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Your Property Is Our Priority

What makes us the
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Full-Service Move . ’g

Professional Packing Services M E M B E R S - 0 N I_Y g,

Climate-Controlled Storage B 0 AT c LU B I W ' . e
Local & Long Distance H '

RATED “1 IN MYRTLE BEACH,
FOROVER 6 YEARS

Let Miracle Movers of Myrtle Beach take the
hassle out of your client's upcoming move!

(843) 447-9525 e miracle.movers.mb@gmail.com § FREEDOMBOATCLUB.COM « 843-732-3777

We Buy and You Join Get Unlimited, Reserve a Boat
Maintain Boats the Club FREE Training and Enjoy!

NORTH MYRTLE BEACH

@Harbourgate Marina @ Crazy Sister Marina @ Southport Marina

& Wacca Wache Marina

MURRELLS INLET SOUTHPORT. NC



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES

For What It’s Worth

Michael Sichitano

(843) 808-1533

1136 44th Avenue North Suite 101
Myrtle Beach, SC 29577
www.fwiwappraisal.com/

ATTORNEY

Joye, Nappier, Risher, & Hardin, LLC
Wendy Hardin

(843) 357-6454

www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FENCING

Creative Fencing
Brandon Krotz

(843) 267-7254
creativefencingllc.com/

FLOORING

Door to Door Kitchens & Floors
(518) 694-6788
www.door2doorpro.com/

FURNITURE

Sea Side Furniture Gallery & Accents
Julie Almeida

(843) 280-7632
shopseasidefurniture.com
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HOME BUILDER
D.R. Horton

(843) 655-0347
www.drhorton.com

Dream Finders Homes
(919) 812-5111

dreamfindershomes.com/myrtle-beach/

HOME INSPECTION

Island Inspections, LLC

Matt Smoak

(843) 817-8810
www.islandinspectionslic.com

Rivertown Property Inspections
Justin Ferraro

(843) 360-4354

1203 48th Ave N

Suite 1M1

Myrtle Beach, SC 29577
www.rivertowninspects.com

Sloan Home Inspections
(843) 209-4792
sloanhomeinspections.com/

Top to Bottom Home Inspection
John Pate

(843) 231-8532
www.homeinspectiontopto
bottom.com

HOME WARRANTY

Old Republic Home Protections
Stephanie Midgett

(910) 382-8048

INSURANCE

Coastal Insurance Group
Sarah Sichitano

(843) 808-0291

1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
www.coastalinsurancellc.com/

MORTGAGE / LENDER
Nation One
(843) 813-6745

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

PEST CONTROL SERVICES
Beach Pest Service

(843) 945-2806
www.beachpestservice.com

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Tides Eye Photography
Donald Hovis Jr.

(843) 504-8711
www.tideseye
photographysc.com

Weston Media
(843) 396-3609
www.weston-media.com

ROOFING

Monarch Roofing
(843) 396-2802
monarchroofing.biz/

SIGNS, BANNERS & PRINTING
Design the Sign

Olga Kazakova

(843) 808-9301
www.facebook.com/designthesign/
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AwardEd BESt PhOtﬂgrapher 25% Off Your 1st Listing Shoot
by Readers of North Strand News : use promo code 25DISCTEP.

* Listing Photos (interior, exterior, community amenities) e« Aerial Drone Photos & Video
« 3D 360 Virtual Tours with FREE Schematic Floor Plans « Virtual Staging
* Virtual Twilights ¢ Stock Landscape Photos of the Local Area taken by us!

NOW Offering Digital Watercolor Transformations

843-780-2996 [ =

Southern LlVlﬂg‘ info@tideseyephotography.com oot

custom builder program www.tideseyephotography.com

PHOTOGRAPHER PROFESSIONAL REAL ESTATE PHOTOGRAPHY IN THE GREATER MYRTLE BEACH AREA
>
) > 'i @tides eye photography
Featured in (@tides eye real estate imagery

Southern Living & @tid lestatei
iiving (@) roec ee | @ ooy
Magazine PHOTOGRAGPHY
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Bill Poulin Anita Jones
Publisher/Owner Publisher/Owner

Dave Danielson Donald Hovis
Writer Photographer

Jeremy Kierez Anna Price
Photographer Ad Strategist

Follow us on Facebook
and Instagram

https://www.facebook.com/
carolinacoastrealproducersmag

https://www.instagram.com/
carolinacoastrealproducersmag

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

publisher may be held liable or responsible for business practices of these companies.

Let Weston Media elevate your listings

with professional photography, drone

shots, 3D tours, and more. New agents
get 50% OFF their first shoot!

WESTON gﬁl‘-“ MEDIR

SCAN THE QR
CODETO BOOK
NOW!
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Protecting the rights and interests of our clients
through every step of real estate transactions

Personal Injury « Criminal Defense ¢ Real Estate Law ¢ Business Law
Civil Litigation » Mediation ¢ Collection & Foreclosure

Joye Nappier Risher & Hardin LLC

whardin@inletlaw.com | inletlaw.com | 843-357-6454
3575 Highway 17 Business Murrells Inlet, SC



RESTAURANTS

IN THE STRAND

Our Real Producers Brag on
Their Favorite Restaurants

Rooftop Bar & Lounge | Live Music | Happy Hour | Lunch Specials

“STRTﬁTﬁ
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With over 20 years of experience cooking
in the finest restaurants, our chef and
owner is excited to present his vision to
you and all our guests. Our caring and
committed staff will ensure you have a
fantastic experience with us.

Our staff are second to none in providing
our guests with an exceptional fine
dining experience.

(843) 945-9310 | 41ndstreetbarandgrill.com

4109 North Kines Highway, Myrtle Beach,
South Carolina 29571, United States

Day One Living

Embracing new beginnings with confidence.

Our senior transitions specialists
take care of it all

Senior Relocation
Packing

Move Management
-t Resettling
Downsizing

Estate Sales

Online Auctions

Home Clean-Outs

' and MORE

Caring Caring Transitions of Myrtle Beach
.l'\ Transitions® CaringTransitionsMyrtleBeach.com | (843) 650-0885
- Senior Relocation - Downsizing - Estate Sales - cblanton@caringtransitions. net

2024 Caring Transitions, All rights reserved.Each office is independently owned and operated.Services & prices may vary.

As a member of the Coastal Carolina
Association of REALTORS®, we've
worked closely with Myrtle Beach Area
Realtors for over 10 years!

- New construction preclose inspections
-11 month inspection for new construction

) “'*I Lth J;H '] JJ Ju ;J" d JJJuL, -Listing inspections

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

TOP @ BOTTOM | Vo Roof Too High! 51 pate, Certified Roof Inspector | 843-231-8532

Roof Inspections Book your Home Inspection online at www.homeinspectiontoptobottom.com
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RISING STAR

Savannah
RHAME LE FEBVRE

Crafting Dreams in Myrtle Beach

WRITTEN BY ANITA JONES

PHOTOGRAPHY BY JEREMY KIEREZ - HIGH TIDE CONTENT

ince stepping into
the real estate world
in 2021, Savannah

Rhame Le Febvre, of Century
21 Palms Realty, has made
her mark as a realtor with
Palms Realty. Her journey
into the industry was born
from resilience and a desire
for independence after
losing her job in the tourism
hospitality industry during
the pandemic. Determined
to never face that situation
again, she sought a career
that would not only provide
stability but allow her to
make a meaningful impact
on others’ lives.

Having lived in Myrtle
Beach since 2008, Savannah’s
deep connection to the area
made real estate the perfect
fit. “I know Myrtle Beach
like the back of my hand,”
she shares, eager to help
others discover the beauty
and lifestyle the area has to
offer. With her background
in sales and marketing, she
seamlessly transitioned
into real estate, combining
her love for the community
with her skills to help clients
achieve their dreams.

Born in Wurzburg,
Germany, Savannah’s
upbringing was shaped by
her experiences living in
various places, including
Florida and Alabama,
before settling in Cameron,
South Carolina. After
10 - January 2025

graduating from Coastal
Carolina University with
a degree in Marketing,
Savannah’s competitive
spirit—nurtured by years of
playing sports—carried over
into her professional life.
“I've always worked hard to
be the best I can,” she says,
embodying a philosophy of
continual improvement.

Starting a new career
came with challenges, but
Savannah faced them head-
on with consistency and
hard work. “Success to me
is about having the peace
and security that allows me
to enjoy my personal life,”
she explains. This balance
fuels her passion for helping
clients, and her dedication
is rewarded by the joy she
feels when clients close on
their properties.

Savannah’s personal
life reflects her dedication
to hard work and her love
for the community. She is
married to Tim, a Myrtle
Beach firefighter, and
together they enjoy staying
active by working out at
CrossFit Myrtle Beach. The
couple also delights in trying
out new restaurants and
visiting local breweries,
with New South and Tidal
Creek being their favorites.
Savannah also serves on the
board of the Coastal Network
Cooperative, an organization
dedicated to boosting

tourism and travel to the
Myrtle Beach area.

Despite her busy schedule,
Savannah embraces hobbies
like crafting and spending
time at the beach, finding
time to relax with family
and friends. Her enthusiasm
for life extends beyond her
career, and in a fun twist,
she has even competed in
the Highland Games when
hosted in Myrtle Beach—a
fact few know about her.

When asked what advice
she would offer to aspiring
realtors, Savannah’s answer
is simple yet profound:
“Consistency! Always show
up!” It is this unwavering
commitment to her clients
that defines her approach
to business. She wants to be
remembered as an honest,
dependable, and hard
worker who always puts her
clients first.

Grateful for the success
she’s achieved, Savannah
credits her husband for
being her rock through
the ups and downs of real
estate. “There are hard
days in this business, so
much uncertainty, but he
is someone I can lean on
during those times and get
through them,” she says.

As Savannah reflects
on her journey, one quote
continues to inspire her,

a sentiment that captures
her approach to both life
and business: “One day
your life will flash before
your eyes, make sure it’s
worth watching.” Indeed,
Savannah Rhame Le Febvre
is making every moment
count, for herself and for
the many lives she touches
through her work.

“There are hard
days in this

business, so much
uncertainty, but

he is someone I
can lean on during
those times and get
through them.”

Carolina Coast Real Producers - 11



Join real estate leaders and the top 5% of agents from across the country for a two-day experience

packed with industry insights, cutting-edge strategies, and powerful networking

opportunities designed to help you succeed in the ever-evolving real estate market.
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e limited! Reserve your spot today at rpelevate.com.

SPONSORSHIP OPPORTUNITIES AVAILABLE
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MAKE MONEY.
SAVE MONEY.

What Can Bonzo Do
For Your Business?
Connect

Converse
Convert

KEAL EXTATE MEDIA COMFARY

GetBonzo.com
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FEATURE AGENT

AURNE

Pulling Together to Create Wins

WRITTEN BY DAVE DANIELSON + PHOTOGRAPHY BY JEREMY KIEREZ - HIGH TIDE CONTENT

%%RN
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he best results in this business

don’t come easily. It requires

sustained effort, expertise and
experience. Those efforts can be eased
by joining with someone who shares
your vision for service and making an
impact for clients.
That’s what Holly Turner and Brian
Osborn share. As leaders of the
Waterway Living Team with Innovate
Real Estate, they pull together to create
real wins.

Holly Turner: From Critical Care to
Real Estate

Before becoming a real estate
professional, Holly dedicated 19
years of her life to nursing, primarily
working in critical care. After years
of saving lives and balancing family
responsibilities, she decided it was
time to pursue a career she had long
admired—real estate.

Holly’s father was a real estate
associate, and though she saw firsthand
the profession’s challenges, she also
admired the flexibility it provided.
After taking her real estate classes and
passing the exam in February 2020,
COVID-19 hit. Despite the difficult
timing, Holly persevered, learning to
thrive in a rapidly changing market.

“People often ask if I regret leaving
my nursing career,” she says. “Not at
all. It was rewarding, but real estate has
been better for me and my family.”

Holly’s nurturing background as a
nurse has been instrumental in shaping
her real estate career. “I treat all my
clients like they are family,” she says.
Her goal is to create lasting relationships
with her clients, built on trust and
transparency. This approach has helped
her defy industry statistics—while only
about 12% of buyers typically reuse

their realtor for future transactions, Holly’s referral and repeat
business rates are far higher.

Family is at the heart of Holly’s life. She’s been married to
Brad, a nurse anesthetist, for 18 years, and together, they have
two children—Bryce, 17, and Brinkley, 13. Their family life in
Myrtle Beach is vibrant, full of golf outings, beach trips, and
time spent with their two beloved dogs, Rico and Yogi.

With every commission she earns, Holly donates to the
Grand Strand Miracle League, showing her deep commitment
to giving back to her community. Looking to the future, Holly
hopes to be the go-to realtor for Canadians looking to buy
in Myrtle Beach and a trusted name in her neighborhood,
Waterway Palms Plantation.

Brian Osborn: From Automotive Design to Real Estate Success
Before becoming a REALTOR®, Brian spent years as a
mechanical automotive designer. His decision to pivot to

real estate came in 2016, driven by a desire for something
more dynamic. His wife’s family, longtime realtors in Myrtle
Beach, inspired him to take the plunge, and he relocated from
Michigan to South Carolina with his family.

In his first year, Brian focused on learning the area and
building his network from scratch. He took every opportunity
to host open houses and work company-provided leads,
closing 20 deals in his first year and earning recognition for his
performance. Today, Brian’s business is almost entirely driven
by client referrals and repeat business, a testament to his work
ethic and commitment.

“To know that you’ve done your job so well that past clients
go out of their way to tell others about you is an amazing
feeling,” Brian says.

He approaches every transaction with meticulous attention
to detail and a dedication to ensuring the best possible
outcomes for his clients. “I am not pushy in any way. I don’t
view my career as being in sales but as finding the perfect
property for my buyers,” he explains.

Brian’s personal life is equally fulfilling. He and his wife,
Michelle, have been married for 28 years, and together, they
have an 11-year-old daughter, Leah. The family loves to
take “staycations,” often packing up a cooler and heading to
the beach for a relaxing evening. Brian also enjoys golfing
and cruising down the Waterway—taking full advantage of
everything Myrtle Beach has to offer.

The Waterway Living Team: A Shared Vision

Holly and Brian’s paths crossed when they joined forces

to create The Waterway Living Team, a real estate brand
specializing in properties along the Intracoastal Waterway.

Carolina Coast Real Producers - 15
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Success for me is having
a well-balanced life and

having life prioritized
correctly.”
— Brian

“Every client experience
is different, but they will
consistently get the best
I can offer them.”

— Holly

Both share a love for the waterway
lifestyle and a deep commitment to
their clients, which has become the
driving force behind their business.
Their combined expertise
allows them to cater to buyers
and sellers in these unique
communities, offering a
level of insight and personal
experience that sets them apart
from other agents.
As a team, Holly and Brian
embody the perfect balance of
compassion, precision, and client-
first service. Their mutual respect
for each other’s strengths has fueled
the success of their partnership, and
they are excited to continue growing
their brand.

Lessons Learned and

Success Defined

For both Holly and Brian, success isn’t
just about the number of transactions
closed or the revenue earned. It’s
about balance, family, and authenticity.
They’ve each worked hard to build
careers that support their lives, rather
than consuming them.

“Success for me is having a
well-balanced life and having life
prioritized correctly,” Brian says. For
Holly, success is about honesty and
giving each client the best experience
possible. “Every client experience is
different, but they will consistently get
the best I can offer them.”

Together, Holly Turner and Brian
Osborn are redefining real estate in
Myrtle Beach, one client at a time. In
turn, they’re pulling together to create
real wins.
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Providing Commerical and
Residential Appraisal Services

Throughout Horry, Georgetown, and
Brunswick Counties

“We pride ourselves in extensive
knowledge of the marketplace, providing
exceptional service and
industry-leading turn-around time.”

843-808-1533 @OM
fwiwa.com | Info@fwiwa.com

For What It’s Worth
g%maamﬁ

1045 London Street, Unit 202, Myrtle Beach, SC 29577

We Inspect Homes Like We're
BUYING THEM OURSEI.VES

Every Res:dental Home lnspectmn |
l_Comes with a FREE Home Warranty

Indoor Air Quality

Pool/ Hot tub
Inspections

Thermal Imaging
Wind Mitigation
Inspections

Irrigation Inspection

Mold Inspection

Only Company with Residential, Commercial, and General Contractor's License.

843-817-8810 - islandinspectionsllc@gmail.com « Islandinspectionslic.com

K1 © 3 s Pinteredt

T

CRERTIVE F ENEINE
LET'S GET CREATIVE!!

Sotbrird gt hoie with a glgligh fence

VINYL = WOOD = ALUMINUM

WE TAKE PRIDE AND OWNERSHIP OF THE INSTALL!

CREATIVEFENCINGLLC.COM - (843) 267-7254

Carolina Coast Real Producers - 17



FURNITUREI

“We m Our Customers” n“}’ BEST_oh
fGR.'l.h l] V
_-2_.f -w

FURNVBUE

\ﬁ Tmn U
GALLERY, )\( (

o% THE

E (S
[
NTSs  Waner

\Qg3?<f=z?
(

Main Showroom
& Mattress Gallery

Mon-Sat 9am-6pm ST L1180 I e T § N
Rugs & More Store

10356 SC Hwy 90, LR Rikhastssboed 527 Hwy 17 N., NMB

Shopseasidefurniture.com



.

£ FURNITURE (6 - R v | o YA oy e ) T ~ XL
GALLERYUANCCENTS : TR RE . 'l : .:" —r W = SE- AbﬂjE"*:;..
Py o L RN | NS ) . s FURNIT,UR

GALLERY: - ACCEN

1 y e E

RP END OF YEAR
HOLIDAY KICKOFF CELEBRATION [Niipsny
@ FRANK’S OUTBACK fg€ "~ . |

PHOTOGRAPHY BY JEREMY KIEREZ - HIGH TIDE CONTENT

FURNITURE ESRRIENEEIN

GALLERY S ACCENTS £

—_—

2 Y
B | -

20 - January 2025 — Carolina Coast Real Producers - 21




HOLDEM BEACH

LITTLE RIVER

CONwWAY
@ MORTH MYRTLE BEACH
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See how Chesapeake Homes will make a difference in your client’s new home purchase. E S A
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Selling in Longs
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Luxury Home
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omes Choose From!

Beilc Reassurance. e % gee the Coy & Minovation. Be sure to go to cheshomes.com for the most current information on each community or call 843-806-1121. &




SPONSOR SPOTLIGHT

DONALD
HOVIS

TIDES EYE PHOTOGRAPHY

]4 007&/70 of Community Engagement

WRITTEN BY DAVE DANIELSON

24 . January 2025

Photography has always been more than
just a profession for Donald Hovis, Jr.;

it is a passion that is rooted in his deep
love for his community, his commitment
to helping people, and his natural ability
to tell compelling visual stories. His
journey into the world of photography
began in the hallways of Myrtle Beach
High School, where he picked up a
camera for the first time in 1999. Little
did he know that high school experience
would ignite a lifelong career that

has now spanned over two decades,
impacting both the real estate market
and the Myrtle Beach community.

Getting His Start

Hovis’ first encounter with photography
came when he was tasked with taking
pictures for his high school yearbook.
He quickly realized that this was not
just a hobby—it was his calling. “I fell

in love with it right away. I knew this

is what I wanted to do,” Hovis recalls.
His passion for the craft grew, and soon
after, he landed his first professional
photography job at the Dixie Stampede
dinner show, where he took photos

of guests enjoying their meal. Within

a year, he was promoted to lead the
photography department, a role that
allowed him to manage a team and hone
his leadership skills.

After graduating from college, Hovis
expanded his horizons, transitioning
into hospitality. One of his early jobs
involved taking and posting photos for
a hospitality business’s social media
pages. This blend of photography and
digital marketing solidified his expertise
in the field, preparing him for the future
of real estate photography.

Turning Passion into Profession:

Real Estate Photography

In 2012, Hovis began running Tides Eye

Photography as a part-time business,

focusing on real estate photography.

By 2018, he made the leap to full-time

real estate photography, and it has been

full steam ahead ever since. Today,

he photographs over 1,400 properties

a year—a staggering number that

highlights his commitment to the craft

and the trust his clients place in him.
Real estate photography, Hovis

explains, is a unique niche that requires

precision, attention to detail, and a

personal touch. “I treat every property
the same, making sure the blinds

are straight, and the trash cans are
hidden,” he says. His process involves
an order of operations that guarantees
the highest quality images every time.
He has become a master at the art of
showcasing a home, paying meticulous
attention to how the space is presented,
and making sure the house looks its
best, whether it’s for a sale or for an
Airbnb listing.

Being a stranger in someone’s home
comes with its own set of challenges,
but Hovis is quick to build a rapport
with homeowners. “I look for ways to
connect with them and talk with them
throughout the process,” he shares.
Whether it is helping them move a
piece of furniture or simply offering a
friendly word, Hovis ensures that the
experience is as smooth and pleasant
as possible. He is built a reputation
for being approachable, reliable, and
trustworthy—qualities that have earned
him a dedicated following of real estate
agents and clients alike.

What truly drives Hovis, however,
is the satisfaction of knowing his work
helps people achieve their dreams.
“One of the biggest things for people is
buying or selling property,” he explains.
“I take a lot of satisfaction in doing my
part to support that.” He finds immense
joy in the feedback he receives from
REALTOR® partners, whether it is
a compliment about the photos or a
suggestion for improvement. It is this
sense of purpose and connection that
fuels his passion for his work.

Community First: Giving Back to
Myrtle Beach
But photography is just one aspect of
Hovis’ life. He is deeply committed to
giving back to his community in Myrtle
Beach, a place he holds dear. His
involvement with local organizations,
such as the Grand Strand Miracle
League and Special Olympics, has
become a cornerstone of his personal
and professional life. Hovis serves as
the emcee for Miracle League events
on Fridays and Saturdays, where he
helps facilitate games for children
with disabilities.

“I'look for ways to give back all the
time,” Hovis says, emphasizing how

Carolina Coast Real Producers - 25



FOR HOVIS, THE TRUE JOY LIES IN HELPING PEOPLE THROUGH HIS WORK. WHETHER IT IS
CAPTURING THE PERFECT SHOT OF A PROPERTY OR LENDING A HELPING HAND TO SOMEONE
IN NEED, HOVIS IS DRIVEN BY A PASSION FOR MAKING A POSITIVE IMPACT IN HIS COMMUNITY.

N

integral community service is to his
daily life. He also plays golf with Jacob,
a young man with Down syndrome,
and competes in state and national
tournaments. Hovis regularly volunteers
his time and resources to local causes,
such as cooking for homeless shelters
and supporting other initiatives that
benefit the people of Myrtle Beach.
Hovis credits much of his community-
focused mindset to his mother, who
passed away from breast cancer when
he was very young. “In my logo, there
are two doves,” he shares, pointing
to the symbolism behind the design.
“Those doves represent me and my
mom flying together. I want to let her
light shine through me.” His mother’s
passion for helping others has had a
lasting impact on him, and he continues
to honor her memory through his
community service work.

Balancing Work and Play: Family, Golf,
and Travel

When he is not behind the lens or
working on community service projects,
Hovis enjoys spending time with his
family. He is an avid golfer, often
playing with his dad at local courses like

26 - January 2025

Pine Lakes Country Club. He is also a
season ticket holder for Coastal Carolina
University and loves cheering on the
Chanticleers. Traveling is another of
Hovis’ passions, and he enjoys visiting
new cities to watch the Atlanta Braves
play in places like Pittsburgh, Boston,
and Los Angeles.

Hovis also makes a point of giving
back to the next generation of leaders.
He donates to Coastal Carolina
University and actively supports
the institution, helping to foster
opportunities for students to excel.

The Future of Tides Eye Photography
Looking ahead, Hovis is focused

on continuing to grow Tides Eye
Photography while maintaining his
commitment to excellence. He is known
for delivering photos the very next day,
which has earned him a reputation

for speed and professionalism. But for
Hovis, the true joy lies in helping
people through his work. Whether it

is capturing the perfect shot of a
property or lending a helping hand to
someone in need, Hovis is driven by a
passion for making a positive impact
in his community.

Contact Tides Eye Photography
Today! Phone: 843-504-8711

Your Most Trusted Lender

NATION ONE in the Lowcountry...

MORTGAGE CORPORATION

from New Jersey and we're laoking for a property and
had prabiems obtaining financing after six manths af
agony. We contacted Bhil and his team made the
transaction a Reality, Thei transparency and dear-cut
anproach helped us to make this a reality. Thank you
50 much - Google Review

o be in our hamel Thank you much! | v |
definitely recommend them to anyonel! Thank you
on One Team! - Google Review

The Team that Never Says No!
888.695.3774 | TeamC@NationOne.com | N1Mortgages.com




« COMMERCIAL
« RESIDENTIAL

« ROOF REPAIRS

FROM OUR HOME TO YOUR
HOME PEST CONTROL.

BEACH
PEST
SERVICE

* CL100

* Pest Inspection Reports

* Residential Pest Control
* Termite Control

* Rodent Control

* Commercial Pest Control /-u

- ; ' LOCALLY

RN | OWNED &

. W "0y ; OPERATED

100*

Satisfaction
Guarantee
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© GUTTERS

© SOLAR

©@ NEW CONSTRUCTION  ©TEMPORARY TARPING
@ FREE INSPECTIONS

ﬁﬁ .«.Sbooz to gbooz ﬁﬁ
00 00

Kitchens & Floors

WE'LL BRING THE SHOWROOM 10 You!
FLOORING SERVICE

Exclusive Shaw Flooring
Luxury Vinyl
100% Nylon Carpet
Porcelain & Ceramic
Engineered Hardwood

Wi pay (ASH FoR ALL_REAL
PRODUCERS REFERRALSII |UST TELL
US ¥OU'RE A REAL PRODUCERS
MEMEER WHEN YOU CaLL!

Ask For Keviw: 347-709-7033

KITCHEN CABINETS

1836 LONESTAR ST.
CONWAY, SC 29526

. WWW.DOORZ2DOORPRO.COM

— H; ;-25 I.EHEE

MOVE-IN
HOMES
AVAILABLE

Shop our floorplans,
see our homes in
progress, and tour our
v communities to start
m '.'Iﬂ o : T W L the journey to your
LR new home.

Offering 3%
Buyer Agent

® Compensation /A
) -3

@2024 D.R. Horton is an equal Housing
opportunity builder. Home and community
information, including pricing , included

features, terms, availability and amenities
are subject to change or prior sale at any

time without notice or obligation.



COVER STORY

-

" \ : W Wy \
a !I:;l.l 'l\ 1'-"'. “'l;.u,

Building Success on Relationships and Hard Work

WRITTEN BY ANITA JONES * PHOTOGRAPHY BY DONALD HOVIS - TIDES EYE PHOTOGRAPHY

or Jon Griggs, real estate is
Fmore than just a career—it’s a

calling built on relationships,
perseverance, and a deep connection to
his family and clients. As he celebrated
his 19th year in the industry last
October, Jon reflects on the journey
that led him from managing a bar in
Columbia to becoming one of the top
agents along the Grand Strand. He
has been with the Dieter Company
since 2009.

“I've always been a people person,”
Jon shares. “My background in
hospitality management from the
University of South Carolina laid the
foundation, but it was my mother who
truly shaped my real estate career.” His

mother, a realtor since 1982, played

a pivotal role in bringing Jon into the
business. “She is not only my mentor
but also my best friend,” Jon says. “It
was a no-brainer to join her team, and
we’ve had what I would call a perfect
business relationship.”

Jon’s journey into real estate began
in 2005, a decision that was as much
about supporting himself as it was about
building something more meaningful.
Over time, his clients became more than
just transactions—they became friends.
“I am still in touch with many of my
clients, even long after the deal is done.
That’s what makes this job rewarding,”
Jon reflects.

Hard work has always been a driving
force in Jon’s life. “I was mowing yards
for my mom’s clients at 12 years old.
Since then, I've worked for tips or
commission, always understanding that
hard work is the only way to make a
living,” he recalls. That same work ethic
carried him through the tough times,
like when the 2008 market crash forced
him back into the restaurant business.
“I was working real estate during the
day and restaurant shifts at night. That
hustle motivated me to strive to be the
best realtor I could be.”

Now, Jon is passionate about
connecting people with their dream
homes and securing the best deals for
his clients. “Selling properties, whether
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ANY TIME | AM
NOT WORKING,
WE SPEND TIME
TOGETHER—
WHETHER IT’S AT
THE BEACH, THE
AMUSEMENT PARK,
OR JUST HANGING
OUT AT HOME.
WORK SUPPORTS
US, BUT BEING
WITH MY FAMILY
IS THE BIGGEST
REWARD.”

it’s a dream home or an investment, is
what excites me the most. I love getting
a home listed and ensuring my clients
get the best price while making the
process smooth,” he explains.

For Jon, success isn’t just about
closing deals; it is about providing
for his family. His partner, Brittany,
and their 6-year-old son, Phinn, are
his greatest motivations. “Any time
I am not working, we spend time
together—whether it’s at the beach, the
amusement park, or just hanging out at
home. Work supports us, but being with
my family is the biggest reward.”

Outside of real estate, Jon enjoys golf,
traveling, live music, and rooting for the
South Carolina Gamecocks. One thing
many people may not know? He is a
huge fan of the band Phish—so much
so that he named his son Phinn, with a
“PH” in honor of the band. “I love getting
down to Charleston or Wilmington for a
concert whenever I can,” Jon says with
a smile.

In an industry that can often
feel transactional, Jon’s approach is
refreshingly personal. “Return your
emails and phone calls,” he advises
aspiring realtors. “It is amazing how
many people lack communication skills,
but that’s what sets me apart. I've gained
clients simply because other agents
didn’t return a text or call.”

Jon’s commitment to his clients
doesn’t end when the deal is done. “I
always tell my clients that I am here
for them, even after the sale. When
they call me just to chat, that’s how
I know I did something right.” His
dedication to follow-through and
building long-lasting relationships is
what he hopes to be remembered for.
“The friendships I have made over the
years are what mean the most to me. I
have friends all over the country who I
still talk to regularly.”

Jon’s advice is simple but powerful:
“Be dependable and work hard. For me,
most days it doesn’t even feel like work
because I'love what I do so much.”

And his parting tip for those looking
to succeed in real estate. “Return your
phone calls, and go to the office. There’s
always something to be done that could
lead to your next sale.”
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Close MORE
Real Estate
Transactions with the

RIGHT INSURANCE
PARTNER

Sarah Sichitano

§4f3-(§08-0i9l1_ " AUTO = HOME < BUSINESS -« LIFE
info@coastalinsureit.com - o o
www.coastalinsurancellc.com BOAT FLOOD RV « RENTERS

1045 London St, Ste 201, Myrtle Beach SC 29577 GOLF CART < JEWELRY

¢ OLD REPUBLIC HOME PROTECTION ‘o SLOAN HOME
Al INSPE
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Focus on Success
We'll Handle the Repairs

Include an Old Republic home warranty with every
transaction, and you may:

* (Gain a competitive edge for your listi

* Empower your clients
the ho arranty be

. Build client rust Wishing well, holiday cheer

st from Sloan Home Inspections! Py v A N S © T R U C K S ® T R A I I_ E R S

Leave covered home system and appliance repairs to us so you PI'Olldly Serving the Grand Strand
Senior Account E K

can focus on your clients. and Surrounding Areas ® w A |_ |_ w R A P S @ F I_ O O R w R A P s

C: 910.382 8048 sloanhomeinspections.com
5 @orhp.com 843.209.4792 | MON-SUN '
.com/stephaniemidgett sloanhomeinspections@yahoo.com 1788 H g hWG‘f 501

LT — [OCALLY.OWNEDAND OPERATED N (0 G Myrtle Beach, SC 29577

Stephanie Midgett

e 843-808-9301 @ DesignTheSignMB@gmail.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

DREAM FINDERS HOMES

The perfect mix of lifestyle and location is all yours: a vibrant, coastal lifestyle, along with
Dream Finders Homes' unparalleled quality and style. Whether you choose a stunning

single-family hoame or luxury townhome, you'll find the key to a better life starts here.

EXPLORE COMMUNITIES

DreamFindersHomes.com | 866-948-9017




