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REAL ESTATE

PARTNERSHI
PROGR

The Real Estate Partnership Program allows the owner of a real estate enterprise to become a W-2
employee of PRMG as a Branch Manager or Business Development Specialist to hire loan originators and receive
distributions of profits once realized in a highly controlled business model.

WHAT TO EXPECT:

Absolute best industry marketing tech stack « Credit union and small bank partnerships available
Direct seller/servicer with Fannie, Freddie ITIN, asset depletion, renovation, HECM and many
and Ginnie Servicing portfolio other niche products

Multiple lead generating verticals Lead monitoring for FICO changes, debt, listings,
Consistent two-week closings mortgage inquiries and more

Multiple brokering outlets In-house decisions for all products

No overlays - Affinity Partnership Program

} Let's Partner! Call TODAY for Details!

JD PECK \ 719.428.1020

i jdpeck@prmg.net

Hail Season Is Here — And So Are We
While other roofers are too busy to help, we're ready to support realtors when it matters most.

As hail storms increase and the busy season picks up, protecting your listings is more important than ever.
Contact us as soon as you take a listing, so we can proactively assess the roof and address any issues before they
come up in the home inspection.

Our proactive service helps you avoid last-minute surprises, delays, and costly repairs — keeping your
transactions smooth and stress-free.

Stay Ahead This Hail Season

Connect with us today to learn how CO Roofing can help you
protect your listings, avoid inspection delays, and close faster —
even during the most challenging time of the season.

CONTACT US TODAY
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[ [ [ 5] 5] * IR aSaRotal ' paam \200gle

REVIEW RATING sean ting: A+

A«\'\Q pan A Ahhbc noo:nn

PIKES PEAK ASSOCIATION OF REALTORS

Let’s Grab Coffee - My Treat!

I know how critical a reliable roofing partner is to your success in real estate. Let’'s chat

about how we can help you close more deals with less stress this season.

Schedule a time with me, Zack Stark, today!
COROOFING.COM | 719-232-8747




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ART AND CUSTOM FRAMING
Orly’s Art Gallery &

Custom Framing

(719) 630-3371
orlysgallery.com

CARPET CLEANING
Absolute Floors and More
(719) 896-6274
absolutefloorsandmore.com

CRM
ASSISTANT TASKS Bonzo
The On-Call Assistant (614) 357-2367
theoncallassistant.com getbonzo.com

BUILDER ELECTRICIAN
Classic Homes Elevated Electric
(719) 785-3309 (719) 354-3704
classichomes.com elevatedelectric.co

Classic Homes: Timber
Ridge and Sterling Ranch
(719) 592-9333
classichomes.com

ESTATE SALES

Blue Moon Estate Sales
(719) 494-3659
bluemoonestatesales.com/
colorado-springs

G.J. Gardner Homes
(719) 394-9179
www.gjgardner.com

ESTATE SALES & AUCTIONS
Schur Success Group
(719) 667-1000

JS Luxury Homes schursuccessgroup.com

(719) 439-4046

Jsluxuryhomes.com EXCAVATION SERVICES

Absolute Excavating, LLC

CAREER SERVICES/EXPERT (719) 440-6000

RESUME WRITING
A Platinum Resume
(719) 339-2659

FENCE BUILDER

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

FLOORING
HOMEstretch

(719) 900-8257
home-stretch.com/cos

GENERAL CONTRACTOR
Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

HANDYMAN

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

On Top Roofing & Resoration
(719) 432-9886
ontoproof.com

Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

HEALTH INSURANCE PLANS
Katherine Moskal Health Plans
(303) 900-5666
moskalhealthplans.com

HOME IMPROVEMENT
That 1 Painter

(719) 491-7031
thatlpainter.com/
colorado-springs

HOME INSPECTION

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

Ground Floor Home Inspection
(719) 641-1555
groundfloorhomeinspection.com

Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

HOME PREPARATION SERVICES
HOMEstretch

(719) 900-8257
home-stretch.com/cos

BILLS

Plumbing & Drain

COLORADO SPRINGS
PLUMBING SPECIALISTS

Repair « Remodel - Water Heaters « Gas - Sewer Services
Hydro Jetting « Video Inspection « Excavation

FAMILY OWNED AND OPERATED

B

. Contact us today
i BESTowme  (719) 598-4775

2
‘_“,BBME,S. billsplumbinganddrainservice.com

You can trust and always delivers.
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HVAC

Cheyenne Mountain HVAC
(719) 330-1839
cheyennemountainhvac.com

JUNK REMOVAL
COS Hauling
(719) 357-7147
coshauling.com

HOMEstretch
(719) 900-8257
home-stretch.com/cos

Junk-N-Haul
(719) 466-0198
junknhaul.com

LANDSCAPER
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

MARKETING

Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MORTGAGE
Central Bank
centralbank.net

Fairway Independent
Mortgage Corporation
(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Mortgage Solutions Financial
Leanna Hardwick

(719) 283-9577
mortgagesolutions.net

NFM Lending
Mary Greenwood
(719) 649-6656
nfmlending.com

Paramount Residential
Mortgage Group, Inc.
JD Peck

(719) 428-1020
jdpeck.lender.marketing/

Rate

Eric Newman

(719) 313-3570
www.rate.com/loan-officers/
eric-newman-97776

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
5starmovingandstorage.com

MOVING COMPANY
Coleman Worldwide Moving
(719) 602-9617
colemanallied.com

NOTARY SERVICES
NorthEnd Notary Services
(719) 440-4843
northendnotaryservices.com

ODOR REMOVAL
1-800 WATER DAMAGE
of Colorado Springs
(719) 355-7988
1800waterdamage.com/
colorado-springs

OUTDOOR LIVING
Freedom Landscapes
Zack Langston

(719) 301-4000
freedomlandscapes.co

PAINTER
HOMEstretch

(719) 900-8257
home-stretch.com/cos

That 1 Painter
(719) 491-7031
thatlpainter.com/
colorado-springs

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHER |
REAL ESTATE MEDIA
Freedom Real Estate
Photography

Ryan Warrum

(719) 675-5115
freedomrephoto.com

Hommati
(719) 357-5273
hommati.com

PLUMBING

Bill’s Plumbing & Drain
(719) 598-4775
billsplumbingand
drainservice.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

RADON TESTING

AND MITIGATION
ExperTech Environmental
(719) 568-9142
expertechenvironmental.com

REMODELER

Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

ROOFING

CO Roofing & Solar
Zack Stark

(719) 232-8747
www.coroofing.com

On Top Roofing & Resoration
(719) 432-9886
ontoproof.com

SENIOR LIVING
Melody Living

(719) 900-1540
melodylivingcos.com

SEWER SCOPING
Absolute Excavating, LLC
(719) 440-6000

SOLAR

CO Roofing & Solar
Zack Stark

(719) 232-8747
www.coroofing.com

STAGER

Elegant by Design

(719) 582-2999
elegantbydesignstaging.com

TITLE & ESCROW
Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

First American Title
(303) 334-2186
firstamcolorado.com

TRANSACTION COORDINATOR
TranscendCO

Karen Harvey

(719) 238-5707

transcendco.net

VACATION RENTAL
MANAGEMENT

Travel to Profit Management
Kayla Olson

(719) 460-4244

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Colorado Springs
(719) 355-7988
1800waterdamage.com/
colorado-springs

Absolute Water Damage
and Mitigation

(719) 238-5064
absolutewaterdamage
andmitigation.com

WINDOW REPLACEMENT
Windows America

(719) 337-5851
windowscoloradospringsco.com

Colorado Springs Real Producers - 5



Brian Gowdy Tabby Halsrud Sue Hunyady
Publisher | Advertising Sales Editor Ad Specialist
719-313-3028 cosrealproducerscontent@n2co.com COSads@realproducersmag.com
brian.gowdy@n2co.com

Stefy Ruiz Heidi Mossman Maria Bay
Event Coordinator Photographer Photographer
719-789-5558 541-213-5435

Aimee Garske Sara Cripe
Client Concierge Social Media Manager
sara@connectgrafiks.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Our Vision for
Colorado Springs
Real Producers:

To elevate the culture in

real estate so agents and
vendors know each other
better and treat each other
more humanely. Better
communication results in
smoother transactions, happier
clients and more repeat
business for everyone involved.
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__.SAME
. DAY

\. MORTGAGE

So easy. So fast.
So smart.

Eliminate the uncertainty from
buying a home.

With Same Day Mortgage, you can:

Get loan approval in just one day

Choose options with as little as
3% down

Close in as few as 10 days

Compete confidently with cash
buyers

With over 33 years in the housing industry - from
construction to lending - Eric Newman brings a high level
of insight and expertise to every transaction. He relies on
his decades as a high-producing Loan Originator to help
clients shape their borrowing strategy for THEIR unique
needs, as well as education on how to use Real Estate as
a wealth-building tool. Everyone doesn’t fit the same
box ... you need Eric in your corner to make it happen.

As a proud supporter of our veterans, Eric and his team
waive lender fees on VA loans and bring deep knowledge
of military-specific lending needs. Every loan also
contributes to local nonprofits, helping to build stronger
communities with every closing.

Advanced Client Tracking for Top Producers

You'll be alerted if your clients pull credit with a lender,
list their home for sale, or take financial steps that
suggest they may be preparing to buy or sell.

Be the first to know — and never miss an opportunity.

Producing Branch Manager
O: 719-313-3570

C: 503-997-5285

NMLS# 97776

Rate (Guaranteed Rate) has no affiliation with the US Department of
Housing and Urban Development, the US Department of Veterans Affairs,

FOALHIUSHG the US Department of Agriculture or any other government agency. RAC
Code: GOV-1-S

Rate (Guaranteed Rate) cannot guarantee that an applicant will be approved or that
a closing can occur within a specific timeframe. All dates are estimates and will vary
based on all involved parties level of participation at any stage of the loan process.
Contact Eric Newman at Rate for more information. Rate NMLS #2611



PUBLISHER’S NOTE

Reflecting

on the 2025
RP Awards

Welcome to our July edition of Colorado
Springs Real Producers. As of writing
this, we recently wrapped up the

2025 RP Awards — this is our fourth
time hosting this event and I'm so
grateful for the opportunity to lead

it. While this event is not perfect, 'm
proud of what it has become and I will
continue working to make it better.

A percentage of you who attended the
event heard the accusations that one
of our winners used Al bots to earn
votes. There is no truth to this. I stand
behind the results and the winner

of the award. I filmed a video that
goes into more detail on this if you're
interested; it was posted to my personal
Facebook page on April 28th. Also,
thank you to all of you reached out to
me in support after I posted the video.

I have an ask of all of you:

Please don’t wait to purchase your
ticket for the 2026 RP Awards. We had
350 guests at the event — however,

2 weeks prior, 1/3 of our guests had
not purchased their tickets. Another
30 guests reached out to me after I
had announced that the event was
sold out. If you’ve ever hosted a large,
formal event like this, you know

how important it is to know your
headcount ahead of time. Purchasing
your tickets at least 3-4 weeks out will
save me therapy levels of anxiety. And,
of course, please be respectful of our
voting process and our winners.

Thank you,

Brian Gowdy

Publisher | Advertising Sales
719-313-3028 | brian.gowdy@n2co.com
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Brian Gowdy and his friends, Jodi (right) and Kara (left) at the 2025 RP Awards.

The Editor

Lately, a new vision for my life has
been quietly taking shape. While
the possibilities excite me, I've often
hesitated to make the necessary
changes—sometimes out of fear of
others’ opinions, and sometimes
because of my own inner resistance.
Why do I hold back from something I
clearly desire? Most often, it’s fear—
fear of what fully embracing this
new version of my life will require
of me. I've made excuses and I've
settled for less than I truly want.

Eventually, I reached a point where
holding myself back became more
painful than moving forward. I had
to choose to stop settling—and then, I

had to back that decision with action.
Some days, I make bold moves; other
days, I take the smallest of steps. But
I've learned that what matters most is
not the size of the step—it’s that I keep
stepping. As I read this month’s edition, I
was inspired by the courageous choices
each of these individuals made to walk
their own aligned path. I hope you
enjoy reading their stories as much

as I did and that you find seeds of
inspiration to apply to your own life.

Tabby Halsrud,
Editor
cosrealproducers
content@n2co.com

YOUR FRIENDS 7
(VITH A TRUCK!

GET YOUR CLIENT’S HOMES
READY TO SHOW...

From Clutter to Casing in Record Time!

Colorado Springs Hauling &
Junk Removal Services

Visit us online or call E
for a FREE estimate

cCos 1 —~ 719.357.7147
S F\ coshauling.com

Colorado Springs Real Producers - 9

e Junk Removal * Yard Debris Removal
e Hot Tub Removal * And More!




H&H FENCING

AND LANDSCAPE SOLUTIONS

Allen McGriff & Brendan McGriff

BY TABBY HALSRUD e CASA BAY PHOTOGRAPHY

Founded in 2015, veteran-owned H&H
Fencing and Landscape Solutions

his 20-year military career. He started
doing handyman work, intending it
offers fencing and landscape design to be a side gig, but ended up creating
and installation services as well as a business called Handyman Helper.
yard cleanups. Originally from Oregon, Allen worked as a handyman solo
Founder Allen McGriff was stationed for five years before his oldest son

at Ft. Carson three times, where he Brendan decided to join him. Brendan
ultimately chose to retire at the end of motivated Allen to focus the company

on fencing and grow the business.
They rebranded to H&H Fencing,
where the H&H stands for Honest

and Hardworking. After four years of
growth, they rebranded again to H&H
Fencing and Landscape Solutions. Now
they boast six fence installation crews
and two landscape crews. With the

10 - July 2025

growth into landscape came another key
member to the team, Jose, the landscape
division supervisor and designer.

Allen’s vision for the company is to be
there for his customers when they buy
and sell their homes, to build a legacy
that can be passed down through his
family lines, and to provide a great
quality of life for his teams and their
families. Their competitive advantage

is that they are able to complete

projects more efficiently and to a higher
standard than other companies, often

in less time, by having the right tools,
quality equipment and great systems in
place. Allen is proud to take great care of
his customers and ensures that the job is
done right the first time. If for whatever
reason it’s not, H&H will redo it to the
customer’s satisfaction. Allen believes
that this level of care and attention to
detail is what helps his business grow
through word of mouth. H&H also offers
a 3-year craftsmanship warranty to
correct any issues that arise after the job
is done. Allen prides himself on taking
great care of his team members too, and
creates a safe space where his crew can
speak up and correct him as needed,
even if in front of a client. For Allen,

it’s about getting things done right.

As H&H expanded into landscape design
and installation services, Allen and

Jose have built two high performing
crews who align with the company’s

high standards. Allen is motivated to
help clients create a yard that their
kids and pets will enjoy playing in. He
believes that the yard is an extension
of the home and he wants his clients
to enjoy their outdoor living spaces
just as much as the indoors. Allen
believes that if you “Improve your
Yard you Improve your LIFE!!”

Allen wants agents and clients to know
that there are no regulations or licenses
in the industry so research is important
before choosing a vendor, including
checking to see if the business is insured
and registered with the Secretary of
State. Allen asserts that just because a

company is the most expensive doesn’t
mean they are the best, but if they

are the cheapest, they may be cutting
corners somewhere and that often,
those shortcuts won’t be visible to

the client. Allen added, “Just because
we can finish a job in 2-3 days that
may take other companies 2-3 weeks
doesn’t mean that the result is inferior
or that it should cost less. Know that
you’re not paying for the time. You're
paying for experience, the resources,
and the right tools and equipment.”

In summary, Allen shared that he

is grateful for his clients, admitting,
“They are the reason we are where

Colorado Springs Real Producers - 11
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we are.” He appreciates the support 719-291-4145

he has received from his wife and the HANDH-FENCING.COM
constant motivation from Brendan to
continue to grow their business. Allen
was proud to share that H&H will be
looking to volunteer their time to assist
with volunteer projects as a way to

give back to the community. Outside of
work, Allen enjoys playing the casino
game of craps. He has a YouTube
channel called Random Roller 68, where
he shares strategies for the game. He
hopes to share how fun craps is while
educating viewers on strategy and
bankroll management. He shared that
gambling is always a risk and should be
treated as an entertainment EXPENSE.
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- Pet Damage - Tile and Grout Cleaning

H & H FENCING AND LANDSCAPE SOLUTIONS
WELCOMES YOU

% o _ : ____d_d__%
Work with us to maintain the'value=
of your home buyer’s new home!"
Contact us today
719-291-4145 - Handh-fencing.com

RESIDENTIAL « COMMERCIAL « AGRICULTURAL

- Landscape design and install
+ Concrete flat work
+ Fencing; wood, vinyl, chain-link

S
ABS <LUTE

WATER DAMAGE
d MITIGATION

s
(+]

| free estimate E

19 238 ‘.3064 .

WD s OPERATED

e
¥
Not All Carpet Cleaners o
Are Created Equal...
How are your client’s
?
carpets cleaned? Video | HD Photography
We Offer: 3D Virtual Tours | Floor Plans

- Residue-free carpet & upholstery cleaning
- Professionally trained, certified, and educated technicians’

- Quality-focused service with attention to every detail Hily ke
We help you maintain your carpet warranty £
- Carpet Repairs - Air Ducts and Dryer Vent Cleaning

Virtual Enhancements

FLOORS & MORE LL

719.896.6274 | Absolutefloorsandmore.com

Colorado Springs Real Producers - 13
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REALTORS’ Most-Trusted Company
for Windows in Colorado Springs

o

5

EAW

L

Electrical Excellence That Stands Out

« Thorough inspections to catch issues early
« Expert installations for any project size
« Reliable maintenance for lasting performance

Lifetime warranty on parts & Labor

Trusted by top real estate professionals EPRCRELE Sl B SN0 eI
A : E 6602 Delmonico Dr. Colorado Springs
Local, Family-Owned, Licensed, and Insured Wllndﬂwscmcradusprlngs.ca,com
Contact us today! vinylmax.com = (719) 597-8544

719.354.3704 | elevatedelectric.co
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HOME PREPARATION SERVICES

Value-added services to prepare homes for sale.

Reduce stress for your clients
Quickly get homes market ready
Financing cptions available
Design & color support

Schedule A Free Consultation!

B
|
|

——

Katherine//-+#«/

HEALTH PLANS

Health Insurance Plans
To Meet Your Needs

(=1%o [=]

VISIT ONLINE OR CALL
FOR MORE INFORMATION

K%W%&%M

303.900.5666

Trangeend(©.

Elevate Your Business, Simplify Your Transactions

Simplify Your Listings.
Streamline Your Contracts.
Coordinate with Confidence.

With over 40 years COMBINED experience,
we provide unmatched attention to detail and
expert support every step of the way.

Karen Harvey
Owner
719-238-5707 | transcendco.net

Transactions =" =
Today!

Colorado Springs Real Producers - 15
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From Data Entry to Leadership:

Anne Marie Smith’s 45-Year
Journey of Service at PPAR

When Anne Marie Smith
first walked through the
doors of the Pikes Peak
Association of REALTORS®
in 1979, she had no idea she
was stepping into a lifelong
calling. She was 19 years old,
fresh out of business school,
and had just been hired to
input membership data into
PPAR’s very first computer.
It was a humble start that
laid the foundation for a
remarkable 46-year journey
defined by perseverance,
heart, and an unwavering
commitment to people.

Today, Anne Marie serves

as Chief Executive Officer of
the Pikes Peak Association of
REALTORS®, a role earned
not through shortcuts, but
through decades of quiet
leadership, meaningful
growth, and a deep belief in
the organization’s mission.
Her story is one of a slow
and steady climb—rising
through the ranks while
raising a son, earning a
college degree later in life,
and continually choosing
service over recognition.

A Foundation

Built on Belief

Anne Marie’s path began
with a simple job offer—but
behind that opportunity
was a mentor who saw

more in her than she saw

in herself. Al Unser, then
CEO of PPAR, was the one
who gave her that first

job. He encouraged her to
pursue her education and
believe in her own potential;
encouragement that stayed
with her for decades.

“I took his advice to heart,”
Anne Marie recalled. “While
raising my son, I started
taking college courses one or
two at a time. I'd take breaks
when I needed to, especially
during his high school and
college years, but I never
gave up.” In 2008—nearly
three decades after starting
at PPAR—she completed

her degree from UCCS.

“There wasn’t one big
moment that changed
everything,” she said. “It was
a series of opportunities,
people who believed in

me, and a deepening
passion for what I do.”

Learning from Every
Seat at the Table

By 1985, Anne Marie

had worked in nearly
every position at PPAR—
everything except CEO.
This breadth of experience
became one of her greatest
assets. She understood

the intricate workings of

the organization from the
inside out, from data entry
and member services to
human resources and
executive leadership. Every
role taught her something
new, and every challenge
became a chance to grow.

One of her proudest early
milestones was being named
Vice President of Member
Services and taking on the
HR function within PPAR.
“That role showed me how
rewarding it is to serve not
only our members but also
the team I worked alongside
every day,” she said. “It was
a proud moment to realize
that our staff and leadership
truly worked together

to put members first.”

Still, the road wasn’t always
easy. Anne Marie had to
learn how to balance the
sometimes competing

needs of members, staff,

and leadership. She

leaned into vulnerability
and transparency as her
leadership style—choosing
to lead by listening and
building trust. “Ilearned to
prioritize relationships—
making sure people felt seen,
heard, and valued,” she said.
“That’s what makes this
work meaningful to me.”

Finding Her Voice

If there’s one piece of advice
Anne Marie would give

to her younger self, it’s

this: Speak up—your voice
matters. Early in her career,
she often stayed behind the

INDUSTRY LEADER

scenes, content to quietly

get the work done. “I told
myself that was enough,” she
admitted. “But looking back,
Irealize I stayed silent in
rooms where I should have
spoken up. Part of it was the
culture—staff were expected
to be seen, not heard. That
mindset held me back longer
than I'd like to admit.”

Eventually, she found her
voice and an ability to lead
not just by example, but
by influence. “Leadership
isn’t just about doing

the work,” she said. “It’s
about using your voice to
shape the future. Today, I
know that being heard is
part of being valued.”

Family: The Heart
Behind Her Why

Behind Anne Marie’s
professional dedication is a
deeply personal motivation:
her son, Andrew. By the
time he was five, she found
herself navigating life as

a single mother. “Andrew
became my why,” she shared.
“He was the reason I got

up every day, put one foot
in front of the other, and
gave life my best effort.”

Today, that love and legacy
continue with her three
grandchildren—Bradley
(12), Nora (9), and Colin (2),
who are her greatest joy.
Whether she’s watching
Bradley play lacrosse,
cheering on Nora at softball
games and 5Ks, or laughing
with little Colin, her family

Colorado Springs Real Producers - 17



keeps her grounded in what
matters most. She enjoys
family trips that provide an
opportunity to slow down
and make memories with
the people she loves most.

Leading With Heart

Now as CEO of PPAR, Anne
Marie brings a lifetime

of wisdom to her role.

She’s not just leading with
experience—she’s leading
with heart. “I find joy in
seeing things come full
circle—starting with a
challenge and ending with
meaningful results,” she said.
“Ilove collaborating with
our board to move important
objectives forward. But most
of all, I find joy in knowing
that I showed up fully and
gave it my very best.”

What she loves most about
PPAR isn’t the title or the
milestones—it’s the people.
“Ilove the work we do, the
people I get to do it with, and
the constant opportunities

for growth and challenge,”
she said. “But more than
anything, I find true
fulfillment in knowing I'm
contributing to something
bigger than myself.”

Her goal is to create a
culture where her team
feels safe, supported, and
empowered to do their best
work. “It’s an opportunity
and a responsibility to make
PPAR stronger than it’s

ever been,” she said. “And
I'm honored to be part of
that mission every day.”

A Quiet Creative Side
Outside of her leadership
role, there’s a quieter, more
creative side to Anne Marie
that few people know about.
She finds peace in watercolor
and drawing—something she
doesn’t often talk about, but
that brings her immense joy.
“There’s something really
grounding about slowing
down, putting color to paper,
and creating something just

“I started at the bottom and worked
my way up to CEO—not because it was
easy, but because I love what I do.”

for the sake of creating,”
she shared. “It’s a reminder
that not everything has to
be about productivity—
sometimes it’s enough just
to enjoy the moment.”

A Life of Authenticity
If there’s one thing Anne
Marie hopes this article

captures, it’s her authenticity.

“I started at the bottom

and worked my way up to
CEO—not because it was
easy, but because I love what
Ido,” she said. “I believe in
the mission, I believe in the
people, and I'm grateful for
every step of the journey
that brought me here.”

N

Being featured in Colorado
Springs Real Producers is
more than just recognition—
it’s a reflection of the impact
she’s made. “I don’t do what
I do for recognition,” she
said, “but it’s humbling and
meaningful to know that

the effort, the heart, and the
commitment I've poured into
this organization and our
industry matter to others.”

For anyone wondering what
it takes to build a career of
meaning and leadership,
Anne Marie Smith is living
proof that it begins with
humility, grows through
hard work, and thrives

on the courage to speak

up and lead with heart.

ROOFING

&RESTORATION

Serving Colorado Springs since 2010, we combine expert
craftsmanship with personal service. Trusted by leading builders,
insurance agents, and property managers, we deliver quality
roofing with clear communication and care on every project.

ROOFING * GUTTERS * SIDING * WINDOWS * PAINT
PO FENCES * DECKS * HANDYMAN SERVICES

As a broker, working with this roof restoration team has been a huge asset. Their work consistently adds
value to properties, boosts street appeal, and helps avoid inspection issues that can delay sales. I've
referred them to multiple clients, and the feedback has always been positive. It’s a service | trust to enhance

property presentation and support a smoother sales process. - Cole Underwood ’ ’

2B conmacrusTopar 1 §
Y OnTopRoof.com “N
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PARTNER SPOTLIGHT

Classic Homes Launches the Preamble
Collection at Greenways at Sand Creek

BY KIM SANDOVAL

Experience Attainable,

Innovative Homes in the

Heart of Colorado Springs.

Colorado Springs, Colorado — Classic
Homes is proud to announce the launch
of its newest and most innovative

home collection yet — the Preamble

20 - July 2025

Collection at Greenways at Sand
Creek. Designed with a “less is more”
philosophy, this new collection offers
thoughtfully crafted homes to address
the growing need for attainable
homeownership in Colorado Springs.

The Preamble Collection is the perfect
blend of simplicity and smart design.
With seven cozy and efficient home
styles available, buyers can choose
between modern or farmhouse-inspired
ranch homes with storage lofts or
two-story layouts. Living spaces range

from 456 square feet (plus a loft) to
792 square feet, with options for a
two-car parking pad, or detached and
attached garages, making these homes
ideal for first-time buyers or those
who prefer low-maintenance living.

Three fully decorated Preamble
Collection model homes are now open
on Greenways Main Blvd. Prospective
buyers are invited to tour these stunning
models to experience firsthand the
unique designs, functionality, and charm
that these homes offer. Homebuyers

will also enjoy the convenience of nine
curated Classic Design Paks, offering
hassle-free options for interiors,
complete with appliances and window
blinds. Pricing starts in the low $300s
and includes all kitchen appliances,
washers & dryers and window blinds in
designated privacy areas — giving buyers
an affordable path to homeownership
without sacrificing style or quality.

A Community with

Convenience and Charm
Greenways at Sand Creek provides an
unmatched location for homebuyers,
nestled near the Powers Corridor

and First and Main Town Center.

Its central placement offers easy
access to employment, shopping,
dining, and entertainment, all

within walking distance. Residents
can enjoy the convenience of trails,
recreation, and attractions like a
nearby movie theater and community
parks, ensuring a perfect balance

of urban living and outdoor fun.

A key highlight of the community,
Greenways Park, exemplifies the
neighborhood’s focus on outdoor
living. This vibrant gathering space
features a pond, event pavilion,
play areas, picnic spots, open fields,
and even a hammock garden.

Classic Homes has hosted summer
concerts in the park, bringing together
homeowners and the local community.
Currently being conveyed to the

City of Colorado Springs, Greenways
Park will soon be an asset for
residents and the city as a whole.

Doug Stimple, CEO of Classic Homes,
stated, “We envisioned Greenways

at Sand Creek as an innovative
urban-style community centered
around a thoughtfully designed park.
Homebuyers can explore five home
collections, including the Preamble
Collection, each tailored to diverse
lifestyles and budgets. And we’re excited
to share that a sixth collection of duplex
homes will debut later this year.”

Diverse Options in Greenways

at Sand Creek

Beyond the Preamble Collection,
Greenways at Sand Creek features
additional home collections, each
catering to different tastes and needs.

* Preamble Collection: Cozy and
modern farmhouse-style homes,
starting in the low $300s.

* Townhome Collection:

SOLD OUT - with only rental
opportunities now available.
Two-story urban townhouses
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featuring up to 1,695 square feet
and attached two-car garages.
Portrait Collection: Flexible single-
family homes with optional accessory
dwelling units (ADUs) for potential
rental income. Starting in the $500s.
Midtown Collection: Chic two-
story and three-story designs priced

22 . July 2025

from the mid $400s offering up to
2,100 square feet of living space.
Classic Collection: Collection
Closeout! Only a handful of ranch-
style homes boasting 1,600 to over
3,000 square feet are available.
Starting in the mid $500s.

Experience the Preamble Collection

Classic Homes invites prospective
buyers and members of the community
to the brand new Model Complex
located at 3595 Greenways Main

Blvd., Colorado Springs, CO 80922.

For more information, visit
classichomes.com/project/
greenways or call 719-249-8212 to
speak with a representative.

About Classic Homes

Classic Homes, a locally owned Colorado
Springs-based builder, is renowned for
quality craftsmanship and unparalleled
customer service. The company has
earned “Excellence in Customer Service”
awards from the Better Business Bureau
and has been voted “Best Homebuilder”
by The Gazette for 18 consecutive years.

The Preamble Collection at Greenways
at Sand Creek marks an exciting
milestone for Classic Homes, providing
affordable and stylish housing for

a diverse array of buyers. Whether
you’re a first-time homebuyer, growing
family, or someone seeking a simpler
lifestyle, the Preamble Collection at
Greenways is the start of something big.
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— for You and Your Clients

At Wickham’s Workbench, we simplify the remodeling
process with trusted pros and decades of hands-on
experience. From pre-listing updates to post-sale repairs,
we make every property market-ready—without the stress.

Inspections Over Coffee
M eet Yu“ r I“spectnr Inspector Jerry Forsythe

What brought you to this field?

-"...- -

For many years, | ran a large home appraisal branch. | was ready for a change and A AL T
knew | wanted to do something where | could stay connected with the client « Home Repair and Remodel i
relationships I'd built over the years, which brought me to my job as a home . Fully Licensed and insured (719) 632 '5117 EI
inspector.

What do you love about your work?

| love being out in the field (not at a desk), meeting and working with great people and

seeing interesting properties. L4 _ Thanks to Travel to Profit’s expertise, our occupancy rates have exceeded
A . | ourexpectations, and we've received countless glowing reviews. We've
ru“ facts-  gone from her managing 1 property to obtaining 4 in different states
. . because of their excellence, If you're looking for a property manager

who truly cares about your investment and your guests’ experiences,
look no further!.

My wife and | have been married for 19 years, and we have three sons who play many
sports throughout the year. | enjoy hunting, fishing, skiing, being outdoors, and spending

time with my family. | also coach football and lacrosse. bavlalogmon

Real Estate Investor & Travel to Profit Client
720-845-JAVA (5282)

. : WWW.TRAVELTOPROFIT.COM
Frontrangeeinspectionsovercoffee.com

j InspectionsOverCoffee.com
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PARTNER SPOTLIGHT

ASSISTANT

AIMEE GARSKE & MICHAEL SHENUK

BY BRIAN GOWDY e CASA BAY PHOTOGRAPHY

T

In the fast-paced world of real estate,
time is a luxury many agents simply
don’t have. From showings to social
media, the sheer number of tasks
involved in running a successful real
estate business can be overwhelming.
Enter The On-Call Assistant, a game-
changing service co-founded by Michael
Shenuk and Aimee Garske, designed to
give real estate agents their time back.

The idea for The On-Call Assistant
stemmed from a simple yet pressing
need—Michael, a seasoned real estate
agent, found himself struggling to keep
up with the workload. While he required
assistance, hiring a full-time assistant
for thousands of dollars a month

wasn’t a feasible solution. Instead,

he began working with Aimee on an
as-needed basis. The system worked

so well that he realized other agents
could benefit from the same model. And
thus, The On-Call Assistant was born.

Like any innovative idea, getting

others to see the value in The On-Call
Assistant wasn’t immediate. Many

real estate agents were reluctant to
relinquish control, hesitant to trust
someone else with the many details

of their transactions. However, as

word spread and agents experienced
the benefits firsthand, trust grew,

and business steadily increased. The
company’s flexibility and ability to offer
both licensed and unlicensed assistance
helped solidify its place in the industry.

Unlike virtual assistants who can
only provide remote services, The
On-Call Assistant offers hands-on
support. Their team can physically
handle tasks such as sign placement,
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lockbox installation, pop-by deliveries,
and even property showings. With a
combination of traditional assistants’
administrative strengths and the
physical presence of a full-time
employee, they provide a well-rounded
solution to real estate professionals.

Additionally, they specialize in time-
consuming tasks that agents often
neglect, such as MLS input, database
management, marketing, and social
media management. Aimee shared

an example of a client who hadn’t
posted on social media in two years.
After just two posts per week managed
by The On-Call Assistant, the agent
started receiving engagement and
compliments on her marketing efforts.

At its core, The On-Call Assistant is
about freedom. Whether it’s allowing
agents to take a much-needed vacation
or simply ensuring they can focus

on income-generating activities, the
service empowers professionals to work
smarter, not harder. Michael and Aimee
often hear from grateful clients who say
their assistance has been a “lifesaver.”

For agents hesitant to delegate, they
recommend starting small—perhaps
hiring The On-Call Assistant for social
media or a single showing. Once
agents see how seamless the process
is, they often expand their usage,
realizing just how much more they
can accomplish when they aren’t
bogged down by routine tasks.

Despite the natural fluctuations in

the real estate market, The On-Call
Assistant has grown year over year.
Even during slowdowns, their business
has thrived as agents look for cost-
effective alternatives to full-time staff.
Looking ahead, Michael and Aimee plan
to expand beyond Colorado and into
new states, bringing their innovative
model to even more real estate

professionals in need of flexible support.

Beyond their professional lives, both
Michael and Aimee are busy parents.
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Aimee, a single mom, juggles work with
supporting her two teenage children

in their travel sports endeavors.
Michael, part of a blended family,
manages a household with five
teenagers. Both enjoy traveling and
spending time outdoors, values that
align perfectly with their mission of
giving others the freedom to enjoy
their own lives outside of work.

For real estate agents looking to regain
control of their time and maximize
their productivity, The On-Call Assistant

offers an unparalleled solution. Whether
it’s help with listings, showings,
database management, or marketing,
Michael and Aimee’s team is ready

to step in and make life easier.

To get started, simply text or email
Aimee at (719) 602-9490 / aimee@
theoncallassistant.com with the task
you have in mind and she will get
started. Don’t let the endless to-do
list hold you back—take the first step
toward a more efficient and balanced
career with The On-Call Assistant.
www.theoncallassistant.com

A PLATINUM RESUME

Let us help you elevate
your brand through
professional marketing
documents that build trust

OUR PERSONALIZED SERVICE
MAKES THE DIFFERENCE:

Sell Yourself Like You Sell
Homes — With a Resume
and Bio That Closes.

i
ks

APlatinumResume.com KARA VARNER
719-339-2659 MAOM, CARW, CPRW,
CRS-MTC. CEIC
**Resume Branding Expert™

Scan toovisit onling

We lake The stress
oull o 5@[[@!

2ESTATE SALES
>ASSET LIQUIDATION
>DOWNSIZING

>SINGLE ITEM TO
ENTIRE HOUSEHOLD

L, (719) 667-1000 ~a 1L W O
E info@schursuccessgroup.com

356 Second 5t, Ste. B L,
Monument, ©0 80132 LREE

The On-Call Assistant

TATHE WEED

ATTENTION
REALTORS

Declare Your
Independence— from
Non-Income Tasks.

Do you need
Facebook Marketing?

We can help!

Click below to find out how
we could help you

eoncallassistant.com

719-208-4605
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SPECIAL FEATURE

Katie Ely, Karen Britton, Catherine Adkins, Marti Bourn, Jessy Delacruz, Sarah Barber

BEA HOMES

THE CUTTING EDGE, REALTORS®

The BEA Hive: A New Way

to Thrive in Real Estate

In an industry where the idea of a
“team” often comes with hierarchy
and obligation, the women of BEA —
Bourn, Ely, and Adkins—have created
something refreshingly different.

It all started with a simple bee pin.
When Marti Bourn handed out those
pins at the beginning of their real
estate journeys, it was a lighthearted
way to mark their new status as
“busy bees.” But as time went on and
each agent grew into her own, that
bee became a symbol of something
more: shared hustle, mutual

respect, and collective support.

When they all landed at The Cutting

Edge, they noticed something fun—
Bourn, Ely, Adkins. BEA. It stuck. Not as
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a formal team, not with a designated
leader, but as a cooperative group
of independent agents who simply
chose to work better together.

“We never wanted a structured team,”
Katie shared. “No one’s in charge, and
no one owes anyone anything. But

we show up for each other—whether
that’s helping at a showing, covering an
inspection, or just offering support.”

Katie Ely, whose business was growing
faster than she could manage alone,
began referring leads to other agents who
are now in the co-op. That small act of
generosity snowballed. Sarah and Jessy,
early recipients of those referrals, used
the boost to build thriving businesses
of their own. Within a year, they both
purchased homes—an empowering
milestone that spoke volumes about the
power of community over competition.

Soon, Marti and Catherine began doing
the same, and eventually partnered with
Karen. Now, the whole group supports
one another through partnerships,
shared deals, and boots-on-the-ground
help—no red tape, no strings attached.

The result? Each agent remains
independent, equal, and empowered—
yet also surrounded by a network

of women who have each other’s
backs. In a challenging market, that
kind of support is invaluable.

The BEA hive isn’t a team in the
traditional sense. It’s something
better: proof that you don’t have to
go it alone to stay independent—and
that sometimes, all it takes is a bee
pin and a little belief in each other
to build something extraordinary.

THE DREAM 1S

THE 1S SOLD SEPERATELY.

EIDELITY MORTGAGE

SOLUTIONS

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792

Regulated by the division of Real Estate
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BEA Homes at The Cutting Edge, REALTORS®

From Grit to Grace—A
Journey Fueled by Heart
Some people choose real estate
for the schedule, others for the
income. But for Katie Ely, it was
something much deeper—a
calling born from humility and
an unwavering belief that people
deserve someone in their corner.

Katie’s story began in
Westminster, Maryland, where
she was the youngest of three
kids in a single-parent home. She
spent her early years climbing
trees, exploring the woods, and
savoring summer moments on
the coast with her dad, where she
first fell in love with the ocean.
During these joyful experiences,
Katie was soaking up lessons
about independence, empathy;,
and resilience—qualities that
would later become the bedrock
of her real estate career. “I didn’t
grow up with much, but I didn’t
know it,” Katie shared. “I just
knew I had a mom who worked
hard, siblings who looked out for
me, and a world of possibility
outside our door. My mom
modeled a strong work ethic that

has been foundational for the way

I show up for my business today.”

A Winding Path with

Purpose at Every Turn

That early sense of independence
stuck with her and she started
working right out of high
school—first in clerical roles,
then at a car dealership, and
eventually in the tax department
of a national staffing company,
where she built a career for

over a decade. “I loved it. It was
organized, structured—very
much in my wheelhouse.”

When she moved to Colorado
Springs in 2015 with her family,

Katie continued working remotely

in the same role she’d held
for years, but eventually she
started feeling a little isolated.

“I'd go for walks downtown on
my lunch breaks, just to feel
connected,” she recalled. “I'd
wave to the same people and
smile at strangers. I realized
how much I missed people—
real, in-person connections.”

Then came a conversation that
changed everything. “I met a
teacher who had just transitioned
into real estate. She told me how
much she loved helping people,
guiding them through big life
decisions—and I thought, ‘That’s
what I'm supposed to do!™”

From Zero to Forty

Katie doesn’t ease into things—
she goes all in. After juggling

her full-time job and studying

on nights and weekends, she
officially became licensed in June
2018. Within four days, she had
her first buyer under contract
and thirty days later, her first

closing. By the end of her first full
year, she’d closed over 40 deals.

“It was intense,” she shared. “I
was learning as I went, sometimes
crying between showings,
constantly second-guessing
myself. But every client I helped
reminded me why I was doing
this. I knew I was right where I
belonged.” Katie gave everything
to her clients and her business—
sometimes at the expense of
herself. It was a necessary lesson:
that she serves people best when
she’s taking care of herself, too.
“Real estate is so personal for me.
But I realized I had to care for
myself too, or I wouldn’t last.”

This new awareness prompted
Katie to make some changes.
She started setting boundaries
and carving out time for rest.
She also learned that saying
“no” sometimes was an act of
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love—not selfishness. She admits
that she’s still learning, but is
better at finding balance now.

Turning Struggles

Into Strength

Katie’s early hustle didn’t just
build a business, but a reputation.
Clients describe Katie as warm,
grounded, and fiercely loyal.
She’s the one who stays on the
phone until the fear passes,
shows up with a check when an
unexpected expense threatens
to derail a closing, and drives
hours just to find a client an
affordable home. “I never want
someone to feel like they’re

not worth the effort. Everyone
deserves a place to call home.”

She has a heart for first-time
buyers, military families, and
people with tight budgets or
unique challenges. “I know
what it feels like to worry about
money. I know how vulnerable
it is to trust someone with a
major life decision. I take that
seriously.” Katie admitted those
values go back to her roots.

“I didn’t grow up with a lot of
money, so I understand what
it’s like to count every dollar.”

That kind of heart doesn’t go
unnoticed. Many of Katie’s
clients become lifelong friends.
“I get invited to weddings, baby
showers... I even had one client
send me photos from their
daughter’s graduation four
years after I helped them buy a
house. That’s the good stuff.”

And when deals fall apart

or stress takes over? “I've
learned to pause, breathe, and
remember that it’s not just about
houses—it’s about people.”

A Career Anchored in Service
Katie joined The Cutting Edge,
Realtors® because she saw more
than a brokerage—she saw a
community. “The collaboration,
the culture, the leadership—it felt
like home. I want to grow in this
business, with people who care.”

That same mindset fuels her
involvement in Peak Producers,
where she currently serves

as Secretary. Giving back to
organizations like Springs Rescue
Mission and Dream Centers has
become a cornerstone of her
career. “Serving the community
reminds me why I started this
journey in the first place.”

Katie was honored as one of Real
Producers’ Top 50 agents and
nominated for the World Changer
award—an honor she holds close
to her heart. “That one meant the
most,” she reflected. “Because

it wasn’t about numbers. It

was about who I am when no
one’s looking.” But ask her what
means the most, and she’ll

point to a client’s handwritten
thank-you note, or a teary hug

at the closing table. “Those
moments are everything to me.”

She is grateful for mentors like
Marti Bourn for helping her stay
grounded and true to herself.
“Marti showed me that you
don’t have to become someone
else to succeed in real estate.
You can be kind, you can be
real—and still be excellent.”

The Heart of Her Why

Behind Katie’s drive is a tight-knit
family she adores: her husband
Dave, her son Kaleb and his

wife Bailey, her stepdaughter
Leya, and her greatest joy

| DIDN'T GROW UP WITH A LOT OF
MONEY, SO | UNDERSTAND WHAT IT'S
LIKE TO COUNT EVERY DOLLAR.”

.
Low Cost

Mortgage

of all—her grandson Kasen,
who affectionately calls her
“Mammy.” “Becoming a mom
was the greatest gift,” Katie
says. “But being a Grammy?
That changed everything. That
little boy has my whole heart.”

WE ARE GOOD, FAST AND
CHOOSE TO BE CHEAP

MIKE FLOREN,
OWNER

Outside of work, she’s the
first to book a beach trip, say

NMLS #1574886
yes to a concert, or plan a e .
spontaneous road trip. “I love " P : = —
fi hi g - - - - -
seafood, sunshine, and good MIKE@LCMLOANS.COM

company; and if country or
classic rock is playing in the
background, even better.”

720-448-6610
719-362-0439

Always Showing Up

If there’s a through-line in Katie’s
story, it’s this: she shows up.

For her clients, her community,
her family, and for herself. “I've
learned that success isn’t just
about the numbers. It’s about
how you treat people. It’s about i -
showing up, doing the right

thing, and building a life you’re
proud of—one relationship at

a time. I want to be the person
who makes life a little easier

for someone else. Whether it’s
helping a client close on their first
home or paying for someone’s
groceries in line at Walmart—I
believe every small act matters.”

Google

2226 E Boulder St.
Colorado CO 80909

LCMLOANS.com/RATES

Low Cost Mortgage LLC NMLS #2357261. Low Cost Mortgage is not endorsed by, or acting on behalf of or at the direction of the U.S. Department of Housing and
Urban Development, Federal Housing Administration, The Veterans Administration, The U.S. Department of Agriculture or the Federal Government. All the programs
are subjected to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.

Real estate may be her profession.
But service—that’s Katie’s calling.
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When Passion Finds Its Path
If you had told Marti Bourn ten
years ago that she’d be one of
the most respected agents in
Colorado Springs real estate,
she might've chuckled politely
and pointed you back toward
her corporate office. After all,
she had spent 28 years climbing
the ranks in management,
leading teams, earning global
travel perks, and thriving in the
structure of corporate America.

But sometimes life nudges us
toward the dreams we’ve quietly
shelved for “someday.” For Marti,
that nudge came in the form of
company-wide restructuring; a
moment that others might see

as an ending—but for Marti, she
saw a doorway. “I loved my job,
but deep down, I knew there
was another chapter waiting

to be written. I'd always been
interested in real estate and

the timing finally felt right.”

Reinvention with Heart

Born in Indiana, Marti grew up
moving around as a military kid.
“My dad was in the service, and
music was a huge part of our
lives—he played saxophone in
the military band and always
had jazz playing at home.” That
blend of discipline and creativity
shaped her early worldview.

But it was Colorado Springs that
eventually claimed her heart.
“This is home; it’s where I've
spent most of my adult life, and
it’s where I've built the life I love.”

In 2013, she earned her real
estate license and dove in as an
independent agent. Within just a
few months, she knew she needed
something more. “I'd worked in

a team environment for years.

I knew how powerful it was

to learn and grow together.”

She joined a team that was just
forming, mentored by a broker

who took the time to truly teach
the business. Marti didn’t waste
a second—she sold 24 homes
her first year. “I was all in. And
every year just built on the last.”

A Leap of Faith

Despite her early success, Marti
still battled the same inner voice
many new agents face: Can I
really do this on my own? A
response came when she joined
The Cutting Edge, Realtors®.
“Amy and Gary—the managing
brokers—told me, ‘Marti, you
don’t need to be on a team. Give
yourself three months. If you
still want to be on a team after
that, we’ll make it happen.”

Turns out, they were right. That
leap of faith became a turning
point in Marti’s journey; she
stopped asking if she was ready.

Guiding with Grace

Today, Marti leads with
experience, warmth, and a deep
belief in the power of service.
Her ideal clients? “Everyone.

But I especially love first-time
buyers. Helping someone buy
their very first home—that’s
huge. It’s emotional. It’s personal.
And I'm honored to be a part of
it.” She also has a deep heart for
active duty military and veterans.
“Growing up as a military brat, I
understand the lifestyle. I know
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the sacrifices. Helping those who
serve our country find a home—
it’s incredibly meaningful to me.”

Clients often describe Marti as
calm, confident, and always
in their corner. She brings the
same intentionality she once
used to manage global teams
to now manage life-changing
transitions for people right
here in her community.

THIS BUSINESS
CAN BE
COMPETITIVE,
BUT THIS
MAGAZINE
REMINDS US
THAT WE'RE
ALSO A
COMMUNITY.
IT BRINGS US
TOGETHER.
AND I'M SO
HONORED TO
BE PART OF IT.”

Paying It Forward

Mentorship has been a consistent
thread through Marti’s life.

Early on in real estate, she found

invaluable guidance in Jason and
Jenea Daniels. “They told me, ‘We
can teach you real estate, but we

can’t teach the heart you already
have.’ That meant everything.”

Eventually, Marti became
a mentor for new agents,
pouring back into others the

same belief that was once
poured into her. Now, with
BEA Homes at The Cutting
Edge, Marti has found a perfect
place to thrive: a brokerage
that champions independence
while offering community,
guidance, and support.

The Moments That Matter
Ask Marti what she loves most
about real estate, and her
answer isn’t about stats or sales.
“It’s the stories. The family
selling their home of 30 years.
The newlyweds buying their
first place. The retired couple
downsizing to a new chapter.
Life is always moving—and I get
to be a part of those moments.”

Outside of real estate, Marti
recharges through antique
shopping, interior design, and
music. She and her husband,
Harold, love going to concerts and
spending time with their pets: a
goldendoodle named Laramie,
a hound named Cheyanne, and
a Ragdoll-mix cat named Miso.
Their life is full of laughter,
good food, and quiet joy.

A Heart for Connection

Being featured in Colorado
Springs Real Producers is more
than a recognition to Marti—it’s
areflection of something deeper.
“This business can be competitive,
but this magazine reminds us
that we’re also a community.

It brings us together. And I'm

so honored to be part of it.”

Marti is the kind of agent who
makes you feel safe, seen, and
celebrated—not just through

a transaction, but through a
relationship. “My passion is
helping people reach their
goals. If I can be even a small
part of that journey, I'm exactly
where 'm meant to be.”

WE LIVE HERE.

While other lenders like to talk about their “local” roots, Mortgage Solutions Financial has been Colorado Springs’
hometown lender since 1995. And over that time, we've helped more than 130,000 families find their perfect loan.
S0 when you're ready to buy, we're ready to help. Because we love to lend where we live.

E\fex\f \rore. loan \as @ El—ory. L&Ts \wile SO,

mortgage |
__J soldtionsfinandial

mortgagesolutions.net

Apply Now Leanna Hardwick Selander

Branch Manager, NMLS # 232051, LMB 100020544

(719) 660-5370

Leanna Hardwick@MortgageSolutions.net
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Brick and Mortar
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PARTNER WITH
Junk-Nl -Haul

FOR FAST, RELIABLE
JUNK REMOVAL!
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d 24/7 Emergency Services
S e

- Water Damage Restoration - Mold Remediation
- Fire & Smoke Restoration - Sewage Cleanup
- Sanitizing & Disinfecting - Cigarette Odor Removal

CONTACT US TODAY FOR A FREE
CONSULTATION 719.684.9200
1800waterdamage.com/colorado-springs
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BEA Homes at The Cutting Edge, REALTORS®

Finding Her Place

Born and raised in Springfield,
Mlinois, Catherine Adkins’ journey
to Colorado Springs wasn’t
supposed to be permanent. Her
husband Phil took a 3-5 year
project at the Pueblo Chemical
Depot and thirteen years later,
they’re still here—firmly planted,
deeply connected, and thriving.

Catherine’s professional life began
in banking, where she worked
her way into management.
Although she enjoyed her role,
she decided to stay home for a
year after the birth of her son.
When she returned to work, she
changed course and accepted an
entry-level position doing school
enrollments. While she initially
didn’t want to be the boss again,
deep down, she missed it.

That’s when Phil took a leap
to launch Catherine’s real
estate career by enrolling her
in school and encouraging
her to quit her job.

Bootcamp and the Big Jump
Earning her license in 2019,
Catherine quickly discovered
that real estate was no easy

road. “To even get on the team

I applied to, I had to complete

a two-month bootcamp,” she
recalled. That meant cold calling,
door knocking, taking courses
through the managing brokerage,
and setting a required number of
appointments for other agents. “It
was tough,” she admitted, “but I
had an amazing support system.”

Her mentor Marti Bourn, along
with friend and fellow agent
Katie Ely, were instrumental in
helping her build early success.
“We all worked closely together.
We hustled. And we were proud
of what we accomplished.”

Her first year was a whirlwind.
Catherine’s three children—then

very young—were often along
for the ride. “They didn’t always
love being in the car or sitting

in conference rooms, but they
were with me. And they got to see
their mom working hard to build
something from the ground up.”

Just as she was getting her
footing, Marti encouraged
Catherine to strike out on her
own. “That was even scarier
than quitting my job. On the
team, I had leads, structure, and
support. Going independent
meant I had to completely
change how I did business.”

With Marti’s encouragement and
the backing of Amy and Gary

at The Cutting Edge, Catherine
joined BEA Homes and made

the leap to full independence.

“I didn’t think I could do it,

but Marti believed I could. I
didn’t want to let her down.”

By the end of her first year

as an independent agent,
Catherine was named a Peak
Producer—an honor she didn’t
even know existed at the time.
“Katie had to explain it to

me - but once I realized what
it meant, I was so proud.”

It’s the Grit, not the Glamour
For the first few years of her
career, Catherine specialized

in first-time homebuyers,
particularly veterans. “I

love helping people through
this huge life step. It’s an

honor to help those who

have served our country.”

Now, in her sixth year, her
business has evolved. More
and more, her clients are past
buyers returning for their next
move, or friends and family
sending referrals. “That’s the
greatest compliment: Getting
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a text from someone saying,
‘Hey, my friend said I have to
call you'—it means the world.”

Her real estate journey has
become a family affair, too. Phil,
now a licensed agent, helps

with the business. Their kids are
involved in open houses and
their daughter Natalie can recite
contract clauses with the best of
them. The boys help with signs
and setup. They are truly a team.

Catherine is proud of her
journey to helping clients find an
affordable home that they can
grow in. She loves that there’s
always a fun story to tell, too, like
the time Catherine found herself
chasing a goat through a house in
Cafion City... in heels. Catherine
learned that your clothes don’t
matter as much as your attitude
and that the glamor isn’t what
gets the job done—it’s the grit.

“Just Me” — And

That’s Enough

Outside of real estate, Catherine
finds joy in the everyday
moments like hiking with the
kids, volunteering at school,
watching Natalie dance, cheering
on Coy’s baseball team, or helping
their youngest Paul master
martial arts. Sundays are sacred
in the Adkins home—especially
during football season. (Go Bears!)

In closing, Catherine shared
that being featured with her
team means the world to her.
“It’s very rare to have a group of
agents work the way we do and
support each other like the BEAs
do.” Catherine admits that when
she was first approached about
participating in this feature, she
hesitated. “I'm just me. I keep to
myself and get my work done.”
She’s humble, hard-working, and
deeply committed to the people
she serves. Catherine isn’t one
to chase headlines—she’s out
chasing dreams for her clients.
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IT'S VERY RARE TO HAVE A GROUP OF
AGENTS WORK THE WAY WE DO AND
SUPPORT EACH OTHER LIKE THE BEAS DO.”

COLLECTION

Your Classic
Dream Home Awaits.

THE PREAMBLE COLLECTION

Seven single-family plans
starting from the $300s

Discover a fresh take on modern living—
simple, stylish, and affordable!

Big News In A Small Package!

Classic Homes proudly presents the Preamble
Collection Model Homes in Greenways at Sand Creek.
These innovative, stylishly cozy homes are now open
daily for you to explore.

Features You'll Love:
« Smart floor plans ranging from 456 to 792 sq. ft.
» Optional attached or detached garages for flexibility
» Designer-curated interiors
* Priced from the low $300s

Visit Us
Preamble Sales Center & Design Studio located at
3595 Greenways Main Blvd., 80922

% o
GREENWAYS [GIEESI@)

AT SAND CREEK HOMES

719-309-4385 | ClassicHomes.com/Preamble
MODEL HOURS: Mon-Sat: 10am-5pm, Sun: Noon-5pm
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BEA Homes at The Cutting Edge, REALTORS®

Finding Her Path Through
People and Possibility
Sarah Barber and her husband
moved to Colorado Springs
from Virginia. They didn’t have
jobs at the time, but with her
sister already in Highlands
Ranch, Colorado and her
husband originally from the
area, it felt like the right place
to start a new chapter.

While her husband began
building his law firm, Sarah took
a job as a barista at Starbucks,
where she worked for two

years. She was also teaching
online at Liberty University

as an adjunct professor in the
School of Government. It was
during this time that her interest
in real estate started to grow

as she and her husband began
looking for their own home.

She became intrigued by the
whole process and curious
about making a career change.

The Right People at

the Right Time

Her potential path into real
estate became clearer after
she met Lorraine Amos, who
invited her to interview at The
Cutting Edge. She earned her

real estate license in September
2020 and joined Lorraine’s team.
Under Lorraine’s mentorship,
Sarah learned what she calls the
“science” of the business—how
to navigate contracts and the
technical aspects of real estate.

Alittle later, through an
introduction by Ali Tuttle, Sarah
met Katie Ely. They hit it off right
away, and Katie encouraged her
to go solo. Katie was looking

to partner with solo agents,

and Sarah saw the value in the
support and collaboration. Soon
after, she joined the BEAs—Katie’s
group of solo agents who work
alongside and support each other.

Focusing on What Matters
Sarah appreciates the flexibility

and variety that real estate brings.

“Every day is different and I get
to meet all sorts of people,” she
shared. She enjoys growing her
business organically through
relationships and regularly
connects with clients through
open houses, friends, and family.

Outside of real estate, Sarah
enjoys hiking, cooking, visiting
new places, and spending time
at the beach. She’s a fan of the

Chicago Cubs and says that

popcorn and wine is her favorite
snack. She enjoys trips to the dog
park with her golden-doodle and
berna-doodle, and also has a cat.

Family is central to Sarah’s

life and she loves being a wife
and mother. Sarah is a proud
mom of three—ages 23, 21, and
20. Her oldest son is married
and is a helicopter mechanic

in the U.S Army. Her middle
daughter is an esthetician locally
and her youngest is recently
married and living in Virginia
with her new husband. Sarah
recently became a grandmother
and spending time with her
grandson Dakota is something
she cherishes, exclaiming:
“Ilove being a grandma!”

Looking back, one of the things
that surprised Sarah most about
her career in real estate is the
strong professional community
in Colorado Springs. “I've grown
as a person in so many ways,”
she reflected. “I've always

been a dreamer, and there’s no
ceiling in real estate. That gets
me excited. You never know
who you are going to meet to
get you to the next deal.”
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HELP YOUR CLIENTS PROTECGT
THEIR FAMILIES FROM RADON
GAS EXPOSURE!

EVERY DAY
IS DIFFERENT
AND | GET
TO MEET ALL
SORTS OF
PEOPLE.”
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ExperTech Environmental is here to support real estate agents
and their clients during transactions. Our certified radon professionals
offer timely, accurate testing and mitigation services, ensuring a smooth process.
Let us handle radon compliance so you can focus on your clients!

¢ 80% Of Our Systems Reduce Levels Below 2.0 pCi/L
* 100% Customer Satisfaction Guarantee
e Transferrable Warranty

(719) 568-9142
expertechenvironmental.com
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REAL PRODUCERS EVENTS

RARAYY Y

The 2025 RP Awards

THANK YOU TO OUR SPONSORS:

Headline Sponsors:

* Mike Floren with Low Cost Mortgage

* ].D. Peck with Paramount Residential Mortgage Group
* Ben Gosz & Jerad Larkin with Chicago Title of Colorado

Award Sponsors:

* Ground Floor Home Inspection

 Brittney Hansen with Fairway Independent
Mortgage Corporation
Melysa Benedict with 5 Star Moving & Storage
Vaughn Littrell & Quinn White with
Fidelity Mortgage Solutions
Randy Goodson with Mayberry Communities
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» All County Colorado Springs Property Management
* Central Bank

Cocktail Hour Sponsors:
* Cheryl Garland with HOME Stretch,
home preparation services
* Carrie Trujillo with Elegant by Design Staging & Remodeling

Photography:

» Maria Bay with Casa Bay Photography

* Wayne Helm with Hommati for videography

* Hector Encina with Boundless Media for the photo booth

And a huge shoutout to our event co-sponsor,
Stefy Ruiz with Amplify Events.
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RP
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]AWARD

WINNER

THE 2025 R AWARDS:

@Coleman

Worldwide Moving
719.602.9617

WE HELP MOVE LIVES FORWARD:

Delivering Excellence for Top Producers and Their Clients
LONG DISTANCE | LOCAL | STORAGE

AALLIED

The Careful Movers

LET'S GET YOU A FREE QUOTE!
ColemanAllied.com

CHICAGO TITLE
OF COLORADO

1155 Kelly Johnson Blvd #150
Colorado Springs, CO 80920

719-593-1661

2
ART GALLERY

719.630.3371
730 South Tejon, Colorado Springs

Open Monday-Friday T0am-5pm - Saturday: 10:30am to 2pm
Closed Sunday & Monday: Appointments Available!

Colorado Springs Real Producers - 57



X K X K % &
X X X ¥ &
X KX« o

5 Hapny

7 of iy

GROUND FLOOR

HAOME INSFECTION, INC. T1E-Ba1-1555

There's never a &

second chance

to make a first
impression!

CHEYENNE
MOUNTRAIN
HVAC

AVOID HOME
INSPECTION
ISSUES

Performing maintenance,

tune-up and cleaning prior P R

to showing ahome, cahelp F—— [’—"

ensure smoother closings! L ,
e {,_

» Trusted Local Experts 7 i

P VIP Maintenance Plans

P Eco-Friendly Solutions

P Free Estimates and Second Opinions "i.l

—y
-
=S
R
S E
~, =2
= O
wsfile>
QJH
=
e~
=z
=
=
=
@)
Em

719-330-1839 L o, o0

"‘+ y A T - 3 f \ elegantbydesignstaging.com | (719) 582-299¢

58 - July 2025 Colorado Springs Real Producers - 59




JS LUXURY
~HOMES=

We truly value our incredible Realtors! As a result, we offer
a 3% COMMISSION on all our homes. As a special bonus,
we pay 50% of that 3% UPFRONT at the first construction
draw, with the remainder paid at closing. We appreciate
your partnership and look forward to working with you!

719-439-4046
Stjamesteam@JSHomesinc.com
www.jshomesinc.com

- "

. ¥
i,

60 - July 2025



natter where your
rney takes you...

Your local move in the Colorado Springs Metro Area for a
worry-free experience.

Every detail is handled with expert care and professionalism.

Projects handled with

expert precision from accepting items for storage, delivery, and set up in
their home.

537

As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to move across

the country effortlessly. ATTENTIUN RE AL‘I‘URS-

Need Storage? Ask about our 20,000 sq ft, Dept of Defense - )
approved for our military members' state-of-the-art facility with 24 hr We offer Free Packing Kits for your clients

surveillance.

USDOT 70719 | MC 87113

Wheoton

WORLD WIDE MOVING
We move your life
Moving & Storage, Inc. | ]

CALL OR EMAILTODAY FOR A FREE ESTIMATE
719.227.7755

info@5starmovingandstorage.com « 5starmovingandstorage.com 9 R]NGS

3 )
Woman AND Locally Owned & Operated e (azette
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8283 Nat Love Dr.

Explore beautifully crafted

; 719-888-3682
homes by Classic Homes | BoMES Friced from the #500s
Vantage Homes, and

_ ﬁ 8275 Nat Love Dr.
American Legend Homes, each EVANTAGE  719-597-6373

' ' ' Priced from the $500
blending stunning aesthetics riced from the $500s

with thoughtful architecture. 8267 Nat Love Dr. &
8111 Pennydale Dr.
719-900-4603

Priced from the $500s

Amernican

SterlingRanchHomes.com CELTD’
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OUR PET SCREENING PROCESS

We use PetScreening.com to quickly and easily screen and manage
pets, ensuring everything is handled efficiently.

Liability Protection and Legal Compliance
Helps verify that assistance animals are legitimate, lowering the risk of
discrimination claims or lawsuits. It also creates a consistent and fair
process for screening pets.

Risk Assessment and Prevention

Helps us spot potential problems with certain pets, like
ag?ressive behavior or past property damage. It also supports
enforcement of lease terms by helping to detect unauthorized
pets.

Increased Revenue and Property Value

Pet-friendly properties can attract more tenants and
potentially command higher rent, particularly in
Eet—cemnc communities. PetScreening.com

elps us determine appropriate pet fees
and calculate potential revenue from
pet-related income.

Peace of Mind and Simplified Management

Simplifies the pet screening process, saving time and effort.
It offers one place to manage pet details, policies, and
documents.

Preventing Unauthorized Pets

Helps spot unapproved pets and stop tenants from
bringing in animals without permission, which can help
avoid expensive repairs or legal problems.

All County® Colorado Springs, CRMC

811S Tejon St, Colo Spgs, 80903
allcnuntyrealtnrs.com scmtt@allcnuntycs.cnm
(719) 445-7172



AROUND TOWN

1. Wayne Helm, owner of Hommati
After building a successful career in
sales and marketing—including helping
grow a $100 million business—Wayne
Helm pivoted during the pandemic to
launch a Hommati real estate media
franchise in El Paso County. With
top-tier training and a willingness to
ask for honest feedback, he quickly
sharpened his craft and began building
relationships with local agents.
Wayne’s unique approach focuses on
selling the agent, not just the home,

by providing high-quality media that
strengthens their brand and boosts
lead generation. His philosophy is
grounded in dependability, innovation,
and a genuine commitment to client
success. Wayne’s services include
high-definition photography, video,
and virtual tours—all powered by
cutting-edge technology. His vision is to
become the most trusted name in real
estate media in El Paso County. Along
the way, he hopes to grow his team and
continue delivering unmatched service
and quality. Outside work, Wayne
enjoys exploring Colorado’s hidden
gems with his wife and connecting
with people wherever he goes.

2. Jennifer ‘JZ’ Wood

Meet Jennifer JZ’ Wood! Originally
from Idaho, JZ has dual-citizenship

and spent 13 years in Australia before
landing in Denver. With a background
in property management and a passion
for real estate, JZ made the leap into the
industry after returning to the U.S. in
2010. She built her business from the
ground up, despite knowing no one in
Denver, and soon found success. After
relocating to Colorado Springs in 2019,
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JZ rebuilt her business with the help of
relationships from Denver, and within
six months, she was back in action. JZ
enjoys giving back to causes like Tri-
Lakes Cares, Habitat for Humanity, and
the Pikes Peak YMCA. She loves traveling
with her husband, Dr. David Feuer,

and exploring new places, the most
recent being Bhutan, Asia! New Zealand
and Australia are on the horizon

this year to visit her two daughters

who have returned downunder.

3. Candice Graham

Candice Graham grew up in Montrose,
CO but longed to experience a bigger
city. She moved to Denver and began
working in the real estate industry

at the age of 18. Her first job as an
office manager ultimately opened her
to the possibilities of a career as an
agent, then she worked as an assistant
to top producers while she attended
real estate school. After a short pause
to welcome her son, Candice earned
her license in 2005 and later moved

to Colorado Springs. She worked for
various companies including Exit
Realty, Richmond American Homes,
and Keller Williams Hope Realty before
opening 8z Colorado Springs with her
cousin, Sumer Liebold in 2009. She
was a managing broker until recently
and is now a solo agent focusing on
building a small team. When she’s not
working, Candice enjoys hiking, paddle
boarding, playing golf, and spending
time with her friends and family.

4. Rachel Morris
With a background in Criminal Justice
and Psychology, Rachel Morris enjoyed

a variety of careers before shifting to
property management. Her boss at the
time encouraged her to pursue her
real estate license, which she earned
in 2018. After moving to Colorado
Springs in 2020, she started selling real
estate full-time and joined the Summit
Group in 2022. Rachel has a heart for
educating people, especially first-time
home buyers, and loves seeing their joy
at purchasing their first home. During
her free time, Rachel loves hiking,
traveling, and hanging out with her
partner and 5-month-old daughter.

5. Kara Baretich

After graduating high school, Kara
Baretich wanted to travel and found

a job as a Customer Service Rep for a
cruise ship liner. Later, she graduated
from UCCS and taught elementary
students until she decided to take a
break and stay home with her two
daughters. She met Dakota and Jenny
Shafer, whose kids went to the same
daycare as Kara’s kids. Through her
connection with the Shafers, she became
intrigued about real estate as a career
and two years later, decided to pursue it.
She earned her license in 2017 and now
knows she has fallen into her passion.
She loves how different every day is and
has a heart for educating her clients.
When she’s not working, Kara loves

to hang out with her two daughters,
read (especially thrillers), snowboard,
ride her bicycle, and work out.

O9Mm

Follow Colorado Springs Real Producers on
social media for more agent snapshots!
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In the ever-changing landscape of real estate, every client
embarks on a uniqgue journey. As your dedicated mortgage
trail guide, | ensure that no matter the terrain, your clients
reach their destination smoothly.

I'm Mary Greenwood, Producing Branch Manager with NFM Lending, and |
specialize in navigating the complexities of home financing. From
first-timebuyers to seasoned investors, | provide clear direction, consistent
communication, and a commitment to closing deals efficiently.

* Reliable pre-approvals - Transparent communication throughout the process
» Timely closings without surprises - Deep local market knowledge

Let's chart a course to success together.

MARY GREENWOOD Branch Manager
NMLS # 459324

Cell: 719-649-6656

1150 Kelly Johnson Blvd Suite 140
Colorado Springs, CO 80920
mgreenwood@nfmlending.com
nfmlending.com/mgreenwood

NFM Lending’

Ready. Set. Mortgage.™

The pre-approval may be issued before or after a home is found. A pre-approval is an initial verification that the buyer has the income and assets to afford a home up to a certain amount. This means we have pulled credit, collected documents,
verified assets, submitted the file to processing and underwriting, ordered verification of rent and employment, completed an analysis of credit, debt ratio and assets, and issued the pre-approval. The pre-approval is contingent upon no changes
to financials and property approval/appraisal.

Equal Housing Lender. Make sure you understand the features iated with the loan program you choose, and that it meets your unique financial needs. Subject to Debt-to-Income and Underwriting requirements. This is not a

credit decision or a commitment to lend. Eligibility is subject to completion of an application and verification of home ownership, occupancy, title, income, employment, credit, home value, collateral, and underwriting requirements.
Eed Not all programs are available in all areas. Offers may vary and are subject to change at any time without notice. NFM Lending, LLC’s full agency and state licensing information, please visit www.nfmlending.com/licensing. NFM
LENDER Lending, LLC's NMLS #2893 (www.nmlsconsumeraccess.org). © 2025 NFM Lending, LLC. America’s Common Sense Lender® Trade/service marks are the property of NFM Lending, LLC and/or its subsidiaries. Licensed by the
Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act. www.nfmlending.com. This advertisement is strictly for builder and realtor informational purposes, and should not be disseminated to

s. This d is not an adverti for consumer credit as defined in 12 CFR 1026.2(a)(2).




CASA BAY

PHOTOGRAPRPHY

LET'S REFRESH YOUR BRAND WITH

HEADSHOT FRIDAYS

- 30 minutes of studio photography
3 / Up to 2 outfits changes
£ Pick your images right after the session
2 finalized digital images of your choice
Optional retouching
Private gallery

Print release

DID A SESSION WITH US RECENTLY?

Upgrade Your Images with a Custom Branding Kit

Transform your headshots into custom,
ready-to-use assets that help you stand out.
What's Inside:
« Custom social media graphics
(headshots, logo & testimonials)
» Branded reels & video content
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SMALLER MORTGAGE
PAYMENTS

BIGGER POSSIBILITIES

MAKE HOMEOWNERSHIP MORE AFFORDABLE =
WITH A 40-YEAR MORTGAGE!
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Scan the 0 (541) 213 5435

QR code bt h
casabayphotography.com

to book YEISEREE

your session

o scheduling@casabayphotography.com

BRITTNEY HANSEN
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Branch Manager | Loan Officer &5
NMLS 1474567 | CO, FL, TX el

13570 Meadowgrass Drive, Ste 200 Colorado Springs, CO
brittney.hansen@fairwaymc.com
Cell 719.505.6924
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

WE DON'T SUCCEED UNLESS YOU DO!

Colorado Springs Colorado Springs N

719-884-5300 719-884-5300

5555 Tech Center Dr #110 8605 Explorer Dr. Suite 250 www.etcos.com
Colorado Springs, CO 80919 Colorado Springs, CO 80920

Canon Clt}" Pueblo: _“{ o W =4 C LO_S !N
719-275-4900 TN9-544-2323 = =
120 M. Sth Street, Ste A 1401 Forting Ste A

Canon City, CO 81272 Pueblo, CO 81008




