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Your Local Roofing Contractors

CONTACT SCOT TODAY FOR A FREE ROOfiNG INSPECTION!
302-654-ROOF (7663) | rnrroofing.com | RNRRoofing@Gmail.com 

LICENSED, INSURED,
& BONDED

Trusted in the
Tri-State Area for More

Than 25 Years

Scot Schwartz
O W N E R

Rely on us this New Year to get
you to the closing table!
Rely on us this New Year to get
you to the closing table!

YOUR LEGAL TEAM FOR LIFE’S BIGGEST OCCASIONS

302.893.4766 | jhcontractingde.com

Scan here to
see our work!

Interior Services | Exterior Services | Customized Improvements
Call JH Contracting today to discuss any home or business renovation needs. >>

Transform Homes to Top Market ValueTransform Homes to Top Market Value

As you prepare for a successful year in 
real estate, let JH Contracting be your trusted 

partner for pre-listing renovations and upgrades.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CATERING/RESTAURANT
Bar Reverie
(302) 315-3663
4017 Kennett Pike
Greenville, DE 19807
BarReverie.com

CLEANING SERVICES
3Cs Cleaning Co.
(302) 544-2021
3Cs-Cleaning.com

DIGITAL MARKETING
Virtual Vista
(610) 429-0288
www.virtualvistarealestate 
photography.com/

FINANCIAL ADVISORS
Aaron Leonard, Edward 
Jones Investments
(302) 654-1548
EdwardJones.com

GENERAL CONTRACTOR
JH Contracting Inc
(302) 893-4766
JHContractingDE.com

HOME & PROPERTY 
INSPECTIONS
Preferred Home 
Inspections Delaware
(302) 373-1033
PreferredInspectionsDE.com

JUNK REMOVAL & HAULING
Pyle Hauling & Junk 
Removal LLC
(302) 750-7227
PyleDEJunk.com

LANDSCAPE/CONTRACTOR
DiSabatino Landscaping
(302) 764-0408
disabatinoinc.com

MORTGAGE / BANKING
Del-One FCU
Christian Proctor
(302) 608-0309
Del-One.org

Pike Creek Morgage 
Services, Inc
Brian Atallian
(302) 892-2811
PikeCreekLoans.com

MOVING & STORAGE
American Van and Storage Co
(302) 369-0900
AmericanDE.com

SSW Moving & Junk Removal
(484) 319-8528
www.sswmoving.com

PACKING/ MOVING/ STORAGE
Bayshore Moving & Storage
(317) 287-9712
bayshoreallied.com

PAINTING CONTRACTOR
Ayala Painting LLC
(302) 652-1170
AyalaPainting.com

PORTRAIT PHOTOGRAPHY
Kirstie Donohue 
Photography, LLC
(302) 652-0074
KirstieDonohue.com

REAL ESTATE ATTORNEY
Ward & Taylor, LLC
(302) 225-3350
WardTaylor.com

REAL ESTATE MEDIA
Wheeler Home Concepts
(302) 562-4057
WheelerHomeConcepts.com

REAL ESTATE TRANSACTION 
COORDINATOR
Pathway Home Transactions
(302) 383-2996
www.pathwayhome 
transactions.com/

ROOFING CONTRACTOR
R&R Roofing
(302) 654-7663
RnRRoofing.com

WINDOWS, ROOFING, SIDING
PJ Fitzpatrick
(866) 971-0569
pjfitz.com

Partner with Us 
for Hassle-Free 

Junk Removal
NO JOB IS TOO BIG OR TOO SMALL!

CONTACT US TODAY FOR YOUR FREE NO- OBLIGATION QUOTE!
(302) 750-7227 • PYLEDEJUNK.COM5.0

126 Google Reviews

SAME-DAY AND
NEXT-DAY SERVICES

AVAILABLE!

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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Charting a New 
Chapter in 2025

BY RYAN ZINN

PUBLISHER’S NOTE

As we turn the page to a new year, there’s a sense 
of excitement in the air—a mix of gratitude for all 
we’ve accomplished together and anticipation for the 
opportunities ahead. The past year wasn’t just about 
navigating a shifting market or adapting to change; it 
was about uncovering new ways to connect, collaborate, 
and thrive as a community of real estate professionals.

The inaugural year of Brandywine Valley Real 
Producers was a celebration of more than success—it 
was a celebration of people. Through the stories we’ve 
shared, we’ve highlighted the determination, ingenuity, 
and heart that define this industry. Every agent, team, 
and partner we’ve featured has added a unique thread 
to the tapestry of our publication, creating a platform 
where knowledge and inspiration flow freely.

This month, we honor that spirit by looking back 
at the defining moments of 2024 while focusing on 
what’s next. The January issue, with its A Year to 
Remember theme, reflects not only on the milestones 
we’ve reached but also on the lessons learned along the 
way. It’s a reminder that every challenge is a chance 
to grow, and every success is a reason to celebrate.

As we dive into 2025, let’s set our sights on building 
a year filled with bold goals, meaningful relationships, 
and boundless potential. Thank you for being part 
of this journey—we’re just getting started.

Here’s to charting a new chapter together!

RYAN ZINN
Owner/Publisher
Brandywine Valley Real Producers
ryan.zinn@realproducersmag.com

302.643.4006 · www.sswmoving.com

Flexible • Experienced •  Fully Licensed and Insured

"EASING STRESS ONE BOX AT A TIME"
• Residential Moving
• Commerical Moving
• Long-Distance Moving

Contact us today and ask about our Realtor Incentive Program!

• Packing Services
• Junk Removal
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The real estate market in 2024 tested 
even the most seasoned agents, with 
shifting trends, tight inventory, and 
emotional highs and lows for buyers 
and sellers alike. However, it was also 
a year of growth and resilience as 
agents adapted their strategies to meet 
evolving client needs. By prioritizing 
transparency, trust, and education, the 
Brandywine Valley top agents and teams 
ensured that their clients felt supported 
and empowered in every transaction.

Affordability emerged as one 
of the year’s most pressing issues, 
especially for first-time homebuyers. 
Vince Garman of The Garman Group 
expressed his concern about the 
growing barriers to entry for many 
would-be homeowners. “It’s becoming 
increasingly difficult to purchase a 
home, and affordability is essentially 
out the window these days,” Vince 
shared. He noted that while his team 
worked with numerous clients, the most 
memorable transactions were those 
they couldn’t complete, reflecting on the 
broader challenges facing buyers.

In a fast-paced market, education 
became a cornerstone of success. Rose 
Bloom emphasized the importance of 
creating clarity for her clients. “With 
the market moving so quickly, buyers 
and sellers needed more education to 
feel comfortable making decisions,” she 
said. Rose’s approach included detailed 
consultations and market analyses, 
which helped her clients feel confident 
in navigating high-stakes decisions.

One of the most significant shifts 
in 2024 was the heightened emotional 
intensity surrounding transactions. For 
many clients, the buying and selling 

Challenges, 
Changes, 
and Client 
Connections
BY RYAN ZINN 

PHOTOGRAPHY BY  

KIRSTIE DONOHUE PHOTOGRAPHY

REFLECTING ON 2024

Victor Heness, RE/MAX Town & Country, West Chester Nicole Klein, Nicole Klein Team, eXp Realty, Bryn Mawr

WHEN CLIENTS 

UNDERSTAND THE 

PROCESS AND HAVE A 

CLEAR, CUSTOMIZED 

PLAN, THEY’RE MORE 

WILLING TO TAKE ACTION.
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Why chose Bayshore Moving & Storage?
- Local Moving & Interstate Relocations
- Know Your Cost Upfront
- Professional Packing Services
- Storage Solutions

Scan here
or call us
today for a
FREE Estimate!

A Seamless move
for your clients.

Mary Kate & Vince Garman, The Garman Group, COMPASS, Wilmington

process felt more personal and high-
stakes than ever. “Buying or selling a 
home is deeply personal, and emotions 
often run high,” said Victor Heness. His 
strategy of prioritizing empathy and 
clear communication helped clients 
stay focused on their goals, even during 
challenging moments.

Trust remained a key driver of 
client relationships this year. Nicole 
Klein shared how her team’s tailored 
approach ensured strong outcomes. 
“When clients understand the process 
and have a clear, customized plan, 
they’re more willing to take action,” 
she explained. By aligning strategies 
with individual client goals, Nicole’s 
team created a seamless and successful 
experience for buyers and sellers alike.

Looking back, 2024 was a year of 
adaptability and innovation. While 
challenges like affordability and 
emotional decision-making were front 
and center, agents leaned into their 
expertise and client-first mindset to 
guide their clients through uncharted 
waters. The lessons learned this year 
will undoubtedly shape their approach 
to 2025 and beyond.

Rose Bloom, Team 
Wilson, Long & 
Foster, Greenville ALL OF YOUR

PROFESSIONAL
CLEANING NEEDS

your trusted partner for 

Pre-listing and post-settlement
Cleanouts
Post construction/remodel
Tenant turnovers
Commercial
One-time deep cleanings
 and much more!

Contact Jean Today! 
302.544.2021
3Cs-Cleaning.com

Licensed & Insured
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T
he start of a new year is 
always filled with anticipation, 
particularly in an industry as 

dynamic as real estate. Agents who have 
thrived in challenging markets know 
the value of setting clear goals, adapting 
to changes, and leveraging innovative 
strategies. In 2025, the industry’s top 
professionals are gearing up for a year 
shaped by technology, creative problem-
solving, and a continued commitment 
to serving clients at the highest level.

For some, the path forward 
begins with reflection. “It’s all about 
understanding what worked and what 
didn’t,” says Victoria Dickinson. “I’m 
taking the time to assess the strategies 
that brought my clients success and 
refining those approaches to tackle 
new challenges.” Victoria’s keen 
attention to detail highlights how 
goal-setting is more than just outlining 
ambitions—it’s about building a 
roadmap based on lessons learned.

This deliberate and thoughtful 
preparation is key in an ever-evolving 
market. Inventory challenges remain 
top of mind, but with those challenges 
come opportunities. Ducky Ryan sees 
this as a moment for creativity. “Clients 
are looking for agents who can think 
outside the box,” he shares. “Whether 
it’s finding off-market properties or 
helping sellers see the hidden value 
in their homes, it’s about delivering 
solutions that others might overlook.”

The rapid integration of technology 
also presents an exciting frontier for 
real estate in 2025. Agents are finding 
ways to merge high-tech tools with 
the personal touch clients expect. As 
Brynn Beideman explains, “Tech can’t 
replace the human connection, but 
it can make every interaction more 
efficient and tailored. Tools like AI for 
market analysis or virtual tours are 
helping us serve clients faster and 
more effectively.” Brynn’s approach 
ensures that innovation is enhancing 
relationships rather than replacing them.

Embracing Innovation and Building Success
BY RYAN ZINN  •  PHOTOGRAPHY BY KIRSTIE DONOHUE PHOTOGRAPHY

LOOKING FORWARD TO 2025
Victoria Dickinson, Victoria 

Dickinson & Associates, Patterson 
Schwartz, Greenville

Brynn Beideman, The Williams Team, RE/MAX Associates, Hockessin

It’s all about 

understanding what 

worked and what didn’t.
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But technology isn’t the only area 
agents are focusing on. Michele 
Colavecchi-Lawless emphasizes the 
importance of clear communication 
and genuine connection. “At the end 
of the day, it’s still a people business,” 
Michele says. “Understanding the 
unique goals of each client and staying 
transparent every step of the way 
builds trust, and that trust is what sets 
you apart in a competitive market.”

As the conversation turns to goal-
setting, agents stress the need for 
specificity. Ducky highlights the power 
of measurable objectives. “You can’t 
just say you want to sell more homes,” 
he notes. “You have to break that 
down—how many listings, how many 
showings, how many new clients. When 

you track those numbers, you can see 
your progress and stay motivated.”

Victoria agrees, adding that 
accountability is just as crucial as 
planning. “I make it a point to revisit 
my goals each month,” she says. “It’s 
not enough to set them once and forget 
them. You have to evaluate where 
you stand and adjust as needed.”

While success often comes down 
to metrics, it’s the stories behind 
the numbers that truly drive these 
agents. For Brynn, it’s about creating 
meaningful experiences. “One of my 
favorite moments is seeing a first-time 
homebuyer finally get the keys to their 
new place,” she shares. “Those moments 
remind me why I do what I do and 
inspire me to keep pushing forward.”

Looking ahead, the agents 
agree that 2025 offers incredible 
opportunities for those who are willing 
to adapt and innovate. Whether it’s 
harnessing technology, thinking 
creatively about inventory solutions, 
or deepening client relationships, 
the year promises growth for agents 
who stay ahead of the curve.

Michele sums it up best: “Real 
estate is always changing, but if 
you stay committed to learning, 
improving, and truly listening to 
your clients, you’ll thrive no matter 
what the market throws your way.”

With a mix of experience, 
adaptability, and determination, these 
agents are not just looking forward 
to 2025—they’re ready to lead it.

Michele Colavecchi Lawless, RE/MAX Associates, Wilmington

Derek “Ducky” 
Ryan, Keller 
Williams, Exton
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4TH GENERATION FAMILY-OWNED
AND OPERATED, SINCE 1959.

MOVING SERVICES | COMMERCIAL RELOCATION SERVICES | STORAGE SOLUTIONS

(302) 369-0900
info@americande.com

AmericanDE.com

CALL US TODAY & REQUEST
A FREE ESTIMATE!

New Year,
New Home,
No Hassle.

302-475-4437
preferredinspectionsde.com

PEACE OF MIND &
CONFIDENCE IN
THEIR INVESTMENT. 

WE'LL GIVE YOUR CLIENTS

We provide Residential Home Inspections,
Radon Testing, Termite (WDI) Inspections,
and Home Maintenance Inspections.

PARTNER WITH US TODAY
YOUR TRUSTED, CERTIFIED

HOME INSPECTORS!

302.563.5599  |  batallian@pikecreekloans.com
BriansLoans.com 
1908A Kirkwood Highway  |  Newark, DE 19711 Pike Creek Mortgage Services, Inc.

corporate NMLS# 130829

Scan here for 
my website

Scan here for 
my website

Brian Atallian  NMLS# 136771

Let's connect 
today!

Empowering 
Realtors with 

Reliable 
Partnerships
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2025
2024

T
he real estate industry is ever-
evolving, and 2024 was no 
exception. From shifting market 

conditions to the continued demand for 
innovative tools and services, this year 
challenged both real estate professionals 
and the partners who support them. As 
we look back and prepare for the year 

ahead, Brandywine Valley Real Producers 
partners shared their reflections, 
insights, and strategies for the future.

Embracing Change and Building 

Stronger Relationships 

For many partners, the constant 
flux of the market underscored the 

importance of adaptability. Christian 
Proctor of Del-One Federal Credit Union 
reflected on the dynamic nature of 
2024. “From month to month, there 
were industry-wide changes for both 
agents and lenders,” he said. “Good 
communication and transparency were 
key to navigating those shifts, ensuring 

Reflecting on

BY RYAN ZINN 

PHOTOGRAPHY BY KIRSTIE DONOHUE 

PHOTOGRAPHY, WHEELER HOME CONCEPTS

PARTNER PERSPECTIVES

and Preparing for

Nick Strayer and Kelly Pryor, Pro-Spect Home Inspection Services

Scot Schwartz, R&R Roofing & Remodeling
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Joe Harrington, JH Contracting Inc.

Christian Proctor, Del-One Federal Credit Union

we overcame hurdles and ended the 
year on a high note.”

Kelly Pryor of Pro-Spect Inspection 
Services echoed this sentiment, 
emphasizing the value of genuine 
relationships. “Our biggest takeaway 
[of 2024] was the power of genuine, 
solution-oriented relationships with 
agents and their teams. From timely 
communication to offering new tools 
and resources, we’ve learned that 
being a dependable partner is key,”  
she shared.

For Joe Harrington of JH 
Contracting, Inc., 2024 reinforced 
the importance of supporting agents 
with the right tools and services to 
enhance their efficiency. “Offering 
a more personalized experience not 
only helped agents close deals but 
also allowed us to build long-term 
relationships with their clients,”  
he said.

Innovating for the Future 

As the industry prepares for 2025, 
partners are positioning themselves to 
meet the evolving needs of agents and 
clients with a focus on innovation.

“At Del-One, we’re always looking 
to improve service,” said Proctor. 
“With an uncertain market ahead, 
we’re exploring new ways to provide 
affordable home loans while staying 
at the forefront of mortgage lending.”

Pro-Spect is also leveraging 
technology to deliver even greater 
value. “We’ve added HomeBinder, 
which allows clients to store home-
related documents, and Repair 
Pricer, which streamlines repair cost 
estimates to help agents and buyers 
make faster decisions,” Pryor shared. 
“In addition, we’re expanding services 
to include solar panel inspections and 
launching courses for personal and 
professional development.”

Teresa Ernst of PJ Fitzpatrick 
highlighted the critical role of 
innovation in delivering exceptional 
client experiences. “New technology 
and better customer service were the 
biggest takeaways from 2024,” she 
noted. Looking ahead, her team plans 

SSW Moving & Junk Removal

to refine their systems to provide even 
more seamless solutions for agents and 
homeowners alike.

Navigating Complex Transactions 

In a year filled with challenges, 
navigating complex transactions was 
a recurring theme. Bobby Showmaker 
of SSW Moving & Junk Removal shared 
how his team’s dependability made 
a difference. “Doing great work for 
real estate agents and their clients 
not only opened doors for growth but 
also helped agents shine with stellar 
recommendations for their clients,”  
he said.

Similarly, Pryor noted that Pro-Spect’s 
proactive approach helped agents tackle 
difficult deals. “We worked closely with 
agents to ensure they had the tools 
and resources needed to navigate any 
challenges,” she said. “By being flexible 
and responsive, we helped agents 
close deals smoothly, even when faced 
with last-minute requests or intricate 
situations.”

Looking Ahead with Optimism 

As we step into 2025, the collective 
insights from Brandywine Valley 
Real Producers partners highlight a 
shared commitment to innovation, 
collaboration, and delivering exceptional 
service. From embracing new 
technology to fostering relationships 

built on trust, these partners remain 
steadfast in their mission to support 
the real estate community.

“With tools like HomeBinder and 
our commitment to community 
initiatives such as Cradles to 
Crayons, we’re aiming to build 
long-term, strategic relationships 
with agents,” Pryor explained. “Our 
goal is to empower them with the 
tools, trust, and expertise needed to 
succeed in a dynamic market.”

With expertise and dedication, 
real estate professionals can look 
forward to another year of success, 
no matter what challenges lie ahead.
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The first Real Producers magazine started in Indianapolis in 
2015. Real Producers is now in over 140 markets across the 
nation and is continuing to grow nationwide. Brandywine 
Valley Real Producers launched in March 2024!

Q: WHO RECEIVES REAL PRODUCERS MAGAZINES? 

A: The top 500 real estate agents across the Brandywine Valley 
along with our preferred partners. 

Q: WHAT IS THE GOAL OF THIS MAGAZINE? 

A: We believe that we are better together. When we surround 
ourselves with other successful, like-minded people, we 
grow to new heights. Real Producers is a platform that brings 
together the most accomplished individuals in the Brandywine 
Valley real estate sector.

By curating an exclusive community comprised of the top 
500 real estate agents and RP-vetted businesses in each market, 
we foster a shared space for sharing stories, celebrating 
successes, discussing market trends, and highlighting 
upcoming events. Our monthly publication is dedicated to 
connecting, informing, and inspiring, encompassing anything 
that contributes to the enrichment of our community.

Q: DOES REAL PRODUCERS HAVE EVENTS? 

A: Yes! We have specific networking events throughout the year.

Q: WHAT IS THE PROCESS FOR BEING FEATURED IN  

THIS MAGAZINE? 

A: The process for being featured in our magazine is 
straightforward. To be eligible, you need to be on the top 500 
list, and we value nominations highly. Whether you’re a real 
estate agent, business, broker, owner, or someone who admires 
the work of others, you can nominate individuals, including 
yourself. Even office leaders have the opportunity to nominate 
outstanding real estate agents. We take every nomination 

seriously and consider anyone from the top 500 list who is 
brought to our attention. While we cannot guarantee a feature, 
we strongly encourage you to connect with one of our team 
members, show support for Real Producers, and participate in 
our private events. These steps can enhance your chances of 
being featured in our publication.

To submit a nomination, please visit:  
https://www.brandywinevalleyrealproducers.com/nominate

Q: WHAT DOES IT COST A REAL ESTATE AGENT/TEAM TO  

BE FEATURED? 

A: It costs absolutely nothing to agents to be featured! We are not 
a pay-to-play model. We share REAL stories of Real Producers.

Q: WHO ARE THE RP-VETTED BUSINESSES? 

A: The RP-vetted businesses featured in our publication 
represent the some of best in the business in their respective 
categories within the Brandywine Valley. You can easily locate 
them in our index. We do not randomly select businesses, 
nor do we collaborate with every business that approaches 
us. We prioritize businesses that have received your stamp 
of approval through recommendations and each business 
showcased has been personally recommended by many of the 
top agents featured in our publication. Before featuring any 
business, our team conducts additional vetting to ensure they 
align with our community’s values and bring substantial value. 
Our aim is to build a robust network that not only includes the 
best real estate agents but also features top-tier businesses, 
fostering collective growth and strength within our community.

Q: HOW CAN I RECOMMEND A BUSINESS? 

A: If you want to recommend a business that works with top 
real estate agents, please email us or visit our web site -
Email: ryan.zinn@realproducersmag.com 
Website: BrandywineValleyRealProducers.com 

All About Brandywine Valley Real Producers

FAQ

Image courtesy of 
Karolina Grabowska



9151 Currency St.
Irving, TX 75063

Del-One FTHB Program

• Del-One’s Self-Titled first-time home buyer loan has a 
variety of features that will allow prospective buyers to 
reach their goals of homeownership.

• 95% Loan to Value, meaning you would need 5% of the 
total purchase price available for your down payment.

• Seller assistance up to 6% and gifts are allowable.

• The biggest bonus of this program is NO mortgage 
insurance! This is an insurance premium that most 
lenders require when putting down less than 20% of 
the value of your new home for a down payment. It can 
be a very costly expense in addition to principal, 
interest, homeowner insurance, and property taxes.

Loan products are not federally insured by NCUA, and conditions/restrictions apply.

Simplifying Your Client's Home Financing Journey

Christian Proctor
Mortgage Loan Officer

NMLS ID 1508119

302-608-0309
270 Beiser Blvd. 
Dover, DE 19904

Christian.Proctor@Del-One.org

Scan here to 
apply now!

Every Step of the Way.

Scan here for $25 OFF your first photoshoot!

• Photo
• Video
• Drone
• Floorplan
• Matterport
• Social Media
• Home Staging

302-470-8272
www.wheelerhomeconcepts.com
         @wheelerhomeconcepts

"Fast, dependable, and always 
professional. I use Wheeler Home 
Concepts exclusively for those reasons!"
-Jason Duncan,


