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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

Y�r F�n��e D��i�s
M�e � Impact

Schedule a furniture pickup today to 
furnish empty spaces for people 
overcoming homelessness. Your 

generosity restores hope and dignity.

HOME INSPECTION
Area Wide Home Inspection
Adam Crock
(513) 802-3164

Litehouse Inspect Cincinnati 
Home Inspections
(513) 800-0347
www.litehouseinspect.com

Master Home Inspection 
Services
Brian Gibbs
(513) 519-2249
​masterhiservices@gmail.com

Pillar to Post Home Inspectors- 
The Capuano Team
(513) 771-6689
cincinnati.pillartopost.com/

INSURANCE
Firehouse Insurance
(513) 526-9853
Firehouseins.com

Kyler-Moore Insurance Agency
(513) 315-7845
www.kyler-mooreinsurance 
blueash.com/

LAW FIRM
Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

MORTGAGE LENDER
3rd Street Financial
(513) 769-4111

Annie Mac Home Mortgage
(757) 994-1848
tony-annie-mac.com

Guaranteed Rate
(513) 609-4484
www.rate.com/ronerdmann

Paramount Residential 
Mortgage Group
(513) 432-6971

Ruoff Home Mortgage
Cody Coomer
(513) 486-4133

Ruoff Home Mortgage
Dave Scully
(513) 633-8476
www.ruoff.com/davescully

Synergy One Lending
Jennifer Sheil
(513) 796-6024

MOVING / STORAGE
Black Tie Moving
(614) 347-9007

MOVING/PACKING & STORAGE
Big Blue Moving
(859) 608-2583

PHOTOGRAPHY
Cincy Photo Pro
Krista Silz
(513) 324-4206

Next Door Photo
Daniel Ziegler
(513) 297-3328

ROOFING SERVICES
SWORD Roofing- Cincinnati 
Siding & Roofing Company
(513) 342-8584
Swordroof.com

TITLE AGENCY
American Homeland 
Title Agency
(513) 863-9100
www.americanhomelandtitle.com

TITLE COMPANY
Leo Grote LPA
(513) 554-3000
leogrotelpa.com

TRANSACTION COORDINATOR
Agents Plus 1
Maria Carmosino
(513) 482-0465
agentsplus1.com/
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Licensed in OH, IN, KY & FL
Office: 513.796.6024 Text: 513.500.2703
jennifer@theshei l team.com
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Partner with Jennifer to ensure fast 
easy transactions for your clients!

Jennifer Sheil, Area Manager, NMLS: 269568

Meet
The

Team
Patrick Braddick

Publisher

Krista Silz
Photographer

Beth McCabe
Senior Writer

Emmi Abel-Rutter
Writer

Geneva Eilertson
Reprint Coordinator

Alexander 
Regueiro

Social Media Director

Taylor Davis
Ad Strategist

Brenna Smith
Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

DON'T LET
HIDDEN ISSUES
SINK YOUR SALE
LET OUR TEAM
GUIDE YOU! 

LitehouseInspect.com • 513.800.0347

• Home Inspections 
• Sewer 
• Radon 
• and more!

Erin & John Brite
OWNERS
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Leo Grote,
LPA & President 

Where Top Producers
Find Closing Solutions

513.554.3000
LeoGroteLPA.com
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with Coldwell Banker Realty 
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COVER STORY

Meet James Pitzer 
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A Career Rooted in Relationships 

For James, real estate is about more 
than transactions; it’s about connections. 
Over the years, he’s built a reputation 
for being genuine, honest, and always 
putting his clients first.

“It’s not about the numbers for me,” 
he says, reflecting on his 2023 sales 
volume of just under $21 million. “I’m 
more focused on having fun and truly 
helping people. Let’s wow the clients 
and build that relationship.”

James’ experience includes 
representing Schmidt Builders, a 
local home builder, for five years, 
which allowed him to delve into new 
construction—a niche he continues  
to enjoy.

James’ success is rooted in his 
authenticity and dedication to his 
clients. His advice to new agents is 
simple: “Be genuine. Always put others 
first. Be honest, even when it’s a difficult 
conversation. And answer your phone.”

He also credits his mentor, Larry 
Thinnes, who introduced him to 
Glengarry Glen Ross during his early 
days in real estate. “That movie taught 
me everything I needed to know about 
the industry—but in a much nicer way,” 
James says with a laugh.

He’s grateful for Carlee Hollin, who 
works on his team. She got licensed in 
2022 and came to The Pitzer Group in 
late 2023. “I have enjoyed teaching her 
the ropes and I’m excited to see her 
success! We are a small, but mighty 
team,” he shares.

Life at Home 

At the heart of James’ world is his 
family. He and his wife, Katie, have been 
married since 2017 and are raising three 
young children: Woody (7), Tilly (5), and 
Donny (3). Life with three little ones is 

“Coffee is for closers only.” This iconic 
line from the classic movie Glengarry 
Glen Ross resonates with James Pitzer, 
a seasoned real estate professional 
who has been with Coldwell Banker 
Realty in West Chester, Ohio, for 
nearly two decades. Known for his 
authenticity, dedication, and problem-
solving expertise, James has built a 
career helping people find not just 
houses, but homes.

As he approaches 20 years in the 
business in January 2025, James reflects 
on the experiences and lessons that 
have shaped his career, his family, and 
his life.

Building a Foundation 

James’ journey began in Cincinnati, 
where he grew up in a hardworking 
family. His father, an appliance 

repairman (affectionately referred 
to as Mr. Fix It), and his mother, a 
schoolteacher and counselor, instilled 
in him the values of diligence and 
resilience. Losing his father at just 11 
years old was a defining moment that 
shaped his outlook.

“I knew I had to make money,” James 
shares. “That experience taught me 
the importance of working hard and 
figuring things out on my own.”

James attended Lakota East High 
School and was part of the first 
graduating class after the district 
split into two schools. He then went 
on to Miami University in Oxford, 
where he forged lifelong friendships. 
While his academic path wasn’t 
straightforward—he started in the 
business school but later shifted to 
philosophy—James was determined to 
graduate and move forward.

“I wasn’t a great student,” he 
admits. But he learned how to navigate 
challenges, and that’s helped him in life 
and real estate.

From Handyman to REALTOR® 

After graduating from college, James 
worked a variety of jobs in home 
improvement. Whether it was painting, 
plumbing, or remodeling, he enjoyed 
working with his hands and took pride 
in a job well done. But long hours and 
physical labor began to take a toll.

“I was 23 years old with bursitis in 
my knees,” James recalls. “I knew I 
needed a change.”

That change came in the form of real 
estate, a field James had been intrigued 
by since childhood. “When I was about 
eight years old, I saw a real estate sign 
in someone’s yard near my grandma’s 
house,” he says. “I asked her what it 
meant, and when she explained that the 
house was for sale, something clicked. 
Growing up, no one in my family ever 
moved, so the idea fascinated me.”

With the initial intention of being 
a home renovator, James obtained his 
real estate license in 2005 and joined 
Coldwell Banker Realty. It wasn’t long 
before he discovered his passion for 
helping people navigate one of life’s 
biggest decisions.

Be genuine. Always put others first. 
Be honest, even when it’s a difficult 
conversation. And answer your phone.
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busy, but James treasures the simple 
moments they share.

“We’re not into lavish vacations,” 
he says. “We love family movie nights, 
sitting around a firepit, or visiting the 
grandparents.”

The kids keep James and Katie on 
their toes with Cub Scouts, soccer, 
and endless energy. James finds joy 
in seeing his children reflect his 
personality—both the best and most 
challenging parts.

“I love watching them grow,” he 
says. “It’s the best—and sometimes the 
hardest—part of being a parent.”

Beyond the Business 

When he’s not working, James 
enjoys tinkering, building, and fixing 
things. Known as the go-to guy in 
his community, he’s always ready 
to help with a home repair or even 
a furnace recommendation.

“It gives me a lot of gratitude,” he 
says. “When someone trusts me to help 
them solve a problem, it’s rewarding.”

Another of James’ passions is cars. 
In college, he once tracked down and 
called John DeLorean, the legendary car 
designer. To James’ surprise, DeLorean 
answered, and they chatted about the 
iconic car and his future projects. It’s a 
memory James cherishes to this day.

A Legacy of Service 

As James looks ahead, he’s focused on 
maintaining his passion for real estate 
and continuing to provide exceptional 
service. His career isn’t just a job; it’s a 
way to make a meaningful impact on the 
lives of others.

Real estate has transformed James’ 
life, giving him purpose. The chance 
to help people, build something 
meaningful, and do it all with 
integrity—that’s what matters most to 
this Top Producer. 

I’m more focused on having fun and 
truly helping people. Let’s wow the 
clients and build that relationship.



Cincinnati Real Producers • 1716 • January 2025

One Roof at a Time!

A Family Owned and Operated 
Business Rooted in Integrity, 

Transparency and Craftsmanship

SWORD ROOFING  
Protects Homes, 

WRITTEN BY ELIZABETH MCCABE 

PHOTO CREDIT: BRENNA SMITH

SPONSOR SPOTLIGHTSPONSOR SPOTLIGHT
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W
hen it comes to the safety 
and longevity of your home, 
few elements are as crucial 

as a dependable roof. Sword Roofing, a 
family-owned and operated company 
based in Cincinnati, understands  
this well. 

Founded in 2017 by Cory Bryant 
and his brothers, Justin and Joey, 
Sword Roofing has rapidly built their 
business on quality, transparency, 
and exceptional service. For 
homeowners, real estate agents, and 
anyone needing roofing expertise, 
Sword Roofing has proven to be 
a trusted partner in protecting 
homes with integrity and skill.

With over 230 five-star Google 
reviews, they have built their 
impeccable reputation, one satisfied 
client at a time. Cory and his brothers 
lead a team of 12 highly trained 
employees who are dedicated to 
providing exceptional roofing service to 
their clients.

“We love to be an advocate for 
people,” says Cory.

A Family Approach to  

Roofing Excellence 

Cory, the driving force behind Sword 
Roofing’s marketing, lead generation, 
and strategic partnerships, highlights 
the family’s dedication to delivering 
top-notch services. His brother Justin 
manages sales and ensures the team 
stays updated with the latest industry 
tools and best practices, while Joey 
oversees administrative functions like 
invoicing and projections. Together, 
they create a balanced and organized 
approach that keeps their clients’ needs 
front and center.

“One of our main goals has been 
fostering relationships and helping 
people,” Cory explains. To the 
professionals at Sword Roofing, it’s not 
just about installing a roof and leaving; 
they’re there to be a resource and guide 
for clients, ensuring they feel informed 
and supported throughout the process.

Unlike many competitors, Sword 
Roofing’s team operates on a non-
commission basis, focusing on 
education rather than high-pressure 
sales tactics. As Cory puts it, “We 
believe in educating our clients so 

For more information or to try their instant roof quote tool, visit 

their website at www.swordroof.com or call 513-342-8584. 

CONTACT

US!

they can make the best decisions for 
their home, without feeling pressured 
into any particular option.” Clients 
appreciate their transparent approach.

Transparent and  

Customer-Centric Services 

Sword Roofing’s services extend far 
beyond simple roof installations. 
They offer a full range of roofing 
solutions, from minor repairs to 
complete replacements. What 
sets them apart is their emphasis 
on customer understanding.

Their website even features an 
innovative instant quote tool, which 
is very helpful for REALTORS for 
providing an accurate estimate and 
financing options in minutes. The 
instant quote tool also works well 
for Top Producers who need a quote 
as soon as possible. When moments 
matter, get the answers you need in a 
timely fashion.

For customers facing urgent repairs 
or claims, Sword Roofing’s expertise 
in insurance advocacy has been a 
game changer. The company has 
helped numerous clients navigate 
the complexities of insurance, often 
stepping in to reverse denied claims. 
Cory describes this as one of the most 
rewarding aspects of the business: “It’s 
a great feeling when a homeowner calls 
us after their claim was initially denied, 
and we’re able to help them get the full 
replacement they need.”

Educating Homeowners on Roof Care 

One of Sword Roofing’s key missions 
is to empower homeowners to care 
for their roofs proactively. They 
offer maintenance packages that 
cover essentials like gutter cleaning, 
sealing loose shingles, and checking 
vulnerable areas like pipe boots, which 
can deteriorate over time. “The roof 
is the most expensive system in your 
house that doesn’t usually get regular 
maintenance,” Cory notes. “Too often, 
people wait until they see damage inside 
their home (like spots on the ceiling) to 
take action.”

A little effort today can pay off 
tomorrow. “Maintain your roofing 
system with our maintenance 
checkups,” adds Cory. Also, clean your 
gutters, consider a walk-in caulk ceiling, 
and be sure to repair any loose shingles 
or exposed nail heads. Checking pipe 
boots is also important each year to 
protect your home against leaks.

For homeowners seeking flexibility, 
Sword Roofing’s in-house repair division 
stands ready to handle small fixes or 
provide full replacement options as 
needed. Cory stresses that they always 
offer both options, allowing clients 
to choose based on their own needs 

and budget. Their commitment to 
transparency and quality is underscored 
by a robust 25-year workmanship 
warranty, a rare find in the industry.

A Community-Focused Business 

The Sword Roofing team is as passionate 
about their community as they are 
about their work. Cory, for example, 
coaches youth basketball for West 
Clermont and Make It Rain Hoops out of 
Newport, Kentucky. “I’m also involved in 
my church,” adds Cory. To relax, he likes 
to recharge with his wife and daughter 
Millie Jo.

Raising the Bar on Roofs 

Sword Roofing is more than just a 
roofing company; they’re a dedicated 
partner committed to helping you 
protect your most valuable asset. With 
a team of knowledgeable professionals 
and a range of customer-centered 
services, Sword Roofing is raising the 
bar for what homeowners can expect 
from a roofing provider. Whether it’s a 
quick repair or a full replacement, you 
can trust that Sword Roofing will have 
your best interests in mind every step of 
the way.
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WHY CALL JEREMY POPE OF
PARAMOUNT RESIDENTIAL MORTGAGE GROUP TODAY?

• As little as 3% down payment on Conventional loans with NO MORTGAGE INSURANCE
• Conventional loans down to 620 credit
• FHA  loans down to 500 credit score
• 0%  Down Payment Assistance loans available
• 0%  Down payment VA and USDA loans
• In-house Credit Coaching
• Hands-on approach to helping to educate buyers and guide them throughout the mortgage process
• OUR SPECIAL $10,000 SELLER GUARANTEE

JEREMY POPE, PRMG Loveland Team Branch Manager | NMLS # 874577

513.432.6971  |  jpope@prmg.net
2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT 

OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT’S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY. 
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE – ALL RIGHTS RESERVED

IN AMERICA 

ALL WE DO IS WIN!

Jeremy and his team keep a pulse on the mortgage industry and cater to clients with a special 
pre-approval process to help their offers stand out from other homebuyers. By conducting soft credit 
pulls that do not affect the client’s credit score, along with gathering basic documents such as pay 
stubs and bank statements, they can send the application to underwriting without an address. If the 
underwriter approves the client’s income, credit, and assets, Jeremy and his team provide a $10,000 
guarantee! This guarantee attests to the client’s credibility and commitment to purchase a home. If the 
deal does not close due to income, credit, or assets, Jeremy and his team offers $10,000 to the sellers!

Don’t Delay—Safeguard Your Sale with Radon Mitigation!

513.519.2249  |  MasterHIServices.com

HAVE YOUR
CLIENTS FOUND

HIGH RADON?

WE'LL TACKLE
IT FAST!
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NOW FULLY LICENSED FOR RADON MITIGATIONS

WHICH WOULD YOU CHOOSE?

CALL US TO FIND OUT WHAT
FREEDOM OF CHOICE CAN DO!

10979 Reed Hartman Hwy, 209 • Blue Ash
513-745-0250

Kyler-MooreInsurance.com

LEVEL UP
Y O U R  L O O K !

We Focus on Elevating your listings to help you sell faster! Proof is in the media.

3D Tours &
Floorplans

Aerial & Video Tours

Virtual Staging &
Twilight Enhancement H E A D S H O T S  //  T E A M  P H O T O S

D E T A I L  S H O T S  //  H D  P H O T O S  

CincyPhotoPro.com
513-741-8860 (call)
513-741-8826 (text)
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From the Classroom to the Closing Table

WITH BF REALTY

WRITTEN BY ELIZABETH MCCABE  •  PHOTO CREDIT: TIM CORBETT-SPANAGEL

ON THE RISE

L
ife is short. All the more reason to pursue 
your passion without hesitation. Jenny 
Krieger was a beloved elementary 

school teacher for 15 years before 
having a change in heart when her 
mother passed away from cancer.

“I promised myself that I would 
try something new. I was ready for 
a change. Teaching was incredibly 
fulfilling, but that chapter was coming 
to an end, and I wanted to push myself 
and make a huge change in my career,” 
she says.

Jenny knew exactly what that change 
would be.

“I’ve always loved real estate,” she says. “I was 
an HGTV House Hunters and open house fan on the side,” she 
laughs. “Real estate has always been in my heart. I decided to 
resign from teaching, get my license, and go for it.”

“It’s been an awesome transition,” she remarks. “I went into 
2024 with the goal of selling one house per quarter.” She has 
far surpassed that goal, selling 17 houses in 2024. “It’s been a 
really great year.”

Jenny, who didn’t get her license until late 2023, was 
inspired by the constant encouragement of her husband Will, 
an entrepreneur at heart, to pursue her dreams.

“He told me, ‘You need to do this,” says Jenny, 
who recalls the moment fondly. “You got 

this,” he told her. Will was right.
Jenny couldn’t be more appreciative 

of Will. “He’s such an important part 
of my business,” she raves. They’ve 
been together since the age of 16. High 
school sweethearts, they are now 
blessed with their three children: Liam 
(13), Evelyn (10), and Jackson (7).

Finding Fulfillment 

With a career volume of $8 million, Jenny 
has soared in real estate. It’s rewarding in an 

entirely different way than education. “I get so 
close to my clients in the process,” she says. “I focus 

on relationship-building up to the transaction and after.” She 
brings them a meal when they first move in, checks in with 
them after they close on their home several months later, and 
clients quickly become friends.

Jenny’s idea to get into real estate was inspired by her sister, 
also a real estate agent. “I helped her stage houses and went to 
showings with her,” she shares. “Then it started planting the 
bug in me.”

When their mother passed away, they knew that life was 
short. “Try new things. Push yourself,” was the message that 

MEET 

JENNY 
KRIEGER 
JENNY 
KRIEGER 
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Jenny says. “That’s a talent of mine.” After all, people don’t just 
want a house—they want a community.

Building Lasting Connections 

As a relationship-driven professional, Jenny prioritizes 
communication and transparency. “I want my clients to trust 
me and know I’m in their corner,” she says. She’s attuned to 
her clients’ needs, often sensing their concerns before they 
voice them. “Buying a home is one of the most significant 
decisions in someone’s life. It can be overwhelming, and I’m 
there with them every step of the way,” Jenny says, aiming to 
make their experience a positive one.

Outdoor Enthusiast 

Outside of work, Jenny and her family share a love for the 
outdoors, often spending time hiking, making fires, and fishing 
together. Liam and Jackson both play lacrosse, while Evelyn 
enjoys dance. A self-proclaimed introvert, Jenny finds solace in 
nature, often taking quiet walks to recharge.

Jenny’s other passions include reading, decorating, and 
home staging, even volunteering to help neighbors with their 
own home projects. “I enjoy creating spaces, organizing, and 
decluttering,” she says. Still a teacher at heart, she volunteers 
at her kids’ school, serves on the PTO board, and leads 
multiple committees.

they believed. “I was starting to become a bit complacent with 
teaching and was ready for a change.” Jenny shadowed her 
sister before making the leap to real estate, shifting gears after 
the school year ended in 2022.

Making Her Mark 

As a people person, Jenny excels easily and effortlessly. She 
also has the systems and organization in place (thanks to being 
an elementary school teacher) that help her push deals to the 
closing table.

“I also love the flexibility of real estate,” she comments. It 
gives her the work-life balance that she never had as a teacher 

“I GET SO CLOSE TO MY 

CLIENTS IN THE PROCESS. 

I FOCUS ON RELATIONSHIP-

BUILDING UP TO THE 

TRANSACTION AND AFTER.”

with set hours and many responsibilities. Her background as a 
teacher has proved invaluable, however.

“My niche is working with families,” she shares. “A lot of 
people move because of school districts.” Jenny understands 
the importance of education for children. She also has a heart 
of empathy for her clients.

A proud Ohio State University graduate, Jenny taught in 
Columbus Public Schools before moving back to Cincinnati 
to teach in both private and public schools. A connector, 
she remains deeply involved in her community, running a 
neighborhood book club, organizing a family bike parade, and 
founding a moms’ group. “I love bringing people together,” 

Advice for Aspiring Agents 

Jenny’s advice for aspiring agents? “Stay focused on your goals 
and don’t get distracted by what others are doing. Consistency 
is key.” Drawing inspiration from racehorses who don’t 
look left or right, she emphasizes the importance of a daily 
routine, especially for lead generation. “Real estate is all about 
relationships,” she says. “Get involved, volunteer, and connect 
with people in your community.”

With her teacher’s heart, community spirit, and passion for 
helping others, Jenny Krieger at BF Realty is making a lasting 
mark in the world of real estate, one relationship at a time.
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Individuals | By Volume Jan 1- Nov 30 as of December 10th, 2024 at 3:38PM

TOP 150 STANDINGS
Rank Name Office Total Volume

1 Julie K. Back Sibcy Cline 98 $154,862,832 

2 Scott A. Oyler Coldwell Banker Realty 223 $133,006,851 

3 Ragan R. McKinney Ragan McKinney Real Estate 328 $86,436,738 

4 Peter D. Chabris Keller Williams Seven Hills Re 242 $70,398,674 

5 Rick J. Finn Coldwell Banker Realty 146 $65,035,110 

6 Brittney Frietch BF Realty 148 $61,884,031 

7 Andrew Gaydosh eXp Realty 171 $56,355,945 

8 Michael C. Hinckley Coldwell Banker Realty 68 $51,999,408 

9 Walter B. Gibler Coldwell Banker Realty 102 $49,074,856 

10 Shelley Miller Reed Coldwell Banker Realty 56 $47,289,297 

11 Eleanor D. Kowalchik Keller Williams Pinnacle Group 103 $45,584,502 

12 Heather R. Herr Private Real Estate Collection 106 $45,266,761 

13 Adam G. Marit Real Link 118 $41,997,076 

14 Andrea DeStefano Sibcy Cline 65 $41,699,135 

15 Rakesh Ram Coldwell Banker Realty 98 $41,561,691 

16 Jack C. Hinckley Coldwell Banker Realty 59 $41,473,388 

17 Heather M. Stallmeyer Coldwell Banker Realty 65 $40,775,088 

18 Bob Dorger Comey & Shepherd 63 $40,403,080 

19 Amy Hackett Roe Coldwell Banker Realty 46 $39,685,000 

20 Holly Finn Coldwell Banker Realty 82 $36,438,700 

21 Daniel Baron Keller Williams Advisors 104 $35,281,766 

22 Lee G. Robinson Robinson Sotheby's Internat'l 34 $35,023,800 

23 Cindy J. Shetterly Keller Williams Distinctive Re 105 $34,152,000 

24 Robbie Dorger Comey & Shepherd 48 $33,446,180 

25 Monika Deroussel eXp Realty 74 $33,281,099 

26 Molly E. Blenk Comey & Shepherd 86 $32,815,500 

27 Tom Deutsch Jr. Coldwell Banker Realty 100 $31,234,872 

28 Gina A. Dubell-Smith eXp Realty 57 $30,724,834 

29 Amy L. Markowski Real Brokerage Technologies 122 $30,639,775 

30 Ronald A. Bisher Coldwell Banker Realty 95 $30,420,400 

31 Sue S. Lewis Sibcy Cline 61 $29,821,824 

32 Kevin E. Hildebrand eXp Realty 83 $28,694,122 

33 Linda T. Destefano Sibcy Cline 39 $27,477,732 

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date 
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the 
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the 
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.
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34 Zach Singler Re/Max Local Experts 50 $27,269,000 

35 Heather McColaugh BF Realty 66 $26,866,279 

36 Tiffany B. Allen-Zeuch Sibcy Cline 48 $26,644,613 

37 Andrew H. Homan Coldwell Banker Realty 51 $26,442,650 

38 Megan S. Stacey Coldwell Banker Realty 57 $26,306,531 

39 Micha Gleisinger Comey & Shepherd 44 $25,840,500 

40 Tina A. Burton Sibcy Cline 67 $25,396,528 

41 Helena F. Cameron Sibcy Cline 54 $25,212,640 

42 Julia Packer P. Wesselkamper Coldwell Banker Realty 53 $25,160,715 

43 Alexander Schafers Re/Max United Associates 77 $25,034,603 

44 Christopher Holtman Real Link 76 $24,709,811 

45 Michael L. Murtland Comey & Shepherd 67 $24,693,177 

46 Mary Clare Baden eXp Realty 52 $24,184,000 

47 Jon A. DeCurtins ERA Real Solutions Realty 49 $24,166,585 

48 Kimberly K. Mansfield Keller Williams Advisors 69 $24,164,239 

49 Chris R. Waits Sibcy Cline 62 $24,022,620 

50 Jon L. Bowling Re/Max Preferred Group 70 $23,683,819 

Individuals | By Volume Jan 1- Nov 30 as of December 10th, 2024 at 3:38PM

TOP 150 STANDINGS

Rank Name Office Total Volume

51 Flor D. McNally Keller Williams Advisors 107 $23,674,000 

52 Tyler A. Smith Re/Max United Associates 50 $23,473,540 

53 Tyler R. Minges Huff Realty 66 $23,369,200 

54 Nickolas G. Welage Plum Tree Realty 48 $22,783,355 

55 Ingrid K. Likes Coldwell Banker Realty 42 $22,025,750 

56 Trent S. Ferrell Keller Williams Advisors 67 $21,988,190 

57 Zachary Ferrell Keller Williams Advisors 80 $21,963,100 

58 Lesli D. Norris Coldwell Banker Realty 48 $21,793,300 

59 Diane Tafuri Sibcy Cline 32 $21,659,150 

60 Jackie Quigley eXp Realty 39 $21,382,888 

61 Kelly Pear Comey & Shepherd 38 $21,214,750 

62 Robert DiTomassi Comey & Shepherd 37 $20,760,500 

63 Janelle A. Sprandel Comey & Shepherd 66 $20,676,971 

64 Courtne' C. Brass Coldwell Banker Realty 58 $20,549,125 

65 Jamie Gabbard Comey & Shepherd 65 $20,108,700 

66 Kimberly A. Price Plum Tree Realty 85 $19,678,730 

67 Robert Hines Coldwell Banker Realty 28 $19,634,868 

68 Robert F. Stephens Comey & Shepherd 24 $19,503,890 

69 Robert R. Smith Coldwell Banker Realty 59 $19,358,751 

70 Erin P. Fay Comey & Shepherd 52 $19,318,900 

71 Maura K. Cagney-Tipton Coldwell Banker Realty 64 $19,204,866 

72 Jeanne M. Rieder Hoeting, Realtors 64 $18,865,120 

73 William Draznik Coldwell Banker Realty 43 $18,763,201 

74 Keli S. Williams Sibcy Cline 45 $18,648,651 

75 Bishnu L. Kharel Re/Max Preferred Group 51 $18,518,809 

76 Beth Silber Coldwell Banker Realty 46 $18,426,400 

77 Evan Johnson Cutler Real Estate 36 $18,118,660 

78 Donald W. Nagel Plum Tree Realty 79 $18,053,830 

79 Regina M. Hamilton Sibcy Cline 53 $17,964,323 

80 Sondra M. Parker Coldwell Banker Realty 42 $17,918,172 

81 Kathy J. Kramer Sibcy Cline 36 $17,916,170 

82 Mitchell Ram Coldwell Banker Realty 34 $17,716,391 

83 Anna S. Bisher Coldwell Banker Realty 53 $17,645,200 

84 Sandra L. Peters Comey & Shepherd 17 $17,627,467 
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85 Mark Schupp Sibcy Cline 63 $17,568,850 

86 Patrick J. Cagney Coldwell Banker Realty 65 $17,545,460 

87 Heather Alley Keller Williams Advisors 33 $17,506,123 

88 Elizabeth Waits Sibcy Cline 42 $17,097,320 

89 Sue A. Wahl Comey & Shepherd 50 $17,057,150 

90 G. Tyler McConnell Comey & Shepherd 57 $17,039,936 

91 Ugandhar Garapati ERA Real Solutions Realty 37 $16,943,064 

92 Brian P. Leisgang Keller Williams Advisors 47 $16,925,575 

93 Molly Eynon Coldwell Banker Realty 46 $16,896,198 

94 James Hurtubise Keller Williams Advisors 65 $16,677,900 

95 Michelle E. Hudepohl Coldwell Banker Realty 33 $16,658,184 

96 Jeri O'Brien-Lofgren Sibcy Cline 30 $16,657,400 

97 Luke R. Luther Coldwell Banker Realty 24 $16,654,000 

98 Tyler Dietz Keller Williams Seven Hills Re 61 $16,642,920 

99 Patrick Gunning Coldwell Banker Realty 28 $16,581,958 

100 Sue M. Miller Comey & Shepherd 50 $16,515,570 

Individuals | By Volume Jan 1- Nov 30 as of December 10th, 2024 at 3:38PM

TOP 150 STANDINGS

Rank Name Office Total Volume

101 James E. Pitzer III Coldwell Banker Realty 37 $16,498,254 

102 Adam D. Jessen Re/Max United Associates 42 $16,349,300 

103 Mike Hildebrand eXp Realty 44 $16,336,500 

104 Jason Reynolds Re/Max Alpha Real Estate 51 $16,291,100 

105 Sara E. Limper Coldwell Banker Realty 45 $16,225,250 

106 Timothy J. Mahoney II Sibcy Cline 18 $16,224,400 

107 Barbie Woehrmyer Coldwell Banker Realty 42 $16,153,400 

108 Ron Garland Comey & Shepherd 40 $16,000,860 

109 Donald M. Johnson Cutler Real Estate 33 $15,883,200 

110 Denise L. Gifford Keller Williams Advisors 48 $15,859,651 

111 Kyle Mahoney Sibcy Cline 26 $15,802,885 

112 Lynn M. Schwarber Comey & Shepherd 35 $15,770,800 

113 Sandra L. Burkhart-Williams Huff Realty 36 $15,621,929 

114 Jessica Bauer Comey & Shepherd 48 $15,579,300 

115 Stefanie A. Creech Comey & Shepherd 38 $15,544,152 

116 Robert J. Mahoney Sibcy Cline 27 $15,300,100 

117 Anne V. Bedinghaus Coldwell Banker Realty 65 $15,259,027 

118 Alex J. Wagner Coldwell Banker Realty 53 $15,225,600 

119 Marc A. Cameron Sibcy Cline 29 $15,201,900 

120 Larry L. Thinnes Sibcy Cline 29 $15,111,283 

121 Austin R. Castro Coldwell Banker Heritage 28 $15,110,400 

122 Wendi J. Sheets eXp Realty 47 $15,018,900 

123 Oscar Asesyan Coldwell Banker Realty 35 $14,917,193 

124 Adam A. Schupp Sibcy Cline 52 $14,909,100 

125 John M. Bissman Keller Williams Pinnacle Group 35 $14,893,601 

126 Lindsay Spears Re/Max Incompass 56 $14,676,625 

127 Ryan Riddell Keller Williams Community Partners 48 $14,621,500 

128 Laura Wogen Coldwell Banker Realty 23 $14,589,400 

129 David Hirschman Keller Williams Advisors 32 $14,530,300 

130 Brynn Fossett Comey & Shepherd 19 $14,496,617 

131 Steve S. Early Sibcy Cline 18 $14,360,575 

132 Rebecca A. Messenger Comey & Shepherd 29 $14,281,750 

133 Melissa B. Friede Keller Williams Seven Hills Re 35 $14,271,225 

134 Kurt J. Lamping Sibcy Cline 48 $14,128,342 
513-342-8584 • SwordRoof.comCincinnati's #1 Trusted Roofing Company
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135 Jennifer L. Allred Coldwell Banker Realty 40 $14,037,522 

136 Sandi N. Wethington eXp Realty 59 $13,983,150 

137 Donald G. Sheets eXp Realty 42 $13,911,300 

138 Dianna Caldwell eXp Realty 40 $13,907,061 

139 Candace N. Burton Sibcy Cline 37 $13,894,170 

140 Sue Besl Price eXp Realty 30 $13,822,680 

141 Scott Ferguson Keller Williams Advisors 34 $13,814,905 

142 Lanxi J. Song J Keller Williams Seven Hills Re 26 $13,804,300 

143 May Xuemei Wu Comey & Shepherd 30 $13,702,500 

144 Heather S. Kopf Kopf Hunter Haas 24 $13,641,500 

145 Deborah A. Martin Keller Williams Advisors 24 $13,517,179 

146 Brandi N. Howell Private Real Estate Collection 56 $13,487,100 

147 Jeffrey Boyle Keller Williams Advisors 49 $13,418,950 

148 Amanda Gibbs Coldwell Banker Heritage 36 $13,390,393 

149 Barbara Druffel Comey & Shepherd 22 $13,380,500 

150 Robyn L. Rhein eXp Realty 37 $13,376,121 

Individuals | By Volume Jan 1- Nov 30 as of December 10th, 2024 at 3:38PM

TOP 150 STANDINGS
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