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R
ecently, our pastor shared a thought-provoking 
sermon about how love has the power to 
transform our world. This message resonated 

deeply with me and led me to reflect on the true 
essence of love. What does it really mean to love?

The word “love” is ubiquitous. There are over 100 million songs 
that include the word “love,” and we encounter it countless times 
each day—whether it’s a family member expressing affection, 
a radio lyric, a friend’s casual remark, or even a stranger at the 
store professing their love for cookies. Yet, despite its frequency, 
the true meaning of love often remains elusive.

I’ve come to see love as more than just a feeling—it’s an action 
word. Watching the devastating fires in Los Angeles recently 
has been heartbreaking. While I try to limit how much news 
plays in our house, I do seek out stories of hope and positivity. 
In times of disaster or crisis, it’s inspiring to witness the 
extraordinary acts of kindness that emerge. People step up, 
demonstrating love in tangible ways. These moments warm 
my heart but also leave me wondering: why does it often take a 
crisis for us to show love to our neighbors? Life’s busyness may 
cause us to overlook opportunities to express love until a need 
becomes urgent. But imagine a world where love was given 
freely, proactively—not just in response to hardship.

February, often referred to as the “month of love” due to 
Valentine’s Day, is a perfect time to reflect on this. While I 
appreciate the sentiment behind the holiday, I sometimes find 
myself rolling my eyes at its commercialization. Flowers, cards, 
and gifts feel less meaningful when they’re tied to a date on the 
calendar. Love shouldn’t be reserved for specific occasions; it 
should be expressed spontaneously, as a genuine outpouring of 
care and affection.

This year, let’s commit to being proactive about love instead 
of reactive. Don’t wait for a crisis or a holiday to remind 
someone they are valued. Show kindness, extend grace, and 
express love—not because it’s expected, but because it’s 
transformative. By embracing love as an everyday action, we 
have the potential to create a ripple effect that can truly make 
a difference in our world.

Lead 
with  
Every Day
BY KRISTIN LUNSFORD

PUBLISHER’S NOTE 

L�e
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CENTURYCENTURY
P A S S I O N  M E E T S 

P R O F E S S I O N A L I S M
BY ZACHARY COHEN  ••  PHOTOS BY THE REAL ESTATEOGRAPHERS

“We currently have five active 
communities in the region, with three 
more on the way,” says Dennis Parson, 
who manages Concourse Crossing 
alongside Jennifer McDonald.

With a focus on quality and community, 
this national builder offers buyers a 
unique opportunity to find their dream 
home. At the forefront of this effort 
are three dedicated Community Sales 
Managers: Chris Shaw, Dennis Parson, 
and Jennifer McDonald.

A Rising Force in Northeast Florida 
Century Communities is not your typical 
production builder.

“Even though we’re a production builder, 
each home is designed to feel unique,” 
Dennis explains. “When you visit a 
neighborhood, it’s not cookie-cutter. Each 
house has its own personality.”

“Our job is discovery. If you are my 
buyer, I want to know what you want 
in your next home, what kind of 
lot, what square footage, and more. 
And my job is to help you find the 
home you want,” Jennifer shares.

Century Communities has been named 
one of the World’s Most Trustworthy 
Companies by Newsweek for two 
consecutive years, a testament to its 
dedication to its clients. The company is 
also very REALTOR®-friendly.

“We partner with a lot of real estate 
agents, which makes their job easier,” 
Jennifer continues. “They bring buyers 
to us, and we help them navigate the 
process of choosing the home. We 
do the backlog and communicate 
with the REALTOR® and buyer.”

For Chris, Dennis, and Jennifer, working 
with Century Communities is more than 
just a job — it’s a calling. Each brings a 
unique background and perspective to 
their role, united by their passion for 
helping people find the perfect home.

Century Communities is quickly making a name for itself in Northeast Florida. Established in  
the early 2000s, Century Communities is expanding rapidly across 18 states and 45 markets.  
The company entered Northeast Florida three years ago, and the growth has been remarkable.

C O M M U N I T I E S

PARTNER SPOTLIGHT

Photos taken at Oak Creek Preserve.
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Meet the Team: 
Dennis Parson

Dennis started his real estate 
career seven years ago after 
transitioning from a sales role 
at Frito-Lay.

“A friend was already in real 
estate, and I talked about it so 
much that people thought I was 
in the industry, too,” he jokes.

Dennis was drawn to 
new construction sales 
because he wanted to know 
his product inside and 
out. He finds particular 
satisfaction in working with 
first-time homebuyers.

“It’s neat helping someone see 
that buying a home isn’t just 
about the price tag. There are 
different ways to approach 
it, and I enjoy guiding them 
through the process.”

Meet the Team: 
Chris Shaw

With 21 years in real estate, 
Chris Shaw has seen it all. 
Having lived through the 2008 
economic crisis, he developed 
a deep understanding of 
the challenges faced by 
first-time homebuyers.

“I saw what happened to 
families during that time 
— fraud, foreclosures, 
bankruptcies — and it wasn’t 
a fun experience. It made me 
vow to spend extra time with 
first-time buyers to ensure 
they’re well-prepared.”

As the Community Sales 
Manager at The Landings at 
Pecan Park, Chris specializes in 
homes priced between $240,000 
and $420,000. Located between 
two military bases, he works 
closely with military families 
and first time home buyers. 
Chris is also licensed in Georgia.

“Every day, I’m focused on 
understanding my buyers’ 
needs and financial situations. 
It’s about finding solutions that 
work for them, not just selling 
a house,” he says.

Meet the 
Team: Jennifer 
McDonald

Jennifer’s professional 
journey began in the medical 
field, where she worked in 
electrophysiology. During 
COVID, she realized she needed 
a change and relocated to 
Florida. A friend recommended 
starting with a home builder, 
and so that’s where she began 
her real estate career.

Now in her third year in real 
estate, Jennifer thrives on 
helping buyers discover what 
they truly want in a home.

“I like to help people. That’s 
my passion. I find it’s a positive 
experience to help somebody 
find the home that fits their 
needs,” she says.

Looking Ahead 
Chris, Dennis, and Jennifer share 
a unique bond: they all started at 
Century Communities on the same 
day, having previously worked 
together at another builder. That 
camaraderie has created a supportive 
and collaborative work environment.

“We’re more than coworkers — we’re 
friends,” Jennifer says. “We have each 
other’s backs and work as a team.”

Dennis agrees, noting the strong 
team atmosphere at Century 
Communities. “Every time we turn 
around, there’s another opportunity. 
It’s exciting to be part of a company 
that’s growing so quickly.”

Chris is equally optimistic about the 
future. “I’ve never been in a situation 
where I felt so good about my spot on 
the team. It’s great to be proud of where 
we’re headed.”

“ W E  H AV E  E A C H 
O T H E R’ S  B A C K S  A N D 

W O R K  A S  A  T E A M . ”
- Jennifer McDonald

For more information, please visit 

centurycommunities.com. 

CONTACT

US!

“I’ve never been in a 

situation where I felt so 

good about my spot on the 

team. It’s great to be proud 

of where we’re headed.”
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I
n 2021, the world was in flux. 
The COVID-19 pandemic was 
still in full force, inflation 

was on the rise, and the home 
market around the country was 
reaching unprecedented heights. 
Meanwhile, Jacksonville was 
booming, quickly becoming a go-
to relocation locale.

2021 was also the year that 
Tammy Tingle made a big change 

in her life, leaving behind two 
decades as a stay-at-home mom 
to enter the real estate business. 
For some, a career in real estate 
begins with a lifelong plan. For 
others, like Tammy, it’s a new 
chapter sparked by a love of 
people and homes. Over the last 
few years, Tammy has become a 
rising star in the industry, earning 
the Rookie of the Year award 
from Century 21 Miller Elite in 

her first year in the business and 
continuing to grow in the ensuing 
years. With over $34 million in 
sales and 46 transactions in 2024, 
Tammy is proving that passion 
and perseverance can lead to 
extraordinary results.

From Macon to Amelia Island 
Born in Virginia and raised 
in Macon, Georgia, Tammy’s 
journey to Amelia Island has 

TOP PRODUCER

TingleTingleTingle

A  STO RY 
TO  T E L L

Tammy
BY ZACHARY COHEN  ••  PHOTOS BY RENEE PARENTEAU

I ’ V E  A LWAYS 
B E E N  A  P E O P L E 
P E R S O N .”
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Tammy and 
her husband, 

Marc, have 
two sons, 

Addison and 
Chandler.

Tammy and 
her husband, 
Marc, moved 
to Amelia 
Island in 2019 
and that is 
when she 
decided to 
get into  
real estate.

When Tammy 
isn’t working, 
one of her 
favorite 
things to do 
is go fishing.

been adventurous. She spent 
much of her adult life relocating 
with her husband, Marc, whose 
career in the private country 
club and yacht club industry took 
them across the Southeast. After 
fifteen years in Charlotte, North 
Carolina, and six in Wilmington, 
the family relocated to Amelia 
Island in 2019.

“Moving here was a big change,” 
Tammy shares. “We only knew a 
handful of people outside of my 
mother-in-law. It’s not always 
easy to make friends in your 40s, 
but we embraced life here.”
Tammy spent two decades 
raising her children, Chandler 
(25) and Addison (21). But by 
2021, she was ready to re-enter 
the workforce and find a career 
aligned with her passions.

A Natural Fit for Real Estate 
Tammy’s transition into real 
estate felt natural. “I’ve always 
been a people person,” Tammy 
says. “It was either this or nursing 
because I love being around and 
helping people. And honestly, I’ve 
always loved HGTV and touring 
homes. Combining that with the 
chance to truly help people made 
real estate the perfect fit.”

Despite being new to Amelia 
Island, Tammy wasted no time 
getting started. “I farmed my 
neighborhood, met people at 
live music events downtown, 
and visited local craft cocktail 
spots,” she explains. “Within 30 
days of starting, I had my first 
transaction, and things took off 
from there.”

Tammy’s approachable nature 
quickly became her signature. 
“Most of the time, you’ll find 
me in yoga pants, blue jeans, 
and a ballcap,” Tammy laughs. 
“I’m laid-back, and my clients 
love that. It helps them feel 
comfortable, which is so 
important in this business.”

What’s Tammy’s secret to 
building a thriving real estate 
career in such a short time? 
“Being genuine,” she says. “I’m 
outgoing, and I listen to my 
clients. Everyone has a story, 
and I love hearing why they’re 
moving or what they’re looking 
for in a home.”

Loving Life on Amelia Island 
For Tammy, Amelia Island is 
more than just a workplace — 
it’s home. “This is our forever 
home. We won’t leave this place,” 
Tammy says. “There’s so much to 
do here — arts, music, outdoor 
activities, amazing restaurants, 
and concerts. It’s also a melting 
pot. You rarely meet someone 
who was born and raised here, 
which makes it such a unique and 
welcoming community.”

When she’s not working, Tammy 
enjoys taking the boat out to fish 
and explore the local waterways.

For Tammy, real estate is more 
than a job — it’s a way to connect 
with people, hear their stories, 
and help them find the perfect 
place to call home. As Tammy 
says, “Just be kind, listen, and put 
people first… If there’s one thing 
I want to be remembered for, it’s 
being kind. Everyone has a story 
to tell, and sometimes, they just 
need someone to listen. I try to be 
that person.”

E V E RYO N E  H AS  A 

STO RY  TO  T E L L ,  A N D 

S O M E T I M E S ,  T H E Y 

J U ST  N E E D  S O M E O N E 

TO  L I ST E N .”

Tammy wears these bracelets all 
the time that were made by her 
friend, Amelia Island Julz. One 

says, "Inspired by Fear of being 
Average" and the other says, "0% 

of me is competing with you".
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904.595.5300 | KingfishPest.com

PROUD PARTNER OF THE
JACKSONVILLE JAGUARS

Limited Time O�er
10% O�

One-Time Service

Love at First Sight, 
Not at First Bite 
 Keep Your Listings Pest-Free!

904-716-7285 | www.MilestoneTitleSvcs.com

PROVIDING CLOSINGS THROUGHOUT
THE STATE OF FLORIDA

PARTNERSIn Success

12724 GRAN BAY PARKWAY W SUITE 410
JACKSONVILLE FL 32258

OUR JACKSONVILLE TEAM

Leighann Triplett Paul Wagner

At Milestone Title Services, we aim to deliver unparalleled service and customer satisfaction by providing our 
agents and clientele with valuable, innovative solutions and adhering to a customer-centric approach.

Contact us today and ensure YOUR real estate milestone is finalized with precision and professionalism!
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BY JESS WELLAR 

PHOTOS BY THE REAL ESTATEOGRAPHERS 

RISING STAR

Listening To 
Her Heart

Kacey

“I felt this constant tug,” explains Kacey 
Drew. “Every time I drove past the big 
real estate offices, like Watsons and 
Berkshires, I’d have this thought: ‘You 
should look into real estate.’ The pull 
was so frequent, it felt like a sign.”

Now a top REALTOR® with Florida’s 
Choice Realty in Jacksonville, Kacey has 
built a solid business with both purpose 
and passion by always putting clients’ 
needs above her own. More impressive 
still? She somehow juggles her soaring 
business with weekly training sessions 
for other agents, all while meeting the 
demands of parenting as the proud 
mother of six children.

Answering the Call 
Before finding her way into real 
estate, Kacey was a stay-at-home mom, 
occasionally substitute teaching at her 
children’s school and teaching yoga 
classes. Despite the busyness of her life, 
she kept feeling pulled toward a new 
path to do something for herself. 

One day, she noticed a Facebook post 
by Erika Elliott, a family friend and 
REALTOR® who had her kids with her at 
a showing. 

“I thought, if Erika can do this with kids, 
maybe I can too,” she recalls.

That inspiring post spurred Kacey to 
reach out to Erika, who encouraged her 
to go for it.

“I set a goal that summer to finish real 
estate school and take my licensing test. 
Three months later, I had my license,” 
she says proudly.

Little did Kacey know that real estate 
would not only become her career but 
also one of her greatest blessings.

“It’s where I would later meet my 
husband, gain best friends, and 
discover a passion I never expected,” 
she affirms. “God’s hand was definitely 
in this all along.”

Finding Her People 
When Kacey started in real estate in 
the summer of 2019, Erika, now her 
managing broker, became a vital source 
of support.

“Erika was right there from the start, 
holding my hand through it all,” Kacey 
shares. “She still supports me and helps 
me turn my wild ideas into reality.”

Colleague Glenda Hayden has also 
been a rock for Kacey. “Glenda is my 
cheerleader, my prayer partner, and the 
best of friends. She talks me off the ledge 
when I need it and is always there for 
me,” Kacey acknowledges. Although she 
is a solo agent, Kacey thrives in a team-
oriented environment with close bonds.

“We don’t compete; we support each 
other,” she explains. “We’re always 
promoting each other’s listings, planning 
client events, and sharing ideas.”

In addition to the camaraderie, 
Kacey has found her place in guiding 
others through weekly training 
sessions — usually on Buffini — 
something she absolutely thrives 
on. The role has allowed her to 
blend her love for learning with 
her passion for guiding others.

“Buffini’s system has been transformative 
for me, and it’s exciting to bring that to 
my colleagues,” she affirms.

Relationships Are Everything 
While Kacey has a solid track record, 
including 14 transactions totaling over 
$5.6 million last year, she emphasizes 
that numbers aren’t her concern. 

Her structured approach is all about 
persistence and relationships — 
connecting with clients and other agents 
to build long-lasting bonds that go 
beyond closing day.

“Real estate is not transactional for me. 
It’s so much more than that,” Kacey 
insists. “It’s incredibly fulfilling when 
a client becomes a friend. I love seeing 
them at our annual Client Appreciation 
photo shoot, holding their babies, joking 
with their kids. I want them to know 
that I’m still here for them, long after the 
transaction is over.”

Drew

Thank you to 
the Isaiah 117 
House for the 
setting for 
these photos.

“God’s hand 

was definitely in 

this all along.”

Kacey’s skillset extends to her 
attention to detail, responsiveness, 
and organization. From consistent 
communication to personalized 
support, Kacey works to make every 
transaction as smooth as possible for 
her clients. It also helps that she holds 
a Bachelor of Science in Psychology 
to add a good dose of emotional 
intelligence to her secret sauce.

“I am invited to be a part of one of the 
most emotional and challenging things 
a person can go through in life, and I do 
not take that responsibility lightly,” she 
points out.

Reflecting on her own experience, Kacey 
offers practical advice for newcomers to 
the business.

“Put systems in place,” she suggests. 
“Make sure you have checklists for 
different stages throughout the buying 
and selling process.”

“Begin building a database of everyone 
you know,” she adds, encouraging agents 
to surround themselves with supportive 
mentors. “It’s a long game, and it won’t 
be easy, but it will be worth it.”
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mortgagesbylinda.com

Linda Garcia
FL NMLS: #387192
JRDB, Inc NMLS: #1057426 

My partner and I recently closed on our first 
home with the help of Mortgages by Linda. 

Linda was amazing throughout the whole process. 
She was very knowledgeable in all aspects of our 
home buying process and got us the answers we 
needed. The communication was spot on! She was 
quick to answer the phone or if she wasn’t available 
at that moment, got back to us as soon as she could. 
She was extremely helpful, honest, and available 
through all of our questions. She also made sure to 
get us the absolute best rate that she could. This was 
no easy task with us, as we are both self employed 
and there’s a lot of hoops to jump through, with that. 
But her and her team saw us all the way 
through. Thank you Mortgages by Linda!

Are Your Clients Looking 
for Their Dream Home 
for the New Year? Let’s 

Make It Happen!

20+ Years of
Mortgage Experience!

We Never Charge
An Application Fee!

#TeamMBL 

(904) 591-3662

8833 Perimeter Park Blvd, Suite 403
Jacksonville, FL, 32216

20+

$0

Pre-Approval
Over The Phone in Minutes!

We average 11 Days for CTC

904.604.7587

Transforming Homes,
Impressing Clients

904.474.1768
FixItFlamingo.com

Painting | Tile Repair | Flooring Repair
Pressure Washing | Gutter Maintenance and more!

Brian & Kristin Lunsford
Family Owned & Operated

Eyes on the Future 
Outside the office, Kacey’s heart belongs 
to her family and faith. Her husband, 
Alexander, a Navy Chief, has been an 
unending source of strength and support. 
Together, they have a large blended 
family with six children: Aislynn (18), 
Gavin (14), Alex (11), Nicholas (10), Emma 
(10), and Adelaide (9).

“I met Alexander because he called 
on one of my listings, and I ended 
up helping him buy a condo,” Kacey 
remembers fondly. “He didn’t know he 
was getting a wife, too!”

Kacey and her family are active 
members of The Church of Eleven22, 

where they volunteer and host a weekly 
disciple group at home. In addition to 
her faith-based community, Kacey is 
deeply involved with the Isaiah 117 
House, which supports foster children. 
Having adopted two children from 
foster care herself, Kacey’s commitment 
to this organization is personal.

“I am on the Local Advisory Team as 
the secretary, a sock buddy, a caregiver, 
house support, event volunteer, and 
step in to help in any other way I can,” 
she shares.

As she looks ahead, Kacey will remain 
guided by her faith and eagerness to 
grow. Her next professional goal is to 

pursue her broker’s license, a step she’s 
felt called to take over the past year.

“I have learned the importance 
of listening when I feel 
those tugs!” she smiles.

Above all, Kacey’s focus remains on 
balancing her career with family 
life, working to be “the best wife and 
momma I can be” while helping those 
around her find their way home.

“I have lots of goals,” she concludes 
thoughtfully, “but I write them in 
erasable ink because only God  
knows my future. I just go where  
He calls me.”

FUN FACT:
Kacey met her husband 

through a real estate 
transaction and 

together they have  
a blended family of  

6 children.

Kacey has a heart for serving and is very involved with the Isaiah 117 House where she provides support for foster children.

“It’s a 

long 

game, 

and it 

won’t be 

easy, but 

it will be 

worth it.”
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Cyndy Tomassetti  

Engel & Völkers First Coast 

Alan and I met in 1988 at work where 
I did sales and he did photography and 
videography. We were married in 1994, 
and now he does photography and 
videography for my listings. 

Dawn Niermann  

Florida Life Realty & Inv. 

My best friend kept telling me about her 
boyfriend’s obnoxious roommate and 
invited me over so I could see him for 
myself. I thought he was funny. I still do. 
That was 35 years ago. 

Ben Whitacre  

Whitacre Wealth Management 

I met my wife, Trisha, at our college town 
diner my last semester of college. We 
didn’t know it at the time but I already 
knew her two older brothers so that was 

our common bond when we first met. About a year and a half 
later, we were engaged and we have been married for over 18 
years! Life is a journey with many ups and downs, but there is 
no one that I would rather spend my life with! She is an amazing 
mother, wife, and best friend! God is good and life is good!

Tobin Bossola  

Coldwell Banker Vanguard Realty 

I was a cook and she was a server…the 
classic server/cook couple!

Michael Krzeszewski  

Jpar City and Beach 

Walking downtown in St Augustine! 
Bumped into this pretty lady and it’s been 
amazing ever since.

Tabitha Alexander  

Game Changer Realty 

We meet 25 years ago on AOL. We 
meet 2 weeks later on a blind date. 
It’s was love from the get go. BEST.
HUSBAND.EVER and a dang STUD. 
God has been sooooo Faithful!! 

Sarah Olson  

The First Coast Collective  

RE/MAX Unlimited 

My hubs and I met in college with a funny 
story for later. This year will be 28 years 
of marriage. Best friends.

Sandra Fisher  

Plantana Realty 

I met my significant other, Guy Fisher, 
when we both worked for a developer in 
town, Bos Corporation. We were located 
in the Gulf Life Building. This was in 1985. 

We married in 1989. Happy to say we are still together today! 

Kay Chafton  

Coldwell Banker 

I met my husband David in Mississippi in 
1992. We were neighbors! 

Luke Christmas  

Keller Williams Realty 

Millennial here, don’t judge me... I met my 
wife on Tinder!

Bailey Martin  

Round Table Realty 

I met my wife at a Renaissance Fair. We 
were both merchants selling our wares. 
She noticed me first and sent me a 
bouquet of the most beautiful star gazer 
lilies. The rest is history!

Kristin Lunsford  

LunsPro Inspections, Kingfish Pest 

Control, JoyLights, Fix-It Flamingo, Jax 

Real Producers 

Brian and I met on a blind date, but it was 
not our blind date! Brian had been set up 

with one of my friends, but he had suggested they make it like 
a group date (he didn’t want to waste a good Friday night in 
case the date wasn’t a match). So my friend asked if I would go, 
so trying to be a nice friend I agreed to go. Brian and I hit it off 
right away and it was quite obvious to everyone. Thankfully, 
my friend was super cool about it all! Brian proposed a year 
later at the top of the Eiffel Tower.

Demi Judd  

Momentum Realty 

My husband Logan and I met on Bumble. 
We met in February 2018 and knew we 
were the end game. We got engaged in 90 
days and married after one year together! 

I am so thankful I swiped right.

Dawn X. Humphrey  

Keller Williams Realty St. Augustine 

My husband and I met at Citibank where 
we were both IT Contractors.

Murray Beard  

Watson Realty Corp. 

My significant other is also my real estate 
partner, Elise Beard. We met 48 years ago 
while I was a swim coach at The Bolles 
School and she regularly attended Bolles 

for diving instruction. She was a diver on the Wolfson High 
School swim team. Our first date was attending the Wolfson/ 
Forrest High football game. Elise was also a cheerleader for 
Wolfson. Dinner after the game at Pizza Hut.

We dated through her senior year in high school then went 
together to the University of Florida. After graduation, we were 
married on Valentines day in 1981, 44 years ago. We’ve been 
blessed to raise 2 adult kids and have 3 grandchildren.

Becky Hardy  

Engel & Völkers 

My significant other is Brian Hardy. I 
meet Brian when I first moved here in the 
1980s, I was dealing blackjack on a local 
cruise ship. He came on to play and then 
it’s been heaven ever since.

Marissa Scott  

United Real Estate Gallery 

One evening in Manila, I found myself at 
a hotel club, an uncommon outing for me. 
My sister and her friends had convinced 
me to join them for an impersonator 

show. While enjoying the lively atmosphere, one of the men in 
the crowd approached me, clearly interested. I wasn’t drawn to 
him, but I couldn’t help noticing his friend — a tall, handsome 
man with an easy smile.

I soon learned he and his friends were visiting the country for 
work and had followed a group of people into the club, which, 
by fate, led him to me. We talked briefly, and though the night 
ended, it felt like the beginning of something special. Looking 
back, we both believe it wasn’t mere chance but God’s plan 
that brought us together in that moment. That unplanned 
evening turned into the start of a love that would change our 
lives forever.

Casey Clearman  

Lighthouse Realty 

I met my wife 12 days after I moved to 
Jacksonville in early 2004. We met in a 
Sunday school class at a church on the 
Westside. We started dating a couple of 

months later. Before summer was over, we were engaged. 
We eloped to Saint Simons Island that December and have 
now been married for more than 20 years. We have three 
wonderful children and a pretty amazing life together. I think 
the move to Jacksonville was a fantastic move!

Lisa Pruitt  

BHGRE Lifestyles Realty 

Brent and I met on a blind date in 1991. 
Our best friends set us up and went on the 
date to the Comedy Zone with us. The rest 
is history. We’ve been married since 1992.

QUESTION OF THE MONTH

How did you meet your 
significant other?

QUESTION OF THE MONTH
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“Like it or not…You are in business, so you are in politics”

From the Desk of the President:
BY TIM WEISHEYER, 2025 PRESIDENT OF FLORIDA REALTORS®

As the Florida Realtors® Leadership 
Team engages with members across 
the state we sometimes speak with 
members that are not aware just how 
much legislation is filed each year that 
could directly— and dramatically— 
impact their businesses, their 
livelihoods and their ability to succeed 
as an entrepreneur.

Whether it has been defeating sales 
taxes being levied against your real 
estate commissions, fighting rent 
control measures, protecting licensing 
laws, addressing insurance fraud, 
tackling the negative impacts of 
assignment of benefits or having real 
estate services deemed an essential 
service during the global pandemic so 
we could continue to do our important 
work as Realtors®, our association has 
stood as a sentry for our well-being and 
success as real estate professionals. 

As a top producer, you know better than 
anyone just how much is at stake and 
how hard you have worked to create 
your success and your version of the 
American Dream. What you may not 
know is how much your state association, 
Florida Realtors®, values your 
involvement in protecting your business, 
our profession, and the economic success 
of our great state. 

As a business owner, you bring an 
incredibly important voice and 
perspective to our work in city 
hall, commission and school board 
chambers and certainly in Tallahassee. 
Even more so, our unified voice as ‘The 
Voice for Real Estate in Florida’ is the 
strength that protects you, me and the 
countless buyers and sellers we have 
the honor of serving. 

It has been said people often do not 
get involved simply because they have 

not been asked or invited. So, this is 
my personal and sincere invitation 
for you to join us in this important 
work. I welcome you to join me, the 
Florida Realtors® Leadership Team 
and Realtor® members from across 
Florida as we gather in Tallahassee 
for Great American Realtor® Days on 
March 4-6, 2025. This gathering of some 
of the smartest and most successful 
real estate professionals at our state 
capital is where we bring your voice 
to lawmakers and regulators on issues 
important to you and your business. 

Florida has a 60-day legislative 
session and it moves fast, but this 
session is already gearing up to be 
impactful. As bills are being drafted 
and filed, we already know we will 
be addressing issues from insurance 
and condominium reforms to taxes on 
commercial leases, private property 
rights and so much more. 

I hope you will join us as we do 
the important work to protect our 
businesses, our economy and our way 
of life in the Sunshine State. Scan the QR 
codes below to learn more about:

2025 Legislative Priorities

Great American Realtor® Days

Tim Weisheyer

By the age of 24, 
Tim was a multi-
million dollar 
producer and had 
become known 
for delivering 
excellence in 
every real estate 
transaction he 
was a part of. He 
quickly became a 
trusted resource for 
buyers and sellers 
throughout Central 
Florida and a 
sought-after thought 
leader and speaker 
on real estate 
matters across the 
United States. 

Tim has many 
awards and 
appointments 
to attest to his 
success as a leader, 
businessman, 
and real estate 
professional. 
Additionally, Tim 
has been inducted 
into the National 
Association of 
REALTORS® Hall 
of Fame. He is the 
youngest member 
ever inducted from 
his association and 
part of an elite group 
of REALTORS® from 
across the United 
States to earn such 
an honor, placing 
him in the top 1% 
of all REALTORS® 
nationwide.

Mortgages That Meanmore
Tyler Tatum
Branch Leader
NMLS 791352

TylerTatum.com
404.751.8463

As an Impact Lender Movement 
Mortgage donates nearly half of its 
profits to charity, our mortgages 
truly do mean MORE.

Movement Mortgage, LLC. NMLS 39179

Carlos Wilcox
Area Leader

NMLS 740525
904.253.0940

Do you have a customer 
         with a problem home that won't sell?

• We buy distressed properties as-is, with no repairs required.
• We pay ALL of your sellers' closing costs.
• No inspections or appraisals are required.
• We can close on ANY timeline.

CALL YOUR LOCAL DISTRESSED HOME BUYER TODAY!

Cindy Browning
(904) 887-4015

Cindy@MacHomeDevelopment.com

BEFORE AFTER

WE PAY YOUR 
COMMISSION!

AND THE 
BEST PART? 
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WIN MORE multiple-o�er
situations by partnering with

North Florida Mortgage Brokers

Tim Newman
President/ MLO • 904-755-0307

tim@nflmortgagebrokers.com
www.northfloridamortgagebrokers.com

NMLS: 1115753 • Company NMLS: 2091907
      @n�mortgagebrokers         @n�mortgagebrokers 

ARE YOU WRITING 
CONTRACTS FOR

21 DAY CLOSINGS?

Now O�ering New Construction Financing

REALTOR
PARTNERS:

HOME 
INSPECTION 
SERVICES 
MADE EASY
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WeBringTheJoy.com  |  JoyLights@WeBringTheJoy.com  |  904.474.1768

Install Permanent 
Lighting Today 

Install Permanent 
Lighting Today 

Kristin & Brian Lunsford
FAMILY OWNED AND OPERATED

HIT THE BULLSEYE
Integrity-Driven Wealth Management

• RETIREMENT PLANNING

• INSURANCE PLANNING

• BUSINESS PLANNING

• LEGACY PLANNING 
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Ben Whitacre, CLU, ChFC



9151 Currency St.
Irving, TX 75063


