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Alaska's
A
RADON
Mitigators

Alaska leads the nation
in RADON levels and RADON

is the #1 cause of lung cancer next to smoking.
Our company will test the working levels
of RADON in your client’s home for free.

Guaranteed to keep Alaskans safe
from RADON, one home at a time.
A healthy home is the BEST sale!

CALL OR TEXT TODAY!

907.354.7250
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PHYLLIS HALVERSON
BMW Client Advisor

|
ASK ABOUT TAX ADVANTAGES FOR REALTORS! 907.227.4147 | PHalverson@BMW of Anchorage.com

LET US TURN YOUR DREAM
HOME INTO REALITY!

AMP UP YOUR PRODUCTION
Your Leads + Our Hustle = More Closings!
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BUILDING WITH QUALITY, INTEGRITY, AND VALUE.

http://Cuttingedgehomescabins.com ¢ cuttingedgehomescabins@gmail.com
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YOUR LOCAL GEICO AGENT
MAKES BUNDLING SIMPLE.

HOME + AUTO =EASY

GEIC D). LocALOFFICE

Chaila Tyner | 907-344-441
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ABOUT OUR SERVICES!
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907.357.6989
OCDetailAK.com
1201 N Lucille St, Wasilla

AVOID THE MESS,
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& Drain-Cleaning

Pumping
Emergency
Camera Inspection
Shaking/Drain Cleaning
Repairs & Replacements

SCHEDULE
NOWwW!

Wasilla: 907.376.7867
Palmer: 907.745.7867
A2Septic.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING/BOOKKEEPING
Kelly’s Office Essentials LLC
(907) 892-6657

ASSOCIATION OF REALTORS®
Alaska Association of REALTORS®
(907) 563-7133

4205 Minnesota Drive

Anchorage, AK 99503
www.alaskarealtors.com

AUTO SALES
BMW Anchorage

Phyllis Halverson, BMW Client Advisor

(907) 646-7553
www.BMWofAnchorage.com

AUTOMOBILE DETAILING
OCDetailing & Auto Reconditioning
(907) 357-6989
www.ocdetailak.com

CARPET/UPHOLSTERY CLEANING
Heaven’s Best Carpet Cleaning
(907) 622-6840
www.anchorageak.heavensbest.com

CLEANING SERVICES
Cleaning’s A Breeze

Bre Tschilar

(907) 373-5100
www.cleaningsabreezeak.com

Happy Home House Cleaning
(907) 232-9841

CONTRACTOR / REMODELING
Quality Builds Alaska

(907) 671-8687
www.qualitybuildsak.com

Susitna Home Services
Dakoda Martin

(907) 795-0050
www.SusitnaHomeServices.com

Tru Built Construction LLC
Kaulen Pevan

(907) 331-7074
www.trubuiltak.com

CRM

BONZO

(614) 357-2367
www.getbonzo.com
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ELECTRICAL CONTRACTOR
All Phase Electric, LLC

(907) 376-1200
www.allphaseelectricak.com

Walker & Sons Services LLC
Jed Walker
(907) 980-6479

FINANCIAL PROFESSIONAL

NYLIFE Securities

Joy Fearn-Condon

(907) 357-4695
www.newyorklife.com/agent/jffearncondon

FITNESS/GYM/PERSONAL
TRAINING/NUTRITION
Impakt Athletics

(907) 315-6046
www.impaktgym.com

HOME BUILDER
Hall Quality Homes
(907) 312-7900
www.hallhomes.com

Precision Homes LLC
(907) 841-3426
www.PrecisionHomesAK.com

Cutting Edge Homes & Cabins
(907) 354-1841
www.cuttingedgehomescabins.com

HOME INSPECTION

A-1 Inspection Services LLC
Steven Amidon

(907) 892-4444
www.alinspections907.com

Discovery Home Inspection Services, LLC
(907) 243-4476
www.discoveryinspect.com

Pillar to Post Home Inspectors

- The Frontier Team

(907) 521-7776
www.frontierteam.pillartopost.com

INSURANCE AGENCY
Allie Hewitt - State Farm
(907) 357-0727
www.allieinthevalley.com

Chaila Tyner - GEICO Insurance Agent
Chaila Turner

(907) 344-441
www.geico.com/insurance-agents/alaska/
anchorage/chaila-tyner/

COUNTRY Financial

Tearsa Nelson

(907) 726-3906
agents.countryfinancial.com/usa/ak/
anchorage/tearsa-nelson

LOCK & KEY

Shadow Mountain Locksmith
Ryan Butcher

(907) 306-7878
www.shadowmtnlocksmith.com

MEAL PREPARATION
Karma Kafe

(907) 841-5005
www.karmakafeak.com

MORTGAGE LENDER
Amped Mortgage

Ryan Berry NMLS #2160725
(907) 519-7000
www.AmpedMtg.com

First Rate Financial

Eva Archuleta NMLS #911099
(907) 232-8018
www.alaskamortgagemomma.com

First Rate Financial

Amanda Jensen NMLS #1251279
(907) 441-6223
www.amanda-akhomeloans.com

Global Home Loans
(907) 921-2514
bit.ly/3W0ndUj

Prime Lending

Chris Chisholm NMLS# 190271
(907) 242-0531
lo.primelending.com/chris.chisholm

Prime Lending

Misty Massie NMLS# 515022
(907) 232-1063
lo.primelending.com/misty.massie

Movement Mortgage

Katie Sindorf NMLS #1205737
(907) 242-3191
www.ksindorfhomeloans.com

Nexa Mortgage

Shawn Miller NMLS #1989873
(213) 259-5950
www.mytaccat.com

Residential Mortgage PROFESSIONAL PHOTOGRAPHY
Adam Mee NMLS #906292 Ambience Photography

(907) 707-8821 (907) 354-3460
www.AdamMeeHomeLoans.com www.ambienceak.com

Six Pillar Lending LLC PROPERTY MANAGEMENT
(907) 887-4245 Alaska Property Managers LLC
www.sixpillarlending.com (907) 764-2193

www.AKPropertyManagers.com
NOTARY/CLOSING SERVICES
Mana Signings & Co. RADON MITIGATION
Vaosa Leifi Rapid Response Restoration LLC
(907) 312-9357 (907) 354-7250
www.manasignsco.com www.alaskaradon.com

PAINTING CONTRACTOR SEPTIC SERVICE, REPAIR & MAINTENANCE

True Colors Painting LLC A-Two Septic

(907) 354-6593 Brenden Strom

www.truecolorspaintingak.com (907) 315-1477
www.A2Septic.com

PEST CONTROL SERVICES

APEX Pest Control Solutions SNOW PLOWING / REMOVAL

(661) 331-9354 GPS Plowing & Sanding

www.apexpcsak.com (907) 232-0799

www.GPSAlaska.net
PROFESSIONAL PHOTOGRAPHER
DMD Real Estate Marketing
(907) 268-7701
www.dmdrealestatemarketing.com

1DISCOVERY

~ASHI & 1CC CERTIFIED

~CONVENIENT SCHEDULING

~RADON TESTING

~REPORTS WITHIN 24 HRS

~LEVEL 1 THERMOGRAPHER
~SENTRI-LOCK PROPERTY ACCESS

~OVER 20 YEARS INSPECTION EXPERIENCE
~30 YEARS OF BUILDING EXPERIENCE

TAX PROFESSIONAL/C.P.A.
Robinson & Ward, P.C.
Kelly Ward

(907) 474-4576
www.rwcpaak.com

TITLE COMPANY
Mat-Su Title

(907) 376-1841
www.matsutitle.com

Stewart Title
(907) 274-2562
www.stewart.com/Anchorage

WATER, FIRE, MOLD RESTORATION
TCM Restoration & Cleaning

(907) 373-7410
www.tcmrestoration.com/

WELL / SEPTIC INSPECTIONS
Pioneer Engineering

Bill Klebesadel

(907) 863-2455
www.akpioneerllc.com

Preston Eakes got a chance to inspect two potential homes
for us within a couple weeks and both times we had a fan-
tastic experience! Yery professional, very thorough, willing to
educate us as much as we wanted to learn, great sense of
humor and almost immediate turnaround on the report!
Highly recommended

~Mnastasia
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Devon Dora Katrina Holder Maddie Fuller Lindsey Hardman

Owner/Publisher Social Media/ Writer Writer
Communication Concierge

Zachary Cohen Shannon Strawn Heather Dunn
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IMSPIRING COMVIRSATIONS WITH
TOPREAL ESTATE AGENTS
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Episode 1- Inspiring Convers:
Real Producars Podcas!

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
Apple Podcasts LISTEN ON e Spotify' amazon music
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THE NATURAL CHOICE IN CLEANING

Clean%’s yreeze =

& Freshness on Repeat i D
& Week by Week, Month by Month -.;

& Certified professional house cleaners !i!
& Fully insured for your protection : 3

& Customizable cleaning services
& 24-hour satisfaction guarantee

Recurring services that help you focus on = = =58
what matters, call us today! @IEEAYERFUIIRALT
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To have a positive impact on the
community and the people we serve
our team members, referral Partners, and clients.

07.232.8018 Eva@FirstRateAk.com AlaskaMortgageMomma.com

Why choose o ae5IRe carpet cleaning?

- Beme (e with quick turnarounds before showings.
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- ) e to listings that look and smell like new.

9076226840
HeavensBestAlaska.com
Proudly serving Anchorage, Eagle River and the Mat-Su Valley
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COVER STORY REWIND - FROM
JULY 2023

Kibe Lucas

Keller Williams Realty
Alaska Group

A Journey of Resilience

and Compassion

Kibe Lucas transformed a challenging
upbringing into a flourishing career

in real estate. Known for his empathy
and people-centered approach, he
draws on early lessons of resilience
after overcoming personal hardships.
Leaving behind his role managing
Sheep Creek Lodge, Kibe chose real
estate to harness his natural ability to
connect with others. This dedication
was recognized in 2021 when he won
the National Association of REALTORS®
Good Neighbor Award. The honor
allowed him to donate $10,000 to The
Children’s Place, a nonprofit supporting
abused children, illustrating his deep
commitment to community impact.

A Legacy of Integrity

and Leadership

Kibe’s success is rooted in his
unwavering integrity, teamwork, and
mentorship. He emphasizes continual
learning and values integrity,
enthusiasm, and problem-

solving in those he works ALASKA w

with. Viewing success as
the pursuit of meaningful
goals, Kibe believes caring
for clients’ outcomes drives
excellence in real estate. As
he plans for the future, he
prioritizes health, family,
and giving back. His legacy
is one of service and caring
deeply for others, with a
focus on making a positive
impact that endures beyond
his career.

12 - January 2025
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“Bringing More Loan Options
to Alaska”

LOCKED QUT?
5 ?
WS LosT YOUR KEYS

We are Here o Help

LOCKSMITH

20 Years Auto Experience
ASE Certification

Automotive Locksmithing Service

Dealership Level Programming

@ Lockouts
i Master Key Systems
@ Restricted Keyways

@ Prox Card & Key Duplication
@ High Security Locking Systems

i Rekeying

Out storefront is located at 2090
Palmer-Wasilla Hwy, Wasilla, AK for
easy customer access, with secure
key lockers available for convenient
pick up and drop-off.
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e
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LOCKSMITH
(907) 306-7878 GetBonzo.com
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RISING STAR

Matthew St. John

Keller Williams Realty

Alaska Group

STORY WRITTEN BY ZACHARY COHEN
PHOTOGRAPHY BY SHANNON STRAWN, DMD REAL ESTATE PHOTOGRAPHY

From Military Service to
Real Estate Excellence

atthew St. John has always

been committed to service.

After dedicating 23 years to
the US Air Force, he transitioned into
real estate, bringing the discipline,
integrity, and sense of purpose that
defined his military career.

Today, as REALTOR® and team
leader with Keller Williams Alaska
Group, Matthew is carving a new path,
guiding military families and veterans
through the complexities of real estate.

From Hurricanes to Alaska’s Frontier
Matthew’s journey to Alaska began in
the aftermath of Hurricane Michael,
which struck Florida in 2018. Stationed
at Tyndall Air Force Base at the time,
he witnessed firsthand the devastation
caused by the storm.

“The hurricane obliterated the base
and my home,” he recalls.

For seven months, Matthew lived in
Airbnbs while helping Tyndall recover.
In May 2019, he received orders to
relocate to Joint Base Elmendorf-
Richardson (JBER) in Anchorage,
Alaska. Alaska offered Matthew a new
beginning and a place to set down roots.

“I fell in love with Alaska immediately,”
he shares. “I've never been one for high-
population areas. Alaska has access to
everything I love—wide open spaces,
hunting, fishing, and a community that
resonates with me.”

Now a resident of Wasilla, Matthew
has built a life that aligns with his
passions and values.

Rooted in Service

Matthew grew up as the oldest of seven
in Florida and South Carolina, a role
that naturally demanded leadership and
responsibility. When he joined the Air
Force, he quickly developed a reputation
for his problem-solving abilities. One

of his most meaningful roles was that

of a First Sergeant, where he acted as
a problem solver for his unit. Whether
dealing with housing issues, financial
struggles, or career concerns, Matthew
was the one who found solutions.

“I was there to take care of them,”
he explained. “I really enjoyed that role
because it was all about service and
helping people navigate challenges.”

When Matthew retired from the Air
Force in 2023, he sought a career that
would allow him to continue serving
others. Real estate, with its focus on
guiding clients through life-changing
decisions, offered a perfect fit.

“Real estate is similar to being a
First Sergeant,” he noted. “It’s all about
solving problems and ensuring people
feel supported and secure.”

Matthew’s background in military
operations—where precision, data
analysis, and strategic thinking are
essential—has proven invaluable in his
real estate work.

Building a Career

Matthew’s real estate career

officially began in 2022 with Keller
Williams Alaska Group, where he
joined the team at Higgins & Co.

and immersed himself in learning.
Over time, he developed his own
approach, combining Keller Williams’
foundational philosophies with his
unique emphasis on financial analysis.

“I want to make sure every property
purchase aligns with my clients’ long-
term goals,” he says.

In 2023, Matthew closed 23 units,
totaling $9 million. As he grew more
confident in his abilities, he knew
it was time to set out on his own. In
October 2023, he launched his own
team, Street John Realty, a small and
efficient group consisting of himself,
an admin, a showing assistant, and a
transaction coordinator.

Alaska Real Producers -
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REAL ESTATE IS SIMILAR TO
G A FIRST SERGEANT.

ALL ABOUT SOLVING

S & ENSURING PEOPLE

ORTED AND SECURE.”

“I don’t plan on expanding into a
large team,” he explains. “I prefer to be
a small, fast ship, focused on providing
high-quality, personalized service.”

With his emphasis on precision
and client-centered service, Matthew
has already made a mark. As of Nov
1, 2024, he currently ranks #88 among
real estate agents in Alaska, with 26
transactions and $11.4 million in sales
volume year to date. However, for
Matthew, success is measured by more
than numbers.

“I measure my success not by profit
but by the positive impact I make in my
clients’ lives,” he emphasizes. “I care
about having a positive impact and not
putting money first when it comes to
taking care of people. If a deal doesn’t
make sense, we find something else.”

16 - January 2025

Serving the Military Community
Matthew’s mission is to help veterans
and their families achieve financial
independence through wise real estate
investments, particularly by leveraging

the VA loan to build generational wealth.

“I was drawn to real estate because it
offered the autonomy I sought. I wanted
a profession where I could be my own
boss and where my efforts directly
influenced my success. My motivation
deepened by recognizing a significant
gap in the military community, where
many veterans faced homelessness
or transitioned out of service without

sufficient financial resources or training.

This need galvanized my mission to
guide and educate my fellow veterans
in achieving financial independence
through homeownership,” he explains.

As the Keller Williams Military
Northwest Regional Ambassador
and Director of Committees for KW
Military, Matthew holds a national
leadership position that allows him
to train other agents on how to better
serve military clients.

This training focuses on
understanding the challenges of
military relocation, navigating VA loans,
and building strong relationships with
military clients. In addition to helping
veterans purchase homes, Matthew also
encourages them to consider real estate
as an investment.

“There’s a significant gap in the
military community when it comes to
financial literacy,” he observes. “I want
to help veterans see the potential of real
estate to create lasting financial stability.”

By guiding them through the home-
buying process and educating them on
how to leverage their properties as assets,
Matthew hopes to empower military
families to build wealth over time.

Matthew is also honored to be the
only Department of defense SkillBridge
partner in Alaska. This program “offers
specific industry training, apprenticeships
or internships during the last 180 days of
military service. The program connects
service members with industry partners
in real-world job experiences.” It took
Matthew a year to get his team certified.
They’ve provided training to one veteran
so far and have three more inbound over
the next six months.

For Matthew, real estate is about
more than closing deals—it’s about

doing what’s best for each client. This
philosophy drives every aspect of his
business. For instance, he brings property
managers to listing appointments to give
clients a clear understanding of their
options, whether selling, renting, or
holding onto a property.

“A lot of agents look at me cross-eyed
when I do this,” he says, laughing. “But
it’s about providing value. If renting
makes more sense for a client, then I
want them to know that.”

The Road Ahead

Looking to the future, Matthew has
ambitious goals. With a core group

of trusted team members, he aims to
complete 40-60 transactions next year.
But growth is not his only priority.

Having retired from the military, he
values a balanced lifestyle.

“I want to maintain a healthy work-
life balance,” he says. “I've already
retired once.”

Outside of work, Matthew’s
passions reflect his love for the
Alaskan wilderness. Hunting, fishing,
and MMA training are among his
favorite activities. His wife, MariaJose,
is originally from Ecuador, and he’s
picked up conversational Spanish to
better connect with her family. The
couple also shares their home with
Drogo, a six-year-old dog.

“Personally, my goals are simple,”
he said. “Travel, kill a bunch of
animals, catch a bunch of fish—
nothing too complicated.”

At the core of Matthew St. John’s life
is a commitment to service—a value
that guided him through his military
career and continues to shape his work
in real estate. He wants to leave a legacy
of positive impact, particularly within
the military community. By providing
veterans with the tools and knowledge
to navigate the real estate market, he’s
helping them secure their futures and
build stable lives after service.

“I've been on combat deployments.
I've had good and bad things happen
throughout my life. I use those
experiences to put myself in the client’s
shoes to ensure that I'm giving them
that level of professional care, support,
and accountability that I would want.”
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PARTNER SPOTLIGHT

STARTING MY REAL ESTATE
o CAREER AS A REALTOR®

REALLY HELPS ME TO
UNDERSTAND WHAT THE
REALTORS® ARE LOOKING
FOR AND HOW | CAN

HELP TO MAKE THEIR

NEXA Mortgage s

AND CLIENTS WANT.”

From Real Estate to Lending: Becoming Alaska’s Investment
and Commercial Real Estate Specialist

STORY BY ZACHARY COHEN
PHOTOGRAPHY BY ARIEL NILES PHOTOGRAPHY

for five years, but his experience in real estate dates

much longer—all the way back to his childhood,
when he watched his mother excel as a real estate broker,
and to his early 20s when he worked as a REALTOR® in Los
Angeles. Shawn was born and raised in Miami and spent the
first chapter of his adult life in Southern California. During
his 16 years living in Los Angeles, he worked as a real estate
agent alongside owning a clothing company. During this time,
he gained the skills he now applies as a mortgage lending
specialist.

Now, Shawn is one of Alaska’s most well-respected
mortgage brokers.

“Starting my real estate career as a REALTOR® really helps
me to understand what the REALTORS® are looking for and
how I can help to make their jobs easier,” Shawn explains.
“Also, seeing and being a part of structuring hundreds of
million dollar deals allows me to really understand what
investors are looking for and how to help structure deals
creatively if needed... I have the experience my partners and
clients want.”

“Starting my real estate career as a REALTOR® really
helps me to understand what the REALTORS® are looking
for and how I can help to make their jobs easier... I have the
experience my partners and clients want.”

S hawn Miller has been in the mortgage lending business

The Early Years

Shawn was raised by a single mom and his grandmother,
whom he calls his hero. He watched both of these powerful
women work hard at their professions and provide for others
selflessly, inspiring him to one day do the same.

Shawn got his real estate license at 21, following in his mom’s
footsteps. He was blessed to have a friend with connections in
one of the most prestigious neighborhoods in Malibu. As a new
agent, he was tasked with listing homes for investors ranging
from $2 to $14 million.

20 - January 2025




Meanwhile, Shawn founded a successful clothing
manufacturing company. He worked both professions through
the recession of 2008 when the real estate crash caused him
to step back from housing and focus on the clothing business.
However, Shawn’s love for real estate never faded.

“At the time of the market crash, the person that was doing flips
decided not to sell any of the homes he was currently holding
and was waiting for the market to turn,” Shawn explains. “This
was the time that we went out and started hunting new deals
for the investors that he had, and this is the time that I actually
learned the most about hunting those deals. I did this for about
two years and then my clothing company took off, so I had to
focus on that full-time.”

Coming to Alaska

When Shawn first arrived in Alaska on a business trip, he was
blown away by the state’s beauty. Coming from the concrete
jungle of LA, the fresh air and mountain breeze was a sweet
relief. Soon, he began traveling back and forth from California
to Alaska.

“Alaska had so much nature. It was the total opposite of
where I came from. I was 24 years old when I saw snow for
the first time. So I started making trips back and forth, and I've
been doing that for 18 years now,” Shawn explains.

Over the years, Shawn has spent more and more time in
Alaska. For the past seven years, he’s spent eight months each
year in The Last Frontier.

Lending Calls

Shawn had long envisioned a return to the real estate
business, and in 2019, he made that dream a reality. This time,
rather than working as a real estate agent, he chose to enter
mortgage lending.

“After selling my clothing company, I bought a toy hauler
and spent a year traveling around the lower 48 and then got
back into real estate on the mortgage side. I wanted to get
back into real estate, but I wanted to get into the numbers side
of things. I liked the art of the deal. I wasn’t personality-wise
the best person to be showing homes, but I loved running
the numbers and making deals work. So I decided to get into
mortgage lending,” Shawn shares.

During his time selling real estate, Shawn gained
tremendous experience in real estate investing and
commercial real estate alongside more traditional residential
resale deals. So, while he enjoys handling residential
transactions, his bread and butter as a lender has become
investments and commercial real estate.

“I'm big on helping people build generational wealth and
investment portfolios. There are a lot of people out there who
don’t realize they have what it takes to become an investor. I
strive to help people understand they can do it. Over the last
year or so, I've really focused on investors and commercial
[real estate], although I still appreciate a traditional residential
loan,” Shawn shares. “I really understand the investments and
commercial loans. I have a lot of experience with that, and I
enjoy dealing with self-employed borrowers as well. I enjoy the
creative side of the work I do.

“I can help REALTORS® understand investing and
commercial [real estate]. There’s an entire market out there
that many are scared to get into because they don’t think they
know enough. I started a program to help REALTORS® break
into commercial and investment spaces. There is so much more
to real estate than single-family homes. There’s a lot of business
to be had in investing and commercial real estate. I can help
agents understand the lingo, the knowledge they need, and get
them up and running.”

More Growth on the Horizon

Looking ahead, Shawn has dreams that go beyond simply
closing loans. He recently purchased an office and warehouse
space where he intends to teach classes on investing for
lenders, real estate agents, and the broader public. His project,
Tac Cat (Tactical Capital Advisory Team), seeks to combine his
real estate and mortgage expertise with teachings on investing
and financial analysis.

“My work, more than anything, is about learning about
investing and commercial [real estate]—for investors,
REALTORS®, and more,” Shawn says. “That’s what my expertise
has become, and that’s what I want to grow. I love living here
in Alaska. Hopefully, I can bring some of the knowledge from
the places I've lived in and help this place continue to grow.

The legacy I want to leave is to help Alaska continue to grow by
helping Alaskans build generational wealth.”
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Pre-listing Deep Clean

Regular Service

HAPPY HOME
|| house cleaning | ]
907.232.9841

Standard with every
Home Inspection:

PTP360"

Interactive 360° Visual
Inspection Summary

PTPEstimates

Powered by BOSSCAT

Cost estimate for Inspection
Summary items

The Frontier Team OFxk
907-521-7776 i
frontierteam@pillartopost.com
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Also included with Premium
and Prestige Packages:

PTPFloorPlan
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of the entire home
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HOME INSPECTORS

Serving Alaska

*Where available. Not all services are offered by every office.
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ALASKA REAL PRODUCERS

By The Numbers

2024 by the Numbers

Here’s What Alaska’s Top 300 Sold Last Year

12,696 $3,700,000,000
Total Transactions Sold Volume
Number of Average
Transactions
Brokerages Per Agent
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Exceptional Service
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Call to get
started today!

907.795.0050

SusitnaHomeServices.com

Repairs & Remodels
Upgrades & Installs

Commercial & Residential @ @Susitna.Home.Services

LR ] Tax Preparation
N F\)OblﬂSOﬂ Tax Strategy
Ward P C Payroll
e Bookkeeping

Do you feel like you are paying too much in taxes?
Are you confident in your tax strategy?

KV%O é{/nfﬁ/ CPA, CTC, CGMA

Using a relationship based approach to understand
your unique needs and to take the overwhelm out of the numbers.

(907) 474-4576 www.rwcpaak.com kelly@rwcpaak.com @(©) kellywardcpa
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For fast reliable septic
inspections, email today.
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COACHING CORNER

Hero Nation
Coaching

The 3 Biggest Regrets of
Real Estate Agents—and
How to Ensure They’re Never Yours

BY WAYNE SALMANS, FOUNDER OF HERO NATION COACHING

Picture this: A real estate agent at the top of their game,
admired by their peers, seemingly unstoppable. And yet,
behind the scenes, they’re battling a silent crisis—no deals, no
clients, no financial safety net. Despite years in the business,
they’re panicked about paying the bills, let alone achieving
their goals.

This isn’t just a story; it’s a cautionary tale.

Success in real estate isn’t about working harder—it’s about
working smarter. After coaching thousands of agents, I've seen
three common regrets that derail even the most promising
careers. The good news? These regrets are entirely avoidable if
you take the right steps today.

Here’s what every agent should know to future-proof
their career.

1. “I Wish I’d Built My Database Sooner.”

Let me ask you something: If your social media accounts
vanished tomorrow, how would you reach your clients? For
too many agents, the answer is a sobering one—they wouldn’t.
They’ve spent years chasing one-off transactions instead of
cultivating long-term relationships.
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Your database isn’t just a contact list—it’s the engine of
your business. Agents who consistently nurture their database
generate $150,000 or more annually in repeat and referral
opportunities.

What to Do Right Now:

* Organize Your Contacts: Gather all past clients, leads, and
your sphere of influence in one place.

* Segment and Prioritize: Categorize contacts into groups (A,

B, C clients) based on the strength of your relationship.

Systematize Your Outreach: Commit to a regular schedule

of touchpoints—whether through monthly newsletters,

personal calls, or social media messages.

Pro Tip: Consistency beats complexity. Even a simple plan
executed well will yield better results than an elaborate system
you never use.

Resource: Need help getting started? Download my free
Database Planner by texting me “DB Planner.” @ 469-500-3642
And check out Rethink Everything You Know About CRM by
Tommy Clifford for a fresh take on database management.

2. “I Wish I’'d Taken Control of My Finances.”
Real estate agents often enter the industry to create
financial freedom—but too many find themselves trapped
by inconsistent income, mounting debt, and lack of savings.
Even successful agents can find themselves living paycheck to
paycheck, with no plan for future wealth.

Here’s the truth: If you don’t tell your money where to go,
it will disappear. You don’t need to earn more—you need a
better system.

What to Do Right Now:

* Adopt the Profit First Method: Allocate every dollar you
earn into specific accounts: profit, taxes, operating expenses,
and personal pay.

* Build Reserves: Aim for three to six months of operating
expenses to safeguard against market shifts.

* Invest for the Future: Funnel your profits into wealth-
building assets like rental properties or retirement accounts.

Pro Tip: Wealth isn’t about making more—it’s about
keeping more.

Resource: Read Profit First by Mike Michalowicz,

a game-changing guide to managing your finances like a
business owner.

3. “I Wish I'd Asked for Help Sooner.”

Real estate isn’t a solo sport. Trying to do it all yourself—
marketing, admin, lead generation—leads to burnout and
missed opportunities. The agents who grow their businesses
sustainably are the ones who build the right team and seek the
right support.

But here’s the catch: hiring without a plan can be worse than
not hiring at all. That’s why your first investment should be in a
coach—someone who can guide your decisions, help you avoid
costly mistakes, and accelerate your growth.

What to Do Right Now:

* Identify Your Gaps: Are you overwhelmed? Struggling to
scale? Losing clarity?

* Hire a Coach: A coach can help you create a strategic
roadmap and collapse years of trial and error into months of
progress.

* Plan Your First Hire: Whether it’s an assistant, buyer’s
agent, or marketer, a coach can help you pinpoint the right
person for your needs.

Pro Tip: The right hire will double your capacity. The wrong
hire will double your headaches.

Resource: Ready to hire strategically? Book a free Laser
Coaching Call with me, and let’s map out your next move.
www.HNStrategySession.com

The Hidden Regret: Resistance and Resentment

One regret agents rarely talk about is the wasted energy spent
resisting change or resenting challenges. Whether it’s a shifting
market, new technology, or unexpected obstacles, the agents
who thrive focus on three questions:

1. What can I control?

2. What do I have right now?

3. What’s my next best step?

Adaptability isn’t just a survival skill—it’s a competitive
advantage.

Resource: My book, The Art of Getting Back Up, is a practical
guide to resilience and reinvention.

Your Quick-Start Action Plan

1. Database: Download the Database Planner and commit
to reaching out to 10 past clients this week.

2. Finances: Open a “Profit” account and allocate 1% of
your next commission check.

3. Support: Schedule a free coaching session to identify
your next strategic move.

Why This Matters

Every successful agent you admire has faced the same
challenges. The difference is, they acted before regret set
in. You don’t have to wait for a crisis to start building the
business—and life—you deserve.

The time to future-proof your career is now.

Call to Action

If you're ready to take control of your business, build
sustainable systems, and eliminate regret, I'm here to help. At
Hero Nation Coaching, we specialize in helping agents achieve
faster success with fewer bruises.

Book your free strategy session today at
www.HNStrategySession.com.

Wayne Salmans

World-Class Coach, Author, and Keynote Speaker

Hero Nation Coaching

In the past decade, I've coached and trained over 7,000
entrepreneurs. Let’s make you the next success story.

2N

HERO NATION
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TRUE COLORS PAINTING, LLC \ Truecolorspaintingak.com

BEST BY YOUR SIDE

Tru Built Contruction LLC

ANCHORAGE Re-Established in 2022

Branch NMLS: 1531661

(907) 205-3400
3201 C Street, Suite 500
Anchorage, AK 99503

WASILLA

Branch NMLS: 1670522

(907) 205-3439
Q901 N Leatherleaf Loop, Suite 102
Wasilla, AK 99654

SOLDOTNA

Branch NMLS: 2298948
(907) 205-3402

My resolution is to help
you meet your goals

HATING

Tearsa Nelson
5431 E Mayflower Ln Ste 2

Wasilla, AK 99654
www.countryfinancial.com/tearsa.nelson
tearsa.nelson@countryfinancial.com

Home Loans Made Simple.

35571 Kenai Spur Hwy, Suite 4 STRUCTION (607)205-3280
Soldotna, AK 99669 .
Tru Built Construction offers a variety of work
from interior/exterior remodels all the way to “COUNTRY Financial s the marketing name
(1) Survey administered and managed by an independent third party following loan closing. 96% satisfaction rating refers to the average overall satisfaction Comp|ete residential home builds. gﬁt]gzgggMﬁzgsg&c‘a&gﬂ#ﬁ?{f?ﬁvcl'ﬁiid
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BROKER SPOTLIGHT

Gina Pelaia

Berkshire Hathaway HomeServices Alaska

Legacies, Little Things, &
Impacts That Last a Lifetime

STORY WRITTEN BY LINDSAY HARDMAN
PHOTOS BY GOLDIE SHEALY, GOLD PORTRAIT CO.

egacies are created

by the little things.

Momentous occasions
certainly have their place,
but it’s always the little
things woven together over
time that create something
legendary. Much like
Alaska...tremendous beauty,
made up of all the puzzle
pieces of nature.

For one Alaska
REALTOR®, those puzzle
pieces started coming
together very early. As a
third generation REALTOR®,
it was already in Gina
Pelaia’s blood. She grew
up fully immersed in the
industry, and followed in

the family footsteps by
getting licensed in 1996 and
getting her start in Texas
selling manufactured homes.
After the birth of her third
child and entering single
parenthood, she found
herself looking for a change.
Moving to Alaska in
2003 began as that change,
but quickly grew into
a pivotal life shift. She
became driven by a deep
appreciation for the unique
beauty and potential of
Alaska, and was drawn to
the idea of being able to help
others discover their dream
in this vast landscape she
was falling in love with. As

a passionate and natural
connector, her path became
crystal clear to her — and to
those around her.

“It was really my sister-in-
law who told me that I was
born to do this,” she says.

“I decided to listen to her
and take the leap. I realized
how much I loved it and
have never looked back. It
began as a means to build a
fulfilling life for my children
and myself, but it quickly
became about more than just
selling homes. It was about
helping families find their
perfect place — a space where
they could thrive and create
lasting memories.”

That personal drive
has translated into
transformational success for
both Gina and her clients,
and the relationships she
has cultivated over the last
22 years have proven to be
lifelong. She continues to
have repeat clients that have
become a second family —in
being able to walk alongside
them as their families grow
and change, she has proven
to be a crucial part of so
many lives. She understands
how deeply personal and
special each transaction
is, and has made it her
personal mission to ensure
each and every homebuyer
has nothing less than an
exceptional experience.
They are more than just
homebuyers.

“Every success story
reminds me of why I started
this journey: for my kids,
for our future, and to make
a meaningful impact for
other families. One home at
atime.”

Her journey hasn’t been
without its roadblocks, but
having firsthand experience
with struggle and anxiety —
especially as a single mother
who always puts her family
first — helps her clients feel

at ease. They know they are
far more than just a number
to her, and challenges are no
deterrent for her tenacity.
She’s found that those with
significant challenges to
overcome tend to be the
relationships she cherishes
the most. She will go to the
ends of the earth to ensure
her clients are able to close,
knowing exactly how it feels
when that mountain feels
insurmountable.

“Being part of their
journey and witnessing the
joy and relief on their faces
as they step into a space
they can call their own is
profoundly fulfilling,” she
says with a bright smile that
just radiates gratitude.

It’s not just her clients
who glean inspiration from
her, though. Known for her
dedication, leadership and
passion for Alaska, Gina is
more than a top-producing
agent - she is a mentor, an
advocate for her community,
and a source of inspiration to
others in the industry. As she
advanced in her career, her
natural leadership abilities
became evident. Driven by
a desire to uplift her team
and community, she quickly
moved into leadership roles
within her company, where
she is currently recognized
as the #1 agent in the state
for Berkshire Hathaway
Home Services and ranked
in the top 1% nationwide.
Her success, however, is not
measured by numbers
and accolades.

“I believe leadership

is about empowering
others,” she explains.

“It’s about creating an
environment where people
feel valued and supported,
where they can grow and
achieve their potential. I
want to inspire others, not
just in real estate, but in
every aspect of their lives.”
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Her leadership style
is rooted in integrity,
authenticity, and continuous
improvement. She leads by
example, mentoring both
seasoned professionals and
new agents to navigate the
challenges of the ever-
evolving real estate market.
Her approach to leadership
has earned her the title of
Realtor of the Year (twice!)
and recognition as one of the
industry’s most respected
figures. In 2023 alone, Gina’s
impact on the Alaskan real
estate market was nothing
short of extraordinary.
With a total sales volume
of over $21 million and 38
successful transactions, she
demonstrated not only her
expertise in the industry,
but exemplified what it truly
means to lean into the idea
that anything IS possible.

Like many, she has faced
numerous challenges along
the way. However, her
resilience and determination
— traits she learned from
watching her father’s
unwavering work ethic —
34 . January 2025

have been instrumental

to her success. Gina’s

father instilled in her the
importance of hard work,
perseverance, and dedication
—values she still carries with
her daily.

“T've faced ups and downs
in life, but what I learned
from my dad was that the
key to success is resilience,”
she says. “No matter how
many challenges you face,
you get back up, keep
pushing forward, and never
lose sight of your goals.”

Her commitment to
overcoming various trials
and staying adaptable
has made her a source of
strength for her clients
and colleagues alike. She
understands the nuances of
the Alaskan market, where
the landscape can shift
rapidly, and she uses her
knowledge and experience to
help clients make informed
decisions — even in uncertain
times. Staying ahead of shifts
in the industry is paramount.
The constant evolvement of
the real estate landscape,

between technology
advancements, regulatory
changes and market trends,
makes it imperative that she
stay informed and adapt
quickly, ensuring her team
stays educated and prepared
for those shifts. Navigating
market fluctuations can

be a roller coaster as well;
shifts in demand, economic
changes and seasonal
variations all play a role

in the day to day life of a
career in real estate, and
leading her team throughout
these fluctuations while still
keeping morale high and
ensuring clients still receive
excellent service can be
challenging.

She never has any qualms
about marching forward,
though. On the contrary,
she leans in with the best
of them — knowing full well
that no matter what valleys
the market takes her though,
she will undoubtedly find
the way out and will help her
clients do the same.

She leaves no one behind.
She knows what it feels like
to be unsure and unsteady,
and has made it her personal
mission to help homebuyers
walk their walk with
confidence and fulfill their
own dreams.

Her family is at the
forefront of everything she
does. Her humble beginnings
as a new REALTOR® were
spent putting up signs and
doing showings with her
youngest son at her side,
who is now well on his
way to becoming a fourth
generation leader in the
industry. Her grandchildren
are regulars at her office and
she takes immense pride in
being a grandmother.

“Family is at the heart of
everything I do,” she says.
“My three children and my
grandchildren are my biggest
source of joy, and they

remind me of what truly
matters in life.”

She’s quick to point out
that what matters most is the
little things: time with family,
time outdoors, soaking in the
breathtaking landscapes or
creating a home cooked meal
for her loved ones. Much like
her family, her love for the
outdoors knows no bounds.
Whether fishing, camping, or
skiing, Gina is happiest when
she’s embracing the rugged
beauty of the place she calls
home. This connection to
nature, in conjunction with
her indomitable work ethic
and deep family values, has
shaped her perspective on
life and her career.

Her success has never
been about personal
achievement, but about
serving and leaving a lasting
legacy. She hopes to inspire
the next generation of real
estate professionals and
equip them with the skills,
knowledge and mindset

to succeed.

“I want to be remembered
for helping others reach
their potential. The
greatest fulfillment comes
from seeing the people
you mentor succeed and
knowing you played a role in
their journey.”

Her vision for the future
of real estate is grounded

in integrity and ethical
practices. She is committed
to fostering a culture of
trust — both with her clients
and within her team. She is
a strong believer in leading
with transparency and
authenticity, and building
strong, lasting relationships
that stand the test of time.

“It’s a continuous
journey,” she says, mindfully.
“There is always room for
growth. I strive to bring my
best to every client, every
transaction, and every
interaction. Whether it’s
helping someone find their
dream home, mentoring a
new agent, or simply leading
with integrity, I want to
leave a legacy of trust and
excellence. I want to be
remembered for making a
positive difference in the
lives of others.”

Ask anyone who knows
her, and it’s safe to say she
has already made her mark
on the industry. Being a non-
native Alaskan, she brings a
different level of love, respect
and adoration for the land
and lifestyle, and an ability
to share it in a way that
encourages others to not just
dream big, but dream long.
It’s not just about the house
now...it’s about the stepping
stones, and the memories to
make throughout the next
decades of life for you and
your family.

She knows the process
looks different for everyone,
but at the end of every
day, she holds fast to her
own reminder of why she
continues to follow
her passion.

“It was my son who
ultimately brought me here.
It was the beauty and the
people kept me here. I've
never looked back. I've never
needed to.”

As they say, don’t look back.
You’re not going that way.

66

| want to be remembered
for making a positive
difference in the lives

of others.




With an unwavering focus on quality, Hall Quality Homes has been helping
dients achieve the dream of homeownership for over 45 years.

On your lot or ours, we have a plan for everyone!

To see all our plans, Quick Move In Homes, and Pricing - Get Our App! mp @ Qﬁij
Ask about our Realtor Partner Program! PR wjrﬁ

9073127900 www.hallhomes.com sales@hallhomes.com

That chill in the air means one thing—homebuyers are anxious to say ‘yes’ before
the first snow falls. When opportunity knocks, give us a call. We’ve got loan
options to help you close the deal, no matter how unique the situation seems.

VA | FHA | Conventional | AHFC | HUD Section 184 &) State FarmwI

Jumbo Loans | Lot and Recreational Property Loans

Zero Down Portfolio | And more Your Unique Needs,
Our Specialized Solutions

Rebecca Scott Mandi Stone-Mercer Tammy Hull Kirsten Forbess
NMLS #1216459 NMLS #1676665 NMLS #203533 NMLS #203706 Your Local Real Estate Partner!
907-232-0173 907-715-9579 907-841-2354 907-841-5951

ALLIE HEWITT

Let’s work together. Call today!
Insurance Agent

The right insurance for your clients
and your family, call Allie today!

LENDER NMLS #157293 G LO BI*\ L

Global Credit Union Home Loans’ operations, products and/or services do not C R E D I T U N I o N
originate from, and are not endorsed by the Veterans Administration (VA),

United States Department of Agriculture (USDA), Department of Housing and
Urban Development (HUD) or Federal Housing Administration (FHA). Home Loans

907.357.0727
Allie@AllieInTheValley.com
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AWARD-WI ITY, PERSONALIZED
ONAL RESULTS

REAL ESTATE MEDIA

www.dmdrealestatephotography.com

= (907 =3426
The DMD Difference - s WWW.PREC OMESAK.COM

With over 20 years experience
creating photography and video
content in Alaska, the DMD Team
will surely show your home in it's
best light!

Scrvices

& Photography & Drone

& Videography & Floor Plans
@& 3D Tours & Social Media

A-1 INSPECTION SERVICES LLC

STEVE AMIDON, INSPECTOR
HIN 131 INSURED

DMD Real Estate
Photography
(907) 268-7701

Protection Planning
Retirement Income
Investing for the Future

www.alinspections907.com | aone@mtaonline.net
*Let’s help create strategies for your financial goals - call now!
907.357.4695 * JFearnCondon@FT.NewYorkLife.com

.\ 190 E. Herning Ave. » Wasilla, Alaska 99654 907-892-4444

ive offering ities through NYLIFE Securities LLC (Member FINRA/SIPC), A Licensed Insurance Agency
and aNew Vork Life Co.. NEW YORK LIFE and the NEW YORK LIFE Box Logo are trademarks of New York Life Insurance Company.
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Growing up in Big Lake,
Alaska, Hilary Lockhart’s
childhood was characterized
by humble beginnings and
the raw beauty of the Alaskan
wilderness. With Horseshoe
Lake as her backdrop,

she was raised in a life of
hardship and love. While
there was struggle, those
challenges prepared her for
the eventual successes she
would experience.

In Big Lake, Hilary’s
parents built a three-story
house, but faced with
financial limitations, they
sealed off the bottom floor
to live in. Hilary and her
brother shared the only
bedroom,; their parents slept
in the living room.

Those early years
taught Hilary more than
resilience—they taught
her gratitude. Her father’s
relentless work ethic left a
lasting impression, and her
mother taught her the value
of family and relationships.

“My dad would be gone
before I woke up and home
just long enough to eat and
go to bed,” she shared. “But
he showed me the value of
work ethic.”

Moving to Anchorage at
age 10 was transformative
for Hilary. With their new

three-bedroom house,
complete with a TV, Hilary
experienced firsthand
how hard work could turn
scarcity into security.

“Our lives totally
changed when we moved to
Anchorage. There, my dad
showed me that persistence
pays off, while my mom
instilled the importance of
family closeness,” Hilary
continues. “They taught me
to be content with what we
had, but I also saw how hard
they worked to get us out of
the situation we were in.”

As she reached adulthood,
Hilary set off on her own
life adventure. She and her
high school sweetheart and
eventual husband, Zack,
moved to Arizona when
Hilary was just 18. They
bought their first house soon
after and, a few years later,
completed their first
house flip.

“We were 24 years old
and hooked,” Hilary reflects.
“Over the next decade,
we bought and sold
many properties.”

Hilary went on to build
a successful career as a
headhunter for home
childcare providers. During
her 17 years in the industry,
she franchised into seven

locations. She also founded
local distillery Alaskan
Spirits. Meanwhile, she
lived a creative life, splitting
time between Arizona

and Alaska, becoming a
snowbird at an early age.

In 2013, she turned
her attention toward real
estate sales.

“After giving away over
$100,000 in real estate
commissions, my husband
told me I should get my
license. I am a loving wife
who listens, so I obliged,”
Hilary jokes.

Hilary began her real
estate career in Arizona
and quickly expanded in
Alaska. After many years
splitting their time between
Alaska and Arizona, Hilary
and her family decided
to make Alaska their
permanent home in 2019.

“Alaska has amazing
homeschool programs,
and as my children grew,
it became clear that we
needed to be here full-
time,” she explains.

In 2022, she took the next
big step in her business,
founding Locals Realty
powered by Real Broker.
Her team closed $26 million
in 2023. In 2024, they’ve
grown from a team of three
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ME THAT
PERSISTENCE
PAYS OFF,
WHILE
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IMPORTANCE
OF FAMILY
CLOSENESS.”
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to a team of seven and are
looking to keep expanding.

“When I decided to make
real estate a career, my goal
was always the people,”
Hilary shares. “I truly felt that
the client experience was all
that mattered. Putting people
first always proved to me that
money would follow.”
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Hilary has also taken a
creative approach to her
business. Since she ran
businesses in two different
states for many years, she
became adept at using
showing assistants to be her
boots on the ground while
she wrote up contracts,
negotiated deals, and worked

with clients from afar.
Although she’s now full-time
in Alaska, she continues to
implement that model to
allow her to free up time for
family and travel.

“When I was splitting
time in Arizona and Alaska,
everyone told me I couldn’t
be successful splitting

time, but I kept thinking
about how my skill set in
making sure my buyers
understood the contract,
understood the inspection,
and negotiated well were
still important. I could pay
for someone to open up

a door, and it worked,”
Hilary explains.

Outside work, Hilary is
devoted to her family. She
and her husband, Zack, have
four children, Faith (22),
McKayla (20), Ireland (16),
and Lux (14), and two dogs,
Aspin and Jamo. They enjoy
traveling and setting
goals together.

“I have no idea where I
would be or who I would
have become without [my
husband] in my life,” Hilary

@Wﬁ{/’h W/@ %
ALWAYS PROVED TO ME THAT
MONEY WOULD FOLLOW.”

gushes. “T' had never left
the country by the time I
graduated. He promised
me from a very young age
to show me the world. My

DN

dream of being a mom then
turned into having a family
with him and showing them
the world together. We
have now been to over 40

countries together and have
taken our four daughters to
over 30.”

Hilary also shares that
each one of her children
has assisted with self-
development. Faith brings
unshakeable positivity
and selflessness, McKayla
shows Hilary that she can
be a mom and a friend to
her daughters, and Ireland
encourages Hilary to be the
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Fun Fact

Alaskan Spirits won

a gold medal for

best vodka in an
international spirits
competition. During
COVID-19, the company
shut down the vodka
operation and switched

to manufacturing
hand sanitizer.
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best she can be by being a
powerful mirror. Lux’s birth
was one of Hilary’s most
defining moments. Having
always dreamed of a home
birth, Hilary’s wish came
with risk—it was against the
law in Alaska and Arizona to
have a home birth following
a C-section. After finding a
midwife who would support
her, Lux’s entry into the
world was both miraculous
and harrowing. Lux arrived
not breathing, her tiny

body turning purple as the
midwife performed CPR.

“I knew if we lost her, my
marriage wouldn’t survive. It

was my dream to have a home

birth, but my husband didn’t
believe in it,” Hilary shares.
Lux fought through,
breathing—and proving that
miracles do exist.
“She’s my reminder
that life can change in a
moment,” Hilary says. “I'm
most grateful for my family.
I got very lucky meeting my

husband at 12 years old and
creating a great friendship
with a boy who turned out

to be aman I fell in love

with years later. I want my
daughter to take over the
business one day. Every single
day, I think about how to
make the business run more
smoothly and have better
systems so she can soar... I
love dreaming and setting
goals to see how the universe
unfolds to the magic of
creating it in front of me.”



From Damage to Dream Home =
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MOLD REMOVAL | FIRE & WATER DAMAGE | CONTENT CLEANING | CONSTRUCTION
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Anchorage 907-331-3065 | Valley 907-331-3924 | TCMRestoration.com
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Snow Removal & Sanding
Commercial & Residential

www.gpsalaska.net
GPSolutionsAK@gmail.com
(907) 232-0799
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QuickBooks Online
Tutoring & Set-up
Bookkeeping
(QuickBooks Online)
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ALASKA'S TRUSTED ELECTRICIAN
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, SERVICESLLC ¢

907.980.6479

WaIkerAndSonServicesLLC@gmaiI.com

k

Office: 907.865.9406 | Cell: 907.707.8821
850 E. USA Circle, Suite B
(Inside Northrim Bank)

RESIDENTI/
MORTGAC

Adam Mee

Mortgage Loan Originator
NMLS#906292
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ATHLETICS REAL

Locally Owned ¢ 14,000+ ftZ Faciity * 24 Hour Access
PODCAST

Alaska’s Luxury Gym

Featuring State-of-the-Art Amenities

Facility, Equipment

Cables, Free Weights, Cardio, Turf

Your Is Important
Showers, Sauna, Cold Plunge

L,
b P
bR BIMEPAKT-ATHLETICS

907.341.3113

2040 E. FOUNDRY WAY, WASILLA, AK 99654

IMPAKT ATHLETICS

Same Brand, New Reach —

* Tune in for free today
~ WWW.MATSUTITLE.COM
pe /
" : . @ Listen on
KARMA%Q/&O BECAUSE LOCcAL — Apple Podcasts
WE SERVE WHAT YOU DESERVE EXPERIENEE MATTERE
LISTEN ON

Listen on

amazon music
N1

witHHosT REMINGTON RAMSEY

YOURLOCAL  WEMNGNAS S ( |“5I ) ..
MEETING SPOT e
L0 b Real Producers Podcast is hosted by Remington Ramsey,

Coffee a Meeting Space! 907 376-5294 i creator of the Real Producers brand that reaches more
Meal Plan/Prep | Grab & Go Meals | Drive Thru ; : than 100 markets nationwide. He is a real estate investor
@KarmaKafeAK | 3400 E Cottle Loop | Wasilla E" as well as an avid reader and writer.
Open 8 am-6 pmM-F | 10am-4 pm Sat | 12 pm - 4 pm Sun
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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TITLE

Where

Exceller

is the Norm

Alaska’s Premier
Title Company

Stewart.com/Anchorage
/Fairbanks
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