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BETENBOUGH HOMES®

SKIP THE BIDDING WARS.

EARN MORE.

3% realtor commission on any move-in ready home
$12,000 flex cash for your buyers

2-year home warranty with a dedicated service team
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES
Hub City Appraisals
Jet Seideman

(806) 239-5520
hubcityappraisals.com

BANK / MORTGAGE /
FINANCIAL SERVICES
Lubbock National Bank
(806) 473-6235
lubbocknational.com

BANK/MORTGAGE/
FINANCIAL SERVICES

First Texas National Bank

(806) 701-3320

www firsttexasnb.mortgage

BUILDER
Betenbough Homes

betenbough.com/homes/lubbock

D.R. Horton Lubbock
(432) 238-4324
DRhorton.com

CARPET CLEANING
Carpet Tech Lubbock
(806) 795-5142
www.carpettech.com/

ELECTRIC

South Plains Electric Co-op
Lynn Simmons

(806) 775-7826

SPEC.coop

ELECTRICIAN
Action Electric

Ryan Kennedy

(806) 239-7595
actionelectriclbk.com
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WesiTech

NUMBER ONE IN STRUCTURAL REPAIRS

The team you can trust to assist with residential
remodel and new construction projects.

20 years of industry experience

Dedicated to bringing the latest advanced
technology in diagnosis and repairs to West Texans
to protect their most valuable asset.

call 806-470-0535 now

for Reliable Foundation Service
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FOUNDATION REPAIR
WestTech Foundation Repair
Thomas Sexton

(806) 500-3367
westtechfoundation.com

HEALTH

Restore Hyper Wellness
+ Cryotherapy

(806) 621-2796
restore.com

HEATING/ AIR CONDITIONING

Fire & Ice Heating & Cooling
(806) 422-1087

HOME INSPECTION

3-8 Real Estate Inspections
Darian Bethune

(806) 470-8223
38inspect.com

Hub City Home Inspection
Remington Reeder

(806) 786-6444
hubcityhomeinspections.com

INSURANCE AGENCY
Ana Borrego, Agent
— State Farm

(806) 745-2555
www.anaborrego.com

Grimes Insurance
Ryan Reynolds

(806) 762-0544
grimesinsurance.com

Shar Merchant

— Archgate Insurance

(469) 583-9906
www.archgateinsurance.com

LADIES CLOTHING, SHOES
& ACCESSORIES

J. Hoffman’s

(806) 795-8290
JHoffmans.com

MORTGAGE

Alliance Credit Union
Candice Gerron
(806) 507-0631
alliancecutx.com

Alliance Credit Union
(806) 798-5554
alliancecutx.com

Benchmark Mortgage
(806) 300-8805
lubbock.benchmark.us

City Bank Mortgage
(806) 792-7101
city.bank/mortgage

Peoples Bank

Laci Walton

(806) 776-2088
peoplesbanktexas.com/

Prime Lending Lubbock
(806) 731-8360
lo.primelending.com/
abbi.brickey/

Revolution Mortgage Lubbock
(806) 681-7095
www.revolutionmortgage.com/

RWM Home Loans
Phebe Roach
(806) 773-0531
rwmloans.com

Texas Tech Credit Union
Home Loan Center

(806) 470-4886
texastechfcu.org/home-loans

Western Bank Mortgage
(806) 792-9700
westernbank.com/personal/
mortgage/

MOVING COMPANY

Hart Moving and Storage
Courtney Henson

(806) 763-4191
hartmovingandstorage.com

PHOTOGRAPHY

Alicea Jare Photography
Alicea Jare

(575) 825-5588
aliceajare.com

Rowdie Bright Photography
Rowdie Richardson

(979) 224-6757
rowdiebright.com

PUMP AND WELL SERVICES
Thunder Pump Service

(806) 781-3061
thunderpumpservice.com

RESTORATION
Carpet Tech Lubbock
(806) 795-5142
www.carpettech.com/

ROOFING

Plains Roofing
Travis Warmoth
(806) 748-0702
plainsroofing.com

TERMITE & PEST CONTROL
Rusty’s Bug Stop

(806) 777-7424
rustysbugstop.com

BENCHMARK
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TITLE COMPANY
American Land Title
Michael Boulos
(806) 344-8470

Hub City Title

(806) 412-1234
hubcitytitle.com

RTGAGE
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-,

Lubbock Abstract
Steve Shanklin

(806) 798-9800
Lubbockabstract.com

Service Title
(806) 794-9966
servicetitleco.com

Western Title
(806) 795-9143
westerntitlelubbock.com
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TOP PRODUCER

For as long as Kristal Saenz could

remember, she carried a quiet dream

N d in her heart—to build something

ever e S care meaningful for her family. After 13
years as a devoted stay-at-home mom,
the timing finally felt right to pursue

to gl‘ow,” e tiing

Though she had written “become

a REALTOR®” on a goal list over a
decade earlier, fear had kept her from
taking the first step. Then, just two
months before turning 34, someone
asked her a simple question: Had

she followed that dream? When she
admitted she hadn’t, that person told
her, “Never be scared to grow.” That
single sentence ignited a spark.

Kristal walked straight into real estate
school and enrolled. At the time, she
was baking full-time. With the help of
her family, she sold more than 2,000
chocolate-covered strawberries over
Valentine’s weekend to pay for her
classes. Less than 30 days later, she had
her license. What started as a dream on
paper became a goal, then a passion—
and now, it’s a thriving career.

Choosing EXIT Realty of Lubbock was
easy. For Kristal, the decision came
down to one thing: the people. From
the moment she walked through the
door, she felt like she belonged. The
first person she met was broker Russell
McGuire, whose warmth immediately
made her feel at home. Then she met
Gene, whose kindness left a lasting
impression. What set EXIT apart was its
focus—not just on production, but also
on personal growth and support. For

a new agent finding her footing, that
meant everything.

Kristal says the most fulfilling moments
come when she sees a client’s face light
up walking into “the one” or watches

a family lay down roots in a place they
can finally call home. To her, real estate
isn’t just about transactions—it’s about
legacy, pride, and new beginnings. It’s
about helping families take that first

EXIT Realty of Lubbock

STORY BY KAELEA PENA
PHOTOS BY ALICEA MULLINS, ALICEA JARE PHOTOGRAPHY
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step toward generational wealth and a future

for their children. “I want to be the person who
reminds them they’re worthy of something
beautiful—of stability, security, and a future

they can build on,” Kristal shares. The trust her
clients place in her goes far beyond keys and
contracts. It’s a responsibility she carries with
deep gratitude, knowing she’s helping shape lives
in meaningful, lasting ways.

She works hard every day—for her family,
clients, and the girl she used to be: the one
who once questioned her worth. That same
girl stood beside her mother through a fight
with cancer, and they both prayed they’d come
out the other side together. That experience
taught her that if they could survive cancer,
they could overcome anything. Her strength

is rooted in that journey—and it fuels her
mission to make a difference.

Kristal’s children are her world, and she
hopes her journey inspires them to believe in
themselves even when life gets hard. When
they face doubts or feel like giving up, she
hopes they remember: “Mom didn’t quit.
And neither will 1.” She wants her life to
show them the power of resilience and the
importance of chasing dreams with courage.

When she’s not serving her clients, Kristal
treasures time with her husband of nearly 23
years, Victor—her rock and business partner.
Their daughter, Bianca, is a senior chemical
engineering student at Texas Tech, and their son,
Victor Jr., is finishing his senior year at Ropes
ISD. Her mom, Cathy—the forever-45, retired
crocheting queen—Kkeeps everyone laughing,
while their dog, Reeses, is the family’s fence-
hopping adventurer. Whether enjoying beach
days in Turks and Caicos, mountain escapes

in Colorado, foodie trips to Vegas, or laid-back
cookouts and bingo nights at home, the Saenz
family lives for making memories together. Now,
with her daughter newly licensed in real estate,
Kristal is excited to watch the next generation
step into the world she loves.

If she could change anything about her real
estate journey, Kristal says she would have
believed in herself sooner. For too long,

she wondered whether she belonged in the
industry—only to learn that her background

12 - July 2025

GIVING
THANKS

“I'm beyond grateful
to my family, my

circle, my everyday
people—Tab, Dani,
and Josh; my clients;
friends; and partners
for being the heart of
my business. | couldn’t
do this without you.
And above all, all Glory
to God—none of this
would be possible
without His grace and
faithfulness.”

—KTristal Saenz

“Mom
didn’t
quit.
And

neither
will 1.V

doesn’t define her limits. Her belief
does. She’s come to see confidence and
self-worth as some of the most powerful
tools a person can carry.

Looking ahead, Kristal envisions
growth in sales and leadership. She’s
passionate about mentoring others and
helping them invest in their futures.

By sharing her story, she hopes to

show others what’s possible when

you bet on yourself. Her mission is to
inspire her circle, clients, and family

to dream bigger, believe boldly, and
reach higher. Every client, every closing,
every challenge is part of something
bigger than herself. “I don’t take any

of it for granted,” she asserts. “I know
this journey is about more than real
estate—it’s about purpose, service, and
glorifying God in all I do.”

More than anything, Kristal Saenz hopes
to be remembered as someone who
cared deeply, uplifted others, created
opportunity, and led with heart.

Kristal Saenz

EXIT Realty
806-787-4526
Kristal@exitlubbock.com
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BUILD TRUST.
BUILD DREAMS.

Build with
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ALLIANCE

Betler rates, exceplional service.
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CONSTRUCTION

Designed to support every phase of the building process.
Fast decisions
Personalized service

Local lenders
ALLIANCE Credit Union - a lending partner you can trust.

.

806.798.5554
Seanto 8~ alliancecutx.com
learn merel 8401 Quaker Ave. Lubbock, TX 79424 L 8

Each account insured up to $500,000. By members’ choice, this institution is not federally insured. O |
Credit Union membership is required. Loans are subject to credit qualification and approval.




ON THE RISE

KYLEE GARCIA

1T
McDougal REALTORS®

STORY BY JACKI DONALDSON

PHOTOS BY ALICEA MULLINS, ALICEA JARE PHOTOGRAPHY
(UNLESS OTHERWISE NOTED)

DRESSED BY J. HOFFMAN’S

"

hen Kylee Garcia began her real estate career
Win August 2019, it felt like a natural extension

of the life she had already built—centered on
homes, people, and purpose. “For 15 years, I worked in my
family’s custom home construction business in Kona, Hawaii,”
she recalls. “I guided clients through design consultations,
helped them choose every interior detail, and brought their
vision to life.”

That experience shaped her skills and her passion for real
estate. “I loved the real estate industry, and when we moved to
Lubbock, TX, I knew I would give it a try,” she says. Real estate
also runs in her family. Her grandmother was a successful
agent in Kansas, and Kylee always suspected she might follow
in her footsteps.

She did—joining McDougal REALTORS® five and a half years
ago. As a former Texas Tech student, Kylee was drawn to
McDougal’s strong local roots and its commitment to growing
confident, capable agents.

Her dedication to clients was clear from the start. “One of the
most beautiful stories from my early days came through cold
calls,” she remembers. “I connected with a woman whose
husband was a broker. They took a chance on me, a brand-
new agent, and let me list their son’s college home.” That first
transaction became the start of a long-lasting relationship—
built on trust, referrals, and shared dinners. “They’ve even
become supporters of my boys’ sports teams,” Kylee adds.

To Kylee, real estate has always been about more than buying
and selling. “It’s about helping people plant roots in Lubbock,
contribute to strong neighborhoods, and create spaces where
memories are made,” she states. “And the longer I do this, the
more I realize how often I'm the go-to resource for friends
and family.”

Her strength and drive are deeply rooted in her upbringing.
“My dad’s been a high school basketball coach for more than
45 years,” she notes. “Growing up in the gym, he taught us
mental toughness—not arrogance, but the quiet confidence
that comes from preparation.” Her mother, she adds, “is the
most positive person I know. She can turn any situation around
for good.”

Kylee, like her mom, leads with optimism—especially at home.
She’s been married to her husband, Michael, for 19 years, and
together they’re raising two sons: Makai (15) and Mikah (13),
multi-sport athletes who keep them on the move. “We spend
most weekends on the baseball field or in a gym,” she says.
“And when they’re not playing sports, they love to fish.” Their
two dogs—Kaoa, a golden retriever, and Blue, a long-haired
chihuahua—complete the crew. Kylee also coaches a seventh-
grade AAU boys basketball team and has mentored many of
the players since third grade.

These days, success looks different to her. “My son suffered a
traumatic football injury—he broke his tibia and fibula, and

then, seven months later, he had another surgery to repair

Lubbock Real Producers - 17
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his leg,” she shares. “That kind of experience shifts your
perspective. Right now, success is simply having our health. We
don’t take a single day for granted.”

That mindset—finding joy in small, everyday moments—
is what guides her. “A big part of happiness is just being
excited about life,” Kylee asserts. “Making a cup of coffee,
picking up my boys, watching a sunset—letting people see
joy in what I do.”

From the 14th floor of her McDougal office, overlooking the
Lubbock skyline, Kylee creates space for clients to dream,
reflect, and make big decisions. “My office has breathtaking
views through its gigantic windows,” she comments. “It’s a
wonderful experience for clients.”

Whether she’s recommending one of her favorite books—Inner Kylee Garcia

Excellence or The Go-Giver —or sharing a favorite Bible verse, McDougal REALTORS®
Kylee hopes people remember her for her heart. “I want to be 806-777-1424

known as someone kind, generous, and accepting—who loved kylee.garcia@mcdougal.com
Jesus and embraced

everyone, regardless 2

a1
of status,” she -'r_o..\-k

s e

As for what’s

next? “Right now,
prioritizing my boys
means continuing
as an independent
agent,” she says.
“But I see a future
where my love

for leadership

and coaching

come together in
new ways.” In the
meantime, she’s
committed to
showing up. “I get
up and do the same
thing, day after day,
rain or shine,” she
mentions. “I wouldn’t
change a thing.”
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exclusively at
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(806) 7958290 WWW.JHOFFMANS.COM d/ 4918 50TH ST LUBBOCK, TX
CLOTHING * SHOES * JEWELRY  ACCESSORIES * GIFTS & HOMES
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PLAINS
ROOFING

LBK TX — EST 39

Hire a professional roofing company l[l

. . xis Real Estate Inspection
' N Insurance Claims
Residential & Commercial
Serving Lubbock since 1939

FOR THE BEST ROOF,

Regular roof inspections are crltlcal
in protecting your residential
or commercial property.

Just ask your neighbors,
we can help! Call us
today for a free quote.

PlainsRoofing.com
806-748-0702
PlainsRoofing@gmail.com

Empowering REALTORS® With the Freedom

? ﬁ to Close Confidently
\

11421 Slide Road, Suite 700 Fai
4101 84th Street, Suite B U
1408 Buddy Holly Avenue, Suite B

— =N

806-368-9507

ServiceTitleCo.com

¥ e { a
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Powering
Life’s Best
Moments

It's good to know we are always
there so YOu can L:m*p 1][:-'11];5 all the
things that are important to you. Our
commitment is to give you the energy
vou need to enjoy life's moments.

South Plains Electric

Cooperative, Inc.
® Yiuwr Tinnchstone Enerey” Couperative KI'

SPEC.COOP = FOLLOW US ON SOCIAL MEDIA

) Ol

- turmg Smiles That Sell!

==

j__fe[
ALICEA JARE

PHOTOGRAPHY
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' ADD ME TO YOUR CONTACTS!

(575) 825-5588 e aliceajare.com
aliceajare@gmail.com
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MEMORABLE MOMENTS

LUBBOCK REAL PRODUCERS

Lubbock’s top real estate professionals
gathered in style for Derby Day—an
unforgettable afternoon hosted by

our Platinum Sponsor, Texas Tech
Credit Union. Dressed in their finest
Derby attire and statement hats, the best
in Lubbock real estate came together to
celebrate, connect, and strengthen the
spirit of community.

At Lubbock Real Producers, we’re
honored to bring our real estate
community together through
meaningful events like Derby Day—
moments that foster relationships and
spotlight the excellence, camaraderie,
and heart that define our industry.

INSPIRING.

A sincere thank-you to our incredible
preferred partners for supporting this

. ELEVATING.

QCK

LUBRL

platform—and a special shoutout to our
Derby Day sponsors:
Platinum Sponsor: Texas Tech Credit Union
CREDIT UNISH
Silver Sponsors: South Plains Electric
Cooperative and Ana Borrego,
State Farm Insurance.
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CREDIT

Y0RTarG®

$1,000 says you won’t find
alower mortgage rate.

If youdo, we’ll pay up.

Visit website for program rules.

|fb / = 7
Brett Dunlap Edwin Prieto Larissa Cable Haden Lipham Whltney Chaney Tom Couture

NMLS# 446649 NMLS# 2628920 NMLS# 525982 NMLS# 1644599 NMLS# 1213629 NMLS# 842717

@ 806-412-1234

\_/ » hubcitytitle.com
city title 4415 66th St Suite 100

Lubbock, Texas 79414
— -

RUSTY’S BUG STOP

18 YEARS OF EXPERIENCE IN LUBBOCK

termite inspections - termite treatments - residential & commercial pest control
competitive pricing on all termite treatments

806.777.7424 | rustysbugstop com

|'. 1,i "t"f‘l]
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BUSINESS SPOTLIGHT

R,

CLEANING

SR Cleaning & Services:
First Impressions Start With a Sparkle

As REALTORS®, you know that first impressions are
crucial. Hiring a professional cleaning company can
increase the number and value of offers on a home and
help set you apart from the competition.

SR Cleaning & Services owner Misty Roberts and her team are
ready to rejuvenate any property, big or small, to give your
clients peace of mind.

In addition to commerecial services, SR Cleaning & Services is
also popular with residential and real estate clients—whether
they need a top-to-bottom clean or a quick spruce-up to get a
home market-ready.

Serving both residential and commercial properties, SR
Cleaning specializes in deep cleaning, one-time cleanings, and
move-in/move-out services tailored to clients’ needs.

The SR Cleaning team includes Misty and her mom, making it
a true family business. “I always know and fully trust the staff
entering the homes and businesses we clean,” Misty says.

28 - July 2025

One unique aspect of SR Cleaning is its rotating cleaning
schedule—each team member’s duties change from week to
week. “For example, if I clean the kitchen this week, I'll clean
the floors or bathrooms next week,” Misty explains. “That
way, we clean homes a little differently each time, which has
worked great and keeps our customers happy.”

SR Cleaning Services

* DEEP CLEAN: An extensive package covering all areas of
the home.

* MAKE-READY ONE-TIME CLEANING: Ideal for listings and
also makes a thoughtful closing gift.

* MOVE-IN/OUT: Perfect for empty homes, apartments, or
condos.

* WEEKLY OR BI-WEEKLY CLEANING: Great for those who
want a regularly maintained home.

LUBBOCK

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.
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Every month, Real Producers reaches the very best real
estate agents all across Lubbock.

Want to promote your business to our
exclusive readership? Reach out to us today.

806.368.1526 | kathy.pettit@n2co.com



Western Bank
Mortgage

Owner Remington Reeder ' N \ ; ..
\%\H\ M/

- Morigage Loan Qfficer

Weddings & Events

Professional Business
Branding

Family Portraits

HOME lNSPECTION | Graduation Portraits
806-786-6444 Couples Portraits

Call or text to schedule
hubcityinspection@gmail.com | TREC# 24751 Maternity & Newborn

Frances Barrera Sarah J r i Christian Cedillo
Mortgage Loan Officer Marta - : ' 2 Mortgage Loan Officer

LR e e ) HMILY WG]

From Wishlist to Welcom'e Mat.
Western Bank Mortgage is here to make it happen.

& westernbankmartgage f westernbankmortgage Mambar FOIE | NMLS #489308 | {2 Equal Housing Londer

and more!

YOU AND YOUR
CLIENTS ARE IN
GOOD HANDS
WITH US.

Photography t1at meets vou
WHERE YOU ARE & REACHES FOR
WHERE YOU’RE HEADED.

THE BEST HOME INSURANCE FOR
THE BEST PRICE...

ESTERN ITLE YES, IT REALLY IS THAT SIMPLE. - @

: 1
I‘Wﬂ.i’ﬂwﬂll‘hl“ln'ﬂlifﬂ--
towdle, Bright@gmail:com

CeOeMePed AeNeY sooknow | |
(806) 793-0704 | 4202 84TH ST. Rowdie Richardson % /.
§T9-2124-6T57 o

coNNECT: @) (O) @wtclubbock
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GILLIAM

Williams & Co Real Estate

STORY BY KAELEA PENA
PHOTOS BY ALICEA MULLINS, ALICEA JARE
PHOTOGRAPHY (UNLESS OTHERWISE NOTED)

He began his journey
at Texas Tech University in the College
of Architecture but soon felt called
to a more people-focused path. That
calling led him to earn a degree in
Human Development and Family
Studies in 1994.

Before stepping into real estate, Jeff
spent several years serving families
in the senior living industry, guiding
older adults through the emotional
and practical transition from

private homes to supportive care
communities. In the spring of 2014,
while living in San Antonio, he earned
his real estate license. Soon after,

he relocated to Lubbock to officially
launch his new career. His unique
blend of design sensibility, human
insight, and a deep passion for service
continues to shape how he supports
clients every step of the way.
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Jeff began his real estate career with WestMark, where he
received hands-on training in every facet of the Lubbock
market—from analyzing data and negotiating contracts to
managing transactions and delivering top-tier client care.
During this time, he met Dan Williams, whose mentorship
proved invaluable. By 2019, Jeff realized nearly every real
estate conversation involved Dan in some way, making it a
natural next step to join his office. Jeff calls becoming part
of Williams & Co a tremendous blessing. “Our team is truly
first-class and driven by a shared commitment to client care,
in-depth market knowledge, and a relentless everyday hustle
that sets us apart,” he shares.

What drives Jeff in real estate is simple: empowering people
to make confident, informed decisions. Whether working
with first-time buyers, seasoned investors, or college
parents searching for student housing, he thrives on helping
clients navigate the flood of information that can often

feel overwhelming. “I take pride in offering accurate data,
thoughtful guidance, and a strategic approach—turning
complexity into clarity,” he says.

Jeff often compares his work in real estate to kayaking a river.
Before each trip, he studies the site, prepares provisions, and
carefully plans the route—always expecting the unexpected.
He approaches each transaction the same way: with research,
preparation, and a strategy tailored to each client’s goals.

“My aim is always to take care of the client, not just to get the
deal done,” he says. “Sometimes walking away is in their best
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“MY AIM IS ALWAYS
TO TAKE CARE OF
THE CLIENT, NOT JUST
TO GET THE DEAL
DONE.”

interest, and I'm here to support that, too.” He adds, “I feel
fulfilled when I see my clients’ satisfaction because the
hard work paid off for everyone involved.”

Jeff’s favorite place to be when he’s not immersed in
work is with his wife, Kristie, and their children. The two
enjoy discovering new restaurants, watching mystery
shows, and keeping up with their energetic family. Jeff is
also a passionate college football fan and a proud Texas
Tech Red Raider—he can easily spend a whole Saturday
wrapped up in game-day excitement. But nothing beats
watching his son play under the Friday night lights.

Another of Jeff’s greatest joys is cooking. Whether
experimenting with Italian, Asian, or Mexican cuisine,
he finds deep satisfaction in the kitchen—especially
when grilling or smoking meals for friends and

family. In January 2026, he and Kristie will celebrate

30 years of marriage—a milestone Jeff calls his
proudest accomplishment. “She has exceeded anything I
could have hoped for,” he says. “Her forgiveness, love, and
unwavering support have carried me through more than
she knows. Without her encouragement, I couldn’t serve
my clients the way I do.” Together, they’ve raised three
incredible children: Whitney (24), Chloe (22), and Isaiah
(16). “Sometimes I think it’s unfair how blessed we are,”
Jeff reflects. “Not just one, but three phenomenal kids—it’s
more than I could ever ask for.”

As Jeff reflects on his journey, he hopes to be remembered
as someone who worked diligently to keep his priorities
in order. Above all, he wants his family to know they’ve
always come first—second only to his walk with the Lord.
For his clients, he hopes they remember how deeply he
cared and how fully he gave to serve their best interests.
And for his colleagues, he hopes to be seen as someone
they genuinely enjoy working alongside. “That, to me, is a
legacy worth striving for,” Jeff says.

Jeff Gilliam

Williams & Co Real Estate
806-559-7384
jeff@wcorealestate.com

Full-Service Packing,
Moving & Storage

Fully Insured & Bonded

Locally Owned & Operated
FREE, GUARANTEED Estimates
REALTOR® Discounts

Local & Long-Distance Moves

Jeremy Pool,
owner

AUNE RANCH

Béfore you start,
call

(806) 763-4191

HartMovingandStorage.com
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PROFESSIONAL

o StateFarm-

Your local agent
for home & auto

= |
o RWM BerOAl PROPERTY

/nspectgz."g.{n?/r’irf(: INSPECTION
SERVICES

MAKING YOUR WEST - RESIDENTIAL INSPECTIONS
TEXAS DREAM HOME - COMMERCIAL INSPECTIONS
- SEWER SCOPE INSPECTIONS
POSSIBLE. - SEPTIC INSPECTIONS
- WELL FLOW INSPECTIONS
- WATER QUALITY TESTING
- TERMITE INSPECTIONS (3RD PARTY)

* IR THERMAL CAMERA
* FOUNDATION SCAN

Ana Borrego | Agent

4521 114th St Ste 100
Lubbock, TX 79424-2289

Bus: 806-745-2555
www.anaborrego.com

State Farm Mutual Automobile Insurance Company, State Farm Indemnity Company, State Farm Fire and Casualty Company,
State Farm General Insurance Company, Bloomington, IL

State Farm County Mutual Insurance Company of Texas, State Farm Lloyds, Richardson, TX

State Farm Florida Insurance Company, Winter Haven, FL

| =8
806-470-8223 | 38inspect@gmail.com | www.38inspect.com
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Your
N Potential

With NRIV Therapy! &

exclusive to Restore Hyperwe

806.773.0531  806.773.5140

Transform Your Life with Personalized Wellness

more, )
Guidance
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:-’? « Improve cellular and metabolic health
E.I :lo L‘ﬂmblf: f:;igue. r\;ed.m;e n:id:t:e strg:s (806) 36 8_8660
lllllllllcl Anslmct ecrease iInllammation lor healthier aging
& Title Company and boost cognitive function, WWW. restore.com
, « 75% faster infusion time than NAD. 7604 Milwaukee Ave.
1216 Texas Avenue | 806.763.0431 + Boost NAD levels 20% within just 3 hours. Suite #300
4505 82nd St. #1 | 806.798.9800 » Fewer side effects than NAD infusion Lubbock TX, 704923

www.LubbockAbstract.com
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SPOTLIGHT REALTOR®

Chanda White Real Estate

STORY BY KAELEA PENA
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Chanda White’s journey into real
estate began unexpectedly—with

a college elective. While earning

her finance degree at Texas Tech
University, a real estate course piqued
her interest and planted the seed for

a future career. She tucked the idea
away as a “someday” possibility. But
after personally selling her first two
homes—each after a single open house,
one at full list price and the other above
appraisal with no requested repairs—
she thought, How hard could this be?

At the time, Chanda was working for

a local financial advisor, managing
paperwork and health insurance, and
even considering getting licensed in
insurance or financial planning. But real
estate kept calling.

In 2012, after a few years of hesitation,
she enrolled in classes at The Real
Estate Course on Ave Q. By September,
she had passed her licensing exam.

By December, she had already closed
her first two transactions. “From that
moment on,” she says, “I knew I was
exactly where I was meant to be.”
After seven years of experience,
becoming an independent broker

felt like the natural next step. With
that move came greater freedom

and complete control—over business
decisions, budgeting, marketing, and
growth strategies. The autonomy
allowed Chanda to align every aspect of
her business with her values and long-
term vision.

What drives her most is helping

people reach life-changing goals—
whether they’re buying, selling,

renting, or investing. Real estate can

be overwhelming, especially for those
unfamiliar with the process, so client
education is central to Chanda’s mission.
She guides each client step by step,




offering clarity and empowerment. three daughters: Abbi (married to Chris,

“Knowing I have the expertise to help with two children, Alyssa and Aric),
someone accomplish a task, meet a goal, Autumn (married to Jake), and Alivia.
or relieve a burden they couldn’t face Sundays are sacred family days that
alone is why I do this,” she shares. begin with church and end with lunch,
swimming in summer, or cozy game

3 : For Chanda, real estate isn’t about nights in winter. Their two beloved
“The go al lsn,t _ making the sale. It’s about listening poodles—affectionately called “the
F with care, understanding each client’s toddlers”—are always part of the fun.
U _IO per Suad C unique story, and helping them make “They’re spoiled rotten,” Chanda laughs,

decisions that best support their goals. “and I don’t mind at all.”
That connection—built on trust and

anyone into
S %, authenticity—is the most rewarding part Chanda sees no end in sight for
homeowner Shlp / ) ' of the job. “The goal isn’t to persuade her career. “I don’t imagine a time

or investm ent, » tamyone into homeownership or when I won’t want to be of service

investment,” she remarks. “It’s to serve to someone,” she notes. Beyond the

She rem arks. “It’s - | : them in a way that meets their needs.” deals and deadlines, she hopes to be

remembered for treating others with

to serve them in - \ Yo ; ' ~ Chandas life outside of work kindness, respect, and value. “When

[ centers around faith, family, and other REALTORS® see my name on a
a Way th meets Iy . meaningful community. She’s been contract,” she says, “I want them to tell
L their ne S 9 _ J married to her husbapd, Marty, for th.eir client, ‘She’s good. Ilike working
° \ b 31 years, and they enjoy a weekly - with her.”

dance class together. She leads a

Bible study group twice a week Chanda White

and serves on the board of a local Chanda White Real Estate
Christian school. Family is her 806-789-5636

greatest joy. She and Marty have chanda@chandawhite.realestate
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Chme/ Candice Gerron
W )\ 7 ALLIANCE

Betler rales, exceplional service.

+  FHA, VA & Conventional Loan Programs
« HOM.E 100 - $0 Down Payment Loan

* Interim Construction Loans

*  |nvestment Renovation Loans

*  Down Payment Assistance Programs

"

w148 ' *  Bank Statement Loan for Self-Employed Borrowers
J { * LSDA Loans
e oy *  Extended Rate Lock Program
&b HELOC - Home Equity Line of Credit Loans
A -.’_l' -
£ cgerron@alliancecutx.com * B06.507.0631 * NMLS #1951472
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Take On
Homeownership

When you work with Cody Hedges at PrimeLending, you'll
discover a home financing experience that's simple,
transparent, and uniquely yours, For more than 35 years,
we've been helping countless customers all across the
country confidently navigate their home financing journey.
You can count on our experienced team of mortgage
experts to understand today’s housing market and reliably
provide quick answers, clear updates, and personalized
service

u 8056-445-5344 @ cody.-hedges@primelending.com
9 5010 University Avenue, Suite A @ www.CodyHedges.com
Lubbock; TX 79413
Al e subjeet 19 credit appravil. Baies and feey iubject 13 changs. B707E Primaleading, & MaimCapitsl Comgany {Priossbendmpl (RULT: 13588 Dpesl lisviorg L ssder Brirsd pnding lu @ ahsiiy
aweid tabuididiy of & Ve Crafieiod Fahh ahl e B8 Srdmsd imaded of TR e 141 Leie. 2wl Ddne Rigabaled® Lban L. Mhb. 2830 vOrane

VALUING YOUR PROPERTY
VALUING YOUR TRUSTS

BeCiTY

- ACCURATE & DEFENSIELE VALUATIONS
- FAST TURNAROUND

FIRE & ICE

HEATING AND COOLING

SERVICE
INSTALLATION
INSPECTION

r-

FREE QUOTE )  PRE-LISTING
. 806.239.5520 DIVORCE

R JET.SEIDEMAN@ICLOUD.COM (s ESTATE

@R HUBCITYAPPRAISALS.NET
v 15 YEARS OF EXPERIENCE

S0OUTH PLAINS COUNTIES:
LUBBOCK - BAILEY - COCHRAN - DICKENS - FLOYD
- GARZA - HALE - HOCKLEY - LAMB - LYNN - TERRY
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D-R-HORTON
FAmericas Buitater

Westmont

New Phase & New Floorplans
6801 54" Street, Lubbock TX 79407

New Affordable Homes from the high $200s
Up to 3% commission! Ask about our VIP program

New fote Feafiires

« Floor Plan Variety | 1& 2 story | 4-5 bed | 2-4 bath
« 1863 sq.ft to 2,884 sq. ft,

« 2 Car Garage

« Covered patio on all homes

« Stainless Steel Appliances

+ Smart Home Technology

« Sprinkler System

« Tankless Water Heater & More

/low g@g/(;%/

Amerdlias ¢ Hagrlighls

« MNearby Parks | Walking trails | Pond

« Mear major routes: Marsha Sharp and Milwaukee

« 3 mins from Water Rampage Family Waterpark®

« 5 mins from Cracker Barrel Old Country Store®,
Main Event®, Milestones Development®, Target®

« 20 mins from Buffalo Springs Lake

® 808.606.6668 - Lubbockinfo@drhorton.com
@ www.drhorton.com/lubbock

Haome and communily information, pricing, plans, included featuras, oplions, larms, a-.-a.lal:l.llli,'. amenitias, and co-broke are subject o change and prior sale atl any
time without nolice or nnlnga_tnc-n Drawings, pictures, photographs, video, square foolages, colors, fealures, and sizes are for illusiration purposes only and will vary
fram the r'nmfs as buill. Prices shown are base home prices and do not include closing costs and fees, modifications to plans and custom features, which maﬁ
substantially affect final cost of the home. Prices vary b\{){umrnun.ly. D.R. Horton reserves the nght o cancel or change all offers without prior notice or obligation.

Buwer is working with a licensed real estate agent or broker, the agent or broker musl accompany and ragister buyer on first visit to the community, Additional
restrictions may apply. D.R. Horton is_an Equal Housing Opportunity” Builder. The up to 3% commission program is valid only for closings in D.R. Horton homes in
Lubbeck Communities. Commission will be paid upen closing & funding of the home. Dffer valid only for new coniracts & does not apply to transfers, cancellations,
or re-wriles. To receive commission, buyer cannol have previously registered with D.R. Horton in person or on D.R. Horton's website, interast list or prequalification
lisl. Please confacl a communily sales representative for additional requirements, including a list of available homes, Promolional consideration 15 subject to caps, if
any, on total broker compensation imposed by the home buyer's lender or by the buyer/buyer att;crl agreement. Must be a licensed sales brokerfagent fo gualify. This
special commission incentive may not be uséd in CIZIﬂ||uI‘II3|.IC-I'I with any other broker/sales agen benus or incentive. Commission is calculated on final sales price of
the home as staled on the Closing Disclosure form. It buyer is working with a licensed Texas real estate agent or broker, the agent or broker must accompany &
register buyer an first visit to the community. A D.R. Horton Smarl Home is equipped with technology that includes the following: a Z-Wave programmable thermostat
manufactured by Honeywell®; a Z-Wave door lock manufactured by Kwikset®; a Smart Switch; a Oolsys®, Inc. touchscieen Smart Home control device; an
automation platformy from Alarm.com; an Alarm.com video doorbell; an Amazon Echo Pop®. D.R. Horton reserves the right, without prior notice, 1o substitute other
products for those listed above, Other Smart Home fechnology features may be offered for an additional charge. For Smart Home fechnology inciuded in the home o
work, homeowners must obtain and pay for thair own Internet service and may need to purchase compatible devices and lo mainlain accounts with third parties for
the services. DLR. Horton makes no répresentation or warranty that any or all of the fmart Home 1ecrnnlng£|s secure, will meet any homeowner neads or will
provide any level of physical or cyber security for the home - even if the tcclmn'n?g.- is working as intended. All photos and drawings are for illustration purposes
only. 5ee @ D.R. Horlon sales agent for complete information. D.R. Horton is a regisléred trademark of D.R. Horton Management Company, Ltd. All other trademarks
Ehn'.'.'n I:l.ar|=.~ g!IP 56%;{;9“',' of their respective ownears. Amaron®, Echo®, Alexa®, and all relaled logos are trademarks of Amazon.com, Inc. or its affiliates. Offer expires
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LETTER FROM THE PRESIDENT

REALTORS® Wave the Flag
for Homeownership

A Patriotic Look at July in Lubbock

BY 2025 LAR
PRESIDENT ANDREA
STURDIVANT

July in West Texas comes in hot, and not
just with the temperatures. This month,
we celebrate freedom, fireworks, and
our fierce pride for our country, state,
and community. We also honor the bold
spirit of America and the hardworking
REALTORS® who keep Lubbock moving
forward. Markets may shift, but our
commitment to service, professionalism,
and local expertise remains rock-solid.

Step back in time to America’s founding, when independence
wasn’t handed over but fought for. That same grit lives in
today’s REALTORS®. We rise with resilience when facing
regulatory changes, economic curveballs, or market
slowdowns. We adapt. We hustle. We serve.

The American Dream may look different than it did in 1776 or
even 1976, but the heart of it remains: opportunity, stability,
and ownership. In Lubbock, that dream is still within reach.
As of April 2025, the median home listing price is $255,400,
showing year-over-year stability. Lubbock is the second most

affordable Texas city in which to buy a home, with a population

of more than 100,000. With our diverse economic base, we
enjoy a rich quality of life, with some big-city amenities and a
robust music, arts, entertainment, and sports scene. With 4.8

months of housing inventory, we’re in a
healthy, balanced market that benefits
everyone: buyers, sellers, communities,
and the professionals who serve them.

At the Lubbock Association of
REALTORS® (LAR), our REALTOR®
community is growing. LAR now
serves almost 1,700 members, with
more professionals stepping up to
meet evolving local needs. We are
strong as an association, offering
many member benefits and focused
on professionalism and service to our
members and our community.

As we wave our flags and fire up the
grills, let’s ask: What does freedom
mean today? In real estate, it means
flexibility, ownership, and the ability
to build something meaningful. It
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means helping others find stability
through homeownership and doing it
all with integrity.

Your Association is proud to stand

with you. So this month, wear your

red, white, and blue with pride. Keep
showing up, giving your best, and
chasing what’s next. As a REALTOR®,
you understand freedom isn’t just
about fireworks. It’s about the everyday
courage to light the way forward.

Go America. Go Texas. Go YOU.

Andrea

First Texas National Bank
Mortgage

New Home and Happy Memories
Right Around the Corner

Lubbock | Home Loan Center
6102 82nd St. Suite 12-B, Lubbock, TX 79424 | 806.701.3320 | FirstTexasNB.Mortgage
Shemitenr FTRE Y2 Bt Mernartg Lonrdie
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Lubbock’s No. 1 Electrician

O O

Savanna Holtﬂn

1 Sales Manager

NMLS#114216)

806. 923 'I'DBCI

an «
MNMLSE1G

800. 450 mm

actionelectric98@gmail.com

~ Ash |E},f Laycuc k

Branch Pre

RIRAL © 487
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806.681.7095

‘Kelly Collns

< L,._.,-x.

N Manage

I(yndra Watsun

KMLS

806. 519 3605

Alex Ftarmrez

an Offic

SDE 5&9 G‘IGS

actionelectriclbk.com

Electrical Installati\)ns Home Inspection

Remodeling
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Repairs

*{ AMERICAN

=] LAND TITLE

“Michael is knowledgeable, professional, and works diligently
to get the closing done. He has helped us through some tough

situations and found solutions quickly.” -Client Review

Michael Boulos is an attorney with extensive real
estate experience. He's ready to use all of his
knowledge to make sure your transaction is
stress-free. Experience the difference with
American Land Title: personalized service, expert ..
guidance, and a streamlined closing process.

When it's time to close, close with the

American Land Title team.

AMERICANLANDTEXAS.COM

Michael Boulos

THE FASTEST WAY TO BOOST
HOME VALUE BEFORE LISTING

When Selling a Home,
First Impressions are EVERYTHING.

e

Potential buyers make snap judgments within seconds of
walking through the door, and a home's cleanliness plays a
major role in its perceived value. One of the quickest and
most cost-effective ways to elevate a home’s appeal before
listing is with professional tile and carpet cleaning from
Carpet Tech. With our expert services, homes look and feel
newer, cleaner, and more inviting—helping sellers get top
dollar in less time.

77

Professional floor cleaning is a
low-cost, high-impact upgrade.

THE POWER OF CLEAN FLOORS

Professional cleaning removes years of built-up dirt, grime,
and stains, instantly brightening spaces and creating a fresh,
inviting atmosphere. Whether it's eliminating pet odors,
tackling high-traffic areas, or restoring worn-out flooring, the
impact is undeniable. Carpet Tech specializes in deep
cleaning and restoring all types of flooring, giving sellers a
hassle-free way to increase perceived home value with a
minimal investment.

BEFORE-AND-AFTER PROOF

Real estate professionals consistently report that freshly
cleaned floors make a dramatic difference in a home’s
presentation. Stained carpets can make a home feel
outdated, while clean, plush fibers signal quality and care.
Dull tile or scuffed hardwood can turn buyers away, but a
professional refresh can restore their shine. A small
investment in cleaning can lead to bigger offers and faster
closings.

FAST TURNAROUND FOR LAST-MINUTE LISTINGS

Time is often a factor in the real estate world, and
professional floor cleaning offers a quick, hassle-free
solution. Carpet Tech offers same-week service, ensuring
properties hit the market looking their best without
unnecessary delays.

A SMALL INVESTMENT WITH BIG RETURNS

Professional floor cleaning is a low-cost, high-impact
upgrade. It enhances staging efforts, maximizes listing
photos, and can even lead to higher offers. Buyers will
perceive the home as well cared for, helping to justify the
asking price and reduce time on the market. Carpet Tech’s
professional cleaning not only improves appearance but also
extends the life of flooring, adding long-term value for both
sellers and future homeowners.

BOOST CURB APPEAL FROM THE INSIDE OUT

Realtors know that home buyers buy with their eyes first.
Don't let dirty carpets and dingy floors be the reason a sale
falls through. Carpet Tech has been trusted for decades to
clean and restore flooring in homes across the region.
Schedule a professional floor and carpet cleaning today and
give homes the best chance to sell quickly and at top dollar
with Carpet Tech's proven expertise.

Realtor Referral DISCOUNT

20% OFF

FLOOR CARE SERVICES

*Not good with any other offers.
Other restrictions may apply. See store for details.
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A PRODUCT OF

THE N2 COMPANY

9151 Currenc y St.
Irving, TX 75063

GRIMES

INSURANCE AGENCY .

|

Protecting West Texans for over 75 years |#.©
Commercial, Home, Auto, Life Insurum:é

_ \ &
-:f'-=®‘544 grlmesmés?france com

© @grllmesmsurance & Grimesjinsurance Agency, Inc.
| > H@Iﬁm Insurunce Agency \
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