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INSPE CTI ONS PROPERTY INSIECTIONS

Ally Property Inspections and Timberline
Inspections merged to bring you years of combined
property inspection expertise. For the past 10 months
ALLY and Timberline have been working closely
together. This merger is the natural next step in fully
integrating the strengths of both companies.

WHAT CAN REALTORS EXPECT?

« The Same Dedicated Team You've Always Known

« A Broader Range Of Specialized Inspections

« Inspections Performed With Advanced Technology
« Even More Thorough & Reliable Inspections

MOVING WITH E'
CONFIDENCE (=




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BAKERY/CATERING/CLOSING GIFTS

Rolls Bakery
Katie Cornutt
(205) 490-1M1
rollsbakery.com/

BANKING & MORTGAGE LENDING

SouthPoint Bank The Petrusson
Mortgage Team

Justin Petrusson

(205) 470-8000
mortgagesbyjustin.com

CLEANING - RESIDENTIAL
Southern Bio Clean

(205) 960-1423
southernbiollc.net/

HANDYMAN/HOME REPAIR
ACE Handyman Services
Steve Hartman

(205) 263-3961
AceHandymanServices.com

HEALTH MARKETS

Karen Morse Insurance Agency
Karen Morse

(256) 426-0368
healthmarkets.com/kmorse

HEATING & COOLING
Veterans Heating & Cooling
Brian Green

(205) 535-5533
veteranshvacal.com

HOME & PROPERTY INSPECTIONS

Ally Property Inspections
Meredith Jones

(205) 790-4291
allypropertyinspections.com

Cotten Home Inspections
Chris Cotten

(205) 213-1821
cottenhomeinspections.com

6 - January 2025

HOME STAGING/BUSINESS
STAGING/INTERIORS

Tilia Staging and Interiors
(404) 314-6545

HVAC SERVICES

Nick’s Heating and Cooling
(601) 917-2238
callnicksheatingandcooling.com/

INSURANCE: PROPERTY & CASUALTY
Alfa Insurance - The Vail Agency
Jacob Vail

(205) 837-5179

thevailagency.com/

Lambert Agency Insurance
Ashley Lambert

(205) 979-4331
lambertagency.com

LENDER

MortgageRight

(205) 335-4400
birmingham.mortgageright.com/lincoln-smith/

MORTGAGE BROKER
AmeriCapital

Carissa Rickman
(205) 705-0881
carissarickman.com

MORTGAGE LENDERS
Coast 2 Coast Mortgage Lending

PEST & TERMITE CONTROL
Priority Pest and Termite
Justin Russell

(205) 675-7147
prioritypestandtermite.com

PHOTOGRAPHY- REAL ESTATE
Brendon Pinola Photography
(205) 607-0031
brendonpinolaphotography.com

PHOTOGRAPHY/VIDEO PRODUCTION
CRC Creative

Ryan Campbell

(205) 381-9801

crc-creative.com

PORTRAITURE/PHOTOGRAPHY

David Graves Photography

David Graves

(205) 422-8610
davidgravesphotography.mypixieset.com/

PROPERTY MANAGEMENT

Real Property Management Victory
Mary & Bud Ussery

(205) 793-0700

victoryrpm.com

RESIDENTIAL MORTGAGE
Stockton Mortgage

Craig Jemison

(205) 516-0751
Stockton.com

SECURITY & HOME DEFENSE TRAINING
Timberline Security Services

Amandalyn Barr

(205) 834-6983
timberlinesecuritysolutions.com

SOCIAL MEDIA MARKETING/
MANAGEMENT

Talking Social

Logan McCabe

(205) 901-1895
talkingsocialllc.com/

TITLE & CLOSING SERVICES
Reli Title & Closing

Hannah Lewis

(205) 970-2200

reli.us

WINDOW TREATMENT: BLINDS/
SHUTTERS/SHADES

Bumble Bee Blinds of Birmingham
Jeff Sweatt

(205) 651-4889
bumblebeeblinds.com/birmingham-al

Amplify Your Organizations
Brand With High-Quality
Content & Grow Your
Business Today

Photography
Videography
Graphic Design
Web Design

Let CRC Creative Show You The Impact
You Can Make, Connect with Us Today!



Meet

The
Team

Meredith Jones
Owner/Publisher

Katherine Fondren Lanie Schaber Taylor Davis
Editor & Content Coordinator Ad Strategist Ad Strategist

Adrian Lucas Elizabeth McCabe Nick Ingrisani Zach Cohen
Relationship & Writer Writer Writer
Event Manager

Brendon Pinola
Photographer

David Graves Ryan Campbell
Photographer Videographer

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
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YOUR BIRMINGHAM REAL PRODUCERS TOP 300

Did You Make the List?

It is that time of year again when we
announce the new Birmingham Top 300
Real Producers for 2025! Please look for
an email congratulating you for being
the best of the best in real estate and
making the new year’s list! You will
have your own badge to use however
you'd like to show that you’ve made it a part of this exclusive
community of the top 1-2% in real estate!

Missing your badge?
Email Meredith.Jones@realproducersmag.com.

We are excited to celebrate your success in 2025!

Our RP-vetted businesses have been carefully selected to be
a part of this community and have their own badge as well!
They have been recommended by your peers in the top 300
and are some of Birmingham’s most elite businesses. Look for
this badge to know that you are working with one of the
best, recommended by the best!

Your Partner in

REAL @
m POACVENE o

VICTORY
a heighborly company

Scan to learn more
about our Realtor
Referral Program!

Bud & Mary Ussery
205.793.0700 e VictoryRPM.com
4625 Valleydale Rd, Birmingham

stworthy
30+ Years Experience ® Exceptional Service

YOUR CLIENT COULD WIN A
MORTGAGE-FREE YEAR!

When your clients close a loan with us this year,
they're automatically entered into our
Mortgage-Free Year Sweepstakes. Imagine the
excitement when your client finds out they
won an entire year of mortgage payments on us!
Let’s make dreams come true together.

Thomas Dickinson  Craig Jemison
Branch Manager Branch Ma
NMLS 4042
2058074721

STOCKTON

MODRTGAGE
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WRITTEN BY NICK INGRISANI
PHOTOS BY DAVID GRAVES PHOTOGRAPHY

— STORYTELLING
— THROUGH THE
. LENS OF FAITH

“When we pause to
think about the story
of hope these windows
tell, we’re encouraged
in two ways: a lot

of lives have been
changed as a result of
faith, and a lot of lives
will be changed as a
result of faith. Our job
is to slow down and
remember that story
in our own lives.”

1997, where he began a career in sales.

David began his journey as a photographer seven years ago,
sparked by a desire to document the places he visited overseas.
“I wanted to document what my eyes could see and capture
a good reflection of it,” he says. So he dove into learning the

craft of photography and hasn’t looked back since. “I found my
passion in photography was being a storyteller, trying to evoke
an emotion from the viewer.”

avid grew up in the small southern country town of
DThomasville, Alabama. He comes from a close-knit

family and community. One of four siblings, including
his fraternal twin, he experienced a childhood rooted in faith.

After completing a Bachelor of Arts degree in General Studies
at the University of Mobile, David moved to Birmingham in

A pivotal moment came around two years ago when
Meredith, a longtime friend, noticed one of David’s social
media posts and invited him to be a photographer for Real
Producers. He jumped at the chance to use his photography as
another gateway for his storytelling vision.

“Most people have had their picture taken but don’t realize
they’re telling a story with their photo. I spend a lot of time
asking questions and evoking emotion from the person I'm
photographing because I want them to be as engaged in the
process as possible. When they’re engaged, their presence
comes through the photos.”

For David, these moments of connection are the foundation
of his work—moments where emotion and storytelling come
alive through the lens.

Birmingham Real Producers - 11



A Message of Hope with Alabama Faith:

Churches and Stained Glass

A core childhood memory planted the seed for the passion
project that would define his photography career. Around the
age of 10, David’s church—Pineview Baptist in Thomasville—
announced that they would not have a Sunday evening service
since it landed on Christmas Eve or Christmas Day. The pastor
encouraged members to “just stay home and be with family.”
Since they lived close to the church and his father had a set of
keys, they went in one Sunday night and sat on the front pew.
There in the quiet, empty church, David sang “Silent Night” and
vividly recalls the light streaming in through the stained glass
windows and casting vibrant colors on the pews.

David told that story to a friend, and the friend suggested
that he should take pictures of stained glass. While driving to
his full-time job, he saw a church on the side of the road and
went in to take pictures of their windows.

“From that moment, I knew I wanted to take on this project
to show people the beauty around Alabama and remind them
of faith and hope in these turbulent times.”

Over eight months, David traveled across the state of
Alabama and photographed stained glass windows at 100
churches. The result is a gorgeous collection of 150 photos in
his book, Alabama Faith: Churches and Stained Glass, which
was released in October 2024. The book is a true labor of love
and a celebration of faith.

12 - January 2025

“Each window is a
testament to the community,

faith, and family that have
shaped Alabama’s history.”

For David, the project is about more than just photography.
It’s a beautiful reminder of the power of hope and faith.

“Each window is a testament to the community, faith, and
family that have shaped Alabama’s history. This book is more
than just a collection of photographs—it’s a celebration of the
bigger picture that connects us all.”

Following the success of Alabama Faith: Churches and
Stained Glass, David envisions creating a second volume to
feature other churches across the state. Hearing directly from
readers how the photos sparked their own memories and
desire to share them with others motivates him to continue
using his photography to tell impactful, meaningful stories.

“When we forget our own story of hope and faith, we
lack a sense of empathy for other people. That’s why these
stories matter so much. We desperately need connection with
humans around us to remember that we all play a part in this
grand scheme of life. Having empathy toward one another
goes a long way.”
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DAVID GRAVES

PHOTOGRAPHY

“ALABAMA FAITH"
Churches and
Stained Glass
now available

on Amazon

Makes a great house warming
gift for clients and friends.

@DavidGraves_

For bulk orders email
alabamafaithbook@gmail.com

David Graves

L | F 4

205.422.8610 | DavidGrovesPhotography.MyPixieSet.om
& Ny

ALABAMA FAITH

Churches an tained Glags,

DAVID GRAVES
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INSURANCE

Our Team Works For You.

The Vail Agency

(205) 980-9933
TheVailAgency.com

Strategic Partnerships,
Seamless Transactions

THE

HEL Join Forces with The Real Moms

-

YAM ERICAPITAL

k\_/ FUNDING CQRP
CARISSA RICKMAN | NMLS 1591415
Americapital Funding Corp
Mortgage Loan Originator
(205) 705-0881 | carissarickman.com
Carissa@realmomsmortgage.com
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WRITTEN BY ELIZABETH MCCABE - PHOTOS BY BRENDON PINOLA PHOTOGRAPHY

“I didn’t really pursue real estate,” says
Ashley DeForest, who is originally from
Minnesota. “It fell in my lap, in a sense,”
she smiles. Yet, in just two and a half
years, Ashley has made a significant
impact in the real estate market, landing
in the top 10% of her office for the
past two years and earning the Rookie
of the Year award for 2023 from the
Birmingham Association of REALTORS®.

Ashley was led to real estate through
CrossFit, where she happened to
coach an adult athlete named James, a
REALTOR®. “I was James’ CrossFit coach,
and you get to know your athletes as a
coach. You see them after their workday
ends and before they go home.” Through
that time, she learned about real estate.
“I expressed interest in working with
him as a possibility after working in
the nonprofit world for 10 years,” she
reminisces. “I went from coaching James
to him becoming my coach.”

Ashley worked for James at the
James Rodgers Realty Group for a
year before she became a licensed
agent. “That made me more successful
a lot quicker,” she says. “I had good
expectations of what to expect as a
licensed agent.” Ashley was set up
for success. “I wouldn’t be successful
without him,” she shares, “as well as my
motivation and my drive.” Ashley also
gained invaluable skills working in the
nonprofit world for 10 years before real

estate, connecting with a lot of different
people in all types of situations in life
and different demographics.

As the director of operations for a
sports training facility, she used athletics
to engage youth in the west area of
Birmingham. It was there that she
discovered her talent for organizing and
her knack for problem-solving. These
skills were essential in real estate.

“When I first started working for
James, I spent the first 3-4 months
building out his business,” she says.

In the process, she learned leaps and
bounds about real estate. This year, she is
looking forward to being a single agent.

Helping Others

Ashley loves helping others, a
quality instilled in her early on in
life. Raised by a single mother in a
unique childhood experience, she
had the open-mindedness, empathy,
and compassion to understand many
different types of people.

“I used it for good, making a difference
for others,” she smiles. In the nonprofit
world, one of her first jobs was to work
at a youth home for teenage girls. Ashley
also became a certified birth doula for
several years for single mothers. As a
result, she was able to help people with
the transitions in life. Little did she know
that this would be essential in her future
career in real estate.

“Being in real estate is similar,”
she says. “I provide support to people
living and investing in communities.”
Similarly, in the nonprofit world,
she provided informational support,
coached and guided others. Now, she
does that with her clients, moving
transactions to the closing table with
grit and grace.

Ashley also holds a degree in
psychology from the University of North
Georgia, which has been helpful in her
real estate career as well.

Building a Legacy in Homewood
Now a proud resident of Homewood,
Alabama, Ashley is deeply invested in
her community. She is an ambassador
for the Homewood Chamber of
Commerce and participates in local
events, like a recent 5K supporting the
Homewood Firefighters and Police
Association. “I love this city,” she says.
“I want to be involved in its businesses,
people, and success for the long haul.”
Her Homewood office is a reflection
of her commitment to the community.
Alongside two fellow agents and an
administrative team, Ashley continues
to grow her career while staying true to
her values.

Living Her Best Life
Outside of work, Ashley embraces a

healthy and active lifestyle. A fitness

Birmingham Real Producers - 15



enthusiast, she’s passionate about
powerlifting, pickleball, hiking, and
paddleboarding. “I love nature,” she
adds. Her two black goldendoodles,
Murphy and Rosie, often join her on
outdoor adventures.

Her advice for aspiring REALTORS®?
“Invest in yourself and show up every
day as the best version of yourself,”
she says. “For me, that means staying
healthy, maintaining strength through
powerlifting, and surrounding myself
with supportive people. When you’re
passionate about what you do, others
are naturally drawn to you.”

Ashley’s approach to real estate centers
on coaching and educating her clients,
especially through what she calls her
“buyer’s strategy session.” By empowering
clients with knowledge, she ensures
smooth and successful transactions,
leading to her success in sales.

Ashley DeForest’s road to real estate

is inspirational. From her Minnesota
roots to her current home in Alabama,
she has proven that a combination

of hard work and heart can lead to
extraordinary success.

Whether she’s guiding clients
through the real estate process,
supporting her community, or tackling
her next fitness challenge, Ashley’s
dedication shines brightly—making her
a REALTOR® on the Rise.

16 - January 2025

TRUSTED EXPERTISE FOR
YOUR CLIENTS' COMFORT

Your Dependable HVAC Partner
&. for Real Estate Success

VETERANS

WEATING

INSTALLATION
REPAIR « AIR QUALITY

Brian Green, SCAN TO REQUEST

A FREE QUOTE
Owner

UNITED STATES ap

|
[ |
AIR FORCE VETERAN }i;;lﬁ
3

= (205) 535-5533 gt
AL#21006 VETERANSHVACAL.COM — F:

Satisfaction Guaranteed * 24/7 HVAC Service

CURRENT

CHARCOAL GRILL

LINCOLN LIKES IT!

Experience:
Food:

Price:

205.335.4400
LincolnsMortgage.com

MORTGAGE

JRIGHT

NMLS# 351964
NMLS# 2239

(ENSER
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A Community Staple —

WRITTEN BY ZACHARY COHEN
PHOTOS BY BRENDON PINOLA PHOTOGRAPHY

G

Real estate has always been a central ~ opportunity. My first sale was a $65,000
trailer on the lake. The gratitude for

theme in Brent Gulledge’s life. When he  paing able to help them get into that
was a child, conversations about home  home is something I will never forget.

ol qe . That cli ill i f
building and real estate transactions at client still sends me pictures of |
their families. The satisfaction is huge.

dominated the dinner table. His father, For Brent, real estate is more than
a custom home builder, and his mother, @ career; itss a calling deeply rooted in
. . family and community. He’s lived in
a 25—year tltle mdustry Veteran, set the Birmingham area his entire life,

the tone for Brent’s eventual career.  and much of what he does today is

18 - January 2025

“In real estate, I saw an opportunity,”
Brent shares. “Helping people purchase
a home, it’s been something I've had an
interest in from the beginning.”

In 2014, Brent began his professional
life in home building, supporting his
father’s residential homebuilding
company as a construction supervisor.
He became a real estate agent in 2017
and a home inspector in 2019. Through
2021, Brent balanced all three roles
before dedicating himself entirely to
real estate sales.

“Being a REALTOR® was a good
fit because I love guiding people
and helping them,” Brent continues.
“Showing houses, learning about the
maintenance of houses... I've seen the
fulfillment and gratitude. I saw my mom
and dad helping folks, and I wanted that

centered on giving back. That journey
culminated with opening EXIT Realty
Crossroads alongside his wife, Morgan,
in April 2024.

Today, EXIT Realty Crossroads is a
thriving team of ten REALTORS®. With
a mission to give back to the community,
they have quickly become a community
staple. “Our formula is family and
community. The reason I wanted to
open a brokerage is because I really
enjoy helping people out, and it also
gives an opportunity to give back to the
community,” Brent explains.

Brent’s wife, Morgan, supports the
brokerage as co-owner and operations/
backend support alongside her full-
time job at UAB St. Vincent’s. Brent is
the managing broker and an active real
estate agent. Both are deeply committed
to supporting their agents, clients, and
the broader community. “We’re an open

‘-

“BEING A REALTOR® WAS A

“GOOD FIT BECAUSE | LOVE GUIDING

PEOPLE AND HELPING THEM.”




“HELPING PEOPLE PURCHASE A HOME — IT’S BEEN SOMETHING
I'VE HAD AN INTEREST IN FROM THE BEGINNING.”

N

door and always want to be there for
our agents. It’s a tight-knit group, and
we feel like family,” Brent says proudly.
“EXIT’s formula for fostering a family-
like culture resonated with me.”

For Brent and Morgan, the brokerage
is more than just a business—it’s a way

20 - January 2025

to give back. EXIT Realty Crossroads
proudly supports Ann’s New Life Center
(https://annsnewlifecenter.com), a local
nonprofit dedicated to helping pregnant
women. Ann’s New Life provides
essential services such as ultrasounds,
education, and resources like diapers

and formula. They even help with

job training and financial literacy. In
spring 2025, the brokerage is planning
a home and garden show to benefit
the organization, further cementing its
commitment to service.

Outside of work, Brent and Morgan’s
lives revolve around family. Brent is
the proud father and Morgan is the
proud bonus mom to their 9-year-
old daughter, Lila Kate. They enjoy
spending quality time together—
whether hosting friends for football
games, cooking out, or relaxing at their
family beach home in Panama City
Beach. “We’re big on family and feeding
people,” Brent says. “There’s nothing
better than bringing people together
over good food and great company.”

As Brent and Morgan look ahead,
they are excited about the impact they
can create with EXIT Realty Crossroads.
Their goal is to become the top
brokerage in Moody—in both sales and
community involvement.

“The vision is to own our own piece
of land and have our own building and
supply a great brokerage to new and
seasoned agents. We want to be a staple
in the community. We’ve been really
honing in on that... being part of the
community, giving back, supporting
foundations, and running events. We’re
building our name by giving back.”

% Move In/

# Home Stag
9 Post Constr
% Event & Holid

e Out Clea

LAMBERT AGENCY
THE PREFERRED CHOICE FOR

YOUR CLIENTS DESERVE THE BEST SERVICE!

el B—————

"8 =" SCAN FOR MORE
:|=_:| INFORMATION!
||

205.871.9101
LambertAgency.com

LAMBERT AGENCY
INSURANCE

OUR GOAL

1S TO HELP SMALL
BUSINESSES REACH
NEW HEIGHTS AND

GOALS THROUGH
THE USE OF SOCIAL
MEDIA AND DIGITAL

ADVERTISING.

READYV T TAHEYOQUR SQCIA
MEBIA GAMETCTHE NEXT EEVELT
[ LOGANBTALHINGSOCIALLLE.COM
D WWW.TALHINGSOCIALLLE.COM
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EVENT RECAP

Sips, Sweets,
& Santa’s Treats

PHOTOS BY DAVID GRAVES PHOTOGRAPHY
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n Thursday, November 21, we
Ohosted our “Sips, Sweets, and Santa’s
Treats Holiday Brunch” at our .
wonderful partner’s storefront, Rolls Bakery. ' - Tt & HM}'!WF!
From the heavenly cinnamon rolls to the ' ' 4 ; ("" RHA S ) v
delightful strawberry scones, Rolls treated i . i b= e ' B 1
us to a festive feast. To top it off, holiday i ; : -
sangria was a hit, sponsored by our generous
partner, Lambert Agency Insurance.

This celebration wasn’t just about treats; Ll - - . P . o : _ & J OInlng For ces to Create a
it bout giving back. Together, we filled . ' P e ‘ g . .
three hoxes of oys for the Ronald McDonald ~ © | N 7 - Partnership That Is On Point.

House of Birmingham through our toy drive.
Seeing the community come together for
such a meaningful cause warmed our hearts
and was the perfect way to close out 2024.

The event also gave us the opportunity
to honor our October and November
featured REALTORS®, whose hard work
and dedication make our community thrive.
Attendees had the chance to win fantastic
door prizes, thanks to the support of our
incredible sponsors:
* Ace Handyman Services
* Coast-2-Coast Mortgage
* Southern Charm Cleaning .. 4 | Bt . s .
+ Real Property Management Victory ; Y . = : Bl e — - i : : _ Local Operations

e % . . =/ _ - T ' il gl High Level of Expertise

To all our partner sponsors and devoted ; > N ' ey b -y ' . v v Rl Personalized Service
REALTORS®—thank you for making this event ' =i § ; LS b

-8 ]

=3 Ll

=¥
.

and this past year such a success. Your support ‘ e \ : 2 el o 0 " ot W ¥ ) M - ‘ 3. . 3g§t;?oz;:;:§§gl2 ;
fuels everything we do, and we are so proud of \ e o) B i . ' 58 : IS () l] l H I» ( )l N l > e 3 S
what we accomplished together in 2024. 2 - P ¥ - . . L 21 HOME MOR-GAGE jpetrusson@southpoint.bank
e ] . : : i FDIC 5% NMLS#: 351335
Here’s to an exciting 2025 full of new —— . e = . -
opportunities, community connections, and i ¥ B e e P e & | & ; MortgagesByJustin.com
even more reasons to celebrate! | ! x Tl " ) ZEpEr Parkway, Birmingham
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COVER STORY

Kevin Sargent
+ Christy McDonald

AT REALTYSOUTH

Excelling in Sales and Service

WRITTEN BY ELIZABETH MCCABE
PHOTOS BY DAVID GRAVES PHOTOGRAPHY

When it comes to real estate, two are always
better than one. Just ask Kevin Sargent

and Christy McDonald, who have turned
their friendship and shared passion into a
powerhouse partnership at RealtySouth.

For nearly a decade, this dynamic duo

has combined their expertise to deliver
exceptional service, building a reputation for
integrity, dedication, and results.

24 . January 2025

A Serendipitous Partnership
Christy McDonald, now

in her 22nd year in real
estate, began her career
after transitioning from a
successful stint in Yellow
Book advertising. Kevin
Sargent, who will celebrate
his 12th year in real estate
this February, also came
from a background in
advertising and marketing,
working at Bell Media.

The two first crossed paths at
a business planning meeting
in December 2015. Though
they had grown up in the
same community and lived
in the same neighborhood,
they had never spoken until
that day. Kevin recalls, “I
thought it would be good

to approach her about
working together instead

of competing against each
other.” Christy laughs, “He

was scared of me; that’s what
it boils down to.”

The partnership
proved to be a winning
formula, blending their
complementary
skills and commitment to
client satisfaction.

Road to Real Estate Dating
Back Decades

Christy’s passion for real
estate began in childhood,

inspired by her father, who
worked in construction
lending for a builder. “I
grew up visiting job sites
with him as a child. I was
intrigued by the industry as
a whole. When I grew up, I
wanted to sell houses,” she
smiles. Although she jokes
she took the “long way” of
getting to real estate, she
arrived at her long-awaited
destination. “I felt a calling
on my life early on to do
what I do,” she smiles.

Kevin’s journey was
shaped by personal
experience. After graduating
college, he went to look
for a foreclosure law firm
that specialized in REOs
and foreclosures, which
was his first exposure to
real estate. After buying
his first home in 2010 and
encountering less-than-
stellar service, he thought,
“I can do better for clients
than this.” This realization
spurred him to pursue a
career in real estate, where
he’s been excelling ever
since. His previous career in
advertising prepared him to
be the successful real estate
professional he is today.

That doesn’t mean the
road was always easy.

For Kevin, forging a path
outside his family’s trade
of electricians required
courage and conviction. “I
didn’t want to disappoint
my family, but I knew real
estate was the right path for
me,” he says. “You have to
do what’s right for you and
your family.”

Passion + Purpose

For Christy, delivering stellar
client experiences is her
driving force. “I aim to be
the 5-star Google review,”
she says with a smile. Kevin
shares a similar mindset,
emphasizing the importance
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of providing a quality
service. “We want our clients
to feel secure and happy
with how they’ve been
represented.” Together, they
work to exceed their clients’
expectations, which is why
90 percent of their business
is referral-based.

To those entering the
industry, Kevin and Christy
emphasize authenticity and
building relationships. “Be
as honest and genuine as
possible,” Kevin advises.
Christy adds, “Take care
of your clients, and
they’ll refer you to their
family and friends.”

Fueled by Family
Both Kevin and Christy
credit their families as
their greatest influences
and sources of motivation.
For Christy, her husband,
Scott—who serves as a
captain in the Hoover Police
Department—and their
two children, Mallory (20)
and Hughes (12), are her
anchors. Mallory, a college
student who also works
at a preschool, dreams of
becoming a schoolteacher,
while Hughes is a basketball
enthusiast who is passionate
about the game. Christy
cherishes the time her
family spends traveling and
enjoying their lake house, a
beloved retreat that brings
them closer together.
Balancing a demanding
career with family life has
been one of Christy’s biggest
challenges, especially as
a working mother in an
industry that often demands
round-the-clock availability.
“There were voices that said
you can’t be a good mother
and succeed in real estate,”
she recalls. But through
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We want our clients to feel
secure and happy with how

they’ve been

prayer, careful scheduling,
and unwavering dedication
to her priorities, Christy has
proven otherwise. “Having
my first child changed how
I approach everything,
including real estate. I look
at everything through a
mother’s eyes,” she says.
Kevin, a proud father
of three daughters—Olivia
(13), Molly (11), and Reagan
(7)—finds his drive in the

represented.”

responsibility of providing
for his family. His wife,
Kristen, works in the
exceptional education
department at Trussville
City Schools, and together,
they prioritize creating
meaningful experiences for
their children. Olivia thrives
in middle school band and
enjoys archery, while Molly
and Reagan are deeply
involved in competitive

cheer. “Having kids young
made me grow up faster.
They motivate me every day,”
Kevin shares.

When they’re not
closing deals, Kevin and
Christy prioritize quality
time with their families.
For Christy, it’s all about
creating memories through
travel and experiences
rather than material gifts,
a philosophy she embraces
during the holiday season
when her children receive
“experiences” instead of
traditional presents.

Kevin finds relaxation

in activities like hunting,
fishing, and working out,
and his family treasures
opportunities to explore
new destinations together,
including a memorable
trip to Europe.

Collaboration
Over Competition
Putting people first is the
cornerstone of their success.
Kevin Sargent and Christy
McDonald have built their
careers on a foundation of
trust. The power of their
partnership, coupled with
arelentless work ethic and
a passion for delivering
exceptional results, has set
them apart. By fostering
meaningful relationships and
going above and beyond to
exceed expectations, Kevin
and Christy have earned a
reputation as not only best
friends but also two of the
most respected and admired
professionals in the industry.
Best of all, it all started by
collaborating with one another
rather than competing, which
speaks volumes of how win-
win solutions can be created
in the competitive world of
real estate.
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