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What started as a strategic business
partnership has turned into a true friendship.
Steven's ability to bring people together,
elevate others, and create opportunities is
something | admire deeply. It's also taught me a
ﬂW”fﬁ, INVESTOR.. ..... CONNECTOR f lot about the power of relationships in business

; —and life. To me, Steven is proof that success
isn‘t just about numbers or accolades. It's
about the people you bring along with you and
the relationships you build.
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Steven Amaya's journey has been nothing short of inspiring, but what

stands out the most to me isn’t just his success—it's how he gets there.
As the leader of Nest Real Estate in Riverside, he's built one of the most
successful real estate teams in the Infand Empire, and they're known for

E
their strong ties to the community and incredible service. TR iy, v S
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When Steven and | first connected, it was purely a business partnersh

We were two professionals working together with the shared goal of

delivering a better experience for our clients. But as time passed, |

realized something special about Steven: his gift for building

relationships. It's not forced or transactional; it's casual, genuine
incredibly impactful.

|

He has this way of connecting with people that puts you at ease, ana
before you know it, you're not just doing business—you're collaborating
growing, and cheering each other on. Steven’s approach isn't about what
he can get from others; it's about what he can build with them. The
connections he creates ripple outward, benefiting everyone involved,
including me.
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At Rural 1, we don't just lend rural, we live rural. Our loan officers are from your
communities, which means we understand how to find the perfect lot loan for you.

Fixed Rate Options on Bare Land
While many competitors only offer variable lot loans, we offer fully-fixed rate options.

Get the Full Value of Your Land

When you're ready to build, we acknowledge the equity in the land towards the
down payment on your construction loan, potentially lowering the amount you'd
need to put down.

Contact your local loan officer today to get started.

Jeff Mendez

Senior Rural 1** Loan Officer
(909) 827-2560

NMLS 484478
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*Conversion fee of $750 applies. Fees subject to change without notice

Eric Fuller

Senior Rural 1*t Loan Officer
(951) 833-9132

NMLS 1614688

VP of Business Development
951-236-3369

MARYK.THOMPSON@CTT.COM

Loans subject to credit approval. Rural 1*'* is a tradename and Rural 1*, the Rolling Hills Window icon, Rural Logic. and Closer to What Matters are @
- 0 M H exclusive tl_udcnuu ks of Fal.rn‘.. Credit Mid Amer_lcu. NMLS 407249 Rural 1* products are available to consumers within the territories of participating
K TO p 5 A) | n the N atl On Farm Credit System Associations. Equal Housing Lender. UENDER
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Team
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Looking for an All-Encompassing Lending Team
to Support Your Diverse Client Needs?
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Have an Idea?

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below to
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Mike Maletich Marissa McCutchan Terrina Russell

Owner Publisher
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Lanie Schaber Mitzie Maletich Moses Gonzales III

Ad Strategist Promo Coordinator Owner of MG3 Media

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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ENSURING
YOUR CLIENTS
MAKE THE

BEST MOVE

Storage RESIDENTIAL | CORPORATE | INTERNATIONAL

Book with a Reliable Moving

Team You Can Count On

562.921.0555
KingCompaniesUSA.com

Worry Free Moves Since 1955
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Modern Woodmen %

FRATERNAL FINANCIAL

Protecting your

ey SUCCESS
Modern since 1883® We have an array of niche lending THE GOADE TEAM

specialists who provide solutions for: Nichole Goade, Branch Manager
NMLS # 347249 | NMLS #1839

¢ Self-Employed Borrowers

® Veterans
* Foreign National Program 951.519.8518
eD P t Assist ’ )
own Faymen S‘ES ancel NGoade@ChangeMtg.com
Life insurance, retirement planAing ® Investors & so much more!

ChangeMtg.com/Advisors/NGoade

financial services and member programs
Serving Riverside, Temecula Valley,

Partner today for a comprehensive financig Rancho, LA County & OC County

Jacob Campbell, Fic | CA Insurance Lic.: OM41405
909-235-6033 | Reps.ModernWoodmen.org/JCampbell Partner with us today - Our versatile team is here to cater to your clients’ unique lending needs!

Modern Woodmen of America
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If you are interested in nominating people for certain
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Empowering Realtors Ney, YTy
Securmg Sellers

Are your sellers protected after closing?

While buyers and agents have
safeguards, sellers often remain
vulnerable after closing. Pratect your
sellers interest after their home sells.

Elevate your reputation and gain a
competitive edge by partnering with us
and offering your sellers up to $125k in
coverage for disputes or lawsuits,

Connect with us today!

TANIA MARKS

5r. Account Executive
TaniggNewVonlureEScrow, conm
619-807-0711
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COURTNEY LOUIS

Vice President of Sales
CourtneyiMNewVeniuroEscrow com
£58-229-9035

ANNOUNCEMENT

2024 By The Numbers

Here’s What The Top 500 Agents In Inland Empire Sold In 2024

10,895

Total Transactions

$15.2
Million
Average

Sales Volume
Per Agent

$7,587,317,975

Sales Volume

Average
Transactions
Per Agent

Inland Empire Real Producers - 9



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CLOSING GIFTS

Cut Above Gifts

Andy Burton

(951) 334-5301
www.cutabovegifts.com

ESCROW SERVICES
New Venture Escrow
Tania Marks

(619) 807-0711
NewVentureEscrow.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Modern Woodman

(714) 325-7355

FLOORING
Langdon Floorcovering
(951) 375-9025

HOME INSPECTION
A Better Home Inspection
(800) 720-2844

Archive Property Inspections
(951) 304-3508

Cannon Inspection Services
(619) 823-4133

Pacific Property Inspections
(951) 295-4995

Protecting Your Clients' Investment,

One Inspection at a Time

I

paR

/NEDN

¢ From Homes To High-Rises,
We’ve Got You Covered.

« Gertified Inspectors,
Unmatched Quality

@ANN@N * Thorough Inspections &

INSPECTION SERVICES

Same-Day Reports

+| SERVING ALL OF SOUTHERN CALIFORNIA - INLAND EMPIRE

10 - February 2025

+ SAN DIEGO - ORANGE COUNTY - COACHELLA VALLEY

Close with Confidence Today!
Call or Text Cannon Inspection Services

619-823-4133 « Homelnspection.Today
Tony@Homelnspection.Today

T.H.l. Inspections
(562) 665-9229

HOME WARRANTY

First American Home Warranty

(951) 541-6086

INSURANCE
Goosehead Insurance
- Phil Hernandez

(714) 418-8635

JUNK REMOVAL
Junk Dawgs - Drew Douglass
(909) 712-9525

MORTGAGE
Change Home Mortgage
(951) 519-8518

Locke Your Loan

Lara Locke

(951) 405-2454
www.lockeyourloan.com

Rural 1st
(502) 536-3955

MOVING COMPANY
King Relocation
(562) 677-3130

ORGANIZER
NEAT Method
(951) 243-4746

REAL ESTATE
PHOTOGRAPHY/VIDEOS
List To Sold Media

(714) 276-1817

MG3 Media
(951) 515-3171

SOLAR
Shaw Energy Consulting LLC
(951) 942-8431

TITLE COMPANY
Chicago Title
Lavonne Benyola
(951)453-7380

Patti MacGregor
(951)852-9545

Mary Thompson
(951)236-3369

Stewart Title of California
(951) 764-1736

Stewart Title of California
Julie Putjenter
951-764-1757

Eric Willis
951-764-1736

Ticor Title The Galante Group
Joe Galante
951-776-7114

Amy Smith
951-240-0220

TRANSACTION
COORDINATOR
Transact Express
(626) 484-4878

ANNOUNCEMENT

What Is Inland Empire Real Producers

Real Producers started in Indianapolis in 2015 and is now in
over 130 markets across the nation and spreading rapidly.

Name a large city and we are there or will be
soon! In every market, we take the top 500 agents,
based on the MLS production, and we build an
exclusive magazine around those agents.

We share their stories, successes, market trends,
upcoming events — really, anything that will connect,
inform and inspire, we put in the monthly publication. We
strive to inform and inspire the top-producing real estate
agents in the local market and connect them socially.

The secondary focus is to provide an avenue
for our affiliate partners to create relationships
with these top performers on a level that they
might not be able to achieve on their own.

Q: WHO RECEIVES INLAND EMPIRE

REAL PRODUCERS MAGAZINE?

The top 500 agents in INLAND EMPIRE from the previous
year. We pull the MLS numbers (by volume) from the
previous year. Approximately 18,000 agents are licensed
in this territory. We cut the list off at #500, and the
distribution was born. The list will reset at the end of
every year and will continue to be updated annually.

Q: WHAT IS THE PROCESS FOR BEING

FEATURED IN THIS MAGAZINE?

It’s really simple — every feature you see has first been
nominated. You can nominate other REALTORS®, affiliates,
brokers, owners, or even yourself! Office leaders can also
nominate REALTORS®. We will consider anyone brought to
our attention who is in the Top 500 because we don’t know
everyone’s story, so we need your help to learn about them.

A nomination currently looks like this: You email our
publisher Marissa McCutchan at marissa @n2co.com with
the subject line, “Nomination: (Name of Nominee).”

Please explain why you are nominating them to be
featured. It could be they have an amazing story that needs
to be told — perhaps they overcame extreme obstacles, they
are an exceptional leader, have the best customer service, or
they give back to the community in a big way, etc. The next
step is an interview with us to ensure it’s a good fit. If it all
works out, then we put the wheels in motion for our writer
to interview to write the article and for our photographers
to schedule a photo shoot.

Q: WHAT DOES IT COST A REALTOR® /

TEAM TO BE FEATURED?

Zero, zilch, zippo, nada, nil. It costs nothing, my
friends, so nominate away! We are not a pay-to-play
model. We share real stories of Real Producers.

Q: WHO ARE THE PREFERRED PARTNERS?

Anyone listed as a “preferred partner” in the front of the magazine
is a part of this community. They will have an ad in every issue

of the magazine, attend our quarterly events, and be a part of

our online community. We don’t just find these businesses off

the street, nor do we work with all businesses that approach us.
One of many of the top agents has recommended every single
preferred partner you see in this publication. We won’t even

meet with a business that has not been vetted by one of you

and “stamped for approval,” in a sense. Our goal is to create a
powerhouse network, not only for the best REALTORS® in the area
but the best affiliates, as well, so we can grow stronger together.

Q: HOW CAN | RECOMMEND A PREFERRED PARTNER?
A: If you know and want to recommend a local business
that works with top REALTORS®, please email our
owner to let us know at mike.maletich@n2co.com

Marissa McCutchan
Publisher
Inland Empire Real Producers

YOUR ALL IN ONE SOLUTION
TO SELL MORE LISTINGS

IE Agents:
Scan to book
directly!

Our Premium Photos, Videos, and
3D Tours Will Help You:

Build Your Personal Brand
Increase Visibility & Credibility
Sell More Homes

24-HOUR TURNAROUND TIME!

Inland Empire Real Producers - 11



COVER STORY

H

1
lriiiggrford

WRITTEN BY TERRINA RUSSELL
PHOTOGRAPHY BY MARISSA MCCUTCHAN

Some careers are born from
inspiration, others from necessity,
but for Tylcr Hungerford, real
estate began as both. Watching
his father thrive in sales, Tylcr
learned carly on that a career in
this field offered not just financial
independencc but the ﬂcxibility
to be fully present for family.

“I saw my dad have a successful
career while still making time for
things that mattcrcd—my baseball
games, my mom’s career, and our
family life,” Tyler reflects. That
vision of freedom and success laid
the foundation for his journey
into real estate, where he now
leads Hungry For Homes, Inc.,
and the Hungerford Team.

Before becoming an industry
leader, Tyler honed his skills
in other ventures that set the
stage for his current success.
At the Greater Riverside
Chambers of Commerce, he
connected with countless
business owners, learning the
power of relationships and
community. Later, as a senior
market research specialist with
Lee & Associates, he mastered
property marketing and market
analysis. “That experience gave
me a unique understanding
of the market and how to
create high-level marketing
materials—skills I use every day
in real estate,” Tyler explains.
Tyler’s path took a defining
turn when he began investing in
properties himself, remodeling
over 50 homes to date. These
experiences shaped his approach
as a real estate agent, equipping
him with the expertise to analyze
values, address construction
needs, and guide clients through
complex transactions. “Helping
people sell or buy a home isn’t
just about numbers,” Tyler
says. “It’s about education,
trust, and providing white-
glove service that ensures
every concern is addressed.”
But Tyler’s passion extends far
beyond contracts and closings.
For him, the fulfillment lies

in transformation—turning
distressed properties into
beautiful homes or guiding
families to find the perfect place
to create memories. “One of the
most rewarding parts is seeing
the joy on my clients’ faces when
their goals are realized,” he
shares. “It’s an honor to handle
the most significant asset many
will ever own and make their
experience as smooth as possible.”

The work-life balance Tyler
craved has become a reality
in real estate. With two young
children—Cami and Hudson—
and his wife by his side, Tyler
prioritizes family at every
turn. Coaching little league,
attending dance recitals, and
enjoying moments with his
Golden Doodle, Charlie, all fuel
his drive to excel. “I work hard
because my family relies on me,
but they also remind me why I
started this journey,” he says.

As someone who has achieved
success through grit and
dedication, Tyler offers candid
advice for newcomers to the
industry: “It’s not easy, and it
won’t happen overnight. You
have to make calls, knock on
doors, and stay consistent. The
money is in the follow-up, and
consistency is what builds trust.”

Tyler’s faith also plays a
significant role in his success.

Inland Empire Real Producers - 13
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| work hard because my
family relies on me, but
they also remind me why |
started this journey.”




16 - February 2025

“Prayer is my foundation,” he
says. “I bring every challenge
and need to Jesus, and I've seen
Him show up for me time and
time again. That relationship
has made a profound impact on
my career.” Equally important
is his commitment to growth,
devouring 20-30 books annually
to deepen his expertise. In 2025,
his focus will be on marketing
and advertising, aligning his
brand with his clients’ needs
and building a presence that
speaks directly to them.

Looking ahead, Tyler
envisions a thriving career
marked by consistent growth
and personal milestones. In five
years, he plans to sell over 100
properties annually, expand his
investments, and continue being
an active part of his children’s
lives. Whether he’s coaching
baseball or watching a dance
performance, Tyler knows that
his hard work today is building
the life he dreamed of when he
first stepped into real estate.

Through his work at the
Hungerford Team, Tyler has
cultivated a brand built on
excellence, integrity, and
commitment. “We’re not just here
to close deals,” he emphasizes.
“We’re here to build relationships
and make a lasting impact in
our community.” With a clear
vision and an unwavering
commitment to both his clients
and his family, Tyler Hungerford
is proof that real estate is more
than a career—it’s a calling.




STRATEGIC

FARM

Do you have Strategic Farming in your real estate
marketing strategy?

HERE'S SOME REASONS YOU MAY WANT TO RECONSIDER:

Brand Recognition and Trust:

Consistently marketing in the same area helps agents
establish themselves as the go-to expert, building brand
recognition and trust among residents.

Deep Market Knowledge:
Focusing on a specific area allows agents to gain
in-depth knowledge of local market trends and
property values, providing clients with valuable
and accurate insights.

Stronger Client Relationships:
Regular interactions and involvement
in the community help build strong
personal connections, leading to
increased referrals and repeat
business.

Eric Willis
eric willis@stewart.com

Julie Putjenter
Julie putjenter@stewart com

951.696.2176 | 41391 Kalmia St. Ste. 330, Murrieta

SHAW

ENERGY CONSULTING

FOR SMARTER HOMES
AND BUYER DEMAND

JORDAN SHAW

Concierge Energy Advisor
0 © @JordanShawOfficial

[m] 5 [m]

o b Partner
sive s [a] with Us
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bri van lierop

OWNER, NEAT INLAND EMPIRE
& DESERT COMMUNITIES
951.243.4746
neatmethod.com

our move and relocation services

our home organizing services

Bathrooms | Closets | Kitchens | Nurseries | Offices Pre-move prep | Manage logistics | Unpack & organize

Pantries | Playrooms | And everything in between... Create customized solutions | Ensure every detail is complete

-
g Your Most Important Transactions and
Ensuring Peace of Mind

e

e

Serving
Southern California
for Over 22 Years

Call Steve to easily schedule your inspection today!

951.304.3508 * TemeculaHomelnspection.com PROP Eé f,&b!}{ﬁ
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PREFERRED PARTNER SPOTLIGHT
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NEAT

Method Professional Organizing in
Riverside and Desert Cities

Bri Van Lierop

ome people seem born to bring order to chaos, and

Bri Van Lierop is undoubtedly one of them. Her

journey to becoming the owner of NEAT Method
Professional Organizing in Riverside and Desert Cities is a
story of resilience, passion, and an unwavering commitment
to transformation—not just of spaces but of lives. For Bri, the
path to entrepreneurship was paved with a unique blend of
corporate experience, personal growth, and a love for helping
others find joy in their environments.

Before launching her business in July 2019, Bri spent
nearly a decade in pharmaceutical sales. The fast-paced,
high-pressure world of corporate America taught her how
to manage multiple priorities with precision. But it was
becoming a mom to twins and navigating the demanding
schedules of a public safety family that truly honed her
organizational skills. As her children grew, so did her
knack for creating systems that turned life’s chaos into
calm. By the time she was ready to reenter the workforce,
she saw an opportunity to turn her talents into a business
that would help others regain control of their lives.

After extensive research, she purchased two NEAT Method
franchises—Inland Empire and Desert Cities—and dove
headfirst into the world of professional organizing. Her ability
to tackle projects of all sizes, see through clutter, and design
functional yet beautiful spaces quickly set her apart in the
industry. For Bri, organizing isn’t just about tidying up; it’s

about creating sustainable systems tailored to each client’s
unique lifestyle and vision.

The magic happens when her clients walk into their
newly transformed spaces—often speechless, sometimes in
tears. Those moments of pure joy and relief confirm that Bri
is exactly where she’s meant to be. Whether it’s preparing
a home to be listed, unpacking and organizing for a move,
or gifting a client with a NEAT transformation, Bri and her
team bring a sense of peace and composure to every project.
“My team is really is such a diverse mix of perfection. I
could not do it without them and they each bring something
different and crucial to the team. We don’t create pretty
spaces,” she says. “We give our clients a fresh start in a way
that feels empowering.”

Her passion for the work goes beyond aesthetics. Bri finds
fulfillment in knowing her efforts have a lasting impact. “The
function of a home should be the foundation of how one
lives,” she explains. “Once your home is organized, you will
feel the positive impact in all areas of your life. Welcome to
the NEAT life.”

Outside of work, Bri’s heart belongs to her family. Whether
cheering on her twins at their many sporting events or serving
in her church ministry, she embraces every opportunity
to connect and give back. Her dedication extends to the
community, where she actively participates in National Charity
League and supports local high school sports program:s.

Inland Empire Real Producers - 21




My team is really is such a
diverse mix of perfection.
| could not do it without
them and they each bring
something different and
crucial to the team. We don't
create pretty spaces. We give
our clients a fresh start in a
way that feels empowering.

”

She also serves on booster boards and believes that building
connections through service is as fulfilling as creating systems
in a client’s home.

For those considering a career in professional organizing,
Bri offers a candid perspective. “It’s a hustle and grind,” she
admits. “But it’s worth every second of chaos and challenge
when clients see their spaces transformed. Getting spaces NEAT
removes stress and brings relief and joy.”

Looking ahead, Bri envisions herself continuing her
work in Utah, where her twins will soon attend college. No
matter where life takes her, she remains anchored by faith,
determination, and a deep belief that she is right where she’s
meant to be. Whether tackling a messy garage, an unruly
closet, or an entire home, Bri and her amazing team prove that
even the most chaotic spaces can become composed—and in
the process, bring a little more harmony to the world.




Homeowners |
Our Home Warranties

Home systems and appliances do
break, so coverage always comes
in handy. In fact, nearly half of our
members had a major home
system break in their first year
with us.*

*Based on First Amarican Hasna Wasranty first-yaar roal

eilale contracts January 1, 2023 - December 31, 2023

firstamrealestate.com

I ot nerican
Phone Orders: Home Warranty

800.444.9030

Lisa Caouette [racie Bagnoli
Inland Empire and High Desert, San Barmnardino
Mountain Cities County, Corona, Morco, Riverside,
lcaouetta@@firstam.com Redlands, and surrounding areas
909.967.2082 tbagnoli@firstam.com
909.614.9391

Amanda McMillien-Brock
Coachells Valley, Southwest Riverside
and Imperial Counties

amemillien@firstam.com
951.541.6086

E02E First Asvwrican Home Warrsely Coporatice. Al nghty ressreid.  AD FEB LANDEMPRE WA 3 25

L

Hardwood * Luxury Plank * Laminate
Carpet * Tile

LOORCOVERING

MOBILE SHQ!!&(),QM_

LANGDONFLOORS.COM

nick@langdonfloors.com II
951.588.3882 :
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Elevate Ufous Image

with Content Strategy & Branding!

I I l LISTTO

SOLD MEDIA

Alex

Tuong, . pevelop Your Sphere of
LT Influence Through Content

» Gain Organic Audiences
on Social Media

* Stand Out from the
Standard Agent

714.924.3286 ©©
ListToSoldMedia.com

Your Cleanup Partner

for Smooth Real

Estate Transactions!

Q

AT
T.H.I. INSPECTIONS

Same day

Reparis

ABOUT US

We revolutionize home inspections
with cutting edge technalagy, Our
team combines traditional expertise
with inmovative toals to provide
comprehensive assessments of your
property. From thermal imaging,
drones, and crawl bots, we harmess
the power of technology to uncover
hidden issues and ansure your
peace of mind.

Contact us today to schedule
your home inspection.

WHAT WE INSPECT
Exterior &

Foundation

Roafl &

Structure
Electrical
Plumbing

Pool & Spa

HWALC Systems

(800) 720-28
i ‘tterhomeinspections
info@forsterhomeinspections.com

YOUR CLIENTS. QLI
YOUR REPUTATION. L-rh:'_)
OUR EXPERTISE. \J

Partner with a Home
Inspector You Can Depend On!

-~ -

INTERNACHI CERTIFIED
24-HOUR TURNAROUND
MOLD & AIR QUALITY. TESTING
OVER 500, 5 STAR REVIEWS
(SPECTORA & GOOGLE)

NOW OFFERING MOLD &
AIR QUALITY TESTING!

ASK US ABOUT OUR HERO DISCOUNTS!
CONTACT US TODAY - We respond 24/7 in 30 minutes or less!

@PacificPropertylnspection

Inland Empire Real Producers - 25



WRITTEN BY TERRINA RUSSELL
PHOTOGRAPHY BY MARISSA MCCUTCHAN

Renee Stallone’s life has always been
about navigating challenges, pivoting
with purpose, and finding joy in serving
others. She didn’t just fall into real
estate—she followed a winding path that
led her exactly where she was meant
to be. Her story is one of reinvention,
passion, and a deep commitment to
making a difference, one home at a time.
Before real estate, Stallone spent
a decade in the transportation
industry before helping launch a
trucking brokerage. While managing
finances and raising four children,
she discovered a passion for home
décor and flipping properties. That
love grew into something bigger,
and by 2020, she had earned her real
estate license and committed fully to
her new path. The decision wasn’t
just a career move—it was the start of
what she now calls her life’s calling.
From her earliest days in real estate,
Stallone felt the undeniable pull of
her purpose. “The first time I handed
over a set of keys, I knew I was in the
perfect field,” she says. “Seeing the
love and excitement on a family’s
face, or watching an investor take
their first step into something new—
that’s what this is all about. It’s not a
profession for me; it’s my passion.”
That passion comes from a lifetime
of putting others first. As a team mom
for her children’s sports teams, a
dedicated volunteer in her community,
and someone deeply involved with
her church, Stallone has always found
fulfillment in helping others. She
believes this mindset has shaped her
real estate career in profound ways.
“I'm a giver at heart. Serving others is
who I am, and it’s incredibly rewarding
to bring that into my work every day.”

Her authenticity and ability to
connect with clients have become her
signature traits. Stallone approaches
each transaction with a blend of trust,
dedication, and creativity, making her
clients feel confident and cared for.

“I genuinely love what I do, and that
enthusiasm naturally builds trust and
loyalty,” she shares. “It’s more than
just buying or selling a home—it’s
about understanding people’s needs
and helping them reach their goals.”

“I truly believe that
He has blessed my
path and opened doors
I could never have
opened on my own.”

Renee Stallone’s life is guided by six
simple principles she affectionately calls
her “6 Fs”: Faith, Family, Friends, Food,
Fitness, and Fun. These pillars don’t just
shape her personal life; they’re woven
into her professional journey as well.

Her Faith keeps her grounded and
reminds her that every opportunity is
a blessing. Family and Friends fuel her
drive to build meaningful connections
and create lasting memories. Food is her
love language, and her culinary skills
bring people together, whether it’s her
famous Thanksgiving feasts or casual
family dinners. Fitness keeps her sharp
and energized, starting each day with
a workout alongside her loved ones.
And Fun? That’s the glue that ties it all
together, reminding her to embrace joy
in every moment, both in work and life.

These values are the foundation
of who Stallone is, and they reflect in
everything she does—both as a trusted
real estate advisor and as someone who
leads with authenticity and heart.

But her journey hasn’t been without
its challenges. Stallone admits that real

estate is demanding and competitive.
Still, her advice is straightforward and
heartfelt: “Never give up. It’s hard, but it’s
worth it. Every challenge is a chance to
grow, and youw'll never regret giving your
all. What you will regret is not trying.”
Beyond the business, Stallone’s
life is rooted in family, faith, and the
things that bring her joy. A proud
mom and grandma, she treasures
time spent with her loved ones. Her
culinary school background shines
during family gatherings, especially
Thanksgiving, which she calls her
“Super Bowl.” For Stallone, food is
more than nourishment—it’s an
expression of love. “Cooking and
sharing meals is my love language.
It’s how I bring my family together.”
Her passion for fitness is equally
ingrained in her daily life. A CrossFit
enthusiast for over 15 years, she begins
each day with a workout, a routine she
shares with her family. Even Bruno, the
family’s English bulldog, holds a special
place in their lives, bringing everyone
closer with his lovable personality.
Her faith is another cornerstone
of who she is. “I keep God first in
everything I do,” Stallone says. “I
truly believe that He has blessed
my path and opened doors I could
never have opened on my own.”
With her eyes on the future, Stallone
is committed to growing her impact
in real estate. She envisions herself
among the top 1% of agents within
five years, supported by a team that
shares her values and work ethic. For
now, though, she remains focused on
what matters most: serving her clients
with dedication, style, and integrity.
Through it all, Stallone’s message
remains clear: real estate is about
more than properties. It’s about
people, connections, and making a
lasting difference. For her, the journey
has just begun, and she’s ready to
keep building, one relationship—
and one set of keys—at a time.
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CUTCO CLOSING o ‘

GIFTS BECAUSE... o®

THEY USE IT EVERY DAY!

Cutco Closing Gifts are Appropriate
for the Following Situations:

e Current & Future Closings
* Going Back to Past Clients
e Referral Gifts

e Thank You Gift after
a Listing Presentation

e Staying Top of Mind

o |
il — — h
e Show Appreciation :;:; LAGUNA BEACH  LAGUNA WOODS  MISSION VIEJO

¢ Raffle Prizes/Donations/
Giveaways/Silent Auctions

All of the above is tax deductible since it is
engraved with your contact information*

Have you used our gifting s’ for
with us

something that is not listed? Sh
and we will send you a free piece of Cutco!
*Consult your CPA
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HELPING REALTORS® & BUSINESS PROFESSIONALS RETAIN
THEIR CLIENTS IN THE IE FOR THE PAST "4 CENTURY

1

= Improve!Efficiency
& Organlization

= Customer-Centric
Focus

y » 20+ Years of
| b= Experience
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ANDY BURTON

Independent Area Director

951.334.5301 CLOSINC
CutAboveGiHs@gmail.com ) ) gy £ (ontact me foday to scale your business!
CutAboveGifts.com American made since 1949 Call/Text: 626.373.0019 | TCExpress@Yahoo.com

PROFESSIONAL sERVICES,
UNWAVERING INTEGRITY

A Team You Can Trust to Get Your Clients to Closing

CORNER

'- ESCROW

™ 7 Vo -
Lisa DeWitt « 951:694.6300 -« lisa@cornerescrow.com /
25220 Hancock Ave. Suite 350, Murrieta, CA

“cornérescrow.com
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TUSTIN BEVERLY HILLS MURRIETA CARLSBAD

You Can Trust Me
With Your Referral

| AM DEDICATED TO THE CLIENT EXPERIENCE

@ goosehead

PARTNER WITH
ME TODAY AS
AN EXTENSION
OF YOUR TOP
QUALITY
SERVICE!

INSURANCE

I'll Do The
Insurance
Shopping FOR
Your Client

Hernandez, 2. ;

Insurance Agent J‘;ﬁfh 3
£ 2
F

Lic# 12689650, 0G43636 4
714.418.8635 « PHIL.HERNANDEZ@GOOSEHEAD.COM

HOME | AUTO | RECREATIONAL VEHICLE | COMMERCIAL
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

WE ARE EXCITED TO WELCOME

L linkey

My names is Mel, Born in New Jersey but
have lived in the valley for over 45 years.
Married almost 25 years. Three kids,
youngest is a sophomore at Chaparral HS.
Love the beach, family game night and
spending time with friends.

Love living in Temecula, helping others is
my passion . Pizza is my favorite food of

all!
N— - =
GalanteGroup.com
@) TICOR TITLE AMY SMITH MEL BRANDENBURG JOE GALANTE
o kca s 951.240.0330 951.445.6656 951.776.7114

. f., ® & Amy@Amy4Title.com  Mel@MeldTitlecom Joe@Galante4Title.com




