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Why Are These Full-Time Moms Turning
: Heads In Las Vegas Real Estate?

Because They Refuse to Be Defined by Limits:

The journey o success in real estate is notoriously grueling. Add the demands of motherhood, and many would say ir's impossible.
But Gissele Tejada and Liberte YVaughn don't just defy odds—they crush them. These dsing stars at the Galindo Group are redefining
what it means to be a “working mom” in an industry that demands everything,

Because They Lead with Empathy and Strength:

MNavigating the chaos of buying or selling a home can overwhddm anyone. Gissele and Libertie are masters at channeling compassion
while maintaining unflinching honesty. They don't sugarcoat the challenges—they puide their clients throuph them. For those who
teel stuck or uncertain, these women are proof thar clarity and empowerment can transform dreams into reahiry,

Because They Know the Power of Coaching and Mentorship:
Some people fear feedback: Gissele and Liberne thewve on it Under the mentorship of Josh
Galindo, these agents soak up wisdom and hustle to make their vision a reality, Their openness
ro growth and willingness to ourwork the competition are tming them into the agenrs
everyong will want on their sice.

Because Family Is Their Superpower:

Famuly 15 at the beart of evervthing they do. Gassele and her husband, Colin, are
raising three children—Cole (%, Connor (4), and Caleb (3). Having relocared from
Hawan to Las Vegas, Gissele 1s passionate about helping others transinon to the "9th
island" and achieve the dream of homeownership. Libertie, alongside her hushand,

Bobby, is a prood mom to Tyms (11), Talise (8), and Theo (3). After a successful 18-vear I\ﬁ
career a8 4 retail manager, she is channeling her skills into real estate while setting an inspirng
example for her children.

THE MESSAGE EVERY MOM NEEDS TO HEAR

To the mom reading this who feels like her dreams have been eclipsed by endless ro-do lists
and self-doubt: You don’t have mo serde. Gassele and Liberne have proven thar success dogsn't
belong to the single, the childless, or the lucky—it belongs to the determined.

Their message?

“Stop warting for permission. Take a chance on yourself. You can have the family and the
career. You can be rired and successful. And when the word says vou can't, show them thar
vou can.”

@ (tmssele_hiZhv
@ (libernevaughn
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Excellence A Fancy Website Doesn't Close Deals
30 years of experience does!

Our beginning-to-end process average is 14 days...experience counts!
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If you are interested in contributing or nominating Realtors for certain
stories, please email us at mike.maletich@realproducersmag.com

The Ultimate Home Inspection Experience”

» Choice of Home Inspection Packages
+ Convenient scheduling

* E&O insured

* Reports produced on-site

o i
FEATURING | IPILLAR' POST’

HOME INSPECTORS

* PTP360 * PTPFloorPlan
Interactive 360° Visual A measured floor plan of
Inspection Summary the entire home
The Skyline Team
» PTPEstimates * PTPHomeManual 702-285-5332
e A The digital owner's manual X .
Cost estimate for Inspection ¢, tha home skylineteam@pillartopost.com

Summary items

skylineteam.pillartopost.com
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GO ALL IN ON
EVERY DEAL!

Your Partner for
a Winning
Home Warranty

/

AMBASSADOR PROGRAM

PARTHERED WITH

M nes:

v Discount on the Ambassador Own Home Warranty
v 40% Off All Home Warranty Policies

v/ Credit Your Buyer Up to 40% on Renewal

v/ Earn Up To 40% Compensation

__..A
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ART GALLERY

Park West Gallery
(248) 354-2343
parkwestgallery.com

GENERAL
CONTRACTOR

RM General Contracting
(702) 458-2772

HOME INSPECTION
Bridge Home
Inspections

(702) 722-2222

HouseMaster
Home Inspections
(702) 534-4144

Odin Home Inspections
(702) 848-3998

'I‘..'I‘

< OLD REPUBLIC HOME PROTECTION

- *
g

Pillar To Post - The
Skyline Team
(702) 285-5332

Win Home Inspection
(702) 336-4190

HOME WARRANTY
ACHOSA Home
Warranty

(702) 908-9003

Dwellness
Home Warranty
(702) 344-7652

Old Republic
Home Protection -
Francine Willis
(702) 604-2004
www.orhp.com

Focus on Success
We'll Handle the Repairs

Include an Old Republic home warranty with every
transaction, and you may:

* (Gain a competitive edge for your listings and sales.

« Empower your clients to make informed decisions by sharing
the home warranty benefits.

Old Republic Home

Protection - Stacia Brain

(702) 596-3752

INSURANCE
Goosehead Insurance
(725) 213-7221

INTERIOR DESIGN
Reveal Interior Design
(702) 624-1343

MORTGAGE
Citizen’s Choice
Mortgage

(702) 433-5626

Fairway Mortgage
(702) 713-7206

HighTech Lending
(702) 491-2583

Pride Lending -
Andrew Dort
(725) 780-5001

PHOTOGRAPHY/
REAL ESTATE
Spaces and Portraits
- Albert & Liliya

(424) 236-8553

PROPERTY
MANAGEMENT
GoldenWest
Management, Inc
Jayson Yoss
(858) 779-0577
www.GoldenWest
Management.com

REAL ESTATE MEDIA
Rocket Lister
(480) 570-8455

Seubert Media
(702) 884-0181

Valley Wide
Photography
(702) 379-4119

SOLAR
Sun Solar Solutions
(702) 569-8555

TITLE COMPANY
Fidelity National
Financial

(702) 877-3003

Landmark Title
Assurance Agency
of Nevada

(702) 869-1111

Effectively Navigating the

Insurance Maze for Your Clients

Smarter Insurance. By Design.

+ Build client trust by offering professional solutions, showing you
care about their well-being before, during, and after the sale.

Leave covered home system and appliance repairs to us so you
can focus on your clients.

Contact us today for details!

Francine Willis Stacia Brain
Senior Accoun! Executiae Senicor Account Executive
T: 580.308 6466 I 5680.308.6509
C: 102604 2004 C: 102.586.3752
Francine\WiGarhp.com StaciaBorhp com

miprhp comfrancinewilis my.erhp comistaciabrain
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INSURANCE

Experience the
Goosehead Difference Today!

Joe Mascio
Agency Owner

725-213-7221
License #: 789773

SUNSOLAR

SOLUTIDNS

Realtors! Get Paid up
to $15K to Refer Solar!

Over 10k Installs Completed
25 year warranties
No Door Knocking

No Selling
JUST REFER THE CLIENT AND GET PAID

CALL TODAY

CRISTIAN HERRERA

Lic # 0091139 Project Bid Limit $245K

UNVEILING OPULENCE IN EVERY DESIGN [IOSiiiiiis

- A

KRISTIE
SCHNEIDER,

OWNER

MASTER CERTIFIED

702.624.1343
REVEALINTERIORDESIGN.COM

COMPLETE CURATION FOR: REMODELING + FURNISHING « NEW CUSTOM BUILD PROJECTS

“Learn how to increase real
estate business
with Solar”

Endorsed by:

SOLAR SIE

Noah Herrera
Aaron Taylor
Kirby Scofield
EhrenAlessi
Mike Roeland

SeEMa

DONeRIght.

SCAN TO EASILY;

B KON
399K oML Ask me how:
2 HouseMaster
--'|:|" | Cloud can helpyou
s LEy 1 . scale your business!.

SHAWN DAVIS; LOCAL OFFICE'OPERATOR'
702:534:4944 | HouseMaster.com/Summerlin
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LHighTechLending

Pre-Approvals in Minutes,
Partnerships for a Lifetime

YOUR COMPETITIVE EDGE IN LAS VEGAS REAL ESTATE
$ ‘_a

Mike Maletich Kevin Kerata Kendra Woodward
Owner Publisher Editor & Writer
412-606-9954 919-397-2288
mike.maletich@n2co.com kevin.kerata@n2co.com

Lanie Schaber Albert and Liliya Mitzie Maletich -
Ad Strategist Spaces and Portraits Promo &
(424) 236-8553 Photo Shoot Coordinator

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

E
www.spacesandportraits.com 412-605-9491
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 |
publisher may be held liable or responsible for business practices of these companies. /

WE TURN PROPERTIES INTO 4 e

Charisse Nader
Mortgage Loan Originator
NMLS #2125198

IF i

g | e Instant Pre-Approval Hotline: /|
artnerawith:-Us tc/Unlock the || LE o -l — | <FER,

“WIN™ in Every Inspection 702-682-1196 : K x G
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M . Thomas Seubert, Owner
702.884.0181
SeubertMedia.com

LasVegas.HighTechLending.com PARTNER

PHIL WHALEN HighTechLending, Inc. NMLS #7147 ReAL FRODUCERS
e HTL Las Vegas NMLS #1540198 20 RP| 24
702-336-4190 | summerlin.wini.com | License 003 0002665 RES BOOST YOUR LISTINGS TODAY | SO G
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With a career spanning over two decades, Brandy White-Elk is more than a seasoned real estate

professional - she’s a community advocate, problem solver, and trailblazer in the Las Vegas real

estate market. Through her brokerage, Innovative Real Estate Strategies (IRES), Brandy has built

a reputation for empowering families to achieve their dreams while emphasizing the importance

of long-term financial security and generational wealth.

Brandy’s journey began far from the city
lights of Las Vegas, born in Delaware
and raised across multiple state lines
due to her parents’ Air Force careers,
Brandy’s family eventually settled

in Klamath Falls, Oregon, where she
completed high school. The talented
young athlete earned a Track & Field
scholarship to Lane Community College,
and continued her scholarship and
education at California State University
in Sacramento. It was ultimately a
culmination of experiences that laid

the foundation for Brandy’s resilience,
adaptability, and determination.

Her professional journey started in
the financial services industry, where
she worked as a financial advisor
with Primerica. During this time, she
developed a deep understanding of
money management and wealth-building
strategies - knowledge she now brings
to her real estate practice. However,
her path to real estate was sparked by a
more personal experience; frustrated by

unprofessional agents during her own
home-buying journey, Brandy recognized
an opportunity to bring integrity and
excellence to the industry.

Driven by her philosophy of building
generational wealth through real
estate and financial education, Brandy
has focused her career on helping
clients in complex or distressed
situations. Her expertise and empathy
enable her to guide homeowners
through difficult decisions with both
professionalism and care, explaining,
“There’s a unique skill in navigating
distressed situations, and I take pride
in helping families find solutions.”

As 2019 til today brought with it new
experiences, the pandemic presented
Brandy with uniquely personal
challenges that only deepened her
mission. After losing her father and
managing the complexities of his estate,
she became a passionate advocate for
educating families about wills, trusts,
probate, and estate planning. “During

COVID, I read countless trusts and wills
because families didn’t know where to
start with probate or estate documents.
It became clear how much professional
guidance was needed to protect
legacies,” Brandy recalls.

To address this gap, Brandy and her
team developed an estate planning
program for IRES clients, complete
with an easy-to-follow guide. “I want to
teach people how to build wealth and
protect their dreams.” Her dedication
to simplifying the home-buying and
selling process, while addressing often-
overlooked aspects like estate planning,
has become a cornerstone of her work.
“What you don’t know can hurt you
the most,” she adds, underscoring her
commitment to empowering others.

Brandy’s heart for service extends
beyond her clients as well with her
service to local organizations like Toys
for Tots, Three Square, and the Boys and
Girls Club of Nevada that are focused
on empowering and investing in her

Las Vegas Real Producers - 13
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community’s youth. As she looks ahead

to 2025, Brandy is eager to rekindle her At tl‘le Cnd Of thC day,

commngy initiatives, 1nc1u@1pg client it’s ab out servin g an d
appreciation events, emphasizing that i .0 i
“Giving back isn’t about transactions - pl’OtCCtll’lg famlllcs Wlth
it’s about relationships and compassion.” il’lthriQ’ and care.”

Brandy seamlessly balances her
client-focused approach in the office
with a vibrant and fulfilling personal
life; cherishing time with her family,
always attending soccer games, dance
recitals, and planning family trips.

“My goal is to raise my kids to be
contributing members of society,” she
beams. “I want to teach them how
money works and set an example for
living a life you choose.”

Adding to Brandy’s already dynamic
team is her newly appointed real
estate and business development
partner, Hunter Blank, who brings a
unique blend of fresh energy and deep
industry roots to the table. Originally
from Spokane, Washington, Hunter
graduated summa cum laude from
Eastern Washington University with
a degree in Business Administration
and a Major in Marketing. During
that time, Hunter honed his skills in
business development, gaining valuable
experience in building relationships and
delivering results. However, real estate
has always been his true passion - a path
inspired by his grandmother, a long time
REALTOR®, who introduced him to real
estate at an early age.

Hunter’s approach goes far beyond
simply helping clients find their dream
homes; he combines unmatched care
and personalized service with his
business development expertise to
elevate the company and expand the
team’s success. This innovative mindset
and strategic approach aim to elevate
the team’s presence within the market
while ensuring every client feels
supported and valued throughout their
real estate journey.

Looking to the future, Brandy
envisions continued growth for IRES,
with a focus on serving families the right
way. “We’ve had time to rest, reboot, and
rehire a new team. Now, I'm ready to
launch and build a brokerage that reflects
my heart,” she says proudly. “At the end of
the day, it’s about serving and protecting
families with integrity and care.”
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LANDVIARK

TITLE ASSURANCE AGENCY

A Shaddock Company

MEET THE NEW FACES OF LANDMARK TITLE:
Innovators in Technology and Al

As the new Technology Director at Land-

mark Title and Escrow, Natalie Turley is

Al, Natalie delivers creative and innovative solutions
designed to help her real estate partners excel in an
increasingly competitive market.

Natalie’s passion lies in discovering and implementing
groundbreaking ways to weave technology into the
fabric of the real estate industry. From automating routine
tasks to save precious time, to refining marketing strate-
gies with precision, she’s dedicated to exploring the
latest Al advancements. Her mission? To push the bound-
aries of what’s possible, ensuring her partners not only
keep up but lead the charge.

But there’s more to Natalie than just her tech expertise.
Her two Chihuahuas, both rescues, are the heart of her
world. Whether she’s developing the next big idea in
tech or unwinding after a busy day, they’re always by her
side, offering reminders of the importance of dedication
and care—values that Natalie brings into every profes-
sional relationship.

Natalie’s commitment to innovation extends to building
and nurturing a strong team. She has handpicked and
trained two technology-driven sales representatives, each

MEET THE TEAM:

Tyler Olenak and
Angela Arkin

Tyler Olenak, a native of Las Vegas,
brings a unique blend of digital savvy
to the team. With a major in Digital
Marketing and a minor in Real Estate,
Tyler is a self-proclaimed tech geek
who has built, coded, or mastered just
about anything digital.

Outside of work, Tyler’s passions
include his mini dachshund puppy,
Thor, and staying in top shape
through fitness and nutrition. Depend-
ing on the season, you’ll find him
snowboarding or surfing, and when
he needs a creative escape, he turns

RE -
EXPERIENCE
MATTERS

transforming the way real estate profes-
sionals approach their business. With an
extensive background in technology and

to photography and videography.

equipped to share her expertise and elevate the success
of their real estate partners. This dynamic trio forms the

core of Landmark Title’s new Technology Team. Angela Arkin, a UNLV graduate with

a major in hospitality and a minor in
dance, is as versatile as she is
driven. A world traveler, Angela
spent two months in Bali last year,
where she studied yoga and
became an expert scuba diver. Her

love for adventure is matched by her dedication to her
two beloved cats and her weekends spent hiking through
Nevada’s stunning landscapes.

LANDMARK TITLE ASSURANCE AGENCY OF NEVADA

Don't just keep up with the competition—lead the way. Partner
with the Technology Team at Landmark Title and Escrow, and
watch your real estate business soar to new heights!

702.869.1111 | Answers@LandmarkNV.com | 10000 W. Charleston Blvd., Suite 135 Las Vegas, NV




MEET OUR PARTNER

Shawn Clem

CITIZENS CHOICE MORTGAGE

Give Me 30 Seconds
And I'i/v\oke A Better Offer

WRITTEN BY KENDRA WOODWARD - PHOTOGRAPHY BY SPACES AND PORTRAITS
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The loan officer is your
point of contact from start
to finish. No assistants,

no junior processors. You
have a direct relationship
with that person.”



As the President and Owner of Citizens
Choice Mortgage, Shawn Clem has

spent the last 20 years building what
has become a thriving, home-grown
business in Las Vegas. With a career that
spans three decades of experience and
knowledge, Shawn’s approach is rooted

22 . January 2025

in hands-on experience and a personal
commitment to seeing each deal through
from start to finish, proudly stating,
“Fancy websites don’t close deals. Thirty
years of experience does.”

Born and raised in Fort Wayne,
Indiana, Shawn moved to Las

Vegas in 1993 and unexpectedly

fell into the mortgage world while
pursuing a degree in Finance with a
concentration in Real Estate at UNLV.
Despite working your typical part
time jobs, like valet at local hotels,
his income wasn’t verifiable for a
mortgage thanks to the cash tips,
which led to multiple rejections from
five different mortgage companies.

But a chance conversation with
a friend led Shawn to a mortgage
guru who helped structure a deal,
inadvertently allowing Shawn to buy a
bigger house than he initially intended.
That experience sparked his interest
in mortgages, and before long, Shawn
was handling problematic loans for
friends and colleagues, gaining a
reputation for getting deals done that
others couldn’t. “None of them were
cookie cutter deals and all needed a
little massaging,” Shawn admits. All
the loans at the beginning of his career
had issues, but coming back to 20-30
voicemails just after his lunch break
alone...Shawn knew the industry had
unlimited potential.

Shawn’s early success in navigating
complex deals laid the foundation for
his business philosophy - training his
loan officers at Citizens Choice Mortgage
to be more than just order-takers. They
are trained to handle every aspect of
a loan from start to finish. “The loan
officer is your point of contact from
start to finish,” Shawn emphasizes.

“No assistants, no junior processors.
You have a direct relationship with

that person.” This hands-on approach
not only speeds up processing times -
averaging just 14 days - but also ensures
clients receive personalized attention
throughout the transaction.

Since opening Citizens Choice
Mortgage in Las Vegas in 2002, Shawn
has grown his team to 26 employees.
Licensed in California, Arizona, Florida,
Utah, and Texas, Las Vegas remains
the heart of their operations, but with
the anticipation of lower interest
rates in the coming year and an influx
of residents to states like Texas and
Florida, Shawn sees opportunities for
expansion. “We’re concentrating our
business growth in states with an influx
of new residents,” he notes, focusing on

areas where high-tax states are driving
migration to more rural locales.
After two decades in business, one
of the most fulfilling aspects of Shawn’s
work remains helping clients who have
been turned down by other lenders. His
problem-solving skills and commitment
to digging into the details have helped
countless people secure mortgages
when they thought it wasn’t possible.
“I get more fulfillment out of those
small, challenging deals,” Shawn says.
“The blue-collar, hard-working person
appreciates and recognizes when you’re
helping them...going beyond the job for
them. And that’s more gratifying.”
Shawn’s dedication to providing
clear, straightforward guidance to his
clients is one of the cornerstones of his
business, with clients often praising, “Call
Shawn, he’ll tell you what the facts are.”
His approach is simple: “Help me help
you,” echoing the famous line from Jerry
Maguire. Shawn and his team go above
and beyond to get deals done, working
harder than necessary to ensure a
positive outcome. It’s as simple as that.
Looking ahead, Shawn is focused on
growing the company’s presence in their
newly licensed states and potentially
opening physical offices in those
areas as well, duplicating their same
relationship-driven vibe that Citizens
Choice Mortgage is known for in Las
Vegas. “You can’t buy relationships,”
Shawn quips. “Relationships are built,
not bought...just like with classic cars.”
Speaking of cars...outside of work,
Shawn enjoys spending time with his wife
Melanie, their three adult children Billy,
Hope, and Hannah, their beloved dogs
Butler, Duke, and Hank, and collecting
classic cars. The Clem family often
escapes the desert heat at their cabin in
Duck Creek, where they enjoy fishing,
horseback riding, and ATV adventures.
As Citizens Choice Mortgage
celebrates 20 years of success, Shawn
Clem remains committed to delivering
personalized service, finding solutions
where others see obstacles, and growing
his company by maintaining the same
values that have fueled its growth from
the start. For Shawn, it’s all about hard
work, relationships, and providing the
best possible outcomes for his clients,
one loan at a time.

You can’t buy
relationships.
Relationships are built,
not bought...just like
with classic cars.”




We Want to Be ‘The Bridge
To Your Client's New Home!
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Larry Perna
Owner and
Master Inspector

20+ Years in
Construction & Real
Estate Industry!

WE CAPTURE THE DREAM.
YOU MAKE THE SALE.
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Giving your clients
the power to
choose their own
service provider
and take back
control of their
claims experience.

With Achosa, homeowners can
choose their own service provider!

$
. 4
Lisa Waldeck KNS
Vice President of Sales ":‘:.Q o :t‘

p: 702.908.9003 A ~O
E: LisaW@AchosaHW.com ACHOSA

W: AChOSCI HW.com (£] #thenewwaytohomewarranty
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Make Your Homes Stand Apart
with World-Class Art

Park West Gallery, the world’s largest art dealer, can provide custom art solutions for real
estate professionals, ranging from bulk framed art for large orders or in-person art consulting
for high-end clients.

No other art dealer on the planet has our scope or our selection. We have art priced under
$500 and original masterworks by Picasso, Renoir, Rembrandt, and more.

Get in touch and let us show you how we can turn your blank walls into something spectacular.

Contact our Las Vegas Consultant,

PARK WEST IF GALLERY |
Isabella Kowalski, at 702-630-1037

parkwestgallery.com or ikowalski@parkwestgallery.com
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Get involved, it’s that simple.

Andy Stahl has built his career
on the foundation of service - from
helping clients navigate complex
probate and trust transactions to
leading charity efforts within his
community, Andy’s commitment to
service is the root of his success.

Born and raised in Central
Pennsylvania, Andy grew up with a
city life mentality, but spent significant
time in rural areas, particularly at a
family cabin surrounded by Amish
farms in Lewistown. This blend helped
shape Andy’s character and continues
to influence his life today, even as he
and his wife Linzy manage their farm-
like homestead in Las Vegas. “We have
almost 100 chickens, turkeys, pheasants,
and quail,” he says, reflecting on their
active participation in the local farm-to-
table bartering community.

For Andy, sharing the fruits of his
labor - like fresh eggs - is a joy and
another way to connect with others
within his community. “When you
invite me over, you’re going to get some
eggs too. That’s the Pennsylvania boy in
me,” he jokes.

But how did Andy come to live in
Las Vegas in the first place? Well, when
Andy’s late-wife, Briar, was presented
with an opportunity to work at a
prestigious law firm in Vegas, they
accepted the offer and moved in 2006.
Having earned a degree in Computer
Science from Lycoming College, Andy
spent six years dedicating his life to
the industry, but felt it was time to
move on to his next venture as the
industry left him unfulfilled.

28 - January 2025

While brainstorming new career
paths, Andy recalled how property
management had piqued his interest
during college while working for an
apartment complex company, and
he decided to give real estate a shot.

As fate would have it, the same day
Andy started classes, his remote job
was bought out, providing him with a
two-month severance that allowed him
to transition smoothly into real estate.
In 2010, Andy obtained his real estate
license and hit the ground running.

With Briar working as a probate
attorney at the time, Andy was
introduced to a new facet of real
estate, one many
agents aren’t
accustomed to -
probate and trust
sales. Shortly
thereafter, Andy
would experience
first-hand the
endeavors that
clients and
loved ones go
through during
that process,
when Briar lost
her three-year
battle with brain

cancer. “I was introduced to that realm
through her job, and then lost a spouse
and actually lived it.”

Since then, Andy has found much
success in the niche market of probate
and trust sales. “More complicated
transactions have become my bread
and butter,” he explains, noting that this
specialized area of real estate is often
underserved. “Having lived through the
death of a spouse, I know the pitfalls.”
This empathy and understanding have
made him a go-to resource for clients
dealing with probate or trust sales.

In 2016, Andy took another leap
of faith, opening his own brokerage
following the closure of the brokerage
he had been working for. “That was a
big ‘aha’ moment for me.” Today, he
operates Raintree Real Estate with the
occasional help of three agents who are
also close friends, though they don’t
function as a “traditional” team. They
pride themselves on their collaborative,
service-oriented environment, where
the focus is always on helping others.

Andy’s dedication to serving others
extends far beyond real estate, and is the
reason he has become so well ingrained
within his community. Through his
efforts, Andy has developed and amassed
an exorbitant list of connections and

great friends - including being an active
member of his community and church,
teaching Sunday school to elementary
school-aged children, volunteering for
countless charities, sponsoring a Little
League team, being a member with his
local Porsche club and volunteering at
track days in Pahrump, and he also leads
an annual trip to Tijuana every year to
build houses with his church. Andy even
currently has a deal in escrow with one
of the little league parents.

Andy and Linzy’s contributions have
had such an impact on their community
that they were recently recognized as
Las Vegas Citizens of the Month, and
January 5th was proclaimed Andy and
Linzy Stahl Day. “By becoming active in
your community, that pays dividends.
People get to know you and recognize
you,” Andy explains of the army of
people who have his back and support
him. “Getting out there and getting in
front of people is the difference.”

Andy’s mindset in business is also

fueled by, and aligned with, his love
language - Acts of Service. It’s what
fuels his passion for both real estate
and community work, explaining,
“If you take your God-given talents,
your love language, and your ‘why,’
everything comes together. Then it
doesn’t feel like work.”

Athome, Andy and Linzy are
preparing for the next chapter in their
lives as they go through their third
round of IVF, hoping to start a family.
In the meantime, they keep busy with
their homestead, rental properties,
and community efforts. Their rental
properties, in particular, have become
another way they give back; frequently
hosting retreats for pastors and pastors
moving to the area, as well as hosting
charity/business retreats and gatherings
for groups like The Cupcake Girls and
Canyon Ridge Christian Church.

For Andy, the fulfillment he finds
in his work and personal life is rooted
in his desire to serve. “If you get
into the industry for money, you are
misguided,” he advises. “Your mind
should always be on solution-oriented
goals.” His faith, family, and community
keep him grounded, as his commitment
to service continues to shape both his
business and his life.
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The Stieb

Real Estate Team

WRITTEN BY KENDRA WOODWARD - PHOTOGRAPHY BY SPACES AND PORTRAITS

arry and Dawn Stieb, the
B dynamic duo behind The

Stieb Real Estate Team, are
not your typical Las Vegas real estate
professionals. This husband-and-wife
team, who both became licensed agents
on the same day back in 2017, are
dedicated to creating a close-knit, family-
oriented real estate group that prioritizes
trust, integrity, and community.

In 2007, while they were both
working in the service industry - Barry
as a bartender and Dawn as a massage
therapist - the couple joked about moving
to Las Vegas to make some quick money
before moving on to other ventures.

But something unexpected happened:
they fell in love with Vegas. “It’s really
become home for us,” Barry shares.

“We love it here. It’s nothing like what
you would think it would be like.” Now
Vegas residents for almost two decades,
the Stiebs have developed a deep
appreciation for the unique lifestyle that
Las Vegas offers. Dawn sharing, “Vegas
has really become our home.”

While many might associate the
city with the glitz and glamor of the
Strip, the couple admit they have
experienced a much different side of
Vegas. “It’s more similar to living in
Seattle or LA, whereas most people
live in the suburbs,” Barry explains.
“The Strip is there when you want it,
but it’s not in your face when you don’t
want it. It’s been a unique experience.”
Their love for the city and its diverse
neighborhoods has come to fuel their
passion for helping others find their
perfect home in the Valley and sharing
their love for the area.

After dealing with an unusually
difficult agent while searching for
their forever home in Vegas, the Stieb’s
were motivated by a desire to ensure
others didn’t have the same negative
experience they had. “We both owned
houses prior to meeting one another,

but when we purchased our current
home, we had a terrible experience,”
Barry recalls. His entrepreneurial
spirit, which he cultivated from
running his own concert promotion
company right out of high school,
coupled with Dawn’s people-centric
approach, made them a perfect fit for
the industry.

Barry and Dawn’s journey in real
estate has been marked by key moments
and mentors that have shaped both of
their paths. Early on in their real estate
career, they were fortunate to join a
brokerage where an aging agent took
them under his wing, and provided
them with invaluable opportunities
and guidance. “We kinda lucked out
early on,” Barry reflects. “He was
effectively putting deals in our laps and
propelled us forward.” This mentorship
was pivotal in helping them establish
themselves in the industry.

Coupled with Dawn’s passion for
helping others, Barry admits his
competitive nature plays a large role in
their team’s development and his ability
to push himself. Having played on a
competitive basketball team throughout
school, that experience honed his
character and prepared him for the

rollercoaster that is real estate. Together,

they balance perfectly and are able to
better assist not only their clientele, but
their team as well.

Having recently expanded their
real estate expertise, with Barry
obtaining his broker’s license in 2023,
the Stieb’s are further solidifying their
commitment to excellence within the
industry. They remain focused on
keeping their team small, aiming to
work with just 5-6 agents who share
their values and vision. “Maintaining
a family feel is important,” says Barry,
underscoring their desire to build a
team where trust and camaraderie are
at the forefront

Now, as part of North American
Realty of Nevada (NARN), the Stiebs
are passionate about helping the
small brokerage grow and thrive.
“We’re trying to help them put the
pieces together and get it up to speed
with others in the area,” Barry says,
highlighting their commitment to
contributing to the success of their
brokerage and the agents they mentor.

When they’re not busy helping
clients or growing their team, Barry and
Dawn regularly volunteer their time
with Three Square, a local organization
dedicated to ending hunger in Southern
Nevada. Beyond that, they enjoy
spending time together with their son,
Maksin. Barry, with his background
in competitive sports, enjoys playing
midnight basketball with Maksin and
helping him improve his game.

The Stiebs are also proud dog parents
to four rescue dogs - Saja, Bodhi, Freya,
and Lucy. Their love for animals is
evident in their decision to adopt
multiple pets, even joking about how
they couldn’t resist getting a puppy to
keep their older dogs company.

Despite their busy lives, Barry and
Dawn make time to enjoy the incredible
culinary scene that Las Vegas has to
offer, as well as hitting the movie theater
for a night out. “We eat out way too
much,” Barry laughs, noting that they’ve
been fortunate to travel across the U.S.,
but nothing compares to the food in
Vegas. From fine dining to mom-and-pop
shops, they savor the diverse culinary
experiences the city offers.

For the Stiebs, real estate is about
building relationships, fostering
community, and creating a legacy of
trust and integrity. As they continue to
grow their boutique team, they remain
committed to their motto, “Here to
Help,” ensuring that every client feels
supported and valued throughout their
home-buying or selling journey.
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