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" seamless from beginning o end. Meet the team that makes this possible ROOFING PARTNER
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What brought you to this field & what
o you love about it 7

| like talking to people on the phone about the homes

LA LER b psy

~{INOCO Roofing
40+ Years of Experience
Our Real Estate Partners PR R in Northern Colorado

As o realtor, | hove hod the pleasure of working with | O roofing for years, and have
always been impressed with their services. Their team of professionals is prompt,

Fun facts:
-

. ; : ik - courteous, and highly skilled in all aspects of roofing. They hove an excellent reputation

| like to be outside. | take my two adorable, retired Greyhounds hiking every morning before ithia ot i e v fo-aisal i e bin b BisRaalh il

work. | really enjoy cooking, running, reading, and golfing with my husband. | also volunteer in the ane proviciing  exseptionc cuson ax service:

-1t

they are buying and getting to see the photos!

www.NOCORoofing.com
(970) 223-R0O0OI

303 W Harmony Re, Foan Collng, OO BOSTS
Lizensod in Colerado and Cheyenne Wyoming

In my experience, O e g has alwoys been relioble, transparent, cnd honest in

nursery at my church, where | get fo hold cute little newborns. their dealings with clients. Their communication with clients is timely and efficient, follow us! G ®
. ensuring that everyone is on the some page throughout the enfire process.

Cwvarall, | highly recommend ! roofing to anyone looking for o reputoble and
reliable roofing company. Their commitment to excellance is evident in every aspect of
their work and | trust them completely to provide my clients with the best possible
roofing services.

What brought you to this field & what - srem Dugger
do you love ahout it ?

Rocket Station, a virtual staffing company. Before

Re . . ; ow it Works
receiving any formal training, | was fascinated by the f‘ SEEE"E“O“ . n ‘iﬂ: o
gorgeous homes | saw in magazines and wondered how ° Vour Home
people would determine which one they wanted to Sell Your Home
purchase. | love the people | work with and assisting with f{'}j* More. ['aster © IT”;J_”J_M_

scheduling inspections for these amazing properties. _ . .
Unlock 15-20% more aquity from your home = i LA ' 9 I R encunie TCH:IEI}'

o with a hassle-free renovation. . ;
IR haR 4 3 e
“" acts e g a (g Later
L vl 2 o

On July 26, 2018, | watched 24 episodes of The Big Bang Theory Season 11 for 15 hours, with no ! _ : - _.'-': Expert Design,

Before Streamlined

sleep! | enjoy spending time with my three cute doggos. | love to sing and cook. | can

understand and speak four Filipino dialects: Tagalog, Cebuano, Waray-Waray, and llocano. Project

720-845-JAVA (5282) Launch

Frontrangerinspectionsovercoffee.com - e s
g p . Chat with Steve & Thalpta

B

=
=

(270} 430 - 5266
Your Morthern Colorado Renovation Experts steve@renovationsells.com renovationselis.com

InspectionsOverCoffee.com
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Providing First-Class Tree Care & Customer Service to You & Your Clients

Call Now To Get Your Fruit
Trees On Our Winter Schedule!

Plant Health Care e Expert Pruning e Tree Removal e Stump Grinding
Locally owned. Licensed and insured.

Your Local Resource

Kyle Arenson
970.404.5099
karenson@ﬁrstam.com

Homeowners LOVE
Our Home Warranties *'

Home systems and appliances do break, so =

coverage always comes in handy. In fact, nearly
half of our members had a major home
system break in their first year with us.*

Contact me for details.

*Based on First American Home Warranty first-year real
estate contracts January 1, 2023 — December 31, 2023.

firstamrealestate.com
Phone Orders: 800.444.9030

First American

“Protecting Client
Home Warranty™

Relationships, Budget
and Time”

©2025 First American Home Warranty Corporation. All rights reserved. FA_AD_FEB_KARENSON_MRP_2_25

JUNK REMOVAL, DEMOLITION
& ROLLOFF DUMPSTERS

Call Us

(970) 818-4855

Visit Our Website
hulkaddictsjunk.com

@ Demaolition

@ Roll-Off Dumpsters

@- Appliances

@ Yard Waste

@ Construction Debris @ Free Estimates

»
KINSTOpN,

CENTERRA

At Kinston, in Loveland, homes come in all varieties, nature is big, friends meet up at the Hub Café
or the Promenade Shops, and every day is a new kind of beautiful. Welcome to one of Morthern
Colorado's favorite places to buy a new home,

David Weekley Homes has added to Kinston's variety with their Mainstreet Townhome. Thoughtfully
designed and lovingly finished, this 2-story, 2-3-bedroom, 1,680-1,846-square-foot collection
balances bright indoor spaces and cozy outdoor spaces so you can enjoy Colorado’s sunshine all
year long. The model is now open and visitors are welcome.

EXPLORE NEW HOMES
FROM THE $400s

HAVE A BITE.
TAKE ATOUR.

%El
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Face Rejuventation

Body Sculpting &
Contouring

Fillers & Injectables

Medical Weight Loss

Tone & Sculpt
Solutions

970. 482.1889 Xanadumedspa.com
2105 Bighorn Dr., Suite 104, Fort Collins
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Mary Burrell Madison Coble Jacki Donaldson Candace Braden
Owner/Publisher Editor In Chief Ad Strategist Event Coordinator
970-732-0469 Writer

Alyssa Benson Erin Waynick Kate Shelton Sam Burrell
Director of Operations Photographer Writer Writer
Photographer

Social Media Coordinator

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.
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Moving In?
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go with allitkending paint
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up your spacelfo incérease
Jourithome 'l!l§~

=

www.nhortherncoloradocarpets.com

\,,(/ » 970-226-6800
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gRURAL e

Closer to What Matters

Home « Construction = Lot & Land Loans

FENTAL READY ARDMAINTERANCE (REBM) SPECIALIZLS (N
. TIAL eL) FOE HOVE-IM Of SALT,
| EHSUSTNG THIY ART [N PRIHE COHDNTION, GHE2 COMPRIMINSNT
FERVICER INCLUDE ON-CALL AND EHERGENSY SUPFORT,

COVERING EVERYT MG FROM ELECTRICAL WORH, PLUMBING,
EMTERTOR BUMTIMG, DRYVAWALL HYAC TO & WIDIE RARDE OF
OTHER MAINTEHAMCE AHD BOME UPOELDE NEEDS.

WWE HAMDLE EVERY DETAIL 80 VOUR PROPERTY 19 LLWATE
ERADY FOR THE HEXT TEMANT QR BUVER,

VRARRANR R

\aaaaaay

Contact me today to get started.

Kaleb Bartt;n'
Rural 1** Loan Officer
970.896.6323 | NMLS 2190484

RESTORING WHAT
MATTERS MOST"

Your Full-Service Water Damage
Restoration & Emergency
Services Experts

A BELFOR (@) COMPANY

_Res_i‘dential & Com;nercial
124/7 Emergency.Services

* Water Damage Restoration ¢ Mold Remediation
¢ Fire & Smoke Restoration ¢ Sewage Cleanup
¢ Sanitizing & Disinfecting ¢ Cigarette Odor Removal

Contact us today for a FREE consultation

970-716-7701
1800waterdamage.com/northern-colorado
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING/
BOOKS/ PAYROLL
Satellite Strategies
Steven Davis

(970) 235-2009
satellite-strategies.com

AUTO SALES

Centennial Leasing & Sales
of Northern Colorado

Toby Bauer

(970) 225-2205
fortcollins.clscars.com

BAKERY/CATERING
Boozee Treats
Debra Mills

(970) 889-26M
boozeetreats.com

BUILDING CONSULTANTS
HomeWrights

Bill Beach

(719) 641-7252
homewrights.com

CATERING

Fresh Plate Catering
Tracie Hartman

(970) 461-1134
freshplatecatering.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler

(404) 610-6210
AthenaNicole.com

CONCRETE RESURFACING
Trimlight NoCo

Ryan Benson

(970) 820-8088
trimlightnoco.com

FINANCIAL ADVISOR
Country Financial

Jason Percha

(970) 669-1263
advisors.countryfinancial.com/
usa/co/loveland/jason-percha

FLOORING & DESIGN
Northern Colorado Carpets
Derek Krasuski

(970) 226-6800
www.northerncolorado
carpets.com

10 - February 2025

FLOORING, TILE/
STONE,WINDOW TREATMENTS
Loveland Design Carpet

One Floor & Home

Christy Gettman

(970) 682-3989
www.lovelanddesign.com/

HANDYMAN /

PROPERTY MAINTENANCE
Rental Ready & Maintenance
Jeremy Holden

(720) 998-9508
RentalReadyCO.com

HOME BUILDER
Hartford Homes
Nicole Curtis
(720) 233-7137
hartfordco.com

HOME INSPECTION
Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections
Christina Faulkenburg

(720) 726-7193
kicka-zhomeinspections.com

HOME WARRANTY

Blue Ribbon Home Warranty
Desiree Landt

(970) 773-1370
BlueRibbonHomeWarranty.com

First American Home Warranty
Kyle Arenson

(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp

(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER
Country Financial

Jason Percha

(970) 669-1263
advisors.countryfinancial.com/
usa/co/loveland/jason-percha

Summit Insurance

BJ Hill

(970) 667-9133
mysummitinsuranceagency.com

JUNK REMOVAL / DEMOLITION
Hulk Addicts Hauling

and Junk Removal

Mike Howard

(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING
& LANDSCAPING
Laborjack

(970) 690-7709
www.Laborjack.com

MASTER PLANNED COMMUNITY
Kinston at Centerra

Pam Avirett

(303) 309-4810
centerra.com/kinston

MED SPA: AESTHETICS/
HORMONES/WEIGHT LOSS
Xanadu Med Spa

Mark Koepsell

(970) 482-1889
xanadumedspa.com

MORTGAGE / BANKING
FirstBank

Julie Meadows

(970) 282-3926
efirstbank.com

Mountain Valley Bank
Chris Coley

(970) 416-3353
bankmvb.com

MORTGAGES

1st City Mortgage Group
Mick Occhiato

(970) 266-9111
ftcollinsloan.com

Altitude Home Mortgage
Ken Schmidt

(970) 576-8473
AltitudeHomeMortgage.com

CrossCountry Mortgage

Sarah Dick

(970) 549-6223
www.crosscountrymortgage.com/
ryan-lendrum

First Western Trust Bank
Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

Guild Mortgage

Ryan Abrahamson

(970) 530-0470
branches.guildmortgage.com/co/
fortcollins

Velocity Lending
Josh Lyon

(970) 460-6677
NoColLending.com

PHOTO BOOTH RENTAL
Bumblebee Photobooth
Stephanie Woodard
(970) 215-2676
bumblebeepb.com

PROPERTY MANAGEMENT
All County

Property Management
Carey Kienitz

(970) 825-1000
AllCountyFC.com

REAL ESTATE &

PORTRAIT PHOTOGRAPHY
Erin Waynick Photography
Erin Waynick

(970) 217-9010
erinwaynickphoto.com

REMODELER
Renovation Sells
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe

(970) 691-0845
coloradoroofsource.com

RURAL MORTGAGES
Rural 1st

Kaleb Barton

(970) 896-6323
Rurallst.com

TITLE COMPANY
Chicago Title of Colorado
- Northern Colorado
Ryan Martin

(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers

(970) 658-4685
firstamcolorado.com

Land Title Guarantee Company
Adrien Ruckle

(970) 420-3156

ltgc.com

TREE & SHRUB SERVICES
Northern Colorado

Tree Service

James Gosser

(970) 775-8877
northerncolorado
treeservice.com

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Northern Colorado
Bryson Baker

(970) 716-7701
1800waterdamage.com/
northern-colorado

720-728-7193

Drow B Christina Faulkenburg
infofkicka-zhomeinspections.com
woww kicka-zhomeinspections.com

efirstbank.com/mortgage
Member FDIC eauat

HOUSING
LENDER

Lenders with the power to
make decisions and deadlines.

Straightforward. Flexible. Local.

Contact one of our Officers today
or visit one of our locations.

A Y™

Isabella Haro

Banking Officer
Isabella.Haro@efirstbank.com
970.506.4487

NMLS ID # 2169363

Se habla Espanol

Jake Sorrentino
Banking Officer

970.282.3915
NMLS ID # 2170683

banking for good

Jake.Sorrentino@efirstbank.com
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AT

NG
HERE

Let us help you put down
roots, we have the home loan
options to fit your needs.

Chris Coley Aaron Nelson
NMLS #1614974 NMLS #429401
970.416.3353 970.506.7119

ccoley@bankmvb.com anelson@bankmvb.com
Fort Collins ¢ Greeley
oFirst-Home Buyer Loans ~ *Construction Loans

\eterans Assistance Loans eHome Equity Loans
eIn House Loans «Secondary Market Loans

. Mountain
-------- Valley Bapk

Memezr FDIC
www.bankmvb.com = FEn

Design Solutions That Sell

Partner With Us for
Stunning Floors & More

i vy
-
P

.
|

LOVELAND DESIGN 360 S Lincoln Ave,,

CARPET ONE’ 97%%?7?2390
FLOOR & HOME

~ LovelandDesign.com

12 - February 2025

(%) (970) 215-2676
& WWW.BUMBLEBEEPB.COM

i 12,

“PHOTOBOOTH

ELEVATE YOUR EVENTS WITH OUR PREMIER PHOTO BOOTR.
WEDDINGS, BIRTHOAYS, CORPORATE EVENTS - WE'VE GOT
YOUR MOMENTS COVERED!

INQUIRE ABOUT OUR EXCLUSIVE PACKAGES TODAY.

Cottage Homes
in Fort Collins
from the —

3¢ BLDDM

The'easiestionline [platformp
toghireaworkers:
g I.lﬂlng Puplmuvf

rvices

flng Agency
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PARTNER SPOTLIGHT

BY KATE SHELTON
PHOTOS BY ERIN WAYNICK,
ERIN WAYNICK PHOTOGRAPHY

s AlRIFude

ALTITUDE HOME MORTGAGE
KEN SCHMIDT, Owner / Mortgage Loan Originator

“A big reason I've been successful manager. The company moved faith and jumped in with both feet
in this business is that I love a him all around the Midwest and I'm still here 25 years later.”
good challenge. I love solving before he fell into the mortgage Ken always longed for the
the puzzle, putting the pieces business by chance. opportunity to move his family
together. I'm a problem solver “I'm convinced no one gets into back to Northern Colorado, but
and critical thinker, that’s where this business on purpose,” he said with an established mortgage
I excel. No loan is too complicated with a big laugh. “That’s true for business, it never seemed
and all deals can be figured out, me, too. I met a group of friends like the right time. “When the
it’s just about finding what works who worked in the business and recession hit, I knew it was my
for the client and their situation. one of them said “You’d be really chance,” he said. “My kids were
That’s what we do, we figure it good at lending”. I took a leap of young and my grandmother was
out,” said Ken Schmidt, Owner getting old. I wanted them to be
and Mortgage Loan Originator at able to spend more time with
Altitude Home Mortgage. her and the rest of the family.”
It’s Ken’s tenacious attitude The Schmidts moved back to

that has made him one of the Our goal is to create Northern Colorado in 2012. -
top originators in the region. fi iall Shortly after the move,
He’s unwilling to take no for an more Tinanciaily Ken started mortgage lending
answer and his success is rooted stable people. at a bank. His years in this
El his belief th.at everyqne can This creates better environment helped Kt'en

ave an amazing experience understand the other side of
buying a home. This attitude has consumers, better the industry. “I now have the
more than propelled his altitude. iahborhood d best of both worlds,” he said. “I

Ken largely grew up on a farm neighborhoods, an know how bankers and brokers \

East of Greeley. From a young age, better communities. operate. Both have good things | |

This makes Northern and bad. I wanted to take what

he learned the value of hard work
and a positive attitude. He studied each does well and make a b ]

at CU & UNC and then worked Colorado better.” place where the employees
for a big chain store as an area and clients are treated right.”

14 - February 2025
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We wanted to create a mortgage

company where REALTORS®, our

customers, and our team feel good about
the entire process. That’s what we’ve
done with Altitude Home Mortgage.”

= =
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« eV

= "y

Ken left the banking world and
went to the drawing board. He
imagined a place where everyone
is valued and all are treated right.
Ken and his business partner,
Stefanie Gilbert, designed Altitude
Home Mortgage to encompass
everything they wanted in
a mortgage company — good
culture, great people, white-
glove service, and community
engagement. They opened their
doors in October 2023.

“It’s all about how people
feel,” Ken added. “At the end of
the day, that’s all that matters.

We wanted to create a mortgage
company where REALTORS®,

our customers, and our team feel
good about the entire process.
That’s what we’ve done with
Altitude Home Mortgage.”
Stefanie works out of their
Sheridan, Wyoming branch
while Ken manages the Northern
Colorado operations. They serve
all of Colorado, Wyoming, and 42
other states. The team has now
grown to include 12 loan officers
and seven support staff. In just
their first year in business, they’ve
exploded. The Altitude team has
helped hundreds of families get
into new homes and they’ve only
just begun. The sky’s the limit.

“We want people to get to
the finish line,” Ken said. “If
it’s a normal deal, we can beat
the banks’ rates. If it’s a strange
deal, we can make it work. Our
goal is to create more financially
stable people. This creates better
consumers, better neighborhoods,
and better communities. This
makes Northern Colorado better.”

The whole Altitude team
is committed to their clients.
“Our goal is to provide white
glove service throughout the
entire experience. That is our
expectation of our team and that
is what we provide every single
time,” he said.

Ken’s wife, Lindsay, was an
escrow officer. She and Ken met
in the industry. After kids, she
stayed home for many years but
when Altitude Home Mortgage
opened, she joined the team and
now serves as their closer. Her
official title is ‘Closing Captain.’

Ken and Lindsay have four
kids, McKenzie, Natalee, Oaklee,
and Paxton, along with two
dogs (Dasher & Piper). They
love to travel and camp. Ken
is a whiskey and bourbon
connoisseur. He’s also a big
Avs and Broncos fan. Ken and
Lindsay are in the process of
starting a nonprofit designed to
fundraise for local charities.

“If you haven’t tried Altitude
or our loan officers, try it once,”
Ken said. “You have nothing
to lose and I promise the
experience will be better than
you can imagine. You’ll want to
come back, again and again.”

In a business where attitude
is everything, Altitude has it
right. Together, you can reach
unimaginable heights.

LEARN MORE ABOUT
ALTITUDE HOME
MORTGAGE AT WWW.
ALTITUDEHOME
MORTGAGE.COM.
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SALES REPRESENTATIVE e =
N Matt.Stephens@ctt.com | 8_970-373-9775 CHCACRAILE |

FUN FACTS ABOUT MATT:

« COLORADO NATIVE. | HAVE LIVED EVERYWHERE ON THE FRONT RANGE AND SPENT SOME TIME LIVING IN THE
MOUNTAINS. GLENWOOD SPRINGS AND BASALT.

» 1 DO VOLUNTEER COACHING FOR THE LHS GIRLS AND GUYS GOLF TEAMS. E 3

« I HAVE A LOVE FOR OLDER VEHICLES AND LOVE WORKING ON THEM. SOMETHING SPECIAL ABOUT TAKING CARE OF L, g
SOMETHING OLD. =

» I REALLY ENJOY COOKING. | AM TRYING TO GET BETTER AT COOKING THAN MY MOM. FRENCH ONION SOUP IS MY i 3 ¥

FAVORITE THING TO MAKE. [ { |
- LIST OF ACTIVITIES | ENJOY: GOLFING, COOKING, OFF-ROADING, WORKING ON VEHICLES, FLY FISHING, CAMPING.

CLIENT TESTIMONIAL ~ Turn your client’'s dream home inMork of art.

“I HAVE KNOWN MATT FOR OVER 12 YEARS AND GOT TO WORK WITH HIM FOR ABOUT THREE OF THOSE. | CAN SPEAK
TO HIS CHARACTER AND WOULD SAY HE IS DRIVEN, ADAPTABLE, AND FUN TO WORK WITH. HE HAS ALWAYS

ACCELERATED IN WHATEVER POSITION HE IS IN. HE WILL QUICKLY BECOME AN ASSET TO ANY TEAM HE IS INVOLVED — - PrOfeSSiona/ WaferCO/Or

IN AND A RESOURCE IN THE AREA FOR THE CUSTOMERS HE SERVES. | LOOK FORWARD TO SEEING HIM GROW AS A . . .

SALES PROFESSIONAL IN HIS NEW ROLE AT CHICAGO TITLE. (4 04) 670_62 ]O d / pcglnfs Wrap,?c?d s
] elivered to your office.

—SALES MANAGER AT RTC RESTORATION AND ROOFING, COLE HICKERT AfhenGNICO/e.COm

Empowering Your
Financial Success, One
Smart Step at a Time

Building a Better Futu[_e
Uf?ﬁra‘ﬁte Solutions for You ,& Your ¢ |

-H-h_

Jason Percha, MDRT, Financial Advisor/Insurance Agent

1405 W 29th Street | Loveland, CO 80538-2403 | (970)669-1263
www.countryfinancial.com/jason.percha | jason.percha@countryfinancial.com

: COUNTRY

FINANCIAL:

Life insurance policies issued by COUNTRY Life Insurance Company® and COUNTRY Investors Life Assurance Company®, Bloomington, IL.
0621-106MM_16746-2/3/2023

Partner With Us
for Your Clients'

Peace of W]

Trust Blue Ribbon Home Warranty
to Safeguard Your Clients' Investments.

|BLUERIBBON QG
HOME WARRANTY ezttt

BJ Hill | Summit Insurance | Agency President
18 - February 2025 Honest & affordable protection for Colorado homeowners' | BlueRibbonHomeWarranty.com




RISING STAR

(GraACEe smsse

BY JACKI DONALDSON
PHOTOS BY A.B. CONSULTING NOCO

At the beginning of every

year, Victoria Grace brings out
the scissors, glue sticks, and
a sprinkle of creativity as she
hosts her annual vision board

workshop—a lively gathering of

friends and clients-turned-friends.

This beloved tradition is equal
parts playful and purposeful,

cmbodying Victoria’s unique

ability to combine fun with focus.

20 - February 2025

Participants dive into stacks of
magazines and clippings, searching
for images, words, and phrases that
resonate with their goals. With Victoria’s
spirited guidance, they transform
their cut-outs into vibrant, visual
representations of their aspirations and
share their final products before taking
them home and displaying them as an
ongoing source of inspiration. Victoria’s
board hangs in her bathroom, and her
wife—one of roughly 25 people who
attend the annual workshop—displays
her aspirations in her home office.
Victoria has long been mapping out
her dreams, her response to growing
up as a military kid and moving every
two years. The frequent relocations
(14 in all) taught her the value of
grounding herself in a clear sense
of purpose. “Moving has directly
impacted the way I carry myself as
an adult,” Victoria explains. “I find
myself creating normalcy even in
uncertain times.” As a result, the RE/
MAX agent who just completed her
second full year in real estate has
become an expert at helping her buyers
and sellers navigate life transitions.
Crediting her early success to her
knack for connecting, the transferable
skills she developed as a fourth-grade
teacher in Michigan and as a director
with the Boys & Girls Club in Colorado
and the numerous productive open

houses she has hosted, Victoria is
proud to shine as a one-woman show.
“Every email my clients get is from me,
every card or handwritten note, every
property evaluation, every set of listing
paperwork—it all comes from me,” she
shares. “I keep a pulse on my business
and ensure my clients receive top-notch
service from start to end.”

Real estate is not just Victoria’s job;
it’s part of her life, and she delights
in her daily routines. “Some days, I
am showing homes; other days, I am
designing marketing materials and
making personalized gifts; and some
days, I am lucky enough to be sitting
with clients over a cup of coffee listening
to their dreams.” And on most days, she
is learning. “I have taken it upon myself
to be a sponge and soak up every bit of
knowledge so I can to protect my clients,
make sure they are in control, safeguard
myself, and build a long-lasting
business.” A self-proclaimed lifelong
student, Victoria pours herself into
listening to business podcasts, reading
self-help books, or diving into real estate
courses. “If I can get my hands on it, I'll
learn from it,” she says with a smile.

Victoria is a force and steadfast in her
message about equating success with age.
“A big challenge I face in this industry
is being the youngest in the room,” says
the 26-year-old University of Colorado
Boulder graduate. “I think it is important

younger professional' in the
room can bring fresh ideas
to the table. Collaboration is

crucial across the boardy
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for clients and industry partners to pause
when they catch themselves linking age
with quality of service or success rate.
Most of my clients don’t even realize I
am under 30, which is my goal.  have
always been known for being the mature
friend, the ‘mom’ of the friend group,
which comes across to my clients. In the
same way that rookies can learn from
long-time industry partners, the younger
professionals in the room can bring fresh
ideas to the table. Collaboration is crucial
across the board.”

During the past two years, first-
time and young buyers have become
Victoria’s niche, and she is also
passionate about serving the LGBTQ+
community, ensuring they feel safe
and comfortable in the community.
Looking ahead, she aims to scale her
business to serve more people and
develop a mentor program for new
agents as a bridge from real estate
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classes to in-the-field know-how.
Victoria also strives to focus on allotting
time for herself. “My vision board for
2025 includes finding out who I am
outside work,” she declares, naming
her interests as cooking and baking,
spending time outdoors, and singing
karaoke with friends and family or
belting out tunes at home—Abba’s
Dancing Queen is her anthem.

Victoria and her wife, Ashlee, are also
part of an all-women’s beer meet-up
group called Beer Necessities. “We tour

local breweries and spend quality time
with women, encouraging one another
and fostering friendship,” Victoria
notes. This group beautifully reflects
her business motto: “The door is always
open,” a simple yet profound message
that means, “Come as you are.”

As Victoria looks upon 2025 as
a fresh chapter and welcomes the
unknown, she is sure of one thing:
Colorado will always be “home.” It’s
where she’s built her career, cultivated
her community, and found joy in life’s
simple moments. Anchored by the
sense of belonging she’s created, she
looks ahead with optimism, ready to
balance ambition with self-discovery
and continue turning dreams—her
own and her clients’—into reality.

Connect with Victoria at
victoriagracerealestate@gmail.com or on

Instagram at @victoria_grace_real_estate.
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You're Invited!

Please join us for a Date

Love is in the Air
client appreciation party.

% First American Title™
et

Thursday, February 6th 2025
2:00PM - &:00PM

n: Loveland Office

200 East Tth Street, Suite 120

CENTENNIAL

l LEASING & SALES
DF NGF.THERN EDLDFMDD

NEW, USED, PURCHASE, LEASE, FINANCE

Toby Bauer

Automotive Consultant
970-219-7580
thauer@centleasing.com
4488 Highland Meadows Pkwy
Windsor, CO
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Loveland, CO 80537

Libations and hors d'ceuvres will be served.

SATELLITE

,-" STRATEGIES

Educated Financials for Informed
Decision Making

At Satellite Strategles, we'ra dedicated to more than
Just numbers - being In partnership with us means a
two- sided commitmeant to understanding your financials
and Increasing profitability.

With personalized attention and care, we join forces to

educaie, guide, and build a palh lo success for your
businass

SATELLITE-STRATEGIES. COM
870-235-2009

Ryan Abrahamson Casey Kiser Sam Carlson
Branch Manager Loan Officer Loan Officer
NMLS #295176 NMLS #729436 NMLS #901166
970.222.9024 708.704.9416 970.568.2553

Home loans with heart!

Torrie Barr

Loan Officer
NMLS #401213

970.412.1170

Guild

mortgage
Stacy Fridal o ‘
Loan Officer R?:e%'gﬂngton Drive,
NMLS #289577 -9
970.219.1710 Fort Collins, CO 80528

Guild Mortgage Company is an Equal Housing Opportunity, NMLS #3274; (www.nmlsconsumeraccess.org/).

PROVIDING THE
PERFECT CLIMATE

for You and Your Clients
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Mike & Michele Culp,
Owners

Planned Service e Preventative Maintenance
Indoor Air Quality ¢ Humidifiers

M HEW |Hc| Ductwork ¢ New Construction e Retrofit
Furnace Install & Repair ¢ AC & Heat Pump
Heating & Cooling Install & Repair « Basement Finishes
it gt Bl - Eebiat ghe s Nail” Boilers o Mini Splits  In-floor Heating

970-203-9954 ¢ www.metalmechanicshvac.com

NoCo's Best Spot to
Get Down to Busméss.

for Remote Work Wednesday
CAFE at HUB Cafe by Fresh Plate!

>z .
BY;,LM‘;A. PLATE (ATERING

Delicious Breakfast, Lunch, & Dinner
Free Wifi  Drink Specials  Cool Vibes

6402 Union Creek Drive, Loveland, CO | 970-461-1134

tracie @freshplatecatering.com | freshplatecatering.com
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RE/MAX Alliance

The question “what do you want to do
when you grow up?” is one that we are
asked to answer far earlier than many
of us are ready, and Northern Colorado
REALTOR® and Broker Associate Jessica
Joles is no exception. But in her case,
that first real job is the career she still
loves and appreciates. Back in 1999,
just after Jessica had graduated high
school in her home state of Wisconsin,
she was still trying to figure out what
she wanted to do when her father, a
home builder in their community, told
her he needed someone to sell what
he was building. He thought Jessica
would be a great fit for the job, and
since Jessica didn’t know what else she
might want to do, she decided to go for
it. That fall, she took all the necessary
schooling to obtain her real estate
license, and by March of 2000, she was
in business and has been ever since.
Starting out in real estate at just 18
years old was not easy for Jessica. Back
then, it was typical for REALTORS® to be
much older than she was. “It definitely
felt like I was different for sure, because
nobody went right from high school

to having a real estate license,” Jessica
explains. “When I was first starting out,
my biggest hurdle was that I looked
so young and I was inexperienced,
but once I got the confidence and
knew what I was doing, that hurdle
went away.” Once she gained that
experience, she was doing well in the
real estate business in her community
in Wisconsin, but even back in high
school, Jessica knew she didn’t want to
stay in Wisconsin permanently. She’d
grown tired of the cold and humidity
of the Midwest, and she wanted to try
somewhere new. She had visited Fort
Collins before and loved it, so she packed
up and moved out to Northern Colorado.
Initially, Jessica wasn’t planning on
getting her Colorado real estate license
once she moved to Fort Collins, given
the difficulty of changing locations as a

“Real estate as an industry just
ebbs and flows. You have to get
used to the rhythm of it.”
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REALTOR® and her lack of connections
here. But in a short matter of time, she
went back to the career she loved so
much. Jessica got licensed here back
in 2008, right in time for the financial
recession, but she knew she’d just have
to ride out the storm. “Real estate as
an industry just ebbs and flows,” she
says, “and you have to get used to the
rhythm of it.” She’s had to get used to
the changing landscape of real estate
over the years, but that isn’t the only
challenge she’s had to overcome; ever—
changing technology, she says, has made
being a REALTOR® more difficult over
time. “Most people my age haven’t been
in real estate as long as I have. When
I started, there was no internet or cell
phones. We had MLS books that came
out monthly, and if you wanted to show
something, you had to look it up in the
book and call that agent and see if it was
still available,” she says. “Nowadays, you
have to sort of become an expert in all
these different areas to succeed: social
media, digital marketing, Al use, etc.”
But whether it’s a move to an entirely
new state, a housing market bust, or
virtual property tours, Jessica has
adapted and continued to thrive.

From 2012-2022, Jessica ran one
of the largest property management
companies in Northern Colorado. This
is a great place to invest in real estate,
Jessica says, and helping people do
just that is what she enjoys most in her
work. She says, “I am really passionate
about identifying investment properties
and potential opportunities; I love
helping people grow their portfolios. I
love investment properties.” Within the
investment realm, many REALTORS®
do not have the experience Jessica does;
she performs cap rate analysis, rental
analysis, and 1031 exchanges, something
she’s very proud of. “Ilove helping

people build wealth through real estate
because I think it’s the number one
path to increasing your net worth,”
Jessica says. She may enjoy property
investments the most in her line of
work, but she enjoys everything about
what she does: “I think that’s the biggest
thing; I love what I do. I couldn’t imagine
doing anything else. I wake up every
day and feel like I don’t work. I love it.”
When she isn’t helping others invest
in property or selling homes, what Jessica
likes most is being outside and spending
time with her family. Back when she
was in high school in Wisconsin, Jessica
used to be on a water ski show team,
performing 2 shows a weekend every
summer, and she still loves being on the
water. A proper Coloradoan now, she
spends most of her spare time outdoors.
She enjoys hiking and mountain
biking. She lives in Windsor and she’s
recently gotten married; her husband,
Sean Pike (owner of Pike’s Auto Care
in Windsor), became her husband on
February 1st, combining their two
families. Jessica is now putting all her
real estate knowledge to work to find
them a new house in the Windsor area.
Over the course of her twenty-five
years in real estate, Jessica has learned
a few things, and she has some advice
for up-and-coming REALTORS® starting
out their careers. “At the end of the day,
stick to the basics and provide value. It
doesn’t matter how much Al or social
media you use if you are not an honest,
transparent, authentic person. The three
things I think are most important are to
educate, communicate, and negotiate. “If
you do the basics consistently, to a high
standard and sprinkle in a little magic,
you'll do well.”

Connect with Jessica at jessica@
propertycrushers.com.

“I think that’s the biggest thing; I love what I do.
I couldn’t imagine doing anything else. I wake up
every day and feel like I don’t work. I love it.”
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Just need to know if
it’s available so you
can save that next
deal? We got you!!

26 Credit Scores as Low as 500
§726J Non Warrantable Condo (owner & Non-ownen
(2674 Conventional / FHA / VA / USDA

m One Year Self-Employed is A-OK
m Bank Statement Only m 1099 Only
26 Jumbo to $4 Million €] P&L Only
m Down Payment Assistance (CHFA, Metro &National DPA)
m Bridge Loans @00 Piastic Doll House
26 Asset Depletion WI®F Castle in the Alps
i26J Bardominium W®f Hobbit House
m Construction & Rehab Loans
m Builder Incentives m Land Loans
§26J Fannie Homestyle & FHA 203K
m Cashout Refinance to 90% LTV
i26J Refinance & HELOC’s '
m Super Amazing People ":';‘ i
Neighborhood ;

MAYBER Lemonade or
Hot Dog Stand

Ken Schmidt

+\\| owner / MLO - NMLS 306214 - LMB 100047960

970-576-8473

Ken@AltitudeLoan.com
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Alcohol Infused Ice Cream, Sweets & Treats

BOOZEE ICE CREAM,
CUPCAKES,
CHEESECAKES,
CHOCOLATES, MOUSSE

Debra ONVill GIE.
Owner + Curator Wi i

970) 889-2677

debra@boozeetreats.com
www.boozeetreats.com/contact

We are Colorado’s

leader in title and closing
services, with 45+ offices
spanning the state.

We offer big company
stability with a small
firm’s personal service.

Visit us ar-'f_t_‘gc.com

Land Title

CAAHANTEL COMPARY
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PortfolioLoans & Creative Financing
Your Clients, Our Solutions - Together,Let’s Start 2025 Strong!!

Empower Your Clients, Close More Deals.

At Cross Country Mortgage, we're here to help you guide your clients
through flexible financing options that work for their unique situations. With
portfolio loans and creative financing solutions, we can help your clients get
to the closing table faster - and help youclose more deals!

Partner with Cross Country Mortgage to provide
personalized portfolio loans andflexible financing _
solutionsthatmake even the toughest deals possible. uulnn
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Let’s work together to set the stage for a winning 2025!

We offerinpersonclassestohelp youand your
clients succeed.

Contactus if you would like to attend our future
classes.

LENDRUM TEAM
CROSSCOUNTRY MORTGAGE™

SarahDick
Relationship Manager
970-549-6223

RyanLendrum

Originating Branch Manager

Personal NMLS51458088
BranchNMLS52124698 / Company NML53029
720-990-3687

Equal housing opportunity. All loans are subject te under writing appreval. Certainrestrictions apply. Call for details. All
borrowers must meet minimum credit score, loan value, debt toincome, and other requirements to qualify for any meortgage
program. Cross country mortgage, LLCHNMLS 3029

See www.crosscountrymortgage.com/licensing-and-disclosures/state-disclesures/for a complete list of state licenses. 21245698
24P_86b 0O1THWM
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BY JACKI DONALDSON
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ort Collins native
Kennan Razey
approaches real

estate with a unique blend
of artistry, empathy, and
business savvy. The spirited
dancer attended Arizona
State University on a
dance scholarship, spent
a year studying abroad in
Australia, and graduated
with a Bachelor of Fine Arts
in dance with a minor in
psychology. Before becoming
a star in real estate, Kennan
worked for an agency
in Greeley that supports
adults with developmental
disabilities and then served
as the business development
director for a roofing
company for eight years.
Kennan’s pivot into real
estate in 2017 resulted
from her fascination with
a significant person in her
life: her accomplished father,
REALTOR® Bud Razey.
“He is one of my favorite
people,” she shares. “He has
always inspired me, and I
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have always looked up to
him.” The father-daughter
duo worked together until
Bud retired in 2020, and
Kennan credits her dad
for shaping her into the
stellar agent she is today.
She recalls her early days
of driving around with him,
touring neighborhoods and
drinking from the fountain
of wisdom and learning from
the business he threw her
way. Kennan is also grateful
to her managing broker at
the time, Susie Ewing, for
her exceptional coaching.
Earning the Fort Collins
Board of REALTORS® Rookie
of the Year in 2019 and a
Colorado Magazine 40 Under
40 winner, Kennan, now
Broker Associate/Partner at
The Group Real Estate, has
grown her business year
after year. She is proud to
report that 2024 was her
best year yet—an impressive
feat as she navigated real
estate alongside motherhood.
She credits her incredible

mother who was always an
example of unconditional
love and patience. Her
son, Harrison, was born
in 2019 and her daughter,
Logan, in 2022. Kennan
applauds her husband, River
Davenport, for supporting
her through the trials and
triumphs of real estate.
Powered by her mission
of being a trusted advisor,
Kennan prioritizes
relationships and promises
her clients trust, honesty,
and integrity. Her favorite
part of real estate is helping
people—especially first-time
buyers and young families—
achieve their dream of
homeownership when they
think it’s something they
can’t do. “I love problem-
solving, communicating
thoroughly, and making the
process fun even when it’s
stressful,” she remarks.
Kennan’s clients rave
about her service. One happy
buyer and seller shares,
“Kennan was so friendly
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at our first meeting. Her
expert advice helped us
through a sale and purchase
at the same time. Her
thoughtfulness and attention
to detail made sure we got
the house we wanted and
sold our house at the right
price. Kennan was the calm
in the whirlwind stress of
buying and selling at the
same time.” Another client
calls her the hardest-working
REALTOR® he’s ever met,
and another appoints
her the best REALTOR®
he’s ever worked with.
Kennan sees herself
continuing to build her
business on referrals, and
she aims to retire early

enough to spend a lot of time
traveling with her family.
Currently, she carefully
carves out morning and
evening time for family. She
picks up her kids from school
whenever she can, and when
appropriate, they accompany
her on the job. “I work hard
to set decent boundaries
with work and family life,”
she notes. “My primary focus
is my family, and anything I
can do to be with them more
is what drives me.”

In addition to taking care
of her clients and family,
Kennan stays true to her
dance roots, teaching Be Bad
Hip Hop classes, designed
to build confidence and

My primary focus is

and anything | can do

to be with them more is
what drives me.”
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| love problem-solving,

thoroughly, and making 7
the process fun even

when it’s stressful.”

creativity and bring energy
and accessibility to hip-hop
dance through structured
classes. (Feel free to join
her on Saturday mornings
at 9:00 a.m. at Studio West
Dance Center). Kennan also
safeguards her sanity by
working out at Grit Fitness
four to five times weekly.
While growing up and
witnessing her father’s real
estate journey, Kennan was
sure that she would never
enter the industry, with its
long hours, unpredictability,
and inevitable ups and
downs. However, after years
of building her diverse
career and inspired by her
father’s example, Kennan
took a chance. Now following
in his footsteps and thriving,
Kennan embraces the
challenges of real estate,
using her unique skills
to connect with clients,
problem-solve, and navigate
the unpredictable market.
With a deep commitment
to her professional and
personal life, she has found
a balance that allows her to
succeed while maintaining
her family values.

Connect with Kennan at
krazey@thegroupinc.com.
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JOSH LYON
OWNER, LOAN OFFICER
(970) 460-6677
Josh@Nocolending.com

You & Your Clients
Hustle & Heart

-

DAKOTA BURKE
LOAN MANAGER
(970) 460-6677
Dakota@nocolending.com

NMLS 790025 | MLO 1005506539

nocolending.com | @VelocityLending on socials

“j"k

"Omt\WchHTs

custom bomes

WE GIVE YOUR *
CLIENTS CHOICES,*

Money-Saving | OWNER-BUILDER PROGRAM
Time-Saving | TURNKEY PROGRAM

303-756-8870 | homewrights.com
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970.217.9010

Erinwavnick@gmail.com

BTCTU

IKE FERFEC T HOMES, SHOWCASING PROPERTIES, SHLLING STOKIES

HDR Photogeaphy-Acvial -Virtual Staging-Twilight=360 Tours-Floor Plans-30 floor Plans-Yideo
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(970) 825-1000
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PROPERTY MANAGEMENT

Lighting Up Northern Colorado, One Outdoor Space At A Time.

Promo Code: NoCoRP

Instatl must be on 100 I or mors (o recewe 305% discount

S

TRIMLIGHT
NOCO

MORTGAGE GROUP

MIGK OCCHIATO

Permanent, Programmable LED Lighting
& SPARK

sBs AWARDS

WINNER

WANT A RELIABLE
MORTGAGE EXPERT?

OHicer to empower your clients in securing their dream home!

LOAN PRODUCTS INCLUDE

« Conventional « Partfalia
« Jumbe o Bank statement loans
« FHA, USDA, VA = 1year Tax Returns / W-2s

Buy Before You SE”I,-"'BrEdge Loan = Debttoincome up to 50%!

CONTACT ME TODAY:

Bl MOACEFRILCOM
. RT0-690-7748

MMLS 10254 | Equal Housing Opportunity | Regulated by the Disision of Real Estate
Ist City Martgage Group < A Branch of Megastar Financlal 155 E Boardwalk Br #400-341 FTC CO BOS2S
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

W FIRSTWEesSternTRUST

Understanding
Appraisal Waivers

Dispelling the Myths and Adding Insight

For any transaction with financing, there will inevitably be a
conversation about the appraisal process. Is it expected to
appraise? Are there sufficient comps? What if there's a gap? These
implied risks can affect the success of any contract, or at the very
least, make for interesting posturing and negotiating along the
way. It's nosurprise, therefore, that when a lender offers an
appraisal waiver (Property Inspection Waiver or "PIW"), buyers
and sellers can breathe a sigh of collective relief. The
understanding of how, when, and why these PIWs can be granted,
however, remains largely misunderstood by the common home
buyer/seller.

First, it'simportant to understand *who* grants the waiver (as it is
not the originating lender). The two federal lending agencies,
Fannie Mae (FNMA) and Freddie Mac (FHLMC), host electronic
Automated Underwriting Systems (AUSs) which lenders utilize to
complete the underwriting approval process. Note that these
conforming loans are the only ones that qualify for these PIWs.

Justin Crowley

200 S. College Ave Ste 10,
Fort Collins, CO
80524

Sr. Loan Originator
NMLS# 378544
970.691.2214

Once enough loan datais available (Property address, purchase
price, closing date, Debt-To-Income Ratio, FICO, etc), a lender
can submit an application through these AUSs, which deliver an
assessment of (among many things) whether or not an appraisal is
required. Inother words, waivers are either granted, or they're
not - They are not "applied for," or "approved."

These systems are mainly scouring county record sale data, along
with data from recently-submitted appraisals. Loan details, such
as down payment, borrower credit scores, and/or occupancy type,
are merely a secondary level of analysis. In other words, if there
isn't enough data available for a waiver to be possible, it won't
matter if a buyer has a huge down payment, or an 800 FICO - A
PIW just might not be in the cards.

Inshort, it's a bit of a "black box," and you may not know whether
or why a waiver is available, until the lender can process a
complete AUS submission. As for your next transaction, may the
odds forever be in your favor...

8200+ Transactions & $2.5+ Billion Personally Originated Since 2001

Member

I ch EQUAL HOUSING
LENDER

NMLS# 477166




