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The Perfect
Peninsula Location!

Arrive Home"Today!

Buy Your Dream Home with No Money Down
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« FHA Financing « Primary 1 BN S i
with Down Payment Residences Only Exampie- cheshomes.com
Assistance $200k $300k

Up to 101.5% Financing

(3.5% or 5% is
provided by DPA)

+ Your Choice

« Credit Scores

as low as 600
Mo Income Limits

In-House

Purchase Price:

Up to 5%
Down Payment

- $40,000!

Purchase Price:

Up to 5%
Down Payment

- $45,000!

Underwriting
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Repayable Option

Contact us today to learn more about the Arrive Home Program!
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

The Lens House
Carrie Spencer
(757) 870-4912
thelenshouse.net

PHOTOGRAPHY/
BRANDING

Rachel Saddlemire
Photography

(336) 970-1386
www.rachel
saddlemire.com

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY
Lighthouse Visuals
(504) 451-0002

LightHouseVisuals.com/

tag/Richmond

Lighthouse Visuals
(252) 531-3024

LightHouseVisuals.com

TITLE & ESCROW
First Virginia Title
and Escrow, LLC
(757) 221-0885

True North Title

BLINDS/SHADES/ GENERAL HOME WARRANTY Veterans United
SHUTTERS/DRAPES CONTRACTOR/ ACHOSA Home Home Loans of
Budget Blinds of CONSTRUCTION/ Warranty, LLC Hampton Roads
Hampton Roads REMODELS Tina Carneal & Aaron Giarrana
(757) 250-2968 Cubas LLC Maddie Podish (757) 636-1171
budgetblinds.com/ (757) 837-8145 (757) 291-4398 hamptonroads.
williamsburg Cubasgc.com achosahw.com veteransunited.com/
BOAT CLUB HOME INSPECTION INSURANCE MOVING SERVICES
Freedom Boat Club Creekview Home Devon Garrett — Acorn Off Load Moving
(757) 615-3783 Inspections Insurance Group (757) 749-7212
freedomhampton (757) 902-5008 (757) 732-0971 offloadmoving.com
roads.com creekview
inspections.com MORTGAGE NOTARY/CLOSING
BUILDER Ben Temple — OVM SERVICES
Chesapeake Homes Safe House Property Financial Team Five Star Notary
Nicole Maggio-Deaton Inspections (757) 513-0904 (903) 952-1479
(757) 448-3742 Austin McCrory bentemple.annie- www.fivestarnotary
ChesHomes.com (757) 418-0944 mac.com lic.com
SafeHouseProperty
CLOSING GIFTS Inspections.com Jennifer Roberts — PHOTOGRAPHER
Cutco Closing Gifts — Fulton Mortgage Fowler Studios
Russell Wimbrough HOME STAGING Company Susan Fowler
(757) 714-7207 Impressive Home (757) 223-4345 (678) 634-4650
AForeverGift.com Staging fultonbank.com/ Fowlerstudios.net
(757) 803-3877 Personal/Mortgages/
EVENT PLANNER ImpressiveHome Mortgage-Loan-Officer/ PHOTOGRAPHY &
Imperial Etiquette Staging.com Jennifer-Roberts VIDEOGRAPHY
Misty Bailey Murawski
(757) 897-1283 Staged 2 Sell Photography, LLC
Imperialetiquette.com (757) 344-5322 Mason Murawski
Www.staged2 (757) 504-6461

sellvirginia.com

www.murawski

(757) 963-5223
TrueNorthTitle.com

Meet

The
Team

Joni Giordano- Dave Bowling Jacki Donaldson Misty Bailey
Bowling Co-Publisher Managing Editor Connections Coordinator
Publisher dave.bowling@n2co.com jacki.donaldson@n2co.com misty@imperialetiquette.com

joni@realproducersmag.com 757-450-2899 352-332-5171 757-897-1283

757-348-7809

Maddie Podish Dan Steele Dan Clark Mason Murawski
Writer Writer Writer Photographer
msparks7382@gmail.com dan.steele28@gmail.com dan@danclark.realtor murawski.photography@gmail.com

757-634-8998 757-667-1556 757-206-4144 757-504-6461

Susan Fowler Charles Townsend Rachel Saddlemire
Photographer Photographer Photographer
susan@fowlerstudios.net charlestownsendvideo@gmail.com rachelthephoto42@gmail.com
678-634-4650 757-559-4745 336-970-1386

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

photo.com/

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Where Staging
Meets Sold

(678) 634-4650 | susan@fowlerstudios.net
fowlerstudios.net

Trez Robinson, Owner
(757) 344-5322
trezrobinson@cox.net
staged2sellvirginia.com

Veteran woman-owned
small business
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Partner Spotlight: True North Title

Unlock New Opportunities with the CVBIA
FAQs

If you are interested in nominating people for certain

Now Offering REALTOR" CE
Credits to Our Valued Partners!

A PERSOMAILLY TANORED SETTLEMENT SOLUTION,
BECAUSE ONE SIZE DOESN'T FIT ALl

» Proudly offering REALTOR® CE credits through
First American Eagle Acaderny at no cost to
agents/agencies.

« Let our teamn come to yours, or let us host an event at

your convenience.
» Have questions on Title Insurance or ever-changing
industry best practices? We

“Title Talk™ seminars to engage and educate!

= Reach out today and let us share success through strong,

long-term relationships and education!
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stories, please email us at: joni@realproducersmag.com.
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JOIN THE FIRST VA
FAMILY TODAY!
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VISUALS

SEE YOU at

Deep Creek Landing

Experience Magic
on the Water

Join Us for
Endless Adventures

with an extra $500 off
when you mention

"l boat more than my
friends who 'own' and
need to take the extra
time to clean and/or
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Freedom Boat Club of Hampton Roads —Gabriel Santiago,

member on the
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(757) 302-8111 | freedomboatclub.com
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ON THE RISE

STORY BY MADDIE PODISH
PHOTOS BY SUSAN FOWLER, FOWLER STUDIOS

Envision VA Home | eXp Realty

anny Chavez, REALTOR® with
Envision VA Home powered
by eXp Realty, is living proof
that success in real estate comes from
dedication, flexibility, and a passion
for helping others. With two years in
the business, Danny has already made
waves in the Peninsula real estate
market, proving that his background in
public service has uniquely positioned
him for this new chapter in his career.
Danny, originally from Los Angeles,
CA, relocated to Hampton Roads at
age 10 due to his mom’s service in the
Air Force. He quickly found ways to
give back to his community, starting
as a volunteer at the Poquoson Fire
Department at just 15. By 2010, he
became a firefighter medic, spending
nine years at the Newport News
Shipyard. “I've always enjoyed
helping people,” Danny says. “Real
estate allows me to do thatin a
whole different aspect of life.”
Danny’s journey into real estate
stemmed from conversations with his
mentor, Mike Pattison, and his own wife,
Nicole, a travel nurse. When Nicole’s
work during the COVID-19 pandemic
welcomed financial opportunities,
Danny sought a more flexible career.
“Mike’s story really opened my eyes to
real estate possibilities,” Danny reflects.
His relentless pursuit of knowledge
and dedication to his clients set Danny
up for success. He credits Mike and
Mike’s wife, who created a real estate
university he attended five days a
week for a month, to soak up as much
knowledge as possible. “I was committed
from day one,” he explains, “and Mike

Peninsula Real Producers - 9



instilled in me the mindset of always

going above and beyond for my clients.”
This dedication shines through

in his approach. Whether showing

multiple houses to ensure clients

find the home they love or being

flexible with schedules, Danny makes

it clear that his clients come first.

“I want to exceed expectations, not

just meet them,” he declares. As

a veteran, he finds joy in serving
his fellow service members, and
his genuine nature makes him a
REALTOR® who truly cares.

Even with his growing real estate
business, Danny still works part-time as
an ED tech at Sentara Regional, keeping
his passion for helping others alive.
“Ilove the job and just want to keep
my feet wet in that world,” he notes.

Outside real estate, Danny’s life

revolves around his family and coaching.

He and Nicole have been married since
2018 and have two sons: Daniel, 12,
and Maddox, 5. Coaching football at
Toano Middle School and previously
coaching rec ball for the Hornets is

one of his favorite ways to give back.
“Ilove seeing the kids grow, and their
excitement before a game is priceless,”

“Danny Chavez is not only a dedicated real estate professional, but also a pillar
f the'community. As an Army veteran and ex-firefighter, he’s passionate about
elping veterans and clients while also coaching football for Toano and being
n amazmg father and friend. His commitment to serving others is unwavering,

and he truly goes the extra mile in every situation.”

10 - January 2025

— Mike Pattison, REALTOR®, Team Leader, Envision VA Home | eXp Realty

——

d

Danny remarks. He also coaches t-ball
for Maddox and looks forward to him
starting football next year. “If I can
help just one kid gain confidence, I
consider that a success,” he shares.
Danny enjoys playing corn hole in
his downtime—a hobby he’s loved
since 2008. He even has a dedicated
wall of corn hole bags, and his first

competitive game was at Beef O’Brady’s.

He also spends time with his sons

kayaking and fishing, and the family
frequently visits Wintergreen, where
the boys snowboard and Nicole skis.
As Danny’s real estate career
continues to soar, he reflects on the
importance of time management.
“Balancing family, work, and
my business has been a learning
experience, but putting everything in
my calendar helps,” he mentions. He’s
also not afraid to admit when he might

not be the right fit for a client, always
focusing on authenticity. “I'm just
myself,” Danny reveals, “and I'm excited
to see where real estate takes me.”
Danny’s commitment to helping
people remains at the core of everything
he does, whether in the fire department,
on the football field, or in real estate.
Now in his second year, with a record
year under his belt, Danny Chavez is
eager to continue making an impact.

Peninsula Real Producers - 11
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HATCHER/

LPT Realty Inc.
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STORY BY DAN CLARK
PHOTOS BY MASON MURAWSKI PHOTOGRAPHY

isa Hatcher, a real estate agent
with LPT Realty, isn’t your typical
REALTOR®. Her warm smile and
friendly demeanor instantly put clients
at ease, but her unique life experiences
and genuine desire to connect with
people truly set her apart. She’s lived
all over the globe and brings a world of
experience to her real estate career.
Born in Switzerland and raised
in South America, Lisa’s childhood
was a vibrant blend of cultures
and languages. “I grew up speaking
Spanish and English,” she explains.
“It was a wonderful experience that
instilled in me a deep appreciation for

diversity and a passion for connecting
with people from all walks of life
and their individual journeys.”

These qualities shine through
in her approach to real estate. She
firmly believes in building genuine
relationships with her clients and
taking the time to understand their
unique needs and desires. “Real estate
is about more than just transactions,”
Lisa emphasizes. “It’s about helping
people find their perfect place, their
dream home, their sanctuary.”

Lisa’s path to real estate wasn’t
exactly a straight line. After graduating
from Boston University in 1988, she
worked as a tennis professional for
several years, along the way marrying
a fellow tennis pro, Greg. She then
went on to assist Greg with his real
estate career while also managing a
contracting business, teaching high
school Spanish, and raising their three
children. Lisa became an agent after
several years of working in this capacity
and the children having grown up. It
was quickly apparent that real estate
was her true calling. “I was drawn to the
spirited nature of the real estate world,”
Lisa shares. “Every day is different,
every client is unique, and there’s
always a new challenge to tackle.”

Lisa’s approach to real estate goes
beyond the traditional. Drawing
inspiration from her diverse
background and her love for her
community, she offers clients a unique
personal touch. Whether sharing
fresh eggs from her backyard chickens
(affectionately dubbed the “Hatcher
Team Homestead”) or baking homemade
bread as a closing gift, Lisa’s thoughtful
gestures create lasting connections
and leave a positive impression.

Her commitment to her family
mirrors that dedication. She and
Greg, now her marketing manager,
will celebrate their 30th anniversary
in 2025. In addition, their youngest
daughter (Kassidy) has joined the family
business in an all-around support
capacity, working as a transaction
coordinator, marketing assistant,

Peninsula Real Producers - 13
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Every day is different,
every client is unique,
and there’s always a new
challenge to tackle.”

and Chief Chicken Wrangler. Kassidy
also has her license and is a full-time
REALTOR® on the team. And while Lisa
values working alongside her family
members, she also cherishes quality
time outside work with Greg and their
children. They all love the beach,
traveling, golf, and of course—tennis.
Looking back on her journey, Lisa
is grateful for the experiences that
have shaped her personally and
professionally. She acknowledges
the challenges she’s faced and the

lessons she’s learned, emphasizing
the importance of mentorship

and focus. “Having someone to
guide you and provide perspective
is invaluable,” she remarks.

Despite her many accomplishments
and successes, Lisa remains grounded
and appreciative. “I'm grateful for
the life I've built and the people who
have supported me along the way,”
she says sincerely. “My clients, my
colleagues, my family—they are
the foundation of my success.”

Lisa’s story is a heartwarming
reminder that success in real estate is
not just about closing deals. It’s about
building relationships, embracing
diversity, and finding joy in the journey.
Her passion for people, commitment
to service, and unique personal touch
make her a true gem in the real estate
community. As she continues to connect
with clients and help them achieve
their homeownership dreams, Lisa’s
legacy of warmth, authenticity, and
genuine heart will undoubtedly grow.

Peninsula Real Producers - 15



What’s

REALTOR® Stacey Thompson’s on-the-go essentials

In Your Bag?

A bag is more than just an accessory—it’s
a curated collection of daily essentials,
a reflection of our lifestyles and,

g

sometimes, a little window into our }f \
personalities. Let’s unpack what’s inside: e [ ] /
;:’J/’

So, what'’s in your bag? Share your must-haves with us—we’d love to know k ;
what keeps your day running smoothly—email jacki.donaldson@n2co.com. % wem——"

16 - January 2025

1. Laptop: In the beginning, | didn’t always carry my laptop,
but because | never know when I'll need to draft a contract
or access forms, | now keep it with me always.

2. Beef Jerky & Extra Water Bottle: Sometimes, a
30-minute showing becomes a multiple-hour commitment,
and | need to ensure | have a snack or can give one to

my clients.

3. Umbrella & Sunglasses: You can never count on
the weather.

4. Paper Clip: | have had to “MacGyver” opening up a
lockbox by resetting the Bluetooth this way.

5. Hand Sanitizer: For when the house tour includes
sellers’ friendly pets!

6. Phone: To make notes about upcoming tasks,
information about homes we’re touring, to take pictures for
social media, to give FaceTime tours to out-of-state clients,
to respond in seconds to text inquiries or phone calls.

7. Tape measure: Will our sofa fit?

Other Essentials:
Mints

Business Cards
Lipstick & Hand Lotion
Pen & Post-It Notes
Band-Aids: Just in case

IN STATE MOVES = OUT-OF-STATE MOVES = MATERIAL PACKING

\B ST MOVERS IN TOWN

PROUD TO

SERVE YOU

AND YOUR
CLIENTS!

Local family and
veteran-cwned business
Briar Baughman
Owner & Operator

OFF LOAD
e

office * residential * warehouss

Vsginn Ben. i

- - =3
= FREE Estimates for Any Move
* Licensed & Insured
= Military & First Responder Discount

801 Butler Street, Virginia Beach, VA, 234546 = offloadmoving @ yahoo.com

(757) 749-7212 = OFFLOADMOVING.COM

THELENS H /USE

MARKETING & MEDIA

[ G T

S BEE®HE/D

Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in

Floor Plans

front of ideal clients affordably. with every photoshoot

Let's talk!

Reach out to the publisher
of this magazine today.

I3 REAL PRODUCERS N OW

757-821-7998 admin@thelenshouse.net
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PARTNER SPOTLIGHT

TRUE NORTH TITLE

STORY BY JACKI DONALDSON

PHOTOS BY LEAH WALLACE, LEAH ARIEL PHOTOGRAPHY

hen Lori Spinato,

founder, owner,

and CEO of True
North Title, launched her
independent title and escrow
company more than a decade
ago, she chose a name that
held profound significance.
True North symbolizes guiding
clients in the right direction
through every transaction.
The compass logo embodies
this mission, representing the
team’s unwavering dedication
to navigating the complexities
of real estate. Since 2007, Lori’s
vision has flourished, delivering
a seamless, efficient experience
to clients, real estate agents, and
loan officers who appreciate

caring and compassionate service.

Specializing in residential,
commercial, and investment real
estate settlement services across
Virginia and North Carolina,
the True North team handles
the intricate, behind-the-scenes
details with precision and care to
ensure customers enjoy a smooth
and professional closing-day
experience. “Our goal is to leave
every customer feeling confident,
protected, and delighted with
their decision to work with us—
while empowering the agents and
loan officers we work alongside
with a trusted, efficient process
that strengthens their client
relationships,” shares Owner
and CCO Stephanie Shannon.

Stephanie calls the True North
team of 16 the company’s greatest
strength and differentiator.
“We’re a tight-knit, positive,
and hardworking group that
genuinely supports one another
and all the players in a real estate
transaction,” she says. “Add to
that our expertise in leveraging

technology to streamline
the closing process, and you
have a unique combination
that’s hard to match.”

Business Relationship Manager
Samantha Snyder highlights that
the team’s mobility sets them
apart. “We travel to locations
convenient for agents and their
clients,” she notes. “We can also
conduct closings electronically
via a RON (Remote Online Notary)
eClosing—a secured platform
where our in-house closers are
licensed eNotaries. Clients always
receive a full closing experience,
even if they can’t be at the table
in person.” Business Relationship
Manager Avelino Vicente, who
brings a decade of military
service and experience as a real
estate agent, talks about True
North Title’s innovative tools.
“We offer complimentary access
to Title Toolbox, designed to
help agents with client outreach,
prospecting, and real-time market
insights—resources they can
use to grow their client base and
close more deals,” he explains.

This blend of innovation
and flexibility gives True North
Title’s partners a competitive
edge—and even attracts talent.
Closing Agent and Business
Development Manager Chris
Chic shares that she joined the
team after COVID-19 inspired a
career change. “I was impressed
with True North Title’s business
model and wanted to be part of
the team,” she says, commending
the company’s commitment
to service excellence and
ensuring clients feel at ease
during the closing process.

Beyond professional
excellence, the True North
Title team values family and
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community. Stephanie and her
husband cherish time with
their 16-year-old daughter,
and Samantha’s 2-year-old son
keeps the family active, from
golfing and baseball to baking
bread with his mom. Avelino
and his family enjoy outdoor
adventures and community
service, while Chris and her
husband spend their free time at
the beach or dining with friends.
Stephanie credits her faith as
the cornerstone of her personal
and professional growth, alongside
the instrumental support of Lori
Spinato. “I'm so thankful for my
friend and business partner, Lori
Spinato,” she shares. “Over the
past eight years, her influence
has shaped my leadership and
supported our team’s growth
and grit.” Stephanie also asks

20 - January 2025

4

Stephanie
Shannon
F

for prayers for Lori’s 17-year-
old son, Luke, who sustained
severe neck and back injuries

in a July 4th diving accident.
“Their faith and resilience have
been a testimony to so many,’
Stephanie mentions. “Please join
us in praying for Luke’s complete
healing. I believe his story will
continue to inspire and bring
hope to countless others.”

With a positive work culture,
cutting-edge tools, and an
unyielding commitment to doing
what’s right, True North Title
remains a trusted partner for
real estate professionals across
Virginia and North Carolina.
“We’re here to make you shine in
front of your clients,” Stephanie
says. “In an ever-evolving
industry, we are ever-improving
to show up as our best selves.”

ADVICE FOR AGENTS
Stephanie: Focus on building
your business with integrity
and excellence. At True North,
we’ve chosen to earn the

trust of those we work with
through exceptional service,
which has allowed us to remain
independent rather than relying
on joint ventures or marketing
agreements. We believe in
cultivating relationships by
consistently delivering value,
supporting agents in their
success, and staying above
board in every business dealing.
Your reputation is everything

in this industry, so commit to
doing the right thing, even
when it’s not the easiest path.

BEST PART OF THE JOB
Samantha Snyder: The people!
| love the networking events our
industry offers and catching up
with everyone. But the closing
table will probably be my favorite
part of my work. | have a great
time with our clients at the
table. We get down to business
but also have so much fun
doing it. We end up leaving the
closings as the best of friends.

WHAT AGENTS NEED TO KNOW
Chris Chic: We are here

for them and their clients

from the beginning to the

end of the transaction.

We maintain open lines of
communication and ensure
on-time, seamless closings.

MOST REWARDING

WORK EVER

Avelino Vicente: Seeing
veterans and service members
achieve homeownership is
incredibly rewarding; being
part of such an essential step
in their lives feels meaningful. |
also love helping agents realize
their potential by offering tools
and insights that allow them

to grow their businesses and
better serve their clients.

Samantha
Snyder

I Avelino
$ 48 R - Vicente

Brro i
" 5 i I

CONTACT
uUs!
N
Stephanie Shannon
757-963-5223 u e :i
stephanie@truenorthtitle.com 0 rt h
Samantha Snyder T 1 T L E

757-963-5223
samantha@truenorthtitle.com
Avelino Vicente
757-201-0041
avelino@truenorthtitle.com
Chris Chic

757-963-5223
chris@truenorthtitle.com
www.TrueNorthTitle.com
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Top Agents Know a Staged Home

L*qb (/{y Sells for Top Dollar and Faster!
ag,{/ Cheek Out Dur Google Reviews

o> IMPRESSIVE HOME STAGING  757-803-3877

A

Closing Gifts That Deliver
LONG-TERM BRANDING

Top-quality products that last forever,
are used and loved daily, and are sure
fo impress.

0 Bulk discounts
¢ 100% tax write-off
0 Ships direct

Put your name in front of your clients
for the rest of their lives.

Engrave with your name,
number, logo, and snazzy tagline.

CUICO

CLOSING GIFTS

Russell Wimbrough
757-714-7207
www.aforevergift.com

INSURING YOU &
YOUR CLIENTS,
THE EASY WAY

ACPRN
INSURANCE GROUP
L. Devon Garrett
Senior Risk Advisor
(804) 653-7040
Dgarrett@AcorninsuranceGroup.com
www.AcornlnsuranceGroup.com

22 - January 2025

MURAWSKI BOOK YOUR
PHOTOGRAPHY SESS|ON NOW

Clients the

. r Power to
¥ 4 \ \ichoose in

e

_.r'-r._

a Carneal
'} Senior Sales Executive
] 2022 Diamond Elite Performer
" C:757-291-4398

Maddie Podish
‘; Senior Sales Executive ACHOSA
o C:757-634-8998

E: tina-maddie@achosahw.com

Restoring Your Faith in Home Warranties

murawskiphoto.com ¢ 757.504.6461 * @murawskiphoto

PRODUCERS
PODCAST

REAL S8

witiwoit REMINGTOMN RAMSEY

Episode 1- Inspiring Convers: ...

Real Producars Podeast

Same Brand, New Reach — Tune in for free today

Listen on .
amazon music
N1

X;EI:& Podcasts LISTEN ON e Spotify’
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for every budget.

‘our Way.

LN your home into a reflection

your Sty’le with custom window
‘treatments from !3pdge_§ Blinds...

Dear Real Producers,
As the first female associate president of the Coastal Virginia : i .
Building Industry Association (CVBIA), a result of the exciting _ " : o : i | L & J\ . )\ —

merger between the Tidewater Builders Association and the i e . Y e PR k-S4 \ = ' desi "-t .| ta ” ti K
Peninsula Housing and Builders Association in 2020, I am _ e SR R o R & rom aesign to Iinstaliation, we make
t'hrilled to connect with Hampton Roads’ top real estate agents - L : ' 1 it effortlessto b r ng yO ur-vision tc
like yourselves. J . iy | . .
The CVBIA represents a dynamic shift in how we support & . - e R X - e - _ life with our wide range of colors,
and empower the residential building industry in southeastern e i | j A : ' = o : : -
Virginia. Our mission remains steadfast: to advocate for our Tabﬂ—C_S,_a le Styre_s‘ '
diverse members, builders, contractors, suppliers, and service
providers, all working together to create quality homes and
strengthen the region’s economic engine.

\ =

We invite you to explore our website at www.cvbia.com and t's transfor

your windows

We recognize the crucial role you, the Real Producers of
Hampton Roads, play in this equation. Your dedication to
showcasing new construction homes is vital to connecting
buyers with their dream residences and keeping our industry
thriving. On behalf of the CVBIA, I want to express our sincere
appreciation for your ongoing support.

The CVBIA offers a wealth of resources to benefit your
clients and further your success:

* Market Insights: Stay informed on the latest industry trends
and housing market data.

Networking Opportunities: Connect with top builders and

construction professionals to provide your clients with

expert recommendations.

Education and Training: Gain valuable knowledge on new

construction practices and features to better understand the
homes you sell.
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discover the many ways the CVBIA can support you in your
work. We are excited to embark on this new chapter with

you, fostering collaboration and growth for the real estate and
building industries in Hampton Roads. Please attend our events
and learn why doing business with a member is vital to our
housing community.

Thank you once again for your dedication and partnership.
Sincerely,

Colby Raymond

President, Coastal Virginia Building

Industry Association (CVBIA)

HOCVBIA

Coastal Virginia
Building Industry Associatior

into a wor

_all 757.258,

of art!"

738 for afree - -
in-home consultation

~©2025 Budget Blinds, LL
trademark of Budget|Bling
Brand. Each franchise inde

. All|Rights Reserved. Budget Blinds'is a
Is, LLC and a Home Franchise Concepts
pendently owned and operated.

—i

1



FAQs

WELCOME TO Real Producers!

Here, we answer the most popular
questions regarding our program.

My door is always open to discuss anything
related to this community—this publication
is 100% designed to be your voice.

Q: WHO RECEIVES THIS MAGAZINE?

A: The top 300 agents on the Peninsula in Hampton Roads,
VA. The Peninsula extends from the Chesapeake Bay
Bridge-Tunnel in Hampton to the greater Williamsburg
area and everything in between. We pull the MLS numbers
(by volume) from January 1 through December 31 of

the previous year in the Peninsula and Williamsburg

area. We cut the list off at #300, and the distribution is
born. The list will be reset at the end of each year.

Q: WHAT IS THE PROCESS FOR BEING

FEATURED IN THIS MAGAZINE?

A: The process is simple. Every feature you see has first been
nominated. You can nominate REALTORS®, agents, affiliates,
brokers, owners, or yourself. Office leaders can also nominate
real estate agents. We will consider anyone you bring to our
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attention because we don’t know everyone’s story and need
your help to learn more. A link to our nomination form is on
our Facebook page (facebook.com/peninsularealproducers).

Q: WHAT IS THE COST TO FEATURE A
REALTOR®, AGENT, OR TEAM?

A: Zero, zilch, zippo, nada, nil. The feature costs
nothing, my friends, so nominate away. We are not
a pay-to-play model. We share real stories of Real
Producers based on achievement and nominations.

Q: WHO ARE THE PREFERRED PARTNERS?

A: Anyone listed as a preferred partner in the front of
the magazine is part of this community and will have
an ad in every magazine issue, attend our quarterly
events, and be a part of our online community. We don’t
just find these businesses off the street, nor do we work
with all businesses that approach us. One or many of
you have recommended every preferred partner you
see in this publication. In a sense, we won’t even meet
with a business you have not vetted and stamped for
approval. We aim to create a powerhouse network for
the REALTORS® and agents in the area, as well as the
best affiliates, so we can grow stronger together.

Q: HOW CAN | RECOMMEND A PREFERRED PARTNER?

A: Please let us know if you want to recommend a local
business that works with top real estate agents. Send an email
or text to joni@realproducersmag.com or call 757-348-7809.
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Let’s Thrive in 2025 with closings
—and people— you can count on!

Why True North Title?

SECURE ELECTRONIC
EMD & CONTRACT

IN-HOUSE NOTARIES FOR PROACTIVE
MOBILE & E-CLOSING COMMUNICATION

SUBMISSION SERVICES

ACCESS TO TITLE SECURE DOCUMENT COMPLIMENTARY SECURE
TOOLBOX PROPERTY STORAGE FOR BUYERS & WIRING OF PROCEEDS &
DATA SELLERS COMMISSIONS

‘ OUR COMMITMENT TO EXCELLENCE ON EVERY
CLOSING WE HANDLE

Chris Chic

Business Relationship Manager

(757) 963-5223 | TrueNorthTitle.com

QCREEKVIEW

HOME INSPECTIONS

* Buyer's & Pre-Listing Inspections
* Mold & Air Quality Testing
* Flexible Availability

+ Same-Day Reports

Craig Brown, Owner, FAA Drone Pilot
Licensed Home Inspector, State of Virginia

Certified Professional Inspector, InterNACHI
(757) 902-5008
creekviewinspections@gmail.com
creekviewinspections.com

Peninsula Real Producers - 27



$49.00 Termite & Moisture Inspection When Scheduled With a Home Inspection

MEDICAL PROFESSIONALS
PROGRAM

. d
SEWER CAMERA INSPECTIONS - TERMITE/MOISTURE INSPECTIONS g
MUI-D SAMPLING 3 PDDL INSPECTIONS £ PRUPERTY SANITATIUN REAL ESTATE/WDI INSPECTIONS ¢ TERMITE INSPECTIONS & TREATMENT

MULTIPLE TEAMS OF INSPECTORS - QUICK REPORTS R e e L AR

(757) 418-0944 - SafeHousePropertylnspections.com (757) 367-8342 - PestHeroes.com PHYSICIANS - PHARMACISTS - DENTISTS - VETERINARIANS

Fulton Mortgage Company has designed a mortgage program dedicated to making homeownership easy and
affordable for medical professionals’ including Physicians, Pharmacists, Dentists, Veterinarians and Doctors of
Podiatric Medicine (DPM). If you have a medical doctorate degree, this program may work for you.

* 100% financing? available for loan amounts up to $1.5 Million
* 95% financing? available for loan amounts up to $2 Million

* 90% financing? available for loan amounts up to $3 Million

* Mortgage Insurance not required

+ Up to 6% seller paid closing cost and prepaids allowed

« Gift funds are allowed from immediate family members

BUILDING YOUR VISION - * Student loan payments that are deferred for 12 months or longer are not included in the credit approval process

+ Find and close on new home up to 90 days prior to start of new employment
I N To R E A L ' TY * ' * 30 & 15 Year Fixed Rate® as well as Adjustable Rate* Options (5/6, 7/6, 10/6, & 15/6)
Q@ Home Remodeling
@ Interior & Exterior Painting
@& Flooring
© Siding
@ Roofing
@ Framing
© Dnwall Hanging & Finish
© Power Washing... and much more!

Jennifer Roberts
Mortgage Loan Officer
NMLS #: 1281769

757.225.4303
JeRoberts@fultonmortgagecompany.com
fultonbank.com/mortgage

FultonMOl‘tgageCompany

A Division of

(757) 837-8145 Fulton Bank
Office@CubasGC.com
Fulton Bank, N.A. Member FDIC. Subject to credit approval. 'Medical Doctorate degree required. Restrictions apply. ?Financing is based on the lower of either the appraised

cu b as g c.com value (fair market value) or contract sales price. 3Monthly payment for a $250,000 15-year term mortgage at 3.582% Annual Percentage Rate (APR) would be $1,774.71.
v O —s Monthly payment for a $250,000 30-year term mortgage at 3.582% Annual Percentage Rate (APR) would be $1,108.43. Payment does not include amounts for taxes and
LENDER insurance and the actual payment will be greater. *Adjustable rates are subject to increase after the initial fixed-rate period.
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Discover Why Veterans Choose the

A LOAN Cuoly
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30+ Years of Experience
ol Wendy Edde fomeenog Ali Schellenberg

¥1 Senior Loan Officer, NMLS #1200036 H ; N '1 Senior Loan Officer, NMLS #759461
¥ (757) 572-0279 . " i H (757) 892-4295

o, —

.+ 4 Connect with us today!
—

Veterans United.

Home Loans



