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We’re the Team You Can Count On

Expert Lending. Exceptional Service. Every Time.

Reliable & Responsive Communication  •  Certified Pre-Approvals for Guaranteed Closings
Seamless Partnership Experience  •  Higher Closing Rate

858-794-2155  |  RWMLoans.com/Riverside
Company NMLS: 79445 Company DRE: 01174642  |  7177 Brockton Ave Suite 225, Riverside

LET’S GET STARTED TODAY!

Adriana Avila
951-801-8236

Emily Hudson
951-741-2925

Melissa Figueroa
951-508-7772

Robbie Roberts
951-312-9471

Ron Gomez
909-709-1396

Danny Coronado
951-966-4921

Title Insurance
=

Peace of Mind

Install a pool fence – at least 4 feet tall with a self-
latching gate.
Never leave kids unattended, even for a moment.

Teach swimming & water safety early.

Keep safety gear & floatation devices poolside.

Establish family pool rules —  and enforce them!

Proactive prelim reviews
Friendly, fast answers
Trusted support in every season

Safe Summers
Start at Home
Top Pool Safety Tips for Families —
from Your Friends at Stewart Title
Just like pool safety, title insurance protects what matters
most. Before summer heats up, review these top tips:

Top 5 Pool Safety Tips for Families:
Your Home Is Your Haven
—  Let’s Keep It That Way

Just like pool fences and floaties protect your
family, title insurance protects your home from
hidden risks like unpaid taxes, unknown heirs,
or past ownership disputes.

With Stewart Title, you get:

Julie Putjenter
951.764.1757
julie.putjenter@stewart.com

Eric Willis
951.764.1736
eric.willis@stewart.com

Stewart Title of California, Inc.
Inland Empire Division

41391 Kalmia St. Ste 330
Murrieta, CA 92562
951.696.2179
willisteam@stewart.com

Keep Your Clients Safe, Smart & Protected —  This Summer & Beyond
Contact The Willis Team at Stewart Title
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You Can Trust Me
With Your Referral

PARTNER WITH
ME TODAY AS
AN EXTENSION
OF YOUR TOP
QUALITY
SERVICE!

I AM DEDICATED TO THE CLIENT EXPERIENCE

Phil
Hernandez,
Insurance Agent

I’ll Do The
Insurance
Shopping FOR
Your Client

714.418.8635 • PHIL.HERNANDEZ@GOOSEHEAD.COM
HOME | AUTO | RECREATIONAL VEHICLE | COMMERCIAL

Lic# 12689650, 0G43636

BY THE 
NUMBERS

2024

Here’s What The Top 500 

Agents In INLAND EMPIRE Sold 

In 2024

$7,723,255,059 11,066

SALES 
VOLUME

TOTAL 
TRANSACTIONS

AVERAGE SALES VOLUME 
PER AGENT

AVERAGE TRANSACTIONS 
PER AGENT

$15.45 Million

23

ENSURING
YOUR CLIENTS 
MAKE THE
BEST  MOVE

RESIDENTIAL  |  CORPORATE  |  INTERNATIONAL

Book with a Reliable Moving 
Team You Can Count On
562.921.0555
KingCompaniesUSA.com
Worry Free Moves Since 1955

Safe, Clean, 
and Secure 

Storage 
Available!

MOBILE  SHOWROOM

Hardwood • Luxury Plank • Laminate
Carpet • Tile

LANGDONFLOORS.COM

nick@langdonfloors.com
951.588.3882
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BUILDER
Meritage Homes
(619) 246-1420

CLOSING GIFTS
Cut Above Gifts
Andy Burton
(951) 334-5301
www.cutabovegifts.com

ESCROW SERVICES
Corner Escrow
Lisa DeWitt
(951)312-2073 

New Venture Escrow
Tania Marks
(619) 807-0711
NewVentureEscrow.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Modern Woodman
(714) 325-7355

FLOORING
Langdon Floorcovering
(951) 375-9025

HOME INSPECTION
Cannon Inspection Services
(619) 823-4133

T.H.I. Inspections
(562) 665-9229

HOME WARRANTY
First American Home Warranty
(951) 541-6086

INSURANCE
Goosehead Insurance 
- Phil Hernandez
(714) 418-8635

MORTGAGE
Change Home Mortgage
(951) 519-8518

Locke Your Loan
Lara Locke
(951) 405-2454
www.lockeyourloan.com

Rural 1st
(502) 536-3955

RWM Home Loans
(909) 709-1396

MOVING COMPANY
King Relocation
(562) 677-3130

ORGANIZER
NEAT Method
(951) 243-4746

SOLAR
Shaw Energy Consulting LLC
(951) 942-8431

TITLE COMPANY
Chicago Title
Lavonne Benyola
(951) 453-7380
Patti MacGregor
(951) 852-9545
Mary Thompson
(951) 236-3369

Stewart Title of California
Julie Putjenter
(951) 764-1757
Eric Willis
(951) 764-1736

Lisa DeWitt • 951.694.6300 • lisa@cornerescrow.com
25220 Hancock Ave. Suite 350, Murrieta, CA • cornerescrow.com

LAGUNA BEACH        LAGUNA WOODS        MISSION VIEJO        TUSTIN        BEVERLY HILLS        MURRIETA        CARLSBAD

PROFESSIONAL SERVICES,
UNWAVERING INTEGRITY

A Team You Can Trust to Get Your Clients to Closing
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It wasn’t just passion that set 
the foundation for her success, 
it was also a unique blend of 
experience. Before selling homes, 
Deanne worked as a real estate 
paralegal, then in litigation, and 
later at Rady Children’s Hospital 
in marketing and customer 
service. Each role sharpened 
her instincts, discipline, and 
understanding of people. By the 
time she re-entered the real estate 
world, she had a toolbox filled 
with legal savvy, people skills, 
marketing insight, and a fierce 
commitment to serving others.

Her clients quickly learned that 
Deanne isn’t the type to walk 
away when things get tough. 
In 2015, with three escrows 
falling apart simultaneously and 
personal pressures mounting, 
she faced what could’ve been a 
breaking point. One client was 
at risk of losing the home of 
their dreams due to last-minute 
financial issues, and Deanne had 
little money herself, reeling from 
a recent separation. But walking 
away wasn’t an option. She dug 

deep, got creative, pulled every 
string, and closed all three deals. 
That wasn’t just a professional 
triumph; it was proof that she 
was right where she belonged.

At the heart of Deanne’s business 
is a rare kind of intentionality. 
When she meets with new clients, 
she doesn’t just ask what kind 
of house they want, she asks 
what kind of life they’re trying to 
build. What do they do for fun? 
Where do they see themselves 
in five or ten years? That insight 
doesn’t just help her find them 
a property; it helps her guide 
them toward a future. And she 
doesn’t disappear after closing, 
she reconnects every Christmas, 
gift in hand, checking in on 
how their goals are unfolding.

Her energy is relentless, driven 
by what she calls a “bit of an 
obsessive personality” - but it’s 
clear that it comes from a place 
of deep care. She’s the agent who 
answers the phone late at night. 
Who talks clients off emotional 
ledges. Who debriefs after 
every transaction to improve 
the next one. For Deanne, real 
estate is not about numbers, it’s 
about trust, transformation, and 
walking alongside people during 
some of the most important 
decisions of their lives.

She blends that drive with a 
grounded, personal life filled with 
discipline and joy. Bodybuilding 
keeps her strong, confident, and 
mentally resilient. Trail running 
offers a space for calm and clarity, 
where solutions often present 
themselves mid-summit. These 
practices don’t just enrich her 
life; they give her the stamina 
and mental sharpness to show 
up 100% for her clients.

Outside of work, Deanne is just 
as driven to give back. As a 
Rotarian, she’s part of service 
projects that span from her 
own backyard to communities 

around the globe. She also 
serves on the advisory board for 
Safe Family Justice Centers and 
supports REINS, a therapeutic 
riding program that empowers 
through connection and healing.

Her marketing approach is just 
as intentional as the rest of her 
work. Through social media, 
she shares not just listings, but 
her life - her fitness journey, her 
wins, her setbacks. She shows 
up real and unfiltered, creating 
a sense of authenticity that 
resonates with her followers and 
attracts clients who feel like they 
already know her. It’s not about 
selling. It’s about connection.

Ask Deanne what her brand 
is, and she won’t hesitate: 
compassion, tenacity, and 
realness. Her goal isn’t just to 
close deals, it’s to improve lives, 
whether by finding the right 
home or inspiring someone 
to push beyond their comfort 
zone. Her story is a reminder 
to every aspiring agent that 
success isn’t about playing it 
safe, it’s about showing up fully, 
caring deeply, and doing the 
work when no one’s watching.

In five years, Deanne envisions 
leading a team of agents, paying 
forward the mentorship that 
once shaped her. She’s still 
hungry to grow, still eager to 
serve, and still pushing herself 
to be better for the people who 
trust her with one of life’s biggest 
investments. Her advice for those 
just starting out? “Never put your 
paycheck before your people. 
Take the emotion, but not the 
passion, out of the transaction.”

And if you ask her what keeps her 
going, the answer is simple: the 
milestones. Watching her clients 
hit the goals they dreamed of in 
those early meetings. Knowing 
she played a part in that journey. 
And doing it all with a heart wide 
open and the grit to match.

STOTT

WRITTEN BY 

TERRINA RUSSELL 

PHOTOGRAPHY 

BY MARISSA 

MCCUTCHAN 
Not everyone enters 

real estate because 
it’s a lifelong dream. 

Sometimes, life gently 
nudges you onto the path 
you were meant to walk. 
For Deanne Stott, that 
nudge came in the form of 
financial uncertainty and 
the need to provide for 
her children. Originally 
licensed in 2004, she soon 
discovered that real estate 
isn’t something you can do 
halfway. With three young 
kids and limited time, she 
put her career on pause, 
only to return in 2014 with 
a full-force commitment 
and a fire in her gut that 
hasn’t dimmed since.

DEANNE
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At the heart of Deanne’s business is 
a rare kind of intentionality. When 
she meets with new clients, she 
doesn’t just ask what kind of house 
they want, she asks what kind of 
life they’re trying to build.
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NEVER PUT YOUR 
PAYCHECK BEFORE 
YOUR PEOPLE.  
Take the emotion, but not the passion, 
out of the transaction.”



Inland Empire Real Producers • 1918 • July 2025



Inland Empire Real Producers • 2120 • July 2025

PREFERRED PARTNER SPOTLIGHT

F L O O R C O V E R I N G
WRITTEN BY TERRINA RUSSELL  ••  PHOTOGRAPHY BY MARISSA MCCUTCHAN 

LANDGON
an industry where grit 
often overshadows 
grace, Nick Langdon 
is rewriting the script. 

As the owner of Langdon 
Floorcovering, Nick brings a 

rare blend of enthusiasm, leadership, 
and a customer-first mindset to the 
flooring world, an industry that, while 
foundational to real estate, doesn’t 
often get the spotlight. However, 
Nick’s journey and approach to 
business prove it deserves one.

Nick’s path to ownership wasn’t 
the most traditional. His first job 
was coaching gymnastics, where he 
unknowingly began shaping the skills 
that would serve him well: discipline, 
leadership, and the ability to motivate 
others. A chance connection through 
private lessons led him to a role 
in outside sales at a turf company, 
where he learned the art of selling, 
an experience he describes as 
“imperative” to his success today.
In 2020, Nick joined the family business 
his uncle had founded five years earlier. 
Just four years later, in April 2024, he 
bought the business himself, stepping 
into a legacy that runs deep in his family.

“Both my uncles, my dad, and 
even my mom were all involved in 
flooring at some point,” said Nick. 
“You could say it’s in our blood.”

He even brought his brother into the 
business, proving once again that for 
Nick, success is something to be shared.

However, it isn’t just family history that 
sets Nick apart, it’s his perspective.

“Most people in the field have been 
doing it for so long, they seem 
burnt out,” he observed. “Younger 
people in the trade often come up 
from installation, and while they’re 
incredibly skilled, they can sometimes 
be a little rough around the edges.”

Nick entered the business with a 
different strategy: focus on energy, 
enthusiasm, and customer experience. 
He treats his clients the way top 
real estate agents treat theirs, with 
attentive service and a commitment 
to satisfaction that goes beyond the 
basics of product and installation.

That service-centric approach 
is central to his brand.

“Construction rarely goes 100% 
perfect, but our number one priority 
is to ensure that customers are 
satisfied—and when we leave, they 
have no regrets with using us,” he said. 
Langdon Floorcovering is more than 
just a flooring store. It’s a business built 
on accountability, communication, 
and treating clients like partners.

Nick’s long-term vision is just 
as intentional. In five years, he 
sees the Temecula store running 
smoothly under a solid team while 
he expands into North County San 
Diego, where the company already 
has a strong client network.

“I’ve always wanted to be a business 
owner and a leader to those around me,” 
he said. “Now I want to build a vehicle 
that can provide opportunities for others 
to thrive and take care of their families.”

When he’s not laying the groundwork 
for expansion or building his team, 
Nick keeps his mornings early and 
his priorities clear. He’s up before 5 
a.m. walking the dogs, followed by 
weightlifting at the gym. Outside of 
work, his focus is on being the most 
involved, hands-on dad he can be. He 
and his wife, Kaylyn, are raising their 
children, Everson and Capri, with the 
same values he brings into his business: 
consistency, heart, and hustle.

Asked for his advice to others starting 
in the trades, Nick doesn’t mince 
words: “Be enthusiastic, be available 
- answer your phone - and even if 
you aren’t an owner, act like one.”

He speaks from experience, 
acknowledging that early in his 
career, he acted like an employee 
when he could have been building 
the mindset of a leader.

And when it comes to the keys to 
success? “Once you accept that life 
isn’t easy, ironically, life gets a little 
easier,” he said. “Never negotiate 
with yourself. Whatever you said you 
were going to pursue, do it and never 
deviate. Motivation gets you started, 
but discipline keeps you going.”

Simple advice, perhaps. But coming 
from a guy who turned a family 
legacy into a growing, high-energy 
business while still making time 
to be a present husband and dad, 
it’s advice worth listening to. Nick 
Langdon isn’t just changing floors; 
he’s elevating the standard.

IN
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O N C E  Y O U  A C C E P T  T H A T  L I F E  I SN ’ T  EASY , 
I R O N I C A L L Y ,  L I F E  G E T S  A  L I T T L E  E A S I E R , ”  N I C K  S A I D . 
“ N E V E R  N E G O T I A T E  W I T H  Y O U R S E L F .  W H A T E V E R 
Y O U  S A I D  Y O U  W E R E  G O I N G  T O  P U R S U E ,  D O  I T 
A N D  N E V E R  D E V I A T E .  MOT IVAT ION  G E T S  Y O U 
S T A R T E D ,  B U T  D ISC IP L INE  K E E P S  Y O U  G O I N G . ”
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JORDAN SHAW
Concierge Energy Advisor
        @JordanShawOfficial

Solar Solutions
FOR SMARTER HOMES
AND BUYER DEMAND

Partner
with Us

our home organizing services

Bathrooms | Closets | Kitchens | Nurseries | Offices

Pantries | Playrooms | And everything in between...

TRANSFORMING YOUR CL IENTS'
NEW HOUSE INTO A HOME

bri van lierop
OWNER,  NEAT INLAND EMPIRE

& DESERT COMMUNIT IES
951 .243 .4746

neatmethod.com

our move and relocation services

Pre-move prep |  Manage logist ics  |  Unpack & organize

Create  customized solut ions |  Ensure every  deta i l  is  complete

Protecting Your Clients' Investment,
One Inspection at a Time

SERVING ALL OF SOUTHERN CALIFORNIA • INLAND EMPIRE
• SAN DIEGO • ORANGE COUNTY • COACHELLA VALLEY

• From Homes To High-Rises,
   We’ve Got You Covered.
• Certified Inspectors,
   Unmatched Quality
• Thorough Inspections &
   Same-Day Reports 

Close with Confidence Today! 
Call or Text Cannon Inspection Services
619-823-4133 • HomeInspection.Today

Tony@HomeInspection.Today
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NIKOLIC
WRITTEN BY TERRINA RUSSELL  

PHOTOGRAPHY BY MARISSA MCCUTCHAN 

When Nikki Nikolic 
transitioned from a career 
in emergency dispatch to 
real estate, it wasn’t a leap 
of faith - it was a calculated 
shift rooted in resilience, 
skill, and a lifelong interest 
in the industry. After an 
injury made it impossible 
to return to her high-stakes 
job as a 911 dispatcher, she 
turned toward a long-held 
passion that combined her 
strengths in communication, 
organization, and service. 
Real estate became the 
perfect outlet to channel her 
abilities in a new, impactful 
way, one where she could 
still help people, but this 
time, through milestones 
and new beginnings rather 
than emergencies.

Starting her career just 
days before the COVID-19 
pandemic shut down the 
world, Nikki entered the 
market under circumstances 
that would have discouraged 
many. With open houses 
canceled and in-person 
networking on hold, she 
adapted quickly, relying on 
her calm-under-pressure 
nature and laser focus to 
find her footing. She only 
closed one transaction that 
year, but that didn’t deter 

her. In November of 2020, 
she joined a team to gain 
momentum and in 2021 
she closed 29 deals, which 
led to a nomination for 
Rookie of the Year, giving 
proof that work ethic, grit, 
and genuine connection 
matter more than timing.

Her background in dispatch 
taught her to stay composed 
in chaos, a skill her clients 
now rely on as she guides 
them through the often 
stressful process of buying or 
selling a home. Paired with 
a degree in Advertising and 
a sharp eye for marketing, 
Nikki brings a rare balance 
of tactical composure and 
creative strategy to every 
transaction. Whether staging 
a home herself or producing 
high-impact listing videos 
that resonate beyond the 
MLS, she understands how to 
make a lasting impression.

And yet, what makes Nikki 
truly stand out is how she 
blends professionalism 
with personal care. Every 
client, no matter their price 
point or experience level, 
gets her full attention and 
commitment. She doesn’t just 
answer calls, she anticipates 
needs. She doesn’t just close 

deals, she builds trust. Her 
“straight-talking New York 
attitude” brings clarity to 
complex situations, while her 
grounded, empathetic nature 
ensures clients always feel 
heard and supported.

“I find the greatest reward 
in human connection,” 
said Nikki. “Knowing we’ve 
navigated a challenging 
journey together and 
improved my clients’ lives 
in a meaningful way is what 
makes it all worthwhile. 
Those moments are powerful 
reminders that this isn’t 
just a job, it’s a calling.”

Her journey is not just 
measured in numbers 
- though the over 100 
successful closings speak 
volumes - but in the 
relationships she’s built 
along the way. From clients 
facing major life changes 
to sellers who hesitate to 
leave once they see their 
beautifully staged homes, 
Nikki thrives on the human 
side of the business. It’s 
not about chasing volume, 
it’s about creating value, 
every step of the way.

She brings that same 
thoughtful intention to her 

leadership. As team lead of 
Nikolic Realty Group, Nikki 
focuses on quality over 
quantity, mentoring new 
agents like Michelle Diaz 
with the same dedication she 
gives her clients. Her vision 
for the future is ambitious 
yet grounded: to lead a high-
performing team defined by 
integrity, service, and results.

Outside of real estate, Nikki 
finds balance in the things 
that bring her joy, which 
include family time with her 
husband Adam, their son 
Logan and their daughter 
Nolyn, watching sport 
(mostly the New York Mets, 
who mean a great deal to 
Nikki – she even has a Mets 
tattoo on her wrist), snapping 
photos, dancing, and 
doting on their two Boston 
Terriers (who, fittingly, 
have superhero names). 
She’s also deeply invested 
in her community, regularly 
supporting local businesses, 
sponsoring youth teams, and 
organizing pet food drives.

With a brand built on 
authenticity, strength, 
and unwavering client 
advocacy, Nikki Nikolic is 
redefining what it means 
to succeed in real estate, 

Nikki
not by being everywhere 
at once, but by showing up 
fully where it matters most.

I’m incredibly grateful and 
humbled to have worked 
alongside so many talented 
individuals throughout 
my career. Each one has 

helped shape me into the 
agent I am today. When 
I say “team,” I’m not just 
referring to colleagues 
under the same roof—I 
mean team members, team 
leads, brokers, transaction 
coordinators, escrow 
officers, loan officers, title 

officers, and so many more. 
We couldn’t do what we do 
well without their support, 
collaboration, and expertise.

Beyond my team, I’m a 
strong believer in the 
power of networking and 
collaboration with fellow 

local agents. Whether it’s 
through masterminds, 
industry events, or simply 
lending a hand, I believe we 
rise by lifting each other. 
Being respected by my 
peers is just as meaningful 
to me as the trust I’ve 
built with my clients.
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Knowing we’ve navigated a 
challenging journey together and 
IMPROVED MY CLIENTS’ LIVES 
in a meaningful way is what 
makes it all worthwhile. Those 
moments are powerful reminders 
that this isn’t just a job, it’s a

calling.”
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ANDY BURTON
Independent Area Director
951.334.5301
CutAboveGifts@gmail.com
CutAboveGifts.com

AMERICAN MADE SINCE 1949!

Have you used our gifting strategy for something that is not listed?
Share it with us and we will send you a free piece of Cutco!

*Consult your CPA 

All of the above is tax deductible since it is engraved with your contact information*

• Current & Future Closings

• Going Back to Past Clients  

• Referral Gifts 

• Thank You Gift after
   a Listing Presentation

• Staying Top of Mind

• Show Appreciation 

• Raffle Prizes/Donations/
   Giveaways/Silent Auctions

HELPING REALTORS® & BUSINESS PROFESSIONALS RETAIN 
THEIR CLIENTS IN THE IE FOR THE PAST ¼ CENTURY

OUR CLOSING GIFTS ARE THE
ST    R OF THE SHOW!

Cutco Closing Gifts are Appropriate for the Following Situations:

powered by

We have an array of niche lending
specialists who provide solutions for:

• Self-Employed Borrowers
• Veterans
• Foreign National Program
• Down Payment Assistance
• Investors & so much more!

Serving Riverside, Temecula Valley,
Rancho, LA County & OC County

Partner with us today - Our versatile team is here to cater to your clients’ unique lending needs!

THE GOADE TEAM
Nichole Goade, Branch Manager
NMLS # 347249 | NMLS #1839

951.519.8518
NGoade@ChangeMtg.com

ChangeMtg.com/Advisors/NGoade

T E A M  G O A D E
H O M E  L O A N S

Looking for an All-Encompassing Lending Team
to Support Your Diverse Client Needs?



9151 Currency St.
Irving, TX 75063


