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Protect Your
Investment
Let's work together to get
the protection you deserve
with a Homeowner's policy
from Allstate

Call 423.899.6161 for all
of your insurance needs!

Donna Johnson
JOHNSON GRISHAM AGENCY

6150 Shallowford Rd, Suite 103
Chattanooga, TN 37421

allstate.com/donnajohnson

donnajohnson@allstate.com

1.Top Referral Network
2.Business Leadership
    Training
3.Our Numbers Tell All
4.Connections and
    Camaraderie 
5. Member Benefits
    �ro�ram�

Did you know,
you can get free
CE credits 
��en �o� �o�n��

Top 5 Reasons to
Join Women's Council

Covington Consulting and Appraising 

Laura B. Covington
Real Property Appraiser 

P.O. Box 28475 | Chattanooga, TN 37424
423.618.8090 | covingtonconsult@comcast.net 

Thanks to the businesses who advertise within these 
pages, our local magazine publishers, and loyal readers 
like you, we're able to support trafficking survivors and 
break the chains of slavery – once and for all. n2gives.com      n2co.com

3 MILLION$
DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.
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2024 RECAP

Partner Spotlights 
2024in

Creative Revolver
May 

Photo by Hayley Ownbey

Looking ahead, Creative Revolver is well-positioned to continue 
serving its growing client base and adapting to the evolving real 
estate landscape. By leveraging its deep expertise and creative 

team, the company will continue helping its clients elevate their 
marketing efforts to differentiate themselves from the competition. 

Lindsey Wood with 
Mortgage Investors 

Group
April 

Photo by Hayley Ownbey

Their commitment to treating people like 
family and building a strong community 

is second to none. “Part of what made 
MIG and us so great is you can come in 
and see us”, Lindsey says. Because their 
doors are open and clients are always 
welcome, they truly make each person 

feel like they are part of the family. 

Melissa Guinn 
with Lookout 
Bookkeeping

January 
Photo by Hayley Ownbey

Melissa has years of experience in 
manipulating information to organize 

data into accurate reporting. “What may 
take me an hour will probably take you 
ten,” Melissa says. As a business owner, 
you have to learn to leverage experts to 
truly grow and succeed. If there is a task 

you don’t know how to do, hire an expert 
to do it, as it will save you both time 

and money. By partnering with Melissa, 
you can free up hours of time each week 

and save yourself a lot of headaches.

Burns, Henry & 
Kirksey, P.C.

February 
Photo by William Griggs

“At BHK, we define success, when 
at the end of the day, we have done 

everything in our power to make the 
Realtor® successful.” attorney Bryce 
Kirksey says. “One way we do this is 

through our commitment to offering 
educational resources and tools to 
Realtors® to make them better at 

what they do, which just leads to more 
referrals and listings for the Realtor®.”

Phillip Graham 
with Farm Bureau 

Insurance
March 

Photo by Hayley Ownbey

At Farm Bureau in Ooltewah, the goal 
is to make customers feel at home. As 

Phillip says, “No one is really excited to 
walk into an insurance office”. However, 

he strives to make them feel at home. 
“I want a laid-back home kind of feel,” 
he says, “I want to make them feel at 

home, like their dealing with family and 
friends”. From helping a young family 

insure their most valuable assets to 
helping long-time clients with a claim, 

they lead with compassion and humility.



Chattanooga Real Producers • 3736 • January 2025

Donna Johnson 
with The Johnson 

Grisham Agency of 
Allstate Insurance

June 
Photo by Hayley Ownbey

The success of the agency is based on 
putting people first. Just as Realtors® 
do, Donna and her team make sure to 
be attentive and responsive to their 
customers. “The mission of helping 

people” is number one. Finding the right 
coverage to cover their needs and making 
sure they are educated and confident in 
what they are receiving is important. “

La La Designs by 
Autumn Edwards

September 
Photo by Hayley Ownbey

Autumn’s personal skill and work 
ethic have helped her create a 

winning company. She has a natural 
gift that she has worked hard to 
develop, hone, and expand over 

the last two decades. “I can’t really 
explain how I do it. Its just one of 
the things that’s been natural for 

me,” she admits. While she may not 
be able to explain how she does it, 
she excels at working with clients 
and explaining what decisions will 

help them achieve their goal.

Nate Byram with 
Rate Mortgage

August 
Photo by William Griggs

His focus on the people he serves sets 
him apart from many other lenders. 

Lending can easily be an impersonal and 
detached industry. But Nate wants each 
client to feel appreciated, understood, 

and confident in their homebuying 
process. “One of my big things is 

birthdays and wedding anniversaries,” 
he states. He will even send appreciation 

gifts on clients’ important days.

Caroline Cross with 
First American 
Home Warranty

October

“It’s not like I sell a warranty and move 
on. I live here,” Caroline said. “I can 
help agents when questions come up. 
They know I’m here to help well after 

the sale.” She stresses that having a 
home warranty can also reduce post-sale 
liability for agents: “Adding a warranty 

to their transaction checklist can 
protect agents. There is no downside.”

Kent DeReus with  
A. Perry Homes

November 
Photo by William Griggs

Each and every client gets a tailored 
experience with their design and build. 

No two clients are the same, and for 
the custom approach A. Perry Homes 

strives to provide, their experience must 
be unique by necessity. Everything from 

their personalities, their knowledge 
and preparation level, and their 

specific desires for their ideal home 
are taken into account. “It’s about 

the client’s experience and what they 
want for their house,” Kent shares.

Anders Clarke with 
Cutco Closing Gifts

December 
Photo by William Griggs

For Anders, success isn’t measured in 
sales or accolades. It’s about leaving 

a positive impact on everyone he 
encounters. “Every interaction is a chance 
to make someone’s day a little better,” he 
shares. Whether it’s a handwritten thank-

you note, a short birthday video for a 
client, or simply a smile, he believes these 

small gestures make a big difference.
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Follow Us!
Be sure to follow us on Facebook and 
Instagram so you can find out who is 
being featured, check out upcoming 

events and more!

@chattanooga 
realproducers 
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*Subject to Change**

Chattanooga Real Producers 
2025 Event Schedule The 2025 Chattanooga Real Producers event lineup is 

packed with excitement and purpose, designed to uplift 
and energize our incredible real estate community. At 
the core of our mission is a commitment to elevate the 
culture of Chattanooga real estate by inspiring agents 
and vendors to know one another better. Why? Because 
stronger relationships lead to greater kindness during 
transactions, fostering trust and collaboration across the 
board. This isn’t just about agent-to-agent connections—it’s 
also about building bridges between agents and our trusted, 
vetted affiliate businesses. By bringing together the very 
best in Chattanooga real estate, we create opportunities 
to network, collaborate, and inspire one another to new 
heights. Get ready for a year filled with dynamic events that 
will leave you motivated, connected, and ready to take your 
business to the next level! 

Glancing Back/Looking Forward Brunch
We’re kicking off the year with “Glancing Back/Looking 
Forward”, a heartfelt gathering of everyone featured in 
2024. This event is about celebrating the stories, milestones, 
and accomplishments of the past year while offering an 
exclusive look at what’s to come in 2025. It’s a time to reflect, 
reconnect, and set the tone for an extraordinary year ahead. 

A Toast to the Top 
In early March, we’ll host “A Toast to the Top”, a celebration 
of the top 300 real estate professionals in Chattanooga. This 
event honors not only those who have consistently excelled 
but also welcomes the new class of top performers for 2025. 
It’s a chance to recognize exceptional achievements, applaud 
unwavering determination, and celebrate the collaborative 
spirit that drives success in our industry. Together, we’ll 
raise a glass to the incredible talent and dedication shaping 
Chattanooga real estate. 

The First Chattanooga Real Producers CATALYST Awards 
The CATALYST Awards is a groundbreaking event that 
shifts the focus away from numbers and highlights what 
truly matters—culture. We’ll honor individuals and teams 
who have made a lasting impact by fostering collaboration, 
professionalism, and community within the Chattanooga 
real estate industry. This is not about transactions; it’s 
about celebrating the values and relationships that make 
Chattanooga real estate truly exceptional. 

Charity Dodgeball Tournament
Prepare to channel your competitive spirit this summer 
as we bring back the “Second Annual Charity Dodgeball 

Tournament”. This high-energy event invites 
participants to dodge, duck, dip, dive, and dodge 
their way to victory—all while supporting a worthy 
cause. Whether you’re playing on a team or cheering 
from the sidelines, this tournament promises fun 
and camaraderie for everyone involved. 

Chattanooga Real Producers Five Year 
Anniversary Celebration
This milestone is a testament to the relationships 
we’ve built, the growth we’ve achieved, and 
the vibrant community we’ve created together. 
Expect an unforgettable evening filled with 
gratitude, inspiration, and dreams for the future. 
You won’t want to miss this historic event that 
marks the beginning of a new tradition and 
celebrates all that we’ve accomplished together! 

Holiday Mixer
As the year comes to a close, our “Holiday Mixer’ 
will provide the perfect setting to celebrate the 
season with friends and colleagues. This festive 
gathering is all about enjoying the warmth of 
community and reflecting on the incredible 
achievements of the past year. Join us for a joyful 
end to 2025! 

*Additional Highlights**

Monthly Magazine Release Parties 
Throughout the year, we’ll continue hosting 
our popular magazine release parties. These 
gatherings are designed to connect top agents and 
affiliate vendors while fostering inspiration and 
collaboration within our community. 

Masterminds 
Keep an eye out for invitations to several 
masterminds during the year. These sessions 
will focus on providing high-quality content, 
opportunities for collaboration, and plenty of 
engaging discussions to keep you at the top of 
your game. 

2025 is shaping up to be an unforgettable year filled 
with opportunities to celebrate, connect, and grow. 
We can’t wait to see you at these incredible events! 
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lktbook.com | melissa@lktbook.com  | 423.497.4144

Make this year your most efficient yet!
To get started, please fill out the intake form - bit.ly/LKTLead -  or scan the QR code 

We would love to partner with you 
& support your success in 2025!

For more information: 

Start the New Year Right with
Clear and Organized

Finances!

bit.ly/LKTLead

leave the bookkeeping and 1099 filings to Lookout 
Bookkeeping so you can focus on what you do best: 

selling homes and growing your business.

As a Realtor®, your 
time is precious...

• Real Estate Management
• Joint Venture Management
• Joint Venture Formation
• Small Business Investment and Support

SECURING YOUR REAL ESTATE 
INVESTMENTS, ONE TITLE
AT A TIME. 
Two Convenient Locations: 

Downtown
1830 Washington St,
Chattanooga, TN 37408
423-417-1344
ordersdt@bridgecitytitle.com

East Brainerd
7158 Lee Highway
Chattanooga, TN 37421
423-417-1338
orderseb@bridgecitytitle.com 

www.bridgecitytitle.com



9151 Currency St.
Irving, TX 75063


