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Building Clients

Loans are not just transactions. They are relationships.

Through experience and dedication, these strong bonds are built
between agents, buyers and lender. All rooted in trust.

Being a lifelong resident of Hampton Roads & the Eastern Shore,
and mortgage expert, | am passionate about helping my
community with their financing needs. With personalized
attention to each detail, offering a variety of loan products,
including New Construction, Lot Loans, VA/USDA/FHA,
Conventional financing - let’s build together!

S S el T T

Mortgage Loan Originator
NMLS #706239

O: (757) 271-3865

M: (757) 630-2445
mgroome@arborhl.com

marygroome.com

@LICENSED BY THE DEPARTMENT OF FINANCIAL PROTECTION AND INNOVATION UNDER CALIFORNIA RESIDENTIAL MORTGAGE LENDING ACT, BRANCH
wmnmm LICENSE # 4131248; CALCON MUTUAL MORTGAGE LLC, DBA ARBOR HOME LOANS IS AN EQUAL HOUSING LENDER NMLS #46375; CORPORATE PHONE
(888) 488-3807. 3838 CAMINO DEL RIO N SUITE 305 SAN DIEGO, CA 92108. FOR MORE LICENSING INFORMATION VISIT:
HTTPS://ARBORHL.COM/LICENSINGINFORMATION/. ALL PRODUCTS ARE NOT AVAILABLE IN ALL STATES. ALL OPTIONS ARE NOT AVAILABLE ON ALL

PROGRAMS. ALL PROGRAMS ARE SUBJECT TO BORROWER AND PROPERTY QUALIFICATIONS. THIS IS AN ADVERTISEMENT.

o

MARY GROOME

USE CODE 250FF FOR

%25 OFF

YOUR NEXT

HOME INSPECTION
INSPECTION SERVICES

* Residential & Commercial Property Inspections

* New Construction Inspections
e Certified Inspections

* Pre-Sale Inspections

e Maintenance Inspections

* 11-Month Inspections

* Mold Sampling

* STR Safety Inspections

e Air Quality Testing

Our inspections are fully

customizable to address your

W D I R I ns pect i ons property’s specific needs.
Inspections priced by

e Structural Repairs “Joo "”liyy;
* Moisture Barriers exceptioniihvalue.
e Insulation Replacement

e Dehumidifier Packages

 Termite & Fungus Treatments

MAIN OFFICE: (757)-583-4444
AFTER HOURS: (757) 285-5788

brickkickerhamptonroads.com

g n A detecttermite.com
Termite & Moisture Services facebook.com/detecttermite

Online Home-Inspection Scheduling
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We enhance existing
living space with
furniture, accessories,
o> wallpaper, artwork,

' and more. You won't
believe the difference
a few hours can make.

OCCUPIED STAGING | INTERIOR DESIGN
HOME ORGANIZING | DOWNSIZING

Third-generation appraisal team

specializing in complex properties, waterfront, acreage, and
beyond in Virginia Beach, Chesapeake, Norfolk, Suffolk, and
the surrounding Hampton Roads area

NEonvert:
L '../
g L4

2509 George Mason Drive #6658
Virginia Beach, VA 23456

\ (757) 689-0607
Tevn CHP: %é?w&%uaﬂd?éééf?&%y www.vabeachappraisals.com

(757) 899-4656 | OasisHomeSpaces.com
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2-3BR | 2BA | 1,065-1,418 SQ FT

Chesapeake COttagGS BAYSIDE VILLAGE | $607,900-$697,000

Worlds Away Is Close:
Than You Thir

Explore A Fantastic Lifestyle Opportunity For Your Clients

Beautifully situated in Cape Charles on 1,720 acres of one of the most picturesque landscapes on the
lower Eastern Shore, Bay Creek is a master planned community and resort less than an hour from almost
anywhere in Hampton Roads, yet worlds away from anything you’ve ever experienced in Virginia.

. . . . § . . Introducing the Chesapeake Cottages, an exclusive Located in the popular Bayside Village enclave in the
Bay Creek is recognized by ideal-LIVING Magazine as the ‘Best i ng i bpd " 8 o b 1000 " P p lf . 4 & i
. o, . collection of 2 and 3-bedroom homes ranging from 1, eart of Bay Creek, the fortunate owners of these cottage
Coastal Community In Virginia’ and ‘One Of The Top 100 e 7 — 1 ) 3 .g Te Foamll ; i y ) Bar Creek’s 2-mil ) 8
. , . to 1, square feet. These coastal-inspired single fami romes will enjoy easy access to Bay Creek’s 2-mile private
Places To Live In The U.S.’, and families from Hampton Roads . 1 P 8 . Y .‘] Y casy ) Y P.
. . . . residences offer the perfect blend of modern amenities beach, the Life Center with outdoor pools and cardio/
are discovering a lifestyle they never dreamed was possible . . .
. - . . . and Eastern Shore elegance. Each cottage is meticulously fitness studio, the Coach House Tavern, and the Nature
this close to the Southside. Be it a retirement home close to . . .. .. . , . . .
. . ) designed to provide a cozy, intimate living experience Preserve’s walking and biking trails.
family and friends, a second-home alternative to the crowds

without compromising functionality, style or comfort.

Homesites from the $100s | Condos & Townhomes from the $500s | New Single Family Homes from the $600s

Bring your clients for a memorable visit today!

Toll Free 844.620.2900 | info@BayCreekLife.com | BayCreekLife.com @ B M
@ Obtain the Property Report required by Federal Law and read it before signing anything. No Federal agency has judged the merits or values, if any, < RE | : |_<
swaes - Of the property. This is not intended to be and does not constitute an offer in any state or jurisdiction where prohibited by law. Information deemed

reliable but not guaranteed. Prices and square footages are provided for reference only but are subject to change and not guaranteed. Renderings are ) : L
artist's conceptual illustrations and are subject to change. Sales by Bay Creek Realty/Broker. ©2024 Bay Creek. All rights reserved. Cape Charles, Virginia

and traffic of the Outer Banks, or a home with a cross Bay
commute that can often be shorter than from their current
home, Bay Creek offers families a nearly impossible to find

combination of small town seclusion and big city convenience.

As the sales and marketing team for the developer, Bay Creek
Realty enthusiastically welcomes Buyer’s Agents. Whether you
accompany your clients onsite or simply refer them to our
team, Realtors and Brokers can earn big commissions here on
Virginia’s Cape!




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ADVERTISING
Real Producers
(757) 348-7809

APPRAISAL SERVICES
CMP Appraisals

(757) 689-0607
vabeachappraisals.com

ASSOCIATION OF
REALTORS®

Hampton Roads
REALTOR® Association
(302) 359-8356

BLINDS/SHADES/
SHUTTERS/DRAPES
Budget Blinds of
Hampton Roads
(757) 356-9996
budgetblinds.com/
chesapeake

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

BUILDER/DEVELOPER

Bay Creek Cape Charles

(844) 620-2900
baycreeklife.com

CLOSING GIFTS
Cutco Closing Gifts —
Russell Wimbrough
(757) 714-7207
AForeverGift.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR/
FINANCIAL
PROFESSIONAL
Peacelink Financial
Planning, LLC

(757) 504-2765
peacelinkfp.com

FLOOR COVERINGS
Express Flooring
(757) 735-1260
expressflooringvb.com

8 - January 2025

GENERAL
CONTRACTOR/
CONSTRUCTION/
REMODELS
Cubas LLC

(757) 837-8145
Cubasgc.com

GIFTS

Delightful Deliveries
(757) 276-1267
Www.dd-757.com

HOME INSPECTION
Beacon Property
Inspections

(757) 822-4839
www.beaconproperty
inspections.com

Lind’s Property
Inspections
(757) 575-5932
Lindsproperty
inspections.com

QAI - Home Inspections
(757) 689-7356
QAIHome.com

The Brickkicker
Inspection Services
(757) 583-4444
Brickkicker.com/
hamptonroads

HOME STAGING
Impressive Home
Staging

(757) 803-3877
ImpressiveHome
Staging.com

HOME WARRANTY
ACHOSA Home
Warranty, LLC

Tina Carneal &
Maddie Podish
(757) 291-4398
achosahw.com

Choice Home Warranty
Jamie Cook

(757) 771-6123
chwpro.com

First American
Home Warranty
Jamie Cook
(757) 390-8785
FirstAM.com

INSURANCE
Evertree Insurance
Sarah Dodson
(757) 248-5973
evolving.evertree
insurance.com/

INTERIOR DESIGN
Oasis Home Spaces
(757) 899-4656
www.oasishome
spaces.com

MORTGAGE

Cara Erickson —
Atlantic Bay Mortgage
(757) 348-2262
www.atlanticbay.com/
caraerickson/

Carrie Williams —
Revolution Mortgage
(757) 870-4614
www.revolution
mortgage.com/
loan-officer/448070

Christie Woytowitz
— loanDepot

(757) 619-5279
loanDepot.com/
cwoytowitz

Colby Raymond —
TowneBank Mortgage
(757) 748-5522
townebankmortgage.
com/officers/
colby-raymond

Cynthia Lewis - New
Dominion Mortgage
(757) 822-0330
NewDominion
Mortgage.com

David Burchett —
Arbor Home Loans
(757) 773-8545
Arborhl.com

Justin Miller — Veterans

United Home Loans
(619) 818-5976
VUJustinMiller.com

Kimberly Vap — CMS
Mortgage Solutions Inc.
(757) 544-8934

Liz Copeland —
CrossCountry Mortgage
(434) 466-3289
lizcopelandteam.com

The Broker
(757) 619-4494
thebrokerva.com

MOVING SERVICES
Marathon Moving
Services

(757) 348-5124
marathonmoving
services.com

Off Load Moving
(757) 749-7212
offloadmoving.com

Tidal Town Moving

(757) 981-0500
tidaltownmoving.com/
movers/virginia-beach-va

PHOTOGRAPHY &
VIDEOGRAPHY
Lighthouse Visuals
(757) 637-1743
LightHouseVisuals.com

Murawski
Photography, LLC
Mason Murawski
(757) 504-6461
www.murawski
photo.com/

PHOTOGRAPHY/
BRANDING

Leah Ariel Photography
(757) 202-7666
LeahAriel
Photography.com

Rachel Saddlemire
Photography

(336) 970-1386
www.rachel
saddlemire.com

PRINTING /
PROMOTIONAL
Innovative Twist
(757) 553-1111
innovativetwist.com

REAL ESTATE
PHOTOGRAPHY/
VIDEOS

Coastal Exposures

(757) 639-5124
VACoastalExposures.com

SOCIAL MEDIA
MARKETING/
MANAGEMENT

A Digital Marketing
Consultant

(732) 606-5236
ADigitalMarketing
Consultant.com

TERMITE INSPECTION
& PEST CONTROL
Detect Termite &
Moisture Services
(757) 583-4444
DetectTermite.com

PESTOUT
(757) 737-8688 x103
www.pestout.com

The Brickkicker
Inspection Services
(757) 583-4444
Brickkicker.com/
hamptonroads

TITLE & ESCROW
Noble Title & Escrow
(757) 524-4210
www.nobletitleva.com/

Title Concepts
(757) 819-6682
TitleConcepts.biz

True North Title
(757) 963-5223
TrueNorthTitle.com

TRANSACTION
COORDINATOR
Coastal Closings
Karmen Stevens
(757) 869-0566

Welcome the New Year with Wémfb MQW@

- - L " il 5

g o e '*'{ NEW YEAR, NEW OPPORTUNITIES

o IN HOMEOWNERSHIP!

As the chilly winter days settle in and a new year begins, it's
the perfect time to help clients achieve their
homeownership dreams. Revolution Mortgage, led by
Carrie and her team, offers personalized solutions for a
smooth, stress-free process every step of the way.

Why Partner with Carrie and Her Team?

- Fast Preapprovals: Quick, hassle-free approvals to get clients moving.
» Tailored Loan Options: Solutions to fit each buyer's needs.

. Competitive Rates: Lock in low rates for long-term savings.

« Expert Guidance: Local expertise with national resources.

« Clear Communication: Transparent updates at every stage.

- Proven Results: Trusted for reliable, successful financing.

Let’s make 2025 the year of smooth closings and happy
clients! Together, we’'ll turn dreams into addresses!

Carrie Williams

Branch Production Sales Manager
NMLS#448070

_ C 757.870.4614

# WINNER W www.carriewilliams.net

Let's Connect!

1=y COMPANY NMLS#16B6046  Advertised in: FL, NC, VA

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide Multistate Licensing System -
www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein is for informational purposes only and, while every effort is made to
ensure accuracy, no guarantee is expressed or implied. Not a commitment to extend credit.

Branch Address: 780 Lynnhaven Parkway, Suite 180, Virginia Beach, VA 23452 - Branch NMLS# 2562948 - Branch Phone: 757-734-4930

g f_j- ngm/@e,?;

Trawsacfivas

Hort with.
Solid

3 1

—757-822-4830

- = i A —

Sewer Scans, Mold Testing, Lead Paint Testing, Asbestos Testing & Pool Inspections

Beacon

PROPERTY INSPECTIONS

Shining a LIGHT on the home buying process

SERVING ALL OF HAMPTON ROADS AND NORTHEAST NORTH CAROLINA SINCE 2006.

757.822.4839 | www.beaconpropertyinspections.com

Hampton Roads Real Producers - 9



Meet

The
Team

Joni Giordano- Dave Bowling Jacki Donaldson Misty Bailey
Bowling Co-Publisher Managing Editor Connections Coordinator
Publisher dave.bowling@n2co.com jacki.donaldson@n2co.com misty@imperialetiquette.com

joni@realproducersmag.com 757-450-2899 352-332-5171 757-897-1283
757-348-7809

T

Mary Kromer Iran Parker Maddie Podish Dan Steele
Social Media Manager Event Coordinator Writer Writer
mary@adigital iran@asharpevents.com msparks7382@gmail.com dan.steele28@gmail.com
marketingconsultant.com 757-450-1936 757-634-8998 757-667-1556

732-606-5236

Dan Clark LEAH WALLACE Mason Murawski Charles Townsend
Writer Photographer Photographer Photographer
dan@danclark.realtor info@leahariel murawski.photography@gmail.com charlestownsendvideo@gmail.com
757-206-4144 photography.com 757-504-6461 757-559-4745

757-202-7666

Rachel Saddlemire Dave Schwartz Misty Prewitt
Photographer Photographer Photographer
rachelthephoto42@gmail.com davejschwartz13@outlook.com misty@mistysavestheday.com
336-970-1386 757-639-5124 757-620-0082

Cover photo by Rachel Saddlemire, Rachel Saddlemire Photography

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

10 - January 2025

""q‘tj (/{Y Sells for Top Dollar and Faster!
E; Cheek Out Dur Google Reviews

L1

N
IAFRESSTVT
wemE AR g

Top Agents Know a Staged Home

. I,
A . -
IMPRESSIVE HOME STAGING  757-803-3877 L

... Lind's -

NT757.575-5032%

Doing what we do to take care of our clients!

Lindspropertyinspections@gmail.com | Lindspropertyinspections.com (757) 270-1817

Hampton Roads Real Producers - 11




Townes at Coliseum Central
HAMPTON, VA

HAMPTON, VA
Get ready to call Hampton, Virginia home with A picture-perfect location hugging the
these beautiful three-story townhomes. The newly revitalized city of Hampton,
perfect location for anyone who wants to Virginia. Low-maintenance townhomes
NORFOILK have their own oasis away from the hustle for residents to enjoy the benefits inside and
and bustle of everyday life. outside their homes.
PORTSMOUTH

WIHGINIA BEACH

o

CHESAPEANE

River Club The Preserve at Lake Meade
SUFFOLK, VA SUFFOLK, VA
Welcome to the heart of Suffolk, where you

Experience Chesapeake Homes' expertly
can call the community River Club home. constructed homes at The Preserve at Lake
While located close to various city centers, Meade. Located in the heart of Suffolk,
the community itself offers lots of buyers will find themselves surrounded by the
entertainment. beauty of nature right outside their door.

MOYDICK

Haven at Centerville Ashville Park
CHESAPEAKE, VA VIRGINIA BEACH, VA
Your personal place of refuge is waiting for Discover the gem of Virginia Beach-
you at Haven at Centerville. Within the Ashville Park! This master-planned
serenity of Chesapeake, you will find a community is thrilled to welcome
[ community of expertly constructed homes alllooking for a home that allows you
\ ] surrounded by the beauty of nature. to enjoy life in style.
‘|: = 1= G |
ence thé‘ joymien:

ARETH CITY

Waterleigh Albemarle Plantation
MOYOCK, NC HERTFORD, NC
RUSEEES Beautiful homes in picturesque Moyock, Welcome to Albemarle Plantation, our single
North Carolina. Whether you want to spend family master planned community in
n the weekend in the Outer Banks kayaking or
&

Hertford, NC! We have some quick move-in
an evening out in Virginia Beach enjoying the opportunities remaining in this established
boardwalk, it is all within easy reach.
s 2
4
ation.

Experie'r-l%e the Comfo:t‘nn

community that is chock full of things to do!
Fa

Tidewater Mortgage
Services, Inc.

Go to cheshomes.com for current information on each community or call 757-448-3742.



COVER STORY

Howard Hanna Real Estate Services

STORY BY MADDIE PODISH

PHOTOS BY RACHEL SADDLEMIRE,
RACHEL SADDLEMIRE PHOTOGRAPHY

FOR KIM GEORGES, education
has always been the foundation of
personal growth and career success.
Born and raised in Norfolk, she
stayed true to her roots by attending
Old Dominion University, where she
pursued her passion for learning.
While completing her Bachelor of
Education and Human Services
Counseling, she eagerly explored
electives, one of which—Principles of
Real Estate—sparked her first interest
in the industry and set the stage for
her future path. After passing the
class, she became eligible to obtain
her real estate license; however,

she decided to wait, knowing she
wanted to gain more life experience
before fully diving into the industry.

Instead, she dedicated 11 years to
building a meaningful and impactful
career at Sentara, serving her
community through their health plan
division. Over time, however, she
felt an irresistible calling to return to
real estate. Embracing this passion,
she quickly established a thriving
career, finding fulfillment in guiding
her clients through one of the most
significant transactions of their lives.
After joining Howard Hanna, her
empathy, adaptability, and strategic
decision-making skills caught the




eye of her principal broker, leading
to her receiving the position of Vice
President and Managing Broker for
the Norfolk office.

Taking on a leadership role was a
natural fit, driven by a deep passion for
helping others realize their potential
and achieve their goals. “If someone
has an entrepreneurial spirit and
wants to work hard, they can be
successful,” Kim shares. She thrives
on helping agents discover what sets
them apart and provides them with
the tailored support they need to grow
their businesses. Understanding that
everyone has unique challenges and
needs, she creates innovative options to
guide them toward success. The greatest
reward for her isn’t her accolades but
seeing her agents soar despite obstacles

“AS REAL ESTATE
PROFESSIONALS,
EDUCATION IS KEY TO
MAINTAINING SUCCESS
IN YOUR BUSINESS
WHILE UPHOLDING THE
ETHICAL STANDARDS
OF THE INDUSTRY.”

—_—

16 - January 2025

because she has set them up for success.
Encouragement, she believes, is the
cornerstone of effective leadership.
Kim loves recommending the
book “21 Things I Wish My Broker
Told Me,” which she says offers a
“real perspective of what it takes
to be successful in this business.”
She always focuses on her team’s
success, celebrating victories and
fostering a supportive environment.
At Howard Hanna, the commitment
to professionalism, positivity, and
productivity—the “three P’s”—
aligns perfectly with her leadership
philosophy. She believes that by
equipping agents with the right tools
and mindset, they can confidently
navigate their real estate journeys
and build thriving careers.

*




Another reason Kim was drawn to
Howard Hanna was the brokerage’s
commitment to giving back through
the Howard Hanna Children’s Free
Care Fund, which raises money to
support local children’s hospitals. In
her market, the fund benefits CHKD,

a cause close to her heart. She often
combines her hobbies with her passion
for giving back, even helping organize
a pickleball fundraiser with her team
to support the brokerage’s mission.

Joining the leadership team at
the Hampton Roads REALTORS®
Association was a natural progression
for Kim’s career, culminating in her
role as the 2024 President. Her values
as a managing broker seamlessly
align with the responsibilities she
has embraced over the past year,
particularly her emphasis on education
as the foundation of every decision
she makes. For years, she has admired
the resources and opportunities the

18 - January 2025

association provides agents and takes
pride in her positive impact on the
Hampton Roads real estate community.
“As real estate professionals, education
is key to maintaining success in

your business while upholding the
ethical standards of the industry,”

she explains, highlighting her
commitment to fostering growth

and integrity within the industry.

Even in her downtime, Kim is
dedicated to making a difference in
her local community. For nearly two
decades, she and her friends have
stayed physically active by working
together and building strong bonds
while staying fit. “When we hit the
pavement, we solve all the world’s
problems,” she chuckles, reflecting on
how their walks provide both a chance
to stay healthy and an opportunity
for meaningful conversations that
extend beyond just physical exercise.
This commitment to community and

connection is just another way Kim
continues to make an impact personally
and within her neighborhood.

To round out her busy weeks,

Kim prioritizes carving out quality
family time. Every Sunday, she and
her husband of 40 years gather their
family— including their two adult
children and close relatives—for

a homemade dinner they prepare
together. This cherished tradition
provides a moment for connection and
reflection, offering a well-deserved
pause from their hectic lives.

As she looks toward 2025, Kim is
optimistic about the future of her real
estate community. By surrounding
herself with like-minded individuals,
she has solidified her belief that with
a foundation built on education,
leadership, professionalism, positivity,
and productivity, the future of
the Hampton Roads real estate
community is incredibly bright.

Let’s Thrive in 2025 with closings

—and people— you can count on!

Why True North Title?

SECURE ELECTRONIC
EMD & CONTRACT

SUBMISSION

' ACCESS TO TITLE
TOOLBOX

PROPERTY DATA

IN-HOUSE NOTARIES FOR
MOBILE & E-CLOSING

PROACTIVE
COMMUNICATION

SERVICES

SECURE DOCUMENT COMPLIMENTARY SECURE
STORAGE FOR BUYERS & WIRING OF PROCEEDS &
SELLERS COMMISSIONS

OUR COMMITMENT TO EXCELLENCE ON EVERY
CLOSING WE HANDLE

Samantha Snyer
Business Relationship Manager

(757) 963-5223 | TrueNorthTitle.com T ] T L E



CUICO

CIOSING GIFTS

— STANDARD

Russell Wimbrough
757-714-7207

www.aforevergift.com

iIn Closing Gifts.
Get A System In Place!

+ Best Classy Way fo Put Your Name
in Front of Your Client for The Rest We Turn Gifts Into Long-Term
Branding Opportunities

of Their Lives.
+ Lasts Forever, Used and Loved Daily,
Top-Quality Products, & Sure to Impress.
* Engraved With Your Name, Number, ; Lowest Cost-Per-Touch
Logo, & Even a Snazzy Tagline. I Tool in the Universe

100% Tax Write-Off As Advertising

MARKETING. BRANDING. 757.202.7666
PH -I- v RAPH$ info@leaharielphotography.com ?XSE{Eree
O OG . Visit today // leaharielphotography.com

T It's not WELCOME TO ABETTER

-. ng‘(}og‘gﬁ INSURANCE EXPERIENCE
/ It

’s what
WE
inspect!

Consistently providing a fantastic
home inspection experience to
clients and referral agents since 2013

Ranked Among Top 30 Personal Lines Insurance Agencies inthe US

Independent
Brokerage

Only pay for the work that is done — no payrolls and
salaries.

Lower overhead for staffing and tools.

Strong systems, tools, and process.

More time to build a bigger business, bigger life, and better
work-life balance.

Claims Support

Account Review

. MPS Score: 82
Services

Why QAI?

- We are partners
in real estate.

+ We are
veteran-owned
and -operated.

« We communicate
our findings in a (757) 689-7396 Let’S WO rk

reasonable and qaihome@qaihome.com
non-threatening

manner. qaihome.com

Karmen Stevens
Transaction Coordinator
REALTOR®/Broker

Licensed in VA & NC
757-869-0566

clientcare@coastalclosings.net

° 757-8930731

. sdodson@evertresinsurance.com

tog et h e r! . www.evertreginsurance.com

20 - January 2025 Hampton Roads Real Producers - 21



ON THE RISE

I’'ve seen people get taken
advantage of in the real
estate process. | want to
be the agent who protects

Iron Valley Real
Estate Prestige

my clients’ interests and
\ STORY BY DAN CLARK ensures they have a
PHOTOS BY LEAH
! WALLACE, LEAH ARIEL positive experience.”
b PHOTOGRAPHY & -

ustin Roman, a rising star in the
J Hampton Roads real estate scene,
didn’t take the typical route to

his profession. His journey began far
from the closing table, in the depths
of Navy ships, where he honed his
skills as a Machinery Repairman (MR).
But beneath the oil stains and engine
grease, a different kind of ambition was
brewing—one that would lead him to
trade his tools for a real estate license
and embark on a remarkable career.

Born and raised in Miami, FL,
Justin’s path took an unexpected
turn when he enlisted in the Navy
at age 21. He served for eight years,
traveling the world and gaining
valuable experience as an MR. “It was a
challenging but rewarding experience,”
Justin recalls. “I learned a lot about
problem-solving, attention to detail,
and the importance of teamwork.”

Despite his successful military
career, Justin felt a pull toward a
different path. After purchasing
his home with the help of his real
estate agent, Eric Edwards, he
became fascinated by the profession.
With two years left in the Navy, he
decided to explore this newfound
interest. “I was curious about real

estate,” Justin explains. “It wasn’t
something I had ever considered
before, but after talking to Eric,

I decided to give it a shot.”

Intrigued by the idea of helping
people find their dream homes, Justin
felt real estate was a natural fit for
him, given his background in service
and his desire to make a positive
impact. While still serving in the
Navy, Justin pursued his real estate
license. The journey wasn’t easy—he
failed the licensing exam five times
before finally passing on his last
attempt. “I was about to give up,” he
admits, “but something inside me told
me to keep trying. I'm glad I did.”

His persistence paid off. In his first
year as an agent, Justin closed nearly
$10 million in sales, a remarkable feat
for a newcomer. This early success
fueled his decision to leave the Navy
and pursue real estate full-time.
Determined to keep learning and
growing, Justin worked with different
brokerages, soaking up knowledge from
industry veterans, seeking mentors, and
refining his approach to client service.

His dedication to client service
quickly became his trademark. Justin’s
genuine empathy and unwavering
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commitment to his clients set him
apart. Understanding the challenges
that military families face, having
experienced them firsthand, he was
determined to provide them with the
support and guidance they needed.
“T've seen people get taken advantage of
in the real estate process,” Justin shares.
“I want to be the agent who protects
my clients’ interests and ensures
they have a positive experience.”

Today, Justin is thriving at Iron
Valley Real Estate Prestige, where he
says he feels valued and supported.

He’s built a strong reputation as a
trusted advisor and skilled negotiator,
consistently exceeding his clients’
expectations. He’s also found a
sense of community within his
team, “We’re like a family,” Justin
describes. “We celebrate each other’s
successes and help each other through
challenges. It’s a special dynamic.”
When asked how he defines success,
Justin pauses, reflecting on his journey.
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His success isn’t about money or
accolades; it’s about finding joy and
fulfillment in his work. But Justin’s most
significant source of gratitude lies with
his family, two dogs, and girlfriend.
“My family is my rock,” Justin shares.
“They keep me grounded and remind
me of what’s truly important in life.”
Justin’s journey highlights the
importance of adaptability and
perseverance. While he may have faced

Dedicated to serving those
who served, .!iustin makes the
VA loan prot%ss simple.

|

“At every step, Justin went above and
beyond. Every question | had was
answered quickly, professionally, and
succincthy.”

- Mathan 6.

Veterans United.

Home Loans of Hampton Roads

“Justin was professional, quick, and an
overall amazing help with making this
journey easy. Happy to have him on my
side walking me through things."

- Glenn 6.

Justin Miller

RETIRED US NAVY SEAL, Senior Loo

Cell: (619) 818-5976

Justin.Miller@vu.com | VUJustinMiller.com
setbacks and changed course, he never
lost sight of his goals, embracing every
opportunity to learn and grow, ultimately
finding a career where he could make
a real difference in people’s lives. His
story inspires us to pursue our passions,
embrace challenges, and find fulfillment
in helping others. He reminds us that
success is about more than reaching a
destination, but the journey itself and
our positive impact along the way.

“Best loan officer ever! He guided me all
the way and was very professional.
Everything went smoothly. Thanks, Justin!”

- Alex 0.
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Mosquitos Moisture Fungus Insects Rodents Termites

Termite and Moisture Inspections for Real Estate Transactions

= Clear and efficient inspections support successful reports
* Pestout staffs VPMA certified wood destroying insect inspectors
* Our qualified technicians are equipped for substructural wood repairs

Don’t get stressed out, call PESTOUT.
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PARTNER SPOTLIGHT

OASIS HOME SPACES
SHELLY OUTTEN  srorev oatic koweus - soros s sam veweam roocasy

“I've lived in many different types of homes—about 30 in my income, so I started with interior design, but it turned into so
life so far—and because of how much I’'ve moved, I've observed much more,” she recalls. “I began offering home organizing
the process of selling and all it requires,” says Shelly Outten of and staging services, and at one point, I had everything I
Oasis Home Spaces. “Each time we moved, we would have to needed to stage a home, but the cost of purchasing and storing
do the right things to get the homes sold quickly, and that’s how all the inventory outweighed the benefits.”
I'learned—quickly and through personal experience.” Today, her approach to staging has evolved. Rather than
Shelly’s journey into interior design wasn’t initially about using her furniture and decor to stage homes, she specializes
building a large-scale business. “I wanted to generate some in occupied staging, where she works with a homeowner’s
current belongings to create a market-
ready space. “I give tips on how to
market the home with what the client
already owns and suggest a few strategic
purchases to enhance the space,”
she explains. “That way, the home’s
personality remains intact, and the
client has acquired a few items that will
follow them to their next home.” Often,
her tips include decluttering, adding
new pieces, or rearranging existing
furniture to highlight a room’s potential.
“Interior design is the main pain point
for homeowners,” Shelly says. “They see
what they like but don’t know how to
implement it, like how to scale furniture
to a space or which wall to put it on, and
they often say, ‘I know the look I want,
but I don’t how to accomplish it.”
Shelly’s passion for interior design
goes back to her childhood. She credits
her grandmother, who lived in Colorado,
as her earliest inspiration. “Her home
was always beautiful—streamlined,
organized, and comfortable because
it wasn’t overwhelming,” she shares.
“I followed in her footsteps.” Shelly
moved to Hampton Roads from Colorado
when she was 11 and considers this
area her home, but in 2004, she planted
deep roots in Knott’s Island, NC. “My
husband’s sister lived out here, and it
felt like getting away and relaxing, so
moving here became very intentional,”
she reflects. “Even though it takes me
an hour to get anywhere, it’s a beautiful
drive, and it took that long going
anywhere from Chesapeake back when I
lived there.”
Shelly believes that a beautiful
space must also be functional.
When working with clients, she asks
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questions that get to the heart of their
needs, like, is clutter the issue? Are
the colors too dark? Is the room too
small or too large for the furniture?
“I light up and get so excited when
we start talking about organizing and
creating storage,” she says. “I keep it
practical, offering tips on decluttering
and creating spaces that reflect the
homeowner’s style while maintaining
a clean, streamlined look.”

One of the hallmarks of Shelly’s
design philosophy is guiding clients
through difficult decisions, especially
in terms of parting with sentimental
items. “When decluttering, I always ask,
‘What about this item are you connected
to?”” she explains. She suggests taking
photos of beloved but impractical items
to preserve memories while freeing up
space, a strategy she developed from
personal experience. “I had emotional
attachments to several stuffed animals
from my childhood, but there wasn’t
space for them,” she says. “So, I took
pictures to save the memories.”

While Shelly is the heart and soul
of Oasis Home Spaces, she’s quick to
credit her team for helping achieve
their shared success. “Tanya is my
right hand, and I have Kelly, Christa,
and Heather who work part-time
with me,” she notes. “They’re not
just colleagues—they’re friends, and
someone is always available, making
the process as efficient as possible.”

Through her talent, experience,
and passion for helping others create
beautiful spaces, Shelly has built
a business that reflects her deep
commitment to design and community.
Whether helping a homeowner stage a
space or assisting a family in creating a
dream home, her personalized, hands-
on approach ensures every project
feels like a collaboration in beauty
and function. Speaking of projects and
collaboration, Shelly looks forward
to the next phase of her business and
is eagerly building on her success to
achieve her next dream—stay tuned!

-

asis—

HOME SPACES
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I keep it
practical,
offering
tips on
decluttering
and creating
spaces that
reflect the
homeowner’s
style while
| maintaining
= a clean,
streamlined
look.”

ULTIMATE
SUPPORT FOR
SUCCESS IN

ANY MARKET

An Interview with
HRRA'’s 2025 President of the Board

JAY MITCHELL

2025 HRRA PRESIDENT
NAR EXECUTIVE COMMITTEE MEMBER

Every day is an adventure! Real estate is one of the biggest
adventures for our clients, since they don't typically do what
we do every day. So, it's up to us to do it right and to carry all
the tools that make it as easy as possible for their dreams to
come alive. The more we talk to each other, help each other,
encourage each other, and be kind to each other, the more
likely we all are to make each day of adventure a great
reward and a business win-win for all involved. Our job as
REALTORS® is to smooth the way—to keep property rights front
and center, to help people solve issues and make good
decisions, to lend a helping hand, and to celebrate the
successes of our clients and ourselves! Your REALTOR®
Associations (HRRA, Virginia REALTORS® and NAR) are here to
help you find a way to do all these things with grace and style.

That's Who We R!

Ny ,1_' < g :
ey e REALTORS®



Building America Together

As a top-five retail mortgage lender in America'and the top
non-builder-owned lender to new homebuyers in the U.S.,2 loanDepot’s
digial loan experience and vast product spectrum allow us to deliver the
right loan and improve chances of a more certain and timely closing.

loanDepot offers:
Fully digital loan experience® powered by best-in-class technology*
Lender Paid Mortgage Insurance options up to 95%?
Long-term lock options and buydowns

Builder processes to enhance customer experience

Christie Woytowitz  (757) 619-5279
Senior Loan Consultant cwoytowitz@loanDepot.com loanJepot

NMLS #743042 www.loanDepot.com/cwoytowitz NMILS#174457

finance/best-mortgage-lenders-d0ea859d 3) Results may vary. Conditions apply. 4) Source: www.housingwire.com/articles/announcing-
the-2024-tech100-mortgage-winners/ 5) LMPI availability is subject to qualifications. | 192 Ballard Ct., Suite 100, Virginia Beach,
eavacvousine VA 23462 | loanDepot.com, LLC NMLS 1D 174457 (www.nmisconsumeraccess.org). Licensed by the VA Bureau of Financial Institutions

OPPORTUNITY

MC-5431. (040224 131872-2014b)

: 1) Source: www.scotsmanguide.com/rankings/top-mortgage-lenders/2023-top-retail-lenders/ 2) Source: www.wsj.com/buyside/personal-

DELIGHTFUL DELIVERIES
Pop By’s + Custom Gifts
| A - Client Engagement

With Effortless Gifting +
Lasting Impressions

4 % B B o® B % 8 @
IR T T R R

HELLO I'M

\MAE v/ Tell us who you want to take care of.
v/ Our team begins crafting gifts and remarkable

Vown/a DIghs: Marketing Agency experiences for them on your behalf.

OUR SERVICES:
Website -Hesting, Design & Management
Social Media Management
SEQ - search Engine Optimization
Social Ads
Email Marketing
QuickBooks - Bockkeeping &
Reconcillations

v/ A delightful moment arrives from you.

v/ sit back and enjoy the appreciation and
passionate referrals.

Hannah Johnson,
Owner + Pop-By Fairy
757.276.1267

Hannah@delightfuldeliveries757.com

732-606-5236 - My Cell light
delightfuldeliveries757.com

adigitalmarketingconsultant.com
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HELPING YOUR CLIENTS CPQSS THE

Hampton kéa&§
top-rated full-service™
moving company

. Residential & 3 = - : y st
Commercial % : - ~ P ’GClng 1
Moves 3 L in customer satisfaction

. Packing &
Delivery Serwces
- Military & Senlor

Dlscounts ;\ ;‘.
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.__. _Mara!_thun

Moving Services

:_;.r.‘.:

marathonmovingservices.com . booking@marathonmovingservices.com

BUILDING YOUR VISION ™
INTO REALITY.

© Home Remodeling

@ Interior & Exterior Painting

@& Flooring

© Siding

@ Roofing

@ Framing

© Dnwall Hanging & Finish

© Power Washing... and much more!

(757) 837-8145
Office@CubasGC.com
cubasgc.com
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Navigating a real estate
transaction is often one of
the most significant decisions
a person can make, and not
surprisingly, the process
can intimidate clients. Many
operate under misconceptions
that can hinder their progress
toward achieving their goals.
Lisa Wilberger understands
this notion and believes that
effective communication is
vital in helping her clients
overcome these challenges.
She is passionate about guiding
them through every step of their
real estate journey, enabling
them to fulfill their dreams.
“Some REALTORS® lack strong
communication skills and fail to
keep their clients informed,” Lisa
reflects. “I strive to ensure my
clients understand the process,
especially first-time homebuyers
who often feel confused.” She
acknowledges that recent market
fluctuations have made this
task more challenging, but she
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remains committed to helping
her clients feel satisfied and at
ease. “Right now, there’s a lot
of confusion in real estate,” she
explains. “Clients often wonder
why they need to sign a broker
agreement or what the steps
are before we can even look
at a house. I believe it’s crucial
for them to understand that
these requirements are now
mandated so they don’t feel
scared when signing documents.”
Lisa attributes her success to
her authenticity and commitment
to never mislead her clients.
“From day one, I vowed to remain
true to myself,” she declares. “I'm
authentic, with no pretense. I
don’t pretend to be someone I'm
not, and people can see that.” Her
honesty and open communication
have led to repeat business and
referrals, which she views as
the ultimate measure of success.
“More than any award I've
received, the greatest validation
is when someone refers me or

WILBERGER

Long & Foster Real Estate
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returns for a second, third, or
fourth transaction, which tells

me I’ve done my job well,” she
states. “It’s about providing
exceptional service, earning trust,
and knowing that I've done my
best for those I work with.”

Her genuineness and
determination stem from a
humble upbringing that has
enabled her to connect deeply
with people. “I was raised in
a coal camp in West Virginia,”
Lisa recalls, describing her
childhood as marred by physical
and emotional challenges. “My
stepfather was a coal miner, so if
it didn’t grow in the garden, we
didn’t eat it. If we couldn’t can
it, it didn’t make it to the table.”
Following her stepfather’s death
when she was 11, her family
moved to Woodlawn, VA, where
she began to experience the
kindness and support of a caring
community. “It was a fantastic
place to grow up,” she reflects.
“The people are incredibly kind,

q

£

“Lisa joined Long & Foster as a
new agent. She was very eager
to hit the ground running. She is
one who will ask what she needs
to do to increase her production
and best represent her clients,
and she actually will implement
the coaching advice. Lisa
represents her clients well, and
she always goes the extra mile.
I recall early in her career when
she had a buyer/client looking to
purchase in a specific subdivision,
she sent letters to off-market
homeowners and found the
buyer the perfect home.”

— Tina Holt, Managing
Broker & Regional VP, Long
& Foster Real Estate

FEATURED AGENT

and I still have my best friends
since fifth grade in that area.”
Lisa’s ability to empathize with
others and her commitment to
authenticity are heavily rooted
in her turbulent childhood
but also in her journey as a
REALTOR®. Although she had
always been interested in real
estate, not until her divorce
did she pursue it. “Once I went
through my divorce about 12
years ago, I decided to find a
career to help others and make
a good income,” she explains. “I
had always had an interest in
being in real estate, but during
my marriage, I focused on raising
my daughter. After moving from
Richmond to Virginia Beach, I
seized the opportunity to begin
my real estate career. I learn
something new every day, and it
allows me to truly help people.”
Before entering the real
estate field, Lisa assisted her
husband with their family-owned
wholesale car business and
worked as a personal trainer and
fitness instructor, where she was
passionate about teaching cycling
and helping others achieve
their fitness goals. Before her
daughter’s birth, she worked as a
computer technician for a large
law firm in Richmond, where she
installed and repaired computers.
A self-starter at heart, her current
broker has affectionately dubbed
her “The Renegade.” Lisa states,
“I don’t need someone telling me
what to do; I simply get it done.
I've always been driven to give
my best, often being harder on
myself than anyone else. I strive
for 100% in both my personal and
professional life. At the end of
each day, I reflect on my efforts,
and if I fall short, I get back up
and aim to do better the next day.”
January marks the 10th
anniversary of getting her
real estate license, and while
many agents frequently switch
brokerages, Lisa has never
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considered leaving Long &
Foster. “I've been with them
since the beginning,” she reveals.
“Throughout my real estate
classes, many brokerages reached
out to me, but I clicked with my
broker, Tina Holt. She is amazing,
and Long & Foster has treated
me well.” Having found her true
calling, Lisa does not intend to
leave real estate. “I'll probably
keep doing this until I can’t
walk,” she laughs. “The longer
I'm in it, the more I love it.”
During the COVID-19
pandemic, Lisa dedicated
countless hours to supporting
her local community. She visited
local businesses, videotaping
their stories and the services they
offered during such challenging
times. Many businesses had
implemented drive-up options,
local specials, or pop-up markets
to stay afloat. “Witnessing
so many struggles was truly
heartbreaking, which is why I
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make it a point to always support
our local businesses,” she says.
“To further this mission, I
created a Facebook group called
Virginia Beach Lovers. The group
grew rapidly, and together, we
have helped save several local
businesses. One owner shared
that after we posted about
her business, she had people
lined up outside the next day.
It fills me with joy to see her
business not only survive, but
also thrive. The Facebook group
remains active, continuing to
connect local businesses and
share valuable information.
With a growing membership, I
monitor the group closely, rarely
advertising myself. It's my way
of showing our community that
we stand behind them through
both good times and bad.”
When she’s not serving her
clients, Lisa enjoys spending
quality time with her daughter,
who recently moved to the

Tidewater area, and her dog, Gray,
along with her granddog, Rory.
She treasures moments with her
niece, nephew, great nieces, great
nephew, and Aunt Mary, who
has been like a mother to her.
“I can’t imagine my life without
her,” she notes, describing
her aunt as silly and loving.
Outside of family, Lisa is
passionate about playing cornhole
competitively. She participates in
local games and ACL (American
Cornhole League) regional
tournaments. “The cornhole
community is incredible—so
diverse and supportive,” she
shares enthusiastically. “People
from all walks of life come
together to help each other,
whether raising funds for Navy
Seals, assisting families in need,
or supporting local teams. The
camaraderie is heartwarming,
and I'm proud to be part of this
family. They truly are the best.”
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Personalized Service:

With a background in Wealth Management, |
understand the importance of building strong
relationships with clients, | take time to under-
stand their entire financial picture and provide
customized solutions.

24/7 Availability Sets Me Apart:
Life doesn't always run on a 9-to-5,
Monday-through-Friday schedule!

| am available day or night, 365 days
a year, to offer guidance and
support and help get those

quick offers in.

Expert Advice:

As a local lender, | understand our
market, and with years of experience
I can provide valuable insights and
recommendations to our clients,
guiding them through the entire
lending journey.

*This is an advertisement and not a commitment
to lend. Cross Country Mortgage LLC is an
Equal Housing Lender

Liz ¢
Copeland

Sr. Loan Officer & Sales Manager
Virginia Beach, VA

Licensed in VA, NC, MD, and FL
434.466.3289
lizcopelandteam.com

@lifeoflizcope
@ Liz Copeland

Personal NMLS1342399
Branch NMLS1909529
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HAMPTON ROADS REALTORS® ASSOCIATION

Strengthening the
REALTOR® Foundation:
A Vision for the Year Ahead

AUBREA GREEN, HAMPTON ROADS REALTORS® ASSOCIATION,
VP OF COMMUNICATIONS & EXTERNAL AFFAIRS

In the fast-paced world of real
estate, the value of REALTOR®
membership cannot be
overstated. It is not just a badge—
it is a commitment to a higher
standard of professionalism,
education, and advocacy. As we
step into 2025, the focus for the
Hampton Roads REALTORS®
Association remains clear:
continuity, local impact, and an
unwavering dedication to our
mission of providing ultimate
support to our members for
success in any market.

Moving Beyond Themes:
Emphasizing Continuity

In the past, leadership transitions
often came with catchy themes
or taglines. However, as HRRA’s
2025 President of the Board

Jay Mitchell (BHHS RW Towne
Realty) noted during a recent
discussion, “We’re at a point
where specific themes for
specific presidents don’t make

a lot of sense. What you want is
continuity from one person to the
other,” a sentiment that is shared
with HRRA’s two most recent
past leaders, 2024 President

Kim Georges (Howard Hanna
Real Estate Services) and 2023
Chairman Jeremy Caleb Johnson
(Long & Foster Real Estate).

This forward-thinking approach
ensures that each year builds

on the progress of the last. It
fosters stability and consistency,
keeping the association aligned
under the REALTOR® mission.
This consistency also perpetuates
a sense of unity among HRRA

and its state- and national-level
associations, Virginia REALTORS®
and the National Association of
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REALTORS®, a connection referred
to as The Three-way Agreement.
With major initiatives already

set in motion on each level of the
REALTOR® organization, the focus
is no longer on reinventing the
wheel but on propelling it forward.

Hyper-Local Focus:

Serving Our Communities

The cornerstone of this year’s

vision is a hyper-local focus.

REALTORS® are at the heart

of their communities, guiding

clients through one of life’s most

significant decisions—buying

or selling property. “We want to

ensure that we are serving all our

agents, members, buyers, sellers,
and vendors so that they know
who we are and what we do every
day,” Jay emphasizes. It’s about
living out the REALTOR® slogan,

“That’'s Who We R,” locally.

This commitment to local efforts

also means showcasing the

broader impact of REALTORS®:

* Community Contributions:
Whether through RPAC, the
Hampton Roads REALTORS®
Foundation, or day-to-day
business, REALTORS® give
back in meaningful ways.

* Educational Excellence:
Offering top-tier education
remains critical to the success
of both REALTORS® and the
clients they serve.

» Advocacy: Protecting property
rights and influencing
policies are central to the
REALTOR® mission.

Advocacy and Education:

The Pillars of Progress
Advocacy and education are two
of the most influential tools in

Kim Georges, 2025 Immediate-
Past President of the Board

Jay Mitchell, 2025 President of the Board

Phil Kazmierczak, 2025 President-Elect

the REALTOR® arsenal. Advocacy
through the REALTORS® Political
Action Committee ensures that
property rights are safeguarded
and that REALTORS® maintain
their vital role in shaping policies
that affect communities. As Jay
notes, “Advocacy is where we
win a lot of influence and protect
property rights on a regular basis.”
On the education front, the
commitment remains strong.
REALTORS® thrive when equipped
with the latest knowledge and
skills, which, in turn, empowers
clients to make informed decisions.
“We are capable of providing
top-flight education, and that

is critical to the success of all
REALTORS®,” Jay shares.

Social Connections:
Strengthening Relationships

In addition to advocacy and
education, social events play

an essential role in building
camaraderie and showcasing the
vibrant REALTOR® community.
Events like the Annual Chili Cook-
off, REALTORS® vs Affiliates
Kickball Tournament, and other
local initiatives create spaces
where REALTORS® can connect,
celebrate their shared mission, and

strengthen bonds between members.

Looking Ahead

The goals for the year ahead are
clear: remain steadfast in our
mission, embrace continuity,

and maintain a sharp focus on
local impact. By staying true to
these principles, REALTORS®

can continue to build trust and
deliver exceptional service to
their clients and communities.

As Jay Mitchell puts it, “It’s time

to move forward. We’ve done a

lot over the years to manage and
own our association. Now we have
every opportunity to keep moving
forward in that direction.”

With this unified vision, we are not
just REALTORS®; we are advocates,
educators, and community
leaders—dedicated to making a
lasting difference.
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| REAL FRODUCERS
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PROUD TO
SERVE YOU

AND YOUR
CLIENTS!

Local family and
veteran-owned business
Briar Baughman
Owner & Operator

office - residential - vyuehouse

Voginia: Peack. Ynginia

= FREE Estimates for Any Move 801 Butler Street, Virginia Beach, VA, 23456 = offloadmoving@yahoo.com

s Licensed & Insured

= Military & First Responder Discount <757) 749-7212 » OFFLOADMOVING.COM
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UNLOCK NEW

OPPORTUNITIES
With the CVBIAL!

Dear Real Producers,

As the first female associate president
of the Coastal Virginia Building Industry
Association (CVBIA), a result of the
exciting merger between the Tidewater
Builders Association and the Peninsula
Housing and Builders Association in
2020, I am thrilled to connect with
Hampton Roads’ top real estate agents
like yourselves.

The CVBIA represents a dynamic
shift in how we support and empower
the residential building industry in
southeastern Virginia. Our mission
remains steadfast: to advocate for our
diverse members, builders, contractors,
suppliers, and service providers, all
working together to create quality
homes and strengthen the region’s
economic engine.

We recognize the crucial role you,
the real producers of Hampton Roads,
play in this equation. Your dedication
to showcasing new construction homes
is vital to connecting buyers with their
dream residences and keeping our
industry thriving. On behalf of the
CVBIA, I want to express our sincere
appreciation for your ongoing support.

The CVBIA offers a wealth of
resources to benefit your clients and
further your success:

HDCVBIA

Coastal Virginia
Building Industry Association

]
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Market Insights: Stay informed on
the latest industry trends and housing
market data.

Networking Opportunities: Connect
with top builders and construction
professionals to provide your clients
with expert recommendations.

Education and Training: Gain
valuable knowledge on new
construction practices and features to
better understand the homes you sell.

We invite you to explore our website
at www.cvbia.com and discover the
many ways the CVBIA can support
you in your work. We are excited to
embark on this new chapter with you,
fostering collaboration and growth for
the real estate and building industries
in Hampton Roads. Please attend our
events and learn why doing business
with a member is vital to our housing
community.

Thank you once again for your
dedication and partnership.

Sincerely,

(g
Loy psret

President, Coastal Virginia Building
Industry Association (CVBIA)

L
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DAYS
365 ‘ OPPORTUNITIES

Let’s work together for a
year of growth, success
and happy clients!

With Colby by your side, you'll have a
trusted mortgage advisor, always available
to help your clients with their home
financing needs.

COLBY RAYMOND | 757-748-5522 ffs
Mortgage Sales Support Manager | NMLS# 455342
"TOWNE BANK

colby.raymond@townebankmortgage.com
townebankmortgage.com/colbyraymond

Follow Me @ClosedByColby

ssssss

Download My
Mobile App

Big HVAC Refriger
Changes Are Here:::

Did you know the EPA is mandating a change ____ ||
in refrigerant for newly built systems starting
in 20257 Rest assured that our home warranty
plans will continue to cover HVAC repairs.and'

replacements.

Contact me today.

firstamrealestate.com First American

Home Warranty™

Phone Orders: 800.444.9030

©2025 First American Home Warranty Corporation. All rights reserved. FA_AD_JAN_JMCCORMICK_MRP_1_25

Your Local Resource

Jennifer McCormick

757.390.8785
jmccormick@fahw.com

“I'm your home warranty
expert, so you don'’t
have to be”
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WELCOME TO
Real Producers!

Here, we answer the most popular
questions regarding our program. My door
is always open to discuss anything
related to this community—this publication
is 100% designed to be your voice.

Q: Who recieves this magazine?

A: South Hampton Roads Real Producers: This magazine

reaches the top 500 agents in South Hampton Roads,

covering areas from Smithfield to Sandbridge and into
the North Carolina border. We pulled the REIN-MLS
numbers (by volume) from January 1 through December

31 of the previous year. We cut the list off at #500, and the

distribution was born. The list resets at the end of each year.

A: Peninsula Real Producers: This follows the same

criteria but focuses on the Peninsula/Williamsburg

agents, cutting the list off at the top 300.

Note: We identify REALTORS®/agents based on their

broker’s location in the MLS. Please get in touch with us

if you find yourself in any of these unique scenarios:

* Your broker address in the MLS is outside
the South Hampton Roads region, but you
primarily work as a commission agent in South
Hampton Roads or the Peninsula area.

* Your broker address in the MLS is on the Peninsula,
but you would prefer to be associated with South
Hampton Roads Real Producers instead.

* Your broker address is Southside, but you prefer to
be part of the Peninsula Real Producers magazine.
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Q: What is the process for being

featured in this magazine?

A: The process is simple. Every feature you see has

first been nominated. You can nominate REALTORS®,
agents, affiliates, brokers, owners, or yourself. Office
leaders can also nominate real estate agents. We will
consider anyone you bring to our attention because

we don’t know everyone’s story and need your help to
learn more. A link to our nomination form is on our
Facebook page (facebook.com/peninsularealproducers).

Q: What is the cost to feature a

REALTOR®, agent, or team?

A: Zero, zilch, zippo, nada, nil. The feature costs
nothing, my friends, so nominate away. We are not
a pay-to-play model. We share real stories of Real
Producers based on achievement and nominations.

Q: Who are the Preferred Partner?

A: Anyone listed as a preferred partner in the front of the
magazine is part of this community and will have an ad in
every magazine issue, attend our quarterly events, and be

a part of our online community. We don’t just find these
businesses off the street, nor do we work with all businesses
that approach us. One or many of you have recommended
every preferred partner you see in this publication. In a sense,
we won’t even meet with a business you have not vetted
and stamped for approval. We aim to create a powerhouse
network for the REALTORS® and agents in the area, as well
as the best affiliates, so we can grow stronger together.

Q: How can | recommend a Preferred Partner?
A: Please let us know if you want to recommend

a local business that works with top real

estate agents. Send an email or text to joni@
realproducersmag.com or call 757-348-7809.

N ] NewDominion
—— MORTGAGE ——

Why are Mortgage Brokers Better?
FOR REALTORS:

e (Clear to Close in 10 Davs or less!

e Provides access to a wide range of loan
options from multiple lenders, offering
more choice.

FOR BLULYERS:

e [‘oslers compelition among lenders in their
network, often resulling in betler rates and
Lerms.

e (Crealive Programs rolled out by lenders o
help brokers compete with banks, which
ultimately benefits the buver!

STAY UP TO DATE WITH WEEKLY VIDEOS!

Scan QR code or go to www.newmortgagemendays.com

New Domeinton Morimege, gy Volve Phiy Chesapeale. Vi STE 2. Egual Housing
Lender, NMLS 10: 2y psfioo (WP Awwa. mmlsconsumeruccess.org ), 1his is wol a
T commidinend b feniek: oll bowries sweljeet to credit approval and other riterio,

WEALTH MANAGEMENT AND

3 ACCOUNTING FOR REALTORS® ._ .
' Peacelink

COMPLIMENTARY gl i e oy
MEETING TODAY!

abidy

e

MANAGE
CASHFLOW

Helping REALTORS® And Self-Employed Professionals
Get The Life Thay Want From Their Business

(&) 757-504.2765

INVESTMENT ADVISORT PRODUCTS AND SERVICES MADE AVAILABLE THROUGH FEACELINK
FINANCIAL PLANNING LLC [PLFP], A REGISTERED INVESTMENT

L S WU,

{7 WWW.PEACELINKFP.COM

GROW WEALTH
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Welcome to the Team!
27/ N

| THE SROKER

Looking for a new
mortgage partner?

The Hogge Brothers

Kat Pazzaglia (Tyler & Brandon) Muhammad Denham
NMLS ID: 2289473 NMLS ID: 2382358 / 2382357 (respectively) NMLS ID: 2470326

kat@thebrokerva.com tyler@thebrokerva.com / 804-982-9273 757-717-2839

brandon@thebrokerva.com / 804-307-2622 Myhammad@thebrokerva.com

Dylan Smith
NMLS ID: 2563080

dylans@thebrokerva.com
630-270-6610 863-608-6349

thebrokerva.com

Holly Florio Sydney Comisky Jennifer Pilat Paul Glocker

;.'u--‘ill!l

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS#
2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice

St SUITE.

3 e W

NMLS#: 1960551
Holly@thebrokerva.com
740.817.2612

Dylan Powell
NMLS#: 2508700
dylan@thebrokerva.com
757-297-3746

NMLS#: 1648116
sydney@thebrokerva.com
757.769.4607

Greg Bell
NMLS#: 1612533
greg@thebrokerva.com
757.642.5078

NMLS#: 2091031

Jennife hebrokerva.com

Alvin Lapitan

NMLS#: 244508

alvin ebrokerva.com

757.619.4494

NMLS#: 2313590

paul@thebrokerva.com

Jo

joh

757-372-2471

hn Hopkins Il

NMLS#: 2283684

n@thebrokerva.com
571-866-7655

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# @

2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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Blinds « Shade

©2025 Budget Blinds, LLC. All Right

Concepts Brand. Each franchise|independently owned and operated.
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