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RESTORING ROOFS,
BUILDING TRUST

VISIT OUR WEBSITE
PerimeterRoofing.com

CALL US
678.568.7992

SCHEDULE A
FREE INSPECTION
TODAY!

PERIMETER ROOFING specializes in offering
top-tier roofing services, including repair, replacement,
and maintenance, across the state of Georgia for both

residential and commercial properties.

INSPECTIONS ARE ALWAYS FREE

PREVENT EXPENSIVE REPAIRS

Early detection of roof damage can save you from expensive
repairs or full roof replacements.

Addressing issues early helps extend the life of your roof.

MAXIMIZE INSURANCE COVERAGE

A thorough inspection ensures all damage is documented,
making it easier to file successful insurance claims.

Proper documentation increases the likelihood of getting full
coverage for repairs.
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Lauren Hale
Mortgage Loan Originator NMLS: 2094762 

912-977-1551
www.lhlend.com | lauren@lhlend.com

TAILORED LENDING 
FOR LIFE'S BOLDEST MOVES

WE'VE GOT YOU COVERED!

RESIDENTIAL

COMMERCIAL

PRIVATE INVESTORS

IN-HOUSE PROCESSING

DELIVERING EXCELLENCE FOR YOUR CLIENTS

Inspect. Correct.

Protect.
Mold Remediation
Water Restoration Services

Sewage Cleanup

Reconstruction Services

Fire Damage Restoration

770.400.0221 • 3Lions911.com • 760 Old Roswell Rd. 107, Roswell
Licensed & Insured

24/7 Emergency Services

Get Your FREE
Consultation!

Your Trusted Partner for
Quick Home Repairs.

• Fast, reliable HVAC, plumbing, and electrical services.
• Perfect for pre-sale inspections or urgent repairs.
• Trusted by Atlanta realtors for over 50 years.

Call RS Andrews Today – Your Partner in Home Services. 470-264-8128  •  rsandrews.com

Why Choose Us?

•  20+ Years of Experience
•  Licensed & Insured
•  Local & Statewide Moves
•  Last Minute &
   Emergency Moves
•  Experienced and
   Reliable Staff

FOR YOUR CLIENTS, EVERY TIME!
WE GO THE EXTRA MILEEXTRA MILE

Partner with Us for Moves That Leave a Lasting Impression!



Greater Atlanta Real Producers • 76 • February 2025

Matthew  
& Karen Dalke

PROFILES

IN THIS ISSUE

8	 Preferred Partners

10	 Meet The Team

12	 Partner Spotlight: LH Lending
16	 Agent on Fire: Jen Newman
20	 Cover Story: Teri Ehrlich
26	 Couples in Real Estate: Matthew  

& Karen Dalke

If you are interested in nominating people for certain stories, please email us at: ahutch@realproducersmag.com

20
COVER STORY

Teri  
Ehrlich

26LH Lending12

16

Jen Newman

Contents

UNITS® of Atlanta
Tel: 678-838-6556 | Email: customersolutions@unitsatlanta.com

404.795.4498 | HomePhotoSource.com

SCAN
TO BOOK

OR LEARN
MORE!

TAILORED PHOTOGRAPHY | 4K VIDEOS | VIRTUAL TOURS | FLOOR PLANS | BRANDING

Residential Photography Services | Interior and Exterior Photography

Aerial Photography | Sky-High Property Views

Commercial Photography Services

Your Competitive Edge
i n  R e a l  E s t a t e  M a r k e t i n g
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ATTORNEY - REAL ESTATE
The Golden Team at Ganek
Gretchen Golden
(404) 939-9919

BRANDING/PHOTO & VIDEO
On Trend Creative Studio
Liz McShane
(706) 296-0895

BUILDER
Epcon Communities - 
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

ESTATE SALES
Gleaton’s
Eric Gleaton
(678) 489-4928

FLOORING
Floor Coverings International
Stewart Jones
(678) 993-0808

GARAGE - FLOORING/
ORGANIZATION
Hello Garage of Atlanta
Justin Athey
(470) 277-8905

HOME INSPECTION
BPG Inspections
(800) 285-3001
BPGInspections.com

Perimeter Roofing
(678) 948-7663

Spectrum Property 
Inspections, LLC
Rodney Ruffin
(470) 216-7001

World Class Home 
Inspections LLC
Brett Gordon
(678) 250-6653

HOME STAGING
Atlanta Home Staging
Kimberly Gangemi
(678) 894-6548

HOME STAGING & DESIGN
Design2Sell
Barbara Heil-Sonneck
(678) 505-1433

HOME WARRANTY
Achosa
Evyn Jackson
(423) 667-4505

INSPECTIONS - RESIDENTIAL 
AND COMMERCIAL
All Atlanta - AmeriSpec
Donny Williams
(404) 405-4011

INSURANCE-AUTO-HOME-
LIFE-HEALTH-BUSINESS
Clear View Insurance
Nick Stevens
(470) 423-8634

Goosehead Insurance
Gary Miller Jr.
(720) 394-7723

Jay Williams
Jay Williams
(770) 410-1818

INTERIOR DESIGN
Sarah Bowman Spaces
Sarah Bowman
(678) 403-2925

MOLD TESTING & 
REMEDIATION
World Class Home 
Inspections LLC
Brett Gordon
(678) 250-6653

MORTGAGE BROKER
Atlanta Mortgage Advisors, LLC
Joe Trovato
(404) 375-0779

Motto Mortgage Impact
Lauren Hale, GA Division Leader
(912) 977-1551

MOVING COMPANY
Atlanta Moving Solutions
Matt Donaldson
(770) 485-8384

OUTDOOR LIVING
Archadeck | Outdoor Living
Wayne Parks
(470) 688-3564

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Alexandra Santos Photography
(404) 790-0196

re’h multimedia
Regis Lawson
(678) 783-6389

PLUMBING/ HVAC/ ELECTRICAL
RS Andrews
Dari Payrow
(770) 454-1800

PORTABLE STORAGE
Units Atlanta
(678) 838-6556
unitsatlanta.com

REAL ESTATE 
PHOTOGRAPHY & MEDIA
Home Photo Source
Mason Anthony
(404) 795-4498

RENOVATIONS / ADDITIONS
Perimeter Roofing
(678) 948-7663

ROOFING
Perimeter Roofing
(678) 948-7663

TRANSACTION MANAGEMENT
White Pickett Fence
Amber Pickett
(561) 203-9425

WATER, FIRE, MOLD 
RESTORATION
3 Lions Restoration
Spencer South
(770) 268-0300

PERSONAL NMLS 256911 • GRMA 26970 • COMPANY NMLS 1863962
404.375.0779  |  401 MACY DRIVE STE B, ROSWELL, GA 30076

All in On
Purchase Business

While other lenders are chasing
refinances, we have been

perfecting our purchase process.

Evyn Jackson 
GA - Sr. Sales Executive

C: 423.667.4505
O: 888.509.2916 
AchosaHW.com

WITH ACHOSA, YOU’RE THE

YOUR CLIENTS NEED.
The new way to warranty - choosing your own contractor!
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Meet
The

Team
Aaron Hutchison
Owner & Publisher

Alexandra Santos
Photographer

Ashley Streight
Director of Operations

Lauren Denato
Ad Strategist

Regis Lawson
Photographer

Shy Espinosa
Virtual Assistant

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies. It’s Your Time to Shine!

BRANDING, LIFESTYLE, SPECIAL
OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196
Aconsantos@gmail.comAllieSantos.com 

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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PARTNER SPOTLIGHT

Natural Problem Solver  
+ Solution Maker

BY ELIZABETH MCCABE  ••  PHOTOS BY REGIS LAWSON

LH
Lending

Pivoting During the Pandemic 
After graduating from the University of South Carolina at 
Aiken on a volleyball scholarship, Lauren became a teacher 
and coach at Liberty County High School.

“During my 10 years of teaching, I was a Headmaster for 
a private school in South Georgia, but ultimately felt my 
passion for teaching was missing something,” she explains. 

When the pandemic hit, she pivoted. “I made the decision to 
switch gears and use my Economics degree to assist clients in 
becoming homeowners.”

Lauren will never forget sitting on the back porch with her 
husband and discussing their careers’ next steps. “I wanted 
to use my degree in a different, more dynamic field,” she 
explains. “What drew me to mortgage brokering was the 
opportunity to combine my analytical skills with my love for 
working with people.”

Now Lauren acts as a liaison between borrowers and lenders, 
helping buyers navigate the complex world of home financing. 
“Every day is different, which keeps the work I do exciting and 
fresh. I get to work with diverse people, from first-time buyers 
to seasoned investors, and I love building relationships with 
clients and understanding their individual needs.”

With the variety of work, there’s always something new 
to learn and tackle. “What’s more, this career gives me the 
freedom to work from anywhere, which is a huge bonus,” 
smiles Lauren.

Her background in teaching economics and managing a school 
is an asset. “I have a deep understanding of financial markets, 
economic trends, and the principles of budgeting and financial 
planning. This knowledge helps me guide clients through the 
complexities of the mortgage process with confidence and 
clarity.” Best of all, her years in education honed her ability to 
explain complex topics in simple, relatable terms.

With her attention to detail and solid work ethic, Lauren goes 
above and beyond to help her clients.

Doing It All 
When it comes to setting herself apart, Lauren never takes no 
as an answer. “My philosophy is there is always another angle 
or another way,” she explains. “My team and I just have to 
figure it out.”

She and her team understand the nuances of individual 
situations and match buyers with the right loan products. With 
their ability to think outside the box, they are a valuable ally in 
any real estate transaction.

“What makes LH Lending different is that we can honestly do 
it all for all types of buyers. If you are a first-time home buyer 
needing down payment assistance, we have many lenders who 
can assist with those parameters,” says Lauren.

With time-sensitive transactions, loans can be started and 
closed within 10 days. Investors who need hard money for a 
fix and flip or a big commercial deal can benefit from private 
investors and commercial lenders to tackle each situation.

“At LH Lending, we have a network of lenders that provides 
loans tailored to the buyer’s unique financial situation,” she says.

“I have always loved solving problems and 
finding solutions,” says Senior Loan Officer 
Lauren Hale, owner of LH Lending. “I truly 

love what I do because it allows me to combine 
my skills in economics, my passion for helping 
others, and my drive to solve challenges into 

a career that’s both rewarding and meaningful.”
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GARY MILLER JR  
Agency Owner

www.goosehead.com
gary.miller@goosehead.com

678.835.7862
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6105 Atlanta Highway, Suite C Flowery Branch, GA 30542

Beyond the 
Closing.  
A Lifetime 
of Security.

Photo shoot held in Mount Paran
490 Mount Paran Road NW
Atlanta, Georgia 30327
Exclusively listed with Beth 
Mitchell, eXp Luxury
(407) 925-7472

912-977-1551 

lauren@lhlend.com 

www.lhlend.com 

CONTACT

US!

Accolades and Achievements 
Lauren’s determination and drive 
have earned her numerous accolades. 
“I was in the top 10 loan originators 
for the franchise I worked with, Motto 
Mortgage, and was named National 
Rookie of the Year in my first full 
year as a loan officer,” she says. As 
a former student-athlete, she was 
named USC Aiken Volleyball MVP and 
All-Conference Team in 2009. She also 
became a Pro Bikini Bodybuilder in 
two federations and now runs her own 
successful company.

Life Beyond Work 
When she’s not working, Lauren can be 
found at the gym, training for her next 
season as a USBF and OCB Bikini Pro, at 
a baseball field cheering on her boys, or 
enjoying golf with her husband.

“I also love to read. Most of the time, 
you’ll find a podcast or audiobook in my 
headphones.” One of her favorite books 
is Relentless by Tim S. Grover.

“There are three types of people in this world: a cooler, a 
closer, and a cleaner. Coolers are not prepared and they don’t 
know how to push themselves to perform or be better. Closers 
are prepared, as they practice and do great things. However, 

when they are faced with challenges, they tend to fail and 
revert back to the things they were already great at. A cleaner 
is relentless; ‘being relentless means demanding more of 
yourself than anyone else could ever demand of you, knowing 

that every time you stop, you can still do 
more. You must do more.’” Every day, 
Lauren strives to be a cleaner, to keep 
pushing, and to never stop until she gets 
what she wants.

A Trusted Name 
Lauren Hale’s passion for problem-
solving and dedication to her clients 
make LH Lending a trusted name in 
home financing. If your clients need 
assistance navigating the mortgage 
process, Lauren and her team are 
ready to help.

At LH Lending, we have a network of 
lenders that provides loans tailored to 
the buyer's unique financial situation.”
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NEWMAN
SHE FOUND HEALING AND HOPE THROUGH HORSES!

BY ELIZABETH MCCABE  ••  PHOTOS BY ALLIE SANTOS

AGENT ON FIRE

JEN

Originally from New Jersey, Jen rode 
horses in Montana for many summers 
growing up. “My friend had a lodge and 
I would exercise horses for them,” she 
comments. Being on the back of a horse 
was liberating for her and Montana 
became important to this urban cowgirl. 
Little did she know that this foundation 
would be critical for her future.

A Life Change 
Nine years ago, Jen had a life change. 
She got divorced, entered real estate, 
and also met her horse. On the day her 
divorce was finalized, she decided to 
ride again, a pastime that she sidelined 
for years during her marriage.

I went to Serenbe in Georgia, and met 
my cowgirl sister, Ashley, who was 
the trail boss at Serenbe. We bonded 
over kids, divorce and horses. That 
day changed everything,” she shares. 
Riding again shifted her perspective 
and lifted her sadness, inspiring her to 
welcome horses back into her life. She 
found healing and hope on the back of a 
retired racehorse who was on the brink 
of being put down.

“Bringing my horse, Blind Hope, into 
my world helped me progress into my 
future. It’s made me a better Mom, 
Realtor®, and friend. The timing was 
impeccable. The timing of Blind Hope 
coming into my world was impeccable,” 
she smiles. He walked up to her and Jen 
knew it was meant to be. “He changed 
my life,” she shares.

Blind Hope also had a new lease in life 
and had to learn to trust others for the 
first time. “He had never been outside 

a track and was terrified of everything, 
including garbage cans,” Jen explains. It 
took years for Blind Hope to adjust. “We 
were both broken, and we healed each 
other.” Today, Blind Hope is a healthy, 
thriving horse, and Jen rides him 
weekly. “He centers me and grounds 
me. When I’m on his back, I think more 
clearly and find peace.”

Jen’s connection with horses also 
extends to her clients. Known for giving 
trail rides as closing gifts, she often 
introduces them to the transformative 
power of horseback riding. “Many 
clients tell me it’s a bucket-list 
experience,” she says. “Horses have a 
way of sensing emotions and offering 
healing.” One memorable moment 
involved a family whose young son was 
battling cancer. “Blind Hope carried his 
dad while they rode as a family. It was 
an incredibly special experience.”

As part of her signature style, Jen gifts 
horseshoes from her horses to clients, 
symbolizing good luck and love. “Each 
shoe comes from one of my horses,” she 
says. “I clean it, write a little note, and 
include it as a heartfelt gesture.”

Jen’s clients come first for her, except 
on Wednesdays. That’s when she has 
a sacred ritual of going to the farm, 
Crossing T Farms in Bowdon, Georgia, 
and riding Blind Hope. She calls it her 
“equine therapy.” Jen adds, “I will still 
answer the phone for my clients, but 
just realize that I’ll probably be on the 
back of a horse.”

When she goes to the farm, Jen is known 
as the “Treat Lady.” With tasty treats in 

“Get on the back of a horse and you will be humbled,” says 
Jen Newman of Keller Williams Metro Atlanta. “I feel so 

powerful on a horse and I have a huge sense of respect for 
them. It’s a good lesson for everyone.”

He centers me 
and grounds 
me. When I'm 
on his back, 
I think more 
clearly and 
find peace."
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her pockets for horses, she always had 
something to please their palates.

“The horses all come rushing to me,” 
she shares. She puts treats in her back 
pockets and front pockets. “Horses’ 
noses are all over me when I get out 
there. Even the meanest of horses loves 
me.” Apples, carrots, and granola bars 
are some of their favorites. “Blind Hope 
loves Skittles,” she laughs. “We also 
do candy canes because peppermint 
is good for digestion.” In the summer, 
watermelon helps the horses hydrate.

Passionate About Houses 
Just as Jen is passionate about horses, 
she’s also passionate about houses 
and serving her clients. This year, 
Jen’s excited about a new move in her 
life. She is proud to announce that 
she is merging Jen Newman Homes 
(Keller Williams) with the Atlanta 
Turtle Group (Keller Williams), a 
team that embraces collaboration and 
innovation. “After nine years as an 
individual agent, I’m excited to work 
with a group of all-stars,” she says. 

An Urban Cowgirl at Heart 
A proud single mom of two, Jen balances 
her career with raising her children, Jake, 
22, and Lilly, 18, and her Weimaraner, 
“Jersey Girl,” and friendly kitty, “Mike.” 
Jen shares, “Jake loves to pet the horses, 
and Lilly enjoys riding with me.” Known 
for her colorful cowboy boots and warm 
personality, Jen embodies the spirit of 
an urban cowgirl. “Blind Hope healed 
me,” she says, pointing to the horseshoe 
tattoo on her ankle that honors him. “I’m 
better at my job because of the peace and 
perspective my horses give me.”

She brings her urban cowgirl nature 
to her clients. Known for her colorful 
cowboy boots, Jen has approached 
real estate with hustle and heart, 
giving her an advantage in the 
competitive world of industry.

Through her unique blend of real 
estate expertise and equine therapy, 
Jen Newman inspires her clients and 
community, proving that healing and 
hope can come in the most unexpected 
forms—like the back of a horse.

“This transition allows me to continue 
doing what I love at a higher level for 
my clients while having more time for 
my family and horses.”

She’s excited about collaborating and 
bringing in “very smart systems” to 
maximize productivity and efficiency. 
In today’s times, it’s important to work 
smarter, not harder.

Blind Hope healed me. I’m 
better at my job because of 
the peace and perspective 

my horses give me.”
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Real Estate with
PHOTOS BY ALLIE SANTOS

Teri
COVER STORY

Ehrlich

Heart

Her first job out of college took her into 
the healthcare world. “I worked for 
Cigna Healthcare as a trainer and claims 
reviewer,” Teri recalls. But soon, she 
pivoted to a completely different arena. 
“I ended up as an executive assistant for 
an NFL player who owned a commercial 
insurance company.”

Motherhood brought another shift. After 
her daughters were born, Teri decided 
to become a certified yoga instructor. 
“I needed a more flexible schedule – 
literally and figuratively,” she jokes.

When her youngest daughter started 
kindergarten, real estate called her name. 
“I had been disappointed with my own 
buying and selling experiences,” she says. 
“I thought, ‘I can do this better for other 
people.’ So, I got my real estate license.”

Choosing Keller Williams as her 
brokerage felt like fate. “I toured 
four or five companies, but when I 
walked into the Keller Williams office, 

the atmosphere was different. It felt 
welcoming and upbeat,” Teri says. 
“Their training and positive mindset 
really impressed me.”

Now nearly 20 years into the business, 
Teri’s mission remains clear: “I want 
people to feel educated, confident, 
and supported throughout the entire 
transaction. This is typically the biggest 
financial decision of their lives. I truly 
care about their investment.”

When Teri’s daughter joined her full 
time in 2022, her passion for first-time 
homebuyers quickly grew. “I’m seeing 
younger buyers enter the market, and 
we love helping them understand 
how quickly their net worth can grow 
by owning instead of renting,” she 
says. “I’ve had clients make $40,000 to 
$100,000 after just a few years of owning 
a home. It’s incredible to see them 
reinvest and build wealth.”

Teri Ehrlich’s journey to real estate 
wasn’t exactly linear, but she wouldn’t 

have it any other way. Born in 
Columbus, Ohio, Teri made her way to 

Kalamazoo, Michigan in third grade, 
where she stayed through college. “I 

went to Western Michigan University 
and majored in Human Resources 

with a minor in Psychology – which I 
use more than my major,” she laughs.

I had been disappointed with 
my own buying and selling 
experiences. I thought, ‘I can do 
this better for other people.’ So, I 
got my real estate license.”
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Teri shares one particularly memorable 
client story. “A client wanted to purchase 
a for-sale-by-owner home. They asked me 
to help with the paperwork,” she explains. 
“Turns out, the seller hadn’t made a 
mortgage payment in two years and was 
$80,000 underwater. He was a disabled 
veteran I didn’t know before this. Because 
I had worked through the 2008 crash, I 
helped him negotiate a short sale and 
avoid foreclosure. My clients got the house 
they wanted, and everyone was crying at 
the closing table. It took three months of 
work, but it was worth it.”

Outside of real estate, Teri and her 
family enjoy time at Lake Oconee. “We 
love paddleboarding and boating,” 
she says. Traveling and yoga retreats 
also keep her grounded. “I’ve been to 
retreats in Italy and France, and next 
year I’m headed to Greece.”

Family plays a central role in Teri’s 
life. She and her husband recently 
celebrated 30 years of marriage. 
“We have two beautiful daughters, 
both recently married. Now I have 
two amazing sons, too,” she beams. 
“We also have two rescue dogs. I’m 
passionate about animal rescue and 
have volunteered with Golden Retriever 
Rescue of Atlanta and the Atlanta 
Humane Society for over 20 years.”

If she wasn’t in real estate, Teri knows 
exactly where she’d be. “I’d be working 

in dog rescue and adoption,” she says 
without hesitation. Her superpower of 
choice? “To be able to talk to dogs.”

As for advice to fellow Realtors®, Teri 
keeps it simple: “Always care about the 
client, not the commission. There are no 
shortcuts in this business. If you do the 
right thing and come from contribution, 
success will follow.”

Teri’s career has come full circle in 
many ways. “After 15 years as a single 

agent, having my daughter join me in 
business really changed my perspective” 
she says. “We’ve since grown our team 
with agents who share our values, 
expanding to help even more families. 
Watching my daughter grow her own 
wealth through real estate has been an 
inspiration as well.”

With heart, hustle, and a lot of 
dedication, Teri Ehrlich continues to 
leave her mark – one home, one client, 
and one rescue dog at a time.

Always care about 
the client, not the 
commission. There 
are no shortcuts 
in this business. If 
you do the right 
thing and come 
from contribution, 
success will follow.”
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purposeful. 
passionate. persistent.

BY ELIZABETH MCCABE  ••  PHOTOS BY REGIS LAWSON

Matthew & Karen 

COUPLES IN REAL ESTATE

DALKE 

Karen Dalke’s road to real estate began 
in 2009 when she moved to Georgia from 
Texas. A former middle school teacher, 
Karen was waiting for her teaching 
credentials to transfer but decided to 
explore new opportunities. “A lot of my friends were getting into 
real estate,” she shares. What started as a fun idea with a friend 
to take a real estate class turned into a long-term career. 

Better Together 
Matthew earned his real estate license in early 2014 after years 
in customer service roles. “Growing up, I remember going 
to open houses with my parents and watching them build a 
custom home. Real estate has always intrigued me,” he recalls. 
Little did he know that he would have an incredible career 
decades later.

Karen, meanwhile, built her career by mentoring new agents 
and running a contract-to-close business for four years. “In 
2014, the team leader at our office asked me to take on a 
mentorship role,” she says. “For three years, I focused more on 
mentoring than real estate sales.”

The couple’s paths crossed in the office, where their 
professional relationship blossomed into a romance. “We had 
adjacent offices and started flirting through the glass doors,” 
Matthew says with a laugh. They got married during the 
pandemic and began working as a team.

Karen initially supported Matthew’s growing business by 
handling back-end operations, marketing, and client events. 
“We slowly grew the team, hiring a buyer’s agent, a marketing 
person, and eventually a contract-to-close coordinator,” 
Matthew explains. Karen now oversees operations while 
Matthew focuses on sales at the Dalke Home Group.

This past December, Matthew and Karen became founding 
partners at Ansley Real Estate, Christie’s International in 
Peachtree City after spending their entire careers at Keller 
Williams. “It’s a fun new adventure for us,” Karen says. The 
couple credits their success to their complementary strengths. 
“Matthew is definitely the people person, while I handle the 
behind-the-scenes operations,” Karen explains. “His strengths 
are my weaknesses and my strengths are his weaknesses.” 
Matthew adds, “You’re black and white and I’m gray.”

To maintain balance, they meet weekly with a business coach. 
“Having a neutral third party helps us navigate disagreements 
and align our vision,” Matthew says. For married couples in 
business together, he offers this advice: “Don’t make your 
spouse your accountability partner. Let someone neutral 
handle that role.”

Matthew Dalke has always 
felt the need for speed. 
Before venturing into real 
estate, he raced motorcycles, 
a passion that brought him 
to Atlanta, Georgia. “There 
is a shelf life to racing 
motorcycles, and eventually, 
you have to grow up and be 
an adult,” he laughs. This 
motorcycle rider knows 
how to think fast, calculate 
risks, and is ready for twists 
and turns in life and in 
business – even when that 
involves a career shift.



Greater Atlanta Real Producers • 2928 • February 2025

METRO ATLANTA’S LARGEST ESTATE
SALE & ONLINE AUCTION COMPANY

5 STAR RATED COMPANY

Help Your Clients Sell & Move Easily
LOW FEES, HIGH RESULTS!

CALL US TODAY 678.725.8757  |  gleatons.com  |

ESTATE SALES | BUYOUTS
ONLINE AUCTIONS
ESTATE SALES | BUYOUTS
ONLINE AUCTIONS

SELL
EVERYTHING

IN SEVEN DAYS

SELL
EVERYTHING

IN SEVEN DAYS

Building a Thriving Team 
Matthew and Karen lead a five-person 
team, including two buyer’s agents, a 
social media manager, and a contract-to-
close specialist. They’re passionate about 
mentoring agents and creating a VIP 
experience for their clients.

“We aim to make the home buying and 
selling process less stressful and even 
enjoyable,” Matthew points out. Just as 
he can handle the twists and turns on a 
motorcycle, he can handle any challenge 
to the closing table. Karen has worked 
with middle schoolers and knows how 
to stay calm under pressure.

Together, Matthew and Karen are no 
strangers to buying homes. “We’ve bought 
and sold five homes ourselves, so we 
understand what our clients are going 
through,” they explain. They are patient, 
yet persistent, in moving deals forward.

Karen emphasizes the importance of 
providing exceptional service. “We focus 
on building relationships and referrals 
rather than relying on leads,” she says. 
Their commitment has paid off: this year, 
they ranked #1 in their market center 
and #2 in their county. Last year with 
Keller Williams, they achieved MREA (Millionaire Real Estate 
Agent) status, which is over $1 million in GCI. 

Active Interests 
When they’re not working, Matthew and Karen enjoy outdoor 
activities like hiking and cycling. “We try to take a few days every 
month to explore new cultures and spend time together,” Karen 
says. They also make time for weekly Wednesday date nights.

The couple has two grown sons, an eight-year-old rescue dog 
named Millie, and a 12-year-old cat named Carlos.

A Bright Future 
“I’m very proud of what we’ve built together,” Matthew says. 
Karen agrees: “We’re creating something meaningful, not just 
for us but for our clients and team members.” The future looks 
bright as they embrace their career with passion and purpose, 
eager to help others every step of the way.

I’M VERY PROUD OF WHAT 
WE’VE BUILT TOGETHER. 

We’re creating something 
meaningful, not just for us but for 
our clients and team members.”
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Help Make a
Difference
in Our ATL Communities!

We are actively collecting food donations for the Atlanta Children's Shelter.
Please feel free to stop by and drop off your donations at our office:

550 Maltbie St, Lawrenceville, GA 30046

Join Us In
Doing MORE!

Picture This:
A child goes through the cafeteria line with their classmates, and picks out their warm, 
healthy meal choice. As the child arrives at the register, they come to find out that their 
balance is too low for the lunch. The warm, delicious, (and in some cases, the child's 
ONLY meal of the day), is thrown into the garbage. The child is handed a cold sandwich 
and a water. The child only eats a few nibbles of the sandwich because they are saving it 
to bring home to share with their sibling for “dinner".

Our Mission:
Some children only receive one meal a day,
and that is at school. We settle outstanding lunch debt
for a child at their school so that they have the opportunity eat a hearty meal.

Perimeter Cares is a 501C3 Organization
If you are a ATL agent and would like more information on how you can help, please call 

President & CEO of Perimeter Roofing, Todd Price on his cell: (678) 832-8697,
email PerimeterCares@gmail.com, or visit online perimetercares.org.

#SchoolLunchChallenge#SchoolLunchChallenge
Donate
Today!



9151 Currency St.
Irving, TX 75063

470-423-8634  |   N ick@ClearV iewIns . com  |   12600 Deer f i e ld  Pkwy ,  S te  100 ,  A lphare t ta ,  GA

We find the Right Coverage for the Right Price!

We are continually adapting with the market & 
adding carrier solutions to assist each client.

CommercialLandlord
Insurance

Home or Condo
Insurance

SCAN TO
LEARN
MORE

Love Your Clients? PROTECT THEIR HOMES!

Partner with me to ensure your clients find the perfect coverage for
their dream homes. Because every home deserves protection as
strong as your dedication.

Call Nick the Insurance Guy today for tailored insurance solutions! 


