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WOMAN OWNED
www.pioneerenvironmentalct.com • (203) 676-3603

From the Emergency Call to Moving Back in,
We Have Your Back!

Home Restoration/Remediation Services

Winter SpecialWinter SpecialWinter SpecialWinter Special

50%
OFF

INSTALLATION
NU-FACE HOME IMPROVEMENTS

860-516-6240

With this coupon. Valid for one product 
only. O�er must be presented prior to 
estimate and inspection. Cannot be 
combined with other o�ers or prior 

purchases. Expires 2/28/25. 

(203) 272-6964
cheshireroofingandsiding.com

Over 40 years of roofing knowledge & experience We treat every home as our own!

SIDING • ROOFING

R E S I D E N T I A L  R OO F I N G  E X P E R T S  •  O V E R  2  D E C A D E S  I N  B U S I N E S S
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K N O W  B E F O R E  Y O U  B U Y

86042244496
SafeGuardCT.com

Inspecting The Entire State of CT

EASY 24-HOUR ONLINE SCHEDULING
APPOINTMENTS 7-DAYS A WEEK
5 STAR AVERAGE GOOGLE RATING
RADON TESTING  •  WELL INSPECTIONS
STATE CERTIFIED FOR CRUMBLING
FOUNDATION INSPECTIONS

•  Woman-Owned Business 
•  State-of-the-Art 
    Sewer Cameras
•  Digital, Same-Day 
    Septic Reports
•  Easy, Convenient 
    Scheduling via Online, 
    Phone, Text or Email

We Also O�er Radon 
Mitigation Installations!

860-609-3840

Scan to Visit our Website!

Septic Inspections Across
ALL of Connecticut!

Septic Inspections Across
ALL of Connecticut!

Providing 
meaningful 

education to 
our clients!

• Real estate transactions
• Document preparation and review
• Buyer and seller representation
• Mortgage transactions
• Title issues
• Contractual obligations
• Commercial and residential property
• Leasing

37 Boston Street, Guilford, CT
203-453-8600
www.robertleitze.com
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Meet
The

Team
Sam Kantrow

Owner/Publisher

George Grotheer
Content Writer

Chris Devlin
Events Photographer

Rise Visual Media
Photography

Phylicia Bova
Director of Operations

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Molly Cobane
Client Relations Specialist

AGAINST
REAL ESTATE

MISTAKES

Protect
Yourself 

• Boutique law office that focuses
   on real estate transactions
• Personalized representation provided to
  clients throughout Connecticut
• Residential and Commercial Real Estate

Law Offices of
Ryan B. Corey, LLC
203.699.9422
1331 HIGHLAND AVE
CHESHIRE,  CT
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This section has been created to give you easier access when searching for a trusted real estate affiliate. These businesses 
have been independently verified to provide the highest quality agents demand in their vendors. Take a minute to familiarize 
yourself with the businesses sponsoring your magazine. These local companies are proud to partner with you and make this 
magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ATTORNEY
Law Offices of 
Robert C. Leitze
(203) 453-8600
robertleitze.com

ATTORNEY - 
REAL ESTATE
Law Offices of Ryan 
B. Corey, LLC
(203) 699-9422
coreylawoffices.com

ATTORNEY - REAL 
ESTATE / ESTATE 
PLANNING
Attorney Stephen Cline
(860) 767-2800

AUTO DEALERSHIP/
FULL SERVICE FACILITY
MSport Motorwerx
(203) 592-8744
msportmotorwerx.com

BUILDER/DEVELOPER
Pinnacle Land 
Development
(203) 271-1115
pinnland 
development.com

CLEANING SERVICE
M & V Cleaning LLC
(860) 227-7659
mandvcleaning.com

CLOSING ATTORNEY
Drapp Law PLLC
(203) 871-0356
drapplaw.com

Law Offices of 
Michael Iacurci, LLC
(203) 245-2400
lawonwall.com

CLOSING GIFTS
7d Laser Design LLC
(860) 249-6205
7dlaser.com

CONCRETE/
RESTORATION/
RESURFACE
Jason Robert’s Inc.
(203) 876-1152
jriconcrete.com

CONSTRUCTION/
GENERAL 
CONTRACTING
Sunrise Cove 
Partners LLC
(203) 627-1655
srcpartnersct.com

CUSTOM FURNITURE
Modern Oak
(203) 494-2131
modern-oak.co

CUSTOM 
WOODWORKING/
FURNITURE
Planeta  
Woodworking LLC
(860) 986-1155
planetawood 
working.com

DECKS
Deck Restore
(203) 996-4981

DIGITAL MARKETING
Courtney Luft Design
(860) 917-1037
courtneyluftdesign.com

ELECTRICAL SERVICES
Sampson Electric LLC
(203) 745-4246
sampsonelectricllc.com

ESTATE LIQUIDATION
William Macina Antiques 
and Appraisals
(203) 915-7662

ESTATE SALES
Lovejoy Estate Sales LLC
(860) 908-4645
lovejoyestatesales.com

EXCAVATION, 
SEPTIC DESIGN & 
INSTALLATION
J.Rosadini Excavating 
& Septic
(203) 623-1352
jrosadiniexcavating 
andseptic.com/

FENCE & GATE 
SOLUTIONS
Fence World, Inc.
(203) 421-0406
fenceworldinc.com

FINANCIAL PLANNING/
RETIREMENT
Scranton Financial 
Group
(860) 399-8202
scrantonfinancial 
group.com

FINANCIAL/INSURANCE
Northwestern Mutual
(860) 803-7664
northwesternmutual.
com/office/ct/
new-haven/87835679

HANDYMAN/HOME 
IMPROVEMENT
Shoreline Remodeling
(860) 770-4155

HEATING OIL/PROPANE
Amodio & Sons Fuel 
& Energy Services
(203) 934-2651
amodiofuel.com

HOME / BUILDING 
INSPECTIONS
Modern Home 
Inspections
(860) 263-9499
inspectconnecticut.com

HOME IMPROVEMENTS 
/ EXTERIORS
Nu-Face Home 
Improvements
(860) 532-6322
nufacect.com

HOME INSPECTION
Sherwood Inspection 
Services, LLC
(860) 646-9983
sherwoodinspection.com

The Miranda Team: Pillar 
To Post Home Inspectors
(203) 490-7855
mirandateam. 
pillartopost.com

INSPECTIONS
National Property 
Inspections (E 
Haven to E Lyme)
(860) 227-4949
npiweb.com/griffith

National Property 
Inspections (New 
Haven & West)
(203) 871-7214
npiweb.com/volpato

INSURANCE AGENCY
Connecticut 
Insurance Exhange 
of Southington LLC
(860) 276-1255
CTinsExchange.com

INSURANCE BROKER
Farmers Insurance - 
Karen Bellamy Agency
(203) 288-5290
agents.farmers.
com/ct/woodbridge/
karen-bellamy

INTERIOR DESIGN
Artisan Kitchen and Bath
(203) 458-8453

JUNK REMOVAL & 
DEMOLITION SERVICES
The Junkluggers of 
New Haven County
(203) 455-6331
junkluggers.com/
new-haven-county

JUNK REMOVAL & 
DUMPSTER RENTAL
Just Dump It
(860) 989-4902
just-dumpit.com

JUNK REMOVAL/
DEMOLITION
Junk Bear
(860) 385-6068
junk-bear.com

KITCHEN CABINET 
REFACING
Kitchen Tune-Up
(203) 703-2594
kitchentuneup.com/
shoreline-central-ct

LAND CLEARING/
EXCAVATING
VegOut Forestry
(203) 815-6791
vegoutforestry.com

LANDSCAPE 
DESIGNER/LANDSCAPE 
CONTRACTOR
USL Outdoor Living
(203) 390-9093
usloutdoorliving.com

LANDSCAPE 
MAINTENANCE 
/ DESIGN
Johnson Landscapes
(203) 738-9939
johnsonoutdoorsct.com

LANDSCAPING
S&R Landscape 
Construction
(203) 445-8697

LAWN & GARDEN
Madison Earth Care
(203) 410-4520
madisonearthcare.com

MOLD REMEDIATION
Connecticut Mold Pros
(203) 920-0265
ctmoldpros.com

MORTGAGE
Revolution Mortgage
(203) 872-2622
revolutionmortgage.com

Total Mortgage- 
Dominic DeMilo
(203) 676-6926
totalmortgage.com/
bankers/dominic-demilo

MOVING & HAULING
Jams Moving Specialists
(844) 446-2526
jamsmoving.com

MOWING/
LANDSCAPING
JC’s Landscaping
(203) 927-2058
jcslandscapingct.com

(844) 4- in- a- jam  //  Jamsmovingspecialists@gmail.com

No job is too BIG
or too SMALL.
If you're in a JAM
give us a CALL

• Local and Long
   Distance Moves

• Dump Runs

• Clean Outs

• Residential and
   Commercial

• Family Owned
   and Operated 

JAMS Moving Specialist
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PAINTING
Essex Painting Company
(860) 510-2923
essexpainting 
company.com

PAINTING SERVICE
Spotless Solution LLC
(860) 362-8722
Spotlesssolutionct.com

PEST CONTROL/
WILDLIFE REMOVAL
Alpha Wildlife and 
Pest Management
(860) 999-2796
www.alphawpm.com

PHOTOGRAPHER | 
REAL ESTATE MEDIA
Rise Visual Media
(347) 239-5636
risevisualmedia.com

PHOTOGRAPHY/
VIDEOGRAPHY/
VIRTUAL STAGING
Devlin Photography LLC
(860) 434-0005
devlinphotography.com

PLUMBING/HVAC
The Guild Plumbing 
and Heating
(860) 510-6899
theguildplumbing 
andheating.com

PROPERTY 
MANAGEMENT/
HOME WATCH
Shoreline Home 
Management
(203) 710-3703
shorelinehome 
mgmt.com

RADON TESTING 
AND MITIGATION
A & R Environmental
(860) 742-6767
arenvironmental.com

REAL ESTATE 
APPRAISAL
S.A.T. Appraisals LLC
(203) 671-4321
satappraisals.com

REAL ESTATE 
ATTORNEY
Adam M Brouillard 
Attorney at Law
(203) 915-1836
brouillardlawct.com

REMODELING/
CONSTRUCTION
Cityline Construction
(203) 430-2152
citylineconstruction 
llc.com

RESTORATION - 
WATER, FIRE & MOLD
Pioneer Environmental
(203) 934-7332
pioneerenvironmental 
ct.com

ROOFING & 
ROOF REPAIR
Cheshire Roofing LLC
(203) 272-6964
cheshireroofingand 
siding.com

ROOFING 
CONTRACTOR
Brown Roofing
(203) 723-1372
brownroofing.org

SEPTIC INSPECTIONS 
& CONSULTING
Northeast EnviroCare
(860) 609-3840
neenvirocare.com

SOFT / POWER 
WASHING
New England 
Aerial Cleaning
(855) 237-4255
newenglandaerial 
cleaning.com

STAGING
Interiors by Lindsay
(203) 506-7934
interiorsbylindsay.com

WATER SYSTEMS
The Well Guys
(203) 828-6129

WATER TREATMENT 
/ SOFTENERS
Advanced Water 
Systems Inc.
(203) 228-7874
aws-ct.com

Preferred Partners
CONTINUED
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Mike Wengzn
Financial Advisor
(860) 803-7664

michael.wengzn@nm.com

FREE In-home computer design 

Locally Owned & Operated 

Custom Closets, Garages,

Pantries & Home Office Solutions 

203.671.5046
www.3SONSCUSTOMCLOSETS.com

203.671.5046
www.3SONSCUSTOMCLOSETS.com

FREE In-home computer design 

Locally Owned & Operated 

Custom Closets, Garages,

Pantries & Home Office Solutions 

PUBLISHER’S NOTE

COLLABORATION OVER COMPETITION: 
BUILDING A STRONGER COMMUNITY

else’s. Instead, when you rise 
together, you achieve more—
individually and collectively. 
By redefining success as a 
shared journey, you can create 
a professional life that’s not just 
successful but also fulfilling.

So as you approach your next 
deal or your next challenge, ask 
yourself: How can you contribute 
to a culture of collaboration? 
How can you make connections 
that elevate not just yourself but 
the community around you? The 
answer might just transform 
the way you see success.

Stay warm,

Sam Kantrow

Owner/Publisher, New Haven & 

Middlesex County Real Producers

sam.kantrow@

realproducersmag.com

In real estate, success often feels 
tied to the concept of competition—
who has the most sales, the 
highest volume, the largest team. 
But what if there’s a better way? 
What if collaboration, rather than 
competition, is the key to elevating 
your career, your relationships, 
and your community?

As a real estate professional, your 
work is grounded in connections. 
You build trust with clients, 
navigate complex transactions, 
and partner with vendors to 
achieve results. But some of the 
most impactful relationships 
you’ll create are with your peers. 
By embracing collaboration, you 
have the opportunity to transform 
competitors into allies, enriching 
not just your business but the 
entire real estate community.

Sharing knowledge, strategies, and 
experiences with others doesn’t 
dilute your success; it amplifies it. 
Think about the agents you respect 
most—those who freely offer 
advice, support, or even a referral 
when it aligns with your expertise. 
These acts of collaboration don’t 

diminish their reputation; they 
enhance it, creating a ripple effect 
of trust and mutual benefit.

Your community thrives when 
you shift your perspective from 
scarcity to abundance. There’s 
enough opportunity for everyone. 
By contributing to a culture 
of teamwork, you’re not only 
helping others succeed, but you’re 
also positioning yourself as a 
leader—someone others turn to 
for guidance and inspiration.

This mindset can also help combat 
one of the biggest challenges 
in your field: burnout. Real 
estate is demanding, and it can 
feel isolating when the focus 
is solely on competition. But 
when you support others and 
allow yourself to be supported, 
you create a network that 
lightens the load. Whether it’s 
celebrating wins together or 
brainstorming solutions to tough 
problems, collaboration brings 
new energy to your work.

The truth is, your success 
isn’t diminished by someone 
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GETS IT ALL

• Residential & Commercial Inspections
• Well Inspections
• Septic Inspections
• Radon Testing
• Water Testing
• Mold Testing
• WDI
• Crumbling Foundation Evaluations

860-263-9499

Check out
our website!

Over 650 5-Star 
Google Reviews!

Covering all of Connecticut

IICRC & BPI Certified Specialists

Priority Scheduling for Real Estate Transactions

Most projects can be remediated in ONE day

Mold Testing & Remediation

Water Restoration

Indoor Air Quality Testing & Solutions

Moisture Control & Ventilation Solutions

SERVICING ALL
OF CONNECTICUT

ctmoldpros.com
info@ctmoldpros.com

WE BREAK THE MOLDMOLD
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Moving is a family affair for many who 
pick up and relocate to a new home.

That sentiment goes double for Mike 
and Jayden Fulton of Jams Moving 
Specialists – a powerhouse father-
son duo specializing in getting you 
and your lives into a new space.

The crew at Jams prides itself on its 
attention to detail for each piece they 
move. The company had its start in 
moving antiques – and to this day, the 
same attention is paid in every scenario. 
They work with care and keep clean 
to preserve all items, antique or not. 
Jams operates a fleet of vehicles that 
cater to a variety of moving needs – 
from cargo vans and pickup trucks to 
smaller trailers and a 26-foot dedicated 
truck. The Fultons will often adjust their 
vehicles’ suspension to accommodate 
heavy-duty items. They even go so 
far as to shrink-wrap possessions to 
prevent shifting during a move. Each 
item is treated like an antique - and 
it’s that level of care, they say, that 
sets them apart from other movers.

Their care goes beyond the work itself 
– the Fultons love their community. 
They will help clients with cleanouts, 
dump runs, and donations on top of 
general moves. In recent years, they 
have partnered with an organization 
based in Orange to connect unwanted 
pieces with Big Brother, Big Sister and 
Habitat for Humanity – as well as those 
who are elderly or less fortunate.

BY GEORGE GROTHEER 

PHOTOGRAPHY BY CHRIS DEVLINMoving  Specialist

VENDOR SPOTLIGHT

JAMS 
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Of course, to operate a successful business, 
the Fultons have had to bring in help 
from outside the family. When hiring new 
crew members, Jams conducts thorough 
background checks and vets them for 
physical capabilities to ensure they can 
perform the duties required in their roles. 
New hires start with smaller jobs – easier 
moves – working with realtors and clientele 
who are familiar with the Jams method of 
doing business, who operate in good faith 
with the Fulton family. The Fultons evaluate 
these recruits for their job performance 
beyond the lifting and carrying – watching 

how they interact with clients and with 
fellow crew members. They say this 
helps them maintain the best possible 
unit for each project they undertake.

With the Fulton family and Jams as a 
whole, everything comes down to trust. 
Mike worked in moving for twenty years 
before venturing out to form his own 
company with his son. Mike and Jayden 
say they build relationships with their 
community through a mutual respect 
and understanding – emphasizing the 
local, neighborly nature of their business. 
Earning respect and trust, they say, 
leads to more work… and there will 
always be another family to help.
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JUST DUMP THE JUNK!JUST DUMP THE JUNK!

Tom Larson
Owner/Operator

Junk Removal Services • Dumpster Rentals
Estate Cleanout Services • Demolition Services
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about wealth building. Invest 
in real estate, diversify your 
income streams, and plan for 
your financial future. Building 
lasting wealth is a crucial aspect 
of a successful real estate career.

Leveraging Coaching 
and Mentorship 
Even as an experienced agent, 
coaching and mentorship can 
provide valuable insights and 
guidance. Seek out experienced 
professionals who can offer 
new perspectives and help you 
refine your strategies. Many 
brokerages offer advanced coaching 
programs tailored for seasoned 
agents, so take advantage of 
these resources to enhance your 
skills and stay competitive.

Choosing an  
Innovative Company 
The real estate industry is constantly 
evolving, and working with an 
innovative company can give you 
a competitive edge. Ensure your 
brokerage embraces technology, 
offers cutting-edge tools, and 
provides ongoing training. An 
innovative company will help 
you stay ahead of the curve and 
better serve your clients.

Conclusion 
Continuing success as an 
established real estate agent in 
2025 requires ongoing dedication, 
strategic planning, and the right 
support system. By re-evaluating 
your brokerage, enhancing your 
brand affiliation, deepening 
community relationships, 
maintaining a clean database, and 
updating your online presence, you 
can sustain and grow your business. 
Stay engaged, focus on production 
and wealth building, and leverage 
coaching and mentorship to refine 
your skills. With the right approach, 
you can navigate the challenges of 
the real estate market and enjoy 
continued success in your career.

 Carr, Douglas & Cline

Tax Prep, Real Estate - purchases 
and sales, Wills,  Trust and Estate 

Work, and Set-Up of Small Business

(860) 767-0339 | office@cldcessex.com
Stephen R. Cline

Brian 
Fully Licensed & Insured

Deck Cleaning • Deck Sanding • Deck Staining
Gentle Wash House Cleaning • Repairs

HIC #0678344 | Cell: (203) 996-4981

DECK
RESTORE BEFORE

AFTER

As an established real estate 
agent, maintaining and growing 
your success in 2025 requires 
strategic planning and adaptation 
to the evolving market. Here 
are some key strategies to help 
you stay ahead and thrive in the 
competitive real estate industry.

Reevaluating Your Brokerage 
Even as an experienced agent, the 
right brokerage can significantly 
impact your success. Ensure your 
brokerage offers a non-competing 
manager who is committed 
to your growth. A supportive 
manager can provide ongoing 
coaching and mentorship, helping 
you stay updated with market 
trends and new strategies. Choose 
a brokerage that is innovative 
and provides the latest tools and 
resources to keep you competitive.

Enhancing Your 
Brand Affiliation 
Affiliating with a strong brand 
remains crucial for credibility 
and trust. A well-recognized 
real estate company can 
enhance your professional 
image, especially during listing 
appointments. Clients often 
prefer agents associated with 
reputable brands, as it gives 
them confidence in your abilities. 

Strengthen your association 
with a brand that has a strong 
market presence to continue 
attracting and retaining clients.

Deepening Community 
Relationships 
Your established network is 
a valuable asset. Continue to 
engage with your community 
and build deeper connections. 
Attend local events, participate 
in community groups, and 
collaborate with other 
professionals. Being an active 
and visible member of your 
community will reinforce 
your reputation and help 
you generate more referrals 
and repeat business.

Maintaining and Expanding 
Your Database 
A clean and well-maintained 
database is essential for 
staying organized and efficient. 
Regularly update contact details, 
track interactions, and segment 
your database to personalize 
your communications. 
Expanding your database 
by adding new contacts and 
nurturing existing relationships 
will help you stay engaged with 
your sphere of influence and 
uncover new opportunities.

Updating Your Online Presence 
In today’s digital age, your online 
presence is a critical component 
of your brand. Conduct a brand 
builder tune-up by Googling 
yourself to see what potential 
clients find when they search 
for you. Update all your online 
websites and social media profiles 
to ensure they reflect your current 
achievements, listings, and 
professional image. Consistent 
and up-to-date online profiles 
can enhance your credibility 
and attract more clients.

Staying Engaged in 
Your Business 
Continuous engagement in your 
business is key to staying relevant. 
Keep abreast of market trends, 
attend industry seminars, and seek 
out new learning opportunities. 
The more knowledgeable and 
involved you are, the better 
you can serve your clients and 
adapt to changes in the market.

Focusing on Production 
and Wealth Building 
Set ambitious production goals 
and develop a strategic plan 
to achieve them. Focus on 
activities that generate leads 
and close deals. Additionally, 
continue to think long-term 

CORNER 
COACHES

CONTINUING SUCCESS 
AS AN ESTABLISHED REAL 
ESTATE AGENT IN 2025

BY STEVE VOTTO, BRANCH VP/BROKERAGE MANAGER 

COLDWELL BANKER, CHESHIRE
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ADAM M. BROUILLARD - Attorney At Law

(203) 915-1836
O F F I C E S  AT :
339 Greene Street New Haven, CT
171 Broad Street Mllford, CT (by appointment)

Providing trusted counsel in all aspects of
real estate transactions since 1998.

RESIDENTIAL |  COMMERCIAL |  REAL ESTATE DEVELOPMENT
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Improve
your Image!
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Attorney John Drapp has been representing clients
in all aspects of real estate sales and purchases for more than twenty years.

Our commitment to client satisfaction
has earned us more than 100
5-star reviews on Google. Offices in Milford and Cheshire

(203) 309-4433
drapplaw.com
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Building Trust with Quality Work

Design-build services • General contracting • Project management

Custom home building • Kitchen and bathroom remodels • Basement finishing

Additions and expansions

Commercial construction 203-430-2152

BEFOREAFTER
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KW Realtors

AGENT TO WATCH:

Photography by 
Chris Devlin

If you want to become a standout agent 
in Connecticut real estate, appearing 
on House Hunters is one way to do it. 

For Rose Robles, it was just one milestone 
in her journey to earning name recognition 
in the industry. A client recommended 
her for an appearance on the HGTV 
show, and since then, her career has 
been on an upward trajectory.

But real estate wasn’t always Robles’s 
destination. With a bachelor’s degree in 
English, a career in data analytics, nine 
years of service in the U.S. Coast Guard, and 
community work with nonprofits around 
New Haven, her path to real estate was 
anything but conventional. Her time with 
Columbus House, a nonprofit focused on 
housing security, sparked her interest. At 
a nonprofit conference, she heard a local 
broker speak and felt inspired to pursue 
real estate to make a tangible difference.

Robles began her career by hosting 
open houses and building an organic 
network of clients and vendors. Today, 
she focuses on business-to-business 
connections, constantly expanding 
her base and leveraging her network 
to help as many people as possible. 
She credits her success to consistent 
exposure through advertising and 
marketing, including signage and 
social media, and making meaningful 
connections wherever she can.

Her hard work paid off early—she sold 
her first house just three months into 
her career and has consistently grown 

RoseRobles
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Photography by 
Chris Devlin

her numbers since. Robles aims to sell 
three properties per month—thirty-six 
per year—and build a team to expand 
her reach across Connecticut. She takes 
pride in her hands-on, fearless approach 
to challenges. One of her guiding 
mottos, “I don’t want to know what 
I’m getting into, I just want to get into 
it,” reflects her drive and adaptability 
as a rising star in the industry.

Outside of work, Robles stays grounded 
by connecting with her community 
and embracing her passions. Born in 
New York and raised in Puerto Rico, 
she has made Connecticut her home. 
She enjoys exploring new restaurants, 
participating in a New Haven book 
club, and pursuing hobbies like 
rock climbing and gardening. Most 
recently, she’s developed a passion 
for basketball, particularly attending 
women’s UConn Huskies games.

With her relentless drive, community 
focus, and commitment to growth, 
Robles continues to make her 
mark in Connecticut real estate.

Photography by 
Chris Devlin

I don’t want to 

know what I’m 

getting into, I just 

want to get into it.”
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Service at its best.

• Premium fuel (Oil and propane)

• Full-service Heating and A/C

• 24/7 emergency services

• Family owned and operated for
3 generations

• Dependability

• Automatic oil and propane delivery

• Price protection and budget plans

• Honesty, Integrity, Quality Service 

203-934-2651 1000 Boston Post Rd
West Haven, CT 06516

7 day EMERGENCY SERVICE
with NO emergency fees

Servicing all of New Haven
and Middlesex Counties.

Well Pumps | Basement Pumps | Septic Pumps
Sewage Pumps | Grinder Pumps | Water Softeners

Well Extensions | Well Chlorinations

From Flood to Full 
coverage, we've
got the best 
programs for
your clients.
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We serve all of Connecticut!

lovejoyestatesales.com

Let us handle the load!  
We cover all aspects of downsizing and 

moving, from packing to sales & cleanouts!

860-908-4645
loren03vette@yahoo.com

EXPERIENCE

30
years

Lovejoy Estate Sales
Have a client who 

needs a home cleared? 

ELEVATING
COASTAL
LIVING
860-770-4155
Shorelineremodelingct@gmail.com Mike

Merrigan

WINDOWS  •  DOORS  •  SIDING  •  MILLWORK
PAINTING  •  KITCHENS  •  BATHROOMS
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7DLaser7DLaser

Custom Creations
Quality You Can Trust

Personalized Gifts & Décor
Business Branding Solutions

Local Craftsmanship, Connecticut-Based
Fast Turnaround

Satisfaction Guaranteed

O�ce 860-249-6205
Cell 860-517-9065
Sales@7dlaser.com

7dlaser.com

LET US HELP YOU
KEEP YOUR DEALS!

NO JOB IS TOO SMALL!NO JOB IS TOO SMALL!

(203) 745-4246
SAMPSONELECTRICLLC.COM

RESIDENTIAL - COMMERICAL
INDUSTRIAL - WIRELESS/CELL

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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A lifetime of selling more than just houses has brought Gene 
Pica to the top of his field in Connecticut real estate. From 
fast food to shoes and cars to children’s books – the man 
knows how to get a client to bite on the best offer. While 

his focus has honed in on Connecticut properties, Pica took 
a long and winding road to find a home in home sales.

TOP AGENT

Re/Max Alliance
BY GEORGE GROTHEER

GENE

PICAPICA
IF YOU WANT SOMETHING SOLD – CALL GENE.

Pica describes his childhood self 
as “the shyest kid you’ll ever 
meet.” How things have changed, 
right? He was encouraged by 
family to pursue work to get out 
of his shell, and that began with 
minimum-wage jobs in fast food 
and at the Connecticut Post Mall. 
His penchant for hard work and 
dedication to maximizing service 
got its start at Endicott Johnson 
in Milford – working more hours 
and covering more duties than 
anyone else… even out-earning 
his manager. When he got to 
college, Pica traded running for 
driving – selling cars instead 
of shoes. He honed his sales 
technique by dealing vehicles and 
selling children’s books over the 
phone – always looking for that 
extra gig to help more people find 
what they were looking for.

After college, Pica looked to 
settle down in his home state, 
becoming engaged and buying 

Gene and his family hiking a glacier in Iceland.

Gene and his fiancé at 
Lower Antelope Canyon 
in Page, Arizona.
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Photography 
by Chris Devlin

a house. That first home-buying 
process sparked a fire in Pica, 
as he fell in love with real estate 
and secured his license in the 
mid-1990s. He trained with 
Century21, becoming a sponge 
to his fellow realtors and aiming 
to follow in the footsteps of his 
mentor, Leslie Darrow – another 
top agent along the Connecticut 
shoreline. Pica took inspiration 
from Brian Buffini’s immigrant 
realtor story when it came 
to building and maintaining 
relationships… and now Pica has 
found himself as a generational 
realtor – helping clients, couples, 
and families for decades each.

Gene and his family at 
Reykjavik, Iceland about to take 
off to fly over an active volcano.

Photography  
by Chris Devlin

Pica credits his success to his 
ability to keep up with his clients 
and local vendors – even off the 
job. He treats everyone as the 
sole focus in his work, making 
sure clients feel like they are the 
priority in every transaction. He 
never loses touch and aims to 
give incredible service to each 
person with whom he works. 

Gene and his fiancé at Forest 
Gump Monument in Utah.

He has no plans to call it quits 
anytime soon, either. Pica has 
been working in Connecticut 
real estate for decades – and 
claims he will do this “’til 
[he’s] dead.” Pica has raised 
a son in Madison – inspiring 
him to a career in wealth 
management – and loves 
traveling with his fiancé, 
Tanya. He finds time to 
spend with his loved ones at 
each chance he gets. In life – 
and in work – Pica says he is 
always looking for balance 
while avoiding complacency.

With a track record like 
his, it’s no surprise that 
that balance has led to 
impressive success.
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203-758-7593
WWW.AWS-CT.COM

The Answer
to all of your
H20 System
Needs! 

We Install

Radon in Water

Mitigation

Systems!

We Install

Radon in Water

Mitigation

Systems!
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CRUMBLING 
FOUNDATION?

BUILT TO LAST? THE HIDDEN THREAT OF CRUMBLING FOUNDATIONS

Caring for your home

We cover everything 
from home watch services 

to home repairs and 
maintenance. Our goal is 

your peace of mind.

shorelinehomemgmt@gmail.com
(203) 710-3703
      ctpropertymanager
shorelinehomemgmt.com

when you can't be there

Serving the shoreline's
residential property
management needs,
from Branford to Essex

William Macina Antiques
& Appraisals

Estate Liquidations
Appraisals, Auctions, Consignments

Estate Sales Managed
Estates Purchased, One Piece or Collections

Broom Cleanouts

203-915-7662  •  bill91@sbcglobal.net
Over 35 Years in Business

When Experience, Honesty & Dependability Count

(203) 390-9093

Looking For 
An Appraiser?
You can depend on Dana Ajello.

2 0 3 - 6 7 1 - 4 3 2 1  •  d e t a 2 3 6 7 @ a o l . c o m

S.A.T. Appraisals LLC

Providing appraisal services throughout Connecticut

Listing Consultations
Litigation support
Foreclosures
FEMA support
Probate

Bankruptcy
Tax assessment appeals
Estate planning
Dissolution of marriage
Valuation for Trusts

They could be, and it may not be visible 
or noticeable at the time of purchase!

Upwards of 35,000+ homes throughout 
the state of Connecticut are facing 
the potential for a failed concrete 
foundation due to the possible 
presence of a naturally occurring iron 
sulfide, pyrrhotite, in their concrete 
foundation. The concrete originated 
from the JJ Mottes Concrete Company in 
Stafford Springs, Connecticut, and was 
supplied for residential foundations 
for properties built during the years 
1983 to present, or older homes with 
additions or detached structures built 
from 1983-on. The mineral is found 
in a Willington, Connecticut, quarry 
that no longer supplies aggregate 
for residential foundations.

Pyrrhotite causes the slow deterioration 
of the concrete when exposed to oxygen 
and water. The cracking starts small and 

may take more than 10 
years to over 30 years 
to appear. Horizontal 
cracks or cracks that 
splinter out like a web 
are the most concerning. 
A rust-colored residue 
or white powder 
may appear. As the 
concrete deteriorates, 
it often becomes 
structurally unsound.

The damage is 
irreversible. The 
only repair is to fully 
replace the impacted 
foundation with a new 
foundation that does 
not contain pyrrhotite.

The State of 
Connecticut has a program set up 
for owners of properties to help 
with the process and cost associated 
with a foundation replacement.

How Does This Help Your 
Buyers Of New Properties? 
It Won’t! Unless they have a separate 
foundation inspection and report 
before the close of their new property. 
The CFSIC program has certified just 
35 Home Inspectors and Professional 
Engineers across the state to provide 
the service of a separate foundation 
inspection & report to satisfy the 
requirements of providing a severity 
class code before the close of their 
new property. In short: any home 
in Connecticut that was built from 
1983-on, or has had an addition built 
from 1983-on, should have a separate 
CFSIC-certified foundation inspection 
& report before closing as protection 
in the future if any issues arise related 

to crumbling foundations. Once a 
buyer closes on a property, they 
forfeit their opportunity for assistance 
from this program and assume full 
responsibility and cost associated 
with a foundation replacement.

How Real Estate Professionals 
Can Protect Their Clients 
As real estate professionals, you 
play a key role in safeguarding 
your clients’ investments. 
By advising them to obtain a 
separate foundation inspection 
for homes built or renovated 
during the risk period, you’re 
ensuring they avoid a potentially 
devastating financial burden.

What to Look for During Showings

Here are a few early warning signs of 
a potentially crumbling foundation 
that you can flag for your clients:

• Horizontal cracks or web-like 
splintering in the concrete.

• Rust-colored residue or white 
powder on the foundation surface.

• Uneven or bowing basement walls.

If you notice any of these indicators, 
recommend a foundation inspection 
immediately. If none of these are 
observed, a separate foundation report 
is recommended for future protection.

How we can help 
As one of the few certified 
foundation inspectors in Connecticut, 
I provide thorough inspections and 
detailed reports to ensure your 
clients are protected. For more 
information about the CFSIC program 
and its resources, visit their website 
at www.crumblingfoundations.org.

BY JONATHAN KROMPEGAL 

SAFEGUARD HOME INSPECTION, LTD

ARE YOUR 
CLIENTS BUYING 
A HOME WITH A 

CRUMBLING 
FOUNDATION?
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A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

A L P H A W I L D L I F E  A N D
P E S T  M A N A G E M E N T

Send them our way to get it resolved quickly
with same or next day service!
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Alex Russow | alphawpm.com
(860) 999 2796 | arussow@alphawpm.com

Client has a

Visit Our 
Website!5 STAR AVERAGE

REVIEW RATING

(203) 245-2400
info@lawonwall.com

UNWAVERING DEDICATION • EXCEPTIONAL SERVICE 
DECADES OF EXPERIENCE

Residential and Commercial 
Real Estate Closings

A
MULTIFACETED

LAND 
DEVELOPMENT
& REAL ESTATE 

COMPANY 
BASED IN 

CONNECTICUT
specializing

in residential
and commercial

land development

phil@pinnlanddevelopment.com
Mobile: 203.506-8155 | O�ce: 203.271.0423
200 Old Towne Road | Cheshire, CT 06410Phil

www.blackberrywoodsct.com

NORTH HAVEN:
203-234-0207

MADISON:
203-421-0406
TOLL FREE:

800-612-0406

fenceworldinc.com

P VC   •   A LU M I N U M   •   C H A I N  L I N K
C U STO M  WO O D  F E N C I N G

R E S I D E N T I A L  &  C O M M E R I CA L
F E N C E  I N STA L L AT I O N  

Alex Olson
OWNER
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communities ultimately benefits everyone, including the real 
estate market.

Q: What advice would you give to someone wanting to get more 

involved in their community? 

Steven Miller: For Realtors, most local associations have 
legislative committees you can join. Start by attending meetings 
to learn how things work. In your town, reach out to your 
mayor’s office or first selectman and ask about committee 
openings. There are always opportunities to get involved, 
whether it’s affordable housing, environmental issues, or other 
areas. It’s important to bring fresh ideas and new energy to 
these committees.

Q: Is there a current issue you feel deserves more attention? 

Steven Miller: One issue I’m particularly passionate about 
is the increasing cost of insurance rates. For instance, my 
homeowner’s insurance recently doubled, despite having 

no claims or incidents. These rising costs could impact both 
homeownership accessibility and residents’ ability to remain 
in their homes long-term. It’s essential to engage in open 
discussions with our legislators to address these challenges and 
work toward solutions that benefit our communities.

Steven Miller’s dedication to his community extends beyond 
his role as a realtor. Through his legislative advocacy and 
various community service projects, he addresses critical 
issues such as affordable housing, environmental protection, 
and homelessness. His efforts with CTR and local committees 
have made a tangible impact on the lives of many

Connecticut residents. Steven’s passion for helping others and 
building stronger communities is the driving force behind 
his success—both in real estate and in life. His story serves as 
an inspiring example of how giving back can create lasting 
positive change.

Steven Miller has spent over 45 years in the 
real estate industry, building meaningful 
relationships and becoming a trusted advisor 
to families across generations. Based out of 
the Coldwell Banker office in North Haven, 
Connecticut, Steven’s career is marked not 
only by his dedication to his clients but also 
by his tireless work in legislative advocacy 
for property rights and community service 
both state and nationwide. As the current 
president of the Connecticut Association of 
Realtors (CTR), he has become a powerful 
voice in addressing critical issues such as 
affordable housing and homelessness. His 
passion for helping others shines through in 
every aspect of his work, making him a true leader  
in his community.

In this interview, Steven shares insights into his legislative efforts, 
community projects, and what drives him to stay involved.

Q&A WITH STEVEN MILLER 

Q: Can you tell us about the legislative work you do to protect 

homeowners? 

Steven Miller: Over time, Realtors have become a strong voice 
in Connecticut. I can call my state senator or representative to 
discuss issues impacting the real estate industry. Right now, a 
major concern is the lack of housing units. Pre-pandemic, there 
were around 17,000 to 19,000 single-family homes and condos 
on the market in Connecticut. Today, that number is down to 
just over 3,000. We’re working to create legislation that reduces
regulatory barriers, making it easier for developers to build 
affordable housing. Rising land and construction costs make it 
challenging, but we’re committed to finding solutions.

Q: You mentioned that affordable housing is a passion project. Can 

you elaborate? 

Steven Miller: Absolutely. In North Haven, I sit on the Affordable 
Housing Committee. There’s a significant issue where long-
time homeowners have difficulty maintaining their properties 
or paying taxes, but they have nowhere to downsize to. This 

lack of housing options creates a bottleneck in 
the market. We need to create more affordable 
housing opportunities so people can move out of 
large homes they no longer need, opening up those 
homes for younger families. It’s a community issue 
that affects everyone.

Q: What other community service projects are you 

involved in? 

Steven Miller: I serve on several committees, 
including the Wetlands Commission and the 
Blight Committee. On the Wetlands Commission, 
we work to balance development with 
environmental protection. Last year, a proposal 
for a trash-to-energy plant in North Haven was 

rejected because it would have destroyed a wetland on the 
property. We need development, but not at the cost of our 
environment. The Blight Committee addresses neglected/
blighted properties in town. Often, the homeowners are 
seniors who can’t maintain their homes. We try to connect 
them with services to help, whether it’s volunteers or local 
programs. It’s about building a stronger community.

Q: You’ve also mentioned your work with the homeless population. 

Can you share more about that? 

Steven Miller: CTR partners with the Connecticut Coalition 
to End Homelessness. Right now, there are 500 children in 
Connecticut without a bedroom or toys to play with. This year, 
we raised close to $50,000 to help families stay in their homes. 
It’s more cost-effective to keep people in housing than to 
rehouse them once they become homeless. The margins are so 
tight for some families that one illness or unexpected expense 
can leave them homeless. We take this issue very seriously.

Q: How has your community involvement impacted your real 

estate career? 

Steven Miller: I don’t do community work to impress clients 
or colleagues—I do it because it’s important. That said, 
this is a relationship business, and many of my closest 
friendships have come from both my real estate work and my 
community activities. It’s all interconnected. Building stronger 

STEVEN MILLER: 
Advocating for Affordable 
Housing and Community Strength
BY PHYLICIA BOVA

BEYOND THE SALE: REALTORS WHO GO THE EXTRA MILE FOR THEIR INDUSTRIES AND COMMUNITIES

North Haven Inland Wetlands Commission Vice Chairman Steven Miller makes a motion to deny a permit application for the proposed AB Eco Park 
development at the March 27, 2024, meeting. Photo by Brian Zahn/Hearst Connecticut Media
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FAQ
All About New Haven/
Middlesex Real Producers

The first Real Producers magazine 
started in Indianapolis in 2015. 
Real Producers is now in over 130 
markets across the nation and is 
continuing to grow nationwide.

Q: WHO RECEIVES Real 

Producers MAGAZINES? 

A: The top 300 real estate agents 
across New Haven and Middlesex 
Counties and our preferred partners. 

Q: WHAT IS THE GOAL OF 

THIS MAGAZINE? 

A: We believe that we are better 
together. When we surround 
ourselves with other successful, 
like-minded people, we grow to 
new heights. Real Producers is a 
platform that brings together the 
most accomplished individuals in 
the Connecticut real estate sector.

By curating an exclusive community 
comprised of the top 300 real estate 
agents and RP-vetted businesses 
in each market, we foster a shared 
space for sharing stories, celebrating 
successes, discussing market trends, 
and highlighting upcoming events. Our 
monthly publication is dedicated to 
connecting, informing, and inspiring, 
encompassing anything that contributes 
to the enrichment of our community.

Q: DOES Real Producers 

HAVE EVENTS? 

A: Yes! We have specific networking 
events throughout the year.

Q: WHAT IS THE PROCESS FOR BEING 

FEATURED IN THIS MAGAZINE? 

A: The process for getting featured in 
our magazine is straightforward. To be 
eligible, you need to be on the top 300 
list, and we value nominations highly. 
Whether you’re a real estate agent, 
business, broker, owner, or someone 
who admires the work of others, you 
can nominate individuals, including 

Custom Handcrafted Furniture

Heirloom Cutting Boards & Butcher Blocks

Custom Home Décor & Signage

AMERICAN-MADE,
HANDCRAFTED EXCELLENCE

(860)-986-1155 (Text or Call)
        @planetawoodworking

www.planetawoodworking.com

Serving All of New England

203-627-1655 | bob@srcpartnersct.com
399 Sackett Point Road | North Haven, CT 06473

Quality Construction

Design & Build with 3D Modeling

Highest Standards

SRC Partners

Let SRC design & build a quality custom home for you

 Septic system 
installation and 
repairs
 Sewer and water 

hookups 
 Site work and 

excavation 

(203) 623-1352
justinrosadini@gmail.com
jrosadiniexcavatingandseptic.com

KEEP UP WITH US HERE!

We strive
for 100%

satisfaction
by completing

every project
on-time and

under-budget.
Steve Rodrigues

Specia
liz

ing in

ex
ca

va
tio

n, g
rad

ing,

sto
ne w

all
s, 

pat
ios, 

law
n

an
d pro

perty
 m

ain
te

nan
ce

,

fence
 in

sta
lla

tio
n.

yourself. Even office leaders have the 
opportunity to nominate outstanding real 
estate agents. We take every nomination 
seriously and consider anyone from 
the top 300 list who is brought to our 
attention. While we cannot guarantee a 
feature, we strongly encourage you to 
connect with one of our team members, 
show support for Real Producers, and 
participate in our private events. These 
steps can enhance your chances of 
being featured in our publication.

Q: WHAT DOES IT COST 

A REAL ESTATE AGENT/

TEAM TO BE FEATURED? 

A: Zero, zilch, zippo, nada, nil. It costs 
nothing to agents, so nominate away! 
We are not a pay-to-play model. We 
share REAL stories of Real Producers.

Q: WHO ARE THE RP-

VETTED BUSINESSES? 

A: The RP-vetted businesses featured in 
our publication represent the some of 
best in the business in their respective 
categories within the Connecticut 

Shoreline. You can easily locate them in 
our index. We do not randomly select 
businesses, nor do we collaborate with 
every business that approaches us. We 
prioritize businesses that have received 
your stamp of approval through 
recommendations and each business 
showcased has been personally 
recommended by many of the top 
agents featured in our publication. 
Before featuring any business, our 
team conducts additional vetting to 
ensure they align with our community’s 
values and bring substantial value. 
Our aim is to build a robust network 
that not only includes the best real 
estate agents but also features top-tier 
businesses, fostering collective growth 
and strength within our community.

Q: HOW CAN I RECOMMEND 

A BUSINESS? 

A: If you want to recommend a 
business that works with top real estate 
agents, please email or message us -
Email: sam.kantrow@
realproducersmag.com 
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Thank you to everyone who attended 
our winter gathering last month and 
managed to brave the EXTREMELY cold 
to swing some balls, have some drinks, 
and hang out with the best of the best. 

I do want to give a special shoutout to 
our sponsors from the event. Thank you 
to Revolution Mortgage out of Milford 
for being our platinum sponsor for this 
event. Be on the lookout for a special 
article about Evan and his team in our 
March publication. Another big thank 
you goes out to The Miranda Team: 
Pillar To Post Home Inspectors, 
Attorney Ryan Corey, and Scranton 
Financial Group for being our co-
sponsors for the event. 

January 23, 2025

Swing        2025: 
REALTOR GOLF SHOWDOWN

into

THANK YOU TO OUR SPONSORS

CHECK OUT OUR 
EVENT VIDEO!

If you missed the event, you truly 
MISSED. Don’t worry, we will be sending 
out a save the date for our next event in 
the spring! Until then, click the QR code 
to see the video and take a look at a few 
of the photos from all the fun.

Special thanks to Devlin Photography 
and Alyssa Mucha Photography for the 
photos at the event.
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18 Pardee Place Ext
East Haven, CT 06512-2747

Patricia Beale
(203) 671-1940
Patty@branfordfinancial.com

Mike Perricone
(203) 488-6084
Mike@branfordfinancial.com

Your Trusted Shoreline
Mortgage Specialist

FANNIE AND FREDDIE
UNDERWRITING GUIDELINES
REVERSE MORTGAGE
FHA – FIRST TIME HOME
BUYERS SPECIALIST
USDA | VA | NON QM LOANS
INVESTOR SPECIALIST

OVER 25 YEARS EXPERIENCE | Licensed in CT, NY, VT, and FL

7 Industrial Rd • Prospect, CT 06712
Sales & Service: (203) 592-8744

S P E C I A L I Z I N G
I N  H I G H  E N D
G E R M A N  C A R S -
S A L E S  A N D  S E R V I C E

Your Landscape Artists

johnsonlandscapingct@gmail.com / www.johnsonoutdoorsct.com
Property Maintenance / Landscaping / Seasonal Color / Design Build
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860-362-8722 • www.spotlesssolutionct.com

EXPERTISE, DEDICATION,
& Passion

Residential and Commercial • New Construction
Cabinet Painting • Deck and Fence Painting/Staining

Wallpaper Removal • Drywall Repair
Shutter Painting • Cleaning Services



9151 Currency St.
Irving, TX 75063


