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BY VELLUM MORTGAGE

Gain an advantage over the competition
with Verified by Vellum pre-approval.

Per Freddie Mac, Vellum Mortgage
approves loans on average 15 days faster

NATHAN BURCH, CMB | thanany other company!
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NMLE D #-23

| Our team works with Nathan because he
Direct & Text: (703) 348-2166 simply helps us close more transactions.
Listing agents accept our offers over
others because of Nathan.

([ELEV/ANTED

STAGING & DESIGNS

He easily and concisely help our clients
understand why home ownership is
important to building long-term wealth.

=

Irl‘t turn, our t;eam is Tore zuccessfulfand CALL OR TEXT TO GET STARTED!
cNt::E:nmore ransactions because o 571-462-2660

_Georgia Ingalls, Sales Manager elevatedstaginganddesigns.com

Fine Living Group at EXP Realty

© elevatedstaginganddesigns
OElevated Staging and Designs
® @elevatedstaging
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TOWN & COUNTRY
MOVERS, INC. €2 TOWN & COUNTRY

Local, Long-Distance, & International

Movin e | Residential & Commercial
S e r\fi ces Professional Packing & Unpacking
Secure Storage Solutions
Space Planning
Move Sorting & Organizing
Mana g ement Clear-Outs & Excess ltem Removal
Downsizing
. Luxury Level Design
Staglng On-Trend Styling
se rVi ces Home Sale Preparation
Pay At Closing
BEST OF
Arlington |
Call (800) 683-6683 Serving The Real z

Estate Community  worme ror
VOTE GETTER

Reader Pick
Best Mover

For Over 45 Years.




TO VIEW OUR MAGAZINE ONLINE,
VISIT NOVA REALPRODUCERS.COM
OR SCAN THIS QR CODE.
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sales with us!
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTANT/CPA
LeMay & Company
(703) 912-7862
LeMay&Company.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DOWNSIZING/ESTATE SALES
Caring Transitions, Inc.

(703) 627-0556
CaringTransitionsNOVA.com

ENGINEERING -
STRUCTURAL & SOIL

Soil & Structure Consulting, Inc.

Ken Fraine, PE / Andy
Fulambarkar, PE
(703) 391-8911
SoilandStructure.com

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

FLOORING
Lighthouse Floors
(703) 544-9044
Lighthouse-Floors.com

HOME INSPECTION
Rn HomeTech

(301) 221-0357
RnHomeTech.com

HOME RENOVATION
Curbio

(844) 944-2629
Curbio.com

Design Pro Remodeling

(571) 470-1819
DesignProRemodeling.com
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HOME WARRANTY
Choice Home Warranty
Vicki L. Hamp

(703) 987-7021
CHWopro.com

Old Republic Home Protection
(540) 498-5632
ORHP.com

HVAC

Luka Home Services
(703) 340-0771
LukaHomeServices.com

INSURANCE

Boizelle Insurance Partnership
Bret Boizelle

(301) 948-2010

Boizelle.com

JUNK REMOVAL
123JUNK

(703) 956-1415
123JUNK.com

It’s Haul Good
(703) 646-9194
ltsHaulGood.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MORTGAGE
CrossCountry Mortgage
Sylvia Bae

(571) 251-9854
BaeTeam.com

Embrace Home Loans
Shawn Barsness
(703) 783-2322
TheMortgageAce.com

Movement Mortgage
Bo Lee

(703) 967-9792
CallBoLee.com

TD Bank

Amit Desai

(410) 905-9638
TD.com/US/EN/Personal-Banking

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVE MANAGEMENT

Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.com/
Move-Management

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

MOVING / STORAGE
Barry’s Best Movers
(703) 622-3061
BarrysBestMovers.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

My Pro Movers & Storage
(703) 763-4285
MyProMoversDC.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY- REAL ESTATE
Amazing Listing Photos

(703) 340-3880
AmazingListingPhotos.com

PORTABLE STORAGE

Units NOVA

(540) 907-5454
UnitsStorage.com/Manassas-VA/

PRINTING / PROMOTIONAL
Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PROPERTY MANAGEMENT
Circle Property Management
(703) 592-6802
CirclePM.com

PMI Smart Choice
(703) 930-3333
PMISmartChoice.com

RESTORATION SERVICES
Lightspeed Restoration of
Alexandria and Fairfax
(571) 288-8050
LightSpeedRestoration.com/
Fairax-VA

ROOFING

DryHome Roofing & Siding, Inc.
(703) 230-7663

DryHome.com

STAGING

Elevated Staging and Design
(571) 888-9725
ElevatedStagingandDesign.com

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

TITLE SERVICES
Pruitt Title

(480) 203-6452
DCTitleGuy.com

TRANSACTION COORDINATOR
Scalable RES

(703) 639-4166
ScalableRES.com

VIDEO MARKETING/BRANDING
Changeover Media

(202) 854-0104
ChangeoverMedia.com

VIDEO SERVICES
HD Bros

(540) 840-1388
HDBros.com

VIRTUAL ASSISTANT
Cyberbackers Virginia
(571) 410-0661
Cyberbacker.com

we’ll help them find the right loan.

TD Right Step Mortgage' TD Home Access Mortgage' m one ﬂ'ﬂll'
Term 30-yeor fed-rote 30-year feed-rote Lﬂﬂﬂ o"m m“'
Minimum Down Payment Fh minimum down payrment 3% minimum dowen payment
Mortgage Insurance (MI) Mo bosrowear-paid insurance Ma borrower-paid insurance Amit Desai
(lencker-peaicd P (lender-paid P MMLE TR
Low Down Payment Cptions Minirrurm af $500 of your Minirriurm of SO0 of your A10-905-0638
{1-unit properties cliert’s own funds client’s own funds Amit.desal@td.com
Additional Mo incarme imits for properties F10000 Lencler Credit
Product Features located in low-to-modemate available for Purchase
INcome census rocls Fransactions only

siic il Maame Bolton

4

301-273-5399
Maame. bolten@td.com

E Bank

Additional home loan options are available to suit your clients’ needs.
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Mirdemom boerowe: coriroton vanes B peocerties with 7 or mese unite: See vour Mertene Loan [ e for detaik
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PREPARE NOW FOR 2024

Amazing Listing Photos

Photos, Videos, and 3D Tours to
Sell Your Listings Faster

Taxes do not have to be
confusing or scary!

Let our experts work with you to evaluate
what you can do today to lessen the impact.
Proper planning today will save you a
lot of headaches in April!

Questions?
Schedule a meeting.

Robert LeMay, CPA

(703) 912-7862 ext. 210
rlemay@lemayandcompany.com
LeMayAndCompany.com

Exclusive Offer
for Real Producers

up to

$200 OFF Dka* 0]
m%&

AmazingListingPhotos.com

& COMPANY

Accounting * Bookkeeping |
Business Planning '
Payroll * Tax Prep & More!
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Meet

The
Team

Kristin Brindley Wendy Ross Lexy Broussard Ryan Corvello
Publisher Operations Manager Sales Manager Publisher Photographer

Follow Us Online!

MEET THE REST OF
THE KB TEAM!
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the tasks | have them working on." - Steve K.

NOVA Real Producers NOVA Real Producers
@realproducersnova @realproducersnorthernva

\ Va@cyberbaqker Com View All Of Our Services!
@ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 ";I}:; cyberbaCker'com ‘

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

Ag 5o Your: Proper# i
SPRING Management Partner
AHEAD: To Help You:

Create Memorable Touchpoints
for Your Clients in 2025!

§ @cyberbackervirginia

-. x

Enjoy

Spring is the perfect time to connect LIFE
with your clients and prospects, and
we're here to help you make it

Grow

unforgettable.
with heart, hustle, and a
commitment to community. = y ’ At It's Haul Good, junk removal & YOUR BUSI N ESS
= - L ] donations, we specialize in helping your
Email our Chief Jumiken : c!lents declutter, clionate, ar?d refresh Dream
- their spaces—all while you shine as the

ng .Rlchardson. at —_m‘ ] thoughtful agent who's always a step
haulit@its-haulgood.com &= == ahead.

to schedule a call today!

Want to go the extra mile? Let's chat
Let’s plan your best client about incorporating our services into

appreciation season yet! your 2025 ’client app.reciation.eve.nts.
Together, we'll turn spring cleaning into

a powerful, memorable touchpoint for
your business.

8 C gk 8. O 0 BESREES
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Contact Patrick Page!

703.592.6802 ,!@ Circle

circlepm.com Property Management




Hello February, the Season of Connection!

As we move through the heart of winter,
February reminds us of the importance of
relationships and the warmth they bring to our
lives. It’s a time to nurture bonds, celebrate love in
all its forms, and find strength in the connections
that unite us.

This month is also a chance to spark creativity and
prepare for the exciting journey ahead. Let’s take this
opportunity to celebrate each other and build on the
successes of the new year.

Start 2025 on a high note with our upcoming
Mastermind event on March 18th! Get ready for a
morning packed with powerful insights, valuable
networking, and actionable ideas to elevate your
game. Mark your calendar for this must-attend kickoff!

A warm welcome to our newest preferred
partners, Light Speed Restoration, MyPro Movers
& Storage, and Units NOVA! We’re delighted to have
them join our community and look forward to many
fruitful collaborations.

As we journey through February, let’s reflect on
this thought: “Alone, we can do so little; together,
we can do so much.” Here’s to a February filled with
collaboration, joy, and meaningful moments.

Kristin Brindley
Owner/Publisher

NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com
www.novarealproducers.com
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For information on all NOVA Real Producers events,
connect with us at info@novarealproducers.com

MARCH 18, 2025 | 9:30 AM-12:30 PM | LOCATION TBD

BLASK OFF
N 2
> an

Into A League Of g
Your Own With
Our Bespoke
Packages

¥ k « . -
ALABLE
REAL ESTATE SOLUTIONS
l.ln
(=14
Schedulea  FF
¥ T
consult today! =¥¥1)
5
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Transaction and Listing Coordination.
One size doesn't fit all.

ALICIA BROWN | FOUNDER & CEO
703.639.4166 | info@scalableres.com | ScalableRES.com
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Q: Who receives this magazine?

A: The top 500 agents in the D.C. metro area. We pull the MLS
numbers each year (by volume) in Virginia, Maryland and
Washington, D.C., by agents licensed in our Northern Virginia
service area, including Alexandria City, Arlington, Fairfax City,
Fairfax County, Falls Church City, Loudoun County and Prince
William County. We cut off the list at number 500, and the next
year’s distribution is born. We did this again in January, based
on the new top 500 agents in sales volume for 2024.

Q: What is the goal of this magazine?

A: Real Producers is about building a stronger, more connected
real estate community. We believe that when we surround
ourselves with successful, like-minded individuals, we can
grow to new heights. This magazine is a platform designed to
bring together the top 500 real estate agents and our trusted
preferred partners, fostering an exclusive and collaborative
network. Each month, we share inspiring stories, celebrate
successes, and promote events that connect, inform, and
inspire. Our mission is to build relationships and empower
growth within the real estate industry.

Q: Does Real Producers have events?
A: Yes! We will have specific networking events throughout
the year.

Q: What is the process for being featured in this magazine?

A: Being featured is simple and starts with a nomination.
REALTORS®), affiliates, brokers, office leaders, and even
self-nominations are welcome! If you know someone with

an inspiring story, exceptional leadership, top-tier customer
service, or a remarkable commitment to giving back, we’d love
to hear about them.

14 - February 2025
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Since launching NOVAReal Producers seven years ago, we’ve often
heard the same questions. To save time, we’re sharing the answers here.
Remember, this publication is your voice, and our door is always open to
discuss anything about our community!

To nominate, email wendy@
realproducerskbteam.com and share why you
believe they should be featured. Your insights
help us uncover stories we may not know
about. Once a nomination is submitted, we’ll
reach out for an interview to ensure the feature
is a great fit. If selected, our team will take it from there,
coordinating an article write-up and scheduling a professional
photo shoot.

Q: What does it cost a Realtor/team to be featured?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so
nominate away! The only small fee you may incur would be for
professional lifestyle photos for the article.

Q: Who are the Preferred Partners?

A: Anyone listed as a “preferred partner” in the front of the
magazine is part of this community. They will have an ad in
every magazine issue, attend our events, and be part of our
online community. We don’t just find these businesses off the
street, nor do we work with all businesses that approach us.
One or many of you have personally referred every single
preferred partner you see in this publication. Our partners
hold a special piece to this puzzle since their partnership helps
support our monthly publication. Without them, we wouldn’t
be able to feature our top agents or host our social events.

Q: How can I refer a Preferred Partner?
A: If you know and want to recommend a local business that
works with top Realtors, let us know!

BY THE
NUMBERS

WHAT NOVA'S TOP 500 AGENTS SOLD

TOTAL
TRANSACTIONS

LISTING SIDE
TRANSACTIONS

9,419

AVERAGE
SALES VOLUME
PER AGENT

/M
$29.9M

$14.9B

T

TOTAL
SALES
VOLUME

BUYING SIDE
TRANSACTIONS

AVERAGE
TRANSACTIONS
PER AGENT

35.2



BY WADE VANDER MOLEN

2025 is here! New year means new you,
right? Unfortunately, most of the time, a
new year means the same to you. That’s
not great when it comes to real estate,

where pivoting and adapting is the norm.

Trying new marketing tactics and getting
uncomfortable is how the top agents
forge ahead. I want to invite you, the
reader, to do the same thing. Regardless
of the consequence, integrating new lead
source funnels will help you to know
what works for you and what doesn’t.
Here are 3 lead source funnels that many
agents know work but refuse to do.

Door Knocking Your Farm

Realtors spend time, effort, and money
working their farm area. They send
out postcards and newsletters and
even shoot fancy videos. The one thing
they don’t do often is door-knocking
their farm. It’s post-COVID, and many
people work out of their homes. What
a great way to meet, engage, and get

to know the people who could be
future sellers and referral partners.

It also allows you to have meaningful
real estate conversations and create
brand awareness. The next time the
homeowners receive your mailer or
see a video, they will know it’s you and
recall the conversations you have had.

16 - February 2025

Shoot One Video a Week

If you shoot one video a week at the
end of the year, you will have at least
52 videos on your YouTube channel: 52
different topics and 52 different ways
to be discovered in organic YouTube
and Google searches. The extra
visibility that works for you 24/7 will
also help improve credibility with your
audience. Video is a long game, but as
most of the Realtors in your office will
shy away, this is your opportunity to
jump ahead.

Shoot videos about the market, what
problems you solve and tips that will
help buyers and sellers. Also, feature
your vendor partners to show your
audience that when they hire you,
there is a team of great professionals
right there backing you up. As you are
fighting for eyeballs in real estate, take
the time to make video a priority in the
new year and beyond.

Attend Out of State Realtor Seminars
Thave a client where 25% of his business
comes from other Realtors from outside
markets. He attends a handful of real
estate seminars each year around the
country and has built a large referral
network as their clients move to the DC
market and vice versa. Taking the time
to build up these referral networks can
be very profitable. As people are moving
into and out of the DC area every week,
there is opportunity to be valuable to
past clients but referring them to other
trusted people where they are moving to.
In real estate, you never have a lack
of business problems. Instead, you
have a lack of client problem. How
do you gain more clients? By having
more conversations, making more
connections, and increasing your online
visibility. Implementing new lead source
funnels will increase your opportunity
to have more clients and do more
business in 2025. Good luck!

123JUNK.COM
800-364-5T18

Proud Partres of

AW, 123 JUNK.COM

Junk Removal ¢ Furniture Removal
Appliance Removal « Cleanout Services

Prepare Now For
Spring Clean-Up
Events!

“Great experience
ordering this truck for our
neighborhood cleanup
day. Big success! Many
neighbors were pleased
to get stuff out of their
homes, and they
collaborate with Habitat
for Humanity, plus they
recycle, so it doesn’t all
go to the dump.”

- Alexandra L.

Collin Wheeler
Founder
Call Collin directly.
703-956-1415

cwheeler@123junk.com

SERVING VA, MD & DC

A Local DMV Small Business

Wade Vander Molen is senior vice president of business develop-
ment at Pruitt Title LLC in the Northern Virginia/Washington, D.C.,
area and has been in the title industry since 2005. Wade helps real
estate professionals with all facets of their marketing and teaches
a new, sustainable business model to help them grow their
businesses. You can visit Wade at www.DCTitleGuy.com.

A
\DE.

HD - Are you ready to take your marketing to new heights? Unlock the

REAL ESTATE MARKETING

MADE EASY

i P oty comnd e e

VIDEO PROLC
REAL ESTATE MEDIA.

potential of your brand with our creative, memorable, and high-quality
content that leaves a lasting impression. Empower your brand identity
and media strategy today! Connect with our team to discuss branding

: strategies and elevate your social media presence for exponential growth.

SAVE $100 ON LISTING CONTENT!
ﬁ

Set up a call using the QR
code to redeem credits.

———————————————
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AGCELERATE YOUR
REAL ESTATE BUSINESS GROWTH

with exclusive digital marketing courses,
expert insights, and networking.

DRYHOME

Roofing & Siding, Inc.

kaMﬁMw
in the Market

Together, Changeover Media
and Virtual Real Estate Trainer
bring decades of real estate,

business growth, and

S|D|NGﬂ T TERS 8 PR — marketing experience to
i " i = e = XEE ; .= ' empower agents and small

When it comes to the exteriors, trust the experts!

703-230-ROOF (7663) - DryHome.com

Fairfax County, Loudoun County, Arlington County and Prince William County
45921 Maries Rd, Suite 100 - Sterling, VA | ) @DryHome

businesses. The Real Estate

Growth Accelerator combines
proven systems, premium

(D content, and unparalleled

Pt

support, setting you on a clear,
confident path to success.

Auctions & Appraisals-|

e
i

+
/(’(1;7/

We are the largest, most A

innovative professional estate ]
sales and personal property. .| ¥
sales firm in the Mid-AtIant'r_'c{!,;

2 JOIN OUR

COMMUNITY!

FOUR SALES.
\——

Our Value Proposition:

+ Address home sellers’ concern of what to do with their
possessions when they list their home for sale.

- Pre-Listing Estate and Auction Sales (full and partial)
to clear household contents.

- Sell, Donate, Recycle, or Dispose of household contents
for on-time closings.

« Operate a professional liquidation service in coordination
with realtors and moving professionals.

- Reliable resource for 53+ years.

CHANGEOVER

Fusion Photography rth Accelerator
2D and 3D Floor Plans

Agent and Team Portraits

Questions?

Call our office today! ' Real Estate & Lifestyle Photographer
i B Greuo in Maryland, D.C., and Virginia

' (703) 256-8300 - (301) 580-9542

® foursales.com « questions@foursales.com

Servicing MD, DC & VA

Q(202) 854-0104 Xinfo@changeovermedia.com &P ChangeoverMedia.com

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077
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PARTNER SPOTLIGHT

3

BY GEORGE PAUL THOMAS
PHOTOS BY RYAN CORVELLO

If you've ever had the
pleasure of meeting Terry
Williams, Senior Sales
Executive at MG Moving
Services, you know he’s not
your average sales leader.
With a mix of compassion,
determination, and excellent
communication skills, Terry
has spent 13 years making
moving less stressful—and,
dare we say, enjoyable—for
his clients.

For Terry, work isn’t just
about meeting goals. It’s
about relationships. “People
aren’t just moving their stuff,”
he says. “They’re moving
their lives. My job is to make
that process as smooth and
personal as possible.”

Terry draws inspiration
from David Goggins’ book
Can’t Hurt Me, which
champions resilience and
mental toughness. “That
book taught me to keep
pushing through challenges,”
Terry says. “It’s a mindset I

Vv

bring into everything I do,
whether it’s work or life.”

From Sales Rookie to
Industry Pro
Terry’s journey to the
moving industry is anything
but conventional. Born
in Alexandria, Virginia,
and raised partly in sunny
Oceanside, California, Terry
eventually made his way
back to Northern Virginia.
His early career was a
patchwork of roles that
taught him the art of
selling—and the hustle it
takes to succeed. “I sold
Kirby vacuums door-to-door,
which was an eye-opener,”
Terry recalls with a laugh.
“You learn a lot about people
when you’re standing on
their doorstep trying to
convince them to let you in!”
He went on to manage
a travel website and sell
prepaid legal services,
experiences that sharpened

C

S

"..

Moving
‘Vices

his problem-solving and
communication skills.
“Those jobs were like a
crash course in adapting
to different industries and
learning how to connect
with people,” he says.

But his move to MG
Moving Services wasn’t
just another career shift—it
was personal. “The owner,
Brett Burks, has been my
best friend since middle
school,” Terry shares. “When
he bought the company, he
asked me to join the team.
How could I say no to that?”

Terry didn’t just join a
company; he became part
of a family. Over time, the
team grew to include several
childhood friends, leading to
the company’s rebranding
as My Guys Moving—a nod
to the trust and camaraderie
at its core. “Working with
people I've known for over
30 years? That’s something
special,” he says.

ny
L
L]
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Business With Heart

MG Moving Services,
headquartered in Sterling,
Virginia, has come a long
way since those early days.
With additional branches in
Richmond, Lynchburg, and
Pompano Beach, Florida,
the company has built a
reputation as a leader in the
moving industry.

At the heart of their
success is a commitment to
continuous improvement.
“Last year, we invested
nearly a million dollars in
upgrades,” Terry explains.
“New trucks, better software,
and top-notch training for
our movers. It’s all about
making the experience better
for our clients.”

Terry’s role as Senior Sales
Executive puts him on the
front lines of this mission.
“I'm the guy clients meet
first,” he says. “I help them
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plan their move, understand
their needs, and make sure
we deliver on our promises.”

And MG Moving Services
isn’t just about business—it’s
about community. From
delivering school supplies
to kids in need to hurricane
relief efforts, the company
uses its resources to make a
difference. “Giving back is in
our DNA,” Terry says. “We’re
not just moving people’s
belongings; we’re moving
communities forward.”

For Realtors, MG Moving
Services is a trusted partner.
“When a Realtor refers
us, they’re putting their
reputation on the line,” Terry
says. “We take that trust
seriously and work hard to
make them look good.”

Life Beyond the Office
When the workday ends,
Terry steps into his favorite

role: family man. He lives
with his girlfriend, Alicia,
and is a proud dad to four
kids—Azalya (25), Terry Jr.
(22), Donny Boy (19), and
Baby Khira (10). Recently, he
earned a new title: “Papo”
to three granddaughters, all
under the age of two.

“Family is everything,”
Terry says with a smile.

“I don’t care what we’re
doing—if we’re all together,
it’s perfect.”

Terry’s love for creating
meaningful experiences
extends beyond his family.
At home, he and Alicia

“IT’S MAGICAL TO SEE PEOPLE COME
TOGETHER FOR LIFE’S BIG MOMENTS. IT
REALLY WARMS MY HEART EVERY TIME.”

have transformed their
backyard into an event
space, hosting nearly 20
weddings and countless
celebrations. “It’s magical
to see people come together
for life’s big moments. It
really warms my heart
every time,” he says.

When he’s not hosting
events or spending time
with his family, Terry enjoys
poker nights and dreams
of owning more Airbnb
properties. Terry and Alicia
currently have three spaces
that they rent out, and I

N

would love to acquire more
in the future.

“If I wasn’t in moving,
I'd definitely be running
some kind of event
business,” he adds.

Growing With Purpose
As Terry looks to the future,
his goals are crystal clear.
“Personally, I want to keep
making memories with my
family and grow our event-
hosting business,” he says.
“Professionally, I want to
help MG Moving Services
reach new heights.”

Terry is also focused on
maintaining the trust he’s
built with Realtors and clients.
“Every referral to us reflects
the trust placed in our hands,”
he says. “It’s our responsibility
to protect and nurture that
relationship for the long term.”

But what truly drives
Terry is his commitment
to excellence. “It’s not just
about getting the job done,”
he says. “It’s about doing

CONTACT
uUs!
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it with care, respect, and a
little bit of heart. That’s what
makes all the difference.”
MG Moving Services isn’t
just a moving company—
it’s a community partner,
a trusted ally for Realtors,
and a team of professionals
who genuinely care. And at
the center of it all is Terry
Williams, ensuring that
every move is a seamless,
stress-free experience.

Moving
A Services

For a moving experience you can trust, call Terry
Williams at (571) 288-3840, email twilliams@
mgmoving.com, or visit mgmoving.com. Let MG

Moving Services Move You!
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yssa Seward, a

dedicated real estate

agent with TTR
Sotheby’s International
Realty, is known for her
positive energy, caring
approach, and sharp focus.
Described by those who
know her as direct, funny,
and highly motivated,
Lyssa stands out in the
real estate world with a
clear commitment to her
clients. Her journey into real
estate began with a simple
goal—exploring investment
opportunities with her
husband. But after working
on a home flip together,
Lyssa discovered a deep
passion for real estate.

Originally from Westchester
County, New York, Lyssa’s
journey to becoming a
successful real estate
agent began long before
she earned her real estate
license in 2005. With a
BFA from the University
of Arizona, Lyssa initially
pursued a career in media
and advertising. She was
a media director at a
boutique advertising agency
in Alexandria, owned and
operated a local exercise
studio, and served as a
media planner and buyer
for the prominent agency
J. Walter Thompson in San
Francisco. Earlier in her
career, she also worked in
TV production with the NBC
affiliate in Tucson, Arizona.
These roles strengthened
skills that now set her apart
in real estate. “Every job I
had previously beautifully
built my skill set for being
a successful agent,” Lyssa
explains. Her experience in
media and advertising gave
her expertise in marketing,
managing complex projects,

Sotheby’s.

INTERNATIONAL RE

meeting tight deadlines,
and negotiating deals—all
crucial abilities in real estate.
“Past jobs involved targeting
marketing, negotiation,
meeting crazy deadlines,
juggling multiple tasks, and
fitting many moving parts
in order. All of this prepared
me perfectly for real estate,”
she adds.

Since making real
estate her full-time career,
Lyssa has found a unique
fulfillment in helping others
navigate major life changes.
She describes her role
as both a privilege and a
responsibility, often forming
lasting friendships with
clients. Today, Lyssa leads
The Seward Group with
TTR Sotheby’s International
Realty, offering clients a
“full-spectrum concierge
real estate service at every
price point.”

As Senior Vice President
with TTR Sotheby’s
International Realty, Lyssa

leads The Seward Group, a
top-performing team of six
that consistently excels in
Alexandria and Northern
Virginia’s competitive
market. With an impressive
$60 million annual sales
volume, last year alone saw
over 42 listings sold, many
above the asking price,
alongside 21 successful
buyer transactions.

The Seward Group’s
achievements are backed
by numerous accolades,
including Washingtonian’s
Top Agent honors since
2018, Diamond Level
lifetime top producer status
with NVAR, and regular
placement in Real Trends’
Top 100. Additionally, Lyssa
and her team contribute
monthly insights to The
Zebra Press of Alexandria.

Each treasured team
member brings unique skills
and specialties, enhancing
the team’s full-spectrum
service. Melody Abella (Vice
President) specializes in
Arlington (services all of
NOVA and DC) and even

teaches a “Beer Yoga”
class in Alexandria. Anita
Edwards, known for her
delicious Cajun cooking,
serves Northern Virginia
(Fairfax, PW County, Loudon,
and Spotsylvania Counties)
and the DC market. Laura
Catron, a former Amazon
food business owner, focuses
on serving both military/VA
and civilian clients across
all three states in the DMV.
Elaine McCall, also a staging
expert, is rounding out the
team and specializes in
Alexandria’s 22315 zip code.
Lyssa is beyond grateful for
the contribution and energy
of each team member.
Without their hard work and
dedication, we would not be
as successful as we are year
after year.

“We market like no
other team,” Lyssa says,
attributing their success to a
client-centered, community-
oriented approach. “We care
for our clients like family,”
she adds, underscoring the
team’s dedication to integrity,
market knowledge, and
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unmatched preparation.
Much of the team’s success
can be attributed to our
affiliation with TTR Sotheby’s
International Realty and the
prestigious heritage brand
of Sotheby’s International
Realty. Our leadership and
marketing departments are
top-notch. They provide all
global real estate advisors
with extraordinary and
effective tools for success on
behalf of our clients.

For Lyssa, family and
community are central to
her life beyond real estate.
Married to her husband,
Charlie, for over 40 years,
Lyssa is a proud mother
to two grown daughters,
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Carly and Jayne, and a
grandmother to three
energetic grandchildren—
Scarlett, Eva, and Easton.
“I cherish every minute
spent with my precious
family,” she says, adding
that even her parents, now
in their 90s, are “healthy
and vibrant” and remain a
constant inspiration.
Lyssa’s interests are as
dynamic as her professional
life. She enjoys staying
active through yoga, Pilates,
Pickleball, and walking (with
her beloved rescue dog and
constant companion, Elsa)
along the scenic GW Parkway
Bike Path. Live music is a
particular passion, and she’s
aregular at Wolf Trap, her
favorite venue. “I love being
with my grandchildren and
making memories as often
as possible,” she shares. She
also has a strong interest
in community service,
having served as President
and Vice President of her
neighborhood Citizens

 J
i
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“l LOVE BEING WITH
MY GRANDCHILDREN
AND MAKING
MEMORIES AS OFTEN
AS POSSIBLE.”

Association for nearly two
decades. “Giving back to the
community that supports
us is essential,” she says,
noting that The Seward
Group actively supports local
nonprofits and schools.
Reflecting on her journey,
Lyssa reveals a piece of her
past that many don’t know.
She graduated high school
in just three years despite
surviving a sniper attack
her senior year—a pivotal
moment that fuels her
future goal of advocating for
sensible gun laws. “When I
eventually retire,” she says,
“I'would love to be involved
in efforts to reduce gun
violence and volunteer to
make a difference.”

As Lyssa looks to the future,
her vision is guided by
simple yet powerful ideas:
“No day but today” and

“If not now, when?” These
phrases reflect her drive

to seize opportunities

and to learn from every
experience. “There are no
wrong paths,” she says,
“Every fork you choose will
serve you in some way—
even if it’s only to show you
what you don’t want.”

In the next five to ten
years, Lyssa aims to expand
The Seward Group’s impact
and volume by serving
clients with integrity and
relentless commitment.
She’s quick to credit her
team’s success to those who
work tirelessly behind the
scenes, such as Purnima
Trifonova, who owns
Trifonova Transactions
(trifonovatransactions.com),

their transactional processor,

and Elaine McCall, a team
member and staging expert
who owns Staged4Sale
(staged4salellc.com).
“Without them, we wouldn’t
be as successful as we are,”
she says, acknowledging
their vital roles in making
the team’s vision a reality.
For aspiring agents,
Lyssa offers direct and
honest advice: “Never
give up—you need hustle,
grit, and the ability to
learn from mistakes.” She
emphasizes the importance
of consistency, client care,
and professional resilience.
“Put systems in place, stay
in touch with clients, and
always communicate openly.
Be responsive, keep a steady

outlook, and remember: your

reputation is everything.
Treat everyone fairly and
with respect, stay positive,
and always be energized
about what you do.”
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THE REALTOR'S
GENERAL CONTRACTOR

AN AGENT'S SOLUTION
FOR EVERY LISTING

Every listing needs something,
whether it's a simple refresh or a gut
remodel. Give your clients the most
successful sale possible with Curbio’s
white-glove solution.

Learn more and get started with a free
estimate for projects of any size!

A TECH-POWERED
EXPERIENCE

Curbio transforms the typical home
improvement experience with clear
communication and real-time
progress reports all available at the
tap of a finger.
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solutions. Our expert team provides a wide
range of stylish, durable options that add
value and appeal to any home. Let us help
you create stunning spaces that captivate
buyers and close deals faster!
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RISING STAR

LIFE FUELED BY PURPOSE

BY GEORGE PAUL THOMAS
PHOTOS BY SI-WOO PARK AT CACTUS STUDIO

Christine Song is not your typical real
estate agent. Hailing from an extensive
background in nursing and patient
care, Christine has navigated her way
into the real estate industry with a
heart full of compassion, a mind for
strategic growth, and a vision for client-
centered service. Now a standout solo
agent at Samson Properties in Tysons,
Virginia, Christine’s journey is defined
by resilience, adaptability, and a deep-
seated commitment to serving others.

From Nursing to Negotiating
Christine’s path to real estate is
marked by a multicultural background,
healthcare expertise, and an
unshakable commitment to helping
others. Born in Charleston, West
Virginia, Christine spent much of her
childhood in Seoul, South Korea, before
moving back to the United States,
eventually pursuing a nursing degree
in Austin, Texas. In 2017, her career in
healthcare brought her to Maryland,
where she took up a nursing role at
Johns Hopkins Hospital in Baltimore,
later continuing her studies toward
a master’s degree as a Family Nurse
Practitioner at Georgetown University.
In her five years as a bedside
nurse, Christine worked in acute care,
specializing in post-operative heart and
vascular surgery patients at both Johns
Hopkins and Georgetown University
Hospitals. This career would reach a
turning point during the height of the
COVID-19 pandemic, where she found
herself on the frontlines, providing
critical care to ICU and ER patients.
Her transition into real estate was
set in motion by an inspiring mentor
and a newfound interest in property
investment. After meeting Nathan
Nguyen, a respected figure in real
estate and financial literacy, Christine

purchased her first investment property

in Catonsville, Maryland, in 2020. This
experience and Nathan’s guidance
solidified her interest in real estate

and sparked a desire for a new path,
one that would allow her to extend her
passion for people in a different yet
equally meaningful way. By early 2021,
she obtained her real estate license. She
balanced her work as a nurse with her
burgeoning real estate career, quickly

finding that her background in patient
care translated seamlessly into client
service in real estate.

Leaving nursing for real estate was
a bold choice; however, Christine’s
dedication and empathetic approach
to her clients have driven her to
excel in her new career. Her medical
background, adaptability, and problem-
solving skills enable her to guide clients
through the complex real estate process,
treating each transaction with the same
level of commitment and care as her
patients. Today, Christine’s real estate
practice is built on her dedication to
others and her continuous pursuit of
excellence in every facet of her life.

Christine has redefined what it
means to be a high-achieving solo
agent. As a solo agent, Christine
closed 35 residential deals and one
commercial transaction this year,
significantly surpassing her 2023
performance. She finished the year
2024 strong, with an impressive total of
$31 million in sales volume.

In addition to her growing sales
volume, Christine’s accomplishments
have earned her notable recognition.
Currently ranked as the #2 agent at
Samson Properties’ Tysons office, she
also achieved a national placement,
ranking #197 among the Top 250
agents within Bright MLS. Her standout

el A
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TREAT REAL
ESTATIPAS A
CAREER, NOT
JUST A JOB.”

moment of the year came in May

2024, when she closed four interlinked
transactions totaling $8.06 million in one
week—a feat that secured her the top
agent spot at Samson Properties for the
month, outpacing over 6,000 agents.

Faith, Family, and Fulfillment
For Christine, success is a team effort,
and her husband, Si-Woo, is her
steadfast partner. Si-Woo initially
joined Christine’s journey by helping
with listing photos as a professional
photographer on top of his own
government contracting job. But his
role quickly expanded, becoming her
creative partner in content creation,
brainstorming marketing strategies,
filming YouTube videos, and even
stepping in as her handyman and
chauffeur when needed. “The real estate
world can be exhausting, with long
hours and high demands,” Christine
explains, “but Si-Woo’s unwavering
support has been my foundation.”
Together, they look forward to
continuing to grow, with a vision for
a family that prioritizes giving and
making a positive impact.

Outside of real estate, Christine
is passionate about staying active—
whether at the gym, hiking, pilates
classes or exploring her love for dining
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experiences. She cherishes time with
family and friends, often through shared
meals and discovering new cuisines.
Travel is also a key part of Christine’s
life, allowing her to connect with new
cultures. This year, she and Si-Woo
visited Spain and Portugal, where they
found inspiration in the vibrant local
lifestyles. For Christine, these trips are
more than vacations; they rejuvenate
her spirit and bring fresh perspectives
that fuel her work.

One philosophy that Christine lives
by is Ikigai, the Japanese concept of
a balanced, purpose-filled life. This
approach has guided her over the past
five years, reminding her to pursue
harmony in her work, relationships,
and personal growth. Friends have
even called her a “superwoman” for
balancing early morning workouts,
demanding business, and church
commitments. Yet, for Christine, her
drive isn’t about achievements or
recognition; it’s about living to her
fullest potential and sharing her faith.
Her commitment to her clients goes
beyond transactions—she prays for
each one and finds joy in seeing lives
positively transformed.

Christine’s faith also inspires her
community service. She actively serves
on her church’s praise team and

recently joined the American Wheat
Mission as a volunteer nurse, dedicating
time to helping those in need. She also
participated in a Delafé Testimonies
mission, translating a powerful story

of Pastor Kim, who has helped over
1,000 North Korean defectors escape to
safety. Through these roles, Christine
finds purpose by giving back, blending
her faith, professional skills, and
compassion to make a lasting difference
in others’ lives.

Looking Ahead

As Christine looks to the future, her
goals remain anchored in giving back. In
the next five years, she plans to expand
her real estate business and further
establish a scholarship foundation

to make a meaningful impact on

the next generation by financially
supporting students with the drive and
perseverance to achieve great things
despite financial hardships. The mission
of this foundation is to spread the gospel
and the love of God.

Christine encourages a long-term
mindset for those entering real estate:
“Treat real estate as a career, not just a
job,” she advises. She has forged a path
of purpose and fulfillment by building
trust within her network and embracing
each challenge as a growth opportunity.
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LOVE ON YOUR CLIENTS -

wrap up more closings with Choice Home Warranty.

3 Reasons Top Agents Use Home Warranties

» Boost buyer confidence: Home warranties calm the nerves of
anxious buyers

« Facilitate Post-Inspection Negotiations: Choice Home
Warranty offers Multi-Year Pricing

- Strengthen Client Relationships: Offering a Choice Home
Warranty as a closing gift says | care about you beyond the sale.

With a trusted partner like Choice Home Warranty,
you'll be ready for whatever the road ahead brings!

America's Choice in Home Warranty

Vicki L. Hamp, Sr. Account Representative for Northern VA
103.987.7021 | vhamp@chwpro.com
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Guided By Heart, Grounded In Results

BY AMELIA ROSEWOOD + PHOTOS BY ELLE YEON PHOTOGRAPHY

Warm, witty, and wonderfully University. For years, she thrived But after years in the field, burnout
grounded, Kat Massetti knows how to in high-pressure roles as a retail crept in. “I realized I needed a change—
make people feel at home—literally pharmacist and later as a supervisor something that let me blend my

and figuratively. With a knack for managing 20 pharmacists and 10 analytical skills with a more personal,
blending thoughtfulness and tenacity, technicians at Kaiser Permanente. creative approach,” she says.

Kat has built her career on connection,
creativity, and a relentless drive to
deliver for her clients.

“Ilove a good back-and-forth,” she says
with a smile. “Whether it’s a lighthearted
joke or a serious conversation, I'm all
about clarity, connection, and making
sure people feel seen.”

That down-to-earth yet dynamic energy
has made her a standout in Northern
Virginia’s competitive real estate market.
From first-time buyers to seasoned
sellers, clients gravitate to her grounded
expertise and boundless enthusiasm.

From Global Citizen to Northern
Virginia’s Neighborhood Expert

Kat’s journey to real estate was
anything but conventional. Born in
Fairfax, Virginia, she spent much of her
childhood on the move, thanks to her
parents’ State Department careers. Her
formative years took her to Germany,
Thailand, and Turkey, and later, her
family moved to China and France while
she was attending college. But no matter
how far she traveled, Northern Virginia
always remained her anchor.

“Moving so often taught me how to
adapt, how to connect with people from
different backgrounds, and how to
create a sense of home wherever I was,”
she reflects. “Those lessons have shaped
how I approach my work today.”

Kat’s academic path initially veered into
the sciences, earning her a Bachelor of
Science in Biology from the University
of Virginia and a Doctor of Pharmacy
from Virginia Commonwealth
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| LOVE A GOOD BACK-AND-
FORTH,” SHE SAYS WITH

A SMILE. “WHETHER IT'S A
LIGHTHEARTED JOKE OR A
SERIOUS CONVERSATION,
I’'M ALL ABOUT CLARITY,
CONNECTION, AND MAKING
SURE PEOPLE FEEL SEEN.
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A Bold Leap into Real Estate

What began as a short-term experiment
quickly became a calling. “Real estate
was supposed to be a one-year break,”
Kat recalls with a laugh. “My husband
joked that I should try it since I love
HGTV and Zillow. Two days after getting
my license, I met my first client, showed
him a condo, and we wrote an offer. I
was hooked!”

That first whirlwind experience
revealed the perfect mix of challenge
and creativity Kat had been craving.
“Real estate gave me a way to help
people while using the problem-solving
skills I'd honed in pharmacy. It’s the best
of both worlds.”

Since diving into the industry full-time
in late 2017, Kat has never looked back,
carving out a name for herself as a
resourceful, client-focused powerhouse.

As a solo agent under Real Broker,
LLC, Kat thrives with the support of

her carefully curated team, which includes a transaction
coordinator, virtual assistant, and marketing manager. This
lean, efficient structure allows her to maintain her hallmark
focus on clients while scaling her success.

Her 2024 numbers are impressive: $28.4 million in sales
volume across 39 transactions. Recognition has followed, with
accolades including AREAA A-List honors, Realtrends Verified
status, and a spot on the coveted Washingtonian Top Agent list.

But for Kat, it’s not just about the numbers. “The most fulfilling
part of this job is seeing the joy and relief on my clients’ faces
when we reach their goals,” she says. “Whether it’s a first-time
buyer finding their dream home or a family getting top dollar
for their sale, I love knowing I've made a positive impact.”

The Heartbeat of Home

If there’s one thing that drives Kat beyond the closing table, it’s
family. She and her husband share a lively, love-filled home

in Clifton, Virginia, with their two kids, her parents, and their
dog, Lucy. With in-laws just a few hours away and 30-plus

first cousins in the extended family, Kat’s world is rich with
connection and laughter.

“Growing up in a big family taught me the importance of
community,” she shares. “It’s a value that influences everything
I do—whether it’s helping clients find their place or making
time for family hikes or football games.”

Football is a family passion, as is exploring local coffee shops,
car meets, and hiking trails. “We love spending time together,
whether it’s cheering on BRYC Football or finding the best latte
in town,” she says.

Living with Purpose and Perseverance
While clients first notice Kat’s warm, approachable demeanor,
her grit and resourcefulness truly set her apart. She’s not afraid

to roll up her sleeves, think outside the
box, or step outside her comfort zone.

“I almost quit real estate on my first
day,” she admits. “I was terrible at
answering Zillow leads and thought I'd
made a huge mistake. But over a scoop
of mint chocolate chip ice cream, I told
myself, You can do this.” And the next
call changed everything.”

Today, Kat is known for her ability to
anticipate challenges, devise creative
solutions, and put her clients at ease—
always with their best interests at
heart. “I measure my success by their
happiness,” she says simply.

Vision for the Future

Kat’s favorite quote, Audrey Hepburn’s “Nothing is
impossible. The word itself says, T’'m possible!” perfectly
captures her philosophy. It’s a belief she carries into her work
daily, inspiring her to push through obstacles and embrace
new opportunities.

In the next 5-10 years, Kat envisions growing her business
further, leveraging innovative technology, and mentoring the
next generation of real estate professionals. “I want to create
a legacy—not just for my family, but for the industry as a
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FOCUS ON RELATIONSHIPS,

WORK HARDER THAN
ANYONE ELSE, AND NEVER
STOP LEARNING. THIS

IS A PEOPLE BUSINESS,
AND YOUR CLIENTS

NEED TO KNOW YOU
GENUINELY CARE.

- February 2025

L]
whole,” she shares. “It’s about making a
difference, one relationship at a time.”

On a personal level, she hopes to find
more balance, spend quality time with
her loved ones, and take more family
trips. “At the end of the day, success for
me is about building a meaningful life,
not just a career.”

To those dreaming of real estate
success, Kat offers wisdom rooted in
her own journey:

“Focus on relationships, work harder
than anyone else, and never stop
learning. This is a people business, and
your clients need to know you genuinely
care. Always go the extra mile and stay
adaptable. The market is constantly
changing, so invest in yourself and stay
ahead of the curve.

Real estate isn’t about luck—it’s about
showing up every day with passion
and purpose.”

WE'LL HELP YOU BE A B2 Caring
REALTOR SUPERHERO C fransitions

When you work with the experts at Caring Transitions, Senior Relocation - Downsizing - Estate Sales
you'll look like a superhero to your real estate clients.

From relocation/move management to estate sales,
and liquidations to clearouts, we'll do all the work
needed to get your listing ready faster and easier with
one point of contact.

» Downsizing « Free Consultations

« Space Plans « Clear Outs/Liquidations

» Senior Move Management « Estate Sales/Online Auctions

» New Home Set Up » Donations/Trash Disposal
ONE COMPANY, ONE CALL AND WE TAKE CARE OF IT ALL
Let us do all the work - from packing and organizing to photos and
descriptions, we'll liquidate your client's home stress-free.

Tom & Lieann Wade
twade@caringtransitions.com
(571) 441-0996
CaringTransitionsLoudoun.com

Terry Kern
tkern@caringtransition.com
(571) 441-0996

CaringTransitionsNOVA.com

IS YOUR CLIENT LOOKING FOR

HOMEOWNERS
INSURANCE?

AUTO * HOME * BUSINESS * LIFE

Boizelle

Insurance Partnership
e re .4(?'{'_/?..‘/: e

We offér@ wide range of providers
to fit their needs—the best possibleq
overageat the lowest possible cost.

5 .1l' n 4
I— Let's Connect!

- Bret Boizelle, CIC

¥ L™ (301) 948-2010

< bret@boizelle.com

1 boizelle.com
101 Gaither Rd, Ste 270, Rockville

@ Erie Ranked #1 in Customer Satisfaction
1 with the Home Insurance Claims Experience

g Erie
Insuraﬂce ). - .. ForJ.D. Power 2023 award information, visit jdpower.com/awards.
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M OVI N G I o U R Individual Closed Data as reported to MLS from Jan. 1, 2024 to Dec. 31, 2024
r
RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

# $ # $ $

With a local team who is affordable &
dependable.

UNITS

MOVING AND PORTABLE STORAGE

STORAGE DELIVERED
WHERE YOU NEED IT

Whether you're moving, remodeling, or replacing a home after a disaster, we're here for you!

Ready for your on-site storage solution?

CALL FOR A QUOTE!

(540) 907-5454
UnitsStorage.com/Manassas-VA
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1, 2024 to Dec. 31, 2024

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of January 6, 2025, for residential sales from January 1, 2025, to January 31, 2025, in
Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information
is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

== Shawn Barsness
Prodlcing Sotes:Manoger. NMLS #67288

dprieis Uspdaiand) , y c: 703.783.2322
th the right tise, the! v ph: 8003333004 x3830
game-chanaer. | kn its J sbarsness@embracehomeloans.com

embrace

Embroce Home Loans, Inc, NMLS #2184; 25 Enterprise Center, & @
Middietabn, RIO2BA2. ph: 800 333 3004, wayw nmisconsumeroccessory, e S
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1, 2024 to Dec. 31, 2024

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

# $ # $ $

Disclaimer: Information based on MLS closed data as of January 6, 2025, for residential sales from January 1, 2025, to January 31, 2025, in
Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information
is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

PRUITT TITLE GOES ABOVE AND BEYOND 1O

MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!

WADE VANDER MOLEN [
480-203-6452 | Wade@Pruitt-Title.com ) R l l

DCTitleGuy.com

8221 Old Courthouse Rd. #101, Vienna, VA 22182
Offices in Northern VA, DC, and Maryland. Mobile settlements also available.
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1, 2024 to Dec. 31, 2024

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of January 6, 2025, for residential sales from January 1, 2025, to January 31, 2025, in
Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information
is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

. 3
© !HIEEET:QE m(hm- Because There’s More to Your Move
Than Just Getting There

Interstate Moving & Storage

(powered by northAmerican Van Lines) is committed to safely,
simply, and efficiently, relocating your home.

We are here for you whether moving around
the corner or around the world.

-'1-

(&= northAmerican

3 INTERS TATE

Call Sherry Skinner to learn about preferred
D.C. Metro area locations in pricing and special programs for your clients.

Landover, Springfield, and Sterling

703.226.3282
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Individual Closed Data as reported to MLS from Jan. 1, 2024 to Dec. 31, 2024

RANK NAME

OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

50 - February 2025

Disclaimer: Information based on MLS closed data as of January 6, 2025, for residential sales from January 1, 2025, to January 31, 2025, in
Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information
is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

STRUCTURAL & DRAINAGE

INSPECTIONS

Foundation Cracks Wet Yards
Damaged Wood Framing Soil Erosion

Load-Bearing Walls Sloping Floors
Basement Waterproofing Stream Stabilization

SO]]_ & STRU(:TURE Licensed Professional Engineers
CONSULTING,INC. (703) 391-8911 / SoilAndStructure.com
info@soilandstructure.com / Licensed in VA, DC, MD & WV

y STRUCTURAL : GEOTECHNICAL - CIVIL
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HOUSEWARMING GIFTS ~

YOUR CLIENTS WILL LOVE O Y LIGH PEED
- WUST‘HOP @

N NETINIYW/ RESTORATION

U85 U WHEN DISASTER
SIWVERADO i i i ~ % L STRIKES, KNOW WHO

) To0av o T0 CALL

PRINTING GIVE TIM A CALL TODAY TO
A Full-Service Print Marketing Company DISCUSS YOUR CLOSING GIFTS.

This time of year is notorious for
cooler temps that bring burst

If you can imagine it, we can print your brand on it. TIM MCCARTHY PRESIDENT
SilveradoPrinting.com 703.407.0268 // Tim@SilveradoPrinting.com
water pipes. If your listings
undergo water damage,

PROMOTIONAL PRODUCTS * EVERY DOOR DIRECT MAIL (EDDM)
CLOTHING & APPAREL * SIGNAGE * & MORE!

CALL OR TEXT OUR
ETERAN-OWNED, FAMILY-RUN

‘: OLD REPUBLIC HOME PROTECTION

- *
g

You and Your Client’s
Will Rn Homelech

LOCAL BUSINESS!

< p; FREE INSPECTIONS

24/7 EMERGENCY SERVICES

WATER DAMAGE RESTORATION
INTERIOR MOLD REMEDIATION/TESTING
ATTIC & CRAWLSPACE MOLD

MOLD IN AIR DUCTS

POST REMEDIATION REPAIRS

ODOR MITIGATION

Focus on Success
We'll Handle the Repairs

Detailed, fully illustrated reports
summanzed or your transactions
addendum & yet informative for

first-time home buyers.
Include an Old Republic home warranty with every

transaction, and you may:

Well conducted and
detailed home inspections.
* (Gain a competitive edge for your listings and sales.

CLOSE MORE , . .
TRANSACTIONS! * Empower your clients to make informed decisions by sharing

the home warranty benefits.

+ Build client trust by offering professional solutions, showing you
care about their well-being before, during, and after the sale.

CASE
571.288.8050 =y

!Oolﬂydel:ima“dez Leave covered home system and appliance repairs to us so you

Lead Home Inspector can focus on your clients.

Fluent in English & Spanish Ba the bezt

Speaks ltalian and French Trust the besl. . Pe"ﬁ’ BWS'_:'“ CALL / TEXT ! h’
Senior Account Executive !
r o T. 980.308.6458 -
ULy Home g C: 540.498 5632 v
US TODAY! HOME INSPECTION SERVICES L PermyB@orhp.com DAN D E R B ES
ATE my.orhp.com/perybocson i fai . q ; o,
301-221-0357 | tfs@rnhometech.com | rnhometech.com LEARN MORE Ir.alexandria-fairfax@lightspeedrestoration.com Chtroe,

Serving MD, VA and DC Metro area

LightspeedRestoration.com 24/7 Emergency Phone: 571-365-7837
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

PROVIDING MOVINGSERVICESTO NORTHERN VA & DC SINCE 2009

o RESIDENTIAL & COMMERCIAL MOVES e INTERIOR MOVING SERVICES ¢ JUNK REMOVAL & DISPOSAL

¢ BOAT & RV HAULING e GOVERNMENT MOVE_

BARRY'S BEST MOVERS

YOUR MOVE SHOULD BE THE BARRY BEST!

“We’renot just one guy
with onetruck anymore.”
Chris now has a team of experienced
movers, all with a minimum of several
years of moving experience. They are
honest, punctual, and hard-working. For
the security of our customers, all
employees are fully bonded.

Text Today!
(703) 622-3061

Learn More!

Chris Barry BarrysBestMovers.com
Owner & Founder




