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HOMEGIRL.

REAL ESTATE TEAM

Working with Marcela Herrera of the Homegqirl Real Estate Team is truly a

privilege. Marcela is not only a powerhouse in the real estate world but
also an incredibly driven business owner who leads with passion and
purpose. She has an unmatched ability to connect with her clients,
understanding their needs and guiding them through every step of the
home-buying or selling process with care and expertise.

What stands out most about Marcela is how deeply she invests in her work
and her community.

Her dedication goes far beyond transactions. Marcela is a force for good in
the community, always finding ways to give back and make a difference.
From promoting local events to championing small businesses, she makes
it clear that her work is about much more than just real estate—it's about
building relationships and strengthening the community.

As a business owner, Marcela is a true inspiration. She combines sharp
business acumen with a heartfelt commitment to her clients and team. It's
clear that her success comes from not just working hard but working with
integrity, creativity, and a passion for helping others.

| feel incredibly lucky to collaborate with someone as driven and impactful
as Marcela. She's not just an exceptional real estate agent; she's a role
model for how to lead with purpose and make a lasting difference in the
lives of those around her.

WHO YOU WORK WITH MATTERS

LARA LOCKE NMLS 949406 CO. DRE 02092167 CO.
NMLS 1939279 Company BRE 02092167 LOCKE
CONSULTING INC., DBA LOCKE YOUR LOAN




CHICAGO TITLE Looking for an All-Encompassing Lending Team

to Support Your Diverse Client Needs?

Ring in the New Year with
Smooth Closings & Happy Clients! T T

RESOLVING TITLE ISSUES. ELEVATING PARTNERSHIPS. HOME MORTGAGE
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We have an array of niche lending THE GOADE TEAM
specialists who provide solutions for: Nichole Goade, Branch Manager
o Self-Employed Borrowers NMLS # 347249 | NMLS #1839
Account Executive e b
Serving Riverside & Corona vt Accio 951.519.8518

® Down Payment Assistance

C: 951.852.9545 ® Investors & so much more! ch NG}:\?de@C;:zg'eM’rg/.;:\Tén d

Patti.MacGregor@CTT.com S angeVitg.com/Advisors/N(oade
. erving RIverside, iemecuia valliey,

PattiMacGregor.com Rancho, LA County & OC County @

EGQUAL HOUSING
LENDER

Proudly Partnering with
IFE Agenls 20+ Years!

Partner with us today - Our versatile team is here to cater to your clients’ unique lending needs!
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If you are interested in nominating people for certain stories, please email us at: email goes here@n2co.com
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LAGUNA BEACH LAGUNA WOODS MISSION VIEJO TUSTIN BEVERLY HILLS MURRIETA CARLSBAD

andling Your Most Important Transactions and
Ensuring Peace of Mind

Serving
Southern California _ L T 1h et e
for Over 22 Years R R (g

Call Steve to easily schedule your inspection today!

951.304.3508 » TemeculaHomelnspection.com PROPEF& I:,?S!,'!!X&
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Why Leverage One?

Meeul- | Have an Idea? » Solar policies have changed in 2024
. O * New & Existing Contract Review Support
The & nominate or » We work for your clients, not a solar company
.} share a really cool

Team

. * Realtor Referral Program
story with our

readers? Scan the
QR code below to
share with our
Publisher.

Mike Maletich Marissa McCutchan Terrina Russell
Owner Publisher Writer

SHAW

ENERGY CONSULTING

Jordan Shaw

Concierge Energy Advisor Scan to
. Connect with
0 (© @JordanShawOfhcial Me Today!

Stevate our Tnage | Nk il & wossmmeoinen 7 || | ANGDON

with Content Strategy & Branding! OUR EXPERTISE \) FRATERNAL FINANCIAL F L O O R C O V E R

I

Lanie Schaber Mitzie Maletich Moses Gonzales III
Ad Strategist Promo Coordinator Owner of MG3 Media

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers

magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

I I I LIST To Partner Wlth a Home PROPERTY INSPECTIONS
SOLD MEDIA A Inspector You Can Depend On! Hardwood ¢ Luxury Plank * Laminate

Protecting your

elv SUCCESS

Modern since 1883°

Carpet * Tile

MOBILE SHOWROOM

INTERNACHI CERTIFIED
24-HOUR TURNAROUND
MOLD & AIR QUALITY. TESTING
OVER 500, 5 STAR REVIEWS
(SPECTORA & GOOGLE)

Life insurance, retirement planning
financial services and member programs;

Alex

Tuong, . pevelop Your Sphere of b . NOW OFFERING MOLDS;
ouner Influence Through Content ' AIR QUALITY TESTING!

» Gain Organic Audiences ASK US ABOUT OUR HERO DISCOUNTS!
on Social Media

714.924.3286 OO » Stand Out from the
ListToSoldMedia.com Standard Agent

Partner today for a comprehensive financialistrategyl

Jacob Campbell, FIc | CA Insurance Lic.: OM41405
909-235-6033 | Reps.ModernWoodmen.org/JCampbell

LANGDONFLOORS.COM

CONTACT US TODAY - We respond 24/7 in 30 minutes or less! nick@langdonfloors.com |

951.588.3882

Modern Woodmen of America

@PacificPropertylnspection
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CLOSING GIFTS

Cut Above Gifts

Andy Burton

(951) 334-5301
www.cutabovegifts.com

ESCROW SERVICES
New Venture Escrow
Tania Marks

(619) 807-0711
NewVentureEscrow.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Modern Woodman

(714) 325-7355

FLOORING
Langdon Floorcovering
(951) 375-9025

HOME INSPECTION

A Better Home Inspection
(800) 720-2844

Archive Property Inspections
(951) 304-3508

Cannon Inspection Services
(619) 823-4133
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Pacific Property Inspections
(951) 295-4995

T.H.l. Inspections
(562) 665-9229

HOME WARRANTY
First American Home Warranty
(951) 541-6086

INSURANCE
Goosehead Insurance
- Phil Hernandez

(714) 418-8635

JUNK REMOVAL
Junk Dawgs - Drew Douglass
(909) 712-9525

MORTGAGE
Change Home Mortgage
(951) 519-8518

Locke Your Loan

Lara Locke

(951) 405-2454
www.lockeyourloan.com

MOVING COMPANY
King Relocation
(562) 677-3130

ORGANIZER
NEAT Method
(951) 243-4746

REAL ESTATE
PHOTOGRAPHY/VIDEOS
List To Sold Media

(714) 276-1817

MG3 Media
(951) 515-3171

SOLAR
Shaw Energy Consulting LLC
(951) 942-8431

TITLE COMPANY
Chicago Title
Lavonne Benyola
(951)453-7380

Patti MacGregor
(951)852-9545

Mary Thompson
(951)236-3369

Stewart Title of California
(951) 764-1736

Chicago Title
Lavonne Benyola
(951)453-7380

Patti MacGregor
(951)852-9545

Mary Thompson
(951)236-3369

Ticor Title The Galante Group
Joe Galante
951-776-7114

Amy Smith
951-240-0220

TRANSACTION COORDINATOR
Transact Express
(626) 484-4878

Services

P Professional Support for Every Stage
of the Transaction

P Exclusive Realtor Tools and Tailored

Eric Willis
951-764-1736

Elevate Your
SUCCESS IN 2025

YOUR PARTMER IM TITLE SERVICES AND GROWTH!

Julie Putjenter
951-764-1757

"Surround yvourself with
really good people. I think thot's an impartant thing.
Because the people you surround yourself with
are a reflection of you.”
___Aaron Rodgers

Protecting Your Clients' Investment,

One Inspection at a Time

¢ From Homes To High-Rises,
We've Got You Covered.

« Gertified Inspectors,

AR

AR

MAA— Unmatched Quality
@ANN@N « Thorough Inspections &

INSPECTION SERVICES Same-Day Reports

| SERVING ALL OF SOUTHERN CALIFORNIA - INLAND EMPIRE
j + SAN DIEGO - ORANGE COUNTY - COACHELLA VALLEY

Close with Confidence Today!
Call or Text Cannon Inspection Services

619-823-4133 « Homelnspection.Today
Tony@Homelnspection.Today

Hesources
P Educational and Networking Events

P Personalized Support frorm a
Dedicated Team

Ready to take your real estate
business to new heights in 20257

Contact us and discover how our
tailored services can transform your
business,

Joiw Owe

MARKET UPDATE

YOUR ALL IN ONE SOLUTION
TO SELL MORE LISTINGS

IE Agents:
Scan to book
directly!

Our Premium Photos, Videos, and
3D Tours Will Help You:

Build Your Personal Brand
Increase Visibility & Credibility
Sell More Homes

24-HOUR TURNAROUND TIME!
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Brenda.

(;eraci

In the heart of Southern California, where
every home tells a unique story, Brenda
Geraci has spent over two decades helping
families find the perfect setting for their
next chapter. As a Realtor with KW College
Park, she’s not just navigating the real estate
market—she’s guiding clients through one of
the most meaningful decisions of their lives.
What makes Brenda stand out isn’t just her
industry expertise; it’s her deeply personal
approach, shaped by years of experience and
a genuine passion for helping others.

Brenda’s journey into real estate began
in 2002, during a pivotal moment in her
life. With a growing family and a desire
for a career that blended flexibility with
purpose, she left behind a decade of work
as a preschool teacher. Teaching, she
reflects, taught her more than patience and
communication—it taught her how to truly
listen and connect. These qualities have
become the foundation of her real estate
practice, enabling her to understand her
clients’ needs and guide them with care
and empathy.

This personal touch is what Brenda’s
clients appreciate most. For her, real estate
isn’t about closing deals; it’s about opening
doors to opportunities and futures. Early in
her career, she experienced a moment that
solidified her belief in this work. Helping a
first-time homebuyer secure their dream

home after a challenging process brought a
sense of fulfillment that has stayed with her
ever since. “The joy on their faces made me
realize this is about so much more than sales.
It’s about changing lives,” she says.

Every step of her career has been marked
by a dedication to trust and integrity. Her
clients know they’re more than just a
transaction to her—they’re partners in a
journey. Brenda describes her approach
as one centered on building relationships,
not just contracts. This philosophy is at the
core of her success, and it’s reflected in the
referrals and repeat clients who continue to
turn to her for guidance.

Her passion extends beyond her
work. Brenda is an active member of
her community, regularly supporting
local charities and events. Whether she’s
volunteering or sponsoring a neighborhood
initiative, she takes pride in giving back to
the area that has given her so much. Her
marketing efforts are equally community-
focused, blending traditional strategies like
direct mail with digital outreach through
social media and newsletters. But it’s word-
of-mouth—referrals from happy clients—
that she values most.

When asked about her future, Brenda’s
vision is clear. She sees herself continuing
to serve her community, helping even more
families, and mentoring the next generation
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of Realtors. “Real estate is about
patience, integrity, and learning,”
she advises newcomers to the
field. “Focus on building trust, and
success will follow.”

Outside of her career, Brenda
finds joy in life’s simple pleasures.
She loves spending time with her
family, whether it’s hiking, enjoying
their Big Bear vacation home, or
tending to her garden. She also has
a passion for learning, often diving
into online courses and research
to expand her knowledge and find
balance in her busy life.

As she reflects on her journey,
Brenda expresses gratitude for the
clients who have trusted her with
their dreams. “It’s an honor to work
with so many wonderful families,”
she says. “Helping people find a
place to call home is more than a
career—it’s a privilege.”

Through dedication, compassion,
and an unwavering commitment to
her clients, Brenda Geraci has built
more than a thriving real estate
business. She has created a legacy
of trust, one family and one home
at a time.




PREFERRED PARTNER SPOTLIGHT

Modern
Woodmen

WRITTEN BY TERRINA RUSSELL
PHOTOGRAPHY BY MARISSA MCCUTCHAN

CAM

acob Campbell’s journey into
J the financial services industry is

anything but conventional, and
that’s exactly what makes his story
stand out. Starting as a junior in college
with a clear path ahead of him, Jacob’s
trajectory took a sharp turn after an
unexpected encounter at a career fair.
What began as a mock interview with
Modern Woodmen transformed into
a career that not only redefined his
professional goals but also reshaped his
understanding of helping others.

Before diving into the world of
financial planning, Jacob honed his skills
as a Residential Advisor at California
Baptist University. That experience laid
the foundation for his ability to connect
with people from diverse backgrounds.
It also helped him develop a knack
for building relationships, a skill he
considers invaluable in his role today.
For Jacob, financial advising is much
more than numbers and charts—it’s
about understanding people, their
challenges, and their aspirations.

What truly sets Jacob apart is his
passion for the fraternal side of Modern
Woodmen. Far beyond financial
services, his work involves giving back
to the community in tangible ways.

In California alone, the organization
contributed over $2.7 million last year
through service activities for members
and their communities. Jacob finds this
aspect of his role deeply rewarding,
and it fuels his commitment to make a
difference in the lives of others.

Jacob recalls a pivotal moment
that solidified his belief that he was in
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Jacob

PBELL

the right career. He helped a family
struggling with overwhelming debt
and little financial knowledge develop
a budget and consolidate their debt.
Seeing their progress and receiving
their heartfelt gratitude reinforced the
importance of his work. This family’s
transformation—from debt-ridden to
homeowners within a year—became a
testament to Jacob’s dedication and the
life-changing impact of his guidance.

At the heart of Jacob’s fulfillment is
the third step of his financial planning
process: building personal relationships
through annual reviews with his
members. These check-ins not only track
financial progress but also deepen the
trust and connection he has with those
he serves. He describes the satisfaction
of watching members grow closer to
their goals as one of the most rewarding
aspects of his work.

Looking ahead, Jacob envisions
continued growth for both his business
and his family in the Inland Empire. His
plan to bring on associate advisors will
allow him to maintain the high level
of service his members have come to
expect while expanding his reach to new
members. His focus remains on creating
a legacy of service, built on consistency
and discipline, which he views as the
cornerstones of success.

Outside of work, Jacob’s life
revolves around his family—his wife,
Heidi, their young son, Dawson, and
their three dogs. Whether camping,
hiking, or engaging in hobbies like
weightlifting and pickleball, Jacob
cherishes the moments spent together.




FOR JACOB, THE ULTIMATE GOAL IS
TO HELP HIS MEMBERS ANSWER A
QUESTION THAT OFTEN GOES UNSPOKEN:
“ARE WE GOING TO BE OKAY?”

His involvement in his local church
and community groups reflects his
commitment to making an impact both
personally and professionally.

Jacob’s approach to growing his
business is as personal as his advising
style. While Modern Woodmen’s
commercials and billboards boost brand
awareness, Jacob relies on introductions
and referrals to build connections. He
sees his brand as a reflection of his core
values—faith, family, fraternal, and
fitness—values that guide every decision
he makes, both in and out of the office.

For Jacob, the ultimate goal is to
help his members answer a question
that often goes unspoken: “Are we
going to be okay?” By addressing their
financial concerns holistically and
crafting actionable plans, Jacob ensures
that his clients not only understand
their current situation but also feel
confident about their future. This
combination of practical expertise
and genuine care is what makes Jacob
Campbell a standout in his field, setting
a new standard for what it means
to be a financial representative.
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From the Galante Group

As we step into a brand-new year, we're here to
be more than just a service provider — we're
your partner in business, dedicated to driving
your success every step of the way.

Let’s make 2025 a year of growth, opportunity,
and achievement.

Together, we'll make it happen!

o~ \
N,

JOE GALANTE AMY SMITH GalanteGroup.com
951.776.7114 951.240.0330 m_i TICOR TITLE
Joe@Galante4Title.com Amy@Amy4aTitle.com ; '

ENSURING
YOUR CLIENTS ,
MAKE THE G

BEST MOVE

Innovotive Competitive
Toals

ABOUT US WHAT WE INSPECT
We revolutionize home inspections Exterior &
with cutting edge technology, Our Foundation
¢ | team combines traditional expertise
| /' Safe, Clean, with innovative tools to provide Roof &
and Secure iy e A
comprehensive assessments of your - wluciy

Storage

. nroperty. From thermal imaging,
Available! I 9

drones. and crawl bots, we harness Electrical
the power of technology to uncover

hidden issues and ensure your PMumbing
peace of mind.

| {' Book with a Reliable Moving
Team You Can Count On

- 7 . - Y Pool & Spa
I& I N (-] 562.921.0555 Contact us today to schedule
. - your home inspection.

KingCompaniesUSA.com

HWALC Systems

Worry Free Moves Since 1955
United F  smoyfiower i
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Cutco Closing Gifts are Appropriate
for the Following Situations:

e Current & Future Closings
e Going Back to Past Clients
o Referral Gifts

e Thank You Gift after
a Listing Presentation

e Staying Top of Mind

e Show Appreciation

¢ Raffle Prizes/Donations/

Giveaways/Silent Auctions

All of the above is tax deductible since it is
engraved with your contact information*

Have you used our gifting strategy for
f.-;‘,_.u-semethmg that is not listed? Share it with us
and we will send you a free piece of Cutco!
*Consult your CPA

o T

ANDYBURTON', “Zur \sovE \ | CUTCO

951.334.5301 CLOSING GIFTS

CutAboveGifts @ gmail.com
CutAboveGifts.com American made since 1949

HELPING REALTORS® & BUSINESS PROFESSIONALS RETAIN
THEIR CLIENTS IN THE IE FOR THE PAST 4 CENTURY




Celly

PHOTOGRAPHY BY MARISSA MCCUTCHAN

ook no further than her five-star

reviews and the feedback raving

about how Celia Chu found clients
exactly what they were looking for. In
a challenging market with discerning
clients, Celia is a standout, combining
deep industry knowledge with a genuine
passion for helping others. As a seasoned
realtor with a robust background in
finance, she brings a unique approach to
buying and selling—one that is personal,
professional, and remarkably effective.

Celia’s journey into real estate was
a natural progression. With a degree
in finance from Loyola Marymount
University and a decade of experience as
a loan officer, she built a solid foundation
in consumer and business lending.

This expertise now translates into her
comprehensive understanding of real
estate transactions, ensuring her clients
receive the best financial advice and
guidance possible.

Beyond her financial expertise, Celia’s
hands-on experience with remodeling
gives her an extra edge in helping
clients see potential in properties. With
over six personal remodeling projects
under her belt, she can walk into any
home and estimate renovation costs
for everything from kitchens to ADUSs.

“Ilove showing clients not just what
a property is, but what it could be,” she
explains. “That vision is invaluable,
especially for clients who want a home
that’s customized to their needs.”

What truly sets Celia apart, however,
is her mastery of social media marketing.
While many agents rely on traditional
methods, Celia recognizes that real
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estate in the digital age demands a fresh
approach. She actively manages her
social media channels, creating engaging
content—from professional photography
to video walkthroughs—to help sellers
showcase their properties to a broader
audience. Her strong negotiating skills,
combined with a personal touch, ensure
her clients are always in the best position.

“Social media is a critical tool in
modern real estate,” Celia explains. “It’s
not just about listing a property; it’s about
telling its story. I enjoy taking my own
photos, creating videos, and designing
flyers, all of which help build a strong
online presence. This is how I connect
with today’s buyers and sellers.”

Beyond her marketing prowess,

Celia’s dedication to service is evident

in her comprehensive suite of offerings.
For sellers, she provides everything

from open houses and professional
photography to strong negotiation
strategies. On the buyer’s side, she excels
in connecting clients with the right

loan programs and vendors, ensuring
smooth access to all available listings. Her
experience extends to specialized areas
as well, including her Global Luxury
Certification and expertise in probate
and trust real estate. Whether you’re
looking for a residential property, a
commercial investment, or navigating the
complexities of probate, Celia handles it
all with confidence and care.

Celia is not just a solo operator. She
leads a team of dedicated professionals,
each bringing their unique expertise to
the table. Irene Carrasco and Roy Reyes,
both experienced real estate agents

and mentees of Celia, complement her
approach with their market insights and
client-focused service.

“Mentorship is essential in real estate,”
Celia says. “Roy and Irene are incredibly
talented, and I'm committed to helping
them grow.”

At the heart of Celia’s success
is her deep-rooted connection to
Southern California. Born and raised
here, her intimate knowledge of
local neighborhoods, market trends,
and community dynamics gives
her clients a competitive edge.

“Knowing the area is crucial,” she
says. “I can advise clients on the best
neighborhoods, schools, and investment
opportunities because I’ve lived here my
entire life.”

Celia’s commitment to community
service shines through her work on
the board of the San Antonio Hospital
Foundation, where she helps raise funds
for essential programs and services.

She is passionate about giving back,
whether through organizing galas, golf
tournaments, or supporting women’s
initiatives like Lady Legacy.

“Community involvement is
important to me,” Celia reflects. “It’s
a way of saying thank you to the
area that’s given me so much.”

Partnering with Celia Chu means
working with a realtor who combines
financial expertise, cutting-edge
marketing, and a deep personal
investment in her clients’ success. Her
passion for real estate, paired with her
strong local ties, makes her the perfect
resource for all real estate needs.
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but what it could be. That vision
a home that’s customized to their needs.”

“I love showing clients not just what a

property is,
is invaluable,



Big HVAC Refrlgeran'b-—-——____
Changes Are Here

Did you know the EPA is b fi
mandating a change in refrigerant

for newly built systems starting e —— Lisa C - Toarie B ii

. - = LIS3 a0uetie irgcile -__-Jl'i}‘!l.ll.-.l I

in 20257 Rest assured that - inkand Exspire and High Desert, San Bemardino

our home warranty plans will Mountain Cities m-dcﬂ‘“:’- ”ﬂ‘“:amﬂ-
L - a ’mnumﬁﬁMEm_mm NOs, and SUrroUnding aneas

continue to cover HVAC repairs 909957 082 tbagnali@firstam.com

and replacements. o909 .414.9391

Contact us today.

firstamrealestate.com Amanda McMillien-Brock
- : ] Coachella Valley, Southwest Riverside
Phon .. \ i—;r'x-’ '! 1]'{| .E.rr:.-:mlr and Imperial Counties
et amcmillien@firstam.com
951.541.60856

Your Cleanup Partner
for Smooth Real
Estate Transactions!

Find us on s r
info@ farsterhumemsectmns com
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Securmg Sellers

Lre your sellers protected after closing?

While buyers and agents have Elevate your reputation and gain a
safeguards, sellers often remain

vulnerable after closing. Protect your

competitive edge by partnering with us
and offering your sellers up te $125k in

sellers interest after their home sells. coverage for disputes or lawsuits

Connect with ns Fr.-rf.-{‘n o

TANIA MARKS
Sr. Account Executive

COURTNEY LOLNS
Vice President of Sales

anigdMNeweniueEscrow.com

619-807-0711

Courttey e VeniureEscrow. Com

858-229-9035

You Can Trust Me
With Your Referral

| AM DEDICATED TO THE CLIENT EXPERIENCE

PARTNER WITH

=y goosehead AN EXTENSION
OF YOUR TOP
INSURANCE QUALITY

SERVICE!

I'll Do The
Insurance
Shopping FOR
Your Client

Why'(_:ﬁdose
TC Express?

= Improve Efficiency
& Organlization

.' = Customer-€ehtric
. AT Focus
Phll - o : » 20+ Years of
“ a8 Hernandez, > :aotring B
e - ' -

Insurance Agent < : ! ++

)7

ETRANSACT EXPRESS

(ontact me foday to scale your business!
Call/Text: 626.373.0019 | TCExpress@Yahoo.com

Lic# 12689650, 0G43636 4
714.418.8635 « PHIL.HERNANDEZ@GOOSEHEAD.COM

HOME | AUTO | RECREATIONAL VEHICLE | COMMERCIAL

Inland Empire Real Producers - 29



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

bri van lierop

OWNER, NEAT INLAND EMPIRE
& DESERT COMMUNITIES
951.243.4746
neatmethod.com

our home organizing services our move and relocation services

Bathrooms | Closets | Kitchens | Nurseries | Offices Pre-move prep | Manage logistics | Unpack & organize

Pantries | Playrooms | And everything in between... Create customized solutions | Ensure every detail is complete




