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When you need a getaway that's close to home, you need The Club at Kona Kai. Let our private
members-only club be your home away from home in Southern California. The privileges of
membership include a private beach, reserved poolside cabanas, fine dining, a luxurious spa, fitness
center, two waterfront pools, private member events, over 20 fitness classes and so much more.

the club at

KONA KA
M <

Schedule a tour and picture
yourself on our serene island.

Jeff Hornick

Club Membership Sales
jhornick@sdkonakai.com

www.resortkonakai.com/private-club | 619-819-8144

Protecting Real Estate Investors and Real Estate Professionals

socalrealtylaw.com EE
swelsh@socalrealtylaw.com | -{ifs
(619)332-1609 EE’%’E#%%E

Experience Our
Webinar Series
For Landlords

S

MOVING, JUNK REMOVAL,
GENERAL LABOR, DONATION PICKUP
SELL HOMES L RS
529 OFF

FASTER

ALL SERVICES

With College Hunks
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Poway & Del Mar.

~ Your trusworth parter for a smooth
transaction. Contact us today to connect
you with one of our Escrow teams.

‘ ‘ “My escrow team at
California Preferred is
AMAZING!

-L. Morgan

CALIFORNIA l ESCROW
PREFERRED |INC.

Martha Garcia Paige Jenkins

(619) 651-6331 (858) 449-1096
martha@californiapreferred.com Paige@cpemetro.com
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Sycuan Casino Resort

If you are interested in contributing or nominating REALTORS® for certain stories, please email cathy.ginder@realproducersmag.com.
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First
Security
Mortgage

Real Estate Loans & Trust Deed Investments
Since 1972

* Equity Based Real Estate Loans
» Hard Money Loans Made Easy
« Purchase / Refinance / Cash Out

Joy Parker
Broker Associate

i DRE:01829323

7 NMLS:2223041
Cell: 619-920-4700

joy@l stsecuritymortgage.com
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE
apx1031

Jake Schiro
(800) 436-1031
apx1031.com

ATTORNEY - REAL ESTATE/
CONSTRUCTION LAW
Ginder Law Group

Eric Ginder

(760) 294-7736

BUSINESS/

LEADERSHIP COACH
Infuse System Business &
Development Coaching
Maryam Habashi

(702) 338-6011
infusesystem.com

CLEANING SERVICES
Rapido Cleaning Services
Fernando Nielson

(619) 885-8857

EDUCATION

Pacific Southwest
Association of Realtors
(619) 421-7811
www.PSAR.org

ESCROW SERVICES
California Preferred Escrow
Melissa Hernandez

(619) 621-4525
www.californiapreferred
escrow.com

Foundation Escrow Inc.
Natasha Keitges

(858) 527-5967
FoundationEscrow.com

New Venture Escrow
MetroSouthRP

(619) 948-90M
newventureescrow.com/contact/
chula-vista-branch/

6 - February 2025

Oakwood Escrow
Brianna Jensen

(858) 217-5264
www.oakwoodescrow.com

ESTATE SALES & AUCTIONS
Caring Transitions

Shannon Corrigan

(619) 459-3592
www.caringtransitions
sandiego.com

FINANCIAL RESOURCES
World Financial Group/
World System Builder
Jonathan Pagtakhan

(619) 964-2327
www.worldsystembuilder.com/
mypage/jonathanp/

HARD MONEY LENDER
First Security Mortgage
Home Loans, Inc.

Joy Parker

(619) 920-4700

HOME INSPECTION

Morrison Plus Home Inspections
Danielle Wolter

(619) 672-7951

HOME STAGING

Yellow Rose Home Staging
Bess Ouahidi

(858) 775-7465
www.yellowrose
homestaging.com

HOME STAGING DESIGN
Color Home Staging + Design
(619) 859-1935

HOME WARRANTY
Super Home Warranty
Leslie Grillon

(936) 499-6088
www.hellosuper.com

INTERIOR DESIGN/
STAGING/CURATIONS
Modern Unrefined
Design Studio
Stephanie Mulder
(559) 300-4984
mudstudiosd.com

LISTING SERVICE
Wispr

Lara Gabriele
(512) 638-7486
wispr.homewayz.io

MEDITATION & REIKI
The Light Within

Dawn Ressel

(415) 971-7465
www.lightwithinheal.com

MORTGAGE

Desert Coast Home Loans
Stephanie Garmo

(619) 944-9728

MORTGAGE PROFESSIONAL
New American Funding
Martha Gomez

(760) 594-4727

MOVING & HAULING
College Hunks Hauling
Junk & Moving

Eddy Jabbour

(858) 216-4600
www.collegehunks
haulingjunk.com

NATURAL HAZARD
DISCLOSURE

“The” Disclosure Report NHD
(619) 921-5527

PHOTOGRAPHY

Elizabeth Ireland Photography
Elizabeth Incrocci

(858) 395-6273
www.elizabethirelandphoto.com

PHOTOGRAPHY &
VIDEOGRAPHY/REAL ESTATE
Linked Preview

Brandon Pease

(928) 322-6960

PRINTING, SIGNS, &
PROMOTIONAL MATERIALS
Sign Setters

David Jaskulke

(951) 216-4451
www.signsetters.com

PROPERTY MANAGEMENT
GoldenWest Management, Inc
Jayson Yoss

(858) 779-0577
www.GoldenWest
Management.com

REAL ESTATE ATTORNEY
SoCal Realty Law
Shanna Welsh-Levin

(619) 232-7325
socalrealtylaw.com

REAL ESTATE SALES -
RENOVATION DESIGN
Renovate San Diego
Sarah Haliburton

(619) 751-7934
renovatesandiego.com

REAL ESTATE TRANSACTION
COORDINATOR

Transaction Processing
Services, Inc

Angela Ackerman

(602) 573-8756

mytpsinc.com

Transactions Realty

of San Diego

Veronique Miramontes
(619) 246-7493
www.transactionsrealty.com

RESORT & HOTEL

Kona Kai San Diego Resort
Scott Ostrander

(619) 452-3138
www.resortkonakai.com/
private-club/

SOCIAL MEDIA MARKETING/
MANAGEMENT

Renzi Social Co

Amanda Renzi

(609) 402-1729
www.renzisocialco.com

SOLAR PANEL CLEANING
& MAINTENANCE

South Bay Solar Cleaning
Marcos Delgado

(619) 535-8947 Ticor Title
www.sbsolarcleaning.com Tony Santiago
(619) 410-7917
www.ticorsd.com

TITLE INSURANCE
First American Title
www.firstamericantitle.com

TURF CARE

SoCal Turf Cleaning
Marcos Delgado

(619) 535-8947
www.socalturfcleaning.com

VIDEOGRAPHY/
PHOTOGRAPHY
Golden Lens Media
Calder Pearce

(619) 861-6202
goldenlensmedia.com

TERMITE & PEST CONTROL
Knight Termite & Pest Control
Kenneth Golaway

(619) 280-2400

OUR REALTOR
PARTNER PLEDGE
We Don’t Do Sales...
So You Will NEVER
“Lose” A Client.

Goldenwest
ManagementInc.

Your Neighborhood Property Managers
Rent It Like You Mean It

B —

We Are Here For All Your Property Management Needs

First American Title™

are the
heart of our business.

Your satisfaction and loyalty drive everything we do, and we want to recognize the vital
role you play in our success. Every decision we make uided by our commitment to
your expectations. We u stand that without you, our

business would not exist, and we are honored to have the opportunity to serve you.

g

;a TEAM CENTRAL SAN DIEGO
‘ \ .i @ Samantha Belzer 619.916.8545 and Michel Ince 619.890.0163
" F"- ‘ ".-q TeamCentral5D

stam.com | www. TeamCentralSanDiego.com
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Meet
The

Team

Cathy Ginder Annie Petersen Joseph Cottle Shanna Welsh-Levin, Esq.
Publisher/Owner Writer Writer Legal Pointers:

Amanda Renzi Maryam Habashi Calder Pearce Elizabeth Ireland
Social Media Manager Business Development Coach Photographer Photographer
Golden Lens Media Elizabeth Ireland Photography

Have an Idea?

Want to pitch, nominate or
share a really cool story
with our readers? Scan the
QR code below to share
with our Publisher.

Brandon Pease Jun Lee
Photographer Photographer
Linked Preview LLC Sureshot Productions

but remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

OUR SERVICES:
YELLOW * Home Staging
ROSE e Expert AirBnB Services

e Furnish Your Rental

HOME STAGING ¢ Interior Design
e Remodel and Renovate

Ye| |OW ROSQ CONTACT US! 858-775-7465 El g o]

info@yellowrosehomestaging.com & g

HOME STAGING

8 - February 2025
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FORTRAIT | FAMILY | EVEMT | PROPERTY

WWW. ELIZABETHIRELANDPHOTO.COM

(858) 385-6273
BOOKINGEELIZADETHIRELANDPHOTO.COM

SUPER

Home Warranty. Reinvented.

- We perform thorough, detailed home inspections, with the
following additional services offered:

- pool inspections, sewer lateral scoping, mold testing

- Drone roof inspections and thermal imaging are included in every
inspection at no additional cost

Brok
Ap;(:ia?\r;e >

- Detailed, comprehensive, narrative style inspection reports
provided the SAME DAY!

- Customer service is our top priority - we
go above and beyond in every inspection

Brok
@{@} roken >

System
@& Maintenance >

Leslie Grillon

936-499-6088

hellosuper.com
leslie@hellosuper.com

pluse

MorrisO)n

Property Inspections

__.. America’s premier
property inspection
company

Call/text for easy scheduling! 619-672-7951
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LINKED
PREVIEVY

A VETERAN OWNED BUSINESS

O

. - HOTOGRAPHY MATTERPORT 3D « * DRO
= ; H-QUALITY P i ONE vip
| I ! Il g | R —— — HIG VIRTUAL STAGING * TESTIMONIALS ¢ 24-HOUR RETURN EO

Termite & Pest Control

30 by 30
Financial Literacy
Campaign

= Bringing Listings to Life
One Room At ATime

=t i Short-Term Rentals -
e T - « Airbnbs / Vacation Rentals J
>>>» V. . « Home Staging
R A s » Lobbies / Offices
i.i E A 2 | = -
; L Mg Coniact U ; Contact us Today!

I 510.316.9856

559.300.4984 A (928) 322'6960
| design@mudstudiosd.com |inkedprevieW.C0m

« Residentials

Jonathan Pagtakhan | CA LH License: 0L93059

jpagtakhan.wfg@gmail.com | (619) 964-2327
wsbcampaign.com/jonathanpagtakhan

10 - February 2025



PUBLISHER’S NOTE\'. ]
SHOTERR

>

CELEBRATING PARTNERSHIPS

Greetings!

In the spirit of February’s Valentine’s
Day, this issue of our magazine
celebrates not just the love for real
estate but also the heartwarming tales of
real estate partners who not only share
their professional expertise but also a
personal journey of love. Our “In Love
and Business” issue last February was
so popular that we decided to find more
couples who are In Love & Business!

As Valentine’s Day graces us with
its presence, we take a moment to
spotlight the unique camaraderie and
dedication of these couples who are

12 - February 2025

partners in both business and life. Their
combined efforts not only shape the
landscape of our communities but also
exemplify the beauty of collaboration
and harmony.

This month, join us in exploring
the stories of these dynamic duos,
their shared passion for the real estate
industry, and the seamless synergy that
makes them a force in the real estate
realm. Discover how their teamwork,
built on trust and mutual respect, brings
an added dimension to the world of
buying, selling, and creating spaces
that resonate with the essence of love.
We also look at one of our preferred

partners, Modern Unrefined Design
Studio (MUD Studio). Stephanie and
Odett have taken the chance to partner
up in a profession they both love, and
work seamlessly together, showing the
benefit of partnership.

Wishing you all a Valentine’s season
filled with the joy of partnership, unity,
and the appreciation of the bonds that
enrich our lives.

Cheers!
Publisher

cathy.ginder@n2co.com
858-735-8026

Keep your turf looking great

with our regular cleaning services.
We remove debris buildup,
deodorize with our Bio-Enzyme
Technology and improve the
appearance of your turf!

Avrtificial Turf Cleaning & Maintenance
Artificial Turf Restoration

Pet Odor Neutralization/Disinfectant & More
Putting Green Maintenance

619.535.8947 Tl
SBSOLARCLEANINGEGMAIL.COM

Exterior Home Cleaning Services | Commercial & Residential | Solar Panel Cleaning & Bird Proofing
Energy Maximation Solutions

T, SR SRR
S

i

-

Marcos Delgado
619.5635.8947
www.sbsolarcleaning.com

South Bay

Metro South San Diego Real Producers - 13
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INFUSE INSIGHTS

INFUSE Insights:
Leading with Intentionality
and Purpose

BY MARYAM HABASHI- TRANSFORMATIONAL BUSINESS COACH

In the fast-paced world of business

and real estate, effective leaders face
the constant challenge of managing
themselves and others while striving for
consistent results. Leadership is more
than just a title—it’s a responsibility
that extends beyond managing tasks

to driving success through intentional
actions and clear SYSTEMS.

As we enter a new year, it’s an ideal
time to reflect on the type of leader we
want to be and the impact we want to
make on ourselves, our teams, and our
organizations. The foundation of this
reflection should start with one key
truth: motivation may spark action, but
SYSTEMS keep us growing and thriving.

Leadership is not just about
guiding others—it’s about inspiring
them. It’s about setting a tone for
how you and your team operate,
creating a culture of excellence, and
establishing standards that will drive
long-term success. When you lead with
intentionality, you create CLARITY and
CONSISTENCY, which are essential
for sustaining growth and separating
yourself from the competition.

Here are three key principles that

will help you lead with intentionality

and purpose:

1. Vision Alignment: Effective leaders
ensure that not only their personal
goals are clear but also that their
teams and networking partners
align with a shared vision. This
vision acts as a beacon, guiding the
collective effort towards success.
Whether you’re leading yourself, a
sales team, or a group of real estate
professionals, your vision will be the
driving force behind your growth.

. Empathy and Communication:
Strong leadership is built on
relationships. Empathy and open
communication foster trust and
respect within your team. Taking the
time to listen—whether it’s to your
own inner voice or to your team
members—helps you understand
challenges and offer solution-based
guidance. Leading with empathy
empowers your team to perform at
their best.

. Resilience and Adaptability:

The business world is constantly

INFUSE system
Coaches Top Producers,
Team Leaders & Executives

TRANSFORMATIONAL BUSINESS DEVELOPMENT COACH

Transform your results! Our proven
SYSTEM mentors you to 4X weekly
sales and recruiting appointments, while
boosting closing ratios from 30% to 50%.
Achieve massive sales growth without
sacrificing work-life balance.

EXPERIENCE NEXT LEVEL GROWTH - Scan to Book a Call!

14 - February 2025

Do You Plan to Execute a 1031 Exchange

American Property Exchange (APX 1031) is a
leading provider of tax-deferred 1031 exchange
services. Take advantage of a 1031 exchange on

the sale of your investment property to defer
capital gains and preserve wealth.

Maryam Habashi, M.Ed.
Certified Behavior Profiling Coach

evolving, and effective leaders must
embrace change. Resilience in the
face of setbacks and adaptability
to new circumstances transform
challenges into opportunities.
Leaders who encourage innovation
and embrace change inspire their
teams to think outside the box and
achieve greater success.
As you reflect on your leadership
journey, consider this: Are you leading
with intention? Are your actions aligned
with your vision? The answers to these
questions will shape the trajectory of
your business and leadership growth.
Take Action Now: Ready to take
your leadership and sales practices to
the next level? Book a complimentary
business strategy session with me today
to explore how SYSTEMS can drive your
success and ensure you achieve your
long-term goals. Let’s make this year one 3 —
of growth and transformation! ) L T
Maryam Habashi, M.Ed.
Founder- INFUSE system

7
“
INFUSE system

A P X JRUKE!

American Property Exchange Services, LLC1031 Exchange Services

infusesystem.com




Staging and N\
Interior Design with-

MUD Studio
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BY JOSEPH COTTLE
PHOTOS BY CALDER PEARCE -
GOLDEN LENS MEDIA

Let’s talk about the obvious thing first—
the name. Stephanie Mulder, one of half
of the MUD Studio duo explains, “We
had a napkin, and we were just sitting
there doing little doodles, trying to

b U S i n eSS ro m figure out our name.”

The “we” she’s referring to includes

noi‘h i n g G n d Odett Zvekanovics, co-owner of the

- design studio. Stephanie continues,

d explaining about how she was thinking
ma e I i. I nto G n about design just months before at her
S previous staging company where she
In dem G n d rea | worked with Odett— “I was trying to
go in an organic direction, bringing the
earth back into the home. I was finding
a lot of art that represented mud, dirt,
the ground, all with the purpose of
grounding a home. We both like clay
that looks almost like it was handmade,
and things that are just very organic
with soft edges. So, I thought, ‘Hey let’s
try something that has to do with mud.’
And then it hit us: wait, let’s just call
ourselves MUD Studio.”

If you walk through any dwelling this
duo has designed or staged, you'll see
what they’re getting at. The spaces

estate player
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are clean and chic, but somehow
lived in. You want to sit down, and
you’re not afraid to touch anything like
you might in a typical “curated” home.
That’s where the acronym comes in:
Modern Unrefined Design.

The two explain what Modern
Unrefined means and how it sets them
apart, “We’re super creative. We curate
our own art and make furniture or
refurbish and flip pieces that we thrift.
Usually staging is very cookie cutter, so
when you see staged homes, it looks like
it all came from one company, like they
all buy their stuff at the same place.”

“We try to be a little bit different,”
Odett says, “taking into consideration
things like the neighborhood, the
culture, or the outside of the home. If
the home has a funky light fixture or
some other interesting feature, we’re
not going to hide it. Instead, we’re going
to build our design around that light
feature. So, it’s not so much black and

white with us.”

| think what sets us
apart is that we’re
very flexible.

We talk to our clients,
and we redlly try to
figure out what they’re
wanting and how to
achieve it.”

Perhaps more interesting than
how they go about their work of
making homes look beautiful is their
business savvy. The idea for a staging
and interior design studio came out
of a particular need, one that we all
understand—they both needed a job.
The staging company where they had
both met and worked at for more than
several years went defunct in late fall
of 2023, leaving the two scratching their
heads at a big problem.

However, they put their heads
together and solved that problem in
remarkable time, blitzing through

classes and courses that taught them
how to start a business in a matter of
weeks. By January of 2024, they had a
licensed business ready to go, clients
ready to pay, and a business grant ready
to infuse cash into their little dream.
They pressed go, leaning into business
relationships they developed at their
previous staging company, and nothing
has slowed them down since.

“I think what sets us apart is that
we’re very flexible,” Stephanie says.
“We talk to our clients, and we really try
to figure out what they’re wanting and
how to achieve it. A lot of times these
people, when they come to us, they have
no idea what they want, and they don’t
realize how expensive it is. But we see
their budget and explain what we can
do with it. A lot of interior designers
won’t take those small jobs. Sure, we
love big jobs—they make money, but
we’ll take the small ones, and we’ll take
those lower budgets. If it’s all about
making a home beautiful, we enjoy
doing that and making people happy,
working with what they already have.”

The specialty of taking on small
jobs makes the future bright for this
pair. “We want to dive into short
term vacation rentals, making unique
and one-of-a-kind spaces,” Stephanie
says. “We plan to emphasize that and
emphasize marketing toward that. It’s
something we definitely want to grow.”

And what more could you want for
your vacation space than a welcoming,
grounded space full of natural beauty?
Modern Unrefined Design will bring that
vision to life.

Metro South San Diego Real Producers - 19




Martha C. Gomez
Sr. Loan Consultant
NMLS # 253249

C 760-594-4727

F 619-566-4074

loansbymarthacgomez@gmail.com

MARTHA C. GOMEZ

Where Your Dream Home
Meets Trusted Expertise

With an unwavering commitment to clarity and honesty,
Martha empowers her clients to make informed decisions
while ensuring a smooth and stress-free experience.
Through her work, Martha doesn't just facilitate loans- she
builds dreams, creates opportunities, and fosters brighter
futures for families across borders.

newamerican
FUNDING

Martha.Gomez@nafinc.com | naf.com/MarthaGomez

7676 Hazard Center Drive Suite 400
San Diego CA 92108

SAVE THE DATE FOR

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience

packed with industry insights, cutting-edge strategies, and powerful networking

opportunities designed to help you succeed in the ever-evolving real estate market.

20 - February 2025

SPONSORSHIP OPPORTUNITIES AVAILABLE

o Y -"'._.'

-
i

Spotless Places

v/ Comprehensive commercial cleaning

/ Key Turnover Cleaning & Sanitation Services
/ Floor Maintenance (buffing, stripping & waxing)
/ Post-Event Cleaning & Post-Construction

/ Window Cleaning

Eco-friendly cleaning product

619.885.8857 ( callltext )

rapidocleaningsd@gmail.com TAILORED CLEANING PLANS
OO @rapidocleaning 100% SATISFACTION & RELIABILITY GUARANTEE

THE MOST TRUSTED NAME IN ESCROW™

www.QakwoodEscrow.com

SERVING SAN DIEGO &
SOUTHWEST RIVERSIDE COUNTIES

sigm
setters

REAL ESTATE SIGN PRINTING,
DESIGN, INSTALLATION,
REMOVAL & STORAGE

) SignSetters.com &
5" BestPrintedSigns.com

: F 619-607-9099
N 3 (© @signsetterssocal
A

o ek

TRANSACTION PROCESSING

SERVICES, INC
LET US HANDLE THAT

ALL INCLUSIVE
TC SERVICES | DEDICATED SUPPORT
EXPERIENCE SEAMLESS PROCESSING

LET US HANDLE
THAT- SO YOU
DON'T HAVE TO!

Ask us about our $89 TC Fee

858.221.0168 | support@mytpsinc.com
www.mytpsinc.com
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m Love
Business

PHOTOGRAPHY BY ELIZABETH
IRELAND PHOTOGRAPHY
PHOTOGRAPHY BY JUN LEE -
SURESHOT PRODUCTIONS

1. Paul
Tolentino
& Eduardo
Hernandez

2. Pinky
Sengsouriya &
Nikko Moreno

3. Monica
L. Vasquez
Guerrero
& Daniel
Guerrero

4. John
& Myssie
McCann

ur February 2024
issue of In Love
& Business was a

popular one! Everyone loved
getting to know local agents
who were in a relationship
with someone who also worked
within the real estate industry.
Many couples in real estate

are In Love and Business. This
year, we decided to meet at the
beautiful Ocean Oasis vacation
home rental at Mission Beach
for a photoshoot with these
busy couples! Many thanks

to Ocean Oasis and our social
media manager Amanda

Renzi for connecting us to this
beautiful vacation house. Let’s
meet this year’s couples who
are both In Love and Business!

Enjoying camaraderie and the firepit at Ocean Oasis
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IN LOVE & BUSINESS

How did you first meet?

Paul: We met at Flicks Bar in Hillcrest
while I was actually on another date.
Eduardo caught my eye, so I went up to
him to ask about his shirt and where he
got it. One conversation led to another,
and soon we were having drinks
together. From that moment on, we've
been inseparable.

Eduardo: We first met at a bar, and it
felt like time stopped the moment I saw
him. He had this beautiful smile, and

I couldn’t stop looking at him. I was
nervous to approach him, but he made
it so much easier by coming up to me
and saying, “I love your shirt; where did
you get it?” In that moment, it felt as if
I'had known him forever, like we were
reconnecting after a long time apart.
We exchanged numbers that night and
started going out to bars and restaurants
we’d both been wanting to try. It was
incredible to finally meet someone who
shared those same interests

When did you know your partner was
“the one”?

Paul: I knew Eduardo was the one when
being with him felt like pure comfort
and familiarity. He truly captured my
heart when he shared stories about

his upbringing, and the way he cares
for his mother made me realize he’s

24 . February 2025

the man I've been waiting for. His love
and kindness are unmatched, and he
continues to show me every day how
deeply he cares.

Eduardo: I knew he was the one as I

got to know his story—learning about
where he came from, the challenges he
faced, and how he overcame everything
with such resilience and determination.
I fell in love with his strength and his
passion for being different. Looking
back, I can confidently say I felt the
truest sense of love when I met him. At
the time, he was already a real estate
agent, and I worked for a bank. I'd
never met someone so wholeheartedly
committed to doing what they love as
Paul was. His passion for real estate
and the deep, genuine connections he
formed with his clients—who often
became lifelong friends—was inspiring.
I admired how his clients invited him
to their birthdays, housewarmings, and
celebrations. Paul’s life was filled with
stories of connection and community,
and I wanted to be part of that.
Supporting his passion felt like it would
be incredibly rewarding for my soul.
That’s when I knew I wanted to walk
through life by his side.

What is the greatest thing about
working together in the same business?

Paul Tolentino

Eduardo
ernandez

Paul and Eduardo are agents who are making

their mark in the San Diego Real Estate Industry.
Both are with the eXp Brokerage; Paul & Eduardo
recently married this past January.
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Paul: The best part of working together
is how well we complement each
other’s strengths and weaknesses. We
create a perfect balance, ensuring we
provide exceptional guidance and

value to our clients. Being bilingual, we
expand our reach and connect with a
diverse audience even more effectively.
Eduardo takes the lead on marketing
and showings, while I focus on meetings
and negotiations. Most importantly, we
hold each other accountable, constantly
pushing each other to be our best.
Eduardo: The greatest thing about
working together is that we have each
other. In such a competitive industry, it’s
easy to feel like you’re on your own, but
with him, I always know I have someone
by my side. During difficult moments

or challenging transactions, I remind
him—and myself—that we’re a team.

If we don’t support each other, no one
else will. We both want the best for each
other, and that shared commitment
keeps us strong. We also complement
and inspire each other in so many ways.
Paul has this incredible passion and a
natural ability to negotiate and speak
with clients, while I bring my creative
skills, and together we focus on building
relationships that go beyond just one
transaction. Together, we create a
balance that makes us better as a team.

What would you say is the biggest
challenge in working together in the
same business?

Paul: One of the challenges of working
together has been time management.
Even after years in the business, we still
find ourselves needing to stick to our
calendars more strictly. I'm more detail-
oriented, while Eduardo tends to live in
the moment. However, this year, we’ve
turned that challenge into a strength

by improving our communication and
staying aligned. At the end of the day, we
know we’ve got each other’s backs—not
just in business, but in life.

Eduardo: One of the biggest challenges
of working together is managing our
different approaches to time and
planning. Time blocking is something
that could really help us, and it’s a work

in progress. There’s always time for
everything, but following a schedule can
be tricky when our thought processes
are so different. I love living in the
moment and being spontaneous, while
Paul thrives on planning and routines.
He’s always living four days ahead,
making sure everything is mapped out.
It’s one of his greatest strengths, and I
admire it, but getting into that mindset
has always been a challenge for me.

What’s your favorite kind of date?
Paul: My ideal date is a cozy day

at home with Eduardo, watching
scary movies and indulging in

our favorite comfort food. There’s
nothing better than binge-watching
together and just enjoying each
other’s company all day long.

“BUT AT THE
CORE OF IT ALL,
WHAT MATTERS
MOST IS THE LOVE

WE HAVE FOR .
EACH OTHER.”

AND RESPECT .

Eduardo: I think my favorite kind of

date is when we’re out in the world, in a
completely different country, surrounded
by a new language and environment, and
it’s just the two of us exploring together.
We recently went to Thailand, and it was
filled with so many special moments that
truly felt like the best dates. One night,
we were at a rooftop bar, trying new
cuisine, and listening to conversations
we couldn’t understand. In that moment,
Ireminded him how lucky I am—that

no matter where we are in the world,

my first choice will always be to be right
beside him.

Anything else you’d like to share

about yourselves?

Paul: By the time this magazine is
published, we’ll officially be married!
We’re thrilled to continue building both
our life and business together. With no
limits to our dreams, we’re confident
that as long as we have each other,
success is inevitable.

Eduardo: One thing I'd love to share

is how much we truly value the bond
we’ve built—not just as partners in life
but as teammates in everything we

do. We’ve both come from different
backgrounds, we both had to learn our
common language, and it’s incredible
how our differences complement each
other. We constantly learn from one
another, grow together, and support
each other through every challenge,
whether it’s in our personal lives or
work. We’re always looking for new
experiences, whether that’s traveling,
trying new foods, or pushing ourselves
out of our comfort zones. But at the core
of it all, what matters most is the love
and respect we have for each other. It’s
this connection that makes everything
we do feel so special. By the time this
interview is out, we will be married, and
we couldn’t be more excited for this new
chapter in our lives. We decided to do
this interview as one of the last activities
of our engagement, and reading our
answers after we’re married will be
such a beautiful reminder that we’re
just beginning this amazing journey
together. We're looking forward to

all the adventures, challenges, and
memories that lie ahead, knowing that
we’ll be facing them as partners for life.
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Nikko Moreno
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Pinky is a busy and successful
Top 1% Team Lead with
Shopping SD Houses. She

and Nikko have dated for 7
years now. Nikko is currently
pursuing his real estate license
while working with Pinky on
flipping/remodeling investments
together and scaling in redl
estate investments in addition to
real estate sales.

How did you first meet?

Pinky: Nikko and I first met during a
ladies’ night out at a Zeds Dead concert
with my girls, Martha and Shannon. He
ran into us because he’s good friends
with them, and we quickly realized

we had a lot of mutual friends we just
hadn’t crossed paths before. After
sharing some drinks, we all decided to
continue the fun at a bar. Nikko started
tossing out random date ideas he could
picture us doing. Like SUPER RANDOM.
lol. Had to admit, the connection was
undeniable, and the rest is history!
Nikko: Pinky and I first met through
our mutual friend Martha at a concert.
Right when I saw her, I knew I needed
to know more! We danced a little at
the concert and then we all went to

a bar down the street of the venue.

I go on to tell her we should go jet
skiing, horseback riding and all sorts
of adventures together. She looks at
me like I am crazy but still decides to
entertain me by letting me take her to
the Temecula balloon and wine festival
the following week for our first date
where i may or may not have gotten a
bloody nose by hitting my face at the
bottom of the pool later that evening.

When did you know your partner was
“the one™?

Pinky: I knew he was the one from

the very beginning because of

the consistent efforts & consistent
connections we shared. We instantly
clicked as best friends, and it just felt so
right. Whether we were being random
and dorky, bonding over our love for
EDM and house music, or planning

our next adventure, everything just
made sense. Plus, he never lets me stay
hangry for too long, and that’s true love
right there! ha-ha.

Nikko: I knew Pinky was the one right
after our first date. The moment she left,
I called our friend Martha and told her,
“I'm going to make Pinky my girlfriend.”
Martha just laughed and said, “Good
luck.” She wasn’t wrong. Pinky has
always been known as the tough and
independent woman. But we built this
surreal connection, and the fact that
she’s still by my side today? Man, I'm the
luckiest guy alive.

What is the greatest thing about
working together in the same business?
Pinky: Nikko jumping into the real
estate investing journey has been such
a wholesome journey. This helps us
amplify our whys and i love that we can
personally tackle our life goals together
through real estate. Best part is Nikko
fits right in with Shopping SD Houses -
my real estate family!

Nikko: The greatest thing about working

with Pinky is that we are always together.

The worst part of working with Pinky

is also that we are always together....
kidding...kidding ha-ha. Us being able to
spend more time together is definitely

a huge win. I was a carpenter for ten
years mostly building bridges, highway
work, and stadiums. That being said, a lot
of the time I would have to work night
shifts. Major issue with that is opposite
schedules means you aren’t able to

talk to each other much, much less see
each other. So, without a doubt that is
absolutely the GOAT.

What'’s your favorite kind of date?
Pinky: Anything that has to do with real
estate, projects, music, food, relaxing,
and Nikko = Happy Pinky.

Nikko: My favorite kind of date huh,
well that question comes with a lot of
complexities. It really is situational. It
can range from just a nice dinner with a
nice view. It can also be a spontaneous
hike to a waterfall. It can be traveling to
another country, but it can also be just
watching a good movie with my favorite
person, and our favorite snacks.

What else would you like to share
about yourselves?

Pinky: Family has always been my
foundation, but Nikko is my biggest
“why” in my passion for real estate.
Every day, I pour my heart into showing
him how much I'love him and the future
family we dream of building. We’ve
always wanted to become parents, but
we’re committed to creating a life that
gives more than what we grew up with.
Can’t deny that our journey hasn’t been
all sunshine and rainbows, but I'm
beyond grateful for Nikko the man of
my dreams plus more who’s stood by
me through every season of life. Taken
the leap from my 8-5 government job
and quitting the “safe route” into real
estate was a massive chapter, and now
Nikko has left his union carpenter role
to focus on being the muscles and brains
for our properties and projects. Our
journey is rooted in the motto, live to
build and build to live. This resembles
hard work, growth, and life’s moments
into something truly purposeful. It
means pouring your heart into building
something meaningful. Letting that
work fuel the life you’ve always
dreamed of. It’s about embracing the
challenges, celebrating the milestones,
and understanding that every step
forward is part of a bigger picture.

I'm so thankful to call Nikko my life
partner, and in the next year or

two, we can’t wait to take the next

step in growing our family!

Nikko: When Pinky and I first

got together, she was working
tirelessly at the County of San

Diego, but I could see she wasn’t

truly fulfilled. When her father,
Montry Sengsouiya, passed away,

it was not only a huge loss to the

Laos community but to their family,

he left behind an incredible legacy

a testament to hard work and the
American dream. Pinky took the reins,
set up the family foundation, diving
into new opportunities, and I saw her
passion ignite. One day, after seeing
how overwhelmed she was juggling
her job and her other responsibilities, I
told her to quit and pursue what truly
fulfilled her. She took that leap, diving
into real estate, and never looked back.
As life threw challenges our way, we
supported each other through every
season. My own father, Juan Moreno,
taught me that life’s greatest lesson is
the value of time. His passing reminded
me to prioritize what matters most,
which led me to leave my career in

the union as a carpenter to full blown
entrepreneur with Pinky and go all in
with the Real Estate Investing Journey
to achieve our life goals together side
by side. No relationship is truly ever
50/50 it’s about stepping up for each
other when needed. Life is both harsh
and beautiful, and we’ve learned to
face it together, lifting each other up
and building something meaningful
every step of the way.

“LIFE IS BOTH HARSH AND
BEAUTIFUL, AND WE’VE
LEARNED TO FACE IT
TOGETHER, LIFTING EACH
OTHER UP AND BUILDING
SOMETHING MEANINGFUL
EVERY STEP OF THE WAY.”

Metro South San Diego Real Producers - 27



IN LOVE & BUSINESS

Monica L. Vasquez is a highly
successful agent with Coldwell
Banker West, her husband Daniel is
a businessman and recently received

his real estate license, joining Monica’s

SoCal Elite Team.

How did you first meet?

Monica: We met through an online
dating app. Met in person a couple days
after talking over the app and by our
3rd date we knew the force was strong.
Daniel: We met on a dating app called
Hinge and it brought me the best
birthday gift ever - my amazing wife,
Monica! Two days later, we were at
the Shout House for our first date.

By our third, we knew this was it.

When did you know your spouse was
“the one”?

Monica: He has accepted me for me

from the very beginning. Loving

my patiently and unconditionally. I
loved how safe he made me feel. I
married my best friend, and life is a

true adventure with him by my side.
Daniel: I recognized Monica was “the
one” when the relationship felt effortless
and natural, like hanging out with your
best friend. This likely stemmed from a
deep-seated compatibility, shared values,
and a strong foundation of friendship,
allowing us to connect effortlessly and
navigate life’s challenges with ease.
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What is the greatest
thing about working
together in the same business?
Monica: I love how we feed off of
each other’s energy and ideas. It’s

a blessing to have a partner that
continues to believe in the vision for
your work and life. He is right by my
side tackling one dream at a time.
Daniel: The greatest thing about
working together is the opportunity
to spend my days with the woman
you love. While challenges may
arise, navigating them together
strengthens your bond and deepens
our understanding of each other,
both personally and professionally.

What would you say is a challenge
working together?

Monica: Dan was used to a 9 to 5 career
and being a business owner you have
to hold yourself accountable for the
daily activities to help continue to
grow your business. I think adapting

to his new schedule and learning how
to time block has been our greatest
challenge, but I know we he will
continue to grow, and this will only
strengthen our unity as husband

and wife and business partners.
Daniel: The primary challenge we face
working together likely stems from your
differing work styles. I'm free-spirited,
spontaneous approach clashes with
Monica’s structured, highly organized
planning. This can lead to friction
with my impulsive decisions may
disrupt her carefully laid-out plans,
and her rigid adherence to schedules
may stifle your creative spontaneity.

What’s your favorite kind of date?
Monica: Dan and I truly enjoy each
other’s company. So, whether it’s a date
night out for dinner and drinks, a Padres
game, and or a night out with friends,
we have a blast. Dan is my adventure

buddy, and we always think of the best
outings and trips together. I can’t wait to
see what cool adventures await in 2025.
Daniel: Dinner, drinks, and some

alone time with my wife!

Is there anything else you would like to
share about yourselves?

Monica: I feel truly blessed to have
found Dan. He and his beautiful Family
have loved me and my 2 children,
Richard and Breyanna unconditionally.
Accepting us as part of their family
from day 1. I am proud of my in laws,
Coco and Paco. Ilove and appreciate
them with all my heart. They are a
beautiful example of building wealth
through hard work, real estate and
investing. I want to continue living
their legacy through Daniel’s and

my works in the years to come. I

am looking forward to continuing

to accomplish our (Daniel’s and my)
Dreams together. The future continues
to look bright. 2025 here we come!!!
Daniel: Monica is my best friend, and
we’re incredibly similar. We love to
travel together, cheer on the Padres,
and honestly, every moment with

her is amazing. I cherish the deep
connection we share and the joy she
brings to my life.
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agents, who own and run Coronado Shores

Co. John is also the mayor of Chula Vista.
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How Many Years have you and your
spouse been together?

We have been together for 27 years,
married for 26 years.

How did you first meet?

We actually went to high school together,
but John was two years older. We knew
each other just by name in high school.
After college we met at a housewarming
party that we both attended, and we
became very good friends. After two
years of chatting on the phone, we finally
were able to connect. John was playing
the guitar for the BonitaFest melodrama
and Myssie attended the musical. We
went out to the cast party together that
night and were inseparable after that!
We were engaged only 5 months later,
bought a house together and married 5
months after that!

How did you know your spouse was
the one?

We both had so much in common.

John was a graduate of San Diego

State University with a bachelor’s in
economics and Myssie was a graduate
of Pt. Loma Nazarene University with a
bachelor’s in economics as well. John’s
comment to Myssie that he had to leave
the housewarming party early so he
could get to church with his mom the
next morning was what sealed the deal!
We both loved real estate and wanted
lots of children (we have four now, but
Myssie always says “we have enough”
kids when someone asks). We were a
match made in heaven!

Myssie and John McCann are both real estate

What is the

greatest thing

about working

together in the

same business?

We both have very

different views of

things, even though we
think similarly. John is

the macroeconomic guy and
Myssie is the microeconomic
gal. Together we make one perfect
economist. Myssie runs the day-to-day
operations of Coronado Shores Co.,
while John runs the City of Chula Vista
as the current Mayor. John’s knowledge
of how cities work with real estate has
been instrumental in the team effort to
grow the business.

What would you say is the biggest
challenge in working together in the
same business?

Time is our greatest enemy. We never
have enough. John’s schedule is a bit
crazy with tons of meetings every
week at the city and also weekends
spent serving as a Commander

in the Navy Reserves, and Myssie
usually works six days a week and
takes care of the family, as well as
our own real estate investments.
Finding time to come together to
discuss things can be challenging!

What’s your favorite kind of date?
We love to go to dinner and just have
time to talk about things. We go to a
lot of events and if we have to arrive

separately because we are coming

from different locations, we always

use the time on the drive home to call
each other and talk all the way home.
We are extremely supportive of each
other’s endeavors and enjoy each other’s
successes equally.

Is there anything else you would like to
share about yourselves?

We love to serve our community
together and separately. We are blessed
by the opportunities that real estate
and serving in the political arena have
provided to our family. Our oldest

two children, Blyss (29) and Johnny
(24), both work for Coronado Shores
Co., and that is such a blessing to be
able to see them every day. Our third
child, Grant (22) is a licensed actuary,
and our youngest daughter, Kennedy
(19) is studying TV and film acting

in Washington D.C. We also have an
amazing grandson, Jaxon (7). We have
two beautiful dogs, KitKat and Romeo.
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TENANT SECURITY DEPOSITS
in 2025 ;

BY SHANNA WELSH LEVIN, ESQ.

MANAGING ATTORNEY AT SOCAL REALTY LAW, APC

C alifornia is always changing the
legal landscape for landlords.
In 2024 and 2025, there were
changes in the law that tells landlords
and property managers how much

they can charge residential tenants for
security deposits, and what steps they
must take to use the security deposit
toward repairs. The law governing
security deposits is California Civil Code
section 1950.5. This statute is a good
read if you need something to lull you to

sleep at night. The statute is all-inclusive.

It says how much a landlord can charge,
what a security deposit can be used

for, when it can be used, and includes

a step-by-step procedure for resolving
disputes. It is long, specific, wordy - a
great combination to cure insomnia! It
can also be useful if you need to know
something about security deposits.

Unfortunately for landlords, the 2024
adjustment to the security deposit law
weighed heavily in favor of tenants.
Nothing new there! This change in
the law creates a hard rule that limits
security deposits to the equivalent of only
one month of rent. With that rule, there is
one exception. Two months of rent may
be charged by landlords who qualify
for the exception if the landlord (1) is
a natural person or a limited liability
corporation in which all members are
natural persons and (2) owns no more
than 2 residential rental properties that
collectively include no more than 4
dwelling units offered for rent.

Note that this exception does not
apply when the tenant is a service
member, as defined in the statute. Also,
there is no longer an allowance for a
higher security deposit if the rental unit
is furnished.
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So, at the outset of the new tenancy, a
landlord may only charge the tenant for
the first month of rent and the security
deposit. An application fee may also be
charged, but it is important to know that
a new law went into effect in January
2025 that limits landlords’ ability to
charge tenants an application fee. The
application fee is only authorized when
the landlord knows that a unit will be
available. Landlords cannot charge an
application fee at all unless they adopt
an application screening process where
they promise that all applications will
be considered, OR the landlord agrees
to return the fee to any applicant who
is not chosen to be the tenant. A copy
of the applicant’s credit report must be
provided to the tenant if a screening fee
is paid, even if they don’t request it.

But wait! There are more changes
going into effect in April and July 2025.
Beginning in April 2025, landlords must
take photographs of a rental unit within
a reasonable time after a tenant moves
out, and prior to making any repairs or
cleaning. The landlord must also take
photos after the repairs and cleaning
are completed. For tenancies that begin
after July 1, 2025, the landlord must take
photos of the unit immediately before,
or at the beginning of the tenancy.

Then when the tenant moves out the
landlord must provide the itemized list
of deductions for repairs and cleaning,
and the photographs including the
move-in, move-out, and post repair
photos. Cleaning and repairs can only
be deducted from a security deposit if
the damage and dirt are not considered
“normal wear and tear”.

What remains the same and will
continue to shape disputes between

landlords and tenants is the definition
of “normal wear and tear”. Although a
landlord may charge for cleaning a unit,
replacing carpets, fixing or replacing
appliances, replacing blinds, painting,
and other things, these charges are
only allowed if they fall outside of the
definition of “normal wear and tear”.
Replacement of carpets, appliances,
paint, blinds, etc., that have been used
for a period of time must be pro-rated
based on the “useful life” of the items.

There is a user-friendly resource that
describes security deposit procedures
and many other aspects of the
landlord-tenant relationship, including
definitions of “normal wear and tear”
and “useful life” of carpet, paint,
appliances and other items listed above.
The California Department of Real
Estate provides a handbook that is very
thorough. The most recent update to this
handbook occurred in 2024. We hope
the DRE updates it again to incorporate
all the fancy new rules in 2025. This
handbook can be downloaded from the
DRE website, dre.ca.gov/publications,
under Consumer Publications. It is
called California Tenants — A Guide To
Residential Tenants’ and Landlords’
Rights and Responsibilities (#RE 26).

In case all of this seems like a
headache that a landlord would
like to outsource to competent legal
professionals, So. Cal. Realty Law,
APC, is always helping landlords stay
in compliance with new laws, old
laws, and everything in between.
Find more information on our
website, or in our newsletter and
monthly webinars. Just go to www.
socalrealtylaw.com to sign up!
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et ‘“ sed

Service

“CARING IS OUR

COMPEIITIVE EDGE”

COREENA MULLOY TONY SANTIAGO SANDRA BANTEIR

Sales Executive Senior Sales Executive Sales Executive

(619) 567-9277 (6194107917 {619) 890.5553

CoreenaMulloy@ricortite.com Tony.Santiago@ticortitle.com Sandra.Banteir@ticortitle.com Jose.Melara@ticortitle.com

JOSE MELARA
Senior Sales Executive

(619) 495.7605



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

The REAL ESTATE MARKET
is changing; do you have a
risk management program for

your real estate business?

If not, call me, let's talk!

ERIC GINDER, ESQ

Ginder Law Group
eginder@ginderlaw.com

760-294-7736-office
619-743-5341-mobile




