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Adding Peace of Hind

TO YOUR HOME BUYING EXPERIENCE

Aoy New Yeas from Contrerad +fome Tnapections!

v Residential Home Inspection Vv Sewer Scope Inspection V Septic Inspection v Radon Testing

v Wood Destroying Insect Inspection v Well Inspection Vv Pre-Listing Inspection
v'11-Month Warranty (New Builds) v'Commercial Drone Pilot V Infrared Camera Certified

v Water Quality Testing v Now offering Mold Testing!

/..\ _H OME INSPECTIONS E’HE %W&ZM Owner/Inspector

CO N T R E R AS EI r#}r@ g:ﬁ@:)il?o?ltﬂizsmmelnspections.com

WHY ¢zove WHEN YOU CAN cirprove?

FROM THE SMALLEST REPAIR TO THE LARGEST
RENOVATION, PHOENIX HOME RENOVATION CAN HELP.

For a FREE QUOTE call 219.512.5316

OR VISIT WWW.PHX-RENO.COM

MAKE OLD LOOK NEW, NEW LOOK
BETTER, AND BETTER LOOK BEST.



IN THIS ISSUE

6 Preferred Partners

8 Meet The Team

10 Publisher’s Note

14 Fall Event Recap: Connections at Coppolillo’s
20 Partner Spotlight: Everlast Flooring

26 Rising Star: Fernando Alanis

30 Cover Story: Lisa Thompson

If you are interested in contributing or nominating REALTORS® for certain
stories, please email us at colt.contreras@n2co.com.

PROPERTY
"M" PRESENTATION
MODISHLY DESIGNED EXPERTS

BOOK WITH US HERE!

3427 E.83rd Place Merrillville, IN 46410 « 219-546-1696

4 . January 2025



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ESTATE SALES

Caring Transitions

Of Crown Point

(219) 213-9413
www.caringtransitionscp.com

FOUNDATIONS &
WATERPROOFING

Area Wide Waterproofing

(708) 274-7467
www.areawidewaterproofing.com

GEOTHERMAL/
HEATING/COOLING

STI Heating & Air Conditioning
(219) 515-4007
www.stiheatingandair.com

HOME INSPECTION
Contreras Home Inspections
(219) 309-7142
www.contrerashome
inspections.com

Pillar To Post (Tim James Team)
(219) 898-4357
timjames.pillartopost.com

INSURANCE

Hage Insurance Agency
(219) 627-5145
www.hageinsurance.com

Indiana Farm Bureau Insurance
Aaron Schwartz

(219) 789-7485
www.infarmbureau.com/
agents/Aaron-Schwartz-Lake-
CrownPoint-IN
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JUNK REMOVAL
The Junkluggers of
Greater NW Indiana
(219) 252-5882
Junkluggers.com

LANDSCAPING

Grady’s All Season
Landscape & Design

(219) 670-7513
www.gradylandscaping.com

MORTGAGE / LENDER
CrossCountry Mortgage, LLC
(219) 240-1M6
ccmhomelending.com

Everwise Credit Union
Scott Kosteba

(219) 276-0757
www.everwisecu.com

First Community Mortgage
-The Amanda McKenzie Team
(219) 274-0186
www.approvedwithamanda.com

PAINTING CONTRACTOR
Fred’s Contracting Inc.
(219) 865-2056
www.fcipaints.com

PEST SOLUTIONS
Franklin Pest Solutions
(815) 871-2733
FranklinPestSolutions.com

PHOTOGRAPHY

T-23 Productions

(219) 381-5719
www.t-23productions.com

PHOTOGRAPHY/ BRANDING
Melinda Nicole Photography
(219) 201-0156
melindanicolephotography.com

PHOTOGRAPHY/VIDEO
PRODUCTION

Eagle Eye Media

(708) 351-0954
www.eagleeyemedianwi.com

PLUMBING

The Plumbing Paramedics
(317) 491-5230
www.theplumbingparamedics.
com/valparaiso-in

PRINTING / PROMOTIONAL
TradeWinds Print Shop

(219) 945-0100
www.tradewindssignshop.com

RENOVATIONS
Phoenix Home
Renovation NWI, LLC
(219) 247-8773
www.phx-reno.com

RESTAURANTS
Coppollilo’s Italiano
Crown Point

(219) 265-6768
coppollilos.com/locations/
crown-point/

ROOFING

Kittle Quality Roofing

(219) 816-2205
www.kittlequalityroofing.com

SEPTIC INSPECTIONS
& CONSULTING
McB’s Environmental
Inspections

(574) 930-0518

STAGING

Modishly Designed

(219) 546-1696
www.modishlydesigned.com

TITLE & ESCROW

Fidelity National Title
(219) 661-6900
northwestindiana.fntic.com

Meridian Title
(317) 966-2270
MeridianTitle.com

Near North Title
(219) 755-0100
https://nntg.com

Premier Title
(219) 386-4006

WATER DAMAGE &
MOLD REMOVAL
SCCS NwI

(219) 928-3026
WWW.SCCsnwi.com

WOOD FLOORING
Everlast Flooring

(219) 916-4777
www.everlast-flooring.com

HAPPY

NEW YEAR
s s sz Fareaip Fove:

Cindy Finley
Senior Account Manager
219.713.9760

cfinley@meridiantitle.com

Palmer Myers

Senior Account Manager
219.746.0873
pmyers@meridiantitle.com

Dawn Zigler

Senior Account Manager
219.608.4799
dzigler@meridiantitle.com

Brooke Leonard

Account Manager
219.677.3769
bleonard@meridiantitle.com
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Meet
The

Team

Colt Contreras

Tyler Schilling Ryan Wells
Event Photographer

=

Val Contreras Giavonni Downing

Melinda Almaguer
Publisher Senior Editor Writer

Photographer

O9Mm

Follow us on our social
channels for the latest
info on exclusive events,
newsmakers and more.

Heidi Holtsclaw
Event Videographer Ad Manager

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

HEADSHOTS
BRANDING VIDEQS
VIDEO TOURS
LISTING SHOOTS

p

CALL,TEXT, OR EMAILTODAY

(219) 381-5719  TYLER@T-23PRODUCTIONS.COM
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PREMIER TITLE

COMPANY

GRADY'S
ALL SEASON

LANDSCAPE & DESIGN

Our experts use our caring approach to assist families
during life's transitions. Our services help eliminate
barriers so realtors can do what they do best, sell the
home. Let us help you get the house SOLD.

d BR=m

Estate Sales & Downsizing & Relocation Home
Online Auctions Decluttering Services Clean Outs

: }_\T'é'ro_s | WALKWAYS | FIRE PITS

£Q Caring
‘e & Transitions.
i@= TROY GRADY :
b el i

R L 219-670-7513

E E"_. 5 s tgradylandscape@gmail.com
Ly

(ContactiUsjiToday
12195 2113295131
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Happy New Year, Northwest Indiana
Real Producers family!

With 2025 upon us, we’re embracing
the opportunity for fresh starts, bold
goals, and new connections. Here’s to a
year filled with positivity and plenty of
reasons to celebrate!

Speaking of fresh starts, we’re
thrilled to welcome three outstanding
partners to our ever-growing
community: Fidelity National Title,
Franklin Pest Solutions, and Near
North Title. Thank you for joining
our thriving community—your
partnership strengthens our mission
of connecting and inspiring the
top professionals in the region.

Their expertise and commitment to
excellence make them invaluable
additions to our network, and we can’t
wait for you to get to know them better
in the months ahead.

This month’s features offer an
inspiring start to the year. Our Partner

10 - January 2025
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Spotlight highlights Ken Erow, the
visionary behind Everlast Flooring.
With nearly 30 years in the business,
Ken’s story is one of dedication and
craftsmanship. From high-profile
custom flooring projects to building

a trusted local business, Ken and his
team transform homes with integrity
and care. Rising Star Fernando Alanis
has built a thriving career by fostering
meaningful relationships and serving
his community. From steel mills to real
estate success, discover how this rising
star is navigating the ever-changing
market. Our Cover Story features Lisa
Thompson. Lisa’s path to real estate
began with a leap of faith, and she’s
never looked back. With her detail-
oriented approach and a heart for
service, Lisa has built a powerhouse
team that thrives on trust and results.
Her story showcases her journey, her
passion for helping others, and her
unwavering commitment to both clients
and animals alike.

P *.! ‘:_;l'l

As we head into 2025, you'll notice
a refreshed look for Northwest Indiana
Real Producers. After nearly a decade
of the national Real Producers brand,
it’s time for an upgrade as part of our
ongoing efforts to maintain and elevate
the product. This new look represents
our commitment to leveling up while
staying true to the mission of celebrating
the top professionals in real estate.
We’re excited to continue growing
alongside our community, and we hope
you enjoy the updated design!

Here’s to another incredible year of
connecting, inspiring, and celebrating
the best in Northwest Indiana real
estate. Cheers to 2025 and all the
possibilities ahead!

Colt Contreras
Publisher
colt.contreras@n2co.
com

(219) 309-7142

ROSEBUD
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A RARE STEAKHOUSE WELL DONE
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ITALIAN STEAKHOUS
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COPPOLILLOS.COM

1570 E Summit St, Crown Point, IN 46307



cmﬂuw Partner with
CrossCountry Mortgage, LLC!

We have been in the
industry for over 29 years!
You can count on us to
help you get your dream
home! Our friendly service
and educated team guide

* Over 25 Years of Experience

* Heating, Air Conditioning, & Geothermal Specialists
HEATING & * Free Esgtimates on New Izstalls g
AIR CONDITIONING

) YOUR INDODR CLIMATE SOLUTION —— * Residential & Commercial Installation & Service
our clients to a smooth g
R 219-515-4007 * Family Owned & Operated
closing! CCM info@stiheatingandair.com « Financing Available

Popular Products Ask us about instolli.ng o] gegthermol heot pump in ggur home. It is the greengst, mpst effis:ient', and most cost
effective heating & cooling system available. You have to experience it to believe it!

e Freddie Mac Borrower Smart Access

Contact us TOday! e Good Neighbor Next Door

A 30% federal tax credit for residential ground source heat pump

ol . installations has been extended through December 31, 2032. The
@ CCMHomelLending.com e FHA 203(k) Rehabilitation incentive will be lowered to 26% for systems that are installed in 2033 and
B N R .,: L I 22%in 2034, s0 act quickly to save the most on your installation. In
TeamWendy@CCM.com O Uy oW Rerl ate r: I;' addition to the federal tax credit, some state, local, and utility incentives

may be available in your area for even more savings on installing a
geothermal heat pump.

e Fannie Mae 2-4 Unit 5% Down

O 219-750-9501

Les Turbin, Vice President ~ Rachel Turbin, President

All New Customers Receive 10%

NEAR
[nliNoRTH

OFF Their First Order! -

Two Northwest Indiana Near North SRR, o mers Get prompt; polite service.
Locations to serve you best. Clear your space . —_. have to say...

Jessica Kish -
Mew Chapter Real Estate

Help your clients cliose on tim:

and your mind with ;
Valparaiso Merrillville eco-friendly junk removal 1k Ramgys) The Green ¥

308 E Lincolnway 4101 E 90th Dr, Ste C )
Valparaiso, IN 46383 Merrillville, IN 46410 « Residential & commercial service

(219) 203-4086 (219) 755-0100 « Same & next day Appointments

« Locally owned & operated

- We recycle & rehome as much as possible
« Donation reciepls

« Honest pricing

| rafen Tiant fri of
They are kind, quick, and efficient. Jncreaseclient trust
The product is fantastic. | will always
recommend The Sign Shop to

anyone that will listen.

Moel Lulsdorf -
Briar Ridge Country Club

Their team Is dedicated to the )

customer design and their vision - g g m.“a I mm
their work is prompt, accurate, and :
of high quality. If you are looking to
advertise, promote, or celebrate,
leok no further than Tradewinds
Sign Shop.

“Otler valid in parhicipating areas ofiy. Canned be combned with oftes “ =
offers. Appiies ba L/ truch boad or maoee, Tarms and conditions appiy. COUPON CODE:
Offer eapires on 2728/ 2005. & 2024 Juikhgggers fanchsing SIELIC.  JODECLUTTER
Il rights resisrved. Each M2 lion independently ownisd 2nd opasiad

VISIT US AT
NNTG.COM

R
ERCRCI

B INDIANA FARM

greener future! Wi BUREAU INSURANCE

Call Heather for your FREE Quote at 219-895-0050!
www.tradewindssignshop.com

STOP KNOCKING ON WOoOoD

X .l_q.n_ltlug'gar_s.éﬁm « 219-235-1719
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EVENT RECAP

PHOTOGRAPHY BY T-23 PRODUCTIONS

On November 21st, Northwest Indiana
Real Producers hosted our Fall
Event, Connections at Coppolillo’s,
at Coppolillo’s Italian Steakhouse in
Crown Point. Despite the season’s
first snowfall, over 100 top real
estate professionals and Preferred
Partners filled the room, bringing
unparalleled energy and enthusiasm
to this networking celebration. The
event was a testament to the power
of collaboration, camaraderie, and
shared passion within our real
estate community.

The warm ambiance of Coppolillo’s
provided the perfect backdrop for
an afternoon of connection and
inspiration. Executive Chef Steve

14 - January 2025
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Coppolillo outdid himself with a
delectable spread of appetizers,
setting the tone for a truly indulgent

experience. Attendees
enjoyed live music

by Nick Kazonis and
Alex Akers, adding a
festive vibe to the room,
while Eagle Eye Media
captured the vibrant
energy with their
exceptional videography
and T-23 Productions
documented the day
through stunning
photography. We also
celebrated the incredible

individuals featured in our September,
October, and November issues.

CHECK OUT OUR
EVENT RECAP VIDEO
BY EAGLE EYE MEDIA

onnections at Coppolillo’s

Ihiama 3

A heartfelt thank you goes out to
Coppolillo’s and The Amanda McKenzie
Team of First Community Mortgage

for co-hosting this event
and to every attendee
who brought their
enthusiasm and support.
Your presence made this
gathering unforgettable,
and we are so grateful
for your continued
engagement in building
a strong and supportive
community. Here’s

to more moments of
connection, collaboration,
and celebration as we

move forward together!

Northwest Indiana Real Producers - 15
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Don 't let mold’v
ruin thedeal!

AVOID SURPRISES BY GETTING AMOLD E

SPECIALTY CLEANING & CONTRACTING SERVICES

We are commltted to kLP

T

CONTACT... i
US NOW 219- 928-3026 WWW.Sccsnwi.com

O

\

MOLD INSPECTION

B b
HANGﬂUbw
" HAGE

(4

MOLD TESTING

WATER DAMAGE
MOLD MITIGATION CLEAN UP

%’g everwise

CREMT UNION

Everyone deserves a
place to call their own.

HEEES: O Y PEFORACAA e FS Al s

0)¢ 9465 JOLIET STREET-STEI0HNAM <
FEBRUARYGIETT ; o M
% AT fooPNE=Ga02M : A\ 2

Adem Hago

COME MAKE A
T T PERSONALIZED LANYARD!

Equal Housing Opportunity, NMLS #686706, Subject Lo @
credit approval and membership requirements. oy

18 - January 2025

Don’t let a leaky listing sink
your deal! Call the pros at
Area Wide Waterproofing for

timely and thorough service.

Scan for more
information on
services available and
for speedy service.

Call today for

¢ N . a free

; P @;T :+  estimate or

ﬂr Wide : HomeBuyer

Waterproofing Inspection!
. T08-2T4-T46T7 .-

s

ENVIROMNMENTAL
INSPECTIONS

Over 30 years of educated evaluations
for buyers, sellers, and homeowners.

= of €

. A
WELL WATER ~ SEPTIC

WHY INSPECT Because many homes draw
serTicsysTEMS | Bai e T
TR AN OB site where waste is disposed!

Shane L. McBurnett D, "McB" McBurnett
Lead Inspector Inspector Y
Environmental Scientist Mawy SEAL, Ret. i
Purdue Grad Purdue Grad - P

requests@mchbsinspect.com * 574.930.0518

@ Fidelity National Title

— TOP CHOICE FOR ———

REAL ESTATE PROFESSIONALS

» Customer Satisfaction Priority

= Enhanced Efficiency with Exclusive Processor

= Multiple Earnest Money Deposit Options

= Extensive Network of Location Across NWI

= Remote Notary Closings w/Online Option

« Effortless Document Signing with Docusign Integration
= User-Friendly Transaction Management App - inHere

= Rapid Results: App for Buyer Estimates & Net Seller Sheets
= Proven Lead Generation

= Comprehensive Marketing Resources

= Reliable Sales Support

Empowering Success with Strength, Serving Excellence with Expertise

Serving you in: Crown Point | Gary | Highland | Hobart | Lowell
Schererville | Chesterton | Portage | Valparaiso | LaPorte | MichiganCity

888-881-6789

Northwest Indiana Real Producers - 19



PARTNER SPOTLIGHT

EVERLAST
FLOORING

Everlast Flooring
BUILT TO LAS

The Everlast Flooring Legacy

BY GIAVONNI DOWNING * PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

Ken Erow, the owner of Everlast
Flooring, has spent nearly three
decades perfecting his craft and
leading his business with integrity
and dedication. With over twenty
years of experience running

his company, Ken’s journey is a
testament to his hard work and
commitment to delivering quality
customer service.

20 - January 2025

He entered the flooring industry
after a brief stint in college
framing houses. “Before getting
into the flooring, I attended 2
years of college. I soon realized
college wasn’t for me. I hired on
with a local homebuilder and
started framing houses. While
doing that, I met a guy who was
doing flooring. I started working
with him and enjoyed it.”

Ken’s career took an exciting
turn when he joined a company
based out of the Merchandise
Mart in Chicago. The company
specialized in installing custom
wood floors for high-profile
clients, including celebrities,
professional athletes, and
large corporations.

Northwest Indiana Real Producers - 21
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It’s hard work, but we enjoy the before and
after. We can make a huge difference in
someone’s house in a short period, whether
it’s a complete refinish, installing new wood
flooring, or some nice vinyl plank.”

22 - January 2025

The transition to running
his own business was a life-
changing decision, allowing Ken
to remain closer to home while
continuing to do what he loved.
As a small business owner, Ken
is deeply proud of the team he’s
built. “I enjoy the crew working
for me right now. It’s hard
work, but we enjoy the before
and after. We can make a huge
difference in someone’s house
in a short period, whether it’s
a complete refinish, installing
new wood flooring, or some nice
vinyl plank.”

For Ken, the most rewarding
aspect of his business is delivering
the highest-quality service to his
customers. “Every job is different,
and we try to do everything as if it
were our own house,” he says.

Ken notes that scheduling can
sometimes be unpredictable. “It’s
never just right in the flooring
industry. It’s either too much
work or not enough. We try to
get to everyone promptly, but it
isn’t always possible,” he admits.
Despite these challenges, he
remains committed to ensuring
his team is well taken care
of. “I always try to ensure my
guys have full work weeks plus
overtime if they choose. I've been
able to stay pretty consistent with
that over the years. My guys are
key to the company’s success.”

He still enjoys working closely
with his team while gradually
shifting toward overseeing the
business and handling estimates.
“I can’t do as much as I used to
physically, but I still like to work
with the guys on site as much as
possible. 'm blessed to have a few
great guys that do great work.”

Everlast Flooring’s success is
evident in its longevity and the
number of repeat customers and
referrals the company receives.
“We are usually booked out for
weeks or months. A couple of my
employees have been with me for
10-15 years,” he reflects.
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Beyond his work, Ken Erow
is a dedicated family man who
profoundly appreciates his wife
and children. He and his wife
have been married for 24 years
and have two sons, one recently
married, adding a daughter-in-
law to the family. Their oldest
son and his wife graduated from
Indiana Wesleyan University,
where they ran cross country.
Afterward, they moved to Utah
for a few years to embark on an
adventure. Their youngest son
is a Blackhawk mechanic in the
Army and is currently stationed
in Alaska. Although Ken and his
wife miss their children, they
have embraced the empty nest
lifestyle, finding joy in spending
quality time together at home and
staying involved in their church
and community.

Ken also remains committed
to giving back, supporting

veteran organizations, and
helping an adopted daughter in
Mexico. Ken and his wife have
also taken up beekeeping over
the past few years, adding a
unique and rewarding hobby to
their lives. Ken continues to find
fulfillment in his professional
and personal life, always eager
to try new things.

Ken offers sage advice to
aspiring entrepreneurs: “Make

sure you enjoy what you’re doing.

Be honest with your employees
and treat them well. Be honest
and courteous to your customers
and take pride in your work.”

Ken Erow’s story is one of
dedication, hard work, and a
passion for both his craft and
his community. With a team he
trusts, a loyal customer base,
and a heart for service, Ken has
proven that Everlast Flooring is
built to last.
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Amanda McKenzie

Production Manager | NMLS ID 372937
219-274-0186 | Amanda.McKenzie@femhomeloons.com
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SERVING ALL OF NW INDIANA SINCE 1995
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SCAN TO WEBSITE

Ken Erow | 219-916-4777
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. RISING STAR

al

rom the steel mills to the fast-
F paced world of real estate,
Fernando Alanis has transformed
his raw determination and magnetic
personality into a thriving career. His
story is compelling because of the blend
of faith, relationships, and hard work
that has propelled him to steady growth
in a challenging market. Through it all,
he has remained grounded, keeping his
family at the center of his journey.
Fernando started his career in the
Laborer’s Union Local 41 working at
- the steel mill. He spent 15 years in the
industry, with his final two years as a
general foreman overseeing up to 20
people across multiple sites. But when
the COVID-19 pandemic hit, it forced
him to rethink his future.
3 He decided to plunge into real
C h a n g I n g R e C_J [ E S t O 1' e F O r e V e r estate—a field he had always been
intrigued by.

“I always wanted to do real estate,
even when I was 18 in high school. I
said, ‘Hey, now is the time to do it.””

So, with his wife’s support, Fernando

'f' f ' enrolled in real estate school. “I cried
. when I passed,” he said, recalling the joy
; % : and relief of becoming licensed.
\ L .j

22
.

Fernando’s first break came almost

Ny -
- : immediately after he received his
|» —— - i license. “The day my license went active,
| _ I got a phone call from David Boyce at
. gy o . Preferred Homes LLC. He wanted to put
- o a cash offer on a house.”
-~ = ' ' . Working with David and his team,

Fernando began gaining traction in real
estate. He sold properties and built his
reputation as a reliable, trustworthy
agent. Soon, his client base expanded,
and he was able to diversify his

= 'l —— portfolio. Within months, Fernando had g .
!) A built a solid foundation in real estate - . .
\ despite the challenges of the pandemic e
s i and market shifts. ] o . .
- i ' 4 With his team, family,

When asked about his success, &
Fernando attributes much of it to the and co ty

Inis Real Estate, Listing Leaders Northwest e been rnding snce was i i pehing

|- he said. “I’'ve been building my network.
Building Lasting Relationships and Real EState Success When I picked up the phone and said,
ﬂ i ‘Hey, 'm in real estate now,” people
U | _k already knew what it was like to work greater success, one
with me.” - O 3
This network of established ey r elatlonshlp at a ime.

BY GIAVONNI DOWNING * PHOTOGRAPHY BY MELINDA NICOLE PHOtGRAPHY

relationships has been a critical factor & A As Fernando would
in Fernando’s ability to navigate the 1
y onavis say, “Who’s next?”

fluctuating market. “When others
— - —= T - - saw their sales drop due to the high
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interest rates, I didn’t miss a beat,” he
said proudly. “I gained 100,000 from

the previous year, even with the 8%
interest rates.” His focus on building
and maintaining trust with clients and
colleagues has helped him steadily grow
his business.

Fernando’s drive is centered on his
family. “The most rewarding part of my
journey has been being there for my
daughters,” he shared. Being present for
them is priceless.

Fernando and his wife have been
married for 13 years and have three
daughters: Kaylee (10), Jaylee (3), and
Zaylee (1). Fernando’s wife’s support and
insights have been instrumental in his
success. “She’s my rock,” he said, noting
that her support allows him to focus on
growing his career while she handles
the home front.

Fernando’s business continues to
grow, and with that growth comes the
responsibility of leadership. He has a
small team focused on developing their
skills to achieve their collective goals.
“My goal for 2025 is $20 million in
sales,” Fernando said confidently.

Fernando approaches every challenge
with a positive attitude and is quick to
lead by example, empowering his team
to achieve their full potential.

He also strongly emphasizes self-
improvement, citing books like Can’t
Hurt Me by David Goggins and Atomic
Habits as personal favorites. The lessons
from these books fuel his desire to lead
with energy and adaptability, qualities
that inspire those around him.

Fernando is passionate about helping
his community. He’s actively involved
with the Urban Enterprise Association
and has hosted homebuyer seminars
to educate others about real estate.
“There are so many people out here with
money saved up but lack knowledge
about how to buy a home,” he said. “I
want to be the one to help change that.”

Fernando focuses on both his
personal and professional goals.
“Success for me isn’t about the money,”
he said. It’s about peace and happiness. I
measure success by how happy I am and
how much I impact others.”

With his team, family, and community
behind him, Fernando Alanis is well
on his way to achieving even greater
success, one relationship at a time. As
Fernando would say, “Who’s next?”

O

There are
SO many
people out
here with
money
saved up
but lack
knowledge
about how
to buy a
home. I
want to

be the

one to help
change
that.
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Mastering the Details to Build Real Estate Dreams
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Lisa Thompson never intended to be
a Realtor. With a degree in accounting
and finance from Indiana University, she
was poised for a promising career at a
Big Five accounting firm. But a chance
suggestion changed everything. “The
guy I was interning with said, ‘Take this
real estate class with me,” Lisa recalls.




“MY TEAM TRUSTS ME, WHICH GIVES ME _ .

A REAL SENSE OF ACCOMPLISHMENT. | , i N . |
FEEL LIKE I'VE EARNED THAT TRUST BY | > | ; . | Qa3
ALWAYS STRIVING TO SEE THE BIGGER . - | h il g 1]
PICTURE AND PUTTING THEM A STEP 0
AHEAD IN EVERYTHING WE DO.” '

Against the advice of peers urging her to pursue the security of a
corporate job, Lisa followed her instincts. “I'm a self-motivator.
I thought, let’s give this a shot.”

From humble beginnings, Lisa entered the real estate world
at 22, joining Coldwell Banker and cutting her teeth in the
Northwest Indiana region. “I started at Coldwell Banker and
stayed there for 17 years. My managing broker, Donna Zisoff,
became like a second mom to me,” she shares. Despite her - !
youth, Lisa quickly learned the value of hard work, building & - ' ﬂ-‘-
her business transaction by transaction. “I closed 70 to 80 f ; .
transactions a year with just a part-time assistant. It was crazy.” ; ,

Her meticulous nature and background in finance helped ’ p : s | . T 5 /

her stand out. “I'm very detail-oriented,” Lisa says. “My

assistant sometimes tells me I go overboard, but I believe in ; ;

having systems in place.” That dedication eventually led her : : -
]

to expand her team and partner with her husband, Steve A i . T
Cleveland, in 2013. { | i— %,
P . o

e
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“IT°'S ABOUT DOING WHAT YOU CAN TO MAKE THE WORLD A
BETTER PLACE. WE'RE TRULY BLESSED TO HAVE THE ABILITY
TO CREATE LASTING, MEANINGFUL CHANGE IN BOTH PEOPLE’S
LIVES AND THE LIVES OF OUR FURRY COMPANIONS.”

~N

Steve, a skilled union mason with 20+ years of construction
experience on high-profile projects like the Art Museum
expansion in Chicago, initially resisted the idea of joining real
estate. “I told him, ‘Just take the class,” Lisa laughs. “He thought
I was crazy, but once he got his license, he realized how much
his skills translated to this field.”

Steve’s  extensive  construction
immeasurable value to the team.

Their first year working together proved their synergy.
“In 2013, we closed 148 transactions with over $27 million in
production—just the two of us and a part-time assistant,” Lisa
says. “People would say our cars were in the office parking lot
until midnight. We lived and breathed real estate.”

Today, Lisa leads a close-knit team that feels more like family.
Long-time team members like Natalie Cooper, who joined in
2015, and Jennifer Vaught, a fellow high school alum, are integral
to the group. “Natalie is my sounding board,” Lisa says. “Jennifer
is creative and always comes up with fresh ideas. Then there’s
Michelle McManus, who brings unmatched positivity. She’s
like our Energizer Bunny.” Adeline Vaught, the newest team
member, adds a fresh perspective to keep the team relatable,
especially with Gen Z clients and social media content. In the
background, Michele Godinez is the team’s invaluable full-time
processor. Lisa believes the team’s success stems from everyone
embracing the core value of always putting clients first and
building relationships.

The COVID-19 pandemic brought significant changes to Lisa’s
business. “We went from working out of an office to doing
almost everything remotely,” she explains. “At first, I thought I'd
never adapt, but now I love working from home. We built our
dream home in Valparaiso during the pandemic, which we call
our ‘elegant rustic retreat.’ It’s our sanctuary.”

Lisa also took the opportunity to step back slightly from the
grind. “After some time, I realized I needed to enjoy life more,”
she admits. “I sacrificed so much for my career. Now, I focus on
supporting my team and ensuring they reach their personal and
professional goals.”

While her team consistently closes $40-50 million in
transactions annually, her true fulfillment comes from
relationships. “We’ve built our business on referrals and word
of mouth. Many of our clients become like family,” she says.

knowledge added

“It’s about how you treat people and when you have their best
interests at heart, it shows.”

She’s also found joy in her partnership with Steve. “We spend
almost every moment together, and it works. We complement
each other perfectly,” she says. “At the end of a long day, we sit
on our deck with our Yorkie, Diesel, and reflect on how lucky we
are to share this journey.”

As Lisa continues to navigate the evolving real estate
landscape, she plans to leverage the power of relationships
consistently. “I've always believed that if you focus on doing a
good job, the success will follow,” she says. “That’s the foundation
of everything we do.”

Lisa has a nurturing spirit and a bleeding heart for
animals. “I love animals,” Lisa shared with a smile. “We give
to Humane Indiana and our local animal shelters. I can’t even
go into shelters because I'll want to bring them all home.” Her
dedication to helping animals isn’t just financial—it’s personal.
Over the years, Lisa has taken in several rescues, often stumbling
across animals in need during her real estate work. Her nearly
21-year-old cat, Sadie, was a stowaway in her mom’s belly when
Lisa saved Marcy, Sadie’s mom, over 20 years ago. Lisa found
homes for the other kittens, including two that went to her
parents. “Then, in 2015, We found Lizzie, our Maine Coon, at an
abandoned house. She was part of a litter of four, and I kept one
while my mom kept three,” Lisa recalled. Nowadays, Lisa’s dad
always makes sure she isn’t smuggling any new Kkittens in before
he opens the door.

This love for animals reflects Lisa’s nurturing spirit, which
also shines through in her leadership. “My team trusts me,
which gives me a real sense of accomplishment. I feel like I've
earned that trust by always striving to see the bigger picture
and putting them a step ahead in everything we do.” Lisa is a
natural problem solver, always determined to figure things out
to give her clients and team the help they need. As a leader,
Lisa’s attention to detail and ability to anticipate challenges
have propelled her team forward.

Regardless of the task at hand, Lisa’s commitment to making
a positive impact is clear. As she puts it, “It’s about doing what
you can to make the world a better place. We’re truly blessed
to have the ability to create lasting, meaningful change in both
people’s lives and the lives of our furry companions.”
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Chris Kittle: 219-816-2205 e ckittleroofing@yahoo.com
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THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

They're making a big investment. We're here to keep it protected.

Trusted for generations to protect RVISFA] | GREEN PRO
health, homes, businesses and \ooommo oyl CERTIFIED
the environment since 1929/

800-GOT-PESTS? ~@ franklinpestsolutions.com




