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Orange County’s Finest Escrow Agency

Your
Escrow™
Solution

We offer the highest standards of escrow
services through our seasoned professionals.
No job is too big or too small.

Our escrow officers are available 24/7 to
provide you with top class service.

Contact one of the top escrow companies in Orange County today!
949-305-0888 | theescrowsource.net

27611 La Paz Rd Suite D, Laguna Niguel, CA 92677 ﬁ
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!
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REAL PRODUCERS
WHO SHOULD WE FEATURE AS A

RISING STAR?

* 5 years or less in the business

For more information, to nominate or
* At least $10 million in sales in one calendar year to request to be featured, please email

danika.pictor@n2co.com.

‘k Active on social media
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LET US HELP YOU!

We Have

Solutions QUALIFIED

HOME LOANS

For Your Buyers! -

Specialize in Self Employed

We understand Business Tax Returns

We offer :

@ Bank Statement Loans

® P+L Loans

© Low Fico Scores

We help raise clients FICO SCORES

We have 5% Down Loans for 2-4 units owner
occupied loans

We make loans from other lenders that were
turned down

B Why You Choose Us?

Why Qualified? The fact is... many loan-seekers are declined when they try
to deal with people who lack expertise. We're exceptionally knowledgeable
and resourceful. This is why we close almost every loan we start. We know

the best options and terms available for your unique needs.

KNOWLEDGEABLE E E_

CLIENT
PRIORITIZATION @ SOLUTIONS -
AMAZING EXPERIENCED E -
Al an Ku nski CLIENT TESTIMONIALS COMMUNICATIONS
SENIOR LOAN BROKER oot
» FHA VA Jumbo Conforming Stated - Full Doc
alan@qualifiedhomeloans.com .
DRE # 10103782 www.QualifiedHomeLoans.com

NMLS # 309425

23330 Mill Creek Dr #150,
Laguna Hills, CA 92653

Applicant subject to credit and underwriting approval. Not aif applicants will be approved for financing.
Receipt of application does not represent an approval for financing or interest rate guarantee.
Restrictions may apply, contact Qualified Home Loans for current rates and for more information as rates,
fees and programs are subject to change without notice.

P: 949-502-0748 | F: 949-502-0748

EQUAL HOUSING
OPPORTUNITY

QUALIFIED HOME LOANS | CA DRE #01910455 | NMLS #884457 | Licensed in CA, TX, FL, ID, TN




PUBLISHER’S NOTE

RELATIONSHIPS

The Heart of Life

“A friend loves at

all times, and a
brother is born for a
time of adversity.”

— Proverbs 17:17 (NIV)

10 - February 2025

Dear Real Producers of South Orange County,

In real estate, we often emphasize the
importance of relationships and how they
drive success in our industry. But today, I want
to reflect on the value of relationships beyond
business — the ones that shape our lives and
define who we are.

Our connections with family, friends,
spouses, significant others, neighbors,
and the community, including charitable
organizations we support, are the true fabric
of our lives. Especially in challenging times —
and we’ve certainly faced many recently —
the strength and quality of our relationships
become even more evident.

As 2025 gets into full swing, I encourage
you to take stock of your relationships.
Just as we nurture connections in real
estate, let’s ensure we’re fully investing in
the people who matter most. Recognize,
support, and give to those who enrich
your life. After all, we don’t live to work;

we work to live — and meaningful
relationships make life worthwhile.

Over the years, our magazine has had the
privilege of featuring many inspiring real
estate relationships. From couples who work
together to multigenerational REALTORS®
passing down a love for the industry, these
professionals show us how to weave personal
bonds into thriving, relationship-driven
businesses. We’ll continue to celebrate their
stories and the powerful connections that fuel
their success.

Wishing you a wonderful February filled
with moments to cherish and time to celebrate
the special people in your life!

Warm regards,

Michele Kader
Owner/Publisher

South OC Real Producers
949-280-3245
michele.kader@n2co.com

Elite Staging
for Top Producers

Maximize Listings,
Maximize Profits

INTUITIVE

DESIGN STUD]OI

REAL ESTATE STAGING

JASON McMAHAN

VICE PRESIDENT
t,949.510.5733

B jmomahan@|tic.com
O jasenfortitie.com

YOUR
LISTINGS?
SCAN NOW!

Andrea Young
Owner/Lead Designer
714.287.5399 ° Intuitive-Staging.com™&. :

(| LawyersTitle
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AGENT SPOTLIGH

LEADING THE WAY

BY DAVE DANIELSON - PHOTOS BY JENNY MCMASTERS

David Koffs provides one of the most valuable assets
that anyone can receive. He creates results for those
around him by sharing his time and talents — gifts
that have come about through sheer commitment,
hard work, expertise, and experience.

As a REALTOR® Associate at Luxre Realty, David leverages
his extensive background — including over 25 years as a
licensed Realtor and many years of additional experience in
property flipping — to serve his clients with expertise and
dedication. As a result, he has built a strong and ever-growing
reputation for delivering results, earning numerous accolades
and awards along the way.

14 - February 2025

Getting His Start
David’s journey into real estate began unexpectedly. After
graduating from San Diego State University, he found himself
working in the aerospace industry in Los Angeles. At the time,
rent prices in the area were skyrocketing, which led David to a
conversation with a close friend who noticed his handy skills.
The friend suggested that David buy a house that needed work,
fix it up, and sell it for a profit. It was 1983, and that advice
would prove to be the turning point in David’s career.

“I bought an old house behind Long Beach State that needed
massive TLC,” David recalls. “I spent a year replumbing,
rewiring, painting, and landscaping it. About a year later, I sold




“MY GOAL HAS
ALWAYS BEEN TO
DO MORE THAN
EXPECTED.

| WANTED TO
CREATE A SERVICE
WHERE PEQPLE
COULD RELY ON ME
FOR EVERYTHING
RELATED TO THEIR
MOVE, FROM FIXING
UP THEIR NEW
HOME TO HELPING
THEM SETTLE IN.”

it and made a few bucks. That was when I got hooked. I was a
flipper before there were flippers.”

David’s ability to see the potential in homes and transform
them led to a series of successful projects in the Long Beach
area, all while working in military aerospace. Over time,
he refined the process, building his skills and reputation.
Eventually, David decided to put his abilities to work for
others, obtaining his real estate license in 2000. He returned
to South Orange County, to his hometown of Laguna Beach,
where he was born and raised, and set out to build his real
estate business.

Business with Heart

From the very beginning, David approached real estate as

a business. But more than that, he made it his mission to go
above and beyond for his clients. He created a network of
trusted tradespeople and would provide this list to clients — at
no markup — ensuring they received the best service possible.
David took it a step further, offering to front money for repairs
and getting reimbursed from escrow once the transaction
closed. His philosophy was simple: be a one-stop resource for
clients, providing not only a house but a seamless experience.

“My goal has always been to do more than expected,” David
says. “I wanted to create a service where people could rely on
me for everything related to their move, from fixing up their
new home to helping them settle in.”

It’s this level of care and attention to detail that has earned
David a loyal following. He works across generations, assisting
clients and their children, and even their grandchildren, in
securing homes. David’s ability to maintain these long-term
relationships has been a significant part of his success.

Giving Back to the Community

For David, real estate is not just about closing deals; it’s about
making a positive impact on the community. He has deep ties
to the military community, with three generations of Marines
in his family. David is passionate about helping young
Marines families find homes, often going the extra mile by
providing appliances like washers, dryers, or refrigerators as
part of the deal.

Beyond his real estate work, David is involved in several
community organizations, including the local Rotary Club
in San Juan Capistrano and the Boys & Girls Club. He is
particularly passionate about supporting children’s charities
and causes. “Giving back to those in need makes me happy,” he
shares. “It’s an important part of what I do, both professionally
and personally.”

David also volunteers his time to train new agents, sharing
his wealth of knowledge and experience with the next
generation of real estate professionals. He understands the
importance of mentorship and enjoys seeing others succeed in
the business.

David Koffs is a REALTOR® with Luxre Realty.

As David’s business grew, he realized the
importance of expanding his team. Seven years ago,
he brought on Brooke Wainwright, who has since
become an important part of his operation.

Life Outside of Real Estate

While real estate is a major part of David’s life, he also
makes time for personal pursuits. He enjoys time with
friends and family, along with stand-up paddling, often
covering two and a half to three miles on the water,
and playing golf. David is a firm believer in maintaining
a healthy work-life balance and understands that
personal well-being is key to professional success.

His commitment to kindness extends beyond the office.
“Always be kind to a fault,” he advises. “I've developed great
friendships over the years, and I think that’s something you
can carry with you, both in business and in life.”

South Orange County Real Producers - 17



Your Dream Home
Awaits in 2025!

As America's #1 Retail Lender, we have the autonomy
to prioritize and make exceptions that fit the buyer's
needs. Our Motto, Leave NO LOAN Behind!

Words of Wisdom

David has learned a lot over his time in the business, and he’s
always eager to share his advice with new agents. When asked
about his key advice, David emphasizes the importance of
knowledge and discipline.

“I always ask new agents why they want to be a Realtor,” he
says. “You have to be an asset to your clients — understand the
market, interest rates, and what’s moving. Knowledge is power,
and discipline is essential.”

For David, the journey has been about much more than
just selling homes. It’s been about creating a legacy of service,
building lasting relationships, and helping others along the
way. As he looks back on his career, David is grateful for the
roads he’s traveled and the people he’s met. “I always try to
open doors for other people,” he says with a smile.

David’s real estate journey is a testament to what can
happen when you combine passion, hard work, and a genuine
desire to help others. It’s a career that has allowed him to
impact the lives of many while giving back to the community
he loves. And, as always, it’s about more than just the deal —
it’s about making a difference.

FNMA, Freddie Mac, State bond, FHA, VA, Jumbo,
Bridge, Non-QM, Construction, HELOC, Business
Purpose, Small Commercial and Land loans.

With in-house options where we process, underwrite,
and close with 40% exceptions!

We have it all!

1in 43 mortgages closed in the USA for 2024 are
CrossCountry Mortgage.
CALL US TODAY!

@ MAZZOGROUP  §77.237.9694

supportEmArIogroup.com

“| ALWAYS ASK NEW AG* Y- TR Kot with his rescue
WHY THEY WANT TO BE A o iy =P opry
REALTOR. YOUHAVETO - ' |

BE AN ASSET TO YOUR

CLIENTS — UNDERSTAND

THE MARKET, INTEREST

RATES, AND WHAT’S MOVING.

KNOWLEDGE IS POWER, AND

DISCIPLINE IS ESSENTIAL.”

Leave the Heavy Llftlng t U

Licensed & Insured - Expertly Trained - Packing & Crating Services

Referred by interior designers, antique dealers, property managers,
and real estate agents throughout Southern California

Excellent Reputation - Low-Cost Packing Materials - Modern Equipment & Trucks
Storage Available - FREE Estimates

Reclaim your time
¢ book your
consultation today.

5 | WL
@F\) A o |
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Your Concierge
Services for Organization

Moving Services - Pack & Unpack 71 4.24].1 673

Declutter to Prepare for Showing .
Home & Office Organizing CostaMesa MOVIng.Com 'E
Personal Services & Home Management . .

949.44].0330 Special Occasion Planning |nfO@COStqmeSGmOV|ng.C0m

ChoreChicks.com | info@ChoreChicks.com 2614 S Oak St, Santa Ana, CA 92707 [=]

18 - February 2025 South Orange County Real Producers - 19



PARTNER SPOTLIGHT

INFORMING THE DECISION WITH INTEGRITY

BY DAVE DANIELSON - PHOTOS BY JENNY MCMASTERS

hen Jerry Stonger first
stepped into the world of
home inspections, he was

simply continuing a lifelong passion.
Little did he know that passion would
evolve into a thriving business that
helps homebuyers make some of the
biggest financial decisions of their lives.
As the president and CEO of Preferred
Inspection Services, Jerry’s deep-
rooted experience in the construction
industry and his commitment to helping
people navigate complex decisions has
positioned him as a trusted figure in the
home inspection world.

From Construction to Home Inspections
Jerry’s journey into the home
inspection business is built on a
foundation of hands-on experience in
construction. “I've been in construction
my whole life and a licensed contractor
since 1998,” he shares.

Throughout those years, Jerry found
himself often helping friends and family

interpret complex inspection reports.

It was during these moments that he
realized how much value there was

in breaking down the technical jargon
of inspections for those without a
construction background. “There’s a lot
of technical information sometimes, and
I'wanted to help make sense of it for my
clients,” Jerry explains.

This desire to help others led Jerry to
pivot his career. After years of working
in construction, he saw an opportunity
to enter the home inspection business.
It didn’t take long for his new venture
to take off. “I decided to make a
change and saw an opportunity
to go into home inspections. And
it really took off,” Jerry recalls.

Comprehensive Inspection Services
Preferred Inspection Services, the
company Jerry founded, provides a
range of services to both residential and
commercial clients. The core offering is
the general residential home inspection,

which is complemented by several
specialized services. These include pool
inspections, sewer line evaluations, roof
assessments, and mold inspections.

One of the key aspects that sets
Preferred Inspection Services apart
is its commitment to thorough, state-
of-the-art inspections. “We include a
thermal imaging inspection as part of
what we do,” Jerry explains. Thermal
imaging allows inspectors to detect
potential issues that aren’t visible to
the naked eye, such as hidden leaks or
electrical problems. This technology
further enhances the value the company
provides to its clients by ensuring
they have a complete picture of the
property’s condition before making their
final decision.

A Focus on Client Success

For Jerry, the most rewarding part of
running a home inspection business

is knowing that his team is helping
clients make informed decisions about

South Orange County Real Producers - 21



o right: Inspectors Matt Garcia, Jerry Stonger, and Ricky Fodor
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their homes. “For the longest time, the
best feeling for me is knowing that

our clients and buyers are making the
biggest financial decision of their lives,”
he says. “We’re giving them all the
information we possibly can to support
that decision.”

This sense of responsibility is deeply
embedded in the company’s culture.
Jerry takes immense pride in ensuring
that clients are well-equipped to make
the best decisions for themselves. When
issues are found during an inspection,
the team at Preferred Inspection
Services goes the extra mile to make
sure clients understand their options.
“If we can save them money through
credits from the seller or repairs made,
that makes it even sweeter,” Jerry adds.

In an industry where technical
knowledge is essential but customer
care is paramount, Jerry’s emphasis on
clear communication and service is a
cornerstone of his business. The team
works tirelessly to ensure clients are
not only informed but empowered to
act confidently.

Building a Strong Team

Success, of course, is never achieved
alone. Jerry’s team is a crucial part

of what makes Preferred Inspection
Services so effective. “We have multiple
inspectors. We have two others besides
myself,” Jerry shares. “We also have a
marketing and business development
person.” This small but dedicated team
works in close collaboration, ensuring

— F

Danika Pictor (left) is Preferred Inspection Services’ director

of business development and marketing.

that each inspection is thorough, timely,
and of the highest quality.

What truly sets the team apart,
however, is their shared commitment to
providing exceptional customer service.
“Our service starts before the inspection
and it keeps going afterward,” Jerry
notes. From answering questions before
the inspection to offering continued
support after the job is done, Preferred
Inspection Services is known for being a
reliable resource every step of the way.

“We are service-oriented and help
our REALTOR® partners and clients
in guiding them to reputable trade
contractors with repairs that may come
up,” Jerry continues. “We never abandon
them. We are there for the long haul.”

Living Life to the Fullest

Despite the demanding nature of
running a successful business, Jerry
finds time to enjoy life outside of work.
He’s a firm believer in maintaining

a healthy work-life balance. “I try to
stay active. I love being outdoors with
camping and hiking, as well as skiing,”
Jerry shares. “I like to spend time in the
gym and spending time with my family
making memories with them.”

Looking Ahead

Looking to the future, Jerry is optimistic
about both the real estate market and
the continued growth of Preferred
Inspection Services. “We know that the
real estate market is constantly evolving

and we will grow with it,” he says. “We
want to be here for our clients at a
moment’s notice. We will be growing
with the market.”

This forward-thinking approach
ensures that the company will continue
to meet the changing needs of its clients,
always staying ahead of industry trends
and providing timely, relevant services.

A Reputation Built on Trust

One of the most rewarding aspects

of Jerry’s work is the feedback he
receives from his clients. “The best
feedback we get is how well we go
over our findings with the buyers,”
he says. “We’re known for having a
good manner. We aren’t here to scare
away buyers; we are here to make our
Realtor partners’ job easier. We are
there to be a team member.”

This reputation for being
approachable, knowledgeable, and
committed to client success has helped
Preferred Inspection Services become a
trusted name in the industry. Whether
it’s guiding a first-time homebuyer
through their first inspection or
helping an experienced investor
make a sound decision, Jerry and
his team are always ready to help
clients make informed choices.

For more information or to schedule an
inspection, call 949-234-7125 or visit
Preferredinspects.com.

Preferred
.

Inspection Services
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Let Priscilla and her Team add
to your listings! Call today!

949.280.6960

Priscilla@sortedbliss.com

sorted s

> Priscilla Yocum, Owner

Call Us Today
877-227-3125

0 www. aardmechanical.com
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Discover Your Insurance Advantage
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@ MUNDELL INSURANCE

GARRETT MUNDELL, AGENT
949.243.5088
2340 S. EL CAMINO REAL STE. 1, SAN CLEMENTE, CA 92672

freemodel

You make
the sale

Fully managed renovations that help
clients sell for more.

MikE H'Efmlany freemadelcom
@ Director of Partnerships Of=10

(215) 870-6485 | %

michael@freemodel.com JCI

To Serve You

Commercial

‘ Residential
Vacant Land

Assistant Vice President
949.293.4187 cell
tina@tina4title.com
fidelityoc.com/tina4title

Bringing Experience & Education

v ]

) Fidelity National Title

ENSURING
YOUR CLIENTS
MAKE THE

BEST MOVE

Safe, Clean,
and Secure
Storage
Available!

| B Book with a Reliable Moving
Team You Can Count On

562.921.0555
KingCompaniesUSA.com

i Worry Free Moves Since 1955
United 2F oy fower i

THE .
i Junk removal
poNKLUggCIS done right.

AUk Remoya The Green W8S

Why partner with The Junkiuggers?

7 Relable, Eco-Friendly Service
Residential and Commercial
Same-Day and Next-Day Jobs
A Fully Insured, Friendly Crew

Receipts for Any Donations

We'll donate, recycle, & rehome your items
to minimize what ends up in landfills,

a L truck

$25 OFF 5o

| Oniy ot participatiog locations. Uit | per st Carnal
b eambsiredd with ol alfers. T i i) incuded

USE CODE: 25REALPRODUCERS

Book now for a free onsite estimate!

1-800-LUG-JUNK
junkluggers.com
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COVER STORY

DYNAMIC
DUO IN
ACTION

BY DAVE DANIELSON - PHOTOS BY JENNY MCMASTERS

True leaders in life and business provide
excellence and care to others around
them. It’s the fuel that drives their
continued success.

Jeremy and Diana LeClair, team
leaders of the Finer Living Team
with Anvil Real Estate, exemplify this
principle. As a dynamic team, they
consistently invest in their client’s
lives with unwavering positivity and
relentless action.

“Our experiences translate into
what our sellers and buyers need,”

Jeremy emphasizes. “Whether it’s
our home remodeling or design
expertise, to building and managing
short-term rentals (Airbnb) for our
investor clients — each one of our
past experiences helps our sellers
or buyers navigate this real estate
market in a more confident manner.”
Jeremy and Diana have a specific and
successful approach to their listings,
coined internally as their “Strategic
Emotional Strategy.” They know and
understand selling or buying a home

g

is an emotional journey and requires a
strategic approach.

As of late 2024, the average days on
market for above-average listings in
Orange County was 46 days. Yet, the
last four listings for Jeremy and Diana
averaged only seven days on market and
each one closed over the asking price.
One of their listings closed at $95K over
the asking price during a time when the
majority of listing agents are dropping
prices to attract attention.

The Extreme Value of Experience
Jeremy and Diana’s strategic approach
to listing homes is rooted in a
combination of experience, compassion,
and expertise.

Jeremy’s background includes leading
a luxury auction sales team, where he
gained invaluable insight into a distinct
and elevated approach to real estate.
His extensive experience traveling and
marketing ultra-luxury homes around
the world now informs a unique and
unparalleled strategy tailored to the
Orange County real estate market.

The LeClairs’ “Strategic Emotional
Strategy” is obviously a proven solution
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for their listings, and they are keeping
their secret sauce under lock and key.

Passion for People and Property

In terms of helping buyers find the
perfect home, Jeremy and Diana are
emotionally invested in securing the
ideal property for their clients.

“We’ve invested in technology,
special lender tools, and industry
relationships to help our buyers
win in this competitive market,”
Jeremy says. “A good portion of our
winning offers are not the highest
offer, yet our offers are so clean and
strong — and our relationships with
the other agents brings confidence
in closing the transaction.”

What sets the LeClairs apart in the
world of real estate is not just their
knowledge of the industry but their
passion for helping clients
achieve their goals. For
them, real estate goes
beyond transactions.
It’s about making
a difference in

share has helped them grow their
business and expand into new markets.
Diana and Jeremy work closely
with their clients to build lasting
relationships. “We have grown so much
by doing this together,” Diana says.
“We’ve gotten to know each other’s
strengths and where we require the
other’s assistance to build a stronger
business and customer satisfaction.”

A Family-Focused Business

Jeremy and Diana don’t just bring their
passion for real estate to their work —
they also bring their love for family.
They have one daughter, Baya, who has
just started playing soccer. “It’s fun to
support her and watch her grow and
excel,” Diana says. “We love spending
time with her and being involved in
her activities.” The family also has a
standard poodle named Biscuit, and
they enjoy spending time outdoors with
her on trails or paddle boarding. “We
love to get outside, whether it’s going to
the marina at Dana Point or enjoying
local parks and festivities,” says Jeremy.

T}\' " -

Jeremy and Diana LeClair
lead the Finer Living Team
with Anvil Real Estate.

\

people’s lives. We treat i ' “We really enjoy being part of the

“It’s not just . community and meeting new people
buying and selling each client and families.”
properties,” Diana like family.” ; Outside of their family time,

explains. We’ve the LeClairs are very active in the

-Diana

gotten into helping
our investor clients
buy properties that work
for them. We help them
find the best Airbnbs and then
manage those properties. It’s a hands-on
approach, and we really enjoy that.”

But beyond the business side of
things, the LeClairs take great pride in
the satisfaction of their clients. “The
most fulfilling part of the job is seeing
the joy and confidence on a client’s face
when they make a purchase,” Jeremy
says. “It’s a rewarding experience.”

Building a Strong Team and

Luxury Brand

A year ago, the LeClairs moved to a new
brokerage — Anvil Real Estate — which
was just voted number one in all of
Orange County by consumers. Anvil’s
leadership, internal culture, and market
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community, often attending events
with their team at Anvil Real Estate.
“Anvil has an amazing culture, and
it’s been great to work with such

a supportive group of people,”

says Jeremy. “It allows us to blend
community enjoyment with the love
of real estate, family, and friends.”

Tips for New Agents

The LeClairs know the challenges that
come with the real estate industry,
especially for newcomers. Diana offers

a bit of advice to those just starting out:

“When I was getting started, I joined
a team, and that really helped me. I
had great mentoring and coaching,
which gave me the clarity I needed. So
I always recommend that new agents
join a team.”

Jeremy echoes her advice, adding,
“Consistency is key. A lot of agents




don’t give it enough time. If you stay
consistent and put in the work every
day, it will pay off in the long run.
Having a plan each day to execute is
critical to your success.”

Genuine Care for Clients

At the heart of the LeClairs’ business

is their genuine care for their clients.
“We treat each client like family,” Diana
says. “We understand how important
their transaction is, and we take care

66

We really enjoy being
part of the community
and meeting new

people and families.”
— Jeremy LeClair
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of them throughout the entire process.
It means a lot to know that our clients
trust us to guide them through such an
important decision.”

Jeremy adds, “We are not salesy or
pushy. We are genuine in our approach,
and our clients appreciate that. We want
to provide the best service possible and
make sure they are completely satisfied
with the outcome.”

Jeremy and Diana have built their
business not just on their knowledge
and expertise but on their commitment
to integrity and customer care. “We
really do care for our clients and want
to help them succeed,” Jeremy says. “It’s
not about just making a sale — it’s about
making sure we’re doing right by them

every step of the way.”

Boasting 5-star reviews across the
board, the LeClairs are a real estate
family operating as a team, active
in their community and dedicated
to their clientele. The real estate
journey is truly exceptional with the
Finer Living Team.

—— -

#1 TITLE TEAM IN SOUTH ORANGE COUNTY
Ryan Replael Aoy Aferinder  Dapwe Al Lisa Marwell

949.482.9428 714.376.5752 949.295.0828 714.425.5960

rraphael@firstam.com alhernandez@firstam.com daphnealt@firstam.com  Imaxwell@firstam.com

TitleSolutionsTeam.com | TitleSolutions@firstam.com
30110 CROWN VALLEY, SUITE 203 | LAGUNA NIGUEL, CA

Portfolio mortgage options for your
buyers’ unique financing needs.

Erica Dose,

Mortgage Loan Officer,
Irvine

NMLS # 400582
0:949.863.2422

C: 949.355.2851
erica.dose@usbank.com

Loan approval is subject to credit approval and program guidelines. Not all loan programs are

available in all states for all loan amounts. Interest rates and program terms are subject to

change without notice. Visit usbank.com to learn more about U.S. Bank products and services.
=L HILMH: Mortgage, home equity and credit products are offered by U.S. Bank National Association.
LEMNDER Deposit products are offered by U.S. Bank National Association. Member FDIC. ©2023 U.S. Bank
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INVEST IN THE F1 OF A STANDOUT BRAND
949,333.9214 | 54 JDIO-TWENTHTHREE.COM
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Print Me
More!

Were you, your broker, or
the team featured in an
issue of Real Producers?
Want a copy of your article
or full magazines that you
were featured in?

BOOST YOUR REAL ESTATE BUSINESS WITH THE
PERFECT LENDING PARTNER!

» Fast Approvals

+ Competitive Rates

» Reliable Communication

» Tailored Loan Solutions: From
first-time buyers to seasoned

investors
SCAN ME

"Mavigating the housing
market under new
policies feels like driving
the 405 during rush hour—
patience, strategy, o nd seamless and stress-free!
the right partner make all
the difference!"”

FOR WEEKLY MARKET UPDATES

75470 Financial =
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LEIGH MCMAHON
TRUSTED LOAN OFFICER
lzighestrata-lending.com

SCHEDULE A CALL NOW
Let's make your next closing

=RS
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Reprints!

What the heck is a reprint? A reprint is a four- or
eight-page bound, printed piece on magazine-grade
paper with your full article — and you on the cover.

Why do | need those?
These reprints are a professional marketing tool that
can help brand you, your team, and/or your business.
Use on listing appointments
Send out to friends and family
Send to clients with your holiday Greetings
Brokers, use as recruiting tools for capturing
new talent
Use when farming your favorite neighborhood

What if | changed companies or need something
corrected on my article?

No worries! We can make any changes needed. We
send you a proof, you approve, and then they are sent
to you via FedEx.

Who can buy these?
The REALTOR® that was featured, the broker, our
partner, or family. Anyone who wants to promote you.

How do | order?
Email ocrealproducers@n2co.com

MEET CHRISTOPHER & JAMES

YOUR ESCROW PARTNERS

Christopher Arce-Dale James Tullio
Branch Manager Business Development

Cell: 714-600-4801
JTullio@glenoaksescrow.com

Cell: 714-906-7131
CDale@glenoaksescrow.com

» 28,000 career-closed transactions
« $8,500,000,000 in career-closed residential real estate
« Highest and Most-Rated Escrow Team in California
« Over 500 5-Star reviews on Yelp
« 16 Exclusive Concierge Services

Glen Oaks Escrow — Laguna Niguel | www.glenoaksescrow.com
949-625-6751 | 28202 Cabot Rd. Suite 205 Laguna Niguel, CA 92677




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

This February, let’s talk about
the perfect match:

LOVE, CHOCOLATE...

AND A GREAT TITLE REP!

Looking for someone who will treat your
deals with love and care?

Make Andrew Walsh at WFG National Title
your real estate Valentine.

Let’s create some sweet success together! 4

Scan this QR code today
and let’s make 2025 a year
full of smooth closings and
happy clients!

Andrew Walsh ¢ VP of Sales & Marketing
949.300.9101 e awalsh@wfgtitle.com
wfgtitle.com/Andrew-Walsh/




