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JORDAN RIVER
MOVING & STORAGE

NW Roots CONSTRUCTION

FREMIER BUILDER ® LOCALLY | NEBRIRED ® EXCERTIOMAL DETAIL

“Where Quality & Integrity Are Priorities.”
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SECURE STORAGE | FREE VISUAL ESTIMATE
FREE BOX DELIVERY | PIANO EXPERTS | ANTIQUES & ART

24 HOURS A DAY, 7 DAYS A WEEK, NO EXTRA CHARGES!
206-236-0808 425-450-0808 877-611-0808

FULLY LICENSED & INSURED | US DOT 901418 | 391125C | HG11884 | NVOCC 021419N

WWW.JORDANRIVERMOVING.COM



. Cornerstone® ﬁ"_Esteam

HOME LENDING

local
expertise
you can trust

Cam McGinness
(425)486-3456

mcginnessinsurance@allstate.com

5208 S 2ND AVE
Everett, WA 98203

We genuinely enjoy helping others, even when there's
no direct benefit for us. That's just the way we operate.

- InstaApproved Mortgage Program
10 Day Close (yes even on jumbo loans)!

- Big Box Renovation Program
your clients can finance their own installation services from Lowe’s or
Home Depot into their loan.

- Payment Affordability Program _
market your listings to attract more buyers as they care about one thing-affordability! .Your role as a lead.lng real estate agent /\E]J
We can help you with your listings without dropping the price. is already challenging. Let me offer my

assistance to make it easier for you. M C C INnNNess \

You don't have to worry about your
h*ﬂ*“lil

WW Niles ‘ MORTGAGE ADVISOR >Zillow |"-!'" clients being my clients; I'm here to FA M I LY
23 Niles Team at Cornerstone Home Lending ﬁt‘:ﬁ' i support you. Feel free to reach out to

FIVE STAR 206.949.4326 Direct | TheNilesTeam@Houseloan.com Google et e ——————

B * NMLS 357455 | CO NMLS: 2258 * Equal Housing Lender Rk

_— i

me if you need any help. INSURANCE
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If you are a Real Producer then you“?,"i
* qualify for Ownershlp 5 72

FLOOR COVERINGS

W lilonadinal

Your Flooring Partner

0’0’0

= Ilstlngs with
‘new floors!

All types of flooring,
many installed within days

Custom solutions for every

(‘Take your Utle‘&'?escrow relatlonshlp to room & TN

k the NEXT:leveI You have earned it!

CHRIS AND ANDREA HANSEN, OWNERS

PU G ET S OUND
Randy Cornwall J.D., PRESIDENT FLOOR COVERINGS INTERNATIONAL
RJCornwall@NexTitle.com | 206.713.5501 | NexTitleJV.com HELLO.SEAEAST@FCIFLOORS.COM (425) 229.8529

0% financing for 1 year

Licensed, insured
general contractors




) JCC CONCIERGE

We're dedicated to
helping you capture
more listings!

JCC Concierge offers a seamless,
end-to-end solution that empowers
homeowners to enhance their
property today and pay only when it
sells. JCC Concierge is a one of a
kind, hassle-free service that has
won agents more listings and
helped homeowners sell their homes
for an average of $163,557 more
profit.

Simple Process
W

Schedule
Intro Call

@

Schedule Home Visit
to Prepare Property
Condition Report

©

We Present Max Profit
Analysis & Project
Proposal with you

O

We manage and
complete the
project!

AS-1S VALLE REPAIR COST SALES PRICE
$425,000 $126,500 $635,000
ADDITIONAL OWNER PROFIT
$683,500

L & & & & ¢

It was incredible that my house went mutual after
only 3 days on market!! I'm grateful for Scott and
his JCC Concierge Team for making the house
look great, they really never missed a beat! They
even paid for my housing and living expenses to
help bridge the time gap! | would definitely
recommend Scott and the JCC Concierge Team,
they'll take good care of you!

Concierge
ReDefined

Owner Profit Guarantee

On Budget Guarantee
Speed & On Time Guarantee
Local Project Manager

$0 Up front cost

No Program Limitations

(I IR R <

100% Paid at Closing

Scope can include: Cure or Pay

Mortgages, Living Expenses, Rental
Deposits, Moving & Storage Fees &

More!

66

JCC Concierge has
become an excellent
resource for our team. It's
a great way to add value
to your client's experience
and offer them an extra
level of service.

Brian Alfi

Windermere Shoreline

66

They make the process
simple; it takes no money
out of pocket and they
handle all issues. It's a
process | can trust for my
clients because | know it will
be a beneficial outcome.

Nolan Vance
Concierge RE Partners

Reserve this exclusive offer for an

upcoming listing!

Free Prope
Ct:nditiun’l,!er;zrt

Complimentary
Staging

Guaranteed
Results

LECHERITTY EStiMEss Google Rating

£ -448- 2
 425-448-1600 A+ gating IR S & S

] scott@jccmove.com @ jccconcierge.com >

BEB.




Mike Colagrossi

Branch Manager | NMLS # 60242
M: 425.223.1997
mikec@loandepot.com
https://www.loanDepot.com/mikec

Augie Bukowski

Branch Manager | NMLS # 107696

M: 206.380.9989
abukowski@loandepot.com
https://www.loanDepot.com/abukowski

About Loan Depot NW Group

With years of combined experience, the Loan Depot PNW team brings unparalleled expertise in the mortgage industry. Michael & Augustus are
dedicated to working closely with both real estate agents and clients, offering personalized solutions and exceptional service.

Why Loan Depot PNW Stands Out:

e Deep Industry Knowledge: Our team has extensive experience in navigating the complexities of the mortgage landscape. We leverage our
expertise to provide accurate, timely, and reliable advice tailored to your unique needs.

e Collaboration with Real Estate Agents: We value the role of real estate agents in your home-buying journey. Our collaborative approach ensures
that all parties are aligned, making the process seamless and efficient. We prioritize clear communication and quick responses to keep
transactions on track.

e Customized Loan Solutions: Whether you're clients are first-time homebuyers or a high end repeat buyer with a comlex loan, we offer a range of
loan products designed to meet their specific requirements.

o Local Expertise: As specialists in the Pacific Northwest market, we understand the regional nuances that can affect your mortgage options. Our
local knowledge helps us anticipate challenges and seize opportunities unique to this area.

¢ Exceptional Customer Service: From your initial inquiry to the final closing, our team is committed to providing a high level of service. We pride
ourselves on being responsive, transparent, and supportive throughout the entire process.

Start Your Home Journey with Confidence

Experience the Loan Depot PNW difference today. Let our dedicated team help you turn your homeownership dreams into reality with expert
guidance and personalized solutions.

Meet The Team

PROFILES
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If you are interested in contributing or nominating
REALTORS® for certain stories, please email Shea at
Shea.Robinson@N2Co.com.

Molly Seefried

Production Manager

Jeff Connor
Closing Manager

Nicki Syson
Client Relations

425-344-6021
mseefried@loandepot.com

(509) 592-3812

nsyson@loandepot.com .
jeffconnor@loandepot.com

a
’oan ’ep0t g 222 3rd Ave S, Edmonds, WA 98020 9 mikec@loandepot.com 425-223-1997

NMLS# | 74457

More Options. More Coverage. Less Hassle.

Realtors, your clients trust you to guide them to their dream home - let us
help you protect it. As an Independent Insurance Broker, we offer a wide
range of carriers to find the perfect fit for every homeowner. No
one-size-fits-all policies here. Just customized coverage that meets your
clients’ needs without breaking the bank.

Partner with us and add value to your services by simplifying the insurance
process for your clients. Let’s work together to protect what matters most.

Contact us today to learn how we can streamline the insurance process for

you and your clients.

INSURANCE

AUTO - HOME - LIFE - BUSINESS

INSURANCE BROKER

PROSTAR ADVISORS
CHRIS VARGAS | (425) 948-1768 BRIAN WOLFE | (425) 200-0685

Chris.Vargas@ProStarlnsurance.com Brian@ProStarlnsurance.com

KRIS JACKSON | (425) 279-5328
Kris.Jackson@ProStarlnsurance.com

10308 NE 183rd ST NE Bothell, WA 98011
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BUILDER/DEVELOPER
The Cottage Company
(206) 525-0835
cottagecompany.com

CLEANING SERVICE

Angel’s Cleaning Service NW
(425) 918-2470
angelscleaningservicenw.com

CUSTOM BUILDER
AR Homes Inc.
(425) 681-2097
a-rhomes.com

NW Roots Construction
(253) 212-5182
nwrootsconstruction.com

Thomas James Homes
(877) 381-4092
tjih.com/pacific-northwest/

DOWNSIZING/ESTATE SALES
Caring Transitions of Mill Creek
(206) 739-7510
caringtransitionsmillcreek.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Ascent Wealth Solutions
(425) 766-5790
ascentwealthsolutions.com

FLOORING

Floor Coverings International
(425) 541-1550

fcifloors.com

HOME / REAL ESTATE
INSPECTIONS

Highland Home Inspections
and Inspector School

(253) 376-6659
highlandhomeinspect.com

Key Inspection Services, LLC
(800) 748-8766
keyinspectionservices

Pillar to Post Home Inspectors

(425) 886-5435
ashbeckteam.pillartopost.com
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HOME INSPECTION
Hastings Home Inspection
(206) 366-5364
HastingsHomelnspection.com

HOME REMODELING
Emerald City Construction
(425) 502-8174
emeraldcitybuild.com

HOME UPDATES
JCC Concierge
Paid at Closing
(425) 448-1600
jccconcierge.com

INSULATION CONTRACTOR
Stone Insulation Services
(425) 894-6387
stoneinsulation.services

INSURANCE

ProStar Insurance
Chris Vargas

(425) 948-1768
prostarinsurance.com

INSURANCE AGENCY
McGinness Family Insurance
Cameron McGinness

(425) 341-9595
agents.allstate.com/cameron-
mcginness-everett-wa.html

MORTGAGE

Adrian Webb Mortgage Advisors
(425) 658-8600
teamwebbloans.com

Cornerstone Home Lending
Ryan Niles

(206) 949-4326
nilesteam.com

DNA Creates (Seattle)
(206) 770-9615

Guild Mortgage
Casey Oiness Team
(206) 817-8979
guildmortgage.com

Loan Depot

Mike Colagrossi

(425) 223-1997
nfmlending.com/loanoriginator/
michael-colagrossi/

The Fraioli Team
Cindy Fraioli

(425) 785-8202
ccm.com/Cindy-Fraioli

Wallick & Volk, Inc
Bryan Brzeg

(206) 859-9560
wvmb.com

MOVERS

Rainier Overseas Movers
(206) 462-3628
rainieros.com

MOVING & STORAGE

Jordan River Moving & Storage
(425) 450-0808
jordanrivermoving.com

OUTDOOR LIGHTING

Outdoor Lighting Perspectives
(425) 278-4101
OutdoorLights.com/North-Sound

PAINTING

Novo Painting &
Property Services
(206) 789-1264
novopainting.com

PAINTING: INTERIOR/EXTERIOR
All Covered Painting

(206) 682-7110
allcoveredpainting.com

PROPERTY MANAGEMENT
Enclaves

(425) 521-7706

enclaves.us

REAL ESTATE MEDIA
Peak 3 Visuals

(253) 561-1172
peak3visuals.com

REAL ESTATE
PHOTOGRAPHY & MEDIA
FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

Freestyle Production
(425) 802-6140
freestyleproduction.com

Pics By Pix RE Photography
(206) 859-9659
picsbypixphotography.com/
realestate

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

Suncadia Real Estate Company
suncadiarealestate.com

TITLE & ESCROW
NexTitle Puget Sound
(425) 440-6580
nextitle.com

WFG National Title
(425) 453-8880
WEFGtitle.com/washington

FOCUS=D

MEDIA COLLECTIVE

USE PRO




Meet
The

Team

Shea Robinson Lindsay Rucker-Robinson Carl Roe Jenny Hart Danowski
Owner Owner Publishing Assistant Writing & Editing
Shea.Robinson@n2co.com ads_seattlerp@n2co.com

Barbara Pearson Kaitlyn Neitman Jessica Ronzo Heather Mitts
Freelance Writer Freelance Writer Social Media Social Media

Rachael Ann Dru Solberg Melinda Wong Jackie Phairow
FOCUSED FreeStyle Pics by Pix Real Photography
Media Collective Production Estate Photography

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

DISCOVER A NEW WAY.

A fresh
approach

to paint.

ity impact on Ir

NOVO

PAINTING OPERTY SERVICES novopainting,com
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Follow Us On
Instagram
and Facebook
to Stay in

the Loop!

Tag us in your posts and
let’s help each other grow!

You should follow us on Instagram,
@seattlerealproducers! Then we
can follow you, and everybody
wins! Scan the QR code.

- Hastings Home
R a2 i I Inspection

rentals Sy SeLany - .

q Buy Peace of Mind

into

_ peiy . Qualty inspections by

4 it easy. inspectors who care.
— B : Ask about our Buy Back Guarantee

. 425.521.7706 Full service property
info@enclaves.us management for vacation
@& www.enclaves.us and investment properties. “ gwmm

Sarah Carter

ofnan)
PEAK 3 55{,?;,!; e
VIS UALS PODCAST E-

WE'VE HELPED MARKET OVER
OF REAL ESTATE USING

THE POWER OF QUALITY MEDIA w

Learn how we can
help'you level up your

(& ¥ .
R
— ke 3 =

e R T R

(Z33) 3611412 Same Brand, New Reach — Tune in for free today

dennis@peakIvisuals.com

Apple Podcasts LISZENCN e Spotify Sﬁon music

wanw. peak3visuals.com
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OLP

OUTDOORLIGHTING

PERSPECTIYVES®

Locally Owned & Operated

_l LANDSCAPES )

I~

Closings
Y ey T W7 & inasfew

TRANS ORM YOUR" TN oW

Wlf‘h OUTDUOR LIGHTING | PERMANENT ROOFLINE ' Trust et get It done

For over 20 years, Qutdoor Lighting Perspectives has been transforming
rt design, impeccable instc

safety and security to your home for years to come.

M HERE TO SCHEDULE A

APLIMEMTARY D SULTATION = 2 i i
® 425-406-3383 With banks facing instability, we want to
3 I i | assure yvou that our fast and secure process
@® OutdoorLights.com B 00 remains the same. Our tearn is dedicated to
closing quickly for your clients while instilling
confidence every step of the way.

We're proud to back this with closings in as
few as 8 days. Whether your clients have found
their dream home or are starting the house
hunt, work with us to break through

the market's uncertainty.

ALL COVERED

ALL GOVERED PAINTING CONCRETE COATINGS

Interior & Exterior Commercial & Residential

Contact us to learn more.

Cindy Fraioli
Sales Manager

NWHLS363088 THE FRAIOLI TEAM

D 425.364.4608

M 425.785.8202 CROSSCOUNTRY MORTGAGE™

F 425364.4610
E cindy@thefraiolitearm.com
W ccm.com/Cindy-Fraioli

EAFIAEEE FATII:IS WALKWAYE

) ; » 1000 Dexter Avenue N Suite 310, Seattle, WA 98109 Equal Housing Oppartunity. All loans subject to underwriting approval. Certain
ALLCOVEREDPAINTING.COM » 2 4110 ALLCOVEREDCC.COM - 20 BBZ.02 restrictions apply. Call for details. All borrowers must meet minimum credit score, loan-to-value, debt-to-income, and other requirements to qualify

for any mortgage program. CrassCountry Mortgage, LLC NMMLS3029 NMLSI58276 (www nmisconsumeraccess.org)

L O Eiarycirificy
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PUBLISHER’S NOT

Welcome to the February issue
of Seattle Real Producers! We are
excited to bring you another amazing
issue and shed light on the best and
brightest in real estate. Honestly
it feels surreal to say that we’re
already in the second month of a
new year. 2024 was by no means an
easy year. While it might not have
yielded the results that many of those
in real estate had hoped for, our
group of Real Producers managed
to find incredible success. The top
500 agents in King and Snohomish
county produced over 21 Billion in
volume and over 15,000 transactions.
Those are staggering numbers
considering the market conditions.
Which leads us to ask the big
question, what qualifies as success? How

18 - February 2025

-

does each individual broker look back
on 2024 and evaluate their year?

We ask brokers that on a weekly basis
and there is no right answer, but what is
important to the individual or the team.

In 2025 we will continue to highlight
those who have earned it through
hard work, nomination and those who
positively impact those around them

Here at Seattle RP there is a criteria
for becoming a “Real Producer”, but
when it comes to who is featured
and when, that part comes from
nomination from fellow brokers and
real estate professionals. If there is a
broker that you respect, gives back to
the community, leads by example or
has an incredible story, let us know!
The more people who have their story
shared, the more inspiration we can

JORDAN RIVER

V3 M STORAGE
R, OVING &

s d-Nhere @fy &‘grilfﬂ‘lﬂ!-iﬁn f .
- i Ut .

share and the stronger community we
can build together.

This month is no different as we take
a look at some amazing people who are
paving the way in real estate.

Keep an eye out for some impactful
events coming in 2025 as we’ll continue
to bring our community together for
collaboration and value.

Lastly, make sure to check out
our Preferred Partners page. Our
hard working group of partners are
the reason we are able to print this
magazine every month and put on top
tier events.

Keep an eye out for the next event
invite and we’ll see you there!

Warm Regards,
Shea Robinson

15+ Years of

Expert Cleaning

o 7

House
Cleaning

We value our
cleaning
professionals
and maintain
the most
qualified team

of experts. i
We provide all o
cleaning - <
supplies and # .
equipment for adin O’
a Worry—free = *J"“# A Post-Construction
experience. ‘ O -

9
Churches
L1+
=
Commercial
Cleaning

SERVICE

CLEANING

Move-In/Out
Cleaning

™

UNLOCK YOUR FULL POTENTIAL
WITH STRATEGIC FINANCIAL ADVICE

Are you a top-performing real estate agent
looking to maximize your financial success?

Owr export advisers specialize in providing tailored financial
siratogies that align with your uniquee goals and needs.

Why Choose Us?

= Customared financial plans designed for high achéevers

= Expert gusdance to opfimize your eamings and
investments

= Provon straftegies to holp you achiove kong-tenm
financial security

Take control of your financial future today. Partner with
us flor strategic inancial advice that propeds you to the
nact kvl

Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

Let's talk!

Reach out to the publisher
of this magazine today.

CONTACT US NOW AND START YOUR JOURNEY TO
FINANCIAL EXCELLENCE!

[:i] REAL PRODUCERS

FERhANDD POHINA o
FRAWE BUSICHIO

Draic Weslth
R
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Hi, my name is Melinda!
My specialties and services
include:

 Real Estate Photography "
o High-quality, Hand-edited F&
photos
© Drone Photography
e 3D Matterport e Video
 Reels e Twilights
* Professional Headshots
o Lifestyle and Family Shoots
| take pride in providing outstanding customer service
and would love to help you with your next listing!

Receive a full marketing kit with every order:
 Branded and Unbranded Websites

e Printable Flyers  Teaser Videos

 Social Media Tiles

Visit my website to see new bundles.

206-859-9659
picshypixphotography.com

LR Fatessionals

: ...;: m -’i-. .':.I~

At Highland Inspection Services, we offer
investigative home inspections followed up
with high-quality inspection reports that are
on time and easy to read—going above and
beyond for our clients so that they can close
on a home with confidence.

Contact us today to request an inspection.

HIGHLAND

I highly recommend working with the inspectors at Highland Home Inspections! | have referred INSPECTION SERVICES
many clients to them and have been so impressed with the level of service and industry SEWER SCOPES « THERMAL IMAGING
knowledge they provide. No stone goes unturned during their inspections, their reports give me

and my clients the information needed to have strong negotiations and a clear mind for the home

buying process. | especially appreciate that they have a quick turnaround time for pre-inspections Il Hb (253) 376-6659

during this competitive market! -Laura A. | L highlandhomeinspect.com

THE UPLANDS 55+

SUNCADIA’S FIRST 55+ COMMUNITY

The Uplands Collection by Landed Gentry Homes
is designed for easy living and buying. True to
the Northwest aesthetic of natural stone, exposed
beams and board and batten siding, these semi-
custom homes provide all the quality and beauty
of a custom home — but simplify the process with
ready-to-go floorplans and a curated selection of
finishes tailorable to your taste. Six plans range
from 1,987-3,000 sq ft, all designed for sunny,
indoor/outdoor living. And each quarter-acre
setting is thoughtfully sited for privacy.

for illust
ted. Obtain the
y. Listed with S

MEET THE TEAM

Two Suncadia specialists and two Landed Gentry
professionals come together as a dedicated team,
united by their passion for The Uplands 55+
Collection. Each member brings deep expertise in
the homes, the process, and the unique lifestyle this
community offers. Their goal is to simplify your
experience, giving your clients more time to embrace
the mountain life they love.

it befor
al estate broker. €



NOTABLE HOME

Building Trust Through

HARRISON
STREET

Lynn Crane’s Unique Story of
Neighborhood Success

When it comes to real estate, few agents can say they’ve showcased her market expertise but also strengthened her
managed three simultaneous listings on the same street—let deep community connections.

alone in their own neighborhood. For Lynn Crane, a seasoned

real estate professional and long-time resident of the Issaquah Timing and Opportunity

Highlands, this summer brought an extraordinary opportunity. “It was very unique timing to have three luxury listings all
With three luxury listings on Harrison Street, she not only on the same street at the same time,” says Lynn. “Certainly

Building Dreams into Reality.
EMERALD CITY o RS S s e (L
CONSTRUCTION ' 455 502.8174 | www.EmeraldCityBuild.com

ra
»
e a
9
»
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convenient for me, as I also live on the same street.” For Lynn,
the timing wasn’t entirely coincidental. These families—
neighbors she’d been in touch with for years—decided summer
2024 was their time to sell. With her intimate understanding
of the market and personal ties to the community, Lynn turned
this serendipitous moment into a strategic opportunity.

By marketing all three homes together, she was able to
emphasize their unique qualities while ensuring they didn’t
compete directly. “Each home was going to appeal to different

buyers,” Lynn explains. “It was a great opportunity to showcase
them collectively while tailoring my approach to highlight their
individual strengths.”

Building a Local Presence

Lynn’s success isn’t just about timing—it’s about years of
dedication to her community. Having lived in the Harrison
community for seven years and in the Issaquah Highlands
for over 20, she’s deeply rooted in the area. “Most of my real

ir

estate transactions happen within this neighborhood,” she
shares. “I pride myself on being the Highlands expert and
have grown my business very organically by building my
referral network right here.”

Her strategy combines organic relationships with targeted
farming. From attending community events to staying active
on social media, Lynn ensures she’s always visible and
available as a resource. “I want the entire community to know
that I am their go-to resource for real estate questions along
with anything home-related,” she says.

 [ER gy i L

Creative Marketing for Distinctive Homes
Representing three homes on the same street posed a unique
challenge: How do you ensure each listing stands out? For Lynn,
the solution lay in creative marketing and memorable events.
“One home was very modern with a pool, another was a
beautifully-designed Stuart Silk Craftsman, and the third was a
custom home on a greenbelt,” Lynn describes. She hosted street
parties with taco trucks and coordinated multi-home open
houses, allowing potential buyers to tour all three properties in
one visit. “I partnered with agents in my office to ensure each

nery TTeREE T Fﬂtm-r'_.“"_‘ e

-
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listing received full attention, and I could personally connect
with buyers at all three locations,” she adds.

These events not only showcased the homes but also
attracted neighbors and future sellers. “Every open house is an
opportunity to invite neighbors,” Lynn notes. “It’s also a chance
to inspire future sellers by letting them visualize their own
home being listed.”

Navigating Challenges

Managing multiple listings in one area could seem daunting,
but Lynn saw it as an advantage. “The benefits outweighed any
challenges,” she says. “Multiple homes on a street can actually
aid in the selling process by giving buyers options and helping
them see value.” She highlights the Harrison community’s
diverse architectural styles and stunning views as key selling
points that appealed to buyers.

Advice for Agents

For agents looking to replicate her success, Lynn offers

this advice: “Get involved! Be present and active in the
neighborhoods you wish to farm. Stay top of mind and

be a resource for everything home-related.” By building
relationships and maintaining visibility, agents can position
themselves as trusted experts in their communities.

A Joyful Opportunity

For Lynn, hosting these listings wasn’t just work—it was a
joy. “I absolutely love hosting parties,” she says. “It gives me
a chance to showcase my beautiful listings and connect with
neighbors. Every listing is an opportunity to get hired by
your next seller.”

26 - February 2025

Lynn’s story exemplifies how dedication to community,
strategic marketing, and a personal touch can turn a unique
scenario into a career highlight. Her approach is a testament to
the power of local expertise and building genuine relationships
in real estate.

WALLICK & VOLK'S
CASH TO WIN PROGRAM

Two ways to win:
1. Submit a cash offer with our cash!

2. We’'ll buy your client’s house in cash to
allow them to buy first and sell later!
Free up their DTl and equity. List it after
they move out!

Contact Bryan Brzeg at
206-859-9560 to learn more!

Also Offering Loans Up To $30 Million Bryan Brzeg

Mortgage Advisor
MMLS #2040912 | WA MLO 2040912

CL-157057% | Wallick & Violk, Inc. NBLS #2973 | AZ MLO 1050203 | AZ BK 0018295 | Licensed by the Dept. of Financial bryan.brzeg@'uwm b.com
Protection and Innowvations under the California Residential Mortgage Lending Act. License 84130785 | OR ML 14859
Lﬁ Thiz iz not a commitment to lend or extend credit. Equal Housing Lender. ‘
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BEGINNING AGAIN

H

Imagine being working parents and due
to an illness, job loss, or injury, losing
hours at work and not being able to
make rent. Not only do you lose your
home, you lose all your belongings,
without the funds to put items into
storage. It happens daily in the Seattle
area and these homeless families are
invisible to many of us. Homelessness
continues to grow in Seattle due to
rising housing costs, and the pandemic
exacerbated already overloaded social
services and limited affordable housing.
After living in shelters and working
with a social worker, families work
hard to secure housing and move into
a space with no beds to sleep on, no
table to sit at, and no cookware with
which to prepare meals. With little
extra money and maybe only a bus pass
for transportation, moving donated
furniture is difficult or impossible.
In 2009, Treger Strasberg recognized
this service gap and founded Humble
Design, a nonprofit that is now in five
cities, including Seattle.

From Empty Houses to

Welcoming Homes

Humble Design serves individuals and
families emerging from homelessness
- including many single moms and

28 - February 2025

UMBLE
DESIGN

SUBMITTED BY SEATTLE CHAIR OF HUMBLE DESIGN, LADEANA HUYLER
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veterans — by transforming empty
houses into welcoming homes using
donated furniture and recycled financial responsibility seriously. In
household goods. Since 2009 we’ve 2022, of every dollar donated,.86 cents
created more than 3,000 humble homes went to our program and we have a
for more than 8,000 individuals from 9 4-star rating on Charity Navigator.

million pounds of donated and recycled
furnishings. We take recycling and

af )

N

Putting Together Humble Homes
and a Day of Joy
Humble Design partners with local
social services and domestic abuse
organizations to identify families who
can best benefit from our services.
Families we serve have recently moved
into a home they have worked hard to
secure. Once our social services partner
makes a referral, our team meets with
the family to assess their needs and
preferences and measure the rooms.

Next, our staff and volunteers source
items from our warehouse of donated
and recycled furnishings - selecting
furniture, kitchenware, toys, bedding,
and décor. Everything is packed into a
truck by staff and volunteers. Next, we
host a Day of Joy to move furnishings
in and put together a humble home in
a single day!

A Day of Joy is hosted by a team
of 5 to 10 volunteers sponsored by a
generous donor and is the ultimate
teambuilding, heartwarming experience
for you and your colleagues, family, and
friends. It is how I became involved in

Before
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Humble Design as a volunteer and later
as Chair for Seattle’s Board.

When we welcome the family back
into their humble home, lives are
changed - children will sleep peacefully
in their beds and families can cook and
gather around a table. Joy is experienced
by all involved.

Creating Hope
Humble Design does more than provide
beds and home furnishings — we set
families on a course toward a hopeful
future. When a family has a good night’s
sleep, they feel restored and rested for
work and school, and they have a sense
of dignity and pride. They share with us
that this helps them strive to improve
their lives and keep their new homes.
Nationwide HUD statistics show up to
50% of those who get housed each year
return to homelessness within the year.
Our follow-up data shows more than
96% of those who receive our services
are still housed one year later. What
we do is unique and stops the revolving
door of homelessness.

30 - February 2025

Before

After

We are Grateful for the Sponsors who
Help us Fulfill our Mission

Antica Farmacista
Armadillo and Co. rugs
Article Furniture

Ervet bedding

JAS Design Build
Northwest Harvest
Pottery Barn Kids
Prologis (warehouses)
Queen Anne Frame & Gift
Real Producers

Ridwell

Seattle Staged to Sell & Design
Serta/Simmons mattresses
Third & Wall Art Group
Thrive

U-Haul

Underdog Sports Leagues
UpWest

Wayfair

Women United Seattle
Zulily

Donate and Reserve a 2025 Day of Joy
We hope you are inspired and will
consider a donation. Humble Design
Seattle needs financial support to sustain
our services in Seattle - funds are
required for staffing, transportation, and
warehouse costs. Your generosity will
allow us to keep individuals, families, and

CONTACT
us!

A 4

veterans in King County in their homes
and on a path toward long-term stability.

Please consider sponsoring a 2025
Day of Joy or a series, or donating at the
level that is meaningful for you. If your
organization provides grants, we’d be
honored to be considered. I hope we get
to meet at a Day of Joy soon!

To learn more, go to www.humbledesign.org/seattle.

To get in touch, email seattlechair@humbledesign.org.

To donate, go to https://secure.givelively.org/donate/humble-design-inc/
humble-design-seattle-capital-campaign.

To view the Seattle impact report, go to www.humbledesign.org/

seattle-2022-impact-report.

To learn more about the Day of Joy, go to
www.humbledesign.org/seattle-sponsored-day-of-joy.
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Discover

Thornton Creek

Commons

— an artfully crafted, thoughtfully
designed, gated community of nine high
performance, Built Green 5-Star/Net Zero
possible homes in Northeast Seattle, a
three-block stroll along tree-lined streets
from the farmers market, library, grocery, . p g
brewpubs, bakeries, hardware store, post e — [
office, bus and light rail transit. This urban - =

refuge includes a permanently preserved o & e g Y = df
1% acre private park, off leash dog area, - _ E— — e —— FR::ST YL:
firepit, and gardens. Each secure garage PP TN fe o

includes Level Il EV charging. Learn Wi i Lo SR TN R .

more about Thornton Creek Commons — i ; ' /nS,OII’e. Em,O O Wel’. Cl’ea te.

a special ‘pocket neighborhood’ offering

. . o 5 ARV LU Tyt M P T T RN ':..S"Ir;'.i- YOUR MARKETING PARTNER FOR PHOTOS, VIDEO, & MATTERPORT
stunning architectural design in a 4P e T Gl T 2. N 2 g

walkable, secure, streamside setting. ALK o i #25 Win more listings by delivering the best marketing presentations
Move in ready homes now available. b A \ NS ,'_ e T N FL g and selling strategies for their home.

team@freestyleproduction.com | 425-802-6140

DON'T JUST GROW. EVOLVE. BR{GCES A 1 eTe [1leg d]e] i Rete])y



ONSOR SPOTLIGHT

lransitions

OF MILL CREEK, EVERETT, AND SNOHOMISH

Personal Service to Ease Life’s Transitions

WRITTEN BY DAVE DANIELSON

In life’s most challenging moments, having someone to lean on makes all the difference.
For families navigating the complexities of estate sales, downsizing, or relocation,
Caring Transitions of Mill Creek, Everett, and Snohomish is that supportive hand. At
the heart of this business is Christine Visser, President and Owner, who has made it her
mission to provide a white-glove service during some of life’s most stressful situations.

Christine has owned and operated the
Caring Transitions franchise serving Mill
Creek, Everett, and Snohomish counties
for nearly four years. The nationwide
franchise, established in 2006, offers an
all-inclusive service to assist individuals
and families in transitioning to a new
home, handling estate liquidations,

and managing the process from start to
finish. Christine’s personal connection
to this work and her rich professional
background make her a perfect fit for
this line of business. “I was drawn to
Caring Transitions because of my own
experience,” Christine explains. “When
I'was 19, Ilost my dad, and I was his
executor. My father was a hoarder,

and it took me six months to liquidate
his home completely. That experience
opened my eyes to the emotional

and logistical challenges of handling

someone’s estate, especially when
emotions are high, and memories are
deeply embedded in every item.”
Christine’s background in
merchandising and procurement—
working with major retailers like

Costco—gave her the sharp eye needed
to assess the value of items within

a home. She’s able to balance the
emotional weight of possessions with
their practical, monetary value, making
her a trusted advisor in what can often

A

be an overwhelming situation. “I can go
into a home and quickly assess where

the real value is. Whether we’re working
on liquidating items or preparing the
home for sale, we offer an individualized,
caring approach,” she says.
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Caring

#,™ Transitions.
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White-Glove Service with

a Personal Touch

Caring Transitions is known for its
comprehensive approach. “We’re a
one-stop shop,” Christine says proudly.
“We handle everything—packing,
relocation, estate liquidation, and

even cleaning. We take the home

from cluttered to ready-for-sale.” This
seamless service includes coordinating
donations, managing online auctions,
and even rehoming beloved pets. Their
attention to detail allows families to
focus on what matters most during these
challenging times—healing and moving
forward. “We help clients pack up their
belongings, move them to their new
homes, and settle them in,” she explains.
“We even hang up their old pictures in
the same places, making the new space
feel like home right away. Then, we go
back to the old property and take care of
everything there—liquidating, cleaning,
and making it ready for listing.”

This full-service model removes the
burden from clients, many of whom are
dealing with emotional stress, health
issues, or the grief of losing a loved one.
But what sets Christine’s team apart
isn’t just their efficiency—it’s their
compassion. “I like to tell my clients that
we’re like daughters for hire. We treat
them with the same care and attention
we would give our own families,” she
says. “We’re often helping people at
some of the lowest points in their lives,
and we really make it personal. The
gratitude they express—that relief on
their faces when they realize they don’t
have to carry this burden alone—is what
fills my cup.”

The Team Behind the Magic
Christine’s business is growing, and
with that growth comes a larger team of
dedicated employees. “I'm ramping up,”
she says. “I currently have 13 employees,
but we’re moving toward 20 soon. We
have multiple teams that can run jobs
simultaneously, primarily throughout
Snohomish County.” A Director of
Operations helps keep things running
smoothly, but Christine’s hands-on
approach ensures every client feels
cared for and supported.

As members of the National
Association of Senior & Specialty

Move Managers (NASMM) and
certified relocation transition
specialists, Christine and her team
are specially trained to handle the
unique needs of seniors and families
in transition. From managing
downsizing moves to preparing
estates for sale, they are equipped to
handle it all, and they do so with a
level of integrity and professionalism
that has become their hallmark.

Family and Community at the Core
Christine’s dedication to her business
comes from a deeply personal place.
“What we do is so personal,” she
shares. “We’re helping people through
some of the toughest moments in their
lives. To be there for them during that
time is a privilege, and I think that’s
something that my team and I never
take for granted.”

Her business is also a family affair.
Christine’s husband, Dirk, is her go-to

handyman, and her children, Nico and
Riley, often accompany her on jobs.
“We’re a small family business,” she
explains. “My kids are learning so much
about compassion and hard work by
being involved.”

When they’re not working, the Visser
family enjoys hiking and traveling,
particularly exploring the U.S. National
Parks. “We love being outdoors,”
Christine says. “Nature is our escape,
and we’re working our way through as
many parks as we can.”

A Business Built on Compassion

For Christine, the most rewarding part
of Caring Transitions is the chance to
make a difference in people’s lives. “I
love seeing the look on my clients’ faces
when we take that stress off their plate,”
she says. “When you help someone
transition from chaos to calm, it’s
incredibly fulfilling. That’s what drives
me every day.”

Christine Visser,
President and Owner.

Contact Caring Transitions
of Mill Creek, Everett, and
Snohomish today by calling
206-739-7510.
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WFG provides you with all the

expertise, talent and resources
you need for the best real estate
experience possible. We stay fired
up because we love showing our
clients that home buying and
selling really can be

safe and stress-free.

For real estate professionals, our work is a commitment
to the understanding that your reputation is our
responsibility and that a relationship with us reinforces
the confidence your clients have in you.

~
I PILLARTOPOST

HOME INSPECTORS
SEWER SCOPES * MOLD TESTING * HOME INSPECTIONS

(425) 836-5435

ashbeckteam.pillartopost.com
Mitch.Ashbeck@pillartopost.com
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NATIONAL

1TLE &
ESCROW

WASHINGTON

At WFG National Title,

our success starts and ends with you.
Whether you're a real estate
professional, loan officer, buyer or
seller, your collaboration and trust
fuel everything we do. WFG is here to
help you move your real estate
transaction across the finish line.
#BecauseOfYou we lead the way!

% Rainier

OVERSEAS MOVERS, INC.

EXPERTISE

LOC,&L TDU'i H

G UIld M Access your home’s equity

mortgage <} with a piggyback loan

WHN WHAT MAT T=

Taking out a second mortgage that piggybacks alongside your first mortgage can allow you to use
the equity built in your home. A piggyback loan can be accessed as a home equity loan (HELOAN).

HELOAN guidelines:

» Credit scores as low as 680
« Loan amounts up to $500,000
» Up to 90% of your home's equity

Visit our website or
give us a call to learn more

!_ 425.250.3170 =

Casey Qiness NMLS #265169; Guild Mortgage Co.
MNMLS #3274; Equal Housing Opportunity;
[wwiw. nmlsconsumeraccess.org),

Adnhoned ko do busirssa in the itetes of Alaka, Adcona, Califorsia, Colemedo, Fleeida, Desegia, Idabs, Missoud, Monlens, Meveds, Diegon, South Catcline, Tezes, Washingion, Wiscoram srd Wyosreng. Branch HRILS i0 37724;
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The capture and design of fine art portraiture for your home.
www.jphairowphotography.com



EVENT RECAP

2024 cef:

PHOTOS BY JACKIE PHAIROW PHOTOGRAPHY

TITLE SPONSOR

2\

|
JCC CONCIERGE

ADRIAN WEBB

Mortgage Advisors

PREMIER SPONSORS

SEABROOK

) FOCUS=D

20 YEARS ¢ MEMORIES A = THE FRAIOLI TEAM MEDIA COLLECTIVE
CROSSCOUNTRY MORTGAGE™
HOMES
GIFTING SPONSOR SUPPORTING SPONSORS
4“‘:%
OLP  Guid C@ reet s
FLOOR COVERINGS F'IU_{__T__P_IC' qn‘ ﬂorft‘gage CA’SEH"OINESS BELLEVUE
CHECK IN AND DJ SPONSOR SUPPORTING SPONSORS
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JORDAN RIVER
MOVING & STORAGE

jrify Are Priorities

JORDAN RIVER

MOVING & STORAGE

‘y * Quo’ (4 % Integrity Are Priorities

é‘ )'RTLAND *
B Rir

Y

T his was a night to remember!
On December 12th, a huge

group of amazing agents and
our Real Producers partners gathered

in the ballroom at the W for a night of M ov N G & S ‘ R AG E
entertainment and collaboration. Our {

: . . - 4
Title Sponsor, Jordan River Moving and ~ ; g_ 1ere P = 1.? by IH']'EQI’I‘I' 1. ja P Priorities
Storage, wanted to show their appreciation i L5 =7

for the agent community and put on an
unforgettable evening and they succeeded
with flying colors! This night would not
have been possible without Jordan River
as well as all of our other event sponsors:
* Presenting Sponsors: JCC
Concierge, Adrian Webb, and
Thomas James Homes
* Premier Sponsors: Seabrook,
WA, A+R Homes, Cindy Fraioli,
and FOCUSED Media Collective
* Gifting Sponsor: Floor M OVIN F & STOR
Coverings International Where ~ ' ;
+ Check In and DJ Sponsor: .
Stone Insulation
* Supporting Sponsors: Outdoor
Lighting Perspectives, Casey v WW.jc
Oiness and Greet West Bellevue
* Media Sponsors: Freestyle Production
and Jackie Phairow Photography

Where Quality & |\RMrity A

-
A.;_-\c B :..':' Cs+ P TL

i?\.ﬁ
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PORTLAND,

This night was a success because our team
at Seattle Real Producers is surrounded
by truly amazing individuals. SpeedPro
Platinum in Kirkland printed the signage.
Adam Tiegs with Adam’s DJ Service
provided the screens and digital content.
Danny Goldfarb from waSound was our
awesome DJ and brought the energy. We
had help with stuffing bags, arranging
signage, checking people in, and everything
else needed to put on an amazing event.
The value of Seattle Real Producers starts
with the pages we print and ends with the
- relationships we cultivate.
' Never before have we had an event
0 V l N G‘ ‘, S T O R A G E i " 2 that is meant to entertain, but entertain
: ; Ly v we did! Comedian/Magician/Motivational
here ity ¥Sgrity Are Prio='~s Speaker Mark Robinsfn came all the

P 4 M 0 V I N G 8- S T o R A G E way from Atlanta, Georgia and gave us
TLAND 4 & . something many of us had never seen-
| - - . ] l"l ere k é }i'y & '? I'I'I"f #I Dfl ori ities -an entertaining at?t th.at provided.tips

v

on day-to-day motivation and business
i acumen as well as fun magic and juggling
followed by laughter and surprises.
\-_' ] We all know that each December
we get invited to various events,
appreciation parties, and everything in
between. On this night, we collaborated
and celebrated an amazing year in real
estate! Can’t wait to see what’s on tap for
more amazing events in 2025!
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SEABROOK @

Windermere

REAL ESTATE

Seabrook Partners with Windermere Real Estate

“The reach of the region's
largest residential real estate
company will help boost sales
velocity as Seabrook expands
with two new villages with over
$1.5 billion in real estate.”

- Marc Stiles, PSBJ

WWW.SEABROOKWA.COM

SEABROOK

<

Windermere

REAL ESTATE

) SEABROOK @ (

| 2 __l.T.-_#-.":-l 1 = .‘-'_ . ief U it nik : .

Lot 162 Blue Harbor Manor Sara Sea
Oceanfront Farm District Fernwood
$2,600,000 $1,050,000 $700,000

The Clover Time To Coast Live Work A

Fernwood Farm District Pacific Landing
$504,000 $1,325,000 $2,400,000

:’l."

ol

] Em

T L Want to learn more about
Yo : .

N £ owning a home in

Washington’s beach town?
] CONMNECT WITH AN AGEMNT TODAY

SALESOSEABROOKWA.COM 260.276.7031 GSEABROOKREALESTATE
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AGENT SPOTLIGHT

7

Building with
His Best

WRITTEN BY DAVE DANIELSON
PHOTOS BY FOCUSED MEDIA COLLECTIVE

When you talk with
Kevin Lam, it’s easy to
see his vision and the

way he dedicates himself
to helping those around
him each day. Kevin is
the founder of The Mezon
Group, a newly established
real estate team within
Compass that takes its
name from the French
word, “Maison,” which
means “home.” But his
journey to becoming a
top-producing real estate
professional, completing
nearly $100 million in

sales in just four years, has
been shaped by resilience,
adaptability, and an
unwavering commitment
to his clients.

A Pandemic Pivot: From Corporate

to Real Estate

Real estate wasn’t always part of
Kevin’s career trajectory. Raised with
the mindset of climbing the corporate
ladder, he never envisioned himself in
the housing market. A graduate of Yale
University with a degree in Economics,
Kevin went on to work in finance

and investment banking, followed by
business school at the University of
Pennsylvania. His career continued

to evolve with stints in management
consulting and tech before making a
bold pivot to real estate.

“The pandemic was a turning point,”
Kevin explains. “Like many people, I
began rethinking my goals and what I
wanted from life. During the lockdown,
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I found myself studying for my real
estate license.” What began as a
personal goal—acquiring knowledge
to help with his own real estate
transactions—soon evolved into a full-
fledged career change.

At first, Kevin admits, it was daunting.
“The thought of leaving a stable income
for something as uncertain as real estate
was scary. But once I took the leap, I
never looked back. The opportunities in
real estate to build wealth and make a
tangible impact on people’s lives were
too compelling to ignore.”

Facing the Transition Head-On
Transitioning to a new industry at the
age of 40 came with its fair share of
challenges. Kevin’s extensive corporate
background did little to prepare

him for the unpredictability of real
estate. “The biggest challenge in the
beginning was the uncertainty. When
I had downtime, I'd reflect on my past
career and wonder if I was making the
right decision,” he admits. But what
he lacked in real estate experience, he
made up for with determination.

“I was used to high-pressure
environments. In finance, consulting,
and tech, there was always pressure to
perform,” he says. “In real estate, that
pressure is still there but in a different

form. I had no room to fail, and that
drove me. I worked harder than I ever
had before. Building trust with my
network was my focus.”

For Kevin, success in real estate
is about relationships. “I made it my
mission to build trust with my sphere of
influence. In real estate, you can’t just
focus on the sale—you have to focus on
building relationships and delivering
value. It’s a long-term game,” Kevin
shares. His strategy paid off, and he
quickly gained a reputation for being
hardworking, reliable, and deeply
invested in his clients’ success.

The Excitement of Real Estate

What excites Kevin most about his
career is the opportunity to have a
meaningful impact on his clients. “Every
day is different, and each client I work
with matters to me. In the corporate
world, I was often just another cog in the
machine. But in real estate, 'm helping
people start a new chapter in their lives.
That’s what keeps me motivated,” he
says with passion.

The emotional reward of helping
clients through significant milestones,
such as buying or selling a home, is
central to Kevin’s philosophy. “It’s
not just about closing deals; it’s about
creating a huge impact on someone’s

life. There’s nothing more fulfilling than
seeing a family find their dream home
or helping a client sell a property for
more than they ever expected,” he says.
With his background in economics and
finance, Kevin brings a unique analytical
approach to his work. As he explains, “I
use my financial background to evaluate

properties from an investment standpoint.

I can help clients assess potential returns,
which is valuable whether they are
buying or selling.”

Building a Legacy: Mezon Group

As Kevin continues to grow his business,
he has set his sights on expanding
beyond individual transactions. He’s in
the process of forming a team within
Compass called the Mezon Group.
“Starting my own team is the next step
for me,” Kevin reveals. “I've learned so
much in my first four years, and now
I'want to build a group of like-minded
professionals who share my values and
my approach to real estate.”

The name “Mezon” holds personal
significance for Kevin. It symbolizes his
commitment to creating a space where
clients and agents alike can thrive. “The
name represents the idea of home,
community, and growth—values that
are at the core of what I want to build,”
Kevin explains.

Balancing Career and Family

Despite his relentless work ethic, Kevin
emphasizes the importance of balance,
especially when it comes to his personal
life. “Real estate is a 24/7 job, and it’s been
challenging for my wife, Kiki, as well. She’s
incredibly supportive, but it required
some adjustment,” he admits. Kiki, who
transitioned from being an accountant

to studying design at Parsons School of
Design in New York City, is also navigating
a career change, which Kevin says has
brought them closer together as they both
focus on pursuing their passions.

When he’s not working, Kevin
enjoys spending time with his family,
particularly their Golden Doodle
puppy. “He’s a big part of our lives.
When we visit new homes, he loves
exploring every room, and it’s always
a fun experience to see him get so
excited,” Kevin says.

A Global Perspective

Born in Toronto and raised in Hong
Kong, Kevin’s international upbringing
has contributed to his adaptability in the
fast-paced world of real estate. “Growing
up in different cities helped me become
comfortable with change and transition,
which is a huge asset in real estate.
Whether it’s a new neighborhood or a
completely different type of property, I've
learned to adapt quickly,” he points out.

Kevin’s experiences living in the
U.S. and Japan also offer him a unique
perspective when working with clients
from diverse backgrounds. “Being able
to connect with people from all walks
of life has been an advantage in my
career,” he says.

Advice for Aspiring Real Estate
Professionals

For those looking to enter the real estate
field, Kevin offers a valuable piece of
advice: “There are so many different
paths in real estate. Whether you're
interested in development, resale, or
land acquisition, take the time to learn
from others who are already in the
industry. Build a network, ask questions,
and take what works for you. That’s
what I did in my first few years, and it
helped me build a strong foundation.”
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ransitions. WITH LIQUIDATIONS AND RELOCATIONS
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Mill Creek, Everett & Snohomish TO GET A HOME READY TO SELL.

Senior Relocation

Senior Moving Assistance
Packing Services

Senior Resettling Services o
Estate Sales

Charity Estate Auctions

= Y HE SEARCH
ool ENDS HERE.

cvisser@ gtransitions.com

(206)- 3 fiO - carlngtransmonsmlllcree

Find Your Home Today.
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1.2 Billion Dollars Worth 20+ Yea rs
Happy Customers of Homes Inspected in Business

Get started at tjh.com/buy

Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the
home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.

Thomas Jomes Homes is unlocking access to Seattle s caglest
neighborhoods, one new Home ata time,

Pocific Morthwest | theom @ThomosdamasHomes | (87 381-4022

Need a SAME DAY or RUSH Home Inspection?

Book online, Call or text us directly, and we will do our best to fit you in! 206-290-9498 « keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance
Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates
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JAZAYER

Giving Back While Moving Forward

Yassi Jazayeri’s remarkable journey from Iran to a trailblazing
real estate career in the United States has been one of
perseverance, reinvention, and an unwavering commitment
to helping others. Today, as the controlling owner of Keller
Williams Realty Bellevue, a role she assumed in April 2024,
Yassi is not just leading a thriving business; she is also making
a lasting impact on her community and beyond.

Her success story is about far more than professional
achievements—it’s about how her experiences have fueled her
drive to uplift others, empower her team, and contribute to a
greater purpose.

From Adversity to Opportunity

Born and raised in Iran, Yassi was no stranger to the challenges
that shaped her character. The youngest in her family, she

was accustomed to a comfortable life, yet the political climate
of her home country made it clear that she could not remain
passive in the face of injustice. Her activism for women’s rights
caught the attention of the Iranian government, leading to her
expulsion from university and a lifetime ban on attending any
educational institution in Iran.

With her family facing increasingly difficult circumstances,
including the bankruptcy of her father’s business, Yassi’s future

in Iran seemed uncertain. But fate intervened in the form of
the U.S. Green Card Lottery, which granted her the opportunity
to leave Iran and start anew in the United States. At just 19
years old, Yassi packed up her life and moved to the U.S., driven
by the need for freedom and a new beginning.

Arriving in the U.S. was a daunting experience—Yassi spoke
little English and had no clear plan for her future. But the
journey soon brought her to Seattle, where she fell in love with
the city’s natural beauty and laid-back vibe, and found the
resilience to forge a new life. She enrolled at Bellevue College,
taking on challenges in language, education, and culture, and
steadily built a foundation for the success that was to come.

A Path to Real Estate Success

After exploring several career paths, including a stint as

an investment banker, Yassi found her true calling in real
estate. In 2013, she made her first investment in real estate
by purchasing a home with a minimal down payment. Her
success with that home—renovating it and increasing its
value significantly—sparked her passion for real estate. This
experience became the catalyst for a new career trajectory.

In 2015, Yassi obtained her real estate license, starting her
career with no clients and limited resources.
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However, she quickly built a reputation for her genuine

care for clients and a commitment to educating them. Yassi
approached real estate not as a salesperson but as a consultant,
focusing on trust and long-term relationships rather than quick
transactions. This philosophy set her apart in the competitive
Seattle market, where she became known for her deep
knowledge of the industry and her unwavering commitment to
helping clients achieve their goals.

As Yassi’s business flourished, she embraced leadership roles,
including mentoring other real estate agents. She believes

in sharing her knowledge and expertise to help others grow,
offering guidance on how to build strong relationships and
succeed in a field where trust is paramount.
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Becoming the Controlling Owner of Keller Williams

Realty Bellevue

In April 2024, Yassi reached a pivotal moment in her career:
she became the controlling owner of Keller Williams Realty
Bellevue. This new role has allowed her to make an even
greater impact, not just in her business, but in the broader real
estate community.

As the owner of a leading real estate firm, Yassi now has the
opportunity to mentor a wider group of agents, fostering an
environment of collaboration, growth, and success. She is
focused on creating a culture where agents feel empowered
to succeed and clients receive the highest level of service and
care. Yassi’s vision for Keller Williams Realty Bellevue extends




beyond traditional business goals—she
wants to create an organization that
prioritizes education, integrity, and
community impact.

Her role as an owner also aligns with
her core belief that success should be
shared. Through her leadership, she’s
guiding her team to build a sustainable
business while making meaningful
contributions to the local community.
Her commitment to community service
has been a constant throughout her
career, and she continues to support
various philanthropic causes, including
sponsoring 19 students in Iran,
providing them with the financial
means to pursue their education despite
economic and political hardships.

Empowering Others and

Creating a Legacy

At the heart of Yassi’s career is her
passion for giving back. She views

her success as an opportunity to

help others—whether it’s providing
financial support to students or
mentoring new agents in the industry.
“I owe it to the country that took

me in,” she says. “I owe it to my
community. ’'m here for a reason, and
that reason is to help others.”

Her philanthropic efforts extend beyond
her personal ties to Iran. Yassi has built
a reputation for creating opportunities
for others, both in her professional

life and through community outreach.
She emphasizes the importance of
trust, education, and relationship-
building, whether working with clients,
mentoring agents, or supporting
charitable causes. “Anyone who has
been successful owes it to others to lift
them up,” she explains.

Now that she’s at the helm of Keller
Williams Realty Bellevue, Yassi’s impact
reaches even further. She is not just
running a real estate business—she

is shaping the future of real estate by
fostering a culture of integrity and
empowerment. Her role as an owner
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allows her to create opportunities for
agents and clients alike, offering them
the tools, support, and guidance they
need to succeed.

Looking to the Future

As Yassi continues to lead Keller
Williams Realty Bellevue, her vision
remains focused on growth, education,
and giving back. She plans to expand
her reach in the industry, ensuring that
her team has access to cutting-edge
resources and training to stay ahead in
a competitive market. Her goal is not
only to grow the business but to create a
legacy that will have a lasting impact on
future generations.

For Yassi, the journey is never about
personal success alone. It’'s about
lifting others as she climbs, providing

mentorship, and creating a community
where everyone has the opportunity

to succeed. With a clear focus on her
values and a passion for helping others,
Yassi Jazayeri is proving that success is
not just about what you achieve—it’s
about how you use your success to make
a difference.

Today, as the owner of Keller Williams
Realty Bellevue, Yassi is more committed
than ever to making a high-level
impact in the world of real estate. Her
journey from a young activist in Iran

to a prominent business leader is a
testament to the power of resilience,
hard work, and a deep-rooted sense of
responsibility to others. As she looks to
the future, Yassi is not just shaping her
own legacy—she’s helping others create
their own.

Your trusted partner
in mortgage lending.

You need more than just a lender for your clients’ home loan. You need a partner
that works with you (and them) every step of the way. With flexible financing, clear
communication, 97%+ on-time closing, and a world-class NPS, BECU feels like an
extension of your team. Because we all want to get your client into the home of
their dreams. Power in People.

Learn more at becu.org/realestateagents

Membership required. Restrictions apply. Boeing Employees’ Credit Union
e NMLS 1D 490518, All Pacific NW residents are eligible to join. Insured by NCUA.

A NOT-FOR-PROFIT CREDIT UNION



ELEVATED NORTHWEST LIVING

REACH OUT TO LEARN MORE ABOUT OUR SUNCADIA COLLECTION
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For18 years we have been building fun, spacious, light-filled homes focused on the lifestyle
of today's Nerthwest families. Functional indoor/outdoor living, dramatic fireplaces, and

on-trend features in fantastic neighborhoods on both sides of the mountains.

@ @ARHOMESNW - BUILDWITHUS®@A-RHOMES.COM - A-RHOMES.COM

Your Attic &
Crawli Space
EXpert

Attic Insulation - Crawl Space Insulation - Air Ducts & Dryer Vents
Mold Remediation - Rodent Exclusion + Sump Pump & Crawl Drainage

E: stone@stoneinsulationservice.com
P:425-894-6387
W: stoneinsulationservice.com

Licensed, Bonded & Insured



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

BANKER RATES
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Tired of hearing, "I love your lender, but their rates are too
high"? Frustrated by wunanswered calls and weekend
unavailability? Experience flexible products, streamlined
processes, and 24/7 service with Adrian Webb, a 20+ year
mortgage expert. Committed to service and expertise, Adrian
Webb Mortgage Advisors delivers competitive solutions for
your clients. We stand confidently behind our terms,

experience, and reputation, surpassing any lender in the
field.

Traditional Banker ys_Adrfm Webb Mortgage Advicore

Limited Hours - Closed on f
Available 24/7, every da
Weekends @ /! Y y

Lengthy Approval Processes @ Fast Approvals in 24 hours

Impersonal Service (J) Exceptional customer service

P®® ®

Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Caill Adrian.
ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebblLoans.com

" FIVE STAR J Wy J”"’ Zllow

% WDRTRAGE PRAFESSIONAL

We are here to Power your business, go to www.PowerYourBusiness.ai
for more info on events and how we support your growth!

@Copyright Adcom Group Inc. dba Adrian Webb Mortgage Advisors. All Rights Reserved. NMLS #1761573. The content
provided within this for purposes only. This is not a commitment to lend or
e e = subject to change without notice. All foans are subject to credit approval. St
Other restrictions may apply.

ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com | (206) 795-8411




