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Renovation
,\

Sells ®

ST 115
‘ul:mmo" Sell Your Home

for More, Faster

Unlock 15-20% more equity from your home with
a hassle-free renovation.

$150K

A

Profit

As-is Price Reno. Cost Sold Price
$410K $60K $620K
[y == r
Chat with Stcve & Thalyta (970) 818-5667
Your Northern Colorado Renovation Experts Steve@Renovationsells.com renovationsells.com

NORTHERN COLORADO'S
MOST TRUSTED REAL ESTATE
ROOFING PARTNER

B
e _' “ T NOCO Roofing

M_ i 40+ Years of Experience
At Kinston, in Loveland, homes come in all varieties, nature is big, friends meet up at the Hub Café Our Real Estate Partners ¥+ % W W W in Northern Colorado
or the Promenade Shops, and every day is a new kKind of beautiful. Welcome to one of Narthern

As @ d d tk sure of working wi L i for years v =
As o realtor, | hove hod the pleasure of working with for years, and have w-w-‘.NGCORCIGf:ng.com

(970) 223—-ROO}

Colorade's favorite places to buy a new home,

) ) ) in the community far provic
Now one of Kinston's newest homebuilders, Bridgewater Homes, is offering a whole new level

of choice and sophistication. The spacious semi-custom homes of the Bridgewater Collection

and providing exceptioncl customer service.

In my experience, O e g has always been relioble, transparent, ond honest in
include 14 distinctive home plans with exceptional features such as indogr and outdoor fireplaces their dealings with clients. Their communication with clients is fir and efficient,

. . 5 BASUFING rh;_f rone 15 on the some page throughout the entire pro
for that warm-and-cozy feeling. And Bridgewater's approach to fit and finish is, well, just tour ¢ Peg 9 f

Cwvarall, | highly recommend ! rocting to anyone looking for a reputable and
relioble roofing company. Their commitment to I is evident in every aspect of
their work and | trust them completely to pr my clients with the best possible

rooning =ervicas,

the new model and see for yourself.

The Gruup.u

s
EXPLORE NEW HOMES HAVE A BITE. %,ﬁ
FROM THE $400s T0 1M+ TAKE ATOUR, L#EEE
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First American Title

with First American by your side.

As the new year begins we look forward to continuing
providing you with the very best products and services
in the business. to learn how our
innovative tools and resources can help make your
work easier in 2025.

gﬁ% Fortune 100 Best Companies to gﬁ% Fortune Best Workplaces g\ﬁ% Fortune Best Workplaces in Financial
Work For® 2024 for Women™ 2024 Services and Insurance™ 2024

Julie Constance Debby Myers ' Lindsay Gilliland
Business Development Business Development MGR Business Development
DIRECT 970-590-8018 DIRECT 970-308-3146 : - DIRECT 970-227-7167

Loveland Greeley Fort Collins

200 E 7th St, Ste 120 7251 W 20th St, Bldg A2 2950 E Harmony Rd, Ste 399
Loveland, CO 80537 Greeley' CO 80634 Fort Collins, CO 80528 ©2024 First American Financial Corporation and/or its affiliates.
oFFIcE 970-278-3100 OFFICE 970-534-3495 OFFICE 970-658-4685 All rights reserved. | NYSE: FAF | 24DID1661AD1_CO_11

S

Educated Financials for Informed
Decision Making

CENTENNIAL

1 LEASING & SALES
b OF NORTHERN COLORADO

we're dedicated to more than

artnership with us means a

At Satellite !:-T'hl::‘{:
jus‘: number3 Deing
stdad commitment 1o understanding your financral

and InCieasing profitability

NEW, USED, PURCHASE, LEASE, FINANCE

Toby Bauer
Automotive Consultant

$70-219-7580

Yiok amlart Masions iy 970. 482.1889 Xanadumedspa.com
2105 Bighorn Dr., Suite 104, Fort Collins
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Meet Your Back Office Staff

Inspections Over Cotfee’s goal is to make booking your inspection easy and
seamless from beginning to end. Meet the team that makes this possible!

What brought you to this field & what
o you love about it 7

| like talking to people on the phone about the homes
they are buying and getting to see the photos!

Fun facts:

| like to be outside. | take my two adorable, retired Greyhounds hiking every morning before
work. | really enjoy cooking, running, reading, and golfing with my husband. | also volunteer in the
nursery at my church, where | get to hold cute little newborns.

What brought you to this field & what
do you love about it ?

Rocket Station, a virtual statfing company. Before
receiving any formal training, | was fascinated by the
gorgeous homes | saw in magazines and wondered how
people would determine which one they wanted to
purchase. | love the people | work with and assisting with
scheduling inspections for these amazing properties.

Fun facts:

On July 26, 2018, | watched 24 episodes of The Big Bang Theory Season 11 for 15 hours, with no
sleep! | enjoy spending time with my three cute doggos. | love to sing and cook. | can
understand and speak four Filipino dialects: Tagalog, Cebuano, Waray-Waray, and llocano.
720-845-JAVA (5282)
Frontrangeeinspectionsovercoffee.com

InspectionsOverCoffee.com



Meet
The

Team

Mary Burrell Madison Coble Jacki Donaldson Candace Braden
Owner/Publisher Editor In Chief Ad Strategist Event Coordinator
970-732-0469 Writer

Alyssa Benson Erin Waynick Kate Shelton Sam Burrell
Director of Operations Photographer Writer Writer
Photographer

Social Media Coordinator

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

VP OF COMMERCIAL [ BUILDER & INVESTOR SALES

: CHICAGO TITLE
B mike.cakes@ctt.com | R,970.371.4405 OF COLORADO
FACTS ABOUT MIKE:
& HE WAS BORM AND RAISED IN COLORADO - HELLO COLORADD NATIVE!
« MIKE HAS BEEN IN THE TITLE INDUSTRY FOR 32 YEARS AND HAS EXPERIENCE IN ROLES RANGING FROM TITLE
EXAMIMNER, OWHNER AND MANY OTHERS IN BETWEEMN.
= HE HAS Z DAUGHTERS, Z SONS & & CRANDBABIES.
+ MIKE'S BEEN MARRIED TO HIS WIFE KATHY FOR B YEARS! - FUN FACT: THEY KNEW THEY WERE MEANT TO BE
WHEN THEY FOUND OUT HEFR 2 DAUGHTERS AND HIS 2 DAUGHTERS HAVE THE SAME MAMES!
« SOME OF MIKE'S INTERESTS INCLUDE: GOLFING, OFF ROADING, TRAVELING TO ANY AND ALL BEACHES AND

COING TO BREWERIES.
HE 15 A PAST PRESIDENT OF THE GREELEY CENTENNIAL ROTARY AND HAS BEEMN A MEMBER SINCE 2005,

CLIENT TESTIMONIAL:

“I'VE KNOWHN MIKE OAKES FOR 20 YEARS AND HAVE FOUND HiM TO BE AN EXCELLENT RESOURCE FOR TITLE
MATTERS AND IN SITUATIONS THAT REQUIRED CREATIVE SOLUTIONS TO ISSUES AT HAND, MIKE I3 A
KHNOWLEDGEABLE PROFESSIONAL AND WOULD MAKE A GOOD TITLE PARTHER FOR ANYONE HEEDING HIS
ASSISTANCE, | WOULD HIGHLY RECOMMEND HIS SERVICES. - MICK SERHYIMAN, HEALTEC COMMERTIAL

efirstbank.com/mortgage
Member FDIC Eauat

HOUSING
LENDER

Lenders with the power to
make decisions and deadlines.

Straightforward. Flexible. Local.

Contact one of our Officers today
or visit one of our locations.

Ethan FowlerSchwab

Vice President
Ethan.FowlerSchwab@efirstbank.com
970.845.3113

NMLS ID # 1779477

Matt Offutt

Vice President
Matt.Offutt@efirstbank.com
970.282.3931

NMLS ID # 1593105

banking for good |5/

8 - January 2025

Building a Better Future:

Insurance Solutions for You & Your Glients

—

- Sum
Anstate () " INSURA

BJ Hill | Summit Insurance | Agency President

NoCo Real Producers - 9



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING/
BOOKS/ PAYROLL
Satellite Strategies
Steven Davis

(970) 235-2009
satellite-strategies.com

AUTO SALES

Centennial Leasing & Sales
of Northern Colorado

Toby Bauer

(970) 225-2205
fortcollins.clscars.com

BAKERY/CATERING
Boozee Treats
Debra Mills

(970) 889-26M
boozeetreats.com

BUILDING CONSULTANTS
HomeWrights

Bill Beach

(719) 641-7252
homewrights.com

CATERING

Fresh Plate Catering
Tracie Hartman

(970) 461-1134
freshplatecatering.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler

(404) 610-6210
AthenaNicolePhotography.com

CONCRETE RESURFACING
Trimlight NoCo

Ryan Benson

(970) 820-8088
trimlightnoco.com

10 - January 2025

FINANCIAL ADVISOR
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

FLOORING & DESIGN
Northern Colorado Carpets
(970) 226-6800
www.northerncolorado
carpets.com

FLOORING, TILE/
STONE,WINDOW TREATMENTS
Loveland Design Carpet

One Floor & Home

Christy Gettman

(970) 682-3989
www.lovelanddesign.com/

HANDYMAN / PROPERTY
MAINTENANCE

Rental Ready & Maintenance
Jeremy Holden

(720) 998-9508
RentalReadyCO.com

HOME BUILDER
Hartford Homes
Nicole Curtis
(720) 233-7137
hartfordco.com

HOME INSPECTION
Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections
Christina Faulkenburg

(720) 726-7193
kicka-zhomeinspections.com

HOME WARRANTY

Blue Ribbon Home Warranty
Desiree Landt

(970) 773-1370
BlueRibbonHomeWarranty.com

First American Home Warranty
Kyle Arenson

(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp

(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

Summit Insurance

BJ Hill

(970) 667-9133
mysummitinsuranceagency.com

JUNK REMOVAL / DEMOLITION
Hulk Addicts Hauling

and Junk Removal

Mike Howard

(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING
& LANDSCAPING
Laborjack

(970) 690-7709
www.Laborjack.com

MASTER PLANNED
COMMUNITY
Kinston at Centerra
Pam Avirett

(303) 309-4810
centerra.com/kinston

MED SPA: AESTHETICS/
HORMONES/WEIGHT LOSS
Xanadu Med Spa

Mark Koepsell

(970) 482-1889
xanadumedspa.com

MORTGAGE / BANKING
FirstBank

Julie Meadows

(970) 282-3926
efirstbank.com

Mountain Valley Bank
Chris Coley

(970) 416-3353
bankmvb.com

MORTGAGES

1st City Mortgage Group
Mick Occhiato

(970) 266-9111
ftcollinsloan.com

Altitude Home Mortgage
Ken Schmidt

(970) 576-8473
AltitudeHomeMortgage.com

CrossCountry Mortgage

Sarah Dick

(970) 549-6223
www.crosscountrymortgage.com/
ryan-lendrum

First Western Trust Bank
Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

Guild Mortgage

Ryan Abrahamson

(970) 530-0470
branches.guildmortgage.com/co/
fortcollins

Velocity Lending
Josh Lyon

(970) 460-6677
NoColLending.com

PHOTO BOOTH RENTAL
Bumblebee Photobooth
Stephanie Woodard
(970) 215-2676
bumblebeepb.com

PROPERTY MANAGEMENT
All County Property
Management

Carey Kienitz

(970) 825-1000
AllCountyFC.com

REAL ESTATE PHOTOGRAPHY
Erin Waynick Photography
Erin Waynick

(970) 217-9010
erinwaynickphoto.com

REMODELER
Renovation Sells
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe

(970) 691-0845
coloradoroofsource.com

RURAL MORTGAGES
Rural 1st

Kaleb Barton

(970) 896-6323
Rurallst.com

TITLE COMPANY
Chicago Title of Colorado
- Northern Colorado
Ryan Martin

(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers

(970) 658-4685
firstamcolorado.com

PROVIDING
PERFECT CL

7

»

ATE

for You and Your Clients

Mike & Michele Culp,
Owners

Planned Service e Preventative Maintenance

Indoor Air Quality e Humidifiers

"Em |Hc| Ductwork ¢ New Construction e Retrofit
Furnace Install & Repair ¢ AC & Heat Pump

Heating & Cooling
Lo gttt el ot - ppeits oo st Tl

Install & Repair ¢ Basement Finishes
Boilers e Mini Splits e In-floor Heating

970-203-9954 ¢ www.metalmechanicshvac.com

E;

Land Title Guarantee Company
Adrien Ruckle

(970) 420-3156

ltgc.com

TREE & SHRUB SERVICES
Northern Colorado Tree Service
James Gosser

(970) 775-8877
northerncoloradotreeservice.com

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Northern Colorado
Bryson Baker

(970) 716-7701
1800waterdamage.com/
northern-colorado

itk M‘D_nthJ'
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Cottage Homes
in Fort Collins
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toghiregworkerst
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g Closer to What Matters

Home « Construction = Lot & Land Loans

v

. Contact me today to get started. =7

Kaleh Barl:un
Rural 1** Loan Officer
970.896.6323 | NMLS 2190484

: 3 tradename and Rural 158, the Rolling Hills Window lcon and Closer to
a, MMLS 407249, Rural 15t products are avallable to consumers within @

970.217.9010

Erinwavnick@gmail.com

PICTURE PERFECT HOMES, SHOWCASING PROPERTIES, SELLING STORIES

HDR Photogeaphy -Aeial <Virtial Staging-Twilight=360 Tours-Floor Plans-30 floor Plans-Yideo

NoCo Real Producers - 13



PARTNER SPOTLIGHT

CrossCountry Mortgage, LLC

Sarah Dick

BRANCH BUSINESS DEVELOPMENT MANAGER

“The (Levrectir

BY KATE SHELTON - PHOTOS BY A.B. CONSULTING NOCO

“There is no better feeling in the world
than helping someone get connected
with the right person. In this business, it
often only takes one connection to make
a huge difference. I love connecting
people and I love connecting with

new people. The more people you're
connected with, the more you know
you're not alone in real estate. And the
more connected you are, the better
your business will be. My passion is in
making those connections,” said Sarah
Dick, Branch Business Development
Manager at CrossCountry Mortgage.

Anyone who knows Sarah knows just
how true this is. Sarah is a well-known
figure in our region. She gives back a
tremendous amount of time and energy
to make our community a better place
for all. She lights up a room with her big
smile and infectious energy. When Sarah
walks in, people gravitate toward her.
She is the connection queen and we’re
all better for it.

Sarah grew up in a small, rural
town in Utah. College led her to Grand
Junction where she started in sales
in the oil and gas industry. This role
eventually moved her to Northern
Colorado where she met her long-time
significant other, Kye. Sarah worked her
way up in the industry, creating quite a
successful role for herself.

“A friend was working in real estate
and she pointed out that I was working
way more hours and making quite a
bit less. She talked me into joining her,”
Sarah recounted. Following her friend’s
advice, Sarah worked as an assistant
at a RE/MAX office for several months
before the team dissolved. She soon

14 - January 2025 NoCo Real Producers - 15



“There is no better feeling in the world than helping someone
get connected with the right person. In this business, it often
only takes one connection to make a huge difference.”

found work at a lending office and has been on that side of the
business ever since.

“Iinitially liked the idea of lending because it was flexible
with my stepkids’ schedule but I soon found I love the people
the most,” she said. Sarah quickly found that her ability to
build meaningful relationships and her pension for connection
has served her well in this role.

In 2020, Sarah met Ryan Lendrum, the Originating Branch
Manager at the Loveland CrossCountry Mortgage office, at a
happy hour and the rest is history as they say. “Ryan noticed
that all night long I was fielding calls from agents. He recruited
me shortly after,” she said with her infectious laugh. The move
ended up being the best choice Sarah could have made.

“Ryan has built an incredible team. We’re all like family and
we share the same values and work ethic. We’re all here to
help our clients succeed and we love helping agents get to the
next level,” she said. “Ryan is an incredible team lead and I feel
really fortunate to work in an environment where our boss
shows all of us that there is no limit to what we can do.”

As the Branch Business Development Manager, Sarah’s
role centers around helping agents get the resources and
connections they need to grow their business. “We are all in,”
she said. “Our involvement is what really makes us different.
We’re here to help with social media, buyer lists, marketing,
making sure every deal gets to the closing table, and more. We
do a lot of coaching and we partner with agents of all sizes to
grow their business, no matter what their needs are.”

NoCo Real Producers - 17




CrossCountry Mortgage is the number one retailer in the
industry. In the past 5 years, the Loveland CrossCountry branch
has helped over 700 families achieve their dreams. They’re
not slowing down anytime soon. Despite the volatility in the
market, the team has continued to show consistent growth. In
2024, CrossCountry Mortgage was honored by the Denver Post
as a 2024 Top Workplace.

Sarah’s passion for supporting the community and making
connections doesn’t end with work. She’s involved with the
Northern Colorado Home Builders Association, Professional
Women in Building, the NoCo Parade of Homes, NoCo Real
Producers, and the Women Optimizing Women organization.
She’s a Windsor Chamber Chamber of Business Ambassador
and a Chamber board member. She also serves on the
Chamber’s event committee. ,

In 2021, Sarah founded an organization called NOCO
Women in Business. They exist to support local women
entrepreneurs and business professionals in a space where
they can build authentic connections and grow their
businesses. “I'm always out supporting organizations and
women, so this is my way to do even more,” she said. NOCO
Women in Business hosts five educational events annually, as
well as monthly Coffee and Connections events to spotlight
local entrepreneurs and foster relationships.

A
9

The more peoplc you're
connected with, the more
you know you’re not alone
in real estate. And the more
connected you are, the
better your business

will be. My passion is
in making those
connections.”

18 - January 2025

When Sarah’s not working, she attends many local events
and supports businesses and organizations across the region.
She spends her time with friends and family and loves
watching her step-son, Little Kye, play football and lacrosse.
Sarah also enjoys being outdoors boating, camping, fishing,
and shooting. She was also named a 30 Under 30 honoree by
NOCOStyle magazine in 2023, an award she is very proud of.

She is a proud step-mom of Jolee, Hayla, Caleb, Cale, and
Little Kye. Sarah and Kye love to travel, play golf, and try new
food. She is always dressed to impress and has made a point of
spending more time with her family in recent years.

Sarah misses her dog Peanut fiercely. “Peanut was with
me throughout my growing up years and helped me get to
this point. I miss him every day,” she said. Kye and Sarah
have recently adopted a new dog named McLovin’; he’s
growing on her slowly.

The entire CrossCountry team is here to help agents succeed.
“We’re never too busy to help you with any of your needs. Big
or small, we’re here to help you get to the next level,” she said.

Sarah is always eager and willing to make new connections.
Join her for the next Coffee and Connections meetup or find
her at a Real Producers event. Connect with Sarah at sarah.
dick@ccm.com or on Instagram at @sarahdickkkk.

' Time to thrive,
it’s 2025!

We have loans to fit your life

Your local mortgage team:

Sam Carlson
Loan Officer
NMLS #901166
970.568.2553

Ryan Abrahamson
Branch Manager =
NMLS #295176
970.222.9024

Stacy Fridal Torrie Barr
Loan Officer Loan Officer
NMLS #289577 L NMLS #401213
970.219.1710 970.412.1170
fasegf(f'.ser 1951 Wilmington Drive,
o - Y Nﬁ/la:_g#n;ii; Suite 102,
e Fort Collins, CO 80528
. 708.704.9416
S~
Guild Mortgage Company; Equal Housing Opportunity; Company NMLS #3274, G ld
www.nmlsconsumeraccess.org/. For licensing information, visit u I
www.guildmortgage.com/licensing. All loans subject to underwriter approval; terms and mo rtg age

conditions may apply. Subject to change without notice.

NoCo's Best Spot to

(970) 215-2676
o @ wwmaweLesERacoN
for Remote Work Wednesday
l %WW E E- CAFE at HUB Cafe by Fresh Plate!
mw /—:_‘
"“PHOTOBOOTH By ;,L%A PLATE quunm[.
ELEVATE YOUR EVENTS WITH OUR PREMIER PHOTO BOOTH. FrDel\'/c\/'i?iUS BDrﬁﬁthSt' LiU r;Ch' g‘ D||n\?iebr
WEDDINGS, BIRTHDAYS, CORPORATE EVENTS - WE'VE GOT e pecials 00l VIbes

YOUR MOMENTS COVERED!
INQUIRE ABOUT OUR EXCLUSIVE PACKAGES TODAY.

6402 Union Creek Drive, Loveland, CO | 970-461-1134

tracie @freshplatecatering.com | freshplatecatering.com
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WANT A RELIABLE
MORTGAGE EXPERT?

OHicer to empower your clients in securing their dream home!

¥s:City

MORTGAGE GROUP

MICGK OCGHIATO

LOAN PRODUCTS INCLUDE

« Conventional « Portfolio

» Jumbe o Bank statement loans
« FHA, USDA, VA s 1 year Tax Returns / W-2s
+ Buy Before You Sell/Bridge Loan = Debt to income up to 50%!

CONTACT ME TODAY:

Bl MOAC@EFRILCOM
- RTD-690-7748

MMLS 10254 | Equal Housing Opportunity | Regulated by the Disision of Real Extate
Ist City Martgoge Group - A Branch of Megastar Financial 155 E Boardwalk Dr #400-2461 FTC CO BOS25

=mBuyers
iMoyinc 'In?

et the REALTOR®
dis oun and update your
N ' . flooring before your
= furniture arriv
- e R e

www.nhortherncoloradocarpets.com

970-226-6800
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Providing First-Class Tree Care & Customer Service to You & Your Clients

Call Now To Get Your Fruit

Trees On Our Winter Schedule!

ORTHERN

COLORADO

Plant Health Care e Expert Pruning e Tree Removal e Stump Grinding
Locally owned. Licensed and insured.

Your Local Resource

Kyle Arenson
970.404.5099
karenson@firstam.com

Big HVAC Refrigera
Changes Are Here::

Did you know the EPA is mandating a change I

in refrigerant for newly built systems starting et
. _.__.E_ |

in 20257 Rest assured that our home warranty
plans will continue to cover HVAC repairs-a
replacements.

Contact me today.

firstamrealestate.com ) . | FirstAmerican
Phone Orders: 800.444.9030 Home Warranty™

“Protecting Client
Relationships, Budget
and Time”

©2025 First American Home Warranty Corporation. All rights reserved. FA_AD_JAN_KARENSON_MRP_1_25

JUNK REMOVAL, DEMOLITION
& ROLLOFF DUMPSTERS

Visit Our Website
hulkaddictsjunk.com

@- Appliances @ Demaolition

@ Yard Waste @ Roll-Off Dumpsters

@ Construction Debris @ Free Estimates




RISING STAR

22 . January 2025

Colleen

YOO

The Group, Inc.

BY JACKI DONALDSON
PHOTOS BY ERIN WAYNICK, ERIN WAYNICK PHOTOGRAPHY

rom a bustling Chicago suburb to

the mountains of Colorado, from

marathon days in hospitality to
marathon races on the road, Colleen
Yoo’s journey is anything but ordinary.
Her dream of opening a restaurant led
her to real estate, where she discovered
that success was less about the finish
line and more about the endurance,
authenticity, and balance she cultivated
along the way. Through bold moves and
strategic pivots, Colleen built a career
that aligns with her values, her family,
and her drive to help others find their
“better” in Fort Collins.

After graduating from high school

in Chicago, Colleen departed for
the University of Dayton in Ohio.
Having worked in the restaurant and
hospitality industry and aiming to
become a restaurant owner, she earned
her bachelor’s degree in business
entrepreneurship. Before launching
into a full-time career, though, she and
a childhood friend followed their hearts
to Vail, CO, to be ski bums for a year.
Colleen worked at the iconic Red Lion
on Bridge Street, and when the one-year
mark was up, she landed a management
position with Marriott in Boston, MA.
Colleen, who met her now-husband,
Pete, while in the city, realized the

demanding hours did not align with
the lifestyle she wanted. Transitioning
into event planning, she embraced the
opportunity to meet and partner with
many amazing people. Then came
marriage, a move back to Chicago, a
new position as an event planner for the
Juvenile Diabetes Research Foundation
(JDRF), and a first, second, and third
baby. Longing to return to Colorado,
Colleen and Pete (who had also
previously lived in Vail) packed up and
moved to Fort Collins.

Once in Fort Collins, Colleen, a
fitness enthusiast, began teaching
yoga and barre classes. She also sold

to by Natalie Upton
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“l AM A MARATHON
RUNNER, AND MY
MANAGING BROKER
AT THE TIME KEPT
REMINDING ME THAT
REAL ESTATE IS LIKE
A MARATHON, AND
| HAD A LOT OF
FAITH IN THAT
ANALOGY.”

jewelry for Stella and Dot and
natural skincare products for
BeautyCounter and became a
life coach, starting a company
called Find Your Better. “When
we moved here, I planned to slow
my roll,” Colleen reports. “But I
like to work, and I love making
connections.”

The relationships Colleen
has built through her varied
endeavors have propelled
her work in real estate, a
career she never saw herself
pursuing despite her husband
recommending it years earlier.
Then, her previous boss in
Boston encouraged her to meet
with a broker friend of hers in
Colorado. “We met for coffee,
and she advised me to read
Larry Kendall’s Ninja Selling
book, and that, in a nutshell,
is how it all evolved,” Colleen
reveals. “Ironically, my next-
door neighbor at the time was
the president of The Group, and
he suggested I get my license. I
read the Ninja Selling book, took
the course, passed the test, and
interviewed with The Group. And
that was five years ago.”

Colleen’s first year in real estate,
coinciding with the pandemic,
was a rebranding and building
year. “I am a marathon runner,
and my managing broker at the
time kept reminding me that
real estate is like a marathon,
and I had alot of faith in that
analogy,” she explains. “I was just
proud that I didn’t give up.” In
the years following the pandemic
lockdown, Colleen found her way,
and by 2022, she was amassing
impressive numbers. “Then, I took
a step back in 2023,” she reveals.
“I did very well for three years
post-pandemic, and then I had
to take care of myself because
I wasn’t when I was producing
at a high level.” Attributing her
success in 2024 to the time she

took for herself, Colleen is now in
her consistency era, serving clients
that flow largely from her sphere,
referrals, and running community.

Reflecting on her “why” in real
estate, Colleen talks about her
family and financial freedom.
“When my kids come to me with
opportunities, I want to be able to
say yes to them,” she comments,
reflecting on a recent trip to
London with her oldest daughter,
Catherine (14), and a previous
excursion to Hawaii with the
whole family—Pete, Catherine,
Shannon (12), and Danny (10).
The family is also committing to
forgoing gifts and spending every
other Christmas on a fantastic
adventure. Making memories is
the priority for Colleen and Pete,
the Chief Financial Officer for
Brinkman, a commercial real
estate company.

Colleen displays her collection
of medals on the wall of her
home office, each a reminder
of her marathons in Chicago,
London, New York, St. George,
and Fort Collins. Wearing a
26.2 bracelet on her right wrist
that she crafted with native
women in Africa, she draws
parallels between real estate and
long-distance running. With a
steady pace, she pushes through
challenging moments, adapts
to changing terrain, and keeps
her focus on the end goal. Each
deal, like each mile, presents its
hurdles, but her persistence and
determination turn the journey
into a testament to personal
growth and achievement.

Both in real estate and on the
marathon trail, Colleen cherishes
the community she builds,
connecting with inspiring people
and finding joy in helping others
reach their dreams.

Connect with Colleen at
cyoo@thegroupinc.com.
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HOPE LIVES!

The Lydia Dody Breast Cancer Support Center

Since 2001, Hope Lives! has
provided over 25,000 free services
1o people diagnosed wilh breas!
cancer in northern Colorade

PRESENTED BY
COLUMBINE HEALTH SYSTEMS

February 01, 2025, 5:30 pm - 10:00 pm
Embassy Suvites by Hilton, Loveland, CO

TURING:

Dinner, Drinks, Live Music, Survivor Fashion Show, Silent and Live Auctions

VISIT
HOPELIVES.ORG
TO LEARMN MORE

RESTORING WHAT
MATTERS MOST"

Your Full-Service Water Damage
Restoration & Emergency
Services Experts

SLNTAL READY AND MAINTENAMOE {RESM) SPECIALIZIS IN
= PREPARING BTSIDONTIAL PROPTATIES FOR MOVE-IN OF SALE,
|| ENSUSSNG THEY ART IN PRIHE CONDITION, OUS COMPRIMENSAT
FERVICER INCLUDE ON-CALL AND EHERGENSY SUPFORT,
COVERIMNG EVERYTHMNG FR3r ELECTRICAL WORH, PLUSARING,
| INTERIOR FUNTING, DRYWALL HYAC TO A WIRE RANGE OF
OTHER MAINTEHAMCE AHD HOME WIS DE NEEDS

WWE HAMDLE EVERY DETAIL 80 YOUR PROPERTY 19 ALWATE
ERADY FOR THE HEXT TEMANT QR BUVER,

i = >

“Residential & Commercial

-

« Water Damage Restoration ¢ Mold Remediation
* Fire & Smoke Restoration ¢ Sewage Cleanup

¢ Sanitizing & Disinfecting ¢ Cigarette Odor Removal
HICK BUK O'WSK|, THE STATIOHREE CO.

Contact us today for a FREE consultation

970-716-7701
1800waterdamage.com/northern-colorado
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roots, we have the home loan
options to fit your needs.

Chris Coley Aaron Nelson
NMLS #1614974 NMLS #429401
970.416.3353 970.506.7119

ccoley@bankmvb.com anelson@bankmvb.com
Fort Collins ¢ Greeley

oFirst-Home Buyer Loans ~ *Construction Loans
\eterans Assistance Loans eHome Equity Loans
In House Loans «Secondary Market Loans
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www.bankmvb.com

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

LISTEN ON

Haddr REMINGTON RAMSEY

Design Solutions That Sell

Partner With Us for
Stunning Floors & More

LOVELAND DESIGN 360 S Lincoln Ave,,

Loveland
970.667.3590
LovelandDesign.com

CARPET ONE

FLGOR & HOME
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REALTOR® SPOTLIGHT

MICHELE TAYLOR TEAM

POWERED BY EXP REALTY

BY SAM BURRELL
PHOTOS BY A.B. CONSULTING NOCO

Colorado has been a haven for those
moving from other states, seeking
refuge in the Rocky Mountains. Michele

Taylor, Northern Colorado REALTOR®
and head of the Michele Taylor Team
Powered by eXp Realty, is a transplant
who came here, fell in love, and now
helps others find their happy place; she’s
been a REALTOR® for 15 years now,

but it took some time to get where she

is today. Michele grew up and started
her family in Southern California,

but grew tired of the brick walls, 8

lane freeways, and smog in the air. “I
remember telling my sister, there has be

I t’s no secret that for a very long time,

somewhere better than this,” Michele
says. Eventually she got in contact

with Dominic East, an old friend and
REALTOR®, who had recently moved

to Loveland, and when Michele and

her family visited the area, she realized
that this was the better place she’d been
hoping for. One visit, Dominic showed
the family a few houses, and the rest is

history. As Michele says, “That was all it
took for us to go back to California, pack
up the house, and move to Colorado.”
Michele didn’t start her career as a
REALTOR®. She started in the grocery
business and worked her way up to
Grocery Manager. From there, she
moved to being a vendor and then a
territory manager for sales, first at
Kellogg’s and then at Coca-Cola. When
the family moved to Loveland, Michele
was still working at Coca-Cola, but she
was inspired by how much Dominic
loved his job. She was tired of the
inflexibility of her corporate job and
became interested in what Dominic
did for a living. Eventually, Dominic
offered to take her under his wing at
his brokerage, working with him as his

“YOU NEED TO TREAT IT LIKE A BUSINESS. YOU HAVE TO PUT
IN THE WORK EVERY DAY. MAKE SURE YOUR BUSINESS IS THE
FIRST THING YOU FOCUS ON EACH DAY AND IT WILL PAY OFF.”




buyer’s agent. “I really wanted to do
this,” Michele says, “but I wasn’t ready
to jump right in and quit my steady
corporate job.” So, even though she
accepted Dominic’s offer to work with
him, she kept her job at Coca-Cola for
the time being. She spent her weeks
working her corporate job and every
weekend holding open houses from
10am-4pm for a local builder they
were representing, an incredibly busy
schedule she continued for two years.
Once she’d established herself, she took
the leap, quitting her corporate job and
going to work full time in Real Estate
with Dominic East at Coldwell Banker.
After a few years, Michele decided it was
time to go out on her own.

All those open houses early in her
career, along with internet advertising,
had paid off, and her solo career was
booming; Michele says that connecting
with clients and building relationships
was one of the best things she did while
establishing herself. But that success
also taught Michele a valuable lesson:
sometimes we can’t do it all on our own.
When she ended up with 20 deals at
one time, Michele says, the stress made
her realize she couldn’t do it alone. “I
learned to delegate and to let people
help me,” she says. After this, Michele
started her team, initially at RE/MAX
Infinity and then to RE/MAX Alliance
where her team made top team in
2020. As Michele explains, “I manage
the team and the business. I write all
the contracts, I am the main point of
contact, and I do all the negotiations
and bring in the leads. My team is my
‘boots on the ground.” We have finally
figured it out and it works smoothly.”
Now, 15 years into her career, it’s the
team that is Michele’s passion. “My
passion is working on and with my
agents. Getting them to be successful
and helping them get to the next level
is my main focus right now so they can
have the freedom that I do now.” Her
agents are well-trained, and they handle
showings and listing appointments.
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The business is even a family affair; the
team’s Transaction Coordinator, who
helps keep the team running smoothly,
is one of Michele’s daughters, who has
been with the team since 2019, and her
husband, a lender for Rocket Mortgage,
works closely with her and her Team.
“When you work with the Michele
Taylor Team you get the whole package,”
Michele says.

When Michele isn’t managing her
team, she spends time boating and being
on the water, hiking, and traveling,
often between her homes in Loveland
and in Sarasota, Florida; she splits her
time between the two. Her children are
very important to her; Michele has six
children, three in Colorado and three in
Florida, as well as eight grandchildren.
She loves being a Mom and a Grandma,
and she especially loves traveling

“MY PASSION IS WORKING ON AND WITH MY AGENTS.
GETTING THEM TO BE SUCCESSFUL AND HELPING THEM
GET TO THE NEXT LEVEL IS MY MAIN FOCUS RIGHT NOW
SO THEY CAN HAVE THE FREEDOM THAT | DO NOW.”

—_—

with her family. She and her husband
have an RV, and since she can work
on the road, they have the freedom to
travel through the States. They also fly
around the world, with Mexico being
a family favorite. As Michele says,
“You never know where I'm at! I'm
constantly on the move.” Having these
new experiences is hugely important to
Michele, and she loves that her job gives
her the flexibility to take that time with
her family.

When reflecting on her own career
trajectory and how she got where she

is now, Michele gives the following
advice for any up-and-coming
REALTORS® who might be wondering
how she’s done it. “Be present and be
communicative with your clients and
other REALTORS®. Accept feedback
from clients and everyone else in

the business you interact with.” She
continues, “You need to treat it like a
business. You have to put in the work
every day. Even though I am constantly
traveling, there is still no days off. Make
sure your business is the first thing you
focus on each day and it will pay off.”
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Turn your ;ITe;i s dream home minork of art.

(404) 610-6210
AthenaNicole.com

Professional watercolor
&WW prints wrapped +
delivered to your office.

Empowering Your
Financial Success, One
Smart Step at a Time

Jason Percha, MDRT, Financial Advisor/Insurance Agent

1405 W 29th Street | Loveland, CO 80538-2403 | (970)669-1263
www.countryfinancial.com/jason.percha | jason.percha@countryfinancial.com

COUNTRY

> FINANCIAL.

Life insurance policies issued by COUNTRY Life Insurance Company® and COUNTRY Investors Life Assurance Company®, Bloomington, IL.
0621-106MM_16746-2/3/2023

Partner With Us
for Your Clients'

Peace of Wl

Trust Blue Ribbon Home Warranty
to Safeguard Your Clients' Investments.

" BLUE RIBBON
HOME WARRANTY

970-773-1370 |
NoCo@brhw.com

Honest & affordable protection for Colorado homeowners' | BlueRibbonHomeWarranty.com

Alcohol Infused Ice Cream, Sweets & Treats

BOOZEE ICE CREAM,
CUPCAKES,
CHEESECAKES,
CHOCOLATES, MOUSSE

Debra O Vil & MORE.
/&&=  Owner + Curator @ ]

& (- W 0 s89-2611

debra@boozeetreats.com
www.boozeetreats.com/contact

We are Colorado’s

leader in title and closing
services, with 45+ offices
spanning the state.

We offer big company
stability with a small
firm’s personal service.

Visit us 'ar-"f;gc.-cam

Land Title

CAAHANTEL COMPARY

—= MIWE 1907 =—

ALTITUBE

HOME M O RUNGNINGHE

Just need to know if
it’s available so you
can save that next
deal? We got you!!

BEJ Credit Scores as Low as 500
/2] Non Warrantable Condo (owner & Non-ownery
(2674 Conventional / FHA / VA / USDA
m One Year Self-Employed is A-OK
m Bank Statement Only m 1099 Only
26 Jumbo to $4 Million EE] P&L Only
m Down Payment Assistance (CHFA, Metro &National DPA)
m Bridge Loans @00 Piastic Doll House
26 Asset Depletion W®F Castle in the Alps
i26J Bardominium W®f Hobbit House
m Construction & Rehab Loans
m Builder Incentives m Land Loans
26J Fannie Homestyle & FHA 203K
m Cashout Refinance to 90% LTV
m Refinance & HELOC'’s
m Super Amazing People s el
Neighborhood

DAYEE? Lemonade or
Hot Dog Stand

\ Ken Schmldt

Owner / MLO - NMLS 306214 - LMB 100047960

970-576-8473

Ken@AltitudeLoan.com
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Schumann

Exceptionally Minded

Selling Northern Colorado
LIV Sotheby’s International Realty

2 12 1 T I TYT P T T ST TR Y 54

BY KATE SHELTON
PHOTOS BY ERIN WAYNICK, ERIN WAYNICK PHOTOGRAPHY

puzzle exceptional - from the staging

to marketing to my service, I strive
for excellence for my clients. And that’s
what makes all the difference, they can
feel that extra touch. They know we’ll
go the extra mile for them,” said Koa
Schumann, a LIV Sotheby’s International
Realty agent.

Koa makes up half of the Selling
Northern Colorado team. She and Jason
Filler are a dynamic duo who serve
their clients exceptionally well, every
single time. Together, they’ve become
one of the most well-known teams in the
region and their business continues to
grow, despite the market shifts.

As nearly a native, Koa is proud to
still call Colorado home. She was born
in Scottsbluff; her family moved to
Loveland when she was just a baby. She
graduated from Mountain View High
School, where she met her husband
when she was just a freshman. She and
her family now call Berthoud home.

Koa spent the first 14 years of her
career working as a paralegal at a busy
law firm. That experience taught her
all about contracts, legalese, and a deep
attention to detail. “I really enjoyed
that job but I was eager for a change. I
wanted to be more engaged and more

I work hard to make every piece of the

interactive with people, I wanted to
help them achieve their dreams in a
more fulfilling career,” she detailed. A
friend talked her into applying to be an
assistant at a real estate brokerage.

“That was the best career move I
could have made,” said Koa. “I worked
with 12 agents and learned so much
about the business. That’s when I really
fell in love with real estate.”

It was in that role that Koa met Jason.
Jason was one of the top agents at the
brokerage, He became more and more
successful. He eventually was seeking a
personal assistant and I was happy to fill
that role.

Koa worked as Jason’s assistant for
a year before deciding to get licensed
herself. “It was something I always
talked about but I was a little hesitant at
first. Jason gave me the push I needed
to jump in.” She earned her real estate
license in 2021 and began working
alongside Jason.

Now the pair shares every listing
and both are fully informed about each
client. They founded Selling Northern
Colorado. They serve the entire region
and have clients at all levels. Together,
they have incredible stats — over 150
transactions closed together, many in
the luxury category.
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[ assist people in finding their

dream homes or investment

properties, which often mark

a significant milestone in their

lives. I help alleviate stress and

ensure they make informed

decisions by guiding them

through this important process.
8 P P

“It just works well for us,” she said.
“We are very like-minded and we share
the same values. Our clients get the best
of both of us and having two people
working together makes this business so
much more manageable.”

“We’re actively engaged in the
market, which is the key to our clients’
success,” Koa explained. “We stay
current, regularly tour homes, and
continuously foster relationships with
other agents, lenders, and service
providers. We are present every day,
answer calls promptly, and deliver
excellent service. Our clients notice
this dedication and share their positive
experiences with their friends.”

“I chose to become an agent to
make a meaningful impact, and I can
proudly say I've achieved that,” Koa
shared. “I assist people in finding
their dream homes or investment
properties, which often mark a
significant milestone in their lives. I
help alleviate stress and ensure they
make informed decisions by guiding
them through this important process.”

Koa is proud of the relationships
she’s built along the way. “Additionally,
I've built lasting relationships with my
clients, many of whom have become
friends. These connections go beyond

transactions; they are built on trust
and mutual respect. Knowing that

I've played a part in helping someone
achieve their goals gives me a profound
sense of purpose and fulfillment,” she
said. “Moreover, my work has a ripple
effect. Happy clients often refer their
friends and family, expanding my
network and allowing me to help even
more people. This continuous cycle of
positive impact not only enhances my
professional life but also enriches my
personal life.”

Two years ago, Koa and Jason
transitioned to LIV Sotheby’s
International Realty. “We wanted to
offer our clients more,” Koa explained.
“More of that exceptional feeling,
elevated marketing, and the client-
centered touch we believe in.” With
the top-notch support from Sotheby’s,
their business has flourished. The
enhanced resources and prestigious
brand have allowed them to provide
unparalleled service, attract a broader
clientele, and achieve remarkable
growth. Their commitment to excellence
and the backing of a renowned
real estate firm has truly elevated
their business to new heights.

With a bustling business, Koa
notes that her free time is spent
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I chose to become an

agent to make a meaningful
impact, and I can proudly
say I've achieved that.”
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either with clients or her family. Koa and her husband,
Bradley, have two children: Kasyn, 14, and Bodhi, 11. She
coaches her daughter’s under-12 softball team and makes
it a priority to attend all softball games, as well as Bodhi’s
soccer and Kasyn’s basketball and baseball games. Co-
owning the business with Jason provides her the flexibility
to be present for both her clients and her kids. This balance
allows her to maintain strong professional relationships
while also being an active and supportive parent.

Koa has no plans of slowing down anytime soon. “I'm a very
competitive person, I am always setting new goals and working
to reach them. “I just want to keep improving so that I can offer
my clients even more,” she said.
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DAKOTA BURKE

LOAN MANAGER

(970) 460-6677
Dakota@nocolending.com
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nocolending.com | @VelocityLending on socials
NMLS 790025 1 MLO 1005506539
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custom bomes

WE GIVE YOUR
CLIENTS CHOICES,™

Money-Saving | OWNER-BUILDER PROGRAM
Time-Saving | TURNKEY PROGRAM
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Lighting Up Northern Colorado, One Outdoor Space At A Time.

__ - S PortfolioLoans & Creative Financing
Th‘iML'I?:i_IT ; -_ . > 8 Your Clients, Our Solutions - Together,Let’s Finish 2024 Strong!

Empower Your Clients, Close More Deals.

AtCross Country Mortgage, we're here to help you guide your clients
through flexible financing options that work for their unique situations. With
portfolio loans and creative financing solutions, we can help your clients get
tothe closing table faster —andhelp you close more deals!

Partner with Cross Country Mortgage toprovide
personalized portfolio loans and flexible financing
solutions thatmake even the toughest deals possible.

Let’'s work together to finish 2024 strong and set the

i stage for a winning 2025!
Permanent) Programmable Bighting:

Request Your, FREE Quote TODAY, % ®)970-800-8088
Promo Code: NoCoRP (W0 D0 etrimlightnoco We offerinpersonclassestohelp youand your
Limited Time Only, €5 www.trimlightnoco.com clients succeed.

Contactus if you would like to attend our future
classes.

(970) 825-1000
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RyanLendrum SarahDick
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Equal housing opportunity. Allloans are subject to underwriting approval. Certain restrictions apply. Call for details. All
berrowers must meet minimum creditscore, loan value, debt to income, and other requirements to qualify for any mertgage
program. Cross country mertgage, LLCHNMLS 3029
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

W FIRSTWEesSternTRUST

Understanding
Appraisal Waivers

Dispelling the Myths and Adding Insight

For any transaction with financing, there will inevitably be a
conversation about the appraisal process. Is it expected to
appraise? Are there sufficient comps? What if there's a gap? These
implied risks can affect the success of any contract, or at the very
least, make for interesting posturing and negotiating along the
way. It's nosurprise, therefore, that when a lender offers an
appraisal waiver (Property Inspection Waiver or "PIW"), buyers
and sellers can breathe a sigh of collective relief. The
understanding of how, when, and why these PIWs can be granted,
however, remains largely misunderstood by the common home
buyer/seller.

First, it'simportant to understand *who* grants the waiver (as it is
not the originating lender). The two federal lending agencies,
Fannie Mae (FNMA) and Freddie Mac (FHLMC), host electronic
Automated Underwriting Systems (AUSs) which lenders utilize to
complete the underwriting approval process. Note that these
conforming loans are the only ones that qualify for these PIWs.

Justin Crowley

200 S. College Ave Ste 10,
Fort Collins, CO
80524

Sr. Loan Originator
NMLS# 378544
970.691.2214

Once enough loan datais available (Property address, purchase
price, closing date, Debt-To-Income Ratio, FICO, etc), a lender
can submit an application through these AUSs, which deliver an
assessment of (among many things) whether or not an appraisal is
required. Inother words, waivers are either granted, or they're
not - They are not "applied for," or "approved."

These systems are mainly scouring county record sale data, along
with data from recently-submitted appraisals. Loan details, such
as down payment, borrower credit scores, and/or occupancy type,
are merely a secondary level of analysis. In other words, if there
isn't enough data available for a waiver to be possible, it won't
matter if a buyer has a huge down payment, or an 800 FICO - A
PIW just might not be in the cards.

Inshort, it's a bit of a "black box," and you may not know whether
or why a waiver is available, until the lender can process a
complete AUS submission. As for your next transaction, may the
odds forever be in your favor...

8200+ Transactions & $2.5+ Billion Personally Originated Since 2001

Member

I ch EQUAL HOUSING
LENDER

NMLS# 477166




