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@ Home Loans

Easy, Fast, Local

Combining the convenience
of online application with
the speed and service of
Lubbock National Bank.

Lubbocks
National
Bank

82nd Street Branch | 4006 82nd St. | 806-473-6400 | LubbockNational.com

BETENBOUGH . HOMES®

|
We want to help your buyers find their

HOME
SWEET HOME

IN LUBBOCK!

d'

1,000 - 2,600 STARTING AS LOW AS
SQ FT HOMES

el S1.388/vo.

2-3 BATHS
*Starting price is reflective of a 2 bed/2 bath cottage
o
4% REALTOR with a Homestead exemption.
COMMISSION

Find the perfect fit for your buyers in one \ - /
of our nine new home communities in Lubbock! -

BROWSE
COMMUNITIES




. = HAVE YOU HEARD
D'RHORION ABOUT OURVIP

PROGRAM?

The VIP Program rewards Real
Estate Agents who consistently
sell homes with D.R. Horton
Lubbock.

For all homes sold in 2025:

up to 3% commission on
your first three closings

VIPs
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up to 3% + $3,500 bonus
commission on your
4th-11th closings

Platinum VIP

up to 3% + $10,000 bonus
commission on your 12th
closing & beyond
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For more information contact our EE&E
Online Sales Counselor: BTl or
Lubbockinfo@drhorton.com
(806) 606-6668

drhorton.com/texas/lubbock view our inventory

- - @ O 806-412-1234 '
B Sl Wl @ hubcitytitle.com
City title @ 4415 66th st Suite 100 Lubbock, TX 79414
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES
Hub City Appraisals
(806) 239-5520
hubcityappraisals.com

BANK / MORTGAGE /
FINANCIAL SERVICES
Lubbock National Bank
(806) 473-6235
lubbocknational.com

BUILDER

Betenbough Homes

(806) 777-0907
betenbough.com/homes/lubbock

D.R. Horton Lubbock
(432) 238-4324
DRhorton.com

CARPET CLEANING
Carpet Tech Lubbock
(806) 795-5142
www.carpettech.com/

ELECTRIC

South Plains Electric Co-op
Lynn Simmons

(806) 775-7826

SPEC.coop

ELECTRICIAN
Action Electric

(806) 239-7595
actionelectriclbk.com

FINANCIAL ADVISOR
Valerie Hinojosa —
Edward Jones

(806) 783-3072
www.edwardjones.com

WHEN SHIFT
HAPPENS/

FOUNDATION REPAIR
WestTech Foundation Repair
(806) 500-3367
westtechfoundation.com

HEALTH

Restore Hyper Wellness
+ Cryotherapy

(806) 621-2796
restore.com

HEATING/ AIR CONDITIONING
Fire & Ice Heating & Cooling
(806) 422-1087

HOME INSPECTION

3-8 Real Estate Inspections
(806) 470-8223
38inspect.com

Hub City Home Inspection
Remington Reeder

(806) 786-6444
hubcityhomeinspections.com

Joe Bellar Real Estate
Inspectors

(806) 786-1375
joebellar.com

HOME STAGING
Hub City Staging
(806) 252-0062
Hubcitystaging.com

INSURANCE AGENCY
Ana Borrego, Agent

LADIES CLOTHING, SHOES
& ACCESSORIES

J. Hoffman’s

(806) 795-8290
JHoffmans.com

MORTGAGE

Alliance Credit Union
Candice Gerron
(806) 507-0631
alliancecutx.com

Alliance Credit Union
alliancecutx.com

Benchmark Mortgage
(806) 300-8805
lubbock.benchmark.us

City Bank Mortgage
(806) 792-7101
city.bank/mortgage

NEXA Mortgage LLC
Jacob Faske

(806) 201-2081
jacobfaske.com

Peoples Bank

Laci Walton

(806) 776-2088
peoplesbanktexas.com/

Prime Lending Lubbock
(806) 731-8360
lo.primelending.com/
abbi.brickey/

MOVING COMPANY

Hart Moving and Storage
Courtney Henson

(806) 763-4191
hartmovingandstorage.com

PHOTOGRAPHY

Alicea Jare Photography
Alicea Jare

(575) 825-5588
aliceajare.com

Rowdie Bright Photography
Rowdie Richardson

(979) 224-6757
rowdiebright.com

PHOTOGRAPHY/REAL ESTATE
DayDream Photography

(817) 983-1203
daydreamphotography.com

PUMP AND WELL SERVICES
Thunder Pump Service

(806) 781-3061
thunderpumpservice.com

RESTORATION
Carpet Tech Lubbock
(806) 795-5142
www.carpettech.com/

Thank you for voting us

ROOFING

Plains Roofing
Travis Warmoth
(806) 748-0702
plainsroofing.com

TERMITE & PEST CONTROL
Rusty’s Bug Stop

(806) 777-7424
rustysbugstop.com

TITLE COMPANY
American Land Title
(806) 344-8470

Hub City Title
(806) 412-1234
hubcitytitle.com

Lubbock Abstract
Steve Shanklin

(806) 798-9800
Lubbockabstract.com

Service Title
(806) 794-9966
servicetitleco.com

Western Title
(806) 795-9143
westerntitlelubbock.com

WATER FILTRATION/
PURIFICATION

Culligan Water of Lubbock
(806) 792-3341
culliganlubbock.com/

Best Mortgage Company 5th year in a row!

J) BENCHMARK

(806) 745-2555
8001 Quaker Avenue Revolution Mortgage Lubbock

Suite G (806) 681-7095
Lubbock, TX 79424 www.revolutionmortgage.com/

www.anaborrego.com

WesliTech

NUMBER ONE IN STRUCTURAL REPAIRS
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THE OFFICIAL

CHOICE

AWARDS

WINNER

Texas Tech Credit Union
Home Loan Center

(806) 470-4886
texastechfcu.org/home-loans

Grimes Insurance
Ryan Reynolds

(806) 762-0544
grimesinsurance.com

The team you can trust to assist with residential
remodel and new construction projects.

Thrive Mortgage

Phebe Roach

(806) 773-0531
www.thrivemortgage.com

20 years of industry experience

Shar Merchant

— Archgate Insurance

(469) 583-9906
www.archgateinsurance.com

Dedicated to bringing the latest advanced
technology in diagnosis and repairs to West Texans
to protect their most valuable asset. Western Bank Mortgage
(806) 792-9700
westernbank.com/
personal/mortgage/

Call 806-470-0535 now

for Reliable Foundation Service

itail esdimi
eFFaRTTY

Ark-La-Ten Financial Services, LLC MUWLSH 2143 hwaw nmisconsumeracoess.org
All loans sabyect b barmower qualifying. This & nol & commitment 1a lend. Other restriction may apply. hitpsubbock. benchmarkus)
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Meet
The \
Team

Kathy McCandless Pettit Jacki Donaldson Alicea Mullins Rowdie Richardson
Publisher/Owner/Connector Managing Editor & Writer Alicea Jare Photography Rowdie Bright Photography
806-368-1526 352-332-5171 575-825-5588 979-224-6757

kathy.pettit@realproducersmag.com Jjacki.donaldson@n2co.com www.aliceajare.com rowdie.bright@gmail.com

O9OMm

Follow us on our social

channels for the latest

info on exclusive events,

newsmakers and more.

Britney Sherley Kaelea Pena Dan Steele E " N V N | N T R | E H T
RP Assistant RP Assistant & Writer Writer

@ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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Cindy Carver
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Randy Runquist

k
randymortgage.com

11421 Slide Road, Suite 700
4101 84th Street, Suite B
1408 Buddy Holly Drive, Suite B

) Service Title  806-368-9507
B ServiceTitleCo.com ﬂ/n'ﬂ;_ F?fﬂ.é.a‘ bz- ﬁf%@ﬁt . Q%M
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Michelle Kauffman
Real Estate Agency

STORY BY JACKI DONALDSON
PHOTOS BY ALICEA MULLINS, ALICEA JARE
PHOTOGRAPHY (UNLESS OTHERWISE NOTED)

When Michelle Kauffman launched her
real estate career in Kansas City in 2009
during a recession, most people were
fleeing the industry. Michelle, instead, saw
an opportunity. Armed with determination
and a talent for thinking outside the box,
she carved out a niche in short sales and
corporate-owned properties, quickly
becoming a rising star. “It was hard but
very rewarding,” Michelle recalls. Today, as
the founder of her brokerage, the Michelle
Kauffman Real Estate Agency, she continues
to transform challenges into triumphs,
proving that with vision and grit, success is
always within reach.

Born and raised in Houston, TX, Michelle
graduated from Texas Tech University in
2002 with a business degree in marketing
and a minor in management. She began
her career with a Fortune 500 company,
eventually rising to Business Sales Executive
overseeing North Texas. In 2009, a
nationwide hiring freeze derailed her career.
She and her husband, Ryan, were two weeks
from relocating at the time. “I was moving to
Kansas City jobless,” Michelle recalls. Then,
real estate fell into her lap.

Having just survived the roller coaster of
selling her home in Lubbock and meeting
a REALTOR® friend of Ryan’s in Kansas,
Michelle wanted to learn more about the
industry. Before long, she had her license
and was poised to help others tackle the
monumental task of buying and selling
properties. Within three years, she was
emerging as a top producer in the Kansas City
real estate scene. Then came another move.
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“When we ironically moved back to Lubbock in 2012 for
my husband’s job, we were assigned a relocation agent for the
buying side, and we had an experience that I knew could be
better,” Michelle notes. “I found my career heading in a new
direction. I learned as much as I could and began to specialize
in corporate relocation and, eventually, new construction.”

Michelle’s love for Lubbock shines through in her work.

“I absolutely love new construction,” she emphasizes. “We

all know Ventura Homes is my favorite—not only because

I represent them, but also for what their homes and
communities do for Lubbock. With the growth Lubbock and
the surrounding areas are experiencing right now, developing
our community to meet the increasing demand and ensure

it continues to thrive is so important.” Michelle is proud to

welcome new Lubbockites and help them find their place here.

“The most fulfilling part of what I do is having the opportunity
to make a real difference in people’s lives,” she adds. “It’s not
just about that ‘one deal’; it’s about supporting them through
every step of the journey and being available when they need
guidance, reassurance, or just a listening ear.” In addition

to helping clients, Michelle also finds joy in mentoring and
collaborating with agents.

A defining moment in Michelle’s career came when she
launched her brokerage, showcasing her bold vision and
determination. “I believed in the power of possibility—the
possibility to create something meaningful, impactful,
and rooted in my passion for helping others achieve their
dreams,” she remarks. Her brokerage embodies her mission
of empowering agents, supporting clients, and fostering
community growth. “I wanted to create a space where clients
feel genuinely supported and agents are inspired to grow,

thrive, and love what they do. It’s been
a journey of challenges and triumphs,
but every moment has been worth it to
build something that reflects my values
and serves my community.”

Choosing her most memorable client
experience is difficult for Michelle,
who has had many remarkable client
encounters. She does reflect fondly on one
phone call she received from a potential
buyer about a duplex she had listed. “He
was calling a few different agents to see
who would answer the phone and answer
his questions, and he explained he was
shopping agents and had 37 duplexes
he needed to sell,” Michelle recounts.
Impressed by Michelle’s responsiveness,
he allowed her to sell them, culminating
in a $6 million transaction. “So many
other amazing (and difficult) events have
happened during my career, but this one
has always been a reminder of being the
bestI can be and treating every deal as if
it were my own.”

Michelle finds her greatest happiness
at home with Ryan, their two teenagers,
Cameron and Emma, and their rescue
dog, Hattie. “Knowing I get to come
home to my beautiful family each
evening recharges me and reminds me
why I do what I do,” Michelle comments.
Whether hiking, traveling or simply
relaxing with reality TV, Michelle
cherishes the balance between family
life and her thriving career.

For Michelle, success means aligning
her work with her values and having the
freedom to choose her commitments.
“Being able to choose or decline
business based on my workload means
the world,” she shares. Her goal: “to
be remembered as a great mom, wife,
follower of God, and an exceptional
agent,” she says with a smile.

As she reflects on her journey,
Michelle remains grounded in gratitude.
“Everything happens for a reason,
even though I might not understand it
at that very moment,” she comments,
adding that she has no plans for slowing
down and appreciates every step of
her real estate career. “I wouldn’t
change a thing,” she declares. “Every
experience has helped me grow and
improve. If I changed any part of my
journey, I wouldn’t be where I am today,
surrounded by incredible people and
doing work I'm passionate about.”

MICHELLE KAUFFMAN
MICHELLE KAUFFMAN REAL ESTATE AGENCY
806-535-9110
MICHELLE@MICHELLEKAUFFMAN.COM
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&0 ALLIANCE

CREDIT UNION

[oves REALTORS

ALLIANC

HOME LOAN CENTER |
806.798.5554 | alliancecutx.com

EusLhovs: 8401 Quaker Ave. Lubbock, TX 79424 \:
NMLS#440863  Each account insured up to $500,000.
|n ‘ By members’ choice, this institution is not federally insured.
[——"_ Credit Union membership is required. Loans are subject to credit qualification and approval.

Let us Count
the ({ays...

. Dedicated Mortgage Specialists

Personalized support from experienecd
mortgage professionals who understand the
fast-paced real estate industry.

. Flexible Loan Options

Competitive loan products tailored to fit a wide
range of homebuyer needs, making it easier for
realtors to find the right solution for their clients.

. Fast Pre-Approvals

Quick & efficient pre-approval process to help
realtors close deals faster and keep clients
moving forward.

. Customized Marketing Materials

Co-branded flyers and resources that realtors can
use to showcase financing options to potential
buyers.

. Exclusive Realtor Events

Networking & appreciation events designed to
strengthen relationships and provide valuable
industry insights.

. Priority Communication

Direct lines of communication for realtors to get
quick updates and answers during the
homebuying process.

. Digital Tools & Resources

Online calculators, mortgage tools, and
educational content to help realtors better serve
their clients.

. First-Time Homebuyer Programs

Special programs & incentives for first-time
homebuyers, providing realtors with insights &
support to help them thrive.



ON THE RISE

A\

BRICK & LOFT REALTY

STORY BY KAELEA PENA - PHOTOS BY ROWDIE RICHARDSON, ROWDIE BRIGHT PHOTOGRAPHY

Collen Melton is determined
to shoot for the stars. With
aspirations of ranking among
the top 1% of REALTORS®, he
aims to own more property,
develop land, and create a
lasting impact in real estate.

Real estate has always intrigued Collen,
but mentoring with a well-known agent
in Lubbock solidified his passion. “I
couldn’t wait to start my real estate
journey,” he recalls. In November 2021,
before officially launching his career,
Collen spent time learning the ins
and outs of the business. Before then,
he was pursuing a business degree
and working at a paper company in
town. These experiences reinforced
his determination to choose the right
brokerage to ensure he would succeed
as a REALTOR®.

Brick & Loft Realty stood out to Collen
because of its specialization in real

estate investment—a field he’s always
been passionate about. He chose the
brokerage he believed would challenge
him to push his limits. “I've learned so
much being here this year, made great
friends, and created unforgettable
memories,” Collen highlights.

Collen attributes much of his growth
to three key mentors. Rex Andrews
introduced him to real estate and
showed him what was possible in the
field. “I can’t thank him enough for
showing me the ropes and getting me
into the business,” Collen shares. Travis
Turner helped him develop a fresh
perspective on real estate and guided
him in exponentially growing his
business this year. Finally, Collen’s mom,
whom he describes as the strongest
person he knows, has been a constant
source of inspiration. “She’s pushed me
to be the best I can be and shown me
resilience through her struggles,” he
explains. “I can’t think of a better person
to have in my corner.”

What sets Collen apart in a
competitive field is his combination
of youth and knowledge. “I've been
tested in this business, and I believe
knowledge is power,” he asserts. “The
more you know, the better you can
serve your clients and yourself.” He
enjoys helping first-time and seasoned
investors recognize the potential of
the Lubbock market. For him, the most
rewarding aspect of the job is helping
people achieve their dreams, whether
their dream is owning a first home or
building a robust investment portfolio.
“The stories I hear and the people I meet
in this business are amazing,” he adds.
“Connecting with so many people right
here in Lubbock is a privilege.”

Collen enjoys golfing, watching
sports, and spending time with friends
outside of work. His family includes
his girlfriend of nearly seven years,
Ellery, and their two pups, Crimson and
Helix. Collen has an older brother and
treasures the time he spends with his

Lubbock Real Producers - 17



66

I want to be remembered as a
Godly man, someone who loved,
provided, and was there for

his family.

family, whether dining out, watching football, traveling, or
enjoying each other’s company.

Success means different things to different people; for
Collen, it’s about providing for his family and achieving
financial and spiritual security. “I want to be remembered as a
Godly man, someone who loved, provided, and was there for
his family,” he shares.

Collen Melton
Brick & Loft Realty
806-999-5353
CM@BLRLBK.com

c Candlce Gerron
% ALLIANCE

Betten nales, exceplional sewice.

FHA, VA & Conventional Loan Programs
H.O.M.E 100 - $0 Down Payment Loan

Interim Construction Loans

Investment Renovation Loans

Down pa}rment Assistance pm-grams

Bank Statement Loan for Self-Employed Borrowers
USDA Loans

Extended Rate Lock Program
HELOC - Home Equity Line of Credit Loans

cgerron@alliancecutx.com * B06.507.0631 * NMLS #1951472

AL

Esch oot mmend e b 5350000, By mastibory choscw, this instmston is sot Sedaraby il
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Weddings & Events

Professional Business
Branding

Family Portraits
Graduation Portraits
Couples Portraits
Maternity & Newborn
and more!

Photography a7 meets vou
WHERE YOU ARE & REACHES FOR

WHERE YOU’RE HEADED.

BOOK NOW _
Rowdie Richardson y
979-224-6T87

Www. towdiehright com e
towdle Bright@pmail:caom
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PROFESSIONAL
PROPERTY

j) b !\ua! .’E.) tate
Inspections,PLLC

INSPECTION
SERVICES

* RESIDENTIAL INSPECTIONS
* COMMERCIAL INSPECTIONS

+ SEWER SCOPE INSPECTIONS

+ SEPTIC INSPECTIONS

* WELL FLOW INSPECTIONS

+ WATER QUALITY TESTING

* TERMITE INSPECTIONS (3RD PARTY)
= IR THERMAL CAMERA _
- FOUNDATION SCAN

806-470-8223 | 38inspect@gmail.com | www.38inspect.com

Lubbock Abstract
& Title Company

You wiLL LovE

/

4505 82nd St. #I
806-798-9800

1216 Texas Avenue
806-763-043I

Get your best mortgage
rate—guaranteed.
Or we’ll pay you $1,000.

BertRogers  BrettDunlap

WMLEW IIATIT WML AdiddT

CREDIT ! !

MoRTaaG®

L B R it )

UNION

/

HadenlLipham  Whitney Chaney

HMLEE 1T

i sured by NCUA

ML BT

Tom Couture

Larissa Cable

MMLEE 21500

MORTGAGE SERVICES

Edwin Prieto

RMLER FEIEIT0

New and Refinanced Mortgage Loans

Conventional, FHA, VA Loans

Downpayment Assistance

Pre

Alex Ramirez

HMLEE TS

Home Equity Loans
Second Liens

Jumbo Loans

@i¥:w Getyourfree quote backed by
our bestrate guarantee
at texastechfcu.org/mortgage

=]

For tull eligibél

ICy CETh

and rules, v

Fsi

texas

tech

fcuior
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PARTNER SPOTLIGHT

REMINGTON
£ Reeder

Hub City
Home
Inspection

STORY BY DAN STEELE
PHOTOS BY ROWDIE RICHARDSON,
ROWDIE BRIGHT PHOTOGRAPHY

“We are here to help provide thorough
and accurate information to the client
and REALTOR® so they can move
forward with confidence,” Remington
shares. “We strive to put ourselves

in the buyers’ or sellers’ shoes and

be aware of the big concerns when
approaching a large investment such
as a home.” To this end, Hub City
offers multiple types of inspections

to help home buyers and sellers,
delivering standard inspections, as
well as sewer scopes and septic tank
and well inspection. When the time
comes to check for termites, the team
works with local pest companies. “With
our network of specialists, we aim

to answer all inspection questions,”
Remington declares. “We understand
inspections can be scary or cause high
anxiety, and we work to ease that
tension by presenting a big picture of
what a home is telling us and not a ‘the
sky is falling’ picture.”

Agents and clients often stress
about inspections, but in Remington’s
experience, most issues he and his
team find don’t end up derailing the
transaction. “Most of the time, buyers
and sellers get worked up over small
things that are completely fixable,” he
explains. “Keeping the big picture in
mind is most important. Most homes
will need some work or TLC, but if the
client is excited about the home, the
issues are usually minor in comparison
to the joy they will get from owning this
home over time.”

One of the most fulfilling parts of
Remington’s job is doing walk-throughs
with clients so he can break down the
information in the inspection report and
help put their minds at ease. “We can
help make the reports they are about to
receive less scary,” he explains. “We get
time to discuss the things they are about
to see in the report and hopefully put
them at ease instead of on edge. When a

Lubbock Real Producers - 23



Keeping the big

picture in mind
is important.

client chooses to walk through the home
after the inspection and discuss items
that will be noted in their report, we can
see them relax and feel more confident
about moving forward.”

With his lifetime of experience
with homes, clients can rest assured
they are working with a professional
who knows the ins and outs of the
inspection process. “Growing up with
parents who invested in real estate
over the years and a dad who believes
everything is fixable (he happens to
be a home inspector, as well), I was
used to being in and out of homes and
discussing concerns and solutions,”
reveals Remington, who owned and
operated a carpet cleaning and water
mitigation company for 10 years in New
Mexico before he and his family moved
to Lubbock. “The transition, while a
challenge learning building code and the
do’s and don’ts of inspecting, went along
with my past experience working with
people and in homes.”

When he isn’t helping his clients
move forward with confidence in real
estate transactions, Remington loves to
spend time with family, whether taking
his wife out to dinner, going to hit golf
balls or shooting guns with his son,
or attending a painting class or doing
something artistic with my daughter.
“We enjoy everything from visiting
various businesses around town, playing
outdoors, and having movie nights
cozy in the home we’ve been blessed
with,” he shares. He also enjoys reading
about and staying current on topics and
subjects that grab his interest, as well as
Bible study, learning what a life led by
Christ should look like.”

24 . February 2025

Remington Reeder

Hub City Home Inspection

806-786-6444

hubcityinspection@gmail.com

HUB CITY STAGING

0 Leswe Lie 3laging o us

Ashley Whittle Aot
Owner/Creative Director.:
(806) 252-0062 §
www.hubcitystaging.com-(_

-~

=)

Owner Remington Reeder

Full-Service Packing,
Moving & Storage

Fully Insured & Bonded

Locally Owned & Operated
FREE, GUARANTEED Estimates
REALTOR® Discounts

Local & Long-Distance Moves

Jeremy Pool,
owner

806-786-6444

Call or text to schedule

hubcityinspection@gmail.com | TREC# 24751

[ *TExis * |

pHOVERS | A

f

Béfore you start,
(oo ]]]

(806) 763-4191

HartMovingandStorage.com
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E_I Ay PAYDREAL! \EX
DELIVERY

CUSTOM
MARKETING
KITS

ANALYTICS
& SEARCH
BOOSTS

COMPLETE

LEVEL UP YOUR LISTINGS. s

What’s in Your Bag?

Curious about what makes RP’s owner/publisher tick? We took
a peek inside Kathy McCandless Pettit’s bag to discover the
essential tools she relies on for success.

1 Brighton wallet to hold 4 Without this, | can’t go 7 Stacked bracelets help
Kathy Pettit is the founder, owner, publisher, my necessities (credit anywhere. LITERALLY! me show my style.
and connector of the Lubbock Real Producers card).

. latf h . blicati I love my pens and Cool Brighton
magazine plattorm, the premier publication My cosmetic bag is my Consuela notebook sunglasses that are
for Lubbock’s top-performing real estate mini toolbox: light-up because nothing says also VERY functional.
agents. Through the print magazine lipgloss, lotion, and I’m organized like

. . touchups. scribbling on pretty My go-to accessory:

3,
(exclusively mailed to Lubbock’s best agents), paper. Kendra Scott earrings.
invite-only events, and much more, Kathy Gives me a breath of
connects Lubbock’s most impactful players fresh air when meeting Every good connector
. a REALTOR®/client. has business cards on
with the area vendors who serve them best. hand.

THE BAG, ALONG WITH MOST OF KATHY’S
ITEMS, WAS PROVIDED BY J. HOFFMAN.
26 - February 2025

Roses are Red

1A . " % 5 {1 J - .

BCan here or

040
T
A

Member FOIC | NMLS 265308
@' Equal Housling Lender
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FEATURED AGENT

Leshe
Kleman

For Leslie Kleman, failure was never an option. Balancing
two full-time careers until June 2023, she transitioned to
focus solely on real estate. After graduating from Texas
Tech, Leslie spent about four months in a corporate job
before quickly deciding to pursue her real estate license.
Though she had casually considered real estate during
college, the idea did not fully click until she started
researching various career paths.

A recommendation from a family friend led her to a
broker, where she explored whether the job was what she
thought it was and if she would be good at it. By the end of
her meeting with the broker, Leslie was signing up for real
estate courses. “Looking back, I don’t know how I juggled
two full-time jobs at once,” she reflects. “But I did what I
had to do to make it work.”

Choosing the right brokerage was a critical decision for
Leslie. She was drawn to Keller Williams for its unmatched
culture and collaborative environment. “I get to learn from
the best of the best—high-producing agents who make
up nearly 20% of the market share,” she mentions. Leslie
values the camaraderie at Keller Williams, where seasoned
agents are always ready to answer her questions, offer
advice, and cheer her on. She also appreciates the energy
and perspective of a younger group of agents who have
become good friends. “Another incredibly valuable tool
is analyzing market numbers in-depth at monthly team
meetings,” she adds. “It deepens my understanding of the
market and empowers me to serve my clients better.”

Above all, Leslie credits her faith as the foundation of
her success. “I serve an amazing God who always provides
for me,” she shares. “He called me to this career, and I trust
that even the tough days are shaping me into the woman
He wants me to be.” Knowing that even veteran agents
face challenges motivates Leslie to surround herself with a
supportive network that keeps her focused on her purpose.

What sets Leslie apart is her innovative approach to
social media marketing. As a young entrepreneur, she
leverages her fresh perspective to create engaging content
beyond simply showcasing homes. But Leslie doesn’t stop
at online connections; she goes a step further by fostering
real, in-person connections. She works with many young
professionals who crave authentic relationships and a
sense of community in a world dominated by screens.
“Being a connector is something I naturally bring to
the table,” she explains. By blending innovative digital
marketing with meaningful face-to-face interactions, Leslie

creates a unique and memorable experience for her clients.

Leslie is particularly passionate about educating first-
time homebuyers and empowering them to feel confident

Keller Williams Real Estate

STORY BY KAELEA PENA
PHOTOS BY ALICEA MULLINS, ALICEA JARE PHOTOGRAPHY
DRESSED BY J. HOFFMAN’S

“He called me to this career,
and I trust that even the tough
days are shaping me into the
woman He wants me to be.”
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in their decisions. “No one teaches people how to buy a house,”
she comments. “I bridge that gap for my clients, which is
incredibly fulfilling. There’s something special in helping them
understand the market, the process, and how to go about
buying in a smart way that will help set them up for long-term
success. Seeing their excitement and gratitude on closing day is
one of the most rewarding parts of my job.”

When she’s not serving her clients, Leslie enjoys spending
time with her family, walking her dogs, or traveling. She and
her husband, Cole, have been married for three and a half
years and share their home with two beloved dogs: 1zzy,

a 3-year-old English Cream Golden Retriever, and Ollie, a
6-month-old Australian Labradoodle. The couple loves skiing
in the mountains, boating at the lake, and exploring new
destinations. “Traveling is our greatest joy,” she notes. “I've
been to eight countries and 23 states, and I always have our
next trip planned.”

Leslie is deeply grateful for her calling as a REALTOR®. “I
have a job I love so much that it genuinely doesn’t feel like
work,” she says with a smile. “I wake up every morning excited
for the day ahead. 'm thankful for a beautiful home, a loving
family, and the opportunity to explore this incredible world
God created.”

Leslie Kleman

! N ————— : g . ! Keller Williams Real Estate
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leslie@lesliekleman.com

“Traveling is
our greatest
joy. I’'ve been to
eight countries
and 23 states,
and I always
have our next
trip planned.”
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ADD ME TO YOUR CONTACTS!

(575) 825-5588 o aliceajare.com
aliceajare@gmail.com 0
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#FINANCEWITHFASKE

empowered by
Jacob Faske
Mortgage Solution Specialist

(806) 201-2081
jfaske@nexamortgage.com @
www.jacobfaske.com LENDER

A chattel loan is for
mobile homes
considered
personal property
or do not meet
traditional property
guidelines.

| AMERICAN

=] LAND TITLE

“Michael is knowledgeable, professional, and works diligently
to get the closing done. He has helped us through some tough
/

situations and found solutions quickly.” -Client Review

Michael Boulos is an attorney with extensive real
estate experience. He's ready to use all of his
knowledge to make sure your transaction is

stress-free. Experience the difference with

American Land Title: personalized service, expert ‘ ,

guidance, and a streamlined closing process.
When it's time to close, close with the

American Land Title team.

AMERICANLANDTEXAS.COM

Michael Boulos
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Real Estate Inspection | Insurance Claims | Residential & Commercial | Serving Lubbock since 1939

Hire a professional roofing company you can

NEW LOOK.
SAME TRUSTED COMPANY.

PLAINS
ROOFING

LBK TX — EST 39

FOR THE BEST ROOF, OUR QUALITY IS PROGF.

Regular roof inspections are critical in protecting your residential or commercial property.

Just ask your neighbors, we can help!
Call us today for a free quote.

PlainsRoofing.com | 806-748-0702 | PlainsRoofing@gmail.com

SPEC.COOP
FOLLOW US ON
SOCIAL MEDIA

Ana Borrego, Agent

8001 Quaker Avenue Suite G
Lubbock, TX 79424

Bus: 806-745-2555
ana.borrego.d02x@statefarm.com
www.anaborrego.com

Call In or Click In 24/7

Walk In Monday-Friday 9-5
Evenings by Appointment

State Farm Mutual Automobile Insurance Company
State Farm Indemnity Company

State Farm Fire and Casualty Company

State Farm General Insurance Company
Bloomington, IL

State Farm County Mutual Insurance Company
of Texas

State Farm Lloyds

Richardson, TX

State Farm Florida Insurance Company
Winter Haven, FL

2001866

Get surprisingly
great Home &
Auto rates.

Here's the deal, our Home
and Auto rates are already
great. But when you combine
with State Farm® you can
save even more. Call me to
discover your surprisingly
great rates on Home and
Auto today.

Like a good neighbor,
State Farm s there®

Individual premiums will vary by customer. All applicants
subject to State Farm underwriting requirements.

o StateFarm'

SUDDENLY A BIBANTIC
CONE OF LIGHT PIERCES
THE NIGHT AND ETCHES
A FEELING OF SECURITY
AGAINST A BLACK
CLOUD—-THE SILHOUETTE
ofF A Co-op LINEMAN
RESTORING SERVICE!

We'RE NOT 0UST A SERVICE
PROVIDER, WE'RE ACTIVE MEMBERS
OF OUR cOMMUNITY. WE TAKE
PRIDE IN SERVING OUR MEMBERS
AND GOING THE EXTRA MILE IN
EVERYTHING WE DO.

’. South Plains Electric
ﬁ Cooperative, Inc.

Your Touchstone Energy” ( tive ﬂ\I)T

actionelectric98@gmail.com
actionelectriclbk.com

-

ll
Electrical Installath)n' Home Inspectio

Remodeling Repairs

:].—[g:]l |e)

Upgrades Generators Panels
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SPOTLIGHT REALTOR®

MARIE ENENIUNES
a1

STORY BY KAELEA PENA p " PHOTOS BY ROWDIE RICHARDSON, ROWDIE BRIGHT PHOTOGRAPHY * DRESSED BY J. HOFFMAN’S

Taking a courageous leap
in 2007, Marie Garcia
decided to change career
paths and earn her real
estate license—a perfect
way to combine her
knowledge, work ethic,
and love for connecting
with people

to guide them through
one of life’s most
significant milestones.

Marie’s journey to
real estate began while
working for six years
with a local builder. This
background equipped her
with valuable insight into
the home-building process
and a strong foundation
for her current career.
“That experience sparked
my passion for helping
people find the perfect
place to call home,”

Marie reveals.

Finding a brokerage
that aligns with her values
of integrity, collaboration,
and exceptional service
was important for Marie.
Amy Tapp Realty does
just that and more. The
brokerage’s support,
resources, and like-minded
professionals empower
her to give her clients the
best possible experience
and allow her to grow and
succeed while focusing
on what matters most:
helping people achieve
their real estate dreams.

Becoming a REALTOR®
has been a professional
triumph for Marie, and the
most fulfilling part of her
work is helping clients find
their first home, upgrade
to a new space, or make a
wise investment. “Being
part of such an important
steps in their lives and
seeing the joy and relief
when they find the perfect
place keeps me motivated,”
Marie discloses. She’s also
passionate about building
lasting relationships,
ensuring that her clients
feel supported throughout
the entire process
and beyond.

On tough days, Marie
keeps going because
she knows she’s making
a difference. Real
estate is more than just
transactions; it’s about
helping clients make
life-changing decisions.
“Knowing that I'm part of
their journey and helping
them achieve their dreams
gives me the motivation to
push through challenges
and keep moving
forward,” Marie relates.

What makes Marie
unique is her genuine
commitment to putting
her clients first. With
her background in
construction and years of
experience in real estate,
she offers a different blend
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“I take the time to understand my
clients’ needs, provide clear guidance,
and go above and beyond to make
their real estate experience as smooth
and stress-free as possiblc.”

of practical knowledge
and personal dedication.
“I take the time to
understand my clients’
needs, provide clear
guidance, and go above
and beyond to make their
real estate experience as
smooth and stress-free as
possible,” Marie notes. She
focuses on building long-
term relationships, not just
completing transactions,
which allows her to
provide a level of service
that stands out.

When Marie is not
serving others in real
estate, she spends time
with the people she cares
about most, including
her two wonderful

36 - February 2025

expertise in the market,
stay ahead of trends, and
further expand her ability
to serve her clients with
even greater efficiency
and care. She’s excited to
continue building lasting
relationships, helping
more people achieve their
real estate dreams and
growing alongside her
community. “Ultimately,
Thope to be known

not just as a real estate
professional, but as a
trusted resource for those
navigating their home
journeys,” Marie says with
a smile.

Ll

Marie Garcia

Amy Tapp Realty
806-544-3530
mariegarcia.realtor@gmail.com

sons—Kolby (26), who
lives in Dallas, and

Evan (25), who lives in
Tulsa—and her wonderful
fiance’ Dominick. She

and Dominik have a fur
baby, Bia (9), and two fur
grands, Pooch (10) and
Bevo (4). While her kids
live in different cities,
they cherish every chance
they get to spend time
together. Recently, Marie
started practicing jiu-jitsu
and enjoys community
involvement, volunteering,
and exploring new places
through travel.

Marie sees continued
personal and professional
growth in her future, and
she plans to deepen her

(806) 795-8290 WWW.JHOFFMANS.COM
CLOTHING * SHOES « JEWELRY * ACCESSORIES * GIFTS & HOMES
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VALUING YOUR PROPERTY
VALUING YOUR TRUSTS

HUBCITY

806.705.7105 N ——————— - ACCURATE & DEFENSIBLE VALUATIONS
- FAST TURNAROUND

4 \

ARCHGATE

THE BEST HOME INSURANCE FOR
THE BEST PRICE...

YES, IT REALLY IS THAT SIMPLE.

FREE QUOTE PRE-LISTING

)
. 806.239.5520 & DIVORCE

B JET.SEIDEMAN@ICLOUD.COM ESTATE

@ HUBCITYAPPRAISALS.NET

15 YEARS OF EXPERIENCE

SOUTH PLAINS COUNTIES:
LN 1 LUBBOCK - BAILEY - COCHRAN - DICKENS - FLOYD
' :ﬂ TRl gee— & - GARZA - HALE - HOCKLEY - LAMB - LYNN - TERRY

FIRE & ICE

HEATING AND COOLING

SERVICE
INSTALLATION
INSPECTION

LET US HELP WITH ALL YOUR
HVAC NEEDS

Edward Jones
oFer

806-783-3072

VALERIE.HINOJOSATEDWARDJONES.COM
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At Peoples Bank, we believe in building

and growing relationships.
Consider us for your mortgage needs.

Sonya Garcia [Lacie Walton Christian Allen
Vice President Executive Vice President Mortgage L.oan Officer
Mortgage Operations Manager Mortgage Dept. Manager Banking Officer
NMLS#1622095 NMLS#469782 Hablo espaniol
800-445-1295 806-441-8036 NMLS#1534034

COATAiA ' 623-249-9259
sgarcia@peoplesbanktexas.com  Iwalton@peoplesbanktexas.com ,
callen@peoplesbanktexas.com

MORTGAGE!// [t Snple

SR www.peoplesbanktexas.com

NMLS#514404




Letter From the President

BY 2025 LAR PRESIDENT ANDREA STURDIVANT

As February arrives, with it comes the
season to celebrate relationships—
a time to reflect on family and friends
that truly matter to us. At LAR, I
believe we are all one big REALTOR®
family. There is power in connection
to each other and to the West Texas
communities we serve.

As REALTORS®, we are driven by
a deep love for our profession and a
commitment to our mission: “To Serve
the REALTOR® Profession, Protect
Private Property Rights, and Promote the
Professional Marketing of Real Estate.”
This mission statement isn’t just a set of
words; it’s a passion with which we are
called to serve. When clients work with
a REALTOR®, they partner with a trusted
expert, bound by a code of ethics, who
possesses the knowledge and skills to
guide them through one of the most
significant transactions of their lives.
REALTORS® do meaningful, impactful
work; our profession is essential, and
our Association supports our mission.

WATER WELL INSTALLATION | WATER WELL REPAIRS | WATER PUMP MAINTENANCE
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Homeownership is the foundation of the
American dream, and it’s an honor to
help people achieve it. Our communities
were founded on small businesses, and
assisting so many business owners in
commercial ventures is a privilege. A
massive 20% of the GNP of our economy
comes from real estate, and we take
pride in the role we play in keeping
America’s economy moving.

This February, I express my
heartfelt appreciation for my fellow
REALTORS® and your incredible
work. Your passion, professionalism,
and commitment to excellence
make our Association—and our
profession—so special. You are the
heart of the Lubbock Association
of REALTORS®, and together, we’re
making a difference in the lives of so
many. I’'m so proud of the work you
do every day, helping our clients find
the perfect place where their hearts
truly belong.
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RUSTY’S BUG STOP

18 YEARS OF EXPERIENCE IN LUBBOCK

termite inspections - termite treatments - residential & commercial pest control
competitive pricing on all termite treatments

806.777.7424 | rustysbugstop.com

“Savanna Holton “Ashley Laycock ¥ Kyndra Watson “Slade Terry “Kelly Colins

B

806.928.1090 EOE.EB'I..'?EIQ.S 806.519.3609 800.450.2010 806.549.0105

Specializing in residential, commercial and agricultural wells

thunderpumpservice@gmail.com « www.thunderpumpservice.com
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Nominate
Your Favorite
Top Agents!

How do we decide who to feature each
month in Real Producers?

BY PUBLISHER KATHY PETTIT

Top real estate agents and the preferred partners who invest
in this publication through advertising and sponsoring our
events decide who we feature through their nominations.
Additionally, we have multiple events throughout the year, and
top agents with top numbers are present at these gatherings;
we receive many nominations from those who attend. Of

those nominated, our team meets with and gets to know each
nominee. We collect all the cool facts about the agent and
gather nominations for other top agents and businesses we
should consider for our vetted preferred partners’ list.

Our selection team decides who gets into each issue. We use the
“5 C” criteria below as a guide. An agent must meet the first three
criteria; the fourth and fifth items are not required; however, we
love celebrating successes of a giving or victorious nature.

Collaboration: The number of nominations usually indicates
that nominees are respected by their peers and work well with
other agents and our preferred partners.

Competition Production Numbers: The publication is REAL
Producers, so folks need to be top producers to get into
the magazine.

Character: While most in the industry have great character and
integrity, we will not feature anyone—agent or business—who
has not been recommended or nominated by top agents as a
person or business operating with integrity.

Contribution: We adore inspiring stories about agents who give
back to the real estate and local/global community.

42 . February 2025

Compelling Story/Conquering a Life Challenge: Who doesn’t love
an against-the-odds success story?

We also get to know the agents engaging in our private
Facebook group for top REALTORS® and partners. Send me a
private message if you would like an invitation to that page,
as membership is limited to agents, brokers, and current
preferred business partners.

We aim not to feature agents from the same brokerage or
firm in the same issue, and we try to cover the territory
geographically so we feature agents proportionately. With so
many excellent nominated agents, the monthly decision is
difficult, so make sure we know who you are.

Remember, real estate agents and brokers do not pay anything
for feature stories; everything we do for them is free. While other
programs may look similar, we are not a pay-to-play model. We
select most articles six to 12 months in advance (sometimes years
in advance for cover agents) and notify folks one to two months
before their feature appears that we have selected them.

We would love your feedback on how we

are doing and what we can do better to help
everyone in the industry collaborate, elevate,
and inspire each other. Please email, text,

or privately message all suggestions and
feedback directly to me.

SCAN HERE
to nominate.

Kathy Pettit | 806-368-1526
Kathy.pettit@realproducersmag.com

My services

Welcome to Restore Hyper Wellness, where
your beauwty is my priority. You'll leave feeling
refreshed and on track 1o healthy, beatniful skint

= We are now offering a varety of
chemica] pess and eneyme il
tailored 10 your sdn concems,
{Acne, Hyperpigmentntion, fina
limes and wrinkles teure,

Hydropeptide:
= Multiple reloang Hydropepide
| Factals thart are customizable to
ARpT A cveryone!
' = Can inchade Dermaflash -+ iremowal
of peach fuzz) and Dermapone +
[deep pore cleansing),

&
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Meveskin:

+ An awesome Anti-aging Facial the
helps 1o smoothe out fine Tines and
wrinkies!

= Body shaping and toning for those
stubbom hard to Jose areas.

Hwsleafaciak.

s Adeep cleansing. exfoliation, and
painiess, extractions o remove all
it amed build ug from pores: Then
folloased with hydration mbusion i
leawe your skin foeling nefroeshed!

| ead Esthetician

Lexi Pearson

—————

R T ]

Bﬂﬂmmdbﬁmmm
treat youtrsell 1o an experience of pure
relaxation.

(BOs) I68-Bb60

Teid Milwaloe Ave. Suite # 300

50 reasons to love @u.lb'.gan.

Water Softeners » Reverse Osmosis « Whole House Filtration » Commercial

S50
referral
fees

You tell them.
They tell us.

806-792-3341
culliganiubbock.com
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LUBBOCK

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.
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Every month, Real Producers reaches the very best real
estate agents all across Lubbock.

Want to promote your business to our
exclusive readership? Reach out to us today.

806.368.1526 | kathy.pettit@n2co.com
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CHOICE: \ o Bellar
AWARDS : - Real Estate
SINCE 1999

INSPECTION SERVICES

- Structural - Plumbing - Irrigation - Wells
- Electrical - Mechanical - Pools - Septic

Joe's experience and building knowledge will provide you
with impeccable confidence.

This team of professionals is always in your corner!

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

W AT REMINGTON RAMSEY
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806-773-0531 806-773-5140

The home purchasing process is more than
justa fransaction, it's a partnership. We
partner with you to make sure every home
purchasing gecision acheves your short-term
needs an the way to your long-term goals

SCAN HERE
TO CONNECT
WITH US.

La) CORIAL SGRANS. DEFEETLRATY | (1S e an g | WV UL TS | el
TTIC Mlrmdee Ave 200, Lebbock T TH4D4 | NMLS ID8 253034%
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WHY PRIMELENDING

PRODUCT OPTIONS R
Loan Originator

USDA, VA, FHA, and NMLS# 846727
If your loan doesn't close on Conventional financing W o (817)908-9380

CLOSE ON TIME1 time, PrimeLending, A available.

GUARANTEE PlainsCapital Company, will
pay the seller $5,000

BUYER'S Stronger offerin a
AdvantEDGE? competetive market

BENEFITS

Renovation Products-
Purchase or Refinance

Non-traditional Lending

APPRAISAL  Your home could be approved Adjustable Rate

WAITVER® without a full home appraisal Mortgages Primel_endingm

report
5010 UNIVERSITY AVE, STE. A&B | LUBBOCK, TX 79413 Mot Loanis Mude Sl

1)Receipt of executed sales contract for property required to guaranty closing by later of closing date or 21 days. Requirements: single family primary residence,
FHA or Conventional purchase loan, unexpired Buyer's AdvantEDGE approval at time of closing, timely satisfaction of inspection/appraisal conditions. Voided by
changes in sales contract, loan program, or borrower’s credit, borrower/seller delays, fraud, legal restrictions, or unforeseen circumstances. $5,000 liability limit.
Excludes refinance, VA, bond, down payment assistance, renovation/construction, escrow holdbacks, brokered, condos, jumbo, USDA, investment, and unique
properties. For full details visit https://www.primelending.com/buyersadvantedge 2)Approval means an Underwriter has reviewed your application and has

verified all necessary forms of income, assets, and credit. All loans subject to final credit approval and acceptable property. Conditions and restrictions may

apply. 3)Property Inspection Waiver specific to borrower and property and contingent on loan parameters. Borrower will need to be approved. Not available for

all loan programs. Additional restrictions and conditions apply. All loans subject to credit approval. Rates and fees subject to change. ©2024 PrimeLending, a
PlainsCapital Company (PrimeLending). (NMLS: 13649) Equal Housing Lender. PrimeLending is a wholly owned subsidiary of a state-chartered bank and is an @
exempt lender in TX for 1st Liens. 2nd Liens Regulated Loan Lic. No. 2803. V072822

THE SWEETEST GIFT
THIS VALENTINE’S DAY?

A NEW HOME,
CLOSED BY US.

W/ESTERN '
CeOeMePe A AeN°Y
)

(806) 793-0704 | 4202 84TH ST.
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CallCarpetTech.com
The Hidden Advantage of Clean Air Ducts

When preparing a home for sale, Realtors often focus on aesthet-
ics—clean floors, fresh paint, and clutter-free spaces. But one
aspect of a home that’s just as important, though less visible, is the

quality of its indoor air.

According to the EPA, indoor air pollutants can be 2-5 times
higher than outdoor levels, and air ducts play a major role in
circulating these contaminants. Jeremy Diaz, a certified Air
Systems Cleaning Specialist with Carpet Tech, explains how clean
air ducts contribute to a healthier and more appealing home.

“Air ducts accumulate dust, allergens, and even mold over time,”
Diaz says. “These contaminants can recirculate through the vents,
affecting the air quality and contributing to respiratory issues like
asthma and allergies.”

For homes with pets, smokers, or recent remodeling, the buildup
can be even more significant, requiring regular cleaning to
maintain optimal air quality. The National Air Duct Cleaners
Association (NADCA) recommends cleaning air ducts every 3 to
6 years, but factors like these may necessitate more frequent

attention.

K
|

o | notice if a home smells

* Air Quality: Buyers

fresh or musty, and

clean air ducts can

- prevent lingering odors.
P :—‘"

¢ Allergen Reduction: Homes free of dust and allergens
are a relief for sensitive buyers or families with children.
e Efficiency: Clean ducts improve HVAC performance, a

feature buyers value for energy savings.

Diaz notes some common signs of dirty air ducts: mold around
vent covers, visible dirt in air returns, or unusually high energy
bills compared to previous years. While homeowners may try to
clean ducts themselves, Diaz warns that professional cleaning
ensures thorough removal of contaminants and proper handling
of HVAC systems.

Carpet Tech uses advanced equipment to remove buildup from
air ducts. Their truck-mounted vacuum system ensures 100% of
contaminants are taken outside the home, while specialized air
tools clean the entire ductwork from registers to the furnace. A
pre- and post-cleaning inspection gives homeowners a clear
view of the results.

“Seeing the before-and-after images of the ducts is always
eye-opening,” says Diaz. “It's rewarding to know the air is
cleaner, and the home feels healthier.”

For Realtors, understanding the benefits of clean air ducts can
add value to the services offered to clients. Whether it's ensuring
a home smells fresh for showings or highlighting a recent air duct
cleaning as part of the home’s appeal, this often-overlooked
detail can make a big difference.

806-795-5142 | carpettech.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

GRIMES IS GROWING

Welcome to the newest Members of our
team

MICHELLE WOLFE ABBEY NESMITH BRADEN HARDIN HOLLI SMALLWOOD

Personal Lines Personal Lines Sales Commercial Lines Customer Service
Executive Executive Executive Advisor

RIMES

INSURAMNCE  AGENCY

806-762-0544

If you care about your clients, call Grimes for the best rates in Texas



