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Serving Chattanooga & Surrounding Areas

Stephanie Smith
423-641-2457

Donna Morgan
423-693-6211

chattanooga.itrip.co/book
877-STAY-CHA

Stephanie Smith Donna Morgan 

Short-term vacation rental 
property management 

GROW WITH US IN 2025!

iTrip Chattanooga is revolutionizing short-term rental 
management, with award-winning service - two years 

running. Let's partner to turn short-term stays into 
long-term opportunities. CALL US TODAY!

2023 AND 2024 ITRIP NATIONAL AWARD RECIPIENT FOR HIGHEST AVERAGE GUEST REVIEWS

No closing
is complete

Titleorder@bhklegal.com • 423-339-0529 • www.bhklegal.com

Attorney-Run Title & Escrow Company 
Servicing Cleveland & Chattanooga 

Travis
Henry

Bryce
Kirksey

Scan here to use
our fee calculator! 

WITHOUT FRESHLY BAKED COOKIES!

Burns, Henry & Kirksey, delivering
the ultimate closing experience.
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Wi l l i amgr iggsphotography .com

Wi l l i amGr iggsa r t@gmai l . com

YOUR ONE-STOP SHOP
for Residential & Commercial Listing Photos, Drone,

Video and Social Media Content

Next-Morning Delivery with a convenient 
Online Portal to manage scheduling and 

media for all of your listings.
CALL TO LEARN MORE!
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BASEMENT WATERPROOFING 
& BASEMENT REPAIR
Basement Correctors
Andrew Ball
(423) 883-4521
BasementCorrectors.com

BOOKKEEPING
Lookout Bookkeeping, LLC
Melissa Guinn
(423) 497-4144

BRANDED CLOSING GIFTS
360 Business Growth
Anders Clarke
(423) 902-0103
www.360businessgrowth.com

BUILDER/CUSTOM HOMES
Greentech Homes
(423) 206-9738

BUILDER/DEVELOPER
A Perry Homes
(423) 299-5637

BUSINESS NETWORKING
Women’s Council of 
Realtors Chattanooga
(423) 756-0771 x380
www.wcr.org

CLOSING - TITLE & ESCROW
Bridge City Title
(423) 417-1344
www.bridgecitytitle.com

CLOSING ATTORNEY
Burns, Henry & Kirksey, P.C.
(423) 339-0529
bhklegal.com/

CPA SERVICES
Kraft CPAs PLLC
(615) 242-7351
www.kraftcpas.com/

CRM
Bonzo
(614) 357-2367
getbonzo.com

FENCES
Holmes Fence Company
Jarrod Holmes
(706) 804-4362

GOVERNMENT AGENCY
Tennessee Housing 
Development Agency
(615) 815-2000
thda.org

HOME INSPECTION
Pillar To Post Chattanooga 
- The Ken Fast Team
(423) 326-2008
chattanooga.pillartopost.com

Precise Inspections, Inc.
Tim Larkins
(423) 680-7520
preciseinspectionsinc.com

HOME WARRANTY
Achosa Home Warranty
Emily Daniel
(615) 806-3456

INSURANCE
Johnson Grisham Agency
(423) 899-6161
www.allstate.com/donnajohnson

INTERIOR DESIGN
La La Designs by 
Autumn Edwards
(423) 488-6220
laladesignsbyautumn 
edwards.com

JUNK REMOVAL SERVICES
Mighty Dump, LLC
(423) 708-5445
mightydumpllc.com

LANDSCAPE/IRRIGATION
Arterra Landworks
(423) 240-8732
www.arterralandworks.com

MORTGAGE LENDER
Benchmark Home Loans
Casey Bryant
(423) 565-8830
www.caseybryantmortgage.com

Guaranteed Rate Mortgage
Nate Byram
(423) 682-1773
hoo.be/nate_byram

Mortgage Investors Group
(423) 899-2887
www.MIGChattanooga.com

The GW Team - 
FirstBank Mortgage
Gabe Whitmer
(423) 308-2207
FirstBankOnline.com

TVFCU
(423) 634-3537
www.tvfcu.com

MOVING / STORAGE
Boundless Moving and Storage
(423) 763-1000
www.boundlessmoving.com

PROPERTY MANAGEMENT
PMI Scenic City
Ian Pfeiffer
(423) 847-2080
www.pmisceniccity.rentals

REAL ESTATE &  
PORTRAIT PHOTOGRAPHY
William Griggs Photography
(423) 760-9120
www.williamgriggs 
photography.com

REAL ESTATE PHOTOGRAPHY 
/ VIDEOGRAPHY
Creative Revolver
(615) 275-7739
www.creativerevolver.com

Hayley Ownbey Photography
Hayley Kiser
(423) 716-5674

Ty in the Sky
(818) 639-2359
www.tyinthesky.com

REAL ESTATE SERVICES
Realtracs
Emily Daniel
(615) 806-3456

RESIDENTIAL COMMUNITY 
HOME BUILDER
Empire Communities
(423) 460-9291
empirecommunities.com/
chattanooga

ROOFING/ RESTORATION
Jaco Contracting
(770) 385-5788
jacocontracting.com

SHORT TERM RENTAL 
PROPERTY MANAGEMENT
iTrip Vacations Chattanooga
(877) 782-9242
chattanooga.itrip.co

     mpire Social Circle in East
Brainerd offers a unique circular
layout that fosters social interactions
and a sense of balance. Enjoy
modern living with amenities that
bring neighbors together, creating a
vibrant and welcoming neighborhood.
Come home to where community and
comfort meet.

E

      mpire BelleWether provides urban
sophistication with a touch of tranquility.
Located in the bustling Northshore area,
our new townhomes offer contemporary
designs, luxurious finishes, and a prime
location. Enjoy the convenience of city
living with nearby shopping, dining, and
entertainment, all while retreating to the
comfort of a stylish and serene home.

E

423.460.9291 | Chattanooga@EmpireCommunities.com

EMPIRECOMMUNITIES

E
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Our team wishes all our referring Agents & trusting Clients the

423-680-7520  |  Tim@precisehi.com  |  preciseinspectionsinc.com

Happiest Holiday
Season!

info@mightydumpllc.com | www.mightydumpllc.com

Call us today for your FREE ESTIMATE

JUNK REMOVAL
Estate Cleanout - Construction Waste

Eviction Cleanouts - Shed Removal 
5 Star Google Rated - Affordable & Professional 

Servicing Chattanooga & North Georgia 

423.708.5445

Meet
The

Team
Jeff White

Owner
901-509-5566

Ryan Dugger 
Photographer

615-275-7739
Creative Revolver Photography  

& Video Production

Anders Clarke 
Lead Writer
423-902-0103

360 Business Growth

Molly Cobane
Writer/Client  

Relations Specialist

William Griggs 
Photographer

William Griggs Photography

Ashley Streight 
Content Coordinator

Jess Harris
Photographer

Creative Revolver Photography  
& Video Production

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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As we step into 2025, we’re thrilled to celebrate a milestone—
five incredible years of *Chattanooga Real Producers*! These 
past five years have been nothing short of amazing, filled 
with stories of grit, triumph, and collaboration. Through 
featuring some of the most talented and dynamic real 
estate professionals in the Chattanooga market, we’ve been 
reminded time and again of the heart and hustle that make our 
community so unique. 

Our mission has always been simple but powerful: to 
elevate the culture of real estate in Chattanooga by fostering 
stronger connections. We believe that when we truly know one 
another, we become not just competitors or colleagues but allies 
and friends. This deeper understanding makes transactions 
smoother, our work more fulfilling, and our community 
stronger. It transforms each deal from a simple exchange into an 
opportunity to serve and collaborate with honor and respect. 

Looking ahead, we are more excited than ever to continue 
this mission. In 2025, we’ll be shining a spotlight on even more 
dynamic agents and teams—those who push boundaries, 

innovate, and inspire. Beyond the magazine, we’re committed 
to bringing you exclusive events that aren’t just gatherings but 
experiences designed to deepen relationships, spark ideas, and 
celebrate the incredible people that make Chattanooga real 
estate exceptional. 

As we glance back on this five-year journey, it’s clear we 
wouldn’t be here without you—our readers, our featured 
agents, and our amazing preferred partners. Your trust, energy, 
and support have made *Chattanooga Real Producers* what it 
is today. And while we’re proud of what we’ve accomplished 
together, we’re even more excited about what’s ahead. 

Let’s continue to build a real estate community where 
kindness is the norm, collaboration is second nature, and 

every deal feels like a privilege. Here’s 
to the next five years of inspiration, 
connection, and success. 

Together, we build. 
Jeff White, Owner/Publisher

Glancing Back... 
Looking Forward

PUBLISHER’S NOTE

DOWN PAYMENT  
ASSISTANCE AVAILABLE

1, 2 AND 4 HOUR  
CE CLASSES AVAILABLE! 

Josh McKinney
Real Estate Industry Advisor

East TN
JMcKinney@thda.org

615-815-2158
865-394-8960

Kelly Dobbs
Real Estate Industry Advisor
West TN
KDobbs@thda.org
615- 815- 2141
731- 414- 0314

 *up to 5% sales price, max $15,000

5%* OR

$60005%* OR

$6000

We guarantee fast turnaround times to get jobs scheduled and completed 
Free inspections & reports to agents • No job is too big or too small • 10+ years in business

Got a Roof  Leak? Uh Oh...Better Call JACO!

Landon Harper 
423-762-5065

Lharper@jacocontracting.net

RESIDENTIAL & COMMERCIAL

Insurance 
Claim 

Specialist
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How to Thank 
our Preferred 

Partners

Chattanooga Real Producers magazine and events 
are made possible by the generosity of our amazing 
partners. They are more than simply advertisers. 
These are businesses that have been vetted and have 
come highly recommended by other top agents in our 
city. They are an invaluable resource to you, and we 
encourage you to thank them in the following ways:

Hey, REALTORS®!

1. Follow them on social media and share 
their page with your friends, family 
and clients!

Reach out to them personally and 
thank them for partnering with 
Chattanooga Real Producers!

Add them to your personal list 
of preferred vendors and call 
them first when you need the 
services they can provide!

Invite them to coffee or dinner 
and invite some other REALTORS® 
to join you! Relationships are 
the root of good business!

Share their information with newer 
agents and give them an opportunity to 
help them succeed in this industry.

2.

3.

4.

5.

• BASEMENT WATERPROOFING
• CRAWL SPACE ENCAPSULATION
• BASEMENT WALL STRAIGHTENING 
• FLOOR STRAIGHTENING

 I N  Y O U R  B A S E M E N T  A N D  C R A W L  S PA C E

water problemsWE SOLVE

Andrew
Ball 

423-883 4521 • Basementcorrectors@gmail.com • basementcorrectors.com • 37 Sawtooth Oak Trail Ringgold, GA 30736
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2024 RECAP

Cover Stories 
2024in

The Wendy  
Dixon Team
April
Photo by Creative Revolver

Wendy and Stephanie are well aligned 
on their commitment to serving their 
clients at the highest levels while never 
losing sight of their ultimate goal of 
being present, supportive moms. Their 
friendship and long work history 
together is a testament to each of their 
characters and their mutual respect. 

Wade Trammell
March

Photo by Creative Revolver

Wade remains grounded in his values and 
priorities. He emphasizes the importance 

of authenticity and relatability in his 
interactions, fostering a comfortable 

environment for clients, teammates, and 
peers. “I’ve always been a very laid-back 

person, and I used that characteristic 
to build my brand. I want people to 
feel comfortable when they meet me 
and I want to be viewed as someone 
that they can relate to,” offers Wade.

Guy Fain
January

Photo by Creative Revolver

Guy delights in learning, challenges 
himself to be a little better each day 
and looks for opportunities to forge 

a new path. He’s grateful for his 
unconventional path to success. He 
challenges the norms and redefines 

traditions. His authenticity draws people 
to him, and he genuinely cares about the 

success of others as much as his own.

Ashley Missel & 
Jennie Brockman

February
Photo by Jose Loza Photography

Jennie and Ashley radiate positivity, 
confidence, and sheer determination. 

They know the value they bring 
their clients and never back down in 
their efforts to provide exceptional 

service. They are both highly 
competitive and love the thrill of the 
business. Understanding the power 
of the right mindset and focusing 
on showing up as their best selves 

every day propels their success.

The Edrington Team of Berkshire 
Hathaway HomeServices  

J Douglas Properties
June

Photo by Creative Revolver

Excellent training, world class leadership and the feeling of belonging sets the 
team apart. The Edrington Team’s commitment to their agents makes them 

feel valued and allows them to reach their own individual potential.

Frank Trimble
August
Photo by Creative Revolver

The Trimble Homes Team is consistently one of the top 
producing teams in the Greater Chattanooga area. Frank 
never lets success inflate his ego. He’s committed to providing 
exceptional service to his clients. In an industry where relationships 
matter above all else, Frank excels at building quality, long 
term relationships with his clients, his team and his peers. 

Autumn Burke
July

Photo by Creative Revolver

Autumn’s success in real estate can easily 
be attributed to her unbending will to 

make every situation a win for all parties. 
“I am someone who will not take “no” for 

an answer,” Autumn shares confidently. 
There is always a path forward; we just 

have to be intentional about serving 
our client’s needs and finding a way to 

help all parties reach their goals.”

Darlene Brown & 
Ryan May

May
Photo by Casey Yoshida

Darlene and Ryan have an unwavering 
commitment to their business, their 

agents, their family, and the Chattanooga 
community. Their work has inspired 

countless other real estate professionals 
to give their best. They’ve worked 

tirelessly for their clients and agents while 
consistently giving back to the community. 
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Cheryl Fuqua
October

Photo by Creative Revolver

Real estate, like life, is full of changes. 
From shifts in the housing market to 

evolving client expectations, Cheryl has 
always been ready to adapt. “The market 

has been a rollercoaster,” she explains, “but 
that’s just part of the job.” Whether it’s 

navigating rising interest rates or helping 
clients adjust to new ways of buying and 

selling, Cheryl believes that growth comes 
from embracing change, not resisting it.

Kadi Brown
December
Photo by Creative Revolver

Relationships – family, friends, clients, colleagues – drive Kadi. “One thing I have learned 
throughout my tenure as a Realtor®, which has also become my outlook in life, is that we 
all just want to be heard,” Kadi says. “Our clients just want to be heard. If we take the time 
to listen to them and listen to our colleagues when working a challenging transaction many 
of challenging deals can be salvaged and, if not, at least the relationship is still intact.”

Jordan Cook
November

Photo by Creative Revolver

As a residential agent, Jordan has thrived. 
He’s consistently a top producing agent, 
but the accolades and success don’t mean 

as much to Jordan as the satisfaction 
he gets from helping a family find the 
perfect place to call home. “I think of 
my job, not as a salesperson, but as an 
advisor,” shares Jordan. “I ask myself 
how I’d want to be represented and 
that’s how I show up for my clients.”

The Lawrence Team
September

Photo by Creative Revolver

The Lawrence Team is more than just a 
group of Realtors—they’re a family rooted 
in love, passion, and a deep commitment 
to helping others. Doug, Sherry, Ashlee 
and Michael and Marie Lawrence have 

built their lives around the values of 
family, faith, and giving back to their 

community. As they look to the future, 
they are excited to continue building on 
their legacy, one relationship at a time, 

and one real estate agent at a time. 
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 Call today to find out why we are the 
premier moving company in the 

Chattanooga area!

423-763-1000

Our Culture of Service means we take care of 
our customers and their belongings.

Veteran Owned, Family Run, 
Local Small Business

Local, Long Distance, Residential, 
Commercial & Senior Moving

We Also Offer 24/7 Climate-Controlled 
Self Storage Units of All Sizes!
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For those who may be new to Real Producers, or 
if you are just curious, here are some quick facts 
about Chattanooga Real Producers: 

The Heartbeat: We seek to elevate the culture of 
our local real estate community by INSPIRING us to 
KNOW ONE ANOTHER BETTER, creating stronger 
CONNECTIONS, more trusted relationships, and 
more repeat business for everyone involved. 

Distribution: This magazine is sent free of charge 
to the top 300 agents in the greater Chattanooga 
area based on MLS productivity. Within this area, 
there are over 3,000 active agents, but everyone who 
receives this publication is part of an elite group. 
You are remarkable. Just to be in this group is truly a 
badge of honor!

Content: This is all about you, the Chattanooga 
real estate community. We do personal and unique 
stories on members of this community, giving you a 
platform to inspire others. Our goal is to go beyond 
the numbers and take a deep dive into the personal 
side of the industry, to inspire us to know one 
another better. It costs absolutely nothing for a real 
estate agent to be featured in the publication.

But to be featured, an agent must be nominated 
by a peer or leader in the Chattanooga real estate 
community. We are always taking nominations and 
encourage you to nominate individuals who are 
making a huge impact on our local real estate market.

Our Partners: Anyone listed as a “preferred 
partner” in the front of the publication is a part 
of this community. They will have an ad in every 
issue, attend our events and be a part of our online 
community. We don’t just find these businesses off 
the street, nor do we work with all businesses that 
approach us. One or many of you have recommended 
every single preferred partner you see in this 
publication. We do not meet with businesses 
until they are vetted by one of the agents in our 
community and receive a “stamp of approval.” If 
you are looking to add to your arsenal of incredible 
vendors, look no further.

Connections: We love connecting REALTORS® 
and BUSINESSES in a variety of creative ways. If you 
ever would like a personal introduction, we would 
love to arrange it.

Connecting. Elevating. Inspiring.

How does 
Chattanooga 
Real Producers 
work?

FAQS

Stay top of mind and
make it easy to refer you 

Anders Clarke | 423.902.0103

GIFTS WITH
LASTING VALUE

Chattanooga - 

There’s a new 

home warranty in 

town! Achosa 

lets homeowners 

work with any 

service provider, 

and pays them 

on the same day! 

We prioritize 

getting repairs 

done FAST! 

Emily
Daniel

615-806-3456
emilyd@achosahw.com

www.achosahw.com

Networking Events: Along with the monthly 
publication, we host various social networking events 
where top agents, along with our top preferred 
partners, get together at reputable local venues 
to rub elbows, mastermind, have a good time and 
strengthen our greater Chattanooga community. We 
communicate information about the events through 
the publication, texts, emails and social media.

Contribution: If you are interested in contributing, 
nominating REALTORS® for certain features, know 
of top-notch affiliate partners who should be a part 
of our community or would simply like to network, 
please email me at any time. I look forward to hearing 
from all of you!

Jeff White

Owner/Publisher
Chattanooga Real Producers 
Jeff.White@ 
RealProducersMag.com
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For a long time, Ryan had no interest in joining his mom 
in real estate full time. After college, Ryan worked for 
Coca-Cola for 18 years and was working his way up the 
corporate ladder. Early in his career, Ryan had gotten his 
license with the intention of using it only for his hobby 
of developing real estate though he didn’t keep it active 
long. Darlene is a woman who always has a plan – this 
preparedness has served her well in business. In 2019, 
she knew she wanted to Ryan to join her in owning and 
operating the company. “I was traveling a lot for work 
at the time and was missing out on a lot of time with my 
family,” shares Ryan. “The opportunity to be present at 
home and to work with my mom and continue her legacy 
was the perfect combination.”

Real Estate Partners feels connected in a way that com-
panies can lose as they expand. This can be felt in the way 
they care for each other. “The atmosphere is very import-
ant to us,” says Ryan. “We break bread with our agents, 
know what’s going on in their lives and what their goals 
are.” While the company has grown exponentially over 
the years, from a single office to three office locations with 
nearly 180 agents, one thing that hasn’t changed is the 
commitment to be there for their people. “We know 
what’s going on in each other’s lives,” shares 
Darlene. “And we support each other pro-
fessionally and personally. Some days we’re 
organizing meal trains, and some days 
we’re celebrating career milestones.”

“When my mom started in real 
estate, it was very much a male 
dominated industry. She had 
to work harder and smarter 
to be successful. I’m very 
proud of her for being a 
trailblazer. Today, we have 
some extraordinary women 
we have on our leadership 
team,” shares Ryan. “The 
men are great too, of course,” 
he adds jokingly. It’s a testa-
ment to the culture that one 
of Darlene’s first employees, 
Kathie Landers VP of finance is 
still with the company.

‘We believe dream homes belong to 
all of us.®’ This simple yet powerful 
statement is the foundation on which 
Real Estate Partners was built and operates. 
It’s even painted in big letters on the wall of 
their office as a daily reminder of their values and 

mission. Darlene and Ryan are optimistic about a bright 
future for their business, their agents, their family, and 
the Chattanooga community.  This optimism grows from a 
belief that many agents in Chattanooga want to serve the 
community professionally and desire to align with others 
who put quality first. This, in turn, creates an even better 
real estate experience for the growing Chattanooga commu-
nity while allowing agents at Real Estate Partners to build 
the life they want for themselves and their families. That is 
what success looks like to this mother-son duo.

The family atmosphere 
is very important to 
us. We break bread 
with our agents, know 
what’s going on in 
their lives and what 
their goals are.

We know what’s 
going on in each 
other’s lives. 
And we support 
each other 
professionally 
and personally. 

M A Y  2 0 2 4

C H A T T A N O O G A 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

RISING STAR:
Kaila Weiss

REALTOR® ON FIRE:
Tiffany Crawford

PARTNER SPOTLIGHT:
Creative Revolver

Darlene Brown 
COVER STORY: 

& Ryan May
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BROWN

&
R
Y
A
N 
MAY

MEET

MAKING 

BIG MOVES, 

TOGETHER

By Emily Daniel
 Photos by Casey Yoshida

cover story

If the Chattanooga real estate industry has a matriarch, it is Darlene Brown. Darlene is the 
founder and president of Real Estate Partners Chattanooga LLC. She’s also the managing 
broker of the downtown office. In her 40 years in the business, Darlene has been very 
successful selling real estate, held almost every leadership position at Greater Chattanooga 
REALTORS®, hired and trained over a thousand agents and broken many glass ceilings, including 
starting her own brokerage. Before she started Real Estate Partners in 2007, Chattanooga 
didn’t have many woman owned, local brokerages.

Darlene’s success can be attributed to many things includ-
ing her tenacity, work ethic, commitment to personal and 
professional growth, and, most importantly her genuine 
care for other people. Both the real estate industry and 
the city have gone through many changes during Darlene’s 
tenure. “It’s hard to imagine now, but for a long time no one 
lived downtown,” reflects Darlene. She was a pioneer 
of downtown living. Not only was she instrumental 
in the revitalization of downtown and selling 
the first condominiums, but she also took it a 
step further and moved to a condo down-
town. She even earned the nickname 
“Downtown Darlene Brown.”

While Darlene was building her real 
estate career, she was also doing 
her most important work, rais-
ing her son Ryan May as a single 
mom. “She was an incredible 
mom,” Ryan says warmly. “She 
never missed a single game of 
mine. Even when I was in col-
lege, it didn’t matter if she had to 
drive or fly, she always showed 
up.” While Ryan knew he had his 
mom’s unconditional support, he 
sometimes lacked appreciation for 
her work ethic when he was younger. 
Even as an adult, Ryan didn’t fully 
appreciate just what his mom had accom-
plished professionally until he joined her in 
the business. “I had to call her and apologize. 
She built an incredible business, and she did it 
while being a single mom,” says Ryan.
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AUSTIN RENFROW - 423.240.8732  |  arterralandworks.com

“Art of the Land”
LANDSCAPES - EXCAVATION - GRADE WORK

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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2024 RECAP

More Great Features
2024in
1. Tamekia Brewer
January | Rising Star 
Photo by Hayley Ownbey 

Real estate offers Tamekia the 
opportunity to help people who think 
they are beyond help. “I think a lot of 
people are not homeowners because of 
the lack of education,” she states. She 
makes it her mission to educate clients 
on the multiple opportunities to find 
financing, adjust down payments, and 
come up with creative solutions. 

2. Brian Erwin
February | On the Rise 
Photo by Hayley Ownbey

With a strong eight years of real estate 
under his belt, Brian is always looking 
for new ways to impact others and 
improve himself. He recently got his 
broker’s license and is looking forward 
to learning more about the role. 

3. Chris Scott 
February | Rising Star 
Photo by Hayley Ownbey

Some of the keys to his success lie in 
doing the simple things. A significant 
tenet in any business is accountability 
and follow-through. For Chris, “doing 
what you say you’re going to do when 
you say you’re going to do it” is one of 
the best ways to earn trust. On top of 
that, just being available when things 
don’t go according to plan is a significant 
advantage of working with Chris.

4. Jeff Homan
March | Rising Star 
Photo by William Griggs

One of the biggest driving factors of 
Jeff’s success is his ability to adapt and 
problem solve. While this has served 
him well throughout life, it is especially 
beneficial in the complexities of real 
estate. Jeff claims, “Sometimes the best 
way to learn is to be thrown in the fire 
headfirst.” His success is highlighted by 

opportunities to develop plans on the fly 
and adapt to what is successful. 

5. Rebecca Cole
March | Broker Spotlight 
Photo by Steadfast Images

As a broker, Rebecca also places an 
emphasis on training and teaching at 
all stages of an agent’s career. “I love 
teaching, I love encouraging, and I love 
seeing people being successful,” she 
states passionately. She loves watching 
her team grow and overcome obstacles, 
helping them develop positive mindsets 
to maximize their potential. 
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6. Gregory DePasquale
April | Young Investor 
Photo by William Griggs

By working as hard on his relationships 
as his business, he has earned the 
respect and trust of his growing 
clientele. For Gregory, building trust and 
relationships through his actions and 

not just his words have garnered him 
confidence from his clients to make it 
happen, no matter what.

7. ChattaLiving
April | Featured Team 
Photo by Hayley Ownbey

Connected by a strong vision for the 
future and a desire to serve at a higher 
level, ChattaLiving looks forward to all 
that they can provide for their families 
and the community. Their innovative 
and relational focus on attracting clients 
is setting them apart and will continue to 
do so. “Times are changing, and we want 
to make something that is evolving with 
the times”, they claim.

8. Kaila Weiss
May | Rising Star 
Photo by William Griggs 

Kaila’s transparency and integrity guide 
her process ensuring her clients know 
she is on their team. “People want to 
know you care about them and they’re 
not just a transaction,” she strains, “they 
want to know that you have their back.”

9. Tiffany Crawford 
May | Realtor® on Fire 
Photo by Hayley Ownbey

Each transaction is guided by her heart 
and tempered by expertise. “Connecting 
families with a home that makes them 
smile” is Tiffany’s primary goal, and she 
takes it seriously. Patience, humility, 
and encouragement provide a positive 
experience for each client. 

10. Mac Hibbett
June | Agent on Fire 
Photo by William Griggs

“There’s a huge work-life balance 
that I’ve had to learn,” Mac admits. As 
someone who is always growth-oriented, 
he is continuously pushing his own 
limits, stating, “If you don’t have stress 
in your life, you’re not growing.” His 
is eternally grateful for the clients that 
enable him to provide for his family. 
Each day brings a new challenge, a new 
experience, and a new chance to create 
memories with the ones he cares about 
the most. 
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11. Skyler Vaughn
June | Celebrating Leaders 
Photo by Hayley Ownbey

Now with several team members, Skyler 
has put a big emphasis on teaching and 
training them to reach their own goals. 
He helps them plan their business from 
their yearly goals down to the week. 
Coaching and holding them accountable 
helps them reach their goals, and he is 
constantly training and educating them 
on all that he has learned thus far. 
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12. Rebekah Hughes
July | On the Rise 
Photo by William Griggs

Rebekah is entirely committed to 
doing her best to serve each client 
in each transaction. This starts with 
her own expertise, ensuring she is 
knowledgeable and capable. “When 
you feel secure and comfortable in the 
work that you can do, I feel like you do a 
better job serving others.” 

13. Sei-Ondra Williams
July | Realtor® on Fire 
Photo by Harlan Breaux

One of Sei-Ondra’s biggest motivators 
is helping those who don’t know if they 
can be helped. “I want to help mold and 
change the lives of people that feel like 
it can’t happen for them,” she states. She 
loves teaching and motivating buyers 
to really invest in real estate, saying, 
“We’re not thinking about you just 
buying the house, were thinking about 
you owning the house”.

14. Angela Tumlin
August | On the Rise 
Photo by Hayley Ownbey

Combined with her long career in 
development, Angela is determined to 
stay on top of her game as a Realtor®. 
She is committed to learning and 
expanding her skillset every day. 
“You need to link arms with someone 
who has a passion to serve but also to 
educate,” she claims. “I’m excited to 
learn more about different ways I can 
help clients.”

15. Denise Murphy
August | Realtor® on Fire 
Photo by Hayley Ownbey

Denise works hard to build trust with 
each agent she works with and has 
a strong focus on ethics guiding her 
process. “I try to be the co-op agent that 
people want to work with even though 
they know I strive hard to represent my 
client well,” she states. “It’s important 
as Realtors® that we don’t make the 

transaction about ourselves. She never 
lets competition blind her from the 
important aspects of her business: 
taking care of clients and fostering 
mutual respect. 

16. Emma Uhler
September | On the Rise 
Photo by William Griggs

Emma is a great example of having all 
the right skills and finding the right 
environment to express them in. She 
was never one to throw in the towel 
without a fight, which has made her 
a great advocate for her clients and 
colleagues. But above all, her tenacity is 
her true superpower. Believing in herself 
only made her partnership with Choice 
Homes stronger, allowing her to double 
down on what she excels at already. 

17. Wendi Stott
September | Industry Icon 
Photo by Hayley Ownbey

Wendi is committed to the idea of doing 
all that she can for others. Always 
delivering more than expected is one 
of her primary motivations throughout 
each transaction. She is tuned in to 
her clients while working with them, 

ensuring she doesn’t miss anything that 
might be of benefit.

18. Gloria Page
October | On the Rise 
Photo by William Griggs

As her client list and blessings grow 
in life, Gloria never forgets where her 
priorities lie. God is first and family 
is second. Clients know that they will 
be taken care of and will get her very 
best in each transaction. But she makes 
sure they know that her family is her 
focus, and she will never neglect them 
for her business. Striving to leave every 
transaction with a happy client who has 
left smarter, she was always guaranteed 
to build a fan base of loyal clientele.

19. Sabrina Hagood
November | Celebrating Veterans 
Photo by William Griggs

“Homeownership is bigger than 
just home ownership. It affects the 
whole community,” Sabrina says. Her 
heart for helping extends into her 
involvement in several nonprofits she 
supports and volunteers with when she 
has time. She loves to change lives and 
has seen the impact real estate has had 
on her own life.

20. Sandie Courtney
November | Overcomer 
Photo by William Griggs

It’s been said, “Changed people change 
people.” For Sandie, real estate isn’t just 
a business—it’s a way to help others. 
She approaches every transaction with 
integrity, honesty, and a deep sense 
of responsibility. Her belief in second 
chances isn’t limited to her own life; 
she sees her role as a Realtor® as an 
opportunity to help others start fresh.

21. Janet Goins
December | On the Rise 
Photo by William Griggs

It’s obvious that Janet has a passion for 
serving people. The same heart that 
allowed her to thrive in her ministry 
in the local church also causes her to 
excel in real estate. Janet views the 
opportunity to serve clients who are 
making one of the biggest decisions 
they’ll ever make — the decision to sell 
or buy a home — as a vital ministry. 

22. Paige Batten
December | Agent on Fire 
Photo by William Griggs

Steadfast dedication to her craft and 
her clients has earned her the respect 
of many in the industry. Paige admits, 
“I love all aspects of it, even the hard 
parts.” This mentality is what sets the 
average apart from the great. “As long as 
I’m physically capable, I don’t think I’ll 
ever quit,” she continues. 
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Working with Chattanooga's 
Top Agents since 2017.

Long Lasting and Beautiful

FENCING
Design that will Compliment Any Scenery! 

Call for a FREE Estimate: 
423-320-5045 • 706-804-4362

holmesfencecompany.com • info@holmesfencecompany.com

Custom Fences

Wood

Chain Link

Split Rail

Picket | Privacy

Aluminum | Shadow Box

Gates

Offering fair prices on the highest quality fencing and superb customer service 
are the trademarks of our company! 

FRIENDLY & PROFESSIONAL STAFF • HONEST & FAIR ESTIMATES
EXPERT INSTALLATION • LICENSED & INSURED

QUALITY CRAFTSMANSHIP • PREMIUM QUALITY MATERIALS

& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com
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Nominate your 
favorite agent:

We are always accepting nominations 
for feature stories! If you know a 
colleague who is absolutely on fire and 
deserving of celebration, we would 
love to feature them in an upcoming 
edition of Chattanooga Real Producers 
magazine! Categories may include Top 
Producer, Rising Star, Team Leader, 
Broker, Making a Difference, REALTOR® 
on Fire, etc. To nominate 
a fellow REALTOR®, 
simply scan this QR 
code and follow the 
prompts. We look 
forward to receiving 
your nominations!

Who would you like 
to see featured?

NOMINATIONS AND RECOMMENDATIONS!

PROUDLY
PARTNERED WITH

AUTUMN
EDWARDS 

( 4 2 3 )  4 8 8 - 6 2 1 0

hayley@hayleyownbeyphotography.com | 423-716-5674

next day turnaround · drone photography
complimentary client prep sheet

Hayley OwnbeyHayley Ownbey
P H O T O G R A P H Y

Recommend your 
favorite vendor:

What makes our preferred partners 
different than any other “vendors list” is 
that we only partner with businesses that 
have been vetted and recommended by 
top agents. In other words, our preferred 
partners are trusted businesses that can 
be considered the best in their particular 
industry. Don’t see your favorite on our list? 
We would love your recommendations! 
Scan this QR code and recommend your 
favorite affiliate 
business and be sure 
to state what you love 
about them! We look 
forward to receiving 
your recommendations!
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Protect Your
Investment
Let's work together to get
the protection you deserve
with a Homeowner's policy
from Allstate

Call 423.899.6161 for all
of your insurance needs!

Donna Johnson
JOHNSON GRISHAM AGENCY

6150 Shallowford Rd, Suite 103
Chattanooga, TN 37421

allstate.com/donnajohnson

donnajohnson@allstate.com

1.Top Referral Network
2.Business Leadership
    Training
3.Our Numbers Tell All
4.Connections and
    Camaraderie 
5. Member Benefits
    �ro�ram�

Did you know,
you can get free
CE credits 
��en �o� �o�n��

Top 5 Reasons to
Join Women's Council

Covington Consulting and Appraising 

Laura B. Covington
Real Property Appraiser 

P.O. Box 28475 | Chattanooga, TN 37424
423.618.8090 | covingtonconsult@comcast.net 

Thanks to the businesses who advertise within these 
pages, our local magazine publishers, and loyal readers 
like you, we're able to support trafficking survivors and 
break the chains of slavery – once and for all. n2gives.com      n2co.com

3 MILLION$
DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.
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2024 RECAP

Partner Spotlights 
2024in

Creative Revolver
May 

Photo by Hayley Ownbey

Looking ahead, Creative Revolver is well-positioned to continue 
serving its growing client base and adapting to the evolving real 
estate landscape. By leveraging its deep expertise and creative 

team, the company will continue helping its clients elevate their 
marketing efforts to differentiate themselves from the competition. 

Lindsey Wood with 
Mortgage Investors 

Group
April 

Photo by Hayley Ownbey

Their commitment to treating people like 
family and building a strong community 

is second to none. “Part of what made 
MIG and us so great is you can come in 
and see us”, Lindsey says. Because their 
doors are open and clients are always 
welcome, they truly make each person 

feel like they are part of the family. 

Melissa Guinn 
with Lookout 
Bookkeeping

January 
Photo by Hayley Ownbey

Melissa has years of experience in 
manipulating information to organize 

data into accurate reporting. “What may 
take me an hour will probably take you 
ten,” Melissa says. As a business owner, 
you have to learn to leverage experts to 
truly grow and succeed. If there is a task 

you don’t know how to do, hire an expert 
to do it, as it will save you both time 

and money. By partnering with Melissa, 
you can free up hours of time each week 

and save yourself a lot of headaches.

Burns, Henry & 
Kirksey, P.C.

February 
Photo by William Griggs

“At BHK, we define success, when 
at the end of the day, we have done 

everything in our power to make the 
Realtor® successful.” attorney Bryce 
Kirksey says. “One way we do this is 

through our commitment to offering 
educational resources and tools to 
Realtors® to make them better at 

what they do, which just leads to more 
referrals and listings for the Realtor®.”

Phillip Graham 
with Farm Bureau 

Insurance
March 

Photo by Hayley Ownbey

At Farm Bureau in Ooltewah, the goal 
is to make customers feel at home. As 

Phillip says, “No one is really excited to 
walk into an insurance office”. However, 

he strives to make them feel at home. 
“I want a laid-back home kind of feel,” 
he says, “I want to make them feel at 

home, like their dealing with family and 
friends”. From helping a young family 

insure their most valuable assets to 
helping long-time clients with a claim, 

they lead with compassion and humility.
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Donna Johnson 
with The Johnson 

Grisham Agency of 
Allstate Insurance

June 
Photo by Hayley Ownbey

The success of the agency is based on 
putting people first. Just as Realtors® 
do, Donna and her team make sure to 
be attentive and responsive to their 
customers. “The mission of helping 

people” is number one. Finding the right 
coverage to cover their needs and making 
sure they are educated and confident in 
what they are receiving is important. “

La La Designs by 
Autumn Edwards

September 
Photo by Hayley Ownbey

Autumn’s personal skill and work 
ethic have helped her create a 

winning company. She has a natural 
gift that she has worked hard to 
develop, hone, and expand over 

the last two decades. “I can’t really 
explain how I do it. Its just one of 
the things that’s been natural for 

me,” she admits. While she may not 
be able to explain how she does it, 
she excels at working with clients 
and explaining what decisions will 

help them achieve their goal.

Nate Byram with 
Rate Mortgage

August 
Photo by William Griggs

His focus on the people he serves sets 
him apart from many other lenders. 

Lending can easily be an impersonal and 
detached industry. But Nate wants each 
client to feel appreciated, understood, 

and confident in their homebuying 
process. “One of my big things is 

birthdays and wedding anniversaries,” 
he states. He will even send appreciation 

gifts on clients’ important days.

Caroline Cross with 
First American 
Home Warranty

October

“It’s not like I sell a warranty and move 
on. I live here,” Caroline said. “I can 
help agents when questions come up. 
They know I’m here to help well after 

the sale.” She stresses that having a 
home warranty can also reduce post-sale 
liability for agents: “Adding a warranty 

to their transaction checklist can 
protect agents. There is no downside.”

Kent DeReus with  
A. Perry Homes

November 
Photo by William Griggs

Each and every client gets a tailored 
experience with their design and build. 

No two clients are the same, and for 
the custom approach A. Perry Homes 

strives to provide, their experience must 
be unique by necessity. Everything from 

their personalities, their knowledge 
and preparation level, and their 

specific desires for their ideal home 
are taken into account. “It’s about 

the client’s experience and what they 
want for their house,” Kent shares.

Anders Clarke with 
Cutco Closing Gifts

December 
Photo by William Griggs

For Anders, success isn’t measured in 
sales or accolades. It’s about leaving 

a positive impact on everyone he 
encounters. “Every interaction is a chance 
to make someone’s day a little better,” he 
shares. Whether it’s a handwritten thank-

you note, a short birthday video for a 
client, or simply a smile, he believes these 

small gestures make a big difference.
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Follow Us!
Be sure to follow us on Facebook and 
Instagram so you can find out who is 
being featured, check out upcoming 

events and more!

@chattanooga 
realproducers 
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*Subject to Change**

Chattanooga Real Producers 
2025 Event Schedule The 2025 Chattanooga Real Producers event lineup is 

packed with excitement and purpose, designed to uplift 
and energize our incredible real estate community. At 
the core of our mission is a commitment to elevate the 
culture of Chattanooga real estate by inspiring agents 
and vendors to know one another better. Why? Because 
stronger relationships lead to greater kindness during 
transactions, fostering trust and collaboration across the 
board. This isn’t just about agent-to-agent connections—it’s 
also about building bridges between agents and our trusted, 
vetted affiliate businesses. By bringing together the very 
best in Chattanooga real estate, we create opportunities 
to network, collaborate, and inspire one another to new 
heights. Get ready for a year filled with dynamic events that 
will leave you motivated, connected, and ready to take your 
business to the next level! 

Glancing Back/Looking Forward Brunch
We’re kicking off the year with “Glancing Back/Looking 
Forward”, a heartfelt gathering of everyone featured in 
2024. This event is about celebrating the stories, milestones, 
and accomplishments of the past year while offering an 
exclusive look at what’s to come in 2025. It’s a time to reflect, 
reconnect, and set the tone for an extraordinary year ahead. 

A Toast to the Top 
In early March, we’ll host “A Toast to the Top”, a celebration 
of the top 300 real estate professionals in Chattanooga. This 
event honors not only those who have consistently excelled 
but also welcomes the new class of top performers for 2025. 
It’s a chance to recognize exceptional achievements, applaud 
unwavering determination, and celebrate the collaborative 
spirit that drives success in our industry. Together, we’ll 
raise a glass to the incredible talent and dedication shaping 
Chattanooga real estate. 

The First Chattanooga Real Producers CATALYST Awards 
The CATALYST Awards is a groundbreaking event that 
shifts the focus away from numbers and highlights what 
truly matters—culture. We’ll honor individuals and teams 
who have made a lasting impact by fostering collaboration, 
professionalism, and community within the Chattanooga 
real estate industry. This is not about transactions; it’s 
about celebrating the values and relationships that make 
Chattanooga real estate truly exceptional. 

Charity Dodgeball Tournament
Prepare to channel your competitive spirit this summer 
as we bring back the “Second Annual Charity Dodgeball 

Tournament”. This high-energy event invites 
participants to dodge, duck, dip, dive, and dodge 
their way to victory—all while supporting a worthy 
cause. Whether you’re playing on a team or cheering 
from the sidelines, this tournament promises fun 
and camaraderie for everyone involved. 

Chattanooga Real Producers Five Year 
Anniversary Celebration
This milestone is a testament to the relationships 
we’ve built, the growth we’ve achieved, and 
the vibrant community we’ve created together. 
Expect an unforgettable evening filled with 
gratitude, inspiration, and dreams for the future. 
You won’t want to miss this historic event that 
marks the beginning of a new tradition and 
celebrates all that we’ve accomplished together! 

Holiday Mixer
As the year comes to a close, our “Holiday Mixer’ 
will provide the perfect setting to celebrate the 
season with friends and colleagues. This festive 
gathering is all about enjoying the warmth of 
community and reflecting on the incredible 
achievements of the past year. Join us for a joyful 
end to 2025! 

*Additional Highlights**

Monthly Magazine Release Parties 
Throughout the year, we’ll continue hosting 
our popular magazine release parties. These 
gatherings are designed to connect top agents and 
affiliate vendors while fostering inspiration and 
collaboration within our community. 

Masterminds 
Keep an eye out for invitations to several 
masterminds during the year. These sessions 
will focus on providing high-quality content, 
opportunities for collaboration, and plenty of 
engaging discussions to keep you at the top of 
your game. 

2025 is shaping up to be an unforgettable year filled 
with opportunities to celebrate, connect, and grow. 
We can’t wait to see you at these incredible events! 
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lktbook.com | melissa@lktbook.com  | 423.497.4144

Make this year your most efficient yet!
To get started, please fill out the intake form - bit.ly/LKTLead -  or scan the QR code 

We would love to partner with you 
& support your success in 2025!

For more information: 

Start the New Year Right with
Clear and Organized

Finances!

bit.ly/LKTLead

leave the bookkeeping and 1099 filings to Lookout 
Bookkeeping so you can focus on what you do best: 

selling homes and growing your business.

As a Realtor®, your 
time is precious...

• Real Estate Management
• Joint Venture Management
• Joint Venture Formation
• Small Business Investment and Support

SECURING YOUR REAL ESTATE 
INVESTMENTS, ONE TITLE
AT A TIME. 
Two Convenient Locations: 

Downtown
1830 Washington St,
Chattanooga, TN 37408
423-417-1344
ordersdt@bridgecitytitle.com

East Brainerd
7158 Lee Highway
Chattanooga, TN 37421
423-417-1338
orderseb@bridgecitytitle.com 

www.bridgecitytitle.com



9151 Currency St.
Irving, TX 75063


