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 change. Loan subject to underwriting and 
approval. Additional restrictions may apply. Limited time o�¡�Hr. 
Republic Bank & Trust Company Loan Originator ID #402606.
*Some medical loans may qualify for a closing credit. See an associate 
for details.

We make loans easier.
More loan options means more 
opportunities for your clients.

TODAY WE FEATURE:

�4 Portfolio Lending Products

�4 Jumbo Loans

�4 Bridge Loans

�4 C&I Lending

�4 Commercial Real Estate Lending

�4 Medical* & Professional Specialty Loans

�4 Remodel & Construction Loans

�4 Home Equity Lines & Home Equity Loans

�4 Conventional Loans – Fannie Mae/Freddie Mac

�4 Government Loans – FHA/VA/USDA/Kentucky

Housing

�4 CRA/LMI Lending Products

�4 Centralized loan operations and serving teams

located in Central Kentucky.

WHILE ANY REPUBLIC BANK LOAN

OFFICER CAN ASSIST YOUR CLIENTS,

REBECCA 
ELLIOTT
Vice President,

Mortgage Sales Manager
NMLS ID #3379
502-542-9425

PATRICIA 
MORGESON

Vice President,

NMLS ID #827418 
859-519-3369

RepublicBank.com
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Book Now

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding
A Modern Approach

859.710.9004 
bluegrassrealestatemedia.com
Aaron@BluegrassRealEstateMedia.com

Scan to 
follow
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Ken 
DeGrant

BY BRETT RYBAK 

PHOTOS BY RENEE HENSLEY

AGENT ON FIRE

“I truly love what I do because 
my main priority changes on 
a day-to-day basis,” DeGrant 
admits. “I often work in property 
management throughout the 
day before focusing more time 
on residential deals after that. 
I also deal in a vast variety of 
commercial realty and estate 
sales. Because of that, I often 
go into a day knowing what I’m 
walking into but then my plans 
can turn on a dime. My days are 
never the same because I want 
to do everything. I want to spend 
my time consistently learning and 
doing whatever I possibly can 
to help solve people’s problems. 
That’s what drives me.”

But the path to where he is today 
was not always a direct one. 
Originally from Wilmington, 
North Carolina, DeGrant has 
spent more than half of his 
life in Richmond, Kentucky. 
He graduated from Eastern 
Kentucky University in 2013 and 
opted to stay in the area after 
graduation. DeGrant worked 
in multiple different business, 
including some time in the bar 
and restaurant business. But it 
wasn’t until DeGrant crossed 
paths with Cassie Beach and 
Kristy Gooch of RE/MAX that his 
next steps became clear.

“Cassie and Kristy are the reason 
I’m even in the business of real 
estate,” DeGrant said. “I initially 
had a long conversation with 
them but while it was a great 
first meeting, I was hesitant 
about how I could be successful. 
Not 30 minutes after that talk, 
Cassie called me and said 
‘whenever you’re ready to get 
into this business, we’re ready 
to hire you.’ And with that, they 
took me under their wing and 
really taught me everything. I 
still lean on them all the time 
with questions or for advice 
and they’re always extremely 
responsive and helpful.”

For Ken DeGrant of High Point Realty and 
Auction, not one single day is the same – and 
that’s the way he likes it. DeGrant prides himself 
in being a one-stop fix-all with a versatile skillset 
and a demeanor that lends itself to a sense of 
reliability from his clients.
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So DeGrant hit the ground 
running. He received his real 
estate license in 2018, followed 
by his broker’s license in the fall 
of 2022. Once that was taken 
care of, he opened High Point 
Realty & Auction in April 2023. 
DeGrant prioritized getting to 
know every angle of the business 
when studying to obtain his 
broker’s license in real estate 
and auctioneering. He wanted 
to make sure he could provide a 
full-service brokerage that could 
answer a call for anything needed.

“I just really wanted to make 
sure we could satisfy any client 
at any time and make sure we 
could fulfill any need they had,” 

DeGrant said. “Now, I have 
two great agents who work 
underneath me and several 
auctioneers. We manage a little 
over 230 properties and 500-
plus units and I feel we provide 
tremendous all-around service 
for all.” 

With the time spent and success 
he’s seen in his professional life, 
DeGrant fully credits his family 
for helping him get to where he 
is today.

“There’s no way I’d be where 
I’m at without the tremendous 
amount of support I received 
from my wife, Jasamyn,” DeGrant 
said. “We married in 2018 after 

meeting at EKU and she continues 
to support me in all of my 
endeavors. And now we have two 
kids, a 3-year-old daughter and a 
1-year-old son. I do everything for 
them and they really continue to 
bring me so much joy.”

But it’s not just his support system 
that continues to bring him joy 
day in and day out. The residential 
real estate, commercial side and 
auction space all drive DeGrant 
to push to be the best for his 
clients. He enjoys the old-school 
handshake and the ability to 
follow up on his word.

“From the real estate perspective, 
the smile on client’s face when 
they’ve made a good deal and 
will make money makes it all 
worthwhile,” DeGrant added. 
“Seeing a family will be upgraded 
into a house that fits them is 
extremely pleasing. From a 
commercial aspect, it’s all about 
making sure the numbers work 
making people money. And lastly, 
from an auction side when finish 
selling and we’re done, and the 
client sees the circus is wrapped 
up and I receive that ‘thank you’ 
– that’s the best feeling. I often 
deal in estate sales, which are 
inherently difficult, and they 
entrust me to make sure I can 
take care of them. It’s all about 
making people happy, knowing I 
do a good job is rewarding.”

It certainly appears DeGrant has 
found a home in a career that 
provides him joy in bringing that 
same joy to others.

“From the real estate 
perspective, the smile 
on client’s face when 
they’ve made a good 
deal and will make 
money makes it all 

worthwhile.”
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• Commercial 
• Branding 
• Individual

BOOK YOUR SHOOT TODAY!

STAND OUT.

GET SEEN!

DeiGratiaPhotography.com
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CONTINUING TO 
GROW BUSINESS, 
STRIKE PERFECT 
BALANCE

WELLS
BY BRETT RYBAK 

PHOTOS BY KENI PARKS 

COVER STORY

Maggie

While Maggie Wells’ journey 
to becoming a top real estate 
agent in the central Kentucky 
community was anything 
but direct and stress-free, 
the agent and team owner of 
Live in Kentucky Homes at 
Real Broker has prioritized 
making her clients’ 
experience with her just that. 
Wells enjoys and takes solace 
in the relationships with 
her clients, helping people 
with their questions, helping 
solve their problems while 
educating them through the 
process. But things didn’t 
always come this easy.

Wells, who is from a small 
town in southern Indiana, 
went to high school in 
Louisville before going to 
Transylvania University 
in Lexington for her 
undergraduate degree. 
She then went on to earn 
her MBA from Bellarmine 
University in Louisville while 
juggling a full-time job at 
Walgreens. Wells worked in 
drug store retail management 
for 10 years but everything 
changed when she and her 
husband, Michael, went to 
purchase their first house.

“I really started to look at 
real estate as something I 
could be successful at,” Wells 
said. “There were doubts 
at the start where I wasn’t 
always quite sure that it was 
the career path for me, but 
the more I delved into it, 
the more I was interested. I 
realized that managing many 
moving parts of a small box 
store and interacting with 
many types of people like the 

staff, upper management, 
vendors and customers were 
so similar, or at least parallel, 
to being a real estate agent. 
The aspects of wearing all 
the hats and interacting with 
so many people were the 

parts of my management job 
that I enjoyed.”

Now, Wells has been in 
real estate for nine years, 
including eight full-time. 
After that initial part-time 

year, she gained experience 
on teams for about three 
years before branching 
out and developing her 
own team after that. Now, 
everybody’s getting in on 
it, including Michael, who 

Photo by Esther Ellyn Photography
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will be getting his real estate 
license this year.

But that really has become a 
priority for Wells – growing 
her team. With current team 
agent, Ryan O’Gara, and her 
executive virtual assistant, 
Maricor Mata, who have each 
been working alongside her 
for almost four years, along 
with the upcoming addition 
of Michael to the team, she 
would like to continue to 
develop her team. 

“The reason I have been 
able to grow my capacity is 
because I have a wonderful 
team of virtual assistants. 
This is why I support other 
agents who want to grow 
as well. We help agents find 
their own virtual assistants 
through our business, VA 

Collaborate. I’d really like 
to add one or two more 
agents who are aligned and 
a good fit for our team this 
year on top of what we’ll 
have,” Wells stated. “Ryan 
and I work well together 
and Michael will bring a 
lot of different experience 
to the team. He’s been a 
contractor in business and 
been extremely successful 
with his own business, 
Wells Remodeling, which is 
entirely repeat and referral 
clients. Michael’s great with 
design and has been doing 
construction for more than 
20 years – he’s a master 
carpenter who learned the 
old-school way of doing 
things from his uncles. He’s 
better with numbers and 
design and I’m better with 
words and the big picture 

so it’ll bring a really good 
balance to the team.”

That balance should come 
naturally for the couple 
that is raising a pair of 
daughters, Embry and 
Lucy along with their two 
German Shepherd mix 
rescues, Muzzle and Sadie.

“I think we just have a very 
similar work ethic and 
that manifests itself in our 
professional and personal 
lives,” Wells said. “Michael 
and I both grew up on 
farms and we just have a 
lot of similarities in which 
we were raised. Now, I try 
to incorporate that, along 
with a mindful approach 
to business that creates a 
stress free buying and selling 
experience for our clients and 
a nurturing environment for 
my team to grow – I’m big 
into yoga, mindfulness and 
meditation and teach at the 
High Street YMCA – into my 
team on a daily basis.” 

And now that mindset has 
made it that much easier 
for Wells, who prioritizes 
taking care of the clients she 
already has. Wells works off 
85% referrals so it’s all about 
client connection, nurturing 
relationships, networking 
and continuing to build a 
thriving referral group in 
Central Kentucky.

“Going from retail 
management to real estate, 
having some of that freedom 

is great,” Wells admits. “I 
enjoy the relationship part of 
it – helping people through 
their move. I enjoy educating 
my clients and making sure 
they’re supported as well 
as I possibly can. Having a 
full team that is prepared to 
support, assist and ensure 
they have that service is 
extremely important to 
me. I want to make sure 
they’re well taken care of. I 
also enjoy helping my team 
develop, and the big picture 
of running a business and 
seeing ideas come to life.”

But Wells understands that 
taking care of herself and her 
community is just as critical 
to her success as her ability 
to look after her clients.

“I really do my best to stay 
involved in the community,” 
Wells said. “I’m on the board 
of the High Street YMCA 
and help lead a group called 
Lexington Women for Good. 
I’m always busy with that 
or exercising, exploring 
our community, traveling, 
horseback riding – really 
anything outdoors. And  
now the girls are becoming 
really active with sports and 
Cub Scouts so that also keeps 
me busy!”

That would be an 
understatement as Wells 
continues to strike the 
perfect balance with her 
family while continuing 
to provide a tremendous 
service to her clients.

I ENJOY THE RELATIONSHIP PART OF 
IT – HELPING PEOPLE THROUGH THEIR 
MOVE. I ENJOY EDUCATING MY CLIENTS 
AND MAKING SURE THEY’RE SUPPORTED 
AS WELL AS I POSSIBLY CAN.”

Photo by Esther Ellyn Photography
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"Marcus was always willing to help. He was always communicating every 
step of the way and made the home buying process super easy. He was 
confident and always helped with possible offers on houses. Truly an 
amazing worker and you guys are so lucky to have him! We cannot thank 
Marcus enough!" - Lauren

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

Simple Mortgage
Fewer Fees
Lower Rates 

859-321-5437
10140 Linn Station Rd
Louisville, KY 40223
Mhundley@statewidemortgage.com



9151 Currency St.
Irving, TX 75063


