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Local Touch,
National Power

CMG

HOME LOANS

Empow’ering Homeovi/nership

Local Touch
Local offices
Quick responses
Trusted local appraisers

National Power
Proprietary Programs
Competitive Rates
Retain Servicing
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seeseiity  LENDER
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KEYSTONE

LAND TRANSFER LLC

Secure Closings, Simplified Transactions -

Your Trusted Title &
Settlement Partner

Annette Myers

717-731-4200 e keystonelandtransfer.com
3421 Market St. Camp Hill, PA

UNWANTED LISTINGS?
Fast Cash Offers for Houses
in Any Condition!

'.‘H We pay agents full 6%
commissions and relist with
you after flip. Minimum 5K
commissions on all referrals

[=] [®] Unlock the Power | —
Eﬂ of Fast Cash - e 1| UG E
'ﬂ% Request Your HOME BUYERS
E.,..., Offer Now!

Locally Owned & Operated

717.744.9113
firstchoicehomebuyers.com | 2040 Good Hope Rd. Enola

':Partri'e_r With Confidey o
Unveiling the Hidden™
Secrets of Homes
“"Why Choose Us?*
Certified & Professional ||_}
_Detailed Reports
Competitive Pricing
Family-Owned Business

HOME INSPECTION

Kevin and Linda Kenny

Schedule Your Home Inspection
Today and Secure Peace of Mind!

717.914.1600 | alphainspection.net

South Central PA Real Producers - 3



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AIR QUALITY

Advanced Air Quality Services
Dan Luckenbaugh

(717) 755-1218
www.danthemoldguy.com

ATTORNEY/LEGAL SERVICES
Woodburn Law

Brett Woodburn

(717) 614-8990
www.woodburn-law.com

BLINDS

Bloomin’ Blinds of Harrisburg
Horacio Leal

(717) 461-8718
www.bloominblinds.com/
harrisburg

BUSINESS COACHING
Workman Success Systems
Verl Workman

(717) 599-0688
www.workmansuccess.com

CONSTRUCTION SERVICES
Crickside Timber Craft
Amos Riehl

(717) 789-4728
www.crickside.com

FINANCIAL SERVICES
Zizzi Investments LLC
Colin Zizzi

(717) 384-5115
Www.zizzi-invest.com

HOME INSPECTION
ALPHA Home Inspection
Kevin Kenny

(717) 574-2133
www.alphainspection.net

HOME WARRANTY

First American Home Warranty
Anna Coleman

(301) 335-4461

INSURANCE AGENCY
Goosehead Insurance -

The Skundrich Agency

(215) 268-3104
Goosehead.com/joel-skundrich

JUNK REMOVAL

Grade A Haul-Away

(717) 571-5430
www.gradeahaulaway.com

LOCKBOX / ACCESS
MANAGEMENT
Instashow+

Matthew Newman

(401) 480-0750
www.instashowplus.com

MORTGAGE LENDER
CMG Home Loans
Wendy Landis

(717) 968-3848
www.cmghomeloans.com/
mysite/wendy-landis

CLARITY IN WEALTH,

GROWTH IN LIFE

Invest in What Matters Most to You

e Investment Management

¢ Financial Planning

¢ Retirement Plan Consulting

Wl

Freedmont Mortgage Group
Jay Delmont
(410) 628-0500

Ideal Mortgage Group
Christopher Fratelli
(717) 712-4739
www.emmloans.com

MOVERS

Geo. W. Weaver & Son, Inc.
Nicole Cook

(717) 774-7835
www.gwwmoving
andstorage.com

PAINTING SERVICE

That 1 Painter Central PA
Michael Schmidt

(724) 953-9795
www.thatlpainter.com/central-pa

PHOTOGRAPHER - FAMILY,
HOME, BUSINESS

Conte Photography

(717) 795-0563
www.contephoto.com

PHOTOGRAPHY/REAL ESTATE
Next Door Photos

Karen Ackley

(717) 903-4088
www.susquehanna
valley.nextdoorphotos.com

PRESSURE WASH/ SOFT WASH
DB360 Soft Wash

Daniel Gross

(717) 691-1712
www.db360softwash.com

Full Blast Pressure Washing
Jason Halteman

(717) 961-5477
www.fullblastpressure
washing.com

REAL ESTATE INVESTMENTS
First Choice Home Buyers
Anthony Lynam

(717) 926-3143
www.firstchoicehomebuyers.com

SOLAR ENERGY

Solarity Energy Solutions

Josh Ranck

(717) 502-2366
www.solarityenergysolutions.com

TITLE SERVICES

Keystone Land Transfer

(717) 731-4200
www.keystonelandtransfer.com

Premier Settlements

Sean Lafferty

(717) 581-5810
www.premiersettlements.com

White Rose Settlement Services

(717) 487-0415
www.wrsettlements.com

—
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VIDEO MARKETING/BRANDING
Nieri Creative

Ben Guiles

(717) 449-9625
www.niericreative.com
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Meet
The

Team

Coach Fino Cherie Bartels Krystal Shearer Josette Plank
Owner/Publisher Executive Assistant Event Coordinator Publishing Assistant
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Abby Keith Mark and Karen Ackley Ben Guiles of Corey Jerry
Ad Strategist Photography Team Lead Nieri Creative Ambassador
Next Door Photos - Event Photographer/
Susquehanna Valley Videographer
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Kara Clouser of Conte Sarah Weber
Photography Ambassador
Photographer
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DISCLAIMER: Any articles included in this publication and/
or opinions expressed therein do not necessarily reflect the
views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements
contained within the Real Producers magazine are not

Pavilions

Porches

~ PROTECT YOUR 5
INVESTMENT

Timber-frame

Buildings & Homes GET YOUR FREE
QUOTE TODAY!

endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business
practices of these companies.

Washing one house, one H
neighborhood and one [=] ::’EII

community at a time =
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AVASIRVAY) =]

CONTACT US!
6 - February 2025

717.789.4728 | Crickside.com
556 IRON BRIDGE ROAD




FAQ

All About
Real
Producers
of South
Central PA

Real Producers magazine
started in Indianapolis in
2015 and is now in over
120 markets across the
nation and continues

to spread rapidly.

Q: WHO RECEIVES REAL
PRODUCERS’ MAGAZINES?

A: The top 500+ producing real estate
agents in Dauphin, York, Lancaster,
Lebanon, Perry, Cumberland, Franklin
and Adams Counties.

Q: WHAT IS THE GOAL OF

THE PROGRAM?

A: To connect, elevate and inspire our
entire industry. We are better together.
We can create change when we surround
ourselves with other successful, like-
minded people. We as people grow. Our
businesses grow. Our impact on the
community grows. Real Producers is the
platform that brings together.

We take the top 500 real estate agents
and RP-vetted businesses in every
market, and we build an exclusive
community around that group. We share
their stories, successes, market trends,
and upcoming events — really, anything
that will connect, inform and inspire, we
put in our monthly publication.

Q: DOES REAL PRODUCERS
HAVE EVENTS?

A: Yes! In fact, in-person celebration
and collaboration are essential to
building REAL RELATIONSHIPS with
Real Producers. We will have specific
networking, learning and community
events throughout the year.

8 - February 2025

Q: WHAT IS THE PROCESS

FOR BEING FEATURED IN

THIS MAGAZINE?

A: It’s really simple. You have to

be on the top 500 list, and we take
nominations seriously. You can
nominate other real estate agents,
businesses, brokers, owners or even
yourself! Office leaders can also
nominate real estate agents. We

will consider anyone brought to our
attention who is in the top 500 because
we don’t know everyone’s story, so we
need your help to learn about them.
We cannot guarantee a feature, but we
encourage you to meet with one of our
team members, support Real Producers
and attend our private events to
increase your chances.

Q: WHAT DOES IT COST A

REAL ESTATE AGENT/TEAM TO

BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs
nothing, my friends, so nominate away!
We are not a pay-to-play model. We
share real stories of Real Producers.

Q: WHO ARE THE

RP-VETTED BUSINESSES?

A: They are the best businesses in South
Central PA in their category, and you can
find them listed in our index! We don’t
just find these businesses off the street,
nor do we work with all businesses

that approach us. Many of the top

agents have recommended every single
business you see in this publication. We
won’t even meet with a business that
has not been vetted by one of you and
“stamped for approval,” in a sense. Our
team will further vet every business to
make sure they are a good fit and bring
value to our community. Our goal is to
create a powerhouse network, not only
for the best real estate agents in the area
but the best businesses so we can grow
stronger together.

Q: HOW CAN | RECOMMEND

A BUSINESS?

A: If you want to recommend a business
that works with top real estate agents,
please email or message us!

Email: Coach.Fino@n2co.com

LOCAL & LONG-DI
LANCASTER

GEO, W. WEAVER

STANCE * COMMERCIAL & RESI

Make Us Part of Your Service!

DENTIAL * SENIOR MOVING *+ STORAGE

HARRISBURG | YO_R'__(

o !

X & SON

K MOVING & STORAGE

717.774.7838 * GWWMovingAndStorage.com

WOODBURN LAW
Safeguarding
Your Real Estate
Ventures, Seamlessly

EXPERIENCED | DEDICATED | TRUSTWORTHY
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Brett Woodburn .3

717.614.8990

Woodburn-law.com
4409 N. Front Street, Harrisburg
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We offer: L
Residential & Commercial

: Call Today for a Clutter
Free Listing!

(717) 571-5430 )
gradeahaulaway.com
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PUBLISHER’S NOTE

BY COACH FINO

This month, we celebrate the power of partnerships in real

estate. Our theme, “Real Estate Couples,” spotlights the dynamic
duos who combine their professional expertise and personal
connection to deliver exceptional service. Whether balancing
bold ideas with careful planning or supporting each other in their
unique roles, these couples exemplify teamwork at its finest.

From the Cards, whose shared history and humor have
strengthened their thriving business, to the Sierks, who bring

a complementary blend of detail and empathy to both real
estate and senior transitions, each couple’s story reflects

a journey built on trust and shared goals. Their ability to
leverage individual strengths while working toward a common
purpose is a testament to the value of collaboration—not just in
business, but in life.

This issue also highlights the importance of partnerships in

the broader real estate ecosystem. A special thank you to
Goosehead Insurance, whose commitment to personalized

10 - February 2025

Celebrating Readl
Estate Power Couples

service and innovative solutions makes them a trusted ally for
agents and clients alike. Their support ensures that the vital
aspect of insurance is handled smoothly, allowing real estate
professionals to focus on what they do best—helping clients
find their dream homes.

As you explore the inspiring stories in this edition, I hope you’ll
find both insight and motivation. Real estate is a business built
on relationships, and these partnerships remind us of the
extraordinary results that can come from working together.
Here’s to teamwork, community, and the shared successes that
bring us all closer.

Enjoy this month’s issue!

Warm regards,
Coach Fino
South Central PA Real Producers

Providing
CLEANER,
SAFER,

HEALTHIER

Indoor
Environments

ADVANCED AIR
QUALITY SERVICES

Z> Air Purification Units

Z> Air Quality Testing

Z> Mold Testing

£ Surface Protection Products

" FOR ALL
YOUR IAQ
NEEDS

DanTheMoldGuy.com
717.755.1218

PRODUCERS
PODCAST

witiwoit REMINGTOMN RAMSEY

Episode 1 - Inspiring Convers:

Real Producars Podeast

Same Brand, New Reach — Tune in for free today

Listen on

Listen on Ty .
Apple Podcasts LISTEN ON e Spotify amazon music
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BLLOMIN BLINDS 35

Call us for a free consultation

- Custom, Quality Window Coverings
- Motorized & Compatible with
Home Automation Platforms
- Style, Privacy, Energy Efficient
- Outdoor: Retractable Screens & Awnings

LOCALLY OWNED AND OPERATED

e %, 717-461-8718

bloominblinds.com/harrisburg
harrisburg@bloominblinds.com

ELFREEDMONT

MM MORTGAGE" GROUP

i of raedivs Financial proup inc

MOBILE HOMES: WE'VE GOT YOU COVERED!

Call us today for more information.
‘Must have permanent foundation. Not available on leased land.

THAT 1 PAINTER

Sell Ready
Services

JOHN ACTON
Sales Manager - NMLS #144429
jactont@iresdmaont.com
T17.683 8860
www.freedmont.com/johnacton

E_FREEDMONT

BB MORTGAGE® GROUP

& division af radis financial group Inc

Readltor Guarantees

« Complete make-ready/punch list handyman services
+ Free touch-up after move-in/move-out

* Free accent wall for new homeowners with full interior pre-sale

» 3-year transferable warranty
* Photo reimbursements with deposit or use of preferred photographer

» Escrow painting cost until closing

Expert Painting Services Backed by a 3-Year Warranty.

717.631.1006 | THATIPAINTER.COM/CENTRAL-PA

T e gm————
SOLARITY . CONTACT.METODAY!
e ﬂ 5"34/4 z@M‘/@é

INTERIOR & EXTERIOR PAINTING « CARPENTRY +« POPCORN CEILING REMOVAL -« INSTALLATION SERVICES AND MORE!




TOP AGENTS

RE/MAX Components

PHOTOS BY NEXT DOOR PHOTOS | MIRIAM SMITH

Married for 17 years and real estate
professionals even longer, the couple
balances their dynamic personal and
professional relationship with a blend
of humor, mutual respect, and shared
goals. “We wouldn’t have or be where
we are without each other,” Vince says.

Their story is deeply rooted in real
estate—and family. Vince’s father
entered the business in 1980, eventually
managing and owning a local brokerage.
Angie’s late father, Jeffrey Arnold, joined
the field in 1988, influenced by Vince’s
dad. Both families worked together,
vacationed together, and unknowingly
planted the seeds for what would later
become a powerhouse partnership.

“We’ve known each other since we were
teenagers,” Vince shares. Though they
attended different high schools, their
paths continued to cross, thanks to their
parents’ professional ties.

It wasn’t until Vince transitioned from
Coldwell Banker to RE/MAX, where
Angie was already established, that their
relationship truly began.

Today, Vince and Angie operate as

a cohesive team under RE/MAX,
specializing in properties across York,
Lancaster, Baltimore, and down the
eastern shore of Maryland. Angie, with
over 22 years in the industry, brings
her expertise in local markets and
personalized service to every client.

Vince, approaching 29 years in real
estate, adds a sharp, straightforward
approach that often complements

South Central PA Real Producers - 15



Angie’s nurturing style. “Some clients
need Vince’s directness, while others
prefer my softer touch,” Angie explains.
“It works because we can adapt to what
people need.”

Their complementary skill sets extend
beyond client interactions. Vince also
owns a contracting company, which
occasionally steps in to assist with FHA
repairs or rehabilitation projects. “We
don’t mix the two often, but sometimes
it’s necessary,” Vince says. “If it helps
close the deal or solve a problem
quickly, we do it.”

While they each handle their own
clients, the team dynamic shines
through as they back each other up
when needed.

“If Vince is tied up with a project or 'm
showing properties out of town, we
know the other can step in seamlessly,”
Angie says. Their hands-on approach
even extends to their small but trusted
team, which currently includes two
additional agents.

“We’re very generous with our team to
ensure they have the tools to succeed,”
Vince notes. “When they succeed, we
all succeed.”

Like many couples who work together,
Vince and Angie admit that separating

16 - February 2025

work from personal life can be a
challenge. “We’ve tried for 20 years

to have boundaries,” Vince says,
shaking his head. “It never works.

Even on vacation, something inevitably
comes up.” Angie nods in agreement
but points to their growing ability to
delegate tasks to their team as a game-
changer. “It’s allowed us to spend more
time at our shore house in St. Michael’s,
Maryland,” she says. “That’s where we
plan to retire someday.”

Their family also plays an essential role
in their story. With three children—
Isabella, Arianna, and Kylie—and three
grandchildren—Giovanni, Alora, and
Milani—the Cards’ home life is just as
full as their work lives. Their middle
daughter, Arianna,
plans to join the
family business
after graduating
high school, adding
a third generation
to their real estate
legacy. “We’re
excited to see

her grow into the
business,” Angie
says. “It’ll allow us
to step back a bit,
though knowing
Vince, he’ll never
fully retire.”

Despite the
inevitable

We've learned to
appreciate what
each of us brings
to the table.

It took time,

but we’ve found

our rhythm.”

rollercoasters that come with working
alongside a spouse, the Cards wouldn’t
have it any other way. “We’ve learned
to appreciate what each of us brings to
the table,” Angie says. “It took time, but
we’ve found our rhythm.”

As for the future? Vince envisions
growing their team to six or ten agents,
while Angie prefers to keep things
simple. “We don’t always agree on the
details,” Angie laughs, “but we’re on the
same page about spending more time by
the water.”

Whatever comes next, their partnership
will remain the foundation of their
success. As Vince puts it, “We’re not just
a team—we’re a team for life.”
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Your Best Fuust
Dmprression Stants Here.

Vade § % MAKE YOUR BRAND
b T AS POLISHED AS
. . YOUR LISTINGS.

Headshots
Branding
Events

combines the
functionality of a robust
showings management
system with built-in agent
safety and optional
self-touring capabilities.
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Try for Free Today

InstaShow

Created by real estate agents

InstaShowPlus.com

real estate agents 8778778030

Your Local Resource

Cheryl Rost

717-495-6522
cdrost@firstam.com

Homeowners LOVE
Our Home Warranties b

A AR

Home systems and appliances do brealk, so
coverage always comes in handy. In fact, nearly
half of aur members had a major home

gystem break in their first year with us.*

Contact me for details

*Based on First Amarican Homa 'Wa

state contracts January 1, 2023 - Decembes 31, 2023,

seanty first-yaar raal

firstamrealestate.com "My goal is to make

your job easier”

Phone Orders: 800-444-9030
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Janet and Chuck Sierk are not just partners in marriage but also in a thriving real estate business

/ania. Janet serves as the lead agent with eXp Realty, while Chuck plays

a crucial support role, leveraging his analytical mindset and project management skills.

For this couple, real estate
is more than a career; it’s a
reflection of the way they’ve
approached life for the past
two decades: as a team.

“Real estate isn’t just a
business for us,” Janet says.
“It’s a lifestyle.”

Together, they’ve built a
dynamic partnership that
combines their strengths to
better serve their clients and
balance their family life.

From Flipping Houses to a
Thriving Career

Janet and Chuck’s real

estate journey began in
2002, not long after they met
in Columbia, South Carolina,
and later married in 2003.
Chuck flipped his first
property in Shippensburg,
Pennsylvania, and used the
proceeds to buy Janet an
engagement ring. This first
successful flip sparked a
realization for Chuck: real
estate could be a viable path
forward, combining his

love of problem-solving
with a hands-on approach
to investment.

As Chuck honed his skills in
evaluating properties and
overseeing renovations,

he saw an opportunity for
Janet to expand their efforts.
Recognizing her natural
talent for sales—at the time,
Janet was excelling as a
jewelry salesperson—Chuck
encouraged her to pursue
real estate.

“You're fantastic at selling
jewelry,” Chuck recalls telling
her. “Why not sell the houses

I'm flipping?” Janet earned
her real estate license in
2005, and the couple never
looked back.

Chuck’s background in
engineering also played a
significant role in shaping
their approach. “I’'ve always
been detail-oriented,” Chuck
says. “My engineering

training taught me to look
for patterns, think critically,
and make decisions based
on data. That’s been
invaluable in real estate,
whether it’s analyzing
market trends or structuring
deals creatively.”

While Chuck focuses on
logistics and ensuring every

step of the process is carefully
planned, Janet brings her
intuitive people skills to the
table. “Janet has this amazing
ability to read people

and smooth over tough
situations,” Chuck says.

One such example stands
out. Janet recalls working
with a couple who were

R . "
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hesitant to make a major
decision during negotiations.
“I could tell they were
overwhelmed, so I took a
step back and asked them

to share their concerns. By
listening and empathizing, I
helped them feel confident
about their decision.
Sometimes it’s not just about
the numbers—it’s about
connecting with people.”

“It’s like two brains solving
the same problem from
different angles,” says Chuck.

Serving Seniors with
Lancaster Estate Solutions
While their work with eXp
Realty is a cornerstone

of their career, the Sierks
also run Lancaster Estate
Solutions, a concierge-style
service that helps seniors
transition to retirement
living. Janet recently

earned her SRES® (Seniors
Real Estate Specialist®)
designation, further
solidifying their commitment
to understanding and
addressing the unique needs
of older adults.

The business grew out of
their experience assisting
Chuck’s parents through a
difficult downsizing process.

“It was overwhelming for
them,” Chuck says. “We
realized that many seniors
face similar challenges
and often don’t have the
resources or support to
handle it on their own.”

Lancaster Estate Solutions
offers comprehensive
services, from decluttering
and packing to connecting
clients with movers and other
professionals. “We’ve built an
incredible team that provides
white-glove service,” Janet
says. “Our goal is to make

66

Everything we
do is rooted in
partnership.
And that
partnership

is what keeps
us moving
forward.

’

Over 90%
Satisfaction
Ranking

Personalized
Lending Options

Innovative Technology

IDEAL
IM MORTGAGE

GROUP

the transition as smooth and
stress-free as possible.”

Chuck’s analytical nature
helps him approach this
work with precision, from
assembling the right team

to mapping out timelines
and ensuring nothing

is overlooked. Janet,
meanwhile, excels at building
trust with clients and helping
them navigate the emotional
aspects of moving.

“It’s not just about selling

a house,” Chuck says. “It’s
about supporting people
emotionally and logistically
during a major life change.”

Balancing Business

and Family

With a 15-year-old son,
Charles, and a Golden
Doodle named Ernie, the
Sierks are intentional about

OWE
YOUR CLIENTS

with Our Ideal

creating balance between
work and family life. While
much of their time is spent
networking and building
relationships, they prioritize
time together at home.

“We love food and enjoy
exploring local restaurants,”
Janet says. “It’s one of our
favorite ways to unwind and
spend time together.”

“Janet is really good at
knowing when it’s time to
step back from work,” Chuck
says. “For me, it takes effort
to turn off my business
mindset, but she helps keep
us grounded.”

The couple also enjoys
quieter moments at home,
playing board games with
their son or spending time
in the kitchen. “There are
times when we’re not real

estate agents,” Janet says.
“We know how to turn it off
and focus on each other and
our family.”

Looking Ahead

The Sierks are excited about
the future, both for their
work with eXp Realty and
Lancaster Estate Solutions.
They hope to expand their
services for seniors while
continuing to grow their
real estate business in South
Central Pennsylvania.

“Real estate is relationships,”
Janet says. “That’s what
drives us, both personally
and professionally.”

Chuck agrees. “Everything
we do is rooted in
partnership,” he says. “And
that partnership is what
keeps us moving forward.”

Christopher Fratelli

. Regional Vice President, Sales

NMLS ID #413754

2452 Noll Dr Lancaster PA 17603Phone: 717.712.4739

cfratelli@imlending.com @O
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WE ELEVATE REAL ESTATE.
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CRE ATlVE Check out our stud:o in New Kingstown PA!

SOCIAL MEDIA CONTENT VII]EUGRAPHY PODCASTING REAL ESTATE PHOTOGRAPHY

CALL OR TEXT TODAY! 717.790.1712 | NieriCreative.com | @niericreativerealestate
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Time is money. I'll save your clients both.
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I work with 30+ insurance carriers to find your clients the Lt mﬂﬂ' “i’i FEESIOMALS
right home and car coverage at the best price. - %‘ | 4-.:- o
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Joel Skundrich | Licensed Agent

Goosehead.com/joel-skundrich

(215) 268-3104 But don’t just take our word for it.
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Achieve Big Wins in 2025:
Real Estate Goal-Setting That Sticks

By Verl Workman

By February, the buzz of New Year’s resolutions often fades, but that doesn’t mean your real
estate goals should. Success in 2025 requires more than ambition; it demands clear strategies
and consistent action. Now is the perfect time to refine your focus and maintain momentum for
a thriving year.

Start by revisiting the goals you set in January. If they feel overwhelming or unrealistic, adjust
them into achievable, measurable targets. For example, aim to increase transactions by 25% in
the next quarter or add 50 new leads to your database by March. Breaking these ambitions
into smaller, actionable tasks ensures steady progress.

Client relationships are the foundation of a strong business, and February is an ideal time to
reconnect. Consider sending personalized updates, hosting a small appreciation event, or
simply reaching out with a thoughtful follow-up. These efforts not only strengthen loyalty but
also open doors for referrals and repeat business.

This is also a great opportunity to explore new markets. Use the quieter winter months to
research untapped neighborhoods or demographics. Tailor your marketing efforts to these
areas, whether it’s showcasing local amenities on social media or hosting virtual neighborhood
tours. Expanding your reach now can set you apart as the spring market heats up.

Don’t forget to invest in yourself and your team. Continuing education, like certifications or
workshops, keeps your skills sharp and ensures you stay competitive. Celebrate small wins
along the way, whether it’s hitting a milestone or improving client retention. Acknowledging
these achievements helps maintain motivation and focus.

As February unfolds, it’s

time to reassess, refine, WAL [TI{T T T F L CITTH T LE
and recommit to your

adaptability, you can turn
early-year intentions into '
a strong foundation for

success throughout
2025.

Still looking for a place to
start? Scan the QR code
in the ad and fill out the
“Find My Fit” assessment.

Scan the QR code for a FREE

demo or consultation and discover™

how WorkmanAl can take your
business to the next level!
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| Inthe world of real estate, connecting clients with the

right professionals can make all the difference. For

| homeowners in Pennsylvania and New Jersey, Joel

A S - Skundrich of Goosehead'Insurance has become a trusted
| pariner forpersonalized and efficient insurance solutions.

e -

“When clients go under contract on a
home, there are several steps prior to
closing, one of which is securing home
insurance. I make that process seamless
by offering multiple options tailored to
their specific needs,” Joel says.

Joel’s approach to insurance
emphasizes clarity, choice, and
responsiveness—qualities that align
well with the needs of real estate
professionals and their clients.

Simplifying the Insurance Process
for Homebuyers

Joel joined Goosehead Insurance with a
mission to simplify the process of selecting
home and auto insurance. Backed by
Goosehead’s cutting-edge technology, Joel
can shop policies from dozens of top-rated
insurance carriers in just minutes.

“I'm not tied to any one company,” Joel
says. “That independence allows me to
prioritize my clients’ needs, whether
it’s finding the best price, the most
comprehensive coverage, or both. My
goal is to educate clients so they feel
confident in their decision.”

This client-centered approach is
supported by Goosehead’s service team,
which is known for its industry-leading
client loyalty. This ensures that once

a policy is in place, Joel’s clients have
ongoing access to support for questions,
changes, or claims.

For real estate agents, partnering with
Joel offers an added layer of assurance
during the homebuying process. He
understands that timing is critical,
especially as home closings often hinge
on securing appropriate insurance.

“I encourage homebuyers to start
looking at insurance options as soon as
their purchase agreement is signed,” Joel
says. “By getting ahead of the process,
we can avoid delays at closing and
ensure the coverage fits the property.”

Joel’s services include comprehensive
reviews of key coverage areas, such
as dwelling protection, liability,

and personal property. He also

helps clients understand additional
considerations like flood zones, safety

features, and potential discounts for
bundling policies.

“I've seen how a well-designed
policy can save homeowners from
unexpected expenses down the line,”
Joel says. “It’s not just about meeting
requirements for the mortgage—it’s
about long-term protection.”

Building on a Strong Foundation
Joel’s passion for helping others
stems from a lifetime immersed in
the insurance industry. Growing up
in Lancaster County, Joel watched his
father run a successful State Farm
agency for over 30 years.

“Living with an insurance agent, you
can’t help but hear about deductibles,
premiums, and policies,” Joel shares.
“But it also gave me a role model and a
firsthand look at what it takes to build
trust and run a great agency.”

Joel’s journey also reflects his
entrepreneurial mindset, shaped by
experiences like managing College
Works Painting internships during
college. “That role sparked my interest
in entrepreneurship,” Joel recalls. “It

taught me the importance of discipline
and building something that lasts.”

This philosophy carries into his work at
Goosehead, where Joel’s focus is always on
long-term relationships. “At the end of the
day, it’s about trust,” he says. “I want my
clients—and the agents who refer them—
to know they can rely on me to deliver.”

Why Goosehead Stands Out
Goosehead Insurance is one of the
fastest-growing insurance distributors
in the country, and its innovative
approach is a major reason why. Clients
can use Goosehead’s Digital Agent tool
to get a custom home and auto bundle
in less than two minutes.

“This tool is a game-changer for

busy people,” Joel says. “It provides
transparency by showing multiple quotes
from top carriers side by side. Clients can
compare their options, and I'm here to
help them make sense of the details.”

Beyond technology, Joel emphasizes the
human element of his work. “Insurance
can be intimidating, but I'm here to
make it approachable. I walk clients
through their policies, answering any
questions they have and ensuring
they’re comfortable with their choices.”

More Than an Insurance Agent
Outside of work, Joel enjoys golfing,
hiking with his dog and girlfriend Mia,
spending time with friends and family
local to Lancaster in addition to weekend
get aways to explore new areas. Joel
serves his community alongside fellow
Rotarians in the Rotary club of Lancaster
by co-chairing the community committee
and actively participating in the School
District of Lancaster’s Rotary mentoring
program for students.

For real estate professionals looking

to provide their clients with a
straightforward, responsive, and
knowledgeable insurance resource, Joel
Skundrich and Goosehead Insurance
are an excellent choice.

“At the end of the day;, it’s about trust.
I want my clients—and the agents who
refer them—to know they can rely on
me to deliver.”
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