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#1Loan Originator

In Collier County — Units and volume

#23 in the Nation
— Most loans closed

485 families served
$172,727,093 loan volume

] d
VENTURE

TITLE SERVICES

venturetitleservices.com

Purchase, refi, or real estate investment,
we make real estate dreams come true!

Your forever lender. o LA 1
Financing the world s Al
one loan at a time. R

Contact me today.

Lauren Maxwell MAXWELL
= Vice President | NMLS331415

laure naxwe ortgageloans.com M O RTG AG E T E AM
239.596.0500

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC | 9130 Gallaris Court, Suite 101 | Naples



A renovated home will sell for up to 50%
more than one that has not been renovated

CONTACT US TODAY FOR A
FREE
ESTIMATE!

A S——— = =

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

AS SEEN IN = — -

GULFSHORE LIFE
“There’s opportunity here—you just have to see it. Put a little money into it— D C G S W F L : C D M

well, the Naples version of “a little money”—and this could sell quickly.”

-- High-End Realtors, Rupert and Karen Irby Fam"y OWﬂEd & Oper‘ath O FU"y |ICEﬂSEd & InSUI"ed O D\Iel" 25 year‘S Of gual"anteed WOF‘kmanShlp
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COASTAL

ALUMINUM DESIGN AND FABRICATION

FABRICATION
SERVICES

Glass Railing Systems e

Wire Railing Systems e

Metal & ADA Railing Systems e
Equipment Enclosures ®
Bahama Shutters @

Louvered Panels @

Sunshades, Grills ®

Aluminum and Steel Gates o
Pool Cages and Screen Walls e
Home Generator Support e
Separator & Hoist Beams e
Custom Fabrication Services @
Structural Welding Services @

(239) 788-WELD

PLEASE CONTACT US FOR ADDITIONAL ITEMS
AND CUSTOM FABRICATION

YEARS

EXPERIENCE

COASTALALUMINUM.COM
3855 DAVIS BLVD NAPLES FL , 34104




A Conclerge Travel Services
V- --‘ — Competitive Pricing
>—§V|AT|0N &@@ﬂ@&@;ﬂaﬁj

PRIVATE JET AND HELICOF

g

727.605.5000
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SKYWAY COM
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24 Pro Tips: Top Mortgage Tips for Real
Estate Success in Naples

PARTNE RS 28 Featured Agent: Patrick Hill ;
1 T 36 Health & Wellness: How to Embrace ot “
Certainty in Uncertain Times CLASS "A"
40 Featured Agent: Steve Purcell FIRE RATED
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ALUMINUM DESIGN
& FABRICATION
Coastal Aluminum
Design & Fabrication
Jake Cambria

(239) 595-9459

ATTORNEYS
Boatman Ricci
Ernest A. Ricci, Esq.
(239) 431-0363

Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING
Medrano & Cail

Bookkeeping Professionals

Jennifer Cail
(239) 677-5888

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

COWORKING FACILITY
Synergy Suites

Vince Marcantonio
(239) 682-6673

Venture X
Kathryn Parker
(239) 326-3455

ESTATE CONCIERGE
Luxure Lifestyle
Christine Lord

(239) 214-3805

FLOORING & TILE

Master Touch Tile & Stone

Chris Torres
(239) 443-8592

FLOORING / GRANITE
Granite Garage Floors
Keith Stopko

(941) 233-3712

12 - January 2025

GENERAL CONTRACTOR
Becker Custom Builders
Blake Becker

(239) 285-7174

Dominion Contracting Group
Butch Bacon
(239) 293-0049

GRAPHIC DESIGN &
PROMOTIONAL PRODUCTS
Smiley Graphics & Promotions
Carolyn Castaneda

(239) 405-1527

HANDYMAN

Becker Home Maintenance
Blake Becker

(239) 351-6820

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(513) 238-4218

Patriot Home Inspections
Nick Brugal
(239) 667-1431

HOME STAGING

Palm Staging and Design
Kim Regenhard

(612) 840-1534

HOME WATCH &
CONCIERGE SERVICES
Spectrum Concierge
Dave Feightner

(239) 777-6173

HVAC SERVICES
Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

OneGroup Insurance
Thomas Wienckoski
(321) 446-4803

TailoredRisk Insurance Advisors

Josh White
(239) 206-0618

XINSURANCE
Rick J. Lindsey
(801) 304-5510

INTERIOR DESIGNER
Interiors By SBI
Sheryl Bleustein
(954) 445-0897

JUNK REMOVAL
Junk Hauling Naples
Shane Shadis

(239) 293-6721

MORTGAGE LENDER
Fluent Mortgage
Rajin Ramdeholl
(917) 337-7104

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

Moore Lending Group
Tyler Moore
(239) 292-4191

Nationwide Mortgage Bankers
Doris Inzone
(239) 376-1480

PAINTING SERVICES
MI Painter

Mariano Bernhardt
(239) 675-8224

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

New Frame Photography
Hana Snajdrova
(239) 200-9099

PHOTOGRAPHY/REAL ESTATE
LaCasaTour

Sheryl Moreno

(888) 598-8687

PRIVATE JET CHARTER
Skyway Aviation

Jake Cambria

(239) 595-9459

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

ROOFING
SCM Roofing
Charles Smith
(813) 551-7645

TILE/CABINETRY/
FLOORING & DESIGN
Design Works

James McKinney
239-378-5219

TITLE COMPANY
Action Title Services
Allie Pelham

(239) 213-6721

Esquire Land Title of Naples
Greisy Rodriguez
(239) 799-7171

FirstSource Title
Stacey Maczulis
(440) 522-9404

Trinity Title
Jamie Muni
(239) 330-1494

Venture Title Services
Ryan Marrie
(239) 734-2400

VALET SERVICES
5 Star Valet

Joey Rock

(239) 770-1991

YACHT CHARTERS
Nautical Miles
Justin Perun

(312) 833-1277

TILE & STONE | MOSAICS | CABINETRY | FLOORING

Florida Design Works partnered with Big Renovations & Design to create this calming oasis in Naples nicknamed
Seaside Sanctuary featuring an eye-catching mosaic covered hood range and calming backsplash, two-toned
fine custom cabinetry designed to hide appliances and maximize storage, and resort-style master bath.

With five decades of experience working with residential and commercial industry professionals,
Florida Design Works has become a purveyor in luxury tile and several fine and fashionable cabinetry lines.

We cover it all including one-on-one service from our seasoned tile or cabinetry expert.

Call or visit our showroom today to see how together we can elevate your next project.

INFINITE POSSIBILITIES. ONE SOURCE.™

NAPLES SHOWROOM

2082 Trade Center Way Naples, FL, 34109
239.378.5219




1} ALL IN

Property Management, LLC.

Southwest Florida | Phone: 239-451-3066 | www.allinpmfl.com

From Co

WE'RE

WOODS - WEIDENMILLER
MICHETTI- RUDNICK

Big Firm Quality,

W S )
e

Small Town Service.

Ly Complete Design, Furnishing & Staging Services by our In-House Design Team
Ly A Trusted Local Network of Vendors, Contractors & Preferred Partners 5
Ly Home Concierge Services - Comprehensive Visits Offered Between Guests
Ly Stellar Reputation, Effective Marketing Strategies & Proven Results
Ly Setup and Installation of Smart Home Automation Services

What You Can Expect When Partnering with us

First Class Customer Service

Endless Resources Under One Umbrella

Unparalleled Attention To Detail PARTNERSHIP =
Responsive, Friendly Interaction with our Team of Professionals OPTIONS EI'

. A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,
including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an
important decision that should
not be based solely on
advertisements. Before you
decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule4-7.2(d).
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START 2025 WITH
UNFORGETTABLE MOMENTS
ON THEWATER

Jess Wellar Michelle Reed Sheryl Moreno
Writer Photographer Photographer

Hana Snajdrova Coby Corradino
Photographer Videographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not nec Iy refle tth e views o fTh N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained W|th the Na pI R I Pr d magazine a ot e d sed or recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable espon bI f r the b p actices of these companies

SPECIALIZING IN 3-HOUR
SUNSET CHARTERS

HOSTING PERSONAL
CELEBRATIONS & CORPORATE
EVENTS

OFFERING DOCKED YACHT
EXPERIENCES, IDEAL FOR
LARGER GROUPS

| Eﬂﬁw FOLLOW US ON
7 % FACEBOOK .
=78 58 INSTAGRAM
PRODUCERS PRODUCERS BOOK YOUR CUSTOM CHARTER EXPERIENCE TODAY 941.216.7625

WWW.NAUTICALMILESYACHTCHARTERS.COM / CHARTERS@NAUTICALMILESYACHTCHARTERS.COM

FOLLOW US ON @O
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GIVE YOUR CLIENTS THAT

N odfepr Dy Clogirg [rogpoetionce

Partner with Trinity Title for Seamless Efficiency

Streamlined Digital Closings
Straightforward Experiences
Enhanced Security
All-in-One Portal

Improved Transparency

Scan to Discover
A Modern Closing
Experience for You 4

¢ Your Clients |m E

Trinity Title

Simplify Your Closings. Increase Your Productivity.

239.330.1495 | trinitytitlefla.com

TRUTH GUIDED, RELATIONSHIP DRIVEN.

Discover the Power of
Truth-Driven Advocacy!

Contact Boatman Ricci Today
for Unparalleled Legal Guidance
for All of Your Legal Needs.

ERNEST A. RICCI, ESQ.

1, &h Boatman Ricci

> Truth Guided, RelatlonshlE Drﬁ“
aa il oF

Commercial Litigation | Business Litigation
Real Estate Litigation | Construction
Litigation | Trust and Estate Litigation
Civil/Criminal Trials | Estate Planning
Complex Commercial Transactions

—

JAMES A. BOATMAN, JR., ESQ.

(239) 330-1494 | BOATMANRICCI.COM | NAPLES | MARCO ISLAND | FORT MYERS | TALLAHASSEE | DESTIN
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Tailored Coverage

Larger Limits

o

Negotiated Deductibles

Endorsements

The XINSURANCE Team provided water, fuel,
funds, and support to local communities in
Florida who were devastated from Hurricane
Helene & Hurricane Milton.

To learn more about our efforts visit
www.Xinsurance.com/cares.

Stand Out as the REALTOR® Who Gets Things Done.

Get a Quote for Your High-Risk Clients Today!

Rick J. Lindsey
(801) 304-5510 - xinsurance.com

HOMEOWNERS 11

> INSURANCEH
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FirstSource Title

Customized Solutions = ||
Per _Qnalized Service |

combines a personal
touch with technology
to ensure a streamlined
and smooth closing.
Serving SWFL and all

of Florida with national
closing opportunities.

Stacey Mac
staceymac@firstsourcetitle.com ]
440.522.9404 f AW " z Providing peace of mind to successful families, knowing
. their coverage was tailored for their individual needs. We cover:
LUAnn Vizzone
Ivizzone@firstsourcetitle.com . TailoredRisk Insurance Advisors is an independent agency, @ Yacht & Personal Watercraft
973.652.7077 . proudly representing more than 20 respected insurance carriers

and licensed to serve clients on a national basis. @ R Secondary Homes

firstsourcetitie.com (B Exotic & Collector Cars

TailoredRisk @ Art & Jewelry

Insurance Advisors Commercial Properties
& Business

239.350.4906 | TAILOREDRISKIA.COM

.|

Scan to Learn More
a0 \/isit our site, and check out new articles that offer

o . . . .
OLSI=—& a detailed perspective on the insurance industry.

FirstSource
Title



PRO TIPS

Mortgage
Tips for
Real Estate
Success in
Naples

BY FLUENT MORTGAGE

In Naples’ fast-paced real estate
market, a deep understanding of the
mortgage process can be the edge that
sets top agents apart. Rajin Ramdeholl,
senior vice president of Fluent
Mortgage, brings over two decades

of expertise to help agents navigate
this industry. For Rajin, the mortgage
process is more than numbers — it’s
about helping clients achieve their
homeownership dreams. Here are

his top insights for agents looking to
elevate their service and drive success.

1/ Build Lasting Relationships

Rajin emphasizes that real estate

is more about relationships than
transactions. By engaging genuinely
with clients and focusing on long-term
trust, agents not only foster loyalty

but also increase referrals. Clients
remember agents who care about their
unique financial goals, leading to a
strong network of repeat business.

2 / Educate Your Clients

Agents who empower clients with
knowledge about mortgage basics —
loan types, interest rates, and credit
scores — create a more confident
client base. Educated clients make

24 - January 2025

informed decisions, reducing last-
minute surprises and accelerating
closings. This proactive approach saves
everyone time and stress.

3 / Communicate Clearly and Regularly
Consistent communication is key

to smoother closings. Rajin advises
agents to provide regular updates,
answering questions before they

arise. Clear, ongoing communication
reduces client anxiety and builds
rapport, ensuring clients feel
supported throughout the process.

4 / Embrace Technology

for Efficiency

In today’s digital age, technology can
transform the client experience. Rajin
recommends using digital tools for pre-

approvals, document sharing, and follow-

ups. This reduces errors, saves time,

and gives tech-savvy clients a seamless
process. For agents, it’s a practical way to
streamline their workflow.

5 / Stay Updated on

Government Programs

Many clients, from veterans to retirees,
benefit from specific mortgage
programs like VA or FHA loans.

Agents who are informed about these

options can offer tailored advice,
demonstrating a commitment to
clients’ unique needs and showing
expertise that clients truly value.

6 / Adapt to Market Changes

Market conditions can change
quickly, and Rajin believes flexibility
is key. When rates rise or the market
slows, agents can shift focus to
refinancing options or alternative
mortgage products to keep clients
interested. By adjusting services

to meet market demands, agents

can continue to succeed — even

in a challenging environment.

Rajin’s advice reminds us that

real estate success is rooted in
relationships, client education,
and adaptability. By focusing on
these principles, Naples agents
can thrive in a competitive market,
closing deals with ease while
building a reputation as trusted,
client-focused professionals.

LUXURY ESTATE RENOVATION MANAGEMENT

Enjoy your renovation with a five-star service from start to finish.

g

o g-;;”,?
T

LUXURE

LIFESTYLE

Schedule a Free
Consultation with

Our Experts

info@luxurelifestyle.com @luxure_lifestyle_

www luxurelifestyle.com (239) 214-3805



4GRANITE

GARAGE FLOORS.

EPOXY COATING SYSTEMS

Seamless Title
& Escrow Solutions

Distinguish Your Listings | Increase Home Value | Impress Discerning Buyers
Fast & Easy Installation | Exclusive Realtor Discounts

. . Your Discerning Cliénts Deserve Flawless Closings S NN
Serving Southwest Florida Alife Pelham, Owner a

since 1988 actiontitledaples.com™ 239.262.2200

A

o _~ Give Your Clients the Edge They Deserve!
=5 !' Keith Stopko

g
-y 239.402.3656

ONE SINGLE POINT OF CONTACT | FULL SERVICE ON EVERY TRANSACTION g ) #__“ =l _

TIMELY AND ACCURATE TITLE COMMITMENTS | SUPERIOR COMMUNICATION —i - - _
KNOWLEDGEABLE AND PROFESSIONAL STAFF | CONTRACT UPLOAD CAPABILITY OR DROP OFF g st granitegaragefloors.com

-



FEATURED AGENT

Patrick

Faith, Family, and
Real Estate in Paradise

BY ZACHARY COHEN
PHOTOS BY NEW FRAME PHOTOGRAPHY

For Patrick Hill, real
estate is more than a

career; it’s a lifelong
journey shaped by
family, faith, and a
deep appreciation for
the community he calls
home. A seasoned real
estate professional
with a background

in appraising and
investing, Patrick now
leads the Naples Beach
Team with Compass,
bringing his unique
expertise to clients
across Southwest
Florida.

Born in Philadelphia
and raised in Charleston,
South Carolina, Patrick
was immersed in the
world of real estate from
a young age. “My dad was
an investor, and my mom
had several properties
before they met. Together,
they shared a passion for
real estate,” he recalls.
That passion influenced
Patrick’s path early on.
“Every two years, we would
move to protect our capital
gains tax,” he says, adding
that his father’s broker

friends became informal
mentors. After high school,
Patrick spent four years
on active duty with the
Marine Corps, followed by
time in the Reserves, before
earning a degree in real
estate and finance from
Florida State University.
Patrick received his
real estate license in 2006
and began his career as
a commercial appraiser.
When the market shifted in
2007, he adapted by starting
a property management
company in Philadelphia.
He eventually returned to

Charleston in 2010 to focus
on investing and brokering
deals. He relocated to
Northeast Florida in 2017
and to Naples in 2020.
Patrick’s career has since
come full circle, combining
his experience in residential
and commercial real estate
to serve clients with a
broad range of needs. “My
background in investing
and appraising gives me a
unique perspective,” Patrick
explains. “Today, my focus is
brokering deals that help my
clients achieve their goals.”

Naples Real Producers - 29



The Naples Beach Team
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| enjoy sharing
wins with my team,
and it’s a bonus

for clients because
having a team
allows me to be

in two places at
once.”

-e

While Patrick’s career took
him up and down the East
Coast, Naples was always

in the background. His wife
Alexandra’s family has lived
in Naples since the 1970s.

In 2020, the family
relocated to Naples full-
time, drawn in by its
serene beaches and vibrant
community. “The beach is a
big lure,” Patrick says. “It’s
calm and relaxing, and the
sunsets are the icing on the
cake. Ilove how accessible
the beaches are to everyone
here, whether it’s Vanderbilt
Beach or spots in North and
South Naples.”

Patrick also appreciates
Naples’ unique character.
“It’s a melting pot of people
from all over — Chicago,
New York, Germany, Italy —
coming together to share a

love of Naples. It has a small-
town feel with a national
and international presence,
which is very special.”

In early 2023, Patrick
launched the Naples Beach
Team with Compass. The
team currently consists of
two agents and is growing,
supported by Compass’ staff
and resources.

“Teams are wonderful,”
Patrick says. “I enjoy sharing
wins with my team, and it’s
a bonus for clients because
having a team allows me to
be in two places at once.”

Patrick’s leadership style
is rooted in integrity and
personalized service. “Clients
understand that their
interests are 100 percent
my priority,” he says. “I
don’t represent dual agency

Naples Real Producers - 31



because I want my clients to
know I'm fully committed to
their side of the transaction.”

Faith also plays a
significant role in Patrick’s
approach. “Faith has been
a huge part of my life, and
many of my clients connect
with me around that,” he -,
shares. “It shapes how I work N
and how I treat people.”

Life Outside Work - INTERIOR...
When he’s not busy with B r '

real estate, Patrick’s life h' LT ""’3 {
revolves around his family . s F E‘E
and faith. He and Alexandra b | F :
are raising five children — IJ

Grace (15), Frederick (10),

ot (8, Vivin (51, and Office@MarcoPainter.com
Theodore (2) — who kee
them active and engage(f. : - 239 = 675 -8224

“Our kids love sports, so . : —
we’re usually at the park P BV L Ot R e i o gl e S
half the week for baseball g A o e S ~ . ‘ -
or tennis,” Patrick says. <=3 NS e i o > - N . -
Weekends are often spent ; Bt ' ' ; ' ' b T ey
boating or relaxing on

' Naples’ beaches. “The beach
is our space to unwind as a
family,” he adds.

Patrick is also committed
to staying physically fit and
working with his trainer,
Michael, at NCH. “Training
my physical body is
important so my mind stays
clear,” he says.

A Legacy of Faith - ¥ : : A S o t' Ei‘g‘-ﬁ o {"-'-'a""‘ﬂ-.;i"‘f_-';?'-]"t‘}"
and Integrity x : - ' X H 1CIaifd r_'OFE:J.EL!h!E-H: i-_C“:r."'.i!
Patrick’s vision for the future = e i
is deeply tied to his values.
“On a professional level, I
want the team to embrace
integrity and go above and
e " beyond for clients,” he says.
SR AN | R4 45 S “The team itself is part of the
FUN FACT S oy Sl% =1| legacy 'm building.”

On a personal level, Patrick

i X \ : hopes to inspire others
Patrick Hill holds ey oy through his faith. “I want
dual citizenship in the . " Tn everyone I come into contact
United States and the 5 : : o ' v with to know I walk with
European Union (his S R Jesus and to find their own
mom is French). e P = path,” he says. “If it weren’t
s : ' for Jesus, my life wouldn’t
be where it is today. It’s His
legacy living through me.”
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BECKER

CUSTOM BUILDERS

Your Listings with
Becker Custom Builders

Fully Customized Home Builder

Let us help your team of realtors navigate
Florida’s volatile home insurance market.

Insurance volatilty in Florida is likely to increase, creating Scan the QR code to
undo friction in the real estate market. We can help! download my contact

We provide the education about carriers, their appetite information.
for various property conditions, and ways to mitigate the
volatility to help streamline home selling and buying.

The Becker leference

OneGCroup has one of the largest portfolio of carriers to
ensure placement with the proper insurance to com-
plete your transactions.

Let us help reduce the stress and friction in your real
estate deals. Reach out to us today to arrange a lunch
and learn for your team and your clients.

Luxury Design.

Exceptional Quality.
Account Executive and Su perlor EXperleﬂCe

Branch Manager—Naples
SAtkeson@OneCGroup.com

OneGroup.com/Naples-Florida ONEG ROUP’ Commltted to Exce”ence
C 239-427-200]
6424 Naples Blvd,, Suite 301

Susan Atkeson

| beckercustombuilders.com

Promenade at Naples Center
Naples, FL 34109



How fo
Embrace

Certainty

n the fast-paced world of real estate,

uncertainty is part of the landscape.

The market fluctuates, economies shift,
and the foundation beneath you often feels
unsteady. For you, uncertainty might come
from wondering how the NAR changes
will affect your client relationships,
transactions, or even your long-term
goals. Rather than letting this shake
your confidence, you can cultivate an
unbreakable internal belief in your ability
to navigate any change — anchoring
yourself from the inside out. Real certainty
doesn’t come from external stability — it
comes from an unshakable belief within
yourself. This internal strength keeps you
anchored, no matter what storms arise.

Imagine showing up every day with
complete confidence in your vision,
radiating that certainty to clients and
colleagues alike. This level of conviction
isn’t influenced by the economy or market
trends; it’s cultivated from within, by
intentionally rewriting and rewiring your
beliefs.

Years ago, I faced a limiting belief
of my own. I’d been told I would never
make it on my own, and, unknowingly,
just hearing that statement momentarily
planted itself in my mind. It lingered as
an invisible barrier to what I thought
I could achieve. To finally break free, I
had to rewrite that belief and rewire my
mind to embrace my own potential fully.
Today, I've created a life of success and
purpose — not despite that old belief, but
because I chose to release it and shape a
new internal narrative. This is the kind
of inner work that builds 100 percent
certainty.

For you, this journey begins by tuning
in to your self-talk. Ask yourself, “Am I
100 percent certain I can reach my goals,
no matter what twists the market throws
at me?” If there’s even a trace of doubt,
consider it an invitation to rewrite your

script. Often, those doubts are echoes of old
conditioning and not truths. By recognizing
them, you gain the power to release or
reshape them into beliefs that elevate you.

Try this to rewire any lingering doubts:
write down any uncertain thoughts. Maybe
you’re familiar with ones like, “I'm not sure
I can do this.” Or “Is this really possible for
me?” Can I really achieve this next level of
success?” Next to each uncertain, limiting
belief, create an empowering affirmation,
such as “I am fully capable, and my success
is inevitable.” Or “I am 100 percent certain
I will achieve all my goals and more.”
Picture each limiting belief being rewritten
in your mind — crossed out and replaced
with your new, empowered thought. This
exercise rewires your mind to shift from
hesitation to confidence.

Now, to go deeper, here’s a powerful
Mindpower tool — the ICE Method:
1. Identify. Name the specific belief or
challenge holding you back.
. Change. Rewrite your response or
learn something that
strengthens you.
. Embrace. Accept that challenges are
part of growth and rewire your thinking
to see them as fuel for your journey.

I have the honor each day of guiding my
clients and witnessing them transform
their thoughts and create success. It’s 100
percent possible for them and for you.
In uncertain times, remember YOU build
your certainty from within.

Napoleon Hill was right: “Desire
backed by faith knows no such word
as ‘impossible.”” Every challenge you
overcome proves that you can succeed,
regardless of external forces. Choose
that belief each day, and watch your
path unfold with purpose, strength, and
unstoppable momentum.

Carlene Marie is a Certified Master Mindpower Coach and Certified Health,
Wellness & Life Coach. She specializes in private and group coaching, keynotes,
workshops and publications helping high performers cultivate mental tough-
ness and emotional resilience. With extensive expertise in unlocking human
potential,Carlene Marie’s programs empower and guide toward lasting change
for optimal success in every area of life. CarleneMarie.com | 513.383.5647
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teve Purcell’s connection to Marco Island
S runs deep, rooted in a family legacy of

service, community, and entrepreneurship.
Steve spent his childhood in a quieter version of
Marco Island, amid the undeveloped land, pine
forests, and sand dunes. Decades later, his love for
Marco Island and the local community remains
strong.

“We would walk and bike everywhere because
the park area and south of San Marco wasn’t
developed yet. The beach was our life. There was a
great sense of communication and togetherness,”
Steve recalls.

Real estate has also been a central theme in
Steve’s life. His father entered the real estate
business in the ‘80s, eventually becoming a broker/
owner. His mother followed suit, building a

specialization in rentals and management. Steve
has followed in their footsteps as a real estate
agent, brokerage owner, and property manager —
but most importantly, as a stalwart of the Marco
community.

“When I grew up, it was island style — everyone
helped everyone,” Steve recalls. “As a REALTOR®,
you get to be a part of that. There’s a mentality of
giving and giving; if you help enough people, you
help the island grow, and you can run a quality
business here. Through the years, a lot of that
changed, but people are still the same.”

A Community Stalwart

Born in Cincinnati, Steve and his family first landed
on Marco Island when Steve was 4, but life on
Marco Island was a part of his life even before then.

i

L
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Steve Purcell was immersed in real estate from an early age, with a father who was a _‘"31"-_':'.%# L 3 .

broker/owner and a mother who was also a Realtor. e =

been a yacht

salesperson since

20009. “It's amazing

how you can help a

family get a condo

with a boat slip

= or a house on the

water with a boat in

the backyard. The

two work together. S——

E

'- It’'s an amazing
lifestyle.”
¢

Steve Purcell is a Realtor with RE/MAX Affinity Plus. (Photo by LaCasaTour)

“Growing up, it was awesome. My grandparents
bought a condo on the beach pre-construction in
the ‘60s, so my mom and dad came down here for
their honeymoon. I grew up coming down here
when I was young. Then, we made the move to
raise the family here.”

Steve’s parents have been in real estate since he
was a kid. His father and a group of agents founded
the brokerage 1st Southern Trust in 1988, and, in
1994, it became part of the Century 21 brand. Steve
was licensed at 20, sold real estate through college,
earned his mortgage and real estate broker’s
license, then became a Realtor full-time.

In 2017, he bought his parents out of the Century
21 1st Southern Trust brokerage, and in 2019,
separated the rental company and transitioned the
brokerage to RE/MAX.

Today, Steve works with RE/MAX Affinity Plus
alongside his rental business, VacationOnMarco.com.
The brokerage currently has over 50 agents, and
Steve continues to sell real estate actively.

“I truly enjoy working with great salespeople and
don’t want to get out of the trenches. I really enjoy
helping people buy and sell, and it keeps me, as a
broker, in tune and in touch,” he says.

Leaving a Legacy
Steve has seen tremendous change on Marco Island,
yet much remains the same.
“Marco saw a lot of change with us becoming
a city. There are more resources for the people
through local businesses, utilities, roads, and
safety. When you look at houses, we went through
a big transition with elevation and building codes

Photo by LaCasaTour
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change,” Steve explains. “But the culture is the same. Now,
we see grandkids and parents raising their kids in the same
culture. You see families really enjoying this island lifestyle.”

Steve is blessed to enjoy the Marco lifestyle alongside his
wife, Jalila, and their 5-year-old daughter, Layla. His father
passed away last year, and his mom remains a big part of his
life. Steve also enjoys fishing, boating, and traveling.

Looking ahead, Steve hopes to continue growing his
business while moving more deeply into a mentorship role. He
also aspires to follow in his father’s footsteps as a community
advocate.

“The legacy that’s important — and I saw it in my father —
he always took time for people. He talked while driving down
the road. He helped old ladies in the grocery store. He always
listened to folks’ stories. When someone was done talking to

: = him, they felt that warm feeling and a motivation they didn’t
BN NN B TS % have before.
T N 3 St s, ST “I want to leave that mark on people around me. It’s not about

Steve Purcell with his wife, Jalila, and their daughter, Layla the money in life; it’s about the people who surround you.”
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Greisy Rodriguez & Irina Prell
Esquire Land Title
of Naples

MAKING IT PERSONAL

BY JESS WELLAR - PHOTOS BY NEW FRAME PHOTOGRAPHY

“Guided by Faith, Built on Trust, Closing
with Excellence” isn’t just a motto for
Greisy Rodriguez and Irina Prell at
Esquire Land Title of Naples — it’s the
very foundation of their way of doing
business that challenges the norm.
With an attentive, white-glove
approach to each client, Greisy and
Irina are quickly proving that in
an industry driven by corporations
fixated on speedy transactions,
getting to really know their clients
is the key to true success.

From Abroad to Naples

Greisy and Irina both found their way
to Naples from afar. Greisy was born
in Cuba and moved to Naples in 1999,
driven by a desire for freedom of
expression and the pursuit of a better
life. “We didn’t have any family here,

but my dad’s friend had come over
before we did and he was in Naples, so
that’s where we went,” she recalls.

Greisy began her career in the
early 2000s as a mortgage processor,
navigating the ups and downs of the
real estate market. When the market
crashed, she took on a new challenge,
working for a prominent criminal
defense law firm for several years. But
after the birth of her third child, Greisy
decided to take time off to focus on her
growing family. In 2012, she re-entered
the workforce with a fresh start in
the title industry, where she found a
renewed sense of purpose.

“My journey has always been guided
by my faith, love for my family, and
a commitment to excellence,” Greisy
emphasizes. “If it’s anything short of
that, it’s not for me.”

e A1

T |
|
|

Irina, on the other hand, grew up in
Russia’s post-Soviet Union transitional
period. “Words like ‘market economy’
sounded to us as real as Santa Claus,”
she recalls with a chuckle. “It was
something we all heard of, but had
never seen.”

Irina studied law in Russia and
received a master’s degree in economics,
driven by her fascination with real
estate and the novel idea of private
property ownership. “I ended up
traveling to the United States to see how
constitutional freedoms were enacted
since entrepreneurship was considered
a crime in Russia when I was growing
up,” she remembers.

This year, the global-minded pair
launched Esquire Land Title of Naples, a
boutique company that provides secure
property transactions, delivering peace

—
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Irina Prell

of mind to buyers, sellers, and real
estate professionals alike.

Always Proactive

Esquire Land Title of Naples’ boutique
operation focuses on providing a
tailored experience for clients. The
office is located on 5th Avenue South

in downtown Naples, a prime location
that emphasizes its dedication to serving
the Southwest Florida community. But
Greisy is quick to point out that their
customer service doesn’t stop when the
office clock hits 5 p.m.

“We’re not a 9-to-5 operation by any
means,” emphasizes Greisy. “I'm in the
business of making it happen. If it’s
within my reach and my capabilities,
I'will get creative and deliver for my
referral partners and clients.”

Irina, an experienced real estate
attorney, works out of Lee County, and
her expertise is a cornerstone of the
company’s offerings. Greisy manages
the day-to-day operations in Naples,
focusing on networking, closings, and
market growth, while Irina provides
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Greisy Rodriguez

essential in-house legal insights for
complex real estate transactions.

Greisy’s laser focus on relationships,
not transactions, truly sets
them apart. She has a proactive
approach and is always extremely
welcoming. This also means keeping
parties up-to-date, collaborating,
and providing full transparency
throughout the transaction.

“Irina does an incredible job keeping
everything running smoothly behind
the scenes and specializes in resolving
complex issues and finding solutions;
she is available whenever I need her,”
Greisy elaborates.

“But at the core, I'm out there
building relationships and creating the
connections that make us more than
just a name on the door. This is my
baby, and it’s the drive and passion I
bring every day that truly shapes our
office atmosphere.”

Fulfillment in Every Closing
For Greisy, the most rewarding part
of her work is helping clients through

significant moments in their lives,
whether it’s buying or selling a home
or refinancing.

“Guiding them with care and making
a positive impact every day is what
drives me,” she smiles.

Irina echoes this sentiment: “I like
helping people realize their dreams and
solving the puzzle of how to make all
pieces fall into their place.”

In an industry that often prioritizes
speed over service, Esquire Land Title of
Naples is deliberately bucking the trend
of corporate consolidation within the
title industry.

“It’s becoming more and more
difficult for smaller, privately-owned title
companies to compete,” Irina admits.
“Larger corporations minimize personal
interaction and take relationship building
out of the closing process.”

To counteract this, Greisy and
Irina are committed to their
boutique approach that ensures
direct communication.

“We employ the highest level of
technology, yet we go against the trend

by focusing on relationship building
and creating lasting connections,”
Greisy adds. “I work closely with agents
and their clients, maintaining an open
line of communication throughout the
process because we are interested in the
relationship, not just the transaction —
those will come.”

Life Beyond the Office
When they’re not busy working,
both women value time spent

- Irina
= - __‘?_J'" e
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I like hclping pcoplc realize
their dreams and solving the
puzzle of how to make all
picces fall into their place.”

with loved ones. Greisy delights
in good food, music, dancing, and
creating special moments with
her husband, three children, and
beloved mini goldendoodle. “Food
is my love language,” she laughs,
adding that she’s eager to start
traveling more in the future to enjoy
different cuisines and cultures.

For Irina, quality time with her
partner revolves around outdoor
activities, boating, and hitting Southwest

Florida’s beautiful beaches. She also
carves out quiet time to paint, read,
and play piano. “I find the world to be a
fascinating place,” Irina muses. “Every
year, we commit, as a family, to take
international trips to learn more about
the places we visit, their history, and
their culture.”

At Esquire Land Title of Naples, giving
back to the community is just as much
a priority as building relationships.
“We actively participate in local events

E S LB T

My journey has always
been guided by my faith,
love for my family, and a

commitment to excellence.”

—
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Irina Prell (left) and Greisy Rodriguez (right) launched Esquire Land Title of Naples in 2024.

and initiatives, supporting causes that
strengthen our community,” Greisy says.
“I'm very passionate about empowering
women in business and leadership and
am personally involved with several
groups in our community.”

Looking ahead, both women have
ambitious plans for Esquire Land Title
of Naples.

“While we are a boutique company,
our vision is to be the premier choice
for top producers in the Naples market.
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My goal is to cultivate our company into
an exclusive title service, known for its
commitment to excellence and tailored
approach, serving the very best in the
industry,” Greisy concludes.

ESQUIRE LAND TITLE

To experience a seamless closing with Esquire Land Title of Naples, visit
www.esquirelandtitle.com or call Greisy Rodriguez at 239-289-7371. You can
also reach her via email at greisy@esquirelandtitle.com.

ESQUIRE LAND TITLE
OF NAPLES

RESIDENTIAL SETTLEMENT SERVICES

Welcome to Esquire Land Title of Naples—a boutique
title company with heart and expertise, serving clients
across Florida. We're more than just closings; we're your
partners in smooth, secure transactions that build
confidence and lasting connections. With every step,
we're here to make the process seamless for buyers,
sellers, and the dedicated real estate professionals like
you who make it all happen. Guided by Faith, Built on
Trust, and committed to Closing with Excellence—your
success is at the heart of everything we do.

PARTNER TODAY!

Irina Prell-Spearing, Attorney
irina@esquirelandtitle.com

Greisy Rodriguez,
Vice President - Partner
Esquire Land Title of Naples
greisy@esquirelandtitle.com

239.799.717M
esquirelandtitle.com
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Coaching Is
Preventive
Maintenance

BY MICHAEL DILL

oday, I want to share about

how hiring a coach is

preventive maintenance
for you and your business. We
have cars... As long as we’re
keeping up with the preventive
maintenance, getting the oil
changed, getting the tires rotated,
our cars will naturally last longer.
However, here’s something
interesting to think about, as
God made us all human: I really
believe being human is a liability.
It takes us our entire lifetime to
figure out how to consistently
show up right, make the right
decisions, do the right things, and
not take things so seriously. Some
of us do a good job at it, and some
unfortunately don’t.

In business and in life, if
we’re left to our own devices,
we’re going to miss some things
as we all have our blind spots.
Sometimes, we’re going to
procrastinate on a decision that
should be made more decisively.
We’re going to avoid having the
tough conversations. We’re going
to maybe hire too fast sometimes
or fire too slow, as opposed to
hiring slow, letting people qualify
to represent our brand, and firing
slow because we don’t want to
hurt any feelings — or we’re
leading from a place of fear that if
we let them go, we’re going to fall
behind. This is all self-sabotage.
Sometimes, as humans, we

just do stupid stuff. Having a
coach is actually preventive
maintenance to keep you on
track with doing the little things
you need to do in your business
to keep it moving forward
correctly. Having a coach also
gives you the ability to have
somebody challenge you,

encourage you, take you outside
your comfort zone, and share the
strategies, solutions, and systems
needed to create a business

that works more for you. When
you are stuck with some type of
situation and you cannot get out
of your own way, you vent with
your coach and have your coach
get you back on your A game

so you can be who you need

to be for your clients, for your
team, for your family, and for
your organization. We all need a
guide. We can’t go at it alone.

I'was having a conversation
with a client recently and realized
that coaching is preventive
maintenance. My two coaches will
keep me on track not only with
all the great advice and guidance
I receive, however by also
guiding me not to make stupid
decisions that might sabotage
a relationship or my success.

And that is simply priceless.

Don’t think hiring a coach is
just about getting to the next level.
Getting to the next level is not
necessarily about the different
things we’re going to apply in
our business. Sometimes, getting
to the next level with ourselves
and our business is about being
able to stop doing the stupid stuff
that is sabotaging the progress of
our greatness. And only a coach
who is aware and not afraid to
challenge you can catch that stuff
when we, alone, aren’t catching it.

Coaching is not only a vehicle
to help you, your team, and
your organization become
better; it just might keep you
from doing some stupid stuff
that doesn’t serve you, your
organization, or your business.
And that is simply priceless.

Coach Michael Dill is an award-winning, certified
business coach, global speaker, and published author.
He is a proud ActionCOACH franchise partner, as well
as the president of Power & Ice Wealth Creation, a
strategic leadership company. Michael brings more
than 40 years of business and entrepreneurial
experience to his leadership, team training, and
mentoring practice. To learn more, call 954-675-9536
or visit BusinessCoachMichaelDill.com.
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Creating New Standards for Peace of Mind

BY JESS WELLAR - PHOTOS BY NEW FRAME PHOTOGRAPHY

“Our focus has always been on people,
both our clients and our employees.
The quality that we put forth for our
clients starts with our people. We have
a very positive, tight-knit group of team
members, most of whom have been with
us for a long time. They’re dedicated,
and we’re dedicated to them in return,”
explains Dave Feightner, co-owner of
Spectrum Concierge in Naples, Florida.

Alongside his wife, Steph, Dave
has spent over a decade redefining
the home-watch industry, not only by
catering to their clients’ every need, but
also by taking care of the people who
make their business shine.

Based in Naples, Spectrum Concierge
provides premium home-watch, estate
management, maintenance, and
concierge services to homeowners
in Naples and Bonita Springs.

Known for being on call 24/7/365, the
company’s attention to detail, along
with an innovative approach to client
relationships, has made them a standout
in the local market.

Dave and Steph, who also operate
Accent Cleaning Services as a sister
company, believe that Spectrum’s
success lies in their unique model,
amazing team members, and the time

and attention they put into serving
clients and their homes.

“Setting a New Standard in Home
Services’ isn’t just our tagline — it’s our
commitment,” Dave affirms.

The Road to Business Ownership
Before entering the home-watch
industry, Dave and Steph each had
careers that emphasized service and
relationship building. Dave, originally
from Chatham, Massachusetts, earned
his degree in business and professional
golf management from Methodist
University. He spent the early part of his
career as a golf pro at prestigious clubs,
including Nantucket Golf Club, Ocean
Reef Club, and The Club at Mediterra

in Naples. Steph, from Wyomissing,
Pennsylvania, graduated from Villanova
University and worked in administrative
roles in Washington, D.C., and Miami.

Their backgrounds in hospitality,
administration, and customer service
made a home services business a
natural fit.

“We wanted to start a business
together, something that would play to
our strengths,” Dave recalls. “We were
drawn to the home-watch field because
it allowed us to help people take care

of their properties while also working
together as a team.”

In 2013, Spectrum Concierge was
born. The business has since expanded,
driven by Dave and Steph’s goal of
providing clients with peace of mind
and maintaining their properties to the
highest standards.

“We didn’t want to be just another
home-watch company,” Dave remarks.
“We wanted to create a premium service
that goes above and beyond. That’s what
Spectrum Concierge is all about.”

Raising The Bar
Both Feightners take immense
pride in providing services that
are truly tailored to their clients’
unique requirements. “Each client
has a dedicated admin who ensures
communication is clear and captures
whatever the homeowner needs. We’re
not a 9-to-5 operation,” Dave points out.
“We’re on call for clients any time of
day, every day of the year.”
A significant part of their service
includes proactive maintenance
to protect clients’ homes from the
sometimes harsh Florida climate.
“SWFL weather does a number on
people’s homes,” Dave emphasizes.
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Dave and Steph
Feightner
founded
Spectrum
Concierge

in 2013.
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“These properties require a lot of time
and attention, especially with things like
hurricanes and extreme heat. We help
our clients combat that with proactive
maintenance. Our goal is to deliver
their homes in the finest condition, both
aesthetically and functionally.”

In addition to their white-glove
approach, Spectrum Concierge
recently developed proprietary home
management software that allows them
to track and communicate with clients
more effectively.

“Our new software has been a game
changer,” Dave offers. “It keeps us ultra-
organized and allows us to communicate
updates to clients efficiently. Paired
with our admin team, it’s a tangible
difference that sets us apart.”

Spectrum Concierge’s unique model
includes an annual retainer fee, rather
than charging per visit. “A lot of people
are used to paying per visit, but we’ve
found that the retainer fee allows us
to customize our programs to our

client’s needs while also ensuring we
build a company that is able to offer
quality career opportunities to our
team members, ultimately leading to
longevity and high-trust relationships
with our clients,” Dave elaborates.

Investing in People
One of the core values at Spectrum
Concierge is team appreciation
and personal development. Dave
and Steph view their employees
not just as staff but as an integral
part of the company’s success.

“Being able to provide the best
possible compensation and benefits
to our team members, along with
advancement opportunities, has
always been a priority for us,” Dave
acknowledges. “Watching their personal
and professional growth over the years
has been incredibly fulfilling.”

Many of Spectrum Concierge’s
employees have been with the company
for years, and several have even been

_“\NE’VE SET A glic]y STANDARD FOR OU_R A
SERVICES, AND WE’RE ALWAYS WORKING TO
GET BETTER WE’'RE EXCITED TO KEEP RAISING
THE BAR FOR OUR CLIENTS WHILE BEING

AN INTEGRAL PART OF THE COMMUNITY TO
MAKE NAPLES A GREAT PLACE TO LIVE.”

able to purchase their first homes. “It’s
rewarding to see our team members
achieve these kinds of milestones,”
Dave continues.

“We also run internal committees for
growth, like language-learning programs
and other employee-sponsored
initiatives. We believe in helping our
employees become the best versions of
themselves, both on and off the job.”

Building a Local Legacy
When they’re not managing Spectrum
Concierge, Dave and Steph enjoy
spending quality time with their two
children, Wade (9) and Riley (7). “We’re
a close family,” Dave says with a smile.
“We have lots of little traditions, we love
sports, and we do our best to travel and
see friends and family when we can.”
Looking to the future, the couple
remains optimistic about the continued
growth of Spectrum Concierge and the
difference they can make in the Naples
community. Recently, the company
moved into a new office in North Naples,
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a space that’s better suited to their
expanding team and evolving operations.

“We’ve been through a lot of
challenges over the years, from
hurricanes to the COVID-19 pandemic,”
Dave reflects. “But through it all, we’ve
stayed focused on serving our clients and
supporting our team. This new office is
a fresh start for us, and it’s going to help
us be even better prepared to serve our
clients efficiently.”

As they continue to expand, though,
the Feightners remain committed to
maintaining Spectrum Concierge’s
reputation for excellence.

“We’ve set a high standard for our
services, and we’re always working
to get better,” Dave concludes. “We’re

The Spectrum
Concierge team
is dedicated

to providing
premium home-
watch services.

excited to keep raising the bar for our ‘ SPECT RUM
clients while being an integral part of ' CONCIERGE
the community to make Naples a great

place to live.”

To learn more about Spectrum Concierge and the premium home-watch services they offer, visit
www.spectrumconcierge.com or call Dave and Steph Feightner at 239-777-6173.
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RESIDENTIAL
8 COMMERCIAL
CLEANING SERVICES

Open House &
Listing Cleaning

Residential

Cleaning
Move In & Out il Outdoor Cleaning
Cleaning Y Services

Construction
Clean Up

=" Rental Turnover
L =8 Cleaning

Commercial Window & Sliding
ﬁ Cleaning Glass Doar Cleaning

FREE ON-SITE ESTIMATES | 150+ & & & & & REVIEWS

ACCENT

| CLEANING
; SERVICES

(TR

"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again."
-Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash
was left behind!." -Tampa Homeowner

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

Free consultations

Our GAF lifetime roof system includes a 25 year
workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders
andTeachers Discounts.

855-SCMI-ROOF
scmroofingfl.com

Licensed Florida Contractor #CCC1331132
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Fast and Reliable Home
Inspections!

4-Point
Inspections All Reports Provided within

. : 2 HOURS OF
239-216-7892 $175 " COMPLETION

joethehomepro.com

MOORE

THAN A TRANSACTION

CLIENTS ARE TREATED LIKE FAMILY

BrlttanyMoore MOORELENDINGGROUP.COM TylerMoore

Regional Branch Manager Producing Branch Manager
NMLS # 824215 1) NMLS#: 1408486
239.292.4194 239-292-4191

BMoore@moorelend.com TMoore@Moorelend.com

MOORE

B A ool L

KEEP YOUR LISTINGS HOT
YOUR BUYERS COOL

E@i@:

16 Point Maintenance Check ROCKET
A ‘ B We arrive in hours not days COOLING

&/ Trusted Service Technicians 239.694.4849
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SUCCERS.,

PERSONAL BRANDING

Now Offering REALTOR"

Personal Branding Mini Sessions on Location.

10 Book Your Session
Visit newframephotography.com |

239.200.9099

NEW FRAME PHOTOGRAPHY
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“MELINDA & JAKE l

BY ZACHARY COHEN : PHOTOS BY MICHELLE REED

ince she began her real estate career in 2012, Melinda

Gunther has dreamed of one of her children joining her

in business. In 2024, that dream finally became a reality
when Melinda’s son, Jake, earned his real estate license. Now,
Melinda is mentoring her son with the goal of ushering in the
next generation of Gunther REALTORS®.

Melinda’s plan for Jake is unique. She’s not necessarily
expecting him to stay on her team; rather, she wants to help him
gain the skills to build a real estate business in whatever form
or locale he desires.

“My plan is to teach Jake everything I know over the next year
or so and then allow him to build his own business,” Melinda
says. “I want to see him spread his wings.”

A Family Foundation

For Melinda Gunther, real estate has been more than a career;
it’s been a cornerstone of her family’s life for the past 13 years.
Originally from Grand Rapids, Michigan, Melinda’s journey took
her to Phoenix, Houston, Alberta, and finally Naples, Florida—a
place she’s proudly called home for 25 years.

The Gunther family’s transition to Naples came
when Melinda’s husband, a former oil industry professional,
was introduced to custom home building. In 2000, an
opportunity arose to purchase Imperial Homes, a luxury
home-building company.

“We were vacationing here and met a family looking to retire
and sell their business,” Melinda recalls. “It was a new career for
my husband, but a great opportunity for us to start over.”

While her husband oversaw Imperial Homes, Melinda
focused on raising their children, Jake and Lauren. Once they
were old enough for school, she was drawn to the luxury real
estate market — a natural extension of the family’s involvement
in high-end home building.

“I've always worked as a solo agent and never considered
building a team — unless it was with a family member,” she
explains. That dream has now become a reality as she mentors
her son Jake.

Jake’s Journey

For Jake, real estate wasn’t an obvious career choice at first.
As a child, he spent weekends visiting construction sites with
his father, observing the intricacies of custom home building.
Meanwhile, he watched his mother thrive in her real estate
business — but he didn’t immediately see himself following in
her footsteps.

“She always brought up the idea of joining her team, but I
wasn’t sure,” Jake admits. “Over time, I began to see the unique
opportunity in real estate, especially the chance to learn from
someone as experienced as my mom.”

After testing the waters in his father’s business, Jake decided
to take the plunge into real estate, earning his license in May
2024. Now, he supports Melinda’s business while learning the
ropes of the industry.

“Real estate is an attractive career because it allows me to
be an entrepreneur,” Jake says. “Having someone to guide me
along the way is a huge advantage.”
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Jake Gunther
partnered with
his mother,
Melinda Gunther,
at Premier
Sotheby’s
International
Realty in May
2024.
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My plan is to teach Jake
everything | know over

the next year or so and
then allow him to build
his own business.”

A Collaborative Dynamic
The partnership between Melinda and Jake is more than just
professional — it’s deeply personal.

“I'sbeen my dream since they were 10 that one of them would
come to work with me,” Melinda says. “I love it. 'm constantly
learning and gleaning best practices from colleagues around the
world, so sharing that with Jake is incredibly rewarding.”

Jake shares similar sentiments, expressing gratitude for the
opportunity to work alongside his mother. “She has great ideas
and is always improving on what she knows,” he says. “That’s a
big help. The world changes fast, and she stays on top of things,
which makes it fun.”

For Melinda, mentoring Jake is about more than passing
down knowledge; it’s about setting him up for success in his
own right. “I still have a big career ahead of me,” she says. “My
plan is to teach Jake everything I know over the next year or so,
then allow him to build his own business.” Jake agrees, adding,
“My goal is to gain a better understanding of the industry and
eventually go out on my own.”

A Legacy of Giving

Beyond their professional ambitions, the Gunthers are
deeply committed to their community. “In Naples, I always
say charitable giving is a competitive sport,” Melinda laughs.
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“Everybody here is giving-minded, and that’s been a legacy for For Jake, the future is filled with possibilities. “There are a

our family too.” lot of unanswered questions Ill find answers to in the next five J
Over the years, the Gunthers have supported numerous years,” he says. “I'm excited for that.” - YOUR TRUSTED MORTGAGE PARTNER
charities and community initiatives, embodying a philanthropic As Melinda continues to lead by example, she finds immense |

spirit that is integral to their family values. “You can’t take joy in watching Jake embrace the challenges and opportunities
anything with you,” Melinda reflects. “All you can leave is the of real estate. “He’s showing me how to learn too,” she says with
impact you make on your community.” pride. “It’s exciting to see him launch and watch him fly.”

[ ]
Doris INZoNe BUSINESS DEVELOPMENT MANAGER

239-376-1480 | dinzone@nmbnow.com | nmbnow.com
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YOU ASK. WE DELIVER.

More Trusted Trades

DISCOVER THE PERFECT SPACE AT VENTURE X NAPLES

Your Premier Co-Working & Event Venue in Southwest Florida

Trusted Trades are valuable vendors who

know how to serve the needs of REALTORS®.
You may not require their services for every
transaction, but when the need arises, you'’re
grateful for them. This group of vendors is
critical to your business. Most importantly, these
additional Trusted Trades will get the job done
and make you look awesome to your clients!

Home Maintenance

Let Our Solid Wepiation
BECKER B{ @r Sl
Handyman Clogets | _ _"j !

Painting Screen Repair
Flooring | Pressure Washing
Gabinetry | And More! 2

beckerhomemaintenance.com ,..

Aluminum Design and Fabrication
o9 COASTAL

Contact Us Today for
Fabrication Services
and Custom Fabrication

239.788.WELD
CoastalAluminum.com
3855 Davis Blvd
Naples, FL 34104

Junk Removal

d

13 ' -

239.500.JUNK (5865)
junkhaulingnaples.com

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
Apple Podcasts LISTEN ON @ Spotify amazon music
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venturex.com ¢ 239-300-9601 ¢ 4850 Tamiami Trail North, Suite 301 ® Naples, FL 34103

WHY VENTURE X NAPLES?

Versatile Event Space: Perfect for hosting up to 150
guests in a stylish, contemporary setting.

Flexible Layouts: Customize the space to suit your
event’s unique needs, from corporate meetings to social
celebrations.

Top-Notch Amenities: High-speed internet, AV
equipment, and a fully-equipped kitchen ideal for catering.
Professional Atmosphere: A modern and inspiring

environment that enhances any event, whether business or
personal.

Host Anything, Anytime:

Corporate Events & Meetings

Weddings, Baby Showers & Social Celebrations
Intimate Gatherings & Private Parties
Professional Study Groups & Seminars

Book Your Event at Venture X Naples and enjoy
a space that brings your vision to life.

Why settle for less when you can have it all?
Experience the best of coworking and event hosting at
Venture X Naples.

Contact us today to schedule a tour or
book your next event!

Reach out to Kathryn Parker, Director of Sales, at
239.326.3455 or kathryn.parker@venturex.com

WE LOOK FORWARD TO WORKING WITH YOU!




Home Inspections. Done Right.
Guaranteed.- Fk

INSPIRING CONFIDENCE IN EVERY HQME BUYER &
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+ Comprehensive Same Da’f Reportmg“‘w . AL
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= * Phones Answered Evenings & Weekends
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PHONE: 239-430-8220
WWW.NAPLES.HOUSEMASTER.COM

Smiley Graphics & Promotions
We’re so much more than a print shop!

with Paéfsonahzed
Cutting/Boards

We're a proud partner with
Prime Post, for all your sign
installation needs

PRIME [TOST

Carolyn Castaneda
carolyn@smileygp.com
239.298.4691
smileygp.com

it
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CHAPIVIAN
INSURANICE

GROUP

RIVATE FLOOD | INVESTMENT PROPERTIES

YIEARS

ESERVING SWEFL

LEFT TO RIGHT: BRIAN CHAPMAN, JANESSA WEILAND, CALEB CHAPMAN

THE AGENCY e
RELATIGNSHIP ey

A COLLABORATION YOUR CLIENTS REATORR . LiEN T BODRHE
AND TEAM WILL APPRECIATE. =

SCAN FOR YOUR FREE
CO-BRANDED PAGE.




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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interiorsbysbi.c/gm . ¢
954.445.0897 - i

Award Winning Houzz & ASID Designer



