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Keep your turf looking great
with our regular cleaning services.
We remove debris buildup,
deodorize with our Bio-Enzyme
Technology and improve the . L el
appearance of your turf! P-.'*frc p s

ARMIEICTAISTUREISERVICES]
* Artificial Turf Cleaning & Maintenance
* Artificial Turf Restoration
* Pet Odor Neutralization/Disinfectant & More
Putting Green Maintenance

619.535.8947 SCAN ME
- . SBSOLARCLEANINGEGMAIL.COM

Exterior Home Cleaning Services | Commercial & Residential | Solar Panel Cleaning & Bird Proofing
Energy Maximation Solutions

o e

When you need a getaway that's close to home, you need The Club at Kona Kai. Let our private
members-only club be your home away from home in Southern California. The privileges of
membership include a private beach, reserved poolside cabanas, fine dining, a luxurious spa, fitness
center, two waterfront pools, private member events, over 20 fitness classes and so much more.

I%,e M al Schedule a tour and picture

K U N A K A I yourself on our serene island.

Jeff Hornick
Club Membership Sales Marcos Delgado

jhornick@sdkonakai.com 619 E35TH047 - SOUth Bay

SCAN ME www.sbsolarcleaning.com

www.resortkonakai.com/private-club | 619-819-8144
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House blessings & clearings o Crystal gridding for homes
Private energy healing sessions  Meditation and spiritual classes
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sertified Healer and Teacher
awn@lightwithinheal.com
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

“CHECK OUT OUR

NEW SPONSORS!”

Color Home Staging + Design
(619) 859-1935

New American Funding
Martha Gomez
(760) 594-4727

SoCal Turf Cleaning
Marcos Delgado

(619) 535-8947
www.socalturfcleaning.com

South Bay Solar Cleaning
Marcos Delgado

(619) 535-8947
www.sbsolarcleaning.com

1031 EXCHANGE
apx1031

Jake Schiro
(800) 436-1031
apx1031.com

ATTORNEY - REAL ESTATE/
CONSTRUCTION LAW
Ginder Law Group

Eric Ginder

(760) 294-7736

BUSINESS/

LEADERSHIP COACH
Infuse System Business &
Development Coaching
Maryam Habashi

(702) 338-6011
infusesystem.com

CLEANING SERVICES
Rapido Cleaning Services
Fernando Nielson

(619) 885-8857

CONSULTING SERVICES
Omen Consulting

(818) 807-6223
www.omenconsulting.net
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EDUCATION

Pacific Southwest
Association of Realtors
(619) 421-78M1
www.PSAR.org

VAREP

Derek Barksdale

(619) 254-1496
VAREP.net

ESCROW SERVICES
California Preferred Escrow
Melissa Hernandez

(619) 621-4525
www.californiapreferred
escrow.com

Foundation Escrow Inc.
Natasha Keitges

(858) 527-5967
FoundationEscrow.com

New Venture Escrow
MetroSouthRP

(619) 948-9011
newventureescrow.com/contact/
chula-vista-branch/

Oakwood Escrow
Brianna Jensen

(858) 217-5264
www.oakwoodescrow.com

ESTATE SALES & AUCTIONS
Caring Transitions

Shannon Corrigan

(619) 459-3592
www.caringtransitions
sandiego.com

FINANCIAL RESOURCES
World Financial Group/
World System Builder
Jonathan Pagtakhan

(619) 964-2327
www.worldsystembuilder.com/
mypage/jonathanp/

HARD MONEY LENDER

First Security Mortgage
Home Loans, Inc.

Joy Parker

(858) 565-4466
www.Istsecuritymortgage.com

HOME INSPECTION

Morrison Plus Home Inspections
Danielle Wolter

(619) 672-7951

HOME STAGING

Yellow Rose Home Staging
Bess Ouahidi

(858) 775-7465
www.yellowrose
homestaging.com

HOME WARRANTY
Super Home Warranty
Leslie Grillon

(936) 499-6088
www.hellosuper.com

INTERIOR DESIGN/
STAGING/CURATIONS
Modern Unrefined
Design Studio
Stephanie Mulder
(559) 300-4984
mudstudiosd.com

LISTING SERVICE
Wispr

Lara Gabriele
(512) 638-7486
wispr.homewayz.io

MEDITATION & REIKI
The Light Within

Dawn Ressel

(415) 971-7465
www.lightwithinheal.com

MORTGAGE

Desert Coast Home Loans
Stephanie Garmo

(619) 944-9728

MOVING & HAULING
College Hunks Hauling
Junk & Moving

Eddy Jabbour

(858) 216-4600
www.collegehunks
haulingjunk.com

NATURAL HAZARD
DISCLOSURE

“The” Disclosure Report NHD
(619) 921-5527

PHOTOGRAPHY

Elizabeth Ireland Photography
Elizabeth Incrocci

(858) 395-6273
www.elizabethirelandphoto.com

PHOTOGRAPHY &
VIDEOGRAPHY/REAL ESTATE
Linked Preview

Brandon Pease

(928) 322-6960

PHOTOGRAPHY/

VIDEO PRODUCTION
SureshotProductions
(858) 880-5626
sureshotsproductions.com

PRINTING, SIGNS, &
PROMOTIONAL MATERIALS
Sign Setters

David Jaskulke

(951) 216-4451
www.signsetters.com

PROPERTY MANAGEMENT
GoldenWest Management, Inc
Jayson Yoss

(858) 779-0577
www.GoldenWest
Management.com

REAL ESTATE ATTORNEY
SoCal Realty Law
Shanna Welsh-Levin

(619) 232-7325
socalrealtylaw.com

REAL ESTATE SALES -
RENOVATION DESIGN
Renovate San Diego
Sarah Haliburton

(619) 751-7934
renovatesandiego.com

REAL ESTATE TRANSACTION
COORDINATOR

Transaction Processing
Services, Inc

Angela Ackerman

(602) 573-8756

mytpsinc.com

Transactions Realty

of San Diego

Veronique Miramontes
(619) 246-7493
www.transactionsrealty.com

RESORT & HOTEL

Kona Kai San Diego Resort
Scott Ostrander

(619) 452-3138
www.resortkonakai.com/
private-club/

OUTSHINE THE COMPETITION ON SOCIAL

SOCIAL MEDIA

MARKETING/ MANAGEMENT
Renzi Social Co

Amanda Renzi

(609) 402-1729
www.renzisocialco.com

TERMITE & PEST CONTROL
Knight Termite & Pest Control
Kenneth Golaway

(619) 280-2400

See How Renzi Social Co. Can Redefines Your Social Media.

San Diego Realtors, It's Time to Shine! Elevate your digital presence and outpace

the competition with the expert touch of Renzi Social Co. We're not just a social

media management company; we're your gateway to turning online interactions into

real-world success.

STRESS-FREE POSTING

LEADS, NOT JUST LIKES

STRATEGIC PLANNING

TITLE INSURANCE
First American Title
www.firstamericantitle.com

Ticor Title

Tony Santiago
(619) 410-7917
www.ticorsd.com

VIDEOGRAPHY/
PHOTOGRAPHY
Golden Lens Media
Calder Pearce

(619) 861-6202
goldenlensmedia.com

CONTENT PHOTOS DONE FOR YOU

OFFERI | believe in empowering businesses with the tools and insights they need to thrive in this
FREE SO digital world. That's why | am offering a FREE Social Media Audit, scan the code and

MEDIA sign up for your free audit today.

609-402-1729

renzisocialco@gmail.com
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Cathy Ginder Annie Petersen Joseph Cottle Amanda Renzi

Publisher/Owner Writer Writer Social Media Manager

Protecting Real Estate Investors and Real Estate Professionals

Experience Our

Maryam Habashi Calder Pearce Elizabeth Ireland Brandon Pease . f
Business Development Coach Photographer Photographer Photographer Webinar Series
Golden Lens Media Elizabeth Ireland Photography Linked Preview LLC

For Landlords

Have an Idea? socalrealtylaw.com |

el

swelsh@socalrealtylaw.com |3 nﬁﬁ
(619)332-1609 %..my

= ‘1-'1

Want to pitch, nominate or
share a really cool story
with our readers? Scan the
QR code below to share
with our Publisher.

.!.'_""r"

Jun Lee
Photographer

Sureshot Productions

but remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Fowered by Securm. Choice Lending

Partner with San Diego’s CLOSE IN 21 DAYS OR LESS,
top staging experts and experience NO HIDDEN FEES & LOW RATES!

the difference captivating spaces 6‘“ . 9 &w ;
make in selling faster and smarter. ﬁ"‘{"ﬂj/ Wﬁi{’ 6’51"”’ L{fj’ﬁ' ‘«*Q}

Transforming Listings into

At COLOR Staging, we don't just stage homes—we create
stories that buyers want to step into.

The Results Our Clients See

v/Homes sell faster

v/ Sell for more

v Capture more online attention

Veronique
Miramontes

Why Choose COLOR Staging?
v Easy, seamless experience

=y P Y
v/ Unique, memorable designs HH =1 ransaction Coordinator
v Transforms spaces for eye-catching, k _ Book a fr_ee !l!l—_'__'.—"_ —
click-worthy images - 3 o consulGation fr—r3yFr= Véronique (Vee) Miramontes
. } UOdag! E.-."-_lj_;!_": Realtor e Independent Transaction Coordinator
il ol Sty | ShUﬂE_ StﬂkES Stephanje Garmo
. nptigadns T LA Transactions Realty of San Diego
COLORHomeStaging.com (858) 245-3114 (619) 944-9728 Tel: 619-777-TRSD (8773)
61 9 859 1935 SSiokesiSecureChoicel ending. com Siephanis®GarmaHomeloans com Vee@TransactionsRealty.com
. . 1650 St. Suite 100, Riverside, CA 92507 www.TransactionsRealty.com
colorhomestaging@gmail.com SCL Corporate Office, 1650 Spruce St. Suite 100, M-F: 9:00-5:00
DRE # 01235618
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PUBLISHER’S NOTE

Happy
New

Year!

Season’s Greetings!

Welcome 2025! It’s hard to think
that we are embarking on our
third year in print! We have had
such a great time these last years,
and can’t wait for more to come!
You will see some new content in
our next few issues. We will take
a look at the wonderful people
who run our local associations,
get a deeper dive into a realtor’s
everyday life, and learn about
their top picks of items that help
make them successful in life

and real estate! This month, our
cover story is Genie Irish. She

is the owner of Costa Modern
Properties, and the new President
for NAHREP in 2025! We are also
featuring Kalen Esguerra as our
Rising Star. You might recognize
that name, his dad, Leo Esguerra,
was our cover agent in March of
2023. Kalen is following his dads’
footsteps and building a career in
real estate. Our Partner Spotlight
this month is Jonathan Paghaktan
of World Financial Group/

World System Builder. Jonathan
specializes in helping people

plan how to save money, pay of
debt, and build wealth. Again, we
have some fantastic nuggets from
our own business development
coach, Maryam Habashi, in Infuse
Insights. I hope you are all excited
for the coming year, we definitely
are here at Metro South San Diego
Real Producers!

Cheers!

Cathy Ginder-Publisher
cathy.ginder@n2co.com
858-735-8026
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Martha C. Gomez
Sr. Loan Consultant
NMLS # 253249

C 760-594-4727

F 619-566-4074

loansbymarthacgomez@gmail.com

MARTHA C. GOMEZ

Where Your Dream Home
Meets Trusted Expertise

With an unwavering commitment to clarity and honesty,
Martha empowers her clients to make informed decisions
while ensuring a smooth and stress-free experience.
Through her work, Martha doesn't just facilitate loans- she
builds dreams, creates opportunities, and fosters brighter
futures for families across borders.

newamericCan
FUNDING

Martha.Gomez@nafinc.com | naf.com/MarthaGomez

7676 Hazard Center Drive Suite 400
San Diego CA 92108

MAKE IT A WIN-WIN SOLUTION:

SECURE CASH OFFERS FOR YOUR CLIENT

YOURTRUSTEDLOCAL [
INVESTOR PARTNER

(619) 603-0915 .

@RENOVATESANDIEGOLLC

Omen Consulting is a strategic
consulting firm committed to

Founded and led by Ozzy Meneses,

AICP, Omen Consulting specializes in
community engagement, strategic
planning, and public affairs, with a
focus on supporting clients in

iy
building genuine connections and (= i
driving positive change. The firm { ¥
partners with communities, =
businesses, and organizations to
strengthen their outreach,
storytelling, and strategic impact,
ensuring their goals align with
community-centered values.

Ozzy Meneses
818-807-6223
OmenConsulting.net
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INFUSE INSIGHTS

The Four Pillars of Ultimate Succesls:

Building Balance for Sustainable Growth

BY MARYAM HABASHI- TRANSFORMATIONAL BUSINESS COACH

In the demanding world of sales and
leadership, achieving balance is the key
to preventing burnout and ensuring
long-term success. Running a business
is not a destination; it’s a continuous
journey. To thrive, leaders must focus on
four essential pillars: Syncing Personal
and Professional Goals, Mastering
Financial Awareness, Prioritizing
Mental and Emotional Wellness, and
Pursuing a Greater Purpose.

1/ Sync Your Ambitions: Align Personal
and Professional Goals

Success begins with clarity. Aligning
your personal goals with your
professional aspirations creates a
roadmap for fulfillment. This alignment
ensures that your daily actions support
both your personal happiness and
career growth. For example, prioritizing
family time while pursuing professional
achievements establishes a sense of
balance that sustains motivation and
prevents burnout. When you sync your
ambitions, every milestone brings a
deeper sense of satisfaction.

2 / Build Your Freedom: Master
Financial Awareness and Wealth
Financial freedom is the foundation of
opportunity. It’s not just about earning—

INFUSE system
Coaches Top Producers,
Team Leaders & Executives

it's about managing and growing your
wealth effectively. Professionals who
maintain financial awareness can
minimize stress, make smarter decisions,
and reinvest in their growth. Whether
it’s budgeting, saving, or learning to
invest wisely, taking control of your
financial future empowers you to lead
with confidence. Wealth, when managed
well, becomes a tool for achieving both
personal and business goals.

3/ Fuel Your Mind: Prioritize Mental and
Emotional Wellness

A sharp mind and a healthy body are
your greatest assets. Reflecting daily on
your mental and emotional wellness

is crucial to maintaining energy and
focus. Simple habits like regular
exercise, mindfulness, and setting
boundaries at work help prevent
burnout and foster resilience. Leaders
who prioritize their well-being inspire
their teams to do the same, creating a
culture of health and productivity.

4 / Lead with Purpose: Pursue Your
Ultimate Why

Success without purpose is fleeting.
Identifying and embracing your greater
purpose provides the motivation to
overcome challenges and stay the

TRANSFORMATIONAL BUSINESS DEVELOPMENT COACH

Transform your results! Our proven

SYSTEM mentors you to 4X weekly

Maryam Habashi, M.Ed.
Certified Behavior Profiling Coach

course. Whether it’s mentoring others,
contributing to your community, or
building a legacy, your purpose acts as
your guiding star. Leaders with a clear
“why” inspire trust, loyalty, and passion
in those around them.

Finding Your Balance
The key to lasting success lies in
balancing these four pillars. Sync your
goals to live authentically. Manage your
wealth to secure freedom. Prioritize
wellness to sustain energy. And lead
with purpose to create meaning. When
all four areas work in harmony, you
unlock the ability to lead, innovate, and
grow sustainably.

Remember, success is a journey, not
a destination. By building balance into
your life, you’ll thrive as a leader and
create a legacy that lasts.

Do You Plan to Execute a 1031 Exchange

American Property Exchange (APX 1031) is a
leading provider of tax-deferred 1031 exchange
services. Take advantage of a 1031 exchange on

the sale of your investment property to defer
capital gains and preserve wealth.

A P X pURE! .'

sales and recruiting appointments, while
boosting closing ratios f 0% to 50%. . . :

costing closing ratios from 307 o 5 American Property Exchange Services, LLC1031 Exchange Services
Achieve massive sales growth without

sacrificing work-life balance.

EXPERIENCE NEXT LEVEL GROWTH - Scan to Book a Call! infusesystem.com




Real Estate — It's in the Family

PHOTOS BY CALDER PEARCE GOLDEN LENS MEDIA

My real estate career started towards
the second half of 2023. I first figured
out how to get licensed, following that I
started taking the classes and I was able
to register for the official exam after my
3 certificates. However, I did grow up
with my dad being a real estate agent
for most of my life. I was able to get a
bit of understanding of how busy a real
estate agent can get. A couple years after
highschool is when I finally committed
to begin my career as a real estate agent
after growing up with it most of my life.

Before I was a real estate agent I was
attempting my own online businesses
along with working at a front desk of a

gym. The online businesses consisted

of all the commonly popular and still

is trending at the moment which were
SMMA (Social Media Marketing Agency),
E-commerce, and drop shipping.

I'would say I am more passionate about
learning in this business. Especially how
new I am to this business. There is so
much to learn and most of the stuff I do
learn in the business pretty much could
be implemented into most businesses.
There are many people out there that
have been in it for an incredible amount
of time and have told me they are still
learning till this day. And I feel as if that
would go for anything in life, no matter
how experienced or amount of time

you have been in for whatever it is you

do, there will always be more to learn.
I truly feel as if that’s the best part of it
and just life in general.

I'would say there’s a few things that are
pretty rewarding about the business.
One would be meeting everyone along
the way whether it is a client, co-worker,
partners or even just other realtors.
Another is the earning potential for
sure. Working at a front desk at a gym
is not always going to pay you the most
amount of money. So, when I made

the move to transfer over to work with
my dad in real estate the possibility

of higher income was a big part of

the change. Also getting to see a lot of
different homes and especially the units
downtown.

The biggest challenge I personally face
in the business are two things: learning
and finding clients whether it comes to
buying or selling. Starting off with the
learning aspect, it’s kind of like you have
to learn from experience because there
are so many different situations in so
many different things in the business.
You can’t always be taught how to deal
with situations but you may be able

to prepare for it. Second, it is not the
easiest thing to find people who are
shopping for a home or selling a home.
It is the biggest purchase or sale people
make. Also contracts and how to put
deals together.

My favorite part of being a realtor
would definitely be similar to the most
rewarding part of the business. Where
I get to see different houses around San
Diego meet different people also the
earning potential.

All Tknow so far is that real estate
fits into my dreams and goals in the
perspective of learning how to push

Metro South San Diego Real Producers - 15



OW UP WITH THE
LIST OF THE OPEN HOUSE
ATTENDEES THAT YOU

JUST DID LAST WEEKEND."

N

myself to work every day. No one else
is going to drag you out of bed to go

out and look for clients or even just
follow up with the list of the open
house attendees that you just did last
weekend. Basically, that practice of
pushing yourself to grow this business
is a practice that could be implemented
in whatever it is in life whether that’s

16 - January 2025

working on your physical health, wealth
or even your spiritual health.

What are your hobbies and interests
outside of Real Estate?

My hobbies outside of the business
are quite a few. I really enjoy cars
and working on mine, rock climbing,
Surfing, and just going on dates with

my girlfriend at the beach like late night
walks or spending time with family.

Any favorite books?

The Bible is my favorite book for sure.
I am a big Jesus fan. I always try my
hardest to live like him, I fail all the
time everyday. But never stopping the
attempt to live like him every day is
what success is to me.

Tell us about your family

My family is a family of four in
San Diego. I have my mom dad
and brother, I'm the oldest. My
mom’s side is from Mexico and my
dad’s side is in the Philippines.

Define success

Defining success is definitely subjective.

I think success is being able to hit

your plan A without having a plan B,
because no matter what, if someone
truly tries their hardest to achieve
whatever it is, they will do everything
in their power to achieve it and will
achieve it. Ultimately to me success is
being able to live like Jesus in all areas
of my life, whether that’s wealth, health
and obviously spiritually.
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} PHOTOGRAPHY

FORTRAIT | FAMILY | EVEMT | PROPERTY

WWW. ELIZABETHIRELANDPHOTO.COM

(858) 395-6273

BOOKINGEELIZADETHIRELANDPHOTO.COM

&
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SERVING SAN DIEGO &
SOUTHWEST RIVERSIDE COUNTIES

sigm
setters

REAL ESTATE SIGN PRINTING,
DESIGN, INSTALLATION,
REMOVAL & STORAGE

SignSetters.com &
BestPrintedSigns.com

619-607-9099

@signsetterssocal

L EEE
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11th Edition SHIBA
Report Overview

84

A Message from the San Diego Board President of NAREBSD
Dear San Diego Community,

As President of the San Diego Chapter of the National
Association of Real Estate Brokers (NAREBSD), it is my honor
to share with you the highlights of our SHIBA (State of Housing
in Black America) Report. This report is a vital reflection of
our commitment to promoting democracy in housing and
addressing the challenges impacting Black homeownership
within our region.

The SHIBA Report provides invaluable insights into the
disparities, opportunities, and pathways toward achieving
sustainable homeownership. It underscores the importance of
collaboration among real estate professionals, policymakers,
and community leaders in breaking down barriers and
creating equitable housing solutions.

As we continue this critical work, I invite you to join us in
building a more inclusive housing market—one that ensures
every San Diegan has access to the American Dream of
homeownership. Together, we can shape a brighter future for
our community.

Sincerely,
Darrill Cook
President, NAREBSD San Diego Chapter

Introducing the 11th Edition of the State of Housing in Black
America (SHIBA Report)

The State of Housing in Black America (SHIBA Report), now
in its 11th edition, continues its vital mission of examining
the challenges and opportunities that Black Americans

face in the housing market. This annual report released by
the National Association of Real Estate Brokers (NAREB),

18 - January 2025
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provides a comprehensive analysis of the systemic barriers to
homeownership, disparities in access to credit, and the broader
impact on wealth-building in African American communities.

Key Points from the SHIBA Report:

* Persistent Racial Homeownership Gap: The report
highlights the ongoing disparities in homeownership rates
between Black and White Americans.

» Systemic Barriers: The SHIBA Report examines
the systemic barriers that continue to hinder Black
homeownership, including discriminatory lending practices
and limited access to credit.

* Wealth-Building Opportunities: The report emphasizes
the critical role of homeownership in building wealth and
achieving financial stability for Black families.

* Policy Recommendations: The SHIBA Report provides
concrete policy recommendations to address these
challenges and promote equitable housing opportunities.

Call to Action:

* Read the Report: We encourage you to read the full SHIBA
Report and share it with your networks.

* Join the Conversation: Engage in discussions about housing
equity and share your insights on social media using
#ShibaReport and #NAREBSD.

* Support NAREB’s Mission: Get involved with our local
chapter and support our efforts to promote fair housing and
homeownership opportunities for all.

Together, we can make a difference!
#NAREB #ShibaReport #HousingEquity
#BlackHomeownership #RealEstateJustice

OUR SERVICES:

YELLOW * Home Staging
ROSE e Expert AirBnB Services

e Furnish Your Rental

HOME STAGING * Interior Design
* Remodel and Renovate

CONTACT US! 858-775-7465 O A
info@yellowrosehomestaging.com &

Yellow Rose

HOME STAGING

Your Neighborhood Property Managers
Rent It Like You Mean It

OUR REALTOR
PARTNER PLEDGE
We Don’t Do Sales...
So You Will NEVER
“Lose” A Client.

Goldenwest
ManagementInc.

— e ——

We Are Here For All Your Property Management Needs

Kick your
new year into hi

Have you committed to working more efficiently in 20257 First American Title offers

state-of-the-art tools, resources, and customized title solutions designed to help you
work smarter and save valuable time. Allow us to demonstrate these benefits and
more that come with working with an industry leader.

Greg lves 85 5976, Jordan Smith

SDTitleTeam&firstam.com | www.SDTitleTeam

. i Audrey Means 617.212 2945, Crystal Bonetto




TRANSACTION PROCESSING

SERVICES, INC
LET US HANDLE THAT

ALL INCLUSIVE
TC SERVICES | DEDICATED SUPPORT
EXPERIENCE SEAMLESS PROCESSING

LET US HANDLE
THAT- SO YOU
DON'T HAVE TO!

Ask us about our $89 TC Fee

858.221.0168 | support@mytpsinc.com
www.mytpsinc.com

THE MOST TRUSTED NAME IN ESCROW™

vww.OakwoodEscrow.com
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The Disclosure Report for

REAL PRODUCERS

First
Security
Mortgage

Real Estate Loans & Trust Deed Investments
Since 1972

* Equity Based Real Estate Loans
» Hard Money Loans Made Easy
« Purchase / Refinance / Cash Out

Joy Parker
Broker Associate
! DRE:01829323

P NMLS:2223041
Cell: 619-920-4700

joy@lstsecuritymortgage.com

LINKED
PREVIEVY

A VETERAN OWNED BUSINESS
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o * Bringing Listings to Life
E"?Eﬁ One Room At ATime

Contact us Today!
(928) 322-6960
linkedpreview.com



JONATHAN
PAGTAKHAN

At World System Builder, it's all
about helping clients succeed.

BY JOSEPH COTTLE
PHOTOS BY BRANDON PEASE- LINKED PREVIEW, LLC

Just exactly how does a physical therapist get into
financial services?

Well, you have to love helping people, but
Jonathan Pagtakhan needed some help of his own,
first. “World System Builder had workshops to teach
people about money, and one of the workshops was
about increasing cash flow and debt management,”
Jonathan remembers. “I had about $15,000 in student
loan debt, and I didn’t know how to really pay them
because it was a big amount of money. But once I
understood that you don’t pay just the minimum, you
just have to pay more than that to pay off the debts
a lot faster, it made sense. I was able to apply that
knowledge. So, I completed their five workshops,
and after learning all that knowledge I wanted to
jump ship from working in healthcare straight into
financial services.”

Those two worlds—healthcare and financial
services—seem completely disparate, but not to
Jonathan. He had a notion that physical therapy
wouldn’t be the right fit, so, after graduating college,
he pressed pause and worked as a line cook at a
ramen shop to make ends meet. It just so happens
that World System Builder was hiring new agents.
“I'was approached by this opportunity and, uh, you
didn’t need, you know, to go back to school to get a
degree,” Jonathan says. “All you needed were the
necessary licenses by the state of California to be able
to practice. Granted, I had a lot of questions about it,
but I managed to take the necessary tests and I have
been here ever since.”

For Jonathan, it’s all about helping clients, which
made the transition easy— “It’s about helping people
understand how money works. You know, a lot of
people are very unaware about certain things, but
making sure that people have a good retirement, are
able to live the American dream of owning their own
home or being comfortable and seeing their kids
grow up—it’s about going from financial insecurity
to financial security and becoming financially
independent as they get older.”
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Group, takes a client-based approach to their
services, and Jonathan is particularly passionate
about that model. “Many traditional financial
services companies will always push product
commission, saying that their solution is better than
another one,” Jonathan explains, “but we have to
break away from that. Through these educational
workshops, we show people the pros and cons of
certain solutions as well with the concepts. There’s
no one shoe that fits everybody. Everyone’s financial
picture is different. Most companies have only one
solution that they offer, so there’s a very high chance
that the client could be missing out on other solutions
that could help them out.”

The company still hosts the workshops that drew
Jonathan to the industry, and they’re all free. Anyone
who needs help can join the zoom meetings to learn
financial acumen to start changing the trajectory of
their financial future.

Jonathan isn’t all numbers, though. He’s a world
traveler, just getting back from a trip to Europe this
month, and he’s trying to stay active by playing pick-
up basketball. He’s getting married soon, too, and
he’s hoping to binge some Netflix documentaries and
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World System Builders, part of the World Financial

shows with his wife-to-be once all the dust settles
down after the wedding.

Ask him about Filipino food, and youwll need to
start taking notes. He’s passionate about his Filipino
heritage, and he cooks recipes at home that he’s
learned from family over the years. “A lot of people
think I'm crazy, especially Filipino families,” he says,
“that coconut milk doesn’t belong in adobo, but
they’re wrong. I have a lot of pride about that—it
adds more flavor to the food. After one day, it literally
is like the best soup in the world with the chicken. [I
love] kare-kare, which is like a curry-ish style meal,
and I know everybody loves the lumpia, the babinka
and all that stuff, and there’s also sinigang.”

Financial services are serious business, but
Jonathan doesn’t make it feel that way. “Ilook serious
at a lot of events for Real Producers,” he admits,

“but 'm a very laid-back guy, always open for
conversation, getting coffee, or seeing how we can
help each other in business. Knowledge about real
estate also coincides with knowledge in finance. So,
for those that are eager to have a finance guy to work
with, I can work with pretty much any industry.”

Again, Jonathan is all about his clients, helping
them find their way to their dream:s.

Lol s COMMITTEES

WEDNESDAY, JANUARY 15, 2025 | 3:00 PM - 6:00 PM
BUFFALO WILD WINGS MISSION VALLEY
1640 CAMINO DEL RIO N SUITE 1376, SAN DIEGO

‘Capartunity ta. gather, infanmation while deciding an inualuement
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v/ Comprehensive commercial cleaning

W/ Key Turnover Cleaning & Sanitation Services
/ Floor Maintenance (buffing, stripping & waxing)
/ Post-Event Cleaning & Post-Construction

/ Window Cleaning

Eco-friendly cleaning product Ju n Lee

619.885.8857 ( call/text ) 858.880.5626
) . ) team@sureshotsproductions.com
rapidocleaningsd@gmail.com TAILORED CLEANING PLANS

OO @rapidocleaning 100% SATISFACTION & RELIABILITY GUARANTEE
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THE GENIE IRISH
SUCCESS STORY

BY ANNIE PETERSEN - PHOTOS BY BRANDON PEASE- LINKED PREVIEW, LLC
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* Need a plumber? Check.
* Landscape questions? Check.
 Inspiration for remodeling? Check.

“I truly continue to be in the lives of my
clients — and I think most of my clients
do become friends.”
In fact, they become partners on
some level for the philanthropic
and community support initiatives
Genie is passionate about. She
says she will invite them to donate
$20.00 or give up a coffee for a
purpose greater than real estate.
“Money is just the financial reward.
For me, it’s just a vehicle of opportunity
to do other things. We just dropped off
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270 pounds of canned goods for the food
bank this week. I have a toy and blanket
drive on my doorstep right now, and

we build two homes in the Dominican
Republic each year.”

The success of Genie Irish comes as a
first-generation American who grew up
seeing the dedication and commitment
of an immigrant mother who owned
her own home in Imperial Beach. She
recalled visiting homes in Coronado
with her mother, who owned a cleaning
business, and said she was staring in the
face of what she wanted. Some people
might see the way others live and believe
it isn’t possible, and instead Genie says
she knew the sky was the limit.

“It’s the dream and the vision,” she
said. “My Mom always taught me to
never settle, and if you want something,
you better go get it! If you want to buy
those shoes, you better go get a job.”

So, she did. And now, she’s building a
team with Costa Modern Properties and
creating boundaries that allow her to
create meaningful memories with her
family. She says she’ll balance out her
weekends for everything from an open
house for a client to a baseball game
for her son. He knows he will be the
only child of 300 people at the National
Association of Hispanic Real Estate
Professionals gala when she’s inducted
as President.

“I am setting boundaries and
prioritizing things that are just non-
negotiable,” she said. “I make my
husband’s breakfast, pack his lunch, and
make dinner - it may be a traditional
way of living, but that is his love
language and that fulfills me.”

In listening to Genie share her story,
it starts to emerge like a Ikigai, the
Japanese word that refers to passion,
vocation, profession, and mission —
where doing what you live, what you’re
good at, all meet what you are paid for,
all because it meets some sort of need in
the world.

“I feel like the universe, or God, put
me on this planet for a larger mission
than myself, like something bigger
than myself.”

Genie is taking advantage of every
innate skillset to teach, motivate, and
inspire others whether it is to collect
cans or donating money to build homes
in the Dominican Republic.

“Part of charity is bringing it out
in someone else and giving them the
opportunity to feel a part of something —
something that’s not for my own ego.”

When immersed in real estate, or
caring for her 18-month-old, her son, or
spending time with her husband, you'll
find her as host of American Dream
TV. Or, on the other side of the screen
watching a guilty pleasure of “Love is
Blind” on Netflix.

One thing is for certain: there is
nothing blind about Genie Irish.

“It’s the daily touches of someone’s
life that can make you better. It’s so
attainable for all of us.”

It’s the daily touches
of someone’s life that
can make you better.
It’s so attainable for
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BUILT BY AGENTS FOR AGENTS, WISPR EMPOWERS YOU TO STAY AT THE HEART
OF REAL ESTATE WITH NEXT-GEN TOOLS & POWERFUL NETWORKING.

quuigpr CONNECT

Engage with industry stake holders in an elite
agent-only network. Uncover opportunities from
unlisted properties and discreet buyers. Control
who you wigprto and who will_wigprback.

Take the commitment to succeed
further by joining the conversation and
elevating your brand with just a _.-Mﬂﬁpr.
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AROUND TOWN

Women’s
Council of
Realtors
San Diego

Installation Gala 2024
at Kona Kai

PHOTOGRAPHY BY DON ANDERSON
INSIGHT PHOTOS, INC
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AROUND TOWN

Installation Gala 2024

PHOTOGRAPHY BY BRANDON PEASE,
LINKED PREVIEW LLC

}‘ 5o’

L
( F

W\
%"‘% &ﬁ

~4'" ! .

1)

Metro South San Diego Real Producers - 35

34 - January 2025




» Residentials
» Short-Term Rentals

» Airbnbs / Vacation Rentals
« Home Staging

» Lobbies / Offices

| ContactUs: OF 140
510.316.9856
559.300.4984 (W)5=2
I design@mudstudiosd.com

MOVING, JUNK REMOVAL
GENERAL LABOR, DONATION PICKUP
SELL HOMES

FASTER

With College Hunks

SPECIAL DISCOUNT FOR
REAL PRODUCERS!

$29 OFF

ALL SERVICES

EDDY JABBOUR

Serving East County, South San Diego,
Poway & Del Mar.

858-216-4600

SUPER

Home Warranty. Reinvented.

Brok
Ap;%a?::e >

{@} Broken >

System
@& Maintenance >

Leslie Grillon

936-499-6088

hellosuper.com
leslie@hellosuper.com
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- We perform thorough, detailed home inspections, with the
following additional services offered:

- pool inspections, sewer lateral scoping, mold testing

- Drone roof inspections and thermal imaging are included in every
inspection at no additional cost

- Detailed, comprehensive, narrative style inspection reports
provided the SAME DAY!
- Customer service is our top priority - we
go above and beyond in every inspection

pluse

MorrisOn

Property Inspections

= America’s premier
property inspection
company

Call/text for easy scheduling! 619-672-7951

RESIDENTIAL -

With over 90 years of carnbined expeﬁence in the r.ttle industry we have
the knnwledgg and experis | :

fff) TICOR TITLE

YOUR ELITE TITLE TEAM

COMMERCIAL < PURCHASE

“CARING IS OUR

COMPEIITIVE EDGE”

COREENA MULLOY TONY SANTIAGO SANDRA BANTEIR
Sales Executive Senior Sales Executive Sales Executive

(619) 567-9277 (619) 410.7917 {619) 890.5553
CoreenaMulloy@ricortite.com Tony.Santiago@ticortitle.com Sandra.Banteir@ticortitle.com

REFINANCE

JOSE MELARA

Senjor Sales Executive
(619) 495.7605
Jose.Melara@ticortitle.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

The REAL ESTATE MARKET
is changing; do you have a
risk management program for

your real estate business?

If not, call me, let's talk!

ERIC GINDER, ESQ

Ginder Law Group
eginder@ginderlaw.com

760-294-7736-office
619-743-5341-mobile




