = Metal
= Clay Tile = Asphalt Shingles

® (239) 451-7241 @ AmericanLegacyRoofs.com

7~
ESIMIROOFING

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

Free consultations

Our GAF lifetime roof system includes a 25 year
workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders
andTeachers Discounts.

"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner

855-SCM-ROOF

"Professional. Quick & Easy. Would definitely use again." ;
scmroofingfl.com

-Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash Licensed Florida Contractor #CCC1331132
was left behind!." -Tampa Homeowner

e s
GET TITLE COMPANY RATES
& EXPERT GUIDANCE

GOODWIN LAV, P.A.

Real Estate * Probate * Wills & Trusts

Serving Florida with offices in Naples and Palm Beach

GOODWIN LAW, Fa
Adgrreert. Counee! eyt

Partner With Us for All
Your Client's Transactions

Florida's Premier Law Firm focused on Real Estate Transactions, Estate Planning, and Estate Administration. =
. Martindale-Hubbell S(AN EE; ';?l!%
CLIENT CHAMPION ... L Ay PREEMINENT ME! :4_'@ 3F
PLATINUM /2023 gy -

Pfegr Rfatec_j forli-éighnlelst Level 5503 E
of Professional Excellence T
[T R
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BY JESS WELLAR
PHOTOS BY
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ccording to Inman
Intel, 71 percent of
REALTORS® in the

country didn’t close a single
transaction in 2024. Carla
Masse certainly wasn’t one of
them. Ranked among the top
1.5 percent of agents across
the country, Carla serves as
the founder, team leader, and
visionary at her boutique
brokerage, Sunrizon Realty.

Located in Marco Island, Carla’s
company is built around the
mission of serving her customers
at the highest level while giving
back to the community she

loves. And while she now leads a
growing boutique brokerage with
five agents under her banner and
nearly $40 million in sales closed
last year, Carla’s path to such an
impressive level of success started
thousands of miles away.

From Brazil, with Vision

Carla was born and raised in a
rural farming village of Brazil,
where the principles of hard work
and financial discipline were as
foundational as family dinners
and faith. Carla’s grandfather,

a small-scale homebuilder and
landlord, instilled in her early

the idea that “land doesn’t grow”
while pointing out that real estate
would always be a wise and
tangible investment. Her father,

a businessman and farmland
investor, echoed the message that
homeownership was a top priority,
further planting the real estate
seed for his young daughter.

After earning her bachelor’s
degree in education in Brazil,
Carla came to the U.S. in 1999 to
learn English. She enrolled in
college again, this time on Cape
Cod, to study art. She ran an art
gallery and did art framing, but
life had other plans.

She met her future husband,
David, at the Hyannis public
library while both were studying
for a test—the man who would

ONLY BLUE
SKIES AHEAD




| REALLY DON'T PAY _
ATTENTION TO NUMBERS;
ATTENTION T&) -

later become her greatest
champion in her new career.
Together, they discovered a
shared passion for real estate
investment and decided to pursue
it as a business.

“We even got licensed at the same
time,” she recalls with a smile.
“We learned together, and David
has been such a great inspiration
and help to me.”

Two Decades, One Mission
Carla earned her real estate
license in June 2005. But just as
she got started, the recession hit,
and she quickly learned how to
navigate short sales, foreclosures,
and distressed properties by
working with a law firm. To this
day, she remains grateful for the
lessons those challenging years
taught her.

“It gave me such an incredible
experience for when the market

eventually turned around too,”
she adds.

Two decades later, that
endurance and optimism have
become part of Carla’s brand. Her
boutique brokerage, Sunrizon
Realty, opened in January 2023.
And somehow, Carla closed nearly
$40 million in volume last year
while many agents across the
country struggled to stay afloat.

She’s currently the top-producing
Realtor in Marco Island by
transaction count and has earned
the Five Star Professional Award
for six consecutive years. Her
national recognition as part of the
top 1.5 percent of agents in the
country (according to RealTrends)
extends across 2021, 2022, 2023
and 2024.

“My goal from the very
beginning has been to help
my clients,” she states. “That’s

Top producer Carla Masse founded Sunrizon Realty in January 2023.

never changed. I really don’t
pay attention to numbers; I
pay attention to details.”

Experience You Can’t Teach
Carla’s steady, consistent growth
hasn’t just come from being
detail-oriented, though that
certainly helps. Her reputation
for providing a high-end
experience with a personal
touch has earned her trust in
the community. Clients lean on
her for strategic negotiation,
clear communication, and a
systematized approach to listings
and marketing that continues to
evolve with market trends.

“Experience really sets me apart.
I've seen the highs and the lows,
and that means I can guide people
through just about anything,” she
affirms. “I am always watching
the market and adjusting our
team’s marketing strategies to be
as effective as possible.”

That mindset is exactly what she
now instills in her team, and what
she looks for in potential new
agents. Sunrizon Realty is actively
recruiting, and Carla is open

to agents with experience who
are looking to grow under her
leadership. But it’s not about the
volume or the résumé for her—
it’s about alignment.
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“We’re focused on excellence,”
Carla emphasizes. “I want agents
who have a little experience
under their belt, are committed
to the client experience, and are
ready to take their business to the
next level.”

A Labor of Love

For Carla, real estate is more
than a career; it’s a mission of
service. Whether she’s helping

a first-time buyer find their
dream home, listing a gorgeous
waterfront investment property,
or sharing her inspiring story
with a classroom full of teenagers,
Carla brings the same energy to
the table.

She volunteers at her local church,
helps lead food drives for the
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Originally from Brazil, Carla Masse and her family travel there every summer to visit relatives.

church food pantry, and is eager to
give back through education.

“In the future, I plan to teach

real estate and business classes
to high schoolers,” she offers. “I
want to help them understand
the importance of owning a home
and plant that seed early.”

When she’s not selling homes
or growing her brokerage,
Carla can be found doing one
of her favorite things: spending
time with David, their two
children, Cordell (13), Kena
(12), and their sweet Wheaten
terrier dog, Abby. The family
returns to Brazil every summer
to visit loved ones, while her
team handles the business at
the office. Locally, they enjoy

boating, sunsets, and walks
through the peaceful streets of
Marco Island.

She also stays busy raising two
creative kids: her daughter
loves painting and her son plays
violin. So Carla’s downtime often
involves music and art, just like

her early years before real estate.

Eyeing her future, Carla is
focused on sustainable team
growth, more travel, and finding
new, innovative ways to serve
her community and clients.

“The sky’s the limit! There’s
so much more ahead, and

I'm very grateful,” she
acknowledges. “I truly believe
this is just the beginning.”

ALL IN

Property Management, LLC.

Southwest Florida | Phone: 239-451-3066 | www.allinpmfl.com

Frem Contact to Contract

. WE'RE, A LL IN

DALI MIHAJLOVIC
Owner |

: 239-451-3066 i

'¢ | dali@allinpmfl.com =

What Sets Us apart ?

Discover the ALL IN Property Management Difference

In addition to our Core Property Management Services, we also offer:

Ly Complete Design, Furnishing & Staging Services by our In-House Design Team
Ly A Trusted Local Network of Vendors, Contractors & Preferred Partners
Ly Home Concierge Services - Comprehensive Visits Offered Between Guests
Ly Stellar Reputation, Effective Marketing Strategies & Proven Results
Ly Setup and Installation of Smart Home Automation Services

What You Can Expect When Partnering with us

First Class Customer Service LEARN MORE : ".
Endless Resources Under One Umbrella ABOUT OUR 1'g = i
Unparalleled Attention To Detail PARTNERSHIP * 4 & ¥n
Responsive, Friendly Interaction with our Team of Professionals OPTIONS EI' Afx




YOU ASK. WE DELIVER.

More Trusted Trades

Trusted Trades are valuable vendors who know how to serve the needs of REALTORS®.
You may not require their services for every transaction, but when the need arises, you’re
grateful for them. This group of vendors is critical to your business. Most importantly, these
additional Trusted Trades will get the job done and make you look awesome to your clients!

Home Maintenance

Let Our Sulld MJIJIUU

BECKER

Handyman Closets
Painting Screen Repair
Flooring | Pressure Washing
Cabinetry And More!

heckerhomemaintenance.com

Junk Removal

WE HAUL IT ALL!

HURRICANE PREPARATION CLEAN UP

239.500.JUNK (5865)

junkhaulingnaples.com

JUNK REMOVAL | ESTATE CLEANOUTS | DEMOLITION SERVICES

O LaCasitfouwr com

CREATIVE CONTENT
WE LIVE & BREATH REAL ESTATE MARKETING
THE ONLY TOUR PROVIDER IN SW

FLORIDA THAT PROMOTES AGENTS &
THEIR LISTINGS

VIDEO | PHOTOS | MARKETING

REAL ESTATE SERVICES
TO GROW YOUR BUSINESS

LACASATOUR.COM | 888.598.8687
INFO@LACASATOUR.COM
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Customized Solutions
Pegsonalized Service

Providing peace of mind to successful families, knowing
their coverage was tailored for their individual needs.

TailoredRisk Insurance Advisors is an independent agency,
proudly representing more than 20 respected insurance carriers
and licensed to serve clients on a national basis.

TailoredRisk

Insurance Advisors

239.350.4906 | TAILOREDRISKIA.COM

Scan to Learn More

We cover:
Yacht & Personal Watercraft

Primary & Secondary Homes
Exotic & Collector Cars
Art & Jewelry

Commercial Properties
& Business

Visit our site, and check out new articles that offer
a detailed perspective on the insurance industry.




DISCOVER THE PERFECT SPACE AT VENTURE X NAPLES

Your Premier Co-Working & Event Venue in Southwest Florida

¢ VENTURE X

THE FUTURE OF WORKSPACE

Looking for the ideal venue to host your next event?
Venture X Naples offers a sophisticated, flexible space that
transitions seamlessly from a dynamic coworking
environment to an elegant event venue. Whether you’re
planning a corporate gathering, an intimate family
gathering such as a baby shower, or a professional study
session, Venture X has you covered.

WHY VENTURE X NAPLES?

Versatile Event Space: Perfect for hosting up to 150
guests in a stylish, contemporary setting.

Flexible Layouts: Customize the space to suit your
event’s unigque needs, from corporate meetings to social
celebrations.

Top-Notch Amenities: High-speed internet, AV
equipment, and a fully-equipped kitchen ideal for catering.

Professional Atmosphere: A modern and inspiring
environment that enhances any event, whether business or
personal.

Host Anything, Anytime:

Corporate Events & Meetings

Weddings, Baby Showers & Social Celebrations
Intimate Gatherings & Private Parties
Professional Study Groups & Seminars

Book Your Event at Venture X Naples and enjoy
a space that brings your vision to life.

Why settle for less when you can have it all?
Experience the best of coworking and event hosting at
Venture X Naples.

Contact us today to schedule a tour or
book your next event!

Reach out to Kathryn Parker, Director of Sales, at
239.326.3455 or kathryn.parker@venturex.com

WE LOOK FORWARD TO WORKING WITH YOU!

venturex.com ¢ 239-300-9601 ¢ 4850 Tamiami Trail North, Suite 301 ¢ Naples, FL 34103

K

UNFORGETTABLE LUXURY
VALET PARKING

Five Star Valet specia
luxury valet parking management sclutions
that seamlessly integrate our personalized
aervice experience with your guest

i5 @assist you with providing an

rgettable first impression

artidnities?

Yowr Health Mallers.

Are You Covered with a
Plan that Works for You?

Dedicated to serving our community by providing
tailored solutions for REALTORS®

JOE GARCIA
239-319-3062
Jgarcia@my-smg.com
Oursmg.com
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Print Me
More!
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Were you, your broker, or
the team featured in an
issue of Real Producers?
Want a copy of your article oy o
or full magazines that you D4 .111?“

were featured in? 5 lﬂgms

DEVIN SWEAZY
Reprints!

What the heck is a reprint? A reprint is a
four- or eight-page bound, printed piece

i IR 3.
REAL PRODUCERS

KEEP YOUR LISTINGS HOT
YOUR BUYERS COOL

R
- "‘f‘u:- Appointment!

ROCKET COOLING DELIVERS COMFORT

8 16 Point Maintenance Check ROCKET
E/ We arrive in hours not days COOLING
[ Trusted Service Technicians ~ 239.694.4849

A ¥

on magazine-grade paper with your full
article — and you on the cover.

Why do | need those?
These reprints are a professional
marketing tool that can help brand you,
your team, and/or your business.
* Use on listing appointments
* Send out to friends and family
* Send to clients with your
holiday greetings
* Brokers, use as recruiting tools for
capturing new talent
* Use when farming your

favorite neighborhood

What if | changed companies or need
something corrected on my article?
No worries! We can make any changes
needed. We send you a proof, you
approve, and then they are sent to you
via FedEx.

Who can buy these?

The REALTOR® that was featured, the
broker, our partner, or family. Anyone
who wants to promote you.

How do | order?
Email SWFL@n2co.com.
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Freedom, Faith & the American Dream—Closing with Purpose

This July, as we celebrate our nation’s independence, we're reminded that freedom comes with the courage to pursue a
better future—and for many, that begins with owning a home. At Esquire Land Title of Naples, we honor that dream by
delivering closings that are smooth, dependable, and rooted in integrity. As a boutique title company, we proudly support
Florida’s top real estate professionals with personalized service and a commitment to excellence that never wavers.

‘It is for freedom that Christ has set us free." — Galatians 5:1
Guided by Faith, Built on Trust, and Committed to Closing with Excellence, we're here to protect what matters most
your client’s future, their investment, and their piece of the American dream.

Let freedom ring—and let’s close with confidence.
Contact us today and experience the Greisy difference.

ESQUIRE LAND TITLE
OF NAPLES

RESIDENTIAL SETTLEMENT SERVICES

Irina Prell-Spearing, | Greisy Rodriguez,
Attorney Licensed Title Agent - Partner
irina@esquirelandtitie.com | greisy@esquirelandtitle.com
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CHAPNAN
INSURANECE
B GROUP

HOME | FLOOD AND PRIVATE FLOOD | INVESTMENT PROPERTIES

= s, e Smiley Graphics & Promotions
Make a““si ISSion We're so much more than a print shop!
with'Personalized
P = We're a proud partner with
CuttingiBoards - Prime Post, for all your sign

S PRIME[OST

installation needs

~
—

-

Carolyn Castaneda
carolyn@smileygp.com
239.298.4691
smileygp.com

096
Printing | Wraps | Signs | Shirts | Engraving

FRAME
%%W@

HEADSHOTS
PERSONAIL BRANDING wmd 4
{SONAL B A THE AGENCY -
| THAT DOES. S

LEFT TO RIGHT: BRIAN CHAPMAN, JANESSA WEILAND, CALEB CHAPMAN

10 Book Your Sessiorn o DISCOVER A'PARTNERSHIP WHERE
Visit newframephotography.com TRUST AND REAL PROTECTION = - .rfgﬁf(c:: CE):'UJ;EE#-?S 5 S{I}??
239.200.9099 COLLIDE FOR YOUR CLIENTS. = INSURANCE EXRERIENCE!
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9151 Currency St.
Irving, TX 75063
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