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AUTHENTIC INC.

BUILDING. . .
authenticincmt.com

SELF PERFORMING

Excavation

Concrete Footings
and Walls

Decorative Steel

Finish Work
and Flooring

Roofing

Sister company, Blaze Mountain Transport, handles all material,
gravel, and ready mix concrete deliveries.

Authentic Inc.,
building
throughout

Big Sky and the
Gallatin Valley
for the past

30 years.



SECURITY

TITLE COMPANY

GROUNDED IN MONTANA
ROOTED IN COMMUNITY
SINCE 1982

Security Title Company is Southwest
Montana’s locally owned title insurance
and escrow company. It's our honor to
provide peace of mind to our friends
and neighbors by eliminating risk during
real estate transactions.

Rooted in Montana, we're bullish about
making real estate transactions simple
and secure for REALTORSE, lenders,
buyers, sellers and developers in
Gallatin, Madison and Park counties.

For over 40 years, Security Title
Company have proudly been serving the
people of Southwest Montana, instilling
confidence when real estate changes
hands.

When you head to the closing table, you
trust that the property you are buying
has a clean title, that all of the right
boxes have been checked and that every
little detail has been seen to. That's
what we do.

We meticulously research the history of
the property, underwrite title insurance
policies and serve as a neutral third
party to handle all of the details when a
property changes hands.

We look forward to helping you. If you
are currently working with us, find your
team using the details below or get
location information for our offices in
Bozeman and Big Sky.

1160 S. 25th Avenue, Bozeman MT 59718
33 Lone Peak Drive, Suite 205, Big Sky MT 59716

406.522.5500 | info@sectitle.com

TITLE SEARCH TITLE INSURANCE

CLOSING SERVICES (ESCROW)

DEVELOPMENT AS5ISTANCE
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: Where Dream Kitchens
® Begin: Premium Cookware
& Elegant Closing Gift

Baskets for Your Clients!

Our thoughtfully curated, custom specialty gift baskets
are designed to help celebrate this exciting new
chapter for your clients. Let us help create inviting
spaces where they will love to cook and gather.

317 CENTRAL AVENUE #102

m WHITEFISH, MT 59937
406.730.8515 | WWW.TROVAREMT.COM

Get the Facts
DEFER THE TAX

1031 EXCHANGES

Client consultations &
1031 training for your team

Certified Exchange Specialist (CES®)
with over 28 years experience

Russell Marsan SVP

russell. marsan@ipx1031.com
www.ipx1031.com/marsan
Maobile 530.755.8355

WHERE LU\UR'T MEETS AFFORDABLE

MISSOULA MT MLDESIGNS.COM 406.543.7166

Invvestment Property Exchange Services, Inc

8 - February 2025

BLINDS

BOZAEMARN, M

GALLATINVALLEY'S

SOURCE FOR

WINDOW BLINDS

Bridger Blinds serves Bozeman and the surrounding
areas with the highest quality window blinds guaranteed
to fit any style, in any room, for any occasion.
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406-561-3115

PLUMBING & HEATING

@ PLUMBING SERVICE:

Fast, reliable and professional.

Backed by our workmanship
guarantee we ensure you're happy
with the service for your clients.

NEW CONSTRUCTION/
REMODEL:

We have your back from rough in
to trim out, we guarantee the
highest level of craftsmanship.

HYDRONIC

HEATING/ BOILERS:

We service your heating system to
ensure staying warm in winter
months and install boilers, in floor
heating, baseboard, radiators,
heated driveways, and steam boilers

www.duttonplumbingandheating.com ® Garrett@duttonplumbingandheating.com

Your Clients Deserve the
Best—And So Do You!

Tailored Coverage:
Policies customized to fit
their unique needs.

Fast quotes and seamless
onboarding to keep their
home purchase moving.

Responsive Service: {f Wy

Trusted Support: A name
you can rely on, just like
your clients rely on you.

Let’s Partner to Protect
Their Dream Home.

Jon Shaw, Agent

406-314-6505
www.agentjonshaw.com &-} StatE'Farm

Montana Real Producers - 9



Why UHM?

Welcome to our world of ‘Promises Kept'

Meet

The
Team

Just a few of the many reasons to consider one of the nation's top mortgage companies:

Our Story:

Established in 1970, Union Home Mortgage is a privately owned,
Top 40 direct lender that retains servicing. With over 155 branch
locations, we're licensed in 48 U.S. states and Washington, D.C.

Rachelle Schmid Madison Coble Zachary Cohen
Owner/Publisher Editor In Chief Writer

Union Home Mortgage is excited about our expansion intothe
Western U.S., broadening our reach and enhancing our service
capabilities. This group includes our newest teams in Montanal!
This growth has helped us become a Top 40 Lender nationwide.

Our Loans:
e Conventional « VA » Renovation
Arnica Rae Corey Dostal Devontae Boothe e FHA o Construction To Perm  Bridge Loans
Photographer Photographer Photographer
Arnica Spring Photography KILN Media Out The Boothe Photography e USDA « Manufactured Home e Much, much more
Our Perks:

e Career development
e Top tech stack
e Partner code of conduct

e Regionwide executive visits annually
Kyle L Bess Bird ohn Weaver . - . .
PhotograpP):er/V;:i’;ographer photf,;;,‘,’her Lhomgmp‘;’ler e UHM Foundation—donated over $1 million to financial literacy
PRSPCTV Media Bess Bird Photography Omnivista Productions

and housing nonprofit partners across the US

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

Our Partners:

e 1,500+ employees

e Recognized as a Top Workplace

e \World-class service & training

e Tiered levels for producing loan officers
e Diversity and inclusion initiatives

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

@ Union Home Mortgage Corp. | NMLS 2229 e —
nmlsconsumeraccess.org / .
Jmm—" 8241 Dow Circle West, Strongsville, Ohio 44136 UNIONHOME / Promises Kept.

MORTGAGE

10 - February 2025
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RUSSO INTERIOR AND EXTERIOR

HOME PAINTING

JUNKIN

BOZEMZ

- Property & Estate
Clean Outs

+ Furniture &
Applicance Removal

Toeee VEAKS ot

HOME INSPECTION Delivery Service
. Storage & Garage
Clean Outs

“Knowing Your Home Starts Here” + General Junk Removal
« Furniture Delivery

Commercial & Residential Septic Pumping leff Leister

Conrad & Tonya Eckert (406) 304-0738

51 Years Family Owned & Operated + Serving Bitteroot & i Tl threepecks406@gmail com
Missoula Counties - Commercial Septic Tanks & Grease Traps ' &, il aew threepeaksd 08 com
Residential Septic Systems + High Quality Customer Service gy O TITERPEEES .

Serving Gallatin County

405-717171-2816 406-579-8229

junkinthetrunkmt.com

12 - February 2025 Montana Real Producers - 13




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE
IPX1031

Russell Marsan
(530) 755-8355
ipx1031.com/marsan

ARCHITECTS
Studio Architects
Leah Shute

(406) 586-4777
studioarchitects.net

AUDIO/VIDEO, SMART
HOME, SECURITY & MORE
Eyehear Luxury Home
Technology

Matt Grant

(406) 752-3536

eyehear.us

BLINDS/ SHADES/ SHUTTERS
Blinds of Bozeman

Chase Syverson

(406) 580-7033
blindsofbozeman.com

Bridger Blinds
Michelle Douglas
(586) 260-1206
bridgerblinds.com

Shaded Window Coverings
Ryan Gilberts

(406) 360-8272
shadedwc.com

CIVIL ENGINEERING AND

LAND SURVEYING

Gaston Engineering & Surveying
Julie Verellen

(406) 586-0588
gastonengineering.com

COUNTERTOPS

— GRANITE/QUARTZ
Integrity Granite Inc
Mindy Scharff

(406) 523-1907
missoulagranite.com

14 - February 2025

CUSTOM CLOSETS/GARAGES
House in Order

Andy & Kendyl Escobar

(406) 582-0929
houseinorderclosets.com

GARAGE ORGANIZATION
Levrack

Ryan Stauffer

(402) 641-0850
levrack.com

HANDYMAN SERVICES
Heritage Handyman
Peter Wipf

(406) 836-0311
heritagehandymanmt.com

HIGH END CUSTOM BUILDER
Authentic Inc

Jeff St. Cyr

(406) 581-5489
authenticincmt.com

Edgell Building Inc
Mark Edgell

(406) 7211826
edgellbuilding.com

Gooden Construction
Wade Gooden

(406) 880-4409
goodenconstruction.com

Lohss Construction
Chris Lohss

(406) 581-7554
lohssconstruction.com

Teton Heritage Builders Inc
Robert Donaghey

(406) 539-0084
tetonheritagebuilders.com

HOME BUILDER/RENOVATION
Blanton Contracting

Vince Blanton

(406) 600-9799
buildwithblanton.com

HOT TUBS, SWIM SPAS,
COLD TUBS & SAUNAS
Mountain Hot Tub

Liza Salter

(253) 324-3854
mountainhottub.com

INSPECTIONS
Inspect Montana
Tim Netzley
(406) 241-9464
inspectmt.com

Maschino Property Inspections
Sam Maschino

(406) 451-3529
maschinoproperty
inspections.com

Three Peaks Home Inspection
Jeff Leister

(406) 304-0738
threepeaks406.com

INSURANCE

Jeff Weedin State Farm
(406) 586-4900
jeffweedin.com

Jon Shaw State Farm
(406) 314-6505
agentjonshaw.com

INTERIOR DESIGN/
HOME STAGING
Creekside Interiors
Kristen Johnson

(406) 788-1585
creeksideinteriorsmt.com

JUNK REMOVAL &
MOVING SERVICES
Junk in the Trunk
Lisa Holman

(406) 579-8229
junkinthetrunkmt.com

LANDSCAPE DESIGNER/
LANDSCAPE CONTRACTOR
Willows Landscape &
Construction LLC

Todd Glew

(406) 880-5474
willows-lc.com

LIGHTING, LIGHTING
DESIGN & ACCESSORIES
Western Montana Lighting
Drew Mihelish

(406) 543-7166
wmldesigns.com

LUXURY INTERIOR
DESIGN SERVICES
Domaine Interiors
Rachael Celinski
(406) 599-4274
domaineinteriors.com

MEDICAL SPA

Luxe Aesthetics

Janel Allison-Shamblin
(406) 581-3974
www.luxemt.com

MORTGAGE LENDER
Security National
Mortgage Company
Scott Lucier

(406) 880-5155

MORTGAGE LENDING
Brett Evertz- Evergreen
Brett Evertz

(406) 629-0132
evergreenhomeloans.com/
brettevertz

First Security Bank
Kalli Ryti

(406) 585-3800
ourbank.com

Mountain Lake Mortgage
Dave Christensen

(406) 751-2350
mountainlakemortgage.com

Union Home Mortgage
Amanda Torgerson
(406) 539-1251

US Bank

Gina Marshall
(406) 600-8699
ginamarshall.com

ORGANIZING AND
MOVING ASSISTANCE
Gather & Go

Rebecca Oberly

(406) 539-5036
gatherandgomt.com

PAINTER
Russo Painting
John Russo
(406) 581-0270

PHOTOGRAPHY / PORTRAIT
PHOTOGRAPHY

Arnica Spring Photography
Arnica Rae

(307) 699-2070
arnicaspring.com

PLUMBING/HEATING

Dutton Plumbing & Heating
Garrett Dutton

(406) 561-3115
duttonplumbingandheating.com

RADON TESTING
AND MITIGATION
Bozeman Radon
Jeff Squire

(406) 404-6835
bozemanradon.com

House Detectives

Jay Gorder

(406) 756-3636
housedetectivesinc.com

Radon Solutions
Tom Shannon
(406) 836-0786
radon-mt.com

REAL ESTATE PHOTOGRAPHY/
VIDEO/MATTERPORT

Austin Michael Seback
Photography

(303) 862-0835
seback.photography

Messner Media
Mason Messner
(406) 600-8108
messnermedia.co

Out The Boothe Photography
Devontae Boothe

(619) 508-6618
outtheboothephotography.com

PRSPCTV Media
Jill & Kyle Lux
(406) 333-1325
prspctvmedia.com

REAL ESTATE
PHOTOGRAPHY/VIDEOS
Kiln Media

Corey Dostal

(406) 241-0458
kilnmediahub.com

RESTORATION & CLEANING
Hawthorne Restoration

Sage Augare

(406) 207-2516
Hawthornehomerestoration.com

Xtreme Restoration &

Carpet Cleaning

Kalispell

(406) 471-1143

Bozeman

(406) 451-5246
www.xtremecarpetcleaning.biz

ROOFING CONTRACTOR
Top Edge Roofing

Elijah Haugen

(406) 570-0832
topedgeroofing.com

SEPTIC SERVICES
Eckert’s Patriot Pumpers
Tonya Eckert

(406) 777-2816

SPECIALTY GIFTS
Trovare

Mallory Hickethier
(406) 868-7961
trovaremt.com

TITLE COMPANY
Chicago Title of Montana
(406) 300-6110
montana.ctic.com

Fidelity National Title
of Montana

(406) 300-6110
fntmontana.com

Flying S Title & Escrow
of Montana

(406) 570-2882
fste.com

Insured Titles
(406) 570-2882
insuredtitles.com

Security Title
(406) 580-7169
sectitle.com

TitleOne

(714) 907-6430
titteonecorp.com

Montana Real Producers - 15



Fidelity National Title CHICAGO TITLE
TWO TRUSTED COMPANIES. ONE UNIFIED TEAM.

We are no strangers to
challenges in our industry.

Yet, like the bison, we face ,

obstacles head on to get through first,
PAVING A PATH FOR OUR PARTNERS.

Join us as we

CHARGE
THE STORM

FNT BIGFORK FNT COLUMBIA FALLS FNT LAKESIDE
8000 MT HWY 35, Ste 3 734 9th Street West Unit 5 7100 US HWY 93 South, Ste A
Bigfork, MT 59911 Columbia Falls, MT 59912 Lakeside, MT 59922 CTC BOZEMAN CTC GREAT FALLS CTC BILLINGS
406-837-8000 406-862-7914 406-300-6106 1800 W Koch St Ste 1 300 River Dr North, Ste2 3141 Meadow View
FNT HAMILTON FNT KALISPELL FNT MISSOULA FNT WHITEFISH Bozeman, MT 59715 Great Falls, MT 59401  Drive Billings, MT 59102

1920 North First Street 150 1st Ave, WN Ste A 320 West Broadway St 284 Flathead Ave, Ste 101 406-587-5563 406-453-7622 406-238-9999
Hamilton, MT 59840 Kalispell, MT 59901 Missoula, MT 59802 Whitefish, MT 59937

406-363-7004 406-755-7004 406-728-1500 406-862-7914

FA . f,ftta_':.::_'.\“ \
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! n 2 - -
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PARTNER SPOTLIGHT
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Michelle Douglas

CREATING STUNNING SPACES

Over the past two years, Michelle
Douglas has built a reputation for
transforming houses into homes with
Bridger Blinds, Bozeman’s premier
source for window treatments.
Michelle’s journey brought her from
the fast-paced world of healthcare to
the creative and fulfilling realm of
interior design.

A native of Detroit, Michigan,
Michelle has called Bozeman home for
the past 14 years. Although her move
to Bozeman was driven by work, the
community and outdoor lifestyle have
kept her here.

“I met my husband, who is a native
Montanan, and I fell in love with the
mountains, the hiking, golfing, and just
being outside with our dogs,” Michelle
shares. “Bozeman is growing, but it
still has that small-town feel where
everyone knows each other and is
closely connected.”

After 20 years in healthcare, Michelle
decided it was time for a change. She
was ready to pursue her passion for
interior design and bring beauty to
people’s homes. That opportunity
arrived when a friend, Chris, decided to
sell Bridger Blinds.

“I had always wanted to be part of
the design industry,” Michelle explains.

BY ZACHARY COHEN
PHOTOS BY ARNICA SPRING PHOTOGRAPHY

“When Chris offered me the chance to
purchase Bridger Blinds, it just felt right.
It sang to me. I love interior design and
the idea of creating beautiful spaces

in my clients’ homes, and this was the
perfect fit.”

Elevating Spaces with Personal Touches
Since acquiring Bridger Blinds, Michelle
has been making her mark on homes
and businesses throughout Gallatin
Valley. Her approach is personalized,
thoughtful, and customer-centric.

“At Bridger Blinds, I listen to what
homeowners are looking for and
provide options that fit their budget
and style,” she says. “It’s not just about
window coverings; it’s about adding
value and creating a space they love.”

Whether working on a residential
project or a commerecial space,
Michelle’s goal is to exceed expectations.

“People enjoy having me come in and
offer suggestions they may not have
considered. I bring a variety of products
to the table and help them make choices
that enhance their spaces,” she adds.

Trusted by Real Estate Professionals
Bridger Blinds has become a trusted

partner for real estate agents in the area.

Michelle understands that purchasing

blinds is often one of the final steps in
completing a home.

“For clients who are new to the area
or going through a remodel, I want them
to feel comfortable with the finishing
touches,” Michelle says. “Whether they’re
local or from out of town, they can trust
that I'll listen to their needs and help
them create a space they’re proud of.”

Her dedication to quality and service
has made Bridger Blinds a name
synonymous with trust and reliability
in the community. The company is a
proud sponsor of the Montana State
Bobcats and donates to the university’s
athletics programs.

Life Beyond the Business

When she’s not helping clients design
their dream spaces, Michelle embraces
the outdoor adventures that Bozeman
has to offer. She and Rustin enjoy hiking
with their dogs, floating the rivers, and
traveling throughout Montana. As a
member of the women’s golf league

at Bridger Golf Course, Michelle stays
active year-round, even swinging clubs
in the winter simulators. During the
colder months, you might also find her
snowmobiling in the nearby mountains
or enjoying a good glass of wine and
dinner at one of Bozeman’s local spots.

Montana Real Producers - 19
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It’s not just about
window coverings; it’s
about adding value
and creating a space
they love.”

Michelle is passionate about giving back to the community
that has embraced her and her family. She actively supports
local charities and organizations such as the Southwest
Montana Building Industry Association (SWMBIA), Bozeman
Professional Women, and Sky Oro Community.

“For me, it’s not just about running a business,” she says. “It’s
about being a positive force in the community and making a
difference in the lives of others.”

Building a Legacy

As Michelle looks to the future, her vision for Bridger
Blinds is clear: to continue growing a business known
for quality, trust, and exceptional service.

“I want Bridger Blinds to be recognized as a family
business that always takes care of its customers and
exceeds their expectations,” she explains. “Whenever
you call us, you’re going to be taken care of.”

Beyond her professional achievements,

Michelle hopes to be remembered as a
hardworking, caring individual grounded in
family, friends, and faith.

“I want people to know that I'm a grinder,
a hustler, and someone who genuinely cares
about others,” she says. “I want to be a
good person in the community and truly
add value.”

FOR MORE INFORMATION, VISIT
HTTPS://WWW.BRIDGERBLINDS.COM.




With over 11 years experience, bring life into your

= )

- A home with Shaded Window Coverings.

: S H D E D Schedule your free in-home consultation today to get the expert advice
-m

Window Coverings

you need when it comes to your window treatments!

406-360-8272 | www.shadedwc.com| shadedwindowcoverings@gmail.com

BEAUIY.

E XPERT RAFTED AESTHETICS

. PR¥-T33* | Thermage FLX
\\.1 Clear + Brilliant | BBL (BroadBand Light)

Botox/Xeomin/Dysport/Daxify
And much more...

406.581.3974 | LuxeMTcom

670 South Ferguson Ave. Suite B, Bozeman

Serving Real Estate Professionals of
Southwest Montana & Beyond

Discovar the Fow o Agancyl
aur Pres aging Content.

- F?“' “EH - —

|
Social Medla Content e Matterport 3D tours e Luxury video
Photography e Drone Services e Listing Sites and Marketing Materials

“u..hhﬂl.lhn |

Professional Listing Photos
Complementary Floorplans
Aerial Media | 3D Tours
Cinematic Video

Social Media Content

""“'"“El Scan to 406-600-8108 | messnermedia.co

4 download )
our app @messnermedia



o — BLINDS

- _ OF BOZEMAN

Blinds

Shades

Shutters

Draperies
Motorized Shades

CONTACT US TODAY FOR YOUR FREE,
NO-OBLIGATION CONSULTATION!

406.580.7033
BLINDSOFBOZEMAN.COM

MOVES THAT MAKE SENSE

Your moving organization
solution in Southwest Montana

We turn the chaos of moving into
a calm, systemized, and
enjoyable experience.

Services include decluttering a home, guiding
clients on what to keep, store, sell, donate, or toss,
and assisting with efficient packing and item
disposal in a systematized way.

Our team leverages our expertise and 20 years of
community relationships in Bozeman to deliver
fast and effective service.

3. 406-539-5036

rebecca@gatherandgomt.com
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TitleOne is MORE than a title and escrow company.

We're your neighbors, volunteers, and local experts helping people
reach new heights both inside and outside the closing room.

Jan Newville Roz Johnson Tracy Dunn Jess Stephens Liz Zink
Sr. Escrow Officer  Escrow Officer Escrow Officer Title Officer Title Officer

See what makes us different.
3991 Valley Commons Drive
406.602.5347

Crissy Harding  Jessica Lemmon
Escrow Assistant Area Sales Executive

TitleOne

a title & escrow co. TitlEOﬂECUrP-CUm




TECH TIPS FROM THE TOP WITH
ANGIE KILLIAN

Berkshire Hathaway HomeServices Montana Properties Bigfork

HOW HAVE SOCIAL MEDIA PLATFORMS LIKE INSTAGRAM,
FACEBOOK, OR LINKEDIN TRANSFORMED YOUR APPROACH
TO CONNECTING WITH POTENTIAL CLIENTS?

I’'ve created community groups on Facebook that have

been highly successful in promoting my business within my
local communities.

WHAT SPECIFIC SOCIAL MEDIA STRATEGIES HAVE YOU
FOUND TO BE THE MOST EFFECTIVE FOR BUILDING TRUST
AND SHOWCASING YOUR EXPERTISE IN REAL ESTATE?

The Facebook groups I've formed have become very popular,
and people turn to them for information on events affecting
the community, such as bears, lost dogs, weather updates, road
conditions, power outages, etc.

ARE THERE ANY PARTICULAR TYPES OF CONTENT—VIDEOS,
STORIES, LIVE STREAMS—THAT RESONATE BEST WITH YOUR
AUDIENCE? HOW DO YOU DECIDE WHAT TO POST?

Videos and personal interest stories tend to attract a lot of
attention. Current news events that are relevant to the entire
community often generate the most interaction.

HOW DO YOU BALANCE ORGANIC CONTENT WITH PAID
ADVERTISING ON SOCIAL MEDIA TO MAXIMIZE YOUR REACH?
Most posts in my groups are organic content; I don’t pay for
advertising there. However, I do boost my listings on social
media using platforms like Adwerx, Chalk Digital, and RealForce.

HAVE YOU IMPLEMENTED ANY Al TOOLS, SUCH AS
CHATBOTS OR AUTOMATED MESSAGING, TO ENHANCE
YOUR CLIENT COMMUNICATION? IF SO, HOW HAVE THEY
IMPACTED CLIENT INTERACTIONS?

KVCore has transitioned to BoldTrail, which handles a lot of
Al-driven interactions with leads from my website. However, I
haven’t seen those interactions translate into sales yet.

HOW DO YOU APPROACH PERSONALIZATION IN YOUR
SOCIAL MEDIA AND DIGITAL MARKETING EFFORTS? DO YOU
USE Al TO TAILOR CONTENT TO SPECIFIC CLIENT SEGMENTS?
I personally respond to all who post in my groups and, as of
now, I don’t use Al for social media interactions.

WHAT ROLE DOES SOCIAL MEDIA PLAY IN YOUR LEAD
GENERATION STRATEGY, AND HOW DO YOU MEASURE THE
SUCCESS OF YOUR DIGITAL MARKETING EFFORTS?

I've tracked where my leads that converted to sales

26 - February 2025

originated from, and about 50% of my sales have been
directly attributable to my social media marketing.

LOOKING AHEAD, HOW DO YOU SEE Al AND EMERGING
TECHNOLOGIES CHANGING THE LANDSCAPE OF REAL
ESTATE MARKETING, AND HOW ARE YOU PREPARING TO
STAY AHEAD?

Al is a real time-saver for creating marketing copy and
communication content. I continue to advance my knowledge
of current technology by taking new classes each year.

HOW DO YOU USE SOCIAL MEDIA TO SHOWCASE
PROPERTIES IN A WAY THAT STANDS OUT FROM OTHER
LISTINGS AND APPEALS TO POTENTIAL BUYERS?

As with all marketing, I address the wants and needs of my
audience when sharing a listing. When I know there are
specific features that will interest my groups, I make sure to
highlight those.

HOW DO YOU DECIDE WHICH FEATURES OF A PROPERTY TO
HIGHLIGHT IN YOUR SOCIAL MEDIA CONTENT? DO YOU USE
DATA OR Al INSIGHTS TO DETERMINE WHAT MIGHT ATTRACT
MORE VIEWS OR INQUIRIES?

I use my own knowledge to determine what should be
highlighted, rather than incorporating data that may not be
relevant to our local area.

HAVE YOU EXPERIMENTED WITH VIRTUAL TOURS,
AUGMENTED REALITY, OR OTHER TECH-DRIVEN VISUAL
TOOLS TO GIVE POTENTIAL BUYERS A MORE IMMERSIVE
EXPERIENCE OF A PROPERTY? IF SO, WHAT’S BEEN

THE IMPACT?

I make a point of including a virtual tour for all my residential
listings. I used Matterport in the past, but I now use Zillow’s
virtual tour.

HOW DO YOU MEASURE THE EFFECTIVENESS OF SOCIAL
MEDIA CAMPAIGNS IN TERMS OF LEAD GENERATION OR
BUYER INTEREST FOR EACH LISTING?

The goal of my social media activity is to keep my contacts
aware of my listings and to stay top of mind when they—or
their friends and relatives—need a Realtor. I've been incredibly
busy and haven’t needed to tweak my business to generate
more leads than I can handle. For example, my Glacier NP
listing has its own website, so I can track the increase in traffic
from various marketing efforts.

LEVRACK

THE STORAGE SOLUTION YOU'VE BEEN LOOKING FOR.,
MADE IN AMERICA. PROVEN EVERYWHERE. ¥

TOP PRODUCERS DESERVE TOP QUALITY

el W e

Y O 206-333-1325
4 @hellﬂ@prspcwmedin.mm

4 @ www prspctvmedia.com

In real estate, the best shot is all about
finding the right prepety

¥

Servicing real estate agents, builders,
property managers, and more throughout
Southwest Montanal!

SCAN TO VIEW
OUR PORTFOLIO!
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MASCHINO

PROPERTY INSPECTIONS

MONTANA'’S PREMIER PROPERTY INSPECTORS

We are the premier property inspectors in the greater Bozeman,
Montana area. State Licensed, Internachi Master Inspector, CCPIA
Certified, and highly experienced. We are your best choice!
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CHEDULE TODAY!

406.451.3529 - mpibozeman@gmail.com
maschinopropertyinspections.com

¥ CERTIFIED

| MASIER By OVER 500 5 STAR REVIEWS

FLYING S

TITLE & ESCROW

MEET FLYING S TITLE & ESCROW'’S

For every dream that takes flight,
we’re there to protect it.

ROB LOWE EMILY WECKAR KINZIE ANDERSON
Billings Billings Great Falls
406.248.7877 406.248.7877 406.761.8796

JENN TAYLOR TY DOWNARD
Helena Missoula
406.443.4422 406.829.2540

Call us for all of your title and escrow needs.

VISIT OUR WEBSITETO SEE
WHERE WE’VE GOT YOU COVERED.

IDAHO | MONTANA | WYOMING
FSTE.COM



WOMAN TO WATCH

Rooted Locally

BY ZACHARY COHEN
PHOTOS BY OUT THE BOOTHE PHOTOGRAPHY




Born and raised in the scenic Flathead Valley, Sonja Burgard
developed a deep appreciation for Montana’s landscapes and
tight-knit communities. The community was especially close
in the 1980s when population was lower and visitors more
infrequent. Everyone knew their neighbors, and the stunning
backdrop of Glacier National Park served as a playground for
families and adventurers alike.

In this nurturing environment, Sonja Burgard developed
her appreciation for local connections and the remarkable
landscapes that define Montana.

“I'm hyper-local,” Sonja shares with a smile. “I'm rooted
locally but connected globally.”

With a career that has spanned diverse industries—
professional photography, teaching, restaurant ownership,
and now real estate—Sonja embodies the essence of someone
who thrives on relationships and community. Since 2015, she

has been a steady force in the Montana real estate community.

Her commitment to service, integrity, and expertise has not

only made her one of the area’s top REALTORS®, but they have

also made the Flathead Valley a better place. Industry peers
recognize her as a leader and collaborator.

32 . February 2025

The Backdrop
Before stepping into real estate in 2015, Sonja had a diverse
career. Her photography degree from Montana State University
led her all over the world as a freelance photographer. She
earned a master’s in art education and began her journey
as a teacher in a private school in Boise, Idaho. Then, she
successfully owned and operated two restaurants—one in
Bozeman and another Whitefish.

Each role has prepared Sonja to bring a fresh perspective to
real estate. Her understanding of local market dynamics and

willingness to grow through interactions with her peers has
made her a versatile and knowledgeable professional.

Sonja remained connected to the Flathead Valley through
each stage of her journey. A lifelong Montanan, she now lives
in Whitefish.

“Hiking and exploring Glacier National Park with my
family, skiing—those were formative experiences for me,” she
reminisces.

The values instilled in her during those formative years
remain at the core of her identity today.

“Being a good person sounds simple, but that’s it for me,”
Sonja explains. “Helping others, taking care of people, living a
healthy lifestyle, and always learning—that is what drives me.”
Real Estate Enters the Picture
Sonja entered real estate after “inadvertently” flipping four
homes with her husband. Each time they made a profit, Sonja
became more curious.

“I wanted to work with people. I thought about going into
counseling; then, I shifted into teaching. With photography I
worked with people, and at the restaurants, too,” Sonja says.

Montana Real Producers - 33



“l HOPE TO BE REMEMBERED
AS A TRUSTED FRIEND

AND PROFESSIONAL WHO
HELPED PEOPLE WITH
INTEGRITY, DEDICATION,
AND A DEEP COMMITMENT
TO THEIR NEEDS.”

- N

“I have a love for aesthetics, architecture,
and design. I realized real estate would be
the perfect fit. It was a natural ‘aha’ moment
for me. I wanted a different career path,

and then it hit me. All my friends here in

the Valley, if they were looking for a home,
they’d call me because I was interested and
following real estate. I was always interested
in being part of the process. So, I finally
decided to get my license.”

Local Roots

Sonja has now been thriving in real estate for
nearly a decade. She’s currently an individual
agent with National Parks Realty/Forbes
Global Properties.

So, what have been the secrets to Sonja’s
success? She says it’s a combination of her
local roots and her willingness to listen, and
her ability to trust.

“I'm super well connected throughout the
whole valley,” she says. “I know the nuances
of neighborhoods. I know people to call. So
when people are seeking something, whether
real estate or not, I can help them. And then,
Ilisten to people’s needs, and I really hear
them. I work hard for what they need; that’s
the quality customer service ingrained in me.”

Sonja strongly believes in being an expert in
her local market. While she also enjoys traveling
the world to attend real estate conferences and
learn from other agents, the majority of her
focus is on being an expert in all things related
to the Flathead Valley. Sonja values her trusted
colleagues across the state as referral partners.
As she says, “We have a mutual respect, work
ethic, and passion for working together.”

Beyond Real Estate

Outside of her professional endeavors, Sonja
cherishes her time exploring the natural
wonders of Montana.
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HELPING YOUR CLIENTS MAKE IT HOME

Local support backed by the strength of a national lender.

Work with a mortgage lending team in your CONTACT YOUR LOCAL TEAM TODAY.=
neighborhood. We're here to provide the

Gina Marshall
Mortgage Loan Officer
office: 406-522-3293
cell: 406-600-8699

gina.marshall@usbank.com
NMLS # 489006

personalized mortgage service and step-by-step
guidance your clients deserve, backed by the
strength and solutions U.S. Bank offers.

Benefits of working with U.S. Bank:

— U.5. Bank lending available in all 50 states
Jeffrey Olech

Mortgage Loan Officer
office: 406-232-0813
cell: 406-579-6356
jeff.olech@usbank.com
NMLS # 400400

- Loan options for vour needs to buy, build or borrow

Conventional fixed- and adjustable-rate mortgages

- Jumbo loans with increased lending limits
“Hiking in Glacier National Park is my favorite thing to do,” she shares, her — FHA and VA mortgages available
eyes lighting up. “I've climbed many of the peaks, including some technical
ones. I love being out all day long, covering as much ground as possible with my
husband, daughter, or friends. Being outside connects me to the heart of why
people want to live here
Sonja’s love for the outdoors reflects her deep-seated appreciation for the
lifestyle that Montana offers. It also echoes her desire to leave a meaningful a n
legacy. '
“I'hope to be remembered as a trusted friend and professional who helped
people with integrity, dedication, and a deep commitment to their needs.”

Alana Jackson

Mortgage Loan Assistant
office: 406-652-3321
alana.jackson@usbank.com
NMLS # 650625

@ Loan approval is subject to credit approval and program guidefines. Mot all loan programs are available in all states for all loan amaounts. Interest rates and program
i  terms are subject to change without notice, Visit usbank.com to learn mote about LS, Bank products and services, Mortgage, home equity and credit products are
Lenpen Offered by U5, Bank Mational Association. Deposit products are offered by U.S. Bank Nationa! Association, Member FDIC. ©2024 L5, Bank



ome is where
the IS.

Buying a home is an exciting and emotional time for many people.
To help you buy your home with more confidence,

make sure you get owner’s title insurance.

KALISPELL
44 4™ STREET WEST // KALISPELL, MT 59901 // 406.755.5028

WHITEFISH
710 E 13™ STREET, SUITE A // WHITEFISH, MT 59937 // 406.862.1761

INSURED TITLES | sicror

435 GRAND DRIVE // BIGFORK, MT 59911 // 406.837.5144
INSUREDTITLES.COM

MISSOULA
1724 FAIRVIEW AVENUE, SUITE C // MISSOULA, MT 59801 // 406.728.7900

This advertising is for informational purposes only. Actual coverages and your eligibility may vary, for exact terms, conditions, exclusions, eligibility and limitations, please contact your local Insured Titles.
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New Construction - Remodeling

GOODEN

CUSTOM HOMES

Wade Gooden - Owner
406-880-4409

wade@goodenconstruction.com
www.goodenconstruction.com




COMMUNITY
IMPACT
SPOTLIGHT WITH

Leland Reed, Emily Mackenroth,
& Taylor Boynton

Our team gives back 1% of all commissions. We set these non-
refundable funds aside with every closing and choose up to
five nonprofits to gift these funds to quarterly.

We are not exclusively working with one nonprofit. Our team
loves to spread the love! Last year specifically, we sponsored
several families for Christmas. We love to give back, and it
truly is so rewarding.

From personal experience, members of our team have
come from backgrounds where there were few luxuries.
Every year was not guaranteed to provide the essentials for
maintaining a healthy home. It has reminded us to never
take anything for granted.

We strategically plan to be able to support several
organizations throughout the year. Our team works incredibly
hard not only for the success of our families but also because
we are motivated knowing we have the opportunity to give
back to others. Working in a team environment allows each
one of us the flexibility to be more present with our families
while still being engaged with our clients.
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The most impactful moments have been when children
or animals have been neglected. It is so difficult to see the
huge need within our community.

In many ways, of course, but the most impactful is
helping our community thrive with just a small token of
appreciation for what they do.

We absolutely have. We have incorporated other
brokerages and agents in our Montana market to be even
more impactful!

Our clients LOVE it. They feel involved in a charitable
donation with their closing, which is a win-win for them,
us, and our community.

If financial donations are not an option, stop by and ask
how you can volunteer.

Luxury Home Technology & Automation

Visit Our Whitefish Showroom

22 Lupfer Avenue | Whitefish, MT | www.eyehear.us

@ i 3 5

LIGHTING CONTROL MOTORIZED SHADING HOME ENTERTAINMENT HOME AUTOMATION WI-FI / NETWORKING SECURITY & SURVEILLANCE



Are you ready to simplify
the dreaded pre- and
post-listing inspection
repair list?

We are the solution.

Improve your client's buy/sell
experience with efficient,
quality repair services

HE R—TA G E v 8 and one less headache.
H A I'\ DY M A N . . " That’s move-in-’r:z;g;

We prioritize our realtor

g . ! ' . g relationships because we
uul lg Muée know your time is very

valuable.

€) Heritage Handyman

@heritagehandymanmt " v Call us today!

406-570-3739

5 \I'D
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| Make Your Llstlng Q'
STAND Out _

RADON IS AN INVISIBLE MONSTER.

vith Seback Photography g woww seback photography

Stunning Visuals

Quick Turnaround /\l HOUSE DETECTIVES

REGI E Si-ute EKPE rh se specializing in NRPP Certified Radon Mitigation. - ﬂ

With over 30 years in the valley, we have proven

RADON ourselves to be honest, trustworthy, meticulous,

ECIS)/ BDOI(II"Ig MITIGATION AND conscientious, and consistent. Our mitigation

TESTING FOR systems are custom designed for the property to
cluded ey |ietine NORTHWEST be the most effective and efficient, while being Spﬂces that
_every lsting MONTANA the least intrusive. W E
!“ : I_ ”LQ Wl’t ARCHITECTS
J ] b JAY GORDER \Q 406-756-3636
B s JAY @HOUSEDETECTIVESINC.COM : %
£ i studioarchitects.net 406.586.4777 bozeman, mt
residential . ranch . commercial . resor . renovation
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POWER TEAM

RISTIN LARSON &

CORTNEY PERRETEN
T Rek it

BUILT ON COMMUNITY

BY ZACHARY COHEN

+ PHOTOS BY BESS BIRD

Founded in March 2021 by Kristin Larson and Cortney Perreten, Topo
Real Estate is built on community, connection, and collaboration. With
a fresh, personalized approach to real estate, this boutique brokerage
is carving out a unique niche in the Montana market. Both broker-
owners actively sell homes while running the business, blending their
individual strengths to create a dynamic partnership.

From Different Paths to a Shared Vision
Kristin and Cortney’s journeys to real estate are
as unique as the landscapes of Montana they
now call home.

Kristin Larson, a native Montanan from
Billings, has been in the real estate industry
since 2005. She moved to Missoula 14 years
ago with her husband, Thad, drawn by the
allure of the mountains, rivers, and vibrant
community. “My husband went to school
here, and we always felt like we’d end up in
Missoula. It took some time, but we finally
made the leap,” Kristin says.

Before real estate, Kristin worked in a
flooring store but longed for something more
fulfilling. “I’'ve always loved going to open
houses and seeing how people decorate their
homes. Real estate pulled me in because
I enjoy talking to people and being social.
Every transaction teaches you something
new. It’s never the same, and it never gets
boring,” she says.

Cortney Perreten’s path to Missoula
and real estate was more unconventional.
Born in New York and raised in Maine, she
attended college in South Carolina before
moving to Montana sight unseen at the age
of 22. “I was ready for something new,” she
says. “I had never been to Montana, but I
packed up and moved.”

In her early years in Missoula, Cortney
worked various jobs—managing a coffee shop,
working at a brewery, and even spending
time in banking. But after purchasing her first
home on the north side of Missoula in 2014,
she knew real estate was her calling.

“That experience made me realize I was
ready to dive in,” Cortney explains. She
earned her real estate license in 2015.

The Birth of a Partnership

Kristin and Cortney first crossed paths at

a previous brokerage in 2015, but their
initial interactions were minimal. “I was

an assistant for another agent, and for a
few years, we were like passing ships in the
night,” Cortney says.

It wasn’t until a remodel forced them
to share an office that their friendship
and partnership began to take shape. “We
quickly realized that we liked each other,
had fun together, and shared similar
values,” Kristin recalls. “I could see that
Cortney worked exactly as I did.”

When their brokerage merged with a
larger franchise, Kristin and Cortney saw an
opportunity to create something different—a
small, local, and community-focused
brokerage. In March 2021, they officially
opened the doors to Topo Real Estate.

Building a Boutique Brokerage
From the outset, the vision for Topo Real
Estate was clear: a boutique brokerage
rooted in community, offering personalized
service and fostering genuine connections.
“We wanted to build something that
reflects who we are and what we believe
in,” Kristin says.

Initially, Kristin and Cortney envisioned
growing their team with a few additional
agents. While they’ve had agents come and
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go, they’ve found that keeping things small
works best for their business and their
clients. “We’ve recognized what a good thing
we have,” Cortney explains. “This is working
so well, and we’re not actively trying to
grow, unless we find the perfect fit. We really
appreciate the balance we’ve created.”

The partnership between Kristin and
Cortney is seamless. While each broker
maintains her own client base and business,

44 . February 2025

REAL ESTATEISN'T JUST ABOUT
BUYING AND SELLING HOMES—IT'S
ABOUT BEING PART OF A COMMUNITY.”

Cortney Perreten

Kristin Larson
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they collaborate, with one taking the lead
on a transaction and the other providing
support. This approach ensures that every
client receives the full attention and
expertise of the team.

Commitment to Community
Both Kristin and Cortney emphasize the
importance of community in their work.
“Real estate isn’t just about buying and selling
homes—it’s about being part of a community,”
Cortney says. “It bleeds into your personal life,
and that’s what makes it so rewarding.”
Cortney is deeply involved in community
initiatives, including volunteering for an
affordable housing nonprofit. She and her
husband, Ari, are also expecting their first
child in December, which adds another

46 - February 2025

layer of excitement to their lives. They
enjoy camping, fly fishing, and mountain
biking, and have a 14-year-old dog, Henry.
Kristin, a proud mother of two grown
sons, Beau and Will, also values time spent
outdoors. She and her husband, Thad, enjoy
camping, fishing, and exploring Montana with
their two dogs.

A Personal Touch
At the core of Topo Real Estate is a dedication
to providing exceptional service. “We give
each transaction our all,” Kristin says. “We
don’t cut corners. We’re all in, no matter how
hard it is.”

Cortney adds, “We’re also fun! We genuinely
enjoy working with our clients, and we want
the process to be enjoyable for them too.”

66

WE GIVE EACH
TRANSACTION
OUR ALL. WE
DON'T CUT
CORNERS. WE'RE
ALL IN,NO
MATTER HOW
HARDITIS.”

M Inspect
Montana
Solutions-Based Property Inspections

406-241-9464 | scheduling@inspectmt.com | inspectmt.com

Brett Evertz Crystal Eckerson Kelly Durray
i Alﬂ_—gf-.k.|'|ui_-|'r_'l { na Branch !-.".-_um;_-"a_-' Y ilkkr Branch M.Jlu;-_{m
MMLS: 523473 NMLS: 4003517 NBALS: T 16674

Billings 406.831.933! | Bozeman 406.624.5965 | Helena 406.3

Residential / Commercial Inspection

Building Construction Code Consultation

©0f

Project Consultation

BILLINGS | BOZEMAN | HELENA

a Why Evergreen?

Evergreen Home Loans may be the
new player in Montana, but our team
isanything but. Your trusted localloan
officers have joined us, bringing their
deep Montana roots and expertise
under the Evergreen banner,

~

~evergreen’

HOME LO

24,7222
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At Mountain Lake Mortgage our mission is to use our wealth of experlence A
and resourcefulness to serve our clients,.to put theirbest interest ahead
of our own in every situation-and to live by the law of abundance. We
thrive on building trust based relationships with'everyone we serve.

37 Years as a Mortgage Loan Officer S

| HAVE THE EXPERIENCE AND RESOURCEFULNESS
TO GET YOUR DEAL TO CLOSING.

SERVING [1/AV[LFORN]
. TOWHITEFISH
ICRC CERTIFIED FIRM

Mold | Water | Asbestos | Fire | Meth Clean up | Trauma

ALLAYYLY

& 406-207-2516 & hawthornehomerestoration.com



So you want
to start a team?

BY JASON BAKER | RISE REALTY

50 - February 2025

As areal estate agent, you've likely considered or heard
about the benefits of building or joining a real estate team.
A well-constructed team can significantly enhance your
productivity, increase your market share, and provide a
platform for personal and professional growth for your team
and/or yourself.

There are five major advantages we provide for our
team agents. These are our unique value propositions, and
collectively, they help launch many careers very quickly, on
and a solid foundation. Being on or starting a team is not for
everyone. Here are some things to consider.

No to low expenses:

Most real estate agents spend 40-90% of their commission

on expenses to run their business. These expenses typically
include salaries, technology, marketing and advertising, supply
costs, signage, photography, lead generation, training, coaching,
and systems. With THE JASON BAKER TEAM Powered by
PLACE INC, your gross income is your net income.

Truly Do More Business:

The combination of our training, technology, systems, leads,
accountability, coaching, and brand will give you the tools to
outperform the average agent with 10 years of experience. The
top new agents on our team consistently close between 24 and
75 homes in their first full calendar year on the team. Contrast
that with the national agent average of 10 to 12 deals per year
after a decade in the industry.

More Time:

Systems make the ordinary extraordinary. As a member of
our team, the combination of systems and leveraging all of
the team’s resources means you have more time available to
do what you get paid the most for - listing appointments and
buyer consultations. Spend the remainder of your time doing
the things you enjoy most with the people you love the most.

More Opportunity:

Our unique Opportunity Model is designed so that every
team member can build a team within our team that is more
profitable and successful than the largest teams in the US.
Imagine having your own showing specialist, administrative
support, ISA, and listing agent—all while working with us.
Additionally, our most successful agents earn the right to
become partners in business and real estate. Stock, Revenue
Share, Mentorship, Investing with Us.

Recognition:

Everyone wants to be heard, recognized, and appreciated.
Agents on our team have only their name on the transaction,
listings or purchases. We do not believe in putting the team
leads name in the MLS as the “agent” or “broker” who closed
the deal when the work was done by the team agent. No way!
What’s yours is yours.

INDUSTRY EXPERT

Some of the things we have found useful, and I could write
a book on the matter, both what to do and what not to do! Here
are some quick thoughts...

This whole endeavor has to be about them and not
about you. This is a process and a journey, and the reason
you wake up in the morning has to be for them. You
must get energy from improving the lives of others. It has
to be genuine.

Be very selective about who you hire, and recruit non-stop
so you can find the right tribe. My business partner used
to say he hired the cream of the crap when he first started.
Business maturity comes from learning the hard way. It’s part
of the process.

Draw out a very basic org chart; the more basic, the
better. The typical rainmaker team consists of the team
lead, 1-2 transaction coordinators, agents, virtual assistants,
and, in time, a sales manager, a supervising broker, and
a director of ops. We are looking for a supervising broker
(shameless plug, loD)!

You have to have simple but effective technology that is easy
to learn, adapt, and use. Our platform is an all-in-one solution,
so I don’t have to bounce back and forth between twelve
software programs each day.

Have a great, easy-to-follow onboarding process and
train your agents personally on sales four times a week at a
designated time.

Accountability - Daily check-ins

Be prospecting and profitability-based. Teams that spend
tens of thousands of dollars a month on Zillow will rarely be
profitable. It’s the easy button, but it is not as profitable as
training your agents to learn the language of real estate, from
script to objection handlers, so their confidence and closing
ratios increase. After all, we are salespeople, aren’t we? Should
we act and train as such?

Understand this is a business.

Don’t start too soon. If you cannot manage yourself to a high
level of personal productivity, it’s naive to think you can lead
others to it. You haven’t had enough “at bats.” For example, if
you have only closed a maximum of 10 transactions, how will
you coach someone to 20? The effectiveness of your system
could, at best, get them 10. I hope that makes sense.

Authenticity attracts the authentic, and ego attracts the
egotistical. Decide who you want to attract.

Be humble and be vulnerable because you will be both
humbled and, at times, vulnerable. Our greatest fear and what
keeps a team leader awake at night is failing their agents, not
being enough, not saying the right thing, etc. It’s tough, but in
time, it will be rewarding. Take your lumps; in time, you will
start to see the magic happen.

I will be doing more training and writing about teams and
sales processes in 2025.

Montana Real Producers - 51



Bozeman’s Original Custom Closet &
Garage Storage Company

S FUHE
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market. Equip your clients with tailored mortgage [SE—
houseinorderclosets.com solutions and superior support. Together, we can

-
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COVER STORY

to the Rocky

OUTLAW REALTY

BY ZACHARY COHEN - PHOTOS BY ARNICA SPRING PHOTOGRAPHY

utlaw Partners is more than
areal estate brokerage; it’s
a dynamic company with

a wide array of services. Alongside
Outlaw Realty, its residential real estate
brokerage and development company,
Outlaw Partners produces regional
media publications, organizes music
festivals, supports adventure travel, and
has apparel—all with one goal in mind:
to share the Montana lifestyle that so
many have come to love.

Montana has been growing in
popularity over the past several decades.
With more people moving to the area,
the lifestyle is more desired than ever.

EJ Daws, a fourth-generation
Montanan, started his career with
Outlaw Partners 12 years ago. For the
first few years of his career, he focused
solely on sales for media and events.
He then moved into real estate sales
part-time in 2015, became a full-time
real estate agent in 2019, and was
named Outlaw Realty’s Managing
Broker in 2023.

Although his role within Outlaw has
changed, EJ’s commitment to the Rocky
Mountain lifestyle continues to be the
driving force behind his work.

“My start with Outlaw began with a
stroke of luck and the opportunity to
meet the right people through mutual
connections,” EJ shares, “and I couldn’t
be happier that I am here. I'm in the
right place.”

As areal estate agent and broker, EJ
has fallen in love with the opportunity
to share the lifestyle he loves. He sees
himself and his company as a conduit to
the lifestyle rather than a salesperson.

“There is a lot about real estate
that I love,” he says. “I love being
in a dynamic market, and I love the
people. It keeps you on your toes
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with the day-to-day of it. It’s never
boring, and I really love the clients
we have the opportunity to work
with. Montana—especially southwest
Montana—has been growing rapidly
for thirty years, but especially the
last ten. It’s special to be a part

of that growth and momentum.

As a company, Outlaw has been
described as a passport to the Rocky
Mountain lifestyle. We give people an
opportunity to really put down roots
here in Montana through the various
divisions within our company.”

As EJ’s real estate career has
progressed, he’s become more engaged
in the development side of the business.
His goal is to be a responsible leader in
the development of Montana, creating
a sustainable community built for the
future and a model for other growing
Rocky Mountain towns.
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We give peoplc an
opportunity to really
put down roots

here in Montana.”

As a broker, he aspires to build a A T ETO N H E R l TAG E ™

collaborative team with a culture of
connectivity and support. T B U I l— D E R S T

“We intentionally keep it a small \ ESTABLISHED 1996
team so everyone is pulling on the
same rope, and it seems like people
really enjoy being part of a team
environment,” EJ explains. “That
gives a great result for our clients,
who get adequate attention, different
perspectives, and great feedback.”

Outside real estate, youw'll find EJ with BIG SKY | JACKSON
his wife, Jenee, and their three kids, Visit tetonheritagebuilders.com to start building your dream.
Emerson (9), Lillian (7), and Archie (5).
They enjoy sports, music, dance, and
spending time outdoors.

“Life is busy. I am about to turn
40, so I'm staring down the last few
weeks of my 30s and looking back on
everything we’ve done in the past ten-
plus years. One of my personal goals is
to build our business and to maintain
some of that balance,” EJ explains. “I'm
multigenerational from Bozeman. I
know a lot of people. Our reputation and
the work we do is very important for me
and our company.”

“Bozeman is growing, but when
you're from here, it’s still a small town. \ S
The legacy for our company will be to o e il T od : ol 'Y
have helped clients as they explore and b " PRt NN v ' r i : ' | ®
grow their lifestyle in the Mountain Rl A 7 A - - .

West. I'd love to see us as one of the best : 1 X" | & | ' 2
real estate brokerages in Montana and EESE ) " - = r
have a lot of fun while doing it.” C

Inspired by the dynamic landscape of the Rocky Mountain West, we bring the visions of owners, architects and
craftsmen together to create exceprional handerafred custom homes, Teron Heritage Builders integrates the quint

essential elements of the regional palette - stane, timber, log, glass and steel - to craft high-quality homes that

reflect the character of their distinctive surroundings. At the intersection of rugged wilderness, rustic aesthetics

and rimeless elegance, building unique homes with a deep connection to place is our passion,

- Sl




NMLS# 1637174 | Co. NMLS 3116

O (406) 880-5155

Scott.Luciet(@snmc.com

Your local agent
for home & auto

Call me for a quote today

& StateFarm'

Jeff Weedin
Agent

1351 Stoneridge Dr Ste A
Bozeman, MT 59718-7079

Bus: 406-586-4900
jeff.weedin.qgswp@statefarm.com
jeffweedin.com
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CREEKSIDEINTERIORSMT@GMAILCOM | 406.599.0367
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"BOZEMAN_ & SUHVEY]NG Pc MI]NTANA

WE'RE A FAMILY;
LIKE YOURS!

4 PRESIDENT -
: Rebecca h & USWNER .T

EVERYTHING "o, o KT R h o
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| nn

Let our famzly
help to protect
you and your
clients!

CONTACT US
TODAY!

406.836.0786
RadonMT@gmail.com
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Property Boundary Surveys
Topographic Surveys

Land Planning and Subdivisions

On-site evaluations for water/sewer systems
Percolation Tests

Driveway Design

Grading and Drainage Plans

Concrete and Compaction Testing

Soils Testing

Construction Survey Stakeout

Phase I Environmental Assessments
Floodplain Surveys and Determinations

Over 40 years serving Southwest Montana

gastonengineering.com

gaston@gastonengineering.com
406-586-0588

BOZEMAN
RADON

Prater}t your clients with reliable radon services

406-404-6835 | www.bozemanradon.com

Free Radon Tests & Mitigation Estimates

'WILLOW’S

APE { WAL

e —

HARDSCAPES - GENERAL LANDSCAPING - DECKS - FENCES - SNOW REMOVAL

MOMTANA

REAL PRODUCERS

20UPCOMING
2ZSEVENTS

04 CITY VINEYARD

2 PM- BOZEMAN

TRES BONNE

2 PM MISSOULA "

WHITEFISH LAKE RESTAURANT

2 PM WHITEFISH

A ROOF YOU CAN TRUST

ROOF THE RIGHT WAY WITH TOP EDGE ROOFING LLC

—

Roof Replacement of Asphalt, @ |
Metal, and Custom Roofing

TOP EDGE
I | RoOFING .

www.topedgeroofing.com
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MOUNTAIN HOT TUB

SOak More #1 HOT TUB DEALER
IN MONTANA

& WOI'I'y LeSS.’ Now with 6 Locations
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Bozeman Showroom Butte Showroom NEW Missoula Showroom
8488 Huffine Lane 1315 N. Montana 3275 N. Reserve Street
406-586-5850 406-723-6513 406-550-5482
Big Sky Showroom Helena Showroom NEW Whitefish Showroom
47520 Gallatin Road 2300 N. Montana 1830 Baker Ave

406-993-8300 406-442-5551 406-609-4308 406.763.9081 www.lohssconstruction.com

EST 1979 - LOCALLY OWNED AND OPERATED TODAYI

= '21.';;;:!3 E s T.,.r
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A PRODUCT OF

THE N2 COMPANY

9151 Currenc y St.

Irving, TX 75063

{ESSENTIALICARRET/CLEANINGIANDISANITIZING EXPERTSISERVING BOZEMAN/BIGISKY G KALISPELL

Truck-Mount Steam Cleaning | RX-20 Rotary Available

TR Wall to Wall Carpet Cleaning
" i Pet Treatments | Upholstery Cleaning
_ Mnan Oriental Rug Pick Up/ Drop Off
' = SAME DAY SERVICE AVAILABLE

I Bozeman: 406-580-4558 Kalispell: 406-471-1143
xtremecarpetcleaning.biz cleaningkalispellcarpet.com

WHEN DISASTER STRIKES, WE ARE HERE TO HELP!
THERE IS NOTHING WE CANTHANDLE, o

\ Mold Mitigation
“Ir: - &‘i .-\
Construction & Remodels

‘Rfﬂ‘” IS Fa B - T
< Gonsirusiion . :

Bozeman: 406-451-5246 | Kallspell. 406-471-1143
xtremerestorationmt.com

Ice Dam Removal




