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Whether you're buying or improving, NOLA Lending Group has the
experience and expertise to guide home buyers through the financing
process, With Loan Production offices in Baton Rouge and all over the
South, our lending specialists can assist your clients in determining
which type of loan is the most appropriate and affordable.

e

Joey Plel Ryan Thomassie
NMLS# 365511 MNMLS# 350514

' ( A | |
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Shannon Babin  Sharon Williams  Trey Hereford
NMLS# 419401 NMLS# 118322 NMLSH 89575

John Griffin Katie Meiners Susanne Wampold Karla Fuentes
NMLSH 1425447 NMLSH 1125723 NMLS# 1553575 NMLS# 108621

WE ARE...

HERE, FOR BATON ROUG
& _Lloye +or

NOLALending.com All applications are subject to undrwriting sagrovel

A NOLA

LENDING GROUP

A Division of Fidelity Bank
Loan Production Office

Bic )

Fidelity Bank NMLS Co. ID 488639

It’s Wedding
Season.

Look your best with our bridal packages:

 Tox & Filler:

40 units toxin and 1 syringe
of filler - $999

Body:

4 Emsculpt Neo sessions

and 1 bottle Alastin Transform
body treatment - $2499

Face:
Hydrafacial with Dermaplane
and Lash, Lift & Tint - $249

Chelsea Commander, FNP-C |

e

s Scan QR code to get social,
: contact us or learn more about
our services!

LOUISIANA AESTHETICS

& SKINCARE

hvdrafacial

EMSCULPT

neo




Meet

The
Team

Gina Miller Carolyn Foley Hannah Davis Breanna Pizzolato
Publisher Advertising Manager Events Manager Staff Writer

Ace Sylvester Stevie Lejeune Laken Foisie
Lead Photographer Photographer Staff Writer

Follow us on our Social Media

ﬂ O. @BATONROUGEREALPRODUCERS

For More Information on how you can get involved email Gina @ gina.miller@realproducersmag.com

TITLE SOLUTIONS
WWW.MFEFIRM. COM

Title Company backed by a law firm with a history

inoil & gas and commercial real estate

Baton Rouge: 10101 Siegen Lane, 5te 441 225, 810.4998
Houma: 1499 5t. Charles S5t| 985.223.4725

4 . January 2025

Stated Income Programs
Bank Statement Programs

One Time Close New Construction
Mobile Homes ¢ FHA, VA, Conv, Jumbo ¢ DSCR

NO CREDIT SCORE PROGRAMS AVAILABLE

0 _
2 REDSTICK reoa

—— FINANCIAL —

BATON ROUCE, LA

RedstickFinancial.com |@® © @redstickfinancial
11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

]I'Ir
Ryan Mott Sheridan Fay Darrell “Randy” Tubbs Richard Davis Il
Owner/President Broker/Owner Loan Originator Loan Originator
NMLS #876641 NMLS # 1967817 NMLS #178782 (Houma/Thibodaux)
NMLS #1919192



Preferred Partners

This section has been created to give you easier access when searching for a trusted
vendor. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible.
Please support these businesses and thank them for supporting the REALTOR® community!

AESTHETICS

Louisiana Aesthetics & Skincare
(225) 636-2603
www.louisianaaesthetics.com

BUILDER

Manuel Builders

(337) 962-7170

7350 Jefferson Hwy Ste 475
Baton Rouge, LA 70508
www.manuelbuilders.com

CERTIFIED PUBLIC
ACCOUNTANT

Greg A. Kennedy, CPA
(225) 292-5112
www.gakcpafirm.com

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

ENTERTAINMENT - FAMILY
GolfSuites

(225) 218-4570
golfsuites.com

FINANCIAL PLANNING/
RETIREMENT
Jacqueline Walls
Financial Adviser

(225) 612-0413
www.edwardjones.com/
jacqueline-walls

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

Circuit Breaker

Electric LLc

Michael Webster

OWNER/ELECTRICIAN

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

circuitbreakerelec@gmail.com

OFFICE - 225.658.2903 | MOBILE - 225.572.7963

License No. 65239
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HAIR SALON & EXTENSIONS
Distilled Hair Co

(225) 308-8505

7530 Hwy 44 Ste 106
Gonzales, LA 70737
www.distilledhairco.com

HEALTH INSURANCE
AGHealth Insurance LLC
Alicia Graham Allen

(334) 354-7681
www.aghealthinsurance.com

HOME AUDIO / VIDEO
AVSS

(225) 439-7920
www.avssla.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brignac
(225) 456-1335

INSPECTIONS

Intricate Home Inspections
(225) 270-4959
www.intricatespecllic.com

Paragon Inspections
Scott Guidry

(985) 519-4343
www.paragon
inspectionslic.com

INSURANCE
Goosehead Insurance
Stacey Keller

(225) 379-51M
www.kelleragency
goosehead.com

INSURANCE AGENT
Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

INTERIOR DESIGNER
Haute Homes LLC
Angie B. Wilson
(225) 315-7040

LANDSCAPING

Lions Landscape

(225) 221-1590
www.lionslandscapebr.com

MORTGAGE LENDER

Christy Solar Team
Benchmark Mortgage

(225) 664-5998
www.christysolar.benchmark.us

Eustis Mortgage Corporation
Nathan Tallo

(225) 266-0109
www.eustismortgage.com

Fairway Mortgage
Monique Briggs
(225) 916-1212

GMFS Lending

Doug Bickley

(225) 490-6657
www.gmfsmortgage.com/
the-bickley-team

NOLA Lending Group, A
Division of Fidelity Bank
(985) 612-2132
NOLALending.com

Redstick Financial
(225) 407-9250 x102
www.redstickfinancial.com

Reliant Home Lending
(225) 313-6189
www.rhl-la.com

SWBC Mortgage
Tammy Balentine
(225) 939-5958
www.swbcmortgage.
com/balentine

NOTARY SERVICES
No Delay Notary Services LLC
(225) 202-2959

ROOFING SECURITY ALARM SERVICES
Cypress Roofing LA Alarms

(225) 450-5507 (225) 246-8877
www.cypressroofingla.com www.LA-Alarms.com

TITLE ATTORNEY

MFB Title Solutions
Attorneys Charles G. Blaize
Jr and Brett Bajon
www.mfbfirm.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

Hyde Title Co.
Patrick Cusick
(225) 752-3200
Hydetitle.com

Top Team Roofing &
Construction

(225) 571-1740
www.thelatopteam.com

TERMITE & PEST CONTROL
Geaux Preaux Pest Control
(225) 505-4897
www.geauxpreauxpc.net

TITLE COMPANY

Baton Rouge Title Company
(225) 769-5194
www.brtitle.com

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

AVSS

Audio Video Security Solutions

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

High-Quality Services From
Certified Professionals

avssla.com
225-439-7920

SECURITY

/‘ goosehead

-\ INSURANCE
v HOME + AUTO + FLOOD

Stacey Keller

Agency Owner @225-319.5413

@ kelleragencygoosehead.com
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PUBLISHERS NOTE
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Words
Matter

Hello, January!

If you're new here, let me introduce myself. My name is Gina Miller,
and I love a fresh new year! I say it every year, and I'll say it again:
January 1st is my favorite day of the year.

A couple of years ago, my sister was rummaging through the
family’s glorified trunk of treasures at my parents’ house and came
across some meaningful documents. That’s when I discovered
that my adoption had been officially finalized around January 1st.
Naturally, as someone who loves a good story and has a tendency
to “Hallmark” life’s moments, I couldn’t resist making a connection
between my love for the New Year and this special timing. Let me
have this.

I'know I've probably told you this before, but it’s a story I can’t
stop sharing. It warms my heart, and yes, I'm going to keep telling it.
Let me have this.

So, what does a New Year look like to someone who thrives on
its potential? For me, it looks the same every year: books to read,
health goals, and spiritual aspirations that provide mental and
emotional growth. Last year, I also tried the One Word Challenge
by Jon Gordon. His book encourages you to choose one word (or
phrase) that serves as an overarching theme for all your efforts—a
sort of bullseye for your actions and motives.

My word last year was fahgettaboudit. Yep. And it worked. I
stopped ruminating over things I couldn’t change and let go of what
didn’t serve me. It was freeing, and honestly, if you’re looking for a
word this year, feel free to borrow it. You're welcome.

I have some lofty goals for BRRP this
year. May will mark 5 years of running
Real Producers and I've learned some
valuable lessons that I look forward to
rolling into my business moving forward. I
do this for you, and your positive feedback
is my fuel. Thank you.

Gina Miller
Publisher

| asked our Real Producers
community to describe
Real Producers in One Word:

» Tricia Maggio Broussard
MOTIVATING

» Lisa Scott Pizzalato
INSPIRING

* Caitlyn Elizabeth Guice
GOALS

* Sheridan Fay

CONNECTING

Darby Baronet Mann

ELEVATING

* Cherie’ Goudeau Mack
UPLIFTING

* Tyler Alexander
COMMUNITY

* Angie B. Wilson
REAL

» Lisa Carline
ELITE

* Danni Downing
SUPPORTING

* Katelyn Morris
OPPORTUNITY

* Alicia Graham Allen
EDUCATIONAL

* Erin Elizabeth Miles Green
IMPACTFUL

* Monique S Briggs
RESOURCEFUL

» Stacy Mixon Belanger
ENGAGING

» Cheri Smith-Harrison
INSPIRING

* Karen Moore
REFRESHING

* Cheryl Leatherwood
INSPIRATIONAL

* Amanda Lass
INSPIRING

* Dawn Perry
AMAZING

» Shemika Washington Mayfield
TRANSFORMATIVE

* Caroline Russell Knaps
VILLAGE

* Shannon Andre
AMAZING

EXPERT NOTARY SERVICES FOR S OTH REAL ESTATE CLOSINGS

TITLE ATTORNEYS - Need reliable support while you're on
vacation, parental leave, or managing a busy schedule? I've got
you covered with expert closing assistance at your primary or
satellite locations and mobile notary services!
REALTORS/VENDORS - | am also available for traditional Notary
services as well.
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Notary Public

225-202-2959 e nodelaynotaryservices@gmail.com @

> edwardjones.com | Member SIPC

Edward Jones

As a business owner, are your
investing needs being met?

We're here to help you navigate your goals one conversation at a time.

Let's have coffee.

Jacqueline Walls

Financial Advisor

13702 Coursey Blvd Suite 4a

Baton Rouge, LA 70817

225-612-0413 MKT-16929-A AECSPAD

LIONS
LANDSCAPING

@

CALL THE KING
(225)221-1590

New Sod Installation
New Flower Beds
Landscape Cleanup
Irrigation

Landscape Lighting
Gutter Cleaning
Stump Removal
Trash/Debris Removal

Lawn Maintenance

Baton Rouge
Prairieville
Gonzalez
Geismar

Saint Amant
Galvez

Sorrento
Denham Springs
Watson

Landscaping Maintenance
Flower Bed Design

Wood Fence Installation
Hardscape Construction
Tree Trimming & Removall
Weedeater and Blowing
Weed Killer Application

Pressure Washing

Walker
Central
Hammond
Livingston
Mandeville
St Gabriel
Baker
Zachary
Port Allen

430 S STEVENDALE RD
BATON ROUGE, LA 70819

LIONSLANDSCAPINGBR.COM

FOLLOW US

@ (0) @LIONSLANDSCAPINGBR
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PARTNER SPOTLIGHT

Intricate Home
Inspections

The Blueprint
for Reliable,
Personable
Service

By Laken Foisie
Photos by Ace Sylvester
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ick Pearson, owner of In-
tricate Home Inspections,
has spent the past five years

helping homebuyers make one of
life’s most significant investments
with confidence. His approach is not
only about identifying potential red
flags in a home but also about equip-
ping buyers—new and experienced
alike—with the knowledge to main-
tain their properties for the long term.

“Our service isn’t just about point-
ing out problems,” Nick explains.
“It’s about educating homeown-

ers and helping them see their in-
vestment as something they can
take care of and be proud of.”
Before launching his home in-
spection business, Nick spent 12
years managing stores for Rous-
es and Lowe’s. While successful, he
often found himself missing family
milestones while clocking in con-
sistent 60-hour workweeks, includ-
ing nights, weekends, and holidays
“I felt like I had no control over my
life,” Nick recalls. “Any form of cel-
ebration requires goods, and I was

protect the client; we’re
here to protect you, too.

66

ot just here to

the guy who managed people hav-
ing access to those goods.” When his
daughter was on the way, Nick could
not envision fatherhood being tied to
a store. “I was burned out and need-
ed change that would allow me to be
present, so I took a leap of faith.”
That leap led him to pursue home
inspection, an industry that had fas-
cinated him during the purchase
of his first home. Nick’s skills and
mindset made the transition seam-
less. By 2020, he was fully licensed
and ready to serve his community.

BUILDING TRUST AND

BREAKING NORMS

One of the biggest challenges Intricate
Home Inspections faced in the industry
was earning trust as a newcomer. “It’s
tough to start getting consistent calls,”
Nick says. “People are set on their go-
to inspectors, and I don’t really fit the
traditional image of one.” Over time
he found that face-to-face time with
agents and word-of-mouth recommen-
dations were key. This combined with
him having a real estate license has
opened doors and grown his busi-

Baton Rouge Real Producers - 11




ness and reputation. “Being a Realtor
bridges the gap and shows I under-
stand both sides of the transaction.”

Nick’s personable demeanor and
knack for communication further set
him apart. He ensures every client in-
teraction is approachable and informa-
tive, even during stressful moments. “All
houses have issues,” he explains. “But
how you deliver that news matters. Not
everything is a dealbreaker, and I want
the client to see the bigger picture.” In
a business where timeframes are tight,
he emphasizes communication as the
cornerstone. “I handle every aspect of
the inspection process from scheduling
to follow-ups ensuring the client feels
supported throughout.” He added, “This
is the largest investment many people
will make and it’s my job to be present,
answer questions, and provide clarity,
even after the report is in their hands.”

When he’s not inspecting homes,
Nick can be found spending time with
his wife, Jasmine, a 13-year educator;
elementary teacher turned nursing stu-
dent, and their three-year-old daugh-
ter, Layla. “I am so proud of my girls.
Jasmine has been named Teacher of the
Year twice, and Layla is a beautiful light
of limitless potential!” He adds, “She is
showing early signs of being a future
soccer star!” Not wanting to miss a mo-
ment, this family-oriented inspector also
enjoys basketball, mud-riding on his
four-wheeler, and attending car shows.
Nick stays motivated by keeping his faith
at the forefront. “God gave me a purpose
and passion to provide,” he shares. “Life
can be difficult, but I remind myself it
could always be worse. If I'm able-bod-
ied, I'm blessed to do work I enjoy.”

EXPANDING OPERATIONS

The middle of last year, Lafayette na-
tive, Jason Sonnier teamed up with
Nick expanding Intricate Home Inspec-
tions with the ability to reach a larger
geographical area and provide drone
footage. A Certified Part 107 Drone Pilot,
Jason has the capabilities of full roof
coverage inspections and elevated list-
ing photos. A 2009 graduate of Universi-
ty of Louisiana with a bachelor’s degree

12 - January 2025

in industrial technology, Jason’s expe-
rience in manufacturing, robotics pro-
gramming, and quality assurance offers
him a keen eye for the details necessary
for quality home inspections, offering
peace of mind for the client during the
buying process.

Jason is passionate about his faith,
friends, photography, flying drones
and most importantly, spending time
with his family. He and his wife have
been married for 12 years and have
2 beautiful daughters. The like-mind-
edness of Nick and Jason, both fami-
ly men with mirrored priorities, is the
bedrock of growth for the business.

Intricate Home Inspections has a
simple yet vital message for real estate
agents: “We’re not just here to pro-
tect the client; we’re here to protect
you, too. No one wants that call from
a buyer saying something went wrong
after closing. A thorough inspection
helps everyone sleep easier at night.”

Intricate Home Inspections

Kickoff2025]by
Taking the‘Flrst
Step ‘Toward Your*

/

‘MONIQUE S. BRIGGS
Sk Mortgage Loan Originator

)’\

Licensed in LA, TX, MS, MI, OK, FL, & AL
NMLS# 2105964

(225) 916-1212 (£
o

FAI RWA ® 10202 Perkins Rowe, Baton Rouge, LA 70810 (©
Monique.briggs@fairwaymc.com
MoTHEMI® VT Y

INDEPEMNDENT MORTGAGE CORPORATION

G
www.mothemlo.com m

PARAGON

INSPECTIONS

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy

B Flexible Scheduling
B SAME DAY Electronic Report

Scott Guidry, LHI#10905
985-519-4343

B 10 Years Corrective Construction Experience scott@paragoninspectionsllc.com

B Competitive Pricing

www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

DID YOUR HEALTH
INSURANCE RATE
INCREASE?

Call me to discuss
your options!

) @00
AGHEALTH

Shop smart for health coverage

\, (334) 354-7681 )

= Alicia@aghealth.hush.com
@ aghealthinsurance.com

Q 13702 Coursey Blvd
Ste 2A

Alicia Graham Allen
Licensed Health Advisor
Licensed in 28+ states

[£]in]
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DONT GEY
STUGK IN
THE GOLD!

Get A Heating
Tune-Up Now!

b
CA]UN COOLERS

HEATING & AIR

KeerRite

Hedting & Cooling Products

225-456-1335 | BRANDEN BRIGNAC
CAJUNCOOLERS@CAJUNCOOLS.COM
CAJUNCOOLS.COM
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SPORTS BAR WITH A
GOLF PROBI.EM

golfsuites.com

! Greg A.Kennedy, CPA

A PROFESSIONAL N CORPORATION

225.292.5112 < www.gakcpafirm.com

Ashton Kennedy
Staff Accountant

Greg A. Kennedy
CPA, CLU, CAPP

20% off Tarmll“i"raut ant)

vouk WOIRY
GEAUXiI‘['l S IURCE

We lay F;ésts \tp rest

Termites, Rodents, Pest & Mosquito Control

Locally Owned & Operated
Licensed, Bonded, & Insured

Jason and his team are my go-to pestvenders! They're
reliable and incredibly knowledgeable. My clignts always 2
enjoy working with themn, and | trust them mmp!ete&’ o]
handle everything. | highly recommend their 5.Ei'1.:1'.:.*e.‘e;§.f,i-i
Flshll:'g Hahr_l;. The %;ndusi-:u Broup,
HUUEE‘-'.E!'.:T GRAP Misirig Star % 4

Emanuel
Stewart

Mortgage Broker
NMLS 107678

Reliant Home Lending
225-313-6189 ¢ RHL-LA.COM
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RISING STAR

Katie
Baron

Migues

By Breanna Pizzolato
Photos by Stevie LeJeune

ne afternoon in 2020,
after being furloughed
due to the pandemic,

Katie Baron Migues settled into a
beach chair alongside her friends
with a cocktail in hand, letting
the sound of the waves drown
out the worries of the world.
What she didn’t know was that
this drink would be her last. That
evening, excruciating pain seized
her body—a pain so intense she
used every bit of her strength to
pack her bags, then woke up her
friend and whispered, “Will you
bring me to the hospital? I think
I'm dying.”

She wasn’t wrong. What
followed was a harrowing
journey through fear, isolation
and uncertainty that ultimately
gave her a second chance at life—
and a renewed sense of purpose.

Crisis to Clarity
By the time Katie arrived
at Sacred Heart Hospital in
Pensacola, Florida, the pandemic
had the world—and the hospital—
on edge. Her parents made the
four hour drive in about two, she
recalls. But visitor restrictions
kept loved ones at arm’s length,
forcing them to wave from a
parking lot or press their hands
to the glass of a hospital window
as they spoke on the phone.

After a lengthy wait for an
MRI, doctors discovered the
culprit behind Katie’s pain. A
ruptured tumor on her liver was
silently bleeding and destroying
the organ. An emergency
surgery saved her life, but
not without a toll. Surgeons
removed a third of her liver,
leaving her physically weakened
and emotionally drained.

“It was so horrible,” Katie says,
recalling the isolation. “I was in

Baton Rouge Real Producers - 17



the hospital all by myself, which

I think was the worst part of the
entire thing, worse than the pain,
worse than the scaredness, worse
than the ‘you might have cancer,’
worse than all of that was being
in there completely by myself.”

Even after surgery, life didn’t
exactly return to normal. Today,
she lives with ten tumors in her
liver. “Praise God,” she says,
“during annual scans, they’re still
benign and haven’t grown, even
when I was pregnant with my
daughter. That was our biggest
fear since they’re hormonal
tumors.” Rather than let her
diagnosis define her, Katie saw
it as a wake-up call—a divine
nudge to realign her life.

“God took care of me,” she
says. “He made it clear my story
wasn’t done here on Earth. He
had bigger plans for me.”

The months that followed
weren’t easy, but they were
transformative. Katie made
bold lifestyle changes, including
quitting alcohol. In a turn of events
only God could orchestrate, she
soon met her husband, Joey, and
found her calling in real estate.

Making a Difference

With her health stabilized, Katie
embraced the opportunity to
build a life centered around
family, purpose and giving back.
Her career in real estate not only
helps others find their dream
homes but also allows her to
connect with her community in
meaningful ways. Inspired by her
father’s gracious and generous
spirit, Katie has long dedicated
her time, talents, and energy

to giving back through local
charities, including her long-held
leadership role with The Capital
Gala, honoring Baton Rouge’s best
dressed men and women. This
prestigious annual charity event
raises funds for the Our Lady

of the Lake Foundation and its
cancer health initiatives. She also
volunteers with the Bella Bowman

18 - January 2025

Foundation, which supports
families of children hospitalized
with critical illnesses. Katie and
her parents immediately got
involved with the organization
after her nephew was hospitalized
for a non-life-threatening illness.
During his stay, Santa arrived
with the Battleship game he had
asked for all season. “He just

lit up,” she recalls. “And it was

God showed me that

my story wasn’t over. |
have a purpose, and part
of that is making the
most of every moment
with the people | love.

that moment that we all smiled
and saw that the Bella Bowman
flyer was with the gift, and we’ve
been involved ever since.”
Whether helping put together
events, visiting children in the
hospital, raising awareness or
offering a listening ear, Katie
continues to pour her heart
into making a difference.

Life’s Greatest Joys

At home, her focus is on her
family. Her husband and their
vibrant two-year-old daughter,
Ivy Frances, keep her days full of
energy and joy. “She’s so fun and

always on the move,” Katie laughs.

To keep her daughter engaged
and active, they love spending
time outdoors, whether visiting
local parks, exploring nature,
or simply enjoying sunshine-
filled afternoons together.
“We’re not a stay-at-home-all-
day kind of family. We love to
get out and make memories.”

Their tight-knit family extends
to both sets of grandparents,
who live just a mile away in
opposite directions. Weekend
visits often mean shared meals,
backyard playdates, and the
kind of support system many
dream of but few have.

The family is also planning an
exciting trip to Disney World, a
getaway that blends their love of
travel and adventure with making
magical memories for their little
one. “We can’t wait to see her
face light up when she meets her
favorite characters,” Katie shares.

The challenges Katie faced
in 2020 didn’t just reshape her
relationship with her health—
they transformed her perspective
on life. Surviving a near-death
experience gave her clarity about
what truly matters: faith, family
and serving others. Now, she
channels the strength she found
in that hospital room into every
aspect of her life, from supporting
her clients to creating lasting
memories with her husband,
daughter, parents and in-laws.
And now, as a Realtor with Craft
Realty, she is spearheading the
brokerage’s philanthropic efforts.

“God showed me that my
story wasn’t over,” she says.

“I have a purpose, and part of
that is making the most of every
moment with the people I love.”

Whether she’s closing a deal,
chasing her energetic toddler
at the park, or savoring Sunday
dinners with her parents and
in-laws, Katie lives with gratitude
for her second chance. For her,
life is no longer about what could
have been—it’s about what is and
all the beauty that still lies ahead.
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Be Featured in
Real Producers

Apply for you or someone you know to be
featured in an upcoming article.

WHO WE FEATURE:

* RISINGSTARS:

High-performing agents who've
been in real estate for less than
5 years.

DIFFERENCE MAKERS:

Those who make a difference in the
community through charitable or
philanthropic work.

CAREER MOVERS:

We love to feature agents who left a
career outside of real estate and
hear how they have found success
in this industry.

~arm Hhe ] =

« ASK THE EXPERT

Knowledgeable industry
professionals who provide 500-
800-word educational articles.

TOP AGENTS:

Agents who perform in the top 10%
in the market. Industry leaders,
icons, and well-respected
individuals who seek to inspire and
elevate the industry as a whole.
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Wishing You Happiness cmd
Prosperity in the New Téar'

ATON ROUGE

ITLE COMPANY

Celebrating Your Closings Since 1981 - Tocally managed
SERVING OUR COMMUNITY & LOUISIANA IN
RESIDENTIAL & COMMERCIAL CLOSINGS
#Hitmatterswhereyouclose #brtitle

M}‘JQ?WM- 'ir"'h"‘rﬂl" "' - *
' 3 LOCATIONS TO SERVE VO "

Mark Schoen | Division President/Attorney Keegan Wisdom | Branch Manager
10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816 Cathy Waggenspack-Landry | Director of Marketing
37283 Swamp Road, Suite 901 | Prairieville, LA 70769
225-706-6130 | C: 225-802-1811
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Mike Le

By Breanna Pizzolato | Photos by Stevie LeJeune

Built in 1968, Mid City Tower has long stood as a distinguished part of the Capital City’s
skyline. The iconic landmark has been fully reimagined into a sophisticated, modern
workspace thanks to owner Mike Leggett, a local pharmacist and seasoned real estate
investor. “The building is so tall that you can see it when you come over the bridge. And
you can see it from Tiger Stadium if you’re on the right side,” Mike says as he waves past
the gold antiqued elevator doors in the dark-walled and oh-so Art Deco lobby. The foyer
is dotted with cognac brown leather chairs and punctuated by two paintings depicting
alligators in tuxedos who watch over the entrance just as gargoyles protect castles.

Well Built

The renovation of Mid City Tower,
overseen by Mike’s wife, Amanda
Leggett, and designer Krystal Dawn
Matthews, owner of Krystal Dawn
Design, has blended modern and Art

Deco elements to create a visually
stunning and high-end aesthetic that
showcases the building’s history.

Soon after it was built, the architect
won several awards for the unique
construction of the building. The decor

gg@tt

pays homage to this work by showcasing
the original building plans in large gold
frames. “It’s called floor-up construction,
meaning they built the 14th floor on the
bottom and jacked it up to the 14th floor,
which stands right under 200 feet tall,”
Mike explains. “There’s nothing like it in
Baton Rouge.”

The legendary 14th floor, with its
panoramic views of the city, was once
dubbed Top of the Tower, a storied spot
in Baton Rouge’s history where the
who’s who of the Capital City dined and
partied. Today, it stands poised for a new
chapter—perhaps as a refined restaurant
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PEOPLE TELL ME IT’S CRAZY OR IT WON'T WORK ALL THE TIME,
AND MAYBE IT IS UNTIL IT WORKS. THEN THEY CALL ME LUCKY.

BUT LUCK HAS NOTHING TO DO WITH BEING HERE AT 5 A.M.
AND WORKING EVERY DAY TO BRING THIS VISION TO LIFE.”

or buzzing event
venue—while
some of the
remaining 13 floors
offer premium
and completely
customizable office
spaces awaiting
their next tenants.

Contemporary
art installations
and custom light
fixtures elevate the
open floorspace
just past the
lobby, where Mike
envisions a coffee
shop, café or small
retailer. And just as breathtaking as
what is visible in the building is what
you can’t see - the guts, Mike calls it. “It’s
even more modern in the functional
sense,” he says, noting that a majority
of the renovation happened inside the
walls of the building - think bringing
1970s bones into the 21st century
with plumbing, high-speed wifi, fully
automated security and lighting systems
and more. “We spent a lot of money
and a lot of time to make sure that the
infrastructure of the building was very,
very good,” Mike says.

With electricity and high-speed
Wi-Fi seamlessly included in the
lease, the vacant offices are move-
in ready. Tenants can enter a fully
functional workspace from day one,
eliminating the hassle of setting up
utilities or waiting for connections. This

convenience, paired with the building’s
modern amenities and stylish design,
ensures that new occupants can focus
entirely on their business operations
without missing a beat. These luxury
office amenities and high design appeal
to discerning commercial tenants who
value security, efficiency and a premier
work environment. It’s no surprise that
current tenants include the Baton Rouge
Zydeco, the city’s professional hockey
team, who have chosen Mid City Tower
as their home base.

Hailed as the seventh tallest building in
Greater Baton Rouge, Mid City Tower

is strategically located in its prominent
position on the corner of Florida
Boulevard, a major thoroughfare
slated for significant investment and
renovations that runs to the heart of

downtown Baton
Rouge.

With the
purchase and
multi-million-dollar
renovation of Mid
City Tower, Mike
has made a bold
investment in the
future of Florida
Boulevard. This
transformation
is a key piece of a
broader initiative
by the City of Baton
Rouge through the
MOVEBR Program
to revitalize the
corridor and enhance mobility for this
essential part of the city.

The surrounding project will make
traveling on foot or by bike easier and
safer, with better sidewalks, upgraded
crosswalks and modernized traffic
signals. These changes aim to make
Florida Boulevard more accessible for
drivers, cyclists and pedestrians.

This ties into a larger vision for the
area—transforming it into a more
connected, welcoming and vibrant space
to connect, work and create a bold new
future for the city.

“People tell me it’s crazy or it won’t
work all the time,” Mike says, pausing.
“And maybe it is until it works. Then
they call me lucky. But luck has nothing
to do with being here at 5 a.m. and
working every day to bring this vision to
life,” he laughs.
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CAREER MOVER

Josh Rawson

EXP Realty

By Laken Foisie
Photos by Stevie LeJeune

osh Rawson left an 11-year career in human resources

and the truth is he was not looking for this career when

he found it. He just wanted something that would
afford him support for his family and still be there for all the
moments that truly matter.

After a lot of research and prayer, Josh transitioned from
talent acquisition to a top producing Realtor, proving that
change with the right motive can be a good thing. With his
honesty, reliability, and a commitment to knowledge, Josh
quickly made a name for himself in the Baton Rouge area at
EXP Realty, serving clients with integrity and passion through
each transaction.

This change did not first come without some obstacles. Josh’s
professional background, including both undergraduate and
master’s degrees in HR, provided little direct preparation for
real estate. And while he had lived in Baton Rouge for nearly
a decade, he didn’t have the built-in personal network that
many locals rely on to kickstart their business. “The beginning
was daunting,” Josh admitted. “I had two small kids at home
and not earning a living wasn’t an option. Ileaned on learning
the business and consistent prospecting to stay afloat, as well
as seeking out mentorship through two of my closest agent
friends today, Debbie Pacas and Maria Thorn.”

Giving credit to consistency, Josh says that is the key to
winning the day. “The stress and challenges in the beginning
were tough, but I learned to take small steps every day, seek
out people who know more than I do, and always work to
serve others better. That’s how I built my business.”

With his hard work paying off, Josh has established himself
in the local market and gives respect in large part to the
relationships he’s built with his growing sphere of clients. w
“My sphere has let others know I'm someone they can trust,
and I'm so grateful for that,” Josh said. “There’s a knowledge
gap in this industry, and that’s unfortunate,” he said. “Clients
deserve agents who are informed and prepared to represent
them. That’s something I work on every single day.”
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Josh also encourages collaboration within the
industry. “We have one of the coolest jobs in the
world,” he said. “Sharing stories and learning from
each other only makes us better. If any readers want
to connect and exchange ideas, I'd love to hear from
them!”

One of Josh’s guiding principles is the Golden Rule:
treating others as he would like to be treated. Whether
it’s negotiating a deal or guiding a friend through a

tough situation, he emphasizes respect and empathy.
“You can disagree with someone and still find common
ground,” he said. “That’s a lesson I carry into every
transaction and conversation.”

b
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Josh’s love for learning and sharing knowledge
extends beyond his professional life. He’s currently
reading The Ruthless Elimination of Hurry, a book that’s
reminded him to slow down and focus on what truly
matters. “It’s a great read,” he said, recommending it
to anyone feeling the pressure of today’s fast-paced
world.

Off the Clock

When he’s not working, you're likely to find Josh with
his family, whether it’s watching ball games, attending
dance recitals, enjoying their favorite tacos at Jovi’s or
eating at any of the other fantastic local restaurants.
He also loves spending free time with friends and with
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his church community at Istrouma Baptist Church. “I
love connecting with people, whether it’s over lunch,
coffee, or through the church,” he said. “Building
relationships is at the heart of everything I do.” And
while he might joke about spending too much time
at different restaurants, there’s no question that his
heart and focus remain firmly on helping his clients
find their perfect home.

Looking ahead to 2025, Josh plans to expand his
business further by embracing video marketing while
prioritizing family time with his wife and children. “A
couple of family trips are definitely on the calendar,”
he added with a smile.
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You can disagrcc
with someone and
still find common
ground. That’s a
lesson I carry into
every transaction
and conversation.
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JARROD
BROWN

Berkshire Hathaway HomeServices

By Breanna Pizzolato
Photos by Ace Sylvester

Jarrod Brown grew up in the eight square miles that comprise West Monroe, and
for nearly 20 years, he has called the Greater Baton Rouge area home. But it’s a
spot another two hours southeast on I-12 that is his happy place. Just minutes from
the calm marshy waters of the bay and the open Gulf sits Jarrod’s camp in Bay St.
Louis, Mississippi. It’s where the pace of life slows down, the wine tastes better and

everything feels breezy.

All In, Always

In the soft morning light, and sometimes
before the sun appears, Jarrod pulls into
the otherwise empty parking lot of the
Berkshire Hathaway HomeServices
office. Those quiet hours he spends
alone are more than a ritual-they’re the
foundation of his work and steady sense
of calmness.

“That gives me about three hours
before anyone else is here,” he says.
“I go through my systems, emails and
checklists, and then I still have about 45
minutes to decompress, focus or listen
to a podcast. Sometimes, I'll just talk on
the phone and pace,” he laughs. As the
rest of the team arrives, he shifts into a
different gear. “When everyone starts
showing up, that’s when the questions
come. That's when my day shifts to
helping with their needs,” he says.

As an associate broker with a decade
of experience, Jarrod is driven by his
commitment to honesty, transparency
and the value of knowledge. Licensed
in Louisiana and Mississippi, he
specializes in commercial and luxury
real estate, with an affinity for helping
clients find second homes in Bay St.
Louis, Mississippi—where he has found
his happy place.

For Jarrod, the role of mentor and
helper extends far beyond his job title.
Life is about helping those around
him grow and succeed. He thrives
on the challenge of helping people
make the most informed decisions
in an ever-evolving industry. And it’s
that approach that has made him a
respected and sought-after resource. “I
take an information-driven approach
to everything,” he says, “because that’s
how I can be as honest and transparent
as possible with my clients.”

Building meaningful relationships is
at the heart of Jarrod’s business, with
honesty as his guiding principle. “You're
not going to make everybody happy,
but if you show up, be yourself, and do
what you're supposed to do, how you’re
supposed to do it, you're going to find
your tribe,” he says. His tribe helped make
his career shift into real estate possible
after 18 years with a large company.
With encouragement from his longtime
friend Jonathan Starns, Jarrod soon found
himself working alongside Starns and
Chase Muller—and has ever since. “You
know, honestly, I knew this was the career
for me on day one,” he says. “I know that
may sound crazy, but I just knew because
I could control everything I put into it
and work the way I want to. And without
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the friendship and collaboration with
Jonathan and Chase, I wouldn’t be where
I am now.”

In Good Taste

Early in his career, while walking a client
through a house with another agent,
Jarrod noticed his client had on “Ooh
and Ahh” goggles, enchanted by the
home’s charm. Jarrod, however, took a
scrutinizing approach, intent on seeing
past the allure to uncover any underlying
issues. As his client admired the bright
spaces and pretty features, he checked the
house’s bones, noting potential problems
and repairs. When they regrouped,
Jarrod didn’t hold back. He presented a
balanced but unvarnished view of the
property. And after hearing the reality of
the investment, his client decided to pass
on the house. As they left, the other agent
shook their head and chuckled. “Man,
Jarrod, you’re a dream killer,” he said.
But Jarrod didn’t see it that way. Without
missing a beat, he replied, “No, I stopped
her from having a nightmare. If she’d
bought that house, it would have ended
up costing her twice as much money.”
In that moment, Jarrod realized that his
purpose is more than helping people buy
houses—it is helping them make the right
choice, no matter how tough the truth is.

Jarrod seeks the truth through his
relentless pursuit of expertise and
education. And his insatiable thirst
for knowledge also lends itself to an
appreciation for the finer things in life—
namely, fine Italian wines. Unlike many
who simply enjoy a glass of wine, Jarrod
has immersed himself in viticulture,
developing a discerning palate and an
extensive collection that would make
any oenophile envious.

“My wine collection is Italian with a
little bit of Spanish. Well, it’s 95% Italian,”
he explains, his eyes lighting up as he
discusses his preferred varietals. Jarrod’s
deep-rooted fascination with wine has
led him to cultivate relationships with
distributors and host an annual wine
tasting for his friends and clients.

This dedication to wine education
reflects Jarrod’s insatiable curiosity and
desire to share his knowledge with others.
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“l TAKE AN
INFORMATION-
DRIVEN APPROACH
TO EVERYTHING,”
HE SAYS, “BECAUSE
THAT’S HOW | CAN
BE AS HONEST AND
TRANSPARENT AS
POSSIBLE WITH

MY CLIENTS.”
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“If there were anything else I could do, I
would love to be a sommelier,” he muses.
“The only thing is I'd have to go work at a
restaurant. And I don’t think I could work
a restaurant,” he laughs.

Hemaintains an impressive collection
of over 300 bottles at home, carefully
curated and stored in temperature-
controlled wine coolers. And, of course,
there is a cooler at his camp in Bay St.
Louis that stays stocked.

In many ways, Jarrod’s dedication
to wine mirrors the qualities that have
made him a successful Realtor. His
attention to detail, thirst for knowledge
and willingness to share his expertise
all contribute to his ability to provide
exceptional service to his clients. Just
as he meticulously assesses a property,
Jarrod approaches the world of wine
with the same level of scrutiny, always
seeking to uncover the nuances and
complexities that elevate the experience.
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